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Johann Waldner carries  a new calf to a wheelbarrow Jan. 12 on the MacMillan Colony near Cayley, Alta. He was moving the minutes-old calf 
out of the -24 C cold and into the barn. SEE PAGE 28 FOR MORE CALVING PHOTOS FROM THE COLONY AND SEE PAGES 65-67 FOR OUR LATEST ISSUE OF CATTLE 
CALL, WHICH THIS WEEK IS ABOUT CALVING HEALTH.  |  MIKE STURK PHOTO

CALF CARE

ADM eyes Bunge
What does this mean for 
Canadian farmers?  |  P. 12

Cattle Call
Taking a look at calf 
health.  |  P. 65

BY ROBIN BOOKER
SASKATOON NEWSROOM

Canadian east versus west poli-
tics likely factors into why the fed-
eral government isn’t talking about 
the sequestration of carbon in 
prairie soil. 

Information compiled by Agricul-
ture Canada shows soil organic 
carbon is increasing in western 
Canadian cropland with the reduc-

tion of tillage and implementation 
of direct seeding, while cropland in 
Ontario, Quebec and the Maritimes 
continues to lose soil organic car-
bon, largely because of the higher 
dependence on tillage, said Mario 
Tenuta of the Soil Ecology Labora-
tory at the University of Manitoba. 

“If you were (Prime Minister) Justin 
(Trudeau) and you said, ‘let’s give 
these folks in Gravelbourg, (Sask.,) 
some carbon credits,’ fantastic. At the 

same time, somebody down in Ham-
burg, Ont., is going to have to lose 
their credits, in other words pay for 
their loss.  He’s (Trudeau) smart 
enough to realize that he’s not going 
to go there,” Tenuta said during his 
presentation at a Saskatchewan Soil 
Conservation Association meeting 
in Saskatoon. 

“That’s a political nuclear bomb. 
That’s why we aren’t hearing much 
about carbon sequestration at a 

national level.” 
T h e  f e d e r a l  g o v e r n m e n t 

announced in 2016 it’s implement-
ing a minimum nationwide carbon 
price starting at $10 per tonne in 
2018 and increasing to $50 per 
tonne by 2022. It will apply where 
there is no provincial carbon pric-
ing program in place, such as Sas-
katchewan.

SEE CARBON VEXATION, PAGE 3 »

Carbon hits the east-west divide
Carbon depletion versus sequestration may be why Ottawa isn’t recognizing prairie efforts

BY SEAN PRATT
SASKATOON NEWSROOM

Canada’s largest agribusiness has 
pulled its funding from three of the 
country’s national oilseed organi-
zations.

Richardson International is no 
longer funding the Canola Council 
of Canada, the Flax Council of 
Canada and Soy Canada.

“We don’t think we got the value 
out of it,” said Jean-Marc Ruest, 
Richardson’s senior vice-president 
of corporate affairs.

The company was spending 
more than $1 million a year fund-
ing the three organizations.

Richardson had been discussing 
its concerns over mandate, struc-
ture and governance with the orga-
nizations for two years and didn’t 
get the response it was hoping for.

“We’ve now discussed it long 
enough, and we feel strongly enough 
to say that we can’t continue down 
this path anymore,” said Ruest.

SEE RICHARDSON, PAGE 4 »

Richardson 
unhappy with 
agronomic  
duplication
Grain company pulls out 
of canola council
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Contrary to what was said in a story on page 20 of the Jan. 18 issue, 
the MacKenzie Art Gallery does not off er appraisals as a service to the 
public.
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Provinces have the ability to de-
sign the carbon pricing scheme to 
allow for carbon sequestration by 
farmers, but this would be a diffi-
cult task in Saskatchewan.

SSCA member John Bennett, who 
outlined the organization’s Soil 
Carbon Position Paper at Crop-
Sphere in Saskatoon, said Sas-
katchewan has two things in its 
arsenal of addressing greenhouse 
gasses. 

“One is the carbon capture and 
storage in the power plant in the 
south, which does slightly less than 
a million metric tonnes a year,” he 
said.

“Soils sequester, depending on 
what you want to take for acres, 
somewhere between nine and 20 
million. We are a huge player.”

The Saskatchewan government 
has recognized the amount of car-
bon being sequestered by growers 
in the province, but it’s unlikely to 
compensate growers if it does 
release a carbon pricing scheme.

For the Saskatchewan govern-
ment, a national carbon policy that 
recognizes carbon sequestered 
through agricultural practice 
would be preferable to a blanket 
carbon tax.

The federal government released 
a draft legislative proposal Jan. 15 
that will allow it to provide carbon 
tax rebate cheques directly to peo-
ple in provinces that refuse to 
impose a carbon tax of their own. 

Trudeau said in an interview with 
the Canadian Press that no final 
decision has been made on exactly 
how Ottawa will handle the reve-
nues.

Alberta has paid farmers for car-
bon sequestration since 2007 
through the Specified Gas Emitters 
Regulation, which is designed to 
encourage large greenhouse gas 
emitters to reduce their emissions.

However, Bennett said the Alber-
ta program is designed to benefit 
the big industry emitters and 
aggregators of the credits. It’s 
hardly worth growers’ time to do 
the paperwork for the amount of 
money it brings to the farmgate, he 
added. 

M a n i t o b a’s  c a r b o n  p o l i c y 
exempts farmers from paying the 
carbon tax for farm fuel, although 
carbon sequestration derived 
through good management is not 
rewarded. 

If specific farming sectors are 
rewarded or punished for the 
amount of greenhouse gases, 
including carbon, that is emitted 
into the atmosphere, then it’s fea-
sible the farming practices used by 
western Canadian grain growers 
would provide dividends. 

However, there is little indication 
from the federal government that 
it’s interested in considering the 
actual balance of greenhouse gases 
emitted or sequestered by specific 

farming region, practice or sector.
Beyond the east-west divide, live-

stock operations also have a rela-
tively high greenhouse gas foot-
print in the form of nitrous oxide, 
which is a much more potent gas 
than carbon dioxide.

Bennett said the SSCA is not 
advocating for or against a carbon 
tax or any specific carbon market 
structure. Instead, it wants an equi-
table treatment of carbon that 
rewards good management that 
results in carbon sequestration. 

“What the carbon tax is designed 
to do is to penalize an emitter,” he 
said.

“Our position is that if there is a 
penalty for emitting CO2, there 
should be an equal and opposite 
reward for removing it.”

Inconsistent carbon sequestra-
tion in Canadian forests also hurts 
western growers’ chances of being 
rewarded for sequestering carbon.  

Tenuta said Canadian officials 
have shied away from advocating 
for the inclusion of carbon seques-
tration in soil at the international 
level because Canadian forests are 
not the carbon sink they were once 
thought to be. 

Former Prime Minister Brian 
Mulroney’s Progressive Conserva-
tive government and subsequent 
Liberal governments were forceful 
at the international level in pushing 
to get carbon sequestration in soil 
included in the discussions and 
agreements on climate change. 

This was largely because Canadi-
an officials thought there was a 
massive amount of carbon being 
taken up in the boreal forest.  How-
ever, Tenuta said once federal sci-
entists looked closely at the carbon 
sequestration and emissions rates 
of Canadian forests over time, they 
found the amount of carbon being 
sequestered to be highly variable. 

Some years there would be huge 
carbon sequestrations, other years 
would be neutral and then there 
were years with a massive release of 
carbon from forest fires. 

“Canada immediately shut up on 
the world scene and said, ‘carbon 
sequestration, we’re not talking 
about it,’ ” Tenuta said.

“If you talk about it for soils for 
direct seeding, then other coun-
tries are going to make us talk about 
it for forest.”

In 2005, former Prime Minister 
Stephen Harper’s Conservative 
government set Canada’s original 
reduction target, which is to reduce 
greenhouse gas emissions by 30 
percent below 2005 levels by 2030.

While using 2005 emissions as the 
measure for all carbon gains or 
losses may work for most industries 
in Canada, it presents a big prob-
lem for western grain growers. 

Much of the soil organic carbon 
gains enabled by direct seeding 
happened before 2005 because 
most western grain growers transi-
tioned to direct seeding before then.

“This is a painful, painful thing,” 
Bennett said.

“It’s enshrined in federal policy, 
and it’s suggesting that any thing to 
count as a carbon offset has to be 
additional to what was done in 
2005.”

Furthering the deck-stacking 
against western grain growers are 
the carbon models that the federal 
government uses — the Century 
Model —  which suggests that soil 
organic carbon levels out at a 
steady state after 20 to 30 years of 
direct seeding.  

“The challenge is the Century 
Model is a model that a lot of feder-
al policy is made on, and if you 
believe the century model, it would 
tell you that there is not much more 
that can be gained in sequestering 
carbon,” Bennett said. 

He said the Prairie Soil Carbon 
Balance Project (PSCBP ) is an 
important initiative that will help 
truth carbon models of prairie 
soils.  

The project, which has been run-
ning for 20 years, measures soil 
organic carbon levels in approxi-
mately 130 sites around Saskatch-
ewan. The carbon levels at these 
sites were measured before and 
five times since the uptake of direct 
seeding in the province. 

Bennett said the project shows 
soil organic carbon has increased 
in minimum til lage fields far 
beyond what the century model 
predicts. 

“The Prairie Soil Carbon Balance 
Project to date, which has run 20 
years, is showing there is some seri-
ous weakness in the Century Mod-
el,” Bennett said.

“I think the ag sector should pay 
very close attention to this because 
what it would do is it would indicate 
that there is tremendous potential 
here that is not being recognized.”

He said the SSCA is planning a 
second PSCBP.

There are also ongoing studies 
examining if rotations that include 
pulses, canola or cover crops are 
capable of sequestering carbon 
beyond what the Century Model 
predicts. 

Tenuta said it’s also difficult to 
implement carbon regulations that 
account for carbon being seques-
tered into soil because even though 
recommended agronomic prac-
tices increase soil organic carbon, 
the carbon can quickly be lost. 

 “We can also lose the organic 
matter if we till the soil or if we 
changed our rotation,” he said.

“So that’s a thing we would have 
to address as well, in terms of do we 
have to worry if we have to change 
the land use and it loses carbon and 
you’ve received carbon credits for it 
in the past?”

For more information on the 
SSCA’s Soil Carbon Position Paper, 
visit bit.ly/2EQDJxl.

robin.booker@producer.com

 » CONTINUED FROM PAGE 1

THE CARBON VEXATION MAPPING CARBON CHANGE IN CANADA
This series of maps from Agriculture Canada shows the amount of organic 
carbon change in Canadian soil over time.  
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BY ROBIN BOOKER
SASKATOON NEWSROOM

Western Canadian grain farmers 
who direct seed and use recom-
mended rotations that include a 
pulse have among the world’s low-
est greenhouse gas footprints 
when it comes to emissions per 
bushel of grain produced. 

However, there is no premium 
being paid for this efficiency on the 
bulk of Canadian exports. 

This is largely because markets 
where much of Canadian grain end 
up, often in Asian destinations, are 
not looking for sustainability mea-
sures when sourcing grain.

Also, Canada’s global pledge to 
cut carbon emissions by 30 per-
cent below 2005 levels by 2030 
requires overall greenhouse gas 
emission reductions, which is not 
necessari ly  compatible  with 
focusing on efficiency per unit of 
production. 

Mario Tenuta of the Soil Ecology 
Laboratory at the University of 
Manitoba said focusing only on 
greenhouse gas per bushel pro-
duced is a bad way to frame the 
issue because Canadian crops are 
constantly getting larger, so there 
can still be an increase of N20 emis-
sions from Canadian growers even 
if the greenhouse gas level per 
bushel is reduced. 

“I also think that in some cases 
the efficiency approach makes us 

relax a little bit, whereas if we say 
we are going to reduce the N20 
emissions per acre, it means we 
have to work a lot harder. 

“We have to do the research, 
come up with the practices, do the 
extension, find out the costs, the 
profitability and the economics of 
those practices. I think it can be 
done, we just have to make a real 
effort to do it,” Tenuta said.

robin.booker@producer.com

No premium 
paid for low 
greenhouse 
gas footprint
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He said other grain and life sci-
ence companies have expressed 
similar concerns.

Jim Everson, president of the 
canola council, said all of the coun-
cil’s other funders continue to sup-
port the organization. 

Exporters such as Richardson 
spent $2.2 million funding the 
canola council in 2016, crushers 
paid $1.96 million, grower groups 
$3.54 million and life science com-
panies $520,000. The numbers for 
2017 are not yet available.

Everson said the 2018 budget has 
been reduced to reflect the new 
funding reality.

The outcome for the flax council 
was worse. It closed its Winnipeg 
office and fired its staff.

One of Richardson’s concerns 
surrounds the canola council’s 
extensive work on agronomy when 
the private sector already has their 
own agronomists working in the 
countryside.

“Is there an element of duplication 
that should be looked at?” said Ruest. 
“Saying that they can do something 
doesn’t necessarily mean that they 
should be doing something.”

The council spent $1.16 million 
on its agronomy research program 
in 2016.

Ed Rempel, director of Manitoba 
Canola Growers, said he is disap-
pointed with Richardson’s deci-
sion and doesn’t buy the company 
line about the council duplicating 
agronomy services.

“Here’s the counter to that. Their 
agronomists are generalists. Our 
agronomists are specialists. Big dif-
ference,” he said. “We spend a lot of 
time and money developing those 
people into canola experts. We 
don’t want generalists.”

Rempel also wonders why a big 
grain company can’t afford to spend 
slightly more than $1 million on levies 
when they likely offset that through 
the basis they charge farmers.

“Who do you think is paying the 
freight for the exporter portion, 
anyway?” he said.

Another pet peeve for Richardson 
is why the canola council devotes 
so much of its resources to market 
development for a well-estab-
lished, 23 million acre crop that is 
known around the world.

The council spent $4.7 million on 
market development and market 
access in 2016. It is by far the biggest 
expenditure for the organization.

Everson said the council intends to 
review its strategic priorities this year.

Ruest said Richardson hasn’t 
shut the door on funding the coun-
cil in the future if certain changes 
are made.

“If ultimately they decide that 
they want  to  re consider  and 
reform, we’d be happy to take a look 
at it at that point,” he said.

Another thing Richardson wants 
to see is the formation of one nation-
al oilseed council so it doesn’t have 
to send people to three different sets 
of board meetings.

“The same issues are being dis-
cussed at multiple tables by the 
same people,” said Ruest.

The commodity groups rejected 
the merger idea. He said the small-
er organizations felt they would be 
swallowed up by canola, while 
canola worried that its substantial 
resources would be diverted to 
prop up the smaller crops.

sean.pratt@producer.com

 » CONTINUED FROM PAGE 1

RICHARDSON 
UNHAPPY

BY ED WHITE
WINNIPEG BUREAU

Influential farmers and farmer-
funded canola organizations are 
supporting the Canola Council of 
Canada in the wake of Richard-
son International’s decision to 
pull out.

The grain company’s com-
plaints don’t appear to be shared 
by farmer representatives of 
today and the recent past.

“Collaboration and co-opera-
tion are the keys to success of any 
successful national council,” said 
Alberta Canola Growers Com-
mission past-president and for-
mer canola council board mem-
ber Greg Porozni.

“The CCC has done excellent 
work in market access, (pesticide 
residue restrictions) and grower 
agronomy for many years due to 
collaboration of all industry, 
(and) now this is in question, 
which is unfortunate.”

Fo r m e r  Ca na d i a n  Ca n o l a 
Growers Association president 
and former CCC board member 
Brett Halstead from Nokomis, 
Sask., said he was “surprised and 
disappointed” that “suddenly 
one organization doesn’t want to 
work with the others.”

Halstead credited the CCC with 

boosting the awareness of Cana-
da’s canola in foreign markets, 
tackling many challenging issues 
and helping farmers produce the 
kinds of crops that work for them 
and for users.

The CCGA issued a public state-
ment of support soon after Rich-
ardson’s decision was made 
public.

“The canola grower members 
of the Canola Council of Canada 
fully appreciate the value they 
receive from the Canola Council 
of Canada for the substantial 
grower dollars they contribute 
and will continue to work to move 
the organization forward,” said 
the statement, signed by the 
presidents of the Alberta, Sas-
katchewan and Manitoba canola 
grower organizations.

The CCGA praised the council’s 
“non-sales based agronomy” 
advice and its efforts to build 
more canola demand overseas.

“The council’s market access 
efforts, which have included work-
ing with the highest levels of govern-
ment, have kept our product mov-
ing to our international customers.”

Richardson has questioned both 
the agronomy and marketing 
efforts that the council undertakes, 
suggesting that private providers 
can provide agronomy assistance 

to farmers and that marketing pro-
motion isn’t vital because canola is 
such a big crop now. 

The news of the Richardson 
pullout came hours before the 
Manitoba Canola Growers Asso-
ciation session at Manitoba Ag 
Days, and while it was not an 
official topic, it was certainly a 
subject of discussion and chatter 
inside the sprawling Keystone 
Centre complex.

MCGA president Charles Fos-
say said he hopes other grain 
companies don’t follow Richard-
son’s lead and that the present 
review of the CCC’s activities and 
mandate could perhaps reverse 
the move.

“What do we have to do to get 
you to come back?” said Fossay.

However, he said funders of the 
provincial farmer organization will 
also have to assess how to under-
take agronomy research and out-
reach if the CCC is pressured to 
reduce its agronomy efforts.

“This is going to force us into 
really looking at what the canola 
council has to do as a value chain 
organization,” said Fossay. 

I n d e p e n d e n t  a g r o n o m i c 
research and knowledge transfer 
are vital for farmers, so perhaps 
the farmer organizations would 
need to pick up more of the role 
outside of the council.

CCC president Jim Everson said 
the organization is conducting a 
review of what it does, and most of 
its members seem happy with it.

“The council is having a good 
look in 2018 at those issues,” he 

said.
“What role does the industry 

need the association to play?”
Rumours of Richardson’s threat 

to quit has floated around the 
industry for months, and its 
unhappiness was not news to the 
CCC’s core funders. Its 2018 bud-
get appears to acknowledge that 
there might be a funding decline, 
something only verified by Rich-
ardson to  the council  “ just 
recently.”

“We’re pulling back a little bit on 
the market development side to 
address our budget requirements 
going into 2018,” said Everson.

“We will press on, and we’re 
very optimistic about where 
we’re going.”

Porozni said he was disap-
pointed that Richardson would 
withdraw before the review is 
done. All parts of the industry 
have been working together to 
expand the crop on behalf of all 
the players, he added.

Canola growers back counc
Farmers regret grain company’s decision 
to leave; insists Canola Council of Canada 
does important work

Parker Armstrong removes the twine from a round bale before feeding cattle on a cold day west of Cayley, Alta., Jan. 12.  |  MIKE STURK PHOTO

MEALS ON WHEELS

The CCC has done 
excellent work in 

market access, (pesticide 
residue restrictions) and 
grower agronomy for many 
years due to collaboration
 of all industry, (and) now 
this is in question, which 
is unfortunate.

GREG POROZNI
ALBERTA CANOLA GROWERS COMMISSION
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There has been pressure from 
companies such as Richardson 
for the council to merge with 
other oilseed associations, and 
efforts at that sort or merger or 
collaboration have not yet been 
able to proceed.

“I feel instead of completely 
pulling out, they should of put in 
a date of Jan. 1, 2019, to allow fur-
ther discussion,” said Porozni.

It remains to be seen whether 
Richardson’s withdrawal is an iso-
lated event or a sign of a deeper 

divide between commercial mem-
bers and farmers or among com-
mercial players. There are rumours 
that at least one more grain com-
pany has threatened to leave.

ed.white@producer.com

BY ROBERT ARNASON
BRANDON BUREAU

Richardson International’s deci-
sion to withdraw from the Canola 
Council of Canada wasn’t a sur-
prise, considering that it’s been 
rumoured for a couple of months.

More surprising was that Richard-
son also pulled funding from Soy 
Canada, a group representing soy-
bean growers, processors and 
exporters. The value chain organi-
zation deals with market access 
issues, helps co-ordinate research 
and supports market development.

Ron Davidson, Soy Canada execu-
tive director, said the withdrawal is 
worrisome but it won’t have a huge 
impact on the organization’s budget.

Soy Canada’s funding model caps 
the contribution of a seed company, 
exporter or processor at $25,000. 

The canola council, on the other 
hand, charges levies of 23 cents for 
every tonne of canola exported and 
23 cents per tonne of canola crushed.

In 2017, canola crushers and 
exporters contributed about $4 
million to the council’s budget. 
Richardson, one of the largest play-
ers in Canada’s grain industry, was 
likely paying levies of $750,000 to $1 
million to the canola council.

Losing one funder may be man-
ageable, but it’s not a small matter 
for Soy Canada, Davidson said.

“If someone decides to no longer 
be a member, of course it’s a con-
cern to us,” he said. “Our objective 
is to ensure that what we are doing 
is valued by members.”

Richardson had been pushing Soy 
Canada, the canola council and the 
Flax Council of Canada to restruc-
ture their mandates and form a joint 
oilseed council to increase efficien-
cy and avoid duplication. 

The private firm pulled funding 
when the discussions reached a 
dead end.

Davidson said soy, canola and 
flax may have separate organiza-
tions but they do collaborate and 
co-operate on common goals.

“I think the perception that every-
body is working in silos isn’t accu-
rate,” he said. “We already do work, 
a lot, with other organizations.”

For instance, groups representing 
canola, soy, pork, wheat and beef 
work together through the Cana-
dian Agri-Food Trade Alliance as 
part of a joint effort around interna-
tional trade.

The unwillingness to form a 
national oilseed council may have 
influenced Richardson’s decision, 
but it probably wasn’t the biggest 
factor, Davidson said.

“My perception … the fact that 
there isn’t one organization, doing 
everything, isn’t the deal-breaker. 
It’s a matter of getting value for their 
investment.”

Davidson is convinced Soy Canada 
does provide value in a number of 
ways, such as promoting the Canadi-
an brand and the advantages of Cana-
dian soybeans to foreign buyers.

“We are, in our case, competing with 
some pretty big competitors out there 
— the United States, Argentina, Bra-
zil,” he said.  “They have very active 
and forceful promotional (bodies).”

robert.arnason@producer.com

Soy Canada 
confident it 
can weather 
Richardson’s 
withdrawal

cil after Richardson pullout

What’s your take? Join us 
at www.producer.com or 
follow us on social media.

Canola growers credit the Canola Council of Canada with boosting awareness of Canadian canola in foreign markets and helping 
farmers produce the kinds of crops that work for them and their buyers.  |  FILE PHOTO
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BY SEAN PRATT
SASKATOON NEWSROOM

Growers might want to consider 
holding off on selling their wheat 
until the tail end of the crop year, 
says an analyst.

“A large part of the FarmLink 
strategy right now is to hold a block 
of wheat back into that time frame,” 
said Neil Townsend, senior market 
analyst with FarmLink Marketing 
Solutions.

“We think there will be a market-
ing opportunity in the last quarter 
of the marketing year.”

That is when he expects Australia 
will run out of crop to sell. Austra-
lian farmers grew 20.3 million 
tonnes of wheat in 2017-18, down 
42 percent from the previous year.

In addition to reduced produc-
tion this year, there was a smaller-
than-expected carryout from the 
2016-17 crop.

The U.S. Department of Agricul-
ture recently dropped its Australian 
2016-17 carryout number by 2.73 
million tonnes based on new statis-
tics from the Australian Bureau of 
Agricultural and Resource Eco-
nomics and Sciences.

It all adds up to reduced supply 
and lower exports for the 2017-18 
crop year.

“With an Australian program 
that’s five or six million tonnes less 
than last year, Canada should pick 
up a portion of that. That should 
sustain us,” said Townsend.

The USDA is forecasting an even 

bigger drop with Australian exports 
falling by 6.6 million tonnes.

“That’s where we might pick up a 
few extra cargoes in the last three or 
four months,” he said.

Townsend also expects surging 
demand from U.S. millers toward 
the end of the 2017-18 campaign 
because of mounting concerns 
about drought in the spring wheat 
growing area for the upcoming 
crop year.

The latest map prepared by the 

U.S. Drought Monitor shows mod-
erate to severe drought throughout 
much of the Dakotas and north-
eastern Montana and extending 
into southern Saskatchewan.

Millers could get ner vous if 
drought conditions are still around 
come spring planting, which could 
prompt them to buy some 2017-18 
Canadian spring wheat to offset the 
risk of a poor crop in 2018-19.

Townsend said Canadian wheat 
should be in high demand because 

it was an exceptional year for qual-
ity. Based on the Canadian Grain 
Commission’s harvest sample 
program, 77.5 percent of the spring 
wheat crop made the top grade and 
91.3 percent made the top two 
grades.

“There should be buyers out 
there interested in Canadian 
wheat,” he said.

FarmLink is forecasting 16.7 mil-
lion tonnes of wheat exports in 
2017-18, up from 15.6 million 

tonnes last year. Agriculture Cana-
da has a higher estimate of 17.2 
million tonnes.

Bulk wheat exports through week 
23 of the current crop year are 
544,500 tonnes ahead of the previ-
ous year’s pace. 

Townsend said exports will need 
to maintain the same pace to meet 
FarmLink’s forecast but they have 
been slowing of late due to intense 
competition from Russia.

Russia is poised to take over as the 
world’s leading exporter of the crop 
in 2017-18. The USDA is forecast-
ing the country will ship 35 million 
tonnes of wheat. The next biggest 
competitor will be the European 
Union at 27 million tonnes.

Russian farmers harvested a 
record 85 million tonnes of wheat, 
up 17 percent from the previous 
year’s record.

Townsend said mid-tier Russian 
wheat is making big inroads into 
markets like Indonesia, Peru, 
Mexico, Nigeria and Bangladesh. 

“They’re omnipresent now,” he 
said.

“They have gradually converted 
people over to their combination of 
quality and price.”

Russian exports usually slump in 
the November through January 
period due to bad weather condi-
tions but it has been an unseason-
a b l y  w a r m  w i n t e r  a n d  w i t h 
upgrades to port facilities, wheat is 
still being shipped.

sean.pratt@producer.com

Maybe hold off on selling that wheat
A 42 percent reduction in Australia’s crop and drought fears in the United States might increase Canada’s exports

BY SEAN PRATT
SASKATOON NEWSROOM

The U.S. Canola Association 
wants farmers to receive a federal 
subsidy for growing the crop.

It has created a proposal in con-
junction with the National Sun-
flower Association and the Ameri-
can Honey Producers Association 
to increase the acres planted to 
canola and sunflowers to provide 
more suitable habitat for honey 

bees and wild pollinators.
U.S. growers receive subsidies for 

adopting conservation steward-
ship practices such as no-till seed-
ing and variable rate fertilizer 
application.

The proposal is to add another 
enhancement to the program, 
which is growing canola and sun-
flowers.

“If you had a couple million acres 
more of canola and sunflowers 
scattered around the country, that 

would be a lot of habitat,” said Dale 
Thorenson, assistant director of 
the U.S. Canola Association.

The Natural Resources Conser-
vation Service (NRCS) initially 
rejected the proposal because it 
wasn’t interested in adding new 
enhancements to the Conserva-
tion Stewardship Program.

So the three groups changed tac-
tics and attempted to have the pro-
visions included in the 2018 U.S. 
farm bill. 

The office responsible for draft-
ing farm bill legislation contacted 
the NRCS for clarification and 
guidance on some of the language 
to use in the bill.

NRCS officials told them that 
there was no need to go the legisla-
tive route when the agency could 
accomplish the same results by 
making simple administrative 
changes.

The NRCS contacted the groups 
and asked them to resubmit the 

proposal along with a cover letter 
from a member of Congress who is 
supporting the proposal.

Thorenson hopes the submission 
will be sent in the next week or two.

“The request is for (implementa-
tion) this year. Whether or not that 
could be put in place that fast, I 
don’t know,” he said.

He doesn’t foresee the program 
leading to an explosion in U.S. 

American industry lays plan to increase canola acres
The proposal is to offer a federal subsidy for growing canola and sunflowers as a way to expand the habitat for bees

CONTINUED ON NEXT PAGE »

Canadian wheat should be in high demand this year because 2017 was an exceptional year for quality.  |  
RICHARDSON INTERNATIONAL LTD. PHOTO



Who do you listen to for 
marketing and hedging 
advice? How do you pick 

to whom you listen?
There is no shortage of people try-

ing to tell you how to sell your crop 
and how to protect yourself against 
losing the value of your crop during 
a bear market or missing out on the 
gains of a bull market. 

Farmers can get a host of free 
markets newsletters shot out regu-
larly by brokerages and traders, 
and there are lots of newsletters 
you can subscribe to for a bit of 
money.

You can hire advisers to make 
your decisions for you or suggest 
decisions you might want to make. 

But how do you figure out who to 
listen to and who to tune out? 

I was thinking about this as I was 
attending a market outlook session 
at Manitoba Ag Days, along with a 
few hundred farmers. 

It was one of three outlooks I 
attended that day. I also attended 
one the next day, and the week 
before at St Jean Farm Days I’d spo-
ken with two other analysts who 

were giving market outlook and 
economics sessions.

Ag Days seemed like an analytical 
jamboree. Over here was Dustin 
Gabor of Grain Shark at the Mani-
toba Canola Growers meeting giv-
ing a technical outlook for the 
canola market, while in a nearby 
hallway at his firm’s booth, David 
Drozd of AgChieve was chatting 

with a gaggle of farmers wanting 
his technical take on grain prices.

Also in attendance was Bruce 
Burnett, the chief markets and crop 
conditions analyst with Glacier 
FarmMedia’s MarketsFarm, talking 
to farmers in one of the teeming 
passageways of the convention 
centre about the coming crop sea-
son and markets.

In a room in the centre of the Key-
stone Centre, futures and options 
specialist David Derwin of P.I. 
Financial and spreads and basis 
expert John DePape of FARMCo 
were explaining to farmers the dif-
ferent factors they needed to keep 
in mind for the coming year.

Brian Voth of intelliFARM spoke 
in one of amphitheatres (and 
sometimes sales rings), as he had 
the week before in the packed 
Knights of Columbus hall in St 
Jean.

In the same hall the next day I was 
delighted to see Errol Anderson 
give his mega-markets outlook 
because it gave me a chance to go 
over and say hi in person, after 
speaking with him by phone about 
every two weeks for almost 20 
years. 

For me, all this diversity of ana-
lysts is fun because I love following 
the markets and the different ana-
lyt ical  takes  on them. Par t ly 
because of  my job and partly 
because of my native interests, I 
don’t find it bewildering to come 
across conflicting interpretations 
of the markets. I understand the 
underlying issues enough to enjoy 
grappling with different takes on 
the same issue or idea. 

But I imagine it must be con-
founding for those not personally 
interested in market complexities 
hearing half a dozen contrasting 
views on what the average for new 
crop canola prices is likely to be. 
Some guys just want to hear a trig-
ger price, and being told three dif-

fering ones doesn’t help with the 
pulling.

Other guys just want to hear 
dreamy predictions of super-high 
prices or be scared by predictions 
of calamitous selloffs. 

So what’s a guy to do about this? 
To me, it makes sense that if 

you’re going to follow an analyst, 
actually follow them and do what 
they suggest. There’s no point pay-
ing somebody for advice and then 
ignoring it. That’s especially true if 
you’re paying a bunch for intensive 
advice that goes beyond simply 
subscribing to a newsletter.

For those who just like hearing 
bullish or bearish predictions, 
figure out who tends to be bullish 
or bearish and follow them, even 
if it’s just to confirm your own 
biases. 

The worst thing most producers 
could do would be to attend one 
markets outlook session, regard-
less of who it is, and just because it 
fits their schedule, and take that 
presentation as gospel.

But best of all would be to catch as 
many market outlooks you can, 
read as many analyses as you can 
and enjoy it all. Make it a pleasure. 
Make it a hobby.

Then you’ll  know enough to 
make your own choices, or under-
stand why you’re leaving it to a 
particular analyst or adviser to 
make the calls for you. 

There’s lots of choice out there. 
Take advantage of it. 

ed.white@producer.com
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canola acres. It is aimed at stem-
ming the tide of soybeans and corn 
taking land away from small-acre 
crops such as canola.

“That’s the intent behind it,” Tho-
renson said.

“It’s not to get a major expansion of 
(canola and sunflowers), it’s just to 
try and preserve the infrastructure 
so we have the crop growing here.”

The program is not a straight per 
acre subsidy. It is a complicated 
points-based system that requires 
growers to sign a five-year contract.

Not every farmer who applies 
gets the subsidy. It depends on how 
many other applicants are in their 
county and how many enhance-
ments they are making.

However, Thorenson thinks the 

program could get farmers to try 
growing the two oilseed crops.

He believes it could be particu-
larly attractive to winter canola 
growers. In states like Kentucky, 
Georgia and Oklahoma, farmers 
can grow winter canola, harvest it 
by June 1 and then plant soybeans. 

The winter canola is a great cover 
crop that prevents nitrogen leach-
ing. Thorenson believes the con-
servation program could convince 
more farmers to try double crop-
ping and discover how profitable it 
can be.

“There’s no reason that there isn’t 
three or four million acres of winter 
canola being grown across the 
mid-south and into the Plains,” he 
said.

sean.pratt@producer.com
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Tidal wave of available market advice not to be feared

HEDGE ROW

ED WHITE

Canola is being eyed in the United States as pollinator habitat.  |
FILE PHOTO

There’s no shortage of market advice. Who should farmers listen to?  
|  FILE PHOTO
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For the first time since the 
days of the tsars, Russia this 
year will be the world’s larg-

est wheat exporter at an expected 
35 million tonnes. It will likely 
export a total of more than 45 mil-
lion tonnes of grain once corn and 
barley are added in.

Infrastructure constraints pose a 
limit to its exports in the near term, 
but new infrastructure investment, 
from domestic sources and likely 
China, could make it an even more 
formidable competitor in the 
future.

Two bumper crops in a row have 
given Russia ample surpluses 
while a weak currency and close 
proximity to major buyers in North 
Africa and the Middle East make it 
hard to compete against.

It has the grain to export even 
more, but its rail and port systems 
are at maximum capacity.

Ru s s i a’s  w h e at  e x p o r t s  a re 
expected to top the second largest 
exporter, the European Union, by 
eight million tonnes, and the Unit-
ed States, the number three export-
er, by about 8.5 million tonnes.

Canada is expected to export 
about 22 million tonnes.

After the collapse of the Soviet 
Union and Russia’s re-emergence 
as a grain exporter, its production 
and international sales were ini-
tially inconsistent.

But since about 2010 it has had 
mostly good luck with weather, and 
improved seed stock and produc-
tion methods have greatly improved 
yields. Russian wheat quality has 
also improved, and millers around 
the world have improved technolo-
gy to be able to use a wider range of 
wheat quality. As a result, the coun-
try’s grain production and exports 
have rapidly risen.

The export market is key for Rus-
sian grain farmers. Producing 

feedgrains for the domestic live-
stock industry is limited. Russia’s 
hog and cattle industries are rela-
tively small, and consumer demand 
for red meat is limited because of 
relatively low incomes. For perspec-
tive, Russia’s population of 144 mil-
lion is four times bigger than Cana-
da’s, but its three million tonnes of 
pork production is only 50 percent 
more than Canada’s.

It  produces only 1.3 million 
tonnes of beef.

While the weather will not always 
co-operate to produce bumper 
crops, Russia’s grain industry is 
gearing up to further expand its 
export capacity.

The Black Sea-Mediterranean 
system is by far its major outlet 
because of its proximity to its major 
wheat producing regions.

Only a small fraction of its wheat 
is grown in northern areas served 
by Baltic ports.

As well, Russia’s Pacific port is 
about 7,000 kilometres from the 
closest wheat producing area.

Russia in the past could use some 
of Ukraine’s port capacity, but the 
current tensions between the two 
countries rule that out.

The Black Sea ports, which are cur-
rently undergoing major expansions 
at grain terminals, are also useful 
because they are close to some of the 

world’s biggest wheat importers — 
Egypt, Turkey and Algeria.

However, major buyers in Asia, 
such as Japan, Indonesia and the 
Philippines, are much farther 
away, and until now that helped 
Australia, Canada and the United 
States maintain a market advan-
tage in the fast growing region.

But China’s “one belt, one road” 
infrastructure plan will see huge 
Chinese investment in ocean and 
rail transportation links between 
China and areas to its east, includ-
ing Russia,  the former Soviet 
republics and Europe.  These 
investments could make it easier 
for Russian grain to get to Asia.

 The plan includes investment in 
transportation links to Kazakhstan, 
giving that grain exporter better rail 
access to western China.

I have found a few articles that talk 
vaguely about getting Russian grain 
to its Pacific coast, but as noted, the 
current most easterly wheat area in 
Russia, in Siberia north of Kazakh-
s t a n ,  i s  m a n y  t h o u s a n d s  o f 
kilometres from the Pacific coast.

However, agricultural investors 
from Heilongjiang, the northeastern 
province of China that grows much 
of the country’s corn and soybeans, 
are investing to produce crops in 
areas of Russia immediately north of 
the border that have similar climate 
and soil but few people.

If those ventures are successful, 
Russia’s influence on the grain 
trade could become even greater.

Contact D’Arce McMillan by emailing 
newsroom@producer.com.

Russia’s wheat dominance set to get bigger in the future
MARKET WATCH

D’ARCE McMILLAN 

Russian wheat growers have harvested bumper crops recently, which has helped the country significantly 
increase its exports. Here, combines work on a wheat field of the Solgonskoye farming company near the 
village of Talniki in Siberia in 2015.  |  REUTERS/ILYA NAYMUSHIN PHOTO
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India still needs pulses: AGT
BY ASHLEY ROBINSON
 COMMODITY NEWS SERVICE CANADA

WINNIPEG — Even though the 
pulse crop trade with India hasn’t 
been rosy lately, the head of a 
Canadian pulse shipping and pro-
cessing company believes the tide 
will soon change.  

“India’s going to buy again this 
year,” said Murad Al-Katib, presi-
dent of AGT Food and Ingredients.

“We’ll have to see what level, but 
we think the recoveries are going to 
start slowly.”

In the last few months of 2017, 
India imposed tariffs on pulse 
imports into the country as a way 
to support local farmers and drive 
up domestic prices. The first in 
Nov e m b e r  s aw  a  5 0  p e rc e n t 
import tariff applied to peas. In 
December, a 30 percent tariff was 
placed on imports of lentils and 

chickpeas.
As well in October, Canada didn’t 

receive an extension on an exemp-
tion for fumigation of pulses before 
arrival in India. However, in early 
January an exemption was applied 
to all countries importing to India.

Al-Katib is pleased to see fumiga-
tion fees even for all countries, 
because he hadn’t been impressed 
when there were non-tariff trade 
penalties against Canada.

“We think at the end of the day this 
will get resolved over time because 
the long-term fundamentals state 
clearly India will continue to be a net 
importer of pulses,” he said.

India has previously said it plans 
to become self-sufficient for puls-
es, but Al-Katib doesn’t believe that 
is feasible. India consumes 24 mil-
lion tonnes of pulses a year, and 
consumption is growing at a rate of 
at least one million tonnes per year. 

However, over the course of five 
years, India hasn’t produced more 
than 18 to 19 million tonnes of 
pulses per year. 

Currently, even with the tariffs 
and fumigation fees in place, AGT 
is still exporting pulses to India. It is 
shipping whole grain peas, red 
lentils and green lentils. The com-
pany has its own facility in India.

“The duties in India are known, 
the fumigation is now a level play-
ing for everybody, the five times 
penalty equates to about $12 per 
tonne. This is not a disaster in our 
supply chain,” he said.

January and February usually 
aren’t a robust import time of year 
for India, Al-Katib said. The Indian 
harvest is in March, so the busy 
import season usually starts after. 
Once India knows how big the 
pulse harvest is, Al-Katib believes 
India will import more pulses.

HOGS RISE

The U.S. national live price aver-
age for barrows and gilts was 
US$54.33 per hundredweight Jan. 
19, up from $53.97 Jan. 12.

U.S. hogs averaged $69.36 on a 
carcass basis Jan. 19, down from 
$69.45 Jan. 12.

The U.S. pork cutout was $81.44 
per cwt. Jan. 19, up from $79.81 Jan. 
12.

T h e  e s t i m a t e d  U. S.  w e e k l y 
slaughter to Jan. 20 was 2.338 mil-
lion, down from 2.450 million the 
previous week.

Slaughter was 2.336 million last 
year at the same time.

In Canada, the Signature Five 
price was C$159.33 per 100 kilo-
grams Jan. 20, up from $152.20 the 
previous week. On a per hundred-
weight basis, the price was $72.27, 
up from $69.04.

BISON STEADY

The Canadian Bison Association 
said Grade A bulls in the desirable 
weight range sold at prices up to 
C$6 per pound hot hanging weight. 
U.S. buyers are offering US$4.75 or 
more with returns dependent on 
exchange rates, quality and export 
costs.

Grade A heifers sold up to C$6. 
U.S. buyers are offering US$4.50.

Animals outside the desirable buyer 
specifications may be discounted.

LAMBS STEADY TO LOWER

Ontario Stockyards Inc. reported 
that 1,016 sheep and lambs and 53 
goats sold Jan. 15. New crop lambs 
sold steady, and heavy lambs trad-
ed actively at $5-$7 per cwt. lower. 
Sheep sold steady to 5 per cwt. 
lower. Goats sold steady. 

CANFAX REPORT

WP LIVESTOCK REPORT

The January cattle on feed report 
for Alberta-Saskatchewan showed 
inventories at 929,725 head, eight 
percent more than last year at this 
time. This number is in line with 
the five year average, but this is the 
fourth smallest January inventory 
since reporting began in 2000. 

However, December placements 
were the smallest since reporting 
began with 111,544 put on feed, but 
it was 12 percent better than 2016. 

Heifer placements in December 
were strong, particularly among 
those in the more than 800 pound 
category. Heifers as a percent of total 
placements were 48 percent for 
December, compared to the five year 
average of slightly less 40 percent.

ALBERTA FEEDERS LOWER

Alberta feeder prices were lower 
across the board this week by $5 per 
hundredweight for steers and $3.50 
per cwt. for heifers because of soft-
er outside buying interest and lim-
ited feeding profitability. 

Lethbridge barley for January to 
March-March delivery has traded 
around $220 per tonne and has added 
to those shrinking feeding margins. 

ALBERTA FED PRICES UP

Alberta fed prices continue to 
hold a sizable premium to both the 
Ontario and Nebraska markets, 
trading $4 per cwt. higher than last 
year, while Ontario prices are $7 
per cwt. lower. The western Cana-
dian fed market has spent the last 
three weeks averaging in the mid 
$160s per cwt. 

Early placed yearlings are making 
money for feedlots, where profits 
are ranging from $50 to 175 per 
head. 

STRONG BASIS 

Cash to futures basis levels have 
averaged +15.93 for the first three 
weeks in January, and cash to cash 
basis levels have averaged around 
+13.50, the strongest levels ever 
seen in January. 

SLAUGHTER VOLUMES UP

Canadian weekly fed slaughter 
volumes totalled 46,245 head, up 28 
percent for the same week last year. 

This has resulted in more than 40 
million pounds of beef, the largest 
weekly production volume since 
January 2011. 

However, reduced slaughter rates 
at all three western Canadian plants 

were reported because of mainte-
nance issues or hour reductions. 

COW PRICES DOWN

Slaughter cow prices slipped $1 
per cwt. with dressed bids down $2 
per cwt. Bids were reported at 
$181-$186 per cwt. delivered. With 
ample supplies, prices are expect-
ed to trend lower next week. 

Alberta prices continue to be at a 
significant premium to U.S. cull 
cow prices.

Western Canadian non-fed 
slaughter for the week ending Jan. 
13 was 25 percent larger than the 
week previous at slightly more than 
9,000 head. 

Exports of cows and bulls to the 
United States are generally trend-
ing downward. 

CATTLE SLAUGHTER UP

Total Canadian cattle slaughter in 
2017 at federally and provincially 
inspected plants reached nearly 
three million head, up seven per-
cent from 2016 and eight percent 
over the five year average. 

This was the largest  annual 
slaughter since 2011. 

Federally inspected slaughter 
capacity expanded to 66,600 head 
per week with the opening of Har-
mony Beef in Alberta. Utilization 
levels improved from an average of 
80 percent in 2016 to 82 percent in 
2017.

Utilization rates are expected to 
improve even more in 2018. 

Western slaughter reached 2.25 
million head, up seven percent 
from 2016 and 10 percent more 
than the five year average. This 
represents 75 percent of the Cana-
dian kill. 

Steer slaughter remains relatively 
stable, but there is wide variation 
among heifers, cows and bulls. 
Heifer slaughter went up 11 per-
cent, cows were up 14 percent and 
the bull kill increased by 15 per-
cent, all higher than the five year 
average.

Cow marketings are expected to 
go up, but exports from this catego-
ry are going down.

This cattle market information is 
selected from the weekly report 
from Canfax, a division of the 
Canadian Cattlemen’s Associa-
tion. More market information, 
analysis and statistics are avail-
able by becoming a Canfax sub-
scriber by calling  403-275-5110 or 
at www.canfax.ca.

Genes that fit your farm.
800-665-7333 secan.com

Developed by Crop Development Centre, University of Saskatchewan.
Genes that fit your farm® is a registered trademark of SeCan.

✔ white hulled milling oat
✔ moderately resistant to crown rust
✔ higher yield than AC Morgan

®

NEW
CDC Norseman
The   king of oats.

NEW
CDC Norseman
The   king of oats.vivi
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Richardson International’s deci-
sion to withdraw from the three 
oilseed councils — canola, flax 

and soybeans — is regrettable. 
Aside from the Winnipeg-based grain 

company’s participation in establishing 
the strategic initiatives of these organiza-
tions, it’s withdrawing about $1 million in 
funding, most of which went to the 
Canola Council of Canada.

It is hoped that other grain companies 
do not follow suit.

Richardson’s actions are important in 
the industry. It’s the largest agri-business 
in Canada and a significant worldwide 
player with more than 2,500 employees. 
So when the company makes a decision 
like this, it’s important to reflect on why, 
and how it can be avoided in the future.

Richardson has been after the canola 
council, the Flax Council of Canada and 
Soy Canada for some time to combine 
their organizations, arguing the company 
is not getting its money’s worth for its 
investment. The company says the orga-
nizations are duplicating their services 
and competing for agronomic services.

However, as we know all too well in 
Canadian agriculture, despite some over-
lapping membership among various 
groups, there is not a great deal of desire 
to be joined at the hip to one another. 
(Certainly, oilseeds are not alone in this. 
SaskWheat, for example, has steadfastly 
refused to join Cereals Canada.)

In fact, industry governance is so frac-
tured that former federal Agriculture Min-
ister Lyle Vanclief once compared trying to 
get groups together to “herding cats.”

So the three oilseed councils’ refusal to 
bow to Richardson’s insistence that they 
merge is a reflection of the entire industry.

Crop councils typically fund research, 
advocate for political policy, help with mar-
keting and provide agronomy services, the 
latter of which isn’t to be overlooked.

The value of providing agronomy ser-
vice to farmers, often for free, that is inde-
pendent of grain companies, is impor-

tant, especially with increasing consoli-
dation in the industry.

In the case of canola, flax and soy, there are 
indeed differences that would make con-
solidation into one organization tricky. 
Canola is the Goliath, with more than 18 mil-
lion tonnes of annual production in Canada. 
The council has a stated goal of increasing 
that to 26 million tonnes by 2025 through 
improvements to yield and genetics. That is 
an aggressive goal, and one that will take a 
great deal of commitment and energy.

Compare that with soy, with 7.7 million 
tonnes of production annually, and flax, with 
slightly more than 500,000 tonnes, and you 
see their point: they feel their marketing and 
other efforts would be subordinate to canola. 

Unfortunately, the flax council is shut-
ting its Winnipeg office, and while pro-
duction of soy is largely focused in 
Ontario and Quebec, canola dominates 
the Prairies. The soy council wants to 
double production by 2027, and since 
canola and soy are somewhat competi-
tors in oilseed markets, there is some 
understandable reluctance to embrace 
each other’s governance.

It’s not just Richardson’s funds that will 
be missed. The soy council says contribu-
tions by industry members often draw as 
much as 30 times more money from 
many other sources combined.

The canola council issued a statement 
acknowledging that it is reviewing its pri-
orities “to ensure it fully-aligns with 
changing industry needs.”

Other farm organizations would do well to 
follow suit. The industry is changing, wheth-
er it’s for the better remains to be seen.

There is an argument that while Richard-
son was unhappy, membership in these 
councils and acknowledgement of the frac-
tured nature of the industry was a corporate 
responsibility — a relatively mild one at that. 

Still, it is a grain company’s prerogative to 
do this, but it’s not healthy for the industry. 

Richardson pulling out of 
oilseed councils regrettable

CRAIG’S VIEW  

Bruce Dyck, Barb Glen, Brian MacLeod and Michael 
Raine collaborate in the writing of Western 
Producer editorials.

If it ain’t broke, you haven’t looked hard enough. 
That’s how fast it’s all changing now.

KEVIN STEWART
AG VISION MEDIA, PAGE 68

WPEDITORIAL OPINION

It’s a pinnacle time for the Ca-
nadian trade file.

The North American Free 
Trade Agreement remains in jeop-
ardy — a situation, it’s safe to say, 
few expected that Canada, the 
United States and Mexico would be 
embroiled in a year ago. 

It’s no secret that the future of the 
trade deal continues to be uncertain. 
An American withdrawal remains 
very much a possibility. 

In a matter of weeks, U.S. Presi-
dent Donald Trump has gone from 
musing about extending the trade 
talks past their March deadline to 
threatening to pull the U.S. out of 

the trade pact altogether. 
Canada and Mexico have been 

criticized heavily by U.S. officials in 
recent weeks with American offi-
cials said to be frustrated by the 
lack of counterproposals and text 
put forward by its fellow NAFTA 
members thus far. 

For their part, Canada and Mexi-
co continue to try and keep the U.S. 
at the negotiating table. 

The sixth round of NAFTA talks are 
scheduled for Jan. 21-29 with lead 
ministers from all three countries 
set to meet at the end of the round.

Then there’s the Trans-Pacific 
Partnership, now renamed the 
Comprehensive and Progressive 
Trans Pacific Partnership or the 
CPTPP. (Say that five times fast.)

The remaining members were 
scheduled to meet in Tokyo Jan. 23 
for a two-day meeting on the multi-
lateral trade pact. It was the first 
meeting attended by Canadian 
officials after Prime Minister Justin 
Trudeau was a no-show at a lead-
er’s meeting in Vietnam during the 

Asia Pacific Economic Conference 
last fall. 

Canadian officials, who say the 
prime minister missed the meeting 
because of a scheduling mishap, 
have been trying to sooth ruffled 
diplomatic feathers ever since. 
Japan and Australia are said to be 
particularly insulted by the APEC 
events with both countries threat-
ening to finalize a CPTPP agree-
ment-in-principal by March with 
or without Canada. 

Ottawa is under increased pressure 
from many of this country’s leading 
farm groups — and at least one pro-
vincial agriculture minister — to sign 
the CPTPP, particularly given the 
threat of NAFTA imploding. 

Canada is a trading nation in 
what is becoming an increasingly 
protectionist environment. This 
country thrives on shipping raw 
materials and goods around the 
globe and is only one of five coun-
tries in the world to have surplus 
agricultural production. 

Canadian farmers and business 

owners rely on having reliable mar-
ket access for their products. 

At this point, dealing with the 
NAFTA file remains an all-hands-
on-deck, bipartisan issue with all 
the major political parties present-
ing a united Canadian front. 

Case in point,  Conser vative 
leader Andrew Scheer led a small 
delegation of his party’s MPs to 
Washington, D.C., for meetings 
ahead of the sixth round of talks in 
Montreal. Before leaving, his office 
reached out to Foreign Affairs Min-
ister Chrystia Freeland for messag-
ing and meeting suggestions.

The NAFTA trade deal is too 
important to the Canadian econo-
my for political shenanigans.

Still, with more and more of the 
world adopting a nationalist, pro-
tectionist mentality (think America 
First, Brexit) the Liberals — who 
campaigned on a platform of glo-
balism and open markets — have 
been forced to adjust, fast.

The economic and political 
stakes are huge. 

So far, there have been few cri-
tiques around the Liberals’ man-
agement of the trade file, particu-
larly when it comes to NAFTA, set-
ting aside the odd quibble about 
the government’s desire to seek out 
a “progressive trade agenda” that 
includes the environment, gender 
and indigenous issues.

That can change in an instant. 
The Liberals have promised to 

diversify the Canadian trade envi-
ronment. They’ve said repeatedly 
they’re prepared for all NAFTA 
outcomes and remain interested in 
the CPTPP deal.

However, if any of the key meet-
ings mentioned above falls to 
pieces, regardless of the cause or 
outcome, the Liberals will almost 
certainly wear a least a portion of 
the blame. Having a trade plan B 
will be essential.

The future of Canadian trade 
depends on it.

Canada’s trade prospects becoming increasingly precarious

CAPITAL LETTERS

KELSEY JOHNSON

Kelsey Johnson is a reporter with iPolitics, 
www.ipolitics.ca.

MANAGING CHANGE
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BY JAN SLOMP

When British Columbia’s 
new government was 
sworn in last  spring, 

many people hoped for a renewed 
respect for treaty rights and First 
Nation communities.

The promise to have the B.C. Util-
ity Commission report on the con-
struction plans of  Site  C was 
encouraging. When the report was 
issued in October, there were even 
more reasons to cancel this ill-
conceived project.

The Site C dam is a large-scale, 
earth-fill, hydroelectric dam in its 
early stages on the Peace River near 
Fort St. John in northeastern B.C.

The reason the NDP government 
of B.C. Premier John Horgan is 
using to continue the construction 
of the project is flawed. Cancelling 
construction of the Site C dam, they 
argue, would immediately add to 
the provincial debt, as the sunk 
costs would not allow for amortiza-
tion, as there would be no assets to 
depreciate against. 

However, B.C. Hydro is a provin-
cially owned crown corporation, 
with net earnings that contribute to 
the annual provincial budget. If the 
Horgan government wanted to 
shut down Site C, B.C. Hydro’s net 
earnings, debt and equity would 
allow for an internal schedule to 
recover the costs already incurred 
on Site C.

These payments would affect 
B.C.’s budget very marginally and it 
would save B.C. residents in the 
long term, whether in taxes or 
hydro rates. From a strict financial 
perspective, cancelling a project 
with a $2 billion sunk cost would be 
more prudent than locking B.C. 

residents into an open-ended jug-
gernaut, with a budget exceeding 
$10 billion and more unforeseen 
construction costs down the road.

This is a terrible decision, espe-
cially when one considers the now-
locked-out, smaller scale, renew-
able energy generation approach, 
which is rapidly becoming more 
attractive as an alternative. 

The previous Christie Clark Lib-
eral government did all it could to 
push the Site C project past the so-
called point of no return. Ignoring 
First Nation’s rights, neglecting the 
importance of prime agricultural 
land, and a general lack of proper 

planning and procedure is unfor-
givable and reckless with projects 
of this magnitude. Clark should be 
held personally accountable for 
such incompetence in handling 
the public trust.

What is worse is that with the new 
government’s decision to proceed, 
she is rewarded and a precedent is 
set for ignoring proper process. 

The microclimates and rich allu-
vial soils in the soon-to-be-flooded 
Peace Valley would allow B.C. to 
easily become self-sufficient in 
fruit and vegetable production. 
This agricultural potential should 
b e  co ns i dered an i m po r t ant 

renewable resource, but instead it 
is destroyed and considered only 
as a marginal cost to Site C.  

Canada is increasingly becoming a 
raw resource supplier at the expense 
of needed value-added and commu-
nity-based economic development. 
Steady growth in Canadian agricul-
ture commodity exports is heralded 
as a success. What we don’t hear is 
that food imports are growing even 
faster. This process of export and 
import growth not only drives up 
greenhouse gas emissions, but also 
makes Canada more vulnerable and 
less able to feed itself. Rural Canadi-
an communities caught in this pro-
cess are left behind in chronic rural 
economic decline as a result of losing 
the economic benefits of value-add-
ed production, processing and dis-
tribution. 

The electricity produced at Site C 
will keep alternative power genera-
tion unattractive for decades.

Although hydro power in itself is 
renewable, corporate driven, mega 
projects like Site C are no longer con-
sidered progressive due to their 
negative social and ecological 
impacts. Smaller, community-based 
renewable energy creation not only 
leads to a stable climate, but brings 
employment, profit and ingenuity 
back to the community level. 

Building the Site C dam locks 
British Columbia out of this attrac-
tive new era of renewable electric-
ity generation and community-
based economic drivers. The B.C. 
government should take another 
look at the big picture and reverse 
its ill-considered Site C decision.  

Jan Slomp farms at Courtenay, 
B.C. and is the National Farmers 
Union’s first vice-president (policy).

& OPEN FORUM

Site C decision rewards renegades

The National Farmers Union argues that the NDP government in 
British Columbia should have stopped building the hydroelectric 
dam on the Peace River.  |  FILE PHOTO

Like farmers who need more 
and more land from which 
to draw their incomes, grain 

traders are also feeling the pinch 
of the currently low commodity 
prices.

There is less room in a low-priced 
bushel than a higher one from which 
to wiggle grain business profits as 
the major commodities remain 
under pressure from over-supply. 

An additional element bringing 
pressure to the grain trade, besides 
low prices, is stagnant ones. The 
lack of volatility adds to the chal-
lenge of tight margins, meaning 
companies can’t squeeze profits 
out of inventory management 
against futures and other trading 
positions. Size of enterprise can aid 
with those troubles.

This week you will have been 
hearing about Bunge and Archer 
Daniels Midland considering 
forming a single entity, one about 
the size of Cargill.

And this is taking place only a year 
after industrial and transportation 
giant Glencore, which owns Viter-
ra, was talking to Bunge about the 
potential for a deal.

In our Canadian world, Bunge is a 
partner in G3, and including its 
branded facilities, has about 18 ele-
vators in this country and three in a 
partnership in nearby Montana. It 
also has crushing and refining in 
Manitoba and Saskatchewan.

ADM has about 40 locations in 
Canada, including canola crushing 
at Lloydminster and in Windsor 
and elevators at Watson, Sask. and 
Carberry, Man.

Among its mills is a Lethbridge 
facility. Then, of course, there are 
port facilities and proposed port 
facilities owned by each.

In North America, there are more 
than 100 elevators for Bunge and 
500 for ADM. 

The company has consolidated 
many businesses over its 116 years 
of existence. Bunge has about 200 
years of corporate history behind it 
and is known to be an aggressive 
corporate dealmaker.

Bunge is the smallest of the big four 
trading houses, known in the grain 
business as the ABCDs, along with 
ADM, Cargill and Louis-Dreyfus. It’s 
small, of course, in a US$42 billion in 
annual revenue sort of way.

It is hard to squeeze more money 
from the global market. If there is 
going to be squeezing of money 
from a grain and oilseed dollar, I 
have a feeling I know whose purse 
is going to get pinched the most 
from further consolidation. That is 
trickle-down economics.

mike.raine@producer.com

Western Canada has an 
array of commissions, 
boards and councils 

representing all the crops we grow. 
Not surprisingly, there are always 
changes afoot in this complicated 
jigsaw puzzle.

Many producers wonder why we 
have so many organizations and 
what exactly they all accomplish. 

The way legislation works in 
Canada, it’s very difficult to estab-
lish multi-province producer orga-
nizations if they’re funded by 
check-off levies. That’s why we 
have triplicate organizations in 
Western Canada for crops like 
canola, wheat, barley, pulse crops 
and oats.

Take a look at canola, where pro-
ducers are represented by the 

Alberta Canola Producers Com-
mission, SaskCanola and Manito-
ba Canola Growers. Each has its 
own checkoff.

There’s also a Canadian Canola 
Grow ers  Associat ion,  which 
includes representation from the 
three prairie canola organizations 
as well as British Columbia and 
Ontario. The CCGA is best known 
for administering the cash advance 
program, but it also does a great 
deal of policy related work. 

To link canola growers with grain 
handlers, exporters, crushers and 
life science companies into an 
organization representing the 
entire value chain, there’s the 
Canola Council of Canada. One of 
the major funders, Richardson 
International, has just pulled out, 
leaving a reported funding gap of 
$1 million a year. 

The risk now is that others could 
follow. The bean counters within 
the other big grain companies will 
hate to see a competitor with a cost 
advantage in the marketplace, even 
if it’s small in the overall analysis. 

Meanwhile, the Flax Council of 
Canada has closed its headquar-
ters. Acreage has been declining, 

particularly in Manitoba. Once the 
powerhouse of Canadian flax pro-
duction, Manitoba harvested only 
55,000 acres last year. 

Alberta is now larger than Mani-
toba at 85,000 acres with the major-
ity of the flax crop (890,000 acres) in 
Saskatchewan. Changing dynam-
ics in the industry contributed to 
the demise of the council. 

Meanwhile, Pulse Canada is a 
national organization supported 
by grower groups and industry, 
which in addition to promoting 
pulse crops, has also spearheaded 
railway performance monitoring.

To their credit, the prairie wheat 
and barley commissions collabo-
rate on many research projects. 
However, SaskWheat has stead-
fastly refused to join Cereals Cana-
da, apparently believing that farm-
ers shouldn’t get too cozy with 
industry players. It’ll be interesting 
to see i f  the recent executive 
change at SaskWheat will lead to a 
different viewpoint.  

Although it doesn’t get much 
media attention and operates on a 
relatively tiny budget, there’s also 
the Canada Grains Council, which 
works to address issues of overrid-

ing concern to the entire industry.
Discussions are underway in 

Manitoba to amalgamate five com-
modity groups representing corn, 
wheat and barley, flax, pulse and 
soybeans, and flax. Director repre-
sentation and board governance are 
among the issues being debated. 

In theory, we would appear to 
have too many crop commodity 
organizations, and if they can at 
least be amalgamated within prov-
inces, it would seem to make sense. 
However, as someone involved 
with a couple of small commis-
sions in Saskatchewan, there’s a 
worry that the needs of small acre-
age crops could be lost if they’re 
lumped with bigger cousins. 

The organizational chart for the 
groups involved in crop research, 
promotion and marketing will  con-
tinue to change and adjust, but 
major structural changes seem 
unlikely. The maze of crop groups 
can be confusing, but the system 
actually works rather well most of 
the time.

HURSH ON AG

KEVIN HURSH

Kevin Hursh is an agricultural journalist, 
consultant and farmer. He can be reached 
by e-mail at kevin@hursh.ca.

Farms are 
where the 
money is

Commodity groups abound, but system works

EDITORIAL NOTEBOOK

MICHAEL RAINE
MANAGING EDITOR
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BY BRIAN CROSS
SASKATOON NEWSROOM

Corporate consolidation has sig-
nificantly reshaped the Canadian 
grain handling industry over the 
past decade or two.

Rumours that Archer Daniels 
Midland is pursuing a takeover of 
Bunge Ltd., suggest that further 
consol idat ion may be  in  the 
works, a development that has 
some grain industry observers 
wondering how primary produc-
ers might be affected.

Brian Hayward, a former grain 
industry executive, said he was 
“surprised and not surprised” 
when he learned that ADM may be 
pursuing a takeover of Bunge.

Hayward, the former chief execu-
tive officer at Agricore United, said 
companies that have complemen-
tary assets and are seeking to do 
more at a lower cost will continue 
to look at “combinations that make 
sense.”

That’s particularly true in a global 
grain handling sector that’s charac-
terized by declining commodity 
values, tightening margins and a 
global surplus of major grains.

“Bigger is what’s required today,” 
Hayward said.

“Conditions are difficult for trad-
ers, so the way to be more effective 
is really just to have economies of 
scale.”

News of a potential takeover 
emerged late last week when the 
Wall Street Journal published a 
story citing unnamed sources who 
claimed that ADM had approached 
Bunge about a takeover.

So far neither company has 
issued an official statement about 
the rumoured takeover.

“As a general rule, we do not com-
ment on rumours or speculation,” 
ADM’s media relations spokesper-
son, Jackie Anderson, said in a Jan. 
22 email.

ADM, based in Chicago, is a 
global commodities trader and 
processor that operates in 160 
countries.

In Canada, the company sources, 
stores, transports and processes 
crops including wheat and oilseeds 
at 42 facilities. 

Canadian operations include 
wheat mills and bakery mix plants, 
oilseed crushing plants and refin-
eries, grain elevators and process-
ing plants that make animal feed 
and feed ingredients.

ADM’s western Canadian wheat 
mills are located at Calgary, Medi-
cine Hat and Winnipeg.

The company also owns oilseed 
processing facilities at Windsor, 
Ont., and Lloydminster, Alta.

Canola for the Lloydminster 
crush plant is sourced through pri-
mary elevators located at Watson, 
Sask., and Carberry, Man.

The company’s other western 
Canadian assets include a feed-
blending plant and phosphate-
d i s t r i b u t i o n  t e r m i n a l  a t 
Lethbridge.

Bunge, a publicly traded compa-
ny based at White Plains, New York, 
operates in approximately 40 
countries and has a market capital-
ization of US$9.79 billion, com-
pared to ADM’s market cap of 
$22.64 billion.

In Canada, Bunge’s assets include 
an oilseed crush plant and refiner-
ies at Altona, Man., Hamilton, Ont., 
Russell, Man., and Nipawin, Sask.

ADM-Bunge rumour part of larger consolidation story
Archer Daniels Midland is reported to be considering buying Bunge, which one farm group called bad news for producers

Bunge Canada is also a joint ven-
ture partner in G3 Global Grains 
Group, along with SALIC Canada, a 
wholly owned subsidiary of the 
Saudi  Agricultural  and Land 

Investment Company (SALIC).
Through the G3 joint venture, 

Bunge Canada owns equity in a 
western Canadian elevator net-
work with Manitoba locations at 
Alexander, Portage la Prairie and 
St. Adolphe, as well as Saskatch-
ewan locations at  Colonsay, 
P l e n t y ,  L e a d e r,  D o d s l a n d , 
Pasqua, Luseland and Kinders-
ley.

Bunge-owned export terminals 
are located in Canada at Thunder 
Bay and Hamilton, Ont., as well as 
Trois Rivieres, Que., and Quebec 
City.

G3 officials declined to comment 
on the rumoured ADM-Bunge 
merger, saying only that G3 “does 

not comment on market rumors 
related to its shareholders.”

Various farm groups contacted 
by The Western Producer  also 
declined to comment on how a 
potential merger might impact 
Canadian grain and oilseed pro-
ducers.

The National Farmers Union was 
one of the few farm organizations 
that offered a comment, suggesting 
mergers between any grain han-
dling companies reduces competi-
tion and ultimately leaves growers 
with fewer opportunities to market 
their grain.

NFU vice-president Cam Goff 
said Bunge and ADM have a rela-
tively small footprint in Western 

Canada compared to companies 
such as Viterra and Cargill.

Nonetheless, replacing two glob-
al commodities traders with one 
larger, consolidated entity would 
do nothing to benefit farmers.

“It just removes one more (com-
petitor) … one more possible outlet 
for Canadian grain,” said Goff, who 
farms near Hanley, Sask.

“The world is heading toward 
more and more mergers  and 
acquisitions between companies. 
Consumers and the people who 
sell commodities — like farmers 
— are the ones who lose in the 
end.”

brian.cross@producer.com

BRIAN HAYWARD
GRAIN INDUSTRY OBSERVER

AlwaAlwaAlwaAlwaAlwAlwaAlwalwawAlwaAlwaAlwawawawwwawwawawawawaaAlwawwaawaawawaAlwlwawaAlwaaaw ys ys rys rys rys rys rys rys rssys rys rs rrys rys rys rys rysys rs rrys rys rsys s rrys rs ysys ryyyy rys rryy eadead eadeadead ead eadeadead eadeadeadeaeaeeaeadad daeeeadadeaddeadaddad andaaandandandandandandandanandandandndndaandandanddn follfollollfollollllfofolllfollollfollollllfollfollfollllfollfollollfolllllfollfffollfffolffoo ow low low ow low low low low lowow ow low lowow lwow loww lw low lw loww w lowow low looooww lwww abelabelabelabeabeabeabelabelabelabelabelabeabelabeabelababeabeabebelabebeaabelababelabela ebelbbbabelaaaab dirdirdirdirdirdirdirdirdirdirdirdirdirdirdirdirdirdirdd rdirdirrddirdiriiiirectiectiectiectieeceectiectiectiectiectiecectiececectctictiectectctteecceeeectieee onons.ons.onsons.ons.onsonsnnnnnsononsonsons.ons.ons.nsonsonsonssnnso sons EVEREVEREVEREVEREVEREVEEREVERVEREVEREVEREVERVERERVEREVEVEREREVEEEVEV RVVERRRRRESTEST EST TESTESTSESTESTESTTESTESTSTESTSTESESTEESTESTESTESEE T andandandandandndandndandandanananandandandananndandanndnndnnnaa INFEINFEEIINFEINFEINFENFENFEINFENFEINFENINFEFNFEINFEINFINFEFEINFENINFENFN ENNFEFFIINFINFEEINFEFEFEN RNO RNO RNORNORNRNRNO NRNORNO RNRNORNRNORNNRNRRNNNONONNNNN arearearearearearearearereareererearererearerer regiregiregiregiregiregiregregiregregigiregiregiregiregiregregiegigirereegiregiigiegigiegegiiee stersterstersterstersterstertetestestersterstersterstersterstesterss rrsstertestersterterssst ed ted ted ted ted ed ted ted dded tded ted ted ted ted tdeded teed ted d td td tedd td ted td ted ed tdd ttedeed teded raderraderaderaderadrradraderadraderaderaderadddeeeadeeraderadraderaderadeaderaderadederadeadraddadedeeeadeddeerarr markmarkmarkmarkmarkmarkmarkmarkmarkmarkmarkmarmarkmmarmarkmarkmamarkarmarkmarkmarkmarkmarkarmarkmararamamaammarkmarkarmm kr s ofs ofofs ofs ofs ofs os ofs ofs ofs ofs ofs ofs ofofs ofoffofs oos offofofoffs os offs fss ananananannannananaananaananaaaanananannnnnnan ArysryArysArysArysArysArysAryArysAryArysAryArysArysArysArysAryrAAryArysAryssArysrryAryAryAryArysArysArysAAAryAAryArAAArysyAryArysArysAryAAr sta Lta a La Lta ta a ifefeeSSSifi cienciencienienieecienenenennennennennnnniennnnnnce Gce ce Gce ce Gce Gce Gce Gce Gce Gce Gce Gce Gce Ge ce ce Gce ce GGcecec Grouprouproupuprouppprourouppppprouprrroroupuprrrourouproupoupouo CoCoComCoCoCoomommmmmmomomCommmomComomomommmoommmmoo panypanypanypanypanypanypanypanypapanypanypanypanypanypanypanyanyanpanypanypanypanpanynyynyyyanypanyyyyp y.... ...
TheTheTheThehTheTheThThTheTheTheTheTheThTheTheheThhTheTT eeT eTThhThTTh “Flu“Flu“Flu“Flu“Fl“Fl“Flu“Flu“Flu“Flulu“Flu“Flu“Flu“Flu“Flu“““Flu“Flu“F““F“Flu“FluFluF“Flu“FluFlluluFluFFl sh ash ash ash ash ash ash ash ash ah ash ash sh ash ash aash ahsh ash aashh ash aaash ash aaash ash aas fterfterfterfterfterfterfterteftertftererterftefterfterfterfterffffterftertfftfftertftefffterteftf flusflusflusflusflusflflusflusflusflusflusflusflusflusflusflusuususflusflussflusususflususflusussh” sh” sh” sh” sh” sh” sh” sh” sh” sh”h”” sh” ss” sh” sh” sh” sh” sh” h” shh  h” sh  hh  h  h  logalogalogalogalogalogogoglogloglogloglogaogloglogaogalogalogalogaogaogogogogaoggoogg n isn isn isn isn isn in isn isn isn isn in isn isn isisn iisn isn isn in isisisn isiisisn isi a ta ta ta ta ta ta ta tttaa ta taa ttta ta tta aa tttraderaderaderaderadeaderaderaderaderaderadraderaderaderadeaderaderaderadraderaradradeadera edadeeadeaddeeadeeeemarkmarkmarkmarkmarkmarkmarkmarkmarkmarkmarkmarkrkmarkmarkmarkmarkmarkmarkarkmammarkmarkmammarkarkmmaarkmmarkkmammmm of of of of of of of fof of of ofoff of ofof of f an Aan Aan Aan Aan Aan Aan Aan Aan Aan Aan Aan Aan AAan An AAAanannan Aan Aan Aaan a An AAan rystrystrystrystrystrystrystrystystrystrystysrystry trystysrysststysrysttstry tsystyyyyy a Lia Lia La Lia Lia Li Lia Lia LiLa Lia La LiLia Lia Lia LLia LiLLLia LiLa Lia LLLLa feScfeScfeScfeScfeScfeScfeScSfeScfeScfeScfeScfeScSfeScfeSSfeScScSSfeScfeScfeSceScfefe cfeSceScff ccff S iencienciencienciencenciencienciencencencenciencienciencenciencncncencencennceniennenieneneneneencneii e Gre Gre Gre Gre Gre Gre Gre Gre Gree Gre Gre GrGrGre Gre Gre GrGGe Gre GGe Gre Gre Gre Ge Gre GrGre Ge Gre G ooouooupouooupoupoupppoououoouooupouppoooooououpoupoo CompCompCompCompCompCompomompCompCompmomompCompCompCompCompComommpCompCompCoompomCompCompo ppppCompomComooo anananyanyany.anyany.any.annnanyanananynyany.ynyanyanyany.anyany.anyanyanyanyanynyany.anynyanynanyynyaanynanaa y AryAryAryAryAryAArAryAryAryAryAryAryAryAryAryAryAryAryAryAryryyryAryAryAryAAAryAryAryAAAryststa stasta stastastastaa sta sta a sstastastas aastaastastastaas a astastatastata LLifeLLifeLifeLifeLifeLifeLifeLifeLifeLifeLifLifeLifeLifeLifeLifefffeLifLifeLLifefeLifLifeL feeL feL eLiffeLLL ScScieScieScieSccSccieScieScieSciecieeeScieSciecciecieciecieScSccScicieScieciecieScieecieieeecSSc nnnncence nce nce nncencenncenncenncenn and anand and andandandandand and aand and andaand aaaa d thethethehthe the ethe the ArysArysArysArysArysArysArysrysysysysysArysysysysArysAryssysysysysysysysssA ta Lta Lta La LLta LLLLta Lta Lta Lta LLta LLta LLta Ltata LLLta Ltat ifeifeSifeSifeSifeSfeSifeSSifeSifeSifeSiifeSifeSififeSfeSffeSfeSfeifeSSciciciienienienienienenennenencicicicienencienc enencic ennciecieniencienennnennci nci cecececececececececececceeeceeeeccece
logologologoogologologoogooglogoggoogoogogologloggologoogoglogologooloo areareaaaarearareareareaaaaareara regregregegreregregreregregregregregeregregregregegrereeggisteisteistesteisteistetsteisteisteisteisteisteisteisteistestisteisteistesttttistestteistest red redred redredredred rrredred red dredreddred dredderreddr tradtradtradtradtradtradradradtradtradtradtradtradtraddtradtradtraradatradradradddaddradddr demaemeemaemaremaremaemaemaremarmaremararemaremaremaremamemarmemaremaremaaremaememarmarmarmmmeemarmmmmmaamm ks oks oks oks oks oks oks oos oks oks oks oks ooks oks oks oks oks oks oks oks oks oks oks osks oos oooooooks oook f Arf Arf Arf Arf Arf Arrf Arf Arf Arf Arf Arf Arf Arf Arf Arf Arf Arf Arf Arf Arf Arf Arf Arf rf f Arf Af ArAf ysystaystaystaystaystaystysystaystaystataystaystaystaystastaystaystastastaystystastastatastaystays aaays LiLifLifLifLifLifLLifLifLiLLifLifLifLifLLififLifLifLifiifLLLLiifififeScieScieScieSeScieScieScieSciSceSceScieScieSeSciSeSceSceSceScieScSceeSceSSeScicceSS enceenceenceenceeenceenceenceenceenceencenceenceenceencencecencee ccenceenceccencenncencee CorCorCorCorCorCorCCorCorCorCorCorCorCororrCorCorCorCoCooorCoCo poraporaporaporapoppporapopopoporaporaoraoraporaporaporaraporapoporporaporrpopo aaporaaroro ationtiotiontiontiontiontiontionoonontionontionoonotionoononttit onttiootioon. ©2. ©2. ©2. ©2. ©2. ©2. ©2. ©2©222©2©2. ©2222©2©2©©©©©©© 010170170170170170170171701701701777000177 77017 0 7777 77017 7777 017 77717777171 AryAryAryArysAryAryAryAryAryArysAryArysrysysysysysArysArysAryysAryAryAAryAryysA yAAAryAryAryssAArysArysAAryrysrrysAArysAA sssy tata Lta Lta Lta Lta Lta Lta Lta La Lta Lta Lta LLta Lta LLtaa LLtaa LLta Ltta La Lt Laa Lta Ltt LifeSifeSifeSifeSifeSffeSifeSfeSifeSeSifeSifeSfifeSeSifeSifeSifeSSSSSifeSifeSSSifeifeSSSSSeSSeSeSSSiifeeSSeSSi cienciencienciencienciecienciencienciencienciencienienciencienciencieciencienciecienciencienciencienccienenciencienenenc nce Gce Ge Gce Gcece Gce Ge GGce Gce Gce GGe Ge Gce Gce Gce Gce Gce Gece Ge Gce Gce Gcece Ge GGGGGrouprouroupouproooroupoupououproupouprouproroourouppo prouppupuppouprorororrrroo ComComComComComComooComComCComComComComCooComComComommmCommmmmmpppanypapanyapanyaanyanypppanyapapapapp y. ES. ES. ES. ESESESSESS ESESSESESESSTC-3TC-3TC-3TC-TTTC-3C-3C-3TC-3TC-3TC-TTC-3TC-3TTTTTC-3333C-3TT 3333757575757575757575755555755575555

*Suppression alone; Control with tank-mix of INFERNO® WDG Herbicide.

Hard-to-kill grassy weeds are no match for EVEREST® 3.0. An advanced, easier-to-use formulation 

delivers superior Flush after flush™ control of wild oats and green foxtail. In addition, EVEREST 3.0  

is now registered for use on yellow foxtail*, barnyard grass*, Japanese brome and key broadleaf 

weeds that can invade your wheat and rob your yields. You’ll still get best-in-class crop safety and 

unmatched application flexibility. Talk to your retailer or visit everest3-0.ca to learn more. 
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BY ED WHITE
WINNIPEG BUREAU

BRANDON — If you’re willing to 
work for it, you can get huge canola 
yields, says a Saskatchewan farmer 
who averaged more than 70 bush-
els per acre in 2017.

“The most yield potential (comes 
from) doing that extra work, that 
extra labour, that extra pass,” said 
Florian Hagmann, a Birch Hills 
farmer who spoke to farmers at 
Manitoba Ag Days.

“If you can have the good seed 
placement and the good fertilizer 
placement and the right ingredient 
at the right time, that’s the key to 
success.”

Hagmann has yielded more than 
100 bu. per acre by weight and 
more than 90 bu. per acre across an 
entire quarter more than once and 
has seen his average yields grow as 

he refines his actions. 
He has recorded the 100 plus 

results only on test fields, but the 
average yields on his 4,500 acres of 
canola are more than 70 bu.

He farms about 10,000 acres alto-
gether, growing canola on either a 
one-in-two or one-in-three rota-
tion, depending on the field. 

Focus on fertilizer

Hagmann said he favours split 
nitrogen application and avoids 
fall application. 

“I don’t do it all at seeding time.”
By placing the fertilizer near 

enough but not too near the seed, 
and following up with in-crop foliar 

applications as the crop can use it, 
he can build better crops and avoid 
nutrient loss and plant damage.

“The fertilizer placement is really 
important,” he said.

“It’s a little bit harder work …  but 
in the end it pays.”

He always selects varieties with 
high genetic yield potential, con-
ducts soil tests so that he knows 
what’s under the surface and uses 
an effective insecticide treatment.

He’s not fussy about machinery. 
“I use no fancy new equipment,” 

said Hagmann, who farms with a 
30-year-old Flexi-Coil air seeder.

“The equipment will give you just 
a small part (of the yield).”

Hagmann said the escalating cost 

High-yielding canola farmer shares his secrets
A Sask. farmer places fertilizer near enough but not too near the seed and follows up with in-crop foliar applications

FLORIAN HAGMANN
PRODUCER

Record canola 
crop in Man.
BY ED WHITE
WINNIPEG BUREAU

BRANDON — Sometimes every-
thing just adds up right.

That seems to be what gave Mani-
toba a “surprising and pleasant 
shock” in canola yields in 2016. The 
western Prairies didn’t  do as 
astoundingly, but some good for-
tune allowed the crops to yield 
much better than most feared dur-
ing the drought.

Manitoba farmers harvested 3.1 
million tonnes, Statistics Canada 
found, with a 44 bushel per acre 
yield. Manitoba crop insurance 
estimated a 47 bu. average.

“That was extremely shocking to 
me,” Angela Brackenreed, an agron-
omist with the Canola Council of 
Canada, said at Manitoba Ag Days.

“That’s far and away a new record 
for Manitoba.”

The rest of the Prairies weren’t so 
fortunate, but still managed to pull 
off a good crop of 21.3 million tonnes 
with a 41 bu. per acre average.

Brackenreed said numerous 
agronomists have crawled through 
the data to figure out why canola 
fared so well during a hot and very 
dry summer when at times the crop 
seemed imperilled.

Many have focused on subsoil 
moisture, and Brackenreed said 
hefty soil moisture reserves from 
2016 lingering in the root zone did 
a lot to carry the crop through.

Manitoba has faced many wet 
years in the past decade, and that 
has kept the water table close to the 
surface. Crop roots were able to 
directly access the water table in 
some places last summer.

“That is how we were able to sus-
tain our crop’s growth, not some-
thing we can normally rely on,” said 
Brackenreed.

Manitoba also had a great combi-
nation of factors that reduced 
stress on the crop. 

Heat stress during the day was 
countered by lower-than-average 
nighttime temperatures.

The dryness appears to have kept a 
lid on the severity of sclerotinia and 
blackleg. It appears that pest insects 
also didn’t do well in the dryness, 
while beneficials and fungi did.

The conditions that produced the 
2017 miracle aren’t likely to prevail 
this year, Brackenreed said.

ed.white@producer.com

of farmland and the difficulty in 
expanding means farmers will 
need to concentrate on boosting 
per acre yields rather than just try-
ing to farm more and more acres. 

ed.white@producer.com

Visit us online at 
www.producer.com  
to see a video about 
this story.
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BY JEREMY SIMES
EDMONTON BUREAU

NISKU, Alta. — The Alberta Fed-
eration of Agriculture is hoping to 
rebuild itself as it continues to face 
declining membership and little 
revenue.

One way the organization hopes 
to grow is by re-jigging its fee struc-
ture. Members voted Jan. 18 to 
generally decrease membership 
fees for commodity groups at its 
annual general meeting in Nisku, 
Alta. 

The change means commodity 
groups can join the AFA at a set 
price of $500. Before this, com-
modity groups were required to 
pay $125 to $7,500. The larger the 
commodity group’s budget, the 

more they were required to pay. 
Many of them had fees on the 
higher end of the scale. 

Grace MacGregor, a board mem-
ber with the AFA who introduced 
the new fee model, said she hopes 
the change prompts more com-
modity organizations to join. 

“What we need more than any-
thing is more members, more 
interest, more energy and more 
ideas,” she said. 

“Membership has declined and 
they didn’t see the value of a high-
er-level fee, so it was time to drop 
that down again.”

The AFA, formerly known as Uni-
farm, had once been a big player in 
the industry. All major commodity 
groups were members, and it man-
aged to bring in big bucks. 

However, its membership has 
been declining ever since the major-
ity of commodity groups left the 
organization. The only commodity 
group that’s still a member is the 
Alberta Beekeepers Commission.

The organization has never been 
able to launch a check-off program 
or receive assured annual funding 
from the Alberta government. 

However,  while commodity 
groups will now see smaller fees, 
farmers and ranchers will  be 
required to pay slightly more at 
$150 annually. Before, they were 
required to pay $125. 

Still, it’s going to take a lot more 
than changing fees to get more pro-
ducers to join the organization. 

At the AFA’s annual meeting, 
board members acknowledged 
they poorly communicated with 
members this year. 

They hope to turn that around by 
further promoting the federation 
online through social media and 
emailed newsletters, as well as by 

reaching out to younger farmers 
and ranchers. 

“We can really show them (young 
producers) what’s going on politi-
cally in agriculture,” said AFA presi-
dent Lynn Jacobson. 

He pointed to an event held at the 
organization’s annual meeting 
where members were able to col-
laborate with Lakeland College 
students. 

“Young producers could really 
gain a lot by being part of organiza-
tions like ours,” he said. 

“People are interested in agricul-
ture and where our food comes 
from, so we can fill that role and 
become a trusted source of infor-
mation.”

jeremy.simes@producer.com

Alta. farm group changes membership fees
Commodity group fees will drop at the Alberta Federation of Agriculture while producers will pay more

LYNN JACOBSON
AFA PRESIDENT

BY BARBARA DUCKWORTH
CALGARY BUREAU 

An agreement has been signed to 
develop a world class agri-food 
corridor between Calgary and 
Olds.

“The Calgary-Olds Smart Agri-
Food Corridor is a great first step 
that southern Alberta is recognized 
as a leader. It will help us develop 

our ecosystem and help incubate 
entrepreneurial companies and 
people,” said Mary Moran, head of 
Calgary Economic Development. 

The development authority and 
Olds College signed a memoran-
dum of understanding Jan. 17.

The Calgary-Olds Smart Agri-
Food Corridor is designed to posi-
tion the 100 kilometre long region 
into an area that attracts agricul-

ture entrepreneurs and start-up 
companies as well as research and 
technology development. 

It is also hoped the region can 
attract major funds from the feder-
al government’s proposed Smart 
Agri-Food Supercluster, which 
aims to use efficient and powerful 
data to create better collaboration 
within agriculture.  The Smart Agri-
Food Supercluster secretariat is 

Agri-food corridor pushed for between Calgary and Olds
housed at Olds College with part-
ners from across Canada repre-
senting academia, growers and 
government.

Olds College offers expertise and 
physical space to budding entre-
preneurs until they can move on as 
independent businesses, said col-
lege president Stuart Cullum.

 The college works with 50 to 60 
companies a year to build their 
businesses. It also co-operates with 
SAIT Polytechnic, University of 
Calgary, Mount Royal University 
and Bow Valley College in Calgary. 

Keith Driver of Driver Projects in 
Calgary is a local entrepreneur who 
builds and invests in agriculture 
projects. He and his partners are 
preparing to launch projects such 
a s  a n  i n d o o r  s h r i m p  f a r m,  a 
manure pelleting business for fer-
tilizer, insect based protein and 
animal feed plants. He has worked 
with Olds College and SAIT to 
develop some of the ventures. 

About  $60 mil l ion wor th of 
investment has flowed through this 
company to develop new and 
unique agriculture businesses. 

“Agriculture has been built on 
innovation and is primed for inno-
vation,” he said. 

Olds College straddles the town 
of Olds and Mountainview County. 

The county did not sign the agree-
ment, but Reeve Bruce Beattie said 
the agribusiness vision is in align-
ment with the college ambitions. 

 The county recently allocated 
$500,000 over five years to support 
the Werklund Growth Centre at the 
college. The centre is developing 
smart agriculture programs, which 
the county favours.

Businesses may have ambitions 
to locate in rural municipalities, 
but they must fit in with local devel-
opment plans, said Beattie. 

“We identified that corridor along 
Highway Two and 2A for potential 
development. At the same time, we 
are trying to meet our commitment 
to preservation of agricultural 
land,” he said. 

Being north of a major city like 
Calgary with big business ambi-
tions can be a challenge for nearby 
rural municipalities who want to 
control development and protect 
agriculture land.  

“If there is going to be develop-
ment, let’s keep it in a concentrated 
area and more preferably where it 

is not the good quality land,” he 
said. 

Rural municipalities can benefit if 
agribusinesses want to locate 
nearby, but the payback can be 
slow.

“We have got to diversify. We have 
seen our revenue from the oil sec-
tor gradually dropping, and we 
have to replace that if people want 
to have the same services in the 
future,” he said.  

“We will work with any proposal 
that comes along, but we are going 
to take those considerations into 
account.  We are not going to 
approve something because it 
looks like it might generate some 
revenue for the county.” 

barbara.duckworth@producer.com

Research and technology 
development is among the 
ventures that the Calgary-Olds 
Smart Agri-Food Corridor hopes 
to attract.  |  FILE PHOTO

What’s your take? Join us 
at www.producer.com or 
follow us on social media.
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supply, such as a diversion from a 
creek or ground water seepage, to 
determine whether a license is 
needed.

Drought proofing is not men-
tioned in the current proposal.

“We have been advocating that 
livestock would still have access to 
that water,” Stovin said.

“It is an animal welfare concern. 
They really need the water. Two, 
they don’t remove a lot of volume 
from the river.” 

Conservation of water is included 
in the new law.

“The Water Sustainability Act 
does have within it parameters to 
allow for minimum flows and con-
servation flows,” she said.

“What the livestock regulation is 
intended to do is to provide water 
security for livestock to recognize all 
the ways they use water, and it 
removes barriers for people putting 
in off-stream waterers because we 
know they are beneficial for produc-
ers and the environment,” she said. 

A future regulation for area-
b a s e d  w at e r  ma nag e m e nt  i s 
expected to deal with regions fac-
ing chronic low supplies. The plan 
is to develop local consensus on 
how to deal with shortages or agri-
culture water reserves. 

The province has extended the 
ground water licence application 
fee waiver period from Dec. 31, 
2017, to March 1, 2019, and aligns 

with the extended date of March 1, 
2019 for existing ground water 
users to apply for a licence. Licens-
ing gives ground water users great-
er security by establishing a pro-
tected water right.

In rural areas, domestic water 
that depends on a ground water 
source does not require a licence. A 
multi-service well for household 
use and a small number of animals 
still comes under the domestic use 
u m b re l l a ,  a n d  n o  l i c e n s e  i s 
required.

“If you are watering over 10 ani-
mals, then you need to look at a 
livestock purpose,” she said. 

barbara.duckworth@producer.com
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Agribition 
contributes
$74 million to 
Sask. economy
BY KAREN BRIERE
REGINA BUREAU

A study conducted after the most 
r e c e n t  C a n a d i a n  W e s t e r n 
Agribition has found the show con-
tributes nearly $74 million to the 
Saskatchewan economy.

SJ Research Services Inc. did the 
economic impact study, which also 
found a $44.5 million economic 
boost to the City of Regina.

Both those figures are up signifi-
cantly from the 2015 study. Then, 
the impacts were $56.2 million to 
the province and $28.9 million to 
the city.

Agribition chief executive officer 
Chris Lane said the show has 
grown, which in turn increases the 
demand for labour, professional 
services and resources.

“Agribition employs nearly 700 
people annually and indirectly cre-
ates work for over 1,800 people in 
the province,” he said in a news 
release.

Attendance at the 2017 show was 
126,500, and more than 53,000 
were from outside Saskatchewan. 
Visitors spent about $50.5 million 
on meals, retail spending, trans-
portation and entertainment.

Full financial results of the 2017 
show will be available at the annual 
general meeting April 5.

karen.briere@producer.com

B.C. GRAZING 
• Summer water needs of livestock 

grazing on interior British 
Columbia rangeland are less 
than one percent of average 
summer precipitation.

• There are about 21 million hect-
ares of crown rangeland and five 
million hectares of private range 
land in B.C.

• More than 95 percent of livestock 
grazing in B.C are cattle. The rest 
are sheep, goats and horses.

• B.C. has about 200,000 head 
of cattle on more than 4,000 
ranches.

Source: B.C. environment ministry

BY BARBARA DUCKWORTH
CALGARY BUREAU 

The British Columbia govern-
ment is seeking public comments 
on its livestock water regulations by 
Feb. 16.

The proposed regulations within 
the province’s Water Sustainability 
Act, which was passed in 2016, are 
meant to clarify livestock water use 
and development on crown range 
and private land. In addition, the 
proposal allows for livestock water-
ing use on leased reserve lands, 
treaty land or title lands where the 
First Nation consents to the grazing 
activity on those lands. 

Earlier regulations addressed 
water pricing, dam safety and 
ground water protection and 
licensing. 

“There was really no definite pro-
tections listed for livestock water, 
so we were championing a sepa-
rate regulation come forward and 
provide those protections,” said 
Elaine Stovin of the B.C. Cattle-
men’s Association. 

The proposal is able to address 
some specific questions about live-
stock water uses and development. 

A dugout is a typical water devel-
opment, and the new regulation 
says no license is needed if it is fed 
by snow melt of rainfall. 

Any existing dugout with a berm 
less than two metres high and vol-
ume less than 2,500 cubic metres is 
allowed without a license. 

However, in the future regulators 
may look at the source of the water 

B.C. seeks input on livestock water use rules
The regulations are meant to clarify livestock water use and development on crown range and private land

1 AgCelence benefits refer to products that contain the active ingredient pyraclostrobin.
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Manage challenging growing  
conditions with the power of Xemium  
and pyraclostrobin. 

The ideal time to begin planting soybeans is when soil  
temperatures are above 10º C. But we all know it’s not an ideal 
world. Fortunately, Insure® Pulse was made for that world.  
Now registered for soybeans, it delivers the unique translocation 
and mobility characteristics of Xemium®, for more consistent and 
continuous protection against key diseases. And thanks to the 
benefits1 of AgCelence®, plants flourish through more consistent 
and increased germination and emergence, better management  
of minor stresses and increased yield potential.  
Visit agsolutions.ca/insurepulse/soybeans to learn more.

Harsh climates bring  
out the best in Canadians.
(And our soybean seed treatment too.)
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KICKSTART YOUR SOYBEANS

BY ROBERT ARNASON
BRANDON BUREAU

Canada’s hemp industry may 
have an oversupply of hempseed 
— again.

Canadian hemp acreage topped 
130,000 in 2017, a record for the 
sector and 30,000 more than the 
previous high.

Last January, industry leaders 
were hoping that strong demand 
from South Korea for hempseed 
would continue in 2017 and into 
2018.

But that didn’t happen.
“From about this time last year in 

through March, the interest and 
the orders (from Korea) really 
started to decline,” said Jeff Kos-
tuik, director of operations for 
Central Canada with Hemp Pro-
duction Services, which contracts 
hemp acres and provides agro-
nomic support.

“That put us into a situation 
where we went back to our produc-
ers and asked if they would reduce 
some of their acres.”

Some hemp growers heard the 
message to cut acres but many oth-
ers didn’t, resulting in the acreage 
jump last spring.

Yields were average in 2017 and 
with acres up significantly, Canada 
likely has an excess of hempseed.

“We’re in a situation where there 
is more hemp that is available than 
really what’s in line to be pro-
cessed,” Kostuik said.

The situation may be similar to 
2015, when Canada’s hemp indus-
try was coping with a glut of hemp-
seed. Yields were higher than 
expected for a couple of years and 
hempseed was sitting in bins, either 
on farms or at processing plants.

South Korea saved the day in late 
2015 and 2016, becoming a major 
buyer of Canadian hempseed, 
seemingly overnight. Hempseed 
and hemp food were suddenly a 
hot commodity in the country as 
Koreans started eating hemp as a 
replacement for fish oil.

But about a year ago a new player 
entered the Korean market — China.

“What South Korea did is wake up 
the sleeping giant of China,” Kos-
tuik said.

China had previously grown 
hemp almost entirely for the fibre 
and not the seed. When the market 
for hempseed boomed in South 
Korea, the Chinese took advantage 
of the opportunity.

As well, the Chinese are now sell-

ing into the United States, the most 
important market for Canadian 
hempseed and hemp food.

The excess of hempseed in Cana-
da, combined with the emergence of 
China as a competitor in the global 
market, means Western Canadian 
acres will likely drop this year.

Prices attached to hemp produc-
tion contractions may also decline.

Prices were 70 to 80 cents per lb. 
last year for conventional hemp-
seed.

While prices and acreage could 
drop, one company may contract as 
much hempseed as it did in 2017.

Manitoba Harvest operates hemp 
processing plants in Winnipeg and 
Ste. Agathe, Man. It produces and 
sells its own line of hemp foods. 

Last winter the company was 
contracting acres based on robust 
demand for hempseed but altered 
those plans when the Korean mar-
ket collapsed.

“Our own particular system, we 
pulled back our contracting a year 
ago and we’re fortunate that we 
did,” said Clarence Shwaluk, Mani-
toba Harvest’s director of farm 
operations. 

“(So) our supply is looking OK.”

The company will likely contract 
about 40,000 acres this year, similar 
to 2017.

“Maybe slightly less, but still 
about on par with last year,” Shwa-
luk said.

Canada’s hemp trade will need to 
find new markets for last year’s crop.

One possibility is Australia, 
which legalized the importation of 
hemp food products last fall.

Kostuik said another possibility is 
India, which is always looking for 
new sources of plant protein.

robert.arnason@producer.com

Oversupply may result in lower hemp prices
Declining sales to South Korea prompted calls for acreage reduction, which were only partially heeded

CANADIAN HEMP ACRES
 Acres

2013 67,000

2014  105,000

2015 85,000

2016 30,000 - 50,000

2017 130,000 - 135,000

Source: HEALTH CANADA  |  DIANNA ROSKO 
GRAPHIC

Competition from China is another reason why Canadian hemp acres are expected to fall this year.  |  FILE PHOTO
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FARMLIVING
WHEN THE COWS WERE 
PART OF THE FAMILY
A woman who grew up on a mixed farm 
remembers when the cows had names, milking 
was a cherished memory and the trip to the 
stock yard was made with TLC.  |  Page 22
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Rachelle Hawthorne leads a horse with her son, Cayden, aboard  and her daughter, Tahlia, on the left while checking cows at calving time on the DnR Ranch, the Home of the 
Abacus Angus, near Cayley, Alta., Jan. 13.  |  MIKE STURK PHOTO

AT HOME ON THE RANGE

BY JEREMY SIMES
EDMONTON BUREAU 

Despite concerns from more than 
a dozen neighbours and the county 
government, a hog producer in 
north-central Alberta has been 
given the go-ahead to expand his 
operation. 

The Natural Resources Conser-
vation Board, an arm’s-length gov-
ernment organization that deals 
with agriculture disputes in Alber-
ta, has allowed Jurgen Preugschas, 
president of Pigs R Us, to expand 
his operation by 4,100 head. 

The ruling means Preugschas can 
build a feeder barn and wash bay, 
as well as dig a four-metre manure 
storage pit on his farm near Mayer-
thorpe, Alta. 

However, 14 residents and the 
local government, Lac Ste. Anne 
County,  were opposed to the 
expansion, and are dissatisfied by 
ruling. 

Their main concerns included 
the possibility of water being con-
taminated, odours and the location 
of the barn site. 

“We’re not anti-farming,” Han-
nah Madsen, one of the people 
who raised concerns, said during 
an interview earlier this month. 
“It’s just that we have concerns 
about our long-term health of our 
water. We drink well water, and we 

need to know it’s going to be safe to 
drink.”

As well, concerns were raised 
about where Pigs R Us will  be 
injecting manure. For instance, it’ll 
be spread about 100 metres from a 
neighbouring property. 

While Preugschas acknowledged 
this concern, he said the manure 
will be spread there only about 
once every four years. 

“We’ll talk to them before we 
spread, and we’ll leave a buffer 
zone,” he said during an interview. 
“It’s very regulated. We can’t over-
spread year after year so we don’t 
have environmental problems, and 
we keep track of it every year to 
make sure we don’t overload.”

However, those who raised con-
cerns still  take issue with the 
expansion.  

In the board’s ruling documents, 
Lac Ste. Anne County argued the 
board should overturn the approv-
al based on Pigs R Us’s “failure to 
adequately consider a number of 
issues raised by residents“ and by 
the company’s “history of non-
compliance.”

Preugschas said he isn’t sure 
what the county is referring to 
regarding the non-compliance 
issue. 

“Previously, the county gave this 
area the OK for intensive livestock, 
so I have no idea why they request-

ed a review,” he said. 
The Natural Resources Conser-

vation Board agreed with Preugs-
chas. 

In the documents, the board 
stated that there aren’t any compli-
ance issues and that the county 
remained “relatively inactive” 
throughout the review of Pigs R Us’s 
application. 

Officials with Lac Ste.  Anne 
County declined to comment. 

The board ruled that those who 
ra i s e d  c o n c e r n s  d i d n ’ t  hav e 
enough proof to back up their 
claims. 

While the board understood 
odour will affect neighbouring 
residents of the barn, it said the 
effects will be “trivial.”

As well, the board said it can’t 
control where operators spread, as 
long as the spreading activity is on 
their land or on lands that they 
have secured through signed 
agreements with neighbours. 

As for drainage, the board said it 
was satisfied with an assessment 
that stated the risk of leeching is 
low. 

Preugschas said the ruling shows 
that evidence wins in the end. 

“This proves the system does 
work and that emotion cannot 
override evidence when you scien-
tifically follow the rules,” he said. “It 
used to be that emotions would 
win, but now that has changed.”

Still, neighbours opposed to the 
site feel the board didn’t listen to 
their concerns. 

“It’s really frustrating to feel like 
no one is listening,” Madsen said. “I 
guess we’re going to have to wait 
and see. Fingers crossed that noth-
ing goes wrong.”

jeremy.simes@producer.com

Residents fail to stop Alberta hog expansion
Neighbours worry about the effects on water and odour if a farm expands by 4,100 pigs in Lac Ste. Anne County

Jurgen Preugschas is expanding his hog farm to allow for an additional 4,100 head.  |  JURGEN PREUGSCHAS 
PHOTO
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This chicken vegetable soup mimics a Moroccan chicken dish but has fewer ingredients. | JODIE MIROSOVSKY PHOTO

My daughter and I recently spent 
time shopping together and trying 
menus from a few restaurants. 

As a spin-off from our experienc-
es, we have been trying to replicate 
some of the most enjoyable restau-
rant dishes in our own kitchen. 

Here are some simple replica-
tions to satisfy your appetite and 
hopefully provide your body with 
comforting whole foods.

CHICKEN VEGETABLE SOUP

This soup mimics a Moroccan 
chicken dish we tried, but with 
fewer ingredients.

 2 tbsp. vegetable oil 30 mL
 2 carrots peeled and 

finely diced 2
 1 stalk celery, finely diced  1
 1 small pepper finely chopped 1
 1 onion peeled 

and finely diced 1
 2 cloves garlic, thinly sliced or 1 

tsp. Garlic powder 5 mL
 1 handful  spinach, finely 

chopped 1
 1/2 c. chopped fresh or 

dried mushroom  125 mL
 dash cumin
 2 tbsp. soy sauce 30 mL
 splash white wine (optional)
 4 c. chicken broth, either 

from bone broth or 
prepared (I like using 
McCormick cubes) 1 L

 1 c. chopped chicken, 
cooked 250 mL

 1 c. egg noodles or 
pasta 250 mL

 2 tbsp. fresh parsley, 
chopped 30 mL

 1 thinly sliced 
green onion 1

  seasoning salt, salt and 
pepper to personal taste

Put the vegetable oil into a stock 
pot and heat over medium heat. 
When heated, add the vegetables, 
garlic, dash of cumin, soy sauce, 
and wine, if desired. Saute them for 
a few minutes, until their colours 
become more intense. This is what 
gives the soup flavour. 

Add the chicken broth and bring 
it to a simmer.

Add the chicken and the noodles 
or pasta and continue cooking until 
the noodles are tender. Stir in the 
parsley, green onion, seasoning salt, 
salt and pepper. Serve immediately. 

Note: if desired, add in about a 
1/2 c. (125 mL) rinsed chick peas for 
more texture and fibre.

Source: adapted from www.chef
michaelsmith.com

BAGEL MELTS

In a restaurant, you are always 
served a side of bread or crackers 
with a soup entree. These melts are 
satisfying with soup or on their own 
for a casual meal. 

 4 bagels or English 
muffins, whole grain 
preferably, split in half 4

 1/2 c. mayonnaise or ranch 
dressing 125 mL

Trying to replicate favourite restaurant meals can be fun

TEAM RESOURCES

JODIE MIROSOVSKY, BSHEc

 2 c.  cooked and cubed 
chicken  500 mL

 1/2 medium tomato, diced 
fine  1/2

 2  finely cut green 
onions 2

 1/4 c.  finely chopped yellow 
pepper  60 mL 

 2 c.  shredded mozzarella 
cheese 500 mL

 1/2 c. bacon bits, pork or 
turkey 125 mL

Spread a thin layer of dressing on 
the bagel or muffin halves. Sprinkle 
with chicken, followed by tomato, 
onions, yellow pepper, cheese and 
bacon bits. Broil on a baking sheet 
for three to four minutes or until 
cheese is melted. 

Serves six to eight. 

CHEESY HAMBURGER WRAPS

For those who may find bagel melts 
too filling, try this cheesy beef side.

 1 lb. ground beef 450 g
 4 slices of finely 

chopped bacon 4
 1 small onion, finely 

chopped 1
 3/4 c. grated cheese of your 

choice (I like Tex-Mex 
mix) 175 mL 

 1 pkg. refrigerated crescent 
roll packs 1-235 g pkg.

Preheat the oven to 400 F (200 C).
In a skillet, brown the meat and 

onion, drain extra liquid and stir in 
the cheese until thoroughly com-
bined. Set aside.

On a baking sheet, roll out the 
dough into a 14 X 7 inch rectangle. 
Spread the meat mixture onto the 
dough. Roll up the dough gently with 
your hands. Hold firmly and seal 
any perforations. Place seam side 
down on a baking pan and bake for 
20 minutes or until lightly browned. 
Slice into pieces. Serves four. 

Source: adapted from www.kraft-
canada.com.

BAKED FRUIT PUDDING

Frozen fruit contains nearly 
the same nutrients as fresh and is 
more economical when most fruits 
are out of season in Canada. Just 
watch for no added sugars on the 
label because is better to adjust the 
sugar yourself based on your own 
tastes.

This is basically baked fruit with 
a bit of topping. It tastes like pie. 
Enjoy it with creamy ice cream or 
whipped cream.

 6 c. frozen fruit 1.5 L
 squeeze fresh lemon juice
 1/4 c. flour 60 mL
 1/2 c. sugar 125 mL
 1/4 tsp. salt 1 mL
 pinch  nutmeg
 1/4 tsp. cinnamon 1 mL

Topping:
 1/2 c.  sugar  125 mL

 1/2 c.  flour  125 mL
 1/4 tsp.  cinnamon  1 mL
 1/8 tsp.  nutmeg  0.5 mL
 1/4 c.  cold butter 60 mL

Preheat the oven to 375 F (190 C).
Layer the peaches, or fruit of 

your choice, in a prepared cas-
serole dish or a 9 X 13 inch (22 X 
33 cm) pan. Squeeze lemon over 
top. In a large bowl, mix the flour, 
sugar, salt, nutmeg and cinnamon. 
Cut in the butter with the dry ingre-
dients until crumby. Sprinkle over 
the fruit. Bake for 45 to 50 minutes 
or until golden. 

CHAI TEA LATTE

This warm beverage has become 
a staple at our house. The warm 
milk helps to promote relaxation 
and warmth. I have a small Breville 
frother in my kitchen that I recom-
mend if you often make warm lattes. 
I also like to use Tazo’s prepared 
chai latte mix with milk in my froth-
er. The at-home taste is just as good 
as lattes served in a gourmet coffee 
shop.

In the mornings, we also add 
collagen protein to the milk before 
frothing. If you would like to pre-
pare your own chai mix, here is an 
excellent recipe.  

CHAI TEA

 2 c.  water  500 mL 
 2  whole cloves  2

 1 tsp.  ground cinnamon  5 mL 
 1/2 tsp.  ground ginger  2 mL 
 1/2 tsp.  ground cardamom  2 mL
 1/2 tsp.  ground nutmeg  2 mL 
 1/2 tsp  ground allspice  2 mL
 2  black tea bags  2
 2 tbsp.  pure maple syrup  30 mL 

Latte
 1/2 c.  chai tea recipe 

(above)  125 mL 
 3/4 c.  whole milk  175 mL
 1 tbsp. pure maple syrup  15 mL 
 pinch  ground cinnamon 

To prepare the tea: 
In a saucepan, bring the water 

and spices to a boil. Whisk the 
spices in the water. Once the water 
reaches a boil, turn off the heat and 
allow the spices to steep for five 
minutes. Then turn the heat back 
on and add the black tea bags and 
maple syrup. Return to a gentle boil, 
then turn off the heat. Allow the tea 
bags to steep in the water/spice mix 
for five more minutes. Remove the 
tea bags and strain the tea with a 
fine strainer. Reserve 1/2 c. (125 mL) 
of chai tea for the latte. Store the 
remaining tea mixture in the fridge 
for about two weeks. 

*This mix will have sediment 
after sitting on the bottom of the 
container, so you may have to strain 
it again after it has been stored in 
the refrigerator.

CONTINUED ON NEXT PAGE »



FARM LIVING THE WESTERN PRODUCER | WWW.PRODUCER.COM | JANUARY 25, 2018 19

A chai latte helps promote relaxation and warmth.  |  JODIE MIROSOVSKY 
PHOTO

Q: Although my mother is only 
74 years old, she is very sick 

and will likely not live past the sum-
mer. Mom and I have had a good 
relationship over the years. We love 
each other dearly and are as honest 
as two people ever could be with 
each other.

I will miss her when she dies but I 
know that I will get through it rela-
tively well.

That is not my problem. My prob-
lem is our four-year-old son. He 
and Granny have some splendid 
times playing together. I know that 
they delight in each other and I am 
certain that he will miss her greatly 
when she dies. My question is what 
do you say to a four-year-old child, 
who does not have any idea of what 
death and dying is all about, when 
his grandmother dies?

A:I admire the work that you 
and your mother have put 

into your relationship. Th e crux of 
it is of course that the two of you are 
brutally honest with each other. It 
is through that honesty swirling its 
way with your love and aff ection for 
each other that you have been able 
to create a climate in which your 
mother can make her way through 
those final steps on her long and 
arduous journey and deal with the 
uncertainty that is characteristic of 
death and dying.

The question for you is that if it is 
indeed the propensity toward hon-
esty that has opened the door to 
that much support and caring for 
you and your mother, why wouldn’t 
you follow a similar path when 

dealing with your four-year-old 
son?

You are right. He will not likely 
understand what death and dying 
are about and no matter how hard 
you try to explain it, it is not going to 
make a lot of sense to him. All that he 
will really know after your mother 
dies is that one of his favourite play-
ing partners is not going to be there 
to spend time with him.

Nonetheless, the more honest 
you are, the less you rely on euphe-
misms, the more likely it is that 
your son will come through his own 
grieving without any damage to his 
personal growth and development. 
In other words, when his grand-
mother dies it might be best just to 
say to him that “your grandmother 
just died” and then let him have his 
own moment of sadness.

Your son may not fully under-
stand what death and dying means 
but he will understand that you are 
being as honest with him as you 
can be and that goes a long way to 
developing as wonderful relation-
ship with him as you had with your 
mom.

Often as not, children grieve dif-
ferently than adults. They seem to 
cycle in and out of distress rela-
tively easily. You can expect your 
son to be overwhelmed with grief 
when he has been told that his 
grandmother has died. He may  
suddenly and unexpectantly start 
to play with his favourite toys and 
then to get distracted yet again with 
grief. That is his way of dealing with 
the sadness of losing his grand-
mother.

If you support and care for him as 
he goes through the cycles, he will 
do so with ease and continue his 
personal growth with little or no 
disruption. Before long, he will be 
having fun again and will do so 
without the spin into distress.

Jacklin Andrews is a family counsellor 
from Saskatchewan. Contact: jandrews@
producer.com.

How to help a young 
child cope with death 

SPEAKING OF LIFE

JACKLIN ANDREWS, BA, MSW

To make the latte: 
In a saucepan, bring the milk, 

maple syrup, and pinch of cinna-
mon to a slight boil, stirring often to 
prevent sticking and burning. Once 
the milk has bubbles, remove from 
heat. Using a hand frother, blend 
the milk until it’s bubbly. Pour 1/2 c. 
(125 mL) of chai tea in a cup. Slowly 
add the warm, frothy milk to the tea. 
Sprinkle the top of the chai latte 
with an extra pinch of cinnamon, if 
desired. 

If using a small appliance frother, 
add all of the ingredients to the bev-
erage container and run a frothing 
cycle. The ingredients will be heated 
in this appliance, which eliminates 
the need to preheat the milk. Serve 
immediately. If you want a dairy-free 
option, try using coconut, almond or 
soy milk. The taste will be different 
but still very satisfying. Serves four. 
Source: www.livesimply.me.

It is the time of year that our 
immune systems can become 
compromised by cold or flu virus-
es. Here are some tips to overcome 
some those viruses:
• Try to consciously book about an 

hour of down time each day. Call 
it your reset, which is a preven-

tive measure for good health. 
• Washing your hands regularly 

can be effective against germs. As 
well, wash door knobs, tele-
phones, electronic remotes, taps 
and eating surfaces, anywhere 
that everyone in the household 
or office shares contact. Just use 
good old soap and water, nothing 
fancy.

• Along with probiotics and vita-
min D, don’t forget to up your 
fibre intake to aid your body in 
cleansing. Do this by incorpo-
rating more fruits, vegetables, 
nuts and grains, in a form that is 
as unprocessed as possible. Be 
sure to check labels for fibre 
amounts on processed foods 
and aim for items with at least 
two to three grams or more fibre. 
By increasing your consump-
tion of fresh fruits and vegeta-
bles, you will also be getting 
enough vitamin C in your diet, 
which is  important to good 
health. As well, increasing fibre 
aids in weight loss. 

• Consume more zinc, which is a 
mineral that aids in cell renewal. 
Oysters are the best food choice, 
but are not everyone’s favourite 
snack. Other ways to get zinc are 
to consume animal proteins, 
beans, seeds, nuts, legumes, 

whole grains and fortified, high-
fibre breakfast cereals.  

• This is a great time of year to 
commit to boosting your protein 
intake to keep your body strong. I 
have tried many sources of pro-
tein supplements, all had good 
and bad points. I have trouble 
selling many of them to my fam-
ily in such things as smoothies 
because they can always pick out 
the gritty texture and taste of the 
protein supplement. 

Recently, I have been enjoying a 
collagen powder supplement, a 
protein that supports our body’s 
structure and the health of our 
skin. It dissolves quickly in hot and 
cold liquid and has no taste. Top-
rated brands are Bulletproof 
Upgraded Collagen and Vital Pro-
teins  (Col lagen).  It ’s  a  great 
dietary boost for those who do not 
get enough protein in their diets, 
available in health food stores and 
online.

Jodie Mirosovsky is a home economist from 
Rosetown, Sask., and a member of Team 
Resources. Contact: team@producer.com.
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Barley on tap.

Genes that fit your farm.®

800-665-7333 secan.com

Developed by Crop Development Centre, University of Saskatchewan.
Developed by Agriculture & Agri-Food Canada, Brandon.
Genes that fit your farm® is a registered trademark of SeCan.

Serving up more than 80% 
of the two-row malting barley acres 
grown in western Canada.

Serving up more than 80% 
of the two-row malting barley acres 
grown in western Canada.
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ON THE FARM

TOM WINTER
Vanessa, Ont.

BY ROBERT ARNASON
BRANDON BUREAU

Every crop comes with challeng-
es. For wheat, quality is always a 
worry because low-protein or 
high-fusarium wheat will be dis-
counted at the elevator.

S o y b e a n s  c a n  b e  s t r e s s f u l 
because a frost in late August or 
early September could dramati-
cally cut yields.

But those issues are small com-
pared to the challenges of growing 
ginseng in Canada. After harvest-
ing ginseng on a particular field, a 
farmer can’t use that land, ever, to 
grow another ginseng crop.

“There’s actually a thing called 
the replant disease…. Ginseng 

can’t be grown on the same ground 
again,” said Tom Winter, a ginseng 
grower in Norfolk County, south of 
Brantford, Ont.

“One of the problems of ginseng 
is that you’re always looking for 
land. Once you harvested the crop 
you’re looking for another farm… 
or land to rent or to buy.”

In Winter’s case, he lives on a 
farm near Vanessa, Ont., but along 
with his father-in-law and brother-
in-law, they own or rent farmland 
at 10 separate locations in the 
region north of Lake Erie so they 
can grow ginseng.

“It’s not farming out your back 
door anymore. I actually have to 
commute, some days, to work,” he 
said, explaining that one of the 
farms they own is 45 minutes away, 
close to Lake Erie.

Unfortunately, replant disease is 
not something that goes away. 
Ontario’s agriculture ministry says 

Ontario family farm focuses on growing ginseng
On the Farm  |  Disease and a search for 
suitable land are challenges for this producer, 
who married into the business

Claire, Tom, Hannah and Cate Winter go for a walk in their ginseng field.  |  SHARON GROSE PHOTOS

it is a poorly understood issue that 
prevents ginseng cultivation on the 
same land, even 40 or 50 years later, 
because of soil borne diseases in 
the second crop.

The long commutes and the con-
stant scramble for new plots of land 
may be tiresome, but Winter is 
dedicated to ginseng and the 
broader industry in Ontario.

He’s a director with the Ontario 

Ginseng Growers Association, 
which represents about 160 pro-
ducers. Most of the growers are in 
Norfolk County and other counties 
south of Brantford.

Ontario’s ginseng sector gener-
ates a sizable amount of income 
despite its small size.

In 2016, Canada exported 2.63 
million kg of ginseng, worth nearly 
$240 million, almost entirely to 

China and other Asian countries.
In Asian medicine, ginseng has 

been used for more than 2,000 
years to boost energy and promote 
wellness, says the Ontario Ginseng 
Growers’ website.

Ontario is the largest producer in 
the world of North American gin-
seng, which is distinct from Asian 

GROWING GINSENG:
• It usually takes four years for ginseng plants to reach maturity, so only 

about 25 percent of acres are harvested each year.
• In 2017, Ontario growers had about 8,000 acres in cultivation, counting 

plots in year one, two, three and four.
• In Ontario, ginseng production has only been successful on sandy to 

sandy loam soil. Production is mainly in Norfolk, Brant and Oxford coun-
ties. 

• Ginseng grown on sandy soil yields 2,400 pounds per acre to more than 
3,000 lb. per acre, depending on the experience of the grower.

• Prices in the fall of 2017 were $30 to $40 per lb. From 2000-15, the 
average price, adjusted for inflation, was $23 per lb.

• Starting a ginseng farm is expensive. It costs about $72,000 to grow an 
acre of ginseng, not including the cost of equipment, such as tractors 
and sprayers. About half the costs derive from building the shade struc-
ture for the plants.

Sources: Toronto Star, Brantford Expositor, Ontario Ministry of Agriculture

Tom Winter and his nine-year-old daughter, Claire, check a sample of 
ginseng preserved from the first harvest on their family farm.

There’s actually a 
thing called the 

replant disease…. Ginseng 
can’t be grown on the same 
ground again.

TOM WINTER
GINSENG PRODUCER

CONTINUED ON NEXT PAGE »
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varieties. North American ginseng 
has a reputation for a sweeter taste 
and superior quality.

Thanks to those attributes, gin-
seng is a valuable crop for Ontario 
and exports to Asia have been hap-
pening for hundreds of years.

The first ginseng crop in Ontario 
was cultivated in the 1890s near 
Waterford but wild ginseng was 
exported much earlier from the 
region. 

In the 1700s, Europeans discov-
ered wild ginseng in the forests of 
eastern North America.  First 
Nations people reportedly used 
ginseng for centuries before the 
arrival of Europeans, but the new-
comers turned it into an industry. 
Entrepreneurs dug up the roots 
from forests in southern Ontario 
and Quebec and then shipped 
them overseas and established a 
lucrative export market in China.

“It was actually the first commod-
ity traded between China and 
Canada,” Winter said.

Now 34, Winter has been growing 
ginseng or helping grow ginseng 
for about 15 years. He started in his 
late teens but wasn’t born into gin-
seng farming. 

He married into the business. 
He grew up in the town of Delhi in 

an area known as Ontario’s tobacco 
belt. Starting at the age of 12, Win-
ter worked on a tobacco farm in the 
summer months. 

“Taking the tobacco slat, which 
had the tobacco leaves sewn on it, 
and I would actually pick it off the 
conveyor belt and shake it. Shake 
all the sand out of it.”

In his teens, Winter had other 
summer jobs at the farm, such as 
hand-picking tobacco.

“As a 13- or 14-year-old, you could 
make $4,000 to $5,000 a summer.”

Around that time, in the mid 
1990s, Winter met his future wife, 
Hannah.

She grew up on a farm near Delhi, 
operated by her dad, Doug Bradley, 
who started growing ginseng in the 
1980s.

Tom and Hannah became friends 
in middle school, remained friends 
in high school and ended up going 
to North Bay, Ont., for college. 

“After high school I kind of fol-
lowed her, up to college and uni-
versity,” Winter said with a laugh. 
“It was (mostly) to be with her.”

In North Bay, they became more 
than friends. 

By 2002, they were a couple. 
Winter began working on the 

Bradley ginseng farm that year and 
a few years later, Hannah and Tom 
got married.

They now have two girls, Cate and 
Claire, who are eight and six. Hannah 
was employed at Toyota but she now 
works on the family farm with Tom.

Dealing with replant disease and 
finding more land to grow ginseng 
is challenging, but so is waiting for 
harvest. With most Canadian crops 
it’s about 100 to 125 days from 
seeding to harvest. 

Ginseng growers usually wait 
four years from the time of seeding 
before they harvest the roots.

It requires patience and persever-
ance to keep the plants healthy for 
more than 1,400 days. However, it 
does feel good when the ginseng 
roots come out of the ground.

“You plant it the first year and 
(you) have got four hard years in 
front of you,” Winter said.

“(When) you finally get to dig that 
ginseng up and see your hard work 
pay off, it’s something very satisfy-
ing…. I take pride in that.”

Winter enjoys growing ginseng 
but there are also other things hap-

Tom and Cate check ginseng harvest equipment stored in the drive shed for the winter.

pening on the farm.
With his father-in-law and broth-

er-in-law, Matt Bradley, he also 
grows soybeans and rye. The straw 
from the rye is used as bedding for 
the ginseng plants.

Winter is also trying to diversify 
the operation beyond crops. He 
and Matt have built a new barn 
a n d  a re  n o w  r a i s i n g  b ro i l e r 
chickens.

For most producers, moving for-
ward with new projects is part of 
the appeal of farming.

But so is the farm life.
Hannah grew up on a farm and 

Winter wants that same kind of life 
for his kids.

“I (saw) how happy a childhood 
she had and I want my daughters to 
experience what she did…. I like 
that idea of my daughters growing 
up on a farm and knowing what 
hard work is.”

robert.arnason@producer.com
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Marilyn Hathaway (now Blomquist) stands among the cows.   |  
HATHAWAY FAMILY PHOTOS

BY SHERI HATHAWAY
FREELANCE WRITER

My dad loved to tell a well-worn 
story that went like this: “Old Dan-
delion came up behind and sniffed 
the back of your head. Out came 
her long tongue and licked up the 
back of your hood. You were only 
about two feet tall and your little 
body was so stiff, packed into your 
snowsuit, you tipped over into the 
snow. Dandelion just stood there 
looking at you. I stood you up 
again. It was the funniest thing I 
ever saw.”

Dad only kept six or eight cows 
and they became like big sisters. 
We walked among them, pushing 
them around and they always 
moved for us. When one had a calf, 
we were happy but we knew some 
had their grumpy side and stayed 
out of their way. 

We knew which ones would hide 
in the pasture while giving birth 
and who would go to the edge of 
the herd near the barn. Sometimes 
a new mother came in, finished 
her feed and then remembered 
her new calf hidden in the pasture. 
The panic-stricken mom would 
lumber out the gate, bag swinging, 
knees creaking, calling frantically. 
If she didn’t find it by herself, we’d 
have to help her. If we found it first, 
we’d start pushing it toward home 
and call the mother. She’d sham-
ble up, sniff it all over while grunt-
ing to it. We’d have to keep push-

ing them home before the calf 
started sucking or the trip would 
take forever.

Star was the boss of our small 
herd. When she moved in for her 
share of hay or grain, the others 
gave her room with no argument. 
Most of the other cows were her 
daughters, making Dad’s operation 
truly a family affair. There were 
Daisy, Buttercup, Alice, Lucky —
they were Herefords, good produc-
ers of both milk and meat, gentle 
animals for the most part. Wild 
Cow was at the bottom of the butt-
ing hierarchy so she can be forgiven 
for being skittish. 

Star and Dandelion had collars 
with a bell so we could tell where 
they were in the pasture or whether 
they were coming in at end of day. 
They came in by themselves. If they 
were late, we’d stand at the pasture 
gate and call, “Come on!” Pretty 
soon we’d see them sauntering 
through the trees, heads and tails 
swinging, taking their time. 

Dad milked one or two cows for 
family use and these old girls were 
especially tame. Milking time for 
me holds especially happy memo-
ries. I would sit on the extra milking 
stool and talk to Dad with a cat on 
my knee. Most often he replied 
with “Mmmm”, “Yup” or a chuckle. 
Sometimes I’d brush the cows, 
making fancy designs in their sides. 
Their calves stayed in the loose box 
during milking and I’d visit them, 
talking to them and putting my 

fingers in their mouth to see if 
they’d suck. 

The old girls knew the routine. 
Dad only needed to open the barn 
door and they’d head for their 
stalls. If Dad was late, they’d stand 
at the door calling. 

One day, this routine was altered, 
causing a great upset for the milk 
cow, Liz. Dad was going to be away 
at milking time the next day and 
asked my sister, Marilyn, then 11 
years old, to milk her. Mom, not 
knowing of Marilyn’s already accu-
mulated experience with milking 
alongside Dad, exploded. She vehe-
mently lectured Dad, saying Mari-
lyn was only a little girl, too young to 
milk a great big cow. She then 
announced that she would milk Liz. 
Dad shrugged and said no more, but 
everyone knew Mom didn’t know 
the first thing about milking.

Liz was tethered to a stake to eat 
grass between the buildings. The 
next evening, Mom marched out 
with the pail. Marilyn followed, 
feeling displaced from an opportu-
nity to take charge. Mom got a milk-
ing stool and placed it beside Liz, 
who gazed suspiciously at this 
person she’d never seen before 
who was trying to do something 
completely foreign of her routine. 
She backed away around the tether 
stake as Mom followed with the 
stool and pail. 

With hands on hips, Marilyn 

Cows played important role on family farm
Looking Back: The cows all had names and were considered part of the family

CONTINUED ON NEXT PAGE »
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The cows would gather around the hay wagon in the winter.  |  HATHAWAY FAMILY PHOTOS

watched this dance before finally 
asking, “why don’t you put her in 
the barn?” 

Mom handed the pail to Marilyn. 
“You put her in the barn,” she said 

and marched back to the house.
Marilyn led Liz to the barn, 

milked her and put her back on the 
tether. No more was ever said about 
a young girl being too small to milk 
a cow. 

If Liz had had a calf when Mom 
tried to milk her, Mom would have 
seen a lot more action. Liz was a 
very protective mother, becoming 
quite aggressive when she had a 
baby in her care. On one occasion I 
decided to see Liz’s newborn calf. 
The pair were in the loose box and I 
climbed the side, peeking over the 
top with one elbow poking through 
the boards to hold me there. Liz 
and I stared at each other. Then I 
turned my head to look at the calf. 

In a flash, she swung her head and 
bumped my elbow, banging it 
against the board above. I was 
impressed by her speed and pre-
cise aim. She swung her big head, 
hitting my elbow without bumping 
her nose on the boards. We had a 
staring match for another minute 
before I retreated, having gained 
new respect for her abilities and a 
throbbing elbow. 

One day I was playing in the living 
room and saw Dad walking past the 
window with Dandelion pacing 
alongside. I dashed to the window 
for a closer look at such an unusual 
sight. Mom told me he was taking 
Dandelion to the stock yards. I’m 
sure it was the first time she’d ever 
worn a halter, but that didn’t mat-
ter. She trusted Dad and would go 
anywhere with him. They strolled 
down the lane, just two friends 
going for a walk. We only lived a 
quarter of a mile from the yards and 
Dad knew that walking her would 

be easier on her than loading her in 
a truck, something she had never 
done. He was making her last walk 
as gentle as possible. 

As with all things, times changed. 
We kids grew up, moved away and 
the cows got older still. Dad didn’t 

need milk cows and the markets 
changed. He sold the cows and 
went into feeder steers. One week-
end I came home to find the barn-
yard silent of the ringing bells and 
low conversations of the old moth-
ers. Later, the pasture changed to 

cultivated field and eight bright-
eyed youngsters appeared under a 
new red shelter in the barnyard. I 
accepted this as the normal course 
of events in farming, but I’ll always 
remember the cozier days of a truly 
family farm.

 » CONTINUED FROM PREVIOUS PAGE
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Q:  My sister was staying with 
me and I noticed her taking 

some pills, so I asked her what they 
were. She said they were loraz-
epam for anxiety. She confessed 
that she has been taking them for 
more than a year and has tried to 
stop taking them several times, but 
each time she gets so shaky and 
anxious that she has to start taking 
them again. Is she addicted to these 
pills and how can she get off  them 
safely? She looks good and seems 
healthy otherwise.

A: You do not specify exactly 
how many tablets of loraz-

epam — trade name Ativan — your 
sister takes a day, but it could be as 
much as 10 times the prescribed 
dose. Tranquilizers of this type, 
known as benzodiazepines, are of-
ten addictive if taken for any length 
of time, even as little as four weeks.

About four out of 10 people who 
take these drugs for more than six 
weeks will become addicted. The 
usual dose of Ativan is one to two 
milligrams a day, but dependent 
people may take 10 times as much.  
Some people take it to help them 
sleep but it is usually prescribed for 
anxiety or panic disorder. Accord-
ing to the Royal College of Psychia-
trists, it is not a good plan to pre-
scribe any type of benzodiazepines 

for more than four weeks straight, 
and it should not be prescribed at 
all if effective alternatives are avail-
able.

The half life of lorazepam is 10 to 
20 hours even in normal doses.

You can tell if someone is addict-
ed if they need more and more pills 
to achieve the same effect they had 
when they first started taking the 
pills. They feel acutely anxious 
when they miss a dose and spend 
much of their time trying to ensure 
that their supply does not run out. 
They may resort to lying to get more 
medications prescribed, and like 
alcoholics, they will be secretive 
about the amount they are taking. 

Withdrawal symptoms from ben-
zodiazepines include sleepless-
ness, tremor or shaking in the 
limbs, acute anxiety and confu-
sion. There can be irritability and 
light-headedness or dizziness and 
a nasty metallic taste in the mouth. 
Some people have a feeling of elec-
tric shocks in the arms and legs, 
blurred vision and even epileptic 
seizures.

I suggest that you ask you sister to 
see her doctor for a referral to a 
psychiatrist, who can then super-
vise her very gradual withdrawal 
from the drug and suggest alterna-
tive treatments for her anxiety. 
Treatment usually involves switch-
ing the shorter acting benzodiaze-
pine drug for a longer acting one. 
She may even need admission to 
hospital in case she has seizures. 
These can theoretically be fatal in 
rare cases if not treated immedi-
ately.

Overcoming 
benzodiazepine 
addiction requires 
professional help
HEALTH CLINIC

CLARE ROWSON, MD

Clare Rowson is a retired medical doctor in 
Belleville, Ont. Contact: health@producer.com.

The landscape will look dif-
ferent after reading this 
book.

An everyday sky will suddenly 
glow with colour and dance for joy.

A frozen slough will have you 
noticing its snow-covered cattails 
and imagining the thriving ecosys-
tem embedded beneath its surface.

A bush will have you straining to 
see a moose, a deer or even a vole 
running through it.

Nature enthusiast and journalist 
Bruce Masterman takes you so far 
inside of his outdoor reality that 
after you’ve read his latest book, it 
is difficult to find your way back to 
where you came from. You will 
emerge from the final chapter of 
One Last Cast with a greater appre-
ciation for nature, wonder at its 

offerings and care and concern for 
its wellbeing.

In stories that are touching and 
sentimental, Masterman takes 
readers into the foothills of the 
Rocky Mountains in Alberta. He 
places you firmly beside him in the 
hull of his boat with a faithful hunt-
ing dog on high alert. He tells of the 
shots fired, the kills collected and 
the fish caught. But more impor-
tantly, he tells of what he has 
passed through to get his bounty.

Christalee Froese is a freelance journalist 
from Montmartre, Sask. Contact: 
chapters@producer.com.

Writer changes how we view the outdoors

PRAIRIE CHAPTERS

CHRISTALEE FROESE

If you are hunting averse, as I am, 
you will come away with a deeper 
appreciation for the hunt and the 
reasons for its acceptance. You will 
see a gentler side of hunting and 
great care for the environment that 
supports it.

Masterman’s short stories, some 
of which appeared in his Calgary 
Herald column during his 21-year 
career at the daily newspaper, are 
heartfelt and humble. Those that 
speak lovingly of his wife and two 
daughters ring with a sweetness so 
palpable that he becomes just Dad 
in most of his scenes, versus author 
and journalism professor.

The highlight of the book is a 
lengthy story entitled, “A Special 
Time and Place.” In it, Masterman 
stands on a dock with his teenaged 
daughter, Sarah, headed to a magi-
cal place where the writer spent a 
wondrous summer more than 
three decades earlier.

Flying into Elbow Lake in north-
e r n  M a n i t o b a ,  M a s t e r m a n 
recounts his first fishing camp job, 
the one he embraced in 1970 at the 

age of 17. We meet the camp’s 
fatherly statesman, a bachelor 
farmer named Henry Bradley from 
Manitoba’s Swan River area, who 
served as a guide to hunters and 
fishers when he wasn’t seeding or 
harvesting his crops. 

Henry takes on a larger-than-life 
role in Masterman’s early outdoor 
education, being the mentor that 
brought nature into clearer focus 
for the would-be writer.

“The education didn’t end at fish-
ing. Henry had a passion for the 
place, for the forest and the wildlife 
that lived there. He would point out 
and identify passing waterfowl and 
reverently describe the moose, 
caribou and wolves that lived in the 
region. Carefully rolling a cigarette 
with one hand, he spoke of the 
need to look after wildlife to ensure 
its future. I absorbed every word.”

Once  Masterman recounts his 
disciple days with Bradley, the rest 
of the book makes sense as you see 
how he acquired his reverence for 
the wilderness.

“Into the Light” is another story 

that stays with the reader long after 
One Last Cast has been closed. Its 
honest look into the author’s 
struggle with depression is com-
forting. While the writing is about 
days of darkness, it is not dark. 

“I prescribe myself generous reg-
ular doses of the outdoors when-
ever I’m feeling down. Being in 
nature helps level out my emo-
tional peaks and valleys,” he writes.

You’ll want to have this book on 
your shelf. It has the ability to take the 
foggy mist off of any given day and 
put a shiny veneer on all you see, do 
and experience in the outdoors.

One Last Cast: Reflections of An 
Outdoor Life is written by Bruce 
Masterman and published by 
Rocky Mountain Books Ltd. (2017). 
It is available at rmbooks.com and 
in bookstores.
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BY SEAN PRATT
SASKATOON NEWSROOM

A couple of resolutions made the 
rounds at most of the annual gen-
eral meetings held at CropSphere 
2018.

One tabled by Dave Sefton, a 
farmer from Broadview, Sask., and 
director of SaskFlax, called on the 
provincial government to remove 
the provincial sales tax (PST) from 
insurance products.

He told growers attending a vari-
ety of AGM’s that “most if not all” of 
the Saskatchewan Party candi-
dates vying to be the next premier 
agreed that insurance products 
should be exempt from the tax.

“You’re really taxing people from 
protecting their property and put-
ting life insurance in place to protect 
their families from financial disas-
ter,” Sefton said in an interview.

He said it is a big, new expense that 
can amount to tens of thousands of 
dollars for an individual farmer.

“Crop insurance premiums can 
range anywhere from $10,000 to 
$ 1 0 0 , 0 0 0 ,  s o  s i x  p e r c e n t  o n 
$100,000 is $6,000,” said Sefton.

That is just one type of insurance 
farmers pay. There is life insurance 
and machinery insurance and 
many young farmers are forced to 
take out insurance on their debt. 

Sefton hopes the new leader of 
the Saskatchewan Party will make 
the issue a priority and make the 
necessary changes in time for the 
2018 budget.

The other resolution that came 
up at a lot of meetings was a call for 
the federal government to conduct 
a railway costing review.

Reviews are supposed to take 
place every five years but the last 
one was conducted in 1992.

“It has been a long time coming 
and long overdue,” said Agricul-
tural Producers Association of 
Saskatchewan president Todd 
Lewis, who tabled the resolution.

The Liberals promised a review 
during the federal election. Lewis 
said they have been busy trying to 
get the proposed Transportation 
Modernization Act through Parlia-
ment but once that happens, they 
should turn their attention to a 
costing review.

There has been plenty of consoli-
dation in the railway industry since 
1992. Sidings have been closed. 
There are fewer delivery points. 
And unit trains are commonplace. 

Those cost efficiencies should be 
factored into the maximum reve-
nue entitlement and the freight 
rates that farmers pay, said Lewis.

“That’s why we need a review to 
see if we’re paying the proper 
amount or not,” he said.

Both resolutions received sup-
port from farmers attending the 
annual general meetings.

sean.pratt@producer.com

Farmer launches campaign to 
nix PST on insurance

BY BRIAN CROSS
SASKATOON NEWSROOM

Annual barley plantings in West-
ern Canada continued their down-
ward trend in 2017, slipping to 
roughly 5.44 million acres  — the 
crop’s smallest seeded acreage in 
more than a decade.

Nonetheless, there is cause for 
optimism, according to the head of 
the Canadian Malting Barley Tech-
nical Centre.

Despite reduced acreage and 
relatively tight margins, global 
demand for top quality malting 
barley continues to grow, espe-
cially in China, said CMBTC gen-
eral manger Peter Watts.

“China is the world’s largest mar-
ket for malting barley by far and 
they want more Canadian barley,” 
he said.

In a presentation to barley grow-
ers at CropSphere in Saskatoon, 

Watts said China’s import demand 
for malting barley is about three 
million tonnes annually.

Most years, China will import 
about 600,000 tonnes of high qual-
ity malting barley from Canada.

The vast majority of China’s 
imports come from nearby Austra-
lia, which can supply barley at a 
lower cost based on its proximity to 
the Chinese market.

Last year, however, Australian 
barley production dropped signifi-
cantly,  falling to roughly eight mil-
lion tonnes in 2017 from 13.4 mil-
lion the year before.

Poor harvest weather in some 
parts of the Australian production 
area further complicated Aussie 
export programs and elevated 
prices for Australian malt barley.

In that environment, Canadian 
malting barley became more com-
petitive, resulting in a larger-than-
normal export program.

Canada taps into Chinese barley demand
Global demand for top quality malting barley continues to grow, especially in China

In his presentation, Watts listed 
Canadian exports to China at 
835,000 tonnes in 2016-17 and 1.2 
million tonnes in 2017-18.

“Exports to China this year will 
meet one million tonnes minimum 
… and we may reach somewhere in 
the neighbourhood of 1.2 million 
tonnes,” he said. 

Canadian growers should also be 
mindful that China generally pre-
fers malting barley with relatively 
high protein levels.

Unlike Canadian maltsters and 
brewers, who prefer barley in the 
range of 10 to 11.5 percent protein, 
the Chinese brewing industry pre-
fers barley with a minimum protein 
content of 11.5, Watts said.

“They would actually prefer 12, 
12.5 or even 13 percent, so we’ve 
actually got a bit of a dichotomy in 
Ca na d a  b e c au s e  w e’ve  g o t  a 
domestic market that’s looking for 
lower protein content in that 10 to 
11.5 range and an export market 
that’s looking for higher protein.”

The take-home message for 
Canadian barley growers?

“If you don’t have a contract with 
a domestic malting company or a 
grain company that specifies pro-
tein content … your grain is proba-
bly going to go into the export 
market, which is China,” Watts said.

“So don’t be shy on the nitrogen 
and don’t be so shy to push up the 
protein content.”

As it stands, Canada is in an excel-
lent position to meet unfilled Chi-
nese demand over the near term.

Canadian growers harvested an 
excellent malting crop last fall with 
outstanding storability and little 
risk of germination loss.

“We had a great malting barley 
crop in … Western Canada this 
year. About 85 percent at least of 
the western Canadian malting bar-
ley crop meets malting specs,” he 
said.

Although some of that material 
will be sold into domestic feed 
markets, any that’s in storage may 
find a market with grain companies 
hoping to ship to China.

“China (celebrates) their New 
Year in about a month,” Watts said.

“Typically, when they come back 
after their New Year, they evaluate 
their situation and that’s when 
we’ll see if they come back into the 
market.”

brian.cross@producer.com

Canadian malting barley exports 
to China increased to 1.2 million 
tonnes in 2017-18 from 835,000 
tonnes in 2016-17.  |  FILE PHOTO

Visit us online at 
www.producer.com  
to see a video about 
this story.

Most if not all of the 
Saskatchewan Party 

candidates vying to be the 
next premier agreed that 
insurance products should be 
exempt from the tax.

DAVE SEFTON
DIRECTOR OF SASKFLAX

® TM  Trademark of The Dow Chemical Company (“Dow”) or an affiliated company of Dow.  
12/17-57790-1

FINALLY! ONE BOX. ONE PASS. ONE EASY 
DECISION. New Rexade™ is pure performance—

today’s complete grass and broadleaf weed 

control for wheat and the only one pass decision 

you need to make.

Go to Go4Arylex.com.
GO  CODE:

G O 1 0 1 R P

when you book by 
March 15, 2018 with 
Diamond Rewards™.

PER ACRE$5.55
SAVE UP TO

NEW

Rexade™  
Performance.
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Four bald eagles sit in a farmer’s field south of High River, Alta., on a cold -26 C day in mid-January.  |  MIKE STURK PHOTO

LET’S CALL THIS MEETING TO ORDER

BY JEREMY SIMES
EDMONTON BUREAU 

T h e  A l b e r t a  g ov e r n m e nt  i s 
extending the consultation period 
on new farm safety rules. 

Alberta Agriculture Minister 
Oneil Carlier said Jan. 15 that farm-
ers, ranchers, local governments 
and industry groups now have until 
Feb. 26 to weigh in. 

“We had a few individuals and 
municipalities that were looking 
for a little bit more time,” Carlier 
said. “The collaboration with this 
has been fruitful, and we’re con-
tinuing to work with our stake-
holders as we all take the time to 
get this right.”

The new safety rules fall under 
the Occupational Health and Safe-
ty code and would apply to farms 
and ranches that employ paid 
workers. 

Changes could result in farms 
being required to modify old 
equipment, as well as possibly 
needing safety manuals, first-aid 
kits and fire extinguishers on hand 
when accidents happen. 

Kent Erickson, chair of AgSafe 
Alberta, an organization that’s 
been tasked with developing and 
delivering farm safety manage-
ment tools and programs, said he’s 
glad the government has decided 
to extend the consultations. 

“There just wasn’t enough time 

for the farming community to get a 
good analysis of this,” Erickson 
said. “This additional six weeks 
give us that opportunity, and we’ll 
be reaching out to get some feed-
back from producers.”

Erickson said of the 144 recom-
mendations, 20 to 40 of them still 
need to be hashed out. 

He said the recommendation that 
farmers be required to upgrade old 
equipment shouldn’t be needed.

For example, his 1978-built trac-
tor has been slightly modified to be 
usable. But, according to the rec-
ommended changes, he said his 
tractor wouldn’t be up to standards 
so he would have to replace it. 

A new tractor could cost him 
$40,000 to $80,000, he said. 

“We obviously want more safety 
on farms and we want to save lives 
and injuries, but if regulations are a 
financial burden and not really 
going to enhance safety, then we 
need to address that.”

Other contentious recommenda-
tions include the possibility of farm-
ers being required to install seat 
belts on equipment, and needing 
special permits if, for example, they 
want rollover bars to get into tight-
fitting chicken or turkey barns. 

That said, Erickson added that 
there are good recommendations 
coming out that do enhance safety, 
like having first-aid kits and fire 
extinguishers close by. 

“Simple things like that save lives 
and injuries,” he said. “Just having 
simple conversations about how to 
safely clean a bin and things like 
that are good and won’t cost much 
money.”

Farmers and ranchers interested 
in weighing in on the safety chang-
es can do so at www.alberta.ca/
farm-and-ranch.aspx.

jeremy.simes@producer.com

Alta. extends consultations 
on farm safety regulations
AgSafe says more time is needed to weigh in on a few contentious 
recommendations

TORONTO (Reuters) — Royal 
Bank of Canada chief executive 
officer Dave McKay said he believes 
there is now a greater chance that 
the North American Free Trade 
Agreement could be scrapped.

“I think the probabilities are 
increasing that you’ll have some 
type of dynamic where there is an 
announcement of a scrapping of 
NAFTA,” he said at a conference 
hosted by RBC in Toronto.

C a n a d i a n  b a n k e r s  h a v e 
expressed concern about the 
progress of talks to rework the 
trade agreement and how renego-
tiations could hamper the ability 
of clients to do business with cus-
tomers in the United States and 
Mexico.

McKay said he agreed with other 
business leaders and the Canadian 
government that no deal would be 
better than a bad deal.

“We don’t want to be stuck long-
term with a deal that hurts our 
economy,” he said at the 2018 
Canadian Bank CEO Conference.

The bosses of Canada’s seven big-
gest banks were all speaking at the 
event, which covered themes such 
as technology and Canada’s hous-
ing markets as well as the banks’ 
international expansion plans and 
the potential impact of trade nego-
tiations.

Royal Bank boss worries NAFTA may be scrapped

We had a few 
individuals and 

municipalities that were 
looking for a little bit more 
time. The collaboration with 
this has been fruitful, and 
we’re continuing to work with 
our stakeholders as we all take 
the time to get this right.

ONEIL CARLIER
ALBERTA AGRICULTURE MINISTER

You trust a Doctor with your Health , an Accountant with your Finances,  
Why not Trust An Agrologist with your Business?

Supported by:

Dwayne Summach, Msc, PAg
Regional Livestock Specialist
SK Ministry of Agriculture
Kindersley, SK

Dwayne provides information and advice to 
livestock producers. He works with producers 
towards improving livestock nutrition, livestock 
handling, and management. Dwayne is most 
interested in livestock nutrition and provides 
knowledge and advice to industry on this topic

Dwayne was raised on a mixed farm near Asquith, SK. He received a BSA 
in animal science and an MSc in ruminant nutrition from the University of 
Saskatchewan. Dwayne is the President-Elect of the Saskatchewan Institute 
of Agrologists.

Courtney Walkeden, AAg
Agronomist
Saskatoon Co-op
Saskatoon, SK

Courtney provides growers with the tools they 

recommending and selling seed and crop inputs that 

Environmental Science and a minor in Soil Science from the University of 

Federated Co-op.

IS YOUR ADVISOR A  
LICENSED PROFESSIONAL? 

You may be at RISK by not using a professional
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In a decade soybeans have gone from a tiny acreage novelty in 
Manitoba to the province’s second largest crop.  |  FILE PHOTO

BY ED WHITE
WINNIPEG BUREAU

ST JEAN BAPTISTE, Man. — East-
ern prairie farmers have enjoyed 
falling in love with soybeans. 

But soybeans have brought along 
some clingy friends that aren’t as 
easy to l ike,  such as soybean 
aphids.

“The more soybeans we grow, the 
more problems we may have with 
root rots and other pests,” said 
Dennis Lange, a crop management 
specialist with Manitoba Agricul-
ture, at St. Jean Farm Days.

Soybean aphids were a major 
scourge last summer, and for many 
growers it was their first time tan-
gling with the tiny, but busy bug.

Soybeans are expected to soon 
reach three million seeded acres in 
Manitoba. In a decade, it has gone 
from being a tiny acreage curiosity 
to Manitoba’s second largest crop. 
It grew on 2.3 million acres in 2017, 
well ahead of spring wheat’s 2.1 
million, but still behind 3.1 million 
acres for canola.

That meant that many farmers 
beset by soybean aphids last sum-
mer hadn’t seen them before, and 
weren’t sure how to deal with them.

Lange and Manitoba Agriculture 
bug specialist  John Gavloski 
briefed Red River Valley farmers on 
aphid identification and manage-
ment during the farm show.

There’s math involved: if a plant 
has more than 250 aphids upon it, 
and the number is increasing, a 
farmer should spray, hoping to hit 
the infestation before it hits the 

Soybean’s rapid growth brings new pest worries
Soybean aphids were a major scourge in Manitoba last summer, and for many growers it was their first introduction

point of economic-to-control 
damage at 670 bugs.

That’s because aphids can double 
their population in a couple days, 
and if it takes a few days to get a 
crop sprayed after deciding to do it, 
a lot of damage might occur.

However, a farmer should not 
spray when bug counts are beneath 
that threshold, or with a declining 
infestation, because many natural 
aphid predators, such as lady bugs, 
would be killed. Natural predators 
can break infestations if there are 
enough of them at the right time.

The aphids are only a concern at 
certain stages of the soybeans’ life. 

There are hundreds of types of 
aphids in Canada, so farmers need 
to figure out if they have soybean 

aphids in their crop. Government 
agriculture departments have 
identification guides, as do compa-
nies that offer controls. 

Farmers might sometimes notice 
a “honeydew” sheen on their crops 
when aphids are active. 

It’s not such a sweet thing. The 
aphids suck a lot of sap from the 
plants they bite.

“They’re constantly excreting out 
this sugary sap out their back end,” 
said Gavloski.

Fortunately for western Canadian 
farmers, soybean aphids shouldn’t 
be a chronic problem. Their over-
wintering eggs die at -34 C, and that 
happens virtually every winter, so 
only a handful protected by shelter 
or snow are likely to survive.

Almost all soybean aphids that 
arrive on the Prairies are blown in 
from the United States, south of 
North Dakota and southern Min-
nesota. The aphids are common 
there and begin moving by wind.

Some years they make it to Mani-
toba. Some years they don’t.

Lange said that’s one reason he 
suggests scouting and spraying 
rather than paying for treated seed.

“We have not had two consecutive 
years where we’ve had widespread 
economic problems,” said Lange.

Since 2001, there have been only 

four years of bad infestations, two 
years of “moderate pressure,” and 
the rest were not a problem.

By his math, if a farmer bought 
treated seed every year for 1,000 
a c r e s  h e  w o u l d  h a v e  s p e n t 
$112,000, but if he only sprayed 
when there was a problem it would 
have cost him $64,000. 

Gavloski agreed.
“On average, you’re probably bet-

ter off just doing scouting and foliar 
spraying if needed,” said Gavloski.

ed.white@producer.com

BERLIN, Germany (Reuters) — 
German Agriculture Minister 
Christian Schmidt says he can see 
no set date for an end to use of the 
controversial herbicide glyphosate 
in Germany.

Schmidt caused international 
controversy and a major row in 
Germany’s government coalition 
in November by unexpectedly 
backing an European Commission 
p r o p o s a l  t o  p e r m i t  u s e  o f 
glyphosate for the next five years 
despite a heated debate over 
whether it causes cancer.

S c h m i d t ’s  v o t e  e f f e c t i v e l y 
a l l o w e d  t h e  e x t e n s i o n  i n 
glyphosate use in the face of oppo-
sition from France and the centre-
left Social Democrats (SPD) in 
Germany’s government coalition.

A provisional blueprint for talks 
for a new government coalition in 
Germany agreed in January to sys-
tematically and significantly limit  
glyphosate use with the aim of 
entirely ending use as quickly as 
possible.

German Environment Minister 
Barbara Hendricks, a member of 
SPD, has called for an end to 
glyphosate use in the current four-
year parliament.

But Schmidt said at a recent 
Green Week trade fair that he could 
set no exact date for an end to 
glyphosate use in Germany.

He said alternatives to glyphosate 
must be found first, which he said 
could involve new forms of herbi-
cides or new methods of farming.

The association of German farm-
ers called for glyphosate use to 

Germany sees no timetable for ending glyphosate
continue. The farming association 
president Joachim Rukwied said 
g l y p h o s at e  o p p o n e nt s  w e re 
undertaking “a campaign of fear.”

Rukwied said opponents of 
glyphosate had failed to show sci-

entific cause for concern. A ban 
would cause a massive competitive 
disadvantage to German farmers, 
who would face the extra costs of 
additional ploughing to control 
weeds, he said.

MNP.ca

YOUR FAMILY, YOUR FARM, YOUR FUTURE  

What’s Your Transition Plan?
As a farmer, you’ve worked hard to get to where you are. By 
planning for succession, you control where your agriculture 
business goes next. At MNP, we help you prepare for the future 
with a program created specifically with farmers – and their 
families – in mind. Transition your farm on your terms, leaving 
nothing to chance.

For more information contact Bob Tosh at 1.877.500.0778
or bob.tosh@mnp.ca

Succession planning that works for
FARM&FAMILY

™

Trait Stewardship Responsibilities Notice to Farmers
Monsanto Company is a member of Excellence Through Stewardship® (ETS). Monsanto products are commercialized in 

accordance with ETS Product Launch Stewardship Guidance, and in compliance with Monsanto’s Policy for Commercialization of 

Biotechnology-Derived Plant Products in Commodity Crops. These products have been approved for import into key export markets 

with functioning regulatory systems. Any crop or material produced from these products can only be exported to, or used, processed 

or sold in countries where all necessary regulatory approvals have been granted. It is a violation of national and international law 

to move material containing biotech traits across boundaries into nations where import is not permitted. Growers should talk to 

their grain handler or product purchaser to confirm their buying position for these products. Excellence Through Stewardship® is 

a registered trademark of Excellence Through Stewardship.

ALWAYS READ AND FOLLOW PESTICIDE LABEL DIRECTIONS. Roundup Ready 2 Xtend® soybeans contain genes that 

confer tolerance to glyphosate and dicamba. Agricultural herbicides containing glyphosate will kill crops that are not tolerant to 

glyphosate, and those containing dicamba will kill crops that are not tolerant to dicamba. Contact your Monsanto dealer or call 

the Monsanto technical support line at 1-800-667-4944 for recommended Roundup Ready® Xtend Crop System weed control 

programs. Roundup Ready® technology contains genes that confer tolerance to glyphosate, an active ingredient in Roundup® 

brand agricultural herbicides. Agricultural herbicides containing glyphosate will kill crops that are not tolerant to glyphosate.

Acceleron® seed applied solutions for corn (fungicides only) is a combination of three separate individually-registered 

products, which together contain the active ingredients metalaxyl, prothioconazole and fluoxystrobin. Acceleron® seed applied 
solutions for corn (fungicides and insecticide) is a combination of four separate individually-registered products, which 

together contain the active ingredients metalaxyl, prothioconazole, fluoxystrobin, and clothianidin. Acceleron® seed applied 
solutions for corn plus Poncho®/VOTiVO™ (fungicides, insecticide and nematicide) is a combination of five separate 

individually-registered products, which together contain the active ingredients metalaxyl, prothioconazole, fluoxystrobin, clothianidin 

and Bacillus firmus strain I-1582. Acceleron® Seed Applied Solutions for corn plus DuPont™ Lumivia® Seed Treatment 
(fungicides plus an insecticide) is a combination of four separate individually-registered products, which together contain 

the active ingredients metalaxyl, prothioconazole, fluoxastrobin and chlorantraniliprole. Acceleron® seed applied solutions 
for soybeans (fungicides and insecticide) is a combination of four separate individually registered products, which together 

contain the active ingredients fluxapyroxad, pyraclostrobin, metalaxyl and imidacloprid. Acceleron® seed applied solutions 
for soybeans (fungicides only) is a combination of three separate individually registered products, which together contain the 

active ingredients fluxapyroxad, pyraclostrobin and metalaxyl. Visivio™ contains the active ingredients difenoconazole, metalaxyl 

(M and S isomers), fludioxonil, thiamethoxam, sedaxane and sulfoxaflor. Acceleron®, Cell-Tech®, DEKALB and Design®, DEKALB®, 

Genuity®, JumpStart®, Monsanto BioAg and Design®, Optimize®, QuickRoots®, Real Farm Rewards™, RIB Complete®, Roundup 

Ready 2 Xtend®, Roundup Ready 2 Yield®, Roundup Ready®, Roundup Transorb®, Roundup WeatherMAX®, Roundup Xtend®, 

Roundup®, SmartStax®, TagTeam®, Transorb®, VaporGrip®, VT Double PRO®, VT Triple PRO® and XtendiMax® are trademarks 

of Monsanto Technology LLC. Used under license. BlackHawk®, Conquer® and GoldWing® are registered trademarks of Nufarm 

Agriculture Inc. Valtera™ is a trademark of Valent U.S.A. Corporation. Fortenza® and Visivio™ are trademarks of a Syngenta group 

company. DuPont™ and Lumivia® are trademarks of E.I. du Pont de Nemours and Company. Used under license. LibertyLink® and 

the Water Droplet Design are trademarks of Bayer. Used under license. Herculex® is a registered trademark of Dow AgroSciences 

LLC. Used under license. Poncho® and VOTiVO™ are trademarks of Bayer. Used under license.
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AIM®     |     AUTHORITY®    |    AUTHORITY® SUPREME     |     BARRICADE® II     
   COMMAND®    |    EXPRESS®    |    PRECISIONPAC®    |     TRAVALLAS™

FMC
grower
cashback

Introducing NEW FMC Grower CashBack
Get up to 20% cash back on your herbicide purchases

Ask your retailer about FMC Grower CashBack today. 
For more information call 1-833-362-7722 or visit FMCcrop.ca 
Always read and follow label directions. Member of CropLife Canada. 
FMC, Aim, Authority, Barricade, Command, Express, PrecisionPac and Travallas are trademarks of FMC Corporation. © 2018 FMC Corporation. 
As of November 1, 2017, the PMRA registration for Barricade, Express, PrecisionPac and Travallas have been sold to FMC by DuPont. 

TOP: Randy, left, Paul  and Matthew Entz move 
cattle from pasture to corrals.

ABOVE LEFT: Johann Waldner checks pregnant 
heifers for any that are ready to calve.

ABOVE RIGHT: Waldner ear tags a new calf, keeping 
a wary eye out for its protective mother.

LEFT: Looking like an orchestra’s conductor, 
Matthew Entz sorts cattle into a chute where they 
will be vaccinated for scours and then taken into 
another corral close to the barn where they will 
calve. 

Here come 
the calves
It’s calving season on the MacMillan Colony 
near Cayley, Alta. These photos were taken Jan. 
15 as colony members found themselves in the 
middle of the action.  | MIKE STURK PHOTOS
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Canadian producers seeded 5.21 million acres of durum last year and 
harvested a 4.96 million tonne crop.  |  FILE PHOTO

WINNIPEG (CNS Canada) — 
Larger-than-expected production, 
a seasonal slow-down in demand, 
and looming Italian country-of-
origin-labelling regulations are all 
overhanging the Canadian durum 
market, with steady to lower prices 
anticipated over the next few 
months.

Italian COOL regulations are set 
to come into effect in mid-Febru-
ary. The regulations will require 
pasta makers in the country to 
segregate foreign durum, which 
will add costs and may cut into 
d e m a n d  f o r  s o m e  Ca n a d i a n 
grain. Italy is a major buyer of 
Canadian durum.  

“There’s no doubt that there’s a 
negative perception for Canadian 
durum, but the quality, especially 
this year is phenomenal, and a lot 
of mills in Italy rely on Canadian 
durum,” said Jerry Klassen, man-
ager of the Canadian office of 
Swiss-based GAP SA Grains and 
Products in Winnipeg. “I think 
we’re still in a wait and see mode 
how this will play out,” he said, add-
ing, “Canadian durum has a fairly 
good reputation in Italy  and 
Europe and general.”

Concerns over glyphosate resi-
due on Canadian durum have hurt 
that reputation somewhat and 
were a factor in the regulations.

“(However), last year, it was so dry, 
I think you’d be hard pressed to find 
any farmer who used glyphosate on 
his durum,” said Klassen. 

He added that glyphosate is not 
an optimal desiccant for durum 
and is rarely, if ever, used for that 
purpose.

Total Canadian durum exports to 
all destinations to date of 1.67 mil-
lion tonnes compare with the 1.78 
million tonnes exported during the 
same period in 2017-18, according 
to the latest data from the Canadi-
an Grain Commission. 

Durum prices are currently in the 
$270 to $275 per tonne range in 
southern Saskatchewan, accord-
ing to the latest Price and Data 
Quotes (PDQ) data. That compares 
with prices above $300 in August 
when the industry was concerned 
over drought conditions in Canada 
and the northern United States.

“We had a very strong North 
American durum market with the 
drier conditions in Canada and the 
U.S.,” said Klassen. 

The market rationed demand at 
the time, but the yields beat expec-
tations and left Canada with about 
a million more tonnes of durum 
than originally expected.

“Right now we’re feeling the 
effects of the rationing of demand 
in the first half of the year when we 
lost demand, and you never get it 
back,” said Klassen. 

“Now the market has gone from 
rationing demand to a time it needs 
to encourage demand,” said Klas-
sen.

“ The only  way to  do that  is 
through lower prices.”

As a result, “the market will be 
hard pressed to go higher,” said 
Klassen, pointing to increased 
competition in the world and the 
fact that the seasonal nature of the 
durum market means that much of 

Steady to lower durum 
market expected in West
Challenges include larger-than-expected production, a seasonal 
slow-down in demand and country-of-origin labelling in Italy

the demand is already covered for 
the year.

“At the same time, the farmer is 
selling about 100,000 tonnes a 
week, which seems sufficient to 
meet the exports we do have on 
track,” said Klassen. 

He thought farmers were probably 
selling a bit more durum than they 
would otherwise due to poor prices 
for other crops, especially pulses.

While farmers are selling enough 
durum to meet the demand, “we 

can’t underestimate the power of the 
farmer to hold back on sales,” said 
Klassen. Farmers grew a good quali-
ty crop in 2017 and will be prone to 
storing on farm for better prices.

Looking ahead to the new crop 
year, the trade is factoring in about 
a 15 percent increase in durum at 
the expense of specialty crops, 
according to Klassen.

Canada seeded 5.21 million acres 
of durum in 2017, harvesting a 4.96 
million tonne crop.

FEBRUARY 13

“ My grandpa had this place.  
I remember as a kid helping 
with his cows and mowing  
his grass. Now I’m here and  
my kids are helping me on 
their great-grandpa’s land.  
I’ll be honest, it’s a dream 
come true for me. My name  
is Kent Barritt and I raise  
Red Angus cross cows.”

From all of us at FCC, thanks  
for making Canadian agriculture 
so amazing.

Here’s to the 
RANCHER

fcc.ca

#HeresToCdnAg
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BY COMMODITY NEWS SERVICE CANADA

 International prices for a basket 
of food commodities rose by 8.2 per 
cent in 2017, according to the 
United Nations’ Food and Agricul-
ture Organization Food Price 
Index. 

The FAO Food Price Index aver-
aged 174.6 points in 2017, which 
was up by 8.2 percent from the 
previous year and the highest 

annual average since 2014. How-
ever, it was still well below the 
record high of 229.9 points hit in 
2011. 

On a monthly basis, the Index 
averaged 169.9 points in December 
2017, which was down by 5.8 points 
from November and compares 
with the 170.3 reading in Decem-
ber 2016.

The FAO Food Price Index covers 
five commodity groups: cereals, 

vegetable oil, meat, dairy, and 
sugar. Only the sugar price index 
was down on the year.

The Cereal Price Index averaged 
151.6 points in 2017, which was up 
a modest 3.2 percent from the pre-
vious year. 

The FAO said slow sales and 
ample supplies were weighing on 
wheat prices in late 2016, but that 
was countered by increases in rice 
and corn.

The Vegetable Oil Index was up 
by about three percent on the year, 
to average roughly 169 points in 
2017. 

However, vegetable oil prices 
were declining over the latter half 
of the year, with large palm oil 
supplies and upward revisions to 
the size of Canada’s canola crop 
cited as contributing to the weak-
ness.

The Meat Price Index averaged 

170 points in 2017, which was up 
nine percent from 2016, but still 4.7 
percent below the previous five-
year average. 

Large increases in butter prices 
sent the Dairy Price Index up by 
31.5 percent on the year to 202.2 
points. Meanwhile, a bumper sug-
ar cane harvest in Brazil contribut-
ed to the Sugar Price Index declin-
ing 11.2 percent in 2017, to an 
average of 227.3 points.

World food prices up in 2017: FAO Food Price Index

It’s hard to imagine that one small seed could 
hold so much promise, but it does. And when you 
consider the importance of having a successful season, a 
cereal seed treatment you can rely on makes a huge difference.

Raxil® seed treatments provide first-class disease control and  
a faster, stronger emergence that helps you realize the full  
potential of your crop. 

Depend on Raxil.

C-55-/18-10887607-E

Always read and follow label directions. Raxil® is a registered trademark of the Bayer Group.  
Bayer CropScience Inc. is a member of CropLife Canada.

cropscience.bayer.ca/Raxil 1 888-283-6847 @Bayer4CropsCA #AskBayerCrop1 888-283-6847 @Bayer4CropsCA@
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LIVE & ONLINE AUCTIONS
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EMERALD PARK: UNRESERVED ITEMS 
-  2011 Int. Semi; 1986 Case 4494 4x4 
Tractor; 1998 Morris Air Drill W/7240 
Air Tank; 40’ Storage Container; New 
Midstate 48’’ Bush Hog with Push Bar 
Brush Cutter UNRESERVED TRAILERS: 
2016 CJay 7x15; 2001 Dorsey 48’ Triaxle 
Deck; 1993 & 1991 JC Tri Axle Highboys; 
2001 Lode King Highboy Tri Axle; 1997 & 2 
1994 Trailmobile Highboy Tri Axles PLUS -  
1998 Int. Tandem Axle Dump Truck; Case 
1070 Tractor w/ Case FEL; 1994 GMC Top 
Kick C7000 Automatic with 55’ Reach 
Altec Bucket; 1990 Ford NH Chain Baler 
Net Wrap; Lincoln Electric S 500 Power 
Wave Welder Cart; 2012 Effer 165/45 
Crane;  1999 Trailtech Tilt Deck;  1998 
Doepker Tridem Highboy; 2013 Polaris 
RZR Side x Side & Much More!
SASKATOON: Fleet Dispersal: 2017 
MirrorCraft Fishing Boats –19ft Agressor 
XL– 16ft Troller EXP- 16ft Outfi tter O-RD 
– 2016 18ft RD Dual Impact- 2 x New 16ft 
2015 Pontoon Fishing Boats.  Kawasaki 
Brute Force 300 Quad; 2 x 2017 Teryx 
Side by Sides; 2017 Mule Pro & 2017 
Kawasaki Side by Sides; 2016 Kawasaki 
Mule & Much More!

Visit our website for photos, 
Details & Many Other Upcoming Sales.

AGRI-VISIONS 2018 Tradeshow and 
Conference, February 14 & 15 2018, 
Lloydminster Exhibition, Lloydminster, 
SK./AB. Visit us online: www.lloydexh.com 
306-825-5571 email: slake@lloydexh.com

MASSIVE SALE! Axxis Motorsports, Sun-
ridge RV, Greenlight Truck & Auto. Financ-
ing specials, low payments! Jan 26th, 2820 
Jasper Ave, Saskatoon SK, 306-260-3396.

YORKTON FARM TOY SHOW - February 10th
& 11th. Pedal tractor raffle, Yorkton, SK.
Call 306-742-4772 for information.

1976 CITABRIA 7ECA, 1637 hrs., some as-
sembly required, $8000. 519-595-8580, 
Milverton, ON.

WIRELESS DRIVEWAY ALARMS- 1/2 
mile range. Easy to install. Calving/foaling 
barn cameras, backup cameras for RVs, 
trucks and combines, etc. Free shipping 
from Calgary, AB. 403-616-6610.

2 JOHN DEERE D’s, 1948 models, not run-
ning,  $1000 for  both or  $600 each. 
780-871-4300, Lloydminster, SK.

OVER 150 brand new Vintage windshields, 
never installed. 1960s, 70s and 1980s. 
Some no longer made. Various models. 
Please ph/text 306-921-7688, Melfort, SK.

THE WINNIPEG AGRICULTURAL Motor 
Competitions 1908-1913, by Rick Mannen, 
340 pages illustrated, $29.95 + shipping. 
Contact Haugholm Books 519-522-0248.

ADRIAN’S MAGNETO SERVICE. Guaran-
teed repairs on mags and ignitors. Repairs. 
Parts. Sales. 204-326-6497. Box 21232, 
Steinbach, MB. R5G 1S5.

NEW TRACTOR PARTS. Specializing in 
engine rebuild kits and thousands of other 
parts. Savings! Service manuals and de-
cals. Steiner Parts Dealer. Our 43rd 
year! www.diamondfarmtractorparts.com 
Call 1-800-481-1353.

WANTED: OLDER JOHN DEERE tractor to 
rebuild. 306-327-5769, Kelvington, SK.

MINNEAPOLIS MOLINE model G, early 
50’s, runs good, new carb and muffler,  
$2200. 306-856-2110, Conquest, SK.

JIM’S CLASSIC CORNER - We buy or sell 
your classic/antique automobile or truck. 
Call 204-997-4636, Winnipeg, MB.

WANTED: 1968 Dodge Coronet or Charg-
er, in any condition. Call 306-536-6693, 
Sedley, SK.

WANTED: TRACTOR MANUALS, sales bro-
chures, tractor catalogs. 306-373-8012, 
Saskatoon, SK.

WANTED:  VOLKSWAGEN van/truck , 
pre-1967; Also antique signs, gas pumps, 
oil cans etc. 306-222-7376, Warman, SK.

BEEHIVE BOOK 1945; Planter jars; Heinz 
ketchup bottles; Polish & Hungarian reader 
books; Round window w/frame (24x24); 
Old CDN & US road maps; 8 Pepsi-cola 
bottles; Old scratch 649 tickets; Air wave 
radio. 306-654-4802, Prud’Homme, SK.

PBR AUCTIONS Farm and Industrial Sale 
last Saturday of each month, great for 
farmers,  contractors and the public . 
www.pbrauctions.com 306-931-7666.

HUGE FARM TOY AUCTION: Friday, Feb. 
9th, Yorkton Auction Centre, Hwy. 10 East, 
Yorkton, SK. Doors open 4 PM, Auction 
starts at 6 PM. Over 250 lots! Pictures and 
info at www.jakz.ca or ph. 306-641-5850.

ANTIQUES AND COLLECTIBLES, Piapot 
Lions Club 19th Annual Show and Sale, at 
Maple Creek Armories, Sat. January 27th 
10:00 to 5:00, Sun. January 28th 10:00 to 
3:00, 306-558-4802, Maple Creek, SK.

GRATTON
COULEE

AGRI PARTS LTD.
IRMA, AB. 

1-888-327-6767
www.gcparts.com

Huge Inventory 
Of Used, New & 
Rebuilt Combine 
& Tractor Parts.  

Tested And Ready 
To Ship.

We Purchase Late 
Model Equipment 

For Parts.

McDougall Auctioneers Ltd.  Provincial License Number 331787 
Subject to Additions & Deletions. Not Responsible For Printing Errors.

Choose the Alternative - McDougall Auctioneers

ONLINE AUCTION:
UNRESERVED 

GRAIN MILLING & CLEANING 
EQUIPMENT 

ONLINE BIDDING ENDS
THURSDAY, FEB. 8 - NOON

7770 80TH St. SW Salmon Arm BC  
& Saskatoon, SK

Hammer Mill - Comes W/50Hp Electric 
Motor; 36” Blower DV Equipment Fan; 
De Hulling Plant; Fichbein 400T Sewing 
Machine; (4) Sections of Leg W/Cups; 
Cyclone 40” x 20”; (4) Flour Grinders On 
Stands; Augers; Grain/Chaffe Separators; 
Grain Mill W/Hoppers, Cleaners, Leg 
Collector, Separator; Dust Collectors; 
Electric Motors, Gear Boxes, Bansal Air 
Locks; Quantity of Flanges, Roller Chain, 
Pulley & Much More!

Visit Our Website For Photos & Details.

www.McDougallBay.com
Saskatoon (306) 652-4334

1-800-263-4193

AGRO WESTERN AUCTION RESULTS, 
Know before you go! Recent results; 2014 
Versatile 550 Delta Track 550, 1080 hrs., 
$268,837 CDN sold at auction Nov 2017 in 
North Dakota.; 2013 Versatile 500 Delta 
Track, 1669 hrs., $272,500 CDN sold at 
auction Nov 2017, in Saskatchewan. The 
2014 Versatile 550, 1 year, newer, $3663. 
less, 589 hrs. less, 50 HP more, which one 
would you buy? Check out our website: 
www.agrowestern.com 

ALLISON TRANSMISSION. Service, Sales 
and Parts. Exchange or rebuild. Call Allied 
Transmissions Calgary, 1-888-232-2203;  
Spectrum Industrial Automatics Ltd., 
Blackfalds, AB., call  1-877-321-7732.

BRIDGE CITY DRIVELINE specializing in 
drive shaft repair and custom build; in-
cluding aluminum, diff service and over-
haul. 306-933-4440, Saskatoon, SK

TRUCK BONEYARD INC. Specializing in 
obsolete parts, all makes. Trucks bought 
for wrecking. 306-771-2295, Balgonie, SK.

WRECKING TRUCKS: All makes all 
models. Need parts? Call 306-821-0260 
or email: junkman.2010@hotmail.com  
Wrecking Dodge, Chev, GMC, Ford and 
others. Lots of 4x4 stuff, 1/2 ton - 3 ton, 
buses etc. and some cars. We ship by bus, 
mail, Loomis, Purolator.  Lloydminster, SK.

WRECKING LATE MODEL TRUCKS: 1/2,  
3/4, 1 tons, 4x4’s, vans, SUV’s. Cummins, 
Chev and Ford diesel motors. Jasper Auto 
Parts, 1-800-294-4784 or 1-800-294-0687.

SASKATOON TRUCK PARTS CENTRE 
Ltd. North Corman Industrial Park.
New and used parts available for 3 ton 
trucks all the way up to highway tractors, 
for every make and model, no part too big 
or small. Our shop specializes in custom 
rebuilt differentials/transmissions and 
clutch installations. Engines are available, 
both gas and diesel. Re-sale units are on 
the lot ready to go. We buy wrecks for 
parts, and sell for wrecks!  For more info. 
call 306-668-5675 or 1-800-667-3023. 
www.saskatoontruckparts.ca  DL #914394

WRECKING VOLVO TRUCKS: Misc. axles 
and parts. Also tandem trailer suspension 
axles. Call 306-539-4642, Regina, SK.

ONE OF SASK’s largest inventory of used 
heavy truck parts. 3 ton tandem diesel mo-
tors and transmissions and differentials for 
all makes! Can-Am Truck Export Ltd., 
1-800-938-3323.

WRECKING SEMI-TRUCKS, lots of parts. 
Call Yellowhead Traders. 306-896-2882, 
Churchbridge, SK.

2012 SUBARU LEGACY, heated leather, 
command start, 44,128 kms., $19,995. Call 
1-877-373-2662 or visit  our website  
www.subaruofsaskatoon.ca    DL# 914077

2013 VW JETTA GLI, loaded, $14,995. 
Greenlight Truck & Auto, Saskatoon. Sale 
Jan 26 at 2820 Jasper Ave. DL# 311430. 
306-934-1455, www.GreenlightAuto.ca

SUBARU ONCE A YEAR Demo Sale, own 
the best of the best for less! Great selec-
tion to choose from! 1-877-373-2662, 
www.subaruofsaskatoon.com  DL#914077

WANTED: VOLKSWAGEN JETTA TDI diesel 
car. Prefer a 2010-2016 with lower mile-
age and 16” tires but will consider others. 
306-859-4420, Beechy, SK.

2006 DOEPKER SUPER B steel grain 
trailers, A/R, scales, 11R24.5, 2018 safety 
$39,800. Call 1-800-667-4515 or visit: 
www.combineworld.com

PRAIRIE SANDBLASTING & PAINTING. 
Trailer overhauls and repairs, alum. slopes 
and trailer repairs, tarps, insurance claims, 
and trailer sales. Epoxy paint. Agriculture 
and commercial. Satisfaction guaranteed. 
306-744-7930, Saltcoats, SK.

OLDER GRAIN TRAILER, tandem, nice con-
dition, priced to sell! Call 306-654-7772, 
Saskatoon, SK.

2010 DAKOTA 38 ’ ,  all aluminum TA, 
$29,800; 2010 Lode-King 28’ tri-axle lead, 
$24,000; A-Train wagon, $2900, Saska-
toon, SK., 306-222-2413. Pictures online 
www.trailerguy.ca

NORMS SANDBLASTING & PAINT, 40 
years body and paint experience. We do  
metal and fiberglass repairs and integral to 
daycab conversions. Sandblasting and 
paint to trailers, trucks and heavy equip. 
Endura primers and topcoats. A one stop 
shop. Norm 306-272-4407, Foam Lake SK.

2008 DOEPKER SUPER B grain trailer, al-
um. rims, lifting axle, valid safety, road 
ready! Very good condition, $64 ,000. 
204-743-2324, Cypress River, MB.

2012 DOEPKER SUPER B grain trailer, valid 
safety, job ready, $69,500. 204-743-2324, 
Cypress River, MB.

GRAIN TRAILER 40' TA, alum., air ride,
recent tarp, no fert., low kms., very good
cond. $28,000. 306-276-2080, Nipawin, SK.

CANADA’S AG-ONLY 
LISTINGS GIANT

CANADA’S AG-ONLY 
LISTINGS GIANT

1-800-667-7770  |                             .com

CANADA’S AG-ONLY 
LISTINGS GIANT

PRINT | MOBILE | ONLINE

CANADA’S AG-ONLY LISTINGS THAT COMBINE THE UNMATCHED INVENTORY 
AND MASSIVE REACH OF CANADA’S MOST TRUSTED BRANDS IN AG

P L AC E  YO U R  A D :   1 - 8 0 0 - 6 67-7 7 7 0    V I S I T:                                       FO L LOW  O N : .com

COMBINED  POWER &  REACH
 

NOW OVER 35,000 AG  LISTINGS

                                THURSDAY
one week previous to  

publication at 8:00 pm CST

                                THURSDAY 
one week previous  

to publication at noon CST 

LINER AD RATES
$5.85/Printed Line (3 line minimum) NON-REFUNDABLE
$3.00/pd week online charge
Ask our customer service consultants about our  
additional features
Frequency Discounts starting after 3 weeks  
(Does not apply to bolding)

CLASSIFIED DISPLAY AD RATES
$123.70/column inch/week
Talk with your sales rep about our volume discounts

CONDITIONS

.com
CANADA’S AG-ONLY LISTINGS GIANTPRINT |  MOBILE |  ONLINE
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Entertainment Crossword
by Walter D. Feener

Last Weeks Answers

.com
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The ag-only listings service that combines the unmatched inventory and massive 
reach of Canada’s most trusted ag newspapers and websites.
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 ACROSS
  1.  ___ Thrones (2011- ) (2 words)

  4. A ___ to India (1984)

  9. He plays The Flash on TV

10. ___ Stockings (1957)

11. Where Mary Steenburgen was born

13. Role played by Beth Behrs in American Pie Presents: 

The Book of Love (2009)

15. The Ox-___ Incident (1943)

16. In the ___ (1987)

19. Richard Gere film set in Chicago (2 words)

20. Mad Max, for one

21. He restarted the Dead Poets Society

22. Actor Hartley

24. English actress George

26. Derek de ___ (one of the stars of the Canadian horror 

TV series Poltergeist: The Legacy) (1996-1999)

27. One of the Stooges

29. Psycho ___ (1983)

30. 1980s Ernest Borgnine show featuring a helicopter

32. Army ___ (1942)

34. He played Randy on Home Improvement, for short

35. ___ Express (1972 Disney film)

37. Superhero television series (2012- )

39. Filmmaker Ferrara

40. Film producer Chaffin

41. Canadian television network

43. ___ Moms (2016)

45. Hoover who played Peter Plummer in The Pacifier 

(2005)

46. The ___ House Rules (1999)

48. Hollyoaks character Hay

49. Silverheels or Baruchel

50. Picket Fences creator

 DOWN
  1. Vittorio who was married to Shelley Winters

  2. She played the titular mother on How I Met  

Your Mother

  3. 1959 semi-biographical film which received four 

Oscar nominations (with The)

  4. “Home for ___” (fictional film in For Your 

Consideration)

  5. ___ Any Girl (1959)

  6. She plays Kelly on Superstore

  7. The ___ Madelon Claudet (1931) (2 words)

  8. If a Man ___ (1962)

  9. He played Cyrus the Genie on Once Upon a Time  

in Wonderland

12. She played Dr. Susan Lewis on ER

14. ___ Man (2015)

17. A Nightmare ___ (1984) (3 words)

18. Her first film was in 1961’s Splendor in the Grass

23. Bella who was the voice of Young Elsa in Frozen 

(2013)

25. Roach of Blindspot

28. First starring film role for Mala Powers (1950)

31. The Woman ___ (2012) (2 words)

33. Terence Hill’s character in a 1973 spaghetti western

34. The Hunted co-producer (2003)

36. Charlotte’s ___ (2006)

38. Mexican-Canadian actress Grauer

42. ___ to Me (2009-2011)

43. Barbara ___ Geddes

44. We ___ Your Friends (2015)

47. Initials of the actor who played Bo Catlett in  

Get Shorty (1995)

Rated 9.1 out of 10

CALL GRASSLAND TRAILERS for your best 
deal on quality livestock trailers by Titan, 
Duralite (all aluminum riveted) and Circle 
D. Fall Special in stock- 25’ Duralite, 
$23,500; 20’ Titan smooth wall classic 
steel stock, $14,500. 306-640-8034 cell, 
306-266-2016, Wood Mountain, SK.  Email 
gm93@sasktel.net

2018 SUNDOWNER Rancher 24’ stock trail-
er, 2 gates, #6105, $25,900. Shop online 
24/7 at: allandale.com  1-866-346-3148

2008 NORBERT GOOSENECK stock trailer,
7000 lb. axles, 16', 306-662-2951, Maple
Creek, SK. cnschock@xplornet.ca

DELIVERY AVAILABLE ON ALL TRAIL-
ERS. Full line-up of Wilson Trailers also 
available in BC! Call for more info on get-
ting a trailer delivered to you! With almost 
2 decades of Sales & Service, we will not 
be undersold! Call 1-888-641-4508, Bassa-
no, AB., www.desertsales.ca

24’ GOOSENECK 3-8,000 lb. axles, $7890; 
Bumper pull tandem lowboys: 18’, 16,000 
lbs., $4750; 16’, 10,000 lbs., $3390; 16’, 
7000 lbs., $2975, 8000 lb Skidsteer, $1990 
F a c t o r y  d i r e c t .  1 - 8 8 8 - 7 9 2 - 6 2 8 3 . 
www.monarchtrailers.com

PRECISION TRAILERS: Gooseneck and 
bumper hitch. You’ve seen the rest, now 
own the best. Hoffart Services, Odessa, SK. 
306-957-2033 www.precisiontrailers.ca

BEHNKE DROP DECK semi style and 
pintle hitch sprayer trailers. Air ride, 
t a n d e m  a n d  t r i d e m s .  C o n t a c t  S K : 
306-398-8000;  AB: 403-350-0336.

2012 ADVANCE TC407, tri-axle alum. tank-
er, 41,600L, pump, loaded, new condition; 
2011 Stainless TC407, tri-axle tanker, 
11,100 USG, 2 comp., pump, scrubber. 
Cell 306-921-7721, 306-752-4909, Mel-
fort, SK.

COMPONENTS FOR TRAILERS. Shipping 
daily across the prairies. Free freight. See 
“The Book 2013” page 195. DL Parts For 
Trailers, 1-877-529-2239, www.dlparts.ca

1981 NEIL’S 61’ double drop flat deck, 
snap-off neck, 36’ working deck, $7000; 
1998 Trailtech tandem 12’ sprayer trailer, 
$8000. Call 780-221-3980, Leduc, AB.

TRAIL KING 50’ step deck, tri-axle, 17.5 
tires at 70%, fresh Manitoba safety, new 
drums and brakes, good shape, $10,000; 
Set of B-train flat decks (24 front, 32 rear), 
t i res at  50%, brakes at  70%, $7500. 
204-773-6890, Inglis, MB.

1995 DOEPKER 48’, 102”, tandem machin-
ery trailer, single drop, hyd. tail/flip, alum. 
outriggers, 12,000 lb. winch, good cond., 
$30,000. A.E. Chicoine Farm Equipment, 
306-449-2255, Storthoaks, SK.

130 MISC. SEMI TRAILERS, flatdecks, 
lowbeds, dump trailers, jeeps, tankers, etc. 
Check www.trailerguy.ca for pictures 
and prices. 306-222-2413, Saskatoon, SK.

2015 DODGE RAM 3500, crew, Longhorn, 
6.7L Dually, Aisin auto., 58,500 kms, 
$64,995. Hendry’s Chrysler 306-528-2171, 
Nokomis, SK. DL #907140.

2009 DODGE 3500 diesel, 1 ton, 4WD, 
with 5th wheel deck, 196,000 kms., new 
clutch, tires & glass, recent front suspen-
sion upgrade, $29,500; Double A 5th 
wheel trailer w/elec. winch, rear loading 
ramps, $12,500. Lamont Farm Centre Ltd, 
Lamont, AB. 780-895-7338, 780-940-6372.

2004 F-150 HERITAGE, 5.4 auto., 2WD, 
only 80,000 kms., uses clean burning natu-
ral gas, economical to run! $3900. Cam-
Don Motors Ltd, 306-237-4212, Perdue, SK

2009 FORD ESCAPE, 4x4, 3L, $5995. 
Greenlight Truck & Auto. Saskatoon. Sale 
at 2820 Jasper Ave, Jan 26. DL# 311430. 
306-934-1455, www.GreenlightAuto.ca

2013 CHEVY SILVERADO 2500HD, ARE 
Topper, $24,995. Greenlight Truck & Auto, 
Saskatoon. 306-934-1455, DL#311430, 
www.GreenlightAuto.ca

1980 INT TANDEM Grain Truck, Cummins 
dsl., 13 spd., good BH&T. Call for a good 
price! 306-654-7772, Saskatoon, SK.

1994 INTERNATIONAL EAGLE Tandem, 
Detroit 60, 365 HP, 10 spd., Courtney Berg 
20’ unibody w/rear cross auger for side 
discharge, Michel’s roll up tarp, ladder, 
front and rear box controls, rear pintle, air 
hook-ups, 11R24.5 tires - new rear/90% 
front, $45,000. 306-834-7579, Major, SK.

1995 GMC TOPKICK Tandem, Cat 3216, 
Allison 6-spd. auto push button, spring 
susp., new Firestone 11R22.5 front/rear, 
20’ Courtney Berg unibody w/rear cross 
auger side discharge, front and rear hoist 
and auger controls, Michel’s roll tarp, lad-
ders, 52,558 kms., 3979 hrs., $89,900. 
306-834-7579, Major, SK.

AUTOSHIFT TRUCKS AVAILABLE: Boxed 
tandems and tractor units. Contact David 
306-887-2094, 306-864-7055, Kinistino, 
SK. DL #327784. www.davidstrucks.com

CAB AND CHASSIS: 2010 Chev 3500 1 
ton dually, will take 10’-12’ deck, 6L gas, 
195,000 kms, fresh Sask. safety, $8900; 
2010 Chev 3500 1 ton dually, 2 WD, 6.6L 
Duramax, 330,000 mi., $6900; Mechanic’s 
Special: 2001 Sterling L8500, will take 20’ 
box, C12 Cat eng., 13 spd. Eaton, 454,000 
kms, needs motor work, $12,900 OBO. Call 
K&L Equipment, 306-795-7779, Ituna, 
SK. DL #910885.  ladimer@sasktel.net

REMOTE CONTROL ENDGATE AND 
hoist systems can save you time, energy 
and keep you safe this seeding season. 
Give Kramble Industr ies  a  ca l l  at 
306-933-2655, Saskatoon, SK. or visit us 
online at: www.kramble.net

YEAR END GRAIN TRUCK CLEARANCE!
2007 Mack 400 HP, Mack eng., AutoShift, 
A/T/C, new 20’ BH&T, new RR tires, 
716,000 kms., exc shape, was $67,500, 
NOW $63,500; 2007 IH 9200 ISX Cum-
mins, 430 HP, AutoShift, alum. wheels, 
new 20’ BH&T, fully loaded, 1M kms., real 
nice shape, was $67,500, NOW $63,500; 
2009 Mack CH613, 430HP Mack, 10 spd., 
3 pedal AutoShift, new 20’ BH&T, alum. 
wheels, 1.4M kms. has eng. bearing roll 
done, nice shape, was  $69,500, NOW
$65,500; 2007 Kenworth T600, C13 Cat 
425 HP, 13 spd., AutoShift, new 20’ BH&T, 
alum. wheels, new paint, 1.0M kms., excel-
lent truck, was $71,500, NOW $67,500;  
1996 Midland 24’ tandem grain pup, stiff 
pole, completely rebuilt, new paint, new 
brakes, excellent tries, was $18,500, NOW
$16,500; 1999 IH 4700 S/A w/17’ steel 
flat deck, 230,000 kms., IH 7.3 diesel, 10 
spd., good tires, was  $19,500, NOW
$18,000; 2005 IH 9200 tractor, ISX 430 
HP Cummins, 13 spd., alum. wheels, flat 
top sleeper, good rubber, was $22,500, 
NOW $19,500. All trucks SK. safetied. 
Trades considered. Arborfield SK., Phone 
Merv at 306-276-7518 res., 306-767-2616 
cell. DL #906768.

1995 VOLVO, 350,000 original kms., 9500 
hrs., wet kit, 370 HP, 14 spd., one owner, 
farmer owned, exc. cond., 780-206-1234.

2002-2003 FLD 120/60 series trucks; 2007 
W900, only 690 km, 2009 T800 single tur-
bo CAT; 2009 Cascadia, only 309,000 km; 
2011 T800 550 Cummins; 2011 Pro Star 
rebuilt Cummins. All units no emissions, 
Very good shape. Call 306-752-4909, cell 
306-921-7721, Melfort, SK.

2005 KENWORTH W900 c/w Cummins 13 
spd., approx. 900,000 kms., Studio bunk, 
$35,000. Randy 780-983-0936, Clyde, AB.

2005 PETERBILT 379, C15, 18 spd., Super 
40 locks, 70” bunk, $40,000 OBO. Own-
er/operator. 780-914-7861, Viking, AB.

2008 PETERBILT 386, yellow, daycab, 18 
spd., 850,000 kms., 46k rears full locks, vg 
cond., $24,900. 780-206-1234, Barrhead.

2011 FREIGHTLINER DAY-CAB, Detroit 
DD15, 455 HP, 13 spd., 12 front, 40 rear, 
175” WB, 715,800 kms., $44,900. DL# 
1679. Norm 204-761-7797, Brandon, MB.

2012 MACK CXU613 day-cab, Mack MP8, 
455HP, Eaton 13 spd., $39,900. DL#1679. 
Norm 204-761-7797, Brandon, MB.

2013 KENWORTH T660, 550 Cummins 
ISX, 18 spd., Super 40’s, 804,630 kms.; 
2016 Lode King Super B grain trailers, 
205,301 kms. $145,000 for both. Will sell 
separate. 306-741-6297, Swift Current, SK

2013 PROSTAR MAX FORCE 13, 18 spd., 
4-way lockers, 46 rears, new rubber, 52” 
high rise bunk, fresh safety, white colour, 
v. clean, Wabasco heater, 800,000 kms., 
$40,000 OBO. 306-334-2958, Balcarres, SK

2015 VOLVO 630, D13 500 HP, I-Shift, 
335,000 kms, 2016 Doepker Super B grain 
hoppers, Air Max, like new, $191,000 unit. 
Will separate. 204-761-6695, Brandon, MB 

1999 JOHNSTON STREET Sweeper,
16,126 miles/3037 hrs., Cummins 4 cyl., 
hyd. pump, $12,900. 1-800-667-4515, 
www.combineworld.com

2005 KENWORTH CRANE TRUCK, tandem 
tandem, c/w Cummins power 18 spd. 
trans., QMC model 8470S crane, 83,000 
lbs., 3 section boom, 42” sleeper, $85,000. 
Fresh certification on truck and crane. Call 
Randy at 780-983-0936, Clyde, AB.

2011 S/A SHUNT TRUCK, low hours. Call 
Randy 780-983-0936, Clyde, AB.

2009 F550 6.4 diesel, auto, 2WD, 11’ deck, 
cruise, air, 200,000 kms, new front rubber, 
very good, $15,900. Call Cam-Don Motors 
Ltd, 306-237-4212, Perdue, SK.

1994 WESTERN STAR 4964F Crane 
truck, 584,000 kms., T/A, Cat 3406, Eaton 
18 spd., Ferrari 8300 Kg crane, fresh safe-
ty, $19,800. Call 1-800-667-4515 or visit: 
www.combineworld.com

2007 YUKON XL 5.3L, heated leather, very 
good. $5000 done on front end with re-
ceipts. Car proof avail., runs/drives great, 
315,000 KM. $13,000 OBO. 306-377-4649, 
Fiske, SK.  bcheinrichs7@gmail.com

2014 SUBARU FORESTER, venetian red 
pearl/black, 2.0 turbo, 58,943 kms., 
$29,995!! 1-877-373-2662, DL#914077, 
www.subaruofsaskatoon.ca

SUBARU ONCE A YEAR Demo Sale, own 
the best of the best for less! Great selec-
tion to choose from! 1-877-373-2662, 
www.subaruofsaskatoon.com  DL#914077

2015 SUBARU XV, crystal white, black 
heated lthr, NAV, dual climate ctrl, sun-
roof, 19 kms., $27,495! 1-877-373-2662 
www.subaruofsaskatoon.ca    DL#914077

ROUGH LUMBER: 2x6,  2x8,  2x10,  1” 
boards, windbreak slabs, 4x4, 6x6, 8x8, all 
in stock. Custom sizes and log siding on 
order. Call V&R Sawing 306-232-5488, 
Rosthern, SK.

CONTINUOUS METAL ROOFING, no ex-
posed screws to leak or metal overlaps. 
Ideal for lower slope roofs, rinks, church-
es, pig barns, commercial, arch rib build-
ing and residential roofing; also available 
in Snap Lock. 306-435-8008, Wapella, SK.

3 PICTURE WINDOWS for sale, triple pane 
Low-E, 62” square with 2 casement win-
dows for venting on top third. $1100 each, 
stored inside. 306-375-2910, ext. 704 or 
307, Kyle, SK.

PROVEN FARMING SKILLS but need land? 
Operator with growth to ownership oppor-
tunities available; May require relocation. 
Call 403-775-0536.

SUITE BUSINESS SERVICES: Helping 
small businesses to start, grow and sell 
their business. Small businesses for sale, 
from $50,000 to $500,000. Phone or text 
Bert, 306-664-BERT(2378).

BUSINESS FOR SALE, $120,000. Offers 
great growth opportunity in consumer and 
pet industry. Saskatoon, SK. Call Bert 
306-664-BERT(2378).

RESTAURANT IN ASSINIBOIA, successful 
operation; Large industrial building in the 
heart of Balken oil play for lease/sale; 
Kenosee Lake cabin and campground for 
sale, incl. carwash and laundry mat; Devel-
opment lands around Regina/Saskatoon; 
Large building and property on Broadway 
Ave., Yorkton; 3 lots on South Service 
R o a d ,  Wey b u r n .  B r i a n  Te i fe n b a c h , 
306-536-3269, Colliers Int. Regina, SK., 
www.collierscanada.com

FARM/CORPORATE PROJECTS. Call A.L. 
Management Group for all your borrowing 
and lease requirements. 306-790-2020, 
Regina, SK.

DEBTS, BILLS AND charge accounts too 
high? Need to resolve prior to spring? Call 
us to develop a professional mediation 
plan, resolution plan or restructuring plan. 
Call toll free 1-888-577-2020.

NEED A LOAN? Own farmland? Bank says 
n o ?  I f  y e s  t o  a b o v e  t h r e e ,  c a l l 
1-866-405-1228, Calgary, AB.

FARMING OPERATING LOSSES For Sale: A
longstanding farm that has now ceased its
operations has substantial operating losses
in a #'d company available for purchase
and utilization by another farming opera-
tion. These losses can be used to offset
farm income and/or farming capital gains.
$97,500. 250-999-4777, Vancouver, BC.
just.p@shaw.ca
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GOT
PAIN?

Aff ordable alternative to surgery 
without the down time

Hundreds of Western Canadian 
farmers treated

www.docereclinics.com 
(435) 604-0438

Find out why 
half our patients 

are happy Western 
Canadian farmers

Located in Park City, Utah close to the 
Salt Lake City airport.

DYNE Industries Inc.
Vancouver, BC.   Toronto, ON.

Tel: 888-696-9428  www.dyneindustries.com

Agri / Scraper Rubber Tracks

 Comparable to top name brands, competitive prices

Tractors: 
CASE IH 9300
CASE IH STX
Challenger MT700
Challenger MT800
CAT Challenger 35-55
CAT Challenger 65-95
John Deere 8000
John Deere 9000
John Deere 8RT
John Deere 9RT

1 STEEL BUILDINGS
1-877-525-2002
www.pioneeronesteel.com

WE HAVE A BUILDING TO SUIT ALMOST ANY NEED!  CALL US WITH YOURS!

STRAIGHT WALL 40’ X 60’ X 16’

Rigid frame building available for 

small retail outlets to large  

industrial facilities. This size for 

only $34,518.

ALPINE 32’ X 50’ X 18’
Includes framed opening for 14x14 
overhead & 4’x7’, service door, excellent 
shop or storage building, comes with 
foundation drawings & manuals, 
delivered to most areas. Only $16,500.

CALL TODAY AND AVOID STEEL PRICE INCREASES!

LONG LAKE TRUCKING, two units, custom 
hay hauling.  306-567-7100, Imperial, SK.

JIM’S TUB GRINDING, H-1100 Haybuster 
with 400 HP, serving Saskatchewan. Call 
306-334-2232, 306-332-7332, Balcarres.

REGULATION DUGOUTS: 120x60x14’, 
$2000; 160x60x14’, $2950; 180x60x14’, 
$3450; 200x60x14’, $3950. Larger sizes 
avail. Travel incl. in SK. See us on FB at 
saskdugouts. 306-222-8054, Saskatoon SK

MULCHING- TREES, BRUSH, Stumps. 
Call today 306-933-2950. Visit us at: 
www.maverickconstruction.ca

NEUFELD ENT . CORRAL CLEANING , 
payloader, Bobcat with rubber tracks and 
ve r t i c a l  b e a t e r  s p r e a d e r s .  P h o n e 
306-220-5013, 306-467-5013, Hague, SK.

BRUSH MULCHING. The fast, effective 
way to clear land. Four season service, 
competitive rates, 275 HP unit, also avail. 
trackhoe with thumb, multiple bucket at-
tachments. Bury rock and brush piles and 
fence line clearing. Borysiuk Contracting 
Inc., www.bcisk.ca Prince Albert, SK., 
306-960-3804.

ROAD GRADERS CONVERTED to pull 
behind large 4 WD tractors, 14’ and 16’ 
blade widths avail. 306-682-3367, CWK 
Ent. Humboldt, SK. www.cwenterprises.ca

WANTED: USED RUBBER TIRE HOE, simi-
l a r  t o  m e d i u m  s i z e d  t r a c k  h o e . 
306-304-1959, Meadow Lake, SK.

MOVE YOUR DIRT real cheap! Low prices! 
(3) Cat 641 motor 28 yard scrapers; Cat 
235 excavator w/digging bucket, not used 
in 5 yrs.; Cat D9-G hyd. dozer w/tow 
winch; (2) Cat 980B loaders w/bucket; Cat 
977-K loader. Equipment of all types. New 
& used parts. 2 yards over 50 acres. Cam-
brian Equipment Sales, Winnipeg, MB. (Ph) 
204-667-2867 or (Fax) 204-667-2932.

INTERNATIONAL CLOSED DOOR baler, 
model NA1450; 2 hydraulic pin presses; 1 
portable hydraulic track press; 3 Goodman 
battery locomotive carts w/hundreds of 
feet of track. Cambrian Equipment Sales, 
Winnipeg, MB. (Ph) 204-667-2867 or (Fax) 
204-667-2932.

2011 KOMATSU TC308 excavator, hyd. 
thumb, guarding, very clean, 5300 hrs., 
$140,000. Randy 780-983-0936, Camrose

CLIFF’S USED CRAWLER PARTS. Some 
o lder  Cats ,  IH  and  A l l i s  Cha lmers . 
780-755-2295, Edgerton, AB.

2008 G940 TANDEM drive articulated, Vol-
vo D7E eng., net 165 HP, HTE 1160, shut-
tle auto shift trans. (11 fwd, 6 rvs), 14’ 
mold board, 5688 hrs., $74,800. DL#1679. 
Norm 204-761-7797, Brandon, MB.

RECLAMATION CONTRACTORS: Bigham 
3 and 4 leg mechanical trip 3 PTH Paratills 
in stock; Parts for Bigham & Tye paratills; 
6 & 8 leg paratills available for farm use.  
1-888-500-2646, Red Deer, AB.

D6R LGP CRAWLER Tractor, 9000 hrs, 90% 
UC, angle dozer, winch, fully guarded, 
$110,000. Randy 780-983-0936, Westlock.

2005 CAT 930G wheel loader, c/w Quick-
Attach forks and bucket, 12,000 hrs. Call 
Randy at 780-983-0936, Clyde, AB.

CAT 621E SCRAPER, lots of major work 
done, excellent condition machine. Call 
Randy 780-983-0936, Clyde, AB.

2008 JD 850J WLT crawler dozer, c/w 
ROP’S, 12’ 6-way blade, SBG pads, 8700 
hrs., $95,000. 204-871-0925, MacGregor, 
MB.

2006 KOMATSU D65 EX-15. Approx. 5950 
org. hrs., 24” pads, straight tilt blade, 3 
tooth ripper, excellent working cond., very 
good UC, $139.500. Bush canopy available. 
Trades considered (warranty). Can deliver.  
Call 204-743-2324, Cypress River, MB.

ATTACHMENTS PARTS COMPONENTS 
for construction equipment. Attachments 
for dozers, excavators and wheel loaders. 
Used, Re-built, Surplus, and New equip-
ment parts and major components. Call 
Western Heavy Equipment 306-981-3475, 
Prince Albert, SK.

PULL TYPE ROAD GRADER, conversion by 
CWK Enterprises, Humboldt, SK. 16’ blade, 
used 1 day, new condit ion, $35,000. 
306-476-7728, Fife Lake, SK.

KELLO/ ROME/ TOWNER/ KEWANEE  
disc blades and bearings: 22” to 36” Inger-
soll notched. Oilbath, regreaseable and 
ball bearings to service all makes of con-
struction and ag. discs. 1-888-500-2646, 
Red Deer, AB. www.kelloughs.com

1998 D6RLGP TWIN TILT angle dozer, 
winch, full cab canopy, would trade for 
D6N. 306-278-7740, Porcupine Plain, SK.

2007 CAT D6N LGP Dozer, new under-
carriage, 34” pads, diff. steer, 6-way blade, 
16,131 hrs., $94,900. 1-800-667-4515, 
www.combineworld.com

HYDRAULIC PULL SCRAPERS 10 to 25 
yds., exc. cond.; Loader and scraper tires, 
custom conversions available. Looking for 
Cat cable scrapers. Quick Drain Sales Ltd., 
306-231-7318, 306-682-4520 Muenster SK

2015 JOHN DEERE 130G track hoe, 
w/quick attach bucket, hyd thumb, c/w 
50” ditching bucket, excellent shape, 600 
hrs. $122,250. Lawrence 204-586-9176 or 
Micheal shop, 204-871-6483, Austin, MB.

1986 CASE 450C dozer crawler, 6-way 
blade $9500. www.waltersequipment.com
204-525-4521. Minitonas, MB.

2009 JOHN DEERE 710J backhoe, 4x4, 
new tires,  ex-city, 7100 hrs., $47,500. Call 
403-291-1010, Calgary, AB.

SKIDSTEER ATTACHMENTS: Buckets, rock 
buckets, grapples, weld-on plates, hyd. au-
gers, brush cutters and more large stock. 
Top quality equipment, quality welding 
and sales. Call Darcy at 306-731-3009, 
306-731-8195, Craven, SK.

HYDRAULIC SCRAPERS: LEVER 60, 70, 
80, and 435, 4 to 30 yd. available. Rebuilt 
for years of trouble-free service. Lever 
Holdings Inc. 306-682-3332 Muenster, SK.

2002 JCB 214 SLP backhoe; Case 2870 
w/Degelman dozer; Fassi hyd. arm & 10’ 
1-ton steel deck. Call 306-240-8086.

1980 CAT D6D, PS, hyd. angle dozer 
w/tilt, wide pad, & winch, very low hrs. 
Call Scott, 306-533-6397, Regina, SK.

1978 CHAMPION 740 motor grader, De-
troit 6 cylinder, showing 2568 hours, 14’ 
moldboard, scarifier, cab, new rear tires, 
$16,900.  Call 1-800-667-4515, or visit: 
www.combineworld.com

2011 JD 225DLC hydraulic excavator, QC 
bucket, hyd. thumb, Isuzu diesel, $74,500; 
2005 JD 700J LGP crawler w/6-way dozer, 
EROPS, 4000 hrs., $82,500; 1998 Cat 963B 
LGP crawler loader, 2.5 cu. yd., EROPS, air, 
heat, $32,500. Robert Harris, Gimli, MB. 
to l l  f ree :  1 -877-614-4203 ,  o r  ce l l : 
204-470-5493. For details & pics of all our 
equipment: robertharrisequipment.com

EXCAVATOR BUCKETS, various shapes 
and sizes for different excavators. Call 
204-871-0925, MacGregor, MB.

JCB 550-17 EXTENDED boom forklift, very 
good condition, $85,000. 204-243-2453, 
High Bluff, MB.

GREAT PRICES ON new, used and remanu-
factured engines, parts and accessories for 
diesel pickups. Large inventory, engines 
can be shipped or installed. Give us a call 
or check: www.thickettenginerebuilding.ca 
Thickett Engine Rebuilding. 204-532-2187, 
Russell, MB.

USED, REBUILT or NEW engines. Spe-
cializing in Cummins, have all makes, large 
inventory of parts, re-powering is our spe-
cialty. 1-877-557-3797, Ponoka, AB.

290 CUMMINS, 350 Detroit, 671 Detroit, 
Series 60 cores. 306-539-4642, Regina, SK

3406B, N14, SERIES 60, running engines 
and parts .  Cal l  Yel lowhead Traders , 
306-896-2882, Churchbridge, SK.

WANTED DIESEL CORES: ISX and N14 
Cummins, C15 Cats, Detroits Ddec 3, 4, 
DD15. Can-Am Truck  1-800-938-3323.

FARM AND INDUSTRIAL ELECTRICAL 
motor sales, service and parts. Also sale 
of, and repairs to, all makes and sizes of 
pumps and phase converters, etc. Tisdale 
M o t o r  R e w i n d i n g  1 9 8 4  L t d . , 
306-873-2881, fax 306-873-4788, 1005A- 
111th Ave., Tisdale, SK. tmr@sasktel.net  
Website: www.tismtrrewind.com

AFAB INDUSTRIES POST frame buildings. 
For the customer that prefers quality. 
1-888-816-AFAB (2322), Rocanville, SK.

ARM RIVER POLE BUILDINGS, 40’x60’ to 
80’x300’, Sask. only. Call 306-731-2066, 
Lumsden, SK., metalarc@live.ca

POLE BARNS, WOODSTEEL packages, 
hog, chicken and dairy barns. Construction 
and concrete crews available. Mel or Scott, 
MR Steel Construction, 306-978-0315, 
Hague, SK.

STRAIGHT WALL BUILDING packages or 
bui l t  on s ite.  For early booking cal l 
1-800-667-4990 or visit our website: 
www.warmanhomecentre.com

BUILDING FOR SALE, 100’x125’, to be tak-
en down, $40,000. 204-997-9689, Winni-
peg, MB.

GRAIN
HANDLING
& STORAGE

 HUTCHINSON Grain Pumps/  
 Loop Chain Conveyors
 LAMBTON & SUKUP  

 Galvanized Bucket Elevators 
 LAMBTON & SUKUP  

 Galvanized Drag Chain  
 Conveyors
 Rail Load-Out Systems
 Pulse Crop Handling Equipment 
 SUKUP Bins & Aeration
 Intra Grain Bin Sense  

 Temperature Monitoring

1-800-561-5625
www.skywaygrainsystems.com

INSULATED FARM SHOP packages or 
bui l t  on s i te ,  for  ear ly  booking cal l 
1-800-667-4990 or visit our website: 
www.warmanhomecentre.com

WOOD POST BUILDING packages or built 
o n  s i t e .  F o r  e a r l y  b o o k i n g  c a l l 
1-800-667-4990 or visit our website: 
www.warmanhomecentre.com

WINTER SPECIAL: All post & stud frame 
farm buildings. Choose sliding doors, over-
head doors or bi-fold doors. New-Tech 
Construction Ltd 306-220-2749, Hague, SK

ZIPPERLOCK
Building Company (2005) Inc.

Order NOW  
for 2018 Construction
BUILT IN HOURS TO LAST A LIFETIME

Pre Engineered Structural 
Steel Buildings

1-888-692-5515
Derrick - Cell

306-631-8550
www.zipperlock.com

Authorized Independent Builder

ORDER EARLY

1998 SNORKELIFT ATB46N boom lift, SN 
974668, 2WD, Kubota, dsl., 20 HP, 4 sec. 
boom, 1341 hrs., $9500. 306-834-7579, 
Major, SK.

BELOW FACTORY 
DIRECT PRICING!!! 

OVER 100 TRUCKLOADS OF  
COLOURED METAL ROOF AND SIDING!!  

#1 GRADE COLOURED
79¢/sq. ft

#1 GRADE GALVALUME
75¢/sq. ft

B GRADE COLOURED
68¢/sq. ft

MULTI COLOURED MILLENDS 
55¢/sq. ft

Call us now for the best  
selection lengths and colours.  
Ask us about Fuel Allowance.

FOUILLARD STEEL 
SUPPLIES LTD.

ST. LAZARE, MAN.
1-800-510-3303

INSULATED FARM SHOP packages or 
bui l t  on s i te ,  for  ear ly  booking cal l 
1-800-667-4990 or visit our website: 
www.warmanhomecentre.com

DIAMOND CANVAS SHELTERS, sizes 
ranging from 15’ wide to 120’ wide, any 
length. Call Bill 780-986-5548, Leduc, AB. 
www.starlinesales.com

STEEL CLADDING: NEW Grade A, 3/4” 
high rib, 29 gauge Galvalume $0.82/SF or 
White-White $0.99/SF cut to your length! 
All accessories available. Prairie Steel, Cla-
vet, SK. Call 1-888-398-7150, or email 
buildings@prairiesteel.com

BEHLEN STEEL BUILDINGS, quonsets, 
convex and rigid frame straight walls, 
grain tanks, metal cladding, farm- com-
mercial. Construction and concrete crews. 
Guaranteed workmanship. Call your Saska-
toon and Northwest Behlen Distributor, 
Janzen Steel Buildings,  306-242-7767, 
Osler, SK.

STRAIGHT WALL BUILDING packages or 
bui l t  on s ite.  For early booking cal l 
1-800-667-4990 or visit our website: 
www.warmanhomecentre.com

WARRANTY

WARRANTY

(Industry Leading)

WOOD POST BUILDING packages or built 
o n  s i t e .  F o r  e a r l y  b o o k i n g  c a l l 
1-800-667-4990 or visit our website: 
www.warmanhomecentre.com

FARM BUILDINGS

Westrum Lumber
www.westrumlumber.com

1-888-663-9663
Rouleau, SK

BOOK NOW, TAKE DELIVERY, DON’T 
PAY UNTIL NOVEMBER, 2018 .  Top 
quality MERIDIAN bins. Price includes: 
skid, ladders to ground, manhole, set-up 
and delivery within set radius. Meridian 
Hopper Combo SPECIAL :  5000 bu. , 
$14,990. We manufacture superior quality 
hoppers and steel floors for all makes and 
sizes. Know what you are investing in. Call 
and find out why our product quality and 
price well exceeds the competition. We 
also stock replacement lids for all makes & 
models of bins. Leasing available. Hoffart 
Services Inc., 306-957-2033, Odessa, SK.

BIN MOVING, all sizes up to 19’ diameter, 
w/wo floors; Also move liquid fert. tanks. 
306-629-3324, 306-741-9059, Morse, SK.

CHIEF WESTLAND AND CARADON BIN 
extensions, sheets, stiffeners, etc. Now 
available. Call Bill 780-986-5548, Leduc, 
AB. www.starlinesales.com

GRAIN BIN INSTALLATION. Large diame-
ter bin setup, concrete, and repairs. Now 
booking Spring 2018. Quadra Develop-
ment Corp., 1-800-249-2708.

TIM’S CUSTOM BIN MOVING and Haul-
ing Inc. Up to 22’ diameter. 204-362-7103  
binmover50@gmail.com
FOR ALL YOUR grain storage, hopper 
cone and steel floor requirements contact: 
Kevin’s Custom Ag in Nipawin, SK. Toll 
free: 1-888-304-2837.

BROCK (BUTLER) GRAIN BIN PARTS 
and accessories available at Rosler Con-
struction. 306-933-0033, Saskatoon, SK.
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Trusted by Customers for 40 years

Goebel Bins from Prairie Steel
Call for Winter Specials

306-933-1141

Complete System Set-Up

FOR ALL YOUR STORAGE 
REQUIREMENTS

bins@prairiesteel.com

Lyle Muyres Todd Cole Russ Jewitt
Humboldt SK Moose Jaw SK Swift Current SK
306-231-3026 306-690-1923 306-741-3751
lyle.muyres@corrgrain.ca todd.cole@corrgrain.ca russ.jewitt@corrgrain.ca
John Thomas Allen Capnerhurst Chris Roche
Red Deer AB Trochu AB Regina SK
403-506-4742 403-396-0242 306-533-8499
john.thomas@corrgrain.ca allen.capnerhurst@corrgrain.ca chris.roche@corrgrain.ca
Oscar Wiebe Jordan Sanders Scott Leier
Maple Creek SK Balgonie SK Sedley SK
306-661-8789 306-539-8067 306-537-6241 
oscar.wiebe@corrgrain.ca jordan.sanders@corrgrain.ca scott.leier@corrgrain.ca

www.corrgrain.ca

Grain Bins  Fertilizer Bins  Handling Systems  Grain Monitoring Technology

Tom Gall
 Nampa  AB
 780-618-4620
 tom.gall@corrgrain.ca

Wayne Zoeteman
Fort MacLeod AB
403-393-2662
wayne.zoeteman@corrgrain.ca

Toll free: 
1-844-850-CORR 

(2677)

Stop by and see us at 
FarmTech 2018  - Edmonton Expo Centre!

January 30th - February 1st

Stop by and see us at 
FarmTech 2018  - Edmonton Expo Centre!

January 30th - February 1st

          Assiniboia 306.642.3366     Emerald Park 306.721.5050      Montmartre  306.424.2212      Moose Jaw  306.692.2371   
              Mossbank 306.354.2411      Raymore  306.746.2110            Southey  306.726.2155             Weyburn  306.842.4686

We Want YOUR 70 Series Trade!
Trade in your John Deere 70 Series for ANY Pre-Owned Combine and receive  

a special finance rate with ADDITIONS Savings!
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southcountry.ca

on ALL John Deere 2012-2014 S Series Combines:
  - Finance Rate 1.9% for 60 months OR  
           - Lease Rate of 2.9% for 60 months 

Special Finance/ Lease Rate

713 sep hours, autotrac,
powerfold grain tank 

cover, 520/85R42,
Tristream rotor

2014 JD S670  $344,000 stock #87608

Cash Price: $326,800

Additional Savings on 70 Series Trade

Lease $21,275
 (semi-annual OAC)

785 sep hours, autotrac,
JDLink, 650/85R38,

Variable Stream Rotor,
small wire concave

2013 JD S680  $368,870 stock #86777

Cash Price: $345,677

Additional Savings on 70 Series Trade

Lease $22,500
 (semi-annual OAC)

677 sep hours, autotrac,
JDLink, 650/85R38,

Pro Drive Trans 
w/HarvestSmart

2014 JD S690  $415,000 stock #86937

Cash Price: $394,250

Additional Savings on 70 Series Trade

Lease $25,665
 (semi-annual OAC)

953 sep hours, autotrac,
JDLink, 650/85R38,

Pro Drive Trans 
w/HarvestSmart,HID lights

2013 JD S690  $375,220 stock #86808

Cash Price: $356,459

Additional Savings on 70 Series Trade

Lease $23,206
 (semi-annual OAC)

- 0% Finance Rate for 36 months - 2.%% Lease Rate for 60 months

 Fast and convenient concrete pad
 Engineered for hoppers with NO skids
 Cost effective anywhere in Western  

 Canada

PRECAST  
HOPPER BIN PADS

PRECAST  
HOPPER BIN PADS

403-415-5502
Altamixconcrete.com

Didsbury, AB

POLY GRAIN BINS, 40 to 150 bu. for grain 
cleaning, feed, fertilizer and left over treat-
ed seed. Call 306-258-4422, Vonda, SK. 
www.buffervalley.com

LIFETIME LID OPENERS. We are a stock-
ing dealer for Boundary Trail Lifetime Lid 
Openers, 18” to 39”. Rosler Construction  
2000 Inc., 306-933-0033, Saskatoon, SK.

Download the 
free app today.

20’ AND 40’ SEA CONTAINERS, for sale 
in Calgary, AB. Phone 403-226-1722,  
1-866-517-8335. www.magnatesteel.com

CONTAINERS FOR SALE OR RENT: All 
sizes. Now in stock: 53’ steel and insulated 
stainless steel. 306-861-1102 Radville, SK.

BEAVER CONTAINER SYSTEMS, new 
and used sea  conta iners ,  a l l  s i zes .   
306-220-1278, Saskatoon and Regina, SK.

SHIPPING CONTAINERS FOR SALE. 20’- 
53’, delivery/ rental/ storage available. For 
inventory and prices call: 306-262-2899, 
Saskatoon, SK.  www.thecontainerguy.ca

20’ TO 53’ CONTAINERS. New, used and  
modified. Available Winnipeg, MB; Regina 
and Saskatoon, SK. www.g-airservices.ca 
306-933-0436.

20’ and 40’ SHIPPING CONTAINERS 
and storage trailers. Large Sask. inventory. 
Phone 1-800-843-3984 or 306-781-2600.

HORNOI LEASING NEW and used 20’ and 
40 ’  sea  cans  for  sa le  or  rent .  Ca l l 
306-757-2828, Regina, SK.

KEHO/ GRAIN GUARD/ OPI STORMAX. 
For sales and service east central SK. and 
MB., call Gerald Shymko, Calder, SK., 
306-742-4445 or toll free 1-888-674-5346.

KEHO/ GRAIN GUARD Aeration Sales 
and Service. R.J. Electric, Avonlea, SK. Call 
306-868-2199 or cell 306-868-7738.

RM45 MERIDIAN, $35,000; RM55 Me-
ridian, $36,500; 1645 TL Convey-All , 
$29,500. Call 306-648-3622,  Gravelbourg.

BUILD YOUR OWN conveyors,  6”, 7”, 8” 
and 10” end units available; Transfer con-
veyors and bag conveyors or will custom 
build. Call for prices. Master Industries 
Inc .  www.masterindustr ies.ca Phone 
1-866-567-3101, Loreburn, SK.

2008 WALINGA TRIDEM live bottom, 
107,493 kms, alum., 12 comp., hydraulic 
control, very good condition, $44,800. 
1-800-667-4515. www.combineworld.com

2010 TERRAGATOR 8204 w/AirMax Preci-
sion 2 bed (2 bin), 4400 hrs., $93,500 
USD; 2014 Rogator 1300 AirMax, 60’ 
booms, 3220 hrs., $127,000; 2012 Ag-
Chem Rogator 1300, 2000 hrs.,  120’ 
booms, $152,000. Call 406-576-3402 or  
406-466-5356, Choteau, MT. Visit us on-
line at www.fertilizerequipment.net

2012 CASE 4530, 3-bin, 70’ booms, 2000 
hrs., ext. warranty, $145,000; 2011 4520 
1-bin, 70’ booms, $143,000; 2010 Case 
3520, 3-bin, 2670 hrs., $115,000; SPE-
CIAL: 2010 Case 4520, 1-bin, 70’ booms, 
1920 hrs., AutoSteer, $138,000; 2006 Case 
4510, AutoSteer, FlexAir 70’ booms, 7400 
hrs., $77,000; 2005 Case 4520 w/70’ Flex-
Air, 4000 hrs., $78,000; 2010 International 
New Leader G4, 3000 hrs., $88,000; 2004 
Case 4010, 80’ SPRAYER ,  7000 hrs., 
$58,000; 2002 Loral AirMax 1000, 70’ 
boom, $63,000; 2009 AgChem 3 wheeler, 
4000 hrs., G-force spinner bed, $88,000; 
2004 KBH Semi tender, self-contained, 
$32,500; 2009 and 2012 Merritt semi belt 
tender,  se l f -contained,  $33,500 and 
$44,000; 24 ton Wilmar tender beds, 
$18,500 ea; 2012 Wilmar Wrangler 4560, 
loader,  1600 hrs . ,  bucket  and fork , 
$29,500; 18,000 gal. NH3 holding tank, 
$34,500. All USD prices. 406-576-3402 or 
406-466-5356, Choteau, MT. Visit online:  
www.fertilizerequipment.net

FERTILIZER
FOR ALL YOUR

EQUIPMENT NEEDS

1.800.667.8800 | nuvisionind.com

CALL US FOR PARTS ON ALL
SPREADER/TENDER
MAKES & MODELS

NH3 CONVERSION KIT/PUMP. Fits 66’ 
Bourgault air seeder, $13,000. Call Phil 
Stewart, 780-813-0131, Vermilion, AB.

USED FERTILIZER SPREADERS: 4-8T; New 
Loftness 8T; used Wilmar 16T tender. Call 
1-866-938-8537, Portage, MB.

MERIDIAN TRUCKLOADING AUGERS 
TL10-39, loaded, $18,300 HD10-46, load-
ed, $19,500; HD10-59, loaded, $20,425; 
TL12-39, loaded with 37 EFI engine, 
$20,370. 306-648-3622, Gravelbourg, SK.

NEVER CLIMB A BIN AGAIN! Full-bin Su-
per Sensor, reliable hardwired with 2 year 
warranty; Magnetic Camera Pkg. - One 
man positioning of auger (even at night); 
Hopper Dropper - Unload your hopper bins 
without any mess; Wireless Magnetic LED 
Light - Position your swing auger at night 
from the comfort of your truck. Safety and 
convenience are the name of the game. 
www.brownlees.ca Brownlees Trucking Inc 
Unity, SK., 306-228-2971, 1-877-228-5598 

YEAR END CLEARANCE:  New SLMD 
1272 and HD10-53. Used augers: 2013 Sa-
kundiak SLMD 1272, loaded, $14,800; 
Farm King 10x70 S/A, $6900; HD 8x39 
w/20 HP Kohler and mover $6950. Also a 
dealer for Convey-All Conveyors. Leasing 
available! Call Dale at Mainway Farm 
Equipment, 306-567-3285, 306-567-7299, 
Davidson www.mainwayfarmequipment.ca

MERIDIAN AUGERS IN STOCK: swings, 
truck loading, Meridian SP movers. Call  
Hof far t  Serv ices  Inc . ,  Odessa ,  SK . , 
306-957-2033.

MERIDIAN GRAIN AUGERS  available 
with self-propelled mover kits and bin 
sweeps. Call Kevin’s Custom Ag in Nipaw-
in, SK. Toll free 1-888-304-2837.

REMOTE CONTROL SWING AUGER 
movers, trailer chute openers, endgate 
and hoist systems, wireless full bin alarms, 
swing belt movers, wireless TractorCams, 
motorized utility carts. All shipped directly 
to you. Safety, convenience, reliability. 
Kramble Industries at 306-933-2655, 
Saskatoon, SK. or www.kramble.net

GRAVITY WAGONS: New 400 bu, $7,400; 
600 bu., $12,500; 750 bu., $18,250. Large 
selection of used gravity wagons, 250-750 
bu. Used grain carts, 450 to 1110 bushel.  
View at: www.zettlerfarmequipment.com 
1-866-938-8537, Portage la Prairie, MB.

2012 BRANDT 1020XR, S/N 101932, 1000 
PTO or hyd. drive, 900/60R32, roll-over 
tarp, scale, hyd. pivot spout, 20” auger, 
original owner, like new cond., $52,000. 
306-834-7579, Major, SK.

2012 BRENT 882 Grain Cart, 850 bu., 
1000 PTO, hydraulic spout, 500 bu./min., 
v e r y  g o o d  c o n d i t i o n ,  $ 3 7 , 8 0 0  
1-800-667-4515, www.combineworld.com

SEED CLEANERS MOUNTED on trailer. 
Clipper air screen, 6 indents, 45 KW gen-
set, etc. 403-892-8377, Coalhurst, AB.

CUSTOM COLOR SORTING chickpeas to 
mustard. Cert. organic and conventional. 
306-741-3177, Swift Current, SK.

DUAL STAGE ROTARY SCREENERS and 
Kwik Kleen 5-7 tube. Call 204-857-8403, 
Portage la Prairie, MB. or visit online: 
www.zettlerfarmequipment.com

HUTCH C-1600 ROTORY grain cleaner,
$4500. 306-773-9058, 306-741-0897,
Stewart Valley, SK. tdwall@sasktel.net

CONT. FLOW BEHLEN M700, propane, sin-
gle phase, good cond., Canola screens, 
$10,500.  306-690-8105, Moose Jaw, SK.

  

4 - 2017 DF 22 Driers in  
Stock at $280,000ea 

Free delivery in AB-SK-MB 
CSA, fully auto, to run 24/7  

N/Gas or Propane,  277/480 3ph  
Customer Responsible for 
Pad, Gas & Power hookup 

“Twin it later for 2000 bu/hr” 
www.rossequip.ca   

Ross Equip Ltd 1-800-661-7401 
larry or alross@rossequip.ca 

WESTERN GRAIN DRYER, mfg. of new 
grain dryers w/advanced control systems.  
Updates for roof, tiers, auto moisture con-
troller. Economic designed dryers avail. 
1-888-288-6857, westerngraindryer.com

2011 BRANDT 5200EX grain vacuum, 
1000 PTO, new flighting, good condition, 
$14,900. Phone 1-800-667-4515 or visit: 
www.combineworld.com

CURT’S GRAIN 
VAC SERVICES

Ph: 306-734-2228
Craik, SK.

FEED BLOWER SYSTEMS, Sales and Ser-
vice. Piping, blower and airlock repairs. 
John Beukema 204-497-0029, Carman, MB

CONVEYAIR GRAIN VACS, parts, acces-
sories. Call Bill 780-986-5548, Leduc, AB. 
www.starlinesales.com

BALE SPEARS , high quality imported 
from Italy, 27” and 49”, free shipping, ex-
ce l l en t  p r i c ing .  Ca l l  now to l l  f r ee 
1-866-443-7444, Stonewall, MB.

BALE SPEAR ATTACHMENTS for all 
loaders and skidsteers, excellent pricing. 
Call now 1-866-443-7444.

2013 JOHN DEERE 569, net wrap & twine, 
Mega Wide plus pick-up, only 5500 bales, 
variable core, kicker, 1000 PTO, exc. cond., 
$41,000. 306-834-7204, Kerrobert, SK.

2009 CHALLENGER SP115C, 30’, Out-
back AutoSteer, PUR, roto-shears, gauge 
w h e e l s ,  2 3 5 6  h r s . ,  $ 3 9 , 9 0 0 . 
1-800-667-4515, www.combineworld.com

2010 JD A400, 1132 hrs., AutoSteer, 36’ 
HB header, UII PUP, new knife & guards, 
$53,400. Call 1-800-667-4515 or visit 
www.combineworld.com

BOOKING NORCAN SOYBEAN Common 
#1. Put the new big red in your shed, not 
the seed dealers! Buy a bigger Case/IH 
combine! Early discounts. Call Norcan 
Seeds, 204-372-6552, Fisher Branch, MB.

2004 CASE/IH 2388, AFX rotor, lateral tilt 
feeder house, HHC, chopper, rock trap, 
grain tanks extension w/roll tarp, DMC II 
moisture tester, exc. cond, very good tires, 
$65,000. 306-861-4592, Fillmore, SK.

2012 CASE 8120, 3016 table, 1106 sep.
hrs., duals, lat. tilt, Pro 700, 262 AutoSteer,
power fold top, exc.cond., $195,000 OBO.
403-340-9484, Trochu, AB.

PRICE REDUCED! 2002 CIH 2388, low hrs., 
chopper, very good PU, always shedded. 
306-654-7772, Saskatoon, SK.

2000 CIH 2388 w/1015 header, $55,000; 
2004 2388 w/2015 PU header, $95,000; 
2006 2388 w/2015 PU header, $110,000; 
2002 2388 w/2015 PU header, $80,000; 
2008 2588 w/2015 PU header, $135,000.  
A . E .  C h i c o i n e  F a r m  E q u i p m e n t , 
306-449-2255, Storthoaks, SK.

2- 2009 LEXION 585R Track Combines, 
1700 sep./2400 eng. hrs., 4x4, loaded, al-
ways shedded, exc. condition, $169,000 
CAD OBO. Delivery avail. 218-779-1710.

2012 CLAAS/LEXION 740, 400 sep./700 
eng. hrs., 4x4, loaded, exc. cond, $219,000 
CAD OBO. Delivery avail. 218-779-1710.

2006 LEXION 590R, 1850 sep. hrs., 2900 
eng. hrs., 4x4, loaded, $99,500 CAD OBO. 
Delivery available. 218-779-1710.

PRICED TO SELL! Multiple Lexion 700 & 
500 series combines. All in excellent con-
dition. 218-779-1710. Delivery available.

2012 760TT, Terra Trac, 3000/1500 hrs., 
new tracks, $40,000 w/o, nice, $159,000 
Cdn. OBO. 218-779-1710. Delivery avail.

2012 NH CR9090 Elevation, 1200 hrs., 
AutoSteer, 650R42 duals, European-built, 
MacDon/CNH p i ckups  and  headers 
available. $198,000. 1-800-667-4515, 
www.combineworld.com

LIKE NEW CR9090, CR9080 and CR8090, 
all very low hours. Discounted prices, save 
$$$. Call 218-779-1710. Delivery available.

2003 NH CR940, 2588 hrs., chopper, 
spreader, unload auger ext., 900/ 60R32 
fronts, headers/PU’s available, $49,800. 
1-800-667-4515, www.combineworld.com

1990 JD 9500, 4140 sep. hrs., dual spd. 
cyl., chopper, chaff spreader, recent tires, 
all belts good, 912 PU. Taking offers. Call 
or text Wes at 306-587-7401, Cabri, SK.

2013 JD S670, w/615 pickup, loaded up 
nice, 1200 sep., $199,000; 2009 JD 9770, 
1 3 5 0  s e p . ,  n o  p i c k u p ,  $ 1 2 5 , 0 0 0 . 
306-948-7223, Biggar, SK.

2005 JD 9860STS, GS yield and mois-
ture, AHHC, F/A, 3106 hrs., JD/MacDon 
pickups and headers available. $59,800. 
1-800-667-4515, www.combineworld.com

2014 JD S690, 753 hrs., duals, Contour-
Master, 2630 monitor, Prodrive, premium 
cab.  JD/MacDon p ickup  &  headers 
available, $289,900. Call 1-800-667-4515 
or visit www.combineworld.com   

2004 JD 7300, 1497 cutter head hrs.,
always stored in heated shop, owned for
10+ yrs., many new parts over last two
years, c/w KP and 2004 JD 686 corn head
and 2011 JD 630C grass head, excellent
cond., $195,000 OBO. For details call
604-819-8870, Chilliwack, BC.

MULTIPLE 9870 & 9770 JD combines, field 
ready with very low hours (700-900 sep. 
hrs.), various options in excellent condi-
tion. Delivery available. Ph 218-779-1710.

2006 JD 9760 STS, 3100 engine hours, 
new duals, big rubber on back, shedded, 
heavy land use, 1 harvest since Greenlight-
ed, $91,000. 306-596-6197, Estlin, SK.

2009 MF 9795, 1723 hrs., duals, Field-
star III, Redekop MAV chopper, pick-
u p s / h e a d e r s  ava i l a b l e ,  $ 9 7 , 8 0 0 . 
1-800-667-4515, www.combineworld.com

RECONDITIONED rigid and flex, most 
makes and sizes; also header transports. 
Ed Lorenz, 306-344-4811, Paradise Hill, SK 
www.straightcutheaders.com

2014 & 2016 MacDon FD75 headers,
40' models, dbl. knife, spare knife, cross
auger, all options, exc. cond. 2014:
$69,000; 2016: $79,000. 306-533-4891,
Gray, SK.

NEW HEADER TRANSPORTS 30’-42’: 30’ 
ESB 30 Arc Fab, $30,000; 36’ SB 36 w/dol-
ly, $4950; 36’ Mankota 36’, lights, brakes, 
$5450; 42’ Harvest International 3842, 
brakes, lights, $7500. Reimer Farm Equip-
ment, Hwy. #12 N, Steinbach, MB. Call 
Gary at 204-326-7000.

NEW HOLLAND FLEX PLATFORMS: 74C 
30’-35’; 973 25’-30’; 740 CF 30’-35’. Some 
with a i r  systems.  Cal l  Gary Reimer, 
204-326-7000, Reimer Farm Equipment, 
Hwy.#12 North, Steinbach MB.

2008 MACDON PW7 16’, good belts, nice 
cond., for JD STS combines, $16,900. 
1-800-667-4515, www.combineworld.com

2010 HONEYBEE 88C 42’ flex draper, pea 
auger, vg cond., $25,000 Cdn OBO.; Also 
available late model Class/Lexion, Mac-
Don, CIH, NH & JD flex heads and flex 
drapers. 218-779-1710. Delivery available.

AGCO GLEANER-MF FLEX  PLAT-
FORMS: 500 25’-30’; 800 25’-30’; 8200 
30’-35’. Some with air systems. Gary Reim-
er, 204-326-7000, Reimer Farm Equip-
ment, Hwy.#12 North, Steinbach, MB.

MACDON PEA AUGERS: Brand new, 35’ - 
$5450, or 40’ - $5950. Honeybee also 
available! Call 1-800-667-4515 or visit 
www.combineworld.com

CANADA’S AG-ONLY LISTINGS GIANT
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ELITE AUTOMOTIVE GROUP INC. O/A

SUBARU OF SASKATOON
*MSRP does not include Freight, PDI,Taxes & Fees *See dealer for details

SUBARU ONCE A YEAR DEMO SALE
Own best of the best for less, hurry for the best deals before they run out

2014 FORESTER
VENETIAN RED PEARL/BLACK

2016 FORESTER
ICE SILVER METALLIC/OFF BLACK

2016 FORESTER
DARK GREY/OFF BLACK

2016 LEGACY
CARBIDE GREY/OFF BLACK

2014 OUTBACK
ICE SILVER METALLIC/OFF BLACK

2014 XV
SATIN WHITE/BLACK

2014 XV
SATIN WHITE/BLACK

2014 XV
DARK GREY/OFF BLACK

2015 XV
CRYSTAL WHITE/BLACK

2015 XV
CRYSTAL WHITE/BLACK

2017 LEGACY
ICE SILVER/OFF BLACK

2017 LEGACY
TUNGSTEN METALLIC/IVORY

2017 LEGACY
CARBIDE GREY/BLACK & GREY

2016 FORESTER
ICE SILVER METALLIC/OFF BLACK

2016 IMPREZA
CRYSTAL WHITE/BLACK

2012 LEGACY
GRAPHITE GREY/OFF BLACK

2014 LEGACY
SATIN WHITE/BLACK

2013 OUTBACK
SATIN WHITE/BLACK

2016 FORESTER
ICE SILVER METALLIC/OFF BLACK

2016 FORESTER
DARK GREY/OFF BLACK

2016 FORESTER
ICE SILVER METALLIC/OFF BLACK

2016 FORESTER
ICE SILVER METALLIC/OFF BLACK

2015 FORESTER
VENETIAN RED PEARL/BLACK

2015 FORESTER
ICE SILVER METALLIC/OFF BLACK

2016 FORESTER
ICE SILVER METALLIC/OFF BLACK

2016 FORESTER
DARK GREY METALLIC/GREY

2.0 TURBO, NAVIGATION, EYESIGHT, LEATHER, 
HEATED SEATS, SUNROOF, POWER TAILGATE, 

DUAL CLIMATE CONTROL

2.0 TURBO, NAVIGATION, EYESIGHT, LEATHER, 
HEATED SEATS, SUNROOF, POWER TAILGATE, 

DUAL CLIMATE CONTROL

2.0 TURBO, NAVIGATION, EYESIGHT, LEATHER, 
HEATED SEATS, SUNROOF, POWER TAILGATE, 

DUAL CLIMATE CONTROL

LEATHER HEATED, DUAL CLIMATE CONTROL, 
SUNROOF, NAVIGATION

3.6R, NAVIGATION, LEATHER, HEATED 
SEATS, SUNROOF, POWER TAILGATE, 

DUAL CLIMATE CONTROL

LEATHER HEATED, NAVIGATION, DUAL 
CLIMATE CONTROL, SUNROOF

HYBRID, HEATED CLOTH, SUNROOF LEATHER HEATED, NAVIGATION, DUAL 
CLIMATE CONTROL, SUNROOF

EYESIGHT TECHNOLOGY, LEATHER 
HEATED, NAVIGATION, DUAL CLIMATE 

CONTROL, SUNROOF

LEATHER HEATED, NAVIGATION,
DUAL CLIMATE CONTROL, SUNROOF

EYESIGHT TECHNOLOGY, CLOTH HEATED 
SEATS, SUNROOF, DUAL CLIMATE CONTROL, 

BACKUP CAMERA

EYESIGHT TECHNOLOGY, CLOTH HEATED 
SEATS, SUNROOF, DUAL CLIMATE CONTROL, 

BACKUP CAMERA

EYESIGHT TECHNOLOGY, CLOTH HEATED 
SEATS, SUNROOF, DUAL CLIMATE CONTROL, 

BACKUP CAMERA

2.0 TURBO, NAVIGATION, LEATHER, HEATED 
SEATS, DUAL CLIMATE, SUNROOF, POWER 

TAILGATE

NAVIGATION, EYESIGHT, LEATHER, HEATED 
SEATS, SUNROOF, DUAL CLIMATE CONTROL

LEATHER HEATED, COMMAND START, DUAL 
CLIMATE CONTROL, SUNROOF, NAVIGATION

LEATHER HEATED, DUAL CLIMATE CONTROL, 
SUNROOF, NAVIGATION

3.6R NAVIGATION, EYESIGHT, LEATHER, HEATED 
SEATS, SUNROOF, POWER TAILGATE, DUAL 

CLIMATE CONTROL

2.0 TURBO NAVIGATION, LEATHER, HEATED 
SEATS, DUAL CLIMATE, SUNROOF, POWER 

TAILGATE

2.0 TURBO, NAVIGATION, LEATHER, HEATED 
SEATS, DUAL CLIMATE, SUNROOF, POWER 

TAILGATE

2.0 TURBO, NAVIGATION, LEATHER, HEATED 
SEATS, DUAL CLIMATE, SUNROOF, POWER 

TAILGATE

2.0 TURBO, NAVIGATION, EYESIGHT, LEATHER, 
HEATED SEATS, SUNROOF, POWER TAILGATE, 

DUAL CLIMATE CONTROL

NAVIGATION, LEATHER, HEATED SEATS,
DUAL CLIMATE, SUNROOF, POWER TAILGATE

NAVIGATION, LEATHER, HEATED SEATS,
DUAL CLIMATE, SUNROOF, POWER TAILGATE

2.0 TURBO, NAVIGATION, EYESIGHT, LEATHER, 
HEATED SEATS, SUNROOF, POWER TAILGATE, 

DUAL CLIMATE CONTROL

CLOTH HEATED SEATS, POWER TAILGATE, 
DUAL CLIMATE CONTROL, SUNROOF

$29,995$29,995

$33,995

$32,995 $32,995MILEAGE:
58,943

MILEAGE:
1,058

MILEAGE:
10

MILEAGE:
795

MILEAGE:
6,812

MILEAGE:
40,225

MILEAGE:
43,400

MILEAGE:
3,114

MILEAGE:
11,679

MILEAGE:
19

MILEAGE:
180

MILEAGE:
8

MILEAGE:
40

MILEAGE:
11

MILEAGE:
45

MILEAGE:
44,128

MILEAGE:
41,548

MILEAGE:
24,336

MILEAGE:
10

MILEAGE:
969

MILEAGE:
8

MILEAGE:
9

MILEAGE:
1,389

MILEAGE:
1,848

MILEAGE:
9

MILEAGE:
1,779

$32,995 $32,995 $35,995$35,995 $29,995$29,995

$33,995

$35,995

$34,995$34,995 $34,495$34,495 $34,995$34,995 $35,995$35,995

$35,995

$28,995

$34,995$34,995 $28,995$28,995 $19,995$19,995 $22,995$22,995

$28,995$28,995

$30,995

$29,495$29,495 $29,495$29,495 $30,495$30,495 $28,995

$30,995 $24,995$24,995 $25,495$25,495 $25,995$25,995 $28,995$28,995 $27,495$27,495

SOLD

SOLD

SOLD

SOLD
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CONSUMER 
HOICE AWARD 

WINNING 
DEALERSHIP 
YRS IN A ROW

Trucks, SUVs, Cars, Boats, Snowmobiles, Quads, RVs, Travel Trailers, 
5th Wheels, Motorhomes - EVERYTHING MUST GO!

SEMI-ANNUAL
Payments!

COMPANY INVENTORY BLOWOUT

INDOOR HEATED 
SHOWROOM SALE STARTS JANUARY 26TH

2820 JASPER AVENUE, SASKATOON, SK

3FIRST 
EVER

NO PAYMENTS for 90 DAYS!
PACKAGE DEALS!

One Easy Payment

VISIT OUR WEBSITES: WWW.GREENLIGHTAUTO.CA   |  saskrvboatshow.com
Text or Call for FINANCE & SALES APPOINTMENT 306-260-3396 DL#311430
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0% FOR 24 MONTHS
on select used agricultural equipment.

$199,500
2009 Case IH Patriot 4420
100 Ft, AIM, Norac AutoBoom,
Ag Leader Monitor, AutoPilot,
Sec. Control. Stk: 020576  (ES)

$488,000
2015 Case IH Patriot 4440
120 Ft, 320s & 710s, AIM Pro, Dlx 
HID Lights, Pro 700, AccuGuide, 
Fenders. Stk: 019638 (ME)

$315,000
2013 Case IH Patriot 4430
120 Ft, Lux Cab, Active Susp, Viper 
Pro Monitor, SmarTrax, 380s & 650s. 
Stk: 025178 (SC)

$429,000
2015 Case IH Steiger 540
Lux Cab, HID Lights, 113GPM Hyd, 
800 Duals, AccuGuide, Tow Cable.     
Stk: 016410A (LL)

$460,000
2014 Case IH Steiger 550 Quadtrac
36” Tracks, Lux Cab; 113 GPM Hyd,
6 Remotes, PTO, Raven SmarTrax. 
Stk: 023776 (PA)

$389,000
2012 Case IH Steiger 600 Quadtrac
36” Tracks; Lux Cab, HID Lights, 6 
Remotes, 113 GPM Hyd, AccuGuide. 
Stk: 024150  (SA)

redheadequipment.ca agdealer.com/redhead
AGRICULTURAL | CONSTRUCTION | TRUCKS & TRAILERS

888.905-7010

ESTEVAN LLOYDMINSTER MELFORT PRINCE ALBERT SASKATOON SWIFT CURRENT

* Finance Terms: O.A.C. Certain conditions apply. Offer subject to change and cancellation at any time. 

COMBINES

2017 Case IH 9240 36” Tracks, Ext Wear Rotor, Folding Auger, Lux Cab, Leather, AccuGuide, 
HID Lights. Stk: 027584 (ES) ............................................................................. $575,000

2016 Case IH 9240 620 Duals, Lux Cab, Lat Tilt w/Rocktrap, AccuGuide, 50 Ft Folding 
Unload, Magnacut Chopper, HID Lights. Stk: 022940 (SC) ................................ $499,000

2016 Case IH 8240 520 Duals, Lat Tilt, Rocktrap, Ext Wear Rotor, Standard Chopper, 
Deluxe Cab, Leather Seat, Pro 700, AccuGuide Ready. Stk: 022117 (SC)........... $405,000

2014 Case IH 8230 900 Singles, Lat Tilt, Deluxe Cab, GPS, Folding Auger, Pivot Spout, Hyd 
Fold Hopper Cover, 865 Engine & 640 Rotor Hrs,. Stk: 025289 (SC) ................. $335,000

2013 Case IH 9230 620 Duals, Lux Cab, Lat Tilt w/Rocktrap, AccuGuide, Hyd Grain Tank 
Cover, Magnacut Chopper, HID Lights. Stk: 021990 (ES) ................................... $350,000

2012 Case IH 9120 620 Duals, HID Lights, Magnacut Fine Chopper, AccuGuide, Pro600 
Monitor, 24 Ft. Auger. Stk: 023485 (PA) ............................................................ $275,000

2012 Case IH 7230 520 Duals, Lat Tilt, Ext Wear Rotor, Hyd Folding Cover, Std Chopper, 
HID Lights, AccuGuide, Air Compressor. Stk: 021503 (PA) ................................. $269,000

2009 Case IH 7120 520 Duals, HID Lights, AccuGuide, Long Auger, Fine Cut Chopper, 
3016 Header /w SwathMaster Pickup. Stk: 206068B (LL) ................................. $189,000

2006 Case IH 8010 14’ CIH 2016 Pickup, 520 Duals, Rocktrap, Pro 600 Monitor, Std 
Rotor, Maurer Topper, Fine Cut Chopper, Long Auger. Stk: 021412 (ME) ............. $155,500

2006 Gleaner R65 Pickup Header, 900 Singles, Single Spreader, 500 Hrs on Reman 
Engine. Stk: 026973 (ME) .................................................................................... $92,500

2012 Challenger 540C 620 Duals, Power Fold Hopper, MAV Chopper, Small Grain Rotor, 
Auto Steer, Leather, PH15 PU Header. Stk: 026658 (SA) ................................... $245,000

2012 MF 9560 520 Duals, MAV Chopper, Power Fold Hopper, Auto Steer, Leather, MF 
4200 PU Header. Stk: 026657 (SA) ................................................................... $270,000

SPRAYERS

2016 Case IH 4440 120 Ft, AIM Pro, Active Susp, Pro 700, AccuGuide, AccuBoom, 
AutoBoom, Front Fill, Wide Fenders, Trelleborg 710s. Stk: 022565 (SA)............. $495,000

 2014 Case IH 4430 120 Ft, Lux Cab, Active Susp, HID lights, AutoBoom, AccuBoom, Viper Pro 
Monitor, AIM Pro, 380s & 620s, Raven Smartrax Steering. Stk: 023711 (PA) .... $380,000

2013 Case IH 4430 100 Ft, Deluxe Ccab, AIM, Pro 700, 372 Receiver, 2 Sets Of Tires, HID 
Lights, AutoBoom, AccuBoom. Stk: 024786 (SC) ............................................... $305,000

2011 Case IH 4420 120 Ft, Dlx Cab, 380s & 650s, HID Light, Air Comp, Viper Pro, Smartrax Auto 
Steer, AutoBoom, AccuBoom, Crop Dividers, Fan Reverser.. Stk: 021959 (ME) .. $213,000

2009 Case IH 4420 100 Ft, AIM, 1200 Gallon, Norac Boom Height Control, Sectional 
Control, Autopilot, 380s & 520s, Ag Leader Monitor. Stk: 020576 (ES) ............. $199,500

2013 Case IH 3330 100 Ft, 380 & 650 Tires, Active Susp, Front Fill, AIM Command, 
Deluxe HID Lighting, AccuBoom, AutoBoom. Stk: 022510 (SA) .......................... $249,900

2000 Case IH SPX2130 78 Ft, Auto Steer, 2 Sets of Tires, 660 Gallons. Stk: 024745 
(SA) ...................................................................................................................... $69,900

2014 Case IH 4530 Floater 70 Ft, Lux Cab, Power Mirrors, Deluxe HID Lights, Fenders, 
Double 6” Auger 50 CF, Viper 4 Monitor, 1550 Hours. Stk: 024242 (SC)............ $320,000

2011 Case IH 3230 100 Ft, Dlx Cab, Active Susp, HID Lights, Pro 600, AccuGuide, Fenders, 
AccuBoom, AutoBoom. Stk: 028123A (LL) ......................................................... $229,000

2010 John Deere 4830 100 Ft, 1000 Gallon Tank, AutoSteer, Swath Pro, AutoBoom, 2 
Sets Of Tires, Crop Dividers. Stk: 021520 (SA) ................................................... $215,000

 2014 New Holland SP240F 120 Ft, 1200 Gal SS Tank, Intelliview IV Monitor, AccuBoom, 
AutoBoom, 2 Sets of Tires. Stk: 024111 (LL) ...................................................... $299,000

2009 Apache AS1010 100 Ft, 1000 Gal, Raven Control & GPS, 5 Way Nozzle Bodies, 1800 
Hrs. Stk: 026632 (SC)........................................................................................ $190,000

1998 RoGator 854 100 Ft, 800 Gal SS Tank, Ez-Guide Auto Steer, Rate Controller, Rinse 
Tank. Stk: 023420 (LL) ......................................................................................... $49,000

TRACTORS

2014 Case IH Steiger 620 Quadtrac Luxury Cab, PTO, Twin Flow Hyd, 36” Tracks, 6 
Remotes, Pro 700, AccuGuide, HID Lights. Stk: 025032 (ME) ........................... $489,000

2015 Case IH Steiger 540 800 Duals, AccuGuide, 6 Remotes, PTO, HID Lights, @ Hyd 
Pumps, Weight Pkg.. Stk: 016410A (LL) ............................................................. $429,000

2016 Case IH Steiger 580 Quadtrac Lux Cab, LED Lights, Pro 700, AccuGuide, 2 Hyd 
Pumps, 6 Remotes, PTO, 36” Tracks, Tow Cable. Stk: 022922 (SC) ................... $565,000

2016 Case IH Steiger 500 520 Triples, Deluxe Cab, HID Lights, AccuGuide, Pro 700, 4 
Remotes, Hi-Cap Hyd, 342 hours. Stk: 023022 (SC) ......................................... $380,000

2016 Case IH Steiger 420 520 Triples, Deluxe Cab, HID Lights, Pro 700, AccuGuide, 4 
Remotes, High Capacity Hyd, PTO. Stk: 023173 (SC) ......................................... $379,000

2015 Case IH Magnum 220 L785 FEL, HID Lighting, Lux Cab, 4 Remotes, 3 Pt Hitch, 200 
Amp Alternator. Stk: 024338 (SA) ...................................................................... $255,000

2016 Case IH Puma 165 MFD, Alo Q68 FEL, Joystick, Cab Suspension, Fenders. Stk: 
023306 (SC) ...................................................................................................... $189,000

2012 John Deere 9510RT 36” Tracks, Leather Seat, 4 Remotes, SF2 GPS, GreenStar 
Display, High Capacity Hyd 58 GPM, 2070 hours. Stk: 024350 (SC)  ................ $350,000

2013 New Holland T9.615 36” High Idler, Lux Cab, HID Lights, GPS Autoguidance, Twin 
Pump Hyd, Radar, PTO, 2700 hours. Stk: 025507 (SC) ...................................... $410,000
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AS FEATURED ON

call your local agdealer 
representative today!

2017 RAM 1500 CREW CAB HEMI

EDMONTON, AB
1-877-606-4045

Stk# 1776816, B/W $151, MSRP $43,040

$25,788

871338869757

DEMO 2017 NEW HOLLAND T5105

Elctectro-Command Transmission, 835 TL Front End 
Loader, 4WD, Cab Air/Heat, 3 PT Hitch, Joystick, 
Rear Weights, 34” Rubber, Grapple, Bucket. 

$Call

RIMBEY, AB
403-843-3700

871643

2012 MASSEY FERGUSON 1652

ST. PAUL, AB
780-645-4422

819 hrs, JXF30801, Differential Lock,
Diesel, Loader, PTO: 540, ROPS, 3 Pt 
Hitch, Synchro

$29,500

871340

JOHN DEERE 450C

RIMBEY, AB
403-843-3700

Crawler Loader
Call For More Information!

$12,900

871483

2015 NEW HOLLAND 340S

LETHBRIDE, AB
1-800-565-0592

2 to Choose From! 
Brand New With Full Warranty

$CALL

834137

2013 MASSEY FERGUSON 7616

NAICAM, SK

306-874-2011

$CALL
c/w 2012 MF 968 Loader, Deluxe, Instructor 
Seat, 2JS Control Spool Valves, PFA Fr Axle, 
Auto A/C, Rear Wheel Weight, Loader Provision

843266

2015 NEW HOLLAND T7.260

LINDEN, AB
403-546-3814

1750 Hrs., PS, 3 PT, 4 HYD

$169,000
40%

DISCOUNT

871468

2014 JOHN DEERE 9560R

BROWNLEE, SK
306-759-2002

2154 Hrs, 560 HP, 18/6 
Powershift. GS3 Command 
Center. HI-Flow Hyd system

$330,000

2015 JOHN DEERE 8320R

PONOKA, AB
1-888-831-8189

1895 Hrs, 50K IVT W/ LHR, MFWD w/ 
Suspension, 10 In. Command Center Display

$376,900

836792

Linden 
Agri-Centre Ltd.

Farm Centre Inc.

Call for Al’s Pricing!
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Don’t Miss the Boat!
Order your

NEW pick up reel by 
January 31st and 
SAVE $1,200 in 

freight and a 
6-8 week wait time 

in season!
LET’S PLAY! HELLY HANSEN JACKETS  LED LIGHT BARS $100 CREDITS 

Like what you see?
Want to trade?

WE DO!

CALL US TODAY!
1-800-667-4515   info@combineworld.com   combineworld.com 

The Fine Print: You must be a new customer to participate. You can only win once. 
EVERYBODY WINS! First 5 callers choose from: Helly Hansen jacket OR an LED Light Bar. 
Every caller after receives a $100 in-store credit! Winners will be announced bi-weekly!

&%#$!

Search combineworld.com to find the answers to the following questions, then 
call in with your answers!

1. How many CI Ideas were implemented this year? (search Fun Fact)
2. How big is our Jumbotron? (search Did you know)
3. What year is our Massey 9795 ? (find under  Combines) 

WorldCombine Combine 
Combine World Winners Square

Your Name Here!

MORE THAN JUST COMBINES

1-800-667-4515
www.combineworld.com

NEW PICKUP REELS
Need a new pickup reel this season?

HCC & UII
AVAILABLE

SAVE $1200!!!
Pre-order before Jan. 31st

Don’t wait until its too late!

JOHN DEERE FLEX PLATFORMS: 
920F-925F-930F-630F-635F. Some with air 
systems. Reimer Farm Equipment, #12 N, 
Steinbach, MB. Call Gary at 204-326-7000.

2013 MACDON FD75 35’ flex draper, 
transport, pea auger, AHHC, tilt. For JD, 
CNH, Agro, Claas available. $69,900.
1-800-667-4515, www.combineworld.com

PICKUP REEL FINGERS: Best pricing on 
OEM Hart Carter & Universal UII reel fin-
g e r s !  R e b u i l d  y o u r  r e e l  fo r  l e s s ! 
1-800-667-4515 or visit our website:  
www.combineworld.com

JD FLEX PLATFORMS: 922 - 925 w/wo air; 
630F - 635F w/wo air reel. CIH Flex Plat-
forms: 1020 25’ w/wo air reel - 30’ w/wo 
air reel; 2020 30’ w/wo air reel - 35’; 3020 
30’ - 35’. NH Flex: 973 25’ - 30’; 74C 30’ - 
35’; 740CF 30’ air reel. Agco Flex Plat-
forms: 500 25’ - 30’; 800 25’ w/air reel - 
30’; 8000 25’ - 30’; 8200 35’. After season 
specials including free delivery in spring 
with deposit. We also have header trans-
ports starting at $3000 for new 30’ w/flex 
bar kit. Reimer Farm Equipment, #12 N, 
Steinbach, MB. Call Gary at 204-326-7000.

2009 MACDON FD70 35’, off a John Deere 
9760 combine, $45,000. 306-596-6197, 
Elstin, SK.

2003 NH/HB 94C 30’ rigid draper, pea 
auger, hyd. fore/aft., transport, PUR, for 
CR/CX/AFX, other kits avail. $23,800. 
1-800-667-4515, www.combineworld.com

CIH FLEX PLATFORMS: 1020 20’-25’-30’; 
2020 25’-30’-35’; 3020 25’-30’-35’. Some 
with a ir  systems.  Cal l  Gary Reimer, 
204-326-7000, Reimer Farm Equipment, 
Hwy.#12 North, Steinbach MB.

Stop plugging your 
gauge wheels

Request a Quote 

866 596-1640

thunderstruckag.com

EASY ON  TRACTOR LOADER, new cond., 2 
frames for long or shorter tractor body, 
$7000. 306-221-3887, Saskatoon, SK.

Genuine OEM 
Replacement Parts

We ship direct anywhere in 
Western Canada

Kello-Bilt Industries
Red Deer, AB

403-347-9598
Toll free: 

1-877-613-9500
www.kello-bilt.com

For all Kello-Bilt Models

FREE SHIPPING
IN CANADA

Request a Quote
866 596-1640

thunderstruckag.com

Call 1-888-920-1507

FYFE PARTS
Regina
Saskatoon
Manitoba
Edmonton

“For All Your Farm Parts”
www.fyfeparts.com

AGRICULTURAL PARTS STORE

Swift Current, SK

NOW SELLING
Hydraulic Parts

& Doing Hydraulic Repair
Call NODGE First

www.nodgemfg.com

1-800-667-7421

LOEFFELHOLZ TRACTOR AND COMBINE 
Salvage, Cudworth, SK., 306-256-7107. 
We sell new, used and remanufactured 
parts for most farm tractors and combines.

COMB-TRAC SALVAGE. We sell new and 
used parts for most makes of tractors, 
combines, balers, mixmills and swathers.  
306-997-2209, 1-877-318-2221, Borden, 
SK. We buy machinery.

AGRA PARTS PLUS, parting older trac-
tors, tillage, seeding, haying, along w/oth-
er Ag equipment. 3 miles NW of Battle-
ford, SK. off #16 Hwy. Ph: 306-445-6769.

DEUTZ TRACTOR SALVAGE: Used parts 
for Deutz and Agco. Uncle Abe’s Tractor, 
519-338-5769, fax 338-3963, Harriston ON

 S EXS M ITH US ED
 FARM  P ARTS  LTD .

 Bu yin g Fa rm  Equ ipm en t
 Fo r Dism a n tlin g

 YOUR ONE STOP FOR NEW , 
 USED & REBUILT AG PARTS.

 Dis m a n tlin g a ll m a jor m a ke s  
 a n d m ode ls  of tra ctors , 

 com b in e s , s w a th e rs , b a le rs  
 a n d fora ge  h a rve s te rs .

 Plu s M u ch M o re!

 1-8 00-340-119 2

 S EX S M ITH , ALTA.
 w w w .u sed fa rm pa rts.co m
 Em ail:   fa rm pa rt@ telu spla n et.n et

TRIPLE B WRECKING, wrecking tractors, 
combines, cults., drills, swathers, mixmills. 
etc. We buy equipment.   306-246-4260,
306-441-0655, Richard, SK.

SMITH’S TRACTOR WRECKING. Huge 
inventory new and used tractor parts. 
1-888-676-4847.

G.S. TRACTOR SALVAGE, JD tractors 
only. Call 306-497-3535, Blaine Lake, SK.

GOODS USED TRACTOR parts (always 
buying tractors). David or Curtis, Roblin, 
MB., 204-564-2528, 1-877-564-8734.

Call 1-888-920-1507

DEGELMAN  SIGNATURE 7200 rockpicker, 
completely redone. All new hard faced fin-
gers, hydronic drive, new paint, tires 95%, 
field ready, in mint condition!! 2 to chose 
from $24,500. Can deliver. 204-743-2324, 
Cypress River, MB.

DI-ACRO HAND SHEAR 36”x16 gauge, mild 
steel and 24’’ BerkRoy finger break com-
plete with heavy duty cabinet on castors, 
$2,300. 204-800-1859, Winnipeg, MB.

7’ SCHULTE FRONT MOUNT snowblower 
for 60-90 HP tractor, in working order, 
$2750. Call 306-845-2404, Livelong, SK.

FARM-KING MODELS: 96”, $3900; 84”, 
$ 3 4 5 0 ;  7 4 ” ,  $ 3 2 0 0 ;  5 0 ” ,  $ 1 9 0 0 .   
306-682-0738, Humboldt, SK.

SCHULTE 9600 3PTH, used very little, 
$3900. 306-752-4909, cell 306-921-7721, 
Melfort, SK.

2014 NH SP240F 120’, 1200 gal. SS tank, 
IntelliView IV , AccuBoom, AutoBoom, Stk 
024111,  $299,000.  1-888-905-7010, 
Lloydminster. www.redheadequipment.ca

HEAVY DUTY WHEEL DOLLY. Change your 
sprayer tires in less than an hour! Over 250 
units sold. Perfect tool for safely and 
quickly moving or changing large wheels 
and tires, $1499. Phone 403-892-3303, 
Carmangay, AB., www.hdwheeldolly.com

SPRAYTEST REMOTE BOOM CONTROL
Use wireless remote to turn on individual 

boom sections for nozzle checks. 
Easy install with plug and play harness to 

fit your sprayer. Order your SprayTest today.

Toll free: 
1-855-859-1200
Ph: 306-859-1200

spraytest@sasktel.net
www.spraytest.com

SPRAYTEST BLUE LED SPRAYER LIGHTS
Light Up the entire boom to spray 
in reduced light or night spraying

2013 JD 4940 120’, BoomTrac, sect. con-
trol, AutoSteer, 2630 monitor, Stk: 02415, 
$240,000.  1-888-905-7010, Prince Albert, 
SK. www.redheadequipment.ca

FLOAT TIRES TO fit JD 4940, 850/55R42, 
two years old,  very good condit ion, 
$18,000. 306-741-7743, Swift Current, SK.

2011 SPRA-COUPE 4660, AutoSteer, Auto-
Boom 400 gal tank, 700 hrs., 125 HP
Perkins diesel, 5 speed Manual, Master
Switch, JD Greenstar 2600 display w/
Starfire ITC receiver, 9.00x24-8 ply front,
320/85Rx24 rear, $95,000 Cdn. Paradise
Valley, AB. Text or email only please:
780-871-3963, teasdalejw@gmail.com

1998 CASE/IH SPX3185 90’, 2 sets tires 
Stk: 017817,  $79,000. 1-888-905-7010, 
Saskatoon, SK. www.redheadequipment.ca

2013 CASE/IH 3330 high clearance spray-
er. Has active suspension, sectional con-
trol, AutoBoom height, 100’ boom, 2 sets 
of tires, crop dividers, Outback S3, leather 
interior, 580 engine hours. Mint condition, 
bought new, always stored inside. Rented 
farm out. $255,000 OBO. 204-662-4474, 
or 204-851-0211, Antler SK.

2014 CASE 4430, $270,000, 2035 engine 
hours, 120’ boom, AIM, Viper Pro, fan re-
verser, 2 sets of tires, dividers, loaded, 
exc. cond., 306-398-7677, Cutknife, SK.

2013 JD 4940, 120’, 1500 eng, 380 tires & 
duals on rear, 1200 gal. stainless, all op-
tions, $219,000. 306-948-7223, Biggar, SK

1994 PATRIOT 150XL, 3438 hrs., 750 
gal., 70’, JD 4.5L, decent affordable spray-
er! $24,800. Call 1-800-667-4515 or visit 
www.combineworld.com

2015 CASE/IH 4440 120’, AIM, Auto-
Boom, AccuBoom, Pro 700 Stk: 023153 
$475,000. 1-888-905-7010, Swift Current, 
SK.  www.redheadequipment.ca

2010 JD 4830, 100’ booms, 1000 gal. 
tank, AutoSteer, Swath Pro, AutoBoom St: 
021520, $215,000.  1-888-905-7010, Sas-
katoon, SK. www.redheadequipment.ca

120' SPRAY-AIR TRIDENT 3600 sprayer,
with 1300 gallon tank, $16,000 Cdn. Please
call 406-783-5510, Scobey, MT. Email:
charlie@cahillseeds.com

FLOATER TIRES: Factory rims & tires: JD 
4045, 710/60R46, $20,500; 800/55R46, 
$22,500; JD 4038, Case 4420, 650/65R38 
Michelin tires and rims. Sprayer duals 
available.  306-697-2856, Grenfell, SK.

2012 FLEXI-COIL S68XL 96’ High Clear-
ance, 1350 tank, hyd. drive, RiteHeight 
boom ctrl, sec. ctrl, 480/80R38 tractor 
lug, $26,000. 306-834-7579, Major, SK.

2012 BOURGAULT 3320 QDA 66’, 10” sp., 
c/w L6550 tank, MRB, NH3 kit, duals Stk: 
02317, $295,000. Call 1-888-905-7010, 
Saskatoon, SK. www.redheadequipment.ca

FLEXI-COIL 5000 51’, 9”, w/2320, 4” rub-
ber packers, in-row liquid phos. $18,500. 
306-690-8105, Moose Jaw, SK.

2010 BOURGAULT 3310 65’, Paralink, 12” 
spacing, mid row shank banding, double 
shoot, rear hitch, tandem axles, low acres, 
$135,000.  A.E. Chicoine Farm Equipment, 
306-449-2255, Storthoaks, SK.

2009 SEED HAWK 66-12 66’, 12” sp., sin-
gle knife, pneum. pkrs, 30.8 rear tires, Stk: 
021475, $205,000.  888-905-7010,  Prince 
Albert, SK. www.redheadequipment.ca

2015 SEED HAWK 84-12 84’ 12” spacing, 
steel seed and ferti l izer knives, Stk: 
022334, $352,000. 1-888-905-7010, Sas-
katoon, SK.  www.redheadequipment.ca

2008 SEEDMASTER TXB 66-12, 66’, 12” 
spacing, dual wheels, double shoot, all 
new manifold and new hoses, mint cond., 
$78,000, or $125,000 with JD 1910 air 
tank.  306-861-4592, Fillmore, SK.

2009 JD 1835/1910, MRB, NH3, 4" rubber
packers, double shoot, 430 tank size,
$65,000 OBO. 306-921-6693, Melfort, SK.

2010 SEEDMASTER 72-12 72’, 12” space, 
JD 1910 air cart, 3-tank metering, Stk: 
020958, $132,000.  1-888-905-7010, Swift 
Current, SK. www.redheadequipment.ca

2- 60’ EZEE-ON 7560 Air Drills, 400 
bu. 4000 TBH tanks, var. rate ctrl, new in 
2007, 2000 ac./year per drill, 3” steel 
packers, 8” spacing, 2” paired row openers, 
excellent for organic farming, $40,000 per 
d r i l l  OBO.  Char les  Cat t le  Co .  L td . , 
306-457-7529, Stoughton, SK.

2006 BOURGAULT 5710 40’ 9.8” spacing, 
steel packers, 6200 Stk: 020500, Cart 
$60,000.  www.redheadequipment.ca or 
1-888-905-7010, Swift Current, SK.

2012 SEEDHAWK 50’ toolbar, 10” spacings, 
500 SeedHawk tank, sec. control, shedded, 
vg cond. 306-865-6603, Hudson Bay, SK.

2011 BOURGAULT 3310, 74’, 12” spacings, 
MRS, 6550 tank, X20 monitor, duals, bag 
lift, 2 fans, 1 high capacity fan, cameras, 
Capstan NH3 k i t ,  sect ional  contro l , 
$177,000. 204-748-8156, Elkhorn, MB.

2010 BOURGAULT 3310 66’ 12” spacing 
W/MRB,  6550 cart w/liquid kit. $165,000 
OBO. 306-552-4905, Eyebrow, SK.

2012 BOURGAULT 3320 QDA 66’, 10” sp., 
c/w L6550 tank, MRB, NH3 kit, duals Stk: 
02317, $295,000. Call 1-888-905-7010, 
Saskatoon, SK. www.redheadequipment.ca

CANADA’S AG-ONLY LISTINGS GIANT

1 - 8 0 0 - 6 67-7770  |                             .com

PRINT |  MOBILE |  ONLINE

 FO L LOW  O N :                          

CANADA’S AG-ONLY LISTINGS GIANT

PRINT |  MOBILE |  ONLINE

1- 8 0 0 -667-7770   |                             .com

 FO L LOW  O N :                          

HAVE COMBINED 
FORCES! 

CANADA’S AG-ONLY 
LISTINGS GIANT
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2006 JD 1820, 61’, 12” space, single shoot, 
steel packers, new hoses, excellent cond., 
$19,500; JD 1900 air tank, single shoot, 
loading auger, excellent cond. $22,500 or 
$39,500 for both. Call 306-861-4592, Fill-
more, SK.

2009 SEED HAWK 66’, 12” spacing, single 
knife, 600 bu. TBH tank, 30.8 rear tires, al-
ways shedded, field ready, $160,000. 
780-812-4471, Bonnyville, AB.

2009 SEEDMASTER 60-12, 60’, 12” spac-
ing, DS, new manifold, new hoses, vg 
cond., $68,000 or w/JD 1910 air tank, 
$115,000. 306-861-4592, Fillmore, SK.

JD 1830/1910, 61’, 10” spacing, 4” SP, 
dutch paired row, DS if wanted. TBH 430 
bu. cart, variable rate conveyor, power cal. 
Will separate, negotiable, $65,000 OBO. 
306-743-7622, Langenburg, SK.

MOON HEAVY HAUL pulling air drills/ air 
seeders, packer bars, Alberta and Sask. 30 
years experience. Call  Bob Davidson, 
Drumheller, AB. 403-823-0746.

2010 JD 1830 drill, 61’ 10” spacing, w/430 
bu. 1910 grain cart, duals, double shoot, 
$69,000 OBO. 306-552-4905, Eyebrow, SK.

2002 JOHN DEERE 1820 air drill, 54 ', 10"
spacing, auto rate, 2012 Agtron primary
blockage system, Bourgault 3" carbide
knock on spoons, JD structural reinforce-
ment kit on drill and cart, 1900 JD 350 bu.
cart, $27,000 OBO. Call 306-268-4350,
306-268-7858, Bengough, SK.

2013 SEED HAWK 60-12 60’, twin wing, 
semi pneumatic packers, DD, SH 800 TBH,  
Stk 017840, $335,000. Prince Albert, SK.,  
1-888-905-7010. redheadequipment.ca

2004 NH SD440 57’, 12” spacing, DS, 
Dutch side band openers, 4” rubber pack-
ers,  SC430 NH tank, var. rate, 430 bu., 
$53,000. 306-861-0176, Yellow Grass, SK.

2010 NEW HOLLAND P2060 air drill, 70',
10" spacing, single shoot, 3.5" carbide tips,
4" rubber packers, scraper & harrow kit,
TBH hitch, low acres, shedded, mint condi-
tion, $58,000. 306-372-4868, Luseland, SK.
marjandsheldonreiter@gmail.com

FLEXI-COIL 2320 TBH air tank, double 
shoot, excellent condition, $11,500 OBO. 
306-861-4592, Fillmore, SK.

2013 SEED HAWK 60-12 60’, twin wing, 
semi pneumatic packers, DD, SH 800 TBH,  
Stk 017840, $335,000. Prince Albert, SK.,  
1-888-905-7010. redheadequipment.ca

CONCORD 56’, 12” spacing, Bourgault 3” 
paired row tips, duals on wings, scraper on 
each packer wheels, exc. cond., $14,500; 
3400 Concord tank, $9500, or both for 
$22,000 OBO. 306-861-4592, Fillmore, SK.

2010 SEED HAWK, 40’, 12” spacing, liquid 
kit, w/340 bu. JD 1910 cart, $112,000 
OBO; Pattison 2100 gal. liquid fert. cart, 
$23,500. 306-698-7787, Wolseley, SK.

2010 JOHN DEERE 1830 61’, 10” sp, DS 
dry, Poirier openers, Alpine liquid kit Stk: 
023964, $67,500.  1-888-905-7010, Swift 
Current, SK. www.redheadequipment.ca

2008 SEEDMASTER 8012, 2004 NH 430 
tank, 3 compartments with 5 rollers, Ra-
ven NH3, $89,000 OBO. 306-272-7225, 
Foam Lake, SK.

ATOM JET OPENERS: Buy now at pre-
season discounts. We take your trades! 
1-800-667-4515, www.combineworld.com

CIH ATX700, 60’, 12” sp., 5.5” rubber pack-
ers, Raven NH3, closers and single bar har-
row. $28,000. 204-648-7085, Grandview.

NEW EZEE-ON 7560, 40’, 10” spacings, 
3 1/2” steel packers, dual wheel castors, 
air manifolds and hoses installed, $26,000. 
403-350-9088, Red Deer, AB.

2009 SEED HAWK 72-12 72’, 12” sp., twin 
wing, pneum. packers, 600 TBT cart,  stk: 
021477, $205,000.  888-905-7010, Prince 
Albert, SK. www.redheadequipment.ca

2011 SEED HAWK 50’ toolbar, 12” spac-
ing, w/600 cart, dual wheels, auger and 
bag lift, $225,000; 2010 Seed Hawk 66’ 
toolbar, 12” spacing, w/400+ Seed Hawk 
seed cart, 2 fans, seed and fertilizer kit, 
also NH kit, $175,000. A.E. Chicoine Farm 
Equipment, 306-449-2255, Storthoaks, SK.

2010 CASE/IH ATX700 70’, rubber pack-
ers, high float tires, double shoot,  Stk: 
020407, $94,000. 1-888-905-7010, Swift 
Current, SK. www.redheadequipment.ca

2006 BOURGAULT 5710 40’ 9.8” spacing, 
steel packers, 6200 Stk: 020500, Cart 
$60,000.  www.redheadequipment.ca or 
1-888-905-7010, Swift Current, SK.

2010 SEED HAWK 60’ Toolbar, 12” sp., 
w/Seed Hawk 400 cart, 2 fans, seed & fer-
tilizer distributing kit auger. Also NH kit & 
winch $175,000. 306-449-2255, A.E. Chi-
coine Farm Equipment Ltd., Storthoaks SK.

1996 BOURGAULT 5710, S/N AH2458, 40’, 
9.8” spacing, single shoot, 3.5” steel pack-
e r s ,  M o d e l  4 3 0 0 ,  3  c o m p a r t m e n t , 
120/60/120 TBH tank, S/N 6717, single 
flow, 3/4” knock on openers, $12,000. 
306-834-7579, Major, SK.

2010 CASE/IH ATX700 70’, rubber pack-
ers, high float tires, double shoot,  Stk: 
020407, $94,000. 1-888-905-7010, Swift 
Current, SK. www.redheadequipment.ca

2009 SEED HAWK 66-12 66’, 12” sp., sin-
gle knife, pneum. pkrs, 30.8 rear tires, Stk: 
021475, $205,000.  888-905-7010,  Prince 
Albert, SK. www.redheadequipment.ca

2010 JOHN DEERE 1830 61’, 10” sp, DS 
dry, Poirier openers, Alpine liquid kit Stk: 
023964, $67,500.  1-888-905-7010, Swift 
Current, SK. www.redheadequipment.ca

54’ 2008 BOURGAULT 5710, good shape, 
new points, c/w 2013 6550 tank, X30 
monitor, $125,000 OBO. 306-567-7703 or 
306-567-7184, Davidson, SK.

1996 BOURGAULT 8800, 40’, 8” spacing, 
single fan, manifolds granular package, 
sweeps, knock on, front castor wheels, 
$21,000. 306-834-7579, Major, SK.

MORRIS 7180 AIR tank, new meter body
on fert. tank, good hoses & recent loading
auger, $5000. 306-276-7788, 306-769-8887
Arborfield, SK. breavie@live.ca

NH3 CONVERSION KIT/PUMP. Fits 66’ 
Bourgault air seeder, $13,000. Call Phil 
Stewart, 780-813-0131, Vermilion, AB.

2009 SEEDMASTER 6912, expandable to 
80’, 300 bu. on frame w/tracks; Bourgault 
6550 tank,  many extras,  CTF ready. 
780-206-1234, Barrhead, AB.

2015 JD 1910 TBT air cart. Has 650 duals, 
hydraulic variable rate, sectional control 
capability, 10” remote hydraulic auger with 
conveyor flip out. Only did 6000 acres, al-
ways shedded, new condition. Rented farm 
out. $98,000 OBO. Call 204-662-4474, or 
204-851-0211, Antler, SK.

7200 MAX EMERGE II JD Planter, 12 row,
30" spacing. Dry fertilizer boxes w/3 PTH &
row cleaners, $18,000 Cdn OBO. Scobey,
MT. 406-783-5510 charlie@cahillseeds.com

2006 JD 1780 planter, 12 row, 30" spacing,
vacuum tanks with liquid fertilizer, and row
cleaners. Good condition, $35,000 Cdn.
OBO. 406-783-5510, Scobey, MT. Email:
charlie@cahillseeds.com

42’ BOURGAULT 9800 chisel plow, HD dou-
ble spring, w/4-bar heavy harrow, $29,500 
Cdn OBO. 218-779-1710 Delivery available

1996 BOURGAULT 9400 HD chisel plow, 
60’, 4-bar harrows, 600 lb. trip shanks, 
new tires, knock on sweeps, $48,000. 
306-834-7579, Major, SK.

BREAKING DISCS: KEWANEE, 15’ and 
12’; Rome 12’; Towner 16-18’; Wishek 18’ 
and 30’. 1-866-938-8537.

2010 FENDT 820, CVT, loader and grapple, 
710 ’ s ,  4  hyds . ,  dua l  PTO,  200  HP, 
$137,900. 306-682-0738, Humboldt, SK.

DEUTZ 72-06, engine shot, good tires; 
WANTED: A/C 7010, 7030, 7040  for parts. 
306-395-2668, 306-681-7610, Chaplin, SK.

2012 CIH 500HD, 1915 hrs., 4 remotes, 
tow cable, luxury cab, red leather heated 
seats, 16 spd. PS, 57 GPM hyd. pump, 710 
tires, buddy seat, gd cond., $228,000 OBO.  
Ph/tx Brandon 306-577-5678, Carlyle, SK.

2016 CIH MAXXUM 115 MFWD, 692 
hours, 115 HP, FEL, 540/1000 PTO, 3PTH, 
e x c e l l e n t  c o n d i t i o n ,  $ 9 9 , 8 0 0 . 
1-800-667-4515, www.combineworld.com

2015 CASE 580 QT, 1029 hrs., full load, 
ext. warranty, PTO, eng. break, $430,000 
OBO. 403-575-5491, Coronation, AB.

2001 MX120 w/loader; 2000 MX135; and  
2001 MX170 w/loader. Call 204-522-6333, 
Melita, MB.

2016 CASE/IH STX 420, 4 wheel drive, 
710/R42 Firestone tires, full AutoSteer, 
PTO, high capacity pump, 4 remotes, full 
LED light package and deluxe cab. Field 
ready, 410 hrs., $350,000. 403-901-5390, 
Strathmore, AB.

2011 CASE/IH STX 400, 4WD 3085
hrs., 16 spd PS, 710/70 duals at 70%, PTO,
deluxe cab, HID l, 4 hyds, high cap hyd.
pump, c/w 16' Degelman 6900 4-way
dozer. may c/w JD 2600, JD ATU 200,
bubble, excellent, $220,000. 306-365-7659,
Lanigan, SK. mcwildeman@aski.ca

2016 CIH FARMALL 75A, MFWD, 20 hrs., 8 
forward gears/2 reverse, 3PTH, 540 PTO, 
$29,000 OBO. 204-648-7085, Grandview

WANTED: 1370 or 1570 Case, blown eng 
or in running condition. 306-395-2668 or 
306-681-7610, Chaplin, SK.

2015 220 PUMA, 4300 hours, deluxe cab, 3 
point, Trimble GPS, $162,500. Please call 
306-682-0738, Humboldt , SK.

1998 CASE/IH 9370, 4 WD, 4300 hrs. PS,
20.8R42, AutoSteer, good cond., $91,000
OBO. Call 306-962-3934, or 306-962-7888,
Eston, SK. Email: robib@sasktel.net

2013 CIH 450HD, 4WD, 1980 hrs., deluxe
cab, HID's, high capacity hyd., full factory
guidance w/372 receiver and Pro700 moni-
tor, 1000 PTO, 710 metrics, weight pkg., vg
cond., $230,000 OBO. Kelvington, SK.,
306-327-7527, mjf1980@hotmail.ca

2015 CIH PUMA 185 MFWD, 1490 hrs., 
185 HP, CVT, 540/100 PTO, 3PTH, duals, 
f a c t .  w a r r a n t y ,  $ 1 4 9 , 8 0 0 . 
1-800-667-4515, www.combineworld.com

TRACK UNDERCARRIAGE PARTS for 
JD, CIH, and Challenger track machines in 
stock. Bogeys, idlers, bearings, seals, 
tracks, factory direct. 1-800-667-4515, 
www.combineworld.com

2004 CASE/IH STX 450, quad track, 7065 
hrs., Cummins, 16 spd. PS, 4 hyd. outlets, 
plus return line, 30” tracks, exc. cond. 
$125,000. 306-861-4592, Fillmore, SK.

1986 PANTHER 1000, with 3406 CAT 
engine, PowerShift transmission (no PTO), 
20.8x38 rubber, 9800 hrs., 335 HP, 40 
GPM hydraulic, new batteries, and tires are 
decent. 306-594-7716, Norquay, SK.

1 9 9 8  S T E I G E R  9 3 9 0 ,  4 W D ,  S / N 
JEE0072255, Cummins N14, 425 HP, stan-
dard, Trimble 500, EZ Steer, 4 hyds., aux 
hyd. return, 710/70R38 at 65%, front and 
rear suitcase weights, 4575 hrs., $89,500. 
306-834-7579, Major, SK.

STEIGER TRACTOR PARTS . New and 
used, from radiator to drawpin, 1969 to 
1999. Give us a call 1-800-982-1769 or 
www.bigtractorparts.com

2013 CHALLENGER MT875C, C18 eng., 
no DPF or DEF, 585 HP, 30” tracks, 5 SCV, 
PTO, Topcon GPS, 977 hrs., l ike new, 
$390,000 OBO. 780-951-0783, Edmonton

2014 MT965C, 800’s, 5 hyds., GPS, 1025 
hrs., 525 HP, loaded, $329,900; 2013 MT 
545D, loader & grapple, 24 spd., dual PTO, 
1512 hrs., cab susp., 155 HP, $129,900; 
2012 MT955C, 2400 hrs., 800’s, PTO, 
$279,900. 306-682-0738, Humboldt, SK.

2015 6140R, MFWD, 150 HP, 1870 hrs, 
20 spd, FEL, 3PTH, 540/1000 PTO, diff. 
lock, front axle susp., 50 KPH+, $149,000. 
1-800-667-4515, www.combineworld.com

2017 JD 6175R, H380 loader w/grapple, 
85 hrs., IVT, Triple Link, $154,500 USD; 
2016 JD 6155R, 640R loader w/grapple, 
125  h r s . ,  IVT,  $142 ,500  USD.  Ca l l 
320-848-2496 or 320-894-6560, or visit       
www.ms-diversified.com

TIRES, TIRES, TIRES, Radial, Bias, New, 
Used. 20.8x42, 18.4x42, 20.8x38, 18.4x38, 
2 0 . 8 R 3 4 ,  1 8 . 4 x 3 4 ,  9 0 0 / 6 0 R 3 2 , 
800/65R32, 24.5x32, 18.4x30, 23.1x30, 
16.9x28, 28Lx26, 18.4x26, 19.5Lx24, 
16.5x16.1, 18.4x16.1, and more! Semis, 
skid steers. Best price & value guaranteed! 
1-800-667-4515, www.combineworld.com

2011 JD 9530T, 18 spd. PS, 36” tracks, 4 
hyds. plus return line, front weights, end 
idler weights, AutoTrac ready, mint cond., 
$185,000. 306-861-4592, Fillmore, SK.

JOHN DEERE 7810, FWA, only 4500 hrs., 
loaded wi th  dua ls ,  shedded.  Phone 
780-990-8412, Edmonton, AB.

2013 JD 9410R, 4WD, PS, 1480 hrs., 1000 
PTO, high flow hyd. w/5 remotes, leather 
trim, premium HID lights, 620/70R42’s, 
$199,500 USD. www.ms-diversified.com  
Call 320-848-2496 or 320-894-6560.

UTILITY TRACTORS: John Deere 6200, 2 
WD, open station with loader; JD 5524, 
MFWD w/loader. 204-522-6333 Melita MB

2 JOHN DEERE 8970’s: 5400 hrs., power-
shift, $79,000 Cdn OBO; 6800 hrs., 24 
spd., $69,000 Cdn. OBO. Both have PTO 
and 3PTH. 218-779-1710. Delivery avail.

2011 7430 PREMIUM, loader and grapple, 
6X4 trans. 4500 hrs. ,  20.8x38 rears, 
$124,900. 306-682-0738, Humboldt, SK.

STEVE’S TRACTOR REBUILDER special-
izing in rebuilding JD tractors. Want Series 
20s, 30s, 40s, 50s, 7000s to rebuild or for  
parts. pay top $$. Now selling JD parts. 
204-466-2927, 204-871-5170, Austin, MB.

2003 JD 9520 4WD, 7404 hrs., 450 HP, 4
hyds., PTO, AutoTrac ready, excellent cond.,
$170,000. 780-618-7377, St. Isidore, AB.

2005 JD 7220, IVT trans., 3 PTH, 741 
loader/grapple; JD 7710, FWD, LHR, 3 
PTH, JD 740 loader/grapple available. 
780-674-5516, 780-305-7152 Barrhead AB

2016 JD 9620R, 332 hrs., 800 metrics, 
hyd. suspension, weight pkg., 1000 PTO, 
58  ga l .  pump,  $319 ,500  USD.  Ca l l 
320-848-2496 or 320-894-6560, or visit 
www.ms-diversified.com

2017 JD 6120M w/new 623R loader, 225
hrs, new Maxi grapple, 3 SCV's, PowerQuad
24/24, 40,000 kms., MFWD, 114L PFC
pump, Auto mast latch TLS axle , 540/1000
PTO, $128,500. Finance/Lease OBO on cash
deal. 403-638-8015, Sundre, AB.

BOOK NORCAN SOYBEANS Common #1  
so you keep more green. Buy a bigger JD 
with the savings! Early discounts. Norcan 
Seeds at 204-372-6552, Fisher Branch MB.

2004 JOHN DEERE 9420,  24 speed, 
620/70R42 duals, 5 hydraulics w/return, 
integrated AutoSteer, 4092 hrs., $145,000 
OBO. 204-572-7999, Grandview, MB.

2000 JD 9400, 425 HP, 12 spd. powershift, 
EZ-Steer 4 hyd. outlets, plus return line, 
new hyd. pump (48 GPM), 8 new tires, 
710/70R38 ,  mint  cond . ,  $105 ,000 . 
306-861-4592, Fillmore, SK.

2011 JD 9430, 3000 hrs., 710x42 Fire-
stones, 18 spd. PS, Active Seat, rubber 
70%, exc. cond., $225,000 OBO. Charles 
Cattle Co. Ltd. 306-457-7529, Stoughton.

PRODUCER REPRINTS: Seen a photo 
you want to own in your Producer? Order 
professional reproductions of photos or 
whole newspaper pages for your own walls 
at reasonable prices. 1-800-667-6978 
or email us at photos@producer.com
REDUCED PRICE! 1983 JD 4450 MFWD 
w/Ezee-On FEL 2130 grapple, 15 spd. PS, 
3 hyds., 7925 hrs. showing, 14.9-26F, 
20.8R32, duals available. 306-283-4747, 
306-291-9395. Langham, SK.

2017 JD 6155M: Beautiful loaded demo
unit with only 99 hrs! Front fenders. 20/20
PowerQuad Plus w/shuttle lever and 40
km/h trans. 580/70R38 rear, 480/70R28
front tires. Front axle TLS suspension, 3
remotes, 663R loader w/grapple bucket
and self leveling. 540/750/1000 RPM rear
PTO w/fender controls. Rear TPH w/fender
controls, A/C air suspended seat. $144,950
OBO. Call 306-861-2500, Weyburn, SK.
kruitenterprises@gmail.com

2008 JOHN DEERE 9530 4WD, 2700 hrs., 
800 metrics, powershift, good condition 
throughout, GPS ready, delivery can be ar-
r a n g e d ,  $ 1 9 8 , 0 0 0  O B O.  C a l l  N e i l 
306-231-8300, Humboldt, SK.

2013 JD 9410R, 4 WD, 2100 hrs., power
shift PTO, excellent condition, $279,000
OBO. 306-921-6693, Melfort, SK.

2012 M135X, loader and grapple, 3PTH, 
16x16 PS trans., 2400 hrs., 20.8x38, 135 
HP, $73,900. 306-682-0738, Humboldt, SK

2014 MF 7616, deluxe cab, cab susp., 
loader & grapple, CVT, 150 HP, 2510 hrs., 
$139,900. 306-682-0738, Humboldt, SK

1998 NH 9882, 4 WD, 6151 hrs., 425 HP,
new 20.8 triples, good condition, $90,000
OBO. 306-921-6693, Melfort, SK.

WANTED: 875 or 895 Versatile tractor in 
good running condition. 306-446-0164 
(H), 306-481-4701 (C), North Battleford SK

1984 VERS. 875 4WD, w/Atom Jet hyd. 
kit, $27,000. A.E. Chicoine Farm Equip-
ment Ltd., 306-449-2255, Storthoaks, SK.

875 VERSATILE SERIES III, 20.8x387 du-
als, 3400 original hrs., ultra premium con-
dition. Dozer available. 403-823-1894, 
Drumheller, AB.

WANTED TRANSMISSION FOR 835 Versa-
tile, 12 speed. Please leave a message 
204-822-1343, Thornhill, MB.

1991 FORD/VERSATILE 1156, 8900 hrs., 
20.8x42 triples, 470 HP, $69,000 CAD 
OBO. Delivery available. 218-779-1710.

1992 FORD/VERSATILE 946, JD Auto-
Steer, 6000 hrs., very nice, $44,500 Cdn. 
OBO. Delivery available. 218-779-1710.

2006 MCCORMICK MTX 150 and 2004 
MTX 140 with loader. Both low hours. Call 
204-522-6333, Melita, MB.

MULTIPLE HIGH HP track & 4WD tractors. 
Various options, various hours. All are in 
excellent condition and priced to sell! 
Delivery available. Call 218-779-1710.

GRATTON COULEE AGRI PARTS LTD. Your 
#1 place to purchase late model combine 
and tractor parts. Used, new and rebuilt. 
www.gcparts.com Toll free 888-327-6767.

2014 CHALLENGER MT765D, 620 hrs., 
3502 HP, Trimble Autopilot, 18” tracks, 
PTO, 3 PTH, $219,800. 1-800-667-4515. 
www.combineworld.com

LEON 700 FRONT END LOADER, with 
QA 7’ bucket, with mounts off 90 series 
Case tractor; 4 like new Blizzak winter 
tires, 245-70-17, Call 780-764-2152, or  
cell 780-718-0746, Hilliard, AB.

CAT DOZER BLADE: Ideal for making a pull 
dozer, 12’x3’, good shape, cutting edge 
never turned, good bolts, C-frame for 
blade, $1200. 306-722-7770, Osage, SK.

WANTED: 4020 JOHN DEERE, powershift 
gas model. 403-823-1894, Drumheller, AB.

ODESSA ROCKPICKER SALES: New De-
gelman equipment, land rollers, Straw-
master, rockpickers, protill, dozer blades. 
306-957-4403, 306-536-5097, Odessa, SK.

NH 273 SQUARE baler with hydraulic ten-
sion, $1000; 546 Rock-O-Matic rock pick-
er, $3800; MF88 diesel tractor, w/FEL, 
good rubber, $2200 OBO. 306-395-2668 or 
306-681-7610, Chaplin, SK.

7100 JD CORN PLANTER, 12 row, 24” 
spacing,  3 point  hi tch,  good shape. 
306-236-5891, Meadow Lake, SK.

41’ JD CULTIVATOR, with 1500 gal. NH3 
tank, $12,500. Call  306-963-7724 or 
306-963-7880. Imperial, SK. 

FOR SALE: 60' Excel Land Roller with 5 plex
rollers, great for following the land contour.
Like new condition, $60,000. Please call
306-276-7788, or 306-769-8887. Email:
breavie@live.ca Arborfield, SK.

SUNFLOWER HARVEST SYSTEMS. Call 
for literature. 1-800-735-5848. Lucke Mfg., 
www.luckemanufacturing.com

LOOKING FOR: Edwards hoe drill model 
912 or 812; Hydraulic pump for 7020 Allis 
tractor; Sprayer slide-in truck w/booms. 
Call 403-650-8369.

WANTED: USED, BURNT, old or ugly trac-
tors. Newer models too! Smith’s Tractor 
Wrecking, 1-888-676-4847.

WANTED: Older and newer tractors, in 
running condition or for parts. Goods Used 
Tractor Parts, 1-877-564-8734.

MF #36 DISCERS. Will pay top dollar 
and pick from anywhere. Phone  Mike 
306-723-4875, Cupar, SK.

16’ PEELED RAILS, 2-3” $4.50/ea., 125 per 
bundle;  3-4” $9.50/ea, 100 per bundle; 
4-5” $11.50/ea, 75 per bundle. Vermette 
Wood Preservers, Spruce Home, SK., 
1-800-667-0094, email: info@vwpltd.com 
website: www.vwpltd.com

MULCHING- TREES, BRUSH, Stumps. 
Call today 306-933-2950. Visit us at: 
www.maverickconstruction.ca

SOLIDLOCK AND TREE ISLAND game wire 
and all accessories for installation. Heights 
from 26” to 120”. Ideal for elk, deer, bison, 
sheep, swine, cattle, etc. Tom Jensen 
ph/fax: 306-426-2305, Smeaton, SK.

GUARANTEED PRESSURE TREATED fence 
posts, lumber slabs and rails. Call Lehner 
Wood Preservers  L td . ,  ask  fo r  Ron 
306-763-4232, Prince Albert, SK.

MORTGAGE INVESTORSWANTED: Earn
8-15% per annum, investing in first and
second mortgages. All investments secured
by Canadian farmland with interest paid
monthly. Call 888-393-8686, visit website:
http://www.farmlender.ca/investors/
info@farmlender.ca Brampton, ON.

BLOCKED SEASONED JACK Pine firewood 
and wood chips for sale. Lehner Wood Pre-
servers Ltd., 306-763-4232, Prince Albert, 
SK. Will deliver. Self-unloading trailer.

SEASONED SPRUCE SLAB firewood, one 
cord bundles, $99, half cord bundles, $65. 
Volume discounts.  Cal l  V&R Sawing, 
306-232-5488, Rosthern, SK.

BLOCKED & SEASONED PINE FIREWOOD: 
Bags $90. Delivery available. Vermette 
Wood Preservers,  Spruce Home, SK. 
1-800-667-0094, email: info@vwpltd.com 
Website: www.vwpltd.com

Diesel and Natural Gas

Generator Sets for your 
farm available with low 

monthly payments. 
Free help with sizing. 

Call 800-687-6879 
and use discount code WESTERN

NEW AND USED GENERATORS: 500KW 
Caterpillar, Perkins, Cummins, Magnum - 
In stock. Call 250-554-6661, Kamloops, 
BC. Email: denis@bcdieselgenerators.com 
www.bcdieselgenerators.com
NEW AND USED generators, all sizes from 
5 kw to 3000 kw, gas, LPG or diesel. Phone 
for availability and prices. Many used in 
stock. 204-643-5441, Fraserwood, MB.

DRILL STEM FOR SALE: 300 2-7/8”.   
306-768-8555, Carrot River, SK.

TUBING FROM 1-1/4” to 3-1/2”. Sucker 
rod 3/4”, 7/8” and 1”. Line pipe and Casing 
also available. Phone 1-800-661-7858 or 
780-842-5705, Wainwright, AB.

BLUE WATER IRRIGATION DEV. LTD. 
Reinke pivots, lateral, minigators, pump 
and used mainline, new Bauer travelers 
dealer. 25 yrs. experience. 306-858-7351, 
Lucky Lake, SK. www.philsirrigation.ca

WESTERN IRRIGATION: CADMAN Dealer. 
We BUY and SELL traveling guns, pumps, 
pipes, etc.; EcoSmart water purification 
systems, no salt, no chemicals; Large sup-
ply of good used buyback centre pivots at 
low prices. 306-867-9461, 306-867-7037, 
Outlook, SK.   derdallreg@hotmail.com

8” to 6” MAINLINE; 6 - 5”x5” wheelines; 
Bauer 1160’ w/4.5” hard hose reel; Also 
Reinke 985’ pivot, refurbished. Call for 
pricing, 306-858-7351, Lucky Lake, SK.

T  AND L  12- tower  240  ac re  p i vo t , 
403-362-9211, Bassano, AB.

SPRUCE FOR SALE!! Beautiful locally 
grown trees. Plan ahead and renew your 
shelterbelt or landscape a new yardsite, 
get the year round protection you need. 
We sell on farm near Didsbury, AB. Also 
can deliver in Western Canada. 6 - 12’ 
spruce available. Now taking spring orders 
while supplies last. Phone 403-586-8733 
or visit: www.didsburysprucefarms.com

BUYING FINISHED BISON. Call or text 
Harmony Natural Bison, 306-736-3454,SE 
Sask.

BISON WANTED - Canadian Prairie Bison 
is looking to contract grain finished bison, 
as well as calves and yearlings for growing 
markets. Contact Roger Provencher at   
306-468-2316, roger@cdnbison.com

17 BRED PLAINS BISON heifers for 
sale. Call Spruce Vista Seed Farm Ltd., 
Berwyn, AB. 780-338-3657.

LOOKING FOR ALL classes of bison from 
calves, yearlings, cows and herd bulls. 
Phone Kevin at 306-539-4090 (cell) or 
306-429-2029, Glenavon, SK.

BUYING BISON for processing. Call for 
options and prices, Ian 204-848-2498 or 
204-867-0085.

NORTHFORK- INDUSTRY LEADER for 
over 15 years, is looking for finished Bison, 
grain or grass fed. “If you have them, we 
want them.” Make your final call with 
Northfork for pricing! Guaranteed prompt 
payment! 514-643-4447, Winnipeg, MB.

BUYING:  CULL COWS, herdsire bulls, 
yearlings and calves. Now dealer for 
Redmond Bison mineral. Call Elk Valley 
Ranches, 780-846-2980, Kitscoty, AB.

10 - 2016 GRASSFED BISON HEIFERS:
Average weight (Nov/17) 820 lbs., Sire by
XY BISON bull from CWA Show & Sale,
$3500. 306-867-0035, Conquest, SK.

50-2016 BISON FEMALES, weight on
Nov.30/2017 was 815 lbs. $4000, please
call 306-342-4253, donjanzen@gmail.com
Glenbush, SK.

WANT TO PURCHASE cull bison bulls and 
cows, $5/lb. HHW. Finished beef steers 
and heifers for slaughter. We are also buy-
ing compromised cattle that can’t make a 
long trip. Oak Ridge Meats, McCreary, 
204-835-2365, 204-476-0147.

SUNDANCE BUFFALO RANCH 2016 yearling
Bison heifers: Top quality framey 2016 born
M Line bison heifers for sale. Ready to
breed in 2018. 403-502-2486, Irvine, AB.
rick@porterandmacleanlivestock.com

20 - 2016 PLAINS Bison females. Average 
weight December 13th, 749 lbs. $3250 
each. Call 306-441-1408, Meota, SK.

NILSSON BROS INC. buying finished bison 
on the rail, also cull cows at Lacombe, AB. 
For winter delivery and beyond. Smaller 
groups welcome. Fair, competitive and as-
sured payment. Contact Richard Bintner 
306-873-3184.

QUILL CREEK BISON is looking for fin-
ished, and all other types of bison. COD, 
paying market prices. “Producers working 
with Producers.” Delivery points in SK. and 
MB. Call 306-231-9110, Quill Lake, SK.

KEEP JOBS IN CANADA . Elk Valley 
Ranches a Canadian Co. finishes bison in 
Canada. We are now buying cull cows, cull 
bulls, yearlings and calves. Paying top $$ 
with prompt payment. Kitscoty, AB,  Frank 
at  780-846-2980. elkvalley@xplornet.com 
www.elkvalleyranches.com

LARGE DISPERSAL, BRED HEIFERS, 
Saturday, February 3, 2018 1:00 PM, John-
stone Auction Mart, Moose Jaw, SK. Carro-
bourg dispersal of 380 bred heifers and 
young cows, plus other bred heifers. Pics 
& details online  www.johnstoneauction.ca 
306-693-4715,  PL #914447

100 BLACK ANGUS heifers, bred to regis-
tered Black Angus bulls. Can winter and 
calve out. 306-322-7905, Archerwill, SK.

BLACK ANGUS BULLS, two year olds, se-
men tested, guaranteed breeders. Delivery 
available. 306-287-3900, 306-287-8006, 
Englefeld, SK. www.skinnerfarms.ca

SOUTH VIEW RANCH has Black and Red 
Angus coming 2-year-old bulls for sale. 
Good selection. Call Shane 306-869-8074 
or Keith 306-454-2730. Ceylon, SK.

CANADA’S AG-ONLY 
LISTINGS GIANT
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PRODUCER REPRINTS: Seen a photo 
you want to own in your Producer? Order 
professional reproductions of photos or 
whole newspaper pages for your own walls 
at reasonable prices. 1-800-667-6978 
or email us at photos@producer.com
PUREBRED BLACK ANGUS long yearling 
bulls, replacement heifers, AI service. 
Meadow Ridge Enterprises, 306-373-9140 
or 306-270-6628, Saskatoon, SK.

(10) 2 YEAR OLD BLACK ANGUS bulls, se-
men tested, guaranteed breeders. High 
quality. Reasonably priced. B/B Duncan, 
Cromer, MB. 204-556-2342, 204-556-2348 
or 204-851-0306.

20 YOUNG PUREBRED Black and Red An-
gus cows, $46,000. 1 Black Angus bull, 
$4000. $50,000 takes all. 306-865-4168, 
Hudson Bay, SK.

NORDAL LIMOUSIN & ANGUS 2018 Bull 
Sale, Feb. 15th, Saskatoon Livestock Sales 
Saskatoon, SK. Offering 60 Black & Red 
Angus 2 year old bulls, low birth weights, 
performance & maternal combinations 
a v a i l a b l e .  C o n t a c t  R o b  G a r n e r 
306-946-7946, Simpson, SK. Catalogue & 
information at: nordallimousin.com

BURNETT ANGUS 34TH Annual Bull Sale, 
Saturday, April 7, 2018, 2:00 PM, The 
Ranch, Swift Current, SK. 60 yearling bulls,  
many genetically developed for breeding 
heifers. Sires represented: Shipwheel Chi-
nook, OCC Missing Link, Sooline Motive, 
Stevenson Rockmount, Bruiser, Optimum 
(Chisum son),  Crowfoot Fred.  Bryce 
306-773-7065 or Wyatt 306-750-7822, 
wburnett@xplornet.ca

BLACK ANGUS BULLS on moderate grow-
ing ration, performance info available. Val-
leyhills Angus, Glaslyn, SK. Adrian or Brian 
and E la ine Edwards ,  306-441-0946, 
306-342-4407, www.valleyhillsangus.com

BRED HEIFERS due to calve in April, bred 
to easy calving Angus bulls, preg checked. 
306-287-3900, 306-287-8006, Englefeld, 
SK. www.skinnerfarms.ca

SELLING: BLACK ANGUS BULLS. Wayside 
Angus,  Henry and Bernie Jungwirth, 
306-256-3607, Cudworth, SK.

RED ANGUS PUREBRED 2 year old bulls.    
Contact DBM Angus Farms, Holland, MB., 
Brian 204-526-0942, David 204-723-0288. 
Online catalogue: www.dbmangusfarms.ca

SOUTH VIEW RANCH has Red and Black 
Angus coming 2-year-old bulls for sale. 
Good selection. Call Shane 306-869-8074 
or Keith 306-454-2730. Ceylon, SK.

RED ANGUS BULLS, two year olds, se-
men tested, guaranteed breeders. Delivery 
available. 306-287-3900, 306-287-8006, 
Englefeld, SK. www.skinnerfarms.ca

RED ANGUS BULLS on moderate growing 
ration, performance info available. Valley-
hills Angus, Glaslyn, SK. Adrian or Brian 
and E la ine Edwards ,  306-441-0946, 
306-342-4407, www.valleyhillsangus.com

NORDAL LIMOUSIN & ANGUS 2018 Bull 
Sale, Feb. 15th, Saskatoon Livestock Sales 
Saskatoon, SK. Offering 60 Black & Red 
Angus 2 year old bulls, low birth weights, 
performance & maternal combinations 
a v a i l a b l e .  C o n t a c t  R o b  G a r n e r 
306-946-7946, Simpson, SK. Catalogue & 
information at: nordallimousin.com
REG. RED ANGUS bulls, calving ease, good 
weaning weights, no creep feed. Little de 
Ranch, 306-845-2406, Turtleford, SK.

BRED HEIFERS due to calve in April, bred 
to easy calving Angus bulls, preg checked. 
306-287-3900, 306-287-8006, Englefeld, 
SK. www.skinnerfarms.ca

COMING 2 YR. old polled PB Charolais 
bulls, some red factor. Call Kings Polled 
Charolais, 306-435-7116, Rocanville, SK.

COMING YEAR OLD Charolais bulls for 
sale, wintering available. Call LVV Ranch 
Forestburg, AB. 780-582-2254.

POLLED PB YEARLING Charolais Bulls, 
performance and semen tested. Can keep 
until May, $3000-$4000. Charrow Charo-
lais, Call Bill 306-387-8011, 780-872-1966, 
Marshall, SK.

REGISTERED PUREBRED CHAROLAIS 
bulls: 40+ yearling and 5 coming 2 year 
olds, for sale by private treaty. Belmont, 
MB. Brad 204-537-2367 or 204-523-0062  
www.clinecattlecompany.ca

“MUSCLE UP” at Stephen Charolais 
Bull Sale with guests DRD and Bar H 
Charolais, Friday, Feb. 16th, Whitewood,  
Livestock Sales, SK. On offer 47 two year 
old and yearling Full French, French Influ-
ence, purebred and Red Factor bulls. View 
catalogue online at:  byl ivestock.com 
Broadcast by: DVAuction.com or call Kelly 
Stephen 306-435-7383.

13th ANNUAL HEJ Charolais Bull Sale, 
Friday February 23, 2018, 1:00PM at the 
Innisfail Auction Market. Offering 60 Red 
Factor, Black & White bulls. All bulls are 
vet inspected and semen tested. Contact 
the Rasmussen’s 403-227-2824 or T Bar C 
Cattle Co. 306-220-5006. For a catalogue 
or more information. View the catalogue 
online at: www.buyagro.com

DAVIDSON GELBVIEH/ LONESOME 
DOVE RANCH  29th Annual Bull Sale, 
Saturday, March 3, 2018, 1:00 PM at their 
bull yards, Ponteix, SK. Complimentary 
lunch at 11:00 AM. Pre-sale viewing and 
hospitality, Friday, March 2nd. Selling 
100+ purebred Gelbvieh yearling bulls, 
Red or Black. Performance and semen 
tested. Vernon and Eileen 306-625-3755, 
Ross and Tara 306-625-3513, Ponteix, SK. 
B i d d i n g  i n  p e r s o n  o r  o n - l i n e : 
www.dlms.com View catalog and video on 
our websites:  www.davidsongelbvieh.com 
and www.lonesomedoveranch.ca

TWIN BRIDGE FARMS and Twin View 
Livestock 7th Gelbvieh Bull Sale, Monday, 
March 12th, 2018, 1:00 PM at the Silver 
Sage Community Corral in Brooks, AB. 
Selling 45 yearling Gelbvieh bulls. Red and 
black genetics on offer. Guest consignor 
Keriness Cattle Co. For information con-
tact: Ron and Carol Birch 403-792-2123, 
Aaron Birch 403-485-5518, or Don Savage 
Auctions 403-948-3520. View catalogue 
online at www.donsavageauctions.com  
Sale will be broadcast on Live Auctions.TV

JEN-TY GELBVIEH ANNUAL BULL  
SALE, March 6th, 2018 at 1:00 PM, at the 
Medicine Hat Feeding Co., Medicine Hat, 
AB. On offer: Red and Black Purebred year-
ling bulls. For more information or for a 
catalogue call 403-378-4898. View on-line: 
jentygelbviehs.com

MISTY VALLEY FARMS 42nd Annual 
Production Sale of Horned Herefords, 
Wednesday, February 7th, 2018 at the 
ranch, 1:00 PM MST. On offer: 60 long 
yearling bulls including Lanni Bristow’s 
sale group; 50 bred registered heifers; 65 
bred commercial Hereford heifers; 15 
open heifer calves from Mark Law. Bulls 
semen tested. Heifers pregnancy tested.  
Misty Valley Farms, RR #1, Maidstone, SK. 
S 0 M  1 M 0 .  C a l l  H a r o l d  O d d a n   a t 
306-893-2783 or  Maur ice  Oddan at 
306-893-2737;  o r  Lann i  B r i s tow at 
780-943-2236; Mark Law 204-743-2049.

SQUARE D BULLS FOR SALE: 2 year olds,
fall & spring yearlings. Quiet, performance
and semen tested. Delivery can be
arranged. Group of young females to calve
in March. Please contact Jim Duke at
306-538-4556, 306-736-7921, Langbank,
SK. Email: square.d@sasktel.net Website:
square-dpolledherefords.com

PLEASE JOIN US Thursday Feb. 8th, 2018 
at 2:00PM for Carlrams Ranching Bull Sale. 
60 Hereford bulls; 12 Angus bulls. Please 
be our guests for lunch at noon. Catalogue 
available online at buyagro.com For more 
info. call 306-398-7879, 306-398-7343, 
306-823-3912, 306-823-3933 Cutknife, SK

BANNERLANE HORNED HEREFORDS 
Annual Sale, Tuesday, Feb. 6th, 2018, 2:00 
PM CST (1:00 PM MST) at the farm, Live-
long, SK. 30 coming 2 year old bulls, se-
men tested;  35  bred he i fers ,  preg . 
checked; 3 registered heifers. Dinner at 
noon. Central point free delivery. Email: 
bannerlane@littleloon.ca or phone Rob 
Bannerman, 306-845-2764, 306-248-1214.  
Catalogue online at: www.hereford.ca

BRAUN RANCH Horned Hereford Bull Sale. 
March 9, 1:00PM at the ranch, Simmie, SK.  
20 two year olds bulls, 30 yearling bulls, 5 
purebred open heifers, 25 commercial 
open heifers. View catalogue and sale 
videos on-line at:  www.braunranch.com 
Contact Craig Braun at 306-297-2132.

FRESH AND SPRINGING heifers for sale. 
Cows and quota needed. We buy all class-
es of slaughter cattle-beef and dairy. R&F 
Livestock Inc. Bryce Fisher, Warman, SK. 
Phone 306-239-2298, cell 306-221-2620.

NORDAL LIMOUSIN & ANGUS 2018 Bull 
Sale, Feb. 15th, Saskatoon Livestock Sales 
Saskatoon, SK. Offering 25 polled Red & 
Black 2 year old Limousin bulls. Contact 
Rob Garner 306-946-7946, Simpson, SK. 
Catalogue & info at: nordallimousin.com   

2 YR. OLD Salers bulls, 18 Red and Black
bulls, mostly polled. Excellent dispositions.
Bulls for cows and heifers. See Facebook,
403-872-1549, www.skywestsalers.com
Red Deer County, AB. Please email:
travisdepalme@outlook.com

POLLED PB THICK Butt Salers age advan-
tage bulls, excellent  disposition, tested. 
DynaRich Salers.  Richard  Andersen, 
403-746-2919, Eckville, AB.

REGISTERED SHORTHORN OPEN heifers for
sale, 3 early 2017 open heifers, 2 Roans
and 1 Red, weighing 800-900 lbs. Please
call 204-748-3136, gwtough@rfnow.com
Hargrave, MB.

SELLING FOR THE ESTATE of Harvey 
Blanchette. One 3 year old white bull, very 
sound and quiet. PB name is BMC11C, Sire 
B M V 1 2 7 4 ,  D a m - u p h i l l  r o s e  6 Z . 
306-342-4918, Glaslyn, SK.

BLACK 2 YEAR OLD’s; Also Red, Black 
and fullblood yearling bulls. Moderate 
birth weights, excellent temperaments. All 
bulls sold private treaty. Call  Bill or Virgin-
ia Peters, 306-237-9506, Perdue, SK.

4TH ANNUAL JEANS & GENETICS Sim-
mental Bull Sale, Tuesday February 13, 
2018, 1:00 PM at the Ponoka Ag Events 
Centre in Ponoka, AB. Offering a great se-
lection of Red, Black, Fullblood, and Fleck-
vieh Simmental bulls. For a catalogue or 
more info., contact T Bar C Cattle Co. at 
306-220-5006. To view the catalogue on-
line, visit us at www.buyagro.com. Watch 
and bid online at www.dlms.ca

SIMMENTAL COWS FOR SALE: Offering 
your pick of 110. 10 head calving March & 
April; Feeder bull calves, polled FB semen, 
universe breeding. Dale at Silver Swiss 
Simmental, 780-853-2223, Vermilion, AB.

WANTED: FB SIMMENTAL commercial 
cows, big red and white ones, no Angus 
cross, must be young. Call 306-734-2970,  
cell: 306-734-7335,  Chamberlain, SK.

DIAMOND M RANCH  7th Annual Bull 
Sale, Sunday, February 11, 2018 at the 
ranch west of Estevan. Selling 60 coming 
two year old Simmental & Simm./Angus 
bulls, as well as 40 commercial heifers. All 
bulls are semen tested and guaranteed. 
For more information or a catalogue con-
tact Jordan Mantei 306-421-1915 or T Bar 
C Cattle Co. 306-220-5006. View the cata-
logue online at www.buyagro.com. Watch 
& bid online at www.dlms.ca   PL#116061

6 BLACK SIMMENTAL/ANGUS bulls, out of 
Angus cows and a score black Simmental 
sire, $3500. Call LV Ranch, Forestburg, AB. 
780-582-2254.

5TH ANNUAL CTLA Registered Longhorn 
Sale with guest consignors Red Spring 
Ranch Quarter Horses. Saturday April 7th 
2018, 1 PM at Saskatoon Livestock Sales. 
Consignments now being accepted. Entries 
close Feb. 19th. For info. 306-867-9427, 
306-296-4712, or 780-966-3320.

WELSH BLACK- The Brood Cow Advantage. 
Check www.canadianwelshblackcattle.com 
Canadian Welsh Black  Soc. 403-442-4372.

14 RED ANGUS bred heifers, to start calv-
ing March 25th. Ivomec’d and vaccinated. 
Call evenings, Garry Yeo, 306-873-9078 or 
306-873-3788, Tisdale, SK.

COMPLETE HERD DISPERSAL, 38 Simmen-
tal/Angus Red, Red Blaze and a few Black 
bred cows. Cows are aged from 3-5 years 
old. Bred Red Simmental to start calving 
March  20th .  Cows have  been preg . 
checked and given Ivomec. $2300 OBO. 
Call or text 306-452-7905. Redvers, SK.

60-80 RED & BLACK ANGUS cross, Red An-
gus bulls went out on July 6th. Leave a 
message, 306-834-5156, Kerrobert, SK.

CATTLEMENS FINANCIAL CORP. Programs 
for cow/calf operators and feedlots, pro-
ceeds as you sel l  and equity draws. 
780-448-0033 or www.cattlefinance.com

100 BLACK ANGUS 3rd and 4th calvers; 
250 Black & Red Angus 2nd calvers. Swift 
Current, SK. 306-773-1049, 306-741-6513.

400 REPLACEMENT QUALITY heifers: 
800 lbs. by mid-March, You pick. Can feed 
until grass time. Will finance feed and cat-
tle until they go. Trucking available. No 
TBA implants/ balance growing rations/ 
complete vaccination program. Not asking 
a fortune for these heifers, just a premium 
over market. Phone Blaine 306-621-9751 
or Steve 306-621-2522, Yorkton, SK.

SIMMENTAL/ANGUS BRED HEIFERS, 45 
home bred and raised, Reds and Blacks. 
Quality functional group of heifers that will 
get out and work. Bred to calving ease 
MRL Black Simmental. Bulls were put out 
on June 1st. Heifers have been preg. 
checked and received Ivomec as well as 
first shot of Scourbos. $2500 OBO. Call or 
text 306-452-7905, Redvers, SK.

20 BLACK COWS, will feed until March; 
Also 4 black bull calves. 306-441-6608, 
North Battleford, SK.

50 SIMMENTAL & SIMMENTAL Cross bred 
cows and heifers, bred Simmental, start 
calving March 1st. 306-762-4723, Odessa.

COZY CAPS! Ear protection for newborn 
calves!  306-739-0020, Wawota, SK. Email 
cozycaps@outlook.com

WANTED: CULL COWS and bulls. For book-
ings call Kelly at Drake Meat Processors, 
306-363-2117 ext. 111, Drake, SK.

HORSE SALE, Johnstone Auction Mart, 
Moose Jaw, SK., Thursday February 1st, 
2018. Tack sells at 2:00 PM. Horses sell at 
4:30 PM. All classes of horses accepted. 
Next Regular Horse Sale - April 5th, 2018. 
Please call 306-693-4715. PL# 914447. 
www.johnstoneauction.ca
HORSE AND TACK SALE, Northern Live-
stock Sales, Prince Albert, SK., Thursday, 
Feb 15th, 6:00 PM. Call 306-763-8463.

2 - 2017 PB Quarter Horse chestnut fillies, 
$750 each. Will consider young bred cow 
on trade. 306-865-4168, Hudson Bay, SK.

BUY & SELL: Horses, saddles and tack. 
Also horse and stock trailers. Call Skip 
Arntsen, 306-221-9251, Delisle, SK.

HORSE COLLARS, all sizes, steel and alu-
minum horseshoes. We ship anywhere. 
Keddie’s, 1-800-390-6924 or keddies.com

SHEEP/GOAT SALE Saturday, February 10, 
2018, 1:00 PM, Johnstone Auction Mart, 
Moose Jaw, SK. All classes sheep and 
goats accepted. Sheep ID tags and pre-
booking mandatory. Call 306-693-4715.   
www.johnstoneauction.ca PL #914447.

NORTHFORK- INDUSTRY LEADER for 
over 15 years, is looking for Elk. “If you 
have them, we want them.” Make your fi-
nal call with Northfork for pricing! Guaran-
teed prompt payment! 514-643-4447, 
Winnipeg, MB.

BUYING ELK  for Meat,  Hunting and 
Breeding. Call for options and prices, Ian 
204-848-2498 or 204-867-0085.

40 BLACK & BWF COWS, bred to Black 
bulls, to calve in March, $1650; 60, 3 year 
old Black, BWF & Simmental cross, 2nd 
calvers,  bred for March, $2300. Cal l 
204-856-3402, Austin, MB.

PLEASE JOIN US Thursday Feb. 8th, 2018 
at 2:00PM for Carlrams Ranching Bull Sale. 
60 Hereford bulls; 12 Angus bulls; Please 
be our guests for lunch at noon. Catalogue 
available online at buyagro.com For more 
info. call 306-398-7879, 306-398-7343, 
306-823-3912, 306-823-3933 Cutknife, SK

NH 358 MIX MILL with PBF, very nice 
cond. Still on first corner of hammers, ex-
tra screens, $9000, hard to find. Call 
Randy at 204-729-5162, Brandon, MB.

PAYSEN LIVESTOCK EQUIPMENT INC. 
We manufacture an extensive line of cattle 
handling and feeding equipment including 
squeeze chutes, adj. width alleys, crowd-
ing tubs, calf tip tables, maternity pens, 
gates and panels, bale feeders, Bison 
equipment,  Texas gates,  steel  water 
troughs, rodeo equipment and garbage in-
cinerators. Distributors for El-Toro electric 
branders and twine cutters. Our squeeze 
chutes and headgates are now avail. with a 
neck extender. Ph 306-796-4508, email: 
ple@sasktel.net  Web: www.paysen.com

STEEL VIEW MFG. Self-standing panels, 
windbreaks, silage/hay bunks, feeder pan-
els, sucker rod fence posts. Custom or-
ders. Call Shane 306-493-2300, Delisle, 
SK. www.steelviewmfg.com

FREESTANDING PANELS: 30’ windbreak 
panels; 6-bar 24’ and 30’ panels; 10’, 20’ 
and 30’ feed troughs; Bale shredder bunks; 
Silage bunks; Feeder panels; HD bale feed-
ers; All metal 16’ and 24’ calf shelters. Will 
custom build. 306-424-2094, Kendal, SK.

SUPREME 700TMR w/scale, 6’ unloading 
conveyor, dry hay recutter at back, dual 
wheels, always shedded, excellent cond., 
$36,000. 204-758-3374,  St. Jean, MB.

FFS- FUCHS FARM SUPPLY is your partner 
in agriculture. Stocking mixer, cutter, 
feed wagons and bale shredders. We are 
industry leaders in Rol-Oyl cattle oilers.  
306-762-2125, Vibank, SK. www.fuchs.ca

CATTLE SHELTER PACKAGES or built on 
s i t e .  F o r  e a r l y  b o o k i n g  c a l l 
1-800-667-4990 or visit our website: 
www.warmanhomecentre.com

2007 WORKSTAR 7400 IHC feed truck, 
7780 hrs. on the truck, bought new (Oct. 
2008) c/w new Cattelac 600 mixer, excel-
lent cond, $100,000. 306-672-7502 or 
306-672-3516, Gull Lake, SK.

2008 HIGHLINE 8100, in good condition,  
$10,000. 306-963-7724, 306-963-7880. 
Imperial, SK.

SVEN ROLLER MILLS. Built for over 40 
years. PTO/elec. drive, 40 to 1000 bu./hr. 
Example: 300 bu./hr. unit costs $1/hr. to 
run. Rolls peas and all grains. We regroove 
and repair all makes of mills. Call Apollo 
Machine 306-242-9884, 1-877-255-0187.   
www.apollomachineandproducts.com

ROUND BALE FEEDERS built from 2 3/8 oil 
field pipe, single or double feeders. Will 
build to suit your needs. Will also build  
other livestock equipment. Can deliver. 
Call Frank, 306-640-5542, Rockglen, SK.

CATTLE SHELTER PACKAGES or built on 
s i t e .  F o r  e a r l y  b o o k i n g  c a l l 
1-800-667-4990 or visit our website: 
www.warmanhomecentre.com

USED PIPE AND SUCKER RODS: 2-3/8", 2-
7/8", 3-1/2" used pipe, $36/ea.; 7/8", 1"
sucker rods, $12/ea. Call 306-460-7966, or
306-460-4166, Kindersley, SK.

WANTED: ANTIQUES & JUNK you want to
clear out. Almost anything in old buildings.
Pay cash, will travel! 403-915-0447, S. AB.

WANT THE ORGANIC ADVANTAGE? 
Contact an organic Agrologist at Pro-Cert 
for information on organic farming: pros-
pects, transition, barriers, benefits, certifi-
cation and marketing. Call 306-382-1299, 
Saskatoon, SK. or info@pro-cert.org

ORGANIC CO2 FERTILIZER: CropPlus. A 
100% natural, organic, mineral based, fo-
liar applied fertilizer. It contains carbon 
dioxide, which is very beneficial in plant 
health. Apply with any sprayer. $10/acre. 
Cory Wiebe 204-247-2142, Roblin, MB.

ORGANIC BORAGE PRODUCERS: DSC is
looking for organic Borage producers for
the 2018 harvest season. 306-697-3152,
Grenfell, SK. dandilee.colby@outlook.com

WANTED: ORGANIC LENTILS, peas and 
chickpeas. Stonehenge Organics, Assini-
boia, SK., 306-640-8600, 306-640-8437.

COMMON CERTIFIED ORGANIC Alfalfa 
(tap rooted), common cert. organic Red 
and common cert. organic Alsike Clover, 
50 lb. bags. 306-382-1299, Saskatoon, SK.

ARE YOU SINGLE and would rather be 
in love? Camelot Introductions has been 
successfully matching people for over 23 
years. In-person interviews by Intuitive 
Matchmaker in MB and SK. Call 306-978-
LOVE (5683) ,  204-257-LOVE (5683) 
www.camelotintroductions.com

ROUGH COLLIES: BEAUTIFUL Lassie pups,
in S/W and Tricolour, available Jan.15/18
to approved homes, $500. 306-201-9207,
Regina, SK. Email: fonehill@canwan.com

IRISH WOLFHOUND PUPPIES, 3 females,
have shots, $1200. 780-954-2415, Jarvie,
AB. Email: michellelovin36@gmail.com

BOSTON TERRIERS:5 adult breeding pairs. 
Producing all colours. No inbreeding. Brin-
dle pups avail. 780-365-2217, Andrew, AB.

GREAT PYRENEES/AKBASH CROSS pups, 
born Nov. 17 with sheep, both working 
parents, $250; Two 8 month old bonded 
dogs, $600 ea. 306-845-2404, Livelong, SK

RED BLUE HEELER PUPS: From good work-
ing and good natured parents, ready to go, 
$300. 306-725-4510, Bulyea, SK.

GREAT PYRENEES PUPS born to work-
ing parents. Vet checked, first shots, ready 
January 15th, $300/each. 403-308-4781, 
E-mail: heathernelsonfarm@gmail.com

175 MAIN ST., PIERCELAND, SK. 60’x90’ 
commercial building, perfect for any busi-
ness, $399,000. MLS®SK711082. Meadow 
North Realty: Call 306-236-4610, or email 
mnr@sasktel.net     www.meadownorth.ca

LOG SIDING, LOG cabin logs, Fir timbers, 
Fir flooring, Cedar. Special orders. Check 
out  more  in fo .  at :  rouckbros .com                   
Lumby, BC.,  1-800-960-3388.

CANADA’S AG-ONLY 
LISTINGS GIANT

CANADA’S AG-ONLY 
LISTINGS GIANT

1-800-667-7770  |                             .com
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LAND FOR SALE BY TENDER
Eight (8) quarter sections of land northeast of Edgerton in the M.D. of 
Wainwright No. 61 are being offered for sale by Tender, subject to present 
non-financial encumbrances and restrictions as per existing Certificates 
of Title, for -

NW 36-44-3-W4 

SW 36-44-3-W4

SE 27-44-3-W4

NE 26-44-3-W4

SE 35-44-3-W4

SW 35-44-3-W4

NE 13-44-3-W4

SE 13-44-3-W4

MINERAL RIGHTS ON ALL PARCELS ARE EXCLUDED.

For further particulars and details PHONE GEORGE MARQUARDT AT 1-403-807-7668. 
Email gmarquardt@shaw.ca

TENDERS WILL CLOSE AT 12:00 NOON ON FRIDAY, FEBRUARY 16TH, 2018

FOX WAKEFIELD SHOLTER
Attention: A.J. Fox and Jordan Bolt

P.O. Box 500, LLOYDMINSTER, Sask-Alta, S9V 0Y6
5016 - 48th Street

LLOYDMINSTER, AB T9V 0H8

LANE REALTY
We Are Pleased To Announce The Following Recent Sales

SOLD!

Saskatchewan’s Farm & Ranch Specialists™
WITH OVER 36 YEARS IN THE BUSINESS!

LANE REALTY

“Now representing purchasers from across Canada,
and overseas!”

306-569-3380

www.lanerealty.com

For the most VALUE & EXPOSURE that you deserve when 
selling your farm or ranch property contact Lane Realty!

With 124 Registered Sales in 2017!

TO INCLUDE YOUR PROPERTY FOR WINTER SHOWINGS

CALL US TODAY!

To view full color feature sheets for all of our CURRENT LISTINGS 
and virtual tours of selected properties, visit our website at:

MOOSOMIN 19 acres – owned by GDR Company Farm Ltd.
DINSMORE 159 acres – Lori & David Tryyki
KRONAU 160 acres – owned by Brian Siller
STOCKHOLM 311 acres – owned by Wendy & Lorne Bristow
DINSMORE 319 acres – owned by Jack Lloyd & Robert Lloyd
ELBOW 1270 acres – owned by Arthur, Donald & Ronald Chernick & 
Woodmere Farms Inc.
BIRSAY 1548 acres – owned by Inez Ward as P.O.A. for Robert White-
side

Visit our booth at the 
Agri-Visions Farm Trade Show 

in Lloydminster, SK. February 14-15, 2018!

ROBERT YOUNG
P R A I R I E S  R E A LT Y  I N C .

WE HELP YOU 
BUY & SELL LAND

WWW.MEDALLION-HOMES.CA modular 
homes/lake houses/RTM’s. Visit our sales 
lot, or check online for stock, homes and 
all other plans. Factory direct orders built 
to your specs! Trade-ins welcome, buy and 
sell used homes. Hwy 2 South, Prince Al-
bert, SK. Call 306-764-2121 or toll free 
1-800-249-3969.

2016 FOREST RIVER Quailridge, call for 
Pricing! Sunridge RV, Radisson, SK. Sale in 
Saskatoon Jan. 26th at 2820 Jasper Ave. 
1-877-827-4845, www.sunridgervs.ca

HOME HARDWARE RTM Homes and Cot-
tages. Phone 1-800-663-3350 or go on-
l i ne  fo r  f l oo r  p l ans  and  specs  at : 
www.northbattlefordhomehardware.com

J&H HOMES: Western Canada’s most 
trusted RTM Home Builder since 1969. 
View at: www.jhhomes.com 306-652-5322

RTMS AND SITE  bu i l t  homes .  Ca l l 
1-866-933-9595, or go online for pictures 
and pricing at: www.warmanhomes.ca

RTMS AND SITE  bu i l t  homes .  Ca l l 
1-866-933-9595, or go online for pictures 
and pricing at: www.warmanhomes.ca

VEGAS TIMESHARE: INT’L exchanges, 2 
bedroom, 2 bath, full kitchen, laundry, 
fireplace, pools, selling due to health.  
306-453-2958, Carlyle, SK.

CONDO IN BEAUTIFUL Palm Springs area 
(Rancho Mirage): 2 bdrm, 1 bath, 1016 
sq.ft. Open beam cathedral ceilings, moun-
tain views, 55 plus gated community. Fully 
furn., $115,000 USD. Gym, tennis court, lg 
heated pool, spa and clubhouse. For info 
and pics,  evezpalmsprings@kwrealty.com 
or call 306-725-7707, Govan, SK.

2 DEEDED TIMESHARES for sale: 1 in 
Nashville & 1 in Las Vegas. Call Barry for 
details, 250-423-1771, Grasmere, BC.

BAR M RANCH - ASHCROFT, BC: Prime lo-
cation with great valley views. 573 ac. in 4 
titles plus lease land, all gravity fed water 
under 3 centre pivots, 4 residences and 
1000 head feedlot. Shop, equipment stor-
age, calving barn, large steel hay shed, 
and horse barn are some of the improve-
ments. Adjacent range for 4500 AUM’s 
which translates to 565 cow/calf pairs. 
Early turn out and later gather means only 
90 feeding days. Some development po-
tential and 2.5 hrs. to Fraser Valley. 100 
ac. certified organic along with 5-50 ac. 
currently leased to a local vegetable grow-
er. Call Tim @ Ranches Only for more info 
or to arrange a viewing. 250-280-7653.

UP FOR BIDS!! Great location: Quarter 
Section, South East of Coaldale, AB. 
Great quarter section - 154.25 acres with 
full  SMRID Water Rights. Located on 
paved road 512, good irrigated parcel of 
land. Irrigation equipment is optional as it 
belongs to tenant. This parcel of land is of-
fered by sealed tenders closing March 5, 
2018. COALDALE ID#1100630, Real 
Estate Centre, 1-866-345-3414. Visit: 
www.farmrealestate.com

SECTION OF LAND FOR SALE, includes 
modern bungalow w/3 bedrooms, top of 
the line appliances, triple pane windows, 
and wrap around cedar deck. Deep well 
w/good flow, septic tank with out flow. 
Large quonset, storage shed, and utility 
building w/heat & power. 40 cleared and 
seeded acres fenced for livestock, plank 
fencing, round pen, shelters and heated 
Ritchie auto water. Farm consists of 230 
ac. of Alfalfa w/some Timothy. Rest of the 
land is partially cleared w/mature Birch 
and Spruce.  Backs onto Crown land 
w/lake. Hunters paradise, $1,600,000.    
Call 780-524-4173, Little Smoky, AB.

DON MACINTYRE 
FARMLAND SALE

Taking bids until 
February 16, 2018

Highest offer will not necessarily 
be accepted

SALE INCLUDES:
1) Deeded Lands 

(~6 miles from Brooks, AB): 
SW 12-18-14-W4 (160 acres) 

NW 12-18-14-W4 (151.37 acres)
(Does not included 8.63 acres subdi-

vision of house and out-buildings)
2) EID Adjoining Lease 

(~585 private grazing acres)
3) Five active Oil/Gas Wells - 

annual income $19,240
4) All Existing Irrigation equipment

(Pumps/Pivot/Wheel sprinklers)
For Information contact James 

MacIntyre at 403-990-6804
and/or james.macintyre@shaw.ca

LOCATED IN THE COUNTY OF NEWELL:
301.91 acres, irrigated m/l with 231 acres
EID first water rights. For sale by owner
$2,500,000. Three titled parcels: Parcel A
159.8 acres (NW 3-21-15 W4); Parcel B
107.71 acres (Portion of SW 3-21-15 W4);
Parcel C 34.4 acres (portion of NE 3-21-15
W4). Irrigated #1 soil well suited for any
forage, cereal or specialty crops including
very successful potato crops on this unique
elevated land with sandy #1 soil. The best
historical use of this agricultural land has
been potatoes and alfalfa seed. T-L pivot
covers approximately 192 acres. Wheel
move irrigation covers approximately 39
acres. EID water service is provided by two
water delivery points. 3 phase electricity
provides power for the electric irrigation
pump and hydraulic system that runs the
pivot. Additional surface lease rental
income of $17,000 per year. The 107.71
acre Parcel B has delivery of fresh water
from the County of Newell Water Project
(CNWP). This parcel would make an excel-
lent building site for a residence and addi-
tional support buildings. Access to the land
is on Range Road 153 North off secondary
Highway 550, approximately 4 kms West of
the intersection of Highway 36 and High-
way 550. Contact Greg Neufeld by phone or
email: 403-862-0811, gneufeld@cgeng.ca

ORGANIC LAND in MD of Mackenzie, north 
of Peace River: 1200 seeded ac., 1800 
sq.ft house w/garage, 6800 sq.ft. shop, 
60x120 cold storage, 100,000+ bu. grain 
storage, power, phone, natural gas, dug-
out, on school bus route. 780-928-2538 or 
780-841-1180.

SASKATOON SOUTHWEST, River Valley 
View Estate, near golf course. Paved road 
and all services to site, $229,500. Phone 
306-382-1299 or 306-382-9024.

WANTED: GRAIN FARM approx. 1000 
acres for purchase or rent in north half of 
Saskatchewan. Prefer with yardsite. Call: 
780-205-4296 or email: 3star@telus.net

FOR RENT: ALL of Section 23-23-27 W2, in 
RM of Craik #222. Call 306-734-2997.

NOTICE OF TENDER SW-08-40-09 W2, RM
of Porcupine #395. Closing Feb14/18. For
more info, contact Selling Officer: David
Hnatyshyn-assistant Heidi, Hnatyshyn
Gough, #601-402 21st St E, Saskatoon, SK.
Ph: 306-653-5150, fax: 306-652-5859,
email: heidi@hglaw.ca

1745 ACRES RANCH land with wind 
opportunity! ID#1100624: Assiniboia, 
SK. 1745 acres +/-, 1/2 hour South of 
Assiniboia (close to St. Victor - Big Money 
valley). All deeded land except 1 quarter, 
which is Crownland lease. 1980 house ap-
prox. 1100 sq. ft., 40’x60’ steel quonset, 
40’x50’ shop w/concrete floor, not heated, 
40’x60’ quonset/ cattle shed. All natural 
spring water on the property. Mostly na-
tive grass/pasture. Another opportunity 
with this land is that 5 quarters are signed 
up  wi th  Suncor  for  poss ib le  future 
wind/solar power. Real Estate Centre, 
1-866-345-3414. For all our listings 
visit: www.farmrealestate.com

GRAIN LAND TO RENT, 35 mile radius of 
Rouleau, SK. Call  306-776-2600 or email:  
kraussacres@sasktel.net

LOOKING FOR LAND
w/Aggregate Potential

In Saskatchewan

Call POTZUS LTD.
Phone: 306-782-7423

Fax: 306-786-6909
Email: info@potzus.com

RM OF ELDON: SW 22-49-24 W3 Ext 24 
and NE 09-49-24 W3 Ext 8. 298.88 acres. 
Surface lease revenue. For sale by Tender 
with bids closing Feb 1, 2018. Details at 
www.forrestlandtender.ca or contact Vern 
McClelland, RE/MAX of Lloydminster, 
780-808-2700.

WANTED: GRAIN LAND for rent in North-
ern/Central Saskatchewan. Call  Mike 
306-469-7741, Big River, SK.

 5,000 to 20,000 
 ACRES

 OF GOOD CROP PRODUCTION
 L AN D IN  S AS K ATCHEW AN

 AN D AL BERTA  
 Plea s e ca ll M a rcel a t  1-403-350-6 8 6 8  

 M a rcel L eBla n c Rea l Es ta te In c.

 W ANTED

WANTED: Saskatchewan grainland, hous-
ing, and vacant lots. Will pay min. 10% 
premium on current pricing. Within 25 
miles of Leader SK. Box 5001, c/o The 
Western Producer, Saskatoon, SK  S7K 2C4

TOM NEUFELD
SASK. LAND SALES
Tom@saskfarmland.com

306-260-7838
REALTOR ®

RM MAPLE CREEK #111. For sale N 1/2 
35-11-26-W3. 320 cult. acres, 60x100’ 
steel quonset on 2’ cement fdn, power, 
water for up to 100 head of cattle, 1 mile 
of Hwy #1 frontage.  Will be sold by Feb-
ruary 20th. Call 403-866-2214.

QUARTER SECTION IN RM of Bjorkdale, SK.
#426. SW 19-45-09 W2, 147 acres, approx.
100 cultivated. Phone 306-864-7922.

FARMLAND 
WANTED

Cell: 306-230-1588
Offi ce: 306-361-8926

Fax: 306-665-1443
justin.yin.ca@gmail.com

JUSTIN YIN
FARMLAND
M A R K E T I N G
S P E C I A L I S T

R M  O F  F R E N C H M A N  B U T T E :              
SW 35-52-25 W3 Ext 5 and NW 35-52-25 
W3 Ext 2. 207 acres. For sale by Tender 
with bids closing February 6, 2018. For de-
tails, visit www.moorelandtender.ca or 
contact Vern McClel land, RE/MAX of 
Lloydminster, 780-808-2700.

LAND FOR SALE in RM McCrainy SW 1/4 
16-30-28-W2, gravel on adjacent 1/4. Bids 
close Feb. 18, 2018. 306-229-2181, Kenas-
ton, SK. Email: brad.rink@mapleleaf.com 

ORGANIC RANCH: 160 acres, Private
Paradise! Home, Corrals, Pastures. Please
call 306-812-7713, Moose Range #486, SK.

RIVER RETREAT: Saskatoon South - 177 
acres forested, organic river front land. 50 
acres cultivated. $6500 per acre. Phone 
306-382-1299 or 306-382-9024.

FOR RENT BY TENDER: RM of Nipawin, SK. 
#487, NE-14-49-15W2, NW-14-49-15W2, 
& SW-14-49-15W2, comprising of 472 
cult. ac. There are no buildings on the land 
other than a house and barns on the 5 acre 
yard site. All of the land is currently 
farmed. Tenders are to be submitted in en-
velopes marked “Nipawin Tender”, to De-
zarae  Senf t  at  Mi l le r  Thomson LLP, 
600-2103 11th Ave., Regina, SK., S4P 3Z8,  
on or before noon on Fri., Feb. 23, 2018, 
and shall include: tender price, length of 
rental term, any other terms you are pre-
pared to offer and a certified cheque/bank 
draft payable to “Miller Thomson LLP in 
trust” for 10% of the tender price (being 
10% of the annual rent pmt. you are ten-
dering). No conditional tenders will be ac-
cepted and the highest, or any tender, will 
not necessarily be accepted. Tenders will 
not be opened in public. The deposit of all 
unsuccessful tenderers will be returned by 
mail. The successful tenderer shall enter 
into a lease agreement on or before Mar. 
16, 2018. The 10% deposit will constitute a 
deposit towards the first years rental pay-
ment. For further information, please con-
tact Dezarae Senft, 306-347-8309.

Acres of Expertise.

Kevin Jarrett
(306) 441-4152

kevin.jarrett@HammondRealty.ca

HammondRealty.ca

RM #68 OF BROKENSHELL, 1/4 section 
SW- 1-7-16-W2, approximately 160 culti-
vated organic acres. The highest or any bid 
not necessarily accepted. Submit tenders 
to Box 661, Weyburn, SK., S4H 2K8. Tend-
ers will close Feb. 1st, 2018. For more in-
fo r m a t i o n  c a l l  3 0 6 - 8 4 2 - 5 7 7 1 ,  o r 
306-861-7072. Weyburn, SK.

SASK FARMLAND FOR SALE or rent by 
owner in R.M. of Aberdeen #373. 20.5 
quarters, 2900 cult. ac. 306-374-8877.

FARM FOR LEASE: 2 farms consisting of 
approx. 627 acres of cropland. Located in 
the vicinity of Macoun, in the RM of Cam-
bria. The area is well suited for wheat, ca-
nola and pulse production. Bonnefield 
plans to negotiate with excellent farmers 
to form long-term lease arrangements to 
ensure this land is maintained profitably 
and sustainably for the long term. Please 
email: cambria2farm@bonnefield.com for 
additional information.

TOM@SASKFARMLAND.COM Interest-
ed in the value of your farmland and con-
sidering selling? Up to date market evalua-
tions done at your farm. Coldwell Banker 
Signature. Tom Neufeld 306-260-7838.

WOOD RIVER RM #74.  By tender S1/2 
12-8-6-W3;  N1/2 12-8-6-W3;  N1/2 
7-8-5-W3. Please bid on each half sec-
tion separately. Tenders must be re-
ceived by 1:00 pm, Feb. 8, 2018. Mark 
tenders “Filson Brothers Tender”. Highest 
or any tender may not necessarily be ac-
cepted. Send tenders to Duane Filson, 
Box 340, Lafleche, SK., S0H 2K0, or by 
email to duane.filson@sasktel.net  For  
info call 306-472-7772. Woodrow, SK.

4 QUARTERS FARMLAND for sale, 40 miles
SE Weyburn. Grains, canola, legumes. 9 oil
well leases. House, electricity, water,
$998,500. 604-971-2870, Benson, SK.
rickzimmerman6@gmail.com

SECLUDED RIVER RETREAT: 80 acres 
on west bank, pt of 01-46-04 W3. Summer 
road and river access, $167,500. Phone 
306-382-1299 or 306-382-9024.

R M  O F  B L U C H E R  3 4 3 :  2  q u a r t e r s . 
SW-29-35-01-W3M,  NW-29-35-01-W3M, 
305 acres cult. 3 hopper bins totaling 
16,000 bu.  Call Bob at 306-717-1987.

Proud to Sell  
Saskatchewan’s Finest Farms 

Mike Janostin 
(306) 481-5574
greatplainsrealty.ca

FARMLAND 
WANTED

Saskatchewan’s Ag Real Estate Professionals

HammondRealty.ca

Kevin Jarrett
(306) 441-4152
Saskatoon, SK

Dave Molberg
(306) 948-4478
Biggar, SK

Grant Anderson
(306) 831-9214
Rosetown, SK

Tim Hammond
(306) 948-5052
Biggar, SK

For the most 
up-to-date listings, 

please visit

HammondRealty.caAcres of Expertise.
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NOTICE OF JUDICIAL SALE
The following land will be offered for sale by tender 

under the direction of the Selling Officer, 
Joel A. Hesje, Q.C., Barrister and Solicitor:   

 Minimum Bid
NW 21-26-27 W3 Ext 0 (RM of Chesterfield No. 261) $124,000.00
NE 21-26-27 W3 Ext 3 & Blk/Par A Plan No 101203704 Ext 4 
  (RM of Chesterfield No. 261) $124,000.00

1. All bids must be in writing and submitted by registered mail or delivered 
 personally to the judicial selling officer in a sealed envelope at the address  
 below by 5:00 p.m. on February 19, 2018.
2. Each bid shall be accompanied by a certified cheque or solicitor’s trust cheque  
 in the amount of 10% of the bid. If the bid is not successful, the deposit will be  
 returned to the bidder.
3. Within 15 days of the opening of bids, the successful bidder shall provide either:
 (a) the balance of the purchase price; or
 (b) payment of the sum equal to the difference between the balance of the   
  purchase price and any mortgage financing, together with an unconditional
  and unequivocal letter of commitment from a recognized financial institution  
  to the mortgagee to finance within 15 days of the confirmation of sale, the  
  successful bidder’s purchase of the land for the price stated in the bid.
4. If the successful bidder does not complete the purchase on the terms and within  
 the time specified, the deposit will be forfeited.
5. The land will not be sold for amounts less than the minimum bid amounts 
 indicated above.
6. The land shall be sold subject only to such taxes as accrue due after 
 December 31, 2017 and CNV Mechanic’s Lien Int. Register #100435069 with  
 respect to Blk/Par A Plan No 101203704 Ext 4.
7. The land may be sold as separate parcels. If bidding on more than one parcel,  
 the bid should specify the amount bid for each parcel and whether the bid is  
 conditional upon being successful on all parcels included in the bid.
8. The highest or any bid may not necessarily be accepted and the sale is subject  
 to confirmation by the Court of Queen’s Bench.
9. Further information including the full legal description of the land may be   
 obtained from the Selling Officer.

McKercher LLP
374 - 3rd Avenue South Saskatoon, SK  S7K 1M5

Attention: Joel A. Hesje, Q.C.
Telephone: (306) 653-2000   Facsimile: (306) 653-2669

AGRICULTURAL LAND FOR SALE BY TENDER
RM of North Battleford No. 437

Having received instructions from the registered owner, the undersigned  
offers the following agricultural land situated in the RM of North Battleford 
No. 437 for sale by Tender:

SE 36-43-15 W3 (160 acres) - Taxable assessment - $127,435
SW 36-43-15 W3 (160 acres) - Taxable assessment - $127,435

All tenders to be accompanied by a certified cheque for 3% of the tender 
payable to “Norsasklaw Prof. Corp. Trust” (refundable).

Send or deliver all offers in a sealed envelope marked “LAND TENDER 
– E4224R” to the undersigned on or before 10:30 AM on the 7th day of  
February, 2018. Possession on closing.

Highest or any offer not necessarily accepted.

NORSASKLAW - ATT: RICHARD GIBBONS
#1381A - 101st Street, North Battleford, SK S9A 0Z9

FARM FOR SALE BY TENDER
Crop, Beef or Mixed-use Farmland

Prime Manitoba farmland with a history of excellent crop production. 
A great opportunity for a start-up or an established farm operation wanting 
to add more land to an existing land base.

www.greenfarmforsale.com
 NE-21-15-26W (160 acres) NW-15-15-26W (160 acres) 
 SE-21-15-26W (160 acres) NE-22-15-26W (160 acres) 
 NE-15-15-26W (160 acres) SE-22-15-26W (160 acres) 
Single buyer for all 6 quarters preferred although all serious offers will be consid-
ered. Owners reserve the right to reject highest, any or all tenders.
Land Rental Agreements on 568 acres end 9/30/18 & must be honoured as a con-
dition of sale. Two separate tenants have the option to buy their rented parcels 
by matching the highest arms length offer satisfactory to the landlord (Estate of 
D.T. Green).
Submit tenders in a sealed envelope marked “GREEN Tender” to the law office of 
Sims & Company, P.O. Box 190, Birtle, Manitoba R0M 0C0. Tenders must be accom-
panied by a deposit in the form of a certified cheque or bank draft for 5% of ten-
der, payable to “Sims & Company”. Include name, mailing address and telephone 
number. Deposit cheques for unaccepted bids will be returned.

 Tender deadline:  Feb. 28, 2018 Possession:  May 1, 2018
 EMAIL: dtg@greenfarmforsale.com Call: 204-261-9352

8500 ACRE RANCH in RM of Reno, all 
grass,  lots  of  water.  $474 per acre. 
306-299-4445, www.ranch-for-sale-sk.ca

Owner/Broker

 15 million
 in sales - 2017

 80,000 
investor

 managed 
acres 

Warren Vandenameele
306.743.7761

capcom@sasktel.net

238 ACRE FARM on Drifting River. 200 
workable ac., 100 yr. old shelter belt, w/ 
older useable house, and 11 out buildings. 
New wiring to out buildings, new 200A 
panel in house, new base boards, and very 
good well. 431-738-1888, Dauphin, MB.

CHATFIELD/POPLARFIELD: Opportunity to 
run your own cattle & grain farm. 1240 sq. 
ft. bungalow. 800 ac. owned, 1920 leased. 
200 acres cult. balance hay & fenced pas-
ture. Many outbuildings, $799,000. Call 
Claudette: 1-888-629-6700. LJBaron.com

PRIME FARMLAND SALE: Manitoba crop,
beef or mixed-use farm with a history of
excellent production. A great start-up,
expansion or investment opportunity!
204-945-0891 Email: bwords@mymts.net
www.greenfarmforsale.com

FARMLAND IN RM of DeSalaberry, MB for
sale by Tender: 320 acres of well drained
lands, two adjacent farm yards, garage,
machine shed, grain storage. Sealed bids
received until 5:00 PM, February 28, 2018.
For bid package, contact: Art Stacey at
204-934-2537, ajs@tdslaw.com

142 ACRES IN & overlooking beautiful 
Assiniboine Valley- Binscarth, MB: 
3090 sq.ft. home. 2 car garage. 50x80 in-
sulated shop/in-floor heat, built in 2006. 
400 amp, single phase power. 28x80 insu-
lated shop. 40x60 storage. Close to mines 
at Esterhazy. Karen Goraluk, Salesperson, 
204-773-6797, NorthStar Insurance & Real 
Estate, north-star.ca  MLS#1726260

4 1/2 QUARTERS- BIRTLE, MB: 706 to-
tal acres. Mixed farm. 3000 sq.ft. dwelling, 
5 bdrm, 3 bath. 30x215 pole shed. 2nd 
yardsite, 2 - 32x55 pole sheds, 40x60 ma-
chine shed. Grain storage. Gravel pit. 2 
we l l s .  Karen  Gora luk ,  Sa lesperson , 
204-773-6797, NorthStar Insurance & Real 
Estate,  north-star.ca  MLS#1726260

TURNKEY OPERATION: 25 miles NE of 
Neepawa, MB. 4.5 quarters, 200 cows, 
feed for 500 cows, equipment and excel-
lent newer yardsite. Phone 204-402-0780.

CANADIAN FARM REALTY
Stay connected with 
current land values.

THANK YOU TO ALL OUR PAST 
CLIENTS, COLLEAGUES AND CURRENT 

CUSTOMERS FOR STOPPING BY  
TO VISIT OUR TEAM AT AG DAYS.

Sheldon Froese 204-371-5131
Stacey Hiebert 204-371-5930
Dolf Feddes 204-745-0451
Junior Thevenot 204-825-8378
Henry Carels 204-573-5396
Catharina Carels 204-720-4779

Visit our farm listings & videos at 
www.canadianfarmrealty.com

WANTED TO RENT pasture in AB or SK. For 
min. 40 or max. 150 pairs. Prefer super-
vised. 403-634-1642. gcaillia@telus.net

MULCHING- TREES, BRUSH, Stumps. 
Call today 306-933-2950. Visit us at: 
www.maverickconstruction.ca

LOOKING FOR PASTURE, hay, and cultivated
quarters to rent or buy NE of Southey, SK.
Needing pasture this summer, can haul.
403-485-1324, lesleymarsh@hotmail.com

ACREAGE FOR SALE: 2 storey, 4 bed, 2.5 
baths, 18.48 acres 10 min. NW of  Airdrie, 
AB., Contact Azmy Yacoub, Real Estate 
Professional Inc., 403-399-2227

4 WHEEL BOMBARDIER Rotex, 250 hrs, 
like new, $4000; Wanted: 14’ bumper hitch 
dump trailer. 306-304-1959, Goodsoil, SK.

2013 GLASTRON MX 205, $37,500. Axxis 
Motorsports, Hwy 11 & Floral, Saskatoon. 
Sale Jan 26, 2820 Jasper Ave. 306-249- 
3488, www.axxismotorsportsltd.com

2015 COACHMAN VIKING Ultra-Lite, 
$19,980. Sunridge RV, Radisson, SK. Sale 
in Saskatoon Jan 26th at 2820 Jasper Ave. 
1-877-827-4845, www.sunridgervs.ca

2014 JAYCO WHITE HAWK, 34’ 11”, dbl. 
slide, $28,980. Sunridge RV, Radisson, SK., 
Sale in Saskatoon Jan 26th at 2820 Jasper 
Ave. 1-877-827-4845, www.sunridgervs.ca

CLASS B MERCEDES Roadtrek van, out-
standing value & quality! 1-866-346-3148 
Shop online 24/7 at: allandale.com

RV SHOW SPECIAL !  2017  Ace  27 .2 
#H0A07707, $99,900. 1-844-488-3142 or 
shop online 24/7 at: allandale.com

2017 POLARIS  600 Switchback, pre-
owned, $10,750. Axxis Motorsports, Hwy 
11 & Floral. www.axxismotorsportsltd.com 
306-249-2488, Saskatoon, SK.

2014 POLARIS Switchback Pro, $9500. 
Axxis Motorsports, Hwy 11 & Floral, Saska-
toon. Sale Jan 26, 2820 Jasper Ave. 306- 
249-3488, www.axxismotorsportsltd.com

SUN BEACH MOTEL, 1 bdrm suite, $695, 
Lakefront 2 bdrm, $850. 250-495-7766, 
Osoyoos, BC. www.sunbeachmotel.net

FROESE SEEDS SUITE Accommodation
available in Saskatoon. Rent the entire 3
bdrm suite or an individual room for your
next stay. Please visit our website or
contact for more info. Starting at $75 per
night. Call 306-343-6586, Saskatoon, SK.
kimlarson@live.com froeseseedsbnb.ca

SAWMILLS  from only $4397 - Make 
Money and Save Money with your own 
bandmill. Cut lumber any dimension. In 
stock, ready to ship. Free info. and DVD:  
www.NorwoodSawmills.com/168 or call 
1-800-567-0404.

WOOD-MIZER PORTABLE SAWMILLS , 
eight models, options and accessories. 
1-877-866-0667. www.woodmizer.ca

CERTIFIED AC Metcalfe, AC Newdale, CDC 
Copeland, Legacy, CDC Austenson, CDC 
Maverick,  CDC McGwire.  Van Burck 
Seeds,  Star City,  SK 306-863-4377.  
www.vanburckseeds.ca

AC METCALFE, CDC COPELAND, CDC 
POLAR STAR, top quality. Wiens Seed 
Farm 306-377-2002, Herschel, SK.

TOP QUALITY CERT. #1 CDC Copeland, 
AC Metcalfe, Newdale. Frederick Seeds, 
306-287-3977, Watson, SK.

CERTIFIED CDC Copeland & AC Metcalf. 
Call Trawin Seeds, 306-752-4060, Melfort, 
SK. www.trawinseeds.ca

CERT. AC METCALFE, 99% germ., 96% vig-
or, 0% smut, 0% fus., 49.4 kernel weight, 
will be cleaning late Jan. $8.25/bu. Oly-
nick Seeds, 306-338-8078, Quill Lake, SK.

CDC COPELAND, Fdn., Reg., Cert. top 
quality seed. Widely accepted malt variety. 
Inquiries welcome. Volume discounts. 
Gregoire Seed Farms Ltd, North Battleford, 
SK., cell  306-441-7851 or 306-445-5516. 
gregfarms@sasktel.net

CERT. #1 Copeland: 94% germ., 95% vig-
or, 48.3 TKW, 100% Copeland. Sandercock 
Seed Farm, 306-334-2958, Balcarres, SK.

WE BUY:
• AAC Synergy Malt Barley
• 15.0+ protein Hard Red Spring Wheat 

and 11.5 Protein Winter Wheat
• Soybeans and Peas
• Feed Wheat, Barley and Corn

Farm Pick up Available
1-800-258-7434  matt@seed-ex.com

Best pricing, Best  
option Best service

CERTIFIED #1: CDC COPELAND, AC Met-
calfe, CDC Polarstar, AAC Connect, CDC 
Fraser. Lung Seeds Ltd. 306-368-2414, 
Lake Lenore, SK.

CERTIFIED # 1, high germ: AC Metcalfe, 
CDC Copeland. Seed Source, Archerwill, 
SK., 306-323-4402.

AAC SYNERGY, Cert. top quality seed. 
Very high yielder, gaining acceptance with 
maltsters. Contracts available. Inquiries 
welcome. Gregoire Seed Farms Ltd, North 
Battleford, SK., cell 306-441-7851 or 
306-445-5516. gregfarms@sasktel.net

CERTIFIED #1 Metcalf(2R) & Legacy(6R). 
Fenton Seeds, 306-873-5438, Tisdale, SK.

CERTIFIED CDC Austenson & Maverick 
feed barley. Trawin Seeds, 306-752-4060, 
Melfort, SK. www.trawinseeds.ca

CERTIFIED #1: CDC Copeland, AAC Syn-
ergy, CDC Maverick, CDC Austenson, AC 
Ranger. Ardell Seeds Ltd., 306-668-4415, 
Vanscoy, SK.

CERTIFIED CDC MAVERICK. Hickseeds 
306-354-7998 (Barry) or 306-229-9517 
(Dale), Mossbank, SK.

CERT. #1 CDC Austenson. Nutrient densi-
fied for enhanced emergence and yield. 
403-633-9999, www.fabianseedfarms.com

GRAZING CORN CM440 conventional va-
riety. Early maturity, whole plant is pal-
atable making for easier cleanup in the 
spring, high quality forage during winter 
months. No planter required. Low seed 
c o s t .  C a n a M a i z e  S e e d  I n c . ,  c a l l 
1-877-262-4046 www.canamaize.com

MINIMIZE INPUT COSTS & maximize yield 
potential. Grain & grazing/silage corn. The 
leader’s in non-GMO technology. A more 
sustainable way of farming! Free delivery. 
Call De Dell Seeds Inc. 204-268-5224.

CERT. & REG. CDC Precision; AAC Spitfire. 
High germ. & 0% F.G., Fast Seed Farm Ltd., 
306-463-3626, Kindersley, SK.

CERT.  FDN, REG. Precision; CDC Alloy;  
AAC Spitfire; Transcend, all exc. germ.,  
0% fusarium. Fraser Farms 306-741-0475, 
Pambrun, SK. foc@sasktel.net

CERT IFIED  TRANSCEND,  very good 
quality. Call 306-843-2934, Wilkie, SK. 
www.herle.ca

CERTIFIED CDC ALLOY. Good disease 
package. Printz Family Seeds, Gravelbourg 
SK., 306-648-3511, 306-380-7769.

CERTIFIED TRANSCEND. Proven variety.    
Printz Family Seeds, Gravelbourg, SK., 
306-648-3511, 306-380-7769.

AAC SPITF IRE ,  TRANSCEND,  top 
quality. Wiens Seed Farm 306-377-2002, 
Herschel, SK.

CERT. CDC PRECISION & AAC SPITFIRE  
E x c e p t i o n a l  y i e l d  p o t e n t i a l  a n d 
standability. Printz Family Seeds, Gravel-
bourg, SK., 306-648-3511, 306-380-7769.

CERTIFIED #1: C.S. Camden. Lung Seeds 
Ltd. 306-368-2414, Lake Lenore, SK.

EXCELLENT QUALITY CERTIFIED #1 CS 
Camden, Summit, CDC Minstrel, CDC Ruf-
f i a n ,  C D C  O r r i n .  F r e d e r i c k  Se e d s , 
306-287-3977, Watson, SK.

CERT. CDC RUFFIAN, CDC Minstrel, AC 
Morgan. Van Burck Seeds, Star City, SK 
306-863-4377.  www.vanburckseeds.ca

CERTIFIED #1 CDC Ruffian, AC Leggett & 
CDC Orrin. Fenton Seeds, 306-873-5438, 
Tisdale, SK.

CERTIFIED Camden, Morgan, Baler and 
Haymaker. Trawin Seeds, 306-752-4060, 
Melfort, SK. www.trawinseeds.ca

CERTIFIED #1, high germ: CS Camden, 
CDC Ruffian, CDC Morrison. Seed Source, 
Archerwill, SK., 306-323-4402.

CERTIFIED CDC HAYMAKER. Hickseeds 
306-354-7998 (Barry) or 306-229-9517 
(Dale), Mossbank, SK.

REGISTERED/CERTIFIED #1: Summit 
Leggett, CDC Haymaker (Forage). Ardell 
Seeds Ltd., 306-668-4415, Vanscoy, SK.

NEW AAC DELIGHT, beardless spring. Nu-
trient densified for emergence & yield.  
403-633-9999, www.fabianseedfarms.com

CERT. SUNRAY TRITICALE. Nutrient densi-
fied for enhanced emergence and yield. 
403-633-9999, www.fabianseedfarms.com

CERT. BOBCAT BEARDLESS fall triticale, 
excellent for cover crop. Nutrient densified 
for  enhanced emergence and y ie ld . 
403-633-9999, www.fabianseedfarms.com

NEW CERTIFIED CDC LANDMARK VB; 
AC Andrew soft white, very good quality. 
306-843-2934, Wilkie, SK. www.herle.ca

EXCELLENT QUALITY CERTIFIED #1: 
AC Andrew, SY Rowyn, Faller, Penhold & 
AAC Sadash .  Ca l l  F reder i ck  Seeds , 
306-287-3977, Watson, SK.

AAC BRANDON CWRS, Cert. top quality 
seed, very high yielder and protein. Highly 
recommended by growers. All inquiries 
welcome. Volume discounts. Gregoire 
Seed Farms Ltd., North Battleford, SK., cell 
306-441-7851, 306-445-5516 or email: 
gregfarms@sasktel.net

CERTIFIED #1 AAC Brandon: 99% germ., 
99% vigor, 38.58 TKW. Sandercock Seed 
Farm, 306-334-2958, Balcarres, SK.

AAC ELIE, CWRS, CERT. top quality seed, 
sister wheat to AAC Brandon. Very high 
yielder with high protein. Positive reviews 
from growers. All inquires welcome. Vol-
ume discounts. Gregoire Seed Farms Ltd, 
North Battleford, SK., cell 306-441-7851, 
306-445-5516. gregfarms@sasktel.net

NEW WHEAT KING! Certified #1 AAC 
Brandon,  98% germ.  Nakonechny 
Seeds, 306-932-4409, Ruthilda, SK.

CERTIFIED #1: AAC Brandon, AAC Came-
ron VB & Carberry.  Lung Seeds Ltd. 
306-368-2414, Lake Lenore, SK.

CDC LANDMARK VB, AAC BRANDON, 
AAC PREVAIL VB, top quality. Wiens 
Seed Farm 306-377-2002, Herschel, SK.

CERTIFIED CARDALE, AAC Redwater, CDC 
Utmost VB, CDC Landmark VB, Pasteur.  
Van Burck Seeds, 306-863-4377, Star 
City, SK. www.vanburckseeds.ca

CERT. # 1, high germ: CDC Landmark VB, 
AAC Cameron VB, AAC Jatharia VB, CDC 
Utmost VB, AAC Brandon. Seed Source
Archerwill, SK. 306-323-4402.

CERTIFIED # 1 AAC Jatharia VB wheat,  
new. Midge tolerant. Shewchuk Seeds, 
306-290-7816, Blaine Lake, SK.

CERTIFIED #1  CDC  Landmark VB, CDC 
Plentiful, Cardale, Elgin ND, Goodeve VB,  
Fenton Seeds, 306-873-5438, Tisdale, SK.

EXCELLENT QUALITY Cert. #1, CWRS:
CDC Landmark VB, AAC Viewfield, AAC 
Brandon, AAC Cameron VB, AAC Elie, Car-
dale, CDC Utmost VB, AAC Connery & AAC 
Redberry. Frederick Seeds, 306-287-3977, 
Watson, SK.

REGISTERED/CERTIFIED #1: CDC Land-
mark, AAC Brandon, AAC Jatharia, Cardale, 
CDC Utmost. Ardell Seeds, 306-668-4415, 
Vanscoy, SK.

CERTIFIED CDC Landmark, AAC Cameron, 
Jatharia, Brandon CWRS wheat. Contact 
Trawin Seeds, 306-752-4060, Melfort, SK. 
www.trawinseeds.ca

SY ROWYN CPSR, Cert. top quality seed, 
high yielder with vg protein. All inquires 
welcome. Volume discounts. Gregoire 
Seed Farms Ltd., North Battleford, SK., cell 
306-441-7851 or 306-445-5516. Email 
gregfarms@sasktel.net

REG./CERT. AAC BRANDON. Nutrient den-
sified for enhanced emergence and yield. 
403-633-9999, www.fabianseedfarms.com

CERTIFIED AAC BRANDON, AAC Jatharia. 
Call Grant, 306-746-7336, 306-524-4339, 
306-746-8070, Semans, SK.

AC VESPER VB, WASKADA. Fdn., reg., 
cert. #1. High yielders, good protein, ex-
cellent quality! Nakonechny Seeds, 
306-932-4409, Ruthilda, SK.

TOP QUALITY CERTIFIED alfalfa and grass 
seed. Call Gary or Janice Waterhouse 
306-874-5684, Naicam, SK.

HYBRID AND OPEN-POLLINATED canola 
varieties. Certified #1 Synergy (Polish), 
Dekalb & Rugby. Phone Fenton Seeds, 
306-873-5438, Tisdale, SK.

TOP  YIELDING  CANOLA  from Canterra 
Seeds. Check out yields in the seed guide 
and purchase from Lung Seeds Ltd. 
306-368-2414, Lake Lenore, SK.

CERTIFIED GLAS and CDC Sorrel flax.  
Trawin Seeds, 306-752-4060, Melfort, SK. 
www.trawinseeds.ca

CDC GLAS, Reg., Cert., top quality seed. 
High yield, exc. standability, easy to har-
vest. Great reviews from customers.   In-
quiries welcome. Gregoire Seed Farms 
Ltd., North Battleford, SK., 306-441-7851 
or 306-445-5516. gregfarms@sasktel.net

CERTIFIED CDC SORREL. Van Burck 
Seeds, 306-863-4377, Star City, SK. 
www.vanburckseeds.ca

CERTIFIED #1 CDC Sorrel, AAC Bravo. 
Fenton Seeds, 306-873-5438, Tisdale, SK.

CERTIFIED #1 CDC Sorrel, AAC Bravo. 
Fenton Seeds, 306-873-5438, Tisdale, SK.

CERT. #1 BETHUNE, 98% germ., 95% vig-
or. Sandercock Seed Farm, Balcarres SK., 
306-334-2958.

CERTIFIED # 1 CDC GLAS - The variety to 
grow! Top yield, excellent lodging resis-
tance. 306-290-7816, Blaine Lake, SK.

CERTIFIED CDC GLAS. Nutrient densified 
for  enhanced emergence and y ie ld . 
403-633-9999, www.fabianseedfarms.com

CANADA’S AG-ONLY 
LISTINGS GIANT

Saskatchewan’s Ag Real Estate Professionals

HammondRealty.ca

Alex Morrow
(306) 434-8780
Fort Qu’Appelle, SK

Dallas Pike
(306) 500-1407
South East, SK

Anne Morrow
(306) 435-6617
Fort Qu’Appelle, SK

Murray Arnold
(306) 621-5018
Yorkton, SK

Wade Berlinic
(306) 641-4667
Yorkton, SK

Acres of Expertise.
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CERTIFIED #1: CDC Glas & CDC Bethune. 
Call Lung Seeds Ltd. 306-368-2414, Lake 
Lenore, SK.

CERT. NSC StarCity, NSC Leroy Soybeans.  
Van  Burck  Seeds ,  Sta r  C i t y,  SK . 
306-863-4377.  www.vanburckseeds.ca
CERTIFIED CDC Blackstrap, earliest black 
bean, direct harvest, high yield, excellent 
disease pkg.; CDC Super Jet & CDC Jet 
also available. Martens Charolais & Seed, 
204-534-8370, Boissevain, MB.

CERTIFIED Snowbird fababeans & Amaril-
lo Peas. Call Trawin Seeds, 306-752-4060, 
Melfort, SK. www.trawinseeds.ca
CERTIFIED #1: SNOWBIRD. Call Lung 
Seeds Ltd. 306-368-2414, Lake Lenore, SK.

Phone: 403-715-9771 
Email: office@seednet.ca

Now Agents For:
CDC Inca Yellow Pea

CDC Proclaim Red Lentil
CDC Palmer Chickpea

ALSO:
AAC Lacombe Yellow Pea

CDC Precision Durum
Guttino and KWS Daniello

Hybrid Fall Ryes 
and so much more!

CDC MARBLE, reg. #1, 99% germ., exc. 
quality! Limited supply. Nakonechny 
Seeds, 306-932-4409, Ruthilda,SK.

CDC IMPULSE, CDC PROCLAIM, CDC 
MAXIM(small reds), top quality. Wiens 
Seed Farm 306-377-2002, Herschel, SK.

CERT. CDC IMPULSE Clearfield red lentil, 
best in it’s class. 306-843-2934, Wilkie, SK. 
www.herle.ca

CERT. CDC PROCLAIM CL Reds, high 
germ. & 0% disease. Fast Seed Farm Ltd., 
306-463-3626, Kindersley, SK.

CERT. CDC IMPULSE, CDC Proclaim, CDC 
Maxim, CDC Redmoon, CDC Greenstar. 
98% germ, 0% disease. Fraser Farms, Pam-
brun, SK. 306-741-0475. foc@sasktel.net

CERTIFIED CDC MARBLE, dark speckled; 
Certified CDC 4371-4, red. Call Grant, Se-
mans, SK. 306-746-7336, 306-524-4339, 
306-746-8070.

GrainEx International Ltd.GrainEx International Ltd.
LENTILS

30 years experience
working with 

FARMERS FOR FARMERS
License & Bonded with CGC 

For current pricing call
306-885-2288

or visit us on the web 
www.grainex.net

CERTIFIED #1 CDC Impala (small red) 
Clearfield. Fenton Seeds, 306-873-5438, 
Tisdale, SK.

CDC PROCLAIM CL, new Red. 100% 
germ. ,  0% ascochyta .  Nakonechny 
Seeds, 306-932-4409, Ruthilda, SK.

CERTIFIED CDC AMARILLO. Van Burck 
Seeds, Star City, SK. 306-863-4377.  
www.vanburckseeds.ca
CERTIFIED CDC INCA, CDC Greenwater, 
CDC Mosaic. Call Grant, 306-746-7336, 
306-524-4339, 306-746-8070, Semans, SK

CDC AMARILLO, CDC INCA, certified 
#1,  excel lent  qual i ty !  Nakonechny 
Seeds, 306-932-4409, Ruthilda, SK.

CERTIFIED AAC ARDILL yellow peas. 
Call Hickseeds 306-354-7998 (Barry) or 
306-229-9517 (Dale), Mossbank, SK.

CERTIFIED #1: CDC Limerick. Lung Seeds 
Ltd. 306-368-2414, Lake Lenore, SK.

ABARTH, CDC SPECTRUM, AAC Carver 
certified yellow peas, very good quality. 
306-843-2934, Wilkie, SK. www.herle.ca

CERTIFIED #1 CDC Spectrum, CDC Acer 
(Maple), CDC Amarillo and CDC Meadow. 
Fenton Seeds, 306-873-5438, Tisdale, SK.

FDN. & CERT. CDC Spectrum; CDC Amaril-
lo. High germ. & 0% disease. Fast Seed 
Farm Ltd., 306-463-3626, Kindersley, SK.

REGISTERED/CERTIFIED #1: AAC Ardill, 
CDC Inca, CDC Spectrum, CDC Limerick 
(green), CDC Proclaim Lentil (red). Ardell 
Seeds Ltd., 306-668-4415, Vanscoy, SK.

GREEN PEAS, yellow pea prices down, try 
new green pea varieties! CDC Limerick, 
CDC Greenwater & CDC Spruce. Select, 
Fdn., Reg. and Cert. Ask about CDC Forest. 
Gregoire Seed Farms Ltd, North Battleford, 
SK., cell 306-441-7851 or 306-445-5516. 
gregfarms@sasktel.net

CERT. CDC INCA; CDC Greenwater, exc. 
germ. and disease. Fraser Farms, Pam-
brun, SK,  306-741-0475.  foc@sasktel.net

REG. & CERTIFIED CDC Calvi (itchless), 
h igh  y ie lder.  Fas t  Seed  Fa rm L td . , 
306-463-3626, Kindersley, SK.

CERTIFIED #1: CDC Calvi & CDC Cibo. 
Call Lung Seeds Ltd. 306-368-2414, Lake 
Lenore, SK.

BESCO GRAIN LTD. Buying all varieties of 
mustard. Also canary and some other spe-
cialty crops. 204-745-3662, Brunkild, MB

Looking for off grade mustard, lentils or 
chickpeas. Custom color sorting of all 
types of crops. Ackerman Ag Services, 
306-631-9577, Chamberlain, SK.

Schlüter & Maack
Pilot Butte, SK.

PURCHASING
MUSTARD:

YELLOW - PENNANT
VARIETY 

BROWN - ALL 
GRADES

Please call for pricing  
& delivery details.

1-306-771-4987

CONFECTION SUNFLOWER SEEDS Wanted:
XL's, scuffed, bird feed & high quality
confection. 204-327-6488, Rosetown, MB.

CDC CIBO, CDC CALVI, top quality. Wi-
ens Seed Farm 306-377-2002, Herschel, 
SK.

TREATED OAT SEED for sale: Souris and 
Morgan, treated with Raxil Pro. Call Justin 
306-469-0105, Big River, SK.

SEED BARLEY FOR SALE, 99% germ, phone 
306-435-9122, Rocanville, SK.

TOP QUALITY ALFALFA, variety of grasses 
and custom blends, farmer to farmer. Gary 
Waterhouse 306-874-5684, Naicam, SK.

COMMON CERTIFIED ORGANIC Alfalfa 
(tap rooted), common cert. organic Red 
and common cert. organic Alsike Clover, 
50 lb. bags. 306-382-1299, Saskatoon, SK.

LOOKING FOR OLD and new crop soybeans 
FOB Western Canada. Licence and bonded 
grain company. Call, email, text Now for 
competitive pricing at the farm! Market 
Place Commodities Ltd, accurate real time 
marketing. 403-394-1711, 403-315-3930.  
info@marketplacecommodities.com

COMMON YELLOW FLAX seed, 2500 bushel,
golden flax seed from 2017 crop, 98%
germ., 87% vigor, 1000 kernel weight 5.8g,
brown count .04%. $28.00 FOB, Lemberg
area, $28/bu., pickup. Call 306-730-8375,
or 306-730-8375, Lemberg, SK. Email:
Rhfarms1884@sasktel.net

GROW SOYBEANS? If you grow 1000 
acres earn a free new pickup truck every 
year and give last year’s away. Free report 
at www.profitfromthebean.com or call 
204-856-3396.

TIRED OF HAULING 20-40% of your 
soybean crop to market only to pay the 
soybean seed bill? There’s an alternative! 
Visit: www.profitfromthebean.com or 
phone 204-856-3396.

GLYPHOSATE 1 SOYBEANS: Top yields,  
delivered. Common #1. Keep your own 
seed! Call Norcan Seeds, 204-372-6552, 
204-739-3519. Fisher Branch, MB.

LARGE KABULI CHICKPEA seed, 94% 
germ. 0% disease. Fraser Farms, Pambrun, 
SK., 306-741-0475. foc@sasktel.net

CALL FOR 2018 EDIBLE BEAN 
PRICES

For info call, text or email
Dustin Unger 1-204-362-4113

dustinu@iltagrain.com

COVER CROPS .  H ICKSEED LTD. ,  
Mossbank, SK. Now has on the floor 
for organic plowdown: Daikon radish 
(zero till); Hairy Vetch; Austrian Winter 
peas; Buckwheat; Yellow Blossom sweet 
clover. Also, green feed blends available. 
For all your seed needs call Hickseed Ltd. 
Barry 306-354-7998 or Dale 306-229-9517

1000 BU. ORGANIC FLAX seed, grade #2, 
and borage seed available, various GLA’S. 
306-595-2094, Pelly, SK.

CORN SEED - Open pollinated. Approx.
$28/acre, at 26,000 PPA. Tall leafy plants,
7'- 9' with 8"-10" in cobs. Excellent grazing/
silage. Delivery Available, 204-723-2831,
Austin, MB. cattcorn18@gmail.com

WANTED HEATED CANOLA. No broker 
involved. Sell direct to crushing plant.  
Cash on delivery or pickup. 306-228-7306 
or 306-228-7325, no texts. Unity, SK.

VAN RAAY PASKAL Farms in Iron Springs 
area is looking for Feed Barley. Put more 
$$$ in your pocket and sell direct to us 
with no brokerage fee.  Call 403-330-9147.

WHY NOT KEEP MARKETING SIMPLE? 
You are selling feed grains. We are 
buying feed grains. Also buying chick-
peas, lentils and golden flax. Fast pay-
ment, with prompt pickup, true price dis-
covery. Call Jim Beusekom, Allen Pirness, 
David Lea,  Vera Buziak or Matt Beusekom 
at Market Place Commodities Ltd., Leth-
bridge, AB. Phone 1-866-512-1711. Email 
info@marketplacecommodities.com or

LACKAWANNA PRODUCTS CORP. Buy-
ers and sellers of all types of feed grain 
and grain by-products. Contact Bill Hajt or  
Chr i s topher  Lent  at  306-862-2723. 
clent@lpctrade.com  bhajt@lpctrade.com

WANTED: FEED GRAIN, barley, wheat, 
peas, green or damaged canola. Phone 
Gary 306-823-4493, Neilburg, SK.

WANTED:  FEED BARLEY, 48 lbs. plus. 
Phone  306-345-2523, Stony Beach, SK.

www.jglgrain.com
Toll Free 1-877-907-1517

Saskatoon, SK 1-306-374-1517
Moose Jaw, SK 1-306-624-2378

Email info@jglgrain.com

CGC licensed & bonded 
merchandiser specializing in:

- Feed Barley
- Feed Wheat

- Milling Durum and Wheat
- Yellow & Green Peas

- Off Grade Pulses & Oilseeds
- Faba Beans

HEATED
CANOLA
WANTED

LIGHT/TOUGH 
FEEDGRAINS

DAMAGED 
FLAX/PEAS

GREEN 
CANOLA

WESTCAN FEED & GRAIN
1-877-250-5252

Westcanfeedandgrain.com

Purchasing all feed grains, 
screenings and damaged grain

Serving Western Canadian 
farmers since 1959
Toll free number 
1-800-265-9886

Prices at the bin
 

 Brent Bourne 403-359-7550
 Wade Moss 403-359-7551
 Gary Snedden 403-359-7552

Will pick up around farmers 
schedules

 TOP PRICES 
 PAID FOR
 FEED BARLEY, 
 W HEAT, OATS,
 RYE, TRITICALE,
 PEAS, LENTILS, 

 HEATED OIL SEEDS, 
 SOYBEANS

 Priced at your bin.

 PEARM AN 
 GRAIN LTD.
 306-374-1968

NUVISION COMMODITIES is currently 
purchasing feed barley, wheat, peas and 
milling oats. 204-758-3401, St. Jean, MB.

WANTED:  OFF-GRADE PULSES, oil seeds 
and cereals. All organic cereals and spe-
cialty crops. Prairie Wide Grain, Saskatoon, 
SK., 306-230-8101, 306-716-2297.

EAGLE
COMMODITIES

Buyers of conventional and 
organic grades of lentils, peas, 
wheat, barley, oats, rye, canola,  

flax, and all off grade & damaged 
grains, oilseeds, pulses, etc.
Call for your on farm bid.

1-888-328-9191

Lethbridge, AB.

WANTED: FEED BARLEY Buffalo Plains 
Cattle Company is looking to purchase 
barley. For pricing and delivery dates, call  
Kristen 306-624-2381, Bethune, SK.

NOW 
BUYING
OATS!

MATT TOEWS | 403-546-0060
LINDEN, ALBERTA

CANADA

ALL GRADES
Competitive Rates

Prompt Payment

WE BUY 
DAMAGED

GRAIN
Green and/or heated 
Canola/Flax, Wheat, 

Barley, Oats, Peas, etc. 
BOW VALLEY TRADING LTD.

1-877-641-2798

ROUND ALFALFA/ALFALFA GRASS solid 
core greenfeed 5x6 JD hay bales for sale. 
Call 306-237-4582, Perdue, SK.

DAIRY QUALITY & beef hay: 500 round 
ba les ,  approx .  1500  lbs .  Feed  tes t 
available.  Faubert Farms, Marengo, SK. 
Call Murray 306-463-9691.

DURUM STRAW BIG square bales w/ rod-
dicut,  no rain,  w/some durum seed, 
$25/bale, 306-861-4592 Fillmore, SK.

FIRST AND SECOND cut Alfalfa, 5x6 round 
b a l e s ,  n o  r a i n ,  e x c e l l e n t  q u a l i t y. 
306-865-6603, Hudson Bay, SK.

HORSE QUALITY SMALL square bales for 
sale. Call 306-290-8806, Dundurn, SK.

LARGE AMOUNT OF net wrapped round 
bales. Alfalfa/Timothy, 1st and 2nd cut al-
falfa grass, mixed grass plus oat straw 
baled behind JD 9600’s. 1420 to 1740 lbs. 
Some 2016 available. Most 2016 and 2017 
baled with l itt le or no rain. Analysis 
available. Loading with possible trucking 
capability. 204-529-2565, Cartwright, MB.

ROUND GRASS ALFALFA bales, delivered 
in loads of 34. Call 306-434-6038, Mooso-
min, SK.

100 ROUND BALES, 1400-1450 lbs., 5¢/lb. 
a t  t h e  f a r m ,  f i r s t  c u t ,  n o  r a i n . 
306-893-4010, Maidstone, SK.

REASONABLY PRICED HAY in big 
squares. Only 157 remaining can arrange 
for trucking. 306-320-1041, Leroy, SK.

LARGE ROUND BALES, hard core, 5x6, afal-
fa/grass mix and alfalfa 1st and 2nd cut, 
no rain; also grass bales. 204-749-2194, 
204-526-0733, Rathwell, MB.

4X4 SQUARE ALFALFA grass bales, 1400 
lbs., 3.5¢ per pound or $50 per bale. Can 
deliver. Call 204-730-3139, Carberry, MB.

1ST AND 2ND cut alfalfa for sale, 3x4 
square bales,  no ra in and feed test 
available. Call 403-501-9307, Tilley, AB.

FOR SALE, 200 large round mixed hay 
bales, 780-826-0883, Cold Lake, AB.

2017 SMALL SQUARE straw bales, about
600 small square straw bales. Good solid
bales. Shedded, $3 each. Delivery available,
306-862-1998, 306-609-0244, Codette, SK.

EXCELLENT BEEF ALFALFA, 18.5% protein, 
20% orchard grass, square bales, inside. 
Can deliver. 204-371-5744, Landmark, MB.

POST SHAVINGS: Cattle feedlot, horse & 
poultry bedding. Bulk pricing and delivery 
available; Landscaping Mulch: Available 
in 1 yard bulk bags for $45, delivery 
available; Colored Landscaping Mulch: 
Available in 1 yard bulk bags for $115, de-
livery avail. Vermette Wood Preservers, 
Spruce Home, SK.. 1-800-667-0094. Email: 
info@vwpltd.com Visit: www.vwpltd.com

HAY FOR SALE: Various grades, tests 
available. Call 403-633-8835. Tilley, AB.

HAY FOR SALE - DELIVERED! Also custom 
hauling. V-V Trucking Ltd., 306-631-8544, 
Moose Jaw, SK.

LONG LAKE TRUCKING, two units, custom 
hay hauling.  306-567-7100, Imperial, SK.

3X4 SQ. BALES: Alfalfa, Orchard, Timothy.
Exc. beef/dairy, 150 RFV, 24% pro., 1600 -
1700 lbs., 7-9¢. 204-270-0115, Lorette, MB.

NEW HAY FOR SALE; Round bale picking 
and hauling, small or large loads. Travel 
anywhere. 306-291-9658, Vanscoy, SK.

BALES: Grass hay 5x6 bales, maxed out; 
Also Timothy straw. Can deliver loads of 
34 or you haul. 204-739-3132, Dallas, MB.

2ND CUT ALFALFA/GRASS, mixed square 
bales, no rain, under cover. 780-916-2584, 
Edmonton, AB area.

WANTED: ALFALFA 3x3 and 3x4 bales. 
Will arrange for pickup at farm/field. 
Phone Chris 204-746-0462, Brunkild, MB.

BUYING WILD FUR, whole frozen carcass, 
c a s h  p a i d .  M u s t  h ave  f u r  l i c e n s e . 
DL#6168, call 306-852-8802, Tisdale, SK. 
Email: madtrapper@hotmail.ca

POLY TANKS: 15 to 10,000 gal.; Bladder 
tanks from 220 to 88,000 gallon; Water 
and liquid fertilizer; Fuel tanks, single and 
double wall; Truck and storage, gas or dsl. 
Wilke Sales, 306-586-5711, Regina, SK.

TARPCO, SHUR-LOK, MICHEL’S sales, 
service, installations, repairs. Canadian 
company. We carry aeration socks and 
grain bags. Also electric chute openers for 
grain trailer hoppers.  1-866-663-0000.

FOR SALE BY TENDER: RM of Dauphin, 
Parcel #1, NE, NW, SE of 23-28-20, NE & 
SE 14-18-20, and NW 24-28-20. Approx. 
690 cult. ac., 1664 sq. ft. house, 4 bed-
room, 2 1/2 bath, farm buildings, 100,000 
bu. of bin storage mostly on aeration, cat-
tle facility. Parcel #2, SW 30-28-19, E 1/2 
31-28-19, approx. 385 cult. ac. RM of 
Ethelbert, Parcel #3, NE 10-29-21, NE 
9-29-21, NE 10-28-22, appox. 400 cult. ac. 
Parcel #4, NW 10-29-21, house & farm 
buildings, *Parcel #3 & #4 could be sold 
together. Most of the acres that were 
seeded into canola for 2017 yielded 60+ 
bushels/acre. The land being offered for 
sale can also include two full lines of older 
farm machinery which is in very good con-
dition. Highest or any tender may not nec-
essarily be accepted. Tenders must be re-
ceived in writing by 12 noon Feb. 12, 
2018, to P.O. Box 44, Sifton, MB., R0L 1X0. 
For more info call 204-655-3458.  

MR. TIRE CORP. For all your tire needs,   
call Mylo at 306-921-6555 or Jeremy at 
306-921-0068. Serving all Saskatchewan.

1-800-667-4515
www.combineworld.com

Makes tire changing easy & safe. 
Allows a full range of motion of
heavy, unwieldy tires with ease.

Call us!

TIRE TAMERROTATES, SPINS, LIFTS!

20.8x42 CLAMP-ON DUALS with rods and 
spacers, for triples, taken off 9370 Case 
tractor, $8000. Call A.E. Chicoine Farm 
Equipment, 306-449-2255, Storthoaks, SK.

CHILE AG TOUR Feb. 17 - 26. Santiago, 
Elqui Valley, Wineries, and farms. Costs 
may be tax deductible. 1-833-AGTOURS 
(833-248-6877). www.rwthomastours.com

AGRICULTURAL AND 

UNIQUE TOURS 2018 

Portion of tours may be Tax Deductible.
For these and other 

great departures, Contact

Select Holidays
1-800-661-4326

www.selectholidays.com

· Portugal/Spain
· China
· Ireland
· Romania & Hungary
· Newfoundland/Labrador
· Iceland
· Yukon/NWT
· Western Canada Farm Tour 
 including Calgary Stampede 
 & Farm Show
· Rocky Mountain Rail
· Australia/New Zealand 2019
· Peru/Brazil/Argentina/Chile  
 2019

KORNUM WELL DRILLING, farm, cottage 
and acreage wells, test holes, well rehabili-
tation, witching. PVC/SS construction, ex-
pert workmanship and fair pricing. 50% 
government grant now available. Indian 
Head, SK., 306-541-7210 or 306-695-2061
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CARPENTRY & PRODUCTION LINE welding 
program. 2 certificates, 2 employment 
streams, 1 tiny home. Apply now for Fall 
2018 at greatplainscollege.ca Rosetown SK

U-DRIVE TRACTOR TRAILER Training, 
30 years experience. Day, 1 and 2 week 
upgrading programs for Class 1A, 3A and 
air brakes. One on one driving instructions.  
306-786-6600, Yorkton, SK.

ALTHOUSE HONEY FARMS INC . 1/2 
mile south Porcupine Plain, SK., 500 McAl-
lister Avenue. 7 positions required for 
2018 season, May to October. Wages 
$13-$18/hr. depending upon experience. 
Job duties: assisting in spring hive inspec-
tion, unwrapping, and splitting, supering, 
building supers and honey frames, honey 
removal and extracting, fall feeding, apply-
ing mite control and wrapping hives for 
winter. No education required. WCB cover-
age. Phone Ron Althouse 306-278-7345,  
Email: althousehoney@sasktel.net

FULL-TIME FARM AGRONOMIST wanted 
for large irrigation farm in southern Alber-
ta as soon as possible. Duties: Scouting of 
crops, arrange seed & pricing, arrange ap-
plications of fungicide & aerial application. 
Calibration checks for planter, fertilizer ap-
plicator and seed cutter. Assist staff as re-
source for decisions on chemical products 
and technology. Support crop and growing 
management planning & decisions. Input 
data requirements for government/private 
companies, surveys and programs. Work 
with retailers, Co-op and associations with 
seed and chemical trials. Collect and/or 
supervise soil, petiole and crop for analysis 
in the growing season. Be able to attend 
local association seminars, meetings and 
tours as a representative of our farm, re-
port back to management. Comply with 
safety on the farm, safe driving practices, 
and co-ordinate with the same on the 
farm. These are not intended to be con-
strued as all responsibilities, duties and 
skills for this position. Qualifications: Un-
dergraduate degree in Agricultural Scienc-
es is required. Knowledge in production of 
potatoes, seed, canola, soybeans and 
grains is definitely an asset. Excellent or-
ganization, time management skills and 
group interactive skills. Technical interests 
and skills in all responsibilities. Successful 
candidate should be a self-starter with a 
strong work ethic. Competitive compensa-
tion, email resumes to: Stan Kanegawa @ 
kanegaw@telusplanet.net 

FARM & RANCH HELP Wanted in southern 
Saskatchewan. Must have some experi-
ence and drivers l icence is an asset. 
306-537-2624.

2 SEASONAL FARM Machinery Operators 
required. Must be able to operate grain 
cart, tandem grain truck, FWA tractor 
w/rockpicker, 4 WD tractor for harrowing. 
Also manual labour for upkeep of leafcut-
ter bees and general servicing of equip. 
May 1 to Nov. 15. $15-$18/hr. 101008187 
SK Ltd., 303 Frontier Trail, Box 372, Wade-
na, SK., S0A 4J0. Fax: 306-338-3733, ph 
306-338-7561 or cfehr9860@hotmail.com

FULL-TIME DAIRY HERDSPERSON, perma-
nent position, duties: monitoring cattle 
health, AI, & milking. Experience required, 
3 year minimum as herd manager and di-
ploma. $15.50/hr., English work language. 
Mail resume to: St. Brigid’s Dairy Ltd., 
42352 Brandon Rd., Brussels, ON., N0G 
1H0.  Email: stbrigidsdairy@gmail.com

HELPER WANTED ON mixed farm. Steady 
job for right person. Room and board avail. 
403-631-2373, 403-994-0581, Olds, AB.

GRAIN FARM MANAGER, Livestock Manager
& Farm Workers required on large grain and
livestock operation in the Eddystone, MB.
area. Opportunities are available for: 1.
Grain Farm Manager; 2.Cattle Manager;
3.Farm Workers. Competitive salaries.
Housing and other incentives are available!
Call or text Steve at 204-805-1197, or
email: steve.manning@samc.ag

LOOKING FOR PEOPLE interested in riding 
feedlot pens in Strathmore or Lethbridge, 
AB. area, w/above average horsemanship 
skills, willing to train. 2 positions available.  
Wages depending on qual i ficat ions. 
403-701-1548, Strathmore, AB.

FARM LABOURER REQUIRED for livestock  
operation. Duties include: operating, main-
taining seeding & harvesting equip. Smoke 
free enviro., $17/hr. Housing avail. Lyle 
Lumax, 204-525-2263, Swan River, MB.

PASTURE RIDER REQUIRED for 2018 sea-
son. Monet Pastures Ltd., Elrose, SK., re-
quires a full-time seasonal pasture rider to 
help care for 1950 cow/calf pairs May 1st 
to November 1st. Must supply own horses 
and tack. Experience with cattle disease is 
mandatory. Valid driver’s license required. 
Must be able to rope and treat cattle in 
open pasture. Housing available. Wages 
$23 to $30/hour based on experience. For 
more information contact: Luke Ellingson  
306-378-7451, Tim Calwell 306-378-7554, 
or email calseeds@sasktel.net

FARM LABOURER REQUIRED for mixed 
farm to operate machinery, cattle handling 
and general farm duties. Driver’s license 
required. Single or family accommodations 
including utilities. Call 403-575-0712 or 
fax resume to 403-577-2263. Consort, AB.

CARETAKER WANTED FOR small ranch 
near Lac la Hache, BC. Home provided in 
exchange for chores. 250-315-0238.

RANCH HANDS WANTED: 1000 cow ranch, 
seeking workers to do all aspects of ranch-
ing, haying and operating equipment.  
Knowledge of pivots & mechanical skills a 
plus! Top wages and housing included. 
Alexis Creek, BC. Call 250-394-4623, 
Email: c1ranch99@gmail.com

EMPLOYMENT OPPORTUNITY on well es-
tablished cattle ranching operation in the 
Alberta Peace Country is seeking a ranch- 
hand to assist with working cattle, calving, 
feeding, feed production and fencing. The 
successful applicant will have livestock ex-
perience and a genuine interest in the cat-
tle industry. We provide a positive working 
environment, opportunity for advance-
ment, competitive wages, and a benefit 
package. Start date is April 1, 2018. In-
quiries can be made at 780-354-8186 or 
Email: mail@melbern.ca

WANTED: GRAZING LEASE MANAGER/ 
CONTRACTOR. Bow Island grazing lease 
headquarters is located 3 miles east and 8 
miles north of Bow Island, AB. The pasture 
consists of approx. 38, 000 acres of dry 
land pasture and 1080 acres of irrigated 
pasture split by the South Sask River. It 
annually supports anywhere from 8000 to 
11,000 aum’s of grazing. 2017 numbers 
consisted of 1750 cow calf pairs and 250 
yearlings held in 7 herds. The contractor 
will be expected to operate the pasture 
and manage all the herds in conjunction 
with irrigation timing in order to fully uti-
lize available grazing. Other duties will in-
clude: Recording entry and exit of cattle; 
Treatment of sick animals; Repair & main-
tenance of fences, buildings and irrigation 
works; Along with other duties assigned by 
the board. The contractor must supply: 
Horses & tack, pickup truck(s), horse trail-
er, fuel for own vehicles, all hand tools, all 
additional help including an irrigator for 
pivot & flood irrigation & liability insurance 
for the contractor and help. Employment is 
year round with grazing duties from April 1 
to October 31 and winter duties feeding 
the bull herd for the balance of the year.  
NB rental housing is available at the head-
quarters. The board will provide equip-
ment such tractor, silage wagon, ditcher, 
etc. as deemed necessary by the board. 
Please submit your resume to: Bow Island 
Grazing Association c/o Lyndon Haugen, 
Box 422, Bow Island, AB., T0K 0G0. Dead-
line for submission is February 16, 
2018. For more info. phone: Ryan Renke  
403-529-9080, Bill Klassen  403-952-1024 
or Paul Gruninger 403-308-6249.

PERMANENT AND CALVING HELP wanted.  
Large 1,000 head cattle ranch and mixed 
grain farm in Alberta Foothills (Cochrane), 
is seeking a long term employee to join 
our team as a Ranch Hand as well as short 
term/seasonal calving help. All positions 
are to start immediately. Successful candi-
dates will have strong experience in and 
be willing to participate in all aspects of 
equipment operation, ranch facility main-
tenance, cattle handling and care. Driver’s 
license required and Class 1 is an asset. 
Competitive wage, bonus program, hous-
ing and other benefits available. Please 
send resume with questions to Paula at 
andersonp@simpsonranching.ca Addition-
al information will be provided to qualified 
candidates upon receipt of resume.

SEEKING EXPERIENCED FARMHAND: 
Full-time on mixed farm, cattle experience 
required. Class 1 license an asset. Me-
chanical & welding skills a plus! Wage 
$15-$20/hour depending on experience. 
Email: crocushillfarms@gmail.com 
403-533-2494, Rockyford, AB.

FULL-TIME FARM LABOURER HELP. 
Applicants should have previous farm ex-
perience and mechanical ability. Duties in-
clude operation of machinery, including 
tractors and other farm equipment, as well 
as general farm laborer duties. $25/hour 
depending on experience. Must be able to 
cross US border. Location: Pierson, MB.  
Feland Bros. Farms, Greg Feland and Wade 
Feland, Box 284, Pierson, MB. R0M 1S0. 
701-756-6954.

CARETAKER/FARMHAND SCENIC RANCH
south of Longview Alberta requires couple
to fill caretaker role. Lawn care, livestock
feeding, and general supervision in
exchange for housing. Ideal for retired
couple with farm background. Commencing
June 2018. Please email resume to:
bwwatson@telus.net 403-651-7912.

HILBERT HONEY CO. LTD is now accepting 
applications for the 2018 season, April to 
October. Following positions are required: 
4 -  A p i a r y  Wo r ke r s  ( N O C  8 4 3 1 ) : 
$12.03-$13.50/hr. Minimum 2 years of 
commercial beekeeping experience and 
valid drivers license is required. Duties  in-
clude: colony manipulations and assess-
ment, disease and pest control, nucleus 
production, harvesting and processing of 
honey; Also need 8- Apiary Labourers. 
$10.96-$11.50/hr. No previous experience 
is necessary but must be able to work in 
the presence of honey bees. Duties in-
clude: site preparations and maintenance, 
cleaning of hive equipment, shop work, 
honey extraction. All positions are full 
time. Accommodations available. We are 
located 13 kms South of Humboldt, SK. 
along Hwy 20. Apply by fax: 306-682-3096 
or e-mail: hilberthoney@gmail.com

CUSTOM HARVEST HELP: Carlson Harvest-
ing, Inc. is looking for combine, truck and
tractor drivers for 2018. Must have clean
driving record and ability to obtain a CDL.
Apply online at www.carlsonharvesting.com
or call with questions, 218-686-9189.

SEEKING AMBITIOUS, DEPENDABLE & 
self-starting individuals. The primary role 
will be maintaining cranberry fields in all 
aspects, such as hand weeding, weed 
whacking, pruning, fertilizing, and digging 
drains. Experience is an asset but not re-
quired. The job is physical in nature and 
applicants must be willing to work extend-
ed hours if needed. Wage is $11.35/hr., 60 
hours/week. Start date will be July 2017. 
Apply by fax: 604-591-1053 or by email to: 
jennifer_kelly@hotmail.ca

EXPERIENCED TURBINE AG Pilot Req'd:
Roland Air Spray based out of Roland MB
requires 1 commercial pilot for upcoming
spray season starting June 1 2018 -
September 15 2018. Applicant must have;
(1) A Canadian Commercial pilots Licence &
Manitoba Aerial Applicators Licence. (2)
Min experience of 2500 hours of Agricul-
ture of which 1000 hrs must be on turbine
air tractor. (3) Must maintain journey logs
following Transport Canada guidelines. (4)
Must be insurable with up to date medical.
(5) Be capable of operating Satloc Bantam
GPS or Ag Nav Platinum system. (6) Profi-
cient in English. Accomodations and vehicle
provided if required. Wage\salary: $60\hr
based on 40 hour work week. Possible
seasonal bonus based on performance.
Workers Compensation provided, Benefits
package available. Do Not Apply unless you
meet all the above requirements.
204-745-6111 or 204-745-8484,
https://www.rolandairspray.com/
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EXPERIENCED CLASS 1 DRIVERS wanted 
to haul livestock or gravel. Health plan and 
safety bonuses. Year round work. For more 
info, call 403-625-4658.

NORTHLAND LOGISTICS CORP is hiring
Class 1 Drivers for its Grande Prairie, AB.
locations. On-site accommodations avail-
able for out-of-town workers. We offer
competitive wages, & benefits. Contact
Cindy @ 780-957-3334 or email your
resume safety@northlandtank.ca

accept the challenge

Hiring Class 1A Drivers
Full-Time, Part-Time & Seasonal Options

- Company Paid FAST Cards
- Health, Dental and Paid Vacation
- Upgraded Fleet
- Top Miles and Great Pay
- Must have Class 1 A License

We have the freight to keep you moving!

Contact us at 888-878-9585 or email 
driver.recruitment@edgetransport.com

KNUDSEN’S HONEY INC. is looking for 4 
apiary workers for April-October 2018. 
Work includes: building equipment, super-
ing beehives, extracting honey, moving 
and feeding hives, 1 year of exp. Wage 
starts at $15/hour, workers comp. Farm is 
located: SW 9-41-9 W2 in RM of Porcu-
pine, SK. Please apply online before March 
1, 2018 to: AnnaBolvin@hotmail.com

PRETTY VALLEY HONEY FARM is looking 
for full-time Apiary worker. Duties: work-
ing with bees, feeding bees, harvesting 
honey, operating apiary equip. At times 
hard physical labour, build and maintain 
apiary equip. Minimum 1 yr. experience of 
apiary work required. Minimum Class 5 
driver’s license required, high school diplo-
ma or equivalent. Wage $11.85-$12.00/hr. 
SW 26-35-26-W in the RM of Minitonas, 
MB. Email: eckhardrinsdorf@gmail.com

SEEKING FULL-TIME WORK: Experienced 
with cattle & calving, and most farm ma-
chinery. Clean Class 5.  Ph. 204-731-1781.

Careers

CANADA’S AG-ONLY LISTINGS THAT COMBINE THE UNMATCHED INVENTORY 
AND MASSIVE REACH OF CANADA’S MOST TRUSTED BRANDS IN AG
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enjoying the 
great outdoors

The residents of Souris, Man., took advantage of nice weather Jan. 7 to participate 
in a variety of activities, whether it be sledding, ice fishing or going for a scooter 
ride.  |  JEANNETTE GREAVES PHOTOS
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A small bull elk helps itself to hay that a farmer had spread to feed his cattle in a field west of Nanton, Alta, earlier this month.  |  MIKE STURK PHOTO

INTERLOPER

BY JOHN GREIG
FREELANCE WRITER

Canadian beef farmers could be 
out millions of dollars in new 
exports if Canada is shut out of the 
Trans Pacific Partnership.

Beef exports have been growing 
significantly to Japan and other 
parts of Asia. Allowing other com-
petitors such as Mexico and New 
Zealand better access to that mar-
ket through the TPP means “we 
would effectively be knocked out of 
the Japanese markets, other than 
some commodity beef,” says Den-
nis Laycraft, executive vice-presi-
dent of the Canadian Cattlemen’s 
Association. 

“I’d say we’re entering into, I’ll 
say, over the next four weeks, the 
most critical period in decades for 
trade, with what happens with TPP 
and what’s likely to happen in (the 
North American Free Trade Agree-
ment),” he says.

Laycraft was one of several speak-
ers at the Beef Industry Convention 
in London, Ont., to lay out the 
potential losses to the Ontario and 
Canadian cattle sectors if the TPP 
isn’t signed by Canada.

TPP member states were expect-
ed to meet Jan. 22-23, when they 
hoped to move ahead with the 
deal. Laycraft says there are $200 
million worth of opportunities if 
Canada is outside of the TPP.

Canada has not committed fully 
to the TPP, since the United States 
withdrew, but other countries are 
moving ahead with it.

Laycraft said he understands the 
federal cabinet is split on whether or 
not to continue with the TPP deal. 

The challenge for Canada is that 
it is renegotiating NAFTA at the 
same time as it is having to make a 
decision on TPP. There are con-
cerns over auto sector provisions 
in the TPP and the dairy sector is 
concerned because the agricul-
ture parts of the deal haven’t been 
opened up and renegotiated 
since the U.S. left the deal. The 
Canadian dairy sector was satis-
fied with giving up 3.25 percent 
more access to TPP deal mem-
bers when it included the United 
States, but currently it would still 

TPP called critical to continued beef growth
Producers say the vitally important Japanese market would be threatened by a failure to reach a new trade deal

DENNIS LAYCRAFT
VP CANADIAN CATTLEMEN’S ASSOCIATION

have to give up 3.25 percent to 
re ma i n i n g  T P P  m e m b e r s,  i n 
addition to any access that may 
now be given up to the U.S. in the 
NAFTA talks.

Australia’s free trade deal with 
Japan has meant significant gains 
for Australian meat, with a 27.2 per-
cent tariff. That compares to the 38.5 
percent tariff currently on Canadian 
beef. With the TPP, the tariff on beef 
for all countries moves down gradu-
ally to nine percent, but as a first step 
to 27.2 percent. 

The Ontario Corn Fed Beef pro-
gram, which represents most of the 
exported branded beef from the 
province, increased its exports to 
Japan by 51 percent in 2017 com-
pared to 2016, says John Baker, 
brand management and business 
development with the Ontario 
Corn Fed Beef program. 

“There are real opportunities. It’s 
a critical time for us.”

Laycraft said that the NAFTA 
renegotiations are reaching a criti-
cal period, when the major areas of 
conflict need to be sorted out.

“Very difficult topics have been 
put on the table on purpose by the 

Americans. It’s important that 
countries go and find some cre-
ative solutions,” he says.

If American President Donald 
Trump pulled the U.S.  out  of 
NAFTA , then some American 
industries would take the U.S. 

administration to court because 
there’s no clear legal opinion over 
whether the president can unilat-
erally take the country out of 
NAFTA. And even if the Ameri-
cans pulled out, they would like 
continue to negotiate.

Laycraft says their legal opinion is 
that if NAFTA was killed, then trade 
rules would follow the Canada-U.S. 
Trade Agreement that preceded 
NAFTA, but he didn’t rule out the 
Americans terminating both 
agreements.

Download the 
free app today.
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HEALTHY ROOTS, HEALTHY PLANTS, 
HEALTHY RETURNS.

Every seed gets Phos early with ALPINE G22®
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Great crop returns start with ALPINE G22® 
and the ALPINE Phazed Nutrition Program®

BY JOHN GREIG
FREELANCE WRITER

A partnership among Canadian 
dairy service providers should help 
position Canadian producers to 
take advantage of changing tech-
nology and make the sector more 
efficient, the groups say.

The number of Canadian dairy 
farmers continues to drop and the 
need for more efficient services is 
grow ing as  the  pr ice  of  milk 
declines. Technology is challeng-
ing historical business models in 
dairy services, but also providing 
new opportunities. 

The three partners include Can-
West DHI, Valacta, its dairy herd 
management services counterpart 
in Quebec and the Maritimes, and 
the Canadian Dairy Network, 
which provides genetic evaluation 
for Canadian dairy cattle. Together 
they employ 500 people across the 
country.

CanWest DHI delegates are sched-
uled to meet Jan. 20 in Alliston, Ont., 
to approve bylaw changes needed to 
create the new partnership.

At CanWest DHI’s final annual 
meeting recently in Toronto, repre-
sentatives of all three farmer-run 
organizations talked about the 
benefits of the partnership. 

Each organization continues to 
have external funding from gov-
ernment and legacy funds that 
require each to continue. But 
there will be one board of direc-
tors, name and staff for the new 
organization.

Harold Kress, a CanWest DHI 
board member,  outl ined the 
details of the deal at the meeting. 
There are several pressures that led 
to the creation of the new partner-
ship, says Kress. They included:
• Consolidation in the industry, 

including fewer and larger dairy 
farms.

• The next generation on the farm 
is reconsidering traditional ser-
vices. Technology allows for the 
collecting of copious data on 
farms that used to be collected by 
herd management services orga-
nizations like Valacta and Can-
West DHI. However, those orga-
nizations have expanded into 
other services for farmers.

• Genetic evaluation is coming 
from artificial insemination and 
other companies due to the 

increased availability of genomic 
testing.

• Industry organizations are sup-
ported by fewer farms. “For every 
partnership involved in the dairy 
industry, the funds come out of 
the bulk tank.”

Kress and other speakers say 
there are numerous benefits to the 
partnership, including:
• Risk management
• Product and service innovation 

through the sharing of data and 
expertise. Neil Petreny, general 
manager of CanWest DHI, point-
ed to artificial intelligence and 
machine learning, sensor tech-
nology and growing interna-
tional partnerships as areas 
where the organization could 
expand.

• The Valacta Centre of Expertise 
set up to research and deliver 
productivity and profitability 
information for farmers, a part-
nership of Valacta, the Quebec 
government and McGill Univer-
sity, which will be made into a 
national centre.

The organization will have nine 
directors, two from Ontario, one 
from Western Canada, three from 
Quebec, one from Semex, one from 
Holstein Canada and one from 
Dairy Farmers of Canada. All of 
those board members have to be 
farmers, although two external 
directors can be added who are 
non-farmers.

The partnership will actually 
be among four entities, because 
CanWest DHI still includes the 
separate Ontario and western 
organizations. 

The organizations already work 
together. For example, CanWest 
DHI and Valacta have shared soft-
ware for almost 20 years.

“It’s a pleasure to be part of a 
group of people with a tremendous 
clear vision of where we need to 
go,” says Norm MacNaughton, 
president of CDN.

Pierre Lampron, president of 
Valacta, who is also the president of 
Dairy Farmers of Canada, says he 
kept his job as the president of 
Valacta to see the partnership 
through.

“I’ve been very enthusiastic 
about the partnership developing 
over last year.”

The partnership is expected to be 
in operation in October.

Dairy companies 
joining forces
The partnership between three firms that 
provide services to dairy farms is in response 
to declining farm numbers

A full moon rises above a herd of elk grazing in a stubble field near Priddis, Alta. |  WENDY DUDLEY PHOTO

NIGHT LIGHT

NEIL PETRENY
CANWEST DHI

PIERRE LAMPRON
VALACTA

The number of Canadian dairy farmers continues 
to drop and the need for more efficient services is 
growing as the price of milk declines.
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CHICAGO, Ill. (Reuters) — An 
oversupply in world corn markets 
may force many America corn 
growers to sell specialty white corn, 
which normally earns a premium 
over yellow, at a loss this year.

White corn, which makes up 
roughly one percent of the 14.6 bil-
lion bushel United States corn 
harvest, can command a premium 
of as much as US$1 per bu. over yel-
low corn. But premiums have 
shrivelled to four-year lows, to as 
little as five cents above Chicago 
Board of Trade corn futures.

Too many farmers planted white 
corn in states such as Illinois, Ken-
tucky and Nebraska. Corn prices in 
2017 declined for the fifth straight 
year and record-large U.S. stocks 
pushed growers to look for poten-
tially higher-value alternatives.

However, as acres devoted to 
varieties such as white corn, organ-
ic and non-genetically-modified 
corn continue to rise, the benefits 
have shrunk for farmers switching 
to such strains.

White corn is used by companies 
such as the PepsiCo Inc. unit Frito-
Lay to make corn chips, and by 
tortilla and chip makers including 
Chicago-based Azteca Foods.

Randy Anderson, who has plant-
ed white corn for 10 years in south-
ern Illinois, said the market has 
become crowded. Local elevators, 
such as a Bunge Ltd. facility, are 
buying white corn at prices below 
his cost of production.

“I feel like there could be a better 
bid in the near future,” Anderson 
said, adding that he was holding 
out for another 20 cents per bu. to 
bring him closer to a profit.

Premiums for white corn in the 
United States surged in 2015 and 
2016 because of a drought-reduced 
South African harvest that led to 
increased U.S. exports and more 
demand from Mexico, which also 
shipped white corn to South Africa.

But with supplies in South Africa 
once again abundant following a 
record-large corn harvest, there is 

more global supply than demand.
Anderson, who sold some white 

corn in 2016 at a 90-cent premium 
to CBOT futures, now can sell 
about 10 cents above futures.

“This year, we are getting the 
same price for white corn as yellow 
corn,” he said.

Since the white corn growing 
region is centralized in a few states 
and its buyers are primarily food 
companies, the variety can be 
prone to more severe price fluctua-
tions than the more widely grown 
yellow strain, Roger Theisen, spe-

cialty corn manager in DowDu-
Pont’s agriculture division, said in 
an email.

DowDuPont has as much as a 90 
percent market share of the global 
white corn seed market, according 
to industry sources. The company 
declined to comment on sales or 
market share, but Theisen said, “the 
total food corn market is growing.”

Exports of U.S. white corn through 
November of 1.48 million tonnes 
were down about 10 percent from 
2016’s total of 1.63 million tonnes, 
according to U.S. Department of 

Agriculture data. The value of those 
sales declined to $312 million, from 
$367 million in 2016.

And there are signs that 2018 
could see a further decline. South 
Africa is likely to return to its status 
as a net exporter, limiting demand 
for U.S.  shipments,  said Max 
Thomas-Olson, an analyst  at 
Global Risk Management, which 
publishes the Orville Fisher White 
Corn Newsletter.

Ben Scholl, president of specialty 
grain buyer Lewis B. Osterbur and 
Associates, said many of his farmer 
clients are looking for places to sell 
their white corn.

“End users have all they need and 
there’s more available to buy,” 
Scholl said.

Reed White, a 56-year-old farmer 
in Sturgis, Kentucky, said this 
spring he will plant no white corn 
for the first time in recent memory. 
He was not able to secure a big 
enough contract to supply white 
corn to a local tortilla maker and 
will instead plant only yellow corn.

“If we could get a larger chunk of 
that business, we might consider 
growing for them,” he said.

Grain handler Andersons Inc., a 
Frito-Lay supplier, said it has a 
waiting list for farmers interested in 
growing white corn or other spe-
cialty varieties for the company.

“It’s not uncommon for farmers 
to wait two or three years,” said 
Andy Vollmar, food and specialty 
ingredients director at Andersons.

Grain glut causes specialty corn losses in U.S.
Specialty white corn usually earns a premium over yellow, but those premiums have shrivelled because of oversupply

Drought in South Africa had caused a global shortage of white corn, but a record-large harvest in that 
country has changed market dynamics. This corn field was photographed near Hoopstad, South Africa, 
in January 2016.  |  REUTERS/SIPHIWE SIBEKO PHOTO
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Cattle feed at sunset in a field southwest of High River, Alta.  |  MIKE STURK PHOTO

SUPPER LIGHTING

BY SHELLEY TOMLINSON
FREELANCE WRITER

The British Columbia govern-
ment has appointed an advisory 
committee to lead the province’s 
revitalization of the Agricultural 
Land Reserve and Agricultural 
Land Commission. 

Jennifer Dyson, who served on 
the commission from 2008-17, has 
been appointed chair of the nine-
member committee.

“We’ve got this amazing group of 
individuals from around the prov-
ince.  We’re not a commodity 

group, but we’re certainly knowl-
edgeable about land and land use 
issues. There are also a number of 
us who are also farmers,  l ike 
myself. I’m also a bit of a veteran on 
the commission,” she said.

“Really, what we’re tasked to do is 
to look at measures to revitalize the 
Agricultural Land Commission 
and the Agricultural Land Reserve. 
Keep in mind, everything that we 
do is around the mandate of the 
commission, which is to preserve 
agricultural land and to encourage 
farming on agricultural land.”

Dyson said the committee has a 

broad mandate.
“We’re really looking at every-

thing,” she said.
“We’re not contained in a small, 

little box. We’re looking at all 
aspects of what that means to revi-
talize and look at the commission 
and the Agricultural Land Reserve.”

She said the committee is devel-
oping a discussion paper that will 
set up an open ended discussion in 
the province. 

“We don’t have established ques-
tions that we’re asking,” she said.

“We wanted it to be open.”
Dyson expects the committee 

will make its recommendations to 
Agriculture Minister Lana Popham 
by spring for the fall legislative ses-
sion.

“We have some time but, obvi-
ously, when you are dealing with 
legislation, if there (are) any chang-
es to the legislation, it needs to be 
before the minister by early spring,” 
said Dyson.

The committee will be speaking 
with key stakeholders throughout 
the province including local gov-
ernments and the farming and 
ranching communities.

“If anybody is applying to the 

commission, it goes to local gov-
ernment first before it ever comes 
to the commission, so they are a 
key stakeholder in all of this,” she 
said.

“The interesting thing to all of this 
is in fact, many of us who farm and 
ranch this land are not those that 
are making applications to the 
Agricultural Land Commission. It’s 
simply owners of land. People buy 
it for speculative value. That’s no 
secret but we really want to talk 
about those of us who are making a 
living within the Agricultural Land 
Reserve.”

B.C. opts to review farmland management
Committee has broad mandate as it examines all aspects of Agricultural Land Reserve and Agricultural Land Commission

OSLO, Norway (Reuters) — Glob-
al warming is on track to breach the 
toughest limit set in the Paris cli-
mate agreement by the middle of 
this century unless governments 
make unprecedented economic 
shifts from fossil fuels, a draft Unit-
ed Nations report said.

The draft, which is due for publi-
cation in October, said govern-

ments will also have to start suck-
ing carbon dioxide from the air to 
achieve the ambition of limiting 
temperatures to 1.5 C above pre-
industrial times.

“There is very high risk that ... 
global warming will exceed 1.5 C 
above pre-industrial levels,” the 
U.N. panel of experts wrote, based 
on the current pace of warming 

and current national plans to limit 
their greenhouse gas emissions.

There were no historic prece-
dents for the scale of changes 
required in energy use, to shift from 
fossil fuels to renewable energies 
and in reforms ranging from agri-
culture to industry to stay below 
the 1.5 C limit, it said.

The draft, by the UN’s Intergov-

Warming set to breach Paris accord limit by mid-century
ernmental  Panel  on Climate 
Change (IPCC) of leading scien-
tists, says average surface tempera-
tures are about 1 C above pre-
industrial times and that average 
temperatures are on track to reach 
1.5 C by the 2040s.

Curbing warming to 1.5 C would 
help limit heat extremes, droughts 
and floods, more migration of peo-
ple and even risks of conflict com-
pared to higher rates of warming, 
according to the draft summary.

But a 1.5 C rise might not be 
enough to protect many coral reefs, 
already suffering from higher 
ocean temperatures, and ice stored 
in Greenland and West Antarctica 
whose melt is raising sea levels.

At a 2015 summit in Paris, almost 
200 nations set a goal of limiting a 
rise in the world’s average surface 
temperatures to “well below” 2 C 
above pre-industrial times while 
“pursuing efforts” for the far tough-
er 1.5 ceiling.

They commissioned the IPCC 
report to map the risks of each goal. 
The 1.5 C limit is favoured espe-
cially by developing nations most 
at risk from disruptions to food and 
water supplies.

The current draft was sent out 
for comments from governments 
and other experts.

Jonathan Lynn, spokesperson 
for the IPCC, said the text was a 
work in progress not intended for 
publication. 

“The text can change substan-

tially” he said.
U.S. President Donald Trump, 

who doubts climate change is 
man-made, plans to pull out of the 
Paris Agreement and instead focus 
on U.S. fossil fuels.

By contrast, the draft said that 
renewable energies such as solar 
and wind power would have to 
become the dominant form of pri-
mary energy by 2050 to achieve the 
1.5 C goal. “Coal would be phased 
out rapidly in most 1.5 C pathways,” 
it said.

And limiting global warming to 
1.5 C by 2100 would “involve 
removal of carbon dioxide from the 
atmosphere,” it said.

That could mean planting vast 
forests, which soak up carbon diox-
ide as they grow, or building power 
plants that burn wood or other 
plant matter and then capturing 
and burying the carbon dioxide 
they release.

But that might not be feasible 
because forests could divert land 
from food crops.

The draft estimated that human-
ity could emit just 580 billion 
tonnes of greenhouse gases to give 
a better than 50 percent chance of 
limiting warming to 1.5 C — rough-
ly 12 to 16 years at current rates of 
emissions.

The amounts could be bigger if 
governments let temperatures 
exceed 1.5 C and found a way of 
turning down the global thermo-
stat later in the century.
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A snowy owl sits in a snowy field on a 2 C day near Cargill’s grain handling facility in Blackie, Alta.  |  MIKE STURK PHOTO

BLENDING INAussie farmers 
suffer through 
third-hottest 
year on record

SYDNEY, Australia (Reuters) — 
Australia had its third-hottest year 
on record in 2017, the country’s 
weather bureau said recently, as 
farmers warned that unpredictable 
seasons are hurting the A$47 bil-
lion agricultural sector.

Unusually, the high heat last year 
came despite the absence of an El 
Nino weather system in the Pacific, 
which tends to warm Australia, the 
Bureau of Meteorology said in its 
annual climate statement.

“I think what it illustrates is even 
without the strong driver of an El 
Nino, the world is still producing 
very warm temperatures,” Blair 
Trewin, a senior climatologist at 
the bureau told Australian Broad-
casting Corp. radio.

During 2017, hotter ocean tem-
peratures near Australia’s north-
east coast prompted “significant” 
coral bleaching along the world-
heritage-listed Great Barrier Reef, 
the first time it had occurred in 
consecutive summers.

The national mean temperature 
was nearly 1C above average, with 
the heat “mostly associated” with 
human-caused global warming 
that also reduced rainfall in Austra-
lia’s south, the bureau’s statement 
said.

That made for the driest Sep-
tember ever recorded in crucial 
grain-growing regions of New 
South Wales and the Murray-
Darling river basin with heavy 
rains then hitting during harvest 
and making it even more difficult 
for farmers.

The world’s fourth largest wheat 
exporter is set for its smallest crop 
in a decade.

“It’s really the unpredictability of 
it rather than the actual event,” said 
Matt Dalgleish, a market analyst at 
agricultural advisory firm Mecar-
do.

“Farmers are used to dealing with 
different weather as long as it can 
run within a reasonably predict-
able pattern and sit reasonably 
close to the seasons they expect. It’s 
when you get these events that are 
uncharacteristically out of season 
that cause the most amount of 
heartache.”

Seven of Australia’s 10 warmest 
years have occurred since 2005, the 
bureau found, and another hotter-
than-average year is expected in 
2018, which has already brought 
heat wave conditions to the coun-
try’s southeast.

Sydney has been sweltering 
through some of its hottest days in 
80 years, while highway bitumen 
melted in Victoria state and bush-
fires burned out of control.

Globally, it is likely 2017 will be 
the second- or third-warmest 
year on record since 1850, the 
Australian Bureau of Meteorolo-
gy said.

7 of 10
OF AUSTRALIA’S 
WARMEST YEARS 
HAVE OCCURRED 

SINCE 2005
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CHICAGO, Ill. (Reuters) — New 
tax laws in the United States are 
poised to drive more control over 
the nation’s grain supply to farmer-
owned co-operatives, provoking 
concern among ethanol producers 
and privately run grain handlers 
that they could be squeezed out of 
the competition to buy crops.

Until now, the co-operatives, pri-
vate companies and publicly trad-
ed firms had a more even opportu-
nity to handle the grain supply.

The changes mean massive grain 
traders such as Archer Daniels 
Midland, Bunge and Cargill could 
find it difficult to source corn, soy-
beans and wheat.

The perceived threat to these 
companies stems from a provision 
included in the final stages of the 
law’s passage in December. It gives 
farmers such a big tax deduction for 
selling their produce to agricultural 
co-operatives that private firms fear 
their grain supply will dry up.

The provision was championed 
by Republican farm state senators.

Privately held Cargill said it was 
surprised the provision was added 
to the bill at the last minute and is 
evaluating its potential impact.

ADM, which also produces etha-
nol, said it too was evaluating the 
provision and “various potential 
solutions” to it.

The new tax law allows farmers 
and ranchers to claim a 20 percent 
d e d u c t i o n  o n  a l l  p a y m e n t s 
received on sales to co-operatives.

“It is going to put us out of busi-
ness as a private (company) if 
something is not changed right off 
the bat,” said Doug Bell, president 
and general manager of Bell Enter-
prises Inc., which operates grain 
elevators in central Illinois.

“There is just no reason whatsoever 
why a farmer would do business with 
anyone other than a co-op.”

The deductions could come as a 
massive boon to cash-strapped 
U.S. grain farmers, who have strug-
gled for at least four years amid a 
global grain glut and sluggish com-
modity prices.

Some farmers seeking to take 
advantage of the new deduction 
are already asking about transfer-
ring grain they have stored at pri-
vate elevators and selling it to co-
operatives, Bell said. An associa-
tion that represents co-operatives 
also has received questions from 
people who want to open new co-
operatives.

The change focuses on a provi-
sion in the federal tax code that cuts 
taxes on proceeds from agricultur-
al products that farmers sell to farm 
co-operatives.

There is no comparable provision 
for farmers doing the same busi-
ness with private or investor-
owned companies.

“The advantage for the farmer is 
probably at least five times larger 
selling to a co-op versus not selling 
to a co-op,” said Paul Neiffer, an 
accountant at CliftonLarsonAllen 
in Yakima, Washington.

Neiffer said he has received hun-
dreds of calls and emails from pri-
vate elevators upset about the law.

Chuck Conner, president and 
chief  executive officer of  the 
National Council of Farmer Coop-
eratives, said his organization had 
begun to receive calls from people 
asking about starting a co-op to 
take advantage of the deduction.

“The producer/member deduc-
tion is more generous than most of 
us thought possible a few months 
ago,” he said in an email to mem-
bers.

The number of U.S. farm co-
operatives has been steadily 
shrinking in recent years as they 
scramble to consolidate and stay 
competitive amid the merger fren-
zy of major seed and chemical 
companies.

There were 1,953 farmer, rancher 
and fishery co-ops in 2016 in the 
United States, down 4.6 percent 
from a year earlier, according to the 
most recent U.S. Department of 
Agriculture data. They handled 
US$44.3 billion in net sales of 
grains in 2016, down 33 percent 
from a $66.3 billion peak in 2013.

Horses find a windbreak to shield themselves from the cold on the MacMillan Colony near Cayley, Alta., Jan. 12.  |  MIKE STURK PHOTO

U.S. grain firms fear harm from new tax law
Private companies worry that a tax deduction to farmers who deliver 
grain to co-operatives will put them at a disadvantage

GIMME SHELTER
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A BUSINESS PLAN FOR EVERY FARM.
Like the seasons, business planning is cyclical. 1 Assess your business

Take stock of your farm in the context of changes within the 
agricultural industry and your farming reality.

2 Plan your future
What is your vision? Mission? What are your priorities and goals? 
How will you get there?

3 Implement your plan
Host a start-up meeting with your family and/or business partners 
to discuss priority items, timelines and goals to operationalize the 
plan. Use your plan to guide your decision-making.

4 Review your plan
Measure your progress towards achieving your business goals 
over the past year and start to think about next year’s goals.

Our  fi rst learning stop of the year:

January 30 - February 1, 2018
Edmonton EXPO Centre                      
Visit us at Booth #75

Featured Speaker
Heather Watson 
Farm Management Canada’s Executive 
Director and special guests will explore the 
7 management practices driving farm success 
and the fi nancial gain farmers can expect 
from adopting these practices.
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RED RIVER BASIN 
COMMISSION NAMES 
EXECUTIVE DIRECTOR

Ted Preister of Fargo, North 
Dakota, has been hired as the 
executive director of the Red River 
Basin Commission. 

Previously, he was an intelligence 
officer in the United States Army for 
more than 20 years before retiring 
as a lieutenant colonel.

His final position in the army was 
professor of military science at 
North Dakota State University.

The RRBC is a non-profit organi-
zation that works across the politi-
cal boundaries of Manitoba, Min-
nesota, North Dakota and South 
Dakota to create a common vision 
for action on Red River Basin land 
and water issues.

SASK PORK NAMES 
NEW BOARD

Elected in October, the Sask Pork’s 
new board was officially introduced 
at the organization’s annual general 
meeting in December.

Board members are: John Beckton 
of Brock Stock Farm Ltd., Curt Kow-
alchuk of Polar Pork Farms, Jay 
McGrath of Sinnett Pork Farm Ltd., 
Casey Smit of Olymel, Toby Tschet-
ter of Star City Farming, and Grant 
Wilson of Fast Genetics.

Casey Smit was elected chair, 
Grant Wilson, vice-chair and John 
Beckton as audit chair.

More information is at saskpork.
com.

CO-OP COMMUNITY 
SPACES FUNDS PLACES 

In 2018, $2 million is available 
through the Co-op Community 
Spaces Program. 

The program supports capital proj-
ects led by charitable and non-profit 
groups across Western Canada.

Co-op Community Spaces is sup-
porting local projects dedicated to 
recreation, environmental conser-
vation and urban agriculture.

 Funding between $25,000 and 
$150,000 is available per project.

Since launching in 2015, it has 
provided $4.5 million to 64 proj-
ects, including parks, greenhouses 
and sports fields.

The program is administered by 
FCL and invites registered non-
profit organizations, registered 
charities or community service 
co-operatives to apply online 
between Feb. 1 and March 1.

AGRICULTURE IN 
THE CLASSROOM 

Katharine Cherewyk is Agricul-
ture in the Classroom-Manitoba’s 
new program and volunteer man-
ager after the retirement of Diane 
Mauthe.

Previous experience includes 
research work with the Centre for 
I n d i g e n o u s  E n v i r o n m e n t a l 
Resources, as well as Creaddo 
Group, which is a firm specializing 
in fundraising campaign develop-
ment and implementation.

She was most recently the torch 
relay and ceremonies co-ordinator 
for the 2017 Canada Summer 
Games. Cherewyk’s main respon-
sibilities include delivering the 
programs Amazing Agriculture 
Adventure and GEN AG, as well as 
working with the organization’s 
volunteers.

A horse grazes in a pasture near Aylesbury, Sask.  |  MICKEY WATKINS PHOTO

WINTER GLOWAG NOTES JERSEY REGISTRATIONS UP

Jersey registrations and member-
ships increased last year.

As well, in 2016 Jersey Canada 
e x p e r i e n c e d  a n  8 . 5  p e rc e n t 
increase in memberships and a 7.5 
percent increase in registrations. 

Overall, activity levels are soaring 
as membership totals and registra-
tions have both grown by 20.5 per-
cent since 2014.

These increases led to the highest 
membership and registration total 
for Jersey Canada since 1965.

Reasons cited include the breed’s 
efficiency, as well as the efforts of 
the Jersey Canada organization 
and regional Jersey associations.

The number of Jersey owners is 
expanding in all regions across the 
country.

More information is at jersey-
canada.com or call Russell Gam-
mon at 519-821-1020 (ext 102). 

72.6 Bushels per acre 
High Prairie, AB

45M38

*Canola yield from a large-scale, grower managed trial in Alberta as of November 19, 2017. Product responses are variable and subject to any number of environmental, disease 
and pest pressures. Individual results may vary. Multi-year and multi-location data is a better predictor of future performance. Refer to www.pioneer.com/yield or contact a Pioneer Hi-Bred 
sales representative for the latest and complete listing of traits and scores for each Pioneer® brand product. Genuity® and Roundup Ready® are registered trademarks of Monsanto Technology LLC.
Pioneer® brand products are provided subject to the terms and conditions of purchase which are part of the labeling and purchase documents. 
®, TM, SM Trademarks and service marks of DuPont, Pioneer or their respective owners. © 2018, PHII.

High yielding canola with superior blackleg 
resistance and pod shatter protection.

WINNER!

2017

Check out @PioneerWCanada on      Twitter or visit us at www.pioneer.com/yield
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COVERAGE
Look for more from Manitoba Ag Days events 
in next week’s Western Producer.  
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BY ROBIN BOOKER
SASKATOON NEWSROOM 

Growers running older iron 
might be interested in the auto-
steer products Outback Guidance 
launched at the Western Canadian 
Crop Production Show.

“The oldest vehicle we can install 
on is 45 years old,” said Mike Ban-
nister, product manager for Out-
back Guidance.

“Anything that is hydraulically 
driven.”

Outback Guidance is able to fit 
older machines with its new line of 
autosteer,  called Rebel,  with 
hydraulic components included in 
its guidance packages.

“The hydraulic kit is our way to 
take over the steering of the trac-
tor. So it will come with all of the 
hoses, fittings and the actual valve 
that is sending the hydraulic fluid 
either left or right to steer,” Ban-
nister said.

Three packages are available in 
the Rebel autosteer lineup, includ-
ing a broad acre, row crop, and a 
sub-inch package. 

“In our two higher level packages, 
in the row crop and the sub inch, 
we’ve got the proportional valve. 
So we’ve got proportional control 
of how much oil is going one way or 
the other. We’ve got a wheel angle 
sensor so we make sure we under-
stand where the tires are facing, 
which increase our line acquisition 
time,” Bannister said.

The three complete packages are 
offered so customers don’t have to 
piece an autosteer system together.

“ Th e  p a c k a g e s  c o m e s  w i t h 
everything you need, from the 

Autosteer now works on older machines
Outback Guidance’s 
Rebel line uses 
hydraulics to take 
over the steering

Outback Guidance launched its latest line of autosteer guidance systems at the Western Canadian Crop Production Show. The company is 
taking pre-orders now for delivery in March.  |  ROBIN BOOKER PHOTO

BY ROBERT ARNASON
BRANDON BUREAU

The phrase “soil health” has 
become about as common as 
tweets from U.S. President Donald 
Trump over the last two and a half 
years.

It seems like every agricultural 
conference in North America is 
required to organize at least one 
session on the topic.

The issue is worthwhile and 
probably merits the attention, but a 
few companies in the agricultural 
industry are taking advantage of 
the phrase to sell products, says a 
soil fertility expert and member of 
the Saskatchewan Agriculture Hall 
of Fame.

“Right now because soil health is 
something that is very contempo-

rary, or sexy, people are taking 
advantage of it (that term) and 
coming up with all kinds of differ-
ent things,” said Rigas Karamanos, 
senior agronomist with Koch Fer-
tilizer, who spoke at Ag Days in 
Brandon Jan. 16.

“People say, ‘oh, soil health. You 
can apply this (and) you can apply 
that.’ That’s not what soil health 
is…. Just going and indiscrimi-
nately applying different products 
does not fix (soil health).”

Karamanos said part of the prob-
lem is terminology. 

Growers and officials in the agri-
cultural industry are using terms 
such as soil fertility, soil productiv-
ity, soil quality and soil health 
interchangeably, but Karamanos 
said they are not the same, pointing 
to Israel as an example.

The soil in Israel has poor soil 
fertility but is productive. Israeli 
farmers make it productive by care-
fully using fertilizer and irrigation 
to grow crops.

Similarly, soil health and soil 
quality are not the same.

Michigan State University offers a 
tidy description of soil health and 
how it differs from soil quality: “Soil 
health refers to self-regulation, 
stability, resilience … in a soil as an 
ecosystem. Soil health describes 
the biological integrity of the soil 
community — the balance among 
o r ga n i s m s  w i t h i n  a  s o i l  a n d 
between soil organisms and their 
environment.… Soil quality is a 
term that we use when we talk 
about the physical attributes of 
soil.”

Karamanos said soil health is 
about continuous improvement: 
starting from a certain point based 
on a list of criteria and tracking 
changes from that base line

Universities and companies, 
mostly in the United States, have 
developed several systems to mea-

sure soil health. One popular 
method is the Solvita test, which 
measures the amount of carbon 
dioxide a soil sample releases. A 
high level of carbon dioxide indi-
cates the soil has a healthy com-
munity of micro-organisms.

“There’s a big movement switch-
ing toward this idea of having soil 
health scores,” said Marla Riek-
man, land management specialist 
with Manitoba Agriculture.

Karamanos said growers seeking 
more information about soil 
health should start with the Inter-
national Plant Nutrition Institute 
website.

“If you want to educate yourself, 
just go and look at those resourc-
es.”

robert.arnason@producer.com

Improving soil health not as easy as applying a new product

RIGAS KARAMANOS
SENIOR AGRONOMIST, KOCH FERTILIZER

smart antenna to your GPS termi-
nal that is the interface in the cab, 
and the steering system with the 
hydraulic install kit. Everything is 
included top to bottom,” Bannis-
ter said.

The sub inch package comes with 
a smart antenna that enables real 
time kinematic (RTK).

“It’s RTK capable with either one 
of our base stations, or we support 
network RTK as well,” Bannister 
said.

The broad acre package offers 
precision of six to eight inches.

The systems are ISO compatible, 
but add-ons for application control 
may be needed above the package 
purchases. 

The packages come with either a 
seven-inch or 10-inch monitor.

“We’ve got built in wi-fi on our 

terminal for connectivity. We do 
over-the-air update so that we 
don’t have to worry about custom-
ers using thumb drives to file trans-
f e r  a n d  g e t  s o f t w a re  o f f  o u r 
website,” Bannister said.

Beta customers who tested the 

products last year used cellphone 
hotspots to connect the terminals 
to the internet.

There is camera support for the 
terminals as well as customizable 
buttons so customers can choose 
which features and buttons they 
use the most and add them to their 
home screen. 

Outback Guidance offers an auto 
engage feature for headland turns. 

In the broad acre package, grow-
ers will start the headland turn and 
the guidance will take over and 
engage the next line for the opera-
tor. 

“In the two higher level packages, 
the row crop and the sub inch pack-
age, there is a feature called e-turns, 
which does all of it for you. So it’s 
always engaged. You do a one time 
calibration for your turn radius and 

it goes on your next pass without 
you having to do anything,” Ban-
nister said.

Outback Guidance offers an elec-
tric steer option to turn the wheel of 
most farm equipment and can tie 
into hydraulic autosteering tech-
nology built into new equipment. 

“We have steer ready kits which 
are for the newer model tractors 
that are coming off the production 
l ine that  already have all  the 
hydraulics and the valve already on 
it. We can just tie into the cable to 
take over those components,” Ban-
nister said.

The broad acre package retails for 
$7,995, the row crop package retails 
for $11,995, and the Sub inch pack-
age sells for $15,995. 

robin.booker@producer.com

MIKE BANNISTER
OUTBACK GUIDANCE
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Always read and follow label directions. Prosaro® is a registered trademark of the Bayer Group. 
Bayer CropScience Inc. is a member of CropLife Canada.

cropscience.bayer.ca/ProsaroXTR 1 888-283-6847 @Bayer4CropsCA #AskBayerCrop1 888-283-6847 @Bayer4CropsCA@

Out-yield.
Out-protect. 
Out-freaking-standing.

NEW Prosaro XTR fungicide.  
The best just got even better.
Prosaro® XTR is here and it’s better than ever.  
How much better? How about a whopping 14% over 
untreated*. So regardless of disease pressure, in wet 
or dry weather, give your wheat and barley yields a 
big-time boost come harvest. Protect your cereals 
and your bottom line with New Prosaro XTR. 
*15 Bayer development trials with medium to high disease pressure (2014-2016)

C-55-07/17-10788005-E

BY MICHAEL RAINE
SASKATOON NEWSROOM

Weather has been the biggest 
issue in Canadian grain grading for 
several seasons, which is no sur-
prise to farmers on the Prairies.

However, the rest of the world is 
watching, too.

“I never thought I would need to 
watch the weather, in this job, as 
much as I have the past couple of 

years,” Veronique Barthet of the 
Canadian Grain Commission said 
while attending the Ag-West Bio-
led Canola Week in Saskatoon.

“Wind issues, snow issues, rain 
issues: harvest finally got better 
this year. These are reflected in the 
samples … and the Japanese (and 
others) want that data.”

The comment illuminates the 
market’s sensitivity to quality and a 
desire to understand the produc-

tion issues that can affect it.
Harvest weather delays not only 

cut into yields due to shattering, 
but they can boost free fatty acids in 
the oilseed.

Depending on the year,  the 
traits of the oil can change sub-
stantially.

“In Japan they don’t care about 
alpha linolenic for flavour. It’s 
health they are looking at,” she 
said. 

Last season’s spring-harvested 
canola was in better condition 
than was expected by the industry, 
with a lot of it grading No. 1, and 
was exported whole. However, it 
might have had quality issues 
once crushed.

When canola germinates in the 
field or in storage it creates higher, 
undesirable free fatty acids. Stor-
age conditions can also create 
problems.

She said there is still a lot to be 
learned about over-wintered 
canola and storage issues.

“We saw some big jumps (in fatty 
acids) recently with what would be 
dry canola (kept) in good storage 
conditions,” she said, which sug-
gested more research is needed to 
better understand these issues for 
the marketplace.

mike.raine@producer.com

Harvest weather affects canola’s oil and meat quality
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Kulani Zwane, left, Eric Tetland and Ben Lewis comprised one of the four teams participating in this 
year’s hackathon in Saskatoon. They won the competition with an idea they called CropShot.  |  WILLIAM 
DEKAY PHOTOS

BY WILLIAM DEKAY
SASKATOON NEWSROOM

A camera on a stick, able to cap-
ture time lapse imagery while 
crops grow, could be available for 
producers someday soon.

CropShot is  the name of  an 
inventive tool put forth by one of 
four teams participating in a 
recent hackathon, a group meet-

Virtual crop scout 
wins hackathon
The device, which monitors crops while 
uploading digital imagery, wins a competition 
that focused on emerging technology

ing and competition to rapidly 
develop technology ideas. This 
hackathon was focused on emerg-
ing agriculture technologies and 
was held at Co-Labs in Saskatoon 
Jan. 12-13.

The idea garnered the CropShot 
team of Ben Lewis, Erik Tetland 
and Kulani Zwane first place and a 
prize of $500.

It’s a virtual crop scout that is 
always monitoring crops while 
uploading digital imagery. The 
automated photography device 
could also be useful for comparing 
the visual effects of crop inputs 
such as foliar fertilizers and fungi-
cides during different stages of 
plant growth.

“It’s meant to be used in addition 
with other tools such as a drone, 
where you can see the bigger pic-
ture of the entire field,” Zwane said.

“But at the ground level this is 
what our solution would be provid-
ing. This can definitely add to other 
sets of information used to make 
decisions.”

Four teams participated in this 
y e a r ’s  h a c k a t h o n ,  w h i c h  i s 
designed to foster innovation and 
collaboration with the goal of 
expanding software and hardware 
development.

This year’s crop of student hack-
ers represented the areas of com-
puter science, engineering, agri-
culture and commerce.

Students combine their varied 
educational disciplines to identify 
a current challenge in agriculture 
and then map out their idea and a 
viable technical solution.

Participants have six hours to 
launch a design before presenting 
it to a panel of four judges who rep-
resented industry, education and 
food groups.

Throughout the day, a group of 
top-tier mentors were available to 
collaborate and assist with ques-
tions about agriculture and prod-
uct development. 

“I’m walking around and they 
throw ideas at me and I answer 
question(s) about operations and 
things that are going on in farming 
and what problems exist,” said Jar-
ed Nelson, who grows grain near 
Weyburn, Sask. 

“Students ask what the value 
might be and where I think the 
market might be. We talked about 
things like research farms, indi-
vidual producers and the value that 
could be added.” 

Corey Wellness of CropPro Con-
sulting, one of the competition 
judges, said hackathons are valu-
able experiences because partici-
pants are quickly challenged to 
overcome their fear of failure in an 
industry that many know little to 
nothing about.

“It takes a lot of guts to come up 
with something new and then in six 
hours be presenting it,” he said.

“My thought is they’re all stars 
because there are thousands of 
other students that didn’t lay it on 
the line to risk looking like a fool 
because it’s a big challenge.”

CONTINUED ON NEXT PAGE »

Searching for 
Saskatchewan’s 
Outstanding 

Young Farmer - 2018
Time is running short to nominate someone for the 
2018 Saskatchewan Outstanding Young Farmers’ Program. 
Nomination forms are available at www.saskatchewan.oyfcanada.com and 
must be received by February 15, 2018.

Nominees may be an individual, couple or managing partner/shareholder of a farm group. To qualify, the 
nominee must derive a minimum of two-thirds of gross revenue from farming, have an invested interest in the 
farming operation, and not have reached the age of 40 as of January 1 of this year.
Celebrating its 38th year, Canada’s Outstanding Young Farmers’ program is an annual competition to recognize 
farmers that exemplify excellence in their profession and promote the tremendous contribution of agriculture, 
and rural Canada. Demonstrating leadership in the agricultural industry, nominees are judged according to the 
following criteria:

SK OYF is proudly sponsored by: Charter:
Platinum Plus: Platinum:

Gold:

TD Canada Trust
Silver:

NOMINATE SOMEONE TODAY!

www.saskatchewan.oyfcanada.com
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David Lutzer, left, and Uchi Uchibeke compete in the hackathon.

All four teams said the experience 
of brainstorming under a tight 
deadline, while being mentored by 
industry specialists and then 
judged on the outcome, was an 
invaluable opportunity on several 
levels.

“When engineering and com-
puter science students graduate 
they know how to build technolo-
gies, but they don’t know what to 
build, so any opportunity for 
understanding an industry from 
the experts themselves in a situa-
tion where you can experiment, 
throw ideas around and get the 
most out of the experts that have 
real problems — you can know 
what technologies to build.”

Added Zwane: “I came to expose 
myself to agriculture and ag tech 
and see what some of the industry 
is about.

“One of the things I got out of it 
was how to approach farmers 
with new technology. There was 
an emphasis on not lecturing 
farmers but on how to approach 
farmers with technology solu-
tions, which is very important, 
and it seemed to me a rather deli-
cate game.”

Second place was awarded to 
Dallon Leger and Brooke Switzer of 
EcoGenX Agriculture Recycling, 
who are already picking up used 
grain bags from farmers with a plan 
to salvage the plastics. 

They proposed a mobile app for 
clients to input all their informa-
tion. A pick-up location is deter-
mined, a route generated and the 
removal executed.

Immediate correspondence via 
the app simplifies business inter-
action for the company and clients, 
which will increase the number of 
used grain bags removed from 
farms.

“Hackathon helped us greatly 
because I never considered us 
tech,”  Leger said.

“We just picked up waste, but 
talking with these people we real-
i z e d  w e  h a v e  t h e  a b i l i t y  t o 
become a tech company by intro-
ducing apps and simplifying 
things. It was something that we 
never thought outside the box in 
that way.”

Leger said burning grain bags is 
now illegal in Saskatchewan with 
fines up to $1 million depending on 
the severity of each case.

“What we’re working on is setting 
up a facility that’s going to recycle 
this plastic in Saskatchewan and 
alleviating the need to export it 
overseas, which will make us more 
accountable for the waste that we 
create here.”

Third place went to InterSeed, a 
mobile app for farmers to input 
their soil information such as pH, 
moisture, and topography so that 
they can determine the best variet-
ies to intercrop. 

The team of Mayra Samaniego 
and Zayda Morales said their idea 
was inspired during the Crop Pro-
duction Show earlier this month, 
where farmers were encouraged to 
try intercropping.

Farms2Forks placed fourth, 
which uses social media to quickly 
bring food packages directly to the 
consumer with an emphasis on a 
customized shopping list and 
traceability. 

David Lutzer and Uchi Uchibeke 
said that by registering on their 
website, buyers can specify what 
food they need. Farms2Forks will 
then put them in contact with a 
producer who will deliver.

As  one of  the  judges,  Steve 
Shirtliffe of the University of Sas-

katchewan’s agriculture college 
s a i d  t h e  h a c k a t h o n  p ro c e s s 
quickly encourages creativity 
while empowering people and 
providing opportunity in a posi-
tive way.

“We’re fostering a dynamic envi-
ronment, community and econo-
my by doing this. It’s a brilliant 
thing,” he said

Clinton Monchuck, executive 
director of Farm and Food Care 
Saskatchewan, who also judged, 
said that although most students 
did not have an agricultural back-
ground, they are now looking for 
innovative solutions to improve 
the industry.

“Now there are 12 young adults 
that are interested in agriculture 
and want to be in the agriculture 
field,” he said.

“To me that’s excellent. That was 
worth its weight right there.”

william.dekay@producer.com
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• Best-in-class yields (113%)

• Midge tolerant

• Leading standability

• FHB resistance

• Top of class standability

• Very high yields (117%)

• Excellent disease package

• FHB and sprouting resistance

CDC LANDMARK VB AAC VIEWFIELD

Introducing two new stand-up CWRS wheats.

For experience you can trust, call your FP Genetics retailer today.

WHO DO YOU TRUST FOR THE
BOTTOM LINE ON NEW SEED?

A broker from his 10th floor office? Or your local  
FP Genetics Seedsman who spends years screening,  
growing and testing new varieties, ensuring you get the very best.

91 91

The Cereal Seed Experts

fpgenetics.ca
FP Genetics is a trademark of FP Genetics Inc. All others are trademarks of their respective companies. ©2017 FP Genetics. All rights reserved.  3078  10.17
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Horses took advantage of warmer weather Jan. 16 near Roseisle, Man.  |  JEANNETTE GREAVES PHOTO

FEELING FRISKY

BU E N O S  A I R E S,  A r g e nt i na 
(Reuters) — The drought in the 
heart of Argentina’s Pampas grain 
belt is expected to reduce corn 
yields and cut up to 3.7 million 
tonnes from the projected 2017-
18 harvest, local analysts have 
said.

Argentina, the world’s third larg-
est corn exporter, has been hit by 
extremely dry weather that has 
slowed late season soybean plant-
ing, raising fears that some fields 

Argentine drought 
may cut corn crop
Dry weather is expected to reduce corn yields 
in the country’s grain belt by 3.7 million tonnes

will go unseeded, while the South-
ern Hemisphere summer sun dries 
up corn yields in important farm 
areas.

Far mers  only  have another 
week to plant soy in order to har-
vest before frosts might hit in May 
and June. Argentina is also the 
world’s third biggest soybean 
supplier.

“The problem with corn is not 
so much that of reduced planting 
area as it is the effect that the 
drought will have on yields,” said 
Gustavo Lopez, head of the local 
consultancy Agritrend, which 
expects a 2017-18 crop of 38.3 
million tonnes, down from a pre-
v i o u s  e s t i mat e  o f  4 2  m i l l i o n 
tonnes.

Lopez said he forecasts Argenti-
na’s exportable surplus will be 23.5 
million tonnes, down from his pre-
drought estimate of 27 million 
tonnes.

Argentina started 2017 with the 
opposite problem. Many areas had 
been flooded by excessive rain, but 
long hot stretches of sunshine later 
in the year parched prime corn and 
soy areas in the northern part of 
bread-basket province Buenos 
Aires.

The Rosario grains exchange 
recently cut its corn crop estimate 
by four percent to 39.9 million 
tonnes.

The Pampas recently received 
rain but the distribution of the 
showers was uneven, leaving many 
areas parched.

Rosario exchange analyst Cris-
tian Russo said this season’s corn 
yields will be less than the average 
of the last three years.

“In the areas that were less fortu-
nate in receiving the recent show-
ers, the drought will continue,” he 
said.

The most optimistic analysts say 
harvest losses in drought-stricken 
areas could be offset by higher 
than expected yields in other 
regions.

“This could provide a cushion in 
terms of average yields,” said Este-
ban Copati, chief analyst at the 
Buenos Aires Grain Exchange, 
which has stuck by a 2017-18 corn 
crop estimate of 41 million tonnes 
that it announced in September.

However, the exchange could cut 
its harvest estimate next month if 
hot and dry conditions remain in 
Buenos Aires.

Pablo Adreani, head of local con-
sultancy Agripac, has trimmed two 
million tonnes from his corn har-
vest estimate to 38 million tonnes.

“There are areas that have been 
very much damaged by drought in 
December, with yield reductions of 
up to 50 percent,” he said, adding 
that his current estimate could rise 
or fall depending on January and 
February rains.

“Mid-February is when the over-
all picture is going to be defined 
with greater certainty, once the 
planting is finished,” said Alberto 
Morelli, president of Argentine 
corn industry chamber Maizar.

Argentine farmers harvested 39 
million tonnes of corn last season, 
according to the Buenos Aires 
exchange.

Grower Rewards Program
With the Arysta LifeScience Grower Rewards 
Program, growers earn cash rebates when purchasing 
EVEREST® 2.0 Herbicide, EVEREST 3.0 Herbicide, 
INFERNO®DUO Burndown Herbicide, EVITO® 
Fungicide, RANCONA® PINNACLE Seed Treatment 
and RANCONA TRIO Seed Treatment.  
 
The more you buy, the more you earn.

For more details, visit arystalifesciencerewards.ca

Always read and follow label directions. EVEREST, the EVEREST logo, EVITO, the EVITO logo, INFERNO and 
RANCONA are registered trademarks of an Arysta LifeScience Group Company. Arysta LifeScience and the 
Arysta LifeScience logo are registered trademarks of Arysta LifeScience Corporation. ©2018 Arysta LifeScience 
Group Company. ESTC-395

seed treatment
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BY BARBARA DUCKWORTH
CALGARY BUREAU 

DENVER, Colo. — The folks at 
Hoffman Ranch might have won 
numerous grand championships 
at the top-ranked National Western 
Stock Show here, but that doesn’t 
mean they consider themselves 
showmen.

The family run operation at 
Thedford, Nebraska, considers 
these national events as a way to 
promote their Hereford-Angus 
operation, where they raise about 
750 registered cows in the Sand 
Hills region. 

“We show cattle but we don’t 
breed show cattle,” said Jason 
Hoffman.

“We don’t do a lot of showing. We 
sell a lot of cattle that get shown and 
we usually go to the Hereford and 
Angus junior national shows. We 
sell a lot of heifers that go there and 
our main showcase is here at Den-
ver,” he said. 

“We do pretty good,” he said. 
Working with a large crew of 15, 

Hoffmans brought 23 head to this 
year’s show held in Denver from 
Jan. 6-21. 

“You’ve got to have the right cattle 
and you’ve got to have the right 
crew. You’ve got to have a crew that 
believes in the cattle you are raising 
so you have to surround yourself 
with good people,” Jason said.

Their lone Angus entry was win-
ter bull calf champion. They also 
won reserve overall with a polled 
Hereford calf named H Sensation 
7454 ET coming out of the spring 
bull calf division. They won reserve 
senior bull with H WR Sustainable 
5511 ET and grand champion car-
load of bulls. 

Sustainable was sold to Rocking 
G Land and Cattle Company of 
Gull Lake, Sask., after last year’s 
D e n v e r  s h o w .  I t  w e n t  o n  t o 
become grand champion Here-
ford at last year’s Canadian West-
ern Agribition in Regina, which 
e a r n e d  t h e m  a  p l a c e  a t  t h e 
Supreme champion competition.

The Hoffman family was also a 
partner in the Agribition grand 
champion Angus female and the 
grand champion Hereford female 
from Rocking G was sired by Sus-
tainable.

Most of the Hoffmans’ time is 
devoted to running the ranch in 
Nebraska. 

Owned and operated with Jason’s 
parents, Dennis and Dixie Hoff-
man, the main focus of the ranch is 
working with commercial beef 
producers.

Each year they offer about 400 
horned and polled Herefords, 

Angus and Simmental-Angus cross 
bulls at an annual spring sale. They 
also host a fall female sale and sell by 
private treaty and on the internet. 

Dennis Hoffman started his cattle 
producer career as a 4-H member 
in 1957. He worked for some large 
purebred operations before start-
ing his own business.

In 1995, he and his wife bought a 
place in California. She was a 
teacher and he managed a county 
fair while they built up their herd. 

The entire  family  moved to 
Nebraska in 2008 where consider-
able expansion took place. Angus 

were added to offer their bull buy-
ers more choice.

“We got really serious about sev-
en years ago. A lot of our customer 
base uses Hereford and Angus 
bulls,” Jason said. 

“We believe in black baldie cows,” 
he said. 

They also like to offer variety to 
customers so bulls ranging from 
yearlings to two year olds with dif-
ferent body frames are available. 
Their cattle are sold across the 
continent and they want them to 
thrive in all kinds of conditions.

“You have got to make them work 

for the commercial guy because 
that is our bread and butter. You 
have got to have cattle that perform 
at all levels,” he said. 

Commercial buyers can be dis-
cerning. 

“A lot of them are looking for calv-
ing ease because they go on heifers 
but our commercial customers can 
really evaluate cattle. They have to 
be able to stand on their feet and 
legs and be easy feeding,” he said. 

In addition, they flush about 50 
donor cows and place 500 to 600 
embryos each year. About half of 
those embryos are placed in cows 
owned by co-operating operations 
and then they buy the bulls back. 

They also work with co-operators 
to market commercial heifers. 

Jason and his wife, Kaycee, have 
three children younger than seven, 
who are being encouraged to take 
on the cattle lifestyle.

Kaycee’s family has shown cattle 
at the Denver stock show for more 
than 100 years. 

She also owns and operates Bar 
None Hat Company, which makes 
custom-made cowboy hats. 

The couple are working toward 
keeping the ranch sustainable for 
their children and hope to teach 
them the ropes.

Their seven-year-old son is 
attending his first junior national 
Hereford show this summer. 

“I want them to learn to work hard 
doing this, and whatever they decide 
to do, they can do, but they need to 
learn how to work hard,” Jason said. 

barbara.duckworth@producer.com

Beef, breed variety remain ranch goals
The Hoffmans of Nebraska see their winning ways in the show ring as part of a plan to reach commercial customers

Jason Hoffman of Thedford, Nebraska, stands with his reserve grand champion Hereford bull at the 
National Western Stock Show.  |  BARBARA DUCKWORTH PHOTO

BY BARBARA DUCKWORTH
CALGARY BUREAU 

DENVER, Colo. — Jordan Vander 
Molen proposed to his future wife 
at the National Western Stock Show 
after winning the South Devon 
female championship four years 
ago. 

They were standing at the picture 
backdrop and while his partner, 
Tayler, squealed with delight as he 
went down on one knee, the cow 
never flinched. For Vander Molen, 
that calmness was indicative of 
how quiet his cattle are.

Based at Pella, Iowa, JVM Cattle 

Co. raises about 120 purebred and 
crossbred South Devons. The 
crossbreds are called Poundmak-
ers and have 74.9 percent or less 
South Devon in their pedigree. 
Animals at 75 percent or more are 
registered as purebred. 

The North American South Dev-
on Association breed registry doc-
uments purebred and South Dev-
on-influenced cattle. 

Vander Molen‘s grandfather 
imported the first purebreds from 
England more than 30 years ago 
because he was looking for good 
mother cows with a strong mater-
nal instinct.  

The family has maintained the 
breed ever since, looking for the 
same characteristics of docility, 
good mothering ability and high 
meat quality. 

The imports were straight red and 
over time  Vander Molen added 
black to the mix. By also raising 
Poundmakers, he wanted to show 
how well the breed works in a 
crossbreeding program.

The Denver show is the largest 
event for the breed. People tend to 
recognize the breed but want to 
know what they can contribute in a 
crossbreeding program to build 
hybrid vigour

“We try to show some half bloods 
to show people what they can do on 
different breeds,” Vander Molen 
said. 

“The South Devon cattle have 
very good maternal traits that can 
influence anybody’s herd in a posi-
tive manner,” he said. 

The Denver event was especially 
good to the Vander Molen family 
this year. 

T h e y  w o n  g ra n d  c ha m p i o n 
female with a six-year-old cow and 
the calf at side went on to become 
grand champion bull. They also 
won the reserve champion Pound-
maker female. 

The South Devon came from the 
English counties of Devon and 
Cornwall and have been a distinct 
breed for 500 years. Some arrived 
on the Mayflower in 1620 but the 
first big exports to North America 
occurred in the 20th century. 

The South Devon herd book was 
established in 1891. The cattle were 
raised for milk and beef. 

The North American breed soci-
ety, which was established in 1972,  
said the first U.S. imports were in 
1969 and more started arriving in 
Canada in the early 1970s.

barbara.duckworth@producer.com

Calm temperament key trait for South Devon cattle

LOTS OF INNOVATION 
EXPECTED IN HOG INDUSTRY
Producers hear about new innovations on the 
way, such as geofencing, trailer monitors, super-
effi  cient air scrubbers and a way to turn manure 
into petroleum.  |  Page 63
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We don’t do a lot of 
showing. We sell a lot 

of cattle that get shown and 
we usually go to the Hereford 
and Angus junior national 
shows.

JASON HOFFMAN
HOFFMAN RANCH
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MULTI-BREED BULL SALE
MARCH 17, 2018 • 1:00 PM
MAYERTHORPE AG BARN
BLACK ANGUS

RONAN R ANGUS
(780)786-2961
TRI A ANGUS

(780)723-2683

GELBVIEH
HMR GELBVIEH
(780)723-2361  

RED ANGUS
CARSON RANCH
(780)725-3775  

SIMMENTAL
HORNBANK SIMMENTALS

(780)723-3974

NOLARA FARMS
(780)786-4341

24th Annual Bull Sale
Saturday, March 3, 2018 - 1:00 pm 
At the Ranch, Carievale, SK (heated sales arena) 

180 Bulls Sell

Red & Red Blaze Simmental Bulls Black & Black Blaze
Polled Simmental Bulls

Red & Black 
Angus Bulls

Red & Black Simmental & Angus Bulls 
April/May Coming Two Year Olds 
Reddd &&&&& BlBlaBlaBlaBla kckckckck SiSimSimSimSimmenmenmenment ltaltaltaltal &&&&& AAngAngAngAngusususus B lBulBulBulBulllslslslsRededd

“THE BULL BUSINESS” IS WHAT WE DO!

Travis & Becky Page
rr2 Didsbury, Ab
H:403 -335 - 4561 
C:403 -994 -1065

O n  O f f e r  B y
P r i v a t e  T r e a t y
Red Angus & Polled Hereford

Bull Crop

w w w . r e d l i n e l i v e s t o c k . c o m

REDLINE
LIVESTOCK
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BY BARB GLEN
LETHBRIDGE BUREAU

BANFF, Alta. — There’s plenty of 
innovation going on in the hog 
industry, says Lee Whittington, 
whether its in development or 
already available. 

There are geofences,  sensors that 
constantly monitor transport trail-
er conditions, methods of making 
crude petroleum from pig manure 
and air scrubbers so efficient that 
hog barns could be located right in 
towns and cities.

“As you’re thinking about new 
barns, you’re thinking about reno-
vations of barns, you’re thinking 
about the kinds of staff that you 
want to hire and what their capa-
bilities must be in the future, I’m 
hoping that an inside glance on 
some of these things might be help-
ful,” Whittington told producers at 
the Banff Pork Seminar Jan. 11. 

As president and chief executive 
officer of the Prairie Swine Centre, 
Whittington pays attention to swine 
industry innovation. It’s through 
innovation that a 130-kilogram pig 
can now furnish 400 eight-ounce 

portions to consumers.
He outlined several initiatives 

and projects that swine producers 
can access or one day expect to be 
used in their industry.

Geofences

Sensors can be used to create an 
invisible perimeter around a farm or 
a barn so a signal is sent whenever a 
person enters. Service people and 
visitors on the property can then be 
sent instructions or directions. It 
could also improve health in the 
barn by monitoring the personnel 
that go in and out, potentially limit-

ing those who have contact with the 
pigs. In the case of a disease out-
break, such a system could provide 
a record of who was in or out, help-
ing to control spread and possibly 
trace infection source.

Whittington said an Ontario 
company has been working on this 
technology, primarily in poultry, 
but it could also be adapted to 
swine operations.

Cleanliness test

Swabs and testers are now avail-
able to the industry to almost 
instantly check the cleanliness of a 
hog transport trailer. An ATP meter 
is used to check the swabs and 
within five seconds can identify 
whether there is any adenosine 
triphosphate (ATP) present. ATP is 
an enzyme present in all organic 
matter, living or dead, including 
feces, blood and saliva. The hand-
held meter costs about $2,000, said 
Whittington. Swabs are extra.

Trailer bake

Castene Trailer of Spain has 

developed DrySist, a method of 
disinfecting trailers by baking them 
with hot air within a special station. 
Sensors in the trailer indicate when 
temperatures have reached 72 C. 
The process does not require heat-
ing an entire building, nor does it 
heat the truck engine or tires.

Trailer sensors

Whittington said the Raspberry PI 
microcomputer, developed in the 
United Kingdom, can capture data 
from various points within a trailer 
and send them to a tablet within the 
truck cab. Temperature, humidity 
and camera data can be transmitted 
in real time, ensuring driver over-
sight of pig welfare in the trailer.

Petroleum from manure

The University of Illinois has 
identified swine manure as a good 
source of food for algae, which can 
be used in hydrothermal liquifica-
tion to produce oil.  There are 
already two small plants, in South 
Carolina and Texas, that can pro-
duce 40 to 160 barrels a day. Whit-

tington said the process isn’t eco-
nomically viable at today’s oil pric-
es, but breakeven is potentially $80 
per barrel. In his notes on this 
innovation, Whittington asks, 
“when designing new barns, 
should we be altering the proposed 
building complex site and making 
provisions for  the capture of 
manure and taking advantage of 
also adding food waste to the mix?”

Air scrubbers

Whittington said the Prairie 
Swine Centre and the Centre de 
developpement du Quebec have a 
project that showed gases can be 
captured from hog barn exhaust, 
stripped of nutrients and then 
cleaned before release into the 
atmosphere. Research showed 
ammonia, dust and odour can be 
reduced by 77 percent, 92 percent 
and 75 percent, respectively. That 
could increase the options for hog 
barn sites, allowing them to be 
“better neighbours” while being 
located closer to packing plants.

barb.glen@producer.com

Hog farmers can expect lots of innovation
Whether it be geofences, a trailer bake or extracting petroleum from manure, there’s lots for producers to look forward to

LEE WHITTINGTON
PRAIRIE SWINE CENTRE

CANADA’S AG-ONLY LISTINGS GIANT
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Check us out! We specialize 
in maternal, low input Black 
Angus genetics that thrive in 
a forage based environment!

2 yr old bulls 

SOLD 
by Private Treaty

Shellmouth, MB  •  204-773-6800

www.nerbasbrosangus.com

DON’T JUST LOOK  
ACROSS THE FENCE...

Selling: 
80 Black Angus Yearling Bulls

10 Two Year Old Black Angus Bulls
40 Registered Black Angus Open Heifers

- Calving Ease with High Growth & Performance
- Carcass and Performance Data

- Large Sire Groups, 1/2 and 3/4 Brothers
- Sound, Athletic, Attractive

- Semen Tested & Full Guarantee
- Affordable

Directions: 4 Miles South Of Olds on HWY 2A, 1 Mile West on Amerada Road

For catalogues or more information contact 
Richard Latimer 403.507.1122

Gary Latimer 403.507.1123
Box 3833, Olds, AB T4H 1P5

richard@remitall.ca

www.remitall.ca
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BY BARBARA DUCKWORTH
CALGARY BUREAU 

EDMONTON — Aging and chill-
ing beef carcasses is the best way to 
tenderize meat.

“The post-slaughter environ-
ment is probably going to have 

more of an impact on tenderness 
than anything that happened to the 
live animal,” said Jordan Roberts of 
Agriculture Canada, who works 
with a team of researchers on meat 
quality at the research centre in 
Lacombe, Alta. 

“If you properly age beef post-

mortem, you’ll have good tender-
ness. We found 21 days is the opti-
mum,” he said at the BeefTech semi-
nar held Nov. 8-9 in Edmonton. 

Past beef quality audits show one 
in four steaks do not meet con-
sumer standards. 

“We have to have steak that peo-

ple want to eat,” said Roberts.
A national beef quality audit 

expected to be complete early next 
year should determine whether 
improvements have been made. 

Besides aging, other factors like 
genetics, diet, hormone implants, 
beta agonists, handling and trans-

portation stress can affect beef 
quality. 

“There is some evidence that a 
more aggressive implant strategy 
can lead to reduced tenderness but 
probably transport and handling 

Beef tenderness research points to aging, chilling

CONTINUED ON NEXT PAGE »

Join us on March 6 2018 for our sixth annualJJoin us on March 6, 2018 ffor our sixth annual

Gavin & Mabel Hamilton • Colton • Quinn & Brendyn
403.224.2353 belvinangus@xplornet.com www.belvinangus.com
GAVIN 403.556.5246 COLTON 403.507.5416 BRENDYN 250.449.5071

78 YEARLING & LONG YEARLING BULLS +12 OPEN HEIFERS • 1:30PM AT THE FARM, INNISFAIL, AB

When you need to 
know about best 
management 
practices, new 

feeding strategies or 
veterinary advice, our 
Livestock coverage is the 
best.

In print and online, Barb 
Glen ensures you get 
fast, accurate 
coverage of the 
information you need.

BARB 
GLEN
knows  
about 
livestock.

1-800-667-6978  |  www.producer.com  |

@BarbGlen
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close to slaughter have a greater 
effect,” he said.

Tenderness starts at the cellular 
level. Factors like the amount of fat 
in the muscle, enzymes, collagen 
and muscle fibre types influence 
tenderness, he said.

The genetic influence is compli-
cated because tenderness is poly-
genic, meaning many genes con-

tribute to it. 
Pleiotopic genes may affect multi-

ple traits and some are antagonistic.
For example, if producers are try-

ing to increase marbling, increased 
back fat may also result with a 
reduced lean meat yield.

In the research world, tools have 
been developed to better assess car-
casses without cutting them apart.

Technology like gas chromatog-
raphy can look at specific mole-

cules linked with flavour, fat and 
moisture. Special cameras mea-
suring the rib-eye area, marbling 
and fat thickness are increasingly 
accurate.  

The Dual X-ray Absorptiometry 
system provides a full carcass 
analysis. 

Known as DEXA, the equipment 
can scan primal cuts and come up 
with an accurate estimate on the 
amount of muscle, fat and bone 

without cutting the meat.  
It is currently under research and 

has not been released for commer-
cial use. 

DEXA is more accurate than the 
grading ruler currently in use and 
can go further than a visual grader’s 
assessment of lean meat yield.

Lean meat yield is a percentage of 
total muscle tissue, while salable 
meat yield looks at the boneless 
retail cuts from the primal cuts like 

the chuck, rib, loin and round. 
“Lean meat yield is more biologi-

cally relevant. It is a measure of the 
total muscle, whereas salable meat 
yield is a better determinant of the 
carcass’s value relative to specific 
cuts. It is harder to select for salable 
meat yield than it is for lean meat 
yield,” Roberts said. 

Near infrared spectroscopy can 
assess fat and moisture content. 
barbara.duckworth@producer.com
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Luke & Ceanna Tannas
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When you need to 
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conditioning, pasture 
management or best 
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animal transport, our 
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BY BARB GLEN
LETHBRIDGE BUREAU

BANFF, Alta. — The sympathy for 
Sunterra Farms operations vice-
president Ben Woolley was almost 
palpable in the room filled with 
more than 700 people with an 
interest in hog production.

He volunteered for a mock inter-
view Jan. 10 as former journalist 
and public relations specialist Jeff 
Ansell spoke about media and how 
to handle interviews.

Woolley answered questions 
about the hog industry only to find 
that his words were used later in a 
mock story that questioned the 
health of pork and the welfare of 
pigs in hog operations. It was not 
what he had intended.

“The truth is not good enough,” 
Ansell said in reference to Wool-
ley’s experience with modern jour-
nalism.

“If a story happens to be accurate, 
often times it’s just a happy coinci-
dence.”

Ansell reserved the bulk of his 
criticism for what he called “main-
stream” media and social media 
including Twitter and Facebook. 
Speed in posting information often 
comes at the expense of accuracy.

“If the headline is you, how much 
faith would you place in the media 
to get your story right, because 
unless the reporter works for trade 
media and truly understands the 
challenges confronting the pork 
industry, they’re likely to be biased 
from the start.”

Dealing with media is a topic of 
concern to the pork industry in 
light of recent higher profile inci-
dents where animal activists have 
protested at the gates of meat pack-
ing packing plants or have been 
found on hog operation property 
without explanation.

A high-profile case in Ontario in 
2015 involved charges against a 
woman who gave water to a pig while 
it was on a truck awaiting unload.

Charged with criminal mischief, 
Anita Krajnc was acquitted of the 
charge in 2017.

Ansell said news stories about the 
food industry, at least in main-
stream media, tend to involve 
issues with conflict, on which the 
media thrive. 

“I’m not here to scare you off 
dealing with media. You just need 
to know that it’s an unnatural 
dynamic that bears no resem-
blance to everyday conversation,” 
Ansell said.

“Even before you have the chance 
to speak and tell your side of the 
story, the media and the general 
public have already framed the 
story. They’ve already framed the 
narrative.”

Even so, failure to discuss events 
or refusal to be interviewed is not a 
good option. Ansell cited the fall-
out from the XL Foods case in 2012 
involving a massive beef recall on 
suspicion of E. coli contamination. 
Owners refused to comment pub-
licly on the situation, leading to 
public distrust. The plant near 
Brooks, Alta., closed and was later 
bought and reopened by JBS Cana-
da.

“Their wounds were self-inflict-
ed. They did it to themselves,” said 
Ansell.

He compared that tactic to that of 
Maple Leaf Foods in 2008 when 

listeriosis in meat from one of its 
plants caused illnesses and 22 
deaths. 

Owner Michael McCain gave a 
public apology and open explana-
tion of the situation and described 
actions taken to address the prob-
lem. He was later voted chief exec-
utive officer of the year by the 
media, Ansell said.

Talking with reporters does not 
come easily to most people, he 
added. However, if it becomes nec-
essary, he advised producers to 
consider their “value compass” 
and what values they have regard-
ing their operation and animals.

“When bad news happens on 
your watch, you have to be amongst 
the most upset, the most aggrieved, 
most outraged. You need to show 
your stakeholders that you get it, 
and ideally that would be genuine. 

“Because the court of public 
opinion, in a battle between emo-
tion and fact, emotion is always 
going to win. Ignore it at your peril.”

In a later interview, Ansell said 
producers shouldn’t avoid speak-
ing with media but they need to 
approach it with care.

“More often than not, if it’s main-
stream media and it’s about the 
pork industry, it’s usually not going 

to be a flattering story,” he said.
“If the story is about allegations of 

abuse at a pig farm, mainstream 
media are going to identify bad 
guys, good guys and cast roles to 
tell the story.

“Journalists in trade media are 
more knowledgeable. They have 
depth. They have an understand-
ing of the issues deeper than a 
mainstream reporter who just 
popped in to cover a story about a 
pig farm today.”

barb.glen@producer.com

When the headline is you: how to handle the media
Consultant tells producers that talking to reporters can be hard, but ignoring a story can be dangerous

The truth is not good 
enough. If a story 

happens to be accurate, often 
times it’s just a happy 
coincidence.

JEFF ANSELL
PUBLIC RELATIONS SPECIALIST

Farmers should consider their 
“value compass” when talking to 
reporters.  |  GETTY IMAGES
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Agriculture Business Risk 

An initiative of the Cor Van Raay 
Southern Alberta Agribusiness Program

•  Modules and courses available in an online 
format and designed for primary producers

• Accepting applications monthly 
•  Application-based overview of business skills 

such as market trade and risk assessment 
•  Customized corporate training available

             Also check out our Agricultural 
Enterprise Management diploma.

lethbridgecollege.ca
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Ideas Worth Sharing 

Attend Alberta’s Premier 
Beef Industry Event
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Sheraton Red Deer Hotel
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Alberta Beef Industry Conference
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BE PART OF THE SCENE AND BE SEEN THIS FEBRUARY

A standard recommenda-
tion for all cow-calf herds 
in North America is to vac-

cinate with a viral vaccine that pro-
vides immunity to two important 
reproductive diseases: infectious 
bovine rhinotracheitis and bovine 
viral diarrhea virus.

These two diseases have poten-
tial to cause serious reproductive 
losses due to abortions, if they 

Timing, type of BVD, IBR vaccines must be handled with care

ANIMAL HEALTH

JOHN CAMPBELL, DVM, DVSC

infect the unprotected pregnant 
cow.  In addition, BVD can infect 
the fetus during early gestation 
and, depending on the timing of 
the infection, will produce a variety 
of clinical syndromes, such as early 
embryonic death, congenital 
defects or persistent infections.

It is essential that cows and heif-
ers be given vaccines that contain 
IBR virus and BVD virus at least 30 
days before breeding. BVD has a 
variety of genetic variations and is 
often classed into at least two dif-
ferent biotypes known as BVD type 
1 and BVD type 2.  Both biotypes 
can cause clinical disease and the 
vast majority of vaccine manufac-
turers include both biotypes of 
BVD in their vaccines.

There are a variety of vaccines 
available that provide protection 

against these two important dis-
eases. These different options may 
also provide protection against 
other viral or bacterial diseases and 
that may be one of the factors that a 
veterinarian will consider when 
choosing a particular brand or com-
bination of vaccines.  However, 
another important decision often 
depends on whether to use a modi-
fied live vaccine or a killed vaccine.

There can be good reasons for 
using either.  Modified live vac-
cines have the viral components of 
the vaccine altered or changed so 
they will not cause clinical disease.  
However, the virus used in the vac-
cine is still alive and will replicate in 
the animal after it is given. Most 
viral vaccines require you to mix 
together a diluent and a small dried 
cake supplied in two separate bot-

tles to activate the virus.
The vaccine must be protected 

from heat and sunlight and used in 
a specific time period after mixing, 
while it is still alive or the vaccine 
will lose its effectiveness.  

In many cases, modified live vac-
cines may provide stronger immu-
nity and greater protection than a 
killed vaccine. Killed vaccines can 
also be very effective, but in these 
cases the viral components that are 
used in the vaccine are no longer 
alive. Killed vaccines often require 
a larger dose of the killed viruses or 
viral components to stimulate 
immunity and may require a sec-
ond booster vaccination in some 
circumstances. Killed vaccines are 
also often dependent on an adju-
vant, which is a substance included 
in the vaccine to stimulate the 

John Campbell is a professor in 
the department of Large Animal 
Clinical Sciences at the University of 
Saskatchewan’s Western College of 
Veterinary Medicine.
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immune response.
Modified live vaccines can be 

effective against diseases such as 
IBR and BVD, but they do have 
some inherent risks associated 
with them.

Dr. Daniel Givens and Dr. Benja-
min Newcomer addressed the risks 
in a recent paper delivered at the 
American Association of Bovine 
Practitioner’s conference in Sep-
tember of 2017.

Administering a live vaccine to 
calves nursing pregnant cows that 
have not been previously vacci-
nated is one of the potential risks. 

You will often read in the label 
precautions for modified live vac-
cines  a warning such as “Do not 
use in calves nursing pregnant 
cows unless their dams were vac-
cinated within the past 12 months.”  
The potential risk is that the modi-
fied live vaccine could multiply 
within the calves after vaccination 
and potentially be transferred to 
the non-vaccinated dams and heif-
ers, which could possibly cause 
abortions. There have been several 
studies on this unlikely scenario 
and the results have been mixed. In 
some studies, there was no evi-
dence of transmission from vacci-
nated calves, while in others, there 
was some potential transmission 
occurring.

This seems like a very low risk 
scenario and it is easily prevented 
by ensuring your cows and heifers 
are vaccinated.

The second risk is the potential of 
causing infertility by giving a modi-
fied live vaccine too close to the 
breeding season.  Many labels will 
suggest that they should be admin-
istered at least 30 days before 
breeding.

The IBR virus component of the 
modified live vaccine has the 
potential to cause inflammation of 
the ovaries and could potentially 
affect the estrus cycle if given too 
close to the start of the breeding 
season. The studies described by 
Givens and Newcomer suggest that 
this is most likely a risk in animals 
being vaccinated for the first time.  
Many of the studies showed no 
impact of a modified live vaccine 
given close to the breeding period 
in previously vaccinated animals, 
however, it is probably a risk to be 
aware of and avoided if possible.

The final risk and perhaps the most 
important is that some modified live 
vaccines can potentially cause abor-
tions if given to pregnant cows. This 
is probably a much greater risk in 
animals that have not been previ-
ously vaccinated, but is certainly a 
significant risk to consider. 

Some available modified live vac-
cines have label claims that allow 
pregnant cows to be vaccinated, 
provided they were vaccinated, 
according to label directions, with 
this same product within the past 
12 months.

It is critically important that if 
modified live vaccines are given to 
pregnant cows, that these instruc-
tions be followed. Note the phrasing 
of the instructions, which include 
“with this same product.” It is 
extremely important that the identi-
cal vaccine from the same manufac-
turer be given appropriately in the 
past 12 months.
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A calf should receive the equivalent of 10 percent of its body weight 
of colostrum within the first 12 hours of life.  |  FILE PHOTO

BY BARBARA DUCKWORTH
CALGARY BUREAU 

Colostrum is vital to give new-
born calves the right start in life.

That first drink of milk after birth 
contains antibodies to protect 
calves against diseases like scours 
and pneumonia, said Barry Yarem-
cio, a beef specialist with Alberta 
Agriculture.

Known as passive immunity, 
colostrum provides antibodies, 
minerals, vitamins A and E, sugar 
and protein needed for newborns’ 
early digestive and immune devel-
opment.

A calf should receive the equiva-
lent of 10 percent of its body weight 
of colostrum within the first 12 
hours of life. 

A calf ’s rumen wall is not com-
pletely formed when it is born so 
that immunoglobulins, which are 
large protein molecules, can be 
absorbed. These start to close up 
after 12 hours, and the colostrum is 
digested as a regular protein, said 
Yaremcio.  

Beef producers who obtain four 
l i tres of  dair y colostrum will 
receive only a third to a half of the 
needed immunoglobulins, said 
Yaremcio. 

“The problem with that is the 
volume of colostrum that a dairy 
cow puts out is so much higher 
than what you get out of a beef 
cow,” he said.

Colostrum collected from within 
your own herd is best.

“The antibodies that have been 
produced within the herd are spe-
cifically set for your own opera-
tion,” he said.

“You might have a specific set of 
diseases that you will pass immu-
nity to.” 

A portion of calves that fail to 
acquire optimal levels of passive 
immunity may be treated for dis-
eases such as scours or pneumo-
nia, but the majority likely go unde-

tected. They are most likely to fail to 
reach their true potential in terms 
of growth and performance, said 
veterinarian Elizabeth Homerosky.

“As a producer, if you are not 
happy with the pre-weaning health 
or performance of your calves, then 
evaluating colostrum manage-
ment and measuring passive 
immunity levels may be warrant-
ed,” she said.

A small blood sample should be 
collected from the calf, ideally 
between 24 and 48 hours of age, 
and analyzed for either serum total 
protein or serum immunoglobulin 
levels. Unfortunately, by this age, 
the calf can no longer absorb colos-
trum. 

“Excellent hygiene, supportive 
care and early vaccinations should 
help improve the calf’s immunity,” 
said Homerosky, who is an associ-
ate with Veterinary Agri-Health 
Services Ltd., at Airdrie, Alta. 

Antibodies against certain bacte-
ria and viruses in the colostrum are 
absorbed by the calf and will pro-
vide protection for a certain period 
of time. However, research con-
ducted at the University of Sas-
katchewan suggests about a third 
of beef calves in Alberta and Sas-
katchewan do not receive optimal 
levels of passive immunity that 
protects them throughout the pre-
weaning period.

This group of calves should be 
vaccinated so that they have ade-
quate coverage. As well, not all vac-
cines are blocked by the antibodies 
passed in the colostrum, so even 
those calves that acquire optimal 
levels of passive immunity may 
benefit from vaccination. 

Calves that experienced a long or 
difficult calving may take longer to 
stand and nurse, so they may need 
to be tube fed colostrum or colos-
trum supplements. These are typi-
cally less efficient than what a calf 
might receive from its mother.  

Ideally, the cow and calf form a 

Colostrum consumption 
should not be ignored

strong bond immediately after 
birth. Strong maternal behaviour 
and a vigorous calf ultimately leads 
to a calf that nurses on its own. If it 
appears that the calf is going to fail 
to nurse by four hours after birth, 
then a management plan should be 
put in place to ensure the calf 
receives its first meal of colostrum 
by that time, she said.  

Commercial beef and dairy colos-
trum products are on the market 
and can be used to supplement. 
These must be prepared carefully. 

“When you mix the water with the 
dry colostrum, do not put it in the 
microwave,” Yaremcio said.

“The microwave will basically 
destroy the proteins and you’ve got 
no benefit.”

Do not warm it up in boiling water 
because it will denature the pro-
teins.

barbara.duckworth@producer.com 
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Producers should work with a nutritionist and veterinarian when 
deciding what kind of milk replacer to feed their calves.  |  MIKE STURK 
PHOTO

BY WILLIAM DEKAY
SASKATOON NEWSROOM

Feeding more milk replacer more 
frequently in a calf ’s early life is a 
win-win for animal performance 
and producers’ bottom lines, said a 
dairy expert.  

“I think the key for dairy produc-
ers is to make sure that they get the 
sufficient volume into the animals,” 
said Chris Luby from the Western 
College of Veterinary Medicine at 
the University of Saskatchewan.

Luby said general feeding guide-
lines used to suggest about 10 per-
cent body weight per day, but 
research using accelerated feeding 
systems have shown calves are 
consuming significantly more milk 
replacer. 

“If we look at intensified feeding 
regimes, they may be feeding up to 
20 percent body weight. It’s chang-
ing quickly mainly because people 
are seeing if we feed more to young 
calves, they do produce more milk 
when they grow up to become a 
lactating cows,” said the veterinar-
ian.

“The milk replacer, you’re feed-
ing an extra couple of litres every 
day for the first eight weeks of life, 
and you’ll get significantly more 
milk during the first lactation. The 
effect lasts about two years.”

Besides improved biosecurity 
with reduced risk of pathogens 
being transmitted, good quality 
milk replacers also improve calf 
growth and performance.

“Should be as good as you get 
with whole milk and in some cases, 
depending on the dairy, you might 
get better performance with a good 
milk replacer,” he said.

He said the dairy world does a 
good job of calving year round to 
maintain a constant supply of milk, 
but production varies depending 
on lactation.

“Between 45 and 90 days in lacta-
tion they peak in milk production. 
And then milk production starts to 
tail off slowly after that and so we 
try and have cows calving consis-
tently through the year so you get a 
consistent milk supply through the 
year,” he said.

The main decision maker for 

whether or not to use a milk replac-
er compared to natural milk is 
economic.

“How much is the milk replacer 
going to cost compared to with-
holding that whole milk from the 
bulk tank,” he said.

He said the next factor is deciding 
the type and kind of milk replacer 
and recommends producers col-
laborate with a nutritionist and 
veterinarian to make the selection.

“The protein in milk replacer is a 
big thing that we look at for the 
quality of the milk replacer and we 
used to think that plant versus milk 
protein is the key. There has been 
some alternative research, though, 
and there is some plant-based pro-
teins that are better than others. If 
the protein source is processed 
from milk replacer, and there’s 
research in its favour, then even if 
it’s a plant protein it’s probably 
going to work quite nicely,” he said.

Luby said research studies con-
tinue to find different characteris-
tics and strategies.

 “One of the concerns I have is that 
once we get below three weeks of 

Milk replacers can help
boost calf performance

age, really young calves don’t seem 
to respond as well to non-milk pro-
teins. I think I’m supported by the 
research is that it’s preferred that 
we use milk proteins rather than 
plant proteins for really young 
calves,” he said.

“Good quality milk replacer that’s 
containing whey protein, which is 
basically milk protein, the calves are 
probably not going to notice the dif-
ference (to natural milk) and early 
on in life will drink up to 20 percent 
of their body weight each day.” 

Most producers are feeding their 
calves from bottles, however robot-
ic feeders are coming.

“Computer feeding stations, 
which are basically automated 
feeding stations, is where the milk 
replacer is mixed in advance and 
the calves can come up and choose 
to drink how much they want,” he 
said.

And with many calves being born 
in frigid temperatures, it’s impor-
tant that calves consume enough in 
cold weather to keep them warm.

“There’s a great quote by a col-
league of one of my mentors. He 
said a dry, fuzzy calf with a full belly 
is very resilient.”

 
william.dekay@producer.com
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Studies have found calves that experience difficult births have higher trauma biomarkers.  |  MIKE STURK 
PHOTO

BY BARB GLEN
LETHBRIDGE BUREAU

The birth of twins in beef cattle 
herds is seldom cause for celebra-
tion. Though it does mean an extra 
calf to sell in the future, the extra 
labour involved in birthing and 
likely fostering the extra calf onto 
another cow can overshadow 
potential benefit.

Karin Lindquist, forage and beef 
specialist with Alberta Agriculture, 
said she’s heard that many produc-
ers suppress a groan when a cow 
presents them with twins. 

“A lot of the attitude is more nega-
tive than positive,” she said.

For starters, cows delivering 
twins can have calving problems 
that require intervention. Often 
one is backward and one forward, 
and the possibility of breech birth 
increases the likelihood of losing 
one calf or even both.

Feet sticking out at the start of 
birth might belong to both calves, 
so producers must feel around 
before attempting a pull and call a 
veterinarian if the matter proves 
difficult to handle, said Lindquist.

Twins are usually smaller than 
single calves and tend to be born 
early rather than late. That seems to 
increase the chances of the cow 
retaining placenta because the tis-
sues aren’t as well developed and 
don’t slough off as quickly as in 
cows who deliver single calves.

That might be one reason cows 

that deliver twins often don’t 
rebreed as quickly. They can be 
stressed from the delivery and have 
low energy from trying to feed two 
calves. 

Lindquist said rebreeding is a 
particular problem in thin cows 
that deliver twins. 

As for the calves, it’s vital that they 
receive enough colostrum in the 
first hours after birth, and if the cow 
doesn’t have enough, supplemen-
tal colostrum must be found and 
provided.

Even after that, the cow might not 
have enough milk for both calves, 
or it may favour one over the other. 
In that case, the calf has to be 
adopted onto a surrogate, which 
can present its own problems with 
acceptance.

“Some cows, no matter what you 
try, they’re going to be kicking off 
that calf no matter what,” Lindquist 
said.

“It really depends on her. You 
can’t tell her what to do.”

Twins will occur once in every 
approximately 1,000 births, and 
heritability of twinning is fairly low, 
she added. Twins are slightly more 
common than they were in the past 
because of the introduction of con-
tinental breeds into the mix.

A c c o r d i n g  t o  U . S .  d a t a , 
Simmentals and Charolais tend to 
have higher incidences of twins 
than other breeds.

barb.glen@producer.com

Pain relief may
help after calving
BY BARB GLEN
LETHBRIDGE BUREAU

Cows and calves might benefit 
from pain relievers after calving, 
and consultation with a veterinar-
ian can guide cow-calf producers 
to the best options for their cattle.

Though there are no drugs regis-
tered in Canada that are specifi-
cally labelled for pain related to 
calving, there are several generally 
labelled for pain relief, said Dr. 
Claire Windeyer, associate profes-
sor in beef cattle health at the Uni-
versity of Calgary.

Those NSAIDS (non-steroidal 
anti-inflammatory drugs) include 
ketaprofen, flunixin, aspirin and 
oral meloxicam.

“It’s important that producers 
discuss the products they’re using 
with their veterinarian, particular-
ly for off-label use,” Windeyer said 
in an email. 

“Withdrawal times can vary from 
the label when used in other ani-
mal types, by varying routes (sub-
cutaneous versus intravenous), by 
varying dose or for various condi-
tions.”

Windeyer said there is limited 
knowledge about pain mitigation in 
cattle, though research is ongoing. 

“We’re still gaining an under-
standing of what conditions and 
diseases are actually painful and to 
what degree, in addition to how 
best to treat that pain.”

Dr. Jennifer Pearson, a PhD stu-

dent at the U of C who is working 
with Windeyer, is now studying 
pain mitigation for beef calves that 
were assisted at calving. For that 
study, researchers used injectable 
Metacam as a precaution against 
interfering with colostrum absorp-
tion.

Pearson said via email that find-
ings support the idea that calving is 
painful.

“According to our studies, we 
have shown that calves that experi-
ence a difficult birth have higher 
trauma biomarkers, and those with 
higher trauma biomarkers are less 
vigorous after birth. Less vigorous 
calves were also more likely to have 
failed transfer of passive immuni-
ty,” said Pearson.

There have been a few studies on 
using NSAIDS in dairy cows after 
calving but none in beef cows, she 
added.

Now Pearson and other research-
ers are investigating the use of 
meloxicam in beef calves that are 
assisted at birth to see the effect on 
pain and inflammation, passive 
immunity, health and growth out-
comes.

A small intensive trial and a larger 
field trial involving more than 200 
calves from 15 southern Alberta 
ranches have been conducted. 
Results are pending.

At the producer level, Windeyer 
said oral meloxicam is more afford-
able that the injectable type and 
may be a good option to treat pain 

Beef calf twins 
need special care

in mature cattle. That depends on a 
producer’s ability to restrain the 
animal to administer the dose.

In a recent column in the Western 
Producer, Dr. Roy Lewis said he and 
other veterinarians are using more 
NSAIDS in their practices. 

“There is no question in my mind 
when major manipulation with 
malpresentations and torsions that 
these NSAIDs will help the cow 

recover quicker. Also, whenever we 
need to use a calf puller, NSAIDs 
would be good for both the cow and 
the calf,” said Lewis.

“The cow will get eating quicker 
as the pains of the pull and the 
uterus contracting are diminished. 
The calf will likely suckle quicker 
and be more vigorous, although 
many producers with a hard pull 
milk the cow to insure the calf gets 

colostrum quicker.” 
Lewis said most NSAIDs seem to 

be effective for about two days. 
A list of pain control products 

licensed and available for use on 
beef cattle in Canada can be found 
at www.beefresearch.ca/research-
t o p i c . c f m / p a i n - m i t i g a t i o n -
81#drugs.

barb.glen@producer.com
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BY KAREN BRIERE
REGINA BUREAU

MIDALE, Sask. — Maverick farmers are 
disruptive, and that’s good for their busi-
ness, says Kevin Stewart.

Stewart, who grew up on a southern 
Ontario farm and spent a dozen years in 
media before launching his own compa-
ny, Ag Vision Media, told farmers at a Jan. 
16 workshop that disruptive questions 
and habits lead to innovation. In today’s 
world of quickly changing technology, 
innovation is critical.

“The status quo is not sustainable,” he 
said. “If it ain’t broke, you haven’t looked 
hard enough. That’s how fast it’s all 
changing now.”

Stewart was in Midale as part of Farm 
Credit Canada’s Ag Knowledge Exchange 
event series.

He said he understands the anxiety that 
comes when considering change, but 
mavericks in all types of business, includ-
ing agriculture, know they have to face the 
fear and take the risk.

They ask themselves questions such as, 
‘what would my replacement do?’ and 
‘why are we struggling with this, really?’ ”

In farming, much of the fear is rooted in 
tradition. Many younger farmers face the 
obligation of carrying on an operation just 
as it is and the guilt of not wanting to do 
that. Questioning that history is disrup-
tive but it has to be done, Stewart said.

“Managing fear is so important in terms 
of innovation,” he said.

Stewart cited a University of Chicago 
study that found the greatest predictor of 
success today is one’s network. Mavericks 
have invested in social capital and social 
media in a big way.

“Social media for the first time in history 
has allowed agriculture access to the only 
truly sustainable competitive advantage 
and that is to learn and adapt quickly,” he 
said. 

“Agriculture has never had access to it 
before.”

Farmers are able to reach out to the 
brightest minds in the business world 
through Twitter, Facebook and other plat-
forms.

“They have traded traditional 
independence for influence,” 
Stewart said, which provides 

a huge management advantage.
“We all have blind spots in our thinking, 

and the beauty of having a network of 
people around you is to eliminate blind 
spots.”

Stewart challenged his audience to 
transform their thinking, to see their cir-
cumstances differently and see outside 
those blind spots.

“We think we see the whole thing, but 
we don’t.”

Stewart also said young mavericks adopt 
action-based planning rather than creating 
a plan and sticking with it. He described it as 
a change in philosophy from “ready, aim, 
fire” to” ready, fire, aim.” 

“Every time you take an action, the next 
step becomes clear,” he said.

“I’m not talking about taking cata-
strophic crazy chances.”

For example, crossing a creek 
doesn’t involve setting up a five-
year plan and sticking to it. Instead, 
you take one step and another and 
readjust as you go, he said.

Execute early, execute often and 
execute with focus, Stewart added.

“One of the main reasons in this 
age of disruption that we don’t 
find innovation is because 
we lack focus,” he said. 

“We are so preoc-
cupied with the 

to-do list.”
Executing early and often requires fear 

management and a philosophy of “when 
in doubt, do something.”

Stewart said young mavericks use con-
stant course correction because they 
make progress even when the way is 
unclear and gain momentum as they go.

“Constant course correction creates the 
maverick habit of the millennium: quit-
ting,” he said.

Rather than being a character flaw, quit-
ting the right things at the right time can 
simplify a business and make room for 
new ideas. He said one researcher exam-
ining what made good companies either 
great or fail found it was determined by 
deciding what to stop doing.

“I get that this can be very anxious to do 
this and to get it right,” Stewart said after his 
presentation. 

“Even with spring inputs, now a million 
bucks goes out the door really easily, so 
when you make a choice, the anxiety is 
just that much higher.”

That’s why a strong peer network is 
important because it helps mitigate the 
fear and risk.

He said that network could be the coffee 
shop but reminded producers that they 

are the average of the 
f ive  people they 

spend the most 
time with.

“It’s kind of a 
d i f f e r e n t 
approach to 
farm man-
agement,” 
he said.

“ It ’s  n o t 
sales, mar-
k e t i n g , 

operations, 
finance. It ’s 

t h e  t h i n k i n g 
before that.”

To d a y ’s  y o u n g 
farmers speak this lan-

guage, Stewart added, and it’s important 
for the older generation to understand, 
too, because of the estate planning and 
transition that has to happen.

karen.briere@producer.com

The disruptive 
power of mavericks
Disruptive questions and habits lead to innovation, which can be vital for success

DICAMBA BAN IS A BLOW 

TO MONSANTO, BASF

Bank of Canada 5-yr rate Jan. 22
DATA
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CDN. BOND RATE:
 2.031%

CDN. DOLLAR:
 $0.8026
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CHICAGO, Ill. (Reuters) — In a 
blow to Monsanto and BASF, Arkan-
sas state lawmakers have voted to 
ban a controversial herbicide after 
mid-April to protect farmers from 
potential crop damage.

Arkansas will prohibit the use of 
herbicides based on a chemical 
known as dicamba from April 16 to 
Oct. 31, the strictest state limits 
imposed on the product after it was 
linked to millions of acres of U.S. 
crop damage last year.

The ban makes it less attractive 
for farmers to buy soybean and cot-
ton varieties that Monsanto engi-
neered to resist dicamba because 
the crops are  designed to  be 
sprayed with the chemical during 
the summer growing season.

Monsanto is  banking on its 
dicamba-based herbicide and soy-
bean seeds engineered to tolerate 
it, called Xtend, to dominate soy-
bean production in the United 
States.
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Canadian beef cow numbers 
have not grown, but North 
America may see record 

highs in beef production this year, 
exceeding 30 billion pounds for the 
first time and surpassing the previ-
ous record set in 2002. 

The Canadian cattle herd has 
stabilized, but domestic beef pro-
duction could still increase as more 
cattle are fed and processed in 
Canada. 

Markets performed well in 2017 
despite larger beef and meat sup-
plies, so what can we expect in 
2018? Here are the key factors for 
Canadian producers to keep an 
eye on:

BEEF DEMAND

Although demand is critical, it’s 
very difficult to predict. 

International demand has been 
ver y strong because we have 
exported more beef and at higher 
prices. Competitive access to inter-
national markets will be critical as 
supplies grow. 

Domestic demand has also been 
impressive because retail prices 
have declined only modestly 
despite the larger supplies. 

Consumption may fall next year, 
but that is in part a result of the 
strong international demand. 

Demand is also a result of eco-
nomic performance across North 
America. The economic outlook is 
positive for 2018, but any changes 
to the economy, employment or 
wages could positively or nega-
tively affect beef demand.  

COMPETING MEATS

As mentioned, beef production 
could be record large in 2018, as 
may pork and poultry. 

Trade will also be important for 
competing meats, but larger sup-
plies could negatively affect beef 
prices. Domestic and international 
demand is key for competing 
meats, while pork and poultry 
markets are more reliant on exports 
than beef.  

CANADIAN DOLLAR

The Canadian dollar has gener-
ally been friendly to the cattle mar-
ket since it went below 80 cents in 
2015.  

The dollar can be volatile and var-
ies depending on oil prices, the 
Canadian economy, the U.S. econ-
omy and relative interest rates. 

The dollar has been somewhat 
stronger than expected in the sec-
ond half of 2017 and could weigh 
on the markets if it were to move 
above 80 cents. 

On the other hand, the dollar will 
continue to be supportive if it stays 
below 80 cents or drops further.  

WEATHER AND FEED 
AVAILABILITY

The U.S. cow herd has rapidly 
expanded since 2014. Strong mar-
kets and very good growing condi-

2018 could see record highs in beef production

MANAGING THE FARM

SCOTT DICKSON

Scott Dickson is MNP director of livestock 
services, located in Red Deer, Alta. 
Contact: scott.dickson@mnp.ca

tions have aided this expansion. 
Therefore, there are larger cattle on 
feed numbers and more cattle out-
side of feedlots.  

Any significant changes in the 
grazing and feed conditions could 
result in a surge of cattle available 
to the slaughter market, which 
could negatively affect the markets. 

Parts of Canada have faced dry 
conditions the last couple of years. 
A weather improvement may 
move more cattle into the breed-
ing herd, potentially reducing beef 
production.

BASIS LEVELS

Basis levels have a significant 
effect on the fed and calf markets. 

If Canada can maintain histori-
cally strong basis levels, it will be 

supportive to the feedlot sector and 
the calf market.

However, if basis levels were to 
move back to historical levels, it 
could put pressure on the calf mar-
ket. A basis that is $6 better than 
expected translates into almost $15 
per hundredweight higher calf 
prices.  

LIVE CATTLE TRADE

Live cattle trade is partly a result 
of the above factors, especially feed 
costs and basis. 

Ca na d a  w i l l  l i k e l y  b e  a  n e t 
importer of feeder cattle in the sec-
ond half of 2017. This adds to local 
supplies, and given that our prices 
are at a premium to the U.S, there is 
further risk to our market if these 
premiums were to move to histori-

cal levels. Prices for feeder cattle 
and cull cows have additional price 
risk before the U.S. market would 
add support. 

Understanding the key factors 
will help put you in a better posi-
tion to plan ahead, but as always, 
what’s going to happen in the mar-
ket is always difficult to predict — 
and the beef industry will continue 
to be challenged on how best to 
manage risks. 

More producers continue to drop 
out of the AgriStability program, 
but given continued profitability in 
certain areas of this sector, produc-
ers may want to reconsider the 
program, especially with the new 
rules coming into effect for 2018. 

For producers to get the most 
from the program, their reference 
margin (historical average) needs 

to be as high as possible because it 
determines the level of coverage 
for  current and future years. 
Increased profits have resulted in 
increased AgriStability support 
levels because producers have very 
good reference years. 

Also, AgriStability payments in 
2016 and 2017 are expected to 
increase to remedy the swift fall in 
prices for cattle and calves between 
2015 and 2016. That also continued 
into 2017, so now may be a good 
time for producers to reconsider 
the program. 

The registration deadline to par-
ticipate in Agristability for 2018 is 
April 30. 

Hear the stories  
behind the stories.

Glacier FarmMedia, your go-to source for national 
agricultural news and information proudly presents 
Between the Rows – A weekly podcast that delivers 
the stories behind the stories in Canadian agriculture.

Drawing from our more than 20 print and online brands, our 

reporting staff discuss the top stories and latest developments in 

agriculture today. Between the Rows also goes beyond the printed 

story and delves deeper to bring more detail on topics that effect 

today’s producers.

NEW PODCAST EPISODES ADDED EVERY THURSDAY

SUBSCRIBE TO THE  
BETWEEN THE ROWS  
PODCAST TODAY!

Listen on your mobile! 
Text ‘BTR’ to 393939
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Cattle Slaughter

Steers 600-700 lb.
(average $/cwt)

$215

$210

$205

$200

$195
12/8 12/15 12/29 1/5 1/12 1/19

Alberta

$230

$220

$210

$200

$190
12/8 12/15 12/29 1/5 1/12 1/19

Saskatchewan

$230

$220

$210

$200

$190
12/8 12/15 12/29 1/5 1/12 1/19

Manitoba

Slaughter Cattle ($/cwt)

Feeder Cattle ($/cwt)

Cattle / Beef Trade

Heifers 500-600 lb. 
(average $/cwt)

$210

$205

$200

$195

$190
12/8 12/15 12/29 1/5 1/12 1/19

Alberta

$205

$200

$195

$190

$185
12/8 12/15 12/29 1/5 1/12 1/19

Saskatchewan

$220

$210

$200

$190

$180
12/8 12/15 12/29 1/5 1/12 1/19

Manitoba

Chicago Futures ($US/cwt)

U.S. Cash cattle ($US/cwt)

Sheep ($/lb.) & Goats ($/head)

Canadian Beef Production

Average Carcass Weight

Beef Cutout ($/cwt)

EXCHANGE RATE 
JAN. 22

$1 Cdn. = $0.8026 U.S.       
 $1 U.S. = $1.2460 Cdn.

CATTLE & SHEEP

Fixed contract $/ckg

Chicago Hogs Lean ($US/cwt)

Index 100 Hog Price
 Trends ($/ckg)

$170

$160

$150

$140

$130
12/8 12/15 12/29 1/5 1/12 1/19

Alberta

$170

$160

$150

$140

$130
12/8 12/15 12/29 1/5 1/12 1/19

Saskatchewan Sig. 5

$180

$170

$160

$150

$140
12/8 12/15 12/29 1/5 1/12 1/19

Manitoba

Due to wide reporting and 
collection methods, it is 

misleading to compare hog 
prices between provinces.

Hogs $/ckg

Hog Slaughter

Hogs / Pork Trade

HOGS

Pulse and Special Crops

U.S. Grain Cash Prices ($US/bu.)

Grain Futures

Cash Price for SE Sask
PDQinfo.ca

$250

$245

$240

$235

$230
12/11 12/18 12/29 1/8 1/15 1/22

#1 CWRS 13.5

$280

$275

$270

$265

$260
12/11 12/18 12/29 1/8 1/15 1/22

#1 Durum 13.0

$225

$220

$215

$210

$205
12/11 12/18 12/29 1/8 1/15 1/22

#2 Yellow peas

Cash Prices

$500

$490

$480

$470

$460
12/8 12/15 12/29 1/5 1/12 1/19

Canola (cash -Mar)

$-5

$-10

$-15

$-20

$-25
12/8 12/15 12/29 1/5 1/12 1/19

Canola (basis - Mar)

$490

$480

$470

$460

$450
12/8 12/15 12/29 1/5 1/12 1/19

Flax (elevator bid- S’toon)

Chicago Nearby
 Futures ($US/100 bu.)

$360

$355

$350

$345

$340
12/11 12/18 12/29 1/8 1/15 1/22

Corn (Mar)

$270

$260

$250

$240

$230
12/11 12/18 12/29 1/8 1/15 1/22

Oats (Mar)

$1020

$1000

$980

$960

$940
12/11 12/18 12/29 1/8 1/15 1/22

Soybeans (Mar)

Source: STAT Publishing, which solicits bids from AGT Inc., 
Canpulse Foods, CGF Brokerage, Maviga NA, Parrish and 
Heimbecker, Scoular Canada and Simpson Seeds. Prices for 
dressed product at plant.

Canola is basis par region. Basis 
is best bid. Feed wheat and 

barley are priced at Lethbridge.

$230

$225

$220

$215

$210
12/8 12/15 12/29 1/5 1/12 1/19

Barley (cash)

$230

$225

$220

$215

$210
12/8 12/15 12/29 1/5 1/12 1/19

Feed Wheat (Lethbridge)

GRAINS

Minneapolis Nearby 
Futures ($US/100bu.)

$640

$630

$620

$610

$600
12/11 12/18 12/29 1/8 1/15 1/22

Spring Wheat (Mar)

Cash Prices

Canadian Exports & Crush

(1,000 MT) Jan 17 Jan 10 To date  Last year

 To To Total Last
(1,000 MT) Jan 14 Jan 7 to date  year

ELEVATOR 
SHIPMENTS

Grade A Live Previous Year Rail Previous
 Jan 12-Jan 18  Jan 5-Jan 11 ago Jan 12-Jan 18 Jan 5-Jan 11 
Steers
Alta. 164.00 161.75 159.97 269.00-276.50 272.00-280.00
Ont. 117.62-145.54 138.39-157.42 141.77 250.00-255.00 253.00-260.00

Heifers
Alta. 160.75 164.50 162.31 269.00-276.50 272.00-278.50
Ont. 115.99-144.37 137.18-152.45 143.48 249.00-254.00 252.00-259.00
*Live f.o.b. feedlot, rail f.o.b. plant.    Canfax

 Sask. Man. Alta. B.C.
Steers
900-1000 no sales 170-180 175-186 no sales
800-900 172-187 170-182 177-188 no sales
700-800 179-195 177-194 182-193 no sales
600-700 193-212 185-210 193-211 no sales
500-600 208-232 207-233 212-236 no sales
400-500 223-252 215-252 229-257 no sales
Heifers
800-900 156-174 155-168 164-175 no sales
700-800 164-175 160-174 168-181 no sales
600-700 168-185 165-186 175-190 no sales
500-600 182-200 175-199 183-204 no sales
400-500 189-215 184-213 190-214 no sales
300-400 196-222 no sales 196-224 no sales

Canfax

Canfax Jan 13/18 Jan 14/17 YTD 18 YTD 17
Steers 911 915 911 916
Heifers 822 820 828 823
Cows 739 702 738 711
Bulls 1,006 1,014 962 1,023

Slaughter cattle (35-65% choice)      Steers          Heifers
National 122.89 122.82
Kansas 122.76 122.89
Nebraska n/a 123.00
Nebraska (dressed) n/a n/a
 
Feeders No. 1 (800-900 lb) Steers Trend
South Dakota 139.00-154.50 +2/+4
Billings n/a +2/+4
Dodge City n/a n/a

USDA

 Exports % from17/18
Sltr. cattle to U.S. (head) 4,217 (1) +7.7
Feeder C&C to U.S. (head) 285 (1) +25.0
Total beef to U.S. (tonnes) 259,737 (3) +3.8
Total beef, all nations (tonnes) 351,131 (3) +6.2
 Imports % from17/18
Sltr. cattle from U.S. (head) n/a (2) n/a
Feeder C&C from U.S. (head) 120,039 (2) +395.8
Total beef from U.S. (tonnes) 4,862 (4) +11.7
Total beef, all nations (tonnes) 6,063 (4) -24.2
(1) to Jan 6/18 (2) to Nov 30/17 (3) to Nov 30/17  (4) to Jan 13/18 

Agriculture Canada

million lb. YTD % change
Fed 68.8 +15
Non-fed 15.1 +17
Total beef 83.9 +16

Canfax

 Jan 8 Dec 18
Wool sheep
55-69 lb 2.25-2.54 2.37-2.57 
70-85 lb 2.15-2.45 2.00-2.36
86-105 lb 1.95-2.31 1.85-2.10
> 106 lb 1.79-1.93 1.75-1.88
 Beaver Hill Auction Services Ltd.
 Jan 15 Jan 8
New lambs 2.80-3.00 3.10-3.34
65-80 lb 2.53-2.97 2.70-3.08
80-95 lb 2.20-2.58 2.56-2.85
> 95 lb 2.19-2.40 2.40-2.60
> 110 lb 2.12-2.30 2.25-2.44
Feeder lambs 2.40-2.70 n/a
Sheep 1.30-1.50 1.40-1.60
Rams 1.30-1.65 1.40-1.75
Kids 90-150 90-150
 Ontario Stockyards Inc.

Shipping  December
Wool lambs <80 lb  1.90
Wool lambs 81-95 lb   1.80
Wool lambs 96-115 lb  1.70
Hair lambs <95 lb   1.70

Sask. Sheep Dev. Bd.

 Jan 19 Jan 12 Yr. ago
US Choice (US$) 205.69 209.07 191.60
 Jan 11 Jan 4 Yr. ago
Cdn AAA  (C$) n/a n/a n/a

 Close Close Trend Year
 Jan 19 Jan 12  ago
Live Cattle
Feb 121.90 117.38 +4.52 120.25
Apr 122.73 119.45 +3.28 118.98
Jun 114.73 111.63 +3.10 108.70
Aug 112.03 109.05 +2.98 104.40
Oct 112.98 110.38 +2.60 104.05
Feeder Cattle
Jan 147.95 144.35 +3.60 133.10
Mar 145.60 142.65 +2.95 131.28
Apr 146.08 143.00 +3.08 130.10
May 145.80 142.70 +3.10 128.50
Aug 148.18 145.75 +2.43 128.60

Jan 13 Fed. inspections only
 Canada U.S.
To date 2018 98,405 1,156,354
To date 2017 86,237 1,152,497
% Change 18/17 +14.1 +0.3

(Hams Maple Leaf  Thunder
Marketing) Sig 5 Creek Pork
Week ending Jan 12 Jan 12
Feb 17-Feb 24 157.03-157.36 156.06-157.16
Mar 03-Mar 10 153.89-154.72 158.13-158.82
Mar 17-Mar 24 154.49-157.41 157.36-159.41
Mar 31-Apr 07 161.38-161.45 159.16-160.50
Apr 14-Apr 21 161.27-161.27 163.08-163.44
Apr 28-May 05 161.27-163.57 160.98-166.15
May 12-May 19 170.41-175.90 173.52-176.32
May 26-Jun 02 175.56-177.65 177.04-178.92
Jun 09-Jun 16 178.25-182.28 178.88-182.17
Jun 23-Jun 30 186.95-187.06 182.31-183.02

To Jan 13   Fed. inspections only
 Canada U.S.
To date 2018 726,141 4,572,135
To date 2017 793,405 4,468,450
% change  -8.5 +2.3
    18/17

Agriculture Canada

Alta. Index 100  159.00
Sask. Sig. 5 159.33

Man. Index 100 166.00
Que. Index 100 163.89

*incl. wt. premiums

 Export % from 17/18 Import % from 17/18
Sltr. hogs to/fm U.S. (head) 12,591 (1) -7.9 n/a n/a
Total pork to/fm U.S. (tonnes) 348,477 (2) -5.7 6,150 (3) +4.8
Total pork, all nations (tonnes) 1,179,331 (2) +3.8 6,387 (3) -3.6
(1) to Jan 6/18       (2) to Nov 30/17       (3) to Jan 13/18 Agriculture Canada

 Close Close Trend Year
 Jan 19 Jan 12  ago
Feb 72.08 71.58 +0.50 65.30
Apr 75.50 74.33 +1.17 68.48
May 79.93 79.00 +0.93 73.28
Jun 84.85 83.80 +1.05 77.38

 Close Close Trend Year
 Jan 19 Jan 12  ago
Jul 85.25 83.93 +1.32 77.40
Aug 84.73 83.30 +1.43 76.95
Oct 71.13 70.75 +0.38 66.70
Dec 64.48 64.43 +0.05 62.85

(000 tonnes) Jan 14 Jan 7 YTD Year Ago 
Alta. 273.8 272.9 6,333.7 6,616.0
Sask. 285.1 355.1 10,299.4 10,787.5
Man. 86.7 83.7 4,598.8 3,974.0

 Jan 19 Jan 12 Dec 15
Laird lentils, No. 1 (¢/lb) 34.00 34.17 33.14
Laird lentils, No. 2 (¢/lb) 29.71 29.64 28.14
Laird lentils, Xtra 3 (¢/lb) 23.83 21.60 21.50
Richlea lentils, No. 1 (¢/lb) 26.67 27.20 27.20
Eston lentils, No. 1 (¢/lb) 27.00 28.00 27.39
Eston lentils, No. 2 (¢/lb) 24.50 24.80 24.40
Eston lentils, Xtra 3 (¢/lb) 20.25 20.25 20.25
Sm. Red lentils, No. 2 (¢/lb) 17.72 17.22 17.91
Sm. Red lentils, Xtra 3 (¢/lb) 15.33 14.75 14.20
Peas, green No. 1 ($/bu) 8.10 7.70 7.50
Peas, medium. yellow No. 1 ($/bu) 6.75 7.13 7.13
Peas, sm. yellow No. 2 ($/bu) 6.54 6.41 6.41
Feed peas ($/bu) 6.22 6.22 6.02
Maple peas ($/bu) 17.30 16.75 16.90
Mustard, yellow, No. 1 (¢/lb) 40.00 41.95 42.00
Mustard, Oriental, No. 1 (¢/lb) 32.60 32.60 33.25
Mustard, Brown, No. 1 (¢/lb)  45.33 44.25 44.00
Canaryseed (¢/lb) 20.21 19.96 20.04
Desi chickpeas (¢/lb) 26.67 26.67 27.67
Kabuli, 8mm, No. 1 (¢/lb) 40.58 41.58 41.58
Kabuli, 7mm, No. 1 (¢/lb) 30.58 31.58 31.58
B-90 ckpeas, No. 1 (¢/lb) 34.50 35.50 35.50

 Jan 17 Jan 10 Year Ago
No. 3 Oats Saskatoon ($/tonne) 158.91 161.65 183.76
Snflwr NuSun Enderlin ND (¢/lb)  17.35 17.40 15.50

USDA  Jan 19
No. 1 DNS (14%) Montana elevator  5.89
No. 1 DNS (13%) Montana elevator  5.39
No. 1 Durum (13%) Montana elevator     6.08
No. 1 Malt barley Montana elevator  3.78
No. 2 Feed barley Montana elevator  2.52

 Jan 19 Jan 12 Trend Year ago

Wpg ICE Canola ($/tonne)
Mar 494.10 491.00 +3.10 519.80
May 501.00 498.40 +2.60 526.80
Jul 506.50 503.40 +3.10 530.60
Nov 502.90 498.50 +4.40 504.90

Chicago Wheat ($US/bu.)
Mar 4.2575 4.2050 +0.0525 4.3325
May 4.3850 4.3425 +0.0425 4.4700
Jul 4.5200 4.4650 +0.0550 4.6150
Sep 4.6725 4.6050 +0.0675 4.7575

Chicago Oats ($US/bu.)
Mar 2.6500 2.4950 +0.1550 2.6000
May 2.6175 2.5125 +0.1050 2.4850
Jul 2.6550 2.5625 +0.0925 2.4600

Chicago Soybeans ($US/bu.)
Mar 9.8425 9.6050 +0.2375 10.5775
May 9.9575 9.7200 +0.2375 10.6675
Jul 10.0575 9.8125 +0.2450 10.7300
Aug 10.0750 9.8375 +0.2375 10.6850

Chicago Soy Oil (¢US/lb.)
Mar 32.16 33.13 -0.97 35.13
May 32.36 33.30 -0.94 35.38
Jul 32.56 33.49 -0.93 35.62

Chicago Soy Meal ($US/short ton)
Mar 338.6 317.0 -21.6 343.5
May 341.7 320.8 +20.9 346.6
Jul 343.5 323.6 +19.9 348.4

Chicago Corn ($US/bu.)
Mar 3.5200 3.4625 +0.0575 3.6950
May 3.6050 3.5475 +0.0575 3.7650
Jul 3.6900 3.6275 +0.0625 3.8325
Sep 3.7675 3.7075 +0.0600 3.8950

Minneapolis Wheat ($US/bu.)
Mar 6.0700 6.1275 -0.0575 5.6425
May 6.1650 6.2050 -0.0400 5.5725
Jul 6.2350 6.2450 -0.0100 5.5575
Sep 6.2175 6.2150 +0.0025 5.5625

Kansas City Wheat ($US/bu.)
Mar 4.2850 4.2625 +0.0225 4.4475
May 4.4250 4.3975 +0.0275 4.5700
Jul 4.5950 4.5525 +0.0425 4.6850
Sep 4.7600 4.7125 +0.0475 -

Wheat 449.9 127.6 7,187.5 6,384.1
Durum 125.7 75.8 1,795.4 1,846.0
Oats 22.2 31.3 764.5 631.4
Barley 20.7 46.3 839.2 448.7
Flax 2.1 23.3 179.5 143.3
Canola 259.5 173.7 5,057.0 4,705.1
Peas 28.0 45.6 1,026.4 1,946.0
Lentils 0.5 0.3 115.6 561.7

 Canola crush 157.2 162.1 4,257.5 4,325.9



A sunset ended another day on the Prairies earlier this 
month near Oyen, Alta.  | MICHAEL TETRAULT PHOTO

BEAUTIFUL ENDING  |  

SUBSCRIPTIONS

Subscriptions: 1-800-667-6929
In Saskatoon: (306) 665-3522
Fax: (306) 244-9445
Subs. supervisor:  GWEN THOMPSON
e-mail:  subscriptions@producer.com

Per copy retail $4.25 plus taxes

SUBSCRIPTION RATES
Within Canada:
One year:  $92.38 + applicable taxes
Two years:  $171.83 + applicable taxes
Sask., Alta. & B.C. add 5% GST. 
Manitoba add 5% GST & 8% PST. 
Nova Scotia add 15% HST.
United States $200.16 US/year
All other countries $399.05 Cdn/year

EDITORIAL

Newsroom toll-free: 1-800-667-6978
Fax: (306) 934-2401
News editor: BRUCE DYCK 
e-mail: newsroom@producer.com

News stories and photos to be submitted 
by Friday or sooner each week.

The Western Producer Online 
Features all current classified ads and 
other information. Ads posted online 
daily. See www.producer.com or contact 
webmaster@producer.com

Letters to the Editor/contact a columnist  
Mail, fax or e-mail letters to newsroom@
producer.com. Include your full name, 
address and phone number to confirm. 
To contact a columnist, send the letter to 
us. We’ll forward it to the columnist.

To buy a photo or order a copy of a news 
story from the paper, call (306) 665-3544.
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The numbers on the above maps are average temperature and precipitation figures for the forecast week, based on historical data 
from 1971-2000. Maps provided by WeatherTec Services: www.weathertec.mb.ca
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SASKATCHEWAN ALBERTA MANITOBA

BRITISH COLUMBIA

All data provided by Agriculture and Agri-Food Canada’s National Agroclimate Information Service: www.agr.gc.ca/drought. 
Data has undergone only preliminary quality checking. Maps provided by WeatherTec Services Inc.: www.weathertec.mb.ca

Assiniboia 5.0 -29.4 0.2 26.9 71
Broadview 4.3 -28.8 0.8 32.8 59
Eastend 2.2 -26.9 0.0 22.7 45
Estevan 5.0 -30.5 0.0 21.5 41
Kindersley 5.5 -26.8 0.0 22.7 67
Maple Creek 10.9 -30.5 0.2 30.9 67
Meadow Lake 4.4 -36.0 1.3 22.2 45
Melfort 2.8 -34.1 3.2 27.7 61
Nipawin -2.1 -35.6 2.2 33.7 67
North Battleford 4.8 -32.0 0.0 22.9 53
Prince Albert 3.0 -37.9 2.1 48.7 101
Regina 6.0 -29.0 0.0 20.2 48
Rockglen 5.1 -28.5 0.0 31.8 78
Saskatoon 5.7 -30.2 1.1 24.6 61
Swift Current 6.9 -28.0 0.0 20.9 53
Val Marie 5.5 -35.1 0.0 24.8 66
Wynyard 5.7 -31.4 1.7 23.7 49
Yorkton 3.7 -30.4 1.7 25.0 45

Brooks 6.5 -29.2 0.0 39.8 120
Calgary 9.0 -11.1 1.0 37.5 114
Cold Lake 4.5 -29.1 0.4 47.7 98
Coronation 6.1 -26.2 0.0 17.6 48
Edmonton 6.3 -18.1 0.3 20.7 42
Grande Prairie 2.9 -13.2 5.8 80.8 121
High Level -1.0 -19.6 3.5 41.9 65
Lethbridge 7.3 -17.3 0.0 33.4 83
Lloydminster 5.5 -26.7 0.0 12.9 28
Medicine Hat 6.2 -33.0 0.1 42.5 110
Milk River 7.2 -17.5 0.0 39.1 82
Peace River 2.3 -17.9 1.3 53.6 88
Pincher Creek 5.7 -9.8 1.3 82.5 115
Red Deer 7.1 -17.9 0.0 20.1 46
Stavely 10.8 -10.4 0.0 49.1 105
Vegreville 6.2 -26.8 0.3 16.8 39

Brandon 4.5 -30.4 0.1 36.8 66
Dauphin 5.3 -31.2 0.0 22.3 39
Gimli 1.5 -28.7 0.3 22.0 36
Melita 4.2 -27.4 0.0 17.9 31
Morden 6.6 -26.7 0.2 27.7 42
Portage la Prairie 5.2 -26.8 0.8 37.2 56
Swan River 2.0 -33.0 2.5 27.8 44
Winnipeg 4.1 -28.8 0.0 18.4 29

Cranbrook 4.1 -11.9 2.4 123.9 104
Fort St. John 3.4 -13.3 3.1 118.9 169
Kamloops 10.5 -1.0 5.3 60.9 78
Kelowna 7.3 -5.4 7.8 69.9 67
Prince George 7.2 -11.6 5.4 87.8 62

LAST WEEK’S WEATHER SUMMARY ENDING JAN. 21

n/a = not available;  tr = trace;  1 inch = 25.4 millimetres (mm)
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ADVERTISING

Classified ads:  1-800-667-7770
Display ads: 1-800-667-7776
In Saskatoon: (306) 665-3515
Fax: (306) 653-8750

HOURS: 
Monday-Friday  8:30 a.m. – 4:30 p.m.
Thursday 8:30 a.m. – 8:00 p.m.
e-mail:  classifieds@farmzilla.com
Ass’t advertising mgr:  SHAUNA BRAND

ADVERTISING RATES
Classified liner ads: $5.85 per printed 
line (3 line minimum) + $3.00 per paid 
week online charge
Classified display: $6.70 per agate line
ROP display:  $9.50 per agate line

We reserve the right to revise, edit, 
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Classified word ads are nonrefundable.
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Saskatoon, Sask. S7K 2C4

Member, Canadian Farm Press Association

™
Printed with inks 
containing canola oil

Publications Mail Agreement No. 40069240 
ISSN 0043-4094

WEATHER THE WESTERN PRODUCER  |  WWW.PRODUCER.COM  |  JANUARY 25, 2018    71

We acknowledge the 
financial support of the 
Government of Canada.

PFAB
INCOME TAX RECORDS

Prair ie Farm Account Book

What’s the bottom line?
Keep yours in sight with the Prairie Farm Account Book

Prairie Farm Account Books, P.O. Box 2500, Saskatoon, SK. S7K 2C4
or call toll-free: 1-800-667-7770

Order yours today!
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PRINT |  MOBILE |  ONLINE

BUYING EQUIPMENT? 
Farmzilla.com combines online listings from The Western Producer, 
Ag Dealer, Manitoba Co-operator and Alberta Farmer Express. 
Search over 35,000 listings to find exactly what you need.

SELLING EQUIPMENT? 
Farmzilla.com  combines the online audience of Canada’s leading 
farm publications into a single online destination. With more than 
120,000 page views per month that’s thousands of potential 
customers seeing your online listing every week – all for one low price.

BENEFITS

Make Farmzilla.com your only stop for everything ag.
  

Buying and selling farm equipment just got a whole lot easier. 
Farmzilla.com is the online powerhouse that combines an 

unmatched number of ag-only listings with the audience of 
Canada’s most trusted ag newspapers and websites

COMBINED 
POWER & REACH

 NOW OVER
35,000 
AG  LISTINGS

P L AC E  YO U R  A D :   1-800-667-7770    V I S I T:                                             FO L LOW  O N : .com
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