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WATER AND BEEF: HOW MUCH WATER DOES IT TAKE TO PRODUCE A POUND OF BEEF?  |  PAGE 48

Electric 
semi-trucks 

It may seem far-fetched, but 

they’re coming.  |  Page 44

Dairy in the desert   
 A dairy business has big 

plans in Qatar.  |  Page 43

Weed shift 
Soybeans’ widespread 
expansion in Manitoba 
opens the door for 
different weeds.  |  P. 5

Marijuana 
opportunities 
Farmers looking to cash 
in on legalization may be 
out of luck.  |  P. 15

Chris and Heather Arthur, third and fourth from the left, drive Bob and Vinnie back to their homestead on Gentrice Farms Ltd. near Brandon 
Dec. 23. Reagan Campbell, left, and Camille Punay were among the passengers along for the ride.  |  SANDY BLACK PHOTO

WINTER WONDERLAND

BY SEAN PRATT
SASKATOON NEWSROOM

AGT Food and Ingredients has 
put in place the missing piece in its 
bulk grain supply chain.

The company has signed a 20-year 
terminal services agreement with 
Fibreco Export Inc. at the Port of 
Vancouver. Financial terms of the 
deal were not disclosed.

AGT will soon be able to source 
pulses and durum from farms in 
central Saskatchewan, transport 
them on its short-line railways to 
Canadian National Railway’s main 
line and ship them through the 
Fibreco terminal to its processing 
plants in places like Turkey.

Fibreco moves wood chips and 
wood pellets through its existing 
terminal in North Vancouver. As 
part of the AGT deal, the company 
has agreed to build an agri-prod-
ucts export terminal at the site. 

It is adding 43,000 tonnes of dry 
bulk storage, enhancing its rail 
capacity to receive full unit trains, 
putting in a new ship loader and 
expanding its ship berth so it can 
load Panamax vessels.

AGT will have first rights to the 
terminal’s new grain handling 
capacity. 

President Murad Al-Katib said 
getting tidewater access on the 
West Coast is the perfect comple-
ment to the company’s recently 
acquired rail assets and will help 
grow the business.

AGT 
arrives 
on West 
Coast
Company says deal 
to ship through new 
terminal could triple 
its business

SEE AGT ARRIVES, PAGE 4 »

BY ED WHITE
WINNIPEG BUREAU

Western Canada’s free-trading, 
export-oriented farm sectors are 
one of Canada’s shining economic 
stars,  drawing in money and 
growth for the nation.

But they are political lightweights 
in Ottawa, which jeopardizes their 
futures, a point that drew repeated 
comments at the Fields On Wheels 
conference in Winnipeg in Decem-
ber.

“The history of the Trans-Pacific 
Partnership shows us that we’re in 
trouble,” said Carlo Dade of the 
Canada West Foundation.

“We have to think about actually 
impacting the trade priorities and 
the trade agenda in Ottawa.”

The outsized political impact of 
the dairy industry is widely recog-
nized, and the automobile industry 
also gets huge political recognition 
in Ottawa political circles, but the 
massive economic value of the 
crop, beef and pork industries sel-

dom attracts the notice of politi-
cians.

Geoffey Hale, a University of 
Lethbridge Canada-U.S. relations 
expert, said farmers and others 
can’t assume they are being looked 
after by the federal government.

“The current government does 
not appear to be giving the same 
weight to western Canadian agri-
cultural industries as its predeces-
sor did,” said Hale.

Is western ag losing trade influence?
Supply management’s lobbying power overwhelms prairie free traders

SEE LOSING TRADE INFLUENCE, PAGE 5 »
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Technotill 2.0 Precision Packers
WHAT’S NEW?

call:  (780) 352-9890
email:  info@technotill.com

www.technotill.comCheck out
Technotill 2.0

• Improved Fertilizer Placement
• Minimal Soil Disturbance
• Improved Durability 

A story on page 60 of the Dec. 14 issue should have said the study 
was led by Agriculture Canada researcher Karen Schwartzkopf-Gens-
wein. The full story may be seen at www.producer.com.

The bird in the photo on page 55 of the Dec. 21 issue was a sharp-
tailed grouse, not a partridge.

The last name of the fi rst person quoted in the story on page 46 of 
the Dec. 28 issue should have been spelled Laycock.
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WHAT’S IN         THIS ISSUE

BY BARB GLEN
LETHBRIDGE BUREAU

Increased interest in growing 
grain corn in southern Alberta has 
prompted Farming Smarter, an 
applied research group, to study 
some of the crop’s agronomic 
aspects.

The three-year project, one of the 
last to be funded by the former 
Alberta Crop Industry Develop-
ment Fund, experimented with 
row spacing, number of seeds per 
acre and fertility.

Ken Coles, general manager of 
Fa r m i n g  S ma r t e r,  d i s c u s s e d 
results Dec. 5 during the organiza-
tion’s annual conference and 
trade show.

“It’s a pretty amazing crop,” said 
Coles. “It continues to grow well 
into the nice August weather that 
we have.”

Grain corn takes advantage of the 

extra heat often experienced in 
southern Alberta in September and 
October, after other crops have 
reached maturity.

Research indicated the crop did 
better on 20-inch row spacing 
compared to 30-inch spacing, and 
that a seeding rate of 30,000 kernels 
per acre resulted in better yields 
than did other rates ranging from 
15,000 to 35,000 seeds per acre.

“Corn really doesn’t like to have 
other plants nearby,” said Coles 
about row spacing. 

Corn planted in narrower rows 
out-yielded that in wider rows, and 
a higher seeding rate also paid off.

“As much as it hurts and seed is 
expensive, it seems to be worth the 
investment,” said Coles.

At that spacing and seeding rate, 
plots yielded about 75 bushels per 
acre in a very dry year. Plots were 
located in Lethbridge, Vauxhall, Bow 
Island and Medicine Hat, all of which 

had lower than average precipitation 
during the growing season.

Fertility proved to be among the 
biggest surprises in the research.

“We literally had no response to 
nitrogen,” said Coles. 

Though corn is considered a 
greedy user of nitrogen, research 
showed a 70 to 80 bu. corn crop is 
actually nitrogen efficient.

The study also examined the 
grain corn yield effect following 
crops previously grown on the 
same plot.

The team tested grain corn grown 
after corn, soybeans, wheat, peas, 
lentils, canola and mustard. The 
corn was direct-seeded on one set 
of trials and planted after tillage in 
another set.

Residue management was a lim-
iting factor in most direct-seeded 
plots and there was poor crop 
emergence, Coles said.

Plots seeded conventionally 
using a row planter had better 
results, especially those following 
peas and lentils.

Corn grown after canola and 
mustard had the poorest results 
and was even slightly stunted

“The learning here is try not to 
plant corn after canola or mustard.”

barb.glen@producer.com

Higher seeding rate helps grain corn

KEN COLES
FARMING SMARTER
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BY ROBERT ARNASON
BRANDON BUREAU

Only a small percentage of prai-
rie growers are seeding de-regis-
tered or soon to be de-registered 
canola varieties.

In Manitoba, for example, less 
than 0.5 percent of canola acres 
are seeded with a de-registered 
variety. However, that percent-
age is still too high for Anastasia 
Kubinec, manager of crop indus-
try development with Manitoba 
Agriculture.

Kubinec is worried that an 
importing country could detect a 
de-registered canola variety in a 
shipment.

“The varieties that we are grow-
ing r ight now, they all  have 
approved events of how that her-
bicide resistance is in that vari-
ety,” she said at the Manitoba 
Agronomists Conference, held 
mid-December in Winnipeg.

“We don’t  want those (old 
events) to be showing up in ship-
ments when a country has no 
longer approved that specific 
event within the canola.”

An event, in this case, is the 
method or technique used to 
achieve herbicide tolerance in a 
variety of canola. As newer variet-

ies and new methods are devel-
oped, importing countries may 
decide to take older varieties off 
their approved list.

This means Canadian farmers 
must grow the approved varieties 
or face export consequences. 

“When you sign the mandatory 
Declaration of Eligibility affidavit 
at the elevator, you are making a 
legal assertion that your canola is 

registered,” the Canola Council of 
Canada says on its website.

“If it isn’t, you can be held liable 
for the costs associated with con-
tamination of a bin or shipment.” 

The canola industry and most 
of the grain and oilseed sector in 
Canada is supporting a Keep it 
Clean campaign, reminding 
growers to follow label directions 
for pesticides and spray only with 
approved products. 

Part of that campaign is about 
moving growers into approved 
varieties, but a small number of 
producers aren’t listening to the 
message.

“If you look at the MASC (Mani-
toba Agricultural Services Corp.) 
seeded acreage report, some of 
them do show up,” Kubinec said.

“With older varieties, when 
t h o s e  e v e nt s  a re  n o  l o n g e r 
approved, we have to make sure 
… that we’re able to have our pro-
ducers stop growing those variet-
ies quickly.”

It’s hard to know why a grower 
would seed an older, de-regis-
tered canola variety, but it could 
be that it performs well on his farm 
and he wants to continue using it.

“So they kept some seed over, 
cleaned it and planted it again. 
That’s the brown bag seed,” 

Kubinec said. 
Another reason is cost. Canola 

seed isn’t cheap, and some grow-
ers might be reluctant to write a 
big cheque to their local seed 
dealer.

Regardless of the reason, grow-
ing a de-registered variety repre-
sents risk for Canada’s canola 
i n d u s t r y .  S o  t h e  q u e s t i o n 
becomes: what is being done to 
convince farmers to stop using 
de-registered varieties? 

“To make them really under-
stand the potential gravity of (that 
practice),” Kubinec said.

Delaney Ross Burtnack, Mani-
toba Canola Growers executive 
director, said efforts are being 
made to stop such practices and 
other practices that threaten 
grain and oilseed exports.

“ Th e re  i s  a  g ro u p  c o m i n g 
together looking to take this Keep 
it Clean (program) to the next 
level,” she said. 

“It is a policy being put together. 
It is still in discussion…. They are 
looking to pull together this 
national policy, spearheaded by 
the canola council, and with it 
will come a robust communica-
tions program.”

robert.arnason@producer.com

BY BRIAN CROSS
SASKATOON NEWSROOM

Canada’s farmers have a love-
hate relationship with water.

They pray for it when there’s not 
enough and they curse it when 
there’s too much.

But regardless of whether it’s 
too scarce or too abundant, every 
farmer knows he can’t live with-
out it. 

That’s one of the reasons why the 
University of Saskatchewan — 
located in the heart of Canada’s 
driest province — has taken a lead 
role in studying the future of Cana-
da’s fresh-water resources.

Global Water Futures is a seven-
year research program established 
by the Global Institute for Water 
Security at the U of S.

The program, established in 
2016, has 33 approved research 
projects, including 21 new projects 
that were announced this month.

The cost to complete approved 
GWF projects is estimated at $170 
million, with funding provided 
through a Canada First Research 
Excellence Fund grant.

“With the hydrology of Canada 
and all cold regions changing dra-
matically due to climate change … 
(GWF) projects will help us under-
stand,  diagnose and predict 
change, and develop new tools … 
to support water-related decision 
making,” said John Pomeroy, direc-
tor of GWF and professor of hydrol-
ogy at the U of S.

“The outcomes of this … new sci-
ence will include a better under-
standing of snow and rain storms, 
floods and droughts, as well as how 
to better measure and manage the 
quality of source waters.”

According to Pomeroy, Canada’s 
water resources and weather pat-
terns are changing. With those 
changes come new challenges and 
opportunities.

Research is key to managing 
t h r o u g h  t u r b u l e n t  t i m e s  t o 
improve our understanding of 
future water security issues, such 
as  the depletion of  Canada’s 
alpine glaciers, the thaw of north-
ern permafrost, and fluctuating 
water levels in the country’s lakes 
and river systems.

Climate change, combined with 
new land management tech-
niques, has already resulted in 
more droughts and floods, Pome-
roy added.

“We have entered the great thaw 
due to rapid climate change, and 
with economic growth and chang-
ing ways in which we use the land, 
we now have more damaging 
droughts,  f i res,  f loods,  algal 
blooms, and water quality adviso-
ries than in the past …,” he said.

There are also emerging opportu-
nities for food and energy produc-
tion through enlightened water 
management, he added.

All told, GWF projects conducted 
over the next  three years are 
expected to provide training and 
employment for 450 researchers 
and scientists based at 15 universi-
ties across the country.

A list of recently approved GWF 
projects can be viewed online at 
www.globalwaterfutures.ca. 

brian.cross@producer.com

Researchers 
focus on 
new water  
challenges

WHAT CANOLA VARIETIES 
ARE DE-REGISTERED?
The following are some of the 
de-registered varieties in Canada:
• Roundup Ready Polish: Hysyn 

101RR
• Bromoxynil tolerant: 295BX, 

Armor BX, Cartier BX, Zodiac 
BX, Renegade BX

• Liberty Link: Exceed, 2631 
LL, Swallow, SW Legion LL, 
SW Flare LL, LBD 2393 LL, 
Innovator, Independence, 
HCN 14, Phoenix, 3850, 2153, 
3640, 3880, 2163, 2273

• Clearfield tolerant: 46A76
For a full list, check the Canadian 
Food Inspection Agency website 
at bit.ly/2Cd81N5.
Source: Canola Council of Canada

Planting de-registered 
canola a risky move
Fraction of growers are seeding unapproved varieties but practice could threaten exports

Cattle graze in the falling snow near Cayley, Alta., last month. Winter, which had been reluctant to make an appearance in many parts 
the Prairies, has now arrived, often with a vengeance.  |  MIKE STURK PHOTO

WINTER GRAZING
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“This deal has the potential for us 
to triple the size of our Canadian 
business,” he said.

“It’s all about logistical control.”
Mark Hemmes, president of Quo-

rum Corp., which is Canada’s grain 
monitor, said any additional grain 
handling capacity on the West 
Coast will help Canada better serve 
customers in Asia.

“That’s where our markets are 
going to be, so anything that adds 
to that has to be a positive thing,” he 
said.

Hemmes said Fibreco has been 
looking for ways to diversify its 
product mix and recently started 
shipping canola meal pellets. He 
believes moving grain and pulses is 
the logical next step for the experi-
enced shipper.

“It’s not like they’re starting from 
scratch,” he said.

“They know how to load boats. 
They know how to handle product. 
The rail tracks are there.”

The only downside of the project 
is that the north shore is a tough 
place to get to, and this will add to 
the rail congestion.

“It’s not a show-stopper or any-
thing like that. It’s just something 
that (CN) is going to have to figure 
out,” said Hemmes.

AGT owns two short-line railways 
in central and west-central Sas-
katchewan: Last Mountain Rail-
way, which runs from Regina to 
Davidson, and Big Sky Rail, which 
goes from Delisle to Eatonia with 
branches running to Kyle and 
Beachy.

It also owns a handful of producer 
c a r  l o a d i n g  f a c i l i t i e s  t h a t  i t 
acquired with the purchase of West 
Central Road and Rail.

AGT is building a rail consolida-
tion centre in Delisle where rail 
cars from both short lines can be 
consolidated into unit trains, 
which will travel on CN’s main line 
to the Port of Vancouver.

“We made a big bet on rail, and the 
rail business wasn’t to own railways, 
it was to move grain,” said Al-Katib.

For the longest time AGT focused 
on moving grain by container and 
left the bulk business to the main-
line companies, but these days half 
of its product is shipped in bulk 
through ports in Thunder Bay, 
Quebec City, Prince Rupert and 
Churchill when it was still open.

AGT will focus on shipping peas, 
lentils and durum in bulk, but it 
also plans to expand its offerings.

“You will start to see us active in 
CWRS and even canola,” said Al-
Katib.

Construction of the new agri-
products export terminal is expect-
ed to be complete in 2019. Fibreco 
anticipates shipping 500,000 tonnes 
of grain in the first full year of opera-
tion and gradually increasing to two 
million tonnes by year five.

The terminal will be able to land, 
unload and release a 112 car unit 
train in 24 hours. By the time the 
terminal is at full capacity, it will be 
loading 36 grain vessels a year. The 
average volume of cargo per vessel 
will more than double to 46,000 
tonnes from 22,000 tonnes.

Partnering with Fibreco was 
deemed preferable to spending a 
“couple hundred million” dollars 
building a terminal from scratch and 
getting all the necessary land and 
permits to do that, said Al-Katib.

sean.pratt@producer.com

 » CONTINUED FROM PAGE 1

AGT ARRIVES 
AT WEST COAST

On Dec, 12, Jayden Walter, left, and Tyrone Walter herded some of the 700 sheep into the barn for shearing over the next two days at 

IT’S TIME FOR A TRIM

BY BRIAN CROSS
SASKATOON NEWSROOM

The Canadian Seed Growers 
Association is proposing what 
amounts to a complete overhaul of 
Canada’s pedigreed seed system.

In mid-November, the CSGA in 
consultation with other seed 
industry groups, published a 
document outlining the ele-
ments of a proposed new seed 
system that encourages innova-
tion and investment, simplifies 
regulatory requirements for new 
seed products, creates new value 
for the seed sector and promotes 
the use of certified seed.

The document, entitled the 
Green Paper on The Next Genera-
tion Seed System, was the first 
phase of an industry-led seed 
system review known as the Seed 
Synergy Collaboration.

Glyn Chancy, executive direc-
tor of the CSGA, said the next step 
in the process is to seek feedback 
from provincial seed growers 
groups and other seed industry 
stakeholders.

Based on feedback that’s received, 
a second paper — the Seed Synergy 
White Paper — will be published in 
early 2018 articulating the CSGA’s 
vision in greater detail.

The green paper was the result 
of  a three-year process that 
involved the CSGA, the Canadian 
Seed Trade Association, the 
Canadian Seed Institute, the 

Commercial Seed Analysts Asso-
ciation of Canada, the Canadian 
Plant Technology Agency and 
CropLife Canada.

“The goal of the Seed Synergy 
Collaboration is to develop and 
articulate a broadly supported 
vision for the next generation 
seed system,” the CSGA stated on 
its website. 

“It is hoped that this vision can 
serve as a starting point for indus-
try and government to begin to 
work together to enact  real 
change in order to build an indus-
try-led, government-enabled 
seed system that drives innova-
tion and growth throughout the 
value chain, and which has direct 
benefits for seed professionals.”

Chancey said the green paper is 
accurately described as a starting 
point for wider discussions on 
how Canada’s seed system can be 
revamped and improved.

One of the cornerstone princi-
ples in the paper is the suggestion 
that Canada’s seed industry 
needs to speak with a more uni-
fied voice in order to promote the 
sector’s common interests.

To that end, the CSGA and CSTA 
have already begun holding their 
annual general meetings at the 
same time and the same location 
each summer, an arrangement 
that allows for greater co-opera-
tion and consensus building 
among two of the country’s larg-
est seed industry organizations.

“To a certain extent, because 
the seed industry did not have 
one voice … I think we’ve fallen 
behind,” Chancey said.

Other cornerstone pieces in the 
green paper include the creation 
of more value for the Canadian 
seed industry through expanded 
certified seed use, a greater lead-
ership role for industry and 
potential changes that remove 
hurdles to varietal development, 
the commercialization of new 
seed varieties and the use of new 
seed breeding technologies.

Regulatory issues pertaining to 
plants with novel traits should also 
be reviewed, the paper suggests.

Ideally, a revamped Canadian 
seed system would give private 
sector interests a greater leader-
ship role in managing and oper-
ating the sector.

Government would continue to 
play a role as a facilitator or 
enabler, Chancey added.

“The most important proposi-
tion … is that we want to reinvigo-
rate and inject energy back into 
the seed system by assuming 
more leadership,” he said.

“(That said), we feel that when that 
white paper goes forward (in the 
spring of 2018), it needs to reflect not 
just the views of the seed industry or 
the views of the rest of the ag sector 
but also some preliminary feedback 
from government.”

Among other things, the green 
paper suggests that Canada 

would benefit from:
• A more streamlined regulatory 

system that promotes invest-
ment in varietal and seed trait 
development.

• A centralized seed sale listing 
system to facilitate certified seed 
sales and allow for better protec-
tion of intellectual properties.

• New measures that ensure the 
quality and purity of pedigreed 
seed produced in Canada, 
including a potential revamp of 
third-party seed crop inspec-
tions.

• Steps aimed at promoting the 
sale and use of pedigreed seed 
and discouraging the undocu-
mented or unregulated use of 
common seed.

• A new framework for testing, 
registering and recommending 
new lines for registration.

• A greater level of co-operation 
and co-ordination between 
various seed industry groups, 
possibly culminating in a new 
governance structure that cov-
ers all aspects of the Canadian 
pedigreed seed industry. w

Chancey said the timelines for 
implementing changes have yet 
to be determined.

“We recognize that whatever we 
come up with (in the white paper) 
could potentially require many 
years to implement fully.”

brian.cross@producer.com

Sweeping changes proposed 
for Canadian seed industry
Industry seeks feedback on the proposal that could simplify regulatory requirements
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“It’s not that they’re ignoring 
western agriculture, but their core 
interests… are elsewhere, autos 
being the most critical.”

Former Canadian chief agricultur-
al negotiator Mike Gifford said West-
ern Canada’s leading farm industries 
wield nowhere near the clout of that 
wielded by the supply management 
system within both federal and pro-
vincial governments.

He recalls the successful lobby 
efforts by the supply management 
sector during the Uruguay Round of 
the General Agreement on Tariffs 
and Trade, in the early 1990s. Sup-
ply management interests lobbied 
federal and provincial politicians 
and created a “complete preoccu-
pation with dairy and poultry.”

Gifford said free market indus-
tries need to better push their own 
interests and “lobby as well as the 
supply management lobby.”

Dade said Prime Minister Justin 
Trudeau’s willingness to see the 
recent TPP talks stall and poten-
tially die over defending supply 
management and the auto sector 
shows that some economic sectors 
have a lot of influence in Ottawa, 
while others don’t.

ed.white@producer.com
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LOSING TRADE 
INFLUENCE

BY ROBERT ARNASON
BRANDON BUREAU

The shift to soybeans and corn in 
Manitoba may be causing a shift in 
the province’s weed population.

Yellow foxtail was a rarity in 2002 
and was around the 30th most 
common weed in the province.

In 2016, based on a provincial 
weed survey, it ranked sixth in a list 
of the most prevalent weeds in 
Manitoba.

“I was very surprised when I did 
the survey … how much yellow 
foxtail there was,” said Hugh Beck-
ie, an Agriculture Canada weed 
scientist who led the weed survey 
and spoke at the Manitoba Agrono-
mists Conference in mid-Decem-
ber in Winnipeg.

The weed survey also found that a 
significant percentage of yellow 
foxtail plants had resistance to 
Group 1 and Group 2 herbicides.

Out of 60 fields with yellow foxtail, 
19 of them had plants with resis-
tance to a Group 1 herbicide. For 
Group 2 herbicides, 10 out of 60 
fields had resistance.

A Manitoba Agriculture docu-
ment shows that in 2002 yellow 
foxtail was mostly found in the Red 
River Valley and the southeastern 
corner of the province. 

However, by 2016 yellow foxtail 
had spread across the southern 
half of Manitoba, all the way to the 
Saskatchewan border. It just so 
happens that over the last decade 
row crops have also spread across 
Manitoba. 

Soybeans, once grown only in the 
Red River Valley, are now nearly 
everywhere in the province. Acre-
age was 215,000 in 2007 and topped 
2.2 million in 2017. 

North Dakota went through a 
similar acreage shift toward soy-

beans and corn, and with that 
came a shift in weed populations. 
Species such as waterhemp, com-
monly found in the U.S. Midwest, 
have taken hold in the state. Water-
hemp was discovered in Manitoba 
in 2016.

If soybeans are altering the weed 
population in Manitoba, growers 
may need to adjust their practices. 

 “Soybean isn’t a minor crop any-
more (on the Prairies),” said Rob 
Gulden, a University of Manitoba 
weed scientist. 

“We should be starting to think 
about some of those weed shifts 
that come with it.”

One thing to think about is crop 
competitiveness. Yellow foxtail, for 
instance, is uncompetitive with 
cool season crops such as cereals 
and canola. 

Manitoba Agriculture says on its 
website that it would take 50 to 100 
foxtail plants per sq. metre to reduce 
wheat yields by five percent.

In corn, however, a small number 
of yellow foxtail plants can cause 
problems.

“If left unmanaged in corn, only 
five yellow foxtail per sq. metre is 
enough to reduce yield potential by 
five percent.”

Herbicide resistance is another 
issue to think about when it comes 
to a shift in the weed population. 

Soybean and corn growers rely 
heavily on herbicides to keep 
weeds in check, which means more 
spraying throughout the growing 
season.

“It’s the row crops where the rows 
are so wide and you’re not covering 
(the ground) … where we start to 
select for (herbicide resistance),” 
Gulden said in 2016.

An example of that phenomenon 
is glyphosate-resistant kochia. The 
weed is more common in western 
Manitoba, but in the fall of 2013 
researchers discovered Manitoba’s 
first case of glyphosate-resistant 
kochia in corn and soybean fields 
in the Red River Valley. 

Since then, glyphosate-resistant 
kochia has been confirmed in four 
Manitoba municipalities, includ-
ing an RM in the southwest.

Beckie plans to do another kochia 
survey this year in Manitoba. The 
survey will also study other broad-
leaf weeds, such as waterhemp.

robert.arnason@producer.com

the Cayley Colony near Cayley, Alta. FOR MORE PHOTOS FROM THE SHEARING EVENT, SEE PAGE 39.  |  MIKE STURK PHOTO

Shift to soybeans changes Manitoba’s weed landscape
Yellow foxtail moves 
from 30th to sixth 
place in weed survey 
in 14 years

Yellow foxtail is uncompetitive with cereals and canola — it would take 50 to 100 foxtail plants per sq. 
metre to reduce wheat yields by five percent. But in corn, just  five plants per sq. metre is enough to 
reduce yield potential by five percent.  |   USDA PHOTO
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BY SEAN PRATT 
SASKATOON NEWSROOM

Rabobank has a grim long-term 
outlook for grain prices and farm 
profit margins but another leading 
economist doesn’t share that view.

Rabobank recently produced a 
report titled A Time to Evolve that 
forecasts a median U.S. farmgate 
corn price of US$3.60 to $3.80 per 
bushel between 2018 and 2024.

“Although the row crop economy 
appears to be nearing a low point, 
Rabobank analysis suggests that 
U.S. growers will continue to face 
low growth, low margins and thus 
low returns on invested capital 
over the next five years,” stated the 
report authored by Kenneth Zuck-
erberg and Sterling Liddell.

Arlan Suderman, chief com-
modities economist with INTL 
FCStone, chuckled when he heard 
the dismal price outlook.

The one thing he has learned in 
40 years in the agriculture sector is 
that prices are cyclical.

“When you’re dealing with an 
extended period of low prices, that 
creates all kinds of new demand 
and discourages production and 
innovation,” said Suderman.

He believes grain markets are on 
the verge of demand exceeding 
production, a scenario already 
starting to play out in China.

In 2016, China backed away from 
offering handsome price subsi-
dies to its corn growers, which has 
caused prices to fall and demand 
to rise.

In 2015-16 China had a 186-day 
supply of  corn,  or  half  of  the 
world’s surplus stocks. The fol-
lowing year it dropped to 159 days 
and in 2017-18 it has fallen to 121 
days of supply.

If the stockpile continues to 
dwindle at the same pace, it will be 
at 80 days next year, which is below 
China’s comfort level for reserves.

And some of that grain is not of 
acceptable quality, which is send-
ing Chinese buyers to the United 
States and other places to source 
good quality grain.

BY SEAN PRATT
SASKATOON NEWSROOM

India’s announcement that it 
was slapping duties on lentils and 
chickpeas had little impact on 
prices that were already “in the 
doldrums,” says an analyst.

“The whole thing was antici-
pated,” said Brian Clancey, editor 
of Stat Publishing.

“Canadian lentil exports to 
India had already plunged. The 
market had died for us.”

India announced on Dec. 21 
that it will apply a 30 percent 
import duty on lentils and chick-
peas. Earlier in the fall, it had 
placed a 50 percent duty on peas.

India is by far the largest buyer 
of Canadian lentils, purchasing 
5 2 6 , 0 0 0  t o n n e s  o f  p ro d u c t 
through the first 10 months of 

2017, or 38 percent of all exports. 
“I’m pretty confident carryout 

will increase. We’re losing a moun-
tain of demand,” said Clancey.

He forecasts 750,000 tonnes of 
lentil carryout or about four 
months worth of demand.

“That’s a lot. That’s high,” he 
said.

Red lentil prices plunged from a 
high of 57 cents per pound at the 
end of 2015 to 20 cents per lb. at 
the end of 2017. They hit rock bot-
tom after Canada’s fumigation 
exemption from India expired at 
the end of September.

Clancey said it is odd that India 
waited more than a month after 
applying the pea duty to follow 
suit with lentil and chickpea 
duties. The timing is especially 
s t r a n g e  c o n s i d e r i n g  I n d i a 
allowed opening season lentil 

and chickpea shipments from 
Australia to arrive.

India is awash in pulses due to 
record rabi and kharif harvests 
that have driven down prices 
below government support levels.

And there is another big rabi 
crop on the way. Stat says farmers 
are on pace to plant more chick-
peas and lentils than last year. 

Average yields would produce 
9.48 million tonnes of chickpeas 
and 2.37 million tonnes of lentils, 
up from last year’s records of 9.33 
and 1.22 million tonnes. That 
could keep a lid on lentil and pea 
prices for a while.

Clancey is more optimistic 
about peas than lentils. 

“The world can consume way 
more peas than it does. They are 
so versatile and that’s the advan-
tage of peas,” he said.

Yellow pea prices initially 
plunged to $6 per bushel from $8 
in the wake of the 50 percent pea 
duty announcement. It turns out 
the market was over-reacting. 
Prices had bounced back to $7.25 
by Dec.  21 because farmers 
weren’t selling at $6 and the live-
stock and fractionation sectors 
were willing to pay higher prices 
for the product.

Despite the new source of 
demand from the feed sector, 
Clancey forecasts 950,000 tonnes 
of pea carryout, up from 301,000 
tonnes last year.

The large lentil and pea carryouts 
will discourage planting of those 
crops next spring. Clancey expects 
each crop will lose one million 
acres.

sean.pratt@producer.com

India’s duty on lentil imports comes as the country is awash in the crop. Here, lentils are weighed in a store in the southern Indian city 
of Chennai.  |  REUTERS/BABU PHOTO

Pulse prices unmoved by 
latest Indian import tariffs
Lentil, chickpea duties have little effect on prices, which plunged earlier on heels of pea tariff

Grim forecast 
made for U.S. 
farm profits
Rabobank expects tough 
times to persist for the 
next five years

CONTINUED ON NEXT PAGE »
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“They’re coming to the United 
States and aggressively buying up 
all of our grain sorghum that they 
can find and starting to buy corn 
for delivery the new calendar 
year,” said Suderman.

China has also announced it is 
implementing a 10 percent etha-
nol mandate by 2020, which will 
l ikely  require  the countr y  to 
import corn.

“I believe that they are commit-
ted to the policy because their 
huge pollution problem is putting 
a black mark on their reputation as 
a world economy,” he said.

China’s policy shifts will eventu-
ally lead to tightening global corn 
supplies and rising prices. It is 
only a matter of time, said Suder-
man.

Rabobank believes it will be a 
long time. In the meantime, farm 
profitability will largely depend on 
whether the land is owned or 
rented, with those who own land 
generating better returns.

Growers are going to need to 
“transform their businesses” to 
stay afloat.

Farmers are going to need to 
adopt on-farm technologies that 
optimize input usage and produce 
greater yields per input dollar, 
such as fertilizer measurement 
and management tools.

A second strategy is to acquire 
additional  land to maximize 
economies of scale or to shift a 
portion of the operation into 
organic.

Investing in grain storage can 
provide growers with the flexibili-
ty they need to capture higher 
prices.

Farmers should also consider 
contracting directly with food pro-
cessing or consumer packaged 
good companies.

A final option is to sell the farm or 
temporarily exit the business, but 
that is a last resort.

sean.pratt@producer.com
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When you’re dealing 
with an extended 

period of low prices, that 
creates all kinds of new 
demand and discourages 
production and innovation.

ARLAN SUDERMAN
INTL FCSTONE

BY SEAN PRATT
SASKATOON NEWSROOM

Canadian canola growers will 
continue to have unfettered access 
to the European Union’s biodiesel 
market.

As of Jan. 1, all EU biodiesel must 
demonstrate greenhouse gas 
reductions greater than 50 percent 
compared to fossil diesel.

Until the end of 2017, the thresh-
old had been 37 percent and all 
canola/rapeseed-based biodiesel 
received a higher value than that.

But the European Commission 
decided to up the ante and require 
different carbon footprint calcula-
tions for every separate region in a 

country where canola is produced.
T h e  c o m m i s s i o n  r e c e n t l y 

announced that Canada’s submis-
sion had been approved. The deci-
sion is valid for five years.

Feedstock exporters that do not 
meet the new standard will lose 
access to the EU’s biodiesel market, 
so the stakes are high.

“This decision means continued 
access to an important market for 
Canadian canola,” Jim Everson, 
president of the Canola Council of 
Canada, said in a news release.

“The EU is far ahead of North 
America in using renewable fuels, 
which creates a good export oppor-
tunity for us.”

Canada shipped 759,060 tonnes 

of canola seed to the EU in 2016-17, 
amounting to seven percent of total 
exports that year.

Exports of seed, oil and meal to 
the EU have averaged $200 million 
annually over the past three years. 
The vast majority of the canola 
Canada ships to the EU is used for 
biodiesel production. 

Brian Innes, vice-president of 
public affairs with the council, said 
the council worked with the federal 
government for two years on Cana-
da’s submission.

“We don’t see this announce-
ment as growing the market. What 
we see is that this announcement 
enables us to continue serving this 
market,” he said.

“It’s the type of success that 
everyone in the value chain bene-
fits from.”

Innes acknowledged some other 
biodiesel feedstocks might not 
make the cut, which could present 
an opportunity for more sales into 
Europe.

The bad news is that biodiesel 
production is expected to contract 
in the EU, according to the Euro-
pean Commission’s  recently 
released EU Agricultural Outlook 
report.

T h e  c o m m i s s i o n  f o re c a s t s 
biodiesel production of 12.3 billion 
l itres in 2030,  a nine percent 
decrease from 2017 levels.

That is largely because Europe-

ans are expected to use less fuel as 
they drive more fuel-efficient cars 
and increasingly take mass transit.

Road transport fuel use is expect-
ed to decrease by 13 percent for gas 
and 11 percent for diesel by 2030, 
according to the report.

That will have a big impact on 
rapeseed/canola demand because 
the crop accounts for 62 percent of 
the vegetable oils used for biodiesel 
production in the EU.

The other bad news for the rape-
seed/canola sector is that the share 
of vegetable oils in the biofuels 
complex is expected to decrease in 
favour of waste oils and residues.

 
sean.pratt@producer.com

EU approves Canadian canola for biodiesel
Renewed carbon footprint approval means country’s canola exporters have unrestricted access to EU’s biodiesel market
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BY ED WHITE
WINNIPEG BUREAU

Who needs Black Sea wheat 
futures?

And do enough people want 
them in order to give them the 
breath of life?

Those questions are floating 
before world wheat derivative mar-
kets following the introduction of a 
Chicago Black Sea wheat futures 
contract and the evolution of over-
the-counter trading.

In theory, establishing a futures 
contract based on a zone that ships 
around one-fifth of the world’s 
export wheat makes sense.

“The closer you can get to the 
physical characteristics and the 

Will Black Sea wheat contract be viable?
The volume of wheat exported from the region would seem to say yes, but political instability is a worry

Black Sea wheat exports, such as from this Ukrainian port in 2013, is 
getting its own futures contract in Chicago.  | REUTERS/VINCENT MUNDY PHOTO

Is this the year the big question 
gets answered?

Have we moved into a new 
age of dependable and resilient 
crop yields that can withstand the 
weather shocks that used to wreck 
major crops?

Some people think the answer is 
yes, we have, and the steady pro-
duction and flat crop markets of 
recent years are the shape of things 
to come.

Others think the world has just 
been lucky. 

The answer to this question, more 
than anything else, will define the 
financial future for farmers.

I’ve been thinking about this 
because the issue came up time and 
again in 2017 and as I called around 
to analysts and economists to get 
their take on the big issues for 2018.

Really, the supply and demand 
situation isn’t that much different 
for 2018 than it was for 2017: big 
crops have left comfortable stocks 
that strong world demand is con-
suming. 

The result of that is the weak and 
relatively flat prices since 2014.

Is that going to continue?
Until the past few years, the 

answer was always: It depends on 
the weather.

But in the last couple of years a 
growing chorus of people has been 
arguing that today’s crops are just a 
lot tougher than crops from a few 
years ago. Seed companies have 
built much resilience into today’s 
varieties, so the droughts, frosts, 
cool and scorching weather that 
once devastated crops now just 
have a minor impact.

These people argue that this is 
what’s behind unexpectedly good 
results for crops like those of West-
ern Canada and North Dakota last 
summer, which ended up produc-
ing decent wheat and other crops 
despite a drought that appeared to 
be a crop killer.

A number of weather shocks like 
this have hit the world’s crops in the 
past three years, yet yields have 
been OK in some of the worst hit 
areas, and elsewhere they have 
been good.

That’s pretty good proof.
On the other hand, maybe it has 

just been luck. In the example of 
last summer’s prairie crops, the 
drought was severe, but there was 
lots of soil moisture from 2016 that 
the crops could mine. That’s a for-
tunate combination that can’t be 
counted upon in future droughts. 

Elsewhere, weather has been OK 

for the past few years. Maybe we 
just haven’t faced a real shock and 
have simply grown complacent.

While crop optimists point to 
2014-17 as evidence that crops now 
are just much more resilient than in 
the past, crop pessimists point to 
the 2012 drought as proof that 
crops are still vulnerable and can 
be badly hammered.

No one knows what the weather 
will be in 2018, so we don’t know if 
we will receive an answer to this 
question this year.

But the difference for farmers is 
huge. If farmers can’t count on 
weather shocks to provide sharp 
rallies, they’ll need to live without 
that hope and market accordingly, 
in  a more conservative manner. 
There would be no reason to 
believe the 2014-to-now low profit-
ability doldrums will end.

If they can grow crops without 
fear of disaster, their crop choices 
and risk management programs 
can be bolder.

But if this has just been an unusually 
stable period brought about by good 
fortune, farmers will need to stick to 
their tried and true wisdom about 
marketing and production risk man-
agement. They’ll need to be conser-
vative with crop choices but could be 
bolder with marketing choices.

For non-farmers, it’s an interesting 
debate. For farmers, it’s rather more. 

Perhaps 2018 will provide an 
answer.

ed.white@producer.com

Tougher crops may change 
traditional approach to markets

HEDGE ROW

ED WHITE

You trust a Doctor with your Health , an Accountant with your Finances,  
Why not Trust An Agrologist with your Business?

Mark Gordon, AAT
Agri-Coach
Shark Ag Consulting Ltd./Agri-Trend
Melfort, SK

Mark has expertise in precision farming and 
drainage planning. He works with the Agri-Trend 
network of Agri-Coaches and experts using 
advanced agronomics and technology to help 
farmers allocate scare resources based on goals for 
their farm. Mark was the AT Representative on  
SIA Provincial Council from 2015 – 2017.

Mark was raised on a grain farm near Birch Hills, SK and continues to 
operate his own 1200 ac farm. He has a diploma in agriculture from the U 
of S College of Ag Bio majoring in soil science. Prior work experience with 
Flaman Sales and operating the family farm.

Vernon Racz, MSc, PAg
Forensic Agrologist (livestock)
Vern Racz Consulting
Saskatoon, SK

Vern retired from the position of Executive Director 
of the Prairie Feed Resource Centre in May 2006. He 
continued on part time as a Research Scientist at the 
University of Saskatchewan until December 2014. 
Vern continues to be active in feed development 
particularly as it relates to bio-fuel production 
systems and Western Canadian feeds and by-
products. He is a consulting forensic agrologist and 

actively farms near Foam Lake. Vern will be inducted into the Saskatchewan 
Agricultural Hall of Fame.

Vern grew up in Kipling, SK. He received a BSA and an MSc in animal science 
from the U of S. Vern has been involved on many advisory committees, both 
producer and institutional, and was most recently before retirement on the 
board of the Saskatchewan Bio Fuels Development Council. He was involved 
with Canadian Feed Commodity Groups and companies in Southeast Asia, 
the Middle East, Europe and North and South America.  

IS YOUR ADVISOR A  
LICENSED PROFESSIONAL? 

You may be at RISK by not using a professional

Supported by:

location of the cash market, the less 
basis risk you’re going to have,” said 
Jon Driedger, a market analyst with 
FarmLink Marketing and a former 
economist with the Winnipeg 
Commodity Exchange.

“But it’s hard to get traction.”
Indeed, the world’s derivative 

markets are littered with the corps-
es of theoretically sound futures 
contracts that just never caught fire 
and others that got sick and died. 
Without people trading them, con-
tracts wither and die.

Winnipeg’s ICE Futures exchange 
admitted the defeat of its wheat 
futures contract in late 2017, 
acknowledging the failure of its 
technically sound contract to serve 
the hedging and speculating needs 

of those interested in Canada’s 
spring wheat crop.

The CME Group’s December-
introduced Black Sea wheat futures 
are designed to accurately reflect 
cash market prices at deep water 
ports on the Black Sea, which is where 
much of the Russian, Ukrainian and 
Kazakh crops are shipped from.

They are cash-settled, so there is 
not a threat of delivery to worry 
some potential users.

The futures introduction follows 
the development of over-the-
counter contracts that some bro-
kers have offered.

Commercial trade out of the 
Black Sea is enormous, with many 
expecting the region to become the 
world’s regular number one export 
source at some point in the future. 

That makes regionally based 
futures a good idea because right 
now most hedging and risk man-
agement must be done with Euro-
pean Matif futures or Chicago, 
Ka n s a s  C i t y  o r  Mi n n e a p o l i s 
futures. Those contracts definitely 
do not represent local conditions 
in the Black Sea region.

Mike Krueger of the Money Farm 
in Fargo, N.D., can see Black Sea 
wheat futures working “if we con-
tinue to see North American wheat 
acreage go down.”

The trend of falling acres in the 
U.S. and Western Canada means the 
fundamental basis of North Ameri-
ca’s futures is weakening and a 
North American price might not be 
the best reflection of world prices.

“As our role in world wheat exports 

continues to shrink, and assuming 
that Russia’s … continues to grow, 
the world will have to pay attention 
to those futures,” said Krueger.

However, that applies only if 
people actually trade the Black Sea 
futures. Not only do new futures 
contracts always have a tough time 
gaining enough trade to establish 
credibility and confidence with 
potential users, but the Black Sea 
region suffers from a number of 
geopolitical issues that make its 
cash market, exports and financial 
stability suspect.

Not only are Russia and Ukraine 
involved in a smouldering military 
c o n f l i c t ,  w i t h  Ru s s i a  hav i n g 
annexed the Crimea and Russia 
backing ethnic Russian insurgents 

in eastern Ukraine, but the stability 
of all three of the region’s major 
wheat exporting nations is always 
an open question.

Political instability can create real 
cash market volatility, and that cre-
ates risks to which some hedgers 
and speculators might not want to 
be exposed.

On the other hand, some specu-
lators probably want to have Black 
Sea-based futures to spread and 
arbitrage against European and 
North American futures.

A lot of wheat flows out of the Black 
Sea, but whether that causes a lot of 
interest to flow into Black Sea wheat 
futures will take time to see.

ed.white@producer.com
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HOGS WEAKER

Bitter cold over much of North 
America slowed hog growth and 
inter fered w ith deliver ies  to 
slaughter plants.

Slaughter numbers were down, 
as normal during the holidays.

The rapid r ise of  the loonie  
caused prices north of the border to 
fall more than in the United States. 

The U.S. national live price aver-
age for barrows and gilts was 
US$45.14 per cwt. Dec. 28, down 
from $46.60 Dec. 15.

U.S. hogs averaged $57.95 on a 
carcass basis Dec. 28, down from 
$56.47  Dec. 15.

The U.S. pork cutout was $78.03 
per cwt. Dec. 28, up from $77.57 
Dec. 15.

T h e  e s t i m a t e d  U. S.  w e e k l y 
slaughter to Dec. 28 was 1.287 mil-
lion, down from 1.868 million the 
previous week.

Weekly slaughter was 1.326 mil-
lion last year at the same time.

In Canada, the Signature Five 
price was C$137.51 per 100 kilo-
grams Dec. 30, down from $143.62 
Dec. 16. On a per hundredweight 
basis the price was $62.37, down  
from $65.15 Dec. 16.

BISON STEADY

The Canadian Bison Association 

said Grade A bulls in the desirable 
weight range sold at prices up to C$6 
per pound hot hanging weight. U.S. 
buyers are offering US$4.75 or more 
with returns dependent on exchange 
rates, quality and export costs.

G r a d e  A  h e i f e r s  s o l d  u p  t o 
C $ 6 .  U . S .  b u y e r s  o f f e r e d 
US$4.50.

Animals outside the desirable 
buyer specifications may be dis-
counted.

LAMBS STEADY

Ontario Stockyards Inc. reported 
that 266 lambs  and 15 goats traded 
Dec. 18. Sheep, lambs and goats 
sold steady.

Beaver Hill Auction in Tofield, 
Alta., reported that 1,021 sheep and 
261 goats sold Dec. 18.

Wool lambs lighter than 54 lb. 
were $235-$254 per cwt., 55-69 lb. 
were $237-$257, 70-85 lb. were 
$200-$236, 86-105 lb. were $185-
$210 and 106 lb. and heavier were 
$175-$188.

Wool rams were $136-$149 per 
cwt. Cull ewes were $131-$166.

Hair lambs lighter than 54 lb. 
were $186-$230 per cwt., 55-69 lb. 
were $200-$235, 70-85 lb. were 
$192-$225, 86-105 lb. were $180-
$196 and 106 lb. and heavier were 
$168-$181.

Hair rams were $138-$151 per 
cwt. Cull ewes were $125-$158.  

FED CATTLE STRONG

The market ended on a high note 
with prices the strongest since ear-
ly June and $6 per hundredweight 
higher than last year.

The Canfax steer average to Dec. 
22 was $160.86 per cwt., up $6 from 
the previous week, while heifers 
were $160.27, up $4.73.

Volume was light because feedlots 
had sold out of market-ready ani-
mals until the new year. One Alberta 
packer needed cattle and bid aggres-
sively on the few animals on offer.

The Alberta to Nebraska cash-to-
cash basis was +$8.05, the strongest 
since April 2016. That compared to 
an Ontario to Nebraska basis of 
-$13.83.

The relatively weak Ontario mar-
ket means more eastern cattle are 
exported south for slaughter.

The Dec. 1 Canadian cattle-on-
feed report showed placements  
were up 29 percent over last year, 
but in a longer time frame, the 
placements were not onerous.

Yearling prices struggled last 
year, and many were background-
ed. This year, those cattle are going 
into the regular feeding pipeline.

In the U.S. Plains, cattle traded from 
US$119-$120 per cwt. up $1-$2.

COWS RISE

D1, D2 cows ranged C$84-$98 to 
average $90.80 per cwt., up $1.50. 
D3 cows ranged $70-$89 to average 
$79.08. Rail grade cows were $177-
$182, up about $5. Slaughter bulls 
were $97.31, up 92 cents.

Packers stocked up ahead of auc-
tion mart Christmas closures.

Slaughter topped 10,000 head for 
the third week. Cows were $2.25 
per cwt. lower than a year ago, even 
with the recent rally.

FEEDERS QUIET

Calf prices were generally steady. 
There were only a few heavy steers, 
while some better quality open 
heifers supported that part of the 
market. In Alberta, 645,000 head 
traded in October and November, 
which was the most for the two 
months since 2005.

Calf prices were under some pres-
sure following an unusual second 
half high in October. Prices were still 
about $30 per cwt. higher than last 
year, but $20 lower than 2015.

In the new year, offerings are 
expected to be light, but demand 
should also be restricted because 
feedlots are mostly full.

The Chicago cattle futures market 
has weakened and the U.S. cash 
market could be pressured because 
of the growing feeder supply and 
dry pastures.

BRED MARKET

There was weak demand for a 
moderate run of bred animals, and 
prices were down C$200-$250 per 
head from the previous week.

Several sales were for herd reduc-
tion because some producers are 
worried about feed supplies over 
the winter.

Some older cows traded near 
slaughter prices. There was a sig-
nificant premium for top quality 
cows and heifers. Some sellers 
passed on the bids offered on bred 
heifers.

Bred cows ranged $1,200-$2,600 
per head, and bred heifers were 
$1,800-$2,500.

US BEEF MIXED

The U.S. beef market was mixed 

because retailers have most of their 
Christmas and New Years needs met. 
However, prices might have rallied 
again at year end as packers scale 
back for the holidays and retailers 
rebuild inventory for January.

U.S. Choice to Dec. 21 was down 
$2.92 at US$198.12 per cwt., and 
Select was up $3.18 at $186.87.

Lower rib and loin cuts dragged 
down Choice. Canadian prices 
were not available.

The Canadian consumer price 
index for November showed beef 
prices were up $1.70 from October 
and up $1.9 percent from the previ-
ous year.

Pork was down 1.3 percent from 
October but steady with last year.

Chicken was up 0.6 percent from 
October and up five percent from 
last year.

WP LIVESTOCK REPORT

This cattle market information is 
selected from the weekly report 
from Canfax, a division of the 
Canadian Cattlemen’s Associa-
tion. More market information, 
analysis and statistics are available 
by becoming a Canfax subscriber 
by calling  403-275-5110 or at 
www.canfax.ca.

CANFAX REPORT

CHICAGO, Ill. (Reuters) — Ranch-
ers drove 13.9 percent more cattle 
into U.S. feedlots in November than 
the same time a year ago, the U.S. 
Department of Agriculture reported.

The result exceeded the high end of 
the range of analysts’ forecasts, partly 
fuelled by low feed prices in the wake 
of this fall’s bumper U.S. corn and 
soybean harvest, said analysts. 

They also cited dryness in parts of 
the U.S. northern Plains, which 
caused cow calf producers to reduce 
the number of head on pasture. 

The increased placements could 
weigh on cattle prices this spring, 
said analysts. 

November placements were 2.099 
million head, up 13.9 percent from 
1.843 million a year earlier. It was 
above the average forecast of 1.948 
million. 

The feedlot cattle supply as of 
Dec. 1 was 11.516 million head, up 
8.1 percent from a year ago. Ana-
lysts forecast an average 6.7 percent 
increase. 

November marketings, were up 
3.2 percent  from a year ago to 1.844 
million head. Analysts expected a 
three percent gain. 

U.S. feedlot 
placements 
bigger than 
expected

Before we get into the mar-
kets, I’ll note that this will be 
my last column as a mem-

ber of the Western Producer staff.
After about 34 wonderful years in 

journalism, 21 1/2 of them at this 
fine newspaper, I am taking early 
retirement. I am blessed with many 
interests and look for ward to 
spending more time enjoying 
them.

I am confident that the high stan-
dards in markets coverage that you 
have come to expect from the Pro-
ducer will continue to be met by the 
experienced and knowledgeable 
reporters whose bylines will con-
tinue to grace these pages.

I won’t completely depart from the 
scene, however. I will c ontinue writ-

ing this weekly column with the 
intention of providing information to 
help you market your crops and live-
stock and to understand the evolving 
social and economic factors that 
drive production and demand.

Looking at the end of 2017, the 
key factors were the loonie rally, 
weather issues in Argentina and 
the U.S. winter wheat belt and the 
bitter cold in Western Canada that 
likely slowed grain transportation.

The stronger loonie hammered 
March canola down to the lowest 
level in eight months. 

The loonie soared about US1.5 
cents from the pre-Christmas low to 
around 79.7 cents as this column was 
written, supported by crude oil pric-
es rallying near $60 per barrel and 
some stronger than expected mea-
sures of the Canadian economy.

The data indicated that the Bank of 
Canada might have reason to raise 
interest rates early in the new year.

Many economists still think the 
rate hike will come in March, but if 
December’s economic numbers are 
again better than expected, then the 
rate hike might come sooner.

Indeed the economies of many 
developed countries are finally shak-

ing free from the stagnation that 
marked the past decade. Central 
banks will start to unwind the stimu-
lus measures and low interest rates 
that defined recent monetary policy.

The improving prospects in 
Europe and Japan are compound-
ing the strong growth that the 
United States and Canada have 
enjoyed for more than a year.

This should mean that incomes 
will start to grow again and con-
sumption patterns will firm up, 
likely not as strong as the early 
2000s but better than most of this 
decade.

This should help firm demand for 
m e a t ,  w h i c h  w i l l  b e  n e e d e d 
because meat production, at least 
in North America, is expected to 
reach record highs in 2018.

A buoyant world economy would 
support the demand needed to 
consume what I expect will be a 
continuing ample supply of grain 
and oilseeds.

Rain over the holidays solved 
Argentina’s immediate problems. 
And reports from Brazil give me the 
impression that we could soon see 
rising production forecasts that will 
offset any decline in Argentina.

The cold that hammered the Prai-
ries over the holidays poked its icy 
fingers down into the southern U.S. 
Plains, where winter wheat is 
exposed to potential damage.

However, winter wheat is an 
exceptionally hardy crop that takes 
a lot while it is in the dormant stage.

Of greater concern is the dry 
weather across almost all of central 
North America. If it continues into 
s p r i n g ,  c o n c e r n s  w o u l d  r i s e 
because the area does not have the 
soil moisture reserves that carried 
it in 2017.

The February-April forecast from 
the U.S. weather service is for 
warmer and drier than normal 
weather in much of the southern 
Plains.

Much can change yet, but the cur-
rent outlooks are enough to keep 
some uncertainty in the wheat 
market, which otherwise sits on 
comfortable stocks and expecta-
tion of another large Black Sea 
region wheat crop in 2018.

Editor departs but will continue column
MARKET WATCH

D’ARCE McMILLAN 

Follow D’Arce McMillan on Twitter
@darcemcmillan or email darce.mcmillan@
producer.com.

China wants 
lower dockage 
on U.S. soy

CHICAGO, Ill. (Reuters) — China 
is lowering the amount of foreign 
material it will accept in U.S. soy-
bean shipments to one percent 
from two, creating an issue for 
American exporters.

Half of U.S. soybeans exported to 
China in 2017 would not have met 
the new rules, according to ship-
ping data reviewed by Reuters, sig-
nalling new hurdles in the $14 bil-
lion a year business.

China’s desire to lower the dock-
age standard to one percent on 
Canadian canola became a major 
issue in 2016. The issue was related 
to China’s concern about poten-
tially importing t blackleg.

The two countries resolved the 
dispute with an agreement to study 
over the next two years the risk that 
dockage may pose.

As for U.S. soybeans, the tighter 
quality rules, which take effect Jan. 
1, could require cleaning  at Chinese 
ports to remove impurities such as 
weed seeds and soil.  Reducing 
dockage to one percent or less could 
raise U.S. exporters’ costs by 15 
cents per bushel, an ED&F Man 
Capital Markets analyst said.

“It’s going to raise the costs of 
sending the soybeans to China,” 
said Richard Wilkins, a Delaware 
farmer and former chair of the 
American Soybean Association.

Growers often get a higher price 
for selling soybeans with one per-
cent or less foreign material, 
known as No. 1 grade.

Wilkins said the change would 
deliver higher-grade soybeans to 
Chinese buyers without requiring a 
premium price.
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BY STAN RYAN 

The Washington state dairy 
industry contributes nearly 
US$4 billion a year to the 

state’s economy and provides 
more than 18,800 jobs.

In fact, dairy is part of a booming 
food and agriculture sector that 
creates more than 736,700 jobs and 
provides a $69 billion economic 
stimulus to the state.

But a U.S. withdrawal from the 
North American Free Trade Agree-
ment and other free trade agreements 
puts this economic sector at risk.

Nationwide, U.S. dairy companies 
employ nearly one million skilled 
individuals and generate more than 
$39 billion in wages. With demand 
for nutritious dairy products glob-
ally on the rise and the capacity here 
at home to sustainably expand pro-
duction, free-trade agreements are 
crucial to a thriving U.S. dairy indus-
try and adding thousands more 
American jobs.

I strongly support efforts to mod-
ernize NAFTA. It must continue to 
provide duty-free access to Mexico, 
our largest foreign market, and we 
must gain access to Canada’s dairy 
market, which was excluded from 
NAFTA when it was first negotiated 
nearly a quarter century ago.

 In Mexico alone, the United 
States is the dominant dairy sup-
plier, capturing close to 75 percent 
of that market. Dairy exports to 
Mexico support nearly 30,000 
American jobs.

In Canada, not only do U.S. dairy 
exports face extremely high tariffs, 
but Canada has recently created a 
new pricing policy that keeps 
domestic consumer dairy prices 
high, while simultaneously under-
mining global markets for dairy 
ingredients, and exporting those 
ingredients far below the prevail-
ing world price.

This not only keeps Washington 
and other U.S. dairy products out of 
Canada, it has effectively blocked 
some U.S. dairy exports to other 
markets around the world. NAFTA 
negotiations present an opportu-
nity to stop these unfair practices.

A proactive global trade agenda is 
an economic imperative. As the 
United States focuses solely on 
NAFTA, other countries are aggres-
sively forging new trade deals, both 
bilaterally and multilaterally, with 
the new Trans-Pacific Partnership 
going ahead without us. These 
agreements provide our competi-
tors access to consumers in a fast-

growing middle class that should 
be our natural market.

The completion of the free-trade 
agreement between Japan and the 
European Union is an example of 
falling behind, with the new TPP 
deal simply the latest in a string of 
setbacks.

Meanwhile, the European Union, 
as well as Australia and New Zea-
land, are expanding their global 
reach through negotiations with 
Canada and Vietnam, and the 
Pacific Alliance.

U.S. dairy and agribusiness are 
the most competitive in the world, 
but that does America little good if 

we continue to face high tariffs and 
a range of non-tariff  barriers 
designed to keep our products out 
of international markets. U.S. trade 
negotiators are able and working 
hard on NAFTA, but I urge them to 
aggressively and simultaneously 
pursue a level playing field for U.S. 
dairy products and agriculture 
everywhere else.

& OPEN FORUM

Washington’s dairy farmers need NAFTA 

A threatened U.S. withdrawal from the North American Free Trade Agreement puts Washington state’s 
booming food and agriculture sector at risk.  |  FILE PHOTO

Stan Ryan is president of Darigold 
Inc., a Seattle-based dairy co-opera-
tive owned by nearly 500 dairy farm 
members. This article was originally 
published in the Seattle Times.

Earlier  this  year,  Jeremy 
Simes joined The Western 
Producer’s reporting staff 

to cover northern Alberta from his 
home base in Edmonton. How-
ever, as time marches on, other 
staff members are also moving on. 

We are saying goodbye to three 
longtime journalists who have 
decided to retire.

Karen Morrison has been covering 
rural issues since 1984. For the last 
half dozen years, she’s edited our 
Farm Living section, which meant 
long days on the road and in motels 
to gather interviews for our On The 
Farm feature. Karen made sure that 
young farmers got their place in the 
Producer by featuring 4-H develop-
ments, she ensured that issues such 
as farm safety and farm diversifica-
tion were highlighted and she man-
aged our food section.

Catherine Rumancik has been a 
layout editor for the Producer since 
she joined us 27 years ago. Mon-
days in the newsroom can be hec-
tic, but Catherine’s poise helped us 
get the paper to press on time. You 
may not recognize the name, but 
you’ve read much of her work — 
she has written thousands of head-
lines for the Producer over the 
years. 

D’Arce McMillan, our markets 
editor, is also retiring after almost 
22 years at the Producer. D’Arce’s 
encyclopedic knowledge of every-
thing from lentil markets in India to 
the weather in Ukraine and how all 
this matters to Canadian producers 
has secured our markets section as 
a must-read every week.

However, we are fortunate to have 
excellent journalists to take over.

Bruce Dyck, our news editor, will 
ensure the Farm Living section 
maintains the high quality rural 
coverage it’s known for. 

“I know the rural lifestyle featured 
in the farm living section is impor-
tant to readers,” Bruce said. “We 
have a great team of writers for the 
section, and we’ll make sure it con-
tinues to serve readers well.”

Michael Raine, one of the most 
respected agricultural journalists in 
Canada, will assume responsibility 
for the Markets section. For many 
years, Raine has guided our Produc-
tion section, bringing machinery 
and agronomy news to readers. 

“For farmers, reliable informa-
tion on market developments and 
trends is a must to help them make 
decisions on everything from what 
crops to plant to when to sell,” he 
said. “We will continue to feature 
the depth and context of markets 
that has been the hallmark of the 
section over the years.”

Now, bring on 2018.

brian.macleod@producer.com

Forecasting the economy 
is a lot like forecasting the 
weather. Both are reliably 

unreliable. 
For predictions of the agricultural 

economy, you need to forecast 
both the weather and the general 
economy, not only at home, but 
also in key importing and export-
ing regions around the world. 
Needless to say, there are poor 
odds of getting it right, particularly 
if you try to forecast an entire year.

But here’s what we know.
Most of Western Canada has a siz-

able moisture deficit. Average 

rainfall this spring and summer 
will not be enough to produce an 
average crop, especially in south-
ern regions.

In many years of the past decade, 
too much moisture has been an 
overriding concern. Other times, it 
has started out dry in the spring 
and everything turned out just fine. 
So there’s no use panicking. How-
ever, soil moisture levels are a con-
cern nonetheless.

We also know that lentil and pea 
prices have fallen dramatically and 
show few signs of a timely recovery. 
Lentils have been a big money-
maker, the go-to crop for many 
farmers in southern and central 
Saskatchewan. Lentils look far less 
attractive for 2018, and there will be 
a significant switch to other crops. 

Canola will likely capture much 
of the acreage switching out of peas 
and lentils. While canola prices 
continue to grind lower, the crop 
still looks favourable compared to 
competing options. 

Crop insurance coverage will be 
favourable. Since the prices used 

for crop insurance are based off 
estimates made in December, any 
further decline in canola prices 
won’t be captured. 

However, producers have a ten-
dency to misinterpret their crop 
insurance protection. 

Let’s say your average canola yield 
is 40 bushels per acre. At 80 percent 
coverage, your crop insurance yield 
guarantee is 32 bu. an acre. Let’s 
assume the crop insurance price for 
canola is set at $10 a bu., providing 
coverage of $320 an acre.

Too many producers look at this 
number as the worst-case scenario. 
No matter what happens in the 
growing season, be it drought, hail 
or flood, they think they’ll have $320 
for each acre of canola to work with. 

But of course, crop insurance is 
production insurance, not price 
insurance. What if you grow a 32 
bu. per acre crop and the market 
price is only $8.50 a bu.? There’s no 
crop insurance payout and your 
gross return is only $272 an acre. 

While weather and economic 
forecasts are fraught with inaccu-

racy, one forecast that’s true eight 
or nine years out of 10 is that nitro-
gen fertilizer prices will rise in the 
months leading up to seeding. 

True to form, the market is show-
ing signs of marching higher. 
Alberta Agriculture’s farm input 
price survey shows a substantial 
rise in urea prices from October to 
November. It’ll be interesting to see 
the numbers posted for December.

Forecasting interest rates has 
been a pretty safe bet for a lot of 
years. Even if they do edge upward 
in 2018, the impact on farm income 
shouldn’t be significant. 

The value of the Canadian dollar 
is another matter. A Canadian dol-
lar that rises to about 80 cents 
would significantly curtail grain 
prices and farm income levels.

Moisture, crop prices, Trump, 
Trudeau: overall, there are many 
good reasons for caution as we 
head into 2018.

HURSH ON AG

KEVIN HURSH

Kevin Hursh is an agricultural journalist, 
consultant and farmer. He can be reached 
by e-mail at kevin@hursh.ca.

Saying 
goodbye to 
three editors

Caution warranted for upcoming year

EDITORIAL NOTEBOOK

BRIAN MACLEOD
EDITOR
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NEWBY KAREN BRIERE
REGINA BUREAU

Trade uncertainty characterized 
2017 for federal Agriculture Minis-
ter Lawrence MacAulay.

In a year that saw him travel 
extensively to promote Canadian 
products, three irritants continued 
to dog the industry: the North 
American Free Trade Agreement 
negotiations, Trans-Pacific Part-
nership 11 and India’s decision to 
slap import duties on pulses.

He wouldn’t speculate on when 
or if any of those would be resolved.

“I’ve travelled a fair bit in the U.S.,” 
the minister said during an inter-
view. “I think I’ve met every state 
agricultural secretary. I’ve not met 
anybody that was not fully support-
ive of NAFTA and understood the 
great asset it was to quadrupling our 
trade right across North America.”

MacAulay said businesspeople 
tell him the same thing. They don’t 
want to try to fix something that 
isn’t broken, he said.

“Some of them say, ‘don’t worry, 
it’s going to work out,’ ” he said. “I 
hope all this is true.

“Generally, the almighty dollar 
has a strong influence on what 
takes place and I would hope it 
would here.”

He said talks are ongoing with 
regard to the TPP-11, as well as with 
China where Canada recently 
gained access for $300 million 
worth of chilled beef and pork as 
part of a pilot project.

“Really at the moment, sure, 

there’s issues with TPP, there’s 
issues with NAFTA … but I do 
believe it’s a time to say for the agri-
cultural sector the glass is half full,” 
MacAulay said. “The opportunities 
are big, there’s an expansion in the 
middle class right across the Asian 
community, they have to eat, they 
cannot provide all the food they 
need. My job is to make sure that 
our farmers are on the cutting edge 
and able to take full advantage of 
the opportunities that lie ahead. Is 
that without problems? No.”

Canada has a target of $75 billion 
in agricultural exports by 2025 and 
securing trade agreements are key 
to that. Although he’s not at the 
negotiating table, he says agree-
ments will be made.

MacAulay also said he was disap-
pointed that India imposed a 
import duties on pulses amid 
ongoing talks about fumigation 
exemptions for Canadian exports.

“We have officials on this side that 
are dealing with the Indian officials 
in an attempt to resolve it,” he said, 
although he couldn’t say when. 
“Overall, it’s certainly highly sus-
pected that India will need more 
food.”

Finally, MacAulay said he is 
watching the progress of Bill C-49, 
which includes grain transporta-
tion measures, through the Senate.

“Ag might be 10 percent of the bill 
but I think it was 90 percent of what 
caused it to come ahead so quick,” 
he said.

karen.briere@producer.com

BY KAREN BRIERE
REGINA BUREAU

Eleven people appointed to the 
external expert panel for Canada’s 
business risk management pro-
gram review have a tall  order 
ahead, said the Saskatchewan 
farmer representative.

Lane Stockbrugger, who farms at 
Englefeld, Sask., is vice-chair of 
SaskCanola and a director of Farm 
and Food Care Saskatchewan, said 
much work has yet to be done to 
meet the July deadline.

“We have a job to do and a tight 
time frame to do that,” he said after 
the appointments were announced 
Dec. 19. 

“Our job I think is to make sure 
we’re bringing the information 
forward, that it’s being heard, and 
working to make sure it’s incorpo-
rated.”

The review was announced last 
July at the annual meeting of fed-

eral and provincial agriculture 
ministers in St. John’s, N.L., but 
farm organizations and others 
recently raised concerns that prog-
ress was slow.

Officials are looking at business 
risk management programs to see 
if they meet farmers’ needs and 
how to improve them. 

AgriStability is of particular con-
cern since par t icipation has 
dropped to only about one-third of 
Canadian farmers. They are to 
report options to the ministers in 
July.

Stockbrugger said he wants to be 
sure that the programs are easy 
enough for farmers to understand 
and want to use.

“That’s a guiding principle for 
me,” he said. “I’m going to be want-
ing to talk to other farmers. I’m not 
an expert. I’m a farmer that used 
the programs.”

Asked if Canadian farmers could 
expect one program that suits them 
all, Stockbrugger said the result 
likely won’t be perfect.

“Our job is to try and make it as 
relevant and accurate and useful as 
possible for each of our respective 
areas, whether that be sector or 
geographical,” he said.

karen.briere@producer.com

Tight deadline set for farm program review
 The external expert panel reviewing Canada’s business risk management programs must get the job done by July

International trade topped 
ag minister’s agenda in  2017

LAWRENCE MACAULEY
FEDERAL AGRICULTURE MINISTER

$75 billion
CANADA HAS SET A 

TARGET OF

IN AGRICULTURAL 
EXPORTS BY 2025.

APPOINTEES TO THE REVIEW PANEL

These are the people appointed 
to review Canada’s business risk 
management program:
• Lane Stockbrugger, vice-chair 

of SaskCanola and a director of 
Farm & Food Care Saskatchewan

• Mark Brock, Grain Farmers of 
Ontario director and AgGrowth 
Coalition member

• Chris Simpson, Alberta beef 
producer and MNP accountant

• Mary Robinson, Prince Edward 
Island crop farmer and chair of 
the Canadian Agriculture Human 
Resource Council

• Tyler Fulton, Manitoba cow-calf 
producer and director of risk 
management for Hams Marketing 
Service

• Lysa Porth, University of 
Manitoba professor and holder 
of Guy Carpenter chair in 
agricultural risk management

• Maurice Doyon, Laval University 
professor of agricultural 
economics

• Jean-Philippe Gervais, vice-
president and chief agricultural 
economist Farm Credit Canada

• Anita Wickersham, senior 
manager at KPMG Consultations, 
Alberta

• Dr. Rebecca Lee, executive 
director of the Canadian 
Horticulture Council

• Joe Glauber, senior research 
fellow, International Food Policy 
Research Institute, Washington
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4:30 a.m.
It’s 2° outside.
Dance recital at 3:00 p.m.
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BY BARB GLEN
LETHBRIDGE BUREAU

The postings appear periodically 
on social media, placed by people 
critical of chemical manufacturers 
or who promote organic food or 
reduced chemical use in food 
crops. 

The postings are about Agent 
Orange, and they suggest that the 
powerful Vietnam War-era defoli-
ant is being used today and can be 
found in food.

Not true, says Joe Schwarcz, 
director for the Office of Science 
and Society at McGill University. 
Such postings are examples of the 
misleading information facing 
today’s consumers and are among 
the reasons many are confused and 
worried about food production 
and safety.

He mentioned the rumoured 
“Agent Orange corn” Dec. 6 when 

speaking at the Farming Smarter 
conference.

Agent Orange itself is a combina-
tion of the herbicide 2,4-D, a com-
monly used herbicide, and 2,4,5-T, 
an acid. When mixed, they produce 
a dioxin that was later found to be 
dangerous to human health.

However, Agent Orange has not 
been manufactured since the 
1960s, said Schwarcz, and there is 
no way to synthesize 2,4-D so that it 
results in the dangerous dioxin.

“This is chemical folly,” he said 
about rumours to the contrary.

Schwarcz is well known on the 
speaking circuit for his attempts to 
better explain science, chemistry 
and food safety. He has written 
several books with that goal, the 
most recent of which is Monkeys, 
Myths and Molecules.

“We try to cast light into the dark 
shadows in the world of pseudo 
science,” he said about his work.

Fears about herbicide, pesticide 
and fungicide use on food crops are 
a m o n g  t h e  m a i n  i s s u e s  h e 

addressed at the conference, given 
the preponderance of farmers in 
attendance.

“Chemicals are not to be feared. 
Of course they are not to be wor-
shipped either. They’re not good or 
bad. They don’t make any deci-
sions. What we need to do is under-
stand them. We need to under-
stand that we live in a world that is 
constructed of chemicals, a large 
number of them.

“The presence of a chemical is not 
the same as the presence of risk.”

Humans secrete 3,079 com-
pounds in their bodies, making 
them “nothing more than one large 
bag of chemicals,” said Schwarcz. 

It’s also true that apples naturally 
contain acetone, formaldehyde 
and propanol, among many other 
chemicals, and these are naturally 
occurring and have always been 
part of the apple makeup.

“Only the dose makes the poi-

son,” he said, quoting an ancient 
adage.

As for fear of pesticides, it is 
understandable, but context is 
essential.

“Any discussion of pesticides has 
to of course make clear that these 
are potentially dangerous sub-
stances. That’s why they are used. A 
chemical is not good or bad. It’s all 
a question of how it is used.”

When it comes to food produc-
tion, Schwarcz said the controversy 
between organic and conventional 
methods is unnecessary.

Death does not lurk in the grocery 
aisle, he said. Concern tends to be 
elevated because of so much avail-
able and conflicting information. 
As well, there is now the ability to 
find even the tiniest traces of chem-
icals in food, and even if those 
traces are safe, it raises questions.

barb.glen@producer.com

Agent Orange rumour shows depth of misinformation
Rumours still persist that a powerful defoliant used in the Vietnam War is still used today and can found on food

Joe Schwarcz of McGill 
University calls the Agent 
Orange rumour “chemical folly.”  
|  FILE PHOTO

BY BRIAN CROSS
SASKATOON NEWSROOM

Canada’s two largest railway 
companies will be required to pay 
more than $7.1 million to the West-
ern Grains Research Foundation 
because the freight revenues they 
collected for moving western 
Canadian grain exceeded the rev-
enue cap.

According to an online document 
dated Dec. 21, the Canadian Trans-
portation Agency has determined 
that Canadian National Railway 
exceeded its revenue cap, also 
known as the maximum revenue 
entitlement, by more than $5.75 
million in 2016-17.

CN freight revenues derived from 
moving regulated grain amounted 
to $808.2 million in 2016-17.

Under the federal government’s 
regulated freight regime for grain, 
CN was only entitled to collect rev-
enues of $802.4 million, based on 
the number of tonnes shipped and 
the distance the grain was moved.

CN is obligated to repay the 
excess revenues and penalties 
amounting to nearly $6.1 million.

Canadian Pacific Railway also 
exceeded its revenue cap.

CP collected freight revenues of 
nearly $725.5 million in 2016-17, 
roughly $1.1 million more than was 
allowed under the revenue cap 
formula. 

Barring a successful appeal, CP 
will be obligated to repay excess 
revenues of $1.078 million and a 
penalty of approximately $45,000 
for a total of $1.13 million.

The CTA uses a complex formula 
to determine how much revenue 
Canada’s Class 1 railway compa-
nies  are  al lowed to generate 
through the movement of western 
Canadian grain over regulated 
shipping routes.

If the railways exceed maximum 
allowable revenues,  they are 
required by law to repay the excess, 
along with a monetary penalty 
ranging from five percent of the 
excess to 15 percent.

The money collected will be used 
to conduct farmer-directed ag 
research projects approved by the 
research foundation.

brian.cross@producer.com

Railways to repay $7.1 million 
under revenue cap formula

Canadian National Railway exceeded its revenue cap by more than 
$5.75 million in 2016-17.  |  FILE PHOTO
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BY BARB GLEN
LETHBRIDGE BUREAU

Farmers and ranchers who suf-
fered losses in the Oct. 17 prairie 
wildfires near Hilda and Acadia 
Valley, Alta., can apply for interest-
free loans in the new year.

Alberta Agriculture Minister 
Oneil Carlier announced the pro-
gram Dec. 20, noting the loans can 
be used to provide working capital, 
pay expenses and help replace 
assets lost in the fires.

The loans, with terms up to five 
years, will provide a maximum of 
$25,000 per applicant, with the first 
two years interest free, and will be 
available starting Jan. 8.

Cypress County and Municipal 
District of Acadia administrators 
expressed gratitude, but were also 
disappointed with the amount.

“I  was expecting more from 
them,” said Cypress County Reeve 
Richard Oster. 

He said $25,000 doesn’t provide 
much.

“You can buy a few head of cattle 
but then you can’t feed them and 
you can’t put a fence up.

“I think it was a good effort but I 
think that they lacked consultation 
with the farmers to come up with 
something that was more realistic. 
Even 50 grand would have been a 
better number.”

Brent Williams, administrator 
with the MD of Acadia, agreed. 

“A $25,000 maximum won’t do a 
lot to alleviate most people’s loss-
es,” said Williams. “We see this as a 

first step in a several-year process. 
We hope that (government offi-
cials) remain at the table.”

Carlier said the government set a 
rough estimate of $2.5 million for 
the loan program, though it could 
be more or less depending on 
applications.

“We really felt that this program … 
will be able to fit in with something 
existing already, which is the AFSC 
(Agriculture Financial Services 
Corp.),” said Carlier.

“I’m hoping there’s going to be a 
good response to this and that 
people do take advantage of this.”

He said government expects 
there are about 100 producers eli-
gible for the program, those who 
sustained any agricultural losses in 
the fire.

The same fire that affected the 
Hilda and Acadia Valley regions 
also burned into Saskatchewan, 
scorching about 89,000 acres of 
mixed-use farmland. Saskatche-
wan responded by opening its 
disaster assistance program to 
cover damaged grazing land and by 
matching donations up to $100,000 
made to the Saskatchewan Stock 
Growers Association Wildfire 
Relief Fund.

Carlier said Alberta considered a 
donation-matching option but 
opted instead for the loan program 
administered by AFSC.

“We were looking at what Sas-
katchewan was doing and we had 
considered that, the matching 
grant program of $100,000, but this 
actually goes further. It’s a dis-

bursement of $2.5 million in total 
and gives an opportunity for pro-
ducers to somewhat get back on 
their feet.”

Williams said he continues to 
hope the Alberta government will 
provide similar funding to that 
offered in Saskatchewan.

“I certainly think it should. I 
don’t see, all things being equal, 
why one set of people five miles 
aw a y  h a s  f u n d i n g  a n d  t h e i r 

neighbours do not.”
The federal-provincial Agri-

Recovery program was used to 
assist ranchers with losses in this 
year’s fires in British Columbia and 
also provided compensation for 
Alberta and Saskatchewan ranch-
ers affected by a bovine tuberculo-
sis investigation.

However, Carlier said it does not 
appear to be an option for the Hilda 
and Acadia fires.

“That’s kind of the tightrope we’re 
walking, because this doesn’t nec-
essarily check off those boxes for 
Agri-Recovery. … That’s why we 
came up with this, with this disaster 
loan program through AFSC to be 
able to provide some assistance.”

The MD of Acadia and Cypress 
County have applied to Alberta 
Municipal Affairs, seeking more 
assistance to cover municipal costs 
that arose from firefighting, and 
landowners have also provided 
information to that department.

Williams said they have yet to 
receive a response or information 
on whether the loan program will 
affect their application.

The fire that damaged property in 
the MD of Acadia was started by a 
downed Atco power line that blew 
over during high winds. Atco has 
acknowledged that as the cause, 
said Williams. Company officials 
have met with affected landowners 
and have made plans for donations 
of fencing materials this spring.

He also said the Alberta Utilities 
Commission plans to open its own 
investigation, which is expected to 

last until April. 
The official report on cause of the 

Hilda-area fire has yet to be filed, 
said Oster.

However, the provincial Office of 
the Fire Commissioner said in early 
December that the origin was a 
burning pit that had been used 
under a fire permit from Cypress 
County on Oct. 13.

The permit holder thought the 
fire was out but high winds three 
days later appear to have ignited 
embers. 

Andy Kirschenman of Hilda, 
whose parents lost their home in 
the blaze, said Dec. 20 that an 
interest-free loan program was one 
of the things the community asso-
ciation had asked for in its discus-
sions with government.

“At least we haven’t been forgot-
ten down here,” he said. 

Donations have been flowing in 
to help farmers and ranchers 
affected by the fire, which he said 
has been “very humbling.”

The new provincial loan program 
is not available to those affected in 
a Sept. 11 fire in the Bindloss area, 
also in southeastern Alberta.

“My understanding is the federal 
government is working on a reim-
bursement  program for  that 
because they’ve taken responsibil-
ity for that fire,” said Carlier.

The Bindloss fire started on 
Canadian Forces Base Suffield. 
Those affected by that fire have yet 
to receive any compensation.

barb.glen@producer.com

Alberta sets out loans for wildfire compensation
Producers don’t feel the government consulted enough with them while developing a plan they call inadequate

We were looking at 
what Saskatchewan 

was doing and we had 
considered that, the matching 
grant program of $100,000, 
but this actually goes further. 
It’s a disbursement of $2.5 
million in total and gives an 
opportunity for producers to 
somewhat get back on their 
feet.

ONEIL CARLIER
ALBERTA AGRICULTURE MINISTER
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BY WILLIAM DEKAY
SASKATOON NEWSROOM

With the clock ticking down toward 
legalization of marijuana, a green 
rush scenario fuelled by dreams of 
big profits has some people contem-
plating whether to grow a crop.

Not so fast, say people connected 
to the cannabis industry.

“We’ve seen it in the U.S. where 
p e o p l e  s a i d ,  ‘ w e’ re  g o i n g  t o 
become marijuana growers,’ and 
things just crashed out below 
them,” said Anndrea Hermann of 
The Ridge International Cannabis 
Consulting near Steinbach, Man.

“We’ve even seen it here. How 
many applications have gone in to 
become a licensed LP (licensed pro-
ducer for medical purposes)? How 
many people get those? Not many,” 
said the researcher and agronomist.

However, while legislation has 
not been set in stone yet, Hermann 
said many grain farmers may not 
fully appreciate the complexities of 
growing marijuana outside.

She compares growing it to rais-
ing pumpkins because of the high 
maintenance.

“It’s definitely a mind switch. It’s 
basically trying to take a grain 
farmer and say, ‘now you’re going 
to grow pumpkins,’ ” she said.

“You actually have to go outside 
all the time and turn the pumpkins 
to make them ripe.”

Thaddeus Conrad from Pinnie, 
Man., is a licensed grower and 
operates the Platinum Cannabis 
Group.

With about 25 years of experience 
producing marijuana, he said 
p e o p l e  s h o u l d  d o  t h e i r  o w n 
research.

“The rhetoric that the media has 
had for years is that cannabis is 
easy to grow and produce. It’s not at 
all. You’re dealing with a plant that 
needs nurturing,” he said. 

Hermann said growing marijua-
na outside on the Prairies is noth-
ing new, but the plant may not be a 
viable choice for the average grain 
farmer’s workflow, crop rotation 
and finances.

“I would say, yes, could you grow 
it there, absolutely, but it’s just on 
what kind of economy of scale 
you’re looking at…. It could be 

worked into a rotation but not as I 
think we’re classically thinking 
about a crop rotation,” she said. 

“So, it’s a definite change in the 
infrastructure and functionality of 
what’s happening on the farm, 
especially if you’re talking about a 
large number of these plants.”

Conrad recommended that farm-
ers unfamiliar with growing mari-
juana hire a consultant who knows 
the business.

Hermann said most of the mari-
juana grown outdoors is produced 
from cloned plants, which involves 
a different kind of agronomic setup 
compared to hemp seed or grains.

Marijuana production usually 
requires a greenhouse to grow 
mother plants, taking the clones 
from them, weathering and then 
transplanting outside. 

“You’ve already had to have a 
whole bunch of infrastructure put 
together, which becomes a labour 
success but also a labour issue,” she 
said.

Marijuana typically requires 
three to five sq. metres of space per 
plant, which is a significant amount 
of open ground.

“This is because you want this 
plant to get big and bushy. And you 
also need to be able get in there to 
manicure this plant because it’s not 
like hemp where you plant it and it 
grows,” she said.

“Whether or not you’re growing 
female cannabis, female only for 
high THC (tetrahydrocannabinol) 
marijuana or female only for 
industrial hemp for other extract-
ing, there’s a lot of field mainte-
nance that has to be done.”

She also said a dedicated and 
educated labour force is a big chal-
lenge for producers.

“How are you going to get enough 
people, especially if you have a 
large acreage, to go out there and 
essentially spend every singe day, 
day in and day out maintaining 
these plants?

“This has come to be a problem in 
areas where there have been hous-
ing issues, labour issues, access-to-
goods issues that came up from 
these larger scale outdoor mari-
juana or female-only hemp facili-
ties opening up in the U.S.”

Most prairie farmers are highly 
mechanized and operate with rela-

tively small seasonal crews, so 
Hermann suggested producers 
start by growing hemp as a natural 
progression into the cannabis 
industry, instead of the high stakes, 
labour intensive and temperamen-
tal marijuana.

“This would give those tradition-
al farmers another way to increase 
their farmgate with mechanisms 
that they understand,” she said.

Unlike marijuana, she said indus-
trial hemp already has a pedigreed 
system in place like other crops that 
are controlled by the Canadian Seed 
Growers Association and the Cana-
dian Food Inspection Agency.

However, it’s not clear yet wheth-
er extracted material is going to be 
able to move from the hemp regu-
lations into the marijuana regula-
tions, or if there’s going to be an 
allowance for that material to stay 
within the hemp regulations.

“Right now, what it looks like is that 
flowering part, chaff, the green parts 
of the plant that we’re currently not 
allowed to work with — it’s looking 
like they (Health Canada) are going 
to set it up to where it can move from 
the hemp regulations into the mari-

juana program,” she said. 
Hermann thinks the new regula-

tions are going to open a large door 
for the Canadian hemp industry 
and allow for total crop use.

“It will increase our farmer’s abil-
ity to increase their farmgate and 
diversify what they’re able to har-
vest off the hemp plant,” she said.

However, one potential problem 
that could undermine widespread 
outside marijuana production is 
what Hermann called the cannabis 
cultural clash.

It’s where winds pick up and carry 
hemp pollen from one field, and 
destroy a marijuana crop growing 
in another field.

“That’s where the industrial 
hemp pollinates with all the out-
door marijuana, which is ruined 
because it all became flowering 
heads. And the (ruined) marijuana 
could not be harvested for hemp 
because hemp is only grown from 
that pedigreed seed list,” she said.

“I think that’s something that 
people don’t completely under-
stand either.”

william.dekay@producer.com

Marijuana holds few opportunities for farmers
Intensive management requirements and potential contamination from hemp crops will be formidable challenges: expert

A licensed marijuana grower from Manitoba says the plants aren’t as easy to grow as many people think.  |  REUTERS/BLAIR GABLE FILE PHOTO
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BY ED WHITE
WINNIPEG BUREAU

Dairy supply management might 
appear to be jeopardizing Canada’s 
trading relations in many parts of 
the globe and drawing a lot of fire, 
but its defenders seem more confi-
dent, defiant and optimistic than 
they have for years.

At the Manitoba Dairy Conference, 
a string of supply management sup-
porters expressed belief that their 
industry structure can survive the 
attacks it constantly faces.

“The reality is, it’s probably only 
under threat as much as we choose 
to let it be,” said Alistair Johnston, 
chair of the Canadian Dairy Com-
mission.

“If we fight tenaciously for it … 
there’s every expectation it will 
continue.”

Supply management is a light-
ning rod during many trade nego-
tiations, such as the recently com-
pleted free trade agreement with 
the European Union, in the abort-
ed Trans-Pacific Partnership talks 
and during the current North 
American Free Trade Agreement 
negotiations. 

Foreign dairy producers typically 
want to eliminate or minimize 
Canada’s extreme import controls 
on dairy products, seeing Canada’s 
high dairy retail prices as a tempt-
ing market for their products.

Europe managed to get a small 

slice of Canada’s dairy market in 
the Comprehensive Economic and 
Trade Agreement, but when TPP 
failed, the small slice to be given to 
Pacific Rim partners disappeared.

The federal government has reso-
lutely backed dairy supply man-
agement, almost derailing the 
recently revived non-U.S. TPP talks 
by defending it and not giving in to 
U.S. demands to dismantle it dur-
ing the NAFTA negotiations.

The Liberal government has tradi-
tionally supported the heavy regu-
latory superstructure of the supply 
management industries, but that 
support also came from the Conser-
vative government during its most 
recent reign, making supply man-
agement support a rare area of 
cross-party policy agreement.

Economists and consumer repre-
sentatives condemn supply man-
agement for its price-boosting and 
growth-strangling impact, but that 

has not caused the Canadian pub-
lic to rebel against the system.

This has allowed the dairy indus-
try to take a hard line with its 
demand for future trade deals.

The industry position is that there 
be “no negative impact” from 
future trade deals, said Pamela 
Harrods, assistant director of poli-
cy for Dairy Farmers of Canada. 

That means the slice of Canada’s 
dairy market offered in the original 
TPP should be taken off the table 
for the TPP11 negotiations.

“We have to have a change to mar-
ket access concessions since the 
U.S. is no longer there,” said Harrod.

The DFC is in “constant contact” 
with the Prime Minister’s Office, 
and DFC will continue to “express 
our support for the prime minister 
for standing up for a better deal for 
Canada,” Harrod said.

David Wiens, Manitoba Dairy 
Farmers chair and DFC vice-chair, 
said the dairy industry works hard 
to win public favour through com-
prehensive advertising, lobbying, 
communications strategies and 
food and nutrition programs, and 
that appears to be keeping the pub-
lic on-side.

“Protecting and enhancing the 
image of dairy farmers in Manito-
ba, but also in Canada, is very 
much part of what we’re doing as 
well, very deliberately,” said Wiens.

ed.white@producer.com

Dairy unfazed by trade attacks
Farmers convinced that supply management has public support and 
will survive domestic and international pressure

PAMELA HARRODS
DAIRY FARMERS OF CANADA

BY ED WHITE
WINNIPEG BUREAU

After years of stagnation and 
doubts about the future, Manito-
ba’s dairy farmers are enjoying 
expansion and new hopes for the 
future.

It’s been a remarkable turn-
around in mood for an industry 
that was lingering under a darken-
ing cloud until recently.

“We’re positioned for future 
growth,” Manitoba Dairy Farmers 
chair David Wiens said at the 
Manitoba Dairy Conference.

Manitoba’s milk production was 
allowed to rise by 12 percent in the 
last year, which Wiens said was 
“extremely significant.”

For many years most Canadian 
dair y herds saw dair y quotas 
increase by less than three percent 
a year as domestic milk consump-
tion stagnated.

However, an international trend 
toward more consumption of high 
butterfat products such as cheeses 
and sauces has seen milk demand 
increase overall.

That had been creating a crip-
pling production problem in Cana-
da because an inflexible pricing 
regime was seeing fat production 
fall short while skim milk produc-
tion surpassed demand, at its rela-
tively high price. This caused 
cheaper U.S. milk protein ingredi-
ents to flow to food processors 
while Canadian dairy plants ended 
up with more surplus skim milk.

Manitoba and Ontario champi-

oned a new pricing approach that 
provided skim milk to processors at 
a much cheaper price, thereby 
stimulating processor demand and 
cutting the legs out from under 
imports.

One of the results was a big new 
plant in Winnipeg and the expan-
sion of a number of other proces-
sors, as well as on-farm processors.

The strategy triggered the Winni-
peg plant investment and the 12 
percent growth of milk demand, 
Wiens said.

“We surprised a lot of people by 
that,” he said.

The growth in milk demand 
means farmers are willing to con-
tinue to invest in their farms, 
which often now contain robotic 
milking.

ed.white@producer.com

Milk production increasing 
as sector prepares to expand

We’re positioned for 
future growth.

DAVID WIENS
MANITOBA DAIRY FARMERS
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BY SEAN PRATT
SASKATOON NEWSROOM

CHICAGO, Ill. — If you want to 
generate traffic on your social 
media platform, post a picture of a 
Jersey cow wagging its tongue, or 
better yet a tractor, any tractor.

“People love equipment like 
gangbusters,” said Kassi Tom-
Rowland, a partner with Tom 
Farms, a row crop farm in Lees-
burg, Indiana. 

Tom-Rowland was part of a panel 
discussing social media tips at the 
2017 DTN Ag Summit.

Farms are increasingly turning to 
social media to combat myths, find 
employees and landlords and to 
simply interact with their sur-
rounding communities.

Natasha Mortenson, a partner in 
Riverview LLC, a crop, beef and 
dairy farm in Morris, Minnesota, 
said they got on social media when 
the farm became so big that they 
couldn’t avoid it anymore. 

She posts every day but Sunday. 
Videos generate a lot more viewer 
response than photos or text-based 
posts. One tool she uses is an app 
called Hyperlapse.

“That one will take a really long 
video and make i t  super  fast 
because people don’t want to 
watch your video for five minutes. 

They want to watch it for 30 sec-
onds or less,” said Mortenson.

Another video app is Boomerang, 
which creates mini-videos that 
loop back and forth. She showed 
one of a Jersey cow with a long 
tongue swishing from side to side 
over and over again.

“Jersey cows are really weird and 
they do tongue things, so we post 
tons of these pictures and people 
just think they’re great,” she said.

Mortenson said it is important to 
think about what could go wrong 
when shooting video or going live 
on Facebook.

“You’ve got to show a clean site. If 
you have crap sitting in the corner 
you’ve got to move it. You do not 
want farms to look like dirty or 
grungy places,” she said.

Mortenson was surprised how 
many land deals have been gener-
ated by simply posting a map of the 
farm’s land locations. Landowners 
have come out of the woodwork 
with offers.

Elizabeth Jack, a partner in Silent 
Shade Planting Co., a row crop 
farm in Belzoni, Mississippi, rolled 
her eyes when her husband asked 
her to develop a social media pres-
ence for the farm.

“(I was) thinking, ‘how am I going 
to get a picture every day? What am 
I going to post about? And who’s 

going to care what we’re doing on 
our little farm,’ ” she said.

But the process hasn’t been 
nearly as onerous and time-con-
suming as she initially thought. 
Best of all it is free publicity.

“We kind of wanted to debunk 
what you hear about commercial 
farming and show that we’re a fam-
ily farm,” said Jack.

She concentrates on posts that 
show they care about the safety and 
quality of the food they produce 
and about water conservation.

Jack also tries to educate by 
including the occasional tidbit like 
pointing out how a 60 cents per 
bushel drop in soybean prices on 
Aug. 12 cost their farm $39,000.

“I don’t try to just drill them con-
stantly with agriculture facts but I 
do try to slip it in,” she said.

Kasey Bryant, partner in Bryant 
Agricultural Enterprises, a row 
crop farm in Washington Court 
House, Ohio, wanted to develop a 
social media presence on her farm.

Her epiphany happened on a trip 
to Hawaii with the in-laws where 
she came across a food stand sell-
ing “non-GMO” slushies, hot dogs 
and candy bars.

“My husband is a super quiet guy 
and he’s like, ‘don’t go over there. 
Do not go over there.’ And I was like, 
‘oh, I’m going over there,’ ” said 

Bryant.
In the end she thought better of it 

because the stand operator was a 
teenager but it got her thinking 
about what their farm could do to 
help stop the spread of misinfor-
mation.

Upon return from Hawaii she 
a p p r o a c h e d  h e r  d a d  a b o u t 
expanding their online presence. 

“His first response was, ‘abso-
lutely not.’ ”

Eventually, he came around but 
he wanted to know who was going to 
be the target audience. Bryant 
wanted to target anybody and 
everybody but her father talked her 
into focusing on the local commu-
nity, the next generation of employ-
ees, land partners and lenders.

Videos and pictures about using 
new technologies on the farm 
proved popular.

“But we quickly noticed that a lot 
of people’s interest lied in the his-
tory of our operation,” said Bryant.

Likes and comments went way up 
when posts about new technolo-
gies were accompanied by photos 
of how her grandfather farmed 
years ago.

Social media has proven to be an 
excellent tool for recruiting work-
ers for their operation.

Tom-Rowland is shocked that her 
farm’s Instagram site has attracted 

28,800 followers.
She uses Buffer, a social media 

management platform that allows 
her to send posts simultaneously to 
all her social media platforms.

Tom-Rowland said it is important 
for farms to tell their own stories, 
whether it is agvocating or talking 
about blowing an engine in a seed 
corn picker.

“Not everything you post has to 
be positive like unicorns and but-
terflies,” she said.

Mortenson said it is common to 
get negative comments, especially 
for livestock operations.

“It ’s  usually something you 
would never expect for anyone to 
even think of,” she said.

She recently posted a picture of 
heifer calves getting loaded on a 
trailer headed for New Mexico.

“Somebody wrote a comment, 
‘are those calves going to die?’ I hid 
it but then I did say, ‘nope. These 
cows are being transported to New 
Mexico to live in the sunshine and 
get out of Minnesota winters.’ And 
then that person said, ‘oh, that’s 
awesome. Lucky calves.’ ”

She prefers to hide posts instead 
of deleting them because the post-
er still sees their comment but 
nobody else does. 

sean.pratt@producer.com

Kasey Bryant, left, Elizabeth Jack, Natasha Mortenson and Kassi Tom-Rowland tell DTN Ag Summit delegates about their experiences using social media on their farms.  |  SEAN 
PRATT PHOTO

FARMLIVING
A FOCUS ON MEAT
Th e owner of the general store in Hines Creek, 
Alta., fi nds a way to make his passion for meat 
cutting work for him in small town Alberta.  |  
Page 20
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More farms embrace social media focus
 Producers are provided tips on how they can make the most of their online presence
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BY KAREN BRIERE 
REGINA BUREAU

PARRY, Sask. — Trevor and 
Amber Burks aren’t ones to let the 
grass grow under their feet.

They want to produce the best 
Gelbvieh cattle and they want to 
do it sooner rather than later.

Trevor established Twisted T 
Gelbvieh in 2011 and by 2013, the 
year he and Amber married, they 
were showing champions. Their 
first national champion female, 
Reba, won the banner at Regina’s 
Canadian Western Agribition in 
2014.

“Being a seed stock producer 
was always a pipe dream for me,” 
Trevor said after another suc-
cessful Agribition for Reba.

It was that show that led him to 
Gelbvieh in the first place.

After five years at a transport 
company and three years manag-
ing one of the largest Alberta feed-
lots, he had some prospect steers 
to show and some cash to spend.

Walking through the barns, the 
Gelbvieh stalls were his last stop.

“It was like 40 guys saying wel-
come to the family,” he recalled. 
“The next day, I bought my first 
Gelbvieh cow, the reserve junior 
champion female from McCoy.”

They went on to buy ever y 
direct daughter from that cow 
line they could and Trevor isn’t 
shy about saying they were buy-
ing their way up.

“I didn’t want to spend 20 years 
getting from the back of the pack 
to the front,” he said.

Seven years in, cattle with their 
own prefix are now coming into 
demand.

They will calve 78 head this year, 
including seven Balancers bred 
to their main bull.

“There are 26 in the replace-
ment pen and 20 bulls in the Feb-
ruary bull sale,” he said. “We’re 
producing solid, sound, func-
tional cattle.”

The females will calve within 38 
days of one another and the Burks 
aim to narrow that to 30 days to 
obtain the most uniform group 
possible.

“The goal is to be done before 
the bull sale,” said Amber.

This February sale marks the 
fourth overall and the second in 
their new yard south of Regina.

They looked at 75 farms over 18 
months to find the right property 
for their operation. They want to 
eventually expand the purebred 
herd to 200 cows and possibly 
establish a commercial herd if 
they have enough land.

Currently, they own eight quar-
ters and lease another two, plus 
hayland.

Trevor was raised in southern 
Ontario and moved west in 1999 
with his parents. Land at that time 

was $16,000 per acre in their area 
and there was no opportunity to 
expand. Trevor’s parents still run 
600 cow-calf pairs at Asquith, 
Sask., but there was no room for 
another generation.

Amber was raised on a mixed 
farm in the Hanley-Kenaston 
area south of Saskatoon and 
became a medical administra-
tion assistant. She works at the 
Saskatchewan Cancer Agency in 
Regina.

“It’s one hour each way, on good 
roads,” she said of her commute.

Being further from family since 
moving in 2015 has given the 
Burks independence and the 
opportunity to establish new 
friendships and business rela-
tionships.

“It’s been a whirlwind,” said 
Trevor. “But it’s been a good 
move. It made bull selling easier.”

Well, maybe except for last 
year’s sale. 

It was 17 C on sale day and the 
yard went from a foot of snow to a 
foot of water, he said. The cattle 
were moved to flax straw on the 
driveway to keep them out of the 
water. And this came after the 
farm recorded -53 C in mid-Janu-
ary, he said.

This summer brought drought 
and the Burks watched their 
water table drop nearly four 
metres. There are six dugouts on 
the home half-section and two 
are empty.

The house uses dugout water 
and the family is hoping for snow 
and runoff or they will have to 
consider a well.

Feed supplies are also tight this 
winter after the dry summer. 

There is carryover but the cattle 
will be on feed earlier than usual.

The herd usually eats a high 
silage diet but will have to adjust. 
The same fields that produced 
1,100 tonnes of silage last year 
produced just 22 tonnes this year.

Calves were weaned a month 
earlier, which turned out to be a 
good decision for the cows in 
preparation for winter.

The Burks have had other chal-
lenges as well, such as losing ani-
mals to injury.

Bu t  t h e  b r i g ht  s p o t s  hav e 
included the arrival of daughters 
Isely, who is three, and Ivy, 18 
months.

This means an extra drive to 
Pangman for daycare and dance 
lessons.

Isely has already shown Reba in 
the junior show at Agribition and 
her dad says she is “cow crazy.”

Indeed, she knows that the bull 
named Dylan is in Missouri doing 
what bulls are supposed to do.

Each daughter received a bred 
heifer when they were born and 
are building their own cow herds, 
even if they don’t quite realize 
what that means.

Amber said there is a small but 
strong community of young fami-
lies in Parry who are working 
toward leaving a legacy for their 
children.

She has to work off the farm for 
now but she and Trevor say they 
are in a good situation.

“It takes 10 years (to establish a 
solid business) and we’re halfway 
there,” said Trevor. “We have 
never stopped growing.”

karen.briere@producer.com

Q: Our son has chosen to stay out 
of university this year. He says 

the pressure is more than he can 
bear. We know our son to be an ex-
traordinarily intelligent young man 
so we are disappointed. However, 
he is helping with the farm and Dad 
always loves getting an extra hand. 
As I watch my son working around 
the yard, I think his disappointment 
at university may have had more to 
do with his work habits than it did 
with the academic environment.

Our son loves getting involved in 
anything that comes along. He is 
running around the farm in seven 
directions at once but seldom fin-
ishes what he starts. He gets annoyed 
when I point this out to him, but I 
think that I have stumbled on a little 
truth about him. What do you think?

A: I don’t want to try to analyze 
your son on the basis of your 

correspondence but you have in 
general found what can be a prob-
lem for many people.

It is called getting things done. 
Any number of people do not finish 
what they have started. Apart from 
the frustrations of having to live in a 
mess of incomplete projects, the 
problem with not getting things 
done is that people deprive them-
selves of the neurological rewards 
that encourage moments of higher 
self-esteem. When you finish a 
project, your brain releases a 
chemical transmitter called dopa-
mine. This is its reward mecha-
nism, your brain’s way of patting 
you on the back for a job well done.

The problem is that you have to 
finish to get the reward. If you don’t, 
you do not get your shot of dopa-
mine and without accumulated 
dopamine, you could fall behind in 
the race toward self-esteem. 

Farm life is built around all kinds 
of distractions from the task at hand. 
Often as not, finishing a task is diffi-
cult. Machinery breaks down, a 
virus checks in with the herd or with 
the crop, and the prices you expect-
ed to be paid suddenly collapse. 
Nonetheless, finishing the task is 
important. If you look at more suc-
cessful farms, you are likely to find 
fewer incomplete tasks. Successful 
people overcome obstacles and 
finish what they started.

If your son is caught up in not finish-
ing what he starts, the resolution may 
be to engage in tasks or hobbies that 
have neither financial nor personal 
commitments. He can put together jig 
saw puzzles, make model cars, or just 
about anything he wishes.

However, he must always have a 
clear idea of what he is trying to 
accomplish and he needs to see the 
project through to completion.

Over time, the drive to complete 
what has been started becomes a 
habit. Hopefully, developing this 
habit will help him should he 
return to university.

SPEAKING OF LIFE

JACKLIN ANDREWS, BA, MSW

Jacklin Andrews is a family counsellor 
from Saskatchewan. Contact: jandrews@
producer.com.

Getting things 
done can 
be tough

Ivy, left, Amber, Trevor and Isely Burks pose in the bull pen at their Twisted T Gelbvieh farm near Parry, Sask.  |  KAREN BRIERE PHOTO

Couple grows farm, family 
on Gelbvieh operation 
On the Farm  |  Saskatchewan producers set out on their own with considerable success

ON THE FARM

TREVOR & AMBER BURKS
Parry, Sask.
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It happens every year. The big 
day is over and we are left with 
a lot of leftovers in the fridge. 

It can be frustrating coming up 
with creative ideas to use them.

First, be sure leftovers are prop-
erly stored. Turkey, stuffing and 
gravy must be refrigerated. Be sure 
the internal temperature of the 
food is below 39 F (4 C) and cool it 
quickly  to  that  temperature. 
Reheating turkey to 150 F (65 C) will 
ensure that salmonella has been 
destroyed.

TURKEY FRIED RICE

Using the right rice is key. You 
want a rice that will have distinct 
grains, slightly chewy on the fried 
exterior and tender on the inside. 
A Chinese style medium grain rice 
or jasmine rice is ideal. And plan 
ahead. Day-old rice works best 
because it is chilled and drier on the 
surface. Using a wok is also ideal 
but a good quality skillet works. 
Keep the temperature hot.

 1 tbsp. vegetable oil 15 mL
 2 eggs, lightly beaten
 2 c. cooked turkey, finely 

chopped 500 mL
 2 garlic cloves, 

finely chopped
 2 tsp. grated ginger, finely 

grated 10 mL
 3 green onions, 

thinly sliced
 2 c. mix of vegetables such 

as carrots, celery, 
mushrooms, finely 
chopped 500 mL

 1 1/2 tbsp. soy sauce 22 mL
 4 c. cooked jasmine rice 1 L
 2 tsp. sesame oil 10 mL

Heat vegetable oil in a wok or 
large skillet.

Stir fry turkey for two minutes. 
Add garlic, ginger and two onions 
and stir fry for three minutes or until 
hot.

Add vegetables and soy sauce 
and stir fry for two minutes or until 
hot. Add rice and sesame oil and stir 
fry until hot. 

Push rice mixture aside in the pan 
and add beaten eggs in the space. 
Stir while frying. Chop up as it cooks 
and mix into the rice.

Serve topped with remaining 
onion. 

TURKEY AND GRAVY 
SAVOURY WAFFLES

I have also included a recipe for 
making waffles from leftover bread 
stuffing. Create sour fresh milk with 
a tablespoon (15 mL) of white vin-
egar as a substitute for buttermilk.

 2 c. all-purpose 
flour 500 mL

 1 tbsp. granulated sugar 15 mL
 2 tbsp. minced chives 30 mL
 2 1/2 tsp. fresh thyme, 

finely minced 12 mL
 2 1/2 tsp. fresh sage, 

finely minced 12 mL
 1 1/2 tsp.  baking powder 7 mL
 3/4 tsp. baking soda 4 mL
 1 tsp. salt 5 mL
 2 whole eggs
 1 1/2 c. buttermilk 375 mL
 1/4 c.  butter, melted 60 mL
 1/2 c. leftover turkey 

gravy 125 mL
 3 tbsp. butter, divided 45 mL
 1/2 lb. leftover roasted sliced 

turkey, white and 
dark 125 mL

  Salt and pepper as 
needed

Preheat oven to 200 F (93 C).
To make the batter, in a large 

bowl mix flour, sugar, chives, thyme, 
sage, baking powder, baking soda 
and salt.

In a separate small bowl, beat 
eggs with buttermilk and melted 
butter. Add buttermilk mixture to 
flour mixture and stir to combine.

Heat waffle maker and add batter 
per waffle maker instructions.

Place cooked waffles on a sheet 
pan and hold in the warm oven.

Reheat gravy in a small sauce pan 
and reheat turkey in another.

To serve, slice a waffle in half hor-
izontally and place it on a plate, top 
with turkey and gravy. Serve waffle 
top on the side.

LEFTOVER BREAD STUFFING 
WAFFLES

 4 c. crumbled leftover 
stuffing 1 L

 2 large eggs 
  chicken or turkey stock, 

as needed 

Preheat the waffle baker and 
grease it with cooking spray.

In a large bowl, stir together the 
leftover stuffing and eggs.

Add 1/4 cup (60 mL) of stock and 
mix until well combined. Continue 
adding stock as needed until the 
mixture is well moistened.

Scoop some of the stuffing mix-
ture into the prepared waffle baker, 
spreading it evenly. The stuffing 
will not spread or expand like regu-
lar waffle batter as it bakes, so it’s 
important to arrange it in an even, 
thin layer. Close the lid and let the 
waffle bake until golden brown and 
the egg is cooked throughout.

TURKEY TETRAZZINI

Make substitutions as necessary 
to use leftovers. I used goat cheese 
rather than cream cheese and it 
worked perfectly.
 12 oz. uncooked pasta 365 g
 1/4 c. canola oil, divided 60 mL
 2 c. leftover turkey, 

coarsely chopped 500 mL

 2 c. chopped onion 500 mL
 1 c. chopped celery 250 mL
 1 tbsp. chopped fresh 

thyme 15 mL
 2 c. mushrooms, 

sliced 500 mL
 1/2 c. dry white wine 125 mL
 1 1/4 tsp. kosher salt, divided 6 mL
 3 c. milk 750 mL
 3 tbsp. all purpose flour 45 mL
 3 oz. cream cheese, 

softened 85 g
 1/2 c.  Parmesan cheese, 

grated and 
divided 125 mL

 1/4 c. fontina cheese, 
shredded  60 mL

 1 tsp. black pepper 5 mL
 2 c. frozen green peas, 

thawed 500 mL
 2 tbsp. fresh parsley, 

chopped  30 mL
  Cooking spray
 1/2 c. panko 125 mL

Preheat oven to 350 F (180 C).
Cook pasta until al dente. Drain. 

Place in a large bowl.
Heat a large skillet over medium-

high heat. Add two tablespoons (30 
mL) oil. Add onion and celery. Sauté 
10 minutes. Add thyme and mush-
rooms. Cook 15 minutes or until liq-
uid evaporates. Add wine to pan and 
cook until liquid evaporates, scrap-
ing pan to loosen browned bits. Stir 
in 1/4 teaspoon (1 mL) salt. Add this 
mushroom mixture to pasta.

Place pan over medium heat. 
Do not wipe out pan. Combine cold 
milk and flour in a bowl and whisk 
until smooth. Add to pan. Cook until 
slightly thickened, stirring frequent-
ly. Stir in cream cheese, one ounce 
(39 g) Parmesan, and fontina. Cook 
five minutes.

Stir in remaining one teaspoon 
(5 mL) salt and pepper. Stir milk 
mixture, chopped turkey, peas, pars-
ley and tarragon, if desired, into 
pasta mixture. Divide pasta mixture 
between two 8-inch (20 cm) square 
glass or ceramic baking dishes coat-
ed with cooking spray.

Combine remaining two tea-
spoons (10 mL) oil, remaining one 
ounce (39 g) Parmesan, and panko 
in a bowl. Sprinkle evenly over tops 
of dishes. Bake at 350 F (180 C) for 
20 minutes or until browned and 
bubbly.

TURKEY POTATO SOUP 

Not only does this use leftover 
turkey but also mashed potatoes. 
The herbs could be substituted by 
using a tablespoon or two of leftover 
turkey stuffing.

 1 tbsp. canola oil 15 mL
 1 1/2 c. onion, finely 

chopped 375 mL
 1 c. celery, finely 

chopped 250 mL
 1 c. carrots, halved 

lengthwise and thinly 
sliced 250 mL

 1 slice bacon, chopped
 4 c. chicken or turkey

stock 750 mL
 3 c. cooked turkey, 

chopped 750 mL
 2 1/2 c. mashed cooked

potatoes 625 mL
 1 tbsp. fresh sage, finely 

chopped 15 mL
 1/4 tsp. freshly ground black 

pepper 1 mL
  Sage sprigs, optional

Heat oil in a Dutch oven over 
medium heat. Add onion, celery, 
carrots and bacon. Cook until veg-
etables are tender but not browned, 
stirring occasionally.

Add stock, turkey, potatoes and 
chopped sage, stirring until blend-
ed. Bring to a boil. Reduce heat, and 
simmer until the vegetables are very 
tender, about 15 minutes. Stir in 
pepper. Serve and garnish with sage 
sprigs, if desired. 

Loving leftover Christmas turkey: here’s how to do it

Sarah Galvin is a home economist, 
teacher and farmers’ market vendor at 
Swift Current, Sask., and a member of 
Team Resources. She writes a blog at 
allourfingersinthepie.blogspot.ca. Contact: 
team@producer.com.

ABOVE, CLOCKWISE: Some of the ways to use leftover turkey include turkey and gravy savoury waffles, 
turkey potato soup, turkey fried rice and turkey tetrazzini.  |  SARAH GALVIN PHOTOS

TEAM RESOURCES

SARAH GALVIN, BSHEc
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BY JEREMY SIMES
EDMONTON BUREAU 

HINES CREEK, ALTA. — In the 
village of Hines Creek, butcher 
Dale Stark jokes that his love of cut-
ting meat has become so strong it’s 
now in his blood. 

“We’re a dying breed,” he said. 
“Nobody wants to do the work any-
more because it is hard, hard work. 
Your hands are cold but, once you 
do it, you love doing it.”

Stark spends about 14 hours a day 
in his shop, the Hines Creek Gen-
eral Store, butchering meat and 
selling products. 

In fact, the store located in Alber-
ta’s Peace region, has become an 
epicentre.  

Stark sells hams, sausages and 
jerkies to 40 vendors across Alber-
ta. He makes everything in store. 

“They’ll drive three hours here 
just to get something for Thanks-
giving,” Stark said. “It’s really nice to 
see.”

Stark said his love for meat cut-
ting came out of nowhere. 

When he was in high school, he 
needed five more credits to gradu-
ate so, to get them, he took up work 
at a butchery in Sexsmith, Alta. It 
was part of the school’s work expe-
rience program.

He then attended the Northern 
Alberta Institute of Technology, a 
trade school in Edmonton, and 
earned a certificate in meat cutting 
and merchandising. Afterwards, 
he worked at various plants and 
grocery stores. 

But his dream was to have his own 
shop. 

“I really wanted my own meat 
department,” he said. 

Stark and his wife, Angela, got 
that chance in 2010, when the for-
mer owner of the Hines Creek Gen-
eral Store was looking to sell. He 
had operated it for about 50 years 
and was ready to retire. 

“It was great because we are both 

used to small towns, and the store 
is only about an hour away from 
family and everything,” Stark said. 

So, the two of them bought it. 
Angela runs the business finances 
while Dale takes care of the rest. 

Since they took over, they’ve 
expanded the meat department by 
doing more in-house cuts and 
delivering their products to Co-op 
grocers and gas stations.

Dale is  adamant his meat is 
unlike the typical product. He said 
he uses AAA or AA beef for his sau-
sages, and doesn’t use extra fat as a 
filler.

“It’s very dry, but that’s helped us 
out a lot,” he said. 

As well,  he’s grateful for his 
employees, who are temporary 
foreign workers from the Philip-
pines. 

They like working with him, too, 
said sausage maker JR Acebo. 

“It’s been almost a year now, and 
I really trust myself to work in here,” 
Acebo said, noting at the beginning 
he was intimidated by all  the 
equipment. “I like it.”

As for next year, Stark said he 
hopes to expand his sales to 70 
stores. 

“We will see where this takes us,” 
he said. “We’ll max out at 70 and 
either stay there or expand. Angela 
is the brains behind all this, so 
she’ll let us know if we can go fur-
ther.”

jeremy.simes@producer.com

General store makes a name in meat
Owner’s love of cutting meat proves successful in small-town Alberta, attracting customers from throughout the region

Dale Stark, co-owner of the Hines Creek General Store, said his passion for cutting meat began in high 
school at a butcher ship in Sexsmith, Alta.  |  JEREMY SIMES PHOTOS

We’re a dying breed,” 
he said. “Nobody 

wants to do the work anymore 
because it is hard, hard work. 
Your hands are cold but, once 
you do it, you love doing it.

DALE STARK
HINES CREEK GENERAL STORE

Trait Stewardship Responsibilities Notice to Farmers
Monsanto Company is a member of Excellence Through Stewardship® (ETS). Monsanto products are commercialized in 

accordance with ETS Product Launch Stewardship Guidance, and in compliance with Monsanto’s Policy for Commercialization of 

Biotechnology-Derived Plant Products in Commodity Crops. These products have been approved for import into key export markets 

with functioning regulatory systems. Any crop or material produced from these products can only be exported to, or used, processed 

or sold in countries where all necessary regulatory approvals have been granted. It is a violation of national and international law 

to move material containing biotech traits across boundaries into nations where import is not permitted. Growers should talk to 

their grain handler or product purchaser to confirm their buying position for these products. Excellence Through Stewardship® is 

a registered trademark of Excellence Through Stewardship.

ALWAYS READ AND FOLLOW PESTICIDE LABEL DIRECTIONS. Roundup Ready 2 Xtend® soybeans contain genes that 

confer tolerance to glyphosate and dicamba. Agricultural herbicides containing glyphosate will kill crops that are not tolerant to 

glyphosate, and those containing dicamba will kill crops that are not tolerant to dicamba. Contact your Monsanto dealer or call 

the Monsanto technical support line at 1-800-667-4944 for recommended Roundup Ready® Xtend Crop System weed control 

programs. Roundup Ready® technology contains genes that confer tolerance to glyphosate, an active ingredient in Roundup® 

brand agricultural herbicides. Agricultural herbicides containing glyphosate will kill crops that are not tolerant to glyphosate.

Acceleron® seed applied solutions for corn (fungicides only) is a combination of three separate individually-registered 

products, which together contain the active ingredients metalaxyl, prothioconazole and fluoxystrobin. Acceleron® seed applied 
solutions for corn (fungicides and insecticide) is a combination of four separate individually-registered products, which 

together contain the active ingredients metalaxyl, prothioconazole, fluoxystrobin, and clothianidin. Acceleron® seed applied 
solutions for corn plus Poncho®/VOTiVO™ (fungicides, insecticide and nematicide) is a combination of five separate 

individually-registered products, which together contain the active ingredients metalaxyl, prothioconazole, fluoxystrobin, clothianidin 

and Bacillus firmus strain I-1582. Acceleron® Seed Applied Solutions for corn plus DuPont™ Lumivia® Seed Treatment 
(fungicides plus an insecticide) is a combination of four separate individually-registered products, which together contain 

the active ingredients metalaxyl, prothioconazole, fluoxastrobin and chlorantraniliprole. Acceleron® seed applied solutions 
for soybeans (fungicides and insecticide) is a combination of four separate individually registered products, which together 

contain the active ingredients fluxapyroxad, pyraclostrobin, metalaxyl and imidacloprid. Acceleron® seed applied solutions 
for soybeans (fungicides only) is a combination of three separate individually registered products, which together contain the 

active ingredients fluxapyroxad, pyraclostrobin and metalaxyl. Visivio™ contains the active ingredients difenoconazole, metalaxyl 

(M and S isomers), fludioxonil, thiamethoxam, sedaxane and sulfoxaflor. Acceleron®, Cell-Tech®, DEKALB and Design®, DEKALB®, 

Genuity®, JumpStart®, Monsanto BioAg and Design®, Optimize®, QuickRoots®, Real Farm Rewards™, RIB Complete®, Roundup 

Ready 2 Xtend®, Roundup Ready 2 Yield®, Roundup Ready®, Roundup Transorb®, Roundup WeatherMAX®, Roundup Xtend®, 

Roundup®, SmartStax®, TagTeam®, Transorb®, VaporGrip®, VT Double PRO®, VT Triple PRO® and XtendiMax® are trademarks 

of Monsanto Technology LLC. Used under license. BlackHawk®, Conquer® and GoldWing® are registered trademarks of Nufarm 

Agriculture Inc. Valtera™ is a trademark of Valent U.S.A. Corporation. Fortenza® and Visivio™ are trademarks of a Syngenta group 

company. DuPont™ and Lumivia® are trademarks of E.I. du Pont de Nemours and Company. Used under license. LibertyLink® and 

the Water Droplet Design are trademarks of Bayer. Used under license. Herculex® is a registered trademark of Dow AgroSciences 

LLC. Used under license. Poncho® and VOTiVO™ are trademarks of Bayer. Used under license.
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Einar Franson’s grain elevator replicas were blanketed with snow Dec. 20, as was the rest of southern Alberta after snow fell the previous day.  
|  MIKE STURK PHOTO

A SNOWY SCENE IN MINIATURE

Over 20% variance... 

WHICH WOULD  
YOU CHOOSE?

...or a SeedMaster 
seeding system that  
cuts variance in half?
Reduce seed and fertilizer variance with the new 
Tunable Towers™ and XeedSystem for lower input 
costs and higher crop quality. Add the UltraPro™ II   
to your system to reduce variance even further.

Call us at 1.888.721.3001 today to learn how  
to get the right tool for the job.

seedmaster.ca/righttool

™SeedMaster, Tunable Tower, and UltraPro are trademarks of SeedMaster. All others are trademarks of their respective companies. SeedMaster incorporates patented technology 
into many of its unique designs. There are also ongoing patent applications for newer technologies that are in the patent-pending stage.  3365 12.17

Q: My husband is on a gluten-
free diet for celiac disease. 

He doesn’t have a true allergy like 
so me people but every now and 
then he develops symptoms and 
I don’t know what we are doing 
wrong in the diet. Do you have any 
suggestions?

A: This is a common problem 
and occurs more often than 

you think. Men are found to be 
significantly more likely to have 
problems sticking to a gluten-free 
diet than women. This may be 
because they do not want to spend 
the time reading labels in super-
markets. Married men are better 
at it, probably because their wives 
have more to say in the matter. In 
all, 70.5 percent of unmarried men 
versus 53 percent of married men 
are less likely to comply with the 
gluten-free celiac diet.

The most common mistake is 
consuming processed meats. They 
contain more than just meat. In 
many cases, breadcrumbs are 
added as a filler. Sometimes these 
do not appear on the labels but are 
hidden in such things a spice mix-
tures. You can find some brands of 
sausages that are marked gluten-
free.

Flour is also often hidden in pro-
cessed commercial sauces and 
salad dressings, so it’s best to make 
your own. Even some types of 
ketchup and tomato sauces are 
problematic.

Q: How often do I need a colo-
noscopy? My neighbour 

thinks you should have one every 
year. I say that it isn’t necessary. 
What are the medical recommen-
dations?

A:  It  i s  re commended that 
most people should have 

a colonoscopy at the age of 50. If 
no polyps or other abnormalities 
are found, then they do not need 
another one for 10 years. If one or 
two small benign polyps or adeno-
mas are found and removed on the 
initial test, then the colonoscopy 
should be repeated in about five 
years. 

There are some people who suffer 
from conditions such as inflamma-
tory bowel disease — ulcerative 
colitis or Crohn’s disease — who 
may require more frequent tests.

Hereditary problems such as 
familial polyposis coli may put a 
person at higher risk of bowel can-
cer and so will require regular and 
more frequent screening. Likewise, 
if a close relative has had large pol-
yps or colorectal cancer, the person 
will need more frequent colonos-
copies. If none of these risk factors 
are present, then routine colonos-
copies are not usually needed after 
age 75.

It can be tough 
sticking to a 
gluten-free diet

HEALTH CLINIC

CLARE ROWSON, MD

Clare Rowson is a retired medical doctor in 
Belleville, Ont. Contact: health@producer.com.
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TAKE COMMAND
OF CLEAVERS

Save $3/acre on your first 300 acres of Command® herbicide 
when you purchase at least 300 acres of InVigor® hybrid canola.

*Maximum rebate: 300 acres or $900. Purchase must be made between September 1, 2017 and June 15, 2018.

See your local retailer or visit cropscience.bayer.ca/command for complete details.

• PRE-EMERGENT CONTROL OF CLEAVERS • SOIL APPLIED • RESIDUAL ACTIVITY (UP TO FOUR WEEKS)

Always read and follow label directions. Other terms and conditions apply. InVigor® is a registered trademark of the Bayer Group. 

FMC® and Command® are trademarks of FMC Corporation. All rights reserved. Bayer CropScience is a member of CropLife Canada.

Always read and follow label directions. Other terms and conditions apply. InVigo

FMC® and Command® are trademarks of FMC Corporation All rights reserved B

cropscience.bayer.ca/command   |   1 888-283-6847

BY KAREN BRIERE
REGINA BUREAU

More than 50 organizations have 
called on Ottawa to create a Nation-
al Food Policy Council after a rec-
ommendation for an advisory 
body from the House of Commons 
agriculture committee.

The alliance of food industry, 
agricultural and other organiza-
tions said in a Dec. 15 letter to Agri-
culture Minister Lawrence Macau-
lay that a council would include 
representation from government, 
civil society groups, academics and 
private sector stakeholders “to 
provide consistent monitoring, 
well-researched advice and broad 
stakeholder support for A Food 
Policy for Canada.”

The standing committee pre-
sented its study of a food policy to 
the House of Commons in mid-
December. It contains 21 recom-
mendations, from the most basic of 
recognizing that Canadians have 
the right to adequate nutrition to 
streamlining new biotechnology 
approvals and supporting the 
organics sector to measures such 
as ensuring sufficient labour for the 
agriculture sector.

“The committee believes that this 
first food policy will bring produc-
ers and consumers closer together 
to help them produce food respon-
sibly, in a manner that respects the 
environment and animal welfare,” 
said the study.

The re commendation for  a 
national advisory group comes 

with the acknowledgement that 
implementing a food policy won’t 
be easy.

“Given that  the food polic y 
involves many stakeholders with 
distinct objectives, the policy 
must be founded in sound part-
nership in order to build a com-
mon vision, common priorities 
and common goals,” Diana Bron-
son, executive director of Food 
Secure Canada, said during com-
mittee testimony.

Governance proposals

Stakeholders said governance is 
key to a successful policy, and sev-
eral proposed a council.

Dave Carey, executive director of 
the Canadian Seed Trade Associa-

tion, told the committee that food 
policy can’t be developed in a 
vacuum.

“The federal government cur-
rently has several initiatives under-
w ay  t hat  mu s t  b e  t a k e n  i nt o 
account when designing a food 
policy,” he said. 

“For example, Canada’s healthy 
eating strategy, the proposed safe 
food for Canadians regulations and 
CFIA’s plants and animals health 
strategy. There are a lot of moving 
parts that must be complementary 
or the results will be policies and 
initiatives that are misaligned and/
or contradictory.”

The committee recommenda-
tion calls on the government to 
establish an advisory body from 
key government departments, the 

agriculture and agri-food sector, 
academia, Indigenous people and 
civil society.

The coalition now calling for a 
council established a working 
group early in 2017 comprising the 
Arrell Food Institute at the Univer-
sity of Guelph, the Canadian Fed-
eration of Agriculture, Food Secure 
Canada, Maple Leaf Foods and the 
McConnell Foundation. Since 
then the other organizations have 
signed on with their support.

They say a food policy council 
would help set Canada’s long-term 
direction for the food system. It 
would work to build consensus, 
provide research and hold confer-
ences and workshops.

karen.briere@producer.com

Coalition pushes feds to form food council
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CLASSIFIED 
CATEGORY INDEX

FOR A COMPLETE CATEGORY LIST VISIT US 
ONLINE AT FARMZILLA.COM

AGRI-VISIONS 2018 Tradeshow and 
Conference, February 14 & 15 2018, 
Lloydminster Exhibition, Lloydminster, 
SK./AB. Visit us online: www.lloydexh.com 
306-825-5571 email: slake@lloydexh.com

SEEKING CONSULTATION & DISCUSSION 
with Canola Producers having difficulty un-
derstanding Canola Streaming Agreements 
and relationships. Please contact via 
email: saskcanolafarmer@yahoo.com

SASKATOON FARM TOY and Collectible 
Show at the German Culture Center, Jan. 
12th, 13th & 14th 2018. Fri. 5 PM - 9 PM; 
Sat. 10 AM- 5 PM; Sun. 10 AM- 4 PM. Spe-
cial features: Farm Toys and Scenes; Con-
struction Equipment; Vintage toys and 
much more! 306-237-4747, Saskatoon, SK.

2003 QUAD CITY CHALLENGER II(2 seater 
aircraft). 278 TT airframe, 40 hrs. on brand 
new factory engine, I-Com radio, inter-
com, headsets, wheel skis, cabin heat, 
cheap  to  f ly,  w icked  fun ,  $20 ,000 . 
204-532-2187 weekdays, 204-532-2013 
evenings/weekends, Russell, MB.

1954 JD 60, good running order, tires & 
tin good, $4200; JD 3 furrow plow on 
hyds., $350. 780-312-8653, Thorsby, AB.

THE WINNIPEG AGRICULTURAL Motor 
Competitions 1908-1913, by Rick Mannen, 
340 pages illustrated, $29.95 + shipping. 
Contact Haugholm Books 519-522-0248.

CANADA’S AG-ONLY 
LISTINGS GIANT

WANTED: COCKSHUTT TRACTORS, espe-
cially 50, 570 Super and 20, running or 
not, equipment, brochures, manuals and 
memorabilia. We pick up at your farm. Jim 
Harkness, RR 4, Harriston, ON., N0G 1Z0, 
519-338-3946, fax: 519-338-2756.

COCKSHUTT 30, heavy wheels, rebuilt mo-
tor,  new tires,  c/w 6’  rotary mower, 
$2500; 3 - John Deere B tractors, $1200 
for all 3. Call 306-722-7770, Osage, SK.

COCKSHUTT GRAIN CHOPPER & endless 
belt; 15’ #36 MH discer w/packers; 14’ 
MH DD drill w/steel wheels. All in good 
shape; Various horse equip., Chamberlain, 
SK. 306-734-2970, cell 306-734-7335.

ANTIQUE TRACTORS: 1923 Rumely 20-
40;1925 Case 18-32; 1929 Case 25-45;
1946 JD AR. 604-798-2027, Chilliwack, BC.

JOHN DEERE A, new rubber; John Deere 
LA, very good rubber. Both running with 
good tin; 28” cast iron bell. 306-463-7756, 
Kindersley, SK.

ADRIAN’S MAGNETO SERVICE. Guaran-
teed repairs on mags and ignitors. Repairs. 
Parts. Sales. 204-326-6497. Box 21232, 
Steinbach, MB. R5G 1S5.

WANTED: International Harvesters, Trav-
elalls, Travelettes, Scouts and Metros. Call 
403-391-0271, email: thgze@hotmail.com

JIM’S CLASSIC CORNER - We buy or sell 
your classic/antique automobile or truck. 
Call 204-997-4636, Winnipeg, MB.

WANTED: TRACTOR MANUALS, sales bro-
chures, tractor catalogs. 306-373-8012, 
Saskatoon, SK.

MAPLE BUTCHER block, mint, $995; Round 
oak table, centre pedestal, mint, $1500; 
Early National cash register, operating 
cond., $1700. Call Ron 780-603-3117, 
8:00 AM - 8:00 PM, Vegreville, AB.

BEEHIVE BOOK 1945; Planter jars; Heinz 
ketchup bottles; Polish & Hungarian reader 
books; Round window w/frame (24x24); 
Old CDN & US road maps; 8 Pepsi-cola 
bottles; Old scratch 649 tickets; Air wave 
radio. 306-654-4802, Prud’Homme, SK.

www.McDougallBay.com
1-800-263-4193

Choose the Alternative - McDougall Auctioneers
McDougall Auctioneers Ltd.  Provincial License Number 319916

Subject to Additions & Deletions. Not Responsible For Printing Errors.

LIVE & ONLINE AUCTIONS
Refer to Website for Terms & Conditions

REGINA: 2008 John Deere 9870 
Combine; 2017 Double A 14’ Dump 
Trailer; 2017 Double A 30’ Tri Axle Flat 
Deck; 2016 Double A 18’ Equip Trailer; 
Pair of 2014 Midland Gravel Trailers; 
2016 Midland Gravel Trailer; Three 2012 
Dodge Ram 2500 Service Trucks; Hyster 
H150 Forklift; 2016 Sundowner Horse 
Trailer; 1997 CAT 320BL Excavator; 2004 
Lode King Super B Grain Trailers; 2005 
Gerry’s Tri Axle Scissor Neck Trailer; 
2016 Stealth Aluminum 16’ Cargo Trailer; 
2008 International Eagle Semi Tractor; 
1975 Ford F500 Grain Truck; Boats, 
Cars, Trucks, etc.  Plus January 6 City of 
Regina Salvage Sale & January 24th City 
of Regina Equipment Surplus Sale. 

Visit our website for photos, 
Details & Many Other Upcoming Sales.

PBR AUCTIONS Farm and Industrial Sale 
last Saturday of each month, great for 
farmers,  contractors and the public . 
www.pbrauctions.com 306-931-7666.

AGRO WESTERN AUCTION RESULTS, 
Know before you go! Recent results; 2014 
Versatile 550 Delta Track 550, 1080 hrs., 
$268,837 CDN sold at auction Nov 2017 in 
North Dakota.; 2013 Versatile 500 Delta 
Track, 1669 hrs., $272,500 CDN sold at 
auction Nov 2017, in Saskatchewan. The 
2014 Versatile 550, 1 year, newer, $3663. 
less, 589 hrs. less, 50 HP more, which one 
would you buy? Check out our website: 
www.agrowestern.com 

ANTIQUES AND COLLECTIBLES, Piapot 
Lions Club 19th Annual Show and Sale, at 
Maple Creek Armories, Sat. January 27th 
10:00 to 5:00, Sun. January 28th 10:00 to 
3:00, 306-558-4802, Maple Creek, SK.

CANADA’S AG-ONLY LISTINGS GIANT
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GRATTON
COULEE

AGRI PARTS LTD.
IRMA, AB. 

1-888-327-6767
www.gcparts.com

Huge Inventory 
Of Used, New & 
Rebuilt Combine 
& Tractor Parts.  

Tested And Ready 
To Ship.

We Purchase Late 
Model Equipment 

For Parts.

BRIDGE CITY DRIVELINE specializing in 
drive shaft repair and custom build; in-
cluding aluminum, diff service and over-
haul. 306-933-4440, Saskatoon, SK

ALLISON TRANSMISSION. Service, Sales 
and Parts. Exchange or rebuild. Call Allied 
Transmissions Calgary, 1-888-232-2203;  
Spectrum Industrial Automatics Ltd., 
Blackfalds, AB., call  1-877-321-7732.

WRECKING LATE MODEL TRUCKS: 1/2,  
3/4, 1 tons, 4x4’s, vans, SUV’s. Cummins, 
Chev and Ford diesel motors. Jasper Auto 
Parts, 1-800-294-4784 or 1-800-294-0687.

WRECKING TRUCKS: All makes all 
models. Need parts? Call 306-821-0260 
or email: junkman.2010@hotmail.com  
Wrecking Dodge, Chev, GMC, Ford and 
others. Lots of 4x4 stuff, 1/2 ton - 3 ton, 
buses etc. and some cars. We ship by bus, 
mail, Loomis, Purolator.  Lloydminster, SK.

ONE OF SASK’s largest inventory of used 
heavy truck parts. 3 ton tandem diesel mo-
tors and transmissions and differentials for 
all makes! Can-Am Truck Export Ltd., 
1-800-938-3323.

TRUCK PARTS: 1/2 to 3 ton, new and 
used. We ship anywhere. Contact Phoenix 
Auto, 1-877-585-2300, Lucky Lake, SK.

TRUCK BONEYARD INC. Specializing in 
obsolete parts, all makes. Trucks bought 
for wrecking. 306-771-2295, Balgonie, SK.

WRECKING SEMI-TRUCKS, lots of parts. 
Call Yellowhead Traders. 306-896-2882, 
Churchbridge, SK.

WRECKING VOLVO TRUCKS: Misc. axles 
and parts. Also tandem trailer suspension 
axles. Call 306-539-4642, Regina, SK.

SASKATOON TRUCK PARTS CENTRE 
Ltd. North Corman Industrial Park.  
New and used parts available for 3 ton 
trucks all the way up to highway tractors, 
for every make and model, no part too big 
or small. Our shop specializes in custom 
rebuilt differentials/transmissions and 
clutch installations. Engines are available, 
both gas and diesel. Re-sale units are on 
the lot ready to go. We buy wrecks for 
parts, and sell for wrecks!  For more info. 
call 306-668-5675 or 1-800-667-3023. 
www.saskatoontruckparts.ca  DL #914394

SCHOOL BUSES: 20 to 66 passenger, 
1998 to 2007, $2700 and up. 14 buses in 
stock! Call Phoenix Auto, Lucky Lake, SK. 
1-877-585-2300. DL #320074.

2016 SUBARU IMPREZA consumer reports 
as best small call starting at $23,360! Call 
fo r  best  pr ice ! !  1 -877-373-2662 or 
www.subaruofsaskatoon.ca DL #914077.

SPECIAL PURCHASE OF new and near-
new 2014-2015 Crosstrek XVs. Save up to 
$5000. Come in quickly!! 1-877-373-2662. 
www.subaruofsaskatoon.ca DL #914077.

2006 DOEPKER SUPER B steel grain 
trailers, A/R, scales, 11R24.5, 2018 safety 
$39,800. Call 1-800-667-4515 or visit: 
www.combineworld.com

NORMS SANDBLASTING & PAINT, 40 
years body and paint experience. We do  
metal and fiberglass repairs and integral to 
daycab conversions. Sandblasting and 
paint to trailers, trucks and heavy equip. 
Endura primers and topcoats. A one stop 
shop. Norm 306-272-4407, Foam Lake SK.

2010 DAKOTA 38 ’ ,  all aluminum TA, 
$29,800; 2010 Lode-King 28’ tri-axle lead, 
$24,000; A-Train wagon, $2900, Saska-
toon, SK., 306-222-2413. Pictures online 
www.trailerguy.ca

PRAIRIE SANDBLASTING & PAINTING. 
Trailer overhauls and repairs, alum. slopes 
and trailer repairs, tarps, insurance claims, 
and trailer sales. Epoxy paint. Agriculture 
and commercial. Satisfaction guaranteed. 
306-744-7930, Saltcoats, SK.

OLDER GRAIN TRAILER, tandem, nice con-
dition, priced to sell! Call 306-654-7772, 
Saskatoon, SK.

2016 EXISS 28 ' Stock Combo Trailer, (2)
8000 lb. torsion axles, 8 yr. struct. & 3 yr.
BTB warranty, $29,149. Call 780-974-9700,
Tofield, AB., www.heritagetrailers.ca

20’ TANDEM AXLE cattle trailer, lift-off top 
(converts to open trailer), $4500 OBO. Call 
306-862-8460, 306-277-4503, Gronlid, SK.

CANADA’S AG-ONLY 
LISTINGS GIANT

2018 SUNDOWNER RS 8’x30’ GN, triple 7K 
axles, spare tire, 8/11/11 compartments,  
#J1KB6153, $34,500. 1-866-346-3148 or 
shop online 24/7 at: allandale.com

CALL GRASSLAND TRAILERS for your best 
deal on quality livestock trailers by Titan, 
Duralite (all aluminum riveted) and Circle 
D. Fall Special in stock- 25’ Duralite, 
$23,500; 20’ Titan smooth wall classic 
steel stock, $14,500. 306-640-8034 cell, 
306-266-2016, Wood Mountain, SK.  Email 
gm93@sasktel.net

DELIVERY AVAILABLE ON ALL TRAIL-
ERS. Full line-up of Wilson Trailers also 
available in BC! Call for more info on get-
ting a trailer delivered to you! With almost 
2 decades of Sales & Service, we will not 
be undersold! Call 1-888-641-4508, Bassa-
no, AB., www.desertsales.ca

2017 EXISS 20' Stock Trailer, (2) 7000 lb.
torsion axles, 8 yr. struct. & 3 yr. BTB
warranty, $21,750. Tofield, AB. Call
780-974-9700 www.heritagetrailers.ca

24’ GOOSENECK 3-8,000 lb. axles, $7890; 
Bumper pull tandem lowboys: 18’, 16,000 
lbs., $4750; 16’, 10,000 lbs., $3390; 16’, 
7000 lbs., $2975, 8000 lb Skidsteer, $1990 
F a c t o r y  d i r e c t .  1 - 8 8 8 - 7 9 2 - 6 2 8 3 . 
www.monarchtrailers.com

PRECISION TRAILERS: Gooseneck and 
bumper hitch. You’ve seen the rest, now 
own the best. Hoffart Services, Odessa, SK. 
306-957-2033 www.precisiontrailers.ca

HEATED SNOWMOBILE TRAILERS, starting 
at $14,995! Call 1-866-346-3148 or shop 
online 24/7 at: allandale.com

BEHNKE DROP DECK semi style and 
pintle hitch sprayer trailers. Air ride, 
t a n d e m  a n d  t r i d e m s .  C o n t a c t  S K : 
306-398-8000;  AB: 403-350-0336.

1995 DOEPKER 48’, 102”, tandem machin-
ery trailer, single drop, hyd. tail/flip, alum. 
outriggers, 12,000 lb. winch, good cond., 
$30,000. A.E. Chicoine Farm Equipment, 
306-449-2255, Storthoaks, SK.

130 MISC. SEMI TRAILERS, flatdecks, 
lowbeds, dump trailers, jeeps, tankers, etc. 
Check www.trailerguy.ca for pictures 
and prices. 306-222-2413, Saskatoon, SK.
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      ACROSS
  1. She plays Sabrina on The Mick (3 words)
  6. She plays Sophie, one of Alice’s co-workers on 

The Catch
  9. Actor Gainey
10. 2003 film in which Dwayne Johnson played a bounty 

hunter
12. She played Princess Isabella of France in Braveheart 

(1995)
14. 1986 Donald Sutherland film (Danish spelling)
15. Emily Deschanel’s husband
19. ___ Night (1980)
20. His father was Sheriff Andy Taylor
21. Miranda Cosgrove sitcom
23. Charles of the silent era (2 words)
24. One of the Coen brothers
26. Initials of the actor who plays a recurring character 

named Daniel on The Walking Dead
27. Former police inspector Bridges of TV
28. TV medical drama series (1994-2009)
29. Ordinary ___ Criminal (2000)
31. Actress Dill
35. 2014 Nicolas Cage film
37. Frances ___ (2012)
38. Airport director (1970)
39. 2013 film starring John Cusack and Malin Äkerman 

(2 words) (with The)
42. She played Sarah Hart in I Am Number Four (2011)
43. She played Queen Elizabeth II in The Queen (2006)
44. Breaking Upwards director (2009)
45. A ___ Action (1998)
47. Initials of the actor who starred in Primal Fear (1996)
49. Series ___ (last episode of a television show)
50. Attal from Israel
51. Moorehead of Bewitched
52. René Auberjonois’s son

      DOWN
  1. He plays Max Braverman on Parenthood
  2. Canadian actor who played Barry Lockridge on Land 

of the Giants (1968-1970)
  3. She played Julie’s sister, Judy McCoy on The Love 

Boat
  4. 2013 film starring Marion Cotillard, Joaquin Phoenix, 

and Jeremy Renner (with The)
  5. He played Haissam Haqqani in season 4 of 

Homeland
  7. The Last Man ___ (comedy series starring Will Forte) 

(2 words)
  8. He played Elvis, Greene’s second-in-command in 

Quantum of Solace (2008)
11. Dead Calm director (1989)
13. Initials of the actor who played Spike in Notting Hill
16. 2003 film about 1880s cattlemen (2 words)
17. 2016 Elle Fanning film (2 words)
18. She was nominated for an Academy Award for Best 

Actress for Chocolat
22. Sitcom Anthony Clark and Jean Louisa Kelly starred 

on (2 words)
25. ___ of Blood (1973)
30. Girl with a Pearl ___ (2003)
32. Rutger Hauer’s character in Ladyhawke (1985)
33. High ___ (1952)
34. Sue ___ Nivens (Betty White character)
36. She plays Michonne on The Walking Dead
38. She starred in A Little Trip to Heaven (2005)
40. Initials of the actress who played Marilyn Monroe in 

the HBO film The Rat Pack
41. Mona Lisa ___ (2003)
42. Blown ___ (1994)
45. ___ Code Name: Alexa (1993)
46. She played a former Hong Kong police officer on 

Rush Hour
48. She plays Doctor Julia Ogden on Murdoch Mysteries

2012 ADVANCE TC407, tri-axle alum. tank-
er, 41,600L, pump, loaded, new condition; 
2011 Stainless TC407, tri-axle tanker, 
11,100 USG, 2 comp., pump, scrubber. 
Cell 306-921-7721, 306-752-4909, Mel-
fort, SK.

TRAILTECH TRAILER: 22’, two 7000 lb ax-
les, bumper hitch, hi boy, low boy, beaver 
tails & tilt, elec. over hyds., winch & pick-
er, bolt rims. 403-346-7178, Red Deer, AB.

1981 NEIL’S 61’ double drop flat deck, 
snap-off neck, 36’ working deck, $7000; 
1998 Trailtech tandem 12’ sprayer trailer, 
$8000. Call 780-221-3980, Leduc, AB.

HI-BOY TRAILER, w/2-2500 gal. tanks, 3” 
Banjo ball valves & hoses. Tires good, 
$12,000 OBO. 306-834-7810, Dodsland, SK

2015 FORD F250 XLT, Super Duty 4x4  
crew cab, 6.7L Diesel, auto., trailer tow 
package, backup camera, tailgate steps, 
bronze fire exterior, tan cloth interior.  
6 1/2’ box with cover and chrome tube 
rails. 23,900 kms, balance of all factory 
warranties, $47,500 firm plus GST. Call Bill 
306-726-7977, Southey, SK.

2013 RAM 3500 SLT, crew cab, 6.7L, auto, 
4x4, dually, 99,900 kms., Sask tax paid, 
one owner,  local trade, $41,995. Hendry’s 
Chrysler, 306-528-2171, Nokomis, SK. 
DL#907140
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2004 F-150 HERITAGE, 5.4 auto., 2WD, 
only 80,000 kms., uses clean burning natu-
ral gas, economical to run! $3900. Cam-
Don Motors Ltd, 306-237-4212, Perdue, SK

1979 MACK TANDEM, R600 21' grain box,
300 HP, 10 speed, 3rd axle air lift, safetied,
$20,000. 204-324-9300 or 204-324-7622,
Altona, MB. E-mail: gpwiebe@sdnet.ca

1980 INT TANDEM Grain Truck, Cummins 
dsl., 13 spd., good BH&T. Call for a good 
price! 306-654-7772, Saskatoon, SK.

2007 MACK, 10 speed Eaton auto., new 
20’ CIM B&H, 940,000 kms., fresh Sask. 
safeties. Call 306-270-6399, Saskatoon, 
SK. www.78truxsales.com DL #316542.

ALLISON AUTOMATIC TRUCKS: Several 
trucks with auto. trans. available with C&C 
or grain or gravel box. Starting at $19,900;  
Call K&L Equipment, 306-795-7779, Itu-
na, SK. DL #910885.  ladimer@sasktel.net

AUTOSHIFT TRUCKS AVAILABLE: Boxed 
tandems and tractor units. Contact David 
306-887-2094, 306-864-7055, Kinistino, 
SK. DL #327784. www.davidstrucks.com

REMOTE CONTROL ENDGATE AND 
hoist systems can save you time, energy 
and keep you safe this seeding season. 
Give Kramble Industr ies  a  ca l l  at 
306-933-2655, Saskatoon, SK. or visit us 
online at: www.kramble.net

YEAR END GRAIN TRUCK CLEARANCE! 
2007 Mack 400 HP, Mack eng., AutoShift, 
A/T/C, new 20’ BH&T, new RR tires, 
716,000 kms., exc shape, was $67,500, 
NOW $63,500; 2007 IH 9200 ISX Cum-
mins, 430 HP, AutoShift, alum. wheels, 
new 20’ BH&T, fully loaded, 1M kms., real 
nice shape, was $67,500, NOW $63,500; 
2009 Mack CH613, 430HP Mack, 10 spd., 
3 pedal AutoShift, new 20’ BH&T, alum. 
wheels, 1.4M kms. has eng. bearing roll 
done, nice shape, was  $69,500, NOW 
$65,500; 2007 Kenworth T600, C13 Cat 
425 HP, 13 spd., AutoShift, new 20’ BH&T, 
alum. wheels, new paint, 1.0M kms., excel-
lent truck, was $71,500, NOW $67,500; 
2005 IH 4400 tandem, w/570 IH eng., 
320 HP, 10 spd., new 20’ BH&T, alum. 
wheels., 423,000 kms., very clean truck, 
excel lent  t i res ,  was $54,500,  NOW 
$51,500; 1996 Midland 24’ tandem grain 
pup, stiff pole, completely rebuilt, new 
paint, new brakes, excellent tries, was 
$18,500, NOW $16,500; 1999 IH 4700 
S/A w/17’ steel flat deck, 230,000 kms., 
IH 7.3 diesel, 10 spd., good tires, was 
$19,500, NOW $18,000; 2005 IH 9200 
tractor, ISX 430 HP Cummins, 13 spd., al-
um. wheels, flat top sleeper, good rubber, 
was $22,500, NOW $19,500. All trucks 
SK. safetied. Trades considered. Arborfield 
SK., Phone Merv at 306-276-7518 res., 
306-767-2616 cell. DL #906768.

2002-2003 FLD 120/60 series trucks; 2007 
W900, only 690 km, 2009 T800 single tur-
bo CAT; 2009 Cascadia, only 309,000 km; 
2011 T800 550 Cummins; 2011 Pro Star 
rebuilt Cummins. All units no emissions, 
Very good shape. Call 306-752-4909, cell 
306-921-7721, Melfort, SK.

2005 PETERBILT 379, C15, 18 spd., Super 
40 locks, 70” bunk, $40,000 OBO. Own-
er/operator. 780-914-7861, Viking, AB.

2008 PETERBILT 386, yellow, daycab, 18 
spd., 850,000 kms., 46k rears full locks, vg 
cond., $24,900. 780-206-1234, Barrhead.

1995 VOLVO, 350,000 original kms., 9500 
hrs., wet kit, 370 HP, 14 spd., one owner, 
farmer owned, exc. cond., 780-206-1234.

2004 IH 7600 tandem truck, 670,000 kms, 
13 spd., 425/65R22.5 front (20,000 lbs.), 
11R22.5 rear (46,000 lbs.),  $55,000. 
204-743-2324, Cypress River, MB.

2010 IHC PROSTAR day cab, heavy spec., 
800,000 kms., 46R double locks, 18 spd., 
485 Cummins, (0 hrs. on factory rebuilt 
c/w warranty), new clutch (warranty), 10 
new 24.5’s, nice clean heavy spec Western 
truck, $69,900. Will consider farm tractors 
or trucks on trade. Cam-Don Motors Ltd., 
306-237-4212, Perdue, SK.

2011 FREIGHTLINER DAY-CAB, Detroit 
DD15, 455 HP, 13 spd., 12 front, 40 rear, 
175” WB, 715,800 kms., $44,900. DL# 
1679. Norm 204-761-7797, Brandon, MB.

2012 MACK CXU613 day-cab, Mack MP8, 
455HP, Eaton 13 spd., $39,900. DL#1679. 
Norm 204-761-7797, Brandon, MB.

2013 KENWORTH T660, 550 Cummins 
ISX, 18 spd., Super 40’s, 804,630 kms.; 
2016 Lode King Super B grain trailers, 
205,301 kms. $145,000 for both. Will sell 
separate. 306-741-6297, Swift Current, SK

2013 PROSTAR MAX FORCE 13, 18 spd., 
4-way lockers, 46 rears, new rubber, 52” 
high rise bunk, fresh safety, white colour, 
v. clean, Wabasco heater, 800,000 kms., 
$40,000 OBO. 306-334-2958, Balcarres, SK

2015 VOLVO 630, D13 500 HP, I-Shift, 
335,000 kms, 2016 Doepker Super B grain 
hoppers, Air Max, like new, $191,000 unit. 
Will separate. 204-761-6695, Brandon, MB 

FREIGHTLINER CASCADIA, 530 HP Detroit
deleted eng., 46,000 lb. diff., 18 spd., full
fenders, new tires and beacon, $80,000.
306-642-8551, Assiniboia, SK.

2009 FORD F-550, RWD, 6.4 L diesel, auto, 
duals, 11’ deck, new front, 200,000 kms., 
ready to work! $15,900. Cam-Don Motors 
Ltd., 306-237-4212, Perdue, SK.

SWEEPRITE SR4400, 53,870 kms., S/A, 
6’ rear broom, Cummins 5.9L, $7980. 
1-800-667-4515, www.combineworld.com

1986 DODGE 1 TON, duals, good 360 mo-
tor, rebuilt tranny (300 KM), rebuilt carbu-
retor. New battery, newer fenders, cab 
f loor,  w/Haul-Al l  packer/dump box, 
$4,900. Call 204-889-1697, Winnipeg, MB.

1994 WESTERN STAR 4964F Crane 
truck, 584,000 kms., T/A, Cat 3406, Eaton 
18 spd., Ferrari 8300 Kg crane, fresh safe-
ty, $19,800. Call 1-800-667-4515 or visit: 
www.combineworld.com

CANADA’S AG-ONLY 
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2016 SUBARU FORESTER name top pick 
for 2016. Starting from $29,360. Great se-
lection to choose from!! 1-877-373-2662,  
www.subaruofsaskatoon.ca DL #914077.

SPECIAL PURCHASE OF new and near-
new 2014-2015 Crosstrek XVs. Save up to 
$5000. Come in quickly!! 1-877-373-2662. 
www.subaruofsaskatoon.ca DL #914077.

WATROUS MAINLINE
0% FINANCING UP  
TO 84 MONTHS ON 
NEW GM VEHICLES!

2017 GMC & Chev 1/2 ton Crew 4x4 
5.3L V8, loaded, cloth, STK #H2022

MSRP $48,625 *30 in stock
Cash Price $38,995 

or $245 b/w @ 0% 84 MO

2009 GMC C8500 REGULAR CAB 
TANDEM  

7.8L 300HP, Allison auto, Ultracel box, 
remote hoist & endgate, electric tarp, 
cloth, white, 68,234km, Stk#M7369B 

$79,995

2001 INTERNATIONAL 9100 SERIES 
TANDEM GRAIN TRUCK  

C-12 CAT 375-450 HP, 10 speed fuller 
trans, air ride, CIM 20’x65” Grain Box, 
Michels electric roll tarp. Remote hoist, 
endgate and tarp, white with teal box, 

531,158kms, Stk#G1440A 
$69,995

WATROUS MAINLINE 
MOTOR PRODUCTS LTD. 
HIGHWAY #2 EAST – WATROUS, SK

306-946-3336
1-800-667-0490
www.watrousmainline.com

DL#907173

2014 KENWORTH T370 TANDEM 
GRAIN TRUCK Paccar PX-8 350hp 

1000 lbft Torque Allison 6-Spd 3000RDS 
Air seat, dual pass. seat cloth interior 
ACT, P.W P.L. 22” Alum Wheels Front 
Tires 315/80R22.5 Rear tires 11R22.5 
Power-Heated Aerodynamic Mirrors, 

AM/FM/CD/Bluetooth Radio Full  
Gauges 100 Gal. Alum Fuel tank 

14,600F.Axle 40,000R.Axles with Air
Suspension Jacobs brake, Cab Corner 

windows, Trailer Brake Controls,  
8 1/2 X 16 X 65” CIM ULTRACEL BOX
ELECTRIC TARP, TAILGATE & HOIST, 

Cloth Interior, Red, 33,579KM
Stk #M7323A  $140,395

MEDIUM DUTY 
TRUCKS

2013 KENWORTH T370 TANDEM 
GRAIN TRUCK, Paccar PX-8, 350hp, 

1000lb ft, Torque Allison, 6spd, 
3000RDS Air seat, dual pass. seat 

cloth interior ACT P.W P.L 22” Alum 
Wheels, Front Tires 315/80R22.5 
Rear tires 11R22.5 Power-Heated 
Aerodynamic Mirrors AM/FM/CD/

Radio Full Gauges 100 Gal. Alum Fuel 
Tank 14,600F. Axle 40,000R.Axles with 

Air Suspension Jacobs brake Trailer 
Brake Controls 8-1/2X20’X65” CIM 

ULTRACEL ELECTRIC TARP TAILGATE & 
HOIST, Cloth Interior, Red, 38,035km, 

Stk#M7368A $133,395

1992 GMC TOPKICK  
3116 CAT, A/C 13 speed Eaton manual 
transmission, remote hoist & end gate, 

full tandem, roll top, new air ride drivers 
seat, clean 70,985km, Stk#M7346B 

$49,995

SPECIAL PURCHASE OF new and near 
new 2014-2015 Crosstrek XVs. Save up to 
$5000. Come in quickly!! 1-877-373-2662. 
www.subaruofsaskatoon.ca DL #914077.

ROUGH LUMBER: 2x6,  2x8,  2x10,  1” 
boards, windbreak slabs, 4x4, 6x6, 8x8, all 
in stock. Custom sizes and log siding on 
order. Call V&R Sawing 306-232-5488, 
Rosthern, SK.

CONTINUOUS METAL ROOFING, no ex-
posed screws to leak or metal overlaps. 
Ideal for lower slope roofs, rinks, church-
es, pig barns, commercial, arch rib build-
ing and residential roofing; also available 
in Snap Lock. 306-435-8008, Wapella, SK.

www.windandweathershelters.com 
COMMERCIAL GRADE Wind and weather 
shelter buildings available in widths from 
20’ to 90’. Prices starting at $2495. If you 
have bought an auction building and need 
to upgrade to more durable material or 
p a r t s ,  we  c a n  h e l p !  C o n t a c t  Pa u l  
306-641-5464 or Ladimer 306-795-7779. 
Located in Yorkton, SK.

BUSINESS FOR SALE, $120,000. Offers 
great growth opportunity in consumer and 
pet industry. Saskatoon, SK. Call Bert 
306-664-BERT(2378).

PROVEN FARMING SKILLS but need land? 
Operator with growth to ownership oppor-
tunities available; May require relocation. 
Call 403-775-0536.

SUITE Business Services: Helping small 
businesses to grow, start and sell their 
business. Ph/txt Bert 306-664-BERT(2378)

SMALL  BUS INESSES  FOR  SALE : 
$50,000 to $500,000. Land and buildings 
not included. SUITE Business Services. 
Ph/txt Bert 306-664-BERT(2378).

NEED A LOAN? Own farmland? Bank says 
n o ?  I f  y e s  t o  a b o v e  t h r e e ,  c a l l 
1-866-405-1228, Calgary, AB.

FARMING OPERATING LOSSES For Sale: A
longstanding farm that has now ceased its
operations has substantial operating losses
in a #'d company available for purchase
and utilization by another farming opera-
tion. These losses can be used to offset
farm income and/or farming capital gains.
$97,500. 250-999-4777, Vancouver, BC.
just.p@shaw.ca

DEBTS, BILLS AND charge accounts too 
high? Need to resolve prior to spring? Call 
us to develop a professional mediation 
plan, resolution plan or restructuring plan. 
Call toll free 1-888-577-2020.

FARM/CORPORATE PROJECTS. Call A.L. 
Management Group for all your borrowing 
and lease requirements. 306-790-2020, 
Regina, SK.

SASKATOON FARM TOY and Collectible 
Show at the German Culture Center, Jan. 
12th, 13th & 14th 2018. Fri. 5 PM - 9 PM; 
Sat. 10 AM- 5 PM; Sun. 10 AM- 4 PM. Spe-
cial features: Farm Toys and Scenes; Con-
struction Equipment; Vintage toys and 
much more! 306-237-4747, Saskatoon, SK.

LONG LAKE TRUCKING, two units, custom 
hay hauling.  306-567-7100, Imperial, SK.

JIM’S TUB GRINDING, H-1100 Haybuster 
with 400 HP, serving Saskatchewan. Call 
306-334-2232, 306-332-7332, Balcarres.

BRUSH MULCHING. The fast, effective 
way to clear land. Four season service, 
competitive rates, 275 HP unit, also avail. 
trackhoe with thumb, multiple bucket at-
tachments. Bury rock and brush piles and 
fence line clearing. Borysiuk Contracting 
Inc., www.bcisk.ca Prince Albert, SK., 
306-960-3804.

NEUFELD ENT . CORRAL CLEANING , 
payloader, Bobcat with rubber tracks and 
ve r t i c a l  b e a t e r  s p r e a d e r s .  P h o n e 
306-220-5013, 306-467-5013, Hague, SK.

REGULATION DUGOUTS: 120x60x14’, 
$2000; 160x60x14’, $2950; 180x60x14’, 
$3450; 200x60x14’, $3950. Larger sizes 
avail. Travel incl. in SK. See us on FB at 
saskdugouts. 306-222-8054, Saskatoon SK

MULCHING- TREES, BRUSH, Stumps. 
Call today 306-933-2950. Visit us at: 
www.maverickconstruction.ca

HYDRAULIC PULL SCRAPERS 10 to 25 
yds., exc. cond.; Loader and scraper tires, 
custom conversions available. Looking for 
Cat cable scrapers. Quick Drain Sales Ltd., 
306-231-7318, 306-682-4520 Muenster SK

1986 CASE 450C dozer crawler, 6-way 
blade $9500. www.waltersequipment.com
204-525-4521. Minitonas, MB.

2006 KOBELCO SK290LC Excavator, 
5708 hrs., tracks and undercarriage 75%, 
good pins, digging bucket, good cond., 
$59,800. Call 1-800-667-4515 or visit 
www.combineworld.com

HYDRAULIC SCRAPERS: LEVER 60, 70, 
80, and 435, 4 to 30 yd. available. Rebuilt 
for years of trouble-free service. Lever 
Holdings Inc. 306-682-3332 Muenster, SK.

2008 G940 TANDEM drive articulated, Vol-
vo D7E eng., net 165 HP, HTE 1160, shut-
tle auto shift trans. (11 fwd, 6 rvs), 14’ 
mold board, 5688 hrs., $74,800. DL#1679. 
Norm 204-761-7797, Brandon, MB.

ROAD GRADERS CONVERTED to pull 
behind large 4 WD tractors, 14’ and 16’ 
blade widths avail. 306-682-3367, CWK 
Ent. Humboldt, SK. www.cwenterprises.ca

EXCAVATOR BUCKETS, various shapes 
and sizes for different excavators. Call 
204-871-0925, MacGregor, MB.

1997 CAT D6R crawler,  enclosed cab 
w/air, heat, canopy, front sweeps, rear 
screen, side covers, H.S. dozer, twin tilts, 
Cat. genuine UC at 70%, diff. steering. 
Priced well below retail at $ 44,500! Call 
Robert  Harr is ,  G iml i ,  MB.  to l l  f ree: 
1-877-614-4203, or cell: 204-470-5493. 
Visit: robertharrisequipment.com for com-
plete details & pics of all our equipment.
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Lyle Muyres Todd Cole Russ Jewitt
Humboldt SK Moose Jaw SK Swift Current SK
306-231-3026 306-690-1923 306-741-3751
lyle.muyres@corrgrain.ca todd.cole@corrgrain.ca russ.jewitt@corrgrain.ca
John Thomas Allen Capnerhurst Chris Roche
Red Deer AB Trochu AB Regina SK
403-506-4742 403-396-0242 306-533-8499
john.thomas@corrgrain.ca allen.capnerhurst@corrgrain.ca chris.roche@corrgrain.ca
Oscar Wiebe Jordan Sanders Scott Leier
Maple Creek SK Balgonie SK Sedley SK
306-661-8789 306-539-8067 306-537-6241 
oscar.wiebe@corrgrain.ca jordan.sanders@corrgrain.ca scott.leier@corrgrain.ca

www.corrgrain.ca

Grain Bins  Fertilizer Bins  Handling Systems  Grain Monitoring Technology

Tom Gall
 Nampa  AB
 780-618-4620
 tom.gall@corrgrain.ca

Wayne Zoeteman
Fort MacLeod AB
403-393-2662
wayne.zoeteman@corrgrain.ca

Toll free: 
1-844-850-CORR 

(2677)

Be sure to stop by and see us at 

Crop Production Show!
January 8 - 11th, Prairieland Park, Booth C43

Be sure to stop by and see us at 

Crop Production Show!
January 8 - 11th, Prairieland Park, Booth C43

1-877-463-82561-877-463-82561-877-463-8256

Trusted by Customers for 40 years

Goebel Bins from Prairie Steel
Call for Winter Specials

306-933-1141

Complete System Set-Up

FOR ALL YOUR STORAGE 
REQUIREMENTS

bins@prairiesteel.com

HOPPER BINS up to 17,000 Bushel 

DARMANI GRAIN STORAGE
1-866-665-6677  sales@darmani.ca

WHY buy “Traditional Flat Bottom” when you can 
have Hoppers for less $$?

* 52” lid with posi-drive remote opener
* Galvanized cone w/40 degree slope

* Rack & Pinion slide gate w/28” clearance

INDUSTRY LEADING - Biggest Steel Skid Available  
ENGINEERED for STEEL SKID or CEMENT MOUNT

MATERIAL only or complete TURN-KEY packages

One call can save you 1000’s

ON SALE NOW
STEEL bin floors + AERATION Fans

YEAR END SPECIALS
Lease NOW with NO deposit

NO payments until Summer of 2018

2006 KOMATSU D65 EX-15. Approx. 5950 
org. hrs., 24” pads, straight tilt blade, 3 
tooth ripper, excellent working cond., very 
good UC, $139.500. Bush canopy available. 
Trades considered (warranty). Can deliver.  
Call 204-743-2324, Cypress River, MB.

2002 JCB 214 SLP backhoe; Case 2870 
w/Degelman dozer; Fassi hyd. arm & 10’ 
1-ton steel deck. Call 306-240-8086.

RECLAMATION CONTRACTORS: Bigham 
3 and 4 leg mechanical trip 3 PTH Paratills 
in stock; Parts for Bigham & Tye paratills; 
6 & 8 leg paratills available for farm use.  
1-888-500-2646, Red Deer, AB.

1978 CHAMPION 740 motor grader, De-
troit 6 cylinder, showing 2568 hours, 14’ 
moldboard, scarifier, cab, new rear tires,
$16,900.  Call 1-800-667-4515, or visit: 
www.combineworld.com

JCB 550-17 EXTENDED boom forklift, very 
good condition, $85,000. 204-243-2453, 
High Bluff, MB.

1980 CAT D6D, PS, hyd. angle dozer 
w/tilt, wide pad, & winch, very low hrs. 
Call Scott, 306-533-6397, Regina, SK.

2011 KOMATSU TC308 excavator, hyd. 
thumb, guarding, very clean, 5300 hrs., 
$145,000. Randy 780-983-0936, Camrose

2014 L10 TAKEUCHI Skid Steer, 3500 hrs., 
good condition, comes with tooth bucket. 
306-441-1684, Cut Knife, SK.

MOVE YOUR DIRT real cheap! Low prices! 
(3) Cat 641 motor 28 yard scrapers; Cat 
235 excavator w/digging bucket, not used 
in 5 yrs.; Cat D9-G hyd. dozer w/tow 
winch; (2) Cat 980B loaders w/bucket; Cat 
977-K loader. Equipment of all types. New 
& used parts. 2 yards over 50 acres. Cam-
brian Equipment Sales, Winnipeg, MB. (Ph) 
204-667-2867 or (Fax) 204-667-2932.

SKIDSTEER ATTACHMENTS: Buckets, rock 
buckets, grapples, weld-on plates, hyd. au-
gers, brush cutters and more large stock. 
Top quality equipment, quality welding 
and sales. Call Darcy at 306-731-3009, 
306-731-8195, Craven, SK.

2010 CAT D7R 2 LGP crawler tractor, Pack-
ard winch, AC, cab, canopy, sweeps, A- 
dozer 16.6”, 36” pads, UC as new, 6282 
hrs., very clean, $285,000; 2008 JD 850J 
WLT crawler dozer, c/w ROP’S, 12’ 6-way 
blade, SBG pads, 8700 hrs., $95,000. 
204-871-0925, MacGregor, MB.

KELLO/ ROME/ TOWNER/ KEWANEE  
disc blades and bearings: 22” to 36” Inger-
soll notched. Oilbath, regreaseable and 
ball bearings to service all makes of con-
struction and ag. discs. 1-888-500-2646, 
Red Deer, AB. www.kelloughs.com

2007 CAT D6N LGP Dozer, new under-
carriage, 34” pads, diff. steer, 6-way blade, 
16,131 hrs., $94,900. 1-800-667-4515, 
www.combineworld.com

1980 D6D DOZER, wide pad, winch; 1993 
D37 P6 6-way dozer, cab. 306-304-1959. 
Goodsoil, SK.

CLIFF’S USED CRAWLER PARTS. Some 
o lder  Cats ,  IH  and  A l l i s  Cha lmers . 
780-755-2295, Edgerton, AB.

290 CUMMINS, 350 Detroit, 671 Detroit, 
Series 60 cores. 306-539-4642, Regina, SK

DIESEL ENGINES, OVERHAUL kits and 
parts for most makes. Cat, CIH, Cummins, 
Detroit, Mack. M&M Equipment Ltd., Parts 
and Service phone: 306-543-8377, fax: 
306-543-2111, Regina, SK.

GREAT PRICES ON new, used and remanu-
factured engines, parts and accessories for 
diesel pickups. Large inventory, engines 
can be shipped or installed. Give us a call 
or check: www.thickettenginerebuilding.ca 
Thickett Engine Rebuilding. 204-532-2187, 
Russell, MB.

3406B, N14, SERIES 60, running engines 
and parts .  Cal l  Yel lowhead Traders , 
306-896-2882, Churchbridge, SK.

WANTED DIESEL CORES: ISX and N14 
Cummins, C15 Cats, Detroits Ddec 3, 4, 
DD15. Can-Am Truck  1-800-938-3323.

USED, REBUILT or NEW engines. Spe-
cializing in Cummins, have all makes, large 
inventory of parts, re-powering is our spe-
cialty. 1-877-557-3797, Ponoka, AB.

FARM AND INDUSTRIAL ELECTRICAL 
motor sales, service and parts. Also sale 
of, and repairs to, all makes and sizes of 
pumps and phase converters, etc. Tisdale 
M o t o r  R e w i n d i n g  1 9 8 4  L t d . , 
306-873-2881, fax 306-873-4788, 1005A- 
111th Ave., Tisdale, SK. tmr@sasktel.net  
Website: www.tismtrrewind.com

STEEL CLADDING: NEW Grade A, 3/4” 
high rib, 29 gauge Galvalume $0.82/SF or 
White-White $0.99/SF cut to your length! 
All accessories available. Prairie Steel, Cla-
vet, SK. Call 1-888-398-7150, or email 
buildings@prairiesteel.com

GRAIN
HANDLING
& STORAGE

 HUTCHINSON Grain Pumps/  
 Loop Chain Conveyors
 LAMBTON & SUKUP  

 Galvanized Bucket Elevators 
 LAMBTON & SUKUP  

 Galvanized Drag Chain  
 Conveyors
 Rail Load-Out Systems
 Pulse Crop Handling Equipment 
 SUKUP Bins & Aeration
 Intra Grain Bin Sense  

 Temperature Monitoring

1-800-561-5625
www.skywaygrainsystems.com

INSULATED FARM SHOP packages or 
bui l t  on s i te ,  for  ear ly  booking cal l 
1-800-667-4990 or visit our website: 
www.warmanhomecentre.com

BEHLEN STEEL BUILDINGS, quonsets, 
convex and rigid frame straight walls, 
grain tanks, metal cladding, farm- com-
mercial. Construction and concrete crews. 
Guaranteed workmanship. Call your Saska-
toon and Northwest Behlen Distributor, 
Janzen Steel Buildings,  306-242-7767, 
Osler, SK.

DIAMOND CANVAS SHELTERS, sizes 
ranging from 15’ wide to 120’ wide, any 
length. Call Bill 780-986-5548, Leduc, AB. 
www.starlinesales.com

STRAIGHT WALL BUILDING packages or 
bui l t  on s ite.  For early booking cal l 
1-800-667-4990 or visit our website: 
www.warmanhomecentre.com

WOOD POST BUILDING packages or built 
o n  s i t e .  F o r  e a r l y  b o o k i n g  c a l l 
1-800-667-4990 or visit our website: 
www.warmanhomecentre.com

ARM RIVER POLE BUILDINGS, 40’x60’ to 
80’x300’, Sask. only. Call 306-731-2066, 
Lumsden, SK., metalarc@live.ca

 ZIP P ERLO CK
 Buildin g Com p a n y (2005) In c.
 O rde r N O W  for 2018 

 Cons tru c tion
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 • H igh  P ro file • B ig O verh ea d  
 Do o rs  • Eq uip m en t • Gra in  

 •   F ertilizer   •   P o ta to es    •   S h o p s

 Pre Engineered Structural 
 Steel Buildings

 1-888-6 92-5515
 D errick - Cell

 306 -6 31-8550
 www.z ip p e rloc k .c om

 EARLY ORDER

 Au tho rized  In d ep en d en t Bu ild er

 D ro p b y a n d  s e e  us  a t
   CROP PRODUCTION SHOW

 In  HALL “B”   Booth    1 3 3
 As k Us  Ab o ut O ur 

 EAR LY O R DER  S P ECIAL !

POLE BARNS, WOODSTEEL packages, 
hog, chicken and dairy barns. Construction 
and concrete crews available. Mel or Scott, 
MR Steel Construction, 306-978-0315, 
Hague, SK.

WOOD POST BUILDING packages or built 
o n  s i t e .  F o r  e a r l y  b o o k i n g  c a l l 
1-800-667-4990 or visit our website: 
www.warmanhomecentre.com

STRAIGHT WALL BUILDING packages or 
bui l t  on s ite.  For early booking cal l 
1-800-667-4990 or visit our website: 
www.warmanhomecentre.com

STEEL FARM BUILDINGS On Sale: Prai-
rie Steel Products is offering winter book-
ing discounts on all steel farm buildings. 
Book now for spring delivery and save! Vis-
it our booth at the Crop Production Show 
in Saskatoon Jan. 9-12 for more info. 
1-888-398-7150, www.prairiesteel.com

WINTER SPECIAL: All post & stud frame 
farm buildings. Choose sliding doors, over-
head doors or bi-fold doors. New-Tech 
Construction Ltd 306-220-2749, Hague, SK

AFAB INDUSTRIES POST frame buildings. 
For the customer that prefers quality. 
1-888-816-AFAB (2322), Rocanville, SK.

FARM BUILDINGS

Westrum Lumber
www.westrumlumber.com

1-888-663-9663
Rouleau, SK

INSULATED FARM SHOP packages or 
bui l t  on s i te ,  for  ear ly  booking cal l 
1-800-667-4990 or visit our website: 
www.warmanhomecentre.com

TIM’S CUSTOM BIN MOVING and Haul-
ing Inc. Up to 22’ diameter. 204-362-7103  
binmover50@gmail.com

BROCK (BUTLER) GRAIN BIN PARTS 
and accessories available at Rosler Con-
struction. 306-933-0033, Saskatoon, SK.

FOR ALL YOUR grain storage, hopper 
cone and steel floor requirements contact: 
Kevin’s Custom Ag in Nipawin, SK. Toll 
free: 1-888-304-2837.

POLY GRAIN BINS, 40 to 150 bu. for grain 
cleaning, feed, fertilizer and left over treat-
ed seed. Booth C34 at the Crop Production 
Show in Saskatoon. Call 306-258-4422, 
Vonda, SK. www.buffervalley.com

BOOK NOW, TAKE DELIVERY, DON’T 
PAY UNTIL NOVEMBER, 2018 .  Top 
quality MERIDIAN bins. Price includes: 
skid, ladders to ground, manhole, set-up 
and delivery within set radius. Meridian 
Hopper Combo SPECIAL :  5000 bu. , 
$14,990. We manufacture superior quality 
hoppers and steel floors for all makes and 
sizes. Know what you are investing in. Call 
and find out why our product quality and 
price well exceeds the competition. We 
also stock replacement lids for all makes & 
models of bins. Leasing available. Hoffart 
Services Inc., 306-957-2033, Odessa, SK.

 Fast and convenient concrete pad
 Engineered for hoppers with NO skids
 Cost effective anywhere in Western  

 Canada

PRECAST  
HOPPER BIN PADS

PRECAST  
HOPPER BIN PADS

403-415-5502
Altamixconcrete.com

Didsbury, AB

GRAIN BIN INSTALLATION. Large diame-
ter bin setup, concrete, and repairs. Now 
booking Spring 2018. Quadra Develop-
ment Corp., 1-800-249-2708.

BIN MOVING, all sizes up to 19’ diameter, 
w/wo floors; Also move liquid fert. tanks. 
306-629-3324, 306-741-9059, Morse, SK.

Download the 
free app today.

HENRY

PH: (306) 242-7767

Stop By Our Booth 
At The 

Crop Production 
Show

Jan 8th - 11th

C36 & C37
LIFETIME LID OPENERS. We are a stock-
ing dealer for Boundary Trail Lifetime Lid 
Openers, 18” to 39”. Rosler Construction  
2000 Inc., 306-933-0033, Saskatoon, SK.

CHIEF WESTLAND AND CARADON BIN 
extensions, sheets, stiffeners, etc. Now 
available. Call Bill 780-986-5548, Leduc, 
AB. www.starlinesales.com

SAVE FREIGHT! U-weld hopper cones for 
all brands of bins up to 24’. Middle Lake 
Steel, 306-367-4306 or 306-367-2408. 
www.middlelakesteel.com

20’ AND 40’ SEA CONTAINERS, for sale 
in Calgary, AB. Phone 403-226-1722,  
1-866-517-8335. www.magnatesteel.com

SHIPPING CONTAINERS FOR SALE. 20’- 
53’, delivery/ rental/ storage available. For 
inventory and prices call: 306-262-2899, 
Saskatoon, SK.  www.thecontainerguy.ca

20’ TO 53’ CONTAINERS. New, used and  
modified. Available Winnipeg, MB; Regina 
and Saskatoon, SK. www.g-airservices.ca 
306-933-0436.

CONTAINERS FOR SALE OR RENT: All 
sizes. Now in stock: 53’ steel and insulated 
stainless steel. 306-861-1102 Radville, SK.

BEAVER CONTAINER SYSTEMS, new 
and used sea  conta iners ,  a l l  s i zes .   
306-220-1278, Saskatoon and Regina, SK.

20’ and 40’ SHIPPING CONTAINERS 
and storage trailers. Large Sask. inventory. 
Phone 1-800-843-3984 or 306-781-2600.

HORNOI LEASING NEW and used 20’ and 
40 ’  sea  cans  for  sa le  or  rent .  Ca l l 
306-757-2828, Regina, SK.

 Com e see us at our new 
 location at M B Ag Days

 B ooth  142 4
 W es tob a  A g 

 C entre C oncours e
 Jan. 16- 18th, 2018

 For all your Keho, 
 Grain Guard, Aeration &  
 Storm ax/ OPI Products

 Gerald Shym ko
 Calder 306-742-4445
 or 1-888-674-5346

KEHO/ GRAIN GUARD Aeration Sales 
and Service. R.J. Electric, Avonlea, SK. Call 
306-868-2199 or cell 306-868-7738.

KEHO/ GRAIN GUARD/ OPI STORMAX. 
For sales and service east central SK. and 
MB., call Gerald Shymko, Calder, SK., 
306-742-4445 or toll free 1-888-674-5346.

2008 WALINGA TRIDEM live bottom, 
107,493 kms, alum., 12 comp., hydraulic 
control, very good condition, $44,800. 
1-800-667-4515. www.combineworld.com

RM45 MERIDIAN, $35,000; RM55 Me-
ridian, $36,500; 1645 TL Convey-All , 
$29,500. Call 306-648-3622,  Gravelbourg.

306-664-4420
www.crohnsandcolitis.ca
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during our

DOWN TO 
EXTENSION 

HEIGHT IN LESS 
THAN 

10 MINUTES!

ALL COMPONENTS ARE EASILY 
REMOVED IN MINUTES.

BREAKDOWN OF TARP COMPONENTS 
FIT INSIDE OF GRAIN TANK.

12V, DC MOTOR IS OPERATED USING 
A ROCKER SWITCH, IS A STANDARD 
FEATURE ON ALL SYSTEMS.

LIGHTWEIGHT.

Call For Details

Industries, Ltd.

P.O. Box 119 St. Gregor, SK., Canada S0K 3X0 
Phone: (306) 366-2184  Fax: (306) 366-2145

email: sales@michels.ca www.michels.ca

SAVE NOWELECTRIC HOPPER COVERS 
FOR COMBINES by:

Nov. 1, 2017 - Jan. 15, 2018

BUILD YOUR OWN conveyors,  6”, 7”, 8” 
and 10” end units available; Transfer con-
veyors and bag conveyors or will custom 
build. Call for prices. Master Industries 
Inc .  www.masterindustr ies.ca Phone 
1-866-567-3101, Loreburn, SK.

FERTILIZER
FOR ALL YOUR

EQUIPMENT NEEDS

1.800.667.8800 | nuvisionind.com

CALL US FOR PARTS ON ALL
SPREADER/TENDER
MAKES & MODELS

2012 CASE 4530, 3-bin, 70’ booms, 2000 
hrs., ext. warranty, $152,000; 2011 4520 
1-bin, 70’ booms, $145,000; 2010 Case 
3520, 3-bin, 2670 hrs., $115,000;  SPE-
CIAL: 2010 4520 1- bin, 70’ booms, 1800 
hrs., $125,000; 2010 Case 4520, 1-bin, 70’ 
booms, 1920 hrs., AutoSteer, $138,000; 
2006 Case 4510, AutoSteer, FlexAir 70’ 
booms, 7400 hrs., $77,000; 2005 Case 
4520 w/70’ FlexAir, 4000 hrs., $78,000; 
2004 Case 4010, 80’ SPRAYER, 7000 hrs., 
$58,000; 2002 Loral AirMax 1000, 70’ 
boom, $63,000; 2009 AgChem 3 wheeler, 
4000 hrs., G-force spinner bed, $88,000; 
2004 KBH Semi tender, self-contained, 
$32,500; 2009 and 2012 Merritt semi belt 
tender,  se l f -contained,  $33,500 and 
$44,000; 24 ton Wilmar tender beds, 
$18,500 ea; 2010 Wilmar Wrangler 4560, 
loader, 1600 hrs., $25,500; 2009 Wran-
gler, 2400 hrs., $23,500; 18,000 gal. NH3 
holding tank, $34,500. All USD prices. 
406-576-3402 or 406-466-5356, Choteau, 
MT. Visit online:  www.fertilizerequip-
ment.net

USED FERTILIZER SPREADERS: 4-8T; New 
Loftness 8T; used Wilmar 16T tender. Call 
1-866-938-8537, Portage, MB.

SELLING: TWO 30,000 gallon NH3 bullets, 
c/w skids & pumping units, $125,000/ea. 
Call Colin 780-806-0501, Sedgewick, AB.

TORO-MASTER NH3 CADDY w/twin 2000 
tanks, high flotation tires and big plumb-
ing, like new condition, $65,000 OBO. 
204-648-7085, Grandview, MB.

2010 TERRAGATOR 8204 w/AirMax Preci-
sion 2 bed (2 bin), 4400 hrs., $93,500 
USD; 2014 Rogator 1300 AirMax, 60’ 
booms, 3220 hrs., $127,000; 2012 Ag-
Chem Rogator 1300, 2000 hrs.,  120’ 
booms, $152,000. Call 406-576-3402 or  
406-466-5356, Choteau, MT. www.fertili-
zerequipment.net

MERIDIAN AUGERS IN STOCK: swings, 
truck loading, Meridian SP movers. Call  
Hof far t  Serv ices  Inc . ,  Odessa ,  SK . , 
306-957-2033.

MERIDIAN TRUCKLOADING AUGERS 
TL10-39, loaded, $18,300 HD10-46, load-
ed, $19,500; HD10-59, loaded, $20,425; 
TL12-39, loaded with 37 EFI engine, 
$20,370. 306-648-3622, Gravelbourg, SK.

NEVER CLIMB A BIN AGAIN! Full-bin Su-
per Sensor, reliable hardwired with 2 year 
warranty; Magnetic Camera Pkg. - One 
man positioning of auger (even at night); 
Hopper Dropper - Unload your hopper bins 
without any mess; Wireless Magnetic LED 
Light - Position your swing auger at night 
from the comfort of your truck. Safety and 
convenience are the name of the game. 
www.brownlees.ca Brownlees Trucking Inc 
Unity, SK., 306-228-2971, 1-877-228-5598 

REMOTE CONTROL SWING AUGER 
movers, trailer chute openers, endgate 
and hoist systems, wireless full bin alarms, 
swing belt movers, wireless TractorCams, 
motorized utility carts. All shipped directly 
to you. Safety, convenience, reliability. 
Kramble Industries at 306-933-2655, 
Saskatoon, SK. or www.kramble.net

YEAR END CLEARANCE:  New SLMD 
1272 and HD10-53. Used augers: 2013 Sa-
kundiak SLMD 1272, loaded, $14,800; 
SLMD 10x66, loaded, $11,500; Farm King 
10x70 S/A, $6900; HD 8x39 w/20 HP Koh-
ler and mover $6950. Also a dealer for 
Convey-All Conveyors. Leasing available! 
Call Dale at Mainway Farm Equipment, 
306-567-3285 or 306-567-7299, Davidson. 
www.mainwayfarmequipment.ca

MERIDIAN GRAIN AUGERS  available 
with self-propelled mover kits and bin 
sweeps. Call Kevin’s Custom Ag in Nipaw-
in, SK. Toll free 1-888-304-2837.

GRAVITY WAGONS: New 400 bu, $7,400; 
600 bu., $12,500; 750 bu., $18,250. Large 
selection of used gravity wagons, 250-750 
bu. Used grain carts, 450 to 1110 bushel.  
View at: www.zettlerfarmequipment.com 
1-866-938-8537, Portage la Prairie, MB.

2012 BRENT 882 Grain Cart, 850 bu., 
1000 PTO, hydraulic spout, 500 bu./min., 
v e r y  g o o d  c o n d i t i o n ,  $ 3 7 , 8 0 0  
1-800-667-4515, www.combineworld.com

DUAL STAGE ROTARY SCREENERS and 
Kwik Kleen 5-7 tube. Call 204-857-8403, 
Portage la Prairie, MB. or visit online: 
www.zettlerfarmequipment.com

CUSTOM COLOR SORTING chickpeas to 
mustard. Cert. organic and conventional. 
306-741-3177, Swift Current, SK.

CONT. FLOW BEHLEN M700, propane, sin-
gle phase, good cond., Canola screens, 
$10,500.  306-690-8105, Moose Jaw, SK.

SELLING GRAIN LEGS, distributors, con-
veyors and truck scales. Also other eleva-
tors parts. 403-634-8540, Grassy Lake, AB.

FEED BLOWER SYSTEMS, Sales and Ser-
vice. Piping, blower and airlock repairs. 
John Beukema 204-497-0029, Carman, MB

CONVEYAIR GRAIN VACS, parts, acces-
sories. Call Bill 780-986-5548, Leduc, AB. 
www.starlinesales.com

2011 BRANDT 5200EX grain vacuum, 
1000 PTO, new flighting, good condition, 
$16,900. Phone 1-800-667-4515 or visit: 
www.combineworld.com

BALE SPEAR ATTACHMENTS for all 
loaders and skidsteers, excellent pricing. 
Call now 1-866-443-7444.

BALE SPEARS , high quality imported 
from Italy, 27” and 49”, free shipping, ex-
ce l l en t  p r i c ing .  Ca l l  now to l l  f r ee 
1-866-443-7444, Stonewall, MB.

2013 MACDON A30-D 18’, double knife 
drive, steel crimpers, 1000 PTO, $19,900. 
1-800-667-4515, www.combineworld.com

2009 CHALLENGER SP115C, 30’, Out-
back AutoSteer, PUR, roto-shears, gauge 
w h e e l s ,  2 3 5 6  h r s . ,  $ 3 9 , 9 0 0 . 
1-800-667-4515, www.combineworld.com

2010 JD A400, 1132 hrs., AutoSteer, 36’, 
HB header, UII PUP, new knife & guards, 
$53,400. Call 1-800-667-4515 or visit     
www.combineworld.com

PRICE REDUCED! 2002 CIH 2388, low hrs., 
chopper, very good PU, always shedded. 
306-654-7772, Saskatoon, SK.

1-800-667-4515
www.combineworld.com

DUALS & TRACKS

Combine World has dual and track 
solutions for a multitude of 

agriculture equipment!
CALL US NOW!

2000 CIH 2388 w/1015 header, $55,000; 
2004 2388 w/2015 PU header, $95,000; 
2006 2388 w/2015 PU header, $110,000; 
2002 2388 w/2015 PU header, $80,000; 
2008 2588 w/2015 PU header, $135,000.  
A . E .  C h i c o i n e  F a r m  E q u i p m e n t , 
306-449-2255, Storthoaks, SK.

2004 CASE/IH 2388, AFX rotor, lateral tilt 
feeder house, HHC, chopper, rock trap, 
grain tanks extension w/roll tarp, DMC II 
moisture tester, exc. cond, very good tires, 
$65,000. 306-861-4592, Fillmore, SK.

BOOKING NORCAN SOYBEAN Common 
#1. Put the new big red in your shed, not 
the seed dealers! Buy a bigger Case/IH 
combine! Early discounts. Call Norcan 
Seeds, 204-372-6552, Fisher Branch, MB.

2012 CASE 8120, 3016 table, 1106 sep.
hrs., duals, lat. tilt, Pro 700, 262 AutoSteer,
power fold top, exc.cond., $195,000 OBO.
403-340-9484, Trochu, AB.

2012 NH CR9090 Elevation, 1200 hrs., 
AutoSteer, 650R42 duals, European-built, 
MacDon/CNH p i ckups  and  headers 
available. $198,000. 1-800-667-4515, 
www.combineworld.com

2008 NH CR9060, 2120 eng. hrs., 1679
thresh. hrs., $54,000 w/o March 2017.
Completely redone from the feeder chain to
the chopper knives. Always shedded, very
good cond., $109,000 OBO. 780-975-4235,
Thorhild, AB. toronchuk@mcsnet.ca

2003 NH CR940, 2588 hrs., chopper, 
spreader, unload auger ext., 900/ 60R32 
fronts, headers/PU’s available, $49,800. 
1-800-667-4515, www.combineworld.com

2014 JD S690, 753 hrs., Contour Master, 
2630 monitor, Prodrive, premium cab, 
JD/MacDon pickup & headers available. 
$289,900. Call 1-800-667-4515 or visit 
www.combineworld.com

2013 JD S670, w/615 pickup, full GPS, 
loaded up nice, 1200 sep., $199,000; 2010 
JD 9870 STS, 1500 sep., no pickup head, 
$125,000. 306-948-7223, Biggar, SK.

2004 JD 7300, 1497 cutter head hrs.,
always stored in heated shop, owned for
10+ yrs., many new parts over last two
years, c/w KP and 2004 JD 686 corn head
and 2011 JD 630C grass head, excellent
cond., $195,000 OBO. For details call
604-819-8870, Chilliwack, BC.

2005 JD 9860STS, GS yield and mois-
ture, AHHC, F/A, 3106 hrs., JD/MacDon 
pickups and headers available. $59,800. 
1-800-667-4515, www.combineworld.com

2011 JD 9770 STS, 900 sep. hrs., duals, 
Michel’s electric topper cover, Sunnybrook 
concave’s, Redekopp chopper blades, Con-
tour Master, shedded, Greenlight each 
year, 615 PU, loaded, excellent. First 
$228,000. 780-208-4808, Two Hills, AB.

LOOKING FOR A new widespread tail-
board for your STS? Don’t like your cur-
rent powercast set-up? We sell brand new 
widespread kits for all STS models for 
$1495 or free with the trade-in of your old 
powercast! Call 1-800-667-4515 or visit 
www.combineworld.com

2009 MF 9795, 1723 hrs., duals, Field-
star III, Redekop MAV chopper, pick-
u p s / h e a d e r s  ava i l a b l e ,  $ 9 7 , 8 0 0 . 
1-800-667-4515, www.combineworld.com

2013 CHALLENGER 560C (Massey 9560) 
fully loaded, 587 sep. hrs., c/w PU header, 
duals. Retired, mint unit. $280,000 OBO. 
306-345-2039, Pense, SK.

2008 MACDON PW7 16’, good belts, nice 
cond., for JD STS combines, $16,900. 
1-800-667-4515, www.combineworld.com

JD FLEX PLATFORMS: 922 - 925 w/wo air; 
630F - 635F w/wo air reel. CIH Flex Plat-
forms: 1020 25’ w/wo air reel - 30’ w/wo 
air reel; 2020 30’ w/wo air reel - 35’; 3020 
30’ - 35’. NH Flex: 973 25’ - 30’; 74C 30’ - 
35’; 740CF 30’ air reel. Agco Flex Plat-
forms: 500 25’ - 30’; 800 25’ w/air reel - 
30’; 8000 25’ - 30’; 8200 35’. After season 
specials including free delivery in spring 
with deposit. We also have header trans-
ports starting at $3000 for new 30’ w/flex 
bar kit. Reimer Farm Equipment, #12 N, 
Steinbach, MB. Call Gary at 204-326-7000.

RECONDITIONED rigid and flex, most 
makes and sizes; also header transports. 
Ed Lorenz, 306-344-4811, Paradise Hill, SK 
www.straightcutheaders.com

2015 MACDON FD75, 40’, double knife 
drive, split PU reel, pea auger, slow spd. 
transport, w/Crary air bar, shedded, field 
ready, exc. cond., $84,900 terms available. 
Call Len, 204-324-6298, Altona, MB.

2003 NH/HB 94C 30’ rigid draper, pea 
auger, hyd. fore/aft., transport, PUR, for 
CR/CX/AFX, other kits avail. $23,800. 
1-800-667-4515, www.combineworld.com

CROP CURTAIN

Stops grain loss & annoying buildup on 
your feederhouse. Fits most headers, quick 
install. Pays for itself!...$595

1-800-667-4515.  www.combineworld.com

2013 MACDON FD75 35’ flex draper, 
transport, pea auger, AHHC, tilt. For JD, 
C N H ,  A g r o ,  C l a a s  a v a i l a b l e . 
1-800-667-4515, www.combineworld.com

SWATHMASTER AND RAKE-UP Belt 
Rollers available brand new! Save vs. 
OEM prices. Call us now! 1-800-667-4515, 
www.combineworld.com

1-800-667-4515
www.combineworld.com

Parts for JD, CIH & Challenger track 
machines in stock. Bogeys, idlers, 

bearings, seals, tracks, factory direct.

TRACK UNDERCARRIAGE

WINTER SPECIAL!
TM

Crop Residue Management

Save up
to 15%

Complete combine choppers, 
rotors, blade kits, & more!

1-800-667-4515
www.combineworld.com

1-800-667-4515
www.combineworld.com

NEW PICKUP REELS
Need a new pickup reel this season?

HCC & UII
AVAILABLE

PRE-ORDER NOW!!!
Save the freight if ordered before Jan. 31

Don’t wait until its too late! 
Can’t order in season! Call Today

PUMPS, PRESSURE WASHERS, Honda/Ko-
shin pumps, 1-1/2” to 4”, Landa pressure 
washers, steam washers, parts washers. 
M&M Equip. Ltd. Parts & Service, Regina, 
SK. 306-543-8377, fax 306-543-2111.

HD WBM 10' wide angle blade with quick
connect. Priced to sell at $2400 firm.
aabsbobcat@hotmail.com Calgary, AB.

Genuine OEM 
Replacement Parts

We ship direct anywhere in 
Western Canada

Kello-Bilt Industries
Red Deer, AB

403-347-9598
Toll free: 

1-877-613-9500
www.kello-bilt.com

For all Kello-Bilt Models

SMITH’S TRACTOR WRECKING. Huge 
inventory new and used tractor parts. 
1-888-676-4847.

 S EXS M ITH US ED
 FARM  P ARTS  LTD .

 Bu yin g Fa rm  Equ ipm en t
 Fo r Dism a n tlin g

 YOUR ONE STOP FOR NEW , 
 USED & REBUILT AG PARTS.

 Dis m a n tlin g a ll m a jor m a ke s  
 a n d m ode ls  of tra ctors , 

 com b in e s , s w a th e rs , b a le rs  
 a n d fora ge  h a rve s te rs .

 Plu s M u ch M o re!

 1-8 00-340-119 2

 S EX S M ITH , ALTA.
 w w w .u sed fa rm pa rts.co m
 Em ail:   fa rm pa rt@ telu spla n et.n et

COMB-TRAC SALVAGE. We sell new and 
used parts for most makes of tractors, 
combines, balers, mixmills and swathers.  
306-997-2209, 1-877-318-2221, Borden, 
SK. We buy machinery.

TRIPLE B WRECKING, wrecking tractors, 
combines, cults., drills, swathers, mixmills. 
etc. We buy equipment.   306-246-4260, 
306-441-0655, Richard, SK.

AGRA PARTS PLUS, parting older trac-
tors, tillage, seeding, haying, along w/oth-
er Ag equipment. 3 miles NW of Battle-
ford, SK. off #16 Hwy. Ph: 306-445-6769.

DEUTZ TRACTOR SALVAGE: Used parts 
for Deutz and Agco. Uncle Abe’s Tractor, 
519-338-5769, fax 338-3963, Harriston ON

GOODS USED TRACTOR parts (always 
buying tractors). David or Curtis, Roblin, 
MB., 204-564-2528, 1-877-564-8734.

G.S. TRACTOR SALVAGE, JD tractors 
only. Call 306-497-3535, Blaine Lake, SK.

LOEFFELHOLZ TRACTOR AND COMBINE 
Salvage, Cudworth, SK., 306-256-7107. 
We sell new, used and remanufactured 
parts for most farm tractors and combines.

DEGELMAN  SIGNATURE 7200 rockpicker, 
completely redone. All new hard faced fin-
gers, hydronic drive, new paint, tires 95%, 
field ready, in mint condition!! 2 to chose 
from $24,500. Can deliver. 204-743-2324, 
Cypress River, MB.

2016 DEGELMAN speed blade, top screens 
c/w skid steer bracket, only used 10 hrs., 
$11,500. 306-495-7721, Kipling, SK.

SCHULTE 9600FM SNOWBLOWER front
mount, orig. cutting blade, JD mount, low
hrs. $8900 firm. 780-853-4888, Vermilion.

SCHULTE 9600 3PTH, used very little, 
$3900. 306-752-4909, cell 306-921-7721, 
Melfort, SK.

6 1/2” ALLIED 3 PTH snowblower, push or 
pull, 180 rotating chute. $500 OBO, Call 
Paul 306-233-7921, Wakaw, SK.

2013 JD 4940, 120’, 1500 eng, 380 tires & 
duals on rear, 1200 gal. stainless, all op-
tions, $219,000. 306-948-7223, Biggar, SK

2013 RG 1100, Viper Pro, height ctrl., Ac-
cuBoom, BCO, deluxe cab, HID lights, re-
mote section ctrl., 2 sets of tires, 2160 
hrs., $255,000. 403-994-7754, Olds, AB.

1994 PATRIOT 150XL, 3438 hrs., 750 
gal., 70’, JD 4.5L, decent affordable spray-
er! $24,800. Call 1-800-667-4515 or visit 
www.combineworld.com

HEAVY DUTY WHEEL DOLLY. Change your 
sprayer tires in less than an hour! Over 250 
units sold. Perfect tool for safely and 
quickly moving or changing large wheels 
and tires, $1499. Phone 403-892-3303, 
Carmangay, AB., www.hdwheeldolly.com

2011 ROGATOR 1396, 132’ alum. recir-
culating boom, 1300 SS tank, Raven Viper 
Pro, Raven SmarTrax steering w/slingshot, 
AccuBoom sec. control, AutoBoom height 
control, HID lighting, DeKoning air lift crop 
dividers, both sets of Michelin tires, one 
owner. Call 204-937-3429, 204-937-7047. 
Roblin, MB.

SPRAYTEST REMOTE BOOM CONTROL
Use wireless remote to turn on individual 

boom sections for nozzle checks. 
Easy install with plug and play harness to 

fit your sprayer. Order your SprayTest today.

Toll free: 
1-855-859-1200
Ph: 306-859-1200

spraytest@sasktel.net
www.spraytest.com

SPRAYTEST BLUE LED SPRAYER LIGHTS
Light Up the entire boom to spray 
in reduced light or night spraying

2014 NH SP 240F-XP, 275 HP, 120’, 1200 
stainless, fully loaded incl. AIM Command, 
both sets tires, $209,000. 306-948-7223.

2009 1286C Rogator parts, 830 hrs, C9 Cat 
engine w/radiator, hydros, wheel motors, 
plenty of other parts. 403-994-7754, Olds.

FLOATER TIRES: Factory rims & tires: JD 
4045, 710/60R46, $20,500; 800/55R46, 
$22,500; JD 4038, Case 4420, 650/65R38 
Michelin tires and rims. Sprayer duals 
available.  306-697-2856, Grenfell, SK.

SET OF FOUR 320/90R50 Michelin Agribib 
sprayer tires w/rims, fit Rogator 1084, 10 
bolt, $6800. 403-994-7754, Olds, AB.

2010 BOURGAULT 3310, 74 ' , MRB 's with
granular and liquid kits., 2" carbide tips, 4"
round air filled packers. No frame cracks,
$75,000 OBO. 204-526-0575, Regina, SK.
marcelrejean@hotmail.com

2014 55' K-HART drill, Paralink 4612 open-
ers, Quick depth changing, Bg MRB, high
floatation, 3" V-packers, great shape.
Awesome for high speed fertilizer banding
or seeding. Seed in tall stubble, $70,000
OBO. Del. possible. 204-526-0575, Swift
Current, SK. marcelrejean@hotmail.com

2010 SEED HAWK 60’ Toolbar, 12” sp., 
w/Seed Hawk 400 cart, 2 fans, seed & fer-
tilizer distributing kit auger. Also NH kit & 
winch $175,000. 306-449-2255, A.E. Chi-
coine Farm Equipment Ltd., Storthoaks SK.

2010 JD 1830 drill, 61’ 10” spacing, w/430 
bu. 1910 grain cart, duals, double shoot, 
$69,000 OBO. 306-552-4905, Eyebrow, SK.

2007 SeedHawk 50’, 10” c/w 777 TBH, 
$109,900. www.raymorenewholland.com 
or 306-746-2911.

2008 SEEDMASTER TXB 66-12, 66’, 12” 
spacing, dual wheels, double shoot, all 
new manifold and new hoses, mint cond., 
$78,000, or $125,000 with JD 1910 air 
tank.  306-861-4592, Fillmore, SK.

1998 JD 1900, $13,900. 306-946-3301 or 
www.watrousnewholland.com

2012 SEMST 8012 CT TXB w/300 onboard 
tank & JD 1910, $260,000. 306-783-8511 
or www.yorktonnewholland.com

PEA AUGERS

1-800-667-4515
www.combineworld.com

For MacDon, Honeybee,
35’...$5,450   40’...$5,950

BRAND NEW WITH WARRANTY!
306-664-4420
www.crohnsandcolitis.ca
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QUALITY
PRE-OWNED
EQUIPMENT

VISIT  SOUTHCOUNTRY.CA

2017 CIH 620 $555,500
707 hours, diff lock, Nav II control, 6 hyd. 
outlets, 1000 PTO, 36” track. (MJ)

2015 JD 6140M $122,900
1072 hours, MFWD, 520/85R38, w/ H360 
loader, grapple. (RM) 

REGULAR $136,900

2011 Morris Contour $104,900
51’ drill, 12” spacing, Morris 7240 240 bu. 
cart, single shoot, 6 run, Morris display.

2008 JD 4830 $184,300
1848 hours, 120’, 20” nozzle spacing, 

control.

2010 CIH 400 $72,500
51’, 10” spacing, single shoot, Pattison liq-
uid kit, w/CIH 3430 cart, twin fan. (A)

REGULAR $87,300

2015 JD 6150M $133,765
1395 hours, MFWD, 520/85R38, w/ H60 
loader, comfort seat. (A) 

REGULAR $149,900

2007 SeedMaster 40 $63,200
40’ drill, 10” spacing, double shoot, 3 plex, 
JD air pack.

2015 JD R4038 $335,900
1126 hours, 100’ Raven AutoBoom, Auto-
Trac, CommandView cab, JDLink. (MM)

2010 SeedMaster 7012 $51,850
70’, 12” spacing, compact fold, double 
shoot, 8 run, new knives in 2015. (RM)

REGULAR $63,500

2WD TRACTORS
14 JD 6130D, 1360 hrs, MFWD, 18.4x38, w/ H360 loader, hood guard. ...................... $76,900 (R)
08 JD 7430, 1704 hrs, MFWD, diff lock, 620/70R42,w/741 loader. .......................$116,900 (RM)
16 JD 6130M, 658hrs, 520/70R38, w/ 620R loader, PowerGard warranty 

till Oct/2019 .................................................................................................................$134,900 (M)
16 JD 6130M, 1000 hrs, MFWD, 620 loader, PowerGard warranty till Oct /2019 ... $138,300 (M)
14 JD 6190R, 4000 hrs, MFWD, diff lock, 620/70R42, w/ H380 loader ............$146,900 (MM)
15 JD 6125M, 1616 hrs, MFWD, 520/70R38, w/ H340 loader ...................................$149,200 (M)
16 JD 6145M, 990 hrs, MFWD, 520/85R38, w/ H360 loader , grapple ...................$149,900 (M)
16 JD 6130R, 1068hrs, MFWD, 520/70R38, w/ 640R loader, grapple ..................... $152,900 (R) 
15 JD 6150M, 909 hrs, MFWD, diff lock, 3 hyd outlets, 520/85R38, 

w/ H360 loader ........................................................................................................... $158,600 (A)
16 JD 6155M, 1303 hrs, MFWD, 520/85R38, w/ H360 loader, grapple ....................$159,800(M)
14 JD 6150R, 1243 hrs, MFWD, 520/85R42, w/ H360 loader ....................................$160,900(M)
14 JD 7210R, 1283 hrs, MFWD, 710/70R42, JDLink, PowerGard warranty 

till Mar/ 2020 ...............................................................................................................$193,900 (A)
17 JD 6155R, 36 hrs, MFWD, PowerGard War till Aug/2022, 480/80R46, JDLink $196,900 (M)

PRO TILL & DITCHER
10 Dynamic Wolverine Rotary Ditcher, new cutting points, GPS recr mount...........$44,200 (R)
14 Degelman 40’ Pro Till, 3 section fold, discs-19”, rubber pack & rolling basket ....$133,700(M)

4WD TRACTORS
08 JD 9530T, 3565 hrs, 36” track, deluxe comfort pkg, HID lights ........................... $199,900(M)
11 NH T9.390, 2112 hrs, AutoSteer, 710/70R42, 4 hyd outlets, 1000 pto .................$189,500 (S)
 13 JD 9460RT, 2416 hrs, GreenStar, JDLink, Commandview cab, 36” tracks ........ $319,000(RM)
(3) 14 JD 9560RT, 1188 hrs up,, JDLink, 36” tracks, premium cabs ................. $348,500(M,R,W)
13 CIH Quadtrac 550, 2725 hrs, 36” camo tracks, Pro 700 display ......................$330,900 (MM)
(2) 15 JD 9470R, 912 hrs, up, diff lock, 800/70R38, 5 hyd outlets ......................$386,400up (R)
(2) 16 JD 9570RX, 550 hrs up, 5/6 hyd outlets, AutoSteer, premium cabs .......$613,400 up (M)

SPRAYERS
08 CIH 3320, 2620hrs, 90’, 650/65R38, Outback GPS, Raven autoboom. ..............$136,900(S)

 .............$205,900 (W)
 ...........$209,000 (W)

 ..........$282,200 (A)
(3)13 JD 4940, 1415 hrs up, 120’, AutoTrac, JDLink, 

section control ..................................................................................... $296,000up (MM, RM, R)
 ................$306,000 (S)

15 & 16 CIH 4440 - 120’, 1100 hrs up, AutoTrac, Swath Control Pro. ..............$344,900 up (MM)
(5) 15 JD R4045, 120’, 1039 hrs up, AutoTrac, premium units .........................$397,000 up (R,W)
17 CIH, 4440, 120’, 341 hrs, AccuBoom, AutoSteer, section control, 

380/90R461 .............................................................................................................$450,000 (MJ)

LOCATIONS
Assiniboia, SK (A)  |  306-642-3366

Emerald Park/Regina, SK (R)  |  306-721-5050

Montmartre, SK (MM)  |  306-424-2212

Moose Jaw, SK (MJ)  |  306-692-2371

Mossbank, SK (M)  |  306-354-2411

Raymore, SK (RM)  |  306-746-2110

Southey, SK (S)  |  306-726-2155

Weyburn, SK (W)  |  306-842-4686

2014 JD S670 $338,000 
670 sep hrs, autotac, JDLink, Tristream ro-
tor, 520/85R42, small wire concave

REGULAR PRICE $347,000  

2014 JD S690 $399,000 
725 sep hrs, autotrac,JDLink, ProDrive trans 
w/ HarvestSmart, 650/85R38

REGULAR PRICE $409,000 

2013 JD S680 $334,000 
959 sep hrs, Contour Master, autotrac,  
650/85R38, Pro Drive, Variable Stream

REGULAR PRICE $343,350 

0% FINANCING FOR 60 MONTHS OR 1.9% LEASE FOR 60 MONTHS
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USED EQUIPMENT www.raymorenewholland.com

Highway #10 East
Ph: 306-783-8511
Fax: 306-782-5595

Highway #6 North
Ph: 306-746-2911
Fax: 306-746-2919

Highway #2 South
Ph: 306-946-3301
Fax: 306-946-2613 

SEEDING
2014 NH P1060  .............................. $71,000 
2012 JD 1870 ................................ $107,143 
2012 JD 1910 ...................................$74,286 
2011 CIH 3430 ...............................$59,900 
2006 CIH ATX400 40-12  ...........$39,000 
2003 JD 1820  ............................... $29,500 
2003 MR MAXIM II  ......................$38,000 
1998 MR MAXIM  ...........................$24,900 
HAYING
1993 AH 565A  ..................................$5,500 
2001 BUFK 2500 ........................... $22,000 
2004 NH BR780 ...............................$6,000 
2014 NH H7460 ............................. $36,500 
COMBINES
2017 NH CR8.90 ......................... $450,000 
2016 NH CR8.90  ........................ $399,000 
2015 NH CX8080 ........................$357,000 
2015 NH CX8080 ........................$357,000 
2014 CL 740 .................................$275,000 

2013 NH CX8090 ........................$327,000 
2013 NH CR8090 ........................$227,000 
2013 NH CR8090 ........................$237,000 
2013 NH CR8090 ........................ $241,000 
2013 NH CR9090 ....................... $300,000 
2012 NH CX8090 ........................$279,000 
2012 NH CX8080 ........................$228,000 
2012 NH CR9090 ........................ $277,000 
2012 NH CX8080 ........................ $216,000 
2010 JD 9770STS ....................... $192,000 
2009 NH CX8080 ........................$179,000 
2008 CIH 8010 ............................ $132,000 
2007 NH CR9070 ........................ $139,900 
2006 NH CX840  ......................... $103,000 
1999 JD 9610  ................................$59,000 
COMBINE HEADS
2015 NH 840CD-35  .....................$63,000 
2013 NH 840CD-35  .....................$49,900 
2013 NH 740CF-35F  ....................$34,000 
2013 NH 840CD-35  .....................$49,900 
2012 JD 635D-35FT  .................... $47,000 
2010 NH 74C-30F .........................$24,900 
2010 NH 94C-42FT CR/CX  ........$65,000 

2003 JD 936 ...................................$27,000 
2000 CIH 1042-36........................ $24,200 
SPRAYERS
2013 JD 4730 ............................. $249,000 
2013 NH SP.365F-1600GAL 
-120FT  ...........................................$299,000 
2013 NH SP.240F XP 
-1200GAL-100FT ..........................$235,000 
2012 NH SP.240F XP-1000GAL 
-100FT ............................................ $234,000 
2006 ROGAT 874-800GAL  
SS-90FT ..........................................$90,000 
TRACTORS
2014 VA 550DT  .......................... $388,000 
2014 VA 550DT  .......................... $388,000 
2013 MF 4610 ................................$60,000 
2008 NH TV6070 .......................... $75,000 
2007 NH TG275  ........................... $103,000 
2001 CIH STX440 ....................... $132,000 
1977 VA 800 ....................................$16,900 
SWATHERS
2015 NH SPEEDROWER 200 
-40FT .............................................. $129,000 

2014 CIH WD1203-36FT ............. $74,000 
2012 MB M205-40FT ................. $125,000 
2007 JD 4895-36FT ....................$53,000 
2005 MF 9220-30FT  ...................$44,000 
1999 MB 9200-30FT  ...................$36,000 
1989 JD 590 .....................................$3,500 
MISC.
Grain Bag Loader, 2011  
RICHG R10........................................$18,396 
Grain Vac, 2009 REM 2700 ........$15,000 
Heavy Harrow, 2015 ELMER Super 7 
70FT ...................................................$41,900 
Mower/Zero Turn,  
2013 CK RZT S54 .............................$2,800 
2011 FK POST HOLE DIGGER ..........$1,900 
Manure Spreader, 2014  
LN 575H .............................................$27,321 
Mower Conditioner, 2014  
NH H7460 ........................................ $36,500  
Harrow Heavy 2015 ELMER Super 7 
70FT .................................................. $41,900

STOP BY FOR MORE DETAILS
© 2018 CNH Industrial America LLC. 
All rights reserved. New Holland is a 
trademark registered in the United 
States and many other countries, owned 

by or licensed to CNH Industrial N.V., its subsidiaries or affiliates.
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AS FEATURED ON

call your local agdealer 
representative today!

2017 BOURGAULT 7800 & 2015 BOURGAULT 3720

PARADISE HILL, SK
1-877-334-4433

Air Seeder and 60’, 10” Spacing Air Drill
Please Call For Pricing

$Call

869045869895

1998 PETERBILT 378

Detroit Eng., 430/470 hp., (Recent Eng Work) 
new turbo, refurbished 18 spd. trans., new 2050 
clutch, rad and 8in. pipes, c/w new MB safety

$Call

ARBORG, MB
1-888-814-7955

869863

2013 JOHN DEERE 9560RT

WATROUS, SK
306-946-3362

Power Shift, Duals, Hyd Pump, Guidance 
Ready, Must See!

$362,900

869773

2014 CASE IH WD 1903

STONY PLAIN, AB
1-888-327-6888

803 Hrs, 16’, Series 2 Disc Mower 
Conditioner

$125,000

836792

2015 JOHN DEERE 8320R

PONOKA, AB
1-888-831-8189

1895 Hrs, 50K IVT W/ LHR, MFWD w/ 
Suspension, 10 In. Command Center Display

$376,000

2016 CLAAS LEXION 780TT

KINISTINO, SK
306-864-1700

With 450 Swath Up Header
Stock # CL0217A

$599,000

818457

2015 JOHN DEERE 6150M

MOOSE JAW, SK
306-726-7370

1395 Hours, MFWD, 520/85R38, w/H60 
Loader, Comfort Seat

855678 859863

2015 CASE MX140

EDMONTON, AB

780-443-3800

$110,900
1950 Hrs, 140HP, MFWD, Loader, 
Grapple, 3 pth

Blow Out Pricing

856182

2017 MASSEY FERGUSON WR9860

PENHOLD, AB
403-886-4222

Comes with 9186 - 13’ Razor Bar Disc 
Bine and 5300-30 Draper Header, Like 
New, 75 hrs

$225,000

$149,900 $133,765
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HAVE COMBINED FORCES! 

PRINT |  MOBILE |  ONLINE

CANADA’S AG-ONLY LISTINGS GIANT

NOW OVER  35,000  AG  LISTINGS

A G G R E G AT I N G  T H E   U N M AT C H E D  I N V E N T O RY  A N D  M AS S I V E  R E A C H  O F  C A N A D A’ S  M O S T  T R U S T E D  B R A N D S  I N  A G

P L AC E  YO U R  A D :   1-800-667-7770    V I S I T:                                             FO L LOW  O N : 
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www.combineworld.com

20 min. E of
Saskatoon on Hwy. 16
1-800-667-4515

info@combineworld.com

THE 3 MYTHS OF WorldCombine Combine 
#1

“Combine World is 
mostly a used parts 

store...”

TRUTH: Less than 20% of what Combine World 
does is related to selling used parts. 80% of what 
we do is the buying and selling of used equipment 
and new parts!

#2
“If I buy something 

from Combine World 
I have little to no 

warranty...”

TRUTH: When you purchase anything at 
Combine World, we guarantee satisfaction, or we 
will make it right. Our parts, new or used, carry a 
one year guarantee...better than any OEM!

#3
“There is something 

wrong with, or a bad history 
related to the equipment at 

Combine World...”

TRUTH: Equipment we sell comes from 
independent farmers, OEM dealers or trade-ins. 
We have Journeyperson tradespeople and a 
staff of 25 working hard to inspect and repair 
equipment as needed and then sell with a 
satisfaction guarantee!

WIN BIG! HELLY HANSEN JACKETS  
LED LIGHT BARS  $100 CREDITS 

Search combineworld.com to fi nd the answers to the following 3 questions,
then call in with your answers!

1. How many employees work at Combine World? (fi nd under Our Team)
2. What is the name of our tire changer? (fi nd on our main page)
3. What’s shiny and green and built in 2014? (fi nd under Combines)

You must be a new customer to participate. You can only win once. EVERYBODY WINS! First 5 callers 
choose from a Helly Hansen jacket or an LED Light Bar. Every caller receives a $100 in-store credit! 
Winners will be announced bi-weekly. 

MORE THAN
JUST COMBINES

WorldCombine Combine 

WorldCombine Combine 

is coming soon to a farm 
show near you...

VISIT OUR BOOTH TO SEE HOW YOU CAN

WIN BIGWIN BIG

January 5-11
Hall D 
Prairieland Park
Saskatoon, SK

January 16-18
Hall B 
Keystone Centre
Brandon, MB

Come for the prizes! Stay for the smiles!

S
ER

VI
NG FA

RMERS

SINCE 1
98

6

Combine World Winners Square

Your Name Here!

ELITE AUTOMOTIVE GROUP INC. O/A

SUBARU OF SASKATOON
*MSRP does not include Freight, PDI,Taxes & Fees *See dealer for details

BEST
RETAINED
VALUE

Subaru holds its value better than all other mainstream brands in Canada.
2017 Best Mainstream Brand, 3 years in a row.
2017 SUBARU IMPREZA
Compact Car

2017 SUBARU CROSSTREK
Subcompact Utility Vehicle

2017 SUBARU WRX
Sports Car

2017 SUBARU OUTBACK
Midsize Utility Vehicle (2 row)

2017 Best Retained Value Award
For Overall Car Brand - Car
2017 SUBARU CROSSTREK
Canadian Black Book • 2017 Best Retained Value Award - Compact Car

*ALG is the industry benchmark for residual values and depreciation data.www.alg.com 2017 Canadian Black Book Best Retained Value Award winner Compact Car category. Based on value retained from original MSRP for 2013 model year vehicles as published by CBB as of January 1, 2017. See www.CanadianBlackBook.com for complete details.

THE BEST OF THE BEST FOR LESS 
2017 CLEARANCE SALE

2017 FORESTER
UTILITY VEHICLE OF THE YEAR

2017 LEGACY
IIHS TOP SAFETY PICK 2006-2017

SAVE
$3000
CASH DISCOUNT

BEAUTY and the BEAST

AWARD WINNING MODELS
OUTSTANDING DESIGN &

A SOLID INVESTMENT

PERFORMANCE SEDANS FOR THE TRUE ENTHUSIAST
Introducing the latest in a long line of legendary road cars with 
serious race credentials. These new cars feature a more refined 

styling that still manages to deliver a menacing message.
CASH DISCOUNT

 SAVE $3500

CASH DISCOUNT

SAVE $2000

CASH DISCOUNT 

SAVE $2500

CASH DISCOUNT 

SAVE $2500

SAVE
$2500
CASH DISCOUNT
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For more information on our 
products go to 

www.legendsensor.com 
or call 

1-800-667-0640 

Come and see the latest in 
Air Drill Electronics at the 

CROP PRODUCTION SHOW
January 8th -12th  Prairieland Park

Agtron Enterprises Inc. Booth D165

MOON HEAVY HAUL pulling air drills/ air 
seeders, packer bars, Alberta and Sask. 30 
years experience. Call  Bob Davidson, 
Drumheller, AB. 403-823-0746.

2012 PILLAR OPENERS on Salford frame,
floatation tires 10" spacing, blockage moni-
tors, 2 sets of packer tires, Case 3380 DS
variable rate TBT air cart, good cond.,
$119,000. 204-534-7920, Boissevain, MB.
Darren.e.peters@gmail.com

2008 SEEDMASTER 8012, 2004 NH 430 
tank, 3 compartments with 5 rollers, Ra-
ven NH3, $89,000 OBO. 306-272-7225, 
Foam Lake, SK.

2002 Morris Maxim 34’, 10” c/w 2320 
TBT, $16,900. Call 306-783-8511 or visit 
www.yorktonnewholland.com 

2012 SEEDHAWK 50’ toolbar, 10” spacings, 
500 SeedHawk tank, sec. control, shedded, 
vg cond. 306-865-6603, Hudson Bay, SK.

CIH ATX700, 60’, 12” sp., 5.5” rubber pack-
ers, Raven NH3, closers and single bar har-
row. $28,000. 204-648-7085, Grandview.

2010 JD 1910, $27,143. 306-746-2911 or 
www.raymorenewholland.com

2013 NH TXB66-12 c/w P1060 TBT and 
Twin NH3 tanks, $218,000. 306-746-2911 
or www.raymorenewholland.com

1997 Morris Maxim 40’, $13,900. Please 
visit www.raymorenewholland.com or call 
306-746-2911.

2010 BOURGAULT 3310 66’ 12” spacing 
W/MRB,  6550 cart w/liquid kit. $165,000 
OBO. 306-552-4905, Eyebrow, SK.

1997 Morris Maxim 40’, $13,900. Please 
visit www.raymorenewholland.com or call 
306-746-2911.

JD 1830/1910, 61’, 10” spacing, 4” SP, 
dutch paired row, DS if wanted. TBH 430 
bu. cart, variable rate conveyor, power cal. 
Will separate, negotiable, $65,000 OBO. 
306-743-7622, Langenburg, SK.

2009  SeedMaster 5012 TXB, $75,000. 
Please visit www.yorktonnewholland.com 
or call 306-783-8511.

Place your 
order by 
Jan. 5th 

and 

 SAVE!  

15% OFF

WINTER 
SPECIAL

Call

for more info 

1-800-667-4515
www.combineworld.com

2012 MR 8650, $99,500. 306-946-3301 or 
www.watrousnewholland.com

FLEXI-COIL 5000 51’, 9”, w/2320, 4” rub-
ber packers, in-row liquid phos. $18,500. 
306-690-8105, Moose Jaw, SK.

WANTED: JOHN DEERE 1910 air cart, in 
decent shape. Call 306-862-8518, Choice-
land, SK.

2010 BOURGAULT 3310 65’, Paralink, 12” 
spacing, mid row shank banding, double 
shoot, rear hitch, tandem axles, low acres, 
$135,000.  A.E. Chicoine Farm Equipment, 
306-449-2255, Storthoaks, SK.

FLEXI-COIL 5000, 57.5’, 7.5” spacing, 4” 
rubber press, 2320 tank, deluxe monitor, 
$14,000. 204-476-6907, Neepawa, MB.

2010 NH/FLEXI-COIL 5500, 70’, 10” spac-
ing, 3” paired row carbide atom jet knives, 
DS, full blockage; 2010 Flexi-Coil 430 bu. 
TBT cart, 3 tanks, var. rate metering, 20.8x 
38 duals, 10” deluxe load-in auger. Both 
units shedded since new and in excellent 
cond., $85,000. 306-675-6136, Kelliher, SK

2012 BOURGAULT 3320, 76’, 10” space, 2” 
tips, 4.5” packers, DS dry, MRB #3’s; 2014 
Bourgault 7950 air tank, 5 tank meter, sad-
dle, conveyor, scale, rear hitch. $340,000 
for both. 204-648-7085. Grandview, MB.

2009 SEEDMASTER 6912, expandable to 
80’, 300 bu. on frame w/tracks; Bourgault 
6550 tank,  many extras,  CTF ready. 
780-206-1234, Barrhead, AB.

54’ 2008 BOURGAULT 5710, good shape, 
new points, c/w 2013 6550 tank, X30 
monitor, $125,000 OBO. 306-567-7703 or 
306-567-7184, Davidson, SK.

WANTED: CONTROL BOX for 6180 Morris 
air cart, part #N21062.  306-753-2667, or 
306-753-7244, Macklin, SK.

2012 BOURGAULT 70' 6000 mid harrow &
72' 7200 heavy harrow, vg cond., $22,000
OBO. 204-734-0144, Minitonas, MB.

45- DUTCH 4” PAIR row low draft openers, 
approx. 700 ac., $70 each. 306-861-4355, 
306-456-2522, Weyburn, SK.

2009 BOURGAULT 9400, 60', 1/2" harrows,
tow hitch, 600 lb. trip, quick adapters,
$69,500 OBO. 204-734-0144, Minitonas, MB

BREAKING DISCS: KEWANEE, 15’ and 
12’; Rome 12’; Towner 16-18’; Wishek 18’ 
and 30’. 1-866-938-8537.

2001 MX120 w/loader; 2000 MX135; and 
2008 Maxim 140 w/loader; 2001 MX170 
w/loader. 204-522-6333, Melita, MB.

2014 CIH Quadtrac 550, 2725 hours, 36” 
camo tracks, Pro 700 display, $336,900. 
M o n t m a r t r e ,  S K . ,  3 0 6 - 4 2 4 - 2 2 1 2 , 
www.southcountry.ca

WANTED: 4786 IHC, 1980 and newer in 
good condition. Call 780-635-2527 or 
780-645-1430. St. Vincent, AB.

2015 CIH PUMA 185 MFWD, 1490 hrs., 
185 HP, CVT, 540/100 PTO, 3PTH, duals, 
f a c t .  w a r r a n t y ,  $ 1 4 9 , 8 0 0 . 
1-800-667-4515, www.combineworld.com

2016 CIH FARMALL 75A, MFWD, 20 hrs., 8 
forward gears/2 reverse, 3PTH, 540 PTO, 
$29,000 OBO. 204-648-7085, Grandview

2012 CIH 500HD, 1915 hrs., 4 remotes, 
tow cable, luxury cab, red leather heated 
seats, 16 spd. PS, 57 GPM hyd. pump, 710 
tires, buddy seat, gd cond., $228,000 OBO.  
Ph/tx Brandon 306-577-5678, Carlyle, SK.

2015 CASE 580 QT, 1029 hrs., full load, 
ext. warranty, PTO, eng. break, $430,000 
OBO. 403-575-5491, Coronation, AB.

2016 CIH MAXXUM 115 MFWD, 692 
hours, 115 HP, FEL, 540/1000 PTO, 3PTH, 
e x c e l l e n t  c o n d i t i o n ,  $ 9 9 , 8 0 0 . 
1-800-667-4515, www.combineworld.com

2012 CIH STEIGER 550 Quadtrac 1995H,
30" tracks, dual hyd. pumps, leather, shed-
ded, $289,000 OBO. Call 780-204-0391,
Mayerthorpe, AB. jekfarm@gmail.com
www.buymyfarmequipment.com

2003 CASE/IH STX 450, quad track, 7065 
hrs., Cummins, 16 spd. PS, 4 hyd. outlets, 
plus return line, 30” tracks, exc. cond. 
$125,000. 306-861-4592, Fillmore, SK.

STEIGER TRACTOR PARTS . New and 
used, from radiator to drawpin, 1969 to 
1999. Give us a call 1-800-982-1769 or 
www.bigtractorparts.com

2000 JD 9400, 425 HP, 12 spd. powershift, 
4 hyd. outlets, plus return line, new hyd. 
pump (48 GPM), 8 new tires, 710/70R38, 
mint cond., $105,000. 306-861-4592, Fill-
more, SK.

1990 JOHN DEERE 8560 4WD, 230 HP, 
PTO, new rubber, always shedded, with JD 
AutoSteer,  $43,500 OBO. Phone/text 
204-242-4332, Manitou, MB

UTILITY TRACTORS: John Deere 6200, 2 
WD, open station with loader; JD 5085 E, 
MFWD w/loader. 204-522-6333, Melita.

2016  JD 6145M, 990 hours,  MFWD, 
520/85R38, w/H360 loader, grapple, 
$ 1 4 9 , 9 0 0 .  M o s s b a n k ,  S K .  ( M ) , 
306-354-2411, www.southcountry.ca

2000 JD 7710, 5130 hrs; 2000 JD 8310; 
2001 JD 7810; 2009 JD 7830, 3800 hrs.  
All MFWD, can be equipped with loaders. 
204-522-6333, Melita, MB.

2008 JD 9530T, 3565 hrs., 36” track, de-
luxe comfort pkg, HID lights, $199,900. 
M o s s b a n k ,  S K . ,  3 0 6 - 3 5 4 - 2 4 1 1 , 
www.southcountry.ca

2014  JD 6130D,  1360 hrs . ,  MFWD, 
18.4x38, w/H360 loader, hood guard, 
$76,900. Emerald Park/Regina, SK. (R) 
306-721-5050, www.southcountry.ca

1997 JD 9400 4WD, 425 HP, 8562 hrs., 12 
spd., diff. lock, 4 hyds., 20.8x42 triples 
new 400 hrs. ago, does light duty work, 
mint condition, always shedded, $100,000. 
306-675-6136, Kelliher, SK.

2015 JD 6150M, 909 hours, MFWD, diff. 
lock, 3 hyd. outlets, 520/85R38, w/H360 
loader, $158,600. Assiniboia, SK (A), 
306-642-3366, www.southcountry.ca

(2) 2016 JD 9570RX, 550 hrs. & up, 5/6 
hyd. outlets, AutoSteer, premium cabs, 
$ 6 1 3 , 4 0 0  &  u p .  M o s s b a n k ,  S K . , 
306-354-2411, www.southcountry.ca

2008 JOHN DEERE 9530 4WD, 2700 hrs., 
800 metrics, powershift, good condition 
throughout, $198,000 OBO. Call  Neil 
306-231-8300, Humboldt, SK.

2013 JD 9410R, 4WD, PS, 1480 hrs., 1000 
PTO, high flow hyd. w/5 remotes, leather 
trim, premium HID lights, 620/70R42’s, 
$199,500 USD. www.ms-diversified.com  
Call 320-848-2496 or 320-894-6560.

BOOK NORCAN SOYBEANS Common #1  
so you keep more green. Buy a bigger JD 
with the savings! Early discounts. Norcan 
Seeds at 204-372-6552, Fisher Branch MB.

2008 JD 7430, 1704 hrs., MFWD, diff. 
lock, 620/70R42, w/741 loader, $116,900. 
Raymore ,  SK .  (RM) .  306-746-2110, 
www.southcountry.ca

(2) 2015 JD 9470R, 912 hrs. & up, diff 
lock, 800/70R38, 5 hyd. outlets  $386,400 
&  u p .  E m e r a l d  Pa r k / R e g i n a ,  S K . , 
306-721-5050, www.southcountry.ca

1964 JD 4020: New top end, sleeves, pis-
tons, batteries, oils, & fluids. $9500 OBO. 
204-739-3392, Fisher Branch, MB. 

2016  JD 6155M, 1303 hours, MFWD, 
520/85R38, w/H360 loader, grapple, 
$ 1 5 9 , 8 0 0 .  M o s s b a n k ,  S K .  ( M ) , 
306-354-2411, www.southcountry.ca

2005 JD 9520T, 5380 hrs., 3PTH, no PTO, 
needs 36” tracks, new head, exc. cond., 
$96,000. 780-919-6639 Sherwood Park AB

AGRICULTURE TIRES

1-800-667-4515
www.combineworld.com

More sizes available! Call for availability!

Factory Direct!  
Satisfaction Guaranteed!

 30.5x32, 16 ply ............... $2295
 24.5x32, 14 ply ............... $1495
 28L-26, 14 ply ................. $2200
 16.9x26, 10 ply ................. $685
 16.9x24, 10 ply ................. $549
 14.9x24, 10 ply ................. $486
 21.5x16.1, 14 ply .............. $950
 18.4x16.1, 8 ply .............. $1100

2014  JD 7210R, 1283 hours, MFWD, 
710/70R42, JDLink, PowerGard warranty 
till Mar. 2020, $193,900. Assiniboia, SK., 
306-642-3366, www.southcountry.ca

2012 JD 6150R, MFWD, 380 FEL and grap-
ple, bought new in April 2013, 1775 hrs., 
shedded. Call 306-297-6404, Simmie, SK.

2016 JD 6130M, 1000 hours, MFWD, 620 
loader, PowerGard warranty till Oct. 2019, 
$ 1 3 8 , 3 0 0 .  M o s s b a n k ,  S K .  ( M ) . 
306-354-2411, www.southcountry.ca

2016  JD 6130R, 1068 hours, MFWD, 
520/70R38, w/640R loader, grapple, 
$152,900. Emerald Park/Regina, SK (R), 
306-721-5050, www.southcountry.ca

2015 6140R, MFWD, 150 HP, 1870 hrs, 
20 spd, FEL, 3PTH, 540/1000 PTO, diff. 
lock, front axle susp., 50 KPH+, $149,000. 
1-800-667-4515, www.combineworld.com

2013 JD 9460RT, 2416 hours, GreenStar, 
JDLink, Commandview cab, 36” tracks, 
$319,000. Raymore, SK., 306-746-2110, 
www.southcountry.ca

REDUCED PRICE! 1983 JD 4450 MFWD 
w/Ezee-On FEL 2130 grapple, 15 spd. PS, 
3 hyds., 7925 hrs. showing, 14.9-26F, 
20.8R32, duals available. 306-283-4747, 
306-291-9395. Langham, SK.

2011 JD 7230 Premium, MFWD 3 PTH, 3 
hyds., auto quad trans., w/JD 741 FEL 
bucket & grapple, shedded, yard work 
/small cattle farm. 4960 hrs., VG, $95,000. 
306-697-3545, 306-730-8792, Grenfell, SK

1978 JD 4440 2WD, 9300 hrs., 1200 hrs.
on complete rebuild, meticulously main-
tained, 134a A/C, Pioneer hyd. coupler
conversion, 42" wheels, 50 series hood
lights, upgraded steps, fresh eng. & trans.
oils, $40,000. 306-577-9141, Wawota, SK.

(3) 2014  JD 9560RT, 1188 hrs. & up, 
JDL ink ,  36”  t racks ,  p remium cabs , 
$348,500, Mossbank, SK., 306-354-2411, 
www.southcountry.ca

2014 JD 6190R, 4000 hrs., MFWD, diff. 
l o c k ,  6 2 0 / 7 0 R 4 2 ,  w / H 3 8 0  l o a d e r 
$1 4 6 , 9 0 0 .  M o n t m a r t r e ,  S K .  ( M M ) . 
306-424-2212, www.southcountry.ca

1992 JD 4255, 2WD, w/265 loader, 3800 
hrs., great shape, $52,000 OBO. Medicine 
Hat, AB. 403-581-8269 or 306-628-7380.

2017 JD 6155R, 36 hrs., MFWD, Power-
Gard Warranty till Aug. 2022, 480/80R46, 
J D L i n k ,  $1 9 6 , 9 0 0 .  M o s s b a n k ,  S K . , 
306-354-2411, www.southcountry.ca

1992 JD 4055 MFWD, 9032 hrs., great for
baler or grain auger, exc. cond., $40,000
OBO. Kdranch@yahoo.com 306-846-4501,
306-846-7770, Dinsmore, SK.

JOHN DEERE 7810, FWA, only 4500 hrs., 
loaded wi th  dua ls ,  shedded.  Phone 
780-990-8412, Edmonton, AB.

2007 JD 9420, 4713 hrs., 1 owner, all 
available options, 800 Firestone deep 
tread tires, weights, 15 spd. Powershift, 
climate control, Active Seat, extra lighting, 
SN# RW9420P051184, excellent condi-
t ion ,  $150,000.  Char les  Catt le  Co. , 
306-457-2935, Stoughton, SK.

2014  JD 6150R, 1243 hours, MFWD, 
520/85R42, w/H360 loader $160,900. 
Mossbank ,  SK .  (M) ,  306-354-2411 , 
www.southcountry.ca

2015  JD 6125M, 1616 hrs . ,  MFWD, 
520/70R38, w/H340 loader, $149,200. 
Mossbank ,  SK .  (M) ,  306-354-2411 , 
www.southcountry.ca

2011 JD 9530T, 18 spd. PS, 36” tracks, 4 
hyds. plus return line, front weights, end 
idler weights, AutoTrac ready, mint cond., 
$195,000. 306-861-4592, Fillmore, SK.

STEVE’S TRACTOR REBUILDER special-
izing in rebuilding JD tractors. Want Series 
20s, 30s, 40s, 50s, 7000s to rebuild or for  
parts. pay top $$. Now selling JD parts. 
204-466-2927, 204-871-5170, Austin, MB.

2016 JD 6130M, 658 hrs., 520/70R38, 
w/620R loader, PowerGard warranty till 
Oct. 2019, $134,900. Mossbank, SK (M). 
306-354-2411, www.southcountry.ca

PRODUCER REPRINTS: Seen a photo 
you want to own in your Producer? Order 
professional reproductions of photos or 
whole newspaper pages for your own walls 
at reasonable prices. 1-800-667-6978 
or email us at photos@producer.com

2012 NEW HOLLAND T9.450, 2985 hrs.,
powershift, $150,000. 204-921-0233,
Rosenort, MB. www.equipmentpeople.com

2011 NH T9.390, 2112 hours, AutoSteer, 
710/70R42, 4 hyd. outlets, 1000 PTO,  
$189,500. Southey, SK., 306-726-2155, 
www.southcountry.ca

875 VERSATILE SERIES III, 20.8x387 du-
als, 3400 original hrs., ultra premium con-
dition. Dozer available. 403-823-1894, 
Drumheller, AB.

1984 VERS. 875 4WD, w/Atom Jet hyd. 
kit, $27,000. A.E. Chicoine Farm Equip-
ment Ltd., 306-449-2255, Storthoaks, SK.

2006 MCCORMICK MTX 150 and 2004 
MTX 140 with loader. Both low hours. Call 
204-522-6333, Melita, MB.

1985 DEUTZ FAHR DX6.50, 135 HP, air 
cooled, 7018 hrs., 540 PTO & hyds., runs 
good ,  g reat  hay ing  t rac tor,  $8900. 
1-800-667-4515,  www.combineworld.com

GRATTON COULEE AGRI PARTS LTD. Your 
#1 place to purchase late model combine 
and tractor parts. Used, new and rebuilt. 
www.gcparts.com Toll free 888-327-6767.

ALLIS CHALMERS 8010 4WD tractor 
w / F E L  &  3 P T H . ,  $650 0  O B O.  C a l l 
306-862-8460, 306-277-4503, Gronlid, SK.

2014 CHALLENGER MT765D, 620 hrs., 
3502 HP, Trimble Autopilot, 18” tracks, 
PTO, 3 PTH, $229,800. 1-800-667-4515. 
www.combineworld.com

CAT D7 17A HDV Dozer, CCU w/Towner 
breaking disk, and LaPlat cable scraper,  
$15,000. 780-632-7352, Vegreville, AB.

12’ DEGELMAN 46/5700 4-Way dozer 
blade, QA, $15,000; HLA snow wing dozer 
blade, trip cutting edge, $15,000. Wander-
ing River AB 780-771-2155, 780-404-1212

2013 JD 210K EP Skip Loader, 1336 hrs., 
4WD, 70 HP, canopy, forks, 3 spd. PS, 
w / p e r s o n n e l  c a r r i e r,  $ 3 9 , 8 0 0 . 
1-800-667-4515, www.combineworld.com

CAT D3 WITH 6-way blade, new rails, 
$16,500;  Wrecking D6C.  Cal l  Danny 
Spence, 306-246-4632. Speers, SK.

CAT DOZER BLADE: 12’x3’, good shape, 
cutting edge never been turned, good 
b o l t s ,  C - f r a m e  fo r  b l a d e ,  $1 2 0 0 . 
306-722-7770, Osage, SK.

ODESSA ROCKPICKER SALES: New De-
gelman equipment, land rollers, Straw-
master, rockpickers, protill, dozer blades. 
306-957-4403, 306-536-5097, Odessa, SK.

RETIRING - SMALLER FARM EQUIPMENT: 
1999 MX220 Case/IH tractor; 27’ Flexi-
Coil air drill w/7120 tank; 1995 Ford S/A 
dsl., grain truck; Plus more! 306-842-5036, 
306-861-6466, Weyburn, SK.

FEED MIX CARTS w/scales: Knight 280 
bu., $5000; Gehl 500 bu.,$10,000; Kelly 
Ryan feeder cart, $2000; JD 785 spreader, 
$11,000; New Idea 362 spreader, $6500; 
International  7’  snowblower,  $1000. 
1-866-938-8537, Portage la Prairie, MB.

2005 JD 6420 tractor w/JD loader, 3000 
hrs.; 2009 JD 568 baler w/net wrap, 8500 
bales on it; 1998 NH 1475 14’ haybine; 
Morris 881 8-bale carrier. Southey, SK. 
Text 306-535-5908, or call 306-524-4551.

WANTED: 4020 JOHN DEERE, powershift 
gas model. 403-823-1894, Drumheller, AB.

SUNFLOWER HARVEST SYSTEMS. Call 
for literature. 1-800-735-5848. Lucke Mfg., 
www.luckemanufacturing.com
5 BUILDING JACKS, 15 ton mechanical 
lift; 605A Vermeer baler, good belts, $600; 
Portable fuel tank fits in half ton or bigger, 
$125. 204-825-2784, Pilot Mound, MB.

LOOKING FOR  DIKA root rake.  Call 
780-305-6931, Barrhead, AB.

WANTED: USED, BURNT, old or ugly trac-
tors. Newer models too! Smith’s Tractor 
Wrecking, 1-888-676-4847.

MF #36 DISCERS. Will pay top dollar 
and pick from anywhere. Phone  Mike 
306-723-4875, Cupar, SK.

LOOKING FOR CASE Magnum 7230, 7240, 
or 7250 with FWA. Call 306-463-7627, 
Wilkie, SK.

SOLIDLOCK AND TREE ISLAND game wire 
and all accessories for installation. Heights 
from 26” to 120”. Ideal for elk, deer, bison, 
sheep, swine, cattle, etc. Tom Jensen 
ph/fax: 306-426-2305, Smeaton, SK.

16’ PEELED RAILS, 2-3” $4.50/ea., 125 per 
bundle;  3-4” $9.50/ea, 100 per bundle; 
4-5” $11.50/ea, 75 per bundle. Vermette 
Wood Preservers, Spruce Home, SK., 
1-800-667-0094, email: info@vwpltd.com 
website: www.vwpltd.com

MULCHING- TREES, BRUSH, Stumps. 
Call today 306-933-2950. Visit us at: 
www.maverickconstruction.ca

GUARANTEED PRESSURE TREATED fence 
posts, lumber slabs and rails. Call Lehner 
Wood Preservers  L td . ,  ask  fo r  Ron 
306-763-4232, Prince Albert, SK.

BLOCKED SEASONED JACK Pine firewood 
and wood chips for sale. Lehner Wood Pre-
servers Ltd., 306-763-4232, Prince Albert, 
SK. Will deliver. Self-unloading trailer.

SEASONED SPRUCE SLAB firewood, one 
cord bundles, $99, half cord bundles, $65. 
Volume discounts.  Cal l  V&R Sawing, 
306-232-5488, Rosthern, SK.

WALLENSTEIN WOOD PROCESSOR # 830.  
1 man machine for cutting, splitting & pil-
ing, 403-346-7178, Red Deer, AB

PRINT |  MOBILE |  ONLINE

BLOCKED & SEASONED PINE FIREWOOD: 
Bags $90. Delivery available. Vermette 
Wood Preservers,  Spruce Home, SK. 
1-800-667-0094, email: info@vwpltd.com 
Website: www.vwpltd.com

SAWMILL CUMMINS power unit & edger, 
$14,700; Forano feller buncher, $13,125; 
1982 Tanga slasher 100, $17,250. All pric-
es OBO. Call 204-222-0285, Winnipeg, MB.

NEW AND USED generators, all sizes from 
5 kw to 3000 kw, gas, LPG or diesel. Phone 
for availability and prices. Many used in 
stock. 204-643-5441, Fraserwood, MB.

NEW AND USED GENERATORS: 500KW 
Caterpillar, Perkins, Cummins, Magnum - 
In stock. Call 250-554-6661, Kamloops, 
BC. Email: denis@bcdieselgenerators.com 
www.bcdieselgenerators.com
ROTARY PHASE CONVERTERS, run 220V 3 
p h a s e  m o t o r s ,  o n  s i n g l e  p h a s e .  
204-800-1859, Winnipeg, MB.

DRILL STEM FOR SALE: 300 2-7/8”.   
306-768-8555, Carrot River, SK.

TUBING FROM 1-1/4” to 3-1/2”. Sucker 
rod 3/4”, 7/8” and 1”. Line pipe and Casing 
also available. Phone 1-800-661-7858 or 
780-842-5705, Wainwright, AB.

2 & 7/8” OILFIELD TUBING, cement and 
plastic lined, $25. Call 306-861-1280, 
Weyburn, SK.

T  AND L  12- tower  240  ac re  p i vo t , 
403-362-9211, Bassano, AB.

8” to 6” MAINLINE; 6 - 5”x5” wheelines; 
Bauer 1160’ w/4.5” hard hose reel; Also 
Reinke 985’ pivot, refurbished. Call for 
pricing, 306-858-7351, Lucky Lake, SK.

649 Allis diesel motors with pump, all siz-
es of alum. pipe. Call Dennis to discuss 
your needs! 403-308-1400, Taber, AB.

BISON CALVES WANTED. Harmony 
Natural bison. Call or text 306-736-3454, 
SE Sask.

BRED BISON HEIFERS for sale. 85 pas-
ture raised, top cut. Ready to go Dec. 15. 
Call or text 306-495-8800, SE Sask.

BISON WANTED - Canadian Prairie Bison 
is looking to contract grain finished bison, 
as well as calves and yearlings for growing 
markets. Contact Roger Provencher at   
306-468-2316, roger@cdnbison.com

20 - 2016 PLAINS Bison females. Average 
weight December 13th, 749 lbs. $3750 
each. Call 306-441-1408, Meota, SK.

WANT TO PURCHASE cull bison bulls and 
cows, $5/lb. HHW. Finished beef steers 
and heifers for slaughter. We are also buy-
ing compromised cattle that can’t make a 
long trip. Oak Ridge Meats, McCreary, 
204-835-2365, 204-476-0147.

KEEP JOBS IN CANADA . Elk Valley 
Ranches a Canadian Co. finishes bison in 
Canada. We are now buying cull cows, cull 
bulls, yearlings and calves. Paying top $$ 
with prompt payment. Kitscoty, AB,  Frank 
at  780-846-2980. elkvalley@xplornet.com 
www.elkvalleyranches.com

COMPLETE BISON COW herd dispersal 
Productive herd, culled annually, 125 
cows, 50 yearling heifers. Royal Black Bi-
son Ranch Inc. 306-441-7128, Paynton, SK

NORTHFORK- INDUSTRY LEADER for 
over 15 years, is looking for finished Bison, 
grain or grass fed. “If you have them, we 
want them.” Make your final call with 
Northfork for pricing! Guaranteed prompt 
payment! 514-643-4447, Winnipeg, MB.

QUILL CREEK BISON is looking for fin-
ished, and all other types of bison. COD, 
paying market prices. “Producers working 
with Producers.” Delivery points in SK. and 
MB. Call 306-231-9110, Quill Lake, SK.

100 BISON COWS, $5000 each.  Cal l 
250-263-3152, Melville, SK.

BUYING:  CULL COWS, herdsire bulls, 
yearlings and calves. Now dealer for 
Redmond Bison mineral. Call Elk Valley 
Ranches, 780-846-2980, Kitscoty, AB.

BUYING BISON for processing. Call for 
options and prices, Ian 204-848-2498 or 
204-867-0085.

NILSSON BROS INC. buying finished bison 
on the rail, also cull cows at Lacombe, AB. 
For winter delivery and beyond. Smaller 
groups welcome. Fair, competitive and as-
sured payment. Contact Richard Bintner 
306-873-3184.

SUNDANCE BUFFALO RANCH 2016 yearling
Bison heifers: Top quality framey 2016 born
M Line bison heifers for sale. Ready to
breed in 2018. 403-502-2486, Irvine, AB.
rick@porterandmacleanlivestock.com

LOOKING FOR ALL classes of bison from 
calves, yearlings, cows and herd bulls. 
Phone Kevin at 306-539-4090 (cell) or 
306-429-2029, Glenavon, SK.

CANADA’S AG-ONLY 
LISTINGS GIANT
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Saskatchewan Beef Industry
Conference 2018

What’s Your Piece of the Puzzle?

SASKATCHEWAN’S
P R E M I E R
BEEF EVENT

Conference
January 24 and 25, 2018

Saskatoon Inn & Conference Centre

For more information 
or to register visit:

www.saskbeefconference.com

LAND FOR SALE BY TENDER
Eight (8) quarter sections of land northeast of Edgerton in the M.D. of  
Wainwright No. 61 are being offered for sale by Tender, subject to present 
non-financial encumbrances and restrictions as per existing Certificates 
of Title, for -

NW 36-44-3-W4 - 146.00 total acres - 114 acres cultivated, 27.00 acres   
 pasture, 5 acres waste slough. Surface lease $4464/annum.

SW 36-44-3-W4 - 127.90 total acres- 96 acres cultivated, 31.90 acres pasture.

SE 27-44-3-W4 - 159.99 total acres- 136 acres cultivated, 23.99 acres pasture.

NE 26-44-3-W4 - 142.20 total acres- 71 acres cultivated, 56.20 acres pasture,  
 15 acres waste slough.

SE 35-44-3-W4 - 136.30 total acres- 55 acres cultivated, 81.30 acres pasture.

SW 35-44-3-W4 - 160.00 total acres- 150 acres cultivated, 10.00 acres pasture.

NE 13-44-3-W4 - 156.12 total acres- 122 acres cultivated, 34.12 acres pasture.
 Surface lease $172/annum

SE 13-44-3-W4 - 157.94 total acres- 120 acres cultivated, 37.94 acres pasture.

MINERAL RIGHTS ON ALL PARCELS ARE EXCLUDED. The purchaser must be a GST  
registrant and shall be responsible for GST. Property Taxes and Surface Lease Revenues will 
be adjusted as of the Closing Date. Property taxes for 2017 on all parcels have been paid.

Tenders can be submitted for an individual quarter section or on multiple quarter sections 
and the bid submitted must make this clear. The purchase price submitted shall be subject 
to GST, and the balance of the purchase price is payable no later than March 20, 2018 
being the Closing Date. The highest or any tender not necessarily accepted, but in the event 
of acceptance, the successful tenderer will be notified and unsuccessful tender deposits  
returned. If the successful tenderer does not complete the purchase after acceptance of 
his/her/its tender, the deposit will be forfeited. 

For further particulars and details PHONE GEORGE MARQUARDT AT 1-403-807-7668. 
Email gmarquardt@shaw.ca

Tenders must be in writing and submitted in a sealed envelope marked “TENDERS  
MARQUARDT LAND GROUP - File # AJF:41,679-000” to be accompanied by certified cheque 
or bank draft payable to “Fox Wakefield, In Trust” for 10% of total amount of tender price.

TENDERS WILL CLOSE AT 12:00 NOON ON FRIDAY, FEBRUARY 16TH, 2018 

Tenders will be received by:

FOX WAKEFIELD SHOLTER
Attention: A.J. Fox and Jordan Bolt

P.O. Box 500, LLOYDMINSTER, Sask-Alta, S9V 0Y6
5016 - 48th Street

LLOYDMINSTER, AB T9V 0H8

NEW DATE! LAZY S RANCH 49th Annual 
Bull Power Sale, January 26th, at the 
ranch, Mayerthorpe, AB. 200 polled red & 
black Simmental, Angus and Beefmaker 
(Simm Angus) bulls. 780-785-3136. Video 
online: www.lazysranch.ca

100 BLACK ANGUS heifers, bred to regis-
tered Black Angus bulls. Can winter and 
calve out. 306-322-7905, Archerwill, SK.

PRODUCER REPRINTS: Seen a photo 
you want to own in your Producer? Order 
professional reproductions of photos or 
whole newspaper pages for your own walls 
at reasonable prices. 1-800-667-6978 
or email us at photos@producer.com

(10) 2 YEAR OLD BLACK ANGUS bulls, se-
men tested, guaranteed breeders. High 
quality. Reasonably priced. B/B Duncan, 
Cromer, MB. 204-556-2342, 204-556-2348 
or 204-851-0306.

PUREBRED BLACK ANGUS long yearling 
bulls, replacement heifers, AI service. 
Meadow Ridge Enterprises, 306-373-9140 
or 306-270-6628, Saskatoon, SK.

SOUTH VIEW RANCH has Black and Red 
Angus coming 2-year-old bulls for sale. 
Good selection. Call Shane 306-869-8074 
or Keith 306-454-2730. Ceylon, SK.

SELLING: BLACK ANGUS BULLS. Wayside 
Angus,  Henry and Bernie Jungwirth, 
306-256-3607, Cudworth, SK.

BRED HEIFERS due to calve in April, bred 
to easy calving Angus bulls, preg checked. 
306-287-3900, 306-287-8006, Englefeld, 
SK. www.skinnerfarms.ca

BLACK ANGUS BULLS, two year olds, se-
men tested, guaranteed breeders. Delivery 
available. 306-287-3900, 306-287-8006, 
Englefeld, SK. www.skinnerfarms.ca

SOUTH VIEW RANCH has Red and Black 
Angus coming 2-year-old bulls for sale. 
Good selection. Call Shane 306-869-8074 
or Keith 306-454-2730. Ceylon, SK.

BRED, REGISTERED RED Angus heifers for 
sale. RSL Red Angus, Battleford, SK. 
306-937-2880, 306-441-5010.

REG. RED ANGUS bulls, calving ease, good 
weaning weights, no creep feed. Little de 
Ranch, 306-845-2406, Turtleford, SK.

RED ANGUS BULLS, two year olds, se-
men tested, guaranteed breeders. Delivery 
available. 306-287-3900, 306-287-8006, 
Englefeld, SK. www.skinnerfarms.ca

BRED HEIFERS due to calve in April, bred 
to easy calving Angus bulls, preg checked. 
306-287-3900, 306-287-8006, Englefeld, 
SK. www.skinnerfarms.ca

HERD DISPERSAL SALE: Bred cows 96 FB
registered Braunvieh cows, bred to FB
Braunvieh bulls; PB black Braunvieh (homo
polled & hetero black bulls). Exposed June
17th to Sept. 1st, $3200 OBO. Please call us
at 403-816-1246, Huxley, AB., or e-mail:
calvin@fieldstonebraunvieh.com Website:
www.fieldstonebraunvieh.com

15 PUREBRED CHAROLAIS cows & 10 
commercial cows, bred Charolais. Layne & 
Paula Evans, 306-252-2246, Kenaston, SK.

REGISTERED PUREBRED CHAROLAIS 
bulls: 40+ yearling and 5 coming 2 year 
olds, for sale by private treaty. Belmont, 
MB. Brad 204-537-2367 or 204-523-0062  
www.clinecattlecompany.ca

COMING YEAR OLD Charolais bulls for 
sale, wintering available. Call LVV Ranch 
Forestburg, AB. 780-582-2254.

DAVIDSON GELBVIEH/ LONESOME 
DOVE RANCH  29th Annual Bull Sale, 
Saturday, March 3, 2018, 1:00 PM at their 
bull yards, Ponteix, SK. Complimentary 
lunch at 11:00 AM. Pre-sale viewing and 
hospitality, Friday, March 2nd. Selling 
100+ purebred Gelbvieh yearling bulls, 
Red or Black. Performance and semen 
tested. Vernon and Eileen 306-625-3755, 
Ross and Tara 306-625-3513, Ponteix, SK. 
B i d d i n g  i n  p e r s o n  o r  o n - l i n e : 
www.dlms.com View catalog and video on 
our websites:  www.davidsongelbvieh.com 
and www.lonesomedoveranch.ca

FANCY PUREBRED HEIFER Calves. Jen-Ty 
Gelbviehs, 403-378-4898, Duchess, AB. 
www.jentygelbviehs.com

PUREBRED HEREFORD FEMALES: Bred 
heifers and 2 & 3 year olds, bred Hereford, 
to calve Feb./Mar. Call 204-759-2188, 
204-365-7426 or 431-282-3030, Strath-
clair, MB.

MISTY VALLEY FARMS 42nd Annual 
Production Sale of Horned Herefords, 
Wednesday, February 7th, 2018 at the 
ranch, 1:00 PM MST. On offer: 60 long 
yearling bulls including Lanni Bristow’s 
sale group; 50 bred registered heifers; 65 
bred commercial Hereford heifers; 15 
open heifer calves from Mark Law. Bulls 
semen tested. Heifers pregnancy tested.  
Misty Valley Farms, RR #1, Maidstone, SK. 
S 0 M  1 M 0 .  C a l l  H a r o l d  O d d a n   a t 
306-893-2783 or  Maur ice  Oddan at 
306-893-2737;  o r  Lann i  B r i s tow at 
780-943-2236; Mark Law 204-743-2049.

FRESH AND SPRINGING heifers for sale. 
Cows and quota needed. We buy all class-
es of slaughter cattle-beef and dairy. R&F 
Livestock Inc. Bryce Fisher, Warman, SK. 
Phone 306-239-2298, cell 306-221-2620.

6 BLACK SIMMENTAL/ANGUS bulls, out of 
Angus cows and a score black Simmental 
sire, $3500. Call LV Ranch, Forestburg, AB. 
780-582-2254.

ALBERTA TEXAS LONGHORN Association  
780-387-4874, Leduc, AB. For more info. 
www.albertatexaslonghorn.com

WELSH BLACK- The Brood Cow Advantage. 
Check www.canadianwelshblackcattle.com 
Canadian Welsh Black  Soc. 403-442-4372.

HOME RAISED TOP Quality Bred Heifers,
vaccinated, Ivomec, bred to calving ease
Black Angus bulls. Start calving mid March.
66 Black Angus; 13 Red Angus X; 12 Here-
ford (SOLD). Winston Hougham, Please call
306-344-4913, 306-821-2751, Frenchman
Butte, SK. magnumranching@gmail.com

SIMMENTAL/ANGUS BRED HEIFERS, 45 
home bred and raised, Reds and Blacks. 
Quality functional group of heifers that will 
get out and work. Bred to calving ease 
MRL Black Simmental. Bulls were put out 
on June 1st. Heifers have been preg. 
checked and received Ivomec as well as 
first shot of Scourbos. $2600 OBO. Call or 
text 306-452-7905, Redvers, SK.

25 BLACK BRED heifers, bred Black Angus, 
easy calving bulls, bulls out 60 days, start 
calving May 1st, all vaccinations & Ivomec, 
$2300. 306-283-4105, Saskatoon, SK.

COMPLETE HERD DISPERSAL, 38 Simmen-
tal/Angus Red, Red Blaze and a few Black 
bred cows. Cows are aged from 3-5 years 
old. Bred Red Simmental to start calving 
March  20th .  Cows have  been preg . 
checked and given Ivomec. $2300 OBO. 
Call or text 306-452-7905. Redvers, SK.

14 RED ANGUS bred heifers, to start calv-
ing March 25th. Ivomec’d and vaccinated. 
Call evenings, Garry Yeo, 306-873-9078 or 
306-873-3788, Tisdale, SK.

CHAROLAIS RED ANGUS cows and heifers, 
pasture to bred to Red and Black Angus 
bulls. 306-472-3723, Lafleche, SK.

CATTLEMENS FINANCIAL CORP. Programs 
for cow/calf operators and feedlots, pro-
ceeds as you sel l  and equity draws. 
780-448-0033 or www.cattlefinance.com

FOR SALE: 12 F1 POLLED Shorthorn Red 
Angus heifers, will make good brood cows. 
Call 306-277-4351, Gronlid, SK.

10 PB RA & 5 RA/Simm. bred heifers, bred 
RA July 14-Aug. 28. Kept these as own re-
placements out of 75 but must sell due to 
drought/feed shortage. Processed one 
month ago: RA 1017 lbs., Simm X 1068 
lbs. Call Roger: 306-221-1558, Minton, SK.

50 SIMMENTAL & SIMMENTAL Cross bred 
cows and heifers, bred Simmental, start 
calving March 1st. 306-762-4723, Odessa.

100 BLACK ANGUS 3rd and 4th calvers; 
250 Black & Red Angus 2nd calvers. Swift 
Current, SK. 306-773-1049, 306-741-6513.

EXCELLENT SET OF hand picked Red & 
RWF heifers. 80 red and RWF, exposed 45 
days, start calving Feb 1st. 125 red and 
RWF, exposed 60 days, start calving April 
1st. Average weight 1200 lbs. Bred to top 
of the l ine Red Angus low BW bulls. 
403-740-5197, Big Valley, AB.

60 BLACK BRED heifers, bred Black Angus, 
easy calving bulls, bulls out 60 days, start 
calving May 1st, all vaccinations & Ivomec, 
$2300. 306-283-4388, Saskatoon, SK.

LOOKING FOR an investor to purchase 
cow/calf pairs (up to 400) or looking to fi-
nance directly from the farmer. Prefer Red 
or Black Angus. Pay back over 8 years with 
a 30% return on your principal .  Cal l  
204-848-2205, ianarnold10@hotmail.com

BUY & SELL: Horses, saddles and tack. 
Also horse and stock trailers. Call Skip 
Arntsen, 306-221-9251, Delisle, SK.

BOBSLEIGH, BUCKBOARD, BUGGY, and 
wagon for small ponies. All excellent con-
dition. 306-536-9210, Belle Plaine, SK.

HORSE COLLARS, all sizes, steel and alu-
minum horseshoes. We ship anywhere. 
Keddie’s, 1-800-390-6924 or keddies.com

CANADIAN CO-OPERATIVE WOOL 
Growers, buying wool. For nearest wool 
collection depot or livestock supplies cata-
logue, 1-800-567-3693, www.wool.ca

CANADIAN VERIFIED SHEEP Program 
(OFFS) workshop in conjunction with Sask. 
Sheep Development Board’s AGM and 
Symposium will be held at Ramada Plaza 
Hotel 1818 Victoria Ave, Regina, SK.  Jan 
12-13, 2018.  Please call: 306-933-5200 or 
mail to: sheepdb@sasktel.net to register, 
please visit: www.sksheep.com for details.

BUYING ELK  for Meat,  Hunting and 
Breeding. Call for options and prices, Ian 
204-848-2498 or 204-867-0085.

NORTHFORK- INDUSTRY LEADER for 
over 15 years, is looking for Elk. “If you 
have them, we want them.” Make your fi-
nal call with Northfork for pricing! Guaran-
teed prompt payment! 514-643-4447, 
Winnipeg, MB.

CATTLE SHELTER PACKAGES or built on 
s i t e .  F o r  e a r l y  b o o k i n g  c a l l 
1-800-667-4990 or visit our website: 
www.warmanhomecentre.com

PAYSEN LIVESTOCK EQUIPMENT INC. 
We manufacture an extensive line of cattle 
handling and feeding equipment including 
squeeze chutes, adj. width alleys, crowd-
ing tubs, calf tip tables, maternity pens, 
gates and panels, bale feeders, Bison 
equipment,  Texas gates,  steel  water 
troughs, rodeo equipment and garbage in-
cinerators. Distributors for El-Toro electric 
branders and twine cutters. Our squeeze 
chutes and headgates are now avail. with a 
neck extender. Ph 306-796-4508, email: 
ple@sasktel.net  Web: www.paysen.com

SUPREME 700TMR w/scale, 6’ unloading 
conveyor, dry hay recutter at back, dual 
wheels, always shedded, excellent cond., 
$36,000. 204-758-3374,  St. Jean, MB.

FREESTANDING PANELS: 30’ windbreak 
panels; 6-bar 24’ and 30’ panels; 10’, 20’ 
and 30’ feed troughs; Bale shredder bunks; 
Silage bunks; Feeder panels; HD bale feed-
ers; All metal 16’ and 24’ calf shelters. Will 
custom build. 306-424-2094, Kendal, SK.

FFS- FUCHS FARM SUPPLY are the Ca-
nadian dealer for Farm Aid, parts and mix 
wagons.  306-762-2125, Vibank, SK. 
www.fuchs.ca

RENN 12’ 10 HP rollermill, large rolls, new 
style, vg cond., half price of new, $6500, 
can deliver; FarmKing PTO rollermill vg 
cond, $2950.  204-729-5162, Brandon, MB.

FOR A FREE DEMONSTRATION without ob-
ligation, of a Luther Cattle Brush and Oiler, 
give Cliff a call at 306-734-2997, Aylesbu-
ry, SK. It’s the one they love to use!

CATTLE SHELTER PACKAGES or built on 
s i t e .  F o r  e a r l y  b o o k i n g  c a l l 
1-800-667-4990 or visit our website: 
www.warmanhomecentre.com

2014 BALE UNROLLING deck off Chevy 
3500, remote control, hyd. pump, good 
condition. 204-381-1240, Woodmore, MB.

MOLE HILL DESTROYERS: Level those 
rough hay fields, speed up haying opera-
tions, less downtime. Save money. For 
more information phone 306-542-7325. 
Visit: www.molehilldestroyers.com

GREG’S WELDING: Freestanding 24’ & 30’ 
corral panels and windbreaks; Also grain 
and silage troughs; as well as calf shelters. 
Call for pricing, 306-768-8555, delivery 
available. Carrot River, SK.

SVEN ROLLER MILLS. Built for over 40 
years. PTO/elec. drive, 40 to 1000 bu./hr. 
Example: 300 bu./hr. unit costs $1/hr. to 
run. Rolls peas and all grains. We regroove 
and repair all makes of mills. Call Apollo 
Machine 306-242-9884, 1-877-255-0187.   
www.apollomachineandproducts.com

2000 HIGHLINE 6800 bale processor, 
1000 PTO. 204-525-4521, Minitonas, MB. 
Website:  www.waltersequipment.com

STEEL VIEW MFG. Self-standing panels, 
windbreaks, silage/hay bunks, feeder pan-
els, sucker rod fence posts. Custom or-
ders. Call Shane 306-493-2300, Delisle, 
SK. www.steelviewmfg.com

2002 JIFFY 920 Bale Processor, new rotor,
flails, and bushings. Call 306-839-4708,
Pierceland, SK.

HIGHLINE BAIL PRO 6600, LH discharge, 
average condition, $2400 OBO. Whitkow, 
SK. 306-445-9833, cell 306-445-9814.

WANT THE ORGANIC ADVANTAGE? 
Contact an organic Agrologist at Pro-Cert 
for information on organic farming: pros-
pects, transition, barriers, benefits, certifi-
cation and marketing. Call 306-382-1299, 
Saskatoon, SK. or info@pro-cert.org

WANTED: ORGANIC LENTILS, peas and 
chickpeas. Stonehenge Organics, Assini-
boia, SK., 306-640-8600, 306-640-8437.

ORGANIC CO2 FERTILIZER: CropPlus. A 
100% natural, organic, mineral based, fo-
liar applied fertilizer. It contains carbon 
dioxide, which is very beneficial in plant 
health. Apply with any sprayer. $10/acre. 
Cory Wiebe 204-247-2142, Roblin, MB.

ARE YOU SINGLE and would rather be 
in love? Camelot Introductions has been 
successfully matching people for over 23 
years. In-person interviews by Intuitive 
Matchmaker in MB and SK. Call 306-978-
LOVE (5683) ,  204-257-LOVE (5683) 
www.camelotintroductions.com

CANADA’S AG-ONLY LISTINGS GIANT

CHESAPEAKE BAY RETRIEVER puppies  
From great hunting parents, both health 
certified and titled in hunt tests. Regis-
tered, vaccinated, de-wormed and ready to 
go December 20th. Pedigrees available 
upon request. Inquire to: 306-776-2510 or 
e-mail: flatrocktrucks@outlook.com

10 YEAR OLD female Dalmatian, spayed, in 
good health, will take offers; 3 year old fe-
male PB German Shorthaired Pointer, $600 
OBO. 204-322-5614, Warren, MB.

LARGE PUREBRED ALASKAN mala-
mute/cross pups. Born Oct 10, these 
well marked pups, possess strong stamina, 
and loyalty, reasonably priced at $327.50. 
Call 306-947-2190, Hepburn, SK.

GREAT PYRENEES PUPS born to work-
ing parents. Vet checked, first shots, ready 
January 15th, $300/each. 403-308-4781, 
E-mail: heathernelsonfarm@gmail.com

PUREBRED BORDER COLLIE pups for sale, 
Elvin Kopp bloodlines, can be papered, 
c/w 1st shots, vet checked, micro chipped, 
$750. Call 403-575-1309, Consort, AB.

REGISTERED BORDER COLLIE pups from 
working parents.  Cal l  Richard Smith 
780-846-2643, Kitscoty, AB.

LOG SIDING, LOG cabin logs, Fir timbers, 
Fir flooring, Cedar. Special orders. Check 
out  more  in fo .  at :  rouckbros .com                   
Lumby, BC.,  1-800-960-3388.

LOG AND TIMBER HOMES, Saskatoon, 
SK. Visit www.backcountryloghomes.ca  or 
call 306-222-6558.

WWW.MEDALLION-HOMES.CA modular 
homes/lake houses/RTM’s. Visit our sales 
lot, or check online for stock, homes and 
all other plans. Factory direct orders built 
to your specs! Trade-ins welcome, buy and 
sell used homes. Hwy 2 South, Prince Al-
bert, SK. Call 306-764-2121 or toll free 
1-800-249-3969.

RTMS AND SITE  bu i l t  homes .  Ca l l 
1-866-933-9595, or go online for pictures 
and pricing at: www.warmanhomes.ca

HOME HARDWARE RTM Homes and Cot-
tages. Phone 1-800-663-3350 or go on-
l i ne  fo r  f l oo r  p l ans  and  specs  at : 
www.northbattlefordhomehardware.com

RTMS AND SITE  bu i l t  homes .  Ca l l 
1-866-933-9595, or go online for pictures 
and pricing at: www.warmanhomes.ca

CONDO IN BEAUTIFUL Palm Springs area 
(Rancho Mirage): 2 bdrm, 1 bath, 1016 
sq.ft. Open beam cathedral ceilings, moun-
tain views, 55 plus gated community. Fully 
furn., $115,000 USD. Gym, tennis court, lg 
heated pool, spa and clubhouse. For info 
and pics,  evezpalmsprings@kwrealty.com 
or call 306-725-7707, Govan, SK.

VEGAS TIMESHARE: INT’L exchanges, 2 
bedroom, 2 bath, full kitchen, laundry, 
fireplace, pools, selling due to health.  
306-453-2958, Carlyle, SK.

LOOKING FOR YOUR piece of paradise? 2- 
1 ac. lots near Lac des Iles. Approx 140 ac. 
overlooking Lac des Iles. For more info: 
306-238-7702, e.alexander@littleloon.ca

ORGANIC LAND in MD of Mackenzie, north 
of Peace River: 1200 seeded ac., 1800 
sq.ft house w/garage, 6800 sq.ft. shop, 
60x120 cold storage, 100,000+ bu. grain 
storage, power, phone, natural gas, dug-
out, on school bus route. 780-928-2538 or 
780-841-1180.

FARM LAND FOR SALE
3,178 acres with 2,005 under cultivation.
High revenue stream from Oil/Gas Leases.

Located in East Central Alberta.  
Contact: Northern Lights Realty (2000) Ltd.

toll free 1-866-262-1649 or
hlverm@telusplanet.net or 

Darren Sanders at Lane Realty 1-306-291-8944

DON MACINTYRE 
FARMLAND SALE

Taking bids until 
February 16, 2018

Highest offer will not necessarily 
be accepted

SALE INCLUDES:
1) Deeded Lands 

(~6 miles from Brooks, AB): 
SW 12-18-14-W4 (160 acres) 

NW 12-18-14-W4 (151.37 acres)
(Does not included 8.63 acres subdi-

vision of house and out-buildings)
2) EID Adjoining Lease 

(~585 private grazing acres)
3) Five active Oil/Gas Wells - 

annual income $19,240
4) All Existing Irrigation equipment

(Pumps/Pivot/Wheel sprinklers)
For Information contact James 

MacIntyre at 403-990-6804
and/or james.macintyre@shaw.ca
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Conditions: 
1. Tenders will be considered only for cash rent. The cash rent to be payable on April 1st 

of each year. Tenders will be considered for terms of 3 years to 5 years.
2. Tenders must be submitted by 2:00 p.m., Friday, January 19, 2018, to Anderson & 

Company, Barristers and Solicitors (address below). Highest or any tender not neces-
sarily accepted.

3. Tenders may be submitted on all or any number of the parcels, with a preference given 
to tenders on all. Bids must indicate which parcels of land they apply to.

4. Bidders must rely on their own research and inspection of the property and confirm 
acreage, condition, assessments, or other particulars.

5. Bidders will not be called together following submission of the bids. 

TENDER – CASH RENT 
Ebel Farms, RM of Lawtonia #135

 Cultiv. Acres 2017 Asmt 2017 2016 2015 2014
NW 28-15-7 W3 135 $151,200 Durum Br. Mustard Durum Br. Mustard
S 1/2 22-15-7 W3 290 $344,000 Durum LG Lentils Durum  Br. Mustard
S 1/2 21-15-7 W3 270 $326,200 Durum Br. Mustard Durum  Lentils

Total 695 $821,400

Forward bids and inquiries to: 
Anderson & Company, Barristers & Solicitors, Attn: Neil Gibbings or Megan Muri

51 – 1st Ave NW, P.O. Box 610, Swift Current, SK S9H 3W4
Phone: (306) 773-2891, Fax: (306) 778-3364, File Ref. #19157-003, mmuri@andlaw.ca

Saskatchewan’s Farm & Ranch Specialists™
With 124 Sales in 2017!

LANE REALTY

WITH OVER 35 YEARS IN THE BUSINESS!
“Now representing purchasers from 

across Canada and overseas!”

Ph: 306-569-3380

Visit our website at: 

www.lanerealty.com
to view current listings and virtual tours

Visit our booth at
The Crop Production show in Saskatoon, SK

January 8-11, 2018! and 
Manitoba Ag Days  in Brandon, MB 

January 16-18, 2018!

BOB LANE - Broker (306) 569-3380

JASON SELINGER - Regina/South Central (306) 539-7975

ED BEUTLER - Whitewood (306) 620-7260

JASON BEUTLER - Yorkton/Estevan (306) 735-7811

DOUG JENSEN - Melville/Raymore (306) 621-9955

STAN HALL - Strasbourg/Watrous/Humboldt (306) 725-7826

MORWENNA SUTTER - Prince Albert/Melfort/Kelvington (306) 327-7129

MURRAY MURDOCH - Kindersley/Rosetown/Davidson (306) 858-8000

DARRELL HERAUF - Regina District (306) 761-1863

DALE MURDOCH - Swift Current/Maple Creek/West Central (306) 774-6100

DARREN SANDER - Saskatoon/Battlefords (306) 441-6777

ASHLEY MURDOCH - Outlook Country Residential  (306) 860-8686

LANE REALTY
For the most VALUE & EXPOSURE 
that you deserve when selling your 

farm or ranch property, contact one of 
our Farm & Ranch Specialists today!

LAND FOR SALE: 505.18 ac. of cross fenced
grass ready to be turned back into grain
land. Land is beside busy airport in Central
Alberta. $3600/acre. Call 780-385-0524,
Killam, AB. kelndor@syban.net

SALE BY TENDER: 
House and Shop-14.83 Acres 
RM of Prince Albert - SE-15-48-24 

Property Sold : “AS IS and “WHERE IS”
Highest tender or any tender not 

necessarily accepted.
Viewing by appointment only 

 Call DNCU @ 306-862-4651
A certified cheque must accompany 
the Tender in the amount of $5,000 

mailed to: 
Diamond North Credit Union, 

Box 2074, Nipawin, SK S0E 1E0
Closing Date January 19, 2018

FARMLAND NE SK (Clemenceau) 4 qtrs 
plus 36 acre riverside parcel with 5 bdrm. 
home. Featuring: bins on concrete with di-
rect hit on railroad cars, 40 acres of mostly 
mature spruce timber, 2 farmyards- 1 bor-
dering Etomami River and 50 miles of pro-
vincial forest, exc. elk hunting and other 
big game and goose. 580 acres wheat, 
mustard, barley and peas. Full line of farm 
and sawmill equipment also available. Will 
separate. Reg Hertz, 306-865-7469.

R M  O F  F OA M  L A K E  # 2 7 6  fo r  sa l e 
SE-35-28-12-W2, 160 acres (approx. 102 
cultivated). Call 780-724-3735 for info.

RM OF ROSEDALE #283 By Tender: SE 
1/4 22-29-4 W3, 160 cult. ac. Highest or 
any tender not necessarily accepted. Sub-
mit tenders to: Box 37, Hawarden, SK., 
S0H 1Y0. Tenders close February 1, 2018. 
For more info, call Larry at 306-229-9926.

FARMLAND 
WANTED

Cell: 306-230-1588
Offi ce: 306-361-8926

Fax: 306-665-1443
justin.yin.ca@gmail.com

JUSTIN YIN
FARMLAND
M A R K E T I N G
S P E C I A L I S T

RM MAPLE CREEK #111. For sale N 1/2 
35-11-26-W3. 320 cult. acres, 60x100’ 
steel quonset on 2’ cement fdn, power, 
water for up to 100 head of cattle, 1 mile 
of Hwy #1 frontage.  Call 403-866-2214.

RM OF ELDON: SW 22-49-24 W3 Ext 24 
and NE 09-49-24 W3 Ext 8. 298.88 acres. 
Surface lease revenue. For sale by Tender 
with bids closing Feb 1, 2018. Details at 
www.forrestlandtender.ca or contact Vern 
McClelland ,  RE/MAX of Lloydminster, 
780-808-2700.

RIVER RETREAT: Saskatoon South - 177 
acres forested, organic river front land. 50 
acres cultivated. $6500 per acre. Phone 
306-382-1299 or 306-382-9024.

SASKATOON SOUTHWEST, River Valley 
View Estate, near golf course. Paved road 
and all services to site, $229,500. Phone 
306-382-1299 or 306-382-9024.

Wade Berlinic
306 6414667

Associate Broker/Auctioneer

BerlinicAuctions@sasktel.net
BerlinicAuctionsLtd.ca

Provincial Licence #336915

East Central Multi-Seller 
Land Auction Event

Do you have farmland to sell? Looking for 
top-notch exposure and representation? 
We provide a forum for competitive 
bidding like no other as well as the benefit 
of being protected through the Real Estate 
Industry, combined with the excitement 
and results provided by a Live & Online 
Auction.

Hammond Realty & Berlinic Auctions Ltd. 
are taking consignments of farmland for 
a Multi-Seller Land Auction Event to be 

held in Yorkton, SK. 
Thursday, March 15, 2018 

Listing deadline: January 24, 2018

Call Wade Berlinic for full details and 
how this option may fit 

YOUR farmland.

 5,000 to 20,000 
 ACRES

 OF GOOD CROP PRODUCTION
 L AN D IN  S AS K ATCHEW AN

 AN D AL BERTA  
 Plea s e ca ll M a rcel a t  1-403-350-6 8 6 8  

 M a rcel L eBla n c Rea l Es ta te In c.

 W ANTED

R M  O F  BL U C H E R  343 :  2  qua r t e r s . 
SW-29-35-01-W3M,  NW-29-35-01-W3M, 
305 acres cult. 3 hopper bins totaling 
16,000 bu.  Call Bob at 306-717-1987.

GRAIN LAND TO RENT, 35 mile radius of 
Rouleau, SK. Call  306-776-2600 or email: 
kraussacres@sasktel.net

SECLUDED RIVER RETREAT: 80 acres 
on west bank, pt of 01-46-04 W3. Summer 
road and river access, $167,500. Phone 
306-382-1299 or 306-382-9024.

LOOKING FOR LAND
w/Aggregate Potential

In Saskatchewan

Call POTZUS LTD.
Phone: 306-782-7423

Fax: 306-786-6909
Email: info@potzus.com

FOR RENT BY TENDER: RM of Nipawin, SK. 
#487, NE-14-49-15W2, NW-14-49-15W2, 
& SW-14-49-15W2, comprising of 472 
cult. ac. There are no buildings on the land 
other than a house and barns on the 5 acre 
yard  site. All of the land  is  currently 
farmed. Tenders are to be submitted in en-
velopes marked “Nipawin Tender”, to De-
zarae  Sen f t  at  M i l l e r  Thomson  LLP, 
600-2103 11th Ave., Regina, SK., S4P 3Z8,  
on or before noon on Fri., Feb. 23, 2018, 
and shall include: tender price, length of 
rental term, any other terms you are pre-
pared to offer and a certified cheque/bank 
draft payable to “Miller Thomson LLP in 
trust” for 10% of the tender price (being 
10% of the annual rent pmt. you are ten-
dering). No conditional tenders will be ac-
cepted and the highest, or any tender, will 
not necessarily be accepted. Tenders will 
not be opened in public. The deposit of all 
unsuccessful tenderers will be returned by 
mail. The successful tenderer shall enter 
into a lease agreement on or before Mar. 
16, 2018. The 10% deposit will constitute a 
deposit towards the first years rental pay-
ment. For further information, please con-
tact Dezarae Senft, 306-347-8309.

WANTED: GRAIN LAND for rent in North-
ern/Central  Saskatchewan .  Call  M ike 
306-469-7741, Big River, SK.

WANTED: 1000 ACRE grain farm w/yard 
in northwest Saskatchewan. Call anytime: 
780-205-4296 or email 3star@telus.net

R M  O F  F R E N C H M A N  B U T T E :
SW 35-52-25 W3 Ext 5 and NW 35-52-25 
W3 Ext 2. 207 acres. For sale by Tender 
with bids closing February 6, 2018. For de-
tails, visit www.moorelandtender.ca or 
contact Vern  McClel land ,  RE/MAX of 
Lloydminster, 780-808-2700.

LAND WANTED TO rent or purchase in RM
#248 and RM #218. Call 306-726-8090,
Cupar, SK. pjhart@sasktel.net

8500 ACRE RANCH in RM of Reno, all 
grass ,  lots  of  water.  $474  per acre. 
306-299-4445, www.ranch-for-sale-sk.ca

RM #68 OF BROKENSHELL, 1/4 section 
SW- 1-7-16-W2, approximately 160 culti-
vated organic acres. The highest or any bid 
not necessarily accepted. Submit tenders 
to Box 661, Weyburn, SK., S4H 2K8. Tend-
ers will close Feb. 1st, 2018. For more in-
fo rm a t ion  c a l l  30 6 -842 -57 7 1 ,  o r 
306-861-7072. Weyburn, SK.

FARMLAND
WANTED
NO FEES

NO 
COMMISSIONS

PURCHASING:
SINGLE TO LARGE 
BLOCKS OF LAND. 

PREMIUM  
PRICES PAID  
WITH QUICK  
PAYMENT.

Many References Available
A TOTAL OF 

590 QUARTER 
SECTIONS SOLD

ACROSS SASKATCHEWAN!

RENT BACK AVAILABLE
Call DOUG

306-955-2266
Email: 

saskfarms@shaw.ca

WANTED: Saskatchewan grainland, hous-
ing, and vacant lots. Will pay min. 10% 
premium on current pricing. Within 25 
miles of Leader SK. Box 5001, c/o The 
Western Producer, Saskatoon, SK  S7K 2C4

238 ACRE FARM on Drifting River. 200 
workable ac., 100 yr. old shelter belt, w/ 
older useable house, and 11 out buildings. 
New wiring to out buildings, new 200A 
panel in house, new base boards, and very 
good well. 431-738-1888, Dauphin, MB.

CHATFIELD/POPLARFIELD: Opportunity to 
run your own cattle & grain farm. 1240 sq. 
ft. bungalow. 800 ac. owned, 1920 leased. 
200 acres cult. balance hay & fenced pas-
ture. Many outbuildings, $799,000. Call 
Claudette: 1-888-629-6700. LJBaron.com

1) LARGE DAIRY FARM west of Brandon; 
2) 1/2 Section close to and west of Winni-
peg. Henry Kuhl: Farm land Spec ial ist,  
Royal LePage All iance, W innipeg, MB. 
204-885-5500, 204-856-3140.

MULCHING- TREES, BRUSH, Stumps. 
Call today 306-933-2950. V isit us  at: 
www.maverickconstruction.ca

4 WHEEL BOMBARDIER Rotex, 250 hrs, 
like new, $4000; Wanted: 14’ bumper hitch 
dump trailer. 306-304-1959, Goodsoil, SK.

HOME FOR RENT: Furnished, 2 bed + den, 
2 bath, close to U of S, Saskatoon, SK. 
$1300/mo. + utilities. Call 306-270-4323.

APARTMENTS FOR RENT, Langham, SK.  
Quiet, well maintained, close to schools. 1 
and 2 bedrooms starting at $650. Contact 
Blaise at 306-349-9351.

TIMESHARE FOR SALE: Christie Lodge in 
Vail, Colorado. Floating week, 1 bdrm., 
Queen, fireplace, kitchenette, maintenance 
fees $458/yearly. Never had the chance to 
use, but must sell for health reasons - can 
no longer leave Canada. Make offer and I 
will consider. Call 403-242-9234.

SUN BEACH MOTEL, 1 bdrm suite, $695, 
Lakefront 2 bdrm, $850. 250-495-7766, 
Osoyoos, BC. www.sunbeachmotel.net

SAWMILLS  from  on ly $4397 - Make 
Money and Save Money with your own 
bandmill. Cut lumber any dimension. In 
stock, ready to ship. Free info. and DVD:  
www.NorwoodSawmills.com/168 or call 
1-800-567-0404.

WOOD-MIZER PORTABLE SAWMILLS , 
eight models, options and accessories. 
1-877-866-0667. www.woodmizer.ca

AAC SYNERGY, Cert. top quality seed. 
Very high yielder, gaining acceptance with 
maltsters. Contracts available. Inquiries 
welcome. Gregoire Seed Farms Ltd, North 
Battleford ,  SK., cell 306-441-7851 or 
306-445-5516. gregfarms@sasktel.net

CERTIFIED #1: CDC Copeland, AAC Syn-
ergy, CDC Maverick, CDC Austenson, AC 
Ranger. Ardell Seeds Ltd., 306-668-4415, 
Vanscoy, SK.

CERTIFIED #1 Metcalf(2R) & Legacy(6R). 
Fenton Seeds, 306-873-5438, Tisdale, SK.

AC METCALFE, CDC COPELAND, CDC 
POLAR STAR, top quality. Wiens Seed 
Farm 306-377-2002, Herschel, SK.

CERTIFIED CDC Austenson & Maverick 
feed barley. Trawin Seeds, 306-752-4060, 
Melfort, SK. www.trawinseeds.ca
CERT. #1 CDC Austenson. Nutrient densi-
fied for enhanced emergence and yield. 
403-633-9999, www.fabianseedfarms.com

CERTIFIED CDC Copeland & AC Metcalf. 
Call Trawin Seeds, 306-752-4060, Melfort, 
SK. www.trawinseeds.ca

CERTIFIED CDC MAVERICK. Hickseeds 
306-354-7998 (Barry) or 306-229-9517 
(Dale), Mossbank, SK.

CERT. #1 Copeland: 94% germ., 95% vig-
or, 48.3 TKW, 100% Copeland. Sandercock 
Seed Farm, 306-334-2958, Balcarres, SK.

TOP QUALITY CERT. #1 CDC Copeland, 
AC Metcalfe, Newdale. Frederick Seeds, 
306-287-3977, Watson, SK.

CDC COPELAND, Fdn., Reg., Cert. top 
quality seed. Widely accepted malt variety. 
Inquiries welcome. Volume discounts. 
Gregoire Seed Farms Ltd, North Battleford, 
SK., cell  306-441-7851 or 306-445-5516. 
gregfarms@sasktel.net

WE BUY:
• AAC Synergy Malt Barley
• 15.0+ protein Hard Red Spring Wheat 

and 11.5 Protein Winter Wheat
• Soybeans and Peas
• Feed Wheat, Barley and Corn

Farm Pick up Available
1-800-258-7434  matt@seed-ex.com

Best pricing, Best  
option Best service

MINIMIZE INPUT COSTS & maximize yield 
potential. Grain & grazing/silage corn. The 
leader’s in non-GMO technology. A more 
sustainable way of farming! Free delivery. 
Call De Dell Seeds Inc. 204-268-5224.

CERT. & REG. CDC Precision; AAC Spitfire. 
High germ. & 0% F.G., Fast Seed Farm Ltd., 
306-463-3626, Kindersley, SK.

CERT. CDC PRECISION & AAC SPITFIRE  
E x c e p t i o n a l  y i e l d  p o t e n t i a l  a n d 
standability. Printz Family Seeds, Gravel-
bourg, SK., 306-648-3511, 306-380-7769.

AAC SPITF IRE ,  TRANSCEND,  top 
quality. Wiens Seed Farm 306-377-2002, 
Herschel, SK.

CERTIFIED CDC ALLOY. Good disease 
package. Printz Family Seeds, Gravelbourg 
SK., 306-648-3511, 306-380-7769.

HAVE COMBINED 
FORCES! 

PRINT |  MOBILE |  ONLINE

The ag-only listings service 
that combines the unmatched 

inventory and massive reach 
of Canada’s most trusted ag 

newspapers and websites.

CANADA’S AG-ONLY LISTINGS GIANT
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Dehy pellets are 
10% max moisture, 
17% min protein, 
30% max crude fi ber, 
28% ADF, 
42% NDF, 
65% TDN, 
1.75% calcium, 
0.3% phosphorous

Producing Alfalfa Pellets 

For Over 45 Years.

 minimize waste

 reduce freight costs

 handles like grain

 Dairy  Beef  Elk  Bison  Horse  Swine  Poultry

2017 Alfalfa Bales and Suncure Pellets Also Available.

Full analysis and pricing available.

Arborfi eld, SK    306-769-8622    ferguson@cpil.ca

CERT.  FDN, REG. Precision; CDC Alloy;  
AAC Spitfire; Transcend, all exc. germ.,  
0% fusarium. Fraser Farms 306-741-0475, 
Pambrun, SK. foc@sasktel.net

CERTIFIED TRANSCEND. Proven variety.    
Printz Family Seeds, Gravelbourg, SK., 
306-648-3511, 306-380-7769.

CERTIFIED #1 CDC Ruffian, AC Leggett & 
CDC Orrin. Fenton Seeds, 306-873-5438, 
Tisdale, SK.

CERTIFIED Camden, Morgan, Baler and 
Haymaker. Trawin Seeds, 306-752-4060, 
Melfort, SK. www.trawinseeds.ca

CERTIFIED CDC HAYMAKER. Hickseeds 
306-354-7998 (Barry) or 306-229-9517 
(Dale), Mossbank, SK.

WANT TO FINISH combining in August? 
Grow an early variety! Grow Juniper oats 
and follow with Pintail winter wheat. Call 
Mastin Seeds, Olds, AB., 403-556-2609, 
mastinseeds.com

EXCELLENT QUALITY CERTIFIED #1 CS 
Camden, Summit, CDC Minstrel, CDC Ruf-
f i a n ,  C D C  O r r i n .  F r e d e r i c k  S e e d s , 
306-287-3977, Watson, SK.

REGISTERED/CERTIFIED #1: Summit 
Leggett, CDC Haymaker (Forage). Ardell 
Seeds Ltd., 306-668-4415, Vanscoy, SK.

CERT. BOBCAT BEARDLESS fall triticale, 
excellent for cover crop. Nutrient densified 
for  enhanced emergence and y ie ld . 
403-633-9999, www.fabianseedfarms.com

CERT. SUNRAY TRITICALE. Nutrient densi-
fied for enhanced emergence and yield. 
403-633-9999, www.fabianseedfarms.com

NEW AAC DELIGHT, beardless spring. Nu-
trient densified for emergence & yield.  
403-633-9999, www.fabianseedfarms.com

CERTIFIED CDC Landmark, AAC Cameron, 
Jatharia, Brandon CWRS wheat. Contact 
Trawin Seeds, 306-752-4060, Melfort, SK. 
www.trawinseeds.ca

SY ROWYN CPSR, Cert. top quality seed, 
high yielder with vg protein. All inquires 
welcome. Volume discounts. Gregoire 
Seed Farms Ltd., North Battleford, SK., cell 
306-441-7851 or 306-445-5516. Email 
gregfarms@sasktel.net

SELECT CDC GO seed, hand picked from 
breeder seed. Contact: mastinseed.com   
Call or text 403-994-2609, Olds, AB.

AAC BRANDON CWRS, Cert. top quality 
seed, very high yielder and protein. Highly 
recommended by growers. All inquiries 
welcome. Volume discounts. Gregoire 
Seed Farms Ltd., North Battleford, SK., cell 
306-441-7851, 306-445-5516 or email: 
gregfarms@sasktel.net

WANT TO FINISH combing in August? 
Grow an early variety! Grow Go Early HRS 
wheat.  Cal l  Mastin Seeds, Olds, AB., 
403-556-2609, mastinseeds.com

REG./CERT. AAC BRANDON. Nutrient den-
sified for enhanced emergence and yield. 
403-633-9999, www.fabianseedfarms.com

CERTIFIED #1 AAC Brandon: 99% germ., 
99% vigor, 38.58 TKW. Sandercock Seed 
Farm, 306-334-2958, Balcarres, SK.

CERTIFIED AAC BRANDON, AAC Jatharia. 
Call Grant, 306-746-7336, 306-524-4339, 
306-746-8070, Semans, SK.

CDC LANDMARK VB, AAC BRANDON, 
AAC PREVAIL VB, top quality. Wiens 
Seed Farm 306-377-2002, Herschel, SK.

CERTIFIED # 1 AAC Jatharia VB wheat,  
new. Midge tolerant. Shewchuk Seeds, 
306-290-7816, Blaine Lake, SK.

EXCELLENT QUALITY Cert. #1, CWRS:  
CDC Landmark VB, AAC Viewfield, AAC 
Brandon, AAC Cameron VB, AAC Elie, Car-
dale, CDC Utmost VB, AAC Connery & AAC 
Redberry. Frederick Seeds, 306-287-3977, 
Watson, SK.

CERTIFIED #1  CDC  Landmark VB, CDC 
Plentiful, Cardale, Elgin ND, Goodeve VB,  
Fenton Seeds, 306-873-5438, Tisdale, SK.

REGISTERED/CERTIFIED #1: CDC Land-
mark, AAC Brandon, AAC Jatharia, Cardale, 
CDC Utmost. Ardell Seeds, 306-668-4415, 
Vanscoy, SK.

AAC ELIE, CWRS, CERT. top quality seed, 
sister wheat to AAC Brandon. Very high 
yielder with high protein. Positive reviews 
from growers. All inquires welcome. Vol-
ume discounts. Gregoire Seed Farms Ltd, 
North Battleford, SK., cell 306-441-7851, 
306-445-5516. gregfarms@sasktel.net

EXCELLENT QUALITY CERTIFIED #1: 
AC Andrew, SY Rowyn, Faller, Penhold & 
AAC Sadash .  Ca l l  F reder i ck  Seeds , 
306-287-3977, Watson, SK.

TOP QUALITY CERTIFIED alfalfa and grass 
seed. Call Gary or Janice Waterhouse 
306-874-5684, Naicam, SK.

WANT TO FINISH combining in August? 
Grow an early variety! Grow Early One 
Polish canola and follow with Pintail winter 
wheat.  Cal l  Mastin Seeds, Olds, AB., 
403-556-2609, mastinseeds.com

HYBRID AND OPEN-POLLINATED canola 
varieties. Certified #1 Synergy (Polish), 
Dekalb & Rugby. Phone Fenton Seeds, 
306-873-5438, Tisdale, SK.

CDC GLAS, Reg., Cert., top quality seed. 
High yield, exc. standability, easy to har-
vest. Great reviews from customers.   In-
quiries welcome. Gregoire Seed Farms 
Ltd., North Battleford, SK., 306-441-7851 
or 306-445-5516. gregfarms@sasktel.net

CERT. #1 BETHUNE, 98% germ., 95% vig-
or. Sandercock Seed Farm, Balcarres SK., 
306-334-2958.

CERTIFIED GLAS and CDC Sorrel flax.  
Trawin Seeds, 306-752-4060, Melfort, SK. 
www.trawinseeds.ca
CERTIFIED CDC GLAS. Nutrient densified 
for  enhanced emergence and y ie ld . 
403-633-9999, www.fabianseedfarms.com

CERTIFIED #1 CDC Sorrel, AAC Bravo. 
Fenton Seeds, 306-873-5438, Tisdale, SK.

CERTIFIED # 1 CDC GLAS - The variety to 
grow! Top yield, excellent lodging resis-
tance. 306-290-7816, Blaine Lake, SK.

CERTIFIED #1 CDC Sorrel, AAC Bravo. 
Fenton Seeds, 306-873-5438, Tisdale, SK.

CERTIFIED Snowbird fababeans & Amaril-
lo Peas. Call Trawin Seeds, 306-752-4060, 
Melfort, SK. www.trawinseeds.ca
CERTIFIED CDC Blackstrap, earliest black 
bean, direct harvest, high yield, excellent 
disease pkg.; CDC Super Jet & CDC Jet 
also available. Martens Charolais & Seed, 
204-534-8370, Boissevain, MB.

CERT. CDC PROCLAIM CL Reds, high 
germ. & 0% disease. Fast Seed Farm Ltd., 
306-463-3626, Kindersley, SK.

GrainEx International Ltd.GrainEx International Ltd.
LENTILS

30 years experience
working with 

FARMERS FOR FARMERS
License & Bonded with CGC 

For current pricing call

306-885-2288
or visit us on the web 
www.grainex.net

CERTIFIED CDC MARBLE, dark speckled; 
Certified CDC 4371-4, red. Call Grant, Se-
mans, SK. 306-746-7336, 306-524-4339, 
306-746-8070.

CDC IMPULSE, CDC PROCLAIM, CDC 
MAXIM(small reds), top quality. Wiens 
Seed Farm 306-377-2002, Herschel, SK.

CERT. CDC IMPULSE, CDC Proclaim, CDC 
Maxim, CDC Redmoon, CDC Greenstar. 
98% germ, 0% disease. Fraser Farms, Pam-
brun, SK. 306-741-0475. foc@sasktel.net

CERTIFIED #1 CDC Impala (small red) 
Clearfield. Fenton Seeds, 306-873-5438, 
Tisdale, SK.

FDN. & CERT. CDC Spectrum; CDC Amaril-
lo. High germ. & 0% disease. Fast Seed 
Farm Ltd., 306-463-3626, Kindersley, SK.

CERT. CDC INCA; CDC Greenwater, exc. 
germ. and disease. Fraser Farms, Pam-
brun, SK,  306-741-0475.  foc@sasktel.net

REGISTERED/CERTIFIED #1: AAC Ardill, 
CDC Inca, CDC Spectrum, CDC Limerick 
(green), CDC Proclaim Lentil (red). Ardell 
Seeds Ltd., 306-668-4415, Vanscoy, SK.

WANT TO FINISH combining in August? 
Grow an early variety! Grow AAC Peace 
River yellow peas and follow with Pintail 
winter wheat. Call Mastin Seeds, Olds, AB., 
403-556-2609, mastinseeds.com

CERTIFIED #1 CDC Spectrum, CDC Acer 
(Maple), CDC Amarillo and CDC Meadow. 
Fenton Seeds, 306-873-5438, Tisdale, SK.

CERTIFIED AAC ARDILL yellow peas. 
Call Hickseeds 306-354-7998 (Barry) or 
306-229-9517 (Dale), Mossbank, SK.

GREEN PEAS, yellow pea prices down, try 
new green pea varieties! CDC Limerick, 
CDC Greenwater & CDC Spruce. Select, 
Fdn., Reg. and Cert. Ask about CDC Forest. 
Gregoire Seed Farms Ltd, North Battleford, 
SK., cell 306-441-7851 or 306-445-5516. 
gregfarms@sasktel.net

CERTIFIED CDC INCA, CDC Greenwater, 
CDC Mosaic. Call Grant, 306-746-7336, 
306-524-4339, 306-746-8070, Semans, SK

REG. & CERTIFIED CDC Calvi (itchless), 
h igh  y ie lder.  Fas t  Seed  Fa rm L td . , 
306-463-3626, Kindersley, SK.

Looking for off grade mustard, lentils or 
chickpeas. Custom color sorting of all 
types of crops. Ackerman Ag Services, 
306-631-9577, Chamberlain, SK.

BESCO GRAIN LTD. Buying all varieties of 
mustard. Also canary and some other spe-
cialty crops. 204-745-3662, Brunkild, MB

CDC CIBO, CDC CALVI, top quality. Wi-
ens Seed Farm 306-377-2002, Herschel, 
SK.

TREATED OAT SEED for sale: Souris and 
Morgan, treated with Raxil Pro. Call Justin 
306-469-0105, Big River, SK.

TOP QUALITY ALFALFA, variety of grasses 
and custom blends, farmer to farmer. Gary 
Waterhouse 306-874-5684, Naicam, SK.

GROW SOYBEANS? If you grow 1000 
acres earn a free new pickup truck every 
year and give last year’s away. Free report 
at www.profitfromthebean.com or call 
204-856-3396.

TIRED OF HAULING 20-40% of your 
soybean crop to market only to pay the 
soybean seed bill? There’s an alternative! 
Visit: www.profitfromthebean.com or 
phone 204-856-3396.

GLYPHOSATE 1 SOYBEANS: Top yields,  
delivered. Common #1. Keep your own 
seed! Call Norcan Seeds, 204-372-6552, 
204-739-3519. Fisher Branch, MB.

LARGE KABULI CHICKPEA seed, 94% 
germ. 0% disease. Fraser Farms, Pambrun, 
SK., 306-741-0475. foc@sasktel.net

COVER CROPS .  H ICKSEED LTD. ,  
Mossbank, SK. Now has on the floor 
for organic plowdown: Daikon radish 
(zero till); Hairy Vetch; Austrian Winter 
peas; Buckwheat; Yellow Blossom sweet 
clover. Also, green feed blends available. 
For all your seed needs call Hickseed Ltd. 
Barry 306-354-7998 or Dale 306-229-9517

WANTED HEATED CANOLA. No broker 
involved. Sell direct to crushing plant.  
Cash on delivery or pickup. 306-228-7306 
or 306-228-7325, no texts. Unity, SK.

VAN RAAY PASKAL Farms in Iron Springs 
area is looking for Feed Barley. Put more 
$$$ in your pocket and sell direct to us 
with no brokerage fee.  Call 403-330-9147.

HEATED
CANOLA
WANTED

LIGHT/TOUGH 
FEEDGRAINS

DAMAGED 
FLAX/PEAS

GREEN 
CANOLA

WESTCAN FEED & GRAIN
1-877-250-5252

Westcanfeedandgrain.com
WANTED: FEED GRAIN, barley, wheat, 
peas, green or damaged canola. Phone 
Gary 306-823-4493, Neilburg, SK.

NUVISION COMMODITIES is currently 
purchasing feed barley, wheat, peas and 
milling oats. 204-758-3401, St. Jean, MB.

WANTED:  FEED BARLEY, 48 lbs. plus. 
Phone  306-345-2523, Stony Beach, SK.

WANTED: FEED BARLEY Buffalo Plains 
Cattle Company is looking to purchase 
barley. For pricing and delivery dates, call  
Kristen 306-624-2381, Bethune, SK.

LACKAWANNA PRODUCTS CORP. Buy-
ers and sellers of all types of feed grain 
and grain by-products. Contact Bill Hajt or  
Chr i s topher  Lent  at  306-862-2723. 
clent@lpctrade.com  bhajt@lpctrade.com

WANTED:  OFF-GRADE PULSES, oil seeds 
and cereals. All organic cereals and spe-
cialty crops. Prairie Wide Grain, Saskatoon, 
SK., 306-230-8101, 306-716-2297.

www.jglgrain.com
Toll Free 1-877-907-1517

Saskatoon, SK 1-306-374-1517
Moose Jaw, SK 1-306-624-2378

Email info@jglgrain.com

CGC licensed & bonded 
merchandiser specializing in:

- Feed Barley
- Feed Wheat

- Milling Durum and Wheat
- Yellow & Green Peas

- Off Grade Pulses & Oilseeds
- Faba Beans

 TOP PRICES 
 PAID FOR
 FEED BARLEY, 
 W HEAT, OATS,
 RYE, TRITICALE,
 PEAS, LENTILS, 

 HEATED OIL SEEDS, 
 SOYBEANS

 Priced at your bin.

 PEARM AN 
 GRAIN LTD.
 306-374-1968

Purchasing all feed grains, 
screenings and damaged grain

Serving Western Canadian 
farmers since 1959
Toll free number 
1-800-265-9886

Prices at the bin
 

 Brent Bourne 403-359-7550
 Wade Moss 403-359-7551
 Gary Snedden 403-359-7552

Will pick up around farmers 
schedules

WE BUY 
DAMAGED

GRAIN
Green and/or heated 
Canola/Flax, Wheat, 

Barley, Oats, Peas, etc. 
BOW VALLEY TRADING LTD.

1-877-641-2798

EAGLE
COMMODITIES

Buyers of conventional and 
organic grades of lentils, peas, 
wheat, barley, oats, rye, canola,  

flax, and all off grade & damaged 
grains, oilseeds, pulses, etc.
Call for your on farm bid.

1-888-328-9191

Lethbridge, AB.
WHY NOT KEEP MARKETING SIMPLE? 
You are selling feed grains. We are 
buying feed grains. Also buying chick-
peas, lentils and golden flax. Fast pay-
ment, with prompt pickup, true price dis-
covery. Call Jim Beusekom, Allen Pirness, 
David Lea,  Vera Buziak or Matt Beusekom 
at Market Place Commodities Ltd., Leth-
bridge, AB. Phone 1-866-512-1711. Email 
info@marketplacecommodities.com or

NOW 
BUYING
OATS!

MATT TOEWS | 403-546-0060
LINDEN, ALBERTA

CANADA

ALL GRADES
Competitive Rates

Prompt Payment

ROUND ALFALFA/ALFALFA GRASS solid 
core greenfeed 5x6 JD hay bales for sale. 
Call 306-237-4582, Perdue, SK.

ROUND GRASS ALFALFA bales, delivered 
in loads of 34. Call 306-434-6038, Mooso-
min, SK.

LONG LAKE TRUCKING, two units, custom 
hay hauling.  306-567-7100, Imperial, SK.

LARGE ROUND HAY bales, mixtures of 
timothy, alfalfa, and brome. $65/bale. Call 
780-981-2119, 780-841-3868. High Level.

1ST & 2ND CUT large round alfalfa bales.
Straight alfalfa & grass blend available. Call
306-594-4027, Norquay, SK.

HORSE QUALITY SMALL square bales for 
sale. Call 306-290-8806, Dundurn, SK.

LARGE ROUND BALES, hard core, 5x6, afal-
fa/grass mix and alfalfa 1st and 2nd cut, 
no rain; also grass bales of mature hay and 
alfalfa grass w/some rain. 204-749-2194, 
204-526-0733, Rathwell, MB.

DURUM STRAW BIG square bales w/ rod-
dicut,  no rain,  w/some durum seed, 
$25/bale, 306-861-4592 Fillmore, SK.

POST SHAVINGS: Cattle feedlot, horse & 
poultry bedding. Bulk pricing and delivery 
available; Landscaping Mulch: Available 
in 1 yard bulk bags for $45, delivery 
available; Colored Landscaping Mulch: 
Available in 1 yard bulk bags for $115, de-
livery avail. Vermette Wood Preservers, 
Spruce Home, SK.. 1-800-667-0094. Email: 
info@vwpltd.com Visit: www.vwpltd.com

FIRST AND SECOND cut Alfalfa, 5x6 round 
b a l e s ,  n o  r a i n ,  e x c e l l e n t  q u a l i t y. 
306-865-6603, Hudson Bay, SK.

WANTED: ALFALFA 3x3 and 3x4 bales. 
Will arrange for pickup at farm/field. 
Phone Chris 204-746-0462, Brunkild, MB.

1ST AND 2ND cut alfalfa for sale, 3x4 
square bales,  no ra in and feed test 
available. Call 403-501-9307, Tilley, AB.

4X4 SQUARE ALFALFA grass bales, 1400 
lbs., 3.5¢ per pound or $50 per bale. Can 
deliver. Call 204-730-3139, Carberry, MB.

NEW HAY FOR SALE; Round bale picking 
and hauling, small or large loads. Travel 
anywhere. 306-291-9658, Vanscoy, SK.

HAY FOR SALE - DELIVERED! Also custom 
hauling. V-V Trucking Ltd., 306-631-8544, 
Moose Jaw, SK.

ROUND HAY BALES: First & second cut, 
approx. 1550 lbs., grass/alfalfa, no rain, 
$60/bale. 204-539-2453, Swan River, MB.

LOOKING FOR LARGE HAY BALES in 
Blaine Lake, SK. area. Call 306-497-2710, 
leave message with prices.

3X4 SQ. BALES: Alfalfa, Orchard, Timothy.
Exc. beef/dairy, 150 RFV, 24% pro., 1600 -
1700 lbs., 7-9¢. 204-270-0115, Lorette, MB.

BUYING WILD FUR, whole frozen carcass, 
c a s h  p a i d .  M u s t  h ave  f u r  l i c e n s e . 
DL#6168, call 306-852-8802, Tisdale, SK. 
Email: madtrapper@hotmail.ca

POLY TANKS: 15 to 10,000 gal.; Bladder 
tanks from 220 to 88,000 gallon; Water 
and liquid fertilizer; Fuel tanks, single and 
double wall; Truck and storage, gas or dsl. 
Wilke Sales, 306-586-5711, Regina, SK.

TARPCO, SHUR-LOK, MICHEL’S sales, 
service, installations, repairs. Canadian 
company. We carry aeration socks and 
grain bags. Also electric chute openers for 
grain trailer hoppers.  1-866-663-0000.

20.8x42 CLAMP-ON DUALS with rods and 
spacers, for triples, taken off 9370 Case 
tractor, $8000. Call A.E. Chicoine Farm 
Equipment, 306-449-2255, Storthoaks, SK.

TIRES, TIRES, TIRES, Radial, Bias, New, 
Used. 20.8x42, 18.4x42, 20.8x38, 18.4x38, 
2 0 . 8 R 3 4 ,  1 8 . 4 x 3 4 ,  9 0 0 / 6 0 R 3 2 , 
800/65R32, 24.5x32, 18.4x30, 23.1x30, 
16.9x28, 28Lx26, 18.4x26, 19.5Lx24, 
16.5x16.1, 18.4x16.1, and more! Semis, 
skid steers. Best price & value guaranteed! 
1-800-667-4515, www.combineworld.com

MR. TIRE CORP. For all your tire needs,   
call Mylo at 306-921-6555 or Jeremy at 
306-921-0068. Serving all Saskatchewan.

GOOD USED TRUCK TIRES: 700/8.25/ 
900/1000/1100x20s; 11R22.5/11R24.5; 
9R17.5, matched sets available. Pricing 
from $90. K&L Equipment and Auto. Ph 
Ladimer, 306-795-7779, Ituna, SK; Chris 
at 306-537-2027, Regina, SK.

1-800-667-4515
www.combineworld.com

Makes tire changing easy & safe. 
Allows a full range of motion of
heavy, unwieldy tires with ease.

Call us!

TIRE TAMERROTATES, SPINS, LIFTS!

L A R G E  L A T H E ,  a s k i n g  $ 1 5 0 0 . 
306-722-7770, Osage, SK.

CHILE AG TOUR Feb. 17 - 26. Santiago, 
Elqui Valley, Wineries, and farms. Costs 
may be tax deductible. 1-833-AGTOURS 
(833-248-6877). www.rwthomastours.com

AGRICULTURAL AND 

UNIQUE TOURS 2018 

Portion of tours may be Tax Deductible.
For these and other 

great departures, Contact

Select Holidays
1-800-661-4326

www.selectholidays.com

· Egypt/Jordan
· Vietnam/Cambodia
· Portugal/Spain
· China
· Ireland
· Romania & Hungary
· Newfoundland/Labrador
· Iceland
· Yukon/NWT
· Western Canada Farm Tour 
 including Calgary Stampede 
 & Farm Show

KORNUM WELL DRILLING, farm, cottage 
and acreage wells, test holes, well rehabili-
tation, witching. PVC/SS construction, ex-
pert workmanship and fair pricing. 50% 
government grant now available. Indian 
Head, SK., 306-541-7210 or 306-695-2061

35 TON WINCH, 2 speed reversible gear-
box, 75’ of new cable still on the roll, $750. 
Call 306-722-7770, Osage, SK.

HAVE COMBINED 
FORCES! 

PRINT |  MOBILE |  ONLINE

The ag-only listings service 
that combines the unmatched 

inventory and massive reach 
of Canada’s most trusted ag 

newspapers and websites.
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U-DRIVE TRACTOR TRAILER Training, 
30 years experience. Day, 1 and 2 week 
upgrading programs for Class 1A, 3A and 
air brakes. One on one driving instructions.  
306-786-6600, Yorkton, SK.

ALTHOUSE HONEY FARMS INC . 1/2 
mile south Porcupine Plain, SK., 500 McAl-
lister Avenue. 7 positions required for 
2018 season, May to October. Wages 
$13-$18/hr. depending upon experience. 
Job duties: assisting in spring hive inspec-
tion, unwrapping, and splitting, supering, 
building supers and honey frames, honey 
removal and extracting, fall feeding, apply-
ing mite control and wrapping hives for 
winter. No education required. WCB cover-
age. Phone Ron Althouse 306-278-7345,  
Email: althousehoney@sasktel.net

FULL-TIME FARM LABOURER: Year round
employment with house, including off farm
acreage supplied. Year round salary depen-
dent on experience and level of involve-
ment in operation. We run a family run
cow/calf operation, backgrounder feedlot,
and grain farm. Non-smoking environment.
Class 1A license required. Families are
welcomed and encouraged. Please contact
Raymond to leave a message 204-937-7371

FARM LABOURERS WANTED. Lincoln
Gardens is a seasonal vegetable farm locat-
ed at Lumsden, SK. Seeking 8 seasonal field
labourers, starting April 15, 2018. Duties
include: Planting, weeding and harvesting
vegetable crops. Sort, wash, weigh vegeta-
bles. Hand move irrigation pipes. 50 to 60
hrs./week. Must be available weekends.
Starting wage is $11.00/hr. Send resume
with references to: Lincoln Gardens, Box
750, Lumsden, SK., S0G 3C0.

SASKATCHEWAN CUSTOM FARMING 
operation seeking Full-time and Part-time 
employees for 2018. Competitive wages 
and scheduled time off. Housing and meal 
plans supplied. Must be at least 18 and 
have or be willing to acquire AZ/1A li-
cense. Inquire by phone to: 306-776-2510, 
or e-mail: flatrocktrucks@outlook.com

DAIRY FARM MANAGER: Permanent full-
time position on robotic milk farm, experi-
ence required. hmvandersluijs@gmail.com

FULL-TIME FARM LABOURER HELP. 
Applicants should have previous farm ex-
perience and mechanical ability. Duties in-
clude operation of machinery, including 
tractors and other farm equipment, as well 
as general farm laborer duties. $25/hour 
depending on experience. Must be able to 
cross US border. Location: Pierson, MB.  
Feland Bros. Farms, Greg Feland and Wade 
Feland, Box 284, Pierson, MB. R0M 1S0. 
701-756-6954.

2 SEASONAL FARM Machinery Operators 
required. Must be able to operate grain 
cart, tandem grain truck, FWA tractor 
w/rockpicker, 4 WD tractor for harrowing. 
Also manual labour for upkeep of leafcut-
ter bees and general servicing of equip. 
May 1 to Nov. 15. $15-$18/hr. 101008187 
SK Ltd., 303 Frontier Trail, Box 372, Wade-
na, SK., S0A 4J0. Fax: 306-338-3733, ph 
306-338-7561 or cfehr9860@hotmail.com

SEEKING A FULL TIME COWBOSS for large 
cattle ranch in BC. Competitive wages, 
housing & benefits. Duties include: horse-
manship, colt breaking, calving, shoeing, 
fencing & feeding. Must be experienced 
and have an intimate knowledge of work-
ing cattle horseback on large timbered 
range areas. Excellent communication and 
leadership skills, the ability to give and 
take direction while working in a manage-
ment team environment. Please send re-
sumes to: info@nicolaranch.com

SEASONAL WORKER FOR grain operation.
Duties: roguing seed fields, hand labor, irri-
gating, field & yard work. Heavy lifting req.
$13.60-15/hr. karlinfarms79@gmail.com

DAIRY HERD MANAGER wanted on a 
progressive dairy farm. Milking 240 cows 
in a new facility with an automated milk-
ing system in SE Manitoba. Management 
responsibilities include herd health, breed-
ing program and some barn equipment 
maintenance. Be part of a management 
team that includes the owners, a veteri-
narian, a nutritionist and equipment spe-
cialists. For more info. contact Charles at 
204-371-0711 or David at 204-371-6081.

SEEKING A FULL TIME COWBOY for large 
cattle ranch in BC. Competitive wages, 
housing & benefits. Duties include but are 
not limited to: horsemanship, colt break-
ing, calving, shoeing, fencing & feeding. 
Send resumes to: info@nicolaranch.com

LOOKING FOR PERSON(S) to live in newer 
dwelling on established farm yard close to 
Drayton Valley, AB. Rent free in exchange 
for light chores (horses, dogs, cats) and 
some grass mowing. Must be reliable, 
trustworthy, non-drinker/smoker, v. clean 
in dwelling & like animals. Email resume to 
wyakin@telus.net or fax 780-542-6467.

HOG FARM WORKERS, DeGroot Pork Net
Inc., Silver, MB., is looking for full-time
workers. Job duties include daily chores,
assisting sows at farrowing, AI, breeding,
some minor record keeping, etc. We have
two locations in Interlake, MB. One is locat-
ed 7 miles SW of Arborg, MB., and the
other is at 9 miles SW of Fisher Branch, MB.
Weekend work required. Experience an
asset but not required. Starting wage is $12
-15.28/hr., plus benefits. Please E-mail
resumes to: hr.degrootpork@gmail.com or
mail to: Box 874, Arborg, MB., R0C 0A0,
519-800-4095.

MECHANIC/FARM WORKER WANTED for
PT(or FT) work on modern mixed farm from
Apr.-Nov. near Calgary, Must have good
mechanical ability for operating seeder,
combine and tractors, along with shop
maintenance. Preferably Class 1. Housing
negotiable, start now, good fit for semi-
retired with flex. hrs. Send resume to:
lscattleco@xplornet.com fax 403-335-0086
or call between 9AM-4PM 403-335-3694.

AGROLOGIST/ LABOURER: Permanent 
position on grain farm. Non-smoking. Ap-
plicants should have previous farm experi-
ence, knowledge & mechanical ability. Du-
ties include operating tractors, combines, 
sprayers, floater, grain augers, climbing 
grain bins, know how to operate GPS on 
equipment, variable rate applications as 
well as general farm labour duties. Appli-
cants must have Class 5 license, 1A li-
cense, like animals, be responsible, honest 
and show initiative to take on any chal-
lenge that arises. Weyburn, SK. area. 
Please call 306-861-3774.

LOOKING FOR PEOPLE interested in riding 
feedlot pens in Strathmore or Lethbridge, 
AB. area, w/above average horsemanship 
skills, willing to train. 2 positions available.  
Wages depending on qual i ficat ions. 
403-701-1548, Strathmore, AB.

FARM LABOURER REQUIRED for livestock  
operation. Duties include: operating, main-
taining seeding & harvesting equip. Smoke 
free enviro., $17/hr. Housing avail. Lyle 
Lumax, 204-525-2263, Swan River, MB.

PASTURE RIDER REQUIRED for 2018 sea-
son. Monet Pastures Ltd., Elrose, SK., re-
quires a full-time seasonal pasture rider to 
help care for 1950 cow/calf pairs May 1st 
to November 1st. Must supply own horses 
and tack. Experience with cattle disease is 
mandatory. Valid driver’s license required. 
Must be able to rope and treat cattle in 
open pasture. Housing available. Wages 
$23 to $30/hour based on experience. For 
more information contact: Luke Ellingson  
306-378-7451, Tim Calwell 306-378-7554, 
or email calseeds@sasktel.net

FARM HAND REQUIRED for a cow/calf feed
lot. Must be able to operate equipment.
Main duties will include feeding and care of
cattle. Wage will depend on experience. On
farm housing available. Call 780-524-9322.

CUSTOM HARVEST HELP: Carlson Harvest-
ing, Inc. is looking for combine, truck and
tractor drivers for 2018. Must have clean
driving record and ability to obtain a CDL.
Apply online at www.carlsonharvesting.com
or call with questions, 218-686-9189.

FULL-TIME PERMANENT GRADER Operator 
in the Rural Municipality of Pittville #169:
The Municipality invites applications from 
qualified individuals for the position of 
full-t ime permanent grader operator. 
Grader experience will be an asset. Must 
be safety conscious, mechanically inclined 
and able to work unsupervised and pos-
sess a Power Mobile Equipment Certificate 
or be willing to obtain same. Must possess 
and maintain a minimum class 5 license. 
Applications close at 4:00 PM February 
12th, 2018. We thank all applicants for 
their interest, however only those selected 
for an interview will be contacted.  Email, 
mail or fax resumes with qualifications, 
references and salary expectations to: 
Grader Operator c/o R.M. of Pittville #169
Box 150, Hazlet,  SK. ,  S0N 1E0. Fax: 
306-678-2132. Email: rm169@sasktel.net

FULL-TIME POSITION ON a cow/calf oper-
ation. Must have knowledge of calving, AI,
general farm work, working with a show
herd of Angus and Simmental cattle. One
bedroom apartment available. The RK farm
is located in Central Ontario. Contact Sandy
Reid at rkanimalsupplies@xplornet.com or
call 519-588-7560.

MOWER/UTILITY OPERATOR in Rural Mu-
nicipality of Pittville #169: The Munici-
pality invites applications from qualified 
individuals for the position of full-time 
seasonal mower/utility operator. Grader 
Operator experience would be an asset. 
Must be able to take direction from RM 
Council/Administration and work well with 
others. Must be safety conscious, me-
chanically inclined, able to work unsuper-
vised and possess a Power Mobile Equip-
ment Certificate or be willing to obtain 
same. Must possess and maintain a mini-
mum class 5 driver’s license. Applications 
close at 4:00 PM February 12th, 2018. We 
thank all applicants for their interest, how-
ever only those selected for an interview 
will be contacted. Email, mail or fax re-
sumes with qualifications, references and 
salary expectations to: Mower/Utility Op-
erator  c/o R.M. of Pittville #169, Box 150, 
Hazlet, SK., S0N 1E0. Fax: 306-678-2132. 
Email: rm169@sasktel.net

FARM MANAGER: PAGE FARMS is seeking a
Farm Manager for the 3000 ac. grain farm
SW of Winnipeg. Candidate must have exp.
in all aspects of grain farming, as well as
plan and execute for all areas of the farm
(inputs, supplies, marketing, relationship
building, employee mgmt., maintenance of
equip., building & facilities, record keeping,
book keeping & more) in an efficient & cost
effective manner. Must be mechanically
inclined & have a class 1A license (or be
willing to obtain one). The position is
salaried (will depend on experience) and
also includes housing, vehicle & cell phone.
Great opportunity for a family, has a
supportive community & schooling nearby.
To apply, forward resume with references &
cover letter to: pagefarm@mymts.net or
mail to: PAGE Farms, Box 59, Starbuck, MB
R0G 2P0. Deadline: Jan. 15, 2018.

CANADA’S AG-ONLY 
LISTINGS GIANT

EXECUTIVE DIRECTOR, The Saskatchewan 
Conservation & Development Association 
Inc. (SaskCDA) is currently accepting ap-
plications for the position of Executive Di-
rector. As the Executive Director, you will 
represent the Board at meetings with oth-
er Agencies dealing with water manage-
ment. You will also deal directly with the 
Secretary-Treasurers of the 100 C&Ds and 
13 WABs located throughout the province. 
You will also be responsible along with the 
Board to organize an Annual General Meet-
ing as well as any other meetings that may 
be called. You will be expected to keep the 
SaskCDA website current. The Executive 
Director is responsible, along with the 
Board, to determine an annual budget and 
to set and collect the membership and in-
surance fees for the C&Ds and WABs. The 
Executive Director maintains accurate ac-
counting records and has the books audit-
ed. The Executive Director is also respon-
s i b l e  t o  e n s u r e  t h at  t h e  S a s k C DA 
maintains its status as a Non Profit Or-
ganization. Location of position flexible 
with location of suitable candidate. Salary 
and benefits as well as starting date are 
negotiable. Please E-mail ed@saskcda.org 
to request a job description.

LOG TRUCK DRIVERS WANTED for winter 
run. Tractor/trailer experience a must. 
Will train for logs. Ph 780-836-2538. Send 
resume to: Albert Greschner Holdings Ltd., 
Box 447, Manning, AB. T0H 2M0

FAVEL TRANSPORT is hiring Leased Opera-
tors. Livestock, Bulk, Reefer. Call us at 
306-692-8488, Moose Jaw, SK.

CANADA’S AG-ONLY LISTINGS GIANT
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Is hiring Class 1 
Owner Operators 
for a Yukon mine 

winter project.
We offer:
- Highly Competitive pay  

program
- Stable work
- Sign on bonus of up to 

$1500 
To apply, please email your 

resume to 
cbourassa@seaboard.acl.ca.

EXPERIENCED CLASS 1 DRIVERS wanted 
to haul livestock or gravel. Health plan and 
s a fe t y  b o nu s e s .  Ye a r  r o u n d  wo r k . 
403-625-4658.

KNUDSEN’S HONEY INC. is looking for 4 
apiary workers for April-October 2018. 
Work includes: building equipment, super-
ing beehives, extracting honey, moving 
and feeding hives, 1 year of exp. Wage 
starts at $15/hour, workers comp. Farm is 
located: SW 9-41-9 W2 in RM of Porcu-
pine, SK. Please apply online before March 
1, 2018 to: AnnaBolvin@hotmail.com

SEEKING FULL-TIME WORK: Experienced 
with cattle & calving, and most farm ma-
chinery. Clean Class 5.  Ph. 204-731-1781.
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BY JEREMY SIMES
EDMONTON BUREAU

The Canadian Food Inspection 
Agency plans to impose stricter 
rules this spring on cervid ranchers 
who are part of a voluntary pro-
gram, a move that officials say is 
necessar y but has producers 
divided. 

The changes, which take effect on 
April 1, are a result of the CFIA’s 
failed efforts to eradicate chronic 
wasting disease (CWD), a deadly 
ailment that spreads easily and 
affects the nervous systems of wild 
and farmed white-tailed deer, 
mule deer, moose, elk and rein-
deer. 

The disease is routinely found in 
Alberta and Saskatchewan. 

Alex McIsaac, an animal health 
officer with the CFIA, said the 
agency will take a more preventive, 
yet stricter approach when it 
comes to managing CWD. 

This means any cervid producers 
who are part of the agency’s Volun-
tary Herd Certification Program 
will need to keep detailed records 
of their herd. This includes tracking 
where animals come from, which 
animals die and whether or not the 
cause of death is CWD. 

As well,  all  animals sent for 
slaughter must be tested, all feed 
must be kept in a fenced area to 
keep out wild cervids and all trucks 
must be thoroughly cleaned after 
each delivery. 

“CWD spreads from everywhere, 
from dead carcasses, feces, saliva, 
and nose to nose,” McIssac said. 
“We are seeing it more from wild 
populations, and we had worked 
with producers on biosecurity 
measures, but they just weren’t 
strong enough so we had to go with 
something much stronger.”

While the new rules apply to pro-
ducers taking part in the voluntary 
certification program, there are 
ramifications for producers who 
aren’t part of the program. 

Cervid producers who aren’t part 
of the program but get a case of 
CWD will no longer be compen-
sated by the CFIA. 

“It’s been a big drain of money,” 

McIsaac said, noting that provin-
cial governments don’t have a 
mandate to start their own com-
pensation programs. 

“It’s up to the affected producers 
to deal with it him or herself.”

As well, producers on the volun-
tary program can only buy grades 
of cervids that are the same or bet-
ter than their own grade. 

If producers on the program buy 
anything at a lower-grade, or pur-

chase from producers who aren’t on 
the program, they will be penalized. 

Cervid producers who ship ani-
mals to the United States already 
have to be part of the voluntary 
program. 

Some elk producers argue the 
changes to purchasing create prob-
lems and will divide the industry. 

“It makes trading within our 
province really difficult,” said Tanis 
Downey, an elk rancher near Black 

Diamond, Alta., and chair of the 
Alberta Elk Commission.

“All of these regulations are dis-
couraging and even though it’s 
voluntary, it really comes across as 
mandatory. We’re a small industry 
and we shouldn’t be divided.”

Other producers, however, see 
the changes as positive. 

Randy Wehrkamp, an elk pro-
ducer near Melfort, Sask., who also 
works with the Saskatchewan Cer-

vid Alliance, said the changes will 
enhance the industry. 

“The reality, in my opinion, is that 
all of this fall under the area of good 
management, and most of what 
they are asking for I do already on 
my farm,” he said. “There will be 
some added requirement that I will 
face, but all of that will benefit the 
industry as a whole in the long run.”

jeremy.simes@producer.com
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BY JEREMY SIMES
EDMONTON BUREAU

Loblaw’s bread price-fixing 
scheme likely had little to no effect 
on farmers, said a food supply chain 
expert, but he said the scandal has 
enhanced feelings of mistrust. 

Sylvain Charlebois, a professor in 
food distribution and policy in the 
faculty of agriculture at Dalhousie 
University, said the scheme was 
likely used to control market con-
ditions, where prices could have 
been raised to increase profits or 
lowered to drive out competition. 

“For farmers, it just gives them 
one more reason to hate grocers,” 
he said. “I highly doubt they were 
affected by this scheme, however, 
Loblaw’s is on the front line repre-
senting the end-product that farm-
ers work hard to produce, and they 
(farmers) shouldn’t be tainted by 

what happened.”
I n  m i d - D e c e m b e r,  L o b l aw 

admitted to being part of a 14-year 
arrangement, from 2001 to 2015, 
with parent company, George 
Weston Ltd., that involved pur-
posefully setting the price of bread 
in its grocery stores. 

Executives with both companies 
have said they didn’t know the 
scheme was occurring and report-
ed it to the Competition Bureau as 
soon as they found out.

As well, they alleged that other 
major grocers have been involved. 
The allegations haven’t been 
proven in court and no charges 
have been laid. 

Loblaw will be immune from 
receiving criminal charges because 
it tipped off the bureau, and the 
company is offering $25 gift cards to 
consumers as a gesture of good will. 

Charlebois referred to the gift-

card offering as “window dressing.”
“My guess is the gift certificate that 

went out is a distraction,” he said. 
“But this is seriously disturbing. It’s 
the largest retailer in the country, 
breaking the law for 14 years.

“This sends a strong signal that 
perhaps the industry be more care-
ful in making sure it does follow the 

rules because we are dealing with a 
handful of major grocers and a 
handful of major processors.”

While Charlebois argued that 
c o n s u m e r s  w e re n ’ t  g o u g e d , 
because most grocers sell bread at 
a loss, Statistics Canada data paints 
a different picture. 

According to the consumer price 
index, which compares the cost of a 
fixed set of goods over time, it 
appears to show the price of bread 
climbing disproportionally during 
the price-fixing scheme. 

Throughout the 1990s, bread pric-
es were increasing at a pace on par 
with other goods. But when the 
scheme began, in 2001, bread prices 
climbed exponentially while the 
price of other goods grew marginally. 

The data doesn’t put a dollar figure 
on the increase in bread prices, but 
does show how much prices changed 
when compared to other food items. 

Still, other factors have to be tak-
en into account, Charlebois said.

For instance, a loaf of bread today is 
cheaper than it was in 2013, he said. As 
well, the price of some bakery items 
doubled in 2007 and 2008 when 
wheat prices reached high levels due 
to strong global wheat demand.

“Higher bread prices at the time 
was not just unique to Canada,” he 
said. “Many countries were affected.” 

He said he doesn’t think the 
price-fixing issue will disappear 
anytime soon. 

“There is going to be a lot of dis-
content in the industry about what 
happened,” he said. “Hopefully it 
will make the industry stronger and 
more honest. That’s what Canadi-
ans deserve, that’s what farmers 
deserve, and that’s what everyone 
else in the supply chain deserves.”

jeremy.simes@producer.com

New federal rules are designed to do a better job of managing chronic wasting disease in farmed cervids, including elk.  |  FILE PHOTO

Elk producers divided over stricter rules
New rules announced by the Canadian Food Inspection Agency apply to producers who are part of a voluntary program

Loblaw’s bread price-fixing scheme called ‘disturbing’

SYLVAIN CHARLEBOIS
PROFESSOR, DALHOUSIE UNIVERSITY
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BY KAREN MORRISON
SASKATOON NEWSROOM

TORONTO — An animated 
Justin Cournoyer readily 
answered questions follow-

ing his food demonstration at the 
SIAL international food show. 

This show, held last spring, along 
with others like the Trashed and 
Wasted food event in Toronto gives 
the chef and restaurateur the forum 
to share his views on living and eat-
ing in harmony with the seasons.

“We should be growing more food 
sustainably and supporting the 
farmers,” he said in an interview.

“Talking to farmers, this is the way 
we used to farm years ago when there 
were no fertilizers or pesticides.”

His early years were spent near 
Actinolite, Ont., where he keeps a 
cottage and after which he named 
the Toronto restaurant where he, 
his wife, Claudia Bianchi, and their 
two children work and live. 

“When I talk about connecting to 
farmers, it’s about supporting them 
to support their communities,” said 
Cournoyer, who noted the decline 
of his hometown as youth have 
moved away to find employment.

He said food is undervalued.
“When a farmer grows a butter-

nut squash for $5, it should be $10.”
Early in his career, he questioned 

the conventional ways of going to a 
food terminal and buying carrots 
from California in March and 
steered his operation in a different 
direction.

He initially followed what he was 
taught instead of taking advantage 
of the season’s bounty.

Cournoyer started by finding 
organic farmers and biodiverse farms 
that maintain a range of species to 

help to minimize disease more natu-
rally. He re-connected with the wild 
plants that surrounded him in rural 
Ontario and found he could create a 
pantry of flavours from them.

In addition, he could reduce food 
waste by using what was normally 
thrown away. He cited his success 
using fish guts to make fish sauce or 
tuna, meat scraps, beef or pork 
hearts to enhance his menu.

“It was a byproduct I would have 
put in the garbage before but I’m tap-
ping into it as a seasoning,” he said.

“We don’t see the Apple store 
throwing Mac Books and chargers 
into the dumpsters, but in the gro-
cery store, they do that,” he said of 
massive waste in the food industry.

“What if we just buy better food 
and don’t waste it?” he said.

He keeps food waste in check 
with appropriate portion sizes on 
his plates.

Cournoyer also tries to conserve 
energy by drying herbs on the 
radiator overnight to minimize use 
of the restaurant dehydrator and 
watering his gardens with waste 
water from washing produce.

He stressed teaching people to cook 
with what’s available each week.

“The biggest thing is knowing what 
grows in your region and get to know 
your farmer and eat from him and 
follow him throughout the year. It 
changed the way I cooked,” said 
Cournoyer. 

“I didn’t have to manipulate as it 
was so much better tasting.” 

As examples, he cited chefs’ com-
mon use of butter or wine as unnec-
essary to enhance food flavours.

For him, these changes meant 
regrouping and changing his res-
taurant  menus despite  sol id 
reviews on his food.

“I lost all my customers,” he said. 
“I just did it because it was right. I 
didn’t think about the effect of what 
the changes brought.”

His current customers are like-
minded, care about sustainability 
in agriculture and are seeking a 
connection with their food and 
where it came from.

“It’s just as important as the food,” 
Cournoyer said.

“We have to question the way we 
live. Food is the seed to a more sus-
tainable way of living,” 

Cournoyer believes better food 
means improved health and well-
ness for the long term.

His taste experiments have 
included foraged edible flowers, 
wild mushrooms, herbs, greens, 
lichens and birch leaves and cul-

tural food practices to create a 
uniquely Canadian cuisine. He 
calls it regional Canadian food.

“I was questioning who I am, 
where I came from and what is a 
Canadian,” he said.

He objects to forcing growth in 
greenhouses through winter and 
feels more food should be organi-
cally grown. He proposed govern-
ments subsidize organic operations 
to grow food and offer it in season 
for more nutritious and better tast-
ing school meal programs.

“Every kid should have porridge 
and apples at this time of year,” he 
said, interviewed in the late fall.

He said that would open a door to 
educating youth about food pro-
duction, citing his desire to see 
every child be able to bake a loaf of 

bread, and prepare crudités and 
soup.

“If we eat like this, we will be sup-
porting the small communities that 
are the heart of the country,” he said.

Cournoyer noted how his own 
children have learned to crave and 
appreciate the tastiness of a pear in 
season over what is mass marketed.

He would like to create a food 
guide by region to capitalize on 
what’s available locally to cook 
with and recommends extending 
the season by preserving for winter.

“It’s my responsibility as a chef to 
share how we should eat as Canadi-
ans as opposed to just caring about 
everything in my restaurant only.

“We need to adjust your priori-
ties. Make more time for meaning-
ful things.”

Chef extols benefits of sustainable food

Chef Justin Cournoyer at work in his 
kitchen in his Toronto restaurant.  |  ARASH 
MOALLEMI PHOTO

When a farmer grows 
 a butternut squash for 
$5, it should be $10.

JUSTIN COURNOYER
CHEF
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shear talent
Shearing time at Cayley Colony  |   About 700 
sheep were sheared over two days last month 
near Cayley, Alta. The collected wool was then 
compressed into 180 kilogram bags and shipped 
to Canadian Co-operative Wool Growers in 
Lethbridge.  |  MIKE STURK PHOTOS
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BY ROBERT ARNASON
BRANDON BUREAU

When Neil Harker began his 
career in weed science, most of the 
conversations revolved around 
one topic: herbicides.

Back then, in the 1980s, weed 
scientists studied what to spray and 
how to spray it but little else.

“I kind of fell in line with every-
body (in weed science) and just 
s tar ted looking at  herbicide 
options,” said Harker, an Agricul-
ture Canada weed scientist in 
Lacombe, Alta.

“I (did) this for 10 years or so, just 
looking at herbicide options and 
herbicide mixtures and ways to 

improve herbicides with adjuvants.”
Harker, who retired Dec. 15 after 

nearly 33 years with Agriculture 
Canada, began his career focused 
on herbicides but the second part 
of his research was much different.

Harker shifted his attention to 
non-herbicidal weed control and 
became a globally recognized 
leader in integrated weed manage-
ment.

“He sort of saw ahead that resis-
tance (to herbicides) would be a 
problem in the future and we had 
to develop these integrated strate-
gies,” said Hugh Beckie, an Agricul-
ture Canada research scientist in 
Saskatoon. “Trying to reduce our 
reliance on the big hammer, which 

(is) herbicides.”
Ha rke r,  b o r n  a n d  ra i s e d  i n 

Magrath, Alta., and educated at the 
University of Alberta, University of 
Guelph and the University of Min-

nesota, shifted the focus of his 
research in the mid-1990s. 

By  that  t ime,  w i ld  oats  had 
become resistant to weed killers in 
Western Canada and Harker real-
ized there was more to weed sci-
ence than herbicides. 

He began to think about ways to 
make crops more competitive. 

One of his first insights was seed-
ing rates.

If growers increased seeding rates, 
a field would have a higher popula-
tion of plants. More plants per sq. 
metre could help suppress weeds.

“That was a substantial change 
and one of the things I’m happy I 
was involved in,” Harker said. “A lot 
of people eventually realized that’s 

NEIL HARKER
AGRICULTURE CANADA

Weed pioneer pushed new ideas on resistance
Neil Harker retires from Agriculture Canada after 33 year career, which included a shift in focus to non-herbicide alternatives

an easy way to increase crop com-
petitiveness, at a fairly low cost, 
especially in cereals like wheat and 
barley.”

Harker, who published more than 
190 scientific papers during his 
career and has presented his find-
ings around the globe, didn’t give 
up on herbicides but he studied 
ways to use them more effectively.

In the 1990s, the ag industry had 
shifted to post-emergent herbi-
cides but growers weren’t using 
them properly.

“Everybody was waiting and 
waiting until all the weeds were up. 
They thought: oh, I can get them 
all,” Harker recalled. “(But) they 
were losing a lot of yield…. We stud-
ied the effects of early weed remov-
al and found it was very critical.”

At some point in his career, Harker 
also realized there’s  more to 
research than gathering data and 
publishing papers. If a scientist 
wants to have a real world impact, 
the research must include informa-
tion on real world profits and losses.

“I think a big step was getting the 
economists  involved ( in  the 
research),” he said. “Until you get an 
economist involved, you can talk all 
you want but people just say, oh well 
… that sounds great but I can’t make 
as much money doing that.”

Beckie said Harker made an 
impact on growers and his fellow 
scientists.

“Neil has been a pioneer in terms 
of integrated weed management,” 
he said. “He really was one of my 
mentors … when I joined Agricul-
ture and Agri-Food Canada.”

Harker may have had a successful 
career and made a difference, but 
he remains concerned about two 
major changes in prairie agricul-
ture. One is the size of farms and 
the other is the disappearance of 
mixed farming.

Larger farms can be more eco-
nomical, but they can cause what 
Rene Van Acker of the University of 
Guelph has called Betty Crocker 
farming, where growers follow a 
production recipe.

“When you get bigger and bigger, 
you want to do the same things over 
and over and do the simplest 
things…. It’s harder to do diverse 
things,” Harker said, adding the 
loss of farms with livestock and 
grain has removed forage from 
many crop rotations.

“(It) leaves us fewer options for 
forages … and all those things that 
can be really good in a rotation.”

After more than three decades 
with Agriculture Canada, Harker is 
now looking to do something else 
with his life. He hopes to make an 
impact in a different way.

“I’ll  have fun playing with a 
bunch of grandkids. Also, my wife 
and I are talking about doing mis-
sionary service…. We’ve applied 
and we’ll see what happens.”

robert.arnason@producer.com
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BY KAREN BRIERE
REGINA BUREAU

MOOSE JAW, Sask. — An eco-
nomic analysis of irrigation infill 
development in Saskatchewan 
found that public investment in the 
sector is well worth the money.

Jillian Brown of the University of 
Saskatchewan told the recent Sas-
katchewan Irrigation Projects Asso-
ciation conference that 8,472 acres 
were developed from 2011-16.

That development cost $26.54 
million — $21.13 million from the 
federal government and the rest 
from the districts where the infill 
was developed.

“The total economic impacts of 

this development in Saskatchewan 
over a 20-year period were esti-
mated to be $200.83 million in 
output sales, $86.6 million in GDP 
impacts (and) $62.48 million in 
impacts to household income,” 
said Brown’s research. 

“Associated with these changes, 
another 1,179 FTE (full-time equiv-
alent) jobs were estimated to have 
been created as a result.”

T h i s  i s  t h e  e q u i v a l e n t  o f 
$1,185.26 per irrigated acre in 
annual output.

As well, she said it would take just 
two years to earn back the govern-
ment investment when using these 
numbers.

Brown said the public doesn’t 

always see the benefits of irrigation 
because the obvious impact is at 
the farm level.

However, she said her work indi-
cates how widespread the dollars 
go.

The government investment in 
the study period works out to about 
$3,100 per acre, while the farmers 
invested about $1,200 per acre on 
their farms.

“All of that is going back into the 
province,” Brown said.

She also calculated the regional 
level effect of the five-year infill 
expansion in the Lake Diefenbaker 
Development Area (LDDA), where 
the work took place and where 
about 32,250 acres of development 

could be feasible.
She said spending on farm inputs 

alone totalled $25.53 million.
Fa r m e r s  s u r v e y e d  f o r  h e r 

research reported $57.68 million in 
revenue, and $49 million of that 
was spent within the LDDA.

For every dollar invested in irri-
gation within the region, $1.44 is 
generated in output sales, she 
said.

Brown suggested one way to 
point out the value of irrigation 
investment beyond the farm is to 
look at what would be lost if certain 
acres were farmed under dry land 
conditions.

“Of 116,485 acres irrigated dur-
ing 2011 in the LDDA, if those 

were to have been dry land as 
opposed to irrigated, we would 
have been looking at a loss of 
$116.52 million in output sales or 
$1,000.39 per acre in output sales 
lost,” she said.

It would also mean a loss of 11 
jobs for every 1,000 acres.

“The producer investing the full 
amount for irrigation development 
isn’t justified when the impact 
extends far beyond the farmgate,” 
Brown said, adding there is no way 
to put a value on risk management 
and cropping options that irriga-
tion will provide as the climate 
changes.

karen.briere@producer.com

Irrigation investment pays off: economic analyst
Sask. study finds that $26.5 million in irrigation spending resulted in an $86.6 million GDP benefit over 20 years

BY COMMODITY NEWS SERVICE CANADA

Future governments could look 
to tax meat in efforts to counter 
environmental and health con-
cerns associated with high rates of 
meat consumption, according to 
research from the Farm Animal 
Investment Risk and Return inves-
tor network.

In a warning to investors, the 
group, which comprises compa-
nies that manage more than US$4 
trillion in assets, said it is “increas-
ingly probable” that implementing 
the Paris Agreement on climate 
change will lead some govern-
ments to taxing meat in a similar 
way to current taxes on tobacco, 
carbon, and sugar.

While no legislation is currently 
in place anywhere in the world, 
debates are taking place in some 
countries, including Sweden, Den-
mark, and Germany.

“Behavioural taxes are increas-
ingly common. That’s why we’ve 
seen 16 countries adopt a sugar tax 
in recent years,” Jeremy Coller of 
Coller Capital and Founder of the 
FAIRR Initiative said in a news 
release.

“The damage the meat industry 
causes to our health and environ-
ment make it very exposed to simi-
lar levies, and it is increasingly 
probable we’ll see meat taxes 
become a reality.”

The FAIRR white paper, entitled 
The Livestock Levy, finds that meat 
is on a similar path as other prod-
ucts being hit with “behavioural 
taxes.”

 “If policymakers are to cover the 
true cost of livestock epidemics like 
avian flu and human epidemics 
like obesity, diabetes and cancer, 
while also tackling the twin chal-
lenges of climate change and anti-
biotic resistance, then a shift from 
subsidization to taxation of the 
meat industry looks inevitable,” 
said Coller.

Is meat 
next 
candidate 
for ‘sin’  
tax? 
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FARMLEAD BOOSTS APAS’S 
YOUTH LEADERSHIP PROGRAM

FarmLead has announced a 
charitable partnership with the 
Agricultural Producers Associa-
tion of Saskatchewan’s youth 
leadership and mentorship pro-
gram.

The online grain marketplace 
founded by Brennan Turner will 
donate $25 to the program for every 
farmer who registers for a free 
FarmLead account using the APAS 
referral code.

Turner, who grew up in Foam 
Lake, Sask., said many of his friends 
and family are future farmers who 
should be as successful as their 
parents.

“I want as many young farmers as 
possible to learn through the Youth 
Leadership and Mentorship Pro-
gram so that they can meet the 
many new challenges facing farm-

A snowy owl spots prey and launches from its round bale lookout to make an unsuccessful foray. The 
white owls from the Arctic stand out against the brown fields.  |  MIKE STURK PHOTO

ON THE HUNT AG NOTES ers head on,” he said.
APAS president Todd Lewis wel-

comed the contribution, noting the 
program has doubled in four years. 
Eleven people are participating 
this year.

MEETINGS WILL DISCUSS MAN. 
COMMODITY GROUP MERGER

Five commodity groups in Mani-
toba may soon merge, creating 
one organization to represent 
growers of soybeans, pulse crops, 
corn, flax, wheat, barley and sun-
flowers.

A steering committee leading the 
amalgamation released a report 
Dec. 14, summarizing the pro-
posed merger. It wants feedback on 
the concept and will hold meetings 
this winter about the structure of 
the new organization:
• Jan 10 at 1 p.m., St. Jean Farm 

Days 
• Jan. 11 at 1 p.m., Dauphin 
• Jan. 12 at 10 a.m., Stonewall
• Jan. 16 at 3 p.m., Brandon Ag 

Days
The proposal will also be dis-

cussed at the Feb. 14-15 Crop Con-
nect conference in Winnipeg

For more information, visit www.
mbcrops.ca.

DAIRY COST STUDY 
DEADLINE LOOMS

The deadline to apply for Alberta 
Agriculture’s Dairy Cost Study is 
Jan. 15 and there is no cost to par-
ticipate.

Dairy producers can sign up 
online or contact Pauline Van Biert, 
research analyst at Alberta Agricul-
ture, for more information.

Similar to the AgriProfit$ pro-
gram, participants receive a de-
tailed business analysis for their 
farm, which will give them a better 
understanding of their farm’s per-
formance. 

Participants provide monthly 
zactivities over the course of a 
year. 

Information includes livestock 
numbers, feed use and cost, labour 
and expenses, which is rolled up 
into their farm business analysis at 
the end of 12 months.

Producers also have the ability to 
compare their results to others to 
set goals or targets for improve-
ment.

GRAIN GROWERS ANNOUNCE 
NEW EXECUTIVE

Jeff Nielsen has been re-elected 
president of the Grain Growers of 
Canada while Art Enns remains 
vice-president.

Nielsen represents the Western 
Barley Growers Association on 
the board and Enns represents 
the Prairie Oat Growers Associa-
tion.

Each member organization 
appoints a farmer director to the 
organization’s board, from which a 
five-person executive committee is 
elected. 

The executive for 2017-18 is:
• president: Jeff Nielsen, Western 

Barley Growers Association
• vice-president: Art Enns, Prairie 

Oat Growers Association
• executive member: David Bish-

op, Alberta Barley
• executive member: Michael Del-

aney, Atlantic Grains Council
• executive member: Doyle Wiebe, 

Canadian Canola Growers Asso-
ciation
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BY CHRIS MCCULLOUGH
FREELANCE WRITER

One farm’s ambition to supply all 
of the dairy for Qatar’s 2.6 million 
people is becoming a reality. 

Baladna Farm, located about 55 
kilometres from Qatar’s capital city 
Doha, has put together a rapid 
expansion plan to fill the entire 
country’s demand for milk prod-
ucts by April. 

While experienced with sheep 
and goat enterprises, Baladna 
Farm decided to set up its own cow 
dairy business following trade 
blockages imposed on Qatar by 
neighbouring countries. 

In June, Saudi Arabia, the United 
Arab Emirates, Egypt, and Bahrain 
severed diplomatic ties and initi-
ated a trade boycott against Qatar, 
saying it supported terrorism. 

The normal dairy imports were 
cut off, so Baladna Farm set up its 
own unit, under guidance from 
farm chief executive officer John 
Dore, originally from County 
Kildare in Ireland. 

As construction work got under-
way, cows were brought in from 
around the world. 

Currently, 1,800 Holstein cows 
make up the herd but the goal is to 
run a herd of 14,000 cows in the 
near future. 

Dore said more cows are on the 
way from the United States to rap-
idly expand the herd. 

“We currently have 1,800 cows in 
the herd yielding 30 litres per cow 
per day. 

“We aim to have 14,000 cows plus 
followers,” he said. “We also aim to 
fatten bulls at 10 months old for the 
beef chain as well. 

He said Baladna processes, packs 
and distributes all its own milk and 
is currently building a new dairy 
and juice factory capable of pro-

ducing 500 tonnes per day.
Baladna currently supplies about 

40 percent of the market in Qatar 
but hopes to increase that to near 
100 percent by April 2018 when the 
herd is expanded, Dore said. 

In Qatar, three dairy farms cur-
rently produce and process their 
own milk under their respective 
brands. There are also a number of 
smaller privately owned dairy 

herds that produce milk for the 
owners’ consumption. 

Baladna Farm has built air condi-
tioned barns to accommodate the 
cows and is using a 100-unit rotary 
parlour that can milk 750 cows per 
hour per 200 units.

Housing concepts have also 
come in from the United States 
with barns designed with cubicles 
where cows can lie on rubber 

crumb mattresses.
Temperatures can hit 48 C on the 

farm, which is situated mostly in a 
desert. Keeping the cows cool in air 
conditioned barns is a challenge, 
according to Dore.

“The challenge is humidity. It’s 
the trickiest at dawn and dusk and 
drops in the middle of the day so 
that’s when you need to get things 
done,” he said.

Baladna is a subsidiary of Power 
International Holding, a Qatari-
owned company. 

Built on more 700,000 sq. metres, 
Baladna Farm includes 40,000 
Awassi sheep, which are able to 
withstand high temperatures and 
produce high-quality milk. 

The farm also houses 5,000 goats 
and operates an animal feed mill 
yielding 100 tonnes per day.

Qatar builds a dairy farm in the desert
Dairy business sets up its cow operation after trade disputes with neighbouring countries blocked imports

Baladna Farm currently has a 
herd of 1,800 Holstein cows, 
but the goal is to run a herd of 
14,000 cows.  |  BALADNA FARM 
PHOTOS
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PULSE STORAGE
Much of the information that farmers use to 
store dried grain was compiled before pulses 
became commonplace. PAMI sets out to update 
the research.  |  Page 46
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BY RON LYSENG
WINNIPEG BUREAU 

The race to be first with an all-elec-
tric highway semi tractor was a close 
one, with Cummins, Mercedes, Tesla 
and California newcomer Thor 
nearly tied as they introduced their 
truck concepts last year. Being “first” 
doesn’t necessarily mean “best,” nor 
does it necessarily give you a jump on 
the market. Nonetheless, it’s a prize 
all of these companies have focused 
on and poured money into for at least 
the past five years. 

Why the big switch to electric 
highway tractors? The obvious rea-
son is that environmental regula-
tions will continue their tightening 
trend as far into the future as we can 
see. Electric power, especially with 
solar-powered battery chargers, 

solve all those environmental and 
sustainability issues. 

However,  electr ic  trucks go 
nowhere without a strong eco-
nomic incentive. 

The industry has become accus-
tomed to getting a million miles or 
more on a truck. Experts say elec-
tric trucks should last a lot longer 
because they don’t use the high-
stress moving components found 
in diesel engines, exhaust clean-up 
systems, mechanical transmis-
sions and differentials. Electric 
trucks will cost less per mile to 
maintain and far less to run than 
those that burn fossil fuel. 

Safety for the driver and the public 
is another benefit. The battery packs 
are located low to the ground and 
securely locked within the frame. 
This gives the semi a lower centre of 

gravity and better handling. 
The all-electric concept trucks 

unveiled this year are probably 
very close to the real-world ver-
sions expected to go into produc-
tion within the next few years.

Cummins AEOS Class 7

Cummins unveiled its AEOS 
Concept Class 7 Urban Hauler EV 
with a light weight denser battery 
pack that holds a longer charge for 
improved range and faster charg-
ing. It has a range of about 150 
kilometres on a single charge for 
city driving. It can do 450 km with 
additional battery packs.

The concept truck hedges some-
what on the all-electric claim 
because it includes an engine-gen-
erator option for extended range. 

Cummins says the combination 
creates a 50 percent fuel savings 
compared to other diesel hybrids. 
A truck can be classified as fully 
carbon neutral only if the charging 
power is generated from 100 per-
cent renewable sources.

The AEOS has a 140 KWh battery 
pack instead of a 12 litre diesel 
engine. Weight of the electric pow-
er train is approximately the same 
as the conventional power train it 
replaces. The electric setup elimi-
nates the diesel engine, exhaust 
treatment, transmission and fuel 
tank. The tractor day cab has a 
gross vehicle weight-rating limit of 
75,000 pounds.

The concept vehicle uses a regen-
erative braking system that creates 
electrical energy and sends it to the 
battery pack. Solar panels on the 

trailer roof can send additional 
energy to the battery pack. There is 
a significant reduction in air drag 
because of the highly streamlined 
form, better sealed truck body and 
underbody, and elimination of the 
front radiator.

Tesla Semi

Tesla has been in the electric 
vehicle business the longest, so it’s 
logical it may be a step or two ahead 
of the competition. 

The company says its electric 
semi outperforms diesel rivals in 
terms of responsiveness and han-
dling with safer operation in and 
around regular traffic. It says it can 
cover more miles than a diesel in 

Looking forward into the new year is an opportunity to imagine what might be, and Western Producer technology analyst Ron Lyseng is 
taking a look at the big trucks that might silently be sneaking up on the hauling market. Who knows, they might be moving from groceries to 
grain and fertilizer in the not too distant future.

All-electric semis hit the road

CONTINUED ON NEXT PAGE »

Mercedes-Benz says its new Urban eTruck is capable of hauling 23.5 tonnes and has a 
200 kilometre range.  |  DAIMLER PHOTO 

The Thor truck is designed for medium haul transport with short recharging times and 
large payloads.  |  THOR TRUCKS PHOTO

The Cummins AEOS electric semi tractor has a range of 150 kilometres on a single 
charge for city driving. It can do 450 km with additional battery packs.  |  CUMMINS PHOTO 

Tesla’s new electric semi truck is unveiled during a presentation in Hawthorne, 
California, in November. | REUTERS/ALEXANDRIA SAGE PHOTO



the same time period. 
To maximize production effi-

ciency, the Tesla Semi uses com-
ponents from its Model 3 electric 
car, including individual Model 3 
motors for each wheel. With pro-
duction of Model 3 now hitting 
5,000 cars per week, Tesla says its 
supply chain can easily channel 
many common components into 
the semi truck line.

However, the company’s semi 
highway tractor design is totally 
new and unique. The cabin is 
designed for easy access, and the 
driver can fully stand when inside 
it. The driver’s seat is centred in 
the cab, and the removable pas-
senger jump seat is offset and 
behind the main driver position. 
A touch screen is positioned on 
either side of the driver, providing 
navigation information, blind 
spot monitoring, trip data logging 
and a suite of fleet management 
and routing tools. 

The truck has a range of 550 km 
on a single 30-minute charge, 
which can be done while loading 
and unloading by detaching the 
cab. The power comes from Tesla 
solar-powered Megachargers. 
Tesla plans to locate them world-
wide to ensure that people can 
travel electrically from Point A to 
Point B without a charging issue. 

Semi uses a special battery de-
sign that reinforces the battery 
units and lowers the truck’s cen-
tre of gravity by positioning them 
low in the chassis. The truck is 
designed to reduce jackknifing by 
automatically detecting instabil-
ity and then applying power or 
braking force to each wheel 
accordingly to the need. The 
windshield glass is engineered to 
resist impacts. 

Tesla has been a pioneer in 
developing innovative driver 
assistance features on its lineup 
of consumer cars. On the Semi, it 
uses Enhanced Autopilot, which 
provides automated emergency 
braking, lane keeping and lane 
departure warnings to help 
encourage safe highway driving.

The Semi introduced by Tesla 
this fall is a day truck, but it can 
easily extend to accommodate a 
sleeper cabin and a longer under-
lying battery pack. A huge factor 
for truck owners is that Tesla has a 
standard million mile warranty 
against breakdowns. 

Mercedes Urban eTruck

Mercedes-Benz says that its 
new Urban eTruck is capable of 
hauling 23.5 tonnes and has a 200 
km range, produce zero local 
emissions and makes a fraction of 
the noise created by traditional 
diesel vehicles. 

The company says it’s the first 
fully electric truck designed for 
heavy distribution. The Urban 
eTruck has three lithium-ion bat-

tery modules built into the frame, 
sending power to electric motors 
located inside the hubs of the rear 
tires.

“Electric drive systems previ-
ously only saw extremely limited 
use in trucks,” says Wolfgang 
Bernhard of Daimler.

“C o s t s,  p e r f o r ma n c e  a n d 
charging times develop further 
so rapidly that the time now is 
ripe for the electric truck.” 

The concept truck is scheduled 
to enter customer trials this year, 
and Mercedes expects to have the 
technology ready for city streets 
worldwide by early next decade.

Thor Trucks ET-One

Thor Trucks revealed its first 
all-electric semi in mid-Decem-
ber, and the company claims 
some competitive specifications, 
making it a longer-haul competi-
tor for Tesla and Mercedes.

With an output of up to 700 
horsepower, the ET-One can 
handle mountainous terrain 
with a load. 

Thor’s ET-One will have a 300 
km range and an 80,000 lb. gross 
weight, and the company claims 
a 70 percent operating cost sav-
ings. At a predicted price for the 
E T- O n e  o f  U S $ 1 5 0 , 0 0 0  t o 
$250,000, the truck will be a con-
sideration even for traditional 
hauling.

The ET-One recharges in just 90 
minutes after a six hour trip, but 
the company suggests it will be 
first targeting short-haul markets 
of 350 km.

Loblaw goes electric

The giant Canadian-owned 
Loblaw grocery chain is convert-
ing to fully electric and hybrid big 
rigs across the country. 

The company unveiled its first 
Class 8 electric heavy hauler this 
past fall. Built by electric vehicle 
pioneer BYD, the truck will be 
based on iron-phosphorous bat-
tery technology that has been 
pushing the Chinese company’s 
electric buses around since 2009. 

In a news release, Loblaw said 
its new 53-foot truck is the first 
step in its effort to slash diesel 
emissions across its sprawling 
supply chain by converting its 
fleet to fully electric or hybrid 
trucks. The 482 h.p. electric truck 
will pull a hybrid refrigerated 
trailer. 

The truck has a gross combina-
tion weight rating of 120,000 lb. 
and can travel 125 km on a single 
charge with a 2.5 hour recharging 
cycle. 

Loblaw said it plans to roll out 
the new electric vehicle and 
refrigeration technology on a 
wider scale in the coming years.

ron.lyseng@producer.com
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BY KAREN BRIERE 
REGINA BUREAU

Farmers who use best manage-
ment practices for agronomic 
reasons also gain environmental 
benefits, says a University of Sas-
katchewan researcher.

However, soil scientist Dr. Rich-
ard Farrell told the recent provin-
cial irrigation conference there is 
room for improvement around 
nitrogen use.

Agricultural soils produce about 
half of total greenhouse gas emis-
sions for the sector but 90 percent 
of the nitrous oxide.

“Carbon dioxide has a global 
warming potential of one,” he 
explained. “For methane, that global 
warming potential is 25, so one kilo-
gram of methane is equivalent to 25 
kg of carbon dioxide. For nitrous 
oxide, it’s 298.”

Put another way, it takes about 
3.3 kg of nitrous oxide to offset one 
tonne of sequestered carbon, he 
said. 

Emissions will never be zero 
because nitrous oxide forms natu-
rally in soil.

But farmers do want to keep 
emissions as low as possible as 
they adapt to climate change and 
do their part.

Nitrous oxide emissions are 
worst during snow melt.

“This is the time we should be 
focusing on for our mitigation,” 
Farrell said. “Spring thaw and 
early season.”

He outlined research done by 
graduate students looking at the 
4R management system in irri-
gated canola and at the mitigation 
potential of enhanced efficiency 
fertilizer products on irrigated 
and dryland crops.

The goal of the first project was 
to identify the nitrogen rate that 
produced the greatest  yield 
increase with the lowest fertilizer-
induced emissions.

It used urea, at pre-planting and 
split applications, at rates of zero 
to196 pounds per acre, and broad-

cast and side-banded.
Soil tests were carried out to 

obtain the recommended rate. 
The study was conducted over 
three years.

Overall, there were no yield 
effects beyond the recommended 
fertilizer rates.

“Essentially, what we’ve seen so 
far from this study is, in terms of 
yield response, rate, timing, place-
ment really didn’t have a signifi-
cant effect on anything,” he said. 

There were huge nitrogen losses, 
though.

“What we observed to be the 
optimum N rate was well below 
the recommended rate,” he said. 
“We’ve seen this in a number of 
other studies as well. There’s an 
implication we need to work on 
our nitrogen testing.”

The fertilizer rate, timing and 
placement had significant effects 
on nitrous oxide emissions.

“Total emissions and the emis-
sion intensity increases with the 
increasing N rate,” Farrell said. 

“Split applications decreased 
both the total and the emission 
intensity. For the placement, there 
was a significant effect every year 
but it was inconsistent and mod-
erated by weather.”

In wet years, side-banding didn’t 
work well but in dry years it did.

T h e  s e c o n d  s t u d y  o f  t h e 
enhanced efficiency products was 
part of a larger study that included 
the universities of Manitoba and 
Alberta.

It also used the 4R principles, 

with both urea and anhydrous-
based products applied in fall and 
spring at the soil-test recom-
mended rate. They were placed in 
a mid-row band, every second 
row, on wheat.

Farrell cautioned that the intent 
was to examine nitrous oxide miti-
gation potential, not the agronom-
ics of the products.

“In theory, they should have 
gone in at lower rates,” he said.

This study found similar results 
in  that  the  fal l  appl icat ions 
resulted in huge emission events 
the following spring. Farrell said 
even the polymer-coated prod-
ucts, which he expected to per-
form better, didn’t do as well as 
expected.

That’s because when applied in 
fall, they get wet. The coating 
absorbs the water, which dissolves 
the nitrogen source, which then 
swells.

“Then they freeze, which causes 
it to swell again and the pellets 
crack open,” he explained. This 
becomes a carbon source for deni-
trification to occur.

Non-irrigated fields had lower 
emissions than the irrigated fields, 
which is probably due to field his-
tory, he said.

“Fields that have a long history of 
irrigation, they get a little bit high-
er N rates, they have more crop 
residue returned to them, they 
just, over time, develop microbial 
systems that are almost looking for 
nitrogen to form nitrous oxide,” 
Farrell said.

The enhanced efficiency prod-
ucts were a little more effective on 
the non-irrigated sites.

O ne far mer at  the meeting 
asked if applying coated prod-
ucts in January at two-thirds the 
recommended rate would help 
avoid that freeze-thaw effect and 
too much nitrogen, but Farrell 
said even a winter thaw could 
cause the product to swell and 
crack.

karen.briere@producer.com

Reducing nitrous oxide 
emissions benefits farmers
Producers can do more when it comes to nitrogen management

A study found that irrigated fields have higher greenhouse gas emissions that non-irrigated fields.  |  
FILE PHOTO

RICHARD FARRELL
SOIL SCIENTIST

BYD’s 482 h.p. electric truck will pull hybrid refrigerated trailers for 
Loblaws.The truck has a gross weight rating of 120,000 lb.  |  BYD PHOTO
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Pulse growers have based 
their natural air grain drying 
decisions on research that was 
done before their crops became 
commonplace.  |  FILE PHOTO

BY BRIAN CROSS
SASKATOON NEWSROOM

Prairie pulse growers could be 
flushing millions of dollars down 
the toilet every year by “over-dry-
ing” peas and lentils.

Joy Agnew, project manager with 
PAMI Agricultural Research Ser-
vices in Humboldt, Sask., says the 
cost of over-drying pulse crops in 
the bin can be as high as 20 cents 
per bushel. 

Agnew is leading a two-year 
PAMI study aimed at minimizing 
storage-related losses that occur 
during natural air drying or aera-
tion.

 “Given that the three prairie 

provinces produced over eight mil-
lion tonnes of lentils and peas in 
2016, and that the cost of over-dry-
ing can be 20 cents per bu. or more, 
the potential lost revenue runs into 
the tens of millions of dollars every 
year,” Agnew said.

“With this study, we want to give 
producers confidence they’re 
making appropriate storage man-
agement decisions and reducing 
their risk of loss.” 

In a recent interview, Agnew said 
prairie pulse growers have been 
managing stored pulse crops with-
out accurate or updated informa-
tion on critically important factors 
such as airflow rates, airflow resis-
tance and equilibrium moisture 

content (EMC) tables for pulse 
crops.

The primary purpose of the PAMI 
study is to provide updated infor-
mation that will allow producers to 
make informed decisions about 
how and when to dry stored pulses 
using forced air.

In addition to monetary losses 
caused by over-drying, pulse crop 
quality can also be negatively 
affected during aeration, especially 
in cases where the moisture con-
tent of stored pulse crops goes up 
and down over an extended period 
of time.

Until now, pulse growers have 
been basing their natural air grain 
drying decisions on information 
that was intended for other crops 
such as wheat, canola and barley, 
Agnew said.

“The vast majority of work that 
was done (on natural air drying) 
was done in the 1980s and ’90s, 
when pulses were not really a crop 
of interest,” she said.

Research aims to take guesswork out of pulse storage 
The cost of over-drying pulse crops in the bin can be as high as 20 cents per bushel

“We’ve been extrapolating that 
information and applying it pulse 
crops, but we’re not really sure how 
accurate it is.”

Specific components of Agnew’s 
research include:

• validation of EMC charts for 
peas and lentils

• assessment of airflow rates on 
natural air drying systems

• determination of airflow resis-
tance rates in different types of 
pulse crops

Airflow resistance is a key consid-
eration for growers who use natural 
air on binned grains.

Different types of crops have dif-
ferent rates of airflow resistance.

In general, large-seeded crops 
such as peas have lower rates of 
resistance than small-seeded 
crops such as wheat and canola. 
That means aeration on peas can 
remove moisture more quickly.

If growers remove too much 
moisture, they will end up selling 
fewer bushels based on standard 
bushel weights.

The PAMI study will also collect 
base line data to determine how 
repeated wetting and drying cycles 
can affect seed quality. 

“There has been some base line 
work done over the years to estab-
lish drying and wetting character-
istics of pulses, but it’s never been 
validated or widely adopted,” 
Agnew said. 

“Given the amount of pulse crops 
we see today, it’s critically impor-
tant updated information is avail-
able to producers.” 

The study, now entering its sec-
ond year, also involves Saskatche-
wan producers who agreed to 
install gauges in fan-equipped bins 
and submit data when their fans 
are running.

Agnew said growers are happy to 
co-operate in a project that aims to 
reduce storage-related spoilage 
and maximize profits. 

“We have no trouble finding co-
operating producers for this work,” 
she said. 

“Our research at PAMI is always 
driven by producer need, and 
they’re very anxious to get these 
results so they can make sound 
storage decisions that mitigate any 
downgrading of their pulse crops.” 

An interim report will be com-
pleted and should be available in 
early 2018. A final report is expect-
ed in late 2018 or early 2019.

Agnew’s study has received fed-
e ra l  a n d  p rov i n c i a l  f u n d i n g 
through the Growing Forward 2 
funding framework.

brian.cross@producer.com

Given the amount of 
pulse crops we see 

today, it’s critically important 
updated information is 
available to producers.

JOY AGNEW
PAMI AGRICULTURAL RESEARCH SERVICES
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But you can be ready for it.

YOU CAN’T CHANGE 
THE WEATHER.

BY BRIAN CROSS
SASKATOON NEWSROOM

A little planning can go a long way 
when it comes to optimizing flax 
yields.

That’s because three factors that 
can most affect flax yield — namely 
seeding rate, seeding date and 
selecting the right variety — can be 
managed before any seed goes into 
the ground.

“We recognize that flax needs to 
be more competitive with other 
crops if we want to see flax acres 
maintained or increased,” said 
Rachel Evans, flax agronomist with 
the Flax Council of Canada.

“Over the last few years, we’ve been 
able to regain acres and production is 
back up … but it’s not just about acre-
age, it’s also about yield stability….

“So how can we (address) that 
year-to-year (yield) fluctuation 
that we sometimes see in flax?”

Evans was a featured speaker at a 
Saskatchewan oilseed producers 
meeting held recently in North 
Battleford, Sask.

During her presentation, she said 
overall flax yield is a function of 
three variables: plant density, bolls 
per plant and seeds per boll.

Regardless of management, 
seeds per boll is a relatively static 
figure, she said.

A typical boll contains six to 10 
flax seeds, rarely less and never 
more. With that in mind, growers 
seeking consistently higher flax 

yields should focus on establishing 
optimal plant densities and using 
agronomic practices that lead to 
more bolls per plant.

For example, if a grower assumes 
an average of eight seeds per boll, 
then a flax field that has a plant 
density of 300 plants per sq. metre 
and 10 bolls per plant will produce 
a crop that yields about 21 bushels 
per acre, which is roughly in line 
with Canada’s average flax yield.

But if plant density is increased to 
350 plants per sq. metre, and each 
plant produces an average of 15 
bolls, overall yields will increase to 
36 bu. per acre, again based on an 

average of eight seeds per boll. The 
additional 15 bu. per acre goes a 
long way toward making flax profit-
able.

To achieve consistently higher 
flax yields, growers should pay 
attention to plant densities.

Yield data compiled over the past 
15 years in Saskatchewan and 
Alberta shows that optimal densi-
ties are normally in the range of 300 
to 400 plants per sq. metre (about 
30 to 40 plants per square foot).

Lower densities can result in a 
slight increase in boll formation, 
Evans said.

Higher densities typically increase 
the risk of lodging and disease. 
There is no consistent benefit to be 
realized by striving for plant densi-
ties of more than 400 per sq. metre.

Growers should also use an accu-
rate germination number based on 
recent germ tests and assume a 
realistic seedling survival rate.

Seedling survival depends on a 
variety of factors, including the 
type of seeding equipment being 
used, soil temperatures, seed bed 

conditions, moisture and disease 
pressure.

Evans suggested starting with a 
target seedling survival rate of 50 to 
60 percent.

Alberta Agriculture has a seeding 
rate calculator to help determine 
seeding rates required to achieve 
o p t i m a l  p l a n t  d e n s i t i e s  a t 
bit.ly/2C6ic7a.

Variety selection is also impor-
tant.Evans said the Saskatchewan 
Seed Guide is a useful tool to ensure 
proper varietal selection.

The yellow pages of the annual 
seed guide provide head-to-head 
yield comparisons of all the regis-
tered flax varieties available, based 
on multiple-site-years of data.

The guide also presents data on 
lodging ratings, disease ratings and 
other criteria. 

Beginning in 2018, the check vari-
ety used as a benchmark in flax co-
operative trials will be switched 
from CDC Bethune to CDC Glas.

“To me, that shows the confi-
dence that the industry has in this 
variety,” Evans said.

Other newer varieties that typically 
out-yield CDC Bethune in Saskatch-
ewan’s brown and dark brown soil 
zones include CDC Sanctuary, CDC 
Sorrel and CDC Neela.

Research has also shown that flax 
yields are more likely to decline 
sharply in fields sown after the 
fourth week in May.

Typically, flax crops sown in the 
second or third week of May are 
most likely to reach their maxi-
mum yield potential.

Seeding date and its correlation 
to heat stress is a key factor that will 
determine the average number of 
bolls per plant.

Another key factor is soil fertility.
Take a soil sample prior to seed-

ing, have it analyzed and use a tar-
get flax yield to determine appro-
priate input levels.

The International Plant Nutrition 
Institute suggests that a flax field 
that yields 32 bu. per acre will 
remove 80 lb. of nitrogen per acre, 
22 lb. of phosphorus, 19 lb. of potas-
sium and six lb. of sulfur.

Typically, flax crops that have 
access to higher rates of nitrogen 
will require more days to reach 
maturity.

Higher nitrogen rates could also 
result in greater disease pressure.

Fertil izer placement is  also 
important. 

Banding is typically recommend-
ed for best results.

brian.cross@producer.com

Yield stability key to increasing flax acres
Seeding rate, seeding date and proper variety selection are the three factors that can most affect flax yields

Growers seeking higher flax 
yields should focus on using 
agronomic practices that lead to 
more bolls per plant.  |  FILE PHOTO

FERTILITY REQUIREMENTS FOR FLAX
  target yields
(in lb/acre) 22 bu./acre 32 bu./acre 42 bu./acre
Nitrogen 55 80 105

Phosphorus 15 22 29

Potassium 15 19 25

Sulfur 6 6 8

Source: International Plant Nutrition Institute  |  WP GRAPHIC
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PRODUCERS USE LIVESTOCK 
TO IMPROVE SOIL
A Saskatchewan grain farm allows a neighbour 
to graze cattle on cover crops scheduled for 
termination, which is described as a win-win for 
both parties.  |  Page 49
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LIVESTOCK

BY BARBARA DUCKWORTH
CALGARY BUREAU 

When a group of schoolchildren 
from Surrey, B.C., asked how much 
water is  needed to produce a 
pound of beef, the staff at the Beef 
Cattle Research Council had to 
admit they did not know. 

“It was a challenge to do this 
because all we could really account 
for was how much water a cow 
would drink,” said Reynold Bergen 
of the research council during the 
Alberta Beef Producers annual 
meeting held last month.

The council calculated that a cow 
needs eight gallons of drinking 
water to produce a pound of beef, 
but that did not account for feed 
production and processing. 

Research led by Getahun Legesse  
of the University of Manitoba took 
on the task and calculated 1,590 gal-
lons is needed per pound of beef. 

Legesse’s full research on water 
use for livestock production will be 
published in early 2018.

The research compares water use 
in 1981 and 2011 and found con-
sumption is much lower than pre-
viously thought. 

The research attempted to look at 
all the components of beef produc-
tion from the amount needed for 
drinking, growing grains and for-
ages, feeding cattle and processing. 

Water was categorized as blue or 
green. Green water is derived from 
precipitation while humans con-
trol blue water used for drinking, 
irrigation or processing. Therefore, 
cattle drink blue water while forage 
and feed production rely on blue 
and green water. 

Most forage production relies on 
rainfall.

The results were considered good 
news because the livestock sector is 
under increasing pressure to justify 
its environmental footprint. The 
research showed water use has 
declined by 17 percent over 30 years. 

“Water use is shrinking because 
of improved efficiency both in 
terms of the crops’ ability to use 
water and prudence in our irriga-
tion technology and a little bit on 
the animal and beef processing 
side,” Bergen said. 

barbara.duckworth@producer.com

BY ROBERT ARNASON
BRANDON BUREAU

MACGREGOR, Man. —The 
Canadian Cattlemen’s Associa-
tion plans to spend more money 
to manage controversies and 
fight back against critics of beef 
production.

Now, the CCA has a couple 
employees who work part time 
in a department the organization 
calls Issues Management. They 
co-ordinate the beef industry’s 
response when issues pop up, 
such as Greenpeace claims that 
cattle are the main cause of cli-
mate change, or a reality TV star 
urging Canadians to become 
vegetarians.

The CCA plans to increase its 
funding for Issues Management, 
possibly in 2019, so Canada’s 
beef sector is better prepared to 
respond.

“I’ve already created a strategy 
with an increased budget,” said 
Tom Lynch-Staunton, manager 
o f  p u b l i c  a n d  s t a k e h o l d e r 
engagement with the CCA.

“We’ll be able to have dedicat-
ed staff, two or three full-time 
people working on this.”

Currently, Lynch-Staunton 
spends half of his time on Issues 
Management.  Having a  few 
dedicated employees will allow 
the CCA to deal with nagging 
controversies, such as use of 
antibiotics and growth hor-
mones in cattle production.

Lynch-Staunton explained the 
role of the Issues Management 
team at a December meeting of 
beef producers in MacGregor, 
Man.

He mentioned the example of 
James Cameron, the Hollywood 

director of blockbusters like Ava-
tar and Titantic.

In September, Cameron and 
his wife appeared in Vanscoy, 
Sask., to announce an invest-
ment in a pea processing plant.

At that event Cameron, a veg-
an, had a few things to say about 
eating meat.

“What medical science and 
environmental science is show-
ing us now, that collectively, 
globally, we’ve got to eat a lot less 
meat and consume a lot less 
dairy simply because of the effi-
ciency of getting protein off of an 
acre of land,” Cameron said, as 
reported in the National Post. 
“It’s very important for us … as a 
civilization (to) shift our focus to 
that expanding wedge of plant-
based proteins.”

The Hollywood director went 

on to say that livestock pollute 
the world’s water and the atmo-
sphere.

Cameron’s comments about 
meat appeared in dozens of pub-
lications.

Lynch-Staunton helped craft 
an article responding to Camer-
on’s criticism. It also appeared in 
the National Post.

Lynch-Staunton said Issues 
Management needs more mon-
ey and resources because the 
b e e f  s e c t o r  i s  c o n s t a n t l y 
responding to celebrities or 
activist groups spreading misin-
formation about cattle produc-
tion and beef.

“We have to be persistent on 
this. This is not going away,” he 
said. “How do we get people, 
first,  to listen … and then to 
believe what we actually say is 

true? It’s a huge challenge.”
The CCA probably won’t hire 

new staff for the Issues Manage-
ment team until 2019, but Lynch-
Staunton has been planning for 
the future.

He wants to develop an online 
repository of information for 
provincial beef associations. The 
database will feature key mes-
sages, a list of spokespeople and 
scientific information to support 
the arguments.

“Say the Manitoba Beef Pro-
ducers has a concern from a 
consumer about antibiotic use,” 
he said.

They go in there themselves 
and see what’s there … and (take 
away) three or four really key 
messages (they) can use.”

He also plans to create a social 
media training module.

The Manitoba Beef Producers 
hosted the meeting in Mac-
G re g o r  t o  e x p l a i n  t h e  n e w 
national checkoff on cattle sales.

Most of the provincial cattle 
organizations in Canada have 
passed a resolution in support of 
raising the national checkoff to 
$2.50, said Melinda German, 
general manager of the Canadi-
an Beef Check-Off Agency.

“By July (or) August of next 
year, eight of nine provinces will 
be at $2.50,” she said.

The current checkoff of $1 gen-
erates about $7.5 million, which 
supports beef marketing and 
research into beef production.

The addit ional  revenue is 
expected to bolster those activi-
ties and help Canada’s beef 
industry compete in domestic 
and international markets.

 
robert.arnason@producer.com

CCA plans ‘issues management’ team 
Association will dedicate employees to deal with issues that threaten the beef industry

How much water 
is required 
to produce 
a pound of beef?

The long shadow of a horse is cast against a fence by a late afternoon sun west of High River, Alta. |  MIKE STURK PHOTO

BIGGER THAN HE APPEARS

Tom Lynch-Staunton of the Canadian Cattlemen’s Association says 
the CCA plans to spend more money on issues management to deal 
with criticism and attacks on the beef sector. He spoke recently at a 
December meeting in MacGregor, Man. | ROBERT ARNASON PHOTO

REYNOLD BERGEN
BEEF CATTLE RESEARCH COUNCIL
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Saskatchewan Beef Industry Conference 2018

What’s Your Piece of the Puzzle?

SASKATCHEWAN’S
P R E M I E R
BEEF EVENT

Conference
January 24 and 25, 2018

Saskatoon Inn & Conference Centre

For more information 
or to register visit:

www.saskbeefconference.com

BY JEREMY SIMES
EDMONTON BUREAU 

More farmers are starting to use 
livestock to help regenerate soils, 
which can reduce inputs and pro-
duce higher yields down the road. 

They spoke about their livestock 
integration plans during the West-
ern Canada Conference on Soil 
H e a l t h  a n d  G r a z i n g  h e l d  i n 
Edmonton Dec. 5-7. 

Cody Straza and Allison Squires 
have an organic grain farm near 
Wood Mountain., Sask., and aren’t 
a f ra i d  t o  a d m i t  t h a t  t h e y ’v e 
degraded their soils by using rigid 
rotations and tilling green manure 
crops.

But now they want to rebuild the 
soil. They’ve begun cover crop-
ping, seeding more diverse crops 
and instituting longer rotations. 

However, they plan to go further 
by introducing cattle next year. 

“We can’t keep doing what we’ve 
been doing,” Straza said. 

So they are partnering with a 
neighbouring rancher who will 
graze his cow-calf pairs on the 
couple’s cover crops slated to be 
terminated. 

They plan to see 10 acres grazed 
per day, and it’ll all be done free of 
charge.

“We get our cover crops termi-
nated for free and he gets all the 
free grazing,” Straza said. “It’s 
going to be a lot of trial and error 
this coming year. We’re going to 

make mistakes but the goal is to 
improve from those mistakes.”

But trial and error is part of the 
process to see what works and 
what doesn’t, said Ray Archuleta, 

a soil scientist with the Social Sci-
ence Society of America. 

“Bringing livestock into the situ-
ation really changes everything,” 
he said, pointing to research that 

s h ow s  hav i n g  c at t l e  o n  l a n d 
improves soil, as long as grasses 
aren’t overgrazed and that the 
animals generally graze in tighter 
groups. 

“The amount of fertilizer in every 
manure pie is incredible. You want 
that manure, hoof impact, cover 
and urine.”

Ray Middleton, who farms near 
Morinville, Alta., knows first-hand 
the benefits of integrating live-
stock.

When he took over the farm, he 
decided to turn a section of it from 
forage to crop production. B ut 
when fierce winds and floods 
came in 2005, he soon realized he 
had made a mistake.

“We had three days of 100 km-h 
winds gusting to 120 km-h. It 
sheared a crop of borage off, just 
like you took a sand blaster to it,” 
he said. “I did have reckless disre-
gard of respect for the soil.”

So, he grew shelter belts and 
turned the section back into pas-
ture for custom grazing. 

“I never wanted livestock, but 
4-H is like the gateway drug to 
farming livestock,” he said with a 
chuckle. “Now, we’re doing pas-
ture-fed pigs.”

Archuleta said he hopes more 
farmers adopt livestock into their 
operations, whether they buy their 
own or have custom grazers come 
in. 

“The environment is really col-
laborative,” he said. “When we can 
get them to mimic the buffalo and 
have that flexibility,  we’ll  get 
quicker recoveries and even more 
cascading effects upwards.”

jeremy.simes@producer.com 

Bringing in livestock key to rebuilding soil
Research and producer experience show that cattle are an effective soil management tool

Farm couple Cody Straza and Allison Squires will be integrating cattle onto their farm next year to 
improve the soil. |  JEREMY SIMES PHOTO

BY KAREN BRIERE
REGINA BUREAU 

Saskatchewan’s provincial audi-
tor says the provincial agriculture 
m i n i s t r y  s h o u l d  k e e p  b e t t e r 
records of livestock diseases.

In her report released Dec. 12, 
Judy Ferguson said Saskatchewan 
Agriculture has good systems in 
place but doesn’t always follow its 
own protocols.

The province maintains 14 dis-
eases on the provincial notifiable 
disease list. It has full response 
plans for three: anthrax, rabies and 
porcine epidemic diarrhea.

The other 11 are monitored for 
reasons such as human health con-
cerns, trade or industry concerns.

Ferguson noted the ministry 
didn’t keep information on how it 
decided which diseases were on 
the list or information to support its 
involvement in certain diseases.

“Sometimes what we see in 
government … where there’s 
smaller units they tend to use more 
informal processes,” she said. “As 
auditors we come in and do that 
not so gentle nudge and reminder 
that we put in these processes for a 
reason and we should be using 
them.”

Chief veterinary officer Dr. Betty 
Althouse said that is a fair finding.

“We’ll do a better job going for-
ward,” she said.

That includes reviewing the fact 

sheets on each disease and adding 
more information about why they 
are monitored and which records 
must be kept.

She said the three diseases listed 
w i t h  f u l l  re s p o n s e  p l a n s  a re 
reviewed annually, but reviews 
should be carried out for all of the 
diseases on the list.

The other 11 diseases are: bovine 
anaplasmosis, equine herpes 
virus, infectious laryngotracheitis, 
Lyme disease, malignant catarrhal 
fever, Q-fever, salmonella enteriti-
dis, swine delta coronavirus, swine 
influenza, transmissible gastroen-
teritis and West Nile virus.

The list was first developed in 
2013 when the Canadian Food 
Inspection Agency decided to no 
longer respond to anthrax and 
rabies, even though they are both 
on the federal notifiable list.

Others were added in 2014, after 
advice of industry, veterinarians 
and others.

For example, West Nile virus is a 
concern in the horse population.

“Monitoring the disease in horses 
is useful to inform human health 
risk as well,” Althouse said.

Lyme disease is an emerging con-
cern although there are no estab-
lished populations in Saskatche-
wan of the ticks that cause it.

“Infected ticks can be carried into 
the province by migrating birds.”

karen.briere@producer.com

Sask. auditor urges 
better monitoring of 
animal disease
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Cows on the Greaves farm near Deerwood, Man., were lined up with the sun’s glow on them in mid-December.  |  JEANNETTE GREAVES PHOTO

END OF DAY

BY BARB GLEN
LETHBRIDGE BUREAU

The sight lives in Trevor Cole-
man’s memory.

It is a horse standing untethered 
on a flat deck trailer being pulled 
with a pickup truck down a major 
highway during a forest fire.

“It was one of those things, just a 
head shaker,” said Coleman, fire 
chief for the Municipal District of 
Willow Creek.

Coleman, a firefighter instructor 
who is also trained in livestock 
emergency response, told the story 
while participating in a course on 
equine emergency preparedness. 
A recent session in Lethbridge was 
the last in a series of 10 held across 
the province organized by the 
Alberta Equestrian Federation.

Coleman’s tale is an example of 
what not to do in an emergency. 

He has responded to many of 
Alberta’s most recent major fires, 
including the 2016 Fort McMurray 
fire. That’s where he and other fire-
fighters saw a man intent on saving 
his friend’s horse after that friend 
had lost all his other possessions. 

“This guy, by himself, he went 
and borrowed a flat deck trailer 
from one of the houses that didn’t 
get burned up,” said Coleman.

“He’s pulling out and he has this 
horse on top of the flat deck trailer, 
no sides, nothing on it and they’re 
going about 30 kilometres down 
the highway as we pull up on him 
and he’s grinning ear to ear.”

The story didn’t particularly sur-
prise Jennifer Woods, a livestock 
handling specialist  who gave 
instruction at the workshops. 

She has been called to the scene 
of many emergencies and traffic 
accidents involving livestock and 
has seen the need for better train-
ing and response on the part of 
municipalit ies and others in 
charge of managing such events.

“You’re dealing with a disaster 

emergency and a livestock inci-
dent, and even though they’re the 
same event happening at the same 
time, they almost operate indepen-
dent of each other,” said Woods.

“Even at a rolled trailer, you have 
the people dealing with the motor 
vehicle and you have the people 
dealing with the livestock.”

However, few first responders 
have experience in dealing with 
livestock, let alone animals that are 
stressed and injured. And when 
h o r s e s  a n d  t h e i r  ow n e r s  a re 
involved, the owners rarely have 
knowledge or experience with 
disaster emergency response.

“Betsy in the field has a totally dif-
ferent personality when you flip 
her over in a trailer, and a lot of 
people aren’t used to working with 
animals in this environment,” said 
Woods.

Emergency preparedness and 
providing training to responders 
are the best ways to address these 
shortcomings, even though every 
accident or disaster will present its 
own challenges.

Woods has documented 415 
commercial accidents involving 
livestock and has attended the 
scene of 11 livestock trailer acci-
dents involving cattle, hogs and 
horses.

“My personal pet peeve? Too many 
people on the scene,” she said.

“Everybody wants to be involved 
in an animal incident, more so than 

in a people incident.”
Her list of common problems in 

accidents involving livestock 
includes:
• lack of training and understand-

ing of the situation
• lack of understanding about dis-

tressed livestock behavior
• failure to plan ahead
• too many people on scene
• lack of respect or understanding 

for chain of command
• lack of co-ordinated communi-

cations on scene
During the workshop, Woods 

outlined things to think about 
when having to evacuate horses 
and other livestock in the event of 
flood, fire or other disaster.

Her list covered containment and 
housing, evacuation and transpor-
tation, biosecurity, animal identifi-
cation, triage, euthanasia and dis-
posal of dead stock.

The Alberta Equestrian Federa-
tion has compiled a book based on 
the workshop sessions — Alberta 
Equine Emergency Preparedness: 
Municipal Guidelines and Tem-
plates. It is available from the fed-
eration upon request.

Woods asked municipal repre-
sentatives  at  each workshop 
whether they knew how many 
horses resided in their area. Very 
few do, she said, but having that 
knowledge can inform emergency 
evacuation needs and planning.

In fact,  there are more than 

300,000 horses in the province with 
the highest concentration in the 
area surrounding Edmonton.

Woods advised rural municipal 
first responders to buy and retain 
quick access to portable fence pan-
els, which can be used in many dif-
ferent livestock emergencies.

“Portable panels, this is what 
people spend the most time trying 
to find,” she said, noting depart-
ments should have at least a dozen 
such panels at the ready.

“I’d rather see you spend money 
there than anywhere else.”

They also need to select a veteri-
narian willing to attend accident or 
disaster scenes and consider 
where livestock can be temporarily 
housed and how they wil l  be 
watered and fed.

Woods said that during this year’s 
extensive fires in British Columbia, 
some horses had to be moved sev-
eral times as fires continued to 
spread. In some cases people with 
horse trailers were making a busi-
ness out of transporting horses 
from place to place, she said.

In such cases it is important to 
have a sign-in process at livestock 
evacuation centres to keep track of 
ownership.

“Somebody could bring in a 
20-year-old horse and leave with a 
10-year-old,” said Woods.

“In High River (during the 2013 
flood), some of the shelters for pets, 
people went pet shopping. People 

actually had their pets stolen.”
Woods also said horse owners 

need to consider which of their 
animals have priority if quick and 
difficult choices must be made in, 
for example, a barn fire.

“Think about it ahead of time. 
Decide who goes. The most impor-
tant ones, either emotionally or 
financially, put them at door of the 
barn,” she said.

“A lot of people put them in the 
middle of the barn because it’s the 
warmest. Your most important 
animals go at the door because you 
can only get a few animals out.”

First responders will rescue the 
animals that they can catch, she 
added.

“If that’s the old 25-year-old plug 
that’s worth ten bucks, if she goes 
on the trailer, then she gets evacu-
ated.”

Owners should also be aware that 
horses will run back inside a burn-
ing building, so they must be con-
tained once evacuated from such a 
situation.

Mikki Shatosky of the equestrian 
federation said the organization 
has 15 knowledgeable horse peo-
ple on its team who can be called in 
the event of an emergency involv-
ing equines.

By incorporating equines into 
existing disaster plans, municipali-
ties can:
• increase public safety
• improve efficiency of response
• lessen the burden on resources 

during an emergency
• positively affect the outcome for 

animals and their owners
Woods said horses require differ-

ent consideration in emergency 
plans because in some jurisdictions 
they are not considered livestock. 

As well, their owners are often 
emotionally attached and can have 
unrealistic expectations about 
evacuation and rescue efforts.

barb.glen@producer.com

When livestock get in traffic accidents
Emergency preparedness and first responder training can make it easier to work with animals in emergencies

TREVOR COLEMAN
FIRE CHIEF MD OF WILLOWCREEK

JENNIFER WOODS
LIVESTOCK HANDLING SPECIALIST

MIKKI SHATOSKY
EQUESTRIAN FEDERATION



cies such as domestic cats can also 
be a source.

The organism can also spread 
among wildlife populations via 
ticks and other insects.

Most animals do not show signifi-
cant clinical signs when infected, 
with the exception of goats and sheep.

Cattle may show evidence of 
reduced fertility, but the primary 
sign of infection in small ruminants 
(sheep and goats) is abortions.

In some cases, abortion storms 
have occurred, where a large pro-
portion of the flock have aborted 
due to infections with the Q-fever 
organism.

The organism that causes Q-fever 
tends to reside in the udder and 
placenta of infected animals, and is 
excreted in large numbers in milk, 
placental tissue, fetal fluids, urine 
and feces.

It is quite resistant to heat, drying 
and disinfectants and can survive 
for weeks or even months in the 
environment.

The greatest risk of transmission 
to other animals and to people 
occurs at lambing or kidding time. 
The organism can be inhaled, 
ingested or spread by direct con-
tact with birth fluids and placenta.

Drinking unpasteurized milk 
from infected ruminants can also 
be a source of the disease.

Q-fever has a highly variable pre-
sentation in humans and most 
commonly shows up as a mild flu-
like illness. However, a smaller 
proportion of cases can be affected 
with a severe pneumonia, hepatitis 
or endocarditis.

Human Q-fever is primarily an 

occupational disease of farmers, 
veterinarians and laboratory work-
ers who work with sheep, or abattoir 
workers.

Pregnant women and immuno-
compromised people need to be 
especially careful about avoiding 
infections with this organism.

Several large-scale outbreaks in 
people have occurred around the 
world. In 2007-10 in the Nether-
lands, more than 3,500 cases of 
human Q-fever were reported.

This represented a dramatic 
increase. Most cases were clus-
tered around a village near several 
large milking goat and milking 
sheep operations. The small rumi-
nant operations began to experi-
ence abor tion stor ms due to 

Q-fever in 2005 and 2006.
In subsequent years, the number 

of human cases rose sharply and it 
appears that dry weather, wind-
borne spread of the infection and 
proximity to high populations of 
susceptible people may have con-
tributed to the outbreak.

There are no commercial vac-
cines for Q-fever available for small 
ruminants in North America, 
although human and animal vac-
cines have been used in other parts 
of the world.

Antibiotics, such as long-acting 
tetracyclines, can control the infec-
tion in sheep and goats during 
abortion storms. However, in many 
cases, by the time the abortion 
storm has begun, many animals 

have already become infected so it 
may be difficult to control the 
spread.

There are many other causes of 
abortion in sheep and goats. 
Q-fever is not the most common.

However, a recent case of Q-fever 
abortion was diagnosed at a Sas-
katchewan diagnostic laboratory in a 
goat and there is ample evidence that 
a significant proportion of cattle, 
sheep and goats in North America 
have been exposed to the organism.

Many of the other causes of abor-
tion in sheep and goats are also 
zoonotic. Diseases such as chla-
mydial abortion, campylobacter, 
leptospirosis, toxoplasma and sal-
monella can all cause infections in 
people and are common causes of 
abortion in sheep and goats.

Aborting animals should be iso-
lated for three weeks and placental 
tissue and contaminated bedding 
should be removed and destroyed 
by burning or composting. The 
lambing or kidding pen should be 
thoroughly cleaned and disinfect-
ed using a 1:100 Lysol solution. 

The best way to prevent human 
infections is to wear protective 
clothing when assisting ewes or 
does with lambing or abortions. 
Disposable gloves should be worn 
and pregnant women or immuno-
compromised individuals should 
not assist in the birthing process of 
small ruminants.
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Since 2009 the Bull Buyer’s Guide has  been the Canadian Cattlemen’s source  for bull sale information.

WESTERN CANADA’S ALL BREEDS BULL SALE SOURCE

WHY SHOULD YOU ADVERTISE IN THE BULL BUYERS GUIDE

“Where the serious bull 
buyers are looking”

Mike Millar

Tiffiny Taylor

PUBLICATION DISTRIBUTION
MARCH 16, 2017 MANITOBACOOPERATOR.CASERVING MANITOBA FARMERS SINCE 1925   |   VOL. 75, NO. 11   |   $1.75
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See STRANDED on page 6 »  

BY ALEXIS STOCKFORD
Co-operator staff

Li f e  g ro u n d  t o  a  h a l t 
i n  m u c h  o f  w e s t e r n 
M a n i t o b a  M a r.  6 - 7 , 

as heavy snow, winds and 
whiteout conditions closed 
h i g h w a y s ,  l e a v i n g  m a n y 
travellers stranded and some 
needing rescue. 

Brandon spent 31 hours with 
visibility below 400 metres. 
The same area saw up to 41 
centimetres of snow, sustained 
winds of 71 kilometres an hour 
and gusts up to 87 kilometres 
an hour, matching wind speeds 
in Morden, Berens River and 
Gretna, but below the 105-kilo-
metre-an-hour gusts logged in 
Churchill.

Motorists found themselves 
suddenly seeking shelter as 
conditions deteriorated. Da-
vid Matthews of the Munici-
pality of Whitehead’s volun-

Western 
Manitoba 
opens doors 
for stranded 
travellers
Communities in 
western Manitoba 
found themselves 
sheltering travellers 
Mar. 6-7 as the  
storm raged and 
highways closed

BY ALLAN DAWSON
Co-operator staff 

Ordinarily voting over 
whether to recommend 
new wheat, rye or triti-

cale varieties for registration 
can stretch on well into the 
afternoon.

This year it was over before 
the morning coffee break at the 
annual meeting of the  Prairie 
Recommending Committee 
for Wheat, Rye and Triticale 
(PRCWRT) in Winnipeg Mar. 2.

Many participants said they 
thought it was a record for the 
group, and in no small way 
former federal agriculture minis-
ter Gerry Ritz is the reason why.

The process has been stream-
lined — one of several reforms 
Ritz asked the PRCWRT and 16 
other recommending commit-
tees to do when he wrote them 
in 2013.

“I am challenging you to think 
about the future of variety regis-

tration and how best to ensure 
that Canada has an approach 
going forward that encourages 
innovation in variety develop-
ment and balances the inter-
ests of producers and the entire 
value chain,” Ritz wrote.

Some saw the letter as the 
beginning of the end for recom-
mending committees, which its 
critics alleged were bureaucratic 
and an impediment to getting 
new, higher-yielding varieties to 
farmers faster. 

This year there were just 18 
candidate cultivars before the 
PRCWRT, and a dozen weren’t 
up for voting because they’d 
already been supported for 
registration by the agronomic, 
disease and end-use evaluation 
teams, which results in an auto-
matic registration recommenda-
tion, just one of the streamlin-
ing measures introduced since 
Ritz threw down the gauntlet. 
Before they’d come back to the 
full committee for further dis-
cussion and voting. 

This year only six varieties 
came before the cultivar vot-
ing panel (CVP), a subgroup of 
the PRCWRT, whose members 
represent the entire wheat value 
chain including farmers, breed-
ers, agronomists, plant patholo-
gists, exporters and end-users. 
Up to 23 of the PRCWRT’s mem-
bers serve on the CVP.

The CVP’s creation is another 
streamlining measure.  It 
reduced the number of peo-
ple voting, while still allowing 
all PRCWRT members to give 
expert insight.

The CVP also addresses Ritz’s 
concern that the process reflect 
the industry and its needs.

At the PRCWRT meeting in 
2013 Fairfax, Alta., seed grower 
Henry Vos said farmers and end-
users should decide what varie-
ties to grow, not a committee. 
But this year Vos said creating 
the CVP and having wheat com-
mission representatives on it, is 
an important change. He said in 
the past, farmers had little for-

mal involvement or voice on the 
committee. Today he represents 
the Alberta Wheat Commission’s 
14,000 farmer members on the 
CVP. 

“I like the committee struc-
ture,” Vos said. “I like the input 
of all the individuals. On varie-
ties where there are concerns we 
have the cultivar voting panel, 
which represents the whole 
value chain. That is the most 
important part.”

Much of what Ritz sought 
has been accomplished, said 
Brian Beres, a former PRCWRT 
chair and member of the ad hoc 
committee working on reform-
ing the PRCWRT, following this 
year’s meeting. He said the group 
worked very hard along with 
the PRCWRT’s outgoing chair 
Curtis Pozniak, who is a durum 
breeder at the University of 
Saskatchewan, to streamline the 
process.

“We wanted to get ahead of 

Wheat recommending 
committee reforms paying 
efficiency dividends 
 The process was sparked by a 2013 letter from then agriculture minister Gerry Ritz

See COMMITTEE on page 7 »  

The Prairie Recommending Committee for Wheat, Rye and Triticale (PRCWRT) has streamlined voting on new varieties seeking a recommendation for registration.  

The PRCWRT held its annual meeting in Winnipeg Mar. 2. Here ballots are being distributed to members of the PRCWRT’s cultivar voting panel. PHOTO: ALLAN DAWSON
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BY JENNIFER BLAIR
AF STAFF

E xperts say the PEDv out-
break in Manitoba is a warn-
ing to livestock producers 

across the Prairies that biosecurity 
has to be a 24-7 priority every day 
of the year.

Since late April, the porcine 
epidemic diarrhea virus has 
been found on 10 farms in three 
areas in southeastern Manitoba 
— and two of those areas suf-
fered outbreaks just last year.

“We’ve heard of a lot of scary 
practices happening on our neg-
ative farms that are in diseased 
areas,” said Mark Fynn, manager 
of quality assurance and animal 
care programs for Manitoba 
Pork.

So far, officials have found 
“some linkages” between the 
three areas where the disease 
has emerged, but are still work-
ing on tracing the spread of 
the disease, including looking 
at staff movement, transport, 
and contamination on load-out 
areas on each of the operations.

PEDv outbreak 
shows the  
‘inconvenient’ 
truth about  
biosecurity
Officials say affected 
farms in Manitoba 
had good biosecurity 
protocols — but following 
them every day is  
another matter

SEE PEDV page 7

BY JENNIFER BLAIR
AF STAFF

R emoving the deferred cash ticket 
system won’t just hit farmers at tax 
time — it could also affect the entire 

supply chain, interrupting the flow of grain 
to international markets.

“If they take this deferred cash ticket 
system away, you’re going to have farm-
ers refusing to move grain when we need 
it to move,” said Stuart Person, director of 
primary producer agriculture at accounting 
and business advisory firm MNP. 

“You’re going to have railroads sitting 
idle. You’re going to have grain terminals 
sitting empty. All because selling at certain 
times might not work for farmers because 
of tax implications.”

Right now, deferred cash tickets are used 
to help producers “smooth their income 
out,” said Person. 

“With any farm business — it doesn’t 
matter if it’s livestock or grain — the income 
fluctuations can be significant from year to 
year due to a number of factors,” he said.

If, for instance, a farmer has a bumper 
crop one year and sells it that same year, 
he or she will have a significant spike in 
income — and “generally, the higher your 
income, the higher the rate of tax you pay.” 
But the deferred cash ticket system allows 
farmers to take a portion of the money and 
defer the rest until next year. 

But Ottawa is considering scrapping the 
cash ticket deferral system — a move that 
would seriously impact Prairie produc-
ers, say Alberta’s wheat, barley, pulse, and 
canola commissions as well as other farm 
groups.

The commissions asked MNP to review 
the situation and its analysis supports their 
claim.

The majority of farmers aren’t trying 
to avoid paying taxes, but just want to 
“smooth their income out and make sure 
they’re paying tax at a reasonable rate like 
everybody else,” said Person.

Scrapping deferred cash 
tickets could ‘screw up’ 
grain-marketing system
It’s not just farmers who will be hurt if Ottawa axes tax break —  
the entire grain sector will be dramatically affected, says MNP

Forget supply and demand or logistics — tax considerations may soon determine when  
Prairie farmers sell their grain if deferred grain cash tickets are scrapped. FILE PHOTOSEE CASH TICKETS page 6
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Abortions are the primary sign of Q-fever infection in small 
ruminants such as goats.  |  FILE PHOTO

Our disease investigation 
unit at the Western College 
of Veterinary Medicine at 

the University of Saskatchewan is 
helping a veterinarian investigate 
a serious outbreak of abortions in 
a goat herd. These investigations 
are funded by the Saskatchewan 
agriculture ministry and are always 
carried out in co-ordination with 
the local veterinarian.

Abortion outbreaks are often dev-
astating and are usually difficult to 
deal with because by the time the 
abortions are identified, the infec-
tions have spread throughout the 
herd or flock.

The suspected cause of the abor-
tions in this case is a disease known 
as Q-fever. The unusual name of 
Q-fever came about when the dis-
ease was first discovered in sheep 
in Australia and a definitive cause 
could not be established and so the 
Q stood for “Query.”

Q-fever is a zoonotic disease (it 
can be spread from animals to 
humans) found worldwide and is 
caused by a bacterium known as 
Coxiella burnetti. Cattle, sheep and 
goats are the primary reservoirs of 
the bacteria, although other spe-

Q-fever is particularly hard on sheep and goats

ANIMAL HEALTH

JOHN CAMPBELL, DVM, DVSC

John Campbell is a professor in 
the department of Large Animal 
Clinical Sciences at the University of 
Saskatchewan’s Western College of 
Veterinary Medicine.



JANUARY 4, 2018  |  WWW.PRODUCER.COM  |  THE WESTERN PRODUCER52

PotashCorp-Agrium 

merger approved

AG STOCKS DEC. 25-29

Cdn. exchanges in $Cdn. U.S. exchanges in $U.S.

Bank of Canada 5-yr rate Dec. 29

1.50% 
1.60% 
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1.90% 
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0.780 
0.790 
0.800 
0.810 
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CDN. BOND RATE:
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CDN. DOLLAR:
 $0.7961
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List courtesy of Ian Morrison, financial adviser with the 
Calgary office of Raymond James Ltd., member of the 
Canadian Investor Protection Fund. The listed equity 
prices included were obtained from Thomson Reuters. 
The data listed in this list has been obtained from 
sources believed to be reliable, but accuracy cannot be 
guaranteed. Within the last 12 months, Raymond James 
Ltd. has undertaken an underwriting liability or has 
provided advice for a fee with respect to the securities 
of AGT Food. For more information, Morrison can be 
reached at 403-221-0396 or 1-877-264-0333.

Agrium TSX 144.58 143.68
BASF OTC 27.47 27.83
Bayer Ag OTC 31.09 31.34
DowDuPont Inc NY   71.22 72.11
BioSyent Inc. TSXV 9.60 9.75
Monsanto NY 116.78 116.28
Mosaic NY 25.66 25.52
PotashCorp TSX 25.78 25.64
Syngenta ADR 92.84 92.69

FARM EQUIPMENT MFG.

FOOD PROCESSORS

PRAIRIE PORTFOLIO

TRANSPORTATION 

FARM INPUT SUPPLIERS

GRAIN TRADERS

ADM NY   40.08 40.19
AGT Food TSX 20.11 20.86
Bunge Ltd. NY 67.08 66.74

Ceapro Inc. TSXV 0.50 0.51
Cervus Equip. TSX 15.04 15.54
Input Capital TSXV 1.57 1.53
Rocky Mtn D’ship TSX 13.70 14.08

AGI TSX 53.34 53.84
AGCO Corp. NY   71.43 72.94
Buhler Ind. TSX 4.35 4.60
Caterpillar Inc. NY   157.58 155.75
CNH Industrial NY   13.40 13.55
Deere and Co. NY   156.51 157.53

ConAgra Brands NY   37.67 38.08
Hormel Foods NY   36.39 36.73
Lamb Weston NY 56.45 55.82
Maple Leaf TSX 35.82 35.85
Premium Brands TSX 103.16 104.08
Tyson Foods NY 81.07 80.62

CN Rail TSX 103.65 103.97
CPR TSX 229.66 231.75

NAME EXCH CLOSE LAST WK

NAME EXCH CLOSE LAST WK

NAME EXCH CLOSE LAST WK

NAME EXCH CLOSE LAST WK

NAME EXCH CLOSE LAST WK

NAME EXCH CLOSE LAST WK

AGFINANCE

BY WILLIAM DEKAY
SASKATOON NEWSROOM

Sustainability continues to be a 
major focus for Cargill, says a 
company official who spoke at 
the Farms at the Table conference 
hosted by Farm and Food Care in 
Saskatoon last month. 

“Sustainability is important to 
Cargill’s strategic direction. It’s a 
key focus of our organization,” Jeff 
Wildeman said.

“Here’s the thing: other large 
consumer processed goods com-
panies are making significant 
commitments towards this and 
this will be driven all the way back 
through the supply chain.”

Wildeman said his company 
launched the sustainable canola 
program several years ago as a 
way to gain access to a new mar-
ket in Europe.

The European Union has a goal 
of 20 percent of its energy coming 
from renewable energy sources 
by 2020. The biodiesel opportu-
nity will increase with about 27 
percent coming from renewable 
sources by 2030.

“From a Canadian standpoint, 
these are things that we’re doing 
already and it’s really about not 
growing crops on biodiverse 
ground like wetlands, forests or 
protected lands and cannot 
endanger or damage animal 
habitat or use child labour,” he 
said.

As a result, Cargill is launching a 
new program for Canada called 

the Biomass Biofuels voluntary 
scheme (2BSv). Wildeman said it 
w i l l  a l l o w  t h e  c o m p a n y  t o 
increase its purchases from farm-
ers who are certified within the 
program for the European mar-
ket.

“This doesn’t have us telling 
farmers how to grow their crops; 
rather, it’s capturing the informa-
tion and making sure there’s sus-
tainable criteria for the European 
Union,” he said.

“What that really does is it cre-
ates market access for our prod-
ucts into the European market.” 

Knowing Your Roots from farm 
to table is another program that 
helps educate customers on the 
health and functional benefits of 
oleic and classic canola oil com-
pared to other oils on the market 
while creating transparency.

“The most exciting thing is to 
watch a farmer sit down with a 
chef in Chicago who’s using the 
product,” Wildeman said.

“Both of them just want to feed 
people in a nutritious way … so 
how do you tell that story and 
learn from one another?”

T h r o u g h  a  p i l o t  p r o j e c t 
launched in 2017 with General 
Mills, Cargill’s oat division is 
working on the Canadian Field 
Print Initiative for sustainability 
indicators.

Producers enter legal land 
descriptions and all relevant 
information in four key areas: soil 
erosion risk indicator, energy use 
indicator, land use efficiency 
indicator and climate impact 
indicator.

Thirty growers and more than 
42,000 acres of oats signed up in 
the first years, which created an 
additional database and oppor-
tunity for producers to assess 
their efficiencies and practices 
against others in their province.

Follow-up meetings allowed 
producers to learn more about 
the connection to the supply 
chain and what end-use custom-
ers are looking for.

Wildeman said he is particular-
ly excited about another new 
program called Honeysuckle 
White, which is a traceable turkey 
pilot that was launched in Texas 
for the American Thanksgiving 
holiday.

Using block chain technology, 
Cargill put bar codes on fresh 
turkeys for sale in grocery stores. 
Consumers scanning the bar 
code were treated to a picture of 
the farm, including background 

information that showcased the 
producer’s operation.

“Early indications are that this 
h a s  b e e n  e x t r e m e l y  w e l l 
received,” he said.

“This could be a real game 
changer and one that I’m excited 
about .… We hear people say, ‘we 
want to know where our food 
came from.’ What a great oppor-
tunity to take your smartphone 
and go, ‘I know where that turkey 
came from,’ and gain that per-
spective.”

Wildeman said Cargill is also 
working on a beef sustainability 
acceleration pilot and chose 
Canada because of the country’s 
strong industry support and 
established collaborations.

The goals are to demonstrate 
sustainability with Canadian beef 
production, promote the vitality 
of the Canadian beef industry 
and develop scalable solutions 
with retailers.

 The year-long initiative uses an 
existing radio frequency identifi-
cation tag system to track beef 
through a sustainable supply 
chain.

A variety of technologies will be 
explored such as DNA testing and 
block chain technology, which 
uses the traceable and informa-
tive bar coding system.  

“What this looks like a year from 
now — not sure,” he said.

“I’m hoping it will tie the con-
sumer back to the farmer.” 

william.dekay@producer.com

Supply chain becoming 
more transparent
Cargill uses new programs to focus on customers’ sustainability demands

Cargill’s traceability measures include canola, beef and turkeys.  |  FILE PHOTO

JEFF WILDEMAN
CARGILL

BY COMMODITY NEWS SERVICE CANADA

PotashCorp and Agrium Inc. 
received clearance from the U .S. 
Federal Trade Commission today 
to merge, paving the way for the 
deal to close as of Jan 1.

“This final clearance marks a 
significant milestone in bringing 
two industry leaders together,” 
Agrium president Chuck Magro 
said in a joint news release. 

“We are pleased to have received 
final regulatory clearance and look 
f o r w a rd  t o  t h e  f o r mat i o n  o f 
Nutrien,” PotashCrop president 
Jochen Tilk  said in the news 
release.

The merger had previously been 
approved by regulatory authorities 
in Canada, China, India, Russia 
and Brazil.

The new Nutrien Ltd. will have  
20,000 employees in 18 countries. 
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When you’re one with your fi eld, you can make 

smarter decisions. From monitoring fi eld conditions to 
controlling irrigation functions, the easy-to-use ReinCloud™ 
dashboard keeps you updated on what’s going on in your 
fi elds — remotely.

MyReinCloud.com/smart

I recently made a presentation 
on financial benchmarking at 
Farm Management Canada’s 

Agricultural Excellence confer-
ence in Ottawa.

I looked at data that we capture in 
our EAGLE farm business man-
agement software program. The 
program analyzes the financial 
performance of individual farms 
and aggregates the data from par-
ticipating farms. Individual farms 
can compare their performance to 
the aggregated data, which effec-
tively becomes a benchmark.

The program examines past per-
formance and displays multi-year 
trend lines, which are a function of 
the events that have occurred and 
decisions that farm families have 
made in the past that affect farm 
financial performance. 

Different ratios will display differ-
ent trend lines, depending on the 
events and the decisions. Trend 
lines can strengthen or weaken over 
time or they can simply fluctuate 
with year-over-year variable results.

The capital turnover ratio is a 
profitability ratio and has a poten-
tially troubling trend line when 
examining an aggregate dataset 
over the past 10 years.

The capital turnover ratio is calcu-
lated by dividing gross revenue by 
capital assets, which are land, 
buildings, equipment, quota and 
breeding livestock. This ratio indi-
cates how efficiently a farm uses its 
capital assets to generate gross rev-
enue (sales). The higher the ratio, 
the better the assets are being used. 

Here’s an example. A farm has 
$4.5 million in capital assets and its 
gross revenue (sales) are $1.5 mil-
lion, which translates into a capital 
turnover ratio of 33 percent. For 
every $1 of capital assets, the farm 
generates 33 cents. The ratio can 
vary from farm to farm depending 
on factors such as the price of land, 
the amount of land owned and the 
age of equipment.

As we can see from the accompa-
nying illustration, the historical 
(past) trend line is declining. 
Farms that make up the data set 
are, year-over-year, less able to 
generate gross revenue from the 
capital assets that are being used. 

Capital investment is increasing 
at a rate that’s faster than the ability 
of farms to turn the investment into 
gross revenue. This won’t come as 
a surprise to most farmers. Still, the 
trend line illustration is troubling. 

For it to “correct” and start to 
increase, capital investment would 
have to decrease or a farm’s ability 
to generate gross revenue would 
have to increase. Combinations of 
the two would also help.

Price and yield cause gross reve-
nue to increase. Yields continue to 
increase and prices suffer from vari-
ability. Neither have been able to 
keep pace in the past 10 years. Will 
land, buildings and equipment 
become less expensive? This is liter-
ally the million-dollar question. 
Perhaps the most likely scenario 

Less gross revenue being generated from capital assets

Terry Betker is a farm management 
consultant based in Winnipeg. 
He can be reached at 204-782-8200 
or terry.betker@backswath.com.

PERSPECTIVES 
ON MANAGEMENT

TERRY BETKER

would see the trend line level off.
However, another troubling 

aspect has to do with how the capi-
tal investment has been financed. 
The greater the amount of debt 
used to finance the capital invest-
ment, the greater the interest rate 
risk and the risk associated with 
principal repayment.  

Overall, it’s not the best picture, 
but it is the reality within which 
farm families must manage. 

Good financial information and a 
good understanding of a farm’s 

financial performance are starting 
points. Contingency plans are 
another good management practice.

It’s important to point out that the 
trend line in the illustration does 
not include increases in capital 
investment due to inflation. The 
investment included is at original 
cost less depreciation for buildings 
and equipment.

AN EXAMPLE OF CAPITAL TURNOVER

This is an example of a capital turnover ratio trend line, taken from an 
aggregate data set of farms:

Source: Terry Betker  |  WP GRAPHIC
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The capital turnover ratio is a profitability ratio and 
has a potentially troubling trend line when examining 
an aggregate dataset over the past 10 years.
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Cattle Slaughter

Steers 600-700 lb.
(average $/cwt)

$225

$220

$215

$210

$205
11/17 11/24 12/1 12/8 12/15 12/29

Alberta

$225

$220

$215

$210

$205
11/17 11/24 12/1 12/8 12/15 12/29

Saskatchewan

$230

$225

$220

$215

$210
11/17 11/24 12/1 12/8 12/15 12/29

Manitoba

Slaughter Cattle ($/cwt)

Feeder Cattle ($/cwt)

Cattle / Beef Trade

Heifers 500-600 lb. 
(average $/cwt)

$210

$205

$200

$195

$190
11/17 11/24 12/1 12/8 12/15 12/29

Alberta

$205

$200

$195

$190

$185
11/17 11/24 12/1 12/8 12/15 12/29

Saskatchewan

$215

$210

$205

$200

$195
11/17 11/24 12/1 12/8 12/15 12/29

Manitoba

Chicago Futures ($US/cwt)

U.S. Cash cattle ($US/cwt)

Sheep ($/lb.) & Goats ($/head)

Canadian Beef Production

Average Carcass Weight

Beef Cutout ($/cwt)

EXCHANGE RATE 
DEC. 29

$1 Cdn. = $0.7961 U.S.
$1 U.S. = $1.2560 Cdn.

CATTLE & SHEEP

Fixed contract $/ckg

Chicago Hogs Lean ($US/cwt)

Index 100 Hog Price
 Trends ($/ckg)

$155

$150

$145

$140

$135
11/17 11/24 12/1 12/8 12/15 12/29

Alberta

$155

$150

$145

$140

$135
11/17 11/24 12/1 12/8 12/15 12/29

Saskatchewan Sig. 5

$165

$160

$155

$150

$145
11/17 11/24 12/1 12/8 12/15 12/29

Manitoba

Due to wide reporting and 
collection methods, it is 

misleading to compare hog 
prices between provinces.

Hogs $/ckg

Hog Slaughter

Hogs / Pork Trade

HOGS

Pulse and Special Crops

U.S. Grain Cash Prices ($US/bu.)

Grain Futures

Cash Price for SE Sask
PDQinfo.ca

$250

$245

$240

$235

$230
11/20 11/27 12/4 12/11 12/18 12/29

#1 CWRS 13.5

$285

$280

$275

$270

$265
11/20 11/27 12/4 12/11 12/18 12/29

#1 Durum 13.0

$225

$220

$215

$210

$205
11/20 11/27 12/4 12/11 12/18 12/29

#2 Yellow peas

Cash Prices

$540

$520

$500

$480

$460
11/17 11/24 12/1 12/8 12/15 12/29

Canola (cash -Jan)

$-5

$-10

$-15

$-20

$-25
11/17 11/24 12/1 12/8 12/15 12/29

Canola (basis - Jan)

$480

$475

$470

$465

$460
11/17 11/24 12/1 12/8 12/15 12/29

Flax (elevator bid- S’toon)

Chicago Nearby
 Futures ($US/100 bu.)

$365

$360

$355

$350

$345
11/20 11/27 12/4 12/11 12/18 12/29

Corn (Mar)

$300

$280

$260

$240

$220
11/20 11/27 12/4 12/11 12/18 12/29

Oats (Mar)

$1020

$1000

$980

$960

$940
11/20 11/27 12/4 12/11 12/18 12/29

Soybeans (Jan)

Source: STAT Publishing, which solicits bids from AGT Inc., 
Canpulse Foods, CGF Brokerage, Maviga NA, Parrish and 
Heimbecker, Scoular Canada and Simpson Seeds. Prices for 
dressed product at plant.

Canola is basis par region. Basis 
is best bid. Feed wheat and 

barley are priced at Lethbridge.

$230

$225

$220

$215

$210
11/17 11/24 12/1 12/8 12/15 12/29

Barley (cash)

$230

$225

$220

$215

$210
11/17 11/24 12/1 12/8 12/15 12/29

Feed Wheat (Lethbridge)

GRAINS

Minneapolis Nearby 
Futures ($US/100bu.)

$680

$660
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Spring Wheat (Mar)

Cash Prices

Canadian Exports & Crush

(1,000 MT) Dec 27 Dec 13 To date  Last year

 To To Total Last
(1,000 MT) Dec 24 Dec 10 to date  year

ELEVATOR 
SHIPMENTS

Grade A Live Previous Year Rail Previous
 Dec 15-Dec 21 Dec 8-Dec 14 ago Dec 15-Dec 21 Dec 8-Dec 14 
Steers
Alta. 159,00-164.00 154.00-158.00 154.00 263.50-268.50 254.00-263.50
Ont. 132.41-142.67 121.13-145.16 126.00 238.00-245.00 238.00-240.00

Heifers
Alta. 164.00 n/a n/a- 263.50-267.75 255.50-263.50
Ont. 132.93-144.05 123.48-140.93 128.00 237.00-244.00 237.00-239.00
*Live f.o.b. feedlot, rail f.o.b. plant.    Canfax

 Sask. Man. Alta. B.C.
Steers
900-1000 No sales No sales 180-188 No sales
800-900 No sales 178-200 185-193 No sales
700-800 No sales 180-215 194-211 175-188
600-700 No sales No sales 202-220 195-206
500-600 No sales No sales 220-241 205-220
400-500 No sales No sales 240-274 No sales
Heifers
800-900 No sales No sales 170-182 No sales
700-800 No sales 175-189 177-185 160-171
600-700 No sales 179-196 178-186 No sales
500-600 No sales 190-217 181-198 175-211
400-500 No sales 202-230 188-208 No sales
300-400 No sales No sales 200-226 No sales

Canfax

Canfax Dec 22/17 Dec 24/16 YTD 17 YTD 16
Steers 910 929 894 920
Heifers 841 844 823 842
Cows 703 699 731 749
Bulls 962 992 1,023 1,016

Slaughter cattle (35-65% choice)      Steers          Heifers
National 119.73 120.00
Kansas 120.00 120.00
Nebraska 119.39 120.00
Nebraska (dressed) 190.00 N/A
 
Feeders No. 1 (800-900 lb) Steers Trend
South Dakota 159.50 steady/-2
Billings 154.00 N/A
Dodge City 140.00-146.00 N/A

USDA

 Exports % from 2016
Sltr. cattle to U.S. (head) 505,048 (1) -9.8
Feeder C&C to U.S. (head) 116,792 (1) -34.4
Total beef to U.S. (tonnes) 234,925 (3) +2.3
Total beef, all nations (tonnes) 316,663 (3) +5.0
 Imports % from 2016
Sltr. cattle from U.S. (head) 50,693 (2) 249.8
Feeder C&C from U.S. (head) N/A(2) N/A
Total beef from U.S. (tonnes) 120,293 (4) -2.9
Total beef, all nations (tonnes) 172,464 (4) -9.4
(1) to Dec 23/17 (2) to Oct 31/17 (3) to Oct 31/17  (4) to Dec 23/17 

Agriculture Canada

million lb. YTD % change
Fed 1,992.4 +2
Non-fed 330.5 +12
Total beef 2,322.9- +4

Canfax

 Dec 18 Dec 11
Wool sheep
55-69 lb 2.37-2.57 2.00-2.45 
70-85 lb 2.00-2.36 1.95-2.24
86-105 lb 1.85-2.10 1.80-2.06
> 106 lb 1.751.88- 1.73-1.81
 Beaver Hill Auction Services Ltd.
 Dec 18 Dec 11
New lambs 2.60-3.27 2.70-3.53
65-80 lb 2.57-3.10 2.15-3.65
80-95 lb 2.45-3.40 2.00-2.25
> 95 lb 2.51-2.80 1.98-2.12
> 110 lb N/A 1.80-1.95
Feeder lambs N/A 1.50-2.40
Sheep 1.63-1.80 1.35-1.50
Rams N/A 1.40-1.80
Kids N/A 90-150
 Ontario Stockyards Inc.

Shipping  December
Wool lambs <80 lb  1.90
Wool lambs 81-95 lb   1.80
Wool lambs 96-115 lb  1.70
Hair lambs <95 lb   1.70

Sask. Sheep Dev. Bd.

 Dec 28 Dec 14 Yr. ago
US Choice (US$) 198.12 205.08 193.46
 Dec 22 Dec 8 Yr. ago
Cdn AAA  (C$) N/A N/A N/A

 Close Close Trend Year
 Dec 28 Dec 15  ago
Live Cattle
Feb 121.55 121.05 +0.50 117.95
Apr 122.43 122.15 +0.38 115.75
Jun 113.65 114.73 -1.08 105.35
Aug 110.50 111.40 -0.9 100.95
Oct 111.53 111.95 -0.42 100.48
Feeder Cattle
Jan 146.00 147.75 -0.75 131.93
Mar 142.68 145.55 -2.87 126.80
Apr 143.08 145.93 -2.85 126.33
May 142.68 145.65 -2.97 125.03
Aug 146.63 148.05 -1.42 125.03

Dec 23 Fed. inspections only
 Canada U.S.
To date 2017 N/A 31,203,039 
date 2016 2,611,421 29,547,242
% Change 17/16 N/A +1.7

(Hams Maple Leaf  Thunder
Marketing) Sig 5 Creek Pork
Week ending Dec 28 Dec 28
Feb 3-Feb 10 154.90-157.91 152.07-157.00
Feb 17-Feb 24 157.57-157.91 156.03-157.14
Mar 3-Mar 10 157.46-158.29 161.17-161.87
Mar 17-Mar 24 158.07-161.01 160.40-162.46
Mar 31-April 7 165.03-165.08 162.21-163.58
Apr 14-Apr 21 164.92-164.92 166.18-166.54
Apr 28-May 5 164.01-164.92 164.17-169.39
May 12-May 19 172.26-177.80 176.83-179.66
May 26-Jun 2 177.46-179.57 178.50-180.40
jun 9-June 16 180.18-184.25 180.36-183.68

To Dec 23   Fed. inspections only
 Canada U.S.
To date 2017 20,498,246 118,393,093
To date 2016 20,157,472 114,922,135
% change  +1.7 +3.0
    17/23

Agriculture Canada

Alta. Index 100  1.38
Sask. Sig. 5 137.51

Man. Index 100 153.00
Que. Index 100 N/A

*incl. wt. premiums

 Export % from 2016 Import % from 2016
Sltr. hogs to/fm U.S. (head) 820,325 (1) -11.5 n/a n/a
Total pork to/fm U.S. (tonnes) 315,532 (2) -4.7 n/a  (3) n/a
Total pork, all nations (tonnes) 1,063,794 (2) +4.4 n/a  (3) n/a
(1) to Dec 23/17       (2) to Oct 31/17       (3) to Dec 23/17 Agriculture Canada

 Close Close Trend Year
 Dec 28 Dec 15  ago
Feb 71.78 68.53 n/a 64.65
Apr 75.65 72.80 n/a 66.23
May 80.00 77.85 n/a 71.65
Jun 83.93 82.15 n/a 75.55

 Close Close Trend Year
 Dec 28 Dec 15  ago
Jul 83.83 82.40 n/a 75.50
Aug 83.33 82.38 n/a 75.45
Oct 69.60 69.18 n/a 65.40
Dec 63.95 63.85 n/a 61.30

(000 tonnes) Dec 24 Dec 10 YTD Year Ago 
Alta. 276.8 271.2 5,288.7 5,547.4
Sask. 463.1 455.7 8,772.8 9,061.3
Man. 193.4 174.5 4,202.1 3,469.3

 Dec 28 Dec 15 Nov 24
Laird lentils, No. 1 (¢/lb) 34.00 33.14 34.00
Laird lentils, No. 2 (¢/lb) 28.14 28.14 29.36
Laird lentils, Xtra 3 (¢/lb) 21.60 21.50 25.00
Richlea lentils, No. 1 (¢/lb) 27.60 27.20 28.80
Eston lentils, No. 1 (¢/lb) 27.50 27.39 29.00
Eston lentils, No. 2 (¢/lb) 24,67 24.40 26.20
Eston lentils, Xtra 3 (¢/lb) 20.25 20.25 20.25
Sm. Red lentils, No. 2 (¢/lb) 17.59 17.91 16.19
Sm. Red lentils, Xtra 3 (¢/lb) 13.88 14.20 13.40
Peas, green No. 1 ($/bu) 7.50 7.50 7.50
Peas, medium. yellow No. 1 ($/bu) 6.90 7.13 6.38
Peas, sm. yellow No. 2 ($/bu) 6.29 6.41 6.29
Feed peas ($/bu) 6.02 6.02 6.02
Maple peas ($/bu) 16.90 16.90 15.63
Mustard, yellow, No. 1 (¢/lb) 42.00 42.00 40.00
Mustard, Oriental, No. 1 (¢/lb) 33.25 33.25 32.60
Mustard, Brown, No. 1 (¢/lb)  45.25 44.00 40.33
Canaryseed (¢/lb) 20.04 20.04 19.79
Desi chickpeas (¢/lb) 26.67 27.67 27.67
Kabuli, 8mm, No. 1 (¢/lb) 41.58 41.58 45.58
Kabuli, 7mm, No. 1 (¢/lb) 31.58 31.58 35.58
B-90 ckpeas, No. 1 (¢/lb) 35.50 35.50 39.50

 Dec 27 Dec 20 Year Ago
No. 3 Oats Saskatoon ($/tonne) 152.32 155.98 179.35
Snflwr NuSun Enderlin ND (¢/lb)  17.35 17.45 14.70

USDA  Dec 28
No. 1 DNS (14%) Montana elevator  5.48
No. 1 DNS (13%) Montana elevator  5.92
No. 1 Durum (13%) Montana elevator     5.95
No. 1 Malt barley Montana elevator  7.75
No. 2 Feed barley Montana elevator  5.25

 Dec 28 Dec 18 Trend Year ago

Wpg ICE Canola ($/tonne)
Jan 480.40 491.20 -10.8 496.00
Mar 488.70 498.70 -10 503.70
May 495.70 506.20 -10.5 510.70
Jul 501.30 510.00 -8.7 515.50

Chicago Wheat ($US/bu.)
Mar 4.2700 4.2050 +.0650 4.0475
May 4.4025 4.3350 +.0675 4.1775
Jul 4.5325 4.4675 +1.0650 4.3175
Sep 4.6575 4.6025 +.0550 4.4550

Chicago Oats ($US/bu.)
Mar 2.4100 2.5150 -.1050 2.2650
May 2.4700 2.5850 -.1150 2.2725
Jul 2.5400 2.6625 -.1225 2.2775

Chicago Soybeans ($US/bu.)
Jan 9.5175 9.6150 -.0975 10.0325
Mar 9.6175 9.7250 -.1075 10.1275
May 9.7300 9.8325 -.5325 10.2125
Jul 9.8325 9.9350 -10.25 10.2775

Chicago Soy Oil (¢US/lb.)
Jan 33.08 33.02 +.06 34.52
Mar 33.26 33.18 +.08 34.79
May 33.43 33.31 +.12 35.04

Chicago Soy Meal ($US/short ton)
Jan 312.6 318.5 -5.9 314.8
Mar 316.8 322.5 -5.7 319.0
May 320.1 325.7 -5.6 321.8

Chicago Corn ($US/bu.)
Mar 3.5075 3.4700 +.0375 3.4975
May 3.5900 3.5525 +.0375 3.5575
Jul 3.6725 3.6375 +.0350 3.6300
Sep 3.7475 3.7100 +.0375 3.7025

Minneapolis Wheat ($US/bu.)
Mar 6.1475 6.1925 -.0450 5.3550
May 6.2250 6.2725 -.1250 5.3175
Jul 6.2625 6.3175 -.0550 5.3525
Sep 6.2375 6.2625 -.0550 5.4125

Kansas City Wheat ($US/bu.)
Mar 4.2725 4.1925 +.0800 4.1525
May 4.4100 4.3175 +.0925 4.2700
Jul 4.5825 4.4825 +.1000 4.3825
Sep 4.7275 4.6325 +.0950 n/a 

Wheat 367.4 319.4 6,187.2 5,426.1
Durum 87.3 75.8 1,476.7 1,466.0
Oats 33.2 30.3 661.1 507.8
Barley 47.7 55.3 724.91 378.1
Flax 10.0 25.6 121.88 116.5
Canola 375.7 234.8 4,210.0 3,810.2
Peas 4.2 37.7 930.2 1,781.4
Lentils 0.8 0.9 113.8 510.0

 Canola crush 178.7 182.6 3,767,283 3,793,451



A small mule deer buck turns away from a head-
to-head contest with a larger buck on a hillside 
west of Nanton, Alta.  |  MIKE STURK PHOTO

BUCK, BUCK VAMOOSE  |  

SUBSCRIPTIONS

Subscriptions: 1-800-667-6929
In Saskatoon: (306) 665-3522
Fax: (306) 244-9445
Subs. supervisor:  GWEN THOMPSON
e-mail:  subscriptions@producer.com

Per copy retail $4.25 plus taxes

SUBSCRIPTION RATES
Within Canada:
One year:  $92.38 + applicable taxes
Two years:  $171.83 + applicable taxes
Sask., Alta. & B.C. add 5% GST. 
Manitoba add 5% GST & 8% PST. 
Nova Scotia add 15% HST.
United States $200.16 US/year
All other countries $399.05 Cdn/year

EDITORIAL

Newsroom toll-free: 1-800-667-6978
Fax: (306) 934-2401
News editor: BRUCE DYCK 
e-mail: newsroom@producer.com

News stories and photos to be submitted 
by Friday or sooner each week.

The Western Producer Online 
Features all current classified ads and 
other information. Ads posted online 
daily. See www.producer.com or contact 
webmaster@producer.com

Letters to the Editor/contact a columnist  
Mail, fax or e-mail letters to newsroom@
producer.com. Include your full name, 
address and phone number to confirm. 
To contact a columnist, send the letter to 
us. We’ll forward it to the columnist.

To buy a photo or order a copy of a news 
story from the paper, call (306) 665-3544.
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The numbers on the above maps are average temperature and precipitation figures for the forecast week, based on historical data 
from 1971-2000. Maps provided by WeatherTec Services: www.weathertec.mb.ca
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Assiniboia -12.0 -33.5 0.6 n/a
Braodview -19.9 -33.3 9.5 n/a
Eastend -11.9 -34.9 2.6 n/a
Estevan -13.1 -33.6 0.0 n/a
Kindersley 14.3 -31.7 0.0 n/a
Maple Creek -17.5 -35.7 2.1 n/a
Meadow Lake -18.8 -32.8 0.6 n/a
Melfort -22.2 -33.9 0.4 n/a
Nipawin -24.8 -33.4 0.0 n/a
North Battleford -18.6 -33.1 0.0 n/a
Prince Albert -23.1 -35.6 0.4 n/a
Regina -20.8 -32.5 0.2 n/a
Rockglen -19.1 -33.7 1.0 n/a
Saskatoon -22.0 -33.5 1.1 n/a
Swift Current -11.4 -33.4 0.0 n/a
Val Marie -19.8 -37.5 1.6 n/a
Wynyard 20.9 -31.6 0.2 n/a
Yorkton -21.5 -31.8 0.0 n/a

Brooks -16.6 -33.1 2.0 n/a
Calgary -10.3 -29.9 3.6 n/a
Cold Lake 15.9 -33.3 0.5 n/a
Coronation -12.2 -35.7 0.4 n/a
Edmonton -9.6 -28.9 0.5 n/a
Grande Prairie -7.8 -28.5 1.6 n/a
High Level -14.5 -39.4 0.0 n/a
Lethbridge -8.0 -29.2 0.0 n/a
Lloydminister -19.0 -32.0 0.0 n/a
Medicine Hat -9.1 -35.4 6.7 n/a
Milk River -9.1 -35.0 5.9 n/a
Peace River -8.0 -36.5 0.0 n/a
Pincher Creek -9.9 -32.2 0.0 n/a
Red Deer -9.4 -33.5 0.0 n/a
Stavely -9.4 -25.9 2.6 n/a
Vegreville -11.1 -33.1 17.8 n/a

Brandon -20.5 -33.0 0.4 n/a
Duaphin -20.0 -32.7 0.0 n/a
Gimli -20.2 -33.8 0.2 n/a
Melita -18.5 -33.8 0.9 n/a
Morden -18.6 -27.0 1.7 n/a
Portage la Prairie -8.3 -29.4 1.6 n/a
Swan River -22.8 -30.8 0.0 n/a
Winnipeg -17.1 -32.1 0.8 n/a

Canbrook -14.5 -24.4 6.6 n/a
Fort St. John -9.8 -27.4 1.2 n/a
Kamloops -7.8 -19.5 6.5 n/a
Kelona -5.2 -16.3 0.2 n/a
Prince George -17.0 -33.0 0.0 n/a

LAST WEEK’S WEATHER SUMMARY ENDING DEC. 28

n/a = not available;  tr = trace;  1 inch = 25.4 millimetres (mm)
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1-800-667-6929  |  www.producer.com  |

Nobody covers farming better or in more detail than The Western Producer. We regularly post 
features, recipes, stories about machinery, livestock and agronomy, and reader contests. It’s a 
great place to check out what’s new and to talk to us about what’s happening where you are.  
Come check us out. In print and online, if it’s farming, it’s here.

Let’s meet face-to-Facebook. 

We acknowledge the 
financial support of the 
Government of Canada.
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BUYING EQUIPMENT? 
Farmzilla.com combines online listings from The Western Producer, 
Ag Dealer, Manitoba Co-operator and Alberta Farmer Express. 
Search over 35,000 listings to find exactly what you need.

SELLING EQUIPMENT? 
Farmzilla.com  combines the online audience of Canada’s leading 
farm publications into a single online destination. With more than 
120,000 page views per month that’s thousands of potential 
customers seeing your online listing every week – all for one low price.

BENEFITS

Make Farmzilla.com your only stop for everything ag.
  

Buying and selling farm equipment just got a whole lot easier. 
Farmzilla.com is the online powerhouse that combines an 

unmatched number of ag-only listings with the audience of 
Canada’s most trusted ag newspapers and websites

COMBINED 
POWER & REACH

 NOW OVER
35,000 
AG  LISTINGS

P L AC E  YO U R  A D :   1-800-667-7770    V I S I T:                                             FO L LOW  O N : .com
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