
STRAIGHT CUT DEKALB® 75-65 RR

75-65 RR is built to straight cut. The first 
product of our focused breeding effort on shatter 
resistance; 75-65 RR was bred for straight cutting.  
It will run through your combine like a dream.

See your seed retailer today and ask about DEKALB 
Bonus Rebates and the Real Farm Rewards™ program.

DEKALB.CA 1-84-GO-DEKALB | #FINISHSTRONG

FINISHING

STRONG STRONG FOR STRAIGHT CUT.

ALWAYS FOLLOW GRAIN MARKETING AND ALL OTHER STEWARDSHIP PRACTICES AND PESTICIDE LABEL DIRECTIONS. Details of these 
requirements can be found in the Trait Stewardship Responsibilities Notice to Farmers printed in this publication. Individual results may vary, 
and performance may vary from location to location and from year to year. This result may not be an indicator of results you may obtain 
as local growing, soil and weather conditions may vary. Growers should evaluate data from multiple locations and years whenever possible. 
© 2017 Monsanto Canada Inc.

Return undeliverable Canadian addresses to: 
Box 2500, Stn. Main, 

Saskatoon, SK.  S7K 2C4
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FARMING HAS ITS OWN REWARDS... 

GETTING A BONUS  
IS EVEN BETTER
DEKALB® BONUS REBATES

Purchasing a minimum of 32 bags of DEKALB® Genuity®  Roundup Ready® Canola allows 
you to unlock additional savings  over and above the Real Farm Rewards™ program benefits.

DEKALB Brand Canola DEKALB Brand Corn DEKALB Brand Soybean

$3.75/acre $1.00/acre $1.00/acre
rebate if booked before November 15, 2017 rebate on DEKALB Corn purchase rebate on DEKALB Soybean purchase

Monsanto Company is a member of Excellence Through Stewardship® (ETS). Monsanto products are commercialized in accordance with ETS Product Launch Stewardship Guidance, and in compliance with Monsanto’s 
Policy for Commercialization of Biotechnology-Derived Plant Products in Commodity Crops. These products have been approved for import into key export markets with functioning regulatory systems. Any crop or material 
produced from these products can only be exported to, or used, processed or sold in countries where all necessary regulatory approvals have been granted. It is a violation of national and international law to move material 
containing biotech traits across boundaries into nations where import is not permitted. Growers should talk to their grain handler or product purchaser to confirm their buying position for these products. Excellence Through 
Stewardship® is a registered trademark of Excellence Through Stewardship. ALWAYS READ AND FOLLOW PESTICIDE LABEL DIRECTIONS. Roundup Ready 2 Xtend® soybeans contain genes that confer tolerance to glyphosate 
and dicamba. Agricultural herbicides containing glyphosate will kill crops that are not tolerant to glyphosate, and those containing dicamba will kill crops that are not tolerant to dicamba. Contact your Monsanto dealer or 
call the Monsanto technical support line at 1-800-667-4944 for recommended Roundup Ready® Xtend Crop System weed control programs. Roundup Ready® technology contains genes that confer tolerance to glyphosate, 
an active ingredient in Roundup® brand agricultural herbicides. Agricultural herbicides containing glyphosate will kill crops that are not tolerant to glyphosate. DEKALB and Design®, DEKALB®, Genuity®, Real Farm Rewards™, 
RIB Complete®, Roundup Ready 2 Xtend®, Roundup Ready 2 Yield®, Roundup Ready®, and VT Double PRO® are trademarks of Monsanto Technology LLC, Monsanto Canada Inc. licensee. © 2017 Monsanto Canada Inc.

Purchase a minimum of 300 units of DEKALB soybeans and you can earn 
$3.00/acre if booked by December 15, 2017 ($2.00/acre after December 15, 2017).

Purchase a minimum of 50 units of DEKALB® VT DOUBLE PRO® RIB COMPLETE® corn 
and earn $7.50/acre if booked by December 15, 2017 ($6.00/acre after December 15, 2017).

For further information about the DEKALB Bonus Rebates program, including conversion rates,  
payments, and timing, please call  DEKALB Program Support at 1-84-GO DEKALB (1-844-633-5252)

THERE’S MORE...
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THAT’S A WRAP | NET WRAP TOUGH TO 
DIGEST & RECYCLE P84

BY BARBARA DUCKWORTH
& BARB GLEN
CALGARY & LETHBRIDGE BUREAUS 

INNISFAIL, Alta. — Beef producers 
in Alberta may be approaching an 
agreement on how to handle a $3 
levy collected on every animal sold. 

Nothing is official but a plebiscite 
may be proposed to create a beef 

industry development fund and an 
agreed upon division of money 
among industry groups. 

“The biggest hitch is,  where 
would the money be invested? So 
we’ve come to an agreement in 
principle with the Alberta Cattle 
Feeders board and our board. 
Nothing signed yet. Nothing’s offi-
cial,” said Bob Lowe, Alberta Beef 

Producers chair at a zone meeting 
in Fort Macleod, Alta., Oct. 23.

Now, $3 is collected and $1 is 
remitted to the national beef check-
off agency to fund Canada Beef and 
the Beef Cattle Research Council. 
The reminder stays in the province. 

Tentatively, of the $2, five cents would 
go to remitters like auction markets, 
$1.30 would go to ABP, 25 cents to the 

Alberta Cattle Feeders Association and 
40 cents to a proposed Alberta Beef 
Industry Development Fund.

A lot of money is at stake. 
For the latest fiscal year ending 

March 31, 2017, Alberta Beef Pro-
ducers collected $10.35 million 
and refunded nearly $2.5 million. 

Neighbours who had finished their own harvest pitched in Oct. 24 to help Iman Koeman of Dapp, Alta., harvest his canola crop. The crop 
had been standing nicely before  heavy, wet snow fell Oct. 11, but Koeman said it was now only a matter of centimetres between getting the 
canola heads or digging into the dirt. It’s the second tough harvest in a row for farmers in Alberta’s Athabasca, Westlock, Barrhead and Lac 
Ste. Anne counties.  |  LES DUNFORD PHOTO

A TOUGH HARVEST

BY ROBERT ARNASON
BRANDON BUREAU

In 2014, the price of Canadian 
honey was basically the same as 
U.S. honey. 

A U.S. Department of Agriculture 
national honey report from Febru-
ary 2014 said Canadian beekeepers 
received US$2.12 per pound for 
their honey and North Dakota bee-
keepers received $2.11 per lb.

That parity is over. 
There is now a massive price gap 

between Canadian and American 
honey of about 70 cents per lb. 

In the USDA national honey 
report from September of this year, 
North Dakota producers received  
$1.70 to $2.08 for their honey, while 
American honey packers were pay-
ing Canadian beekeepers $1.25 to 
$1.35 per lb.

“Our price doesn’t even come close 
to matching what the American pro-
ducers are getting,” said Mike 
DeJong, president of the Alberta 
Beekeepers Commission and an 
apiarist from Hay Lakes, Alta. 

The situation began to change 
around 2013. 

That year, the U.S. media pub-
lished a barrage of stories about 

EXPORTS

‘Buy local’ 
trips up honey 
producers

SEE BUY LOCAL, PAGE 5 »

ALBERTA

Beef check-off truce likely
With a lot of money at stake, Alberta producers reach tentative solution to handle beef levy

AFTER BREXIT: HOW THE U.K. IS COPING WITH A NEW TRADE LANDSCAPE  |  PAGE 74

Contracts delisted 
ICE Futures Canada 

delists its grain 

contracts  |  Page 6

After the Farm 
The ins and outs of 

being a snowbird  |  
Page 20

SEE CHECK-OFF TRUCE, PAGE 4 »

Corn grazing 
What should you 

know?|  Page 85
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Always read and follow label directions. InVigor® is a registered trademark of the Bayer Group. Bayer CropScience Inc. 

is a member of CropLife Canada. *To predominant clubroot pathotypes identified in Canada at the time of registration.

cropscience.bayer.ca 1 888-283-6847 @Bayer4CropsCA #AskBayerCrop #SellTheSwather

I will approach harvest with flexibility and confidence, knowing that my yield potential is protected.
Take advantage of InVigor® patented Pod Shatter Reduction hybrids. InVigor L140P, early maturing  
InVigor L233P and NEW InVigor L255PC with the added benefit of clubroot resistance.

STRAIGHT CUT
MY WORKLOAD
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BY KAREN BRIERE
REGINA BUREAU

The Saskatchewan government is 
still weighing whether it will pro-
vide assistance to producers who 
lost animals and property in Octo-
ber’s wildfires.

Agriculture Minister Lyle Stewart 
said the province has already 
agreed to help pay for the burial of 
what is now estimated at 770 cattle 
killed or euthanized as a result of 
the fires in southwestern Saskatch-
ewan.

“Generally speaking, when it 
comes to paying for livestock, we 
haven’t used AgriRecovery to cover 
insurable losses, so we’re kind of 
caught in that precedent and it’s a 
bit of an uncomfortable place to 
be,” he said Oct. 25.

Some affected producers have 
said governments should step for-
ward to help in the unusual cir-
cumstances of the fire and wind 
storm that occurred Oct. 17. In 
addition to the hundreds of cattle, 
miles of fences and other infra-
structure and acres and tonnes of 
feed were lost.

However,  Stewart said he is 
unsure about setting a new prece-
dent, and added that feed assis-
tance programs haven’t always 
worked.

“In the past we’ve implemented 
programs to cover some of the cost 
of transporting feed and we found 
that those programs were just built 
into the cost of the feed,” he said. 

“We don’t want to go in that direc-
tion again, but if there (are) some 
things we could do, we’d be inter-
ested in that.”

A wildfire relief fund established 
by the Saskatchewan Stock Grow-
ers Association had raised more 
than $100,000 worth of donations 
in about 24 hours.

President Shane Jahnke said all 
types and sizes of donations were 
rolling in, from a large ranch that 
pledged $30,000 to animal health 
and feed companies and agri-
retailers.

“A lot of it right now is feed,” he 
said.  “What we’re probably looking 
for as well is (donated) trucking 
assistance because people can 
donate from all over the place, but 
it’s hard to get the trucks there.”

The Mennonite Disaster Service 
has volunteered time to rebuild 
fences.

“It’s just been absolutely remark-
able,” Jahnke said.

He also said that a final tally of dam-
age should be completed before the 
government announces any fur-
ther help, if it intends to do so.

“How do you put a value on native 
grass?” he said. 

“If we don’t get rain and it doesn’t 
grow back, it’s invaluable. If we get 
a rain, it will bounce back quick.”

karen.briere@producer.com

BY JEREMY SIMES
EDMONTON BUREAU 

Alberta farmers have received a 
glimpse into what kinds of farm 
safety regulations may be intro-
duced in the province.

The groups tasked with making 
recommendations on new occu-
pational health and safety stan-
dards for non-family farm work-
ers in Alberta released their 
report Oct. 27.

The report was in response to the 
province’s controversial Bill 6, the 
Enhanced Protection for Farm 
and Ranch Workers Act. 

The groups reviewed current 
health and safety codes and pro-
vided recommendations on how 
they should be tweaked to best 
accommodate both farm owners 
and employees. 

As well, they provided a set of 
recommendations that inform 
general best practices for agricul-
ture safety. 

Provincial officials say they will 
consult farmers before making 
permanent changes, but the rec-
ommendations provide a glimpse 
into what might be potentially 
coming down the pipe. 

For starters, the groups recom-
mend that Alberta create a new 
farm safety association, which 
could comprise elected board 
members. 

The association would help cre-
ate guidelines and assist produc-
ers and their employees with 
applying codes and standards. 

As well, they recommend creat-
ing a separate manual for farms 

and ranches and ensuring that 
guidelines are plain and easy to 
read. 

Agriculture Minister Oneil 
Carlier acknowledged the prov-
ince hasn’t always been the best at 
communicating with farmers, 
citing issues when the govern-
ment first introduced Bill 6. 

“(Bill 6) saw our government 
learn some tough lessons,” he said 
during a news conference. 

“These groups have been an 
important step in building rela-
tionships and ensuring all areas of 
the ag sector have a voice at the 
table.”

He said he hopes the recom-
mendations ease concerns. 

“We’ve gone a long way to do 
that,” he said. 

“When I talk to farmers and 
ranchers, for the most part they 
don’t say, ‘we should do this and 
we shouldn’t do this.’ They say, 
‘what can I do as a rancher to make 

this process that much easier.’ ”
That  said,  group members 

didn’t come to a consensus on all 
recommendations. 

Key points of contention include 
whether or not all all-terrain 
vehicles and tractors should be 
equipped with protective devices 
and if ATV riders should require 
training. Group members in 
favour of those changes argued 
roll-overs are a leading cause of 
death on farms,  while those 
opposed said there wasn’t enough 
evidence to prove that. 

As well, the group said flat-
bottomed grain bins shouldn’t 
be considered as a “confined 
space” because they have an 
entry door and generally have 
good airflow.

However, they had a difficult 
time coming to a conclusion 
regarding other grain bins. They 
said the bins can pose both high 
and low risks so farmers and 
employees should assess each bin 
on a case by case basis before they 
enter.

Additional topics

Other key recommendations 
involve building codes and how 
farm employers and employees 
should deal with chemical, fire 
and explosion hazards.

Group members concluded that 
older farm equipment that won’t 

meet new code standards should 
be exempt from requiring up-
grades. For example, grain bins 
with ladders that aren’t shielded 
wouldn’t need to be retrofitted. 

As well, they recommend that 
any new equipment bought when 
the code is in effect will be given a 
grace period of one year before 
they’re required to be up to stan-
dard.  

While these safety standards 
won’t apply to family farms, group 
members suggested the govern-
ment invite family operations to 
participate and have access to 
safety resources. 

Carlier said he would support 
participation from family farm 
operators, if they choose to do so. 

“If this raises any kind of aware-
ness in those farming families to 
be more aware of safety, that’s a 
good thing,”  he said. 

“Farmers and ranchers want to 
have their operations safe. This 
gives them more tools to be able to 
do so.” 

The full report can be viewed at 
www.alberta.ca/farm-and-ranch, 
and Albertans can submit their 
feedback at that website or by 
email at farmandranch@gov.
ab.ca. 

The deadline to submit is Jan. 15, 
2018, and the government will 
draft regulations following that. 

Producers with pay employees 
who are not family members are 
now expected to follow general 
safety standards, and they can be 
inspected by OH & S inspectors. 

jeremy.simes@producer.com

Jack Biggart, left, and Eric Blake herd cattle earlier this fall on Blake’s farm near Innisfail, Alta.  |  WYATT BIGGART PHOTO

KEEP MOVING ALONG

ALBERTA

Farm worker safety rules tabled
The government wants recommendations from Albertans before making final regulations

COMPENSATION

Sask. still 
debating 
wildfire 
assistance
Donations pour in after 
livestock, property and 
feed lost in fires

ONEIL CARLIER
ALBERTA AGRICULTURE MINISTER

Farmers and ranchers can submit feedback
 on proposed regulations until Jan. 15
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That $2.5 million is 37 percent of 
the total collected. The amount of 
refunds requested each year has 
changed little since refundable 
checkoffs were available. Most of 
the rebates go to feedlot owners. 
The $1 national checkoff is set to 
increase to $2.50 in April 2018.

 The proposal is to give 65 percent 
of the money to Canada Beef Inc., 
35 percent to the Beef  Cattle 
Research Council and five percent 
to the Canadian Cattlemen’s Asso-
ciation for issues management. 

At the provincial level, holding a 
plebiscite can be complicated.

“It is unknown at this time what 
the process is for the organizations 
that want to go back to nonrefund-
able (checkoffs),” said Penhold, 
Alta., rancher Doug Sawyer, who 
sits on the Alberta Marketing 

Council board that oversees the 
province’s boards and commis-
sions.

Commodity groups have to apply 
for a plebiscite through the marketing 
council and the agriculture minister 
would approve it, he said at an ABP 
zone meeting in Innisfail Oct. 25.  

So far, only Alberta Potato Grow-
ers indicated they want a plebiscite 
to reinstate their checkoff but there 
is no further information on how to 
proceed. 

The issue may be confusing 
among the grassroots who ques-
tion the dispersal of millions of 
producer dollars over the years.   

Rancher Maggie Dulaney of Inn-
isfail supports the ABP but wants 
the board to know producers want 
more accountability and the ability 
to ask for their money back. 

“At present, those who chose to 
have the right to leave their money 

with the association or ask for a 
refund. We have to fight for that. At 
the least the ABP should be mem-
ber driven and member sensitive,” 
she said at the Innisfail meeting.  

She believes the organization 
may have lost its vision from when 
it was formed in the 1970s and she 
wants proof that every dollar col-
lected was spent wisely. 

“Nobody is suggesting that there 
hasn’t been good work done by the 
delegates and the management of 
the ABP, but over the years of 
increases in millions of dollars of 
guaranteed funding, we saw a huge 
waste of money, fewer grassroots 
resolutions passed at board level, 
no accountability when asked for it 
and no transparency of in-house 
expenses and a major pervasive-
ness of entitlement,” she said.  

“We have done more with the ABP 
with a refundable checkoff. We have 
done more with less,” she said.  

It is regrettable that members feel 
there is no accountability, said ABP 

delegate Kelly Smith-Fraser of Red 
Deer County.

“There is zero accountability in 
the $2.5 million that leaves this 
industry (in check-off funds). 
There is zero accountability to 
those dollars that are going back 
into people’s pockets and not into 
the industry and to improve the 
industry,” she said. 

Ryan Kasko of Kasko Cattle Com-
pany and vice-chair of ACFA board 
said the demand for a refundable 
checkoff was to help facilitate 
accountability.

“Some of us may have been sur-
prised by how much money actu-
ally got taken out of ABP and not 
put into another organization, so I 
think with the proposal that we 
have, we recognize that we need to 
have stable funding for ABP and 
Alberta Cattle Feeders Association, 
as well as other organizations,” he 
said in Fort Macleod. 

“This is kind of the first step in 
maybe a grander scheme … to 

come together as an industry and 
work on areas of common interest.”

Every province handles levies dif-
ferently. 

Brit ish Columbia raised i ts 
checkoff to $2.50 this year. A cattle 
industry development council 
administers the money and the 
funds are split among the BCCA, 
BC Association of Cattle Feeders, 
Feeders and Breeders Association 
and the dairy sector.

The B.C. government set up a 
$10- million beef industry develop-
ment fund about 20 years ago and 
the interest is used for research and 
other projects. Funds have to be 
matched with check-off dollars.

“It brings the industry together 
much better in a lot of ways because 
everybody understands what is 
going on and it is not a fight over 
those dollars,” said Kevin Boon, 
manager of the B.C. Cattlemen’s 
Association.  

barbara.duckworth@producer.com

 » CONTINUED FROM PAGE 1

CHECK-OFF TRUCE LIKELY

BY ED WHITE 
WINNIPEG BUREAU

OAK HAMMOCK MARSH, Man. 
— Farmers discovered they had 
won the carbon tax exemption they 
had long fought for when the Mani-
toba premier announced his prov-
ince’s homegrown response to the 
federal requirement.

Even though farmers will be hit by 
higher prices on many things due 
to the $25 per tonne carbon tax, it 
will not be applied to farm fuel.

“Yes. Yes. Yes,” said Keystone Agri-
cultural Producers president Dan 
Mazier when asked about if he was 
relieved to find the farm fuel exemp-
tion actually in the Manitoba Cli-
mate and Green Plan document. 

“It’s in black and white.”
Diesel and gasoline for farm 

operations will not be hit with the 
new tax, nor will agricultural car-
bon emissions be hit by any levies.

However, it is unclear whether 
propane, natural gas or other fuels 
used for heating barns or grain dry-
ers will be subject to the tax, or what 
other farm inputs will face addi-
tional costs.

“We haven’t quite got that final-
ized,” said Manitoba Agriculture 
Minister Ralph Eichler, who was at 
the Oct. 27 announcement.

Manitoba’s $25 per tonne tax is 
intended to be applied from 2018 
until 2022, when its impact and 
effectiveness will be studied.

It is only half the $50 per tonne that 
the federal government has been 
demanding in its federal framework 
for the provincially applied taxes, but 
it will raise close to the same amount 
of money, the province says.

That’s because the federal plan 
begins at $10 per tonne and rises 

$10 per tonne per year until it hits 
$50, while the Manitoba one begins 
and stays at $25.

Manitoba and Ottawa have been 
scrapping over the tax ever since 
t h e  f e d e r a l  g o v e r n m e n t 
announced its intention to impose 
a nationwide tax, which provinces 
could either customize for provin-
cial specificities or have Ottawa 
apply it on its own.

Whether or not the federal gov-
ernment accepts the “Made-in-
Manitoba” plan is unclear.

T h e  Ma n i t o b a  g ov e r n m e nt 
received a legal opinion that the 
federal government had the power 
to impose carbon taxes on prov-
inces, but that a province that cre-
ated its own tax regime that fulfilled 
the main purpose of the federal 
requirement would probably have 
legal justification.

With only farmers specifically 
exempt, many parts of the agricul-
ture industry will still face carbon 
costs from 2018 onward. 

Meat packing plants, truckers 
and agriculture service providers 
will all probably face carbon taxes.

Manitoba Premier Brian Pallister 
defended the exemption for farm-
ers as a recognition that they are 
“price takers” who cannot pass on 
their costs to customers, unlike 
many other businesses.

“We all know the farm sector is 
critical to our province. We should 
all understand that if farmers have 
a good year, Manitoba has a good 
year,” he said.

“Our ag community does not 
have the opportunity, as a price 
taker on the global market, to 
recover … additional costs.”

ed.white@producer.com

ENVIRONMENT

Man. farmers 
dodge carbon 
tax bullet
Province’s new plan includes fuel tax 
exemption, other carbon taxes may still apply

Tie down roper Ross Walburger of Wood Mountain, 
Sask., moves in for the tie down during the rodeo held last week as part of Manitoba Ag Ex in Brandon.  |  
SANDY BLACK PHOTO

TYING UP LOOSE ENDS  |
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QUESTIONABLE IMPORTS
Countries that don’t normally 
export honey to North America 
suddenly became significant 
exporters to Canada a few years 
ago, raising suspicions that the 
honey originated in China:
• The value of Spanish honey 

exports to Canada went from 
$42,000 in 2013 to $3.2 million 
in 2015.

• Imports from Thailand were zero 
in 2013 and $2.6 million in 2015.

Source: Agriculture Canada

fake honey and imports of Chinese 
honey being dumped into the U.S. 
market. 

The U.S. government eventually 
fined two honey packers, one in 
Texas and one in Michigan, $1 mil-
lion and $2 million, respectively, for 
illegal imports of Chinese honey.

In the aftermath of the fraud and 
embarrassment for the trade, a num-
ber of American honey companies 
decided to promote their products as 
“made in USA.” Those decisions had 
an impact north of the border.

“The problem really comes from 
a certain (honey) packer in the 
States,” said Mark Friesen, a honey 
producer from Morden, Man., and 
president of the Manitoba Bee-
keepers Association.

“(It) really started the trend to 
have only American based honey.” 

As the trend took hold and other 
honey packers adopted the same 
policy, U.S. buyers began paying 
more per pound to American bee-
keepers and less to Canadian hon-
ey producers.

“We (Canadian producers) are 
still selling lots of honey to the 
States, but it’s significantly marked 
down,” Friesen said.

The discount hurts prairie bee-
keepers because the United States 
is the most important export desti-
nation for Canadian honey.

In 2015, based on Agriculture 
Canada data, Canada exported $65 
million worth of honey, and $44.5 
million of that went to the U.S.

The 80 cent loonie helps offset 
part of the price gap because Cana-
dian producers receive about $1.55 
per lb. for their honey right now.

However, the large difference in 
price is still frustrating, seeing how 
Canadian producers consider their 
honey to be equal in quality to U.S. 
product and possibly superior in 

some cases. 
The challenge is that U.S. buyers 

now view Canadian honey as an 
import product and lump it in with 
honey from Argentina, Vietnam 
and other exporting nations.

Canada’s honey industry may 
need to spend money on a U.S. pro-
motional campaign to highlight 
the quality and purity of Canadian 
honey, DeJong said.

“To get our honey to stand out 
against other countries’ honey, 
specifically China, Argentina,” he 
said. “We’re looking into it.”

The promotion in the U.S. would 
ideally bump up the price of Cana-
dian honey, but it may be difficult 
to overcome the thriving “farm to 
table” movement in the U.S., in 
which consumers want to know 
who produced the jar of sticky syr-
up on their table and the pork chop 
on their plate.

“Food producers want to create a 
storyline where they can say this 
honey came from this producer … 
and (provide) a little bio on them,” 
Friesen said. 

On top of their struggles in the 
U.S. market, Canadian beekeepers 
have also had difficulties the last 
few years in the domestic market. 
Imported honey has grabbed a 
larger share of the Canadian mar-
ket because consumers were look-
ing for deals at the grocery store 
and didn’t care or didn’t notice 

where the honey came from. 
Canada imported 3,435 tonnes of 

honey in 2012 worth $14.9 million, 
based on Agriculture Canada data. 
That increased to 7,315 tonnes in 2015 
and was worth more than $40 million.

Some of those imports came from 
China, the world’s largest producer 
of honey. Chinese honey has a 
reputation for poor quality and 
fake honey made from high glu-
cose corn syrup.

Chinese companies have navigat-
ed around the country’s bad reputa-
tion by shipping product through 
other nations, thus changing the 
country of origin on the label.

A petition last year garnered more 
than 74,000 signatures claiming 
McCormick & Co. was importing 
cheap product instead of buying 
honey from Canadian beekeepers.

This spring McCormick prom-
ised to use only Canadian honey 
for its Billy Bee and Doyon brands.

robert.arnason@producer.com
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‘BUY LOCAL’ 

BY ROBERT ARNASON
BRANDON BUREAU

A list of antimicrobials given to 
livestock will be available next year 
only with a prescription.

Canadian farmers who raise cat-
tle, hogs, sheep and poultry are 
gearing up for the change, but the 
beekeeping industry isn’t ready for 
the new rules. 

That’s because most veterinari-
ans in Canada don’t have the 
knowledge or training to write 
prescriptions for bees, said Rod 
Scarlett, executive director of the 
Canadian Honey Council.

It’s difficult to estimate how many 
vets in Canada are qualified to treat 
bees, but the number could be less 
than a dozen.

“I have heard (that) 10 would be 

willing to prescribe to bees,” Scar-
lett said.

That’s a problem because there 
are thousands of commercial and 
hobbyist apiarists in Canada. 

Many of those beekeepers dose 
their hives with antibiotics to pre-
vent American foulbrood, a bacte-
rial disease.

“Antibiotics are the standard, 
preventative method,” Scarlett 
said. 

“American foulbrood is (univer-
sal) in every bee. The drugs don’t 
destroy the spores, it manages 
them.”

The Canadian Veterinary Medi-
cal Association said last month that 
as of Dec. 1, 2018, all medically 
important microbials for veteri-
nary use will be sold by prescrip-
tion only. Antibiotics are the most 

recognizable antimicrobial drug 
but livestock are also given anti-
virals, anti-fungals and anti-para-
sitics. 

In an effort to curb antimicrobial 
resistance,  Health Canada is 
adopting a system that includes 
veterinary oversight of antimicro-
bials. 

A document on Health Canada’s 
website says overuse and misuse of 
antibiotics in humans and live-
stock can cause antibiotic resis-
tance.

Scarlett said bees were caught up 
in the regulations because honey-
bees are often classified as live-
stock.

Few Canadians would think of 
bees as livestock because there are 
many differences between raising 
cattle and raising bees. One of the 

differences is the use of veterinary 
medicine. Almost all cattle produc-
ers in Canada have a relationship 
with their local vet, but few, if any, 
beekeepers work closely with a vet.

Scarlett said large commercial 
beekeepers may be able to find a 
vet willing to write an antibiotic 
prescription. However, it will be 
more challenging for beekeepers 
who have two or three hives.

“I’m not sure that veterinary clin-
ics, anywhere, are prepared for any 
of this. There are 3,000 beekeepers 
in the Toronto area alone,” he said.

“How do we control and allow 
access to these products (antimi-
crobials) with the dog and cat vet at 
the end of the street?”

The honey council considered 
asking for an exemption for bee-
keepers but ruled that out because 

antimicrobial resistance is a Health 
Canada priority.

“We know this whole antimicro-
bial concern is valid,” Scarlett said. 

“So what we asked is at least for 
some discussion on a period where 
we can get veterinarians familiar 
with beekeeping problems.”

He said it’s unrealistic to train and 
educate vets about bee colonies 
and diseases that affect bees by 
Dec. 1, 2018, so the industry needs 
an extension or a phase-in period 
to adjust to the new rules.

Beekeepers use two antibiotics, 
oxtetracycline and tylosin, to treat 
American foulbrood. Another, lin-
comycin, will soon be registered.

All three will require a prescrip-
tion under the new rules.

robert.arnason@producer.com

BEEKEEPING

Looming antimicrobial rules will be tough on beekeepers
Few Canadian veterinarians are able to write antibiotic prescriptions for bees, which could affect hive health

A farmer harrows a field south of Blackie, Alta., Oct. 23. Recent dry conditions allowed fall field work but there is snow in the southern Alberta forecast.  |  MIKE STURK PHOTO

A HARROWING EXPERIENCE
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BY SEAN PRATT
SASKATOON NEWSROOM

India is contemplating import 
duties on peas and lentils, says a 
commodity markets specialist.

In an article he wrote for the Hin-
du Business Line, G. Chandrashek-
har said the Indian government is 
at its wits end trying to figure out 
how to prop up low pulse prices.

Market rates for pigeon peas are 
20 percent below the government’s 
minimum support price.

In response, the government has 
restricted imports of pigeon peas, 
black gram and green gram to 
300,000 tonnes annually.

Chandrashekhar said many fear 
the government is now going to 
turn its attention to other pulses 
such as chickpeas, yellow peas and 
lentils.

“A tariff barrier (imposition of 
customs duties) is being contem-
plated,” he said.

Chandrashekhar said that would 
be a short-sighted move that would 
punish Indian consumers, espe-
cially in the case of yellow peas, 
which are the cheapest pulse in the 
world and the only thing keeping 
chickpea prices from running 
away.

Brian Clancey, editor of Stat Pub-
lishing, says Canadian exporters do 

not need to fret as long as the trade 
action is limited to duties.

“If all they’re talking about is 
import duties on peas, that’s fine. 
That’s not a big issue,” he said.

That’s because yellow peas are 
the cheapest pulse in the world and 
while a duty could make the prod-
uct more expensive, it would still be 
an affordable substitute for chick-
peas.

However, if India decided to 
implement an import quota as it 
has with pigeon peas and gram, 
that would be a disaster.

Gord Bacon, chief executive offi-
cer of Pulse Canada, said duties 
would be better than the phytosan-
itary-based trade barrier Canada 
currently faces.

As of Oct. 1, Canadian exporters 
either have to have their shipments 
fumigated with methyl bromide in 
Singapore or pay five times the nor-
mal inspection fee upon arrival in 
India, which amounts to about $15 
per tonne.

Other exporters such as the Unit-
ed States and France have an 
exemption from the policy that 
lasts through Dec. 31.

Bacon said the import duty threat 
arises every four or five months. 
India would be within its rights 
under World Trade Organization 
rules to apply the duty.

“We recognize the Indian govern-
ment has an obligation to provide 
some level of support to Indian 
farmers who are some of the poor-
est people in the world,” he said.

However, any policy change India 
makes must be applied fairly and 
with enough advance notice that 
markets can adjust, said Bacon.

He hopes the fumigation issue 
can be resolved before or during a 
November trade mission to India 
involving three Canadian cabinet 
ministers.

Dismal exports

Canadian pulse exports are al-
ready off to a slow start because of 
lacklustre demand from India.

The country is coming off a year 
where it  produced 23 million 
tonnes of pulses, which is 20 per-
cent higher than the previous 
record. It also imported a stagger-
ing 6.6 million tonnes.

India is in the midst of harvesting 
the second biggest kharif crop on 
record and is concurrently planting 
what is expected to be another big 
rabi crop. 

Chandrashekhar believes the 
combined 2017-18 crop could be 
21 million tonnes, which would be 
the second biggest on record.

And that’s on top of the estimated 

2.5 million tonnes of stocks in gov-
ernment and private trade inven-
tory. 

That is why Chandrashekhar said 
imports are “sure to take a beating” 
this year.

Canada’s bulk pea exports are 
down 484,000 tonnes through 
week 12 of the 2017-18 campaign 
compared to the previous year, 
while bulk lentil exports have fallen 
220,000 tonnes.

“We’ve taken a big kick already 
without any of these other added 
issues,” said Clancey.

“I honestly do not believe farmers 
understand just how much of a 
change there’s been in export 
movement. I think that they think 
it’s a trick.”

Farmers have been slow to deliver 
their pulses into the system. Once 
they capitulate and start to sell, 
there will be more downward pres-
sure on prices, which would make 
any Indian import duty even less 
relevant.

Clancey said buyers such as Chi-
na and Cuba will pick up some of 
the slack, but it won’t be enough to 
offset the decline in Indian demand 
this year. His advice to farmers is to 
take advantage of any mini-price 
rallies that arise.

sean.pratt@producer.com

What happens when a mall 
begins losing tenants 
and dark storefronts 

begin appearing?
Shoppers will continue to go 

there for a little while, but there will 
be fewer of them, and then more 
shops will close and fewer and 
fewer people will visit the mall.

Eventually it will become like a 
ghost town and usually linger on 
pathetically for a few years until the 
property or lease owner throws in 
the towel and the place finally 
closes.

T h a t  j u s t  h a p p e n e d  a t  I C E 
Futures Canada. 

Its hallmark canola contract 
remains vibrant but on Oct. 26 the 
exchange announced it was delist-
ing its milling wheat, durum and 
barley contracts, which had been 
comatose for some time.

Barley had suffered a long and 
sad decline, after operating for 
more than a century. 

Spring wheat and durum never 
really got going, after being intro-
duced following the demise of the 
Canadian Wheat Board monopoly 
in 2012.

There are some now obvious rea-
sons why each of these contracts 
failed:
• Nobody needed a Canadian 

spring wheat contract when the 
Minneapolis contract fulfills 90 
percent of the role, and price 
discovery comes from many 
other sources, including the 
PDQ info cash price tracking 
system. 

• The durum market has always 
operated without futures and 
with so few significant buyers 
and sellers, few saw the need for 
it.

• Barley buyers and sellers have 
become comfortable with the 
well-functioning cash market 
with many new online ways to 
market the crop, and there are 
now so few and such big grain 
companies that few needed to 
rely on futures to hedge their risk. 

In the end, liquidity is everything, 
and none of the ICE grains con-
tracts had any. 

The death of these contracts 
brings to a sad close another chap-
ter in the post-CWB story. 

PULSE DEMAND

India ponders pulse import limits
With record domestic supply and falling farmer incomes, the government wants to curb imports

ICE FUTURES

Lights out 

on wheat, 

durum, barley 

contracts

HEDGE ROW

ED WHITE

CONTINUED ON NEXT PAGE »

A labourer marks sacks filled with pulses before loading them into a truck as others wait in a queue to load at a wholesale market in Kolkata, 
India, May 16, 2016.  |   REUTERS/RUPAK DE CHOWDHURI PHOTO
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VEGETABLE OIL

U.S. biodiesel import limit opens door to canola

BY SEAN PRATT
SASKATOON NEWSROOM

A biodiesel trade war in the Unit-
ed States should result in new 
demand for Canadian canola oil, 
says an economist.

The U.S. commerce department 
issued a preliminary ruling last 
week paving the way for antidump-
ing duties on imports of biodiesel 
from Argentina and Indonesia.

The duties range from 54 to 70 
percent on soy biodiesel from 
Argentina and 51 percent on palm 
biodiesel from Indonesia. 

That is in addition to countervail-
ing duties of 50 to 64 percent on 
biodiesel from Argentina and 41 to 
68 percent on biodiesel from Indo-
nesia that were established in 
August.

The duties are collected as cash 
deposits and held in trust until final 
rulings are in place. The final ruling 
on the countervailing duties is 
scheduled for Nov. 8 and the final 
ruling on the antidumping duties is 
scheduled for Jan. 3, 2018.

Scott Irwin, agricultural econo-
mist with the University of Illinois, 
said everybody he talks to in the 
biodiesel industry expects no 
changes in the final rulings.

He said it is impossible to statisti-
cally determine what impact the 
duties have had on imported 
biodiesel because the most recent 
import data is a few months old. 
However, there is plenty of anec-
dotal evidence.

“Of all the people I’ve talked to in 
the industry, it’s a full-on stop of 
biodiesel imports to the U.S. from 
Argentina and Indonesia,” he said.

The U.S. imported 3.5 billion 
litres of biodiesel in 2016, includ-
ing 1.7 billion litres from Argenti-
na and 386 million litres from 
Indonesia.

That is 2.1 billion litres of supply 
that is going to have to come from 
somewhere else now that the 
duties are in place.

“The simple answer is that the U.S. 
then uses all of its own biodiesel 
production capacity,” said Irwin.

There are 15.9 billion litres of 
biodiesel production capacity in 
the U.S. but only about 7.6 billion 
litres of actual annual produc-
tion.

“We’ve got a lot of excess capacity 
that could easily make that up 
domestically,” he said.

The question is, is there enough 
soybean oil to feed those plants?

“I suspect that the U.S. just might 
see its soybean oil exports dry up 
completely and we’ll just use it all 
domestically,” said Irwin.

The U.S.  exports  2.1 bil l ion 
pounds of soybean oil annually, 
which is enough to produce 1.1 bil-
lion litres of biodiesel. That still 
leaves a shortfall of one billion 
litres.

“It’s hard to see how we’re not 
going to have to import some soy-
bean oil, canola oil or something,” 
he said.

Argentina could export soybean 
oil instead of biodiesel to the U.S., 
but it faces a hefty 27 percent 
export tax. That gives Canadian 
canola oil a big advantage.

Irwin believes some of the 13.8 
billion lb. of soybean oil used for 
food, feed and cosmetics in the U.S. 
could be diverted to the biodiesel 
sector. That diverted soybean oil 
could be replaced by Canadian 
canola oil imports.

W h e t h e r  c a n o l a  o i l  i s  u s e d 
directly by the biodiesel plants or 
as a replacement for displaced 
soybean oil in the food sector, it 
would be a new source of demand 
for the product that could boost 
prices.

Irwin said it is important to keep 
in mind that the biodiesel duties 
are not going to increase overall 
vegetable oil demand in the U.S., 
but it will reshuffle the deck in 
terms of what oil is used where.

“Undoubtedly, I believe in the 
transition there will have to be 
some price pressures to bring 
about these readjustments,” he 
said.

sean.pratt@producer.com

FOR RELATED STORY, SEE PAGE 67.

There had been hopes that a 
robust free and visible market 
would evolve for the CWB’s com-
modities once the monopoly was 
removed. 

Farmers would have had a hedg-
ing mechanism that would have 
replaced one of the primary func-
tions of the board, and farmers 
would have ended up with far bet-
ter price discovery.

Instead, grain companies and 
grain marketers began aggressively 
offering wheat and durum market-
ing opportunities, and the market 
moved from monopoly control to 
direct farmer-buyer interaction, 
jumping right over the place that 
ICE’s contracts were supposed to 
play a vital role.

Maybe the contracts would have 
worked if ICE had done something 

different. If somehow ICE, farmers 
or industry had managed to get 
enough people trading the con-
tracts early on, more users would 
have piled in and the contracts 
could have become the primary 
pricing mechanism and bench-
mark that  supporters and the 
exchange hoped.

But with almost no one trading 
them, they became worse than 
useless. They became dangerous. 
Farmers, marketers, users and 
speculators ran the risk of being 
caught in positions they couldn’t 
get out of and at prices that didn’t 
necessarily reflect the western 
Canadian cash market. 

So everybody stayed away, and 
now the landlord has called it a day, 
turned off the lights for the last time 
and padlocked the mall’s doors. 

ed.white@producer.com

 » CONTINUED FROM PREVIOUS PAGE

U.S. block on Argentine and Indonesian 
biodiesel could shift vegetable oil demand, 
creating holes canola could backfill 

U.S. duties on imports of biodiesel from Argentina and Indonesia will mean 2.1 billion litres have to be 
sourced domestically or soybean or canola oil imported.  |  FILE PHOTO 

YOU INVEST IN A BIN TO  
PROTECT YOUR PRODUCT  
FROM  THE ELEMENTS,  
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grain storage. With more than 100,000 fans in operation  
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I’ll address several issues in this 
week’s column, from Saskatch-
ewan crop yields to the value of 

the Canadian dollar to China’s 
changing support for domestic 
wheat producers.

CURRENCY DIPS

The biggest market mover last 
week was the Canadian dollar’s 
decline to trade just below US78 
cents.

Only last month, most Canadian 
currency analysts predicted the 
loonie would be trading above 80 
cents at the end of the year, and one 
commercial bank, ScotiaBank, 
expected an 84 cent dollar early in 
2018.

The idea was that the Bank of 
Canada would continue raising 
interest rates to keep control of 
inflation in a hot economy, where 
Canada led the G7 in the first half of 
the year.

However, the latest economic 
indicators show the economy 
might be cooling off more than 
expected in the second half, and so 
an aggressive program of interest 
rate increases is less likely.

As well, the North American Free 
Trade talks are going poorly, add-
ing more uncertainty to Canada’s 
economy.

Also, the American dollar is rising 
as the market hopes U.S. politicians 
can get their act together enough to 
pass massive budget cuts. 

The rapid reversal of thinking on 
the direction of the loonie might 
have heads shaking, but it is not 
unusual, as a CIBC currency ana-
lyst said in a note Oct 30.

“Currencies have a mind of their 
own, often moving with little 
regard to model predictions, eco-
nomic theory or common sense,” 
Benjamin Tal wrote.

Tal and colleagues at CIBC see the 
loonie hitting 75 cents in the first 
quarter of 2018.

If true, that would help support 
Canadian exports of grain and 
meat and help lift crop prices here, 
relative to U.S. prices.

BEIJING, China (Reuters) — 
China, the world’s top wheat 
producer, has cut its minimum 
purchase price for the grain for 
2018 to help whittle its mam-
moth stockpiles and adjust to the 
market, the first such move since 
the policy was launched over a 
decade ago.

Winter wheat is already seed-
ed, so the impact of the move 
won’t be felt until next year.

The government has cut the 
2018 price to US$346 per tonne, 
down 2.5 percent from this year, 
the National Development and 
Reform Commission said on its 
website Oct. 27.

T h e  n e w  p r i c e  t a k e s  i n t o 
account “grain production costs, 
market supply and demand, 
domestic and foreign market 
prices and industry develop-
ment,” the state planner said.

The government buys wheat 
from farmers at the minimum 
price when the market price 
drops below that level. 

However, the policy has led to 
growing state stocks of the grain, 
even as China continues to 
import some types of wheat.

The government has aban-
doned similar programs for 
cotton and corn in recent years 
in a bid to align output better 
with global prices and demand. 
State wheat stockpiles account 
for about half the world’s in-
ventory.

Shanghai JC Intelligence Co. 
Ltd. estimates there are 74 mil-
lion tonnes of wheat in state 
reserves. That compares to the 
nation’s annual consumption of 
about 100 million tonnes.

The U.S. Department of Agri-
culture’s estimate for China’s 
stocks is 127 million tonnes, 
against a consumption estimate 
of 116 million tonnes.

China produced slightly more 
than 127 million tonnes of wheat 
this year, up almost one percent 
on 2016.

As early as February, a key poli-
cy document had warned that 
the minimum purchase price for 
wheat needed to be “appropri-
ately adjusted.”

Since then, officials have reit-
erated the need to adjust the 
price.

The move is a step toward 
bringing domestic prices more 
inline with the international 
market and could ease some of 
the tensions with the United 
States over Beijing’s subsidies, 
which Washington says break 
international trade rules.

The U.S. has launched a chal-
lenge to China’s price supports 
for wheat, corn and rice at the 
World Trade Organization.

China says its agricultural sup-
port policies are consistent with 
WTO regulations and interna-
tional practice.

The ex-warehouse price for 
wheat in top wheat province 
Henan is currently at $379, more 
than double the most active 
wheat contract on the Chicago 
Board of Trade.

CHICAGO, Ill. (Reuters) — A pro-
tein shortfall in this year’s U.S. soy-
bean crop has forced processors to 
cut the amount of the nutrient they 
can guarantee in soymeal, prompt-
ing concerns that animal feed costs 
could rise.

Adverse crop weather this sum-
mer likely dragged down the pro-
tein content of soybeans, prompt-
ing concern that the soymeal pro-
duced at crushing facilities will be 
light on protein and other key 
nutrients, traders and agriculture 
experts said.

Soy plants can tweak processing 
steps to maximize protein yields, 

and animal feeders can alter 
rations to include other feeds and 
supplements. However, consum-
ers may ultimately feel the pinch in 
higher poultry and pork prices as 
the steeper production costs are 
passed along.

“The pig doesn’t care if it’s a low-
protein crop or not,” said Charles 
Hurburgh, professor of agricul-
tural engineering at Iowa State 
University. 

“The pig just wants the protein so 
the nutritionist  has to adjust 
rations. They will probably end up 
with a little bit more expensive 
rations.”

Hurburgh is gathering samples 
for the United Soybean Board’s 
annual soy quality survey. Early 
data suggests the U.S. crop would 
average 34 to 34.5 percent protein, 
down from 35 percent normally. 
That may translate to lower-pro-
tein soymeal.

High-protein soymeal that typi-
cally is sold with 47.5 to 48 percent 
protein is being offered at 46.5 or 47 
percent instead, traders said.

“In general, the industry is seeing 
lower protein content in new crop 
soybeans,” said Deb Seidel, spokes-
person for Bunge North America. 

“Bunge, along with most other 

operators, have adjusted protein 
specs (in soymeal) to ensure we are 
accurately reflecting the product 
we sell to our customers.”

She did not elaborate on the size 
of those adjustments.

“With a few exceptions, pretty 
much everyone is going to 47 (per-
cent) in the East and 46.5 in the 
West. And to be honest, some can’t 
even make that at this time,” said a 
rail soymeal broker.

Livestock and poultry will feel the 
impact later this year or in early 
2018 after more newly harvested 
beans are processed and mixed 
into feed rations.

MARKET FACTORS

Special deal: three topics in one column
MARKET WATCH

D’ARCE McMILLAN 

SASKATCHEWAN YIELDS

Last week’s Saskatchewan crop 
report provided the department’s 
estimate of crop yields. Its assess-
ments for durum, spring wheat and 
barley were quite a bit higher than 
Statistics Canada’s official num-
bers.

There was little market reaction, 
likely because traders would prefer 
to wait for the official update from 
Statistics Canada, which is due 
Dec. 6.

The biggest variance was in 
durum, where Saskatchewan Agri-
culture pegged the yield in the 
province at 36 bushels per acre 
compared to Statistics Canada’s 
29.6 bu. 

Durum is grown in southern 
areas where drought was a major 
problem this summer, and so a 
lower yield was expected.

While better than Statistics Cana-
da’s estimate, the Saskatchewan 
Agriculture forecast is still short of 
the previous four year average of 
42.5 bu. per acre.

If Saskatchewan Agriculture is 
correct, it would add 700,000 tonnes 
to the total production, pushing it 
up to about five million tonnes.

The good thing is that the quality 
of this year’s crop is much better 
than last year so it should be easier 
to sell.

The cash price for No. 1 durum 13 
percent protein in southeastern 
Saskatchewan according to PDQ-
info.com Oct. 30 was $7.27 per 
bushel, giving it a premium over 

No. 1 spring wheat of only 68 cents.
Saskatchewan Agriculture’s fore-

cast for spring wheat yield is 43 bu. 
per acre, up from Statistics Cana-
da’s 39.4 bu. That had little price 
impact, given that the market is 
already weighed down by huge 
world stocks.

Saskatchewan Agriculture fore-
cast barley at 63 bu. per acre, up 
from Statistics Canada’s 57.1 bu.

The province’s canola yield num-
ber was the same as Statistics Can-
ada at 34 bu. per acre.

CHINA

We’ve written a few times in the 
past year about the massive shift in 
agricultural policy underway in 
China.

Last week it made another move 
on its path toward a more market-
oriented grain sector.

It lowered its support price for 
wheat grown in 2018. It has already 
eliminated the support price for 
corn, cotton and rapeseed. The 
goal is to bring crop prices in line 
with international markets and 
reduce corn, wheat and rice pro-
duction.  It also wants to increase 
soybean production to limit its 
imports of the oilseed.

The previous high support levels 
for the grain led to giant govern-
ment-owned stockpiles that are 
deteriorating in quality as the years 
pass.

Beijing last month announced a 
huge increase in ethanol produc-
tion to use up these stocks. It is also 

encouraging livestock production 
to move from urban areas to the 
northeast, which is the centre of 
corn and soybean production.

The wheat support level was 
reduced by only 2.5 percent so 
likely won’t have much impact, 
even when farmers make seeding 
decisions for the winter crop seed-
ed in the fall of 2018.

The story is different in corn. With 
no support level, the price has fall-
en a lot and acreage is down. The 
corn price in March was 20 percent 
below the floor price in 2016, 
according to the blog site Dim-
Sums. In 2017 area fell 3.4 percent 
from the previous year. 

There is no talk yet of the govern-
ment eliminating the support price 
for wheat as it has done for corn.

The government is closely watch-
ing the impact of lower corn prices 
on farm income and rural political 
stability. It provides direct farm 
income support and individual 
states support crop prices.

Another factor to note in China’s 
wheat market is the challenge to 
Beijing’s wheat support that the 
U.S. has launched under the World 
Trade Organization.

It will likely take several years for 
the trade challenge and domestic 
policy reforms to fully play out, but 
somewhere down the road there 
might be potential for increased 
wheat and corn exports to China.

Follow D’Arce McMillan on Twitter
@darcemcmillan or email darce.mcmillan@
producer.com.

SOYMEAL NUTRITION

Low protein U.S. soy crop dents meal quality; may hike feed costs

PRODUCTION POLICY

China cuts 
wheat price 
to reduce 
production

The falling loonie had more market impact than Saskatchewan Agriculture’s yield estimates or China’s 
wheat policy reform.  |  FILE PHOTO
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HOGS EDGE UP 

The weaker loonie helped lift 
Canadian cash hog prices but the 
rally in the United States slowed as 
packer profits narrowed.

Traders will watch pork demand 
closely now that U.S. national pork 
month has ended.  American 
Thanksgiving is approaching with 
increased demand for turkey but 
hams should also be in demand.

The U.S. national live price aver-
age for barrows and gilts was 
US$49.78 per hundredweight Oct. 
27, up from $48.39 Oct. 20.

U.S. hogs averaged $64.41 on a 
carcass basis Oct. 27, up from 
$64.37 Oct. 20.

The U.S. pork cutout was $77.56 
per cwt. Oct. 27, up from $75.50 
Oct. 20.

T h e  e s t i m a t e d  U. S.  w e e k l y 
slaughter for the week to Oct. 28 
was 2.526 million, up from 2.480 
million in the previous week.

Slaughter was 2.407 million last 
year at the same time.

In Canada, the average for the 
week to Oct. 28 Signature Five price 
was C$151.94 per 100 kilograms, 
up from $140.17 the week before.

On a per hundredweight basis, 
the average price was $68.92, up 
from $63.58 the week before.

BISON STEADY

The Canadian Bison Association 
said Grade A bulls in the desirable 
weight range sold at prices of C$6–
$6.25 per pound hot hanging 
weight. 

U.S. buyers are offering US$4.75 
or more with returns dependent on 
exchange rates, quality and export 
costs.

Grade A heifers sold up to C$5.75-

$6. U.S. buyers are offering US$4.50.
Animals outside the desirable 

buyer specifications may be dis-
counted.

LAMBS LOWER

Ontario Stockyards Inc. reported 
1,501 sheep and lambs and 84 
goats sold Oct. 23. All lambs sold on 
a dull demand at prices $10-$15 
cwt lower. Sheep and goats sold 
steady.   

Beaver Hill Auction in Tofield, 
Alta., reported  that 1,727 sheep 
and 179 goats sold Oct. 23.

Wool lambs lighter than 54 lb. 
were $210-$230 per cwt., 55 to 69 lb. 
were $197-$237, 70 to 85 lb. were 
$195-$225, 86 to 105 lb. were $180-
$209 and 106 lb. and heavier were 
$180-$190.

Wool rams were $85-$200 per 
cwt. Cull ewes were $90-$149.

Hair lambs lighter than 54 lb. 
were $180-$225 per cwt., 55 to 69 lb. 
were $184-$216, 70 to 85 lb. were 
$180-$210, 86 to 105 lb. were $173-
$197 and 106 lb. and heavier were 
$165-$180.

Hair rams were $97-$136 per cwt. 
Cull ewes were $90-$140. 

WP LIVESTOCK REPORT

This cattle market information is 
selected from the weekly report 
from Canfax, a division of the 
Canadian Cattlemen’s Associa-
tion. More market information, 
analysis and statistics are avail-
able by becoming a Canfax sub-
scriber by calling  403-275-5110 or 
at www.canfax.ca.

FED PRICES JUMP

The Canfax fed steer weighted 
average was $140.77 per hundred-
weight, up $3.08, while heifers were 
$142.74, up $5.86.

The decline in the Canadian dol-
lar helped support prices. Fed val-
ues are now the highest since late 
August.

The Chicago October live cattle 
contract rallied two percent.

Cash-to-futures basis levels 
weakened, moving to -$4.68 from 
-$1.18.

That  aside,  s tronger  pr ices 
encouraged some producers to 
market more cattle than initially 
planned.

U.S. buying interest was noted. 
U.S. bids worked back to about 
$140 on a live basis, depending 
on freight and dressing percent-
age.

With U.S. bids comparable to 
local trade, all reported cash sales 
stayed in Canada. Some packers 
might take delivery this week.

Western Canadian steer carcass 
weights rose eight pounds to aver-
age 921 pounds. It was the first time 
this year that carcass weights have 
been par with last year.

Western Canadian fed slaugh-
ter  total led 38,660 head last 
week, a large number for this 
time of year.

From their September lows, fed 
prices have rallied seven percent. 
Over the past five years, the average 
increase from second half lows to 
highs is 15 percent.

If that experience is repeated, 
prices have the potential to move 
back to the low $150s.

Fed supplies are tightening but 
will remain above year ago levels.

Cow volumes normally increase 
this time of year, which will help 
packers fill slaughter space.

In the United States, the market 
was still developing late week but 
appeared higher with dressed bids 
at US$180, up $5 from the previous 
week. Live bids in the south were 
steady at $111. 

The December live futures price 
had been at a strong premium to 
October, giving feeders the courage 
to hold out for stronger cash prices.

COWS UP

Prices fell on increased offerings. 
D1, D2 cows ranged $82-$97 to 

average $89.08 per hundredweight, 
down 79 cents. D3s were steady 
ranging $70-$86 to average $79.17.

Butcher bull prices fell $2 to aver-
age $100.09 per cwt.

We e k l y  w e s t e r n  C a n a d i a n 
slaughter to Oct. 21 rose eight per-
cent to 7,558 head.

For the year, slaughter is up 12 
percent.

Exports for the short holiday 

week to Oct. 14 fell 15 percent to 
2,807 head. For the year they are 
down 25 percent at 152,146 head.

Packer demand for feeder cows as 
an alternative to feeder steers and 
heifers should support prices this 
fall, but marketing’s are seasonally 
increasing.

FALL RUN INCREASES

The Alberta weekly sales volume 
surged to 105,313 head.

In the past six years, weekly sale 
volumes have topped 100,000 only 
three other times.

Volume was up 51 percent from 
the previous week and up 24 per-
cent over last year.

Prices generally fell $1 from the 
previous week.

Steer prices in almost all weight 
ranges fell  while heifers were 
steady in all weights except those 
lighter than 500 lb.

I n  m o s t  a re a s,  h a r v e s t  h a s 
wrapped up and the focus has now 
shifted to gathering, weaning, cull-
ing and shipping.

With all this fall ranch activity, 
plus fed marketings and exports, 
trucks are difficult to find. This 
could limit auction offerings.

However, volume should remain 
large and strong prices should pull 
the entire calf crop to market, 
including light weights and heifers 
that potentially would have been 
carried over into the new year.

Good demand is anticipated for 
feeders over 600 lb. to be placed 
against the first and second quarter 
fed market.

C a l f  f e e d i n g  m a r g i n s  h av e 
improved modestly, but prices are 
still expected to dip on a large offer-
ing.

Larger feeders over 800 lb. should 
trade steady to higher on tighter 
supply.

BEEF UP

U.S. boxed beef prices to Oct. 26 
rose w ith Choice up $2.80 at 
US$202.37 per cwt., and Select rose 
$1.15 to $191.91

Weekly Canadian cut-out values 
to Oct. 21 rose with AA at C$246.31, 
up $2.76, but AA was down 19 cents 
at $232.78.

Moving into November, procure-
ments for the holiday season will 
likely be more active, supporting 
middle meat prices. 

CANFAX REPORT

BY ROBERT ARNASON
BRANDON BUREAU

This year’s drought in parts of 
Western Canada hurt honey pro-
duction, but beekeepers in more 
northerly regions had a good to 
excellent honey crop. 

For example, producers in 
southern Alberta had a poor year 
but yields were better north of 
Calgary. 

“Everybody is pretty happy with 
their crop … for the majority,” said 
Mike DeJong, president of the 
Alberta Beekeepers Commission.

“Per hive, the crop was there 
and in some cases guys did better 
(than normal).”

DeJong and other beekeepers 
were worried in April because 
frigid spring weather slowed bee 
activity and exacerbated hive 
losses.

Conditions turned around by 
late June and beekeepers benefit-

ted from staggered planting dates 
for canola and other flowering 
crops.

“We did all right. We had on the 
higher end of average,” said 
DeJong, who lives in Hay Lakes, 
southeast of Edmonton. 

Alberta beekeepers usually 
generate an average 140 pounds 
per hive.

DeJong rents out his bees for 
pollination services, so his yields 
are lower than for those who just 
produce honey.

Linden Stronks, who keeps bees 
near Lethbridge in Iron Springs, 
Alta., had a more challenging 
year.

Yields were 15 percent below 
the typical production from his 
hives.

“The major factor … for us is that 
we ran out of moisture. The flow-
ers just didn’t produce near the 
nectar they would in a typical 
year.”

The story was similar for Mark 
Friesen, who lives in Morden, 
Man. Hot weather and lack of rain 
hindered honey production.

“I think it was pretty much the 
worst year I’ve ever had, in terms 
of productivity,” he said. 

“It didn’t rain when it was sup-
posed to.”

However, Friesen has spoken to 
beekeepers in other parts of 
Manitoba, particularly the north-
west, who had a fantastic year. 
One of those producers had 
yields higher than 300 lb. per hive.

There is significant variability in 
yields, but honey production will 
likely be average in Manitoba, 
Friesen added.

Canadian beekeepers pro-
duced 76 to 92 million lb. of honey 
annually from 2012-16, but pro-
duction was more than 90 million 
lb. in three out of the five years.

robert.arnason@producer.com

BEEKEEPING

Northern Prairies beat 
south for honey production
Drought in southern regions produced flowers with less nectar

Lack of rain reduced honey yields in some areas but a beekeeper in northwestern Manitoba reaped 
300 pounds per hive.  |  GETTY IMAGE
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To make good decisions, you need 
good information.

Decisions or policies made with 
limited information or diversity of input 
often fail when they meet the real world.

The Liberal government’s recent attempt 
at tax reform is a prime example. A superfi-
cially attractive desire to make the tax sys-
tem fairer crashed when it became clear 
that it would cause great damage to many 
small businesspeople, including farmers.

Clearly, that terrible policy was created in 
a single silo without adequate information.

Another policy under development is the 
revamp of the Canada Food Guide.

The food guide might seem trivial — an 
elementary school lesson soon forgotten 
or a colourful poster in a medical office. 

However, the guide is important. It is a 
foundation, a set of guiding principles that 
influence menus, medical and health 
advice and government policy.

We’ve all heard the adage “you are what 
you eat.” And for many, we don’t like what 
we have become. Too many Canadians are 
overweight or obese. Diet-related illnesses 
such as diabetes and cardiovascular dis-
ease are killing us.

To change ourselves, we need to change 
what we eat, and that is a prime motivator 
for the new food guide.

The first version of the food guide came 
out in 1942 and was last updated 10 years 
ago. Our understanding of how our bodies 
react to the food we eat is constantly evolv-
ing. Health Canada, the department 
responsible for the food guide, wants it to 
reflect the latest research.

Recognizing the fundamental role of food 
in who and what we are, Health Canada has 
appropriately established a public consul-
tation process. 

Also, given the huge part of the economy 
that is based on food production, process-
ing and retailing, Health Canada wants the 
consultation to be transparent and free 

from conflicts of interest.
That is a worthy goal, but surely policy 

should have input from other depart-
ments. In this case, Agriculture Canada, 
which deals directly with food producers, 
would be a prime contributor.

However, a story produced by the Globe 
and Mail last week, which details interac-
tion between Health Canada and Agricul-
ture Canada on the food guide file, leaves 
the impression that input from Agriculture 
Canada is unwanted interference.

The implication is that Health Canada is 
good and pure and Agriculture Canada is 
in the pocket of evil industry. However, we 
know this is unfair. Bureaucrats in all 
departments are human with all the 
strengths and weaknesses that implies. 
They might know a lot, but they can’t know 
everything. 

They have prejudices and preconceived 
notions, and these can influence the direc-
tion of the food guide, especially when the 
process says up front that the environmen-
tal impact of food production should be a 
consideration in the guide’s design.

Given that most Canadians, even Health 
Canada scientists, have a poor under-
standing of modern agriculture and its 
success in reducing farming’s environ-
mental footprint, we would be uneasy if 
guidance from agricultural experts was 
ignored. 

We also suggest that the best contribution 
the government could make to health 
would be to promote a simple message 
encouraging Canadians to eat less junk 
food and highly processed meals and to 
instead eat a diversity of whole foods that 
they prepare themselves and enjoy in the 
company of family and friends.

POLICY MAKING

New food policy should include 
input from agricultural experts

CRAIG’S VIEW  

Bruce Dyck, Barb Glen, Brian MacLeod, D’Arce 
McMillan and Michael Raine collaborate in the 
writing of Western Producer editorials.

As a member organization, they want us 
to be really bold, and many of our farmers 
would like us to be absolute protectionist 
and stop stuff coming in, but we want to 
trade with the world. That is not going to 
happen, is it?

JOHN BOYLE
NATIONAL FARMERS UNION (ENGLAND AND WALES), PAGE 74

WPEDITORIAL OPINION

Canadians living in rural 
communities  are more 
likely to have poorer health 

outcomes than their urban coun-
terparts, Canada’s chief public 
health officer says. 

In her inaugural report on healthy 
living released Oct. 26, Dr. Theresa 
Tam said rural Canadians were 
more likely to report they were in 
poor or fair health and tended to 
have higher mortality rates, par-
ticularly from respiratory disease 
(linked to smoking). 

Twenty percent of Canadians live 
in rural communities — a figure 
that has declined dramatically 

from the 50-50 population split of 
the 1940s. Canada’s rural commu-
nities are also likely to be older than 
their city counterparts. 

However, the report wasn’t all 
gloom and doom.

The report found rural Canadians 
were less stressed than their city 
counterparts. Folks who lived in 
smaller communities were also 
more likely to report a stronger 
sense of community belonging. 

That last point is particularly 
critical, given six percent of Cana-
dians say they don’t have a single 
close friend — a figure that jumps 
to 15 percent among individuals 75 
or older.

Community health outcomes 
weren’t the only focus of Tam’s 
report. As Ottawa continues to 
develop its food policy for Canada 
and revamp the Canada Food 
Guide, Canada’s chief health offi-
cer also took a closer look at Cana-
dian access to healthy and afford-
able food. 

Food insecurity remains a serious 

concern for Canada’s three territo-
ries, with almost 47 percent of 
households in Nunavut reporting 
some level of food insecurity. 

It was estimated in 2014 that 12 
percent of Canadian households 
experienced food insecurity at 
some point in the previous year — a 
concern that has been linked to 
poor physical and mental health. 
Not every province collects data on 
food insecurity, the report noted, 
making it difficult to get a big pic-
ture look at the issue.

Still, the report found that a lack 
of access to nutritious food cannot 
be automatically linked to dis-
tance. 

“Food security does not appear to 
be strongly related to living close to 
stores that sell food or to commu-
nity food programs,” the report 
said. “Some evidence suggests that 
food insecurity is lower in rural 
areas, particularly for those areas 
with many farms.”

The report found that many 
Canadians do not shop for food in 

their home neighbourhoods be-
cause they have access to transpor-
tation that allows them to shop 
elsewhere, such as stopping at the 
grocery store near work before 
heading home.  

Price remains another primary 
concern — particularly for low-
income households — where food 
costs have a bigger influence on 
diet health than location, the 
report found.

Food stores also differ. 
“Stores that sell food in rural areas 

can differ from stores that sell food 
in urban areas,” the report said, 
noting that city zoning rules could 
be used to help increase a commu-
nity’s access to fruits and vegeta-
bles. Farmers markets and com-
munity gardens have also helped.

“Experts believe that current food 
environments are set up so that it is 
easy for people to eat unhealthy 
food,” the report said.

Most of the research that’s been 
done around how communities 
are structured — and their access 

to food — has targeted urban cen-
tres, Tam said. 

In her report, she noted more 
research on food access in rural 
a n d  re m o t e  c o m m u n i t i e s  i s 
needed.

Then there’s the ever-present 
knowledge question. 

“Information about food and 
nutrition is constantly evolving, 
often presenting conflicting mes-
sages about what to eat and what to 
avoid,” the report said. 

It’s a confusing environment that 
becomes even more complicated 
because of individual responses to 
food and various nutritional needs.

“What constitutes a healthy diet 
and identifying how it contributes 
to better health can vary across 
individuals,” the report said. 

“People differ in how they digest 
and metabolize food, meaning not 
everyone reacts to food in the same 
way.”

HEALTH REPORT

Rural Canadians face health issues, food insecurity: report  

CAPITAL LETTERS

KELSEY JOHNSON

Kelsey Johnson is a reporter with iPolitics, 
www.ipolitics.ca.

BREXIT AFTERMATH
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BY AMANDA THORSTEINSSON

It’s not only Canadian volun-
teers whose hard work and 
determination help to combat 

hunger through the Canadian 
Food-grains Bank.

Men and women who volunteer 
in their own communities around 
the world are another key part of 
the effort. Their contributions 
often go unsung.

Modina Begum, who lives in the 
remote village of Dhakhinail, Ban-
gladesh, is one such volunteer.

Poverty rates are high in Dhakhi-
nail and about 60 percent of the 
people living there cannot read or 
write. 

Only about 43 percent have any 
access to latrine facilities.

Modina married her husband, 
Abdul, when she was 17. They 
have three children between the 
ages of four months and 11 years.

Abdul is a farmer, but isn’t able to 
produce enough to provide for all 
his family’s needs, so he also drives 
a motorbike taxi for additional 
income.

Modina spends most of her time 
caring for her family. She also does 
tailoring to help support the family.

It’s a busy life and no one would 
blame Modina if she chose to put 
all her energy toward simply work-
ing to get by.

But that’s not Modina’s way.
As a mother herself, the lack of 

knowledge about proper nutrition 
concerned her.

When Modina learned about an 
opportunity to be trained as a com-
munity health volunteer through 
PARI, the local Bangladeshi part-
ner of foodgrains bank member 
World Renew, she signed up.

“I had no idea about feeding 
nutritious foods to pregnant moth-
ers and children under two. I never 
thought that I could be of any help 
to my community,” she says. 

“Now I learned these things and 
am helping my community peo-
ple.”

In her role as a community health 
volunteer, Modina teaches preg-
nant and nursing women and 
mothers of young children about 
the importance of nutritious foods. 
She encourages them to go for 
pregnancy checkups and take iron 
and calcium tablets and informs 
them of dangerous symptoms to 
watch for.

She encourages mothers to ex-

clusively breastfeed their babies for 
six months, and she makes sure 
babies are growing at a healthy 
pace. When they’re not, she en-
courages mothers to take their 
babies to a health centre.

“Volunteers like Modina play an 
incredibly  impor tant  role  in 
spreading nutritional information 
in hard-to-reach communities,” 
says Barbara Macdonald, who 
directs international programs at 
the foodgrains bank.

“She understands intimately the 
traditional beliefs and customs 
surrounding childbirth and chil-
drearing in her community and is 
able to explain to her fellow moth-
ers which beliefs are untrue and 

may be harmful,” she adds.
According to World Renew Ban-

gladesh team members, it’s com-
mon for mothers to feed their 
babies sugar water along with 
breast milk. 

Many believe it gives the baby a 
sweeter personality. As well, many 
pregnant mothers try not to eat too 
much because they believe it will 
make the baby grow too big and 
lead to a difficult delivery. And 
although eggs are a relatively inex-
pensive protein source, local 
superstition is that mothers who 
eat them will cause their baby to 
have a bald head.

“Modina isn’t an outsider coming 
in to teach women about how to 
better care for their children,” says 
Macdonald. 

“She’s someone who intuitively 
understands what the women she’s 
meeting with are facing because 
she’s a mother in that same com-
munity, living those same chal-
lenges herself every day.”

Modina is one of 442 community 
health volunteers who have been 
trained by PARI and World Renew 
through the project. The project 
totals $542,000, and is benefitting 
24,000 women and 21,000 children 
over three years.

The information the volunteers 
are spreading is critical.

“Bangladesh is home to some of 
the most undernourished women 
and children in the world,” says 
Macdonald, citing records from the 
2016 State of the World’s Children 
report by UNICEF.

& OPEN FORUM

BANGLADESHI MOTHER

Fighting malnutrition with education

A man carries bottled water as he walks through a paddy field 
in Teknaf, Bangladesh. The Canadian Foodgrains Bank says local 
volunteers in countries such as Bangladesh are crucial for the 
success of its projects.  |  REUTERS/MOHAMMAD PONIR HOSSAIN PHOTO

 Amanda Thorsteinsson is 
communications co-ordinator 
with the Canadian Foodgrains 
Bank.

The freedom to share an opin-
ion on a mass scale used to 
come with more responsi-

bilities. There was a responsibility 
to inform and not to mislead. If you 
did too much of the latter, often the 
platform on which you preached 
would fail after the money to main-
tain it ran out.

Folks who read your stuff or lis-
tened to it would stop because it 
was a waste of their time or insulted 
their intelligence. When you lost 
their attentions, you lost the adver-
tisers who paid you to let them 
hang around. That is mostly how 
the media works. 

At The Western Producer, we work 
hard to deliver the truth and invest 
heavily in professional journalists 
to meet what we expect are your 
information needs. So far in our 
nearly 100 years of business, you 
and your forbearers have chosen to 
provide us your money and your 
time, more so than any other infor-
mation provider in our industry. 

There were always media out 
there that would preach to the con-
verted: some publications and talk-
radio shows. There is nothing 
wrong with that, as long as every-
one knows what kind of informa-
tion is being sold and how much 
salt should be served with it.

The internet has meant everyone 
could be a mass-scale publisher: 
no presses, radio station or pricey 
journalist investments required. As 
a result, preaching to the converted 
got louder.

Now anyone can help the average 
consumer develop a hate for 
glyphosate or genetic modification 
using a nearly free website.

And the big boys haven’t failed to 
get in on the alternative-truth 
action of looking for vulnerable 
congregations. Fox in the United 
States has become the Republican 
state broadcaster and propagan-
dist. And the New York Times has 
been allowing its credibility to be 
undermined by some of its regular 
columnists.

While genetic modification and 
glyphosate have been recent Times 
targets, the insecticide chlorpyrifos 
is its latest anti-science focus. Jour-
nalist and Times opinion writer 
Nicholas Kristof has tied the chem-
ical’s origins to Nazi Germany and 
its risk to children. This is despite 
American, Canadian and Europe-
an government agency scientists 
assurances of its safety.

Agriculture and food production, 
like many forms of reality, appears 
to be at risk of too many opinions 
and too little information.

mike.raine@producer.com

You don’t hear the agriculture 
boom theory repeated as 
often anymore. You know, 

the one where farmers live happily 
ever after with grain prices that 
never sink below the cost of pro-
duction? 

For most of the last decade, at 
nearly every gathering of farmers 
someone would trot out the theory 
that the future had to be bright for 
agriculture.

 With a growing world population 
and untold millions of people with 
more money to spend on food, 
grain prices would never again 
languish at unprofitable levels.

As farmers, we never tired of 

hearing this story, and the people 
selling us inputs and equipment 
also loved the commentary.

Agriculture has certainly gone 
through an unprecedented boom 
as evidenced by the dramatic rise 
in farmland values. 

But is the boom over? Land prices 
are no longer increasing as rapidly, 
and the commodity price outlook 
is no longer bullish. 

India’s huge appetite for our 
pulse crops seems to be waning, 
and analysts wonder if China will 
start to liquidate its huge grain 
stockpiles. On the production side 
of the equation, countries such as 
Russia are capturing market share 
for wheat, flax and other com-
modities. 

While the grain economy is still 
humming along quite nicely here 
in Canada, it’s a different story 
south of the border where farm-
land prices have been in decline for 
several years. Corn, soybean and 
wheat prices are below breakeven 
for many producers.

If not for the value of the Canadi-

an dollar, we’d be in much the same 
boat. While the exchange rate has 
increased input costs, particularly 
on new farm equipment, it also 
increases the dollars generated for 
all of our exports.

What does the future hold? If you 
believe the rabid climate change 
activists,  weather anomalies 
should be cutting into world grain 
production, but that isn’t happen-
ing. While there are the usual 
droughts and floods in various 
regions each year, a bad crop one 
place is more than offset by big 
crops elsewhere. 

One of the factors in the grain 
price boom was the huge increase 
in ethanol production, but few 
expect significant growth in etha-
nol production.

However, a new factor is now in 
play. Let’s call it the anti-science 
revolution. As an example, Europe 
seems determined to ban gly-
phosate. When this happens, it will 
also tighten the maximum residue 
limit on any grain it imports, which 
will affect production practices in 

many other countries.  
Glyphosate is the most widely 

used herbicide in the world, and 
it’s also one of the safest. Unfortu-
nately, science seldom triumphs 
over emotion these days . Expect 
many commonly used crop pro-
tection products to be lost because 
of an overabundance of caution on 
the part of regulators.

Meanwhile, the onslaught of 
public opinion against genetically 
modified crops shows no sign of 
lessening. While new technologies 
such as gene editing hold great 
potential, it isn’t yet clear whether 
this approach will be deemed 
acceptable by the general public.

Science has traditionally come to 
the rescue, increasing production 
to feed a growing world popula-
tion. The anti-science revolution 
may be a factor that provides 
underlying support to grain prices 
over the long term.

HURSH ON AG

KEVIN HURSH

Kevin Hursh is an agricultural journalist, 
consultant and farmer. He can be reached 
by e-mail at kevin@hursh.ca.

FACT VERSUS FICTION

Glyphosate 
misinformation 
continues

GRAIN PRODUCTION 

Anti-science revolution could cut grain production

EDITORIAL NOTEBOOK

MICHAEL RAINE
MANAGING EDITOR
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MISSED THE MARK

To the Editor:

In The Western Producer article 
Hog Production Protest Misses the 
Mark (Oct. 12),  I think it is more a 
question of the journalist in ques-
tion seriously missing the point. 

The reality is that there is a wide 
diversity of groups and individuals 
with serious concerns about the 
prospect of the ramping up of 
industrial style hog production as it 
is practised in Manitoba, with 
many good reasons. 

The whole package of “red tape 
reductions” proposed by the Pal-
lister government extends beyond 
Bill 24 and the changes to the Envi-
ronment Act to also include a 
rewrite of the Livestock Mortalities 

and Manure Management Regula-
tion and the building code relating 
to hog barn construction. 

The journalist chose to ignore the 
substantive issues that these 
changes bring forward, in favour of 
parroting the oft repeated, mean-
ingless and unsubstantiated claims 
by the industry of “the most strin-
gent manure management regula-
tions in North America” and “if all 
the hog barns in Manitoba were 
gone tomorrow about one to two 
percent less phosphorus would 
flow into Lake Winnipeg.” 

(Editor’s note: The opinion piece 
that appeared on our website noted 
that the estimate comes from Don 
Flaten, University of Manitoba soil 
scientist and nutrient manage-
ment expert.)

I will pick three issues of concern. 

Firstly, there is the appalling record 
this industry has with respect to 
barn fires and the concerns around 
animal welfare and ethical produc-
tion practices. 

Since 2002, over 80,000 pigs have 
been incinerated in barn fires in 
Manitoba. Worse yet, the numbers 
rose substantially at the times 
when the industry was losing 
money. 

Only three cases were proven 
arson, but then I can imagine the 
difficulty of making that determi-
nation after the fact. All the while 
the hog industry was howling for 
government bailouts, which they 
got.

Now as part of the red tape chang-
es, the building code has been 
rolled back, requiring no dedicated 
firefighting pond, fewer firewall 

LETTERS POLICY:
Letters should be less than 300 
words. Name, address and phone 
number must be included for 
verification purposes and only 
letters accepted for publication will 
be confirmed with the author. 

Open letters should be avoided; 
priority will be given to letters 
written exclusively for The 
Western Producer. 

Editors reserve the right to reject 
or edit any letter for clarity, 
brevity, legality and good taste. 

Publication of a letter does not 
imply endorsement by
The Producer.
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separations, and fewer fire retar-
dant coverings, consigning thou-
sands more pigs to a brutal and 
fiery death going forward.

Secondly, yes let’s talk about 
phosphorus and Lake Winnipeg. 
Many Manitobans are deeply con-
cerned about the ever deteriorat-
ing state of our big lake. 

Lake Winnipeg has the dubious 
distinction as the most eutrophic of 
the world’s 10 largest fresh-water 
lakes. 

The reality is that we simply don’t 
know how big the hog industry is in 
contributing to this problem. 

In 2007 the Clean Environment 
Commission report, entitled Envi-
ronmental Sustainability and Hog 
Production in Manitoba, made a 
call for immediate research into 
soil test phosphorus and the mech-
anisms by which it gets into surface 
watercourses and groundwater. 
That was 10 years ago and the 
called-for research has not hap-
pened to date. 

In “Hog Alley” (the rural munici-
palities of Hanover and La Broque-
rie), we have serious issues of soil 
phosphorus loading. The law cur-
rently allows manure application 
to continue up to a threshold level 
of 180 p.p.m. soil phosphorus —   
way beyond anything that makes 
agronomic sense. 

Other jurisdictions have clearly 
shown that the soil’s ability to 
retain phosphorus diminishes rap-
idly at these levels. Let’s do the 
research there and get some sound 
science on the subject.  

My third example is the air-quali-
ty issue. This has both an environ-
mental (climate change) compo-
nent as well as the obvious social 
one. 

Hog barn operators strongly 
resist the use of covers on lagoons. 
The reason is simple — without 
covers they can vent off the ammo-
nia, methane, nitrous oxide and 
carbon dioxide and reduce the 
spread acres required by as much 
as 30 percent. It’s cheaper. 

In the U.S., intensive livestock 
operations are recognized as the 
primary source of ammonia emis-
sions to the atmosphere. 

Again, the 10-year old Clean 
Environment Commission report 
proposed negative pressure syn-
thetic covers be required on all 
lagoons. It is no longer socially 
acceptable to make such an unmit-
igated stink, even in our rural areas. 

At the council decision meeting 
with respect to a recent barn pro-
posal, one councillor made the 
profound statement: “There are 
just too many families that will be 
affected by this.” Enough said. 
Needless to say the proposal was 
summarily declined. 

Why would I care about all this?  
Well, I have had the opportunity to 
live and farm one mile downwind 
of one of these operations for the 
last 15 years. It has been a learning 
experience — one we do not need 
to repeat. 

As for (Robert) Arnason’s col-
umn, I would suggest he go back to 
journalism school. Learn to leave 
his personal biases at the door. Do 
t h e  n e c e s s a r y  i n v e s t i g a t i v e 
groundwork to fully comprehend 
the issues at stake. Present a bal-
anced perspective on the issues at 
hand. We used to expect better 
from The Western Producer.

Jon Crowson, 
Oak River, Man.

Through our patented Fusion® Technology, MicroEssentials® is the only one to 
combine all three dimensions of smarter crop nutrition — uniform nutrient 
distribution, increased nutrient uptake and season-long sulphur availability.  
Using anything else is a short-sighted approach. Ask for MicroEssentials by  
name and trust the only one with over 12 years of proven results.

GET YOUR HEAD IN THE DIRT AT MICROESSENTIALS.COM

©2017 The Mosaic Company. All rights reserved. Fusion and MicroEssentials are registered trademarks of The Mosaic Company.
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BY ED WHITE
WINNIPEG BUREAU

Manitoba’s hog barn moratorium 
is moving quickly toward cancella-
tion after committee hearings 
failed to convince the Progressive 
Conservative majority that the 
barn ban should continue.

“It was garbage legislation that 
was meant to create or exacerbate 
the urban-rural divide,” Morris 
MLA Shannon Martin, a PC who 
represents an area in the heart of 
Manitoba’s hog belt, said about the 
previous NDP government’s legis-
lative and regulatory attack on hog 
farming.

“No other similar industry had 
similar requirements placed upon 
it.”

In 13 hours of hearings at the leg-
islature, dozens of presenters 
made arguments for and against 
the provisions of Bill 24, which 
amends a number of government 

laws and regulations that had effec-
tively prevented the building or 
expanding of hog barns in the Red 
River Valley since 2007 and then all 
of Manitoba since 2011.

Technically, the new legislation 
undoes the requirement that new 
barns incorporate an anaerobic 
digester to process manure. It also 
reorganizes other rules and regula-
tions.

The hog industry and Manito-

ba’s business community have 
long argued the moratorium was 
unjustified. 

The purported goal of the former 
NDP government in imposing the 
moratoriums was to prevent hog 
barns from polluting Lake Winni-
peg.

Hog barns were never shown to 
be a significant source of phospho-
rus ending up in the lake, a point 
made by soil scientist and phos-

phorus expert Don Flaten in his 
presentation to the committee.

“We will not make much progress 
towards reducing nutrient losses 
from agricultural land if we simply 
focus on only one of many sources, 
such as pig manure, and particu-
larly if we focus on anaerobic diges-
tion,” said Flaten, who has esti-
mated that hog manure contrib-
utes less than one percent of the 
phosphorus that reaches Lake 
Winnipeg.

Opponents of Bill 24 attacked the 
legislation on a number of grounds. 

The Lake Winnipeg Foundation 
argued that not enough about hog 
manure and water pollution is 
known to justify lifting the restric-
tions. However, it did not provide 
evidence that the hog industry is a 
significant cause of the lake’s prob-
lems. 

Some presenters argued that 
large scale hog barns are inhu-
mane for pigs. 

Supporters of the bill included a 
number of immigrants who came 
to Manitoba and Canada to work in 
the industry. Hog processing is a 
big employer in Brandon and has 
led to a population boom in Neepa-
wa.

The NDP opposition attacked the 
bill on a number of grounds, saying 
it would weaken environmental 
protections and that it was wrong 
to amend a number of pieces of 
legislation via an omnibus bill.

After two nights of hearings, the 
committee passed the bill onward. 
It will produce a report for the leg-
islature and may contain amend-
ments, although Martin said he 
did not expect any significant 
changes to the rules governing 
hog farming.

The bill could be passed by mid-
November if it is put forward for 
third reading by then. 

ed.white@producer.com

BY SEAN PRATT
SASKATOON NEWSROOM

Martin Reaney was faced with a 
conundrum.

He had created a non-bitter flax 
oil that nobody wanted.

It wasn’t until he visited an artist 
fr iend that he had his eureka 
moment for what to do with it.

The story begins 15 years ago 
when Reaney, a University of Sask-
atchewan plant scientist, decided 
to find out what gives flax oil its bit-
ter taste.

He discovered it was a compound 
called peptides.

“It was a bit surprising because 
peptides aren’t supposed to be in 
oil,” he said.

Reaney and his research team 
figured out how to get the peptides 
out of the oil and discovered they 
had a valuable product on their 
hands.

He set up a company called Prai-
rie Tide Chemicals Inc. to research 
what could be done with the pep-
tides.

The research has shown peptides 
have a profound impact on reduc-
ing gut inflammation, so it  is 
believed they can be used in medi-
cine to treat diseases like Crohn’s, 
colitis and ileitis.

They are effective in suppressing 
certain types of cancer tumours 
and can even be used to create 
light-emitting diodes for flat screen 
televisions.

But the application that is likely 
to be commercialized first is an 
anti-aging compound in cosmet-
ics.

“We’re working with (companies) 
on the ability to hopefully make 
people look younger and more 
beautiful,” said Reaney.

Prairie Tide Chemicals uses the 
pilot-scale processing plants at 
POS Bio-Sciences and the Biopro-
cessing Pilot Plant at the Univer-
sity of Saskatchewan to isolate the 
peptides.

The byproduct of the process is a 

lowing, non-odour producing flax 
oil.

Reaney then approached Paul 
Trottier, owner of Hues Art Supply, 
to see if there would be a market for 
the oil in the art world.

Trottier distributed the oil to 150 
artists across Canada through vari-
ous independent retailers and 
asked them to provide feedback.

The artists used the oil to thin 
their existing flax-based paints. 

The initial feedback has been 
positive. In addition to reduced 
odour, it appears to have solved 
the yellowing issue, and the drying 
time is vastly reduced. It used to 
take up to a month before artists 
could paint over top of flax-based 
paints.

“We anticipate our new made-in-
Saskatchewan product will spark 
renewed interest in oil-based art,” 
said Trottier.

He said it is hard to get a true read 
on product performance because 
artists are mixing the oil with tradi-
tional flax-based paints.

They won’t know the full impact 
of the flax oil until they start pro-
ducing and selling their own paint, 
which is in the works. The first two 
colours should be available within 
six months.

Trottier said the market for flax oil 
in Canada’s art community is about 
$150,000 compared to $10 million 
for paints. The U.S. paint market is 
estimated to be worth more $100 
million.

He believes they can make in-
roads into that “massive market.”

“When you come forward with 
something that is  all  the way 
around better — doesn’t yellow, 
dries faster and has less odour — 
that’s a real game changer for that 
market,” said Trottier.

Prairie Tide and Hues Art Supply 
have formed a company called Mar-
tin & Paul that will produce the oil 
and paints that will be sold and dis-
tributed through Hues Art Supply.

sean.pratt@producer.com

sweet flax oil with no bitter taste 
that is somewhat like canola oil.

Reaney was convinced he had a 
highly marketable byproduct 
because it was a source of omega-3 
fatty acids that was more palatable 
than regular flax oil.

The problem is that the vast 
majority of flax oil is sold in the 
organic section of grocery stores 

and Reaney’s sweetened flax oil is 
not considered organic because of 
the way it is processed. He also dis-
covered that people who buy flax 
oil have grown to like the bitter 
taste.

So, he had to figure out something 
else to do with the oil. The answer 
came when he was visiting an artist 
friend who loved working with flax-

based paint but complained about 
the odour and the way the white 
and bright colours would eventu-
ally turn yellow.

“The penny dropped with me 
then that the odour and the colour 
had to be coming from these pep-
tides,” said Reaney.

He reworked the peptide extrac-
tion process to produce a non-yel-

HOG SECTOR RESTRICTIONS

Manitoba hog barn moratorium inches toward elimination

Canadian artists such as Nicki Ault incorporated a new non-yellowing flax oil into their traditional flax-
based paints to see if the product lived up to its billing of reducing odour, eliminating yellowing and 
minimizing dry time.  |  NICKI AULT PHOTO

VALUE-ADDED

Flax oil developers believe art market is game changer 
Improvements to flax-based paint could allow company to tap the Canadian and U.S. art market worth more than $100 million

 

It was garbage legislation that was meant 
to create or exacerbate the urban-rural 
divide. No other similar industry had 
similar requirements placed upon it.

SHANNON MARTIN
PROGRESSIVE CONSERVATIVE MLA
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BY BARB GLEN
LETHBRIDGE BUREAU

The Municipal District of Acadia, 
which saw more than 12,000 acres 
of farmland burned and about 190 
head of cattle killed in an Oct. 16 
wildfire, plans to ask the province 
of Alberta and Atco Electric to com-
pensate affected residents for their 
losses.

The municipality declared a local 
state of emergency during the fire, 
w h i c h  w a s  o n e  o f  ma n y  t hat 
occurred in Alberta and Saskatch-
ewan amid unusually high winds 
and dry conditions.

Chief administrative officer Brent 

Williams said the province has a 
municipal wildfire assistance pro-
gram that can reimburse for losses 
to municipal property and infra-
structure. However, he said the MD 
is hoping that can be expanded so 
residents can apply for needed 
funds, similar to what happened 
during the 2013 flood around Cal-
gary.

“We will approach the govern-
ment to open up that program … to 
let eligible private individuals to 
apply through the municipality to 

get reimbursed for some uninsur-
able expenses,” said Williams. 

Fire is an insurable loss, but the 
question is whether that insurance 
is affordable and available.

The fire was caused by a downed 
Atco electrical pole, according to 
the post-fire investigation.

“We don’t have any plans to pur-
sue legal action of course, but we’re 
just hoping we can sit down with 
them and try to come to some 
arrangement between them and 
landowners, not only just to get 

reimbursed for costs but we want to 
make sure this doesn’t happen 
again, because those poles are 
almost 40 years old. Another wind 
could easily cause this again.”

Williams said the MD is taking 
steps to learn from the fire. Plans 
include improvements to the radio 
communication system used by 
fire departments and responders, 
establishing a mutual aid agree-
ment with the Rural Municipality 
of Chesterfield in Saskatchewan 
and installing software to record, 
update and manage the land line 
numbers and cellphone numbers 
of area residents so they can be 
called during emergencies.

When the wildfire occurred last 
month, “we had to manually call 
everyone in the path of the fire,” 
said Williams, but that proved 
impossible with limited manpow-
er, outdated numbers and the fact 
that the municipal office itself had 
to be evacuated.

As well, one councillor’s home 
was on fire during the emergency 
and the others were also fighting 
fire, limiting their ability to com-
municate with residents.

The MD also plans to update its 
emergency response manual, Wil-
liams said.

barb.glen@producer.com

BY ROBERT ARNASON
BRANDON BUREAU

The last week of October added a 
dramatic chapter to the never-
ending glyphosate saga in Europe.

The future of the herbicide, the 
active ingredient in Roundup, is 
still uncertain in the European 
Union but it’s becoming clear to 
obser vers in Canada that the 
glyphosate brawl is much bigger 
than one weed killer. It’s about 
European activists who want to 
change farming practices around 
the globe.

“I think it’s finally hitting home 
that this is not just (about) a chemi-
cal here or there. This is an ideo-
logical shift,” said Pierre Petelle, 
president of CropLife Canada, a 
group that represents manufactur-
ers of pest control and plant breed-
ing products. 

“Every day I look at the news that 
comes out of Europe and I pity my 
colleagues that work there.”

The European Parliament recent-
ly voted to phase out the use of 
glyphosate by 2022. 

However, the European Commis-
sion, which is the bloc’s executive 
branch, then proposed extending 
the herbicide’s license for five 
years. A vote on the proposal is 
scheduled for Nov. 9.

Petelle said it’s hard to guess how 
that vote will go because when it 
comes to agricultural chemicals, it 
seems like science is almost irrele-
vant in Europe.

“It’s becoming more and more the 
case, as sad as that is,” he said. 
“Without some sort of foundation in 
science, there’s no predictability.”

Canadian farmers should be wor-
ried because Europe is edging 
toward no tolerance for glyphosate 
and many other pesticides.

This means maximum residue 
limits on imported grain and food 
could drop to nothing.

“Then the rest of the world that’s 
growing food for Europe … is now 
held hostage to Europe’s political 
winds on chemistry,” Petelle said. 

“(It’s) going to have an impact on 
the ability of us (Canadian farmers) 
and other exporters to use the com-
pounds we need to use.”

robert.arnason@producer.com

FIRE AFTERMATH

Municipal district wants to learn from devastating fire
The Alberta municipality looks to province, power company for compensation and reviews communication system

GLYPHOSATE

European Union 
moves closer to 
pesticide ban

Access to area residents’ land line and cellphone 
numbers would improve evacuation efforts 
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FARMLIVING
GET CRAFTY 
FOR CHRISTMAS
Share your unique homemade gift 
ideas and photos with us by Nov. 15 
and be entered in a draw. Submit 
entries to TEAM, team@producer.com 
or Box 2500, Saskatoon, SK, S7K 2C4.
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BY CHRISTALEE FROESE
FREELANCE WRITER

REGINA — Saskatchewan’s fam-
ily doctor of the year says practising 
in a small-town is about getting to 
know people. 

“You respect their privacy but you 
learn a lot about their personality 
and character,” said Dr. Jennifer 
Kuzmicz, a 45-year-old physician 
and mother of two.

She earned the award from the 
Saskatchewan College of Family 
Physicians for her medical accom-
plishments and approach in her 
750-patient practice.

Ku z m i c z  c r e d i t s  h e r  r u r a l 
upbringing with shaping the kind 
of doctor she is today.

She said the development of her 
people-centred approach to medi-
cine took root early in her life and 
stemmed from growing up on a farm 
near the hamlet of Candiac, Sask., 
and attending Montmartre School.

“I try to make the person in front of 
me the most important thing and 
not to feel rushed or distracted 
because people can tell when you’re 
not listening,” said Kuzmicz.

Longtime patient Sandy Potter, 92, 
has benefited from a number of house 
calls from her over the years and has 
witnessed her physician go the extra 
mile in providing medical care.

“When I come in, I bring my little 
list and she goes over everything 
with me one by one,” she said.

Colleague Dr. Sarah Liskowich 
nominated Kuzmicz for the award, 
citing her contributions to educating 
future family physicians from first 
year medical students to residents.

“(Kuzmicz) is a family physician 
who consistently puts patients first, 
acts as a role model to colleagues, 
learners and the interdisciplinary 
team, advocates for her patients 
and above all provides high quality 
continuity of care,” said Liskowich 
in an email.

Kuzmicz received her fellowship 
in family medicine in 2014 and has 
been the Regina family medicine 
residency training co-ordinator 
since 2013.

As faculty member in the Univer-
sity of Saskatchewan’s academic 
family medicine department,  
Kuzmicz works with physicians 
who are starting their careers. 

As part of the training, she stress-
es the need for continuing educa-
tion and the honing of diagnostic 
skills and places importance on 
viewing the patient as a whole.

“What I tell residents is to remem-
ber these are people, they’re not just 
patients, and that they don’t neces-
sarily have a lot of experience or 
knowledge about the health system 
and they’re depending on you.” 

HEALTH

How a rural 
background 
helped shape a 
doctor’s work

BY KAREN MORRISON
SASKATOON NEWSROOM

CHERHILL, Alta. — Donna Carl-
son is certain neighbours know 
when she is making her sticky cin-
namon buns because they drop by 
her Cherhill, Alta., farm.

She is also well known in her 
community for her longtime ser-
vice to 4-H locally and in the dis-
trict, having served as the presi-
dent of the regional 4-H council 
for two terms.

“The guys will tell you I’m never 
home,” said Carlson.

She and her husband, Mark, 
have a 400 head commercial 
cow-calf operation and grow feed 
on their 11 quarter farm, which 
once also included 2,000 hogs. 
Mark’s father, Art Carlson, was 
one of the founding leaders in the 
original Cherhill 4-H Beef Club.

Carlson got into 4-H by helping 
out the Cherhill 4-H Multi Club 
when her sons, now grown and 
l i v i n g  i n  t h e  r e g i o n ,  w e r e 
involved.

“Nicholas was 10 when he 
joined. Next year, I became leader 

and I’m still there.”
Long after they had left the club, 

she carried on as a leader and 
regional 4-H representative, 
watching two groups of youth 
who started at age nine graduate 
under her tutelage.

“It’s the kids. I enjoy them. I’ll 
stay on as long as they want me 
to.”

Carlson praised the program for 
making “very strong, well minded 
adults.

“They have a sense of knowing 
what they want, are not scared to 
volunteer or help out. They have 
skills a lot of kids should have.”

Carlson recalled her son receiv-
ing praise for a presentation at 
school.

“‘You’ve done this before and it 
shows’,” she recalled the teacher 
saying.

Like other leaders, she struggles 
to retain teen members, a pattern 
seen in many sports and activities.

“There’s so much sport, jobs in 
the outside world pulling them 
away and they see 4-H as so much 
work,” said Carlson.

She doesn’t think a monthly 

meeting should be a burden to 
members, noting how much a 
club has to offer in teaching life 
skills while also having fun.

Carlson saw her service on 4-H 
boards as helping the grassroots 
program.

“We have to think about what do 
members want to see,” said Carl-
son, who hopes to one day take a 
4-H livestock judging team to 
Denver, Colorado.

Beyond 4-H, she enjoys baking 
and quilting, is active with the 
local community association hall 
and has contributed her time to 
school graduation committees in 
the past. In October, her thoughts 
were on planning the Christmas 
in November craft fair in Cherhill.

For her contributions to 4-H 
and her community, Carlson was 
inducted into the Alberta 4-H 
Hall of Fame in 2015.

Local parent Michelle Haltiner, 
who regularly helps Carlson with 
club work, noted her ability to get 
people motivated.

“Dorothy can  get a lot of people 
to do a lot of things without them 
knowing they’re actually doing  

it,” she said.
She credits Carlson for helping 

turn around her shy son during 
his time in 4-H.

“He’s now 20 and can talk to 
anybody anytime,” Haltiner said.

Haltiner said being a general 
leader is a big job to take on.

“It’s a tough job. I don’t think I’d 
ever want it,” she said, citing the 
co-ordination of projects and 
online registrations.

“Her job as leader never ends, 
it’s 24 hour a day, sometimes 365 
days a year,” said Haltiner, citing 
summer events that include 
camps and livestock shows.

“She’s a kind, caring woman 
who gives a lot of herself to every 
kid in the club. She does it out of 
the kindness of her heart because 
she wants to see every child suc-
ceed,” she said.

Haltiner said Carlson makes 
sure members respect one anoth-
er and do not ridicule or bully 
others.

“If Dorothy was not there, the 
club would not be what it is.”

karen.morrison@producer.com

VOLUNTEERING

4-H is a year-round 
commitment for Alta. leader
Longtime volunteer plans to remain actively involved as long as she’s needed

Donna Carlson keeps busy both on and off her cattle farm at Cherhill, Alta., volunteering in 4-H and her community.  |  KAREN MORRISON 
PHOTO
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The success of a kitchen 
renovation is in the details. 
It is well worth the effort to 

make comprehensive notes of 
every little detail. Not only will 
you save time in the long run but 
it will also save money by having 
fewer recalls of the trades.

The first question to answer is 
whether to use a general contrac-
tor or be your own general con-
tractor. The contractor lines up all 
the trades and knows how to 
estimate the time required for 
each phase and keeps the reno-
vation moving smoothly. 

Be realistic about your skills. It is 
usually best to stick with the pro-

fessionals. They can access the 
materials they need much faster 
and save delays. Getting the job 
done right the first time saves 
endless hours of future frustra-
tion. 

Take cabinets as an example. If 
they are not properly installed, it 
impacts the installation of coun-
tertops and backsplashes.

One recommendation I have 
from personal experience is that 
you should consider doing kitchen 
and bathroom renovations at the 
same time. The space is smaller but 
it requires the same trades.

Assume that the renovation will 
likely take longer than you expect. 

The appliances

Don’t keep old appliances 
when doing a major renovation. 
The kitchen is built around appli-
ances so select them before start-
ing the floor plan. 

The trending colour in appli-
ances is a glossy high tech white 
reminiscent of a smartphone. 

Handles are stainless steel. Black 
is also popular and gray tones are 
available. 

Retro colours of the 1950s such 
as beach blue, pink lemonade, 
buttercup yellow and cherry red 
are making a comeback.

Check Consumer Reports for rat-
ings on appliances. A quiet dish-
washer that does a good job is an 
asset. Refrigerators now have a 
variety of drawers rather than just 
the bottom or top freezer. 

Stoves go beyond gas or electric. 
Steam heat is available for moist 
cooking and baking. Cooktops 
feature induction heat, gas or 
smooth top electric. For the high 
tech chef, Bluetooth is available 
so the oven, microwave and hood 
fan can be synchronized. 

An outside vented hood fan is 
best for eliminating smoke, 
steam and heat from the kitchen.

Kitchen sink garburetors are 
less popular as composting 
becomes more common. A gar-
buretor takes a lot of space in the 
cabinet below the sink.

Floor plan

Measure and create a floor plan 
on graph paper to scale. Start with 
the four walls, windows and 
doorways, then add appliances 
and cabinetry. Now is the time to 
consider if any of the doorways 
can be moved to create a better 
kitchen floor plan.

With one of the kitchens I ren-
ovated, I placed masking tape 
on the floor to show the new 
plan and lived with it for a while 
to decide if the change would be 
comfortable.

Consider creating work centres 
such as a baking station or a bev-
erage station. Don’t plan to store 
heat sensitive items such as wine 
or spices and herbs in warm 
places like beside the stove or 
over the fridge.

The work triangle is the dis-
tance between the refrigerators, 
stove and sink. Too many steps 
are tiring, but adequate work-

RENOVATION DETAILS  

Tackling a kitchen makeover 
It pays to sweat the small stuff when it comes to kitchen renovations

TEAM RESOURCES

SARAH GALVIN, BSHEc

CONTINUED ON NEXT PAGE »

LUXURY TOUCHES
Sometimes you want to 
live a little and depart from 
utilitarian. Think of these ideas 
as jewelry that can accessorize 
but are easily changed without 
disrupting the kitchen if the 
fashion changes.
• To add sparkle to kitchens, 

chandeliers are trending.
• Long days in the kitchen 

make the feet and legs tired. 
There are numerous options 
for high-end cushioned floor 
mats.

• A sink faucet can be a focal 
point. There are many 
flashy, yet functional, 
faucets available. 

Q: Ev e r  s i n c e  my  hu s b a n d 
started taking those little 

blue pills a few weeks ago, our sex 
life has improved immensely. It is 
still not as robust as it was when we 
were fi rst married many years ago, 
but it is  a huge step up from the 
frustrations we have experienced 
more recently. I do not want to 
sound unappreciative but even 
though life is more satisfying for 
me now, I am struggling a bit with 
it. It just feels funny to think that 
my husband’s love for me is en-
capsulated in a little pill we pick up 
from the pharmacy. It doesn’t feel 
authentic.

A: You might find it useful for 
you and your husband to see 

your family doctor together. You 
seem to have some bad informa-
tion about the medication that 
your husband is taking.

Your physician can help both of 
you better understand what your 
husband’s  medication is doing.

The pill has nothing to do with his 
feelings for you. All that his medi-
cation does is give him the capabil-
ity to be intimate. 

The feelings are already there. 
They just needed some help. The 
pill does not work if no love is there 
with which to begin. 

Most relationships have periods 
when people do not get along. 
Financial problems, worries about 
children, unpredictable weather, 
intrusive in-laws and daily ten-
sions can create a rift between a 
couple.

A little pill is not going to bring 
their relationship back for them. To 
reconnect, they have to resort to 
the old-fashioned, one on one 
moment together, talking through 
anxieties and reaffirming their 
commitments and respect for each 
other.   

Once they have recommitted 
themselves to the relationship, the 
pill can help them enhance inti-
macy.

We can never replicate in our 
laboratories what nature conjured 
in the first place. The medication 
your husband is taking may help 
your sex life but chances are that it 
w i l l  n o t  b e  t h e  m a g n i f i c e n t 
moment it once was.

That is all that you can expect and 
that is all that is likely to happen, 
and that’s not so bad.

SPEAKING OF LIFE

JACKLIN ANDREWS, BA, MSW

Jacklin Andrews is a family counsellor 
from Saskatchewan. Contact: jandrews@
producer.com.

RELATIONSHIPS

Sex vs. 
intimacy

Financial problems, 
worries about children, 
unpredictable weather, 
intrusive in-laws and 
daily tensions can create 
a rift between a couple.
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and classic styles don’t look dated 
in a year or two.

Suitable floorings range from 
hardwood to ceramic or stone tile 
to sheet goods. Tile is unforgiving 
and dropped dishes will break. As 
well, it is hard on the feet if you 
work long hours in the kitchen. 

Marble is popular in countertops 
and backsplashes but expensive 
and not always available. There are 
good quality laminates in natural 
stone colours that can serve just as 
well. Stone, slate and marble also  

chip, scratch and stain.
Tile is still the most popular back-

splash. Tempered glass is another 
option. Either paint the wall or use 
wallpaper for colour and install tem-
pered glass over it for the backsplash.

The focal points in the kitchen are 
above the stove and above the sink. 
They would be the places to use dec-
orative features in the backsplash.

Window coverings should be 
simple and easily pulled out of the 
way. Pleated shades or venetian 
blinds are still the favourite option.

Choose a single finish for the fau-
cets and drawer pulls. Most popu-
lar is brushed nickel. The faucet for 
the main sink is another opportu-
nity to create a focal point. The 
gooseneck style is practical for put-
ting large pots and canners in the 
sink.

space around each is essential. 
Separating the stove and sink is a 

good idea because both are heavy 
use areas. 

The kitchen in my 1960s bungalow 
was completely inefficient with 
space wasted by a peninsula, a hang-
ing upper cabinet over it and a built-
in kitchen table with bench. Storage 
and counter space were lacking. 

By removing the kitchen table 
and benches I was able to relocate 
the refrigerator and move the hall 
entryway. This created a large coun-
ter space adjacent to the stove.

The sink is the most difficult and 
expensive to move, especially if the 
basement is developed. 

This is the time to think about 
sinks. One reader suggested taking 
your largest pot and biggest baking 
sheet to the store when you select it. 

Consider the practicality of sink 
materials. The farm style ceramic 
sinks do chip and stain so dishes 
dropped in them will most cer-
tainly break. Stainless steel is still 
the number one choice.

If you have an island, consider 
placing an extra small sink there. It 
will keep people away from the 
dish-cleaning centre if they need to 
get water.

Garbage, composting and recy-
cling are easily overlooked. There 
are a variety of options, including 
under-sink garbage cans that 
swing open when the cabinet door 
is opened. Trash compactors can 
be useful. You may decide to have 
this station outside the kitchen.

Cabinets

Experts suggest devoting about 
40 percent of the budget to the 
cabinetry. The most popular finish 
is a wood stained in a warm colour, 
and brushed nickel is the most 
popular choice for hardware. 

If you are using a single knob on a 
drawer, it should be placed slightly 
higher than centre. If it is placed in the 
actual centre, it will appear off-centre 
when viewed from standing height.

Contrasting cabinet colours are a 
popular trend. If you have an island 
or standalone piece, consider mak-
ing the cabinets a different colour 
or finish from the majority of the 
cabinets or make the base cabinets 
a different colour from the upper 
cabinets.

A flat panel door or drawer gives a 
modern look, whereas a framed 
piece is more traditional.

Decide how you want to finish the 

space between the upper cabinets 
and ceiling. You can leave it open, 
close it with a soffit or take the cabi-
net right to the ceiling.

Side mounts on drawers can 
handle 75 pounds (34 kg) or more 
weight. Centre mounts are intend-
ed for small, lightweight storage to 
a maximum of 35 pounds (15 kg). 
Look for drawers that have a soft 
close feature. This stops them from 
slamming shut.

Pullout shelves in the base cabi-
nets allow for better access to this 
storage space.

If you do a lot of baking, consider 
having a lower pullout shelf in the 
pantry that could accommodate 
large containers for flour and sugar.

As you plan the cabinetry, con-
sider if you have any special appli-
ances that require more space. My 
stand mixer is about one inch (2.5 
cm) too tall to fit under the stan-
dard cabinet so an adjustment had 
to be made at the time of installa-
tion. I use it a lot so I like to have it 
on the counter top.

Lighting and electrical

The codes are constantly chang-
ing so chances are electrical up-
grades will be required. For exam-
ple, ground fault circuit interrupter 
plugs are required around the 
kitchen sinks. As well, you may 
need to add more breakers in the 
main electrical box.

Don’t forget to add electricity to 
the island or peninsula.

Plan lighting so the electrician 
can do all the wiring at the same 
time. There are three types of light-
ing: task, mood and general. The 
overhead light is for general light-
ing. Pot lights are common for task 
lighting over the sink or stove. 

Under-cabinet lighting serves as 
task lighting but also mood light-
ing when all the other lights are 
turned off.  

Have them all on different switch-
es. You may want to choose a special 
light, over the island for example, to 
create a focal point and dress up the 
space but be careful with the budget. 
It is easy to overspend on lighting.

Materials 

After all the planning has been 
completed, you can do the fun stuff 
in choosing the finishes. If you are 
doing a major renovation, don’t fall 
for trendy stuff. You are going to live 
with this kitchen for a long time,  

Sarah Galvin is a home economist, 
teacher and farmers’ market vendor at 
Swift Current, Sask., and a member of 
Team Resources. She writes a blog at 
allourfingersinthepie.blogspot.ca. Contact: 
team@producer.com.

FAR LEFT: This space is used 
as a work area to keep clutter 
off countertops but it could 
also be turned into a pantry.

LEFT: A pullout spice rack 
makes everything easy to 
find.

ABOVE: A small sink on the 
island keeps the main sink 
available for washing dishes.

RIGHT: A beverage centre is 
neatly hidden behind a door 
that lifts up. There is a pullout 
tray for easy access.

OPPOSITE PAGE: Birdcage 
style crystal chandeliers light 
up the island work area and pot 
lights provide ambiance for the 
countertop. There is electricity 
on the island and ample space 
beside each appliance and 
sink.  |  SARAH GALVIN PHOTOS

TWO
GREAT WAYS
TO GROW YOUR

REWARDS

REWARDS PROGRAM

Visit CANTERRA.COM for full program details.

Sign up for Germinating Success™ and Real Farm Rewards™ 
to see how BIG your rewards cheque could be.



BY KAREN BRIERE
REGINA BUREAU

GOULDS, N.L. — There was nev-
er a doubt that Rebecca Williams 
would be the fourth generation to 
operate Forest Pond Farms Ltd.

The dairy barn is her happy place.
“I love it,” she said. “That’s simply 

it. I’ve never wanted to do anything 
else.”

At 20 years old, she has a two-year 
dairy business management diplo-
ma from Nova Scotia Agriculture 
College under her belt and was 
contemplating a return for two 
more years to obtain an agri-busi-
ness degree. She decided her heart 
was at home in Newfoundland and 
Labrador with the herd.

“I’m ready to be home,” she said. 
“For good.”

Her dad, Ray, is currently in 
charge, and they have no formal 
succession plan in place, but 
Rebecca says she is ready to take 
over. Darlene, her mother, says 
when Rebecca came home from 
Nova Scotia on school breaks, she 
ran the show.

“I’m OK with working every day,” 
Rebecca said. “I enjoy getting up 
and working all day long.”

The family milks 170 cows at 5:30 
a.m. and 4 p.m. each day, and has a 
about 200 head. The cows are 
housed in a free stall barn with a 
parallel milking parlour.

They operate in conjunction with 
Pond View Farm next door to share 
some equipment and facilities.

Milk is picked up every second 
day by Central Dairies, an Agro-
Pur company, and shipped to the 
mainland for further processing. 
Only fluid milk, some cheese and 
b u t t e r  a re  p ro c e s s e d  o n  t h e 
island.

Transportation is a challenge for 
the island’s 27 dairies.

There is no auction or feedlot, so 
cull cows are shipped by truck and 
ferried off the island.

“We keep a lot of bulls for our own 
use for beef,” Rebecca said. “We sell 
some to hobby farmers.”

The Williams family makes silage 
bales and mixed ration of feed daily 
but much of the feed is imported 
from the mainland because of the 
short growing season and lack of 
land available to grow it.

“It takes 12 hours to come across 
the island from Port-aux-Basques,” 
said Darlene, referring to where the 
ferry unloads on the other side of 
the island.

Rebecca said other cost-of-pro-
duction challenges are the weather 
and labour.

“People don’t want to do a heavy 
labour job,” she said. “Getting 
someone new is hard.”

Rebecca has shown cattle at 
events around the province since 

she was four years old. She be-
lieves that connection developed 
with cattle in the show ring played 
a big role in shaping her career 
choice.

“There’s just the rush of being in 
the ring,” she said. “

But there’s also extra responsibil-
ity and work ethic you get from 

doing that.” 
Rebecca is involved in the New-

foundland and Labrador Young 
Farmers’  Forum and said it ’s 
important for the next generation 
of farmers to educate themselves, 
implement new methods and tech-
nologies and tell their stories.

As part of that, she began doing 

tours on the farm that attracted 
500 children over the last three 
years. 

She and her sister work with the 
School Milk Foundation of New-
foundland and Labrador and Agri-
culture in the Classroom to con-
duct the tours, which she describes 
as eye opening for both students 

and teachers.
On three different tours, the 

attendees even got to see a calf being 
born, and Rebecca said she was 
surprised that parents and teachers 
on the tour didn’t all know a cow 
had to have a calf to produce milk.
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ON THE FARM

REBECCA WILLIAMS
Goulds, N.L.

ON THE FARM

Maritime farmer all smiles when she’s milking
Young dairy producer eager to implement new technology and ideas into the family operation

TOP: Rebecca Williams is only 20 but knows she wants to spend her life at Forest Pond Farms in Goulds, N.L., where she grew up.

ABOVE: Milk is collected in the parallel milking parlour and delivered to the mainland for processing.  |  KAREN BRIERE PHOTOS

CONTINUED ON NEXT PAGE »



“Maybe 50 out of those 500 kids 
will work in ag some day,” she 
mused. “As young as they are, they 
now know they need agriculture 
every day.”

Because of Newfoundland’s 
geography, farms are often close to 
residential areas. Rebecca said 
there are sometimes complaints 
when manure is spread or when 
tractors take up too much space on 
narrow roads but she is unapolo-
getic.

“We’re feeding your family,” she 
said. “We were doing our work 
before you got out of bed.”

She and her parents have work 
to do to transition the operation 
so she can continue that mission 
of feeding other families. She is 
eager to introduce new practices 
and technology she learned at 
school.

“It’s a tension thing that we face 
every day,” she admitted, but said 
her family isn’t different from other 

farm families in that respect.
According to Statistics Canada, 

only 5.7 percent of the province’s 
farms have written succession 
plans.

Rebecca is also concerned that 
the number of dairy farms is drop-
ping. In 2002, there were 41.

“I worry that small farmers that 
have such passion aren’t going to 
make it as the industry grows..”

karen.briere@producer.com
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Q: What is your personal opin-
ion about the upcoming 

marijuana legalization in Canada?

A: I am concerned and hope 
that the overall effect will 

be to reduce the amount of crime 
associated with the illegal drug 
trade. If the government taxes it too 
much, people will still go to their 
usual dealers. 

It is well known that cannabis is not 
good for children and can cause a 
lack of motivation and even precipi-
tate psychotic breakdowns in vul-
nerable individuals. If adults have 
easy access to it, then it might be dif-
ficult to keep it out of the hands of 
their children. Also, illegal drug deal-
ers are already targeting schoolchil-
dren, so I am sure they will continue 
to do so, even with the new laws.

I am also concerned that today’s 
marijuana is much stronger than it 
used to be so some people may 
overdose or have side-effects such 
as confusion and hallucinations.

 There are also concerns with 
driving under the influence. 

BENEFITS OF BACTERIA

Q:  The science news is now 
fairly liberally strewn with 

news of research into the influ-
ence of our microbiome on overall 
health. I wish that this understand-
ing had developed many years ago. 
It would have made my life easier. 
I have read with interest your col-
umn on chronic diarrhea.

I am 87 years old and have suf-
fered virtually all my life with 
chronic diarrhea. Its onset may 
well have been due to my early 
childhood in Iraq where I likely had 
experienced enteritis. I never could 
find any treatment offering more 
than short-term relief.

After a particularly severe bout 
that was leaving me dehydrated, I 
decided to try probiotics. I had 
taken an occasional drink of probi-
otic yogurt and it seemed some-
what beneficial.

 From a pure liquid stream, my 
stool became firmer than I had ever 
experienced. Since then, I have 
found that a regular intake of probi-
otics helps maintain a relatively 
healthy gut. This spring, I had a bout 
of pneumonia. I went into the hos-
pital with good firm stool. However, 
the antibiotics administered com-
pletely upset my gut and I spent the 
whole night with constant diarrhea.

A: Antibiotics is one cause of 
diarrhea because it wipes 

out the normal, protective bacteria 
present in your intestines and al-
lows more pathological ones to take 
over, such as C. Diffi  cile. As you age, 
this becomes an even greater prob-
ability. Probiotics contain natural 
good bacteria and yeasts. Lactoba-
cilli are the most common and can 
be taken in capsules.

Clare Rowson is a retired medical doctor in 
Belleville, Ont. Contact: health@producer.com.

A robot pushes feed to the family’s 200 dairy cows.  |  KAREN BRIERE PHOTOS

HEALTH CLINIC

CLARE ROWSON, MD

 

I worry that small farmers 
that have such passion aren’t 
going to make it as the 
industry grows.

REBECCA WILLIAMS
FOREST POND FARMS LTD.

LEGALIZATION ISSUES

Dangers of 
marijuana

KING OF THE 
COMBINE

MAKES MODELS
JOHN DEERE 50, 60 AND 70 SERIES COMBINES, 00 AND 10 SERIES COMBINES, CTS AND CTS2 COMBINES

CASE WIH 21XX, 23XX, AND 25XX SERIES COMBINES, 5088, 6088 AND 7088 COMBINES,10, 20, 30 AND 40 SERIES COMBINES

CLAAS 670, 730, 730P AND 740 SERIES COMBINES, 780, 770, 760 AND 780 SERIES COMBINES, 780TT, 770TT, 760TT AND 750TT SERIES COMBINES

MASSEY FERGUSON 60, 70, 80, 90 AND 95 SERIES COMBINES, 20, 25, 40, 45, 60 AND 65 SERIES COMBINES

NEW HOLLAND TX AND CX SERIES COMBINES, TR AND CR SERIES COMBINES

GLEANER R, A AND S SERIES COMBINES

WE NEED THE FOLLOWING TRADES: 

USED COMBINE PROGRAM* Pattison Agriculture is selling off their used combine 
inventory. Now is the best time to buy and save!

AGGRESSIVE
PRICING & 

FINANCING 
OPTIONS

PLUS

10,000 AIR MILES®

 Reward Miles 
given to customer purchases for 
every combine sold**

 1-833-PATTISON

NUMBER OF   
UNITS YEAR  MAKE MODEL
2 2016 JOHN DEERE S680
11 2016 JOHN DEERE S690
8 2015 JOHN DEERE S680
10 2015 JOHN DEERE S690
13 2014 JOHN DEERE S680
22 2014 JOHN DEERE S690
12 2013 JOHN DEERE S680
21 2013 JOHN DEERE S690
4 2012 JOHN DEERE S670
3 2012 JOHN DEERE S680
5 2012 JOHN DEERE S690
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charges and fees on air, hotel and car rental Rewards. Travel Rewards may be subject to a minimum advance booking and availability from participating 

or call the AIR MILES Customer Care Centre at 1-888-AIR MILES (in Toronto (416) 226-5171). Trademarks of AIR MILES International Trading B.V. Used 
under license by LoyaltyOne, Co. and Pattison Agriculture.
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AFTER THE FARM

SNOWBIRD LIFESTYLE

BY SHIRLEY BYERS
FREELANCE WRITER

Cl a y t o n  a n d  M a r j o r i e 
Markusson have been fly-
ing south for 17 years.

 They spend about four months in 
Texas and the remainder at their 
home on Fishing Lake, about 19 
kilometres from Foam Lake, Sask.

The first time they travelled to the 
United States for the winter, they 

went with another couple. They 
later bought a 16 x 60 foo t mobile 
home, which is now located in a 
trailer park in McAllen, a city in the 
Rio Grande Valley.

They say they prefer the Texas 

climate to Phoenix ,  Arizona, 
another popular snowbird destina-
tion, for one important reason: 
“Not as many allergy and air prob-
lems for me,” says Marjorie.

At a population of about 100,000, 
McAllen is considerably smaller 
than Phoenix, although it has 
grown since they first went there 
and swallowed up the little towns 
around it, says Clayton.

“We’re very close to grocery 
stores, pharmacy, everything we 
need, “ says Marjorie. “We don’t 
have to venture far but we do go to 
other parks to visit.”

There’s plenty to do in the trailer 
park too. Classes and activities 
offered on-site include everything 
from Bible study to dancing, from 
bingo to cardio, from bowling to 
genealogy to stained glass. Clayton 
golfs once a week, Marjorie enjoys 
doing Swedish embroidery, a craft 
she learned at the trailer park, and 
they both like to play cards. Early 
on they found a church home in the 
community and a farmer friend 
that they make sausage with. 

It’s become like a second home.
“People say welcome home when 

we get there,” Marjorie says. “It’s 
pretty nice.”

Before retirement they went south 
for only a few weeks each winter and 
tasks such as grain hauling and buy-
ing seed brought them home earlier. 
Now they can stay a little longer, 
though they never leave Saskatche-
wan before Christmas and generally 
spend about four months at their 
winter get-away.

It was probably just as well those 
early holidays were shorter. Marjo-
rie says she “got awful homesick” 
that first winter. One of the cons of 
the snowbird life, she says, is “not 
being here when grandchildren, 
great-grandchildren are born, not 
being here, missing birthdays, 
missing weddings….”

“Missing funerals,” Clayton adds.
They always celebrate Christmas 

at the lake with their family of three 
daughters, one son, 15 grandchil-
dren and seven great-grandchil-
dren before they head south. Their 
beach front home has plenty of 
bedrooms and bathrooms and 
includes a second story with a the-
atre room, a family room with a 

pool table and a sunroom looking 
out over the lake. It’s perfect for 
family gatherings, like the celebra-
tion of Clayton’s recent birthday 
which began Thursday and ended 
Sunday morning. “We built our 
home for the kids to come and live 
in it,” Marjorie says with a smile.

When they retired they talked a to 
their three daughters and one son 
about various options such as sell-
ing the land or renting it. They were 
hoping their son would farm but he 
chose another career, as a trucker. 
One of the daughters loved the farm 
but realized she could never farm.

The only descendent who might 
have wanted to farm is a grandson. 
Now 25, he was too young when 
they retired to think of taking it on. 
But he does live in the farmhouse.

“I guess if we could have seen 
ahead that Jay would have liked to 
(take over the farm) we could have 
kept on,” says Clayton. “We could 
have easily kept on. We would have 
had to hire help.

“It was time to trade off some of 
the machinery. I thought it was a 
good time to do it. I still think that 
but… .”

They sold their machinery at an 
auction, and eased into retirement 
by renting some of the land and 
arranging for another farmer to cus-
tom farm some of it. They eventually 
sold four quarters and arranged to 
cash rent the remaining 11 quarter 
sections to Clayton’s nephews, an 
arrangement that still continues.

Was it hard walking away from the 
farm?

“Not really,” says Clayton. 
Marjorie thinks it may have been 

harder for Clayton than for her.
Clayton says no but concedes that 

“I get more restless when they’re 
combining now, wanting to be out 
there, than I did when I was farm-
ing,” added Marjorie.

“He cares about how it’s going …. 
It would really concern him if 
things weren’t going well for them.”

It makes a difference though that 
it’s his nephews farming the land. 
“Yes, that means a lot,” he says.

Marjorie nods. “They’re good 
boys,” she says.

FOR A RELATED STORY, SEE PAGE 65 »
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BY SHIRLEY BYERS
FREELANCE WRITER

Joe and Suzanne  Lefebvre of 
Ontario bought a travel health 
policy in October 2010 spe-

cifically for an Alaskan cruise they 
would take the following May.

On the fourth day of the cruise, 
Joe, who was 80 at the time, had to 
be hospitalized in Fairbanks with 
pneumonia. Complications set in 
and he spent 15 days in the hospi-
tal ,  after  which their  insurer 
arranged to fly the couple to a hos-
pital in London, Ont., quite near 
their home.

That was all the insurer would do 
for them. The company refused his 
claim because Joe had a heart con-
dition, atrial fibrillation, which he 
hadn’t disclosed on the insurance 
application. 

In its defence, the insurer said the 
application had read, “If you are 
unsure if you have ever had a heart 
condition, please consult your 
doctor.”

Joe did have atrial fibrillation, 
stemming from a blood clot in 
2008. The questionnaire in the 
application he filled out had stated 
that insurance would be denied for 
pre-ex ist ing condit ions that 
weren’t stable before a trip. 

Because his pre-existing condi-
tion had been stable for three years 
at the time of his hospitalization, 
the Lefebvres had assumed they 
weren’t required to include it on 

the application.
Their request for a review led to 

another refusal. Joe and Suzanne 
were left to deal with a $107,000 
medical bill.

In the world of travel insurance 
plans, the phrase “pre-existing 
conditions is a very important. 

A c c o rd i n g  t o  a n  a r t i c l e  o n 
SnowbirdAdvisor.ca, every medi-
cal condition you have ever had, no 
matter how trivial, qualifies as a 
pre-existing medical condition. 
Any and every physical condition, 
symptom, illness or disease that 
you have sought treatment for 

could turn out to be a pre-existing 
condition that can absolve an 
insurer from paying out.

As well, if test results uncovered a 
new medical issue while applying 
for insurance, that issue would be 
considered a pre-existing medical 
condition and excluded under 
your policy.

However, there is a good part to 
this. Even if you have pre-existing 
medical conditions, you can still be 
covered if those conditions are stable 
and have been controlled for a mini-
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mum period of time when you apply 
for your policy. These periods are 
usually 90, 180 or 365 days, depend-
ing on the policy, your conditions 

and your age at the time you apply.
The assumption is  that  any 

changes to a pre-existing medical 
condition during that minimum 
period indicates that the condition 
is no longer stable. 

As well, changes also include any 
new medication or even dosage 
changes to an existing medication 
used to treat a pre-existing medical 
condition.

Finally, how “stable” and “pre-
existing condition” are defined and 
what exactly they mean can differ 
greatly from policy to policy.

The moral of the story? Know your 
medical history. Don’t be hasty in 
filling out the forms. Talk to your 
doctor about any pre-existing con-
ditions. Get a list of prescriptions 
and procedures with dates. It’s easy 
enough to forget something that 

could be crucial in the event you 
have to collect on your policy.

Other elements of travel insur-
ance policies that snowbirds need 
to know include:

Coverage

Travel medical insurance exists 
to cover those procedures that are 
of an emergency nature. It does not 

cover elective or non-medically 
necessary procedures, though it 
might cover your travel expenses if 
you need to cancel your trip or 
come home early.

Eligibility

To be eligible for travel medical 
insurance you will generally need 
to:
• be covered by your provincial 

government health care plan for 
your entire trip

• apply for your insurance from 
within Canada before you leave 
for your trip 

• purchase insurance for your 
entire trip

• not make any misrepresentations 
on your insurance application

Travel medical insurance provid-
ers aim to recover some of your 
medical expenses from your pro-
vincial government, so if you aren’t 
covered by your provincial health 
care plan, your snowbird medical 
insurance may be invalid or limited.

Effective date

Your insurance coverage usually 
begins on the effective date, which 
simply means the date on which 
you actually depart on your jour-
ney to your winter nest.

At the other end of your trip is the 
expiry date. For single trip policies 
(you’re going there and will pretty 
much remain there until you return 
to Canada), your coverage will 
expire on the return date as you 
indicated on your application. For 
multi-trip policies (you’ll be back 
and forth a bit), your coverage 
expires on the last day of the policy 
term, usually 365 days after the 
effective date.

If you can’t return to Canada on 
your stated return date because of 
flight cancellations, weather or 
other specified reasons such as a 
medical emergency, your policy 
should extend the expiry date of 
your coverage from 24 to 72 hours. 
But again, read the fine print.

Extending your trip

It’s the end of your trip and you 
want to stay just a little bit longer? 
Your policy should allow you to 
extend your coverage for an addi-
tional fee, subject to there being no 
change in your health or medication.

Cancellation refunds 

If at some point after you purchase 
your travel medical insurance and 
before your departure date you have 
to cancel your winter travel plans, 
your policy should have a provision 
that allows you to cancel it and 
receive a full refund, possibly minus 
an administration fee.

 » CONTINUED FROM PAGE 21
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BY SHIRLEY BYERS
FREELANCE WRITER

Retiring farmers have many 
reasons for not wanting to 
sell their land, and there are 

alternatives, says Duane Guina, 
executive director of Farmland 
Legacies, a registered, non-profit 
charity, which holds agricultural 
land in trust and promotes sustain-
able values.

“Some don’t like the direction that 
agriculture is going in,” Guina says.

He says issues some retiring farm-
ers have with selling their land  are 
family histories tied to the property, 
certain practices the farm has oper-
ated under such as wildlife friendly 
or organic that they would like to see 
continued. As an alternative to sell-
ing, some farmers might consider 
donating some or all of their farm to 
Farmland Legacies.

The organization had its begin-
nings in the late 1980s and officially 
came into being in 1996.

“It was a time of farm crisis,” says 
Guina. “There were debt moratori-
ums, people were losing land to 
financial institutions because it was 
over leveraged.”

“We don’t hear the alarming sto-
ries so much now but farm debt 
across Canada is still very real. It has 
grown from over $5 billion in the 
1970s to over $65 billion by 2011.” 

The Farmland Legacies founding 
group was ecumenical with repre-
sentatives from the Anglican, Cath-
olic, Lutheran and Mennonite 
faiths. Concern over farm debt 
inspired them to look at alterna-
tives. They also wanted to model a 
way of farming that was more sus-
tainable.

The Home Quarter, agricultural 
headquarters of Farmland Lega-
cies, is located on an organic farm 
near Little Quill Lake near Wynyard, 
Sask. It aims to be a model for sus-
tainable land use. The farm’s out-
put, which includes a herd of cattle, 
supports Saskatchewan food banks.

On-site facilities, when fully devel-
oped, are expected to provide living 
quarters and educational space for 
participants and visitors.

Funding comes from from grants, 

private donations and revenue from 
the farm. Eventually, the goal is to 
no longer require donations, says 
Guina. 

Legacies donor 

Trent Watts grew up on a mixed 
farm near Lloydminster, on the 
Alberta side, with his parents and 
two sisters. His great-uncle, Tom, 
lived on a half section next to theirs.

“This was land he had homestead-
ed, and in the way of those times the 
house was built closer to the centre 
than the edge of the property,” Watts 
says. He has many fond memories 
of visiting his uncle, of skating on the 
big slough on his farm, of picking 
rocks, helping him with his cattle. 

He spent a lot of time playing with 
his cousin along the banks of the 
coulee that ran through the farm, 
looking for beavers and hunting 
ducks as he got older. He remem-
bers the amazing prairie flowers: 
crocuses, brown-eyed susans and 
the saskatoon bushes. There was a 
big rock they thought was probably 
a buffalo rubbing stone, and acres 
and acres of wild prairie grasses.

“Somehow that seeps into your 
soul and becomes a part of who you 
are. You don’t know it is happening 
at the time,” he says. “It informs a lot 
of what is still important in my life 
today.”

As a young adult, he would come 
back with his wife, Cathy, and chil-
dren and visit Uncle Tom. When 

Tom died in the early 1970s, he 
willed his farm to Watts.

Watts rented it out for a few years. 
He took his kids there but he knew 
they would never farm.

There had been some surprise 
about his uncle’s decision to leave 
his farm to his nephew. As he pon-
dered what he would do with the 
land, that was in his thoughts. He 
also thought a lot about the land and 
the prairie grasses on it — a portion 
of the half section had never been 
under the plow

“I started imagining what the 
potential of this was. I really wanted 
the land to be farmed in a way that 
would preserve as much as possible 
the native plants and the history of 
the land,” Watts says.

He looked at Ducks Unlimited and 
the Nature Conservancy but when 
he found an article in the United 
Church Observer about Farmland 
Legacies something told him this 
would be the best fit.

He wrote to his children, his sisters 
and the nieces and nephews and 
told them what he was thinking. He 
told them he wanted to have their 
blessing before going ahead.

“Everyone was fine with that,” he 
says. “We went on the land, walked 
it as much as we could so that every-
one understood what was going to 
happen.

“It was not about making money 
on this land. It was about being a 
good steward.” 

SUSTAINABILITY

Prairie land conservancy provides alternative

WHEN YOUR FARM NEEDS 
STRONG GENETICS

VIGOROUS GROWTH 
DEPENDABLE  RESULTS

CANADA PRAIRIE SPRING WHEAT

AAC ELIE
CANADA WESTERN SPRING WHEAT

AAC REDBERRY

CANADA WESTERN SPRING WHEAT

CANADA WESTERN SPRING WHEAT

AAC PREVAIL VB
W H E AT

CANADA WESTERN SPRING WHEAT

CDC PRECISION

CANADA WESTERN AMBER DURUM WHEAT

NEW 

  CLASS
Strong 

Standing 
Semi 

Dwarf 
Grain 

Protein
Easy to 
Harvest

Midge 
Tolerant

Disease 
Resistance

SY Rowyn NEW! CPSR √ √ √ √ √  √ √ √ √ √ √ √ √ √ √ √ √ √ √ √

AAC Elie CWRS √ √ √ √ √ √  √ √ √ √ √ √ √ √ √   √ √ √ √ √

AAC Redberry NEW! CWRS √ √ √ √ √ √ √ √ √ √ √ √ √ √ √ √ √ √ √ √

AAC Prevail VB NEW! CWRS √ √ √ √ √ √ √ √ √ √ √ √ √ √ √ √ √ √

SY479 VB NEW! CWRS √ √ √ √   √ √ √ √ √ √ √ √ √ √ √ √ √ √

CDC Precision NEW! CWAD √ √ √ √ √ √ √ √ √ √ √ √ √ √ √ √ √ √ 

TAKE A CLOSER LOOK AT OUR 
 EXPANDING PORTFOLIO OF YIELD 

LEADING SEED SOLUTIONS 
ALLIANCESEED.COM 1-877-270-2890

ALLIANCE
SEED

SY Rowyn and SY479 VB are proprietary wheat seeds developed by Syngenta and distributed by Alliance Seed under exclusive license. 
CDC Precision was bred at Crop Development Center, University of Saskatchewan 

NEW 

NEW 

NEW 

NEW 

204-727-2305 
or 800-417-0250

435 Rosser Ave., Brandon, MB

NICARAGUA —  
A JEWEL REVEALED 

January 20-February 3, 2018
COSTA RICA IN DEPTH

January 20-February 2, 2018
EL SALVADOR EXPLORER

February 10-24, 2018
CLASSIC COLOMBIA

February 24-March 11, 2018
DISCOVER SOUTH AFRICA

October 21-November 3, 2018
Leisurely paced, small groups,  

unique experiences and terrific value 
balancing nature, history and culture

ESCORTED TRAVEL 
THE 

CIVILIZED WAY

www.thediscoverytours.ca



NOVEMBER 2, 2017  |  WWW.PRODUCER.COM  |  THE WESTERN PRODUCER24 AFTER THE FARM

BY SHIRLEY BYERS 
FREELANCE WRITER

Al Boyko and  Helene Tremblay-
Boyko got an early start on their 
unique retirement plan because 
they knew they were in uncharted 
territory. There were no models, at 
least in Saskatchewan, for the way 
they wanted to pass on their farm.

The couple have three daughters. 
None of them want to farm and they 
live in Vancouver; Galveston, Texas;  

and just outside Edmonton. Own-
ing a farm in east-central Saskatch-
ewan just wouldn’t be practical.

Boyko and Tremblay-Boyko plan 
to live in their house on their farm 
for as long as they can. When they 
can no longer manage the farm, the 
land will be donated to Farmland 
Legacies, a Saskatchewan-based 
land conservancy, which will 
assume that task. 

Who their land goes to is impor-
tant; how it’s stewarded is crucial. 

The farm, comprising 1,440 acres, 
north of Canora, Sask., is a bit hilly. 
It’s peppered with sloughs and 
bluffs of poplar and willow, and 
other native species provide shel-
ter to lots of wildlife as well as a herd 
of 100 grass-fed, organically raised 
cattle. They also grow organic 
grain, grass and legumes.

“We’re looking at some way to 
involve a new and younger farmer 
so we don’t have to just sell off our 
farm because it would be bought 
up by a conventional farmer in the 
area and they would drain it and 
clear it and level it,” Boyko said.

“At the same time, we need to use 
our land for our retirement income. 
We’re trying to find a way to get 
someone to farm the land without 
selling the farm.”

Boyko and Tremblay-Boyko 
intend to go on living in their house 
on their home quarter and would 
be available to mentor and farm-sit 
when the new farmers need a 
break.

The journey

They began their quest in 2009 
with ads in farm publications. That 
got results, but the candidates the 
ad found weren’t interested in 
renting the land — they wanted to 
buy it — and that would continue to 
be a sticking point for future candi-
dates. 

Land ownership is generally 
pretty important to Canadians 
even as prices spiral to a point 
where it is more and more difficult, 
they say.

When a young South American 
woman wrote to Tremblay-Boyko 
that she and her husband wanted 
to immigrate to Canada and in fact 
wanted to l ive on a farm, the 
Boykos thought their search had 
ended. They already knew the 
young woman’s family and knew 
their values were similar. The 
young couple, Anita and Albano, 
leased cattle from a not-for-profit 
organization and soon had built up 
a herd of 65.

Road block

At the same time Albano found an 
off-farm job and Anita took a two 
year course in prairie horticulture 
offered collaboratively by the Uni-
versity of Manitoba, Olds College 
and the University of Saskatche-
wan. Unfortunately,  ongoing 
immigration problems compelled 
them to leave Canada.

“The immigration targets just 
kept changing all the time,” Trem-
blay-Boyko said.

“I don’t know if it would be differ-
ent now.”

FARM SUCCESSION

Handing off the farm 
to an outsider
Canora, Sask., couple fulfills their farm 
succession dream on their own terms
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That experience left the couple 
discouraged, but after a break of 
about two years they were ready to 
try again, this time with the help of 
a website, Farmlink.net.

A farmland dating site?

FarmLink.net describes itself as 
“a cross between Realtor.ca and 
eHarmony: farm-seekers can find 
detailed property facts as well as 
the terms of lease or succession 
arrangements, while retiring farm-
ers and farmland owners can learn 
about the aspirations and values of 
the farmers they might work with 
and to connect with each other 
through a confidential message 
system.”

Boyko and Tremblay-Boyko were 
the first farm owners in Saskatche-
wan to post their farm on the Farm-
link site. Most of the site’s farm 
seekers were from British Colum-
bia and Ontario. It was difficult for 
some of them to wrap their heads 
around the idea of a farm of more 
than 1,400 acres.

“We learned a new term. They 
called us broad acre farmers,” 
Boyko said.

Added Tremblay-Boyko: “What I 
discovered pretty early on was that 
the candidates we might mesh with 
the best were people in livestock, so 
I started looking at who wants to 
raise cattle/sheep/goats.… I was 
proactive. I must have sent out 200 
emails.”

Around this time the couple 
acquired an additional 16 acres 
near their farm. Once a farmyard, it 
has electrical power to the site, sev-
eral mature trees and a log barn 
that is sound. The new property is 
available to be purchased by who-
ever they might enter into a farm-
ing partnership with.

Journey’s end?

T h e i r  g o a l  may  b e  i n  s i g ht. 
They’re getting to know an Alberta 
family, Dale and Stacey Maier and 
their two children, and so far, so 
good. They’ve met with the Maiers 
and the potential young farmers 
have made several visits to the 
farm. They raise goats. 

The Maiers will require only a 
small portion of the land for their 
enterprise, so the search will con-
tinue for another livestock opera-
tion to rent the rest of the land.

“We’re requiring sustainable 
practice but haven’t hammered 
out a deal,” Tremblay-Boyko said.

There will be separate agree-
ments for the acreage for purchase 
and for machinery use.

The Maiers are also optimistic.
“I think it will be good for us 

because it allows us to get into 
farming without having to put a lot 
of money up front, which we don’t 
have right now,” Stacey Maier said.

“It helps us get into it, pay for 
things as we have money. My hus-
band is still going to be working. 
He’s self-employed as a heavy duty 
mechanic. I’ll stay at home with the 
kids and run the farm part. This 
would allow us to farm without 
coming up with this huge amount of 
money to purchase everything up 
front. It allows us to start small and 
build as we can and hopefully end 
up with less debt and more profit. 
And it also helps because Al and 
Helene have been farming for a 
while and it’s nice to have mentors.

“We weren’t much interested in the 
traditional, ‘borrow lots of money; 
have lots of debt.’ We had been look-
ing for an alternative way to get into 
agriculture. And Al and Helene are 
amazing and I can hardly wait to start 
working with them, to be honest.”

FAR LEFT: Tremblay-
Boyko, on a morning 
cattle check with 
her husband, says 
deer and moose 
share the pasture 
with their cattle and 
it’s important to 
them that they can 
continue to do that.

LEFT: Boyko and 
Tremblay-Boyko say 
that their 1,440 acre 
farm isn’t big enough 
for a conventional 
or organic farmer to 
make a good living, 
but it  would work 
well for at least two 
livestock operations.

can’t 
control 
the 
weather

But with a Cash Advance 
from CCGA you can control 
when to market your crop.
More cash flow means less pressure to sell 
and more control to execute your marketing 
plan, allowing you to sell at the best time for 
the best price.

With your Cash Advance needs all in one place, 
call 1-866-745-2256 or visit ccga.ca/cash.

45 
commodities 

$100k 
 interest free 

$400k  
blended 

interest rate 
below prime
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BY BRIAN CROSS
SASKATOON NEWSROOM

Canadian Pacific Railway says it 
will continue to review its Canadi-
an rail network in an effort to im-
prove safety and find operational 
efficiencies.

However, CP officials declined to 
comment specifically on the future 
of western Canadian branch lines 
that are slated for discontinuance 
in the company’s three-year rail 
network plan.

“As per the Canadian Transpor-
tation Act, railways must prepare 
and keep up to date a plan indicat-
ing … whether it intends to con-
tinue to operate the line or wheth-
er, within the next three years, it 
intends to take steps to discontin-
ue operating the line,” CP said in a 
recent email.

“We are following the process 
prescribed by the (Canadian 
Transportation) Agency, including 
giving any interested party ample 
time to provide feedback.”

In its three-year rail network plan 
published late last year, CP identi-
fied 14 sections of rail line that are 
slated for discontinuance.

The list includes five sections of 
track in Saskatchewan spanning a 
total of 230 kilometres and two sec-
tions of track in Alberta covering 33 
km.

Saskatchewan lines listed for dis-
continuance include:
• a section of the Hatton subdivi-

sion in the province’s southwest 
covering 28.5 km between Hatton 
and Golden Prairie

• nearly 83 km of track on the 
Kerrobert-Rosetown subdivi-
sion between Conquest and 
Herschel

• approximately 112 km of track 
on the CP Radville subdivision  
between Weyburn and Ben-
gough

• approximately 22.7 kilometres of 
track between Kelvington and 
Fosston in the province’s east-
central region

In Alberta, the lines slated for 
discontinuance include:
• approximately 12.4 km of track 

between Stirling and Raymond
• roughly 21.5 km of track on the 

Breton subdivision between 
Buford and Sunnybrook

The plan also lists seven spur 
lines or rail leads, including one in 
Manitoba, one in British Columbia 
and five in Ontario. 

CP spokesperson Jeremy Berry 
said lines are typically selected for 
discontinuance if they haven’t had 
significant traffic in a number of 
years.

“Just because a particular line is 
on the three-year plan does not 
necessarily mean any action will 
lead to discontinuance of rail ser-
vice,” he said.

Shippers who were contacted by 
The Western Producer  declined to 

comment on CP’s discontinuance 
plans.

One shipper who spoke on the 
condition of anonymity said the 
section of track that leads to his 
community has been on and off 
CP’s discontinuance list for the 
past 20 years.

Local producers use the branch 
line to ship producer cars loaded 
with grain and pulse crops, al-
though volumes vary from year to 
year.

He said local shippers are gener-
ally reluctant to comment on dis-
continuance plans because they do 

not want to affect their relationship 
with rail service providers.

In mid-September, CP closed 
several producer car loading sites 
in Saskatchewan citing reduced 
shipping volumes.

Affected locations in Saskatche-
wan included Tompkins, Midale, 

Cupar, Markinch, Grand Coulee, 
Wilcox, Moosomin, Tisdale and 
Qu’Appelle. 

CP now services 27 producer car 
loading sites in Saskatchewan, 
down from 79 in 2005.

brian.cross@producer.com

RAIL SHIPPING

Future of 
branch lines 
depends on 
volume
Canadian Pacific 
Railway identifies lines 
slated for closure

Canadian Pacific Railway’s network plan calls for discontinuance of four branch lines in Saskatchewan and two in Alberta.  |  FILE PHOTO

With yields that lead the Genuity® Roundup Ready® 
segment, 6074 RR proved it could go head-to-head with 
the perceived yield leader, InVigor® hybrids. In 2016, the 
BrettYoung vs. InVigor Challenge Trials were launched – 
these are farmer-run, head-to-head trials across Western 
Canada that featured 6074 RR against the best InVigor 
hybrids. In those trials, 6074 RR yielded 102% of InVigor  
with an average 53.6 bushels per acre. And 2017 results  
are once again proving that 6074 RR can challenge  
InVigor yields.

“The results were very close but 6074 RR out-yielded the 
InVigor variety,” says Mike Bartley at Killarney, Manitoba. 
“In the past usually InVigor has been a bit better than 
Roundup Ready varieties, but 6074 RR can compete with 
InVigor.”

Bartley grew 80 acres of 6074 RR in the middle of a 530-
acre field of InVigor L252 canola. His 6074 RR yield was 
54.8 bushels per acre and L252 was 53.1 bushels per acre. 
He swathed both varieties and says that 6074 RR went 

through the combine easier and threshed easier.

Farmer-run trials; 6074 RR  
out-yields InVigor
In 2017 so far, about a third of the Challenge Trials 
have been harvested and reported. 6074 RR has out-
yielded InVigor varieties in five out of six challenges and 
equaled InVigor in the sixth. In a year of difficult growing 
conditions, 6074 RR is averaging 46.9 bushels per acre - 

6% higher than the InVigor varieties. 

DefendR Sclerotinia tolerance trait
BrettYoung introduced the DefendR™ trait platform as 
part of an active disease management strategy. 6074 RR 
carries the DefendR Sclerotinia tolerance trait and has 
improved Sclerotinia tolerance over susceptible checks. 

“6074 RR has Sclerotinia tolerance at levels that will 
reduce impacts of infection and reduce yield loss 
wherever disease pressure is present,” says Rene Mabon, 
Agronomic and Regulatory Services Manager with 
BrettYoung. 

Mabon says the DefendR trait allows for greater flexibility 
in fungicide application timing if flowering is uneven 
and staggered. Additionally, the improved Sclerotinia 
tolerance can help reduce the impact of Sclerotinia 
in long-flower crops where the window of fungicide 
protection has lapsed.

“If environmental conditions favor the disease, we 
recommend selecting varieties with the DefendR 
Sclerotinia tolerance trait as well as using a fungicide for a 
complete defense.” says Mabon.

For up-to-date results from the Challenge Trials,  
go to brettyoung.ca/6074

BrettYoung™ and DefendR™ are trademarks of Brett-Young Seeds Limited. ALWAYS 
FOLLOW GRAIN MARKETING AND ALL OTHER STEWARDSHIP PRACTICES AND 
PESTICIDE LABEL DIRECTIONS. Details of these requirements can be found in the  
Trait Stewardship Responsibilities Notice to Farmers printed in this publication.  
Genuity®, Roundup Ready® and Roundup® are registered trademarks of Monsanto 
Technology LLC, Monsanto Canada Inc. licensee. All other trademarks are property  
of their respective companies. 10.17 3189

Farmers prove that 6074 RR  
yields like InVigor®

6074 RR VS InVigor Yields
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Source: 2016: Farmer or retailer run trials in Manitoba and Saskatchewan.
 2017: Farmer run trials in Manitoba and Saskatchewan.

“ The results were very close  

but 6074 RR out-yielded the 

InVigor variety. In the past  

usually InVigor has been a bit 

better than Roundup Ready 

varieties, but 6074 RR can 

compete with InVigor.”

     -  Mike Bartley, Grower in Killarney, Manitoba
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BY BARB GLEN  
LETHBRIDGE BUREAU

TABER, Alta. — In this part of the 
world, PGA stands for Potato Grow-
ers of Alberta. In the wider world, 
especially that of sports, PGA 
stands for something vastly differ-
ent.

That’s why Alberta potato grow-
ers found themselves in negotia-
tion with the Professional Golfers 
Association in 1996.

“Who knew what a domain name 
was back then,” said PGA (the pota-
to organization) executive director 
Terence Hochstein. 

But the potato group was alert to 
the possibilities, so it secured the 
www.pga.com web address before 
the golfers did. 

An obsolete golf club called a 
mashie — and French fries served 
in golf clubhouses all over North 
America — were probably the 
closest connections that the PGA 
(the golfers) had with the PGA 

(the potato growers.) 
Writing from the Avenue of the 

Champions in Palm Beach Gar-
dens, Florida, in May 1996, PGA 
program manager Jon K. Colcla-
sure wrote to PGA controller Glenn 
Hurst to make a deal.

“We would like to use the domain 
name noted above and believe the 
Potato Growers of Alberta would 
benefit from using a domain name 
that is not confused with the PGA of 
America,” wrote Colclasure.

But Hurst and growers didn’t 
make a quick assent. Two months 
later, the growers agreed to relin-
quish pga.com for $34,000 — 
$20,000 for the name and the rest 
for expenses in the switch to www.
potatonet.com. 

Ever practical, the growers quick-
ly earmarked the money for re-
search into potato starch.

In hindsight, the price seems low, 
said Hochstein, but the value of a 
web address wasn’t well under-
stood at the time.

That story is one of hundreds in 
the Potato Growers of Alberta his-
tory book published in October, 
which spans the organization’s “50 
years of working and growing 
together.”

Historical data, photos and sto-
ries from potato growers them-
selves are included.

PGA financial administrator 
Wendy McDonald and communi-
cation co-ordinator Deb Brewin 
are the drivers behind the 408-page 
hardcover book. 

“It started as a cookbook. Through 
the years, the association had done 
a number of cookbooks, and it had 
been 18 years, so we thought we 
would do another cookbook to cel-
ebrate the 50th,” said McDonald.

The board had other ideas. Yes, 
they would support a cookbook, 
but a history book should come 
first, they said.

There were “mounds and mounds” 

POTATO GROWERS OF ALBERTA

PGA history: 
when spuds and golf 
got into a mash
A new history book covers 50 years of growing potatoes in Alberta

Deb Brewin, left, and Wendy McDonald examine copies of the Potato 
Growers of Alberta history book. One thousand copies were printed 
of the 408 page book compiled for the PGA’s 50th anniversary.  |  
BARB GLEN PHOTO
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of boxed material amassed over the 
years, including meeting minutes, 
financial reports, newspaper clip-
pings, old newsletters, slides and 
photos.

“There was no organization, 
really, in the boxes,” said Brewin.

“It was a huge undertaking just to 
go through the boxes and see what 
was in there and see what needed 
to be purged and see what needed 
to be kept for our own archives.”

In addition to that material, the 
two asked past and present potato 
growers for their histories, aiming 
to include at least 100 of them in the 
book. About 88 complied, and their 
stories and photos make for inter-
esting reading about early hard-
ships, immigration and, for some, 
internment during the Second 
World War.

The book documents the early 
days of growing potatoes in Alber-
ta, when they were considered a 
market garden crop. Today, some 
45,000 acres of potatoes are grown 
in the province, which is home to 
major processing plants.

“We were gearing towards 200 
pages and when we were getting 
going, I thought we might not make 
it,” Brewin said.

“But the more we dug into the 
boxes and the pictures, the more 
we found. Articles, information 
that needed to be included. So 
deadlines got extended.”

She and McDonald said perusal 
of all the historical data was time 
consuming but entertaining. 

“It’s so interesting. And that’s the 
purpose of a history book. You 
don’t read it from front to back. You 
just flip it open,” said McDonald.

Added Brewin: “Some of the 
growers’ stories, you’d sit back and 
just giggle. They’re very transpar-
ent. I was really humbled to read 
about the hardships that a lot of 
these growers went through, back 
in the 1940s. They didn’t have 
machinery. A lot of it was horse-
drawn and hand-built imple-
ments.

“Those humble beginnings were 
probably what I remember most.

“This isn’t your average history 
book. There’s so much more than 
just stories. There’s authentic, 
original documents that come 
from the people that were on the 
commission at the time.”

The book spans the period from 
1966 to 2016, with a smattering of 
information from earlier days. The 
growers have had several name 
and structural changes over the 
years, going from the Alberta Pota-
to Growers Association to the 
Alberta Potato Commission to its 
current Potato Growers of Alberta 
moniker.

The name of its newsletter has 
also evolved, from the Spud Note to 
the Tater Times to the Common-
Tater, and finally to today’s Potato 
Minute.

The PGA took delivery of 1,000 
copies of the book. Few growers 
had picked up their copies as of 
mid-October — half were pre-sold 
— so feedback on the project has 
been minimal so far.

“Not  ever y  industr y  has  an 
opportunity to go back into the past 
50 years and still  have people 
around to talk about it,” said Hoch-
stein. “It’s a tremendous read. It’s 
not necessarily a history book. It’s a 
story book about the last 50 years of 
our industry.”

As for the recipe book, McDonald 
and Brewin said a 253-page vol-
ume is already at the printers.

barb.glen@producer.com
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The Western Producer takes a 
weekly look at some of the stories 
that made headlines in issues of the 
paper from 75, 50, 25 and 10 years 
ago.

75 YEARS AGO: OCT. 29, 1942

Crop quality was the lowest since 
1928, based on protein levels. 
Grading was also down from previ-
ous years.

Not enough lumber was available 
to meet farm needs, said H. Stein-
thorson, president of the Western 
Retail Lumbermen’s Association. 
He said it had been estimated in 
July that 200 million feet of lumber 
would be needed just for grain stor-
age.

“Less than 10 percent of this 
quantity has been received and at 
the moment there are thousands of 
bushels of threshed grain lying out 
in the fields unprotected,” he said. 

“Many lumber yards have not had a 
bundle of shingles in stock for 
weeks.”

50 YEARS AGO: NOV. 2, 1967

A major player in the grain indus-
try said Canadian farmers needed 
to be able to grow lower quality 
wheat as well as the top quality 
varieties for which they were 
known. 

“While high grade Northerns 
would continue to be the mainstay 
of prairie production, there should 
be a lower price wheat to offer the 
market,” said F.F. Hamilton, chief 
commissioner of the Board of 
Grain Commissioners.

Canadian Wheat Board officials 
planned to visit China in Novem-
ber to try to negotiate another big 
wheat sale to that country. The 
Chinese had bought 33.6 million 
bushes earlier in the year and 
another 1.1 million following that, 
but nothing since then.

25 YEARS AGO:  OCT. 29, 1992

Canada and the United States 
were working on a deal that would 
make it easier for American pro-
ducers to ship hogs into Canada. 

U.S.  slaughter hogs coming 
north had to be quarantined for 30 

days to keep pseudorabies out of 
Canada, but the two countries 
were talking about lifting that 
requirement for some animals.

Keystone Agricultural Producers 
agreed to support Manitoba gov-
ernment restrictions on burning 
straw. 

“I think the whole farm commu-
nity has received a black eye, and 
it’s the whole farm community’s 
responsibility,” said KAP delegate 
Bill Tows of Lowe Farm. “If we 
ignore it, we’ll be told what to do.”

10 YEARS AGO: NOV. 1, 2007

The wheat board proposed sig-
nificant increases in initial pay-
ments to reflect soaring grain pric-
es. It wanted the milling wheat 
price to increase to $65 a tonne 
from $44,  the milling quality 
durum price to rise to $131 from 
$116 and feed wheat to jump $100 
to $230.50.

Lower cattle prices were forcing 
cattle groups to reduce their bud-
gets. For example, Alberta Beef 
Producers slashed $750,000 from 
its 2007-08 budget in the middle of 
the year but was still  facing a 
$762,500 deficit.

bruce.dyck@producer.com

FROM THE ARCHIVES

BRUCE DYCK

50 YEARS AGO

Farmers told to grow low quality 
wheat to satisfy market needs

Floyd Bigsby, a professor in the University of Saskatchewan’s 
agricultural engineering department, demonstrates a tractor monitor 
in March 1977.  |  FILE PHOTO

saskpulsevotes.com
saskwheatvotes.com

NOW AND 
ELECT YOUR 
BOARDS

VOTE The time has come to cast your 
vote. You should have received voter 
packages that include your unique 
voter ID for each organization. Visit 
each organization’s website below 
and use your unique voter ID to 
cast your vote. Paper ballot voting 
is  also  available.

Voting is officially underway. Don’t 
miss your chance to take part. 

HELP DETERMINE 
YOUR ORGANIZATION’S 
FUTURE.
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BY ED WHITE
WINNIPEG BUREAU

Don’t become paralyzed by all 
the uncertainty around farm taxes 
and fail to get your transition and 
succession plan done.

There are worse uncertainties 
created by unexpected life and 
farm changes that many farmers 
haven’t prepared for than there are 
with tax changes, said farm family 
life coach Elaine Froese.

“Do you have a will? A power-of-

attorney?” said Froese, a Boissev-
ain farmer and farm adviser who 
specializes in intergenerational 
farm transitions.

“Your financial plan and your tax 
plan for transition is only one small 
piece. What’s your communica-
tions plan? What’s your conflict 
resolution strategy? What’s your 
plan for lifestyle?

“Don’t let what the government is 
doing with tax grind your planning 
to a halt.”

Uncertainty and anxiety have 

struck many farm families since the 
federal government announced 
changes to farm taxes that many 
have feared could badly damage 
farm succession plans and dis-
courage parents from passing their 
farms on to their children.

T h e  g o v e r n m e n t  r e c e n t l y 
dropped the most contentious part 
of the reform package after a tsu-
nami of outrage from farmers and 
o t h e r  s ma l l  b u s i n e s s p e o p l e 
smashed into the Liberal attempt 
to eliminate tax loopholes. How-

ever, some of the proposed chang-
es are going forward.

Tax experts have said whatever 
the government finally passes, the 
actual impact for farm families 
won’t be known for years because it 
will take Canada Revenue Agency 
audits and court cases to establish 
how the rules and regulations 
apply to farms in the real world. 

Froese said that uncertainty is 
unlikely to frazzle many farmers, 
but male farmers are likely to be the 
most frazzled.

“The tax piece, for men especial-
ly, is highly disproportionate to the 
impact of what’s really important.”

Meanwhile, a generation of farm-
ers is growing older and needs to 
sort out how the farm is going to be 
dealt with in the case of retirement, 
death or illness. 

Delaying planning because of the 
confusion will set up a farm for 
worse confusion if something 
caused succession issues to be 
dealt with unexpectedly, she said.

ed.white@producer.com

FINANCIAL PLANNING

Don’t let tax confusion delay other farm planning: adviser

A horse and bull 
make unusual 
pasture buddies on 
the Bar Pipe Ranch 
near Okotoks, Alta.
|  WENDY DUDLEY PHOTO

HANGING OUT

NATURE’S DESIGN OUR 
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JUMPSTART® 
NOW FOR LESS THAN 

(On pre-treated seed only.)*
5 per  

acre. 
Don’t wait, order your  
seed pre-treated with  

JumpStart inoculant today! 
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BY BRIAN CROSS
SASKATOON NEWSROOM

Regina-based commodities bro-
ker Input Capital Corp. is continu-
ing to expand its foothold in the 
prairie canola industry.

Financial documents released by 
Input Capital last month show the 
publicly traded company had 
canola reserves of 405,000 tonnes 
as of Sept. 30, 2017, up from 259,000 

tonnes a year earlier.
The company now has canola 

supply or “streaming” contracts 
with 301 canola farmers across 
Western Canada, including 221 
growers in Saskatchewan, 71 in 
Alberta and nine in Manitoba.

Input Capital offers farmers an 
up-front payment for canola that 
has yet to be harvested and sells 
“streamed” canola when market 
conditions are favourable.

In its 2017 fiscal year, the compa-
ny signed 297 streaming contracts, 
issued payments of $36.8 million, 
added 199 new growers to its client 
list and sourced more than 300,000 
tonnes of canola.

“Over the last year, we have seen a 
lot of growth,” said Doug Emsley, 
company president and chief exec-
utive officer. “Today, we have over 
300 active streams (growers), up 
from just 112 last year at this time, 

and we anticipate another strong 
year of growth in fiscal year 2018.”

For the 12 months that ended 
Sept. 30, Input’s revenues from 
canola sales exceeded $34 million.

Input’s canola streaming con-
tracts are aimed at farmers who 
require capital to expand their land 
base or crop production.

Some observers have criticized 
its operating model, suggesting it 
appeals primarily to growers who 

no longer qualify for debt financing 
through traditional lenders.

Over the past five years, Input 
generated total revenues of $86.1 
million from canola sales and paid 
farmers about $160 million. 

With total canola reserves esti-
mated at 405,000 tonnes as of Sept. 
30, 2017, the company controlled 
the equivalent of two percent of 
annual prairie canola production.

brian.cross@producer.com

INDUSTRY INVESTOR

Input Capital expands interests in prairie canola; expects strong growth 

I will not limit my potential, cut corners or 
compromise on quality. I will do things right the first 
time. I will work tirelessly to achieve my goals. I will 
make my farm a true reflection of me.

For local trial results, please visit  
InVigorResults.ca

O-66-09/17-10796481-E
Always read and follow label directions. InVigor® is a registered trademark of the Bayer Group. 
Bayer CropScience Inc. is a member of CropLife Canada.

cropscience.bayer.ca 1 888-283-6847 @Bayer4CropsCA #AskBayerCrop
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CLASSIFIED 
CATEGORY INDEX

FOR A COMPLETE CATEGORY LIST VISIT US 
ONLINE AT FARMZILLA.COM

1966 CITABRIA 7ECA, 960 TT, AE, all AD’s 
done, new tow breaks installed, nice clean 
unit, $35,000. 204-322-5614, Warren, MB.

1947 CHAMPION, 5405 TT, 358.6 SMOH,
good fabric, $26,500 OBO. 204-324-1300,
Altona, MB. seairltd@mymts.net

1976 GRUMMAN CHEETAH, 2655 SMOH, 
555 hrs. on new Mill. cyl., basic VFR panel. 
F l i es  g reat ,  f as t  a i r c ra f t ,  $38 , 000 . 
204-322-5614, Warren, MB.

WIRELESS DRIVEWAY ALARMS- 1/2 
mile range. Easy to install. Calving/polling 
barn cameras, backup cameras for RVs, 
trucks and combines, etc. Free shipping 
from Calgary, AB. 403-616-6610.

WANTED:  STRAIGHT CUT header for 
Massey 510. 250-656-1819, North Saa-
nich, BC. hamishcrawford@ymail.com

DYNAMIC INJECTION SERVICE, fuel injec-
tion repairs, injection pumps, injectors, 
nozzles and turbo chargers. 306-868-4849, 
306-205-5624. Email: osirus1@sasktel.net 
Website: dynamicinjection.ca Avonlea, SK. 

PAIR OF SMALLER rear Case steel wheels, 
$300; McCormick 1530 front steel wheels, 
$200; Twin City rear steel wheels, $200; 
JD stationary w/grain grinder, $600; 1926 
Booker coal heater, $150; Ford V8 flathead 
parts. Ph/tx 780-404-5450 Lac La Biche AB

WANTED: COCKSHUTT TRACTORS, espe-
cially 50, 570 Super and 20, running or 
not, equipment, brochures, manuals and 
memorabilia. We pick up at your farm. Jim 
Harkness, RR 4, Harriston, ON., N0G 1Z0, 
519-338-3946, fax: 519-338-2756.

WANTED: JOHN DEERE 830, pup start, in 
decent running order. Call  306-726-4626, 
306-726-7800, Southey, SK

1956 COCKSHUTT 50, 2 WD, gas, new
battery, #1534 tires, runs, good condition.
Phone 306-693-1582, Moose Jaw, SK.

1937 JD D; 1939 Farmall M; 1950 Farmall 
H. $700 each; 1950 L, R, S and A Series 
trucks. Call 204-483-2717, Brandon, MB.

ADRIAN’S MAGNETO SERVICE. Guaran-
teed repairs on mags and ignitors. Repairs. 
Parts. Sales. 204-326-6497. Box 21232, 
Steinbach, MB. R5G 1S5.

RESTORED 1952 JOHN DEERE MTN, single 
front wheel. 403-660-8588, Calgary, AB.

BOOKS AND CALENDARS  are great 
gifts for Christmas. Book selection in-
clude Red 4 WD Tractors, 1957-2017, Red 
Tractors, Red Combines, Putt Putt Books, 
Heavy Equipment, 100 yrs. of Ford Trucks 
and many more. The 2018 Calendars are 
here. They include Classic Farm Tractor, 
Steam Engines, Farmall IH, Keeping Chick-
ens, 2018 Tractors and many more. New 
DVD’s: 175 Case anniversary, AC Spec-
tacular, Classic Farm Tractor at $29.95 and 
many more to choose from. Manual and 
Decal sets for older tractors and gas en-
gines. Canada’s First Steiner Dealer! New 
parts for older tractors  Please phone or 
fax orders to Haugholm Books, RR 1, 
40372 Mill Rd, Brucefield, ON., N0M 1J0. 
Ph. 519-522-0248, fax 519-522-0138.  
Merry Christmas and the best in 2018.

JIM’S CLASSIC CORNER - We buy or sell 
your classic/antique automobile or truck. 
Call 204-997-4636, Winnipeg, MB.

WANTED: 1920- 1940 old Ford car bodies 
and parts. Also wanted old gas pumps and 
signs. 306-651-1449, Saskatoon, SK.

1925 CHEV 4-DOOR Touring Car, runs and 
in good condition. Call 403-548-9834, 
Dunmore, AB.

WANTED: TRACTOR MANUALS, sales bro-
chures, tractor catalogs. 306-373-8012, 
Saskatoon, SK.

SELLING: I&T TRACTOR Shop Manual col-
lection, 800 manuals, asking $11,500. 
306-230-8833, Saskatoon, SK.

PIAPOT LIONS 21st Annual GUN AND 
HOBBY SHOW with antique tables up-
stairs, Sat., Nov. 25, 10:00 AM - 5:00 PM 
and Sun., Nov. 26, 10:00 AM - 3:00 PM at 
the Maple Creek Armories. Admission $5. 
Lions food booth. Info call 306-558-4802.

WANTED: ANTIQUE JUKEBOXES. Will pay
cash and pickup. Wurlitzer, AMI, Seeburg,
Rockola. 403-650-5704, dmanns@shaw.ca

AGRO WESTERN - AUCTION RESULTS 
Know Before You Go! The insights you 
need to heighten your farm equipment 
buying power. See our website for fast 
price info: www.agrowestern.com

PBR AUCTIONS Farm and Industrial Sale 
last Saturday of each month, great for 
farmers,  contractors and the public . 
www.pbrauctions.com 306-931-7666.

www.McDougallBay.com
1-800-263-4193

Choose the Alternative - McDougall Auctioneers
McDougall Auctioneers Ltd.  Provincial License Number 319916

Subject to Additions & Deletions. Not Responsible For Printing Errors.

LIVE & ONLINE AUCTIONS
Refer to Website for Terms & Conditions

REGINA: UNRESERVED: 2015 Dodge 
Rebel Truck; 2014 Wheatheart BH 841 
8” Transfer Auger w/Mover; 2013 Wilson 
Bulker Tridem Grain Trailer; Portable Self 
Contained Mobile Grain Cleaner; 2007 
Batco 1335 Conveyor w/Gas and Electric 
Motor and Hyd Mover; 1987 Ford LTL 
T/A Grain Truck Plus 2013 Bergen 6200 
Hyd Swather Transport; 2006 Gomaco 
GT3600 Slip Form; 2017 Ford Escape; 
2016 Yamaha Kodiak 700; 2015 Arctic 
Cat Wildcat Side x Side; Unused Ridgid 
KJ-3100 Water Jetter - Retail $8500 Plus 
Homes & Bins to be moved near Southey, 
SK; Last Chance To Purchase Turf from 
the old Mosaic Stadium - Nov 15th 
Special Event; Recreation Repair School 
Close Out - Quads, Snowmobiles, Boat 
Motors & More Nov 19.
SASKATOON: 2015 Dodge Ram 1500 SXT 
Crew Cab; 2014 Nissan Pathfi nder; 2014 
Arctic Cat Mud Pro Quad; 2002 Mack 
CX600 Semi; Frost Fighter Indirect Fired; 
Industrial Supplies & Tools Upcoming: 
Nov 7 - Heavy Manufacturing Surplus 
(see separate listing); Nov 9 - Contractors’ 
Equipment Sale; Nov 14 City of Saskatoon 
Lost & Found; Nov 16 - Flexi-Coil 
Unassembled Machinery Package; Nov 29 
- Monthly Ag & Industrial, Consignments 
Welcome: Ken (306) 250-0707 or Terry 
(306) 341-0363
ALBERTA: New & Used Small Items: 
Lloydminster Nov. 16th; NU-IMAGE 
Beauty: Okotoks Nov. 20th; Alberta Ag & 
Industrial.

Visit our website for photos & Details

NEXT SALE 
SATURDAY, 9:00 AM
DECEMBER 2, 2017

GREAT PLAINS AUCTIONEERS
5 Mi. E. of Regina on Hwy. #1
in Great Plains Industrial Park
TELEPHONE (306) 525-9516

www.greatplainsauctioneers.ca
SALES 1st SATURDAY OF EVERY MONTH

P.L. #914529

ONLINE AUCTION: “Ready-Aim-Consign” 
Monthly Firearms Sale. Bids Close No-
vember 30th. 203-60th Street East, 
Saskatoon; Call Derek 306-227-5940. 
PL #331787. McDougallAuction.com

CANADA’S AG-ONLY 
LISTINGS GIANT

                                THURSDAY
one week previous to  

publication at 8:00 pm CST

                                THURSDAY 
one week previous  

to publication at noon CST 

LINER AD RATES
$5.85/Printed Line (3 line minimum) NON-REFUNDABLE
$3.00/pd week online charge
Ask our customer service consultants about our  
additional features
Frequency Discounts starting after 3 weeks  
(Does not apply to bolding)

CLASSIFIED DISPLAY AD RATES
$123.70/column inch/week
Talk with your sales rep about our volume discounts

CONDITIONS

.com
CANADA’S AG-ONLY LISTINGS GIANTPRINT |  MOBILE |  ONLINE

PLACE ADS            BY EMAIL: classifieds@farmzilla.com            BY PHONE: 1-800-667-7770         BY FAX: 306-653-8750           farmzilla.com             i

AD DEADLINES
 LINER ADS

DISPLAY ADS

CANADA’S AG-ONLY LISTINGS GIANT

Early Deadlines for November 16th Issue
Liner ads at 8:00 pm 
Classifi ed Display ads at Noon

WEDNESDAY 
NOVEMBER 8TH

OFFICE WILL BE 
CLOSED for the
REMEMBRANCE DAY

HOLIDAY
NOVEMBER 10TH

Lest We 
Forget

POWERING 
CANADA’S FARM
MARKETPLACE

Farmzilla connects you to the largest targeted audience of qualifi ed farm producers, both 
in print and on mobile... who else does that?

P L AC E  YO U R  A D :   1 - 8 0 0 - 6 67-7 7 7 0       V I S I T:                                             FO L LOW  O N :               .com

(Our offi ce will be open late on Wednesday but close at 4:30 pm on Thursday)
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Entertainment Crossword
by Walter D. Feener

Last Weeks Answers

.com
CANADA’S AG-ONLY LISTINGS GIANTPRINT |  MOBILE |  ONLINE

The ag-only listings service that combines the unmatched inventory and massive 
reach of Canada’s most trusted ag newspapers and websites.

P L AC E  YO U R  A D :   1-800-667-7770    V I S I T:                                             FO L LOW  O N : .com

       ACROSS
  1.  Founder of Universal Pictures

  6.  The ___ Express (2004 animated film)

10.  Where Mork and Mindy lived (2 words)

15.  Actress Dana

16.  Jack ___ (Tom Cruise character)

17.  Blood ___ (2013)

18.  He played Danny Pierce in Waking the Dead (2000)

20.  Wyle and Beery

21.  Initials of the actress who played three different roles 

in While New York Sleeps (1920)

22.  She played the title role in Jessabelle (2014)

24.  Actress West

25.  There’s ___ About Mary

26.  James Darren’s wife

27.  Initials of the actress who played Mary Shelley in 

Gothic (1986)

28.  Initial of one of the WAMPAS Baby Stars in 1928

30.  ___ State of Jones (2016)

33.  Samantha Bark’s character in the film version of  

Les Misérables (2012)

37.  Star Trek: ___ Nine (2 words)

38.  We ___ the Night (2007)

40.  He has played multiple roles on American Horror 

Story

42.  1998 Jean-Claude Van Damme film

44.  Addams Family cousin

45.  Sergeant Barnes of The Purge films

46.  Initials of the singer/actress who played Lorna 

Campbell in Johnny English

47.  Quarantine director

49.  ___ Man (1972)

51.  Original name of CTV Two Atlantic: abbr.

52.  Vehicle in a Western

       DOWN
  1.  Trouble in Paradise director and producer (1932)

  2.  All Quiet on the Western Front director

  3.  She played Pepper in The Texas Chainsaw Massacre  

(2003)

  4.  Main character in The Sixth Sense

  5.  She won an Academy Award for her work in  

The Bad and the Beautiful

  6.  Muriel’s home town in Muriel’s Wedding

  7.  Chabanol who played Anna in The Transporter 

Refueled

  8.  Jonathan Del ___

  9.  She played Paige Whedon on Brothers & Sisters

11.  ___ Gold (1997)

12.  That Thing You ___! (1996)

13.  ___ County (1957)

14.  She played Lili, a stripper in Scene of the Crime 

(1949)

19.  ___ Boy (Diaz’s character in Cop Out (2010)

23.  He played Theodore “T-Bag” Bagwell on Prison 

Break

29.  ___ Bitten (1985)

31.  Beyond ___ (1995)

32.  Oscar winner O’Brien

34.  Western movie

35.  ___, oggi, domani (1963 Sophia Loren film in Italian)

36.  He played Bull the bailiff on Night Court

39.  1987 Nick Nolte film

41.  2009 Canadian prison film

43.  Swedish actor Asther

48.  1982 Steven Spielberg film, for short

49.  Frances ___ (2012)

50.  Initials of the actor who played John Fitzgerald in 

The Revenant (2015)

www.McDougallBay.com
Saskatoon: (306) 652-4334

McDougall Auctioneers Ltd.  Provincial License Number 331787
Subject to Additions & Deletions. Not Responsible For Printing Errors.

ONLINE AUCTION:
HEAVY MANUFACTURING 

SURPLUS 
Bids Close TUES. NOV 7 - 2PM

View Nov. 6: Noon - 6pm
2410 Millar Ave. Saskaoon, SK.

2-Tilt/Trailtech Trailers; Trailtech Trailer; 
Power Fist 2 Ton Shop Crane; Boscaro 
Lift; Baldor Standing Grinders; Tennant 
Sweeper; Fire Suppression System; 
Refrig. Air Dryer; 99” Blue Thread Holders; 
Skyjack Scissor Lift (parts); Rollers; 
Sprayers; Pumps; Wet Welding Wire; 12V 
Magnets; Vast Supply of Construction 
Tools & Supplies; Offi ce Suites & 
Furnishings; Stacking Chairs & Much 
More! Inquiries - Chad (306) 380-1115.

Visit Our Website For Details.

ALLISON TRANSMISSION. Service, Sales 
and Parts. Exchange or rebuild. Call Allied 
Transmissions Calgary, 1-888-232-2203;  
Spectrum Industrial Automatics Ltd., 
Blackfalds, AB., call  1-877-321-7732.

CHECK OUT OUR parts  specia ls  at : 
www.Maximinc.Com/parts or call Maxim 
Truck & Trailer toll free 1-888-986-2946.

SASKATOON TRUCK PARTS CENTRE 
Ltd. North Corman Industrial Park.
New and used parts available for 3 ton 
trucks all the way up to highway tractors, 
for every make and model, no part too big 
or small. Our shop specializes in custom 
rebuilt differentials/transmissions and 
clutch installations. Engines are available, 
both gas and diesel. Re-sale units are on 
the lot ready to go. We buy wrecks for 
parts, and sell for wrecks!  For more info. 
call 306-668-5675 or 1-800-667-3023. 
www.saskatoontruckparts.ca  DL #914394

WANTED:  TRUCK BOX for 2003-2007 
Dodge 3/4 ton shortbox. 306-873-2208, 
306-873-0077, Tisdale, SK.

TRUCK BONEYARD INC. Specializing in 
obsolete parts, all makes. Trucks bought 
for wrecking. 306-771-2295, Balgonie, SK.

ONE OF SASK’s largest inventory of used 
heavy truck parts. 3 ton tandem diesel mo-
tors and transmissions and differentials for 
all makes! Can-Am Truck Export Ltd., 
1-800-938-3323.

WRECKING LATE MODEL TRUCKS: 1/2,  
3/4, 1 tons, 4x4’s, vans, SUV’s. Cummins, 
Chev and Ford diesel motors. Jasper Auto 
Parts, 1-800-294-4784 or 1-800-294-0687.

WRECKING VOLVO TRUCKS: Misc. axles 
and parts. Also tandem trailer suspension 
axles. Call 306-539-4642, Regina, SK.

WRECKING SEMI-TRUCKS, lots of parts. 
Call Yellowhead Traders. 306-896-2882, 
Churchbridge, SK.

WRECKING TRUCKS: All makes all 
models. Need parts? Call 306-821-0260 
or email: junkman.2010@hotmail.com  
Wrecking Dodge, Chev, GMC, Ford and 
others. Lots of 4x4 stuff, 1/2 ton - 3 ton, 
buses etc. and some cars. We ship by bus, 
mail, Loomis, Purolator.  Lloydminster, SK.

TRUCK PARTS: 1/2 to 3 ton, new and 
used. We ship anywhere. Contact Phoenix 
Auto, 1-877-585-2300, Lucky Lake, SK.

SCHOOL BUSES: 20 to 66 passenger, 
1998 to 2007, $2700 and up. 14 buses in 
stock! Call Phoenix Auto, Lucky Lake, SK. 
1-877-585-2300. DL #320074.

2016 SUBARU IMPREZA consumer reports 
as best small call starting at $23,360! Call 
fo r  best  pr ice ! !  1 -877-373-2662 or 
www.subaruofsaskatoon.ca DL #914077.

SPECIAL PURCHASE OF new and near-
new 2014-2015 Crosstrek XVs. Save up to 
$5000. Come in quickly!! 1-877-373-2662. 
www.subaruofsaskatoon.ca DL #914077.

2005 LODE KING TRIDEM grain trailers, 
48’, air ride, 3 hoppers, SK safetied, 
$40,000.  Can-Am Truck Export  Ltd. , 
1-800-938-3323, Delisle, SK.

2010 CASTLETON TRIDEM, 2 hopper, air 
ride, original tires, excellent condition, 
$40,000. 403-934-4880, Strathmore, AB.

2014 LODE-KING PRESTIGE Super B grain 
bulkers, lift axles, chrome rounded fen-
ders, premium condition, $78,000 OBO. 
Call 306-874-7696, Quill Lake, SK.

1990 WILSON ALUMINUM grain trailer, 
tandem axle,  good rubber and tarp, 
$20,000. 306-289-4208, St. Benedict, SK.

550 George Ave. Winkler MB
204-325-5677

www.bergstrailers.com
www.bergsprepandpaint.com

Berg’s Grain Body
Berg’s Prep & Paint

BBBBBBBBeBeBeBeBBBBBB rg’s

TRADE-INS FOR SALETTTTTRRRRRAAAAADDDDDE RR SSSSSAAAALLLLEEEEEEEE-IIIIINNNNNSSSSS FFFFFOOOOORRRRE R

1998 CANCADE 30’ TANDEM 
GRAIN SPRING RIDE.

1998 PETERBILT 379  
W/BERG’S GRAIN BOX

1990 LOADLINE TRIAXLE 
HOPPER

2003 FREIGHTLINER COLUMBIA
NEW BERG’S GP20 SINGLE/

SINGLE GRAIN PUP
20’ Double Your Payload!

2 - Volvos with new Berg’s Grain 
Box and Pintle plate, 18 spd Std 
- Pre-emmission Cat Engine.
2 - Peterbilts - 18 Speed std 
Eaton Fuller - with new Berg’s 
Grain Box and 5/8” Pintle plate 
- Pre-Emission Cat Engine.
2 - International - 2006 Eagle - 
18 Speed Eaton Fuller Automatic 
Trans- New Berg’s Grain Box - 
5/8” Pintle plate - Cat Engine.
GOOD USED & TRADE-INS FOR SALE. 

CALL FOR PRICING.

LIVESTOCK SEMI
(2) 2016 Featherlite 8270-0053 Aluminum 
Ground Load, Semi-Trailers
(1) 2017 Featherlite 8270-0053 Aluminum 
Ground Load, Semi-Trailer

HORSE TRAILERS
(2) 2018 Featherlite 8413-7020 Combo 
20’ x 7’, dressing room, Tac Package & 
Saddle Racks, Polylast Flooring, Plexi 
Glass, Camper Door
(1) 2018 Featherlite 8413-7024 Combo 
24’ x 7’, dressing room, Tac Package & 
Saddle Racks, Polylast Flooring, Plexi 
Glass, Camper Door
2018 Featherlite 8542-703H 3 Horse 
Slant Load, 24” Short Wall, Tac Package & 
Saddle Racks
2018 Featherlite 8542-704H 4 Horse Slant 
Load, 52” dressing room, Tac Package & 
Saddle Racks

GOOSENECK LIVESTOCK
2017 Featherlite 8127-7032 32’ x 7’ 
3-7K axles, 2 gates w/sliders, Plexi Glass, 
Gravel Guard 

2017 Featherlite 8127-7020 20’ x 7’ 
2-7K Axles, 2 Gates w/slider, Plexi Glass, 
Gravel Guard
2017 Featherlite 8117-6720 20’ x 6’7” 
2-6K Axles, 1 Std Gate, Running Board, 
Plexi Glass
2017 Featherlite 8127-7632 32’ x 7’6” 
3-7K axles, 1 Rolling Gate & 1 Std Gate 
w/slider, Plexi Glass

BUMPER PULL LIVESTOCK
2017 Featherlite 8107-6716, 16’ x 6’7” 
wide 7’ high, 1 std gate, Plexi Glass, 
Rubber Mats

EQUIPMENT TRAILERS
2018 Felling XF-AG-80-3 HDG 53’ x 10’ 
Detachable, Aluminum Pull-outs, Flip 
Neck, 20k Winch, 26’ well

GRAVEL TRAILERS
2018 RENN SLSDRR Tri-Axle Side Dump, 
Alum, Wheels, Hardox Tub, Center Pin

www.sterlingtruckandtrailer.ca D. L.# 909069

 Regina - 1-800-667-0466 Keefe Hall Cell - 306-535-2420

 Saskatoon 1-888-242-7988 Aaron Scarlett Cell - 306-716-9645

Featherlite has 3 Year Bumper to Bumper Warranty & 10 Year on Structural Warranty

2006 LODE KING PRESTIGE Super B grain 
trailer, air ride, 24.5 tires, SK safetied and 
ready to go, $42,000. Can-Am Truck Ex-
port Ltd., 1-800-938-3323, Delisle, SK.

NORMS SANDBLASTING & PAINT, 40 
years body and paint experience. We do  
metal and fiberglass repairs and integral to 
daycab conversions. Sandblasting and 
paint to trailers, trucks and heavy equip. 
Endura primers and topcoats. A one stop 
shop. Norm 306-272-4407, Foam Lake SK.

2015 AHV LODE-KING aluminum Super B 
hoppers, extra light pkg., round stainless 
fenders, current safety, excellent 11Rx22.5  
tires w/aluminum wheels,  excellent con-
dition, no air lift or elec. tarps, $89,000 
OBO. 1-866-236-4028, Calgary, AB.

ALL ALUMINUM GRAIN TRAILERS: Tan-
dems, tridems and Super B Timpte grain 
trai lers.  Cal l  Maxim Truck & Trai ler, 
1-888-986-2946 or  www.Maximinc.Com

2014 38’ EMERALD tandem grain trailer, 
asking $31,900 plus GST. For more info. 
call 780-679-4714, Daysland, AB.

NEW WILSON and CASTLETON tridems 
and Super B’s. 2014 Wilson Super B; 6 oth-
er used Super B’s; 2005 Lode-King lead 
trailer; 2001 Castleton tridem 2 hopper 
Ron Brown Imp. call 306-493-9393, Deli-
sle, SK., DL #905231.   www.rbisk.ca
PRAIRIE SANDBLASTING & PAINTING. 
Trailer overhauls and repairs, alum. slopes 
and trailer repairs, tarps, insurance claims, 
and trailer sales. Epoxy paint. Agriculture 
and commercial. Satisfaction guaranteed. 
306-744-7930, Saltcoats, SK.

2018 SUNDOWNER HORIZON 3 horse 
3HGN8010RS, #J1HA7099, $79,900. 
Luxury living quarters! 1-866-346-3148 or 
shop online 24/7 at: allandale.com

2016 WILSON 408 w/flat floor, full rail,
winter kit, long back end, 197,000 kms,
$105,000. 306-287-7553, Humboldt, SK.
jdtransport11@gmail.com

2013 TRAVALONG 6x28 stock trailer, triple 
a x l e ,  a l u m i n u m ,  n e w  r u b b e r . 
306-542-7007, Veregin, SK.

2007 WILSON 408 livestock cattle/hog
trailer, full rail, winter kit, full fold down
dog house. Will have fresh safety, $57,900.
Call for more details, 306-287-7553,
Humboldt, SK. jdtransport11@gmail.com

INCREDIBLE VALUE! 2018 Bison Trail 
Hand, 3 horse, 7 ‘wide w/8’ short wall LQ, 
#J2007457, $45,900. 1-866-346-3148 or 
shop online 24/7 at: allandale.com

2018 FEATHERLITE 8127-7024 7’x24’ 
stock trailer, Western package with two 
center gates & spare tire, #JC147598, 
$26,900. Call 1-866-346-3148 or shop on-
line 24/7 at: allandale.com

CALL GRASSLAND TRAILERS for your best 
deal on quality livestock trailers by Titan, 
Duralite (all aluminum riveted) and Circle 
D. Fall Special in stock- 25’ Duralite, 
$23,500; 20’ Titan smooth wall classic 
steel stock, $14,500. 306-640-803 cell, 
306-266-2016, Wood Mountain, SK.  Email 
gm93@sasktel.net

$500 USD Mail-In Rebate! EXTENDED!
Full line-up of Wilson Trailers, including 
the Ranch Hand, Foreman, and Roper 
models. Receive a $500 USD mail-in re-
bate upon the purchase of any Wilson 
trailer. With over 15 years of Sales and 
Service, we will not be undersold! Bassano, 
AB., 1-888-641-4508,  www.desertsales.ca

24’ GOOSENECK 3-8,000 lb. axles, $7890; 
Bumper pull tandem lowboys: 18’, 16,000 
lbs., $4750; 16’, 10,000 lbs., $3390; 16’, 
7000 lbs., $2975, 8000 lb Skidsteer, $1990 
F a c t o r y  d i r e c t .  1 - 8 8 8 - 7 9 2 - 6 2 8 3 . 
www.monarchtrailers.com

1981 NEIL’S 61’ double drop flat deck, 
snap-off neck, 36’ working deck, $7000. 
780-221-3980, Leduc, AB.

WATER TRUCK AND TRAILER: IHC 2500
truck, 855 Cummins, Fuller 13 spd., trailer
has (3) 1700 Imperial gal. water tanks. New
brake pots, cams, bushings and slack adjus-
tors. Brakes 80%. Tires good to fair,
$10,000 OBO. Call 306-536-5475, Regina,
SK. dstrauch@accesscomm.ca

2007 MIDLAND END Dump Gravel Trailer, 
tarp, new cyl., nearly new tires, new MB 
safety, job ready, $36,000 can deliver. 
204-743-2324, Cypress River, MB.

PRECISION TRAILERS: Gooseneck and 
bumper hitch. You’ve seen the rest, now 
own the best. Hoffart Services, Odessa, SK. 
306-957-2033 www.precisiontrailers.ca

BIG TEX TRAILERS: Goosenecks, Bumper 
Tow, Mission Alum. Enclosed, CM Stock & 
Horse Trailers. Big Tex 20- 40’ Goosenecks, 
start at $9195. Free spare & 3 yr. warran-
ty. Jason’s Agri-Motive 306-472-3159.  
www.jasonsagri-motive.ca

KNIGHT SCISSOR NECK lowbed, 24.5 
tires; Tridem belly dump. $22,000/ea. Call 
Danny Spence, 306-246-4632. Speers, SK.

36’ TANDEM DUAL Gooseneck Trailer, 
$7500. Call/text Terry at 306-554-8220, 
Raymore, SK.

28’ V-NOSE ROYAL Cargo Enclosed Trailer, 
2 floor tie downs, two wall tie downs on 
each wall, left front ramp door, rear barn 
door, 2x7000 lbs. axles, exc. rubber, would 
make a great sled trailer. $12,500+GST, 
PST paid. Bill, 306-726-7977. Southey, SK.

2003 28' MANAC pup current safety, $7000
OBO. Contact Shaun or Wade 306-653-8500
or 306-290-8827, Saskatoon, SK. Email:
wade@customcourier.ca

2009 DOEPKER 53 ', 35 tonne RGN double
drop tridem trailer, 2 position King Pin
setting, AR, rear susp. dump valve, load
guage, 60" sp., 255/75R22.5 alum. rims,
10" swing outs, strap winches, D-rings on
deck, 10' neck, 25 ' deck, 13 ' tail, current
Sask. safety, good cond., $42,000. Rouleau,
SK., call 306-536-0548, 306-536-3484 or
306-776-2349. Email: dkti@sasktel.net

3 TRIDEMS, 3 TANDEM stepdecks; tan-
dem, tridem and Super B highboys; 28’ to 
53’ van trailers. Tanker: tandem alum. 
8000 gal.; 2012 Manac lowboy tridem, 10’ 
wide, beavertail and flip-up ramp;  Single 
axle and tandem converters. Ron Brown 
Imp.  306-493-9393,  Del is le ,  SK.  DL 
#905231. www.rbisk.ca

130 MISC. SEMI TRAILERS, flatdecks, 
lowbeds, dump trailers, jeeps, tankers, etc. 
Check www.trailerguy.ca for pictures 
and prices. 306-222-2413, Saskatoon, SK.

ALL ALUMINUM TRAILERS: tridems and 
Super B Timpte grain trailers. Call Maxim 
Truck & Trailer, 1-888-986-2946 or see 
www.maximinc.com

2013 HIGHBOY 53’ flatdeck trailer w/re-
movable bale rack, fresh safety, like new, 
$32,000. Call 780-983-0936, Westlock, AB.

COMPONENTS FOR TRAILERS. Shipping 
daily across the prairies. Free freight. See 
“The Book 2013” page 195. DL Parts For 
Trailers, 1-877-529-2239, www.dlparts.ca

CM TRUCK BEDS. Starting at $2895. Call 
Jason’s Agri-Motive, 306-472-3159 or visit 
us at www.jasonsagri-motive.ca

BEHNKE DROP DECK semi style and 
pintle hitch sprayer trailers. Air ride, 
t a n d e m  a n d  t r i d e m s .  C o n t a c t  S K : 
306-398-8000;  AB: 403-350-0336.
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2016 KANE M675-1.8 trailer, good for si-
lage, grain, manure, gravel, dirt, hyd. rear 
door w/grain hatch, silage extension sides, 
tractor wagon, $42,500.  Call anytime 
204-743-2324, Cypress River, MB.

PRIVATE SALE: 2017 Dodge Ram Long-
horn Ltd., loaded, only 946 kms. For more 
details call 780-862-8575, Tofield, AB.

NEW 8’ TRUCK cap, white in colour; New 
wheelchair; Scooter; Like new treadmill. 
306-233-5241, Wakaw, SK.

2015 FORD F-150 XLT, supercab, 4x4, 
A/T/C, PW, PL, tow package, back-up 
camera, EcoBoost, balance of factory war-
ranty, Sask. tax paid, $29,900. Cam-Don 
Motors Ltd., 306-237-4212, Perdue, SK.

2014 DODGE RAM 1500 quad cab, 4x4, 
loaded w/all options, grey cloth interior, 
black exterior, 40,600 kms., 10.5/100 km., 
$21,000. 306-915-7130, Cactus Lake, SK.

2011 GMC 2500 HD Denali Duramax dsl., 
fully loaded, 140,000 kms, asking $43,000. 
Call 306-536-5831, Regina, SK.

2003 CHEV SILVERADO V6, reg. cab, 1/2 
ton, longbox, 42,000 orig. kms, AC, cruise, 
mint cond. 306-525-8063, Regina, SK.

2001 DODGE RAM 3500 Quad Cab, Dually
SLT Laramie, manual, diesel, loaded, new
tires and transfer case, fair cond., $8500
OBO. Call 780-913-1839, Kingman, AB.

2008 FORD F-150 4x4, crew cab, 5.4L V8, 
all power equip., rear camera, tow pkg., 
exc. cond., 182,000 kms., only $11,500 
OBO. 639-998-8522, Saskatoon, SK.

2011 GMC SIERRA 2500HD, crewcab, dsl.,
4x4 w/DEF delete kit and FASS fuel filter/
water separation system. Heated leather
seats, 88,522 kms, excellent cond., $43,000
OBO. 306-539-1747, Balgonie/ Regina, SK.
shuppie2006@hotmail.com

2015 DODGE RAM 3500, crew, Longhorn, 
6.7L Dually, Aisin auto., 58,500 kms, 
$64,995. Hendry’s Chrysler 306-528-2171, 
Nokomis, SK. DL #907140.

1998 FREIGHTLINER, N14 Cummins, 18
spd, Jakes cruise locks, 22.5 tires, 18' BH&T,
new clutch, 475,000 kms, $40,000 OBO.
306-849-4732, Sheho, SK. kol@sasktel.net

2005 IH 4400, Allison auto., 19’ BH&T, low 
kms; 2008 IH 7600 tandem, ISX Cummins 
10 spd., new 20’ BH&T; 2007 Peterbilt 330 
S/A, Allison auto., new 16’ BH&T.  Ron 
Brown Imp. 306-493-9393, DL #905231. 
www.rbisk.ca
2007 MACK, 10 speed Eaton auto., new 
20’ CIM B&H, 940,000 kms., fresh Sask. 
safeties. Call 306-270-6399, Saskatoon, 
SK. www.78truxsales.com DL #316542.

2013 FREIGHTLINER TANDEM, automatic 
trans., 20’ Courtney Berg grain box, silage 
gate, remote hoist, grain door silage ex-
tension, LED lights, powder coat, Michelin 
tires, 25,000 kms., $125,000. Call Dave at 
403-556-3992, Olds, AB.

ALLISON AUTOMATIC TRUCKS: Several 
trucks with auto. trans. available with C&C 
or grain or gravel box. Starting at $19,900;  
Call K&L Equipment, 306-795-7779, Itu-
na, SK. DL #910885.  ladimer@sasktel.net

AUTOSHIFT TRUCKS AVAILABLE: Boxed 
tandems and tractor units. Contact David 
306-887-2094, 306-864-7055, Kinistino, 
SK. DL #327784. www.davidstrucks.com

CAB AND CHASSIS: 2010 Chev 3500 1 
ton dually, will take 10’-12’ deck, 6L gas, 
195,000 kms., fresh Sask. safety, $8900; 
2010 Chev 3500 1 ton dually, 2WD, 6.6 L 
Duramax, 330,000 mi., $6900. Mechanic’s 
Special: 2001 Sterling L8500, will take 20’ 
box, C12 Cat eng., 13 spd. Eaton, 454,000 
kms., needs motor work, $12,900 OBO. 
Call K&L Equipment, 306-795-7779, Itu-
na, SK. DL #910885.  ladimer@sasktel.net

REMOTE CONTROL ENDGATE AND 
hoist systems can save you time, energy 
and keep you safe this seeding season. 
Give Kramble Industr ies  a  ca l l  at 
306-933-2655, Saskatoon, SK. or visit us 
online at: www.kramble.net
RETIRING: KENWORTH T800 Cat eng., 
18 spd., 20’ B&H roll tarp, Heavy Spec, SK. 
safetied $39,500.306-563-8765 Canora SK

TANDEM AXLE GRAIN trucks in inventory. 
New and used, large inventory across 
Western Canada at www.Maximinc.Com or 
call Maxim Truck & Trailer 1-888-986-2946
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2005 IH 4400 tandem, new motor, Allison 
auto., gravel box; 16’ IH 9200 Detroit, 10 
spd., 16’ gravel box; 2013 Decap tridem 
belly dump; Used tridem end dump. Ron 
Brown Imp. 306-493-9393, Delisle, SK. DL 
905231. www.rbisk.ca

2005 STERLING L9500 T/A dump 
truck Cat C15, 10 speed Eaton, 15’ gravel 
box ,  f r e sh  Sask .  sa fe ty,  $39 ,800 .  
1-800-667-4515, www.combineworld.com

ATTENTION GRAVEL HAULERS: Five (5)  
tandems in stock, 1998 - 2007; Tri-axle 18’ 
dump. Yellowhead Sales, 306-783-2899, 
Yorkton, SK.

TANDEM AXLE GRAVEL trucks in invento-
ry. New and used, large inventory across 
Western Canada at www.Maximinc.Com or 
call Maxim Truck & Trailer 1-888-986-2946

1985 FREIGHTLINER FLC, Cat 3406B eng.,
350 HC, 15 spd. trans., wet kit, safetied,
$8950. 204-467-2452, Stony Mountain, MB.

1995 FL106, 8.5 Detroit power, 13 spd., 
24’ dock, good unit, fresh safety, $26,900. 
Call Cam-Don Motors Ltd., 306-237-4212, 
Perdue, SK.

2001 FL80 S/A tractor, 3126 Cat, Allison 
auto, 3000,000 kms., fresh safety, very 
good, $23,900. Cam-Don Motors Ltd., 
306-237-4212, Perdue, SK.

2004 IH 7600 tandem truck, 670,000 kms, 
13 spd., 425/65R22.5 front (20,000 lbs.), 
11R22.5 rear (46,000 lbs.),  $55,000. 
204-743-2324, Cypress River, MB.

2006 KENWORTH W900, 455 Cummins, 13 
spd., 40’s rears, nice truck! $35,000. Call 
Randy at 780-983-0936, Clyde, AB.

2006 WESTERN STAR 4900FA, 200,000 
kms., 475 Cat., 18 spd., 46 rears, alum. 
front bumper, 42” flat top bunk, 11R24.5 
tires on aluminum wheels, wet kit, asking 
$59,900. 306-825-5355, Lloydminster, SK., 
Dealer #328771. For more pictures go to: 
www.heavyoilfieldtrucks.com

2007 FREIGHTLINER CENTURY Class, 500 
HP, 60 series Detroit, 18 spd., 46 rears, 
225” rubber, 550,000 kms., fresh safety, 
$27,900. Cal l  Cam-Don Motors Ltd. , 
306-237-4212, Perdue, SK.

2008 STERLING A9500, daycab, 10 spd.
AutoShift, 12 fronts, 40 rears, 3-way lock-
ers, MBE4000 455 HP, deleted, tires 80%,
Beacons, $39,000 OBO. Wade or Shaun
306-653-8500, 306-290-8827, Saskatoon,
SK. wade@customcourier.ca

2009 VOLVO 430, D16 535 HP 18 spd., 
46,000 rears, 4-way locks, 290,000 kms, 
PTO, $68,900. 780-206-1234, Barrhead AB

2011 IHC T/A Dump Truck, 160,000 kms., 
auto. trans., very nice truck! $45,000. Call 
Randy at 780-983-0936, Clyde, AB.

2013 PETERBILT 389, 63” stand-up bunk, 
455 Paccar, DEF deleted, 13 spd., 40 rears, 
950,000 kms., $74,000. Call/text Terry at 
306-554-8220, Raymore, SK.

SANDBLASTING AND PAINTING of heavy 
trucks, trailers and equipment. Please call 
for details. Can-Am Truck Export Ltd., 
1-800-938-3323, Delisle, SK.

2010 IHC PROSTAR new longblock 482 
Cummins w/0 miles, new 24.5 rubber all 
around, new clutch, ready to go! Fresh 
safety, $64,900. Cam-Don Motors Ltd., 
306-237-4212, Perdue, SK.

2012 FREIGHTLINER CASCADIA day cab, 
DD15-505 HP, 13 spd., 798,000 kms., 
$42,900. Norm 204-761-7797 Brandon MB

2012 MACK PINNACLE CXU613 day-cab, 
Mack MP8-455HP, Eaton 13 spd., $39,900. 
Call Norm 204-761-7797, Brandon, MB.

2012 VOLVO 630, mid-roof, Volvo D13 500 
HP, I-Shift, 785,000 kms, $49,900. Call 
Norm at 204-761-7797, Brandon, MB.

2013 VOLVO 730, mid-roof Volvo D13, 500 
HP, 13 spd., 726,000 kms, $68,800. Norm 
at 204-761-7797, Brandon, MB.

BAILIFF SEIZURE Auction, 2013 Western 
Star 4900 SF Constellation, 42” bunk, wet 
kit, extra nice. bailiffservices@sasktel.net

KENWORTHS: 2009 388 Pete, 46 diffs., 
18 spd., lockers; 2003 Pete 379, 6NZ Cat, 
18 spd., wet kit; 2013 IH 5900i, 18 spd., 
full lockers, 46 diffs., 400,000 kms.; 2009 
T660, new pre-emission, 525 ISX, new 18 
spd. and clutch, 46 diff., lockers; 2008 
Freightliner Cascadia, daycab, Detroit 515, 
18 spd., lockers; 2007 IH 9900i, 525 ISX, 
18 spd., 3-way lockers;    2005 Mack 
CH613, 18 spd., lockers, wet kit, 450,000 
kms; 2- 1996 FLD 120 Freightliners, 425 
Cat’s, 430 Detroit’s, lockers. Ron Brown 
Implements, Delisle, SK.,  306-493-9393. 
DL 905231. www.rbisk.ca
SLEEPERS  AND DAY CABS. New and 
used. Huge inventory across Western 
Canada at www.Maximinc.Com or call 
Maxim Truck & Trailer, 1-888-986-2946.

BALE TRUCKS: NEW 2017 Dodge Ram 
3500 4x4 Dually 5.7L dsl. auto., reg. cab, 
c/w new CB 9’10” Hydra-Dec bale handler 
and Rancher grill guard, $69,995; 2011 
Dodge Ram 2500 4x4 5.7L Hemi auto., 
reg. cab, 195,000 kms, c/w new CB 8’8” 
Hydra-Dec bale handler, $27,995; 2007 
Dodge Ram 2500 4x4, 5.7L Hemi auto., 
265,000 kms, c/w Jiffy bale handler on a 
9’ flatdeck. Jiffy has electric in-cab hand-
held hydraulic controller, $12,495; 1998 
Chevrolet 3500 4x4 Dually, 9.5L dsl., 6 
spd. std., reg. cab, 189,000 kms c/w CB 
11’8” Hydra-Dec bale handler, gone over in 
shop, good condition, $12,995. Centennial 
Garage, 403-378-4331, Duchess, AB. 

DECKS, DRY VANS, reefers and storage 
trailers at: www.Maximinc.Com or call 
Maxim Truck & Trailer, 1-888-986-2946.

2016 SUBARU FORESTER name top pick 
for 2016. Starting from $29,360. Great se-
lection to choose from!! 1-877-373-2662,  
www.subaruofsaskatoon.ca DL #914077.

SPECIAL PURCHASE OF new and near-
new 2014-2015 Crosstrek XVs. Save up to 
$5000. Come in quickly!! 1-877-373-2662. 
www.subaruofsaskatoon.ca DL #914077.

WATROUS MAINLINE
UP TO 20% OFF MSRP 
ON 2017 VEHICLES!

2017 GMC & Chev 1/2 ton Crew 4x4 
5.3L V8, loaded, cloth, STK #H2022

MSRP $48,625 *50 in stock
Cash Price $37,149 

or $248 b/w @ 0% 84 MO

2009 GMC C8500 TANDEM  
GRAIN TRUCK

Isuzu Diesel 300 HP Allison Transmission 
14+40 Axles Rubber Block Rear 

Suspension, Alum wheels A-C-T PW PL 
PM Air ride seat. CIM 20’ Box and hoist 
w/Remote hoist and end gate. 12R22.5 

Front and 11R22.5 Rear Tires, Red Cab & 
Red Box, 19,950km, Stk#M7346A 

$89,995

2001 INTERNATIONAL 9100 SERIES 
TANDEM GRAIN TRUCK  

C-12 CAT 375-450 HP, 10 speed fuller 
trans, air ride, CIM 20’x65” Grain Box, 
Michels electric roll tarp. Remote hoist, 
endgate and tarp, white with teal box, 

531,158kms, Stk#G1440A 
$69,995

WATROUS MAINLINE 
MOTOR PRODUCTS LTD. 
HIGHWAY #2 EAST – WATROUS, SK

306-946-3336
1-800-667-0490
www.watrousmainline.com

DL#907173

2014 KENWORTH T370 TANDEM 
GRAIN TRUCK Paccar PX-8 350hp 

1000 lbft Torque Allison 6-Spd 3000RDS 
Air seat, dual pass. seat cloth interior 
ACT, P.W P.L. 22” Alum Wheels Front 
Tires 315/80R22.5 Rear tires 11R22.5 
Power-Heated Aerodynamic Mirrors, 

AM/FM/CD/Bluetooth Radio Full  
Gauges 100 Gal. Alum Fuel tank 

14,600F.Axle 40,000R.Axles with Air
Suspension Jacobs brake, Cab Corner 

windows, Trailer Brake Controls,  
8 1/2 X 16 X 65” CIM ULTRACEL BOX
ELECTRIC TARP, TAILGATE & HOIST, 

Cloth Interior, Red, 33,579KM
Stk #M7323A  $140,395

MEDIUM DUTY 
TRUCKS

2008 IH 7600 tandem 24’ van body, power 
tailgate, 10 speed ISX; 2007 Freightliner 
auto. trans., 24’ flatdeck.  Ron Brown Imp. 
306-493-9393, Delisle, SK. DL #905231. 
www.rbisk.ca

SLEEPERS  AND DAY CABS. New and 
used. Huge inventory across Western 
Canada at www.Maximinc.Com or call 
Maxim Truck & Trailer, 1-888-986-2946.

SPECIAL PURCHASE OF new and near 
new 2014-2015 Crosstrek XVs. Save up to 
$5000. Come in quickly!! 1-877-373-2662. 
www.subaruofsaskatoon.ca DL #914077.

DECKS, DRY VANS, reefers and storage 
trailers at: www.Maximinc.Com or call 
Maxim Truck & Trailer, 1-888-986-2946.

48” BELTING DOWN to 32”. Good for cattle 
feeders. Call 403-346-7178, Red Deer, AB.

A NEW BOOK: “A Contract for Ethan”. A 
short story for when your down and out or 
just looking for some good reading. 100 
page tale of a busted up rancher and a 
hardscrabble gal from Kansas finding their 
way among the fat cats and high rollers 
during a time when more than 3 million 
head of cattle were moved from Texas to 
t h e  r a i l  h e a d  a t  A b i l e n e  K a n s a s . 
$6.75/print or $1.99/e-book, to order 
your copy visit: www.saltyoldman.com

ROUGH LUMBER: 2x6,  2x8,  2x10,  1” 
boards, windbreak slabs, 4x4, 6x6, 8x8, all 
in stock. Custom sizes and log siding on 
order. Call V&R Sawing 306-232-5488, 
Rosthern, SK.

CONTINUOUS METAL ROOFING, no ex-
posed screws to leak or metal overlaps. 
Ideal for lower slope roofs, rinks, church-
es, pig barns, commercial, arch rib build-
ing and residential roofing; also available 
in Snap Lock. 306-435-8008, Wapella, SK.
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DOUBLE TRUSS STORAGE buildings,
30x40x20'. Only $5995! Edmonton, Calgary,
Winnipeg. National shipping available.
sales@unclewiener.com 1-855-494-3637 or
952-649-9943. www.unclewiener.com

BUSINESS FOR SALE with great growth in 
consumer and pet industry. Priced at 
$120,000. In Saskatoon, SK. area, but can 
be run anywhere. Call Bert 306-664-2378.

FOR SALE: RETREAD PLANT for medium 
truck tires. All necessary equipment to 
start up a tire retread plant: Buffer, cham-
ber, builder, analyzer, mono rails and small 
supply of tread rubber and accessories. 
Contact Ken 306-242-6212, Saskatoon, SK.

LARGE INDUSTRIAL BUILDING in heart of 
Balken oil play for lease/sale; Kenosee 
Lake  cabin and campground for sale, incl. 
carwash and laundry mat; Development 
lands around Regina/Saskatoon; Large 
building and property on Broadway Ave., 
Yorkton; 3 lots on South Service Road, 
Weyburn; Tempo/Tire shop #48 Wind-
thorst; Hotel and Restaurant on #48. Brian 
Tiefenbach, 306-536-3269, Colliers Int. 
Regina, SK. www.collierscanada.com

SELLING DUE TO HEALTH: Industry lead-
ing header loss shield. Price includes exist-
ing inventory. Canadian and US patents 
good until 2032. Jig tables and templates. 
Current owner will train in the manufactur-
ing and marketing processes. This is a per-
fect diversification opportunity for a large 
family farm or a Hutterite colony. Call Bill 
at 306-726-7977, Southey, SK.

FARMERS AND BUSINESS PERSONS need 
financial help? Go to: www.bobstocks.ca 
or phone 306-757-1997, 315 Victoria Ave., 
Regina, SK.

DEBTS, BILLS AND charge accounts too 
high? Need to resolve prior to spring? Call 
us to develop a professional mediation 
plan, resolution plan or restructuring plan. 
Call toll free 1-888-577-2020.

FARM/CORPORATE PROJECTS. Call A.L. 
Management Group for all your borrowing 
and lease requirements. 306-790-2020, 
Regina, SK.

NEED A LOAN? Own farmland? Bank says 
n o ?  I f  y e s  t o  a b o v e  t h r e e ,  c a l l 
1-866-405-1228, Calgary, AB.

LIFE INSURANCE, Are you paying too 
much for your term policy? Call for a free 
quote. Perry Harris, Life Insurance Agent,  
306-535-0811, Regina, SK.

CUSTOM FEEDING COWS: Taking 100-200
cows Nov-Mar. Feed, minerals, salt, daily
checks incl. in flat daily rate. Will be grazing
corn, fed greenfeed/grass hay and sainfoin.
306-229-1528, Arelee, SK.

COMBINED POWER AND REACH visit 
farmzilla.com for over 35,000 ag-only 
listings. follow us on twitter and facebook!

EQUIPMENT TOWING/ HAULING. Rea-
sonable rates. Contact G H Wells Services 
and Trucking, 306-741-9059, Morse, SK.

LONG LAKE TRUCKING, two units, custom 
hay hauling.  306-567-7100, Imperial, SK.

NEUFELD ENT . CORRAL CLEANING , 
payloader, Bobcat with rubber tracks and 
ve r t i c a l  b e a t e r  s p r e a d e r s .  P h o n e 
306-220-5013, 306-467-5013, Hague, SK.

CUSTOM CATTLE WORK and hauling, cattle
hauling, pasture gathers, bulls pulled, sort-
ing and weaning, processing, treating.
Anything cattle related, we can help where
you need a hand. Serving west central SK
and beyond. Located in the Biggar/Rose-
town area. 306-920-0023, 306-948-8057,
Biggar, SK. picardpuncher@gmail.com

COTEAU VALLEY ORGANICS:  We do 
custom cleaning of conventional & organic 
seed. Phone 306-859-7447, Beechy, SK.

REGULATION DUGOUTS: 120x60x14’, 
$2000; 160x60x14’, $2950; 180x60x14’, 
$3450; 200x60x14’, $3950. Larger sizes 
avail. Travel incl. in SK. See us at on FB at 
saskdugouts. 306-222-8054, Saskatoon SK

FOR RENT: BUNNING 230 manure spreader
wide spread for rent per day. 403-782-9730
Lacombe, AB. ludzeholtrop@aol.com

MULCHING- TREES, BRUSH, Stumps. 
Call today 306-933-2950. Visit us at: 
www.maverickconstruction.ca

BRUSH MULCHING. The fast, effective 
way to clear land. Four season service, 
competitive rates, 275 HP unit, also avail. 
trackhoe with thumb, multiple bucket at-
tachments. Bury rock and brush piles and 
fence line clearing. Borysiuk Contracting 
Inc., www.bcisk.ca Prince Albert, SK., 
306-960-3804.

HEAVY SNOW IS COMING! Be ready! JD, 
Champion, Galion graders. Work ready and 
snow equipped; 8’ Wolverine 3PTH snow 
blower; QA 8’ snow blower w/dsl. eng.; 
Snow blades, buckets, and attachments; 
Sicard 4WD truck w/Cummins eng.; Front 
and side plows; Parting out over 25 grad-
ers; Parting out Bombardier SW48 track 
units; Trackless 4x4 dsl. w/blower; 1985 
IH S1900 dsl. w/blade & 13’ B&H; (2) FWD 
4x4 trucks w/snow blower, gas & dsl. en-
gines; (3) Sicard 4x4 trucks w/v-plow and 
side wing, NH250 Cummins dsl.; (4) Osh-
kosh 4x4 trucks w/snow plow & side wing, 
auto trans., dsl.; New replacement parts, 
big discounts! Central Canada’s largest 
wreckers of older construction equipment, 
Cambrian Equipment Sales, Winnipeg, MB. 
Call 204-667-2867, Fax 204-667-2932.

ACCREDITED MACHINERY APPRAISAL, D.
Thorvaldson AACI, ASA, P.Ag. Call for a
quotation, 204-338-1454, Winnipeg, MB.
www.thorvaldson.ca/machinery-equipment

CAT D6N CRAWLER Tractor, heated cab, 
L G P,  $ 5 8 , 0 0 0 .  C a l l  R a n d y  a t 
780-983-0936, Clyde, AB.

1971 CAT 140 grader, runs excellent, rebuilt
top end, controls have rebuilt dog clutches,
new tires, all new fluids. Needs brakes.
Great cond. for its age, $15,000. St. Denis,
SK., 306-230-3355, rick@metering.ca

2008 GENIE S45 Boom Lift, 4048 hrs., 
45’ lift, Deutz diesel, 8” platform, 500 lb. 
capacity, $19,800. Call 1-800-667-4515 or 
visit: www.combineworld.com

ASHLAND XL2 17.5 yard scraper, new cond 
used very little, bought new, $70,000 OBO. 
204-662-4474, 204-851-0211, Sinclair, MB

2009 JD 710J Backhoe, ex-city, 7100 hrs., 
$46,500. Call 403-291-1010, Calgary, AB.

HYDRAULIC SCRAPERS: LEVER 60, 70, 
80, and 435, 4 to 30 yd. available. Rebuilt 
for years of trouble-free service. Lever 
Holdings Inc. 306-682-3332 Muenster, SK.

1996 CHAMPION 740 motor grader, 
75% rubber, new clutch and rebuilt trans., 
pro-heat, c/w snow wing, 14’ blade, 
$34,000. Call 780-983-0936, Westlock, AB.

EXCAVATOR BUCKETS, various shapes 
and sizes for different excavators. Call 
204-871-0925, MacGregor, MB.

1986 GRADALL G660C wheeled excava-
tor, 7605 mi./4404 excavator hrs, GM 8.2L 
frt/4.7L rear engines, air brakes $14,900.   
1-800-667-4515, www.combineworld.com

HYDRAULIC SCRAPERS: Cat, Allis Chalm-
ers, LeTourneau, 6 - 35 yard, pull type or 
direct mount; Scraper tires; Direct mount 
motor graders from $14,900; 18’ Excel pull 
dozer, $39,500; 21’ Pull dozer, 34,000 lbs, 
$44,900. Call 204-822-3797, Morden, MB.

SKIDSTEER ATTACHMENTS: Buckets, rock 
buckets, grapples, weld-on plates, hyd. au-
gers, brush cutters and more large stock. 
Top quality equipment, quality welding 
and sales. Call Darcy at 306-731-3009, 
306-731-8195, Craven, SK.

1980 D8K CRAWLER, dirt tilt blade, bush 
sweeps, good undercarriage, $38,000. 
204-525-4521, Minitonas, MB. Website:  
www.waltersequipment.com

ROAD GRADERS CONVERTED to pull 
behind large 4 WD tractors, 14’ and 16’ 
blade widths avail. 306-682-3367, CWK 
Ent. Humboldt, SK. www.cwenterprises.ca

821 B CASE PAYLOADER, 23.5x25 tires, 4 
yard bucket, $36,000. Call 306-786-6510, 
Yorkton, SK.

BAILIFF SEIZURE AUCTION: 2010 Ditch 
Witch Hydro. Vac. FX60, only 3187 hrs. 
Saskatoon, SK. bailiffservices@sasktel.net

CLIFF’S USED CRAWLER PARTS. Some 
o lder  Cats ,  IH  and  A l l i s  Cha lmers . 
780-755-2295, Edgerton, AB.

CAT D7E with bush protection, 13’ tilt and 
angle dozer, winch, new starter and bat-
t e r i e s ,  r u n s  w e l l ,  $ 3 0 , 0 0 0  O B O . 
306-629-3752, Morse, SK.

SKIDSTEER LOADERS: 2008 Case 440, 
Series 3, approx. 2400 hrs., $24,500;  
2007 Case  420,  approx .  1600 hrs . , 
$20,500.  204-794-5979, Springfield, MB.

590 SUPER L Case backhoe, extend-a-hoe, 
4x4, $35,000. Call 306-786-6510, Yorkton, 
SK.

CANADA’S AG-ONLY 
LISTINGS GIANT
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Lyle Muyres Todd Cole Russ Jewitt
Humboldt SK Moose Jaw SK Swift Current SK
306-231-3026 306-690-1923 306-741-3751
lyle.muyres@corrgrain.ca todd.cole@corrgrain.ca russ.jewitt@corrgrain.ca
John Thomas Allen Capnerhurst Chris Roche
Red Deer AB Trochu AB Regina SK
403-506-4742 403-396-0242 306-533-8499
john.thomas@corrgrain.ca allen.capnerhurst@corrgrain.ca chris.roche@corrgrain.ca
Oscar Wiebe Jordan Sanders Scott Leier
Maple Creek SK Balgonie SK Sedley SK
306-661-8789 306-539-8067 306-537-6241 
oscar.wiebe@corrgrain.ca jordan.sanders@corrgrain.ca scott.leier@corrgrain.ca

www.corrgrain.ca
Toll free:  1-844-850-CORR (2677)

Grain Bins  Fertilizer Bins  Handling Systems  Grain Monitoring Technology

Tom Gall
 Nampa  AB
 780-618-4620
 tom.gall@corrgrain.ca
 

BE SURE TO STOP BY AND SEE US AT  
RED DEER AGRI-TRADE, 

BOOTH 6618A, NOV 8 - 11TH

BE SURE TO STOP BY AND SEE US AT  
RED DEER AGRI-TRADE, 

BOOTH 6618A, NOV 8 - 11TH

1-877-463-82561-877-463-82561-877-463-8256

DARMANI Direct
Lease NOW with NO deposit

NO payments until May of 2018

We manufacture everything. We Sell direct.

YOU SAVE.

HOPPER BINS up to 17,000 Bushel with Steel skid 

* 52” lid with posi-drive remote opener
* Galvanized cone w/40 degree slope
* Rack & Pinion slide gate w/28” clearance

ENGINEERED for STEEL SKID or CEMENT MOUNT 

5 YEAR
WARRANTY

HOPPER BIN PACKAGE SPECIALS
Save with FALL discount

BIN + CONE + STEEL skid
from $1.82/Bushel

*Delivery, Air AND Set up extra

   CALL or EMAIL for complete details 
Material only or TURN-KEY pkgs

from 5,000- 17,000 bushels

DARMANI GRAIN 
STORAGE

1-866-665-6677
sales@darmani.ca

See us at AGRI-TRADE
Agri-center West

Booth #7128

ON SALE NOW 
Temp Monitoring   Aeration Fans   Steel Floors    Flat Bottom Bins 

(Industry Leading)

2013 WACKER NEUSON 750T Telescop-
ic wheel loader, 164 hours, Deutz 60 HP 
turbo, 4 wheel steer, like new! $59,800.    
1-800-667-4515, www.combineworld.com

2010 CAT D7R 2 LGP crawler tractor, Pack-
ard winch, AC, cab, canopy, sweeps, A- 
dozer 16.6”, 36” pads, UC as new, 6282 
hrs., very clean, $285,000; 2008 JD 850J 
WLT crawler dozer, c/w ROP’S, 12’ 6-way 
blade, SBG pads, 8700 hrs., $95,000. 
204-871-0925, MacGregor, MB.

HYDRAULIC PULL SCRAPERS 10 to 25 
yds., exc. cond.; Loader and scraper tires, 
custom conversions available. Looking for 
Cat cable scrapers. Quick Drain Sales Ltd., 
306-231-7318, 306-682-4520 Muenster SK

MOVE YOUR DIRT real cheap! Low prices! 
(3) Cat 641 motor 28 yard scrapers; Cat 
235 excavator w/digging bucket, not used 
in 5 yrs.; Cat D9-G hyd. dozer w/tow 
winch; (2) Cat 980B loaders w/bucket; Cat 
977-K loader. Equipment of all types. New 
& used parts. 2 yards over 50 acres. Cam-
brian Equipment Sales, Winnipeg, MB. (Ph) 
204-667-2867 or (Fax) 204-667-2932.

2006 KOBELCO SK290LC excavator, 
5708 hrs., tracks and undercarriage 75%, 
digging bucket, nice condition, $59,800.
1-800-667-4515, www.combineworld.com

4- 2006 JD 400D and 1- 2005 Cat 740 40 
ton Art; Rock trucks; 3- 1996, 1997 and 
1998 Cat 621F motor scrapers; Coming 
soon 1972 Cat; D6C LGP crawler. Many 
more items with prices. Robert Harris, 
204-642-9959, 204-470-5493, Gimli, MB. 
Pics/info. at:  robertharrisequipment.com

1948 HD11 Allis Cat, 12’ dozer, in running 
condition. Call 306-868-4507, Avonlea, SK.

2002 VOLVO 290 EXCAVATOR, 7500 
hrs., hydraulic thumb, 2 buckets, 90% UC, 
$65,000. 780-983-0936, Westlock, AB.

1978 CHAMPION 740 motor grader, De-
troit 6 cylinder, showing 2568 hours, 14’ 
moldboard, scarifier, cab, new rear tires,
$16,900.  Call 1-800-667-4515, or visit: 
www.combineworld.com

1980 D6D DOZER, wide pad, winch; 1993 
D37 P6 6-way dozer, cab. 306-304-1959. 
Goodsoil, SK.

1997 CAT D6M LGP DOZER, UC 80%, 
28” pads, 3 shank hyd. ripper, ROPS with 
cage, 19,274 hrs., don’t let the hours scare 
y o u ,  v e r y  n i c e  u n i t !  $ 7 4 , 8 0 0 . 
1-800-667-4515, www.combineworld.com

2006 JD 270C LC hyd. excavator, 10,464 
hrs., 12’ stick, Q/C bucket, $69,800 .
1-800-667-4515, www.combineworld.com

2000 D6R LGP DOZER c/w angle dozer, 
winch, UC 85%, full canopy, 9471 hrs. 
$125,000.  780-983-0936, Westlock, AB.

WANTED DIESEL CORES: ISX and N14 
Cummins, C15 Cats, Detroits Ddec 3, 4, 
DD15. Can-Am Truck  1-800-938-3323.

A/C DIESEL 6 cyl. Turbo Motor, Model 
2900, 130 HP, complete. Taking offers. 
306-281-5865, 306-244-3753, Saskatoon.

3406B, N14, SERIES 60, running engines 
and parts .  Cal l  Yel lowhead Traders , 
306-896-2882, Churchbridge, SK.

290 CUMMINS, 350 Detroit, 671 Detroit, 
Series 60 cores. 306-539-4642, Regina, SK

USED, REBUILT or NEW engines. Spe-
cializing in Cummins, have all makes, large 
inventory of parts, re-powering is our spe-
cialty. 1-877-557-3797, Ponoka, AB.

GREAT PRICES ON new, used and remanu-
factured engines, parts and accessories for 
diesel pickups. Large inventory, engines 
can be shipped or installed. Give us a call 
or check: www.thickettenginerebuilding.ca 
Thickett Engine Rebuilding. 204-532-2187, 
Russell, MB.

FARM AND INDUSTRIAL ELECTRICAL 
motor sales, service and parts. Also sale 
of, and repairs to, all makes and sizes of 
pumps and phase converters, etc. Tisdale 
M o t o r  R e w i n d i n g  1 9 8 4  L t d . , 
306-873-2881, fax 306-873-4788, 1005A- 
111th Ave., Tisdale, SK. tmr@sasktel.net  
Website: www.tismtrrewind.com

ELECTRICAL WIRE & CABLE: Underground,
indoor, outdoor. Copper, aluminum. Motors,
generators, transformers. Regina, SK.,
306-421-0210, bradgrimes@sasktel.net

ARM RIVER POLE BUILDINGS, 40’x60’ to 
80’x300’, Sask. only. Call 306-731-2066, 
Lumsden, SK., metalarc@live.ca

FALL SPECIAL: All post & stud frame 
farm buildings. Choose sliding doors, over-
head doors or bi-fold doors. New-Tech 
Construction Ltd 306-220-2749, Hague, SK

BEHLEN STEEL BUILDINGS, quonsets, 
convex and rigid frame straight walls, 
grain tanks, metal cladding, farm- com-
mercial. Construction and concrete crews. 
Guaranteed workmanship. Call your Saska-
toon and Northwest Behlen Distributor, 
Janzen Steel Buildings,  306-242-7767, 
Osler, SK.

AFAB INDUSTRIES POST frame buildings. 
For the customer that prefers quality. 
1-888-816-AFAB (2322), Rocanville, SK.

INSULATED FARM SHOP packages or 
bui l t  on s i te ,  for  ear ly  booking cal l 
1-800-667-4990 or visit our website: 
www.warmanhomecentre.com

STRAIGHT WALL BUILDING packages or 
bui l t  on s ite.  For early booking cal l 
1-800-667-4990 or visit our website: 
www.warmanhomecentre.com

BELOW FACTORY 
DIRECT PRICING!!! 

OVER 100 TRUCKLOADS OF  
COLOURED METAL ROOF AND SIDING!!  

Savings of up to 50%
#1 GRADE COLOURED

79¢/sq. ft
#1 GRADE GALVALUME

75¢/sq. ft
B GRADE COLOURED

65¢/sq. ft
MULTI COLOURED MILLENDS 

55¢/sq. ft
Call us now for the best  

selection lengths and colours.  
Ask us about Fuel Allowance.

FOUILLARD STEEL 
SUPPLIES LTD.

ST. LAZARE, MAN.
1-800-510-3303

POLE BARNS, WOODSTEEL packages, 
hog, chicken and dairy barns. Construction 
and concrete crews available. Mel or Scott, 
MR Steel Construction, 306-978-0315, 
Hague, SK.

DIAMOND CANVAS SHELTERS, sizes 
ranging from 15’ wide to 120’ wide, any 
length. Call Bill 780-986-5548, Leduc, AB. 
www.starlinesales.com

 FARM BUILDINGS

 Westrum Lumber
 www.westrumlumber.com
 1-888-663-9663

 R o ulea u, S K

WOOD COUNTRY

Estevan, SK .............. 306-634-5111
McLean, SK .............. 306-699-7284
Tisdale, SK ............... 306-873-4438

www.wood-country.com

FARM BUILDINGS

Colored roof, colored walls and trims 
(outside corners, base flash, eave flash, 
gable flash, J channel, drip flash), Steel Ins. 
Walk In Door and Lockset.

50x80x20’ 4 ply laminated post bldg c/w 
24X18 R16 overhead door ........$39,999.82

Phone with your building  
size requirements for a free estimate.

FENCE POSTS, ROUGH LUMBER,
PEELED RAILS, SLABS.

All In Stock
~ PHONE FOR PRICING ~

#1 METAL CLADDING
Many types and profiles available. 

Farm and Industrial, galvanized, galvalume, 
and colored, 26, 28, 29 & 30 gauge metal. 

~ PHONE FOR PRICING ~

1548 SQ FT RTM HOUSE WITH 
3 BEDROOMS & 3 BATHS 
$175,000.00 plus taxes

 ZIP P ERLO CK
 Buildin g Com p a n y (2005) In c.

 O rde r N O W  for 
 2018 Cons tru c tion

����������	
�����
��������������
 • H igh  P ro file • B ig O verh ea d  
 Do o rs  • Eq uip m en t • Gra in  

 •   F ertilizer   •   P o ta to es    •   S h o p s

 Pre Engineered Structural 
 Steel Buildings

 1-888-6 92-5515
 D errick - Cell

 306 -6 31-8550
 www.z ip p e rloc k .c om

 EARLY ORDER

 Au tho rized  In d ep en d en t Bu ild er

 D ro p b y a n d  s e e  us  a t
 RED DEER AGRI-TRADE

 Agri Ce n te r Ea s t 6 6 3 6

WOOD POST BUILDING packages or built 
o n  s i t e .  F o r  e a r l y  b o o k i n g  c a l l 
1-800-667-4990 or visit our website: 
www.warmanhomecentre.com

BIN MOVING, all sizes up to 19’ diameter, 
w/wo floors; Also move liquid fert. tanks. 
306-629-3324, 306-741-9059, Morse, SK.

FOR ALL YOUR grain storage, hopper 
cone and steel floor requirements contact: 
Kevin’s Custom Ag in Nipawin, SK. Toll 
free: 1-888-304-2837.

BROCK (BUTLER) GRAIN BIN PARTS 
and accessories available at Rosler Con-
struction. 306-933-0033, Saskatoon, SK.

• Fast and convenient concrete pad
• Engineered for hoppers with NO skids
• Cost effective anywhere in Western  
 Canada

PRECAST 
HOPPER BIN PADS

PRECAST 
HOPPER BIN PADS

403-415-5502
Altamixconcrete.com

Didsbury, AB

TIM’S CUSTOM BIN MOVING and Haul-
ing Inc. Up to 22’ diameter. 204-362-7103  
binmover50@gmail.com
LIFETIME LID OPENERS. We are a stock-
ing dealer for Boundary Trail Lifetime Lid 
Openers, 18” to 39”. Rosler Construction  
2000 Inc., 306-933-0033, Saskatoon, SK.

Download the 
free app today.

DISMANTLED WESTEEL BINS: 8000 bu.; 
3850 bu.; 2-3250 bu.; 2- 1750 bu;  2- 9500 
bu. Chief Westland. .50¢/bu. Located at 
Assiniboia, SK., call 306-642-8278.

CHIEF WESTLAND AND CARADON BIN 
extensions, sheets, stiffeners, etc. Now 
available. Call Bill 780-986-5548, Leduc, 
AB. www.starlinesales.com

2- 3300 BU., 2- 2000 bu., 3- 1650 bu. bins, 
$1/bu. Will sell separate. Floors fairly 
good. Gary 306-823-4493, Neilburg, SK.

20’ AND 40’ SEA CONTAINERS, for sale 
in Calgary, AB. Phone 403-226-1722,  
1-866-517-8335. www.magnatesteel.com

20’ and 40’ SHIPPING CONTAINERS 
and storage trailers. Large Sask. inventory. 
Phone 1-800-843-3984 or 306-781-2600.

SHIPPING CONTAINERS FOR SALE. 20’- 
53’, delivery/ rental/ storage available. For 
inventory and prices call: 306-262-2899, 
Saskatoon, SK.  www.thecontainerguy.ca

CONTAINERS FOR SALE OR RENT: All 
sizes. Now in stock: 53’ steel and insulated 
stainless steel. 306-861-1102 Radville, SK.

20’ TO 53’ CONTAINERS. New, used and  
modified. Available Winnipeg, MB; Regina 
and Saskatoon, SK. www.g-airservices.ca 
306-933-0436.

CANADA’S AG-ONLY 
LISTINGS GIANT

1-8 0 0 -667-7770   |                             .com

HORNOI LEASING NEW and used 20’ and 
40 ’  sea  cans  for  sa le  or  rent .  Ca l l 
306-757-2828, Regina, SK.

BEAVER CONTAINER SYSTEMS, new 
and used sea  conta iners ,  a l l  s i zes .   
306-220-1278, Saskatoon and Regina, SK.

KEHO/ GRAIN GUARD Aeration Sales 
and Service. R.J. Electric, Avonlea, SK. Call 
306-868-2199 or cell 306-868-7738.

KEHO/ GRAIN GUARD/ OPI STORMAX. 
For sales and service east central SK. and 
MB., call Gerald Shymko, Calder, SK., 
306-742-4445 or toll free 1-888-674-5346.

2008 WALINGA TRIDEM live bottom, 
107,493 kms, alum., 12 comp., hydraulic 
control, very good condition, $54,900. 
1-800-667-4515. www.combineworld.com

2014 BATCO 15x120 under bin conveyor 
30HP, 3 phase 600V motor, like new cond, 
$18,000. 306-472-7704, Woodrow, SK.

RM45 MERIDIAN, $34,500; RM55 Me-
r id ian,  $36,500.  Cal l  306-648-3622,      
Gravelbourg, SK.

BUILD YOUR OWN conveyors,  6”, 7”, 8” 
and 10” end units available; Transfer con-
veyors and bag conveyors or will custom 
build. Call for prices. Master Industries 
Inc .  www.masterindustr ies.ca Phone 
1-866-567-3101, Loreburn, SK.

FERTILIZER STORAGE TANKS- 5000 US 
gal., $3000; 6000 US gal., $3600. Pick up 
at factory. Ph 306-253-4343 while supplies 
last. www.hold-onindustries.com
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by the leader in grain bagging innovation.

Welcome to the new standard
in flexible grain storage

®

®

Toll Free: 1.866.497.5338

RENN Mill Center Inc., RR#4 Lacombe, AB T4L 2N4
Call the factory to find your local dealer.

TEL: 403-784-3518 | www.rennmill.com

RENN Bag Unloader

Model 9’ 10’ 12’ Discharge Auger Unload  
Capacity bu/hr

Minimum 
HP

Farm Boy* 14” lift, 12” folding 9,000 50

1214 CD* 14” lift auger, left or 
right discharge 9,000 60

1218 CD* 18” lift auger, left or 
right discharge 15,000 100

* Patented bag unloading system

All RENN Bag Unloaders are available with our Onboard Recycle-
Ready bag recovery system which uses a unique hydraulic ratchet 
mechanism to wind the spent bag onto spools keeping the plastic 
clean and out of the way. The plastic is rewound into a recycle-ready 
package after unloading has been completed.

-  Canadian Made

GRAINBAG
EXTRACTOR

DOUBLE THE 
CAPACITY, 
HALF THE 

PRICE
youtube.com/tridekon

GRAINBOSS 16
GRAINBOSS 13

www.tridekon.com      1-866-292-6115
GRAIN BOSS

1.800.667.8800 | nuvisionind.com

FERTILIZER
FOR ALL YOUR

EQUIPMENT NEEDS
CALL US FOR PARTS ON ALL

SPREADER/TENDER
MAKES & MODELS

2015 CASE TITAN 4000 Floater, 810 FlexAir
chassis, 450 hrs., warranty until April 1,
2022 or 3000 hrs., Michel's elec. tarp, exc.
condition, $400,000 OBO. 306-982-4614,
306-961-6858, Christopher Lake, SK.
brianneurauter@inet2000.com

FERTILIZER STORAGE TANKS. 11,000 US 
gal., $6500 pick up at factory or $7000 
free fre ight to farm .  1-800-383-2228   
www.hold-onindustries.com 306-253-4343

2013 4530 1-bin, 70’ booms, 1470 hrs., 
ext. warranty, $155,000; 2012 4530, 3-bin, 
70’ booms ,  2000 hrs . ,  ext.  warranty, 
$152,000; 2011 4520 1-bin, 70’ booms, 
$145,000; 2010 Case 3520, 3-bin, 2670 
hrs., $115,000;  SPECIAL: 2010 4520 1- 
bin, 70’ booms, 1800 hrs., $125,000; 2010 
Case 4520, 1-bin, 70’ booms, 1920 hrs., 
AutoSteer, $138,000; 2006 Case 4510, Au-
toSteer, FlexAir 70’ booms, 7400 hrs., 
$77,000; 2005 Case 4520 w/70’ FlexAir, 
4000 hrs., $78,000; 2004 Case 4010, 80’ 
SPRAYER, 7000 hrs., $58,000; 2002 Loral 
AirMax 1000, 70’ boom, $63,000; 2009 Ag-
Chem 3 wheeler, 4000 hrs., G-force spin-
ner bed, $88,000; 2004 KBH Semi tender, 
self-contained, $32,500; 2009 and 2012 
Merritt semi belt tender, self-contained, 
$33,500 and $44,000; 24 ton Wilmar ten-
der beds, $18,500 ea; 2010 Wilmar Wran-
gler 4560, loader, 1600 hrs., $25,500; 
2009 Wrangler,  2400 hrs . ,  $23 ,500; 
18,000 gal. NH3 holding tank, $34,500. All 
U S D  p r i c e s .  4 0 6 - 5 7 6 - 3 4 0 2  o r 
406-466-5356, Choteau, MT. Visit online:  
www.fertilizerequipment.net

FLOATER: IHC NAVISTAR, 2014 with new 
Leader L4000g spin spreader box, only 
39,850 kms, 295 cu. ft. box with tarp, Au-
toSteer, Mapping, Vari-rate, exc. cond., 
$199,000. Agriterra Equipment High River, 
AB., call 403-652-2414 or 403-336-5106.

2010 TERRAGATOR 8204 w/AirMax Preci-
sion 2 1000 bed, 4400 hrs., $93,500 USD; 
2012 AgChem Rogator 1300, 2000 hrs., 
120’ booms, $152,000. Call 406-576-3402 
o r   40 6 -46 6 -5356 ,  C h o t e au ,  M T. 
www.fertilizerequipment.net

FALL SPECIALS: New SLMD 1295, SLMD 
1272 and HD10-53. Used augers: 2013 Sa-
kundiak SLMD 1272, loaded, $14,800; 
SLMD 10x66, loaded, $11,500; Farm King 
10x70 S/A, $6900; HD 8x39 w/20 HP Koh-
ler, $3900; Brandt 10x60 S/A, $2500. Also 
a dealer for Convey-All Conveyors. Leasing 
ava i lab le! Call Dale at Ma inway Farm 
Equipment, 306-567-3285, 306-567-7299, 
Davidson.www.mainwayfarmequipment.ca

REMOTE CONTROL SWING AUGER 
movers, trailer chute openers, endgate 
and hoist systems, wireless full bin alarms, 
swing belt movers, wireless TractorCams, 
motorized utility carts. All shipped directly 
to you. Safety, convenience, reliability. 
Kramble Industries at 306-933-2655, 
Saskatoon, SK. or www.kramble.net

USED AUGER: 2014 MERIDIAN HD853, 
loaded, in excellent condition, $10,995.  
306-648-3622, Gravelbourg, SK.

NEVER CLIMB A BIN AGAIN! Full-bin Su-
per Sensor, reliable hardwired with 2 year 
warranty; Magnetic Camera Pkg. - One 
man positioning of auger (even at night); 
Hopper Dropper - Unload your hopper bins 
without any mess; Wireless Magnetic LED 
Light - Position your swing auger at night 
from the comfort of your truck. Safety and 
convenience are the name of the game. 
www.brownlees.ca Brownlees Trucking Inc 
Unity, SK., 306-228-2971, 1-877-228-5598  

MERIDIAN GRAIN AUGERS  availab le 
with self-propelled mover kits and bin 
sweeps. Call Kevin’s Custom Ag in Nipaw-
in, SK. Toll free 1-888-304-2837.

MERIDIAN TRUCKLOADING AUGERS
TL10-39, loaded, $17,450; HD10-46, load-
ed, $18,050; HD10-59, loaded, $19,500; 
TL12-39, loaded  w ith 37 EFI eng ine, 
$19,500. 306-648-3622, Gravelbourg, SK.

MERIDIAN AUGERS IN STOCK: swings, 
truck loading, Meridian SP movers. Call  
Hof far t  Serv ices  Inc . ,  Odessa ,  SK. , 
306-957-2033.

GRAVITY WAGONS: New 400 bu, $7,400; 
600 bu., $12,500; 750 bu., $18,250. Large 
selection of used gravity wagons, 250-750 
bu. Used grain carts, 450 to 1110 bushel.  
View at: www.zettlerfarmequipment.com 
1-866-938-8537, Portage la Prairie, MB.

GRAIN CLEANING EQUIPMENT: 54" Forever
airscreen machine w/lots of screens; 160
Oliver Gravity, deck in vg cond.; Spirals for
cleaning soybeans, 3 - 4 core spiral boxes.
$19,000 OBO. info@ensfarmsltd.com
204-325-4658, 204-362-0612, Winkler, MB.

ARROWCORP PEGASUS PG, unused, 14 RH 
gravity table c/w motors & hood; Premier 
grain, two high unit, direct drive; Deston-
er, air flotation, model S-45. For informa-
tion please call Lahora Brar 204-298-5737 
or Aman 204-697-9441, Winnipeg, MB.

DUAL STAGE ROTARY SCREENERS and 
Kwik Kleen 5-7 tube. Call 204-857-8403, 
Portage la Prairie, MB. or visit online: 
www.zettlerfarmequipment.com

DUAL SCREEN ROTARY grain cleaners,
great for pulse crops, best selection in 
Western Canada, 306-946-7923 Young, SK

CUSTOM COLOR SORTING chickpeas to 
mustard. Cert. organic and conventional. 
306-741-3177, Swift Current, SK.

CANADA’S AG-ONLY 
LISTINGS GIANT

DEMO COLOUR SORTER: Available Now: 
VistaSort 2 Chute Full Colour LED Sorter 
used as a demo machine only. Capacity up 
to 250-300 BPH based on wheat, $48,000 
CAD in Saskatoon. VistaSort 5 Chute Full 
Colour LED Sorter used as demo machine 
only. Capacity up to 600 BPH based on 
wheat. $65,000 CAD in Saskatoon. Please 
call Chris at LMC. 800-667-6924, ext. 24, 
306-222-6193, chris@lewismcarter.com 
www.lewismcarter.com Saskatoon, SK.

CONTINUOUS FLOW VERTEC 6600 grain 
dryer, single phase, propane, good cond. 
204-764-2251, 204-412-0226 Hamitoa MB

SUPER-B GRAIN DRYER, AS-600G, single 
phase, 5200 hrs., good condition, $18,000. 
306-885-4545, 306-537-2563, Sedley, SK.

SUPERB GRAIN DRYERS: Grant Service 
Ltd. winter pricing has started. We have 
the largest single phase dryer- SQ28D, 30 
HP, quiet fan, 576 bu., 12,000,000 BTU. 
Call 306-272-4195, Foam Lake, SK.

WESTERN GRAIN DRYER, mfg. of new 
grain dryers w/advanced control systems.  
Updates for roof, tiers, auto moisture con-
troller. Economic designed dryers avail. 
1-888-288-6857, westerngraindryer.com

ELEVATOR FOR SALE: Kenaston, SK. Built 
in 1966. Call Ken at 306-567-8240 or Ole 
at 306-221-8968.

SELLING GRAIN LEGS, distributors, con-
veyors and truck scales. Also other eleva-
tors parts. 403-634-8540, Grassy Lake, AB.

CONVEYAIR GRAIN VACS, parts, acces-
sories. Call Bill 780-986-5548, Leduc, AB. 
www.starlinesales.com

FEED BLOWER SYSTEMS, Sales and Ser-
vice. Piping, blower and airlock repairs. 
John Beukema 204-497-0029, Carman, MB

2014 WALINGA 5614 grain vac, 540 rpm
PTO (rated HP 70-85), pre-cleaner, 5" vac
hoses and floor nozzle attach, stored inside,
only 36 hrs. on machine, exc. cond. Retired.
$19,500. 403-934-1070, Standard, AB.
solarhog@gmail.com

CANADA’S AG-ONLY 
LISTINGS GIANT

CURT’S GRAIN 
VAC SERVICES

Ph: 306-734-2228
Craik, SK.

NEW 14 BALE WAGONS: Morris & Farm-
King in stock. Lease or financing available 
OAC.  Phone  Cam -Don  Motors  L td . , 
306-237-4212, Perdue, SK.

1-519-887-9910
www.marcrestmfg.com

BALE SPEARS , high quality imported 
from Italy, 27” and 49”, free shipping, ex-
ce l l en t  p r ic i ng .  Ca l l  now to l l  f r ee 
1-866-443-7444, Stonewall, MB.

BALE SPEAR ATTACHMENTS for all 
loaders and skidsteers, excellent pricing. 
Call now 1-866-443-7444.

1997 HIGHLINE 1400 bale hau ler, 14 
bales, left and right picking arms, good 
cond., $17,000. 780-210-0800, Andrew AB

1997 MACDON 2930, dual range, turbo, 2 
spd., Cummins, 3141 hrs., 2001 972 head-
er, 21’, dbl. knife dr., triple delivery, gauge 
wheels 19,900 OBO 403-597-3431 Clive AB

2014 MF 9740 Windrower, 30’ header, low 
hrs., GPS, roto-shears, PU reel, c/w header 
trailer, $115,000. 306-563-8765, Canora.

MF 9430, 30’ header, 30’ table, low hours, 
2-speed ,  PU reel, c/w header tra i ler, 
$65,000. 306-563-8765, Canora, SK.

16’ CASE/IH 8380 hydraswing haybine, 
1000 PTO, $3750 OBO. Call 306-395-2668 
or 306-681-7610, Chaplin, SK.

1-800-667-4515
www.combineworld.com

DUALS & TRACKS

Combine World has dual and track 
solutions for a multitude of 

agriculture equipment!
CALL US NOW!

AFTER HARVEST CLEARANCE: 2000 
CIH 2388 w/1015 header, $55,000; 2004 
2388 w/2015 PU header, $95,000; 2006 
2388 w/2015 PU header, $110,000; 2002 
2388 w/2015 PU header, $80,000; 2008 
2588 w/2015 PU header, $135,000. C & H 
financing at 2% for 48 months. A.E. Chi-
coine Farm Equipment, 306-449-2255, 
Storthoaks, SK.

2004 CIH AFX 8010, 2016 PU, RWA, new 
tires, 3000 engine/2000 sep. hrs., PRO 
600 monitor, new sieves and grain pan, 
field ready, good condition, $90,000 OBO. 
204-648-7136, Ashville, MB.

2011 9120, w/PU header, 2011 eng./1558 
threshing hrs., 620 duals, field ready, 
$210,000 OBO. 403-588-9497, Bashaw AB.

2013 CASE 8230, duals, ext. auger, fine 
cut chopper, 640 sep. hrs, $320,000. Take 
trade or financing. 306-563-8765, Canora

2007 CASE/IH 7010, dual wheels, w/2016 
header, $170,000. Call A.E. Chicoine Farm 
Equipment, 306-449-2255, Storthoaks, SK.

PEA AUGERS

1-800-667-4515
www.combineworld.com

For MacDon, Honeybee,
35’...$4,950   40’...$5,450

PRICED TO SELL! Multiple Lexion 700 & 
500 series combines available. All field 
ready in excellent condition, with available 
options. Delivery available. 218-779-1710.

LEXION 400 & 500 Salvage, wide & nar-
row body, walker & rotary. Lots of parts! 
1-800-667-4515, www.combineworld.com

LIKE NEW CR9090, CR9080 and CR8090, 
all very low hours. Discounted prices, save 
$$$. Call 218-779-1710. Delivery available.

1995 NH TX66, PU header, many parts 
have been  rep laced .  306-726-4427, 
Southey, SK.

1-800-667-4515
www.combineworld.com

1426 hrs, RWA, GTA monitor, Redekop, 
AHHC, pickups & duals available 

$89,800

2007 GLEANER A75

1994 JD 9600 SP combine, 2720 thrashing,
3662 engine hrs., Hydrostatic, dual range
cylinder, fine cut rotor with wide spread
fins, chaff spreader, tires: 30.5x32&14;
.9x24, excellent condition, $40,000. Call
306-835-7700, 306-746-7743, Raymore,
SK. Email: sichfarm@hotmail.com

2016 JD S680 PRWD combine, 372 hrs., 
580/85R42s with duals, high wear pkgs.,   
chopper w/PowerCast tailboard, 26’ auger,   
PowerGard Warranty til September 2021, 
$295,000 USD. www.ms-diversified.com  
Call 320-848-2496 or 320-894-6560.

JD 9600, with PU table (brand new PU 
belts), $40,000; Also straight cut header 
available. 306-460-9027, Kindersley, SK.

2008 JD 9870 STS, 1650 rotor hrs., 5 
spd .  fe ede r  h ouse ,  dua l s ,  l o aded , 
$155,000. 306-552-4905, Eyebrow, SK.

1990 JD 9501 combine, great condition, 
$14 ,000.  Cal l  A lbert  306-254 -2179, 
306-230-0154, Dalmeny, SK.

COMBINE TIRES

1-800-667-4515
www.combineworld.com

More sizes available! Call for availability!

Factory Direct!  
Satisfaction Guaranteed!

 30.5x32, 16 ply ............... $1995
 24.5x32, 14 ply ............... $1495
 28L-26, Rice, 14 ply ......... $1695
 16.9x26, 10 ply ................. $685
 16.9x4, 10 ply ................... $549
 14.9x24, 10 ply ................. $486

2013 JD S 690 combine, loaded, AutoSteer 
ready, S/N #1H0S690STD0755260, exc.  
working condition. No header included. 
$295,000. To view combine: it is located in 
Kamsack, SK. Can deliver. Call any time, 
204-743-2324, Cypress River, MB.

MULTIPLE 9870 & 9770 JD combines, field 
ready with very low hours (700-900 sep. 
hrs.), various options in excellent condi-
tion. Delivery available. Ph 218-779-1710.

WANTED:  STRAIGHT CUT header for 
Massey 510. 250-656-1819, North Saa-
nich, BC. hamishcrawford@ymail.com 

2014 & 2016 MacDon FD75 headers, 40', JD
adapter, dbl. knife, spare knife, cross auger,
all options, exc. cond. 4- 2014, $72,000; 1-
2016, $82,000. 306-533-4891, Gray, SK.

WANTED:  STRAIGHT CUT header for 
Massey 510. 250-656-1819, North Saa-
nich, BC. hamishcrawford@ymail.com  

2005 & 2006 JD 635 HydraFlex, $11,000 
each. Call 306-552-4905, Eyebrow, SK.

2008 JD 635F 35’, hydra flex, PU reel, 
fore/aft ,  f i ts  JD 60/70/S ,  $24 ,500. 
306-861-4592, Fillmore, SK.

2006 JD 936D, 36’, batt reel, single point 
hook-up, S/A, transp., no hopper cross au-
ger, $24,500. 306-861-4592, Fillmore, SK.

RECONDITIONED rigid and flex, most 
makes and sizes; also header transports. 
Ed Lorenz, 306-344-4811, Paradise Hill, SK 
www.straightcutheaders.com

CHOICE OF TWO Honey Bee ST 30’ draper 
headers, JD STS adaptors, PU reels, vg 
cond., field ready, $19,000; Also straight 
header transport, vg cond. 780-221-3980.

2012 MACDON FLEX draper header 45’, 
cross auger, split reel, JD hook up, slow 
spd. transport, very good condition, field 
ready, $72,000. Can deliver. Call any time 
204-743-2324, Cypress River, MB.

974 MACDON 36' flex draper JD 50 series
single point, lots of new parts, 873 adapter
$15,000. 306-459-7604, Ogema, SK.
mdmellon@sasktel.net

2010 NH (HONEYBEE) 88C 42’ flex drap-
er, cross auger, vg cond., c/w factory 
transport, field ready, $27,500 Cdn OBO.; 
Also available late model Class/Lexion, 
MacDon & John Deere flex heads and 
flex drapers for various combines. Call 
218-779-1710. Delivery available.

WHITE MF 9230 30’ straight cut header, 
fits White 9700, 9720 and MF 8570, 8590, 
$3500 OBO. 204-794-5979, Springfield MB

SWATHMASTER AND RAKE-UP Belt 
Rollers available brand new! Save vs. 
OEM prices. Call us now! 1-800-667-4515, 
www.combineworld.com

(3) 7-BELT MELROE 388 Pickups, good 
condition, good rollers and sideplates, 
$200/each. 780-632-7144, Vegreville, AB.

FYFE PARTS
Regina
Saskatoon
Manitoba
Edmonton

“For All Your Farm Parts”
www.fyfeparts.com

PUMPS, PRESSURE WASHERS, Honda/Ko-
shin pumps, 1-1/2” to 4”, Landa pressure 
washers, steam washers, parts washers. 
M&M Equip. Ltd. Parts & Service, Regina, 
SK. 306-543-8377, fax 306-543-2111.

CROP CURTAIN

Stops grain loss & annoying buildup on 
your feederhouse. Fits most headers, quick 
install. Pays for itself!...$595

1-800-667-4515.  www.combineworld.com
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Call 1-888-920-1507

Genuine OEM 
Replacement Parts

We ship direct anywhere in 
Western Canada

Kello-Bilt Industries
Red Deer, AB

403-347-9598
Toll free: 

1-877-613-9500
www.kello-bilt.com

For all Kello-Bilt Models

DEUTZ TRACTOR SALVAGE: Used parts 
for Deutz and Agco. Uncle Abe’s Tractor, 
519-338-5769, fax 338-3963, Harriston ON

WRECKING TRACTORS, 
SWATHERS, BALERS,  

COMBINES

(306) 547-2125
PREECEVILLE SALVAGE

PREECEVILLE, SASKATCHEWAN

SMITH’S TRACTOR WRECKING. Huge 
inventory new and used tractor parts. 
1-888-676-4847.

COMB-TRAC SALVAGE. We sell new and 
used parts for most makes of tractors, 
combines, balers, mixmills and swathers.  
306-997-2209, 1-877-318-2221, Borden, 
SK. We buy machinery.

 S EXS M ITH US ED
 FARM  P ARTS  LTD .

 Bu yin g Fa rm  Equ ipm en t
 Fo r Dism a n tlin g

 YOUR ONE STOP FOR NEW , 
 USED & REBUILT AG PARTS.

 Dis m a n tlin g a ll m a jor m a ke s  
 a n d m ode ls  of tra ctors , 

 com b in e s , s w a th e rs , b a le rs  
 a n d fora ge  h a rve s te rs .

 Plu s M u ch M o re!

 1-8 00-340-119 2

 S EX S M ITH , ALTA.
 w w w .u sed fa rm pa rts.co m
 Em ail:   fa rm pa rt@ telu spla n et.n et

LOEFFELHOLZ TRACTOR AND COMBINE 
Salvage, Cudworth, SK., 306-256-7107. 
We sell new, used and remanufactured 
parts for most farm tractors and combines.

AGRA PARTS PLUS, parting older trac-
tors, tillage, seeding, haying, along w/oth-
er Ag equipment. 3 miles NW of Battle-
ford, SK. off #16 Hwy. Ph: 306-445-6769.

TRIPLE B WRECKING, wrecking tractors, 
combines, cults., drills, swathers, mixmills. 
etc. We buy equipment.   306-246-4260,
306-441-0655, Richard, SK.

G.S. TRACTOR SALVAGE, JD tractors 
only. Call 306-497-3535, Blaine Lake, SK.

MEDICINE HAT TRACTOR Salvage Inc.
Specializing in new, used, and rebuilt agri-
cultural and construction parts. Buying all 
sorts of ag and construction equipment for 
dismantling. Call today 1-877-527-7278, 
www.mhtractor.ca  Medicine Hat, AB.

TRACTORS,  COMBINES,  SWATHERS, 
ploughs, cultivators, tires and rims, hyd. 
cylinders, balers, older trucks, crawlers. 
204-871-2708, 204-685-2124, Austin, MB.

CANADA’S AG-ONLY LISTINGS GIANT

1 - 8 0 0 - 6 67-7770  |                             .com

PRINT |  MOBILE |  ONLINE

 GRATTON
 COULEE

 AGRI  PARTS  LTD.
 IRMA, AB. 

 1-888-327-6767
 www.gcparts.com

 Huge Inventory 
 Of Used, New & 
 Rebuilt Combine 
 & Tractor Parts.  

 Tested And Ready 
 To Ship.  

 We Purchase Late 
 Model Equipment 

 For Parts.

RETIRING: FULL LINE of potato equip-
ment to do large or small potatoes, 32” 
row spacing; 2 row bunker harvesters; Live 
bottom trucks and trailers; Pilers and con-
veyors; Sizer; Lots of screens; Lots of 
spare parts. Very reasonable. Can supply 
f i n a n c i n g .  D e l i v e r y  a v a i l a b l e . 
306-445-5602, North Battleford, SK.

Call 1-888-920-1507

SANDBLAST PAINT AND Repair. We offer
sandblasting, painting and repairs to all
trailers ie: Flatdecks, horse trailers and
farm equipment. 306-472-5506, Lafleche,
SK. dectra@sasktel.net decaptrailer.com

2011 NH S1070, 120’, susp. boom, 1600 
US gal. poly tank, AutoBoom, Autorate, 
triple nozzle bodies, rinse tank with Trim-
ble 750 w/field IQ sect control, good tires,  
$31,000. 306-648-2768, Gravelbourg, SK.

2014 NH SP240F 120’, 1200 gal. SS tank, 
IntelliView IV , AccuBoom, AutoBoom, Stk 
024111,  $299,000.  1-888-905-7010, 
Lloydminster. www.redheadequipment.ca

2013 APACHE 1020, 470 hrs., 100’, 1000 
gal. tank, duals AutoSteer, AutoBoom, 
Auto  Sect ion .  One  owner,  re t i r ing . 
$190,000 OBO. 306-591-1133, Pense, SK.

2015 JD R4045, 728 hours, $444,900. 
N e l s o n  M o t o r s  &  E q u i p m e n t , 
1-888-508-4406, www.nelsonmotors.com

2013 JD 4830, 1324 hours, $274,000. 
N e l s o n  M o t o r s  &  E q u i p m e n t , 
1-888-508-4406, www.nelsonmotors.com

1998 CASE/IH SPX3185 90’, 2 sets tires 
Stk: 017817,  $79,000. 1-888-905-7010, 
Saskatoon, SK. www.redheadequipment.ca

2014 JD R4038, 1600 hrs., 1000 gal. SS 
tank, 120’ booms, AutoSteer, AutoBoom, 
auto section, two sets of tires, $325,000. 
Call 403-575-1275, Consort, AB.

2013 JD 4730, 1864 hours, $236,900. 
N e l s o n  M o t o r s  &  E q u i p m e n t , 
1-888-508-4406, www.nelsonmotors.com

2015 JD R4045, 617 hours, $447,300. 
N e l s o n  M o t o r s  &  E q u i p m e n t , 
1-888-508-4406, www.nelsonmotors.com

2013 JD 4930, 1700 hours, $299,000. 
N e l s o n  M o t o r s  &  E q u i p m e n t , 
1-888-508-4406, www.nelsonmotors.com

2013 JD 4940 120’, BoomTrac, sect. con-
trol, AutoSteer, 2630 monitor, Stk: 02415, 
$240,000.  1-888-905-7010, Prince Albert, 
SK. www.redheadequipment.ca

1997 WILLMAR 6400, 3092 hrs., $23,900. 
N e l s o n  M o t o r s  &  E q u i p m e n t , 
1-888-508-4406, www.nelsonmotors.com

2010 JD 4930, 1400 hours, $237,900. 
N e l s o n  M o t o r s  &  E q u i p m e n t , 
1-888-508-4406, www.nelsonmotors.com

2013 JD 4730, 1164 hours, $248,900. 
N e l s o n  M o t o r s  &  E q u i p m e n t , 
1-888-508-4406, www.nelsonmotors.com

2010 JD 4830, 100’ booms, 1000 gal. 
tank, AutoSteer, Swath Pro, AutoBoom St: 
021520, $215,000.  1-888-905-7010, Sas-
katoon, SK. www.redheadequipment.ca

HEAVY DUTY WHEEL DOLLY. Change your 
sprayer tires in less than an hour! Over 250 
units sold. Perfect tool for safely and 
quickly moving or changing large wheels 
and tires, $1499. Phone 403-892-3303, 
Carmangay, AB., www.hdwheeldolly.com

2007 JD 4930, 3202 hours, $155,000. 
N e l s o n  M o t o r s  &  E q u i p m e n t , 
1-888-508-4406, www.nelsonmotors.com

AGCO EAGLE 8500, 2001, 1844 hrs., 90’, 
SS plumbing, 800 gal., new Trimble 750 
EZ-Steer c/w 3 sec. controls, Raven Auto-
Boom, newish 520/85R46 floaters, 320/90 
R54 skinnies in good shape, fenders, front 
fill, very nice overall condition, $79,000. 
Agriterra Equipment High River, AB., 
403-652-2414 or 403-336-5106.

JD 4710, 90’, 2630 monitor w/SwathPro, 
Norac auto boom height, spray test, chem 
eductor, traction control, 420 tires w/du-
als, new injectors, 3200 eng. hrs., $95,000. 
306-625-7805, 306-625-7800, Ponteix, SK.

2015 CASE/IH 4440 120’, AIM, Auto-
Boom, AccuBoom, Pro 700 Stk: 023153 
$475,000. 1-888-905-7010, Swift Current, 
SK.  www.redheadequipment.ca

2008 JD 4930, 2039 hours, $189,000. 
N e l s o n  M o t o r s  &  E q u i p m e n t , 
1-888-508-4406, www.nelsonmotors.com

2003 APACHE 859,  90 ’ ,  2600 hrs . , 
$72,500. Nelson Motors & Equipment, 
1-888-508-4406, www.nelsonmotors.com

SPRAYTEST REMOTE BOOM CONTROL
Use wireless remote to turn on individual 

boom sections for nozzle checks. 
Easy install with plug and play harness to 

fit your sprayer. Order your SprayTest today.

Toll free: 
1-855-859-1200
Ph: 306-859-1200

spraytest@sasktel.net
www.spraytest.com

SPRAYTEST BLUE LED SPRAYER LIGHTS
Light Up the entire boom to spray 
in reduced light or night spraying

2013 JD 4730, 1555 hours, $238,900. 
N e l s o n  M o t o r s  &  E q u i p m e n t , 
1-888-508-4406, www.nelsonmotors.com

2014 NH SP 240F-XP, 275 HP, 120’, 1600 
stainless, fully loaded incl. AIM Command, 
both sets tires, $225,000. 306-948-7223.

2012 JD 4830, 3676 hrs., 2630 screens, 
AutoSteer, Auto Shut-Off, float tires in-
cluded, vg cond., $130,000 OBO;  2012 JD
4730, 1700 hrs., 2630 screen, AutoSteer, 
Auto Shut-Off, exc. condition, $160,000 
OBO. Call 306-497-3322, Blaine Lake, SK.

1999 JD 4700, 3100 hrs, $97,000. Nelson 
Motors & Equipment, 1-888-508-4406, 
www.nelsonmotors.com

FLOATER TIRES: Factory rims and tires: 
JD 4045, 710/60R46; 800/55R46; JD 
4038, Case 4420, 650/65R38 Michelin 
tires and rims. Sprayer duals available.   
Phone 306-697-2856, Grenfell, SK.

SKINNY TIRES: Four (4) High Clearance 
sprayer tires off Patriot 4- 12.4x42, $3800. 
Call 306-563-8765, Canora, SK.

2010 JOHN DEERE 1830 61’, 10” sp, DS 
dry, Poirier openers, Alpine liquid kit Stk: 
023964, $67,500.  1-888-905-7010, Swift 
Current, SK. www.redheadequipment.ca

2006 BOURGAULT 5710 40’ 9.8” spacing, 
steel packers, 6200 Stk: 020500, Cart 
$60,000.  www.redheadequipment.ca or 
1-888-905-7010, Swift Current, SK.

2009 SEED HAWK 66-12 66’, 12” sp., sin-
gle knife, pneum. pkrs, 30.8 rear tires, Stk: 
021475, $205,000.  888-905-7010,  Prince 
Albert, SK. www.redheadequipment.ca

2013 FLEXI-COIL 4350, TBT, dual shoot air 
tank, 2 fans, 3 metering tanks, extra meter 
roller, dual wheels, 30.5L32 inside tires 
w/HD rims, bolt-on 20.8R38 duals, cab 
cam tank cameras, 10” loading auger 
w/lift kit and ext. hopper, original hopper 
also avail., c/w monitors, bought Dec./13, 
used 2 yrs., approx. 8000 acres, shedded, 
$65,000 OBO.  Call 204-734-8624, fax 
204-525-2244, Swan River, MB.

2010 BOURGAULT 3310 65’, Paralink, 12” 
spacing, mid row shank banding, double 
shoot, rear hitch, tandem axles, low acres, 
$135,000.  A.E. Chicoine Farm Equipment, 
306-449-2255, Storthoaks, SK.

2015 SEED HAWK 84-12 84’ 12” spacing, 
steel seed and ferti l izer knives, Stk: 
022334, $352,000. 1-888-905-7010, Sas-
katoon, SK.  www.redheadequipment.ca

2012 BOURGAULT 3320 QDA 66’, 10” sp., 
c/w L6550 tank, MRB, NH3 kit, duals Stk: 
02317, $295,000. Call 1-888-905-7010, 
Saskatoon, SK. www.redheadequipment.ca

2010 SEED HAWK 60’ Toolbar, 12” sp., 
w/Seed Hawk 400 cart, 2 fans, seed & fer-
tilizer distributing kit auger. Also NH kit & 
winch $175,000. 306-449-2255, A.E. Chi-
coine Farm Equipment Ltd., Storthoaks SK.

2009 SEED HAWK 66-12 66’, 12” sp., sin-
gle knife, pneum. pkrs, 30.8 rear tires, Stk: 
021475, $205,000.  888-905-7010,  Prince 
Albert, SK. www.redheadequipment.ca

2014 MORRIS 41’ CII w/9450 TBT tank, 
10” spacing, variable weight, $165,000 
OBO. 306-796-7441, Central Butte, SK.

For more information on our  
products or program go to  

www.legendsensor.com  
or call 

1-800-667-0640  
Offer expires December 22, 2017.

Trade in your old  
Air Drill Electronics for 

THE LEGEND  
Wi-fi Rate & Blockage Monitor

2010 CASE/IH ATX700 70’, rubber pack-
ers, high float tires, double shoot,  Stk: 
020407, $94,000. 1-888-905-7010, Swift 
Current, SK. www.redheadequipment.ca

2011 SEED HAWK 50’, 12” sp., tool bar 
with 600 cart dual wheels auger and bag 
lift. $229,000; 1997 39’ Morris Magnum air 
drill, 10” spacing, Atom openers w/Morris 
180 cart, $23,000. A.E. Chicoine Farm 
Equipment, 306-449-2255, Storthoaks, SK.

2013 SEED HAWK 60-12 60’, twin wing, 
semi pneumatic packers, DD, SH 800 TBH,  
Stk 017840, $335,000. Prince Albert, SK.,  
1-888-905-7010. redheadequipment.ca

LATE 1990’s BOURGAULT 5710 53’, dual 
shoot, 10” space, steel packers w/Coul-
ters, newer 1” openers c/w Bourgault 4350 
tank, $37,000. 306-354-7444 Mossbank SK 

2010 CASE/IH ATX700 70’, rubber pack-
ers, high float tires, double shoot,  Stk: 
020407, $94,000. 1-888-905-7010, Swift 
Current, SK. www.redheadequipment.ca

FLEXI-COIL 5000, 33’, 12” spacing, all re-
capped steel packers, new front tires on 
drill, 3” Stealth openers, c/w Flexi-Coil 
1720 TBH tank, new front tires on cart, 
cameras in tank, metering area good, 
$18,500 OBO. 306-726-7516, Earl Grey, SK

2009 SEED HAWK 72-12 72’, 12” sp., twin 
wing, pneum. packers, 600 TBT cart,  stk: 
021477, $205,000.  888-905-7010, Prince 
Albert, SK. www.redheadequipment.ca

2010 JOHN DEERE 1830 61’, 10” sp, DS 
dry, Poirier openers, Alpine liquid kit Stk: 
023964, $67,500.  1-888-905-7010, Swift 
Current, SK. www.redheadequipment.ca

2012 BOURGAULT 3320 QDA 66’, 10” sp., 
c/w L6550 tank, MRB, NH3 kit, duals Stk: 
02317, $295,000. Call 1-888-905-7010, 
Saskatoon, SK. www.redheadequipment.ca

2006 BOURGAULT 5710 40’ 9.8” spacing, 
steel packers, 6200 Stk: 020500, Cart 
$60,000.  www.redheadequipment.ca or 
1-888-905-7010, Swift Current, SK.

2006 EZEE-ON 7550 40’, 10” spacing, 
single shoot, 5” rubber capped packers, 4” 
carbide tip openers with 3115 tank (2005), 
$25,000 OBO. 306-452-7004, Parkman, SK

2013 SEED HAWK 60-12 60’, twin wing, 
semi pneumatic packers, DD, SH 800 TBH,  
Stk 017840, $335,000. Prince Albert, SK.,  
1-888-905-7010. redheadequipment.ca

2010 SEEDMASTER 72-12 72’, 12” space, 
JD 1910 air cart, 3-tank metering, Stk: 
020958, $132,000.  1-888-905-7010, Swift 
Current, SK. www.redheadequipment.ca

2009 SEEDMASTER, 4 product VR, 50', 12"
8370XL 440 bu. Morris TBH, 1600 liq. cart,
Raven monitor, $180,000. Lemberg, SK. For
more info, call Arne at 306-335-7494.

2016 AMITY WIRELESS blockage monitor
32 sensor system. Dealer price, $9000,
asking $4500 OBO. Call 306-961-5936,
Saskatoon, SK. Zanzol@hotmail.com

54’ 2008 BOURGAULT 5710, good shape, 
new points, c/w 2013 6550 tank, X30 
monitor, $125,000 OBO. 306-567-7703 or 
306-567-7184, Davidson, SK.

2017 MORRIS 70’ & 50’ heavy harrows, 
9/16x28” t ines. Lease and financing 
available. Call  Cam-Don Motors Ltd., 
306-237-4212, Perdue, SK.

IHC 310 DISCER, 3x12', good condition,
$2000 OBO. 306-536-5475, Regina, SK.
dstrauch@accesscomm.ca

WANTED: STEIGER OR HESSTON V-disc. 
C a l l  R o b e r t  7 8 0 - 8 7 0 - 1 4 0 7  o r 
780-745-2574, Lloydminster, AB.

FLEXI-COIL SYSTEM 95 40’ harrow packer 
bar, good cond., new tires 1500 ac. ago. 
306-873-2208, 306-873-0077, Tisdale, SK.

2010 WISHEK 842-NT 26’ disc, 30” blades, 
excellent cond., $70,000. 306-748-2817, 
Killaly, SK.

JOHN DEERE MODEL 637 tandem disc, 35’, 
very good cond, $32,500. 306-643-2763, 
306-648-7595, Gravelbourg, SK.

2012 KELLO-BILT 225 TSW, 26" front and
rear serrated blades. Oilbath bearings.
Excellent cond.! 306-529-2871, Southey, SK

53 ' FRIGGSTAD CULTIVATOR, harrows,
$8000. Phone 306-459-7604, Ogema, SK.
mdmellon@sasktel.net

ROME BREAKING DISC, extra heavy duty, 
48” blades, 23” spacing, 9’ wide, hard to 
find, $35,000. 780-821-0767, LaCrete, AB.

2015 DEGELMAN PRO-TILL, 33’, notch 
discs front & back w/rubber rollers; 2012 
Degelman 70’ Strawmaster, ext. wear tips, 
3255 Valmar w/tarp, Valmar platform, 
only seeded 60 ac. canola. Odessa Rock-
picker Sales, 306-957-4403, 306-536-5097

BREAKING DISCS: KEWANEE, 15’ and 
12’; Rome 12’ and 9’; Towner 18’-40” 
blades; Wishek 14’ , 18’, and 30’. DMI 5, 
and 7 shank rippers.;  1-866-938-8537.

CULTIVATORS: MAGNUM 743-47 with har-
rows; Massey 128 36’. Call 306-493-9393, 
Delisle, SK. 

31’ KRAUSE 4990 tandem disc, 1998 mod-
el, disc scrapers, 19 1/4” front disc, 22 
1/4” back disc, nice condition, $15,000, 
306-297-7949, Shaunavon, SK.

COMPLETE SHANK ASSEMBLIES; JD 1610, 
Morris Magnum, $135; JD 610, Morris 
Magnum II, $185. 306-946-7923, Young

16’ MORRIS DOUBLE DISC, notched front 
blades, $5500. Call  306-395-2668 or 
306-681-7610, Chaplin, SK.

DEGELMAN 41’ CHISEL plow c/w harrows, 
$5500; Also JD 355 off-set disc, $9000. 
Call 780-679-7795, Camrose, SK.

42’ BOURGAULT 9800 chisel plow, HD dou-
ble spring, w/4-bar heavy harrow, $29,500 
Cdn OBO. 218-779-1710 Delivery available

2000 BOURGAULT 9400 42' chisel plow, 12"
spacing, 600 lbs. trips, air seeder tow hitch,
5" primary air kit, single shoot air kit, BTT
replaceable fert. knife, well maintained low
acre unit, vg cond., $28,500. 403-934-1070
Standard, AB. solarhog@gmail.com

IHC 756, REBUILT motor, always shedded, 
excellent condition, FEL also available. 
403-823-1894, Drumheller, AB.

2294 CASE FWA w/Allied 894 loader, 
needs powershift work, $15,000 OBO. Cha-
plin, SK. 306-395-2668 or 306-681-7610.

2015 CASE 580 QT, 1029 hrs., full load, 
ext. warranty, PTO, eng. break, $440,000 
OBO. 403-575-5491, Brownfield, AB.

1998 CASE/IH 9370 QuadTrac, 9700 hrs., 
new tracks, PS. For sale or trade on tractor 
with tires. 780-821-0767 LaCrete, AB.

LIZARD CREEK REPAIR and Tractor. We 
buy 90 and 94 Series Case, 2 WD, FWA  
tractors for parts and rebuilding. Also have 
rebui l t  t ractors  and par ts  for  sa le . 
306-784-7841, Herbert, SK.

QUAD TRAC UNDERCARRIAGE parts in 
stock. Bogies,  idlers,  bearing, seals, 
t r a c k s . . .  i n  s t o c k ,  f a c t o r y  d i r e c t . 
1-800-667-4515, www.combineworld.com

2001 MX120 w/loader; 2000 MX135; and 
2008 Maxim 140 w/loader. 204-522-6333, 
Melita, MB.

CASE 2090, 4200 hrs., w/Case 70L loader, 
powershift, $15,500 OBO. 204-278-3317 
late evenings, Inwood, MB.

CIH 970, 2 WD, 10,800 hrs., PS, good tires,
good on fuel, AC, good cond., $4500. Mort-
lach, SK., 306-631-0416, 306-355-2255.

2013 140A FARMALL Case/IH w/loader, 
1800 hrs., $82,000. A.E. Chicoine Farm 
Equipment, 306-449-2255, Storthoaks, SK.

STEIGER TRACTOR PARTS . New and 
used, from radiator to drawpin, 1969 to 
1999. Give us a call 1-800-982-1769 or 
www.bigtractorparts.com

JD 9520, 800/70R38 duals, 18 speed, 
powershift  power beyond, GreenStar 
ready, 3250 hrs., $187,000. 403-680-4318, 
near Calgary, AB.

2000 JD 7810, FWA, Powershift, c/w 
360H loader, GPS, new tires, $65,500. Call 
Henry 403-588-0958, Alix, AB.

2013 JD 9410R, 4WD, PS, 1480 hrs., 1000 
PTO, high flow hyd. w/5 remotes, leather 
trim, premium HID lights, 620/70R42’s, 
$199,500 USD. www.ms-diversified.com  
Call 320-848-2496 or 320-894-6560.

2014 JOHN DEERE 7290R MFWD, IVT, 
duals, 2070 hours, $272,500. Call  Nelson 
Motors & Equipment, 1-888-508-4406,  
www.nelsonmotors.com

2013 JD 7200R MFWD, IVT, 3000 hrs., 
$177,900.  Nelson Motors & Equipment, 
1-888-508-4406, www.nelsonmotors.com

2005 JD 7220, IVT trans., 3 PTH, 741 
loader/grapple; JD 7710, FWD, LHR, 3 
PTH, JD 740 loader/grapple available. 
780-674-5516, 780-305-7152 Barrhead AB

2012 JD 9560R, duals, PTO, 3007 hrs., 
$349,900. Nelson Motors & Equipment, 
1-888-508-4406, www.nelsonmotors.com

UTILITY TRACTOR: JD 6200, 2 WD, open 
station with loader. Call 204-522-6333, 
Melita, MB.

1983 JD 4450 MFWD w/Ezee-On FEL 
2130 grapple, 15 spd. PS, 3 hyds, 7925 hrs 
showing, 14.9-26F, 20.8R32, duals avail. 
306-283-4747, 306-291-9395 Langham SK

STEVE’S TRACTOR REBUILDER special-
izing in rebuilding JD tractors. Want Series 
20s, 30s, 40s, 50s, 7000s to rebuild or for  
parts. pay top $$. Now selling JD parts. 
204-466-2927, 204-871-5170, Austin, MB.

2010 JD 9430, duals, 2775 hrs., $258,000.   
N e l s o n  M o t o r s  &  E q u i p m e n t , 
1-888-508-4406, www.nelsonmotors.com

2014 JD 9460R, 4 WD, Pre DEF, 1087 hrs.,
Premium cab, HID lighting package, 800
metrics, 5 hyds., rear wheel weights, PTO.
Tractor loaded as you could get at the time.
Always shedded, exc. cond., $307,500 OBO.
306-631-9210, 306-681-8444, Drinkwater,
SK. Tysonthul@gmail.com

PRODUCER REPRINTS: Seen a photo 
you want to own in your Producer? Order 
professional reproductions of photos or 
whole newspaper pages for your own walls 
at reasonable prices. 1-800-667-6978
or email us at photos@producer.com
2012 6100D, MFWD, cab, 3PTH, shuttle 
shift, JD loader, 1050 hrs., exc. cond.; 
1999 7710, MFWD, loader/grapple, 3PTH, 
front susp., shuttle shift, 6050 hrs., exc. 
condition. 403-934-4880, Strathmore, AB.

1975 7520 JOHN DEERE, 4wd, 7,228 hrs., 
new inside tires, PTO, nice condition. Call 
204-867-5363, Minnedosa, MB.

2000 JD 7710, 5130 hrs; 2000 JD 8310; 
2001 JD 7810; 2008 JD 7830, 5200 hrs.  
All MFWD, can be equipped with loaders. 
204-522-6333, Melita, MB.

2008 JOHN DEERE 9530, 4WD, 2664
hrs., Active seat, HID lights front and back,
high flow hyds., 800 rubber, mint cond.
Brand new engine at 2200 hrs. done by SCE
Moose Jaw, $230,000. Caron, SK. Email:
camphaugfarms@gmail.com

1980 JD 4440, duals, dual hyds., PTO, 
9800 hrs., good cond., $21,000. Call/text 
Terry at 306-554-8220, Raymore, SK.

2012 JD 9560R, duals, PTO, 3007 hrs., 
$354,900. Nelson Motors & Equipment, 
1-888-508-4406, www.nelsonmotors.com

1995 JD 8100, MFWD, 840 loader, pow-
ershift, new tires, 9043 hrs., exc. cond., 
$76,000. 306-472-7704, Woodrow, SK.

2007 9620 w/PTO, 4060 hrs., leather, 
800 tires. 48 gal./min., dozer to sit avail., 
$189,000. 306-948-7223, Biggar, SK.

2 0 1 0  J D  9 6 3 0 ,  5 3 0  H P,  M i c h e l i n 
800/70R38 tires, JD AutoSteer, $239,000. 
306-563-8765, Canora, SK.

JD 7810 , FWA, only 4500 hrs., duals, 
shedded; Also JD 6310 w/loader, only 
1900 hrs. 780-990-8412, Edmonton, AB.

2012 JD 9560R, duals, PTO, 2250 hrs., 
$360,900. Nelson Motors & Equipment, 
1-888-508-4406, www.nelsonmotors.com

2008 JD 7230 Premium, MFWD, 3 PTH, 3 
hyds, w/JD 741 FEL, bucket, grapple, 2677 
hrs vg. 306-625-7277, Stewart Valley, SK.

2015 JD 9620R, duals, PTO, 814 hrs., 
$510,000.  Nelson Motors & Equipment, 
1-888-508-4406, www.nelsonmotors.com

2003 JD 6920 MFWD, 160 HP, front susp., 
IVT trans., 5700 hours, $47,500 OBO. 
204-648-7129, Grandview, MB.

2014 KUBOTA B2650, 4 WD, 145 hrs., AC,
radio, 1 owner, well taken care of, no prob-
lems. Has optional fully enclosed cab.
Attachments included: FEL, snowblower
and lawnmower, $37,000. 306-230-3355,
rick@metering.ca St. Denis, SK.

2009 NH T9060, PS, GPS, 800 metric tires, 
shedded, 3405 hrs., exc. condition. Call 
Stephen at 306-731-7235, Earl Grey, SK.
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FRANK
TUCHSCHERER
306-869-7889

RICK ARNESON
306-536-7111

KARL HASELHAN
306-421-5588

JARET NELSON
306-868-7700

JEFF ENGLE
306-577-7815

CURTIS KILBACK
306-452-7700

ALF TIDE
306-421-9397

CALVIN BILL
306-421-3607

JAMES JONES
306-339-8889

STUART HOBSON 
306-471-7770

BOB KOSIOR
306-483-8557

GOOD DEALS...AND A GOOD DEAL MORE!
SERVING SOUTHERN SASKATCHEWAN SINCE 1959

Phone 888-508-4406

2012
JOHN DEERE 

9560R
2720 hrs, 800IF 

Duals, PTO, Hi-Flow 
Hyd.

$354,900
2014 CASE IH 
STEIGER 600 
QUADTRAC

3000 hrs, 36” Tracks, 
PTO, Case Auto-Steer.

$362,000
2015 JOHN 

DEERE 9620R
833 hrs, 800IF Duals, 
PTO, Hi-Flow Hyds.

$510,000
 2014 JOHN 
DEERE 7290

2091 hrs, IVT,
Dual PTO.

$272,500
2014

CASE IH 
PUMA 150

1032 hrs, Ldr/Grap, 
PPS, 3pt.

$149,400
2010 JOHN 
DEERE 7830

1750 hrs, Ldr, IVT.

$169,900

4 WD TRACTORS
2010 JD 9430, duals, 2775 hrs ...........................................$258,000 (RE)
2012 JD 9560R, duals, PTO, 2250 hrs .................................$360,900 (ES)
2012 JD 9560R, duals, PTO, 3007 hrs .................................$354,900 (AV)
2012 JD 9560R, duals, PTO, 3007 hrs .................................$349,900 (OX)
2015 JD 9620R, duals, PTO, 814 hrs ...................................$510,000 (AV)

TRACK TRACTORS
2009 Case IH 485 Quadtrac, 4765 hrs ................................$220,000 (RE)
2012 Case IH 500 Quadtrac, PTO, 1720 hrs ........................$344,900 (RE)
2010 Case IH 535 Quadtrac, PTO, 3pt, 6979 hrs.................$219,000 (RA)
2013 Case IH 550 Quadtrac, 2900 hrs ................................$354,000 (RA)
2014 Case IH 600 Quadtrac, PTO, 3000 hrs ........................$351,900 (AV)
2014 Case IH 600 Quadtrac, PTO, 3000 hrs ........................$362,000 (AV)

2 WD - MFWD TRACTORS
2013 JD 7200R MFWD, IVT, 3000 hrs ..................................$177,900 (OX)
2014 JD 7290R MFWD, IVT, duals, 2070 hrs .......................$272,500 (RA)
2010 JD 7830 MFWD, IVT, Ldr, 1750 hrs .............................$169,900 (RE)
2010 JD 6430 PR, MFWD, Cab, Ldr, 5300 hrs .......................$82,900 (OX)
2008 New Holland TV145 MFWD, 6115 hrs ..........................$74,000 (RE)
2005 Kubota M125 MFWD, 5290 hrs ....................................$37,500 (ES)
2014 CIH Puma 150 MFWD, PPS, Ldr, 1032 hrs ..................$149,400 (RA)
2011 CIH Puma 155 MFWD, Ldr, 5904 hrs ............................$95,900 (ES)
2010 CIH Magnum 180 loader, MFWD, 4665 hrs ................$134,000 (RE)
2014 CIH Magnum 380 MFWD, IVT, 3567 hrs .....................$289,000 (RE)

COMPACT UTILITY TRACTORS
2011 JD 1026R MFWD, Ldr, 578 hrs .....................................$14,400 (ES)
2011 McCormick X10.25 MFWD, 48 hrs ...............................$10,000 (AV)

SEEDING  EQUIPMENT
61’ JD 1820/1900, 10” spg, dbl shoot, steel Pkrs,

340 bus tank, 2005 ............................................................$45,000 (ES)
61’ JD 1830/1910, 10” spg, sngl shoot,430 bus, 2010 ......$11,5000 (AV)
56’ JD 1870/1910, 12” spg, D/S, 1910 430 bu TBT, 2010...$185,000 (AV)
34’ Flexi-Coil 5000, 10” spg, D/S,  ........................................$37,000 (RA)
57’ Flexi-Coil 5000, 3450 tank, 1997 ....................................$20,000 (RE)
65’ Bourgault 3310, 10” spg, D/S, MRB, 2010 ...................$135,000 (RA)
60’ Bourgault 3710/7700 Disc drill, 2014 ..........................$390,000 (RA)
Bourgault 5300, 340 bu TBH, 2003 .......................................$20,900 (RE)
34’ Morris 7180, 12”, single shoot, 1995 .............................$28,000 (OX)
40’ Seed Hawk 40-12, 12”, D/S, 360 Bus tank, 1999...........$49,000 (RE)
66’ SeedMaster 66-12, 12”, Dbl Shoot, 2005 .....................$129,000 (RE)
90’ SeedMaster TX8-M90, 12” spacing, front and rear 550 bus 

JD 1910 airtanks, sectional control, ARM, 2013 ............$215,900 (ES)
80’ SeedMaster/JD TBX8012/1910, 12” spg, double shoot,

2008 .................................................................................$143,900 (OX)

COMBINES
( Please refer to our web site for more details)

2012 JD S670, duals, 1233 sep hrs ....................................$273,900 (ES)
2012 JD S670, duals, 1232 sep hrs ....................................$262,000 (RE)
2013 JD S670, duals, 1307 sep hrs ....................................$283,900 (RE)
2013 JD S670, duals, 1400 sep hrs ....................................$278,000 (RE)
2014 JD S670, 468 sep hrs .................................................$398,000 (RA)
2014 JD S670, duals, 459 sep hrs ......................................$399,000 (RA)
(5) - 2015 JD S670  .............................................................$382,000 
2013 JD S680, duals, 850 sep hrs ......................................$333,900 (OX)
(6) - 2012 JD S690 .......................................................SEE WEBSITE 
2013 JD S690, duals, 895 sep hrs ......................................$369,000 (ES)
2013 JD S690, duals, 1969 sep hrs ....................................$286,900 (OX)
(4) - 2014 JD S690, duals ............................................SEE WEBSITE 
(5) - 2015 JD S690 .......................................................SEE WEBSITE 
(4) - 2017 JD S690 .......................................................SEE WEBSITE 
2010 JD T670, singles, 493 sep hrs ....................................$261,300 (RE)
2009 JD T670, singles, 1419 sep hrs ..................................$177,900 (RA)
2008 JD 9770, duals, 1933 sep hrs ....................................$149,500 (AV)
2008 JD 9770, duals, 1708 sep hrs ....................................$152,600 (RE)
2009 JD 9770, duals, 1645 sep hrs ....................................$167,900 (RE)
(3) - 2011 JD 9770 .......................................................SEE WEBSITE 
2008 JD 9870, duals, 1861 sep hrs ....................................$166,500 (AV)
2009 JD 9870, singles, 1458 hrs ........................................$197,900 (AV)
2009 JD 9870, duals, 2000 sep hrs ....................................$158,800 (OX)
2009 JD 9870, duals, 1780 hrs ...........................................$187,000 (AV)
(3) - 2010 JD 9870, duals ............................................SEE WEBSITE 
2005 JD 9760, singles, 2149 hrs ........................................$118,500 (AV)
2006 JD 9860, singles, 2402 hrs ........................................$128,700 (AV)
2007 JD 9860, duals, 1684 hrs ...........................................$136,000 (ES)
2003 JD 9650STS, duals, 2558 sep hrs ................................$78,500 (RE)
2001 JD 9650W, 3720 hrs .....................................................$66,000 (RE)
1995 JD 9600, singles, 3787 .................................................$34,000 (RA)
2012 New Holland CR8090, duals, 788 sep hrs .................$292,800 (RE)
2007 New Holland CR8090, singles, 1789 sep hrs .............$112,900 (ES)

COMBINE PLATFORMS
JD 914 Pickup headers .......................................................SEVERAL 
2010-2014 JD 640D, 40’ draper,

several to choose from ....................................... CHECK WEBSITE 
2012-2015 JD 640FD 40’ fl ex drapers,

several to choose from ....................................... CHECK WEBSITE 
2014 JD 635FD 35’ fl ex draper .............................................$83,700 (ES)

2013 JD 635F 35’ Flex ..........................................................$43,900 (AV)
2009-2012 JD 635D 35’ draper,

several to choose from ....................................... CHECK WEBSITE (ES)
2002 JD 936D 36’ draper ......................................................$25,900 (RE)
2003 JD 936D 36’ draper ......................................................$25,500 (RE)
2004 JD 936D 36’ draper ......................................................$28,600 (ES)
2005 JD 936D 36’ draper ......................................................$33,000 (RE)
2010 MacDon D60 40’ rigid ..................................................$33,500 (RE)
2009 MacDon D60 40’ rigid ..................................................$35,000 (AV)
2009 MacDon D60 40’ draper ...............................................$40,000 (ES)
2009 MacDon D70 40’ fl ex/draper .......................................$60,900 (AV)
2010 MacDon D70 40’ fl ex/draper .......................................$63,900 (AV)
2009-2012 MacDon FD70 45’fl ex draper, 8 units .. CHECK WEBSITE 
2014 MacDon FD75 45’ fl ex draper ......................................$80,200 (ES)
2003 MacDon 972 36’ JD adapter ........................................$24,900 (RE)
2007 Case IH 2020 35’ fl ex ...................................................$26,600 (RE)

CORN HEADERS
2002 JD 1290, 12 row, 20” spacing ......................................$31,000 (AV)

SP WINDROWERS
2013 JD 440D 40’ head .........................................................$53,000 (RE)
2008 JD 4895 36’ Head, 1002 hrs .........................................$76,000 (RE)
2008 JD 4895 36’, 1600 hrs ..................................................$73,400 (RA)
2006 Massey Ferguson 9220 30’, 1096 hrs .........................$46,000 (AV)
2001 MacDon 2952 30’, 2792 hrs .........................................$49,700 (RE)
2009 MacDon 9250 30’, 2266 hrs .........................................$50,000 (ES)

GRAIN HANDLING EQUIPMENT
2014 Brandt 13110 HP grain auger ......................................$24,300 (OX)
2015 Brandt 13x70 HP grain auger ......................................$19,900 (RA)

GRAIN CARTS
United Farm Tools 725 ..........................................................$18,900 (OX)

VERTICAL TILLAGE
2012 Lemken Rubin 9, 26’ ....................................................$77,000 (ES)

SPRAYERS
2015 JD R4045, 617 hrs ......................................................$447,300 (AV)
2015 JD R4045, 728 hrs ......................................................$444,900 (AV)
1999 JD 4700, 3100 hrs ........................................................$97,000 (RA)
2013 JD 4730, 1164 hrs ......................................................$248,900 (RE)
2013 JD 4730, 1555 hrs ......................................................$238,900 (RE)
2013 JD 4730, 1864 hrs ......................................................$236,900 (RE)
2013 JD 4830, 1324 hrs ......................................................$274,000 (RE)
2007 JD 4930, 3202 hrs ......................................................$155,000 (RE)
2008 JD 4930, 2039 hrs ......................................................$189,000 (ES)
2010 JD 4930, 1490 hrs ......................................................$237,900 (RA)
2013 JD 4930, 1700 hrs ......................................................$299,000 (AV)
2014 JD 4940, 1137 hrs ......................................................$329,000 (ES)
1997 Wilmar 6400, 3092 hrs .................................................$23,900 (OX)
2003 Apache 859, 90’, 2600 hrs ...........................................$72,500 (RA)

HAYING EQUIPMENT
2008 New Holland HS18 mower conditioner .......................$17,000 (RE)
2012 New Holland H1750 mower conditioner .....................$37,200 (AV)
2008 JD 568 round baler ......................................................$29,200 (RE)
2010 JD 568 round baler ......................................................$30,000 (RE)
2011 JD 568 round baler, surface wrap, 17700 bales .........$35,400 (RE)
2014 JD 569 round baler, surface wrap, 6974 bc ................$54,000 (RE)
2014 JD 569 round baler, surface wrap,  .............................$49,500 (OX)

MISC EQUIPMENT
2002 Degelman 7000 heavy harrow ....................................$36,000 (RE)
2014 Degelman Strawmaster 7000 heavy harrow ..............$53,000 (ES)
2008 Brandt VSF-X bale processor ........................................$7,900 (RA)
2014 Vanguard 35 hp engine .................................................$3,500 (RA)

LAWN & GARDEN EQUIPMENT
2009 JD Z860A zero turn mower, 60” MOD, 3-bag MCS,

406 hrs .................................................................................$9,500 (OX)
2016 Woods FZ28K zero turn mower, 60”, MCS, Front Blade .$19,900 (ES)
2010 JD Z425 zero turn mower, 48”, 476 hrs ........................$3,150 (RE)
2011 JD Z655 zero turn mower, 54” HC cut, 355 hrs .............$3,900 (RA)
2012 JD Z665 zero turn mower, 60” HC cut, 200 hrs .............$5,625 (RE)
2013 JD Z665 zero turn mower, 60” HC, 190 hrs ...................$4,800 (ES)
2013 JD Z665 zero turn mower, 60” HC, 305 hrs ...................$5,900 (RE)
2011 JD Z720A zero turn mower, 60”, 420 hrs ......................$5,490 (RA)
2010 JD X320 Lawn Tractor, 48” cut, 140 hrs ........................$3,300 (AV)
2007 Husqvarna YTH1542 Lawn Tractor, 42” cut, 30” tiller,  .$3,500 (RE)

ATV / GATOR
2012 JD XUV825i Gator, 674 hrs ...........................................$12,500 (ES)
2013 JD RSX850i Gator, 625 hrs ...........................................$13,900 (RE)
2016 JD RSX860i Gator, 42 hrs .............................................$17,000 (ES)
2012 Arctic Cat 1000 Vtwin HD, UTV, 163 hrs ......................$13,900 (ES)
2009 Arctic Cat Prowler XTX 700, UTV, 359 hrs .....................$8,100 (RA)
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ELITE AUTOMOTIVE GROUP INC. O/A

SUBARU OF SASKATOON
*MSRP does not include Freight, PDI,Taxes & Fees *See dealer for details

BEST
RETAINED
VALUE

Subaru holds its value better than all other mainstream brands in Canada.
2017 Best Mainstream Brand, 3 years in a row.
2017 SUBARU IMPREZA
Compact Car

2017 SUBARU CROSSTREK
Subcompact Utility Vehicle

2017 SUBARU WRX
Sports Car

2017 SUBARU OUTBACK
Midsize Utility Vehicle (2 row)

2017 CAR OF THE YEAR
2017 SUBARU FORESTER
Canadian Utility Vehicle of the Year

2017 Best Retained Value Award
For Overall Car Brand - Car
2017 SUBARU CROSSTREK
Canadian Black Book • 2017 Best Retained Value Award - Compact Car

*ALG is the industry benchmark for residual values and depreciation data.www.alg.com 2017 Canadian Black Book Best Retained Value Award winner Compact Car category. Based on value retained from original MSRP for 2013 model year vehicles as published by CBB as of January 1, 2017. See www.CanadianBlackBook.com for complete details.

Always Ready, 
Always Up for Anything!

Come in & See the New 
2018 CROSSTREK

Completely Re-engineered...
still Game Changing!
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AS FEATURED ON

call your local agdealer 
representative today!

NEW 2016 NEW HOLLAND SP.300F

HUMBOLDT, SK
306-682-9920

1600 Gallon, 120 FT Mono Boom, Intellispray with Turn 
Compensation, Auto Boom, Intellisteer, Set of 4 380/90R50 
Tires, Set of 4 650/65R42 Tires, Boom Blow Out Kit, 

Electric Rinse/Flush, Aux Lighting

$465,000

853996836667

2017 CASE IH 9240

36” Tracks, 750/65R26; Steering Lateral 
tilt, Ext Wear Rotor, Engine Air Compressor

$575,000

MELFORT, SK
1-888-905-7010

848552

2014 NEW HOLLAND BOOMER 41

NOBLEFORD, AB
403-824-3404

4WD, Hydro, Rear Remote, Loader, 
Bucket

$25,000

858846

CASE MAXXUM 125

WETASKIWIN, AB
780-352-9244

167 hrs, Susp. Cab, LED Lights, 40km p/s 
Trans., 3 Mech remotes, 540/1000 PTO, FWA, 
125 Eng HP, Self leveling, 755 Loader w/Grapple

$159,000

856182

2017 MASSEY FERGUSON WR9860

PENHOLD, AB
403-886-4222

Comes with 9186 - 13’ Razor Bar Disc 
Bine and 5300-30 Draper Header, Like 
New, 75 hrs

$225,000

859017

2016 NEW HOLLAND CR8.90

TABER, AB
1-888-865-0669

Includes P/U, Loaded, Less Than 200 Hrs, 
2 to Choose From

$Call

859016

2017 CASE IH MAGNUM 380

TABER, AB
1-888-895-0669

Rowtrac CVT, 95 Hrs, GPS, Fr. Weights, 
3PTH, 144” Spacing, Leather

$409,000

855583

2016 CLASS XERION 5000

NORTH BATTLEFORD, SK

306-445-8010

2 UNITS AVAILABLE

$475,000

10FT - 330 BU CREEP FEEDER

CYPRESS RIVER, MB
204-743-2266

12.5L16 Tires, Spring Assisted Panels,
Filling Lid, Optional Mineral Feeder

$Call

Financing Available with Payments as 
low as $22,212.61 Semi Annually
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BENEFITS:
 Makes water softeners and iron fi lters obsolete
 Eliminates hard water stains, iron stains, smell, bad taste,

total dissolved solids, nitrates, sodium, arsenic, etc.
 Cleaner and brighter laundry, dishes, glassware and cutlery
 Extends lifespan of hot water heaters and plumbing fi xtures
  Eliminates potentially harmful chlorine E. coli & coliform bacteria
 Bottled water quality throughout the entire house
  Softens water without salt

NEVER. . .NEVER. . .
haul or purchase those heavy bags

of water softening salt or that
expensive bottled water again!

Isn’t it time you and your family enjoyed 
PURE, CLEAN, SAFE WATER!!!!

Thousands of systems installed across Canada.
Serving Canadians Coast To Coast since 1983

Custom Designing and Engineering The Finest Non-Chemical, No Salt Softening Systems in Canada

For your FREE water consultation and
system inspection, contact us today...

MULTI-TECH NO-SALT
SOFTENING SYSTEM

(Custom designed and engineered system for the entire home.)

(Please Note: This is not a reverse osmosis system. Do not install a 
reverse osmosis system if you have high hardness, iron or manganese)

NO SALT
NO CHEMICALS

Call Toll Free Anywhere in Canada

1-800-664-2561
Email: sales@thewaterclinic.com  Website: www.thewaterclinic.com
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$380,000
2014 Case IH 4430
120 ft, AIM Pro, Viper Pro, 2 Sets 
of Tires
Stk: 023711 (PA)

$379,000
2015 Case IH Steiger 420
520 Triples, Deluxe Cab, HID Lights, 
PTO, Hi Cap Hyd
Stk: 019874 (LL)

$350,000
2013 Case IH 9230 Combine
620 Duals, 3016 PU Head, HID 
Lights, Hyd Hopper Cover
Stk: 021990 (ES)

$350,000
2013 Case IH 9230 Combine
620 Duals, 3016 PU Head, HID 
Lights, Hyd Hopper Cover
Stk: 021990 (ES)

$217,600
2008 Case IH 4420
120 Ft, New 620s; AIM, HID Lights,  
Active Susp
Stk: 021025 (ME)

$410,000
2013 New Holland T9.615
36” High Idler Tracks, Lux Cab, HID 
Lights, Twin Pump Hyd
Stk: 025507 (SC)

888.576.5561

redheadequipment.ca
AGRICULTURAL | CONSTRUCTION | TRUCKS & TRAILERS

ESTEVAN LLOYDMINSTER MELFORT PRINCE ALBERT SASKATOON SWIFT CURRENT

* Finance Terms: O.A.C. Certain conditions apply. Offer subject to change and cancellation at any time.

0% FOR 24 MONTHS
on select used agricultural equipment.

$355,000
2013 John Deere S680
615P Pickup, 520 Duals, Auto Steer, 
Folding Hopper
Stk: 024730 (SA)

COMBINES

2016 Case IH 9240 620 Duals, Lux Cab, Lat Tilt w/Rocktrap, AccuGuide, 50 Ft Folding 
Unload, Magnacut Chopper, HID Lights Stk: 022940 (SC).................................. $499,000

2016 Case IH 8240 520 Duals, Lat Tilt, Rocktrap, Ext Wear Rotor, Standard Chopper, 
Deluxe Cab, Leather Seat, Pro 700, AccuGuide Ready Stk: 022117 (SC) ...........$405,000

2014 Case IH 8230 900 Singles, Lat Tilt, Deluxe Cab, GPS, Folding Auger, Pivot Spout, Hyd 
Fold Hopper Cover, 865 Engine & 640 Rotor Hrs, Stk: 025289 (SC) ..................$335,000

2013 Case IH 9230 620 Duals, Lux Cab, Lat Tilt w/Rocktrap, AccuGuide, Hyd Grain Tank 
Cover, Magnacut Chopper, HID Lights Stk: 021990 (ES) ....................................$350,000

2011 Case IH 9120 2016 P/U Header, 900/60R32 & 600/65R28, Pro 600 Monitor, 
Rocktrap, Small Tube Rotor, 24 Ft Auger, MagnaCut Chopper Stk: 022637 (ME) $215,000

2012 Case IH 7230 520 Duals, Lat Tilt, Ext Wear Rotor, Hyd Folding Cover, Std Chopper, 
HID Lights, AccuGuide, Air Compressor Stk: 021503 (PA) .................................. $269,000

2010 Case IH 8120 900/75R32, Ext Wear Rotor /w Bars & Spikes, Fine Cut Chopper, 
Leather, HID Lights, Folding Cover Stk: 024410 (LL) ........................................... $189,900

2009 Case IH 7120 520 Duals, Lateral Tilt, AccuGuide, Poer Mirrors, Std Cut Chopper, 
3016 Header /W SwathMaster Pickup Stk: 205692B (LL) .................................. $189,000

2006 Case IH 8010 14’ CIH 2016 Pickup, 520 Duals, Rocktrap, Pro 600 Monitor, Std Rotor, 
Maurer Topper, Fine Cut Chopper, Long Auger Stk: 021412 (ME) ........................ $155,500

2013 John Deere S680 c/w JD 615 Pickup, 520 Duals, 28L Rear Tires, AutoSteer, Folding 
Hopper Stk: 024686 (SA) ...................................................................................$355,000

2008 New Holland CR9070 C/W 76C Pickup, 20.8/42 Duals, MAV Chopper, Color Display, 
7.3 M Unload Auger, Deluxe Cab Stk: 025314 (LL) ............................................. $149,000

2003 New Holland CR960 c/w NH 76C Pickup Header, Beacon, Service Lights, Yield & 
Moisture Stk:023071 (PA) .................................................................................. $102,900

SPRAYERS

2016 Case IH 4440 120 Ft, AIM Pro, Active Susp, Pro 700, AccuGuide, AccuBoom, 
AutoBoom, Front Fill, Wide Fenders, Trelleborg 710s Stk: 022565 (SA) ..............$495,000

2014 Case IH 4430 120 Ft, Lux Cab, Active Susp, HID lights, AutoBoom, AccuBoom, Viper 
Pro Monitor, AIM Pro, 380s & 620s, Raven SmarTrax Steering Stk: 023711 (PA)  $380,000

2013 Case IH 4430 100 Ft, Deluxe Cab, AIM, Pro 700, 372 Receiver, 2 Sets Of Tires, HID 
Lights, AutoBoom, AccuBoom Stk:024786 (SC) .................................................$305,000

2011 Case IH 4420 120 Ft, Dlx Cab, 380s & 650s, HID Light, Air Comp, Viper Pro, SmarTrax Auto 
Steer, AutoBoom, AccuBoom, Crop Dividers, Fan Reverser Stk: 021959 (ME) .... $213,000

2009 Case IH 4420 100 Ft, AIM, 1200 Gallon, Norac Boom Height Control, Sectional 
Control, Autopilot, 380s & 520s, Ag Leader Monitor Stk: 020576 (ES) .............. $199,500

2013 Case IH 3330 100 Ff, 380 & 650 Tires, Active Susp, Front Fill, AIM Command, Deluxe 
HID Lighting, AccuBoom, AutoBoom Stk: 022510 (SA) .......................................$249,900

2000 Case IH SPX2130 78 Ft, Auto Steer, 2 Sets of Tires, 660 Gallons
Stk: 024745 (SA).................................................................................................. $69,900

2014 Case IH 4530 Floater 70 Ft, Lux Cab, Power Mirrors, Deluxe HID Lights, Fenders, 
Double 6” Auger 50 CF, Viper 4 Monitor, 1550 Hours Stk: 024242 (SC) .............$320,000

2011 Case IH 3230 100 Ft, Dlx Cab, Active Susp, HID Lights, Pro 600, AccuGuide, Fenders, 
AccuBoom, AutoBoom Stk: 028123A (LL)  ......................................................... $229,000

2010 John Deere 4830 100 Ft, 1000 Gallon Tank, Autosteer, Swath Pro, AutoBoom, 2 Sets 
Of Tires, Crop Dividers Stk: 021520 (SA) ............................................................ $215,000

2014 New Holland SP240F 120 Ft, 1200 Gal SS Tank, Intelliview IV Monitor, AccuBoom, 
AutoBoom, 2 Sets of Tires Stk: 024111 (LL) ....................................................... $299,000

2009 Apache AS1010 100 Ft, 1000 Gal, Raven Control & GPS, 5 Way Nozzle Bodies,
1800 Hrs Stk: 026632 (SC) ............................................................................... $190,000

1998 Rogator 854 100 Ft, 800 Gal SS Tank, Ez-Guide Auto Steer, Rate Controller, Rinse 
Tank Stk: 023420 (LL) .......................................................................................... $49,000 

2014 Case IH Steiger 620 Quadtrac Luxury Cab, PTO, Twin Flow Hyd, 36” Tracks, 6 Remotes, 
Pro 700, AccuGuide, HID Lights Stk: 025032 (ME) ............................................$489,000

2010 Case IH Steiger 535 800 Duals, AccuGuide, 4 Remotes, Weight Pkg, Tow Cable, 
2300 Hours Stk: 025747 (ES) ............................................................................$250,000

2016 Case IH Steiger 580 Quadtrac Lux Cab, LED Lights, Pro 700, AccuGuide, 2 Hyd 
Pumps, 6 Remotes, PTO, 36” Tracks, Tow Cable Stk: 022922 (SC) ....................$565,000

2014 Case IH Steiger 550 Quadtrac Luxury Cab, Dual Hyd Pumps, PTO, HID Lights, Tow 
Cable, HID Lights, 6 Remotes, Viper Pro, Raven AutoSteer Stk: 023776 (PA) ..... $481,000

2016 Case IH Steiger 500 520 Triples, Deluxe Cab, HID Lights, AccuGuide, Pro 700, 
4 Remotes, Hi-Cap Hyd, 342 hours Stk: 023022 (SC) .......................................$380,000

2016 Case IH Steiger 420 520 Triples, Deluxe Cab, HID Lights, Pro 700, AccuGuide,

4 Remotes, High Capacity Hyd, PTO Stk: 023173 (SC) ....................................... $379,000

2009 Case IH Steiger 485 Quadtrac Dlx Cab, Hi Cap Hyd, PTO, 30” Tracks, Cab Suspension, 

AccuGuide Stk: 023118 (SA) ..............................................................................$255,000

2012 John Deere 9510RT 36” Tracks, Leather Seat, 4 Remotes, SF2 GPS, Greenstar 

Display, High Capacity Hyd 58 GPM, 2070 hours Stk: 024350 (SC) ...................$350,000

2013 New Holland T9.615 36” High Idler, Lux Cab, HID Lights, GPS AutoGuidance, Twin 

Pump Hyd, Radar, PTO, 2700 hours Stk: 025507 (SC) ....................................... $410,000

TRACTORS
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2009 International Prostar Premium
Tandem Axle Grain Truck, Cat C15 engine (475/475) HP, Eaton Fuller 
Ultra Shift transmission (13 speed), Air brakes, 890000km, 12000 

lbs front axle capacity, 40000 lbs rear axle capacity, 3-Way rear 
lockup, A/C, Automated Tranny, great all purpose usage! Regina, SK

Stock #5366-09C
$81,500

2013 International ProStar +125
Tandem Axle Grain Truck, MaxxForce 15 engine (500) HP, Eaton Fuller 
Ultra Shift transmission (18 speed), Air brakes, 775204km, 12350 lbs 

front axle capacity, 46000 lbs rear axle capacity, 4-Way rear lockup, A/C, 
RED DEER FARM SHOW SPECIAL. Calgary, AB

Stock #V433270
$89,900

2013 International ProStar +125
Tandem Axle Grain Truck, MaxxForce 15 engine (500) HP, Eaton 

Fuller Ultra Shift transmission (18 speed), Air brakes, 375148km, 
14000 lbs front axle capacity, 46000 lbs rear axle capacity, 4-Way 

rear lockup, A/C, Very well spec’d grain truck. Brandon, MB

Stock #V433248
$98,000

2018 International 4400 SBA 6x4
Tandem Axle Grain Truck, Cummins L9 engine (350) HP,  

Allison (Auto) transmission (6 speed), Air brakes, 1352km,  
14000 lbs front axle capacity, 40000 lbs rear axle capacity,  

4-Way rear lockup, A/C. Brandon, MB

Stock #9978-18
$159,795

1993 International 9370 6x4
Tandem Axle Grain Truck, Cat 3406 engine (430/350) HP,  

Eaton Fuller transmission (9 speed), Air brakes, 449383km, 12000 
lbs front axle capacity, 40000 lbs rear axle capacity, 2-Way rear 

lockup, 30,000 km on rebuild. Regina, SK

Stock #3853-93A
$45,000

2018 International 4400 SBA 6x4
Tandem Axle Grain Truck, Cummins L9 engine (350) HP, Allison 

(Auto) transmission (6 speed), Air brakes, 2202km, 14000 lbs front 
axle capacity, 40000 lbs rear axle capacity, 4-Way rear lockup, A/C, 

Not exactly as shown. Regina, SK

Stock #9986-18
$159,795

2018 Timpte Tandem Grain Hopper
Grain, Hopper, Air suspension, Tandem axle, Aluminum rims,  
20 king pin, Tarp: Rollover Black, Hoppers: Ag Hopper Black  

w/Interior Access steps, Width: 96in, Length: 40ft. Saskatoon, SK

Stock #JB158628
CALL

2007 Lode King Grain
Grain, 2 hopper, Air suspension, Tandem axle, Steel rims, 

24 king pin, Height: 6ft, Width: 102in, Length: 40ft, Traps operate 
from both sides. Winnipeg, MB

Stock #7F046015U
$27,500

2017 Timpte Tridem Grain Hopper
Grain, 2 hopper, Air suspension, Tridem axle, Aluminum rims,  
20 king pin, Tarp: Rollover Black, Hoppers: Ag Hopper Black  

w/Interior Access steps, Width: 102in, Length: 45ft, 24.5 all alum 
rims, dual cranks, high ag hoppers. Regina, SK

Stock #HB157705
CALL

2001 International 9200
Tandem Axle Grain Truck, Cat C12 engine (380/430) HP, Eaton Fuller 
Auto Shift transmission (10 speed), 734780km, 12000 lbs front axle 

capacity, 40000 lbs rear axle capacity, Diff Lock rear lockup, A/C, 
Brand new Grain Box, Hoist and PTO. Brandon, MB

Stock #: 7616-01A
$79,900

VANC TON  CALGARY   REGIN  ALBERT  A KATOON  RAN    WINN     THUN R BAY  I I AUGA  TREAL

VIEW OUR ENTIRE INVENTORY OF
TRUCKS, TRAILERS, AND PARTS AT

WWW.MAXIMINC.COM

TOLL FREE: 1.888.986.2946
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Visit www.combineworld.com for more pictures & details

1-800-667-4515

TRADES WELCOME   FINANCING & LEASING AVAILABLE

20 min. E of
Saskatoon on Hwy. 16

Text Us! 306-881-9229
Email: jodie@combineworld.com

1426 hrs, RWA, GTA monitor, 
Redekop, AHHC, 
pickups & 
duals available .........

$89,800

2007
GLEANER A75

CONSTRUCTION

2013 CAT TL943C
Telehandler, 1417 hrs, 9000 lb, 43’ reach, 
4WD, 4W steer, aux hyds,
excellent condition ...........

$89,800
2013 FARESIN FH700-10F
Telehandler, 10m reach, 7,000 Kg lift, 
4WD, 4 wheel steer,
6,354 hrs ........................

$44,800

2008 GENIE S45 BOOM LIFT
4048 hrs, 45’ lift, Deutz diesel, 
8’ platform,
500lb capacity ..................

$19,800
2013 GENIE AWP405
40’ 40” electric personnel lift, lifts 300 lbs, 
ground and
platform control ...................

$6,980

CONSTRUCTION

2013 WACKER NEUSON 750T
Telescopic Wheel Loader, 164 hrs, Deutz 60 HP 
turbo, 4WD, 4 wheel 
steer, excellent condition ....

$59,800
2005 VOLVO BL70
6764 hrs,
4wd, cab,
diff lock ...........................

$19,900

1997 CAT D6M LGP DOZER
Undercarriage 80%, 28” pads, 3 shank hyd 
ripper, ROPS with cage,
19,274 hrs  .....................

$74,800
2006 JD 270C LC
Hydraulic excavator,
10,464 hrs, 12’ stick
Q/C bucket .....................

$69,800

AGRICULTURE

2003 FRONTIER GC1108 GRAIN CART
875 Bushel, PTO drive,
30.5x32 radials,
roll tarp, fi eld ready ........

$25,900
2012 BRENT 882 GRAIN CART
850 bu, 1000 PTO, hyd. spout,
500bu/minute,
very good condition .........

$37,800

2014 NH 840 CD
40’, rigid draper, AHHC,
transport, hyd
F/A, for CR/CX/AFX .............

$33,900
2014 MD FD75-D
40’ FlexDraper, pea auger, DKD, transport, AHHC, tilt, 
excellent condition for CNH, 
JD, Lexion, Agco available ......

$79,800

TRUCK & TRAILER

2006 DOEPKER
Super B grain trailers, steel, A/R,
scales, 11R24.5, 
2018 safety ........................

$39,800
1987 INTERNATIONAL S1900
Digger Derrick truck, 183,000 Km, 5 spd, Air 
brakes, Pitman pole cat
Derrick with outriggers ............

$8,980

2005 STERLING L9500 T/A DUMP TRUCK
Cat C15, 10 speed Eaton
15’ gravel box,
fresh SK safety  ..............

$39,800
1994 WESTERN STAR 4964F
Crane truck, 584,000 Km, T/A, Cat 3406, Eaton 
18 spd, Ferrari 8300 Kg
crane, fresh safety .............

$19,800

620 hrs, 350 HP, Trimble Autopilot, 18” 
tracks, PTO, 3PH, 30” track available,
excellent condition. Lease for $15,370 
biannually
OAC
................

$229,800

2014 CHALLENGER 
MT765D

AGRICULTURE

2008 CIH 535 QUAD TRAC
535 HP, 5340 hrs, 57gpm, 30” tracks, 16spd, 
weights, fi eld tested
& ready to go ...............

$159,800
2003 NH CR940
2588 hrs, chopper, spreader, unload auger 
extension, 900/60R32 fronts,
headers/pickups available ....

$49,800

2005 CIH AFX 8010
1865 hrs, lat tilt, unload extension, AFS Pro 
600, big rears, headers 
& pickups available.........

$69,800
1991 JD 9501
914 pickup, 1300 hrs, 2 spd cyl,
chopper,
w/monitor ........................

$14,980
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HOLD-ON INDUSTRIES IS A 
PROUDLY CANADIAN OWNED 
AND OPERATED COMPANY 
THAT MANUFACTURES
ALL THEIR PRODUCTS IN 
SASKATCHEWAN. www.holdonindustries.com

LIQUID FERTILIZER STORAGE SAVINGSLIQUID FERTILIZER STORAGE SAVINGS

1-800-383-2228
1-306-253-4343

11,000 Gallon
6,000 Gallon
5,000 Gallon
3,600 Gallon

10 year warranty

superior 
strengthON SALE 

NOW

“I have 36 years 

experience with

Diesel Engines!”

 James Kuntz • Trucks (Medium & 

Heavy Duty) • Vans 

• Decks • Reefers 

• 5th Wheels • 

Headache Racks 

• Tool Boxes 

• Power Tail-Gates

ISX871 Cummins 
Engine

CPL 2733  485 HP. 
Qualifi ed Good Running 

Take Out,. Sold with 90 Day 
Major Castings Warranty

$15,985
Exchange

On Track
Kuntz & Company Inc.

NEED A DIESEL ENGINE?
SPECIAL

ENGINE PRICING
w / 2 Year Warranty
Complete Drop in 

Units:

7.3 Ford Powerstroke  

DT466E – 230 IHC  

ISB 5.9 Cummins

3126/C7 Cat  

Call for
Pricing &
Details

TRUCKS | SALES | PARTS | SERVICE | DIESEL INJECTION
JCT. OF HWYS 13 & 21 4 miles west of Camrose, AB

780-672-6868
Email: ontrack@ontrackinc.net

CALL US WITH YOUR NEEDS! 
LET US WORK FOR YOU!

Transmissions, Rear 

Used 
Truck Parts

C15 Industrial –D8T 
Application Engine

ESN: TXL03831   ARR: 4172605 Engine has very low 
hours + has been inframed.

Sold Exchange with 1 Yr warranty

$29,885 Exchange

$21,885 Exchange

C7 Industrial 
Cat Engine
Fits 950 Loader

Factory Rebuilt. Sold with Warranty 

$54,985

C12 CAT 355 HP w/ RODA SHUT DOWN, 
RTLO14913A TRANS – 16,000 lb Frt Axle, 44,000 
lb Rear Axle, 4.33 RATIO, 315/80/22.5 - 22.5 Frts 
Polished Alum. Rims, 11R22.5 Rears Polished 
Alum. Rims, CUSCO 3600 GAL VAC TANK, Heated 
Valving, 167,859 Kms, 16420 Engine Hrs, Sold 
with Safety Certifi cation, Full Service, & Warranty.

2003 Sterling 
9500 Vac Truck

Stk # 

UV1083 

Customer Driven, Quality Focused

$44,500

628 hours since new, S60 
diesel engine – inframed, 
load tested. Ready to work! 
Sold with warranty.

450KW 
Marathon Genset

$123,985

208,822 kms, 5277 Hrs. ISX 15 
Cummins 485HP CPL 3491, 18 
Speed Trans, 20K Front, 46K Rear, 
Full Lockers 4:10 RATIO, HD Drive 
Line, 445/65/22.5 Fronts,  11R24.5 
Rears -New, 18 TON ELLIOT 1881 
TM Picker 81’ reach. Sold with Safety 
Certifi cation, Full Service. 

2013 Peterbilt 
367 Picker Truck

Stk # 

UV1107

$12,985

5.6 SE Crew cab, 4x4, V8, automatic 
transmission, AM/FM/CD/DVD, 
cruise control, power windows, 
power locks, power mirrors, power 
drivers seat, gray cloth interior, soft 
cover, tube style running boards, tow 
package, new Goodyear Wrangler 
tires, mechanical fi tness inspection 
complete & all repairs done.

2006 
Nissan Truck

Stk # 

UV1124

$38,800

Propane Pig, A/C, bedroom w/
bunk beds – queen bottom, 
microwave, stove, fridge, fresh 
CVI.  In great condition

2002 10’x30’ 
Mountainview 
Wellsite Trailer

Stk # 

UV1026

$42,885

Cummins N14, 460HP, Fuller 18 Speed 
Transmission, 14,600 LBS. Front Axle, 
46-164 Rears, Diffs 4:10 with Lockers,  
Hendrickson 4 Bag Suspension, 11R24.5 
Bridgestone Front Tires 90%, 11R24.5 
Bridgestone Rear Tires 60%, 232” Wheel 
Base, 113” Cab to Axle, 42” Sleeper, PTO 
& Blower Unit has been reconditioned, 
safety certifi ed and is ready to work!

1999 Kenworth 
T800B

Stk # 

UV1135

$34,985

3406C Cat 425 HP w/Jakes, 368,157 kms, 50 kms 
on fresh INFRAME, 2 yr warranty on Cyl kits, 18 Spd 
RTLO16618BP,  IHC Air Ride Suspension, 240” WB, 
101” CA, 12000 Frt / 40 Rears 3:91 Ratio, 52000 
LB GVW, 11R24.5 Tires on Polished Aluminum Rims, 
48” Sleeper, Tulsa Winch, Unit has Fresh AB Safety, 
Fresh Service and is Ready to Work!

1995 IHC 9370 
Highway Tractor

Stk # 

UV1139

NEW, 
USED & 
REBUILT

PARTS

ISX & C15 ENGINES 
We Stock: 

Inframe Kits, Cylinder 
Heads, Turbos, Water 

Pumps, Oil Pumps, Oil 
Coolers & Injectors

DIESEL INJECTION

$4,995

Aluminum Floors and Walls, 
Ceiling Finished Board, Rear Door 
– 34” x 72”, Side Door – 26” x 
72”, O.D. 21’ x 100” x 102”, Step 
Rear Bumper c/w Reefer, Heater, 
Generator, PTO and Hydraulic Tank.

21’ 676 
Wireline Van

Stk # 

UV1099A

Inframe or 
Overhaul Kits

We sell IPD and 

Great Pricing!
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HHHHHHHHHHHHHHHHHEEEEEEEEEEEEEEEEEAAAAAAAAAAAAAAAAATTTTTTTTTTTTTTTTTNEED 
IN YOUR 
GARAGE OR 
SHOP?

Ideal for Heating:
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HANG ON

2010 NH T8030, MFWD, PS, GPS, 4000 
hrs., duals front & back, shedded. Call Ste-
phen at 306-731-7235, Earl Grey, SK.

2003 TJ450 with PS, 4700 hrs., 900x42 
Firestone’s, front weights, 103 GPM hyd. 
flow, $129,000. 306-948-7223, Biggar, SK.

3000 FORD GAS, 2700 hrs., c/w furrow 
p low and  3PTH b lade ,  $7500  OBO.   
204-278-3317 late evenings, Inwood, MB.

1980 875, 6000 hrs., 20.8x38 at 80%, 4 re-
motes, local trade, $19,900. Call Cam-Don 
Motors Ltd., 306-237-4212, Perdue, SK.

2009 435, 800R38 Goodyear duals, 12 spd. 
synchro. trans., 4100 hrs., 2 Case drains, 
plumbed w/large hydraulics for drill, ser-
viced at dealer annually, records available, 
$159,000. Call 306-821-2566, Watson, SK.

1992 FORD/VERSATILE 946, 400 HP, 
20.8x42 duals, JD AutoSteer (valued at 
over $6000), very nice, $44,500 Cdn. OBO. 
Delivery available. Call 218-779-1710.

2005 MCCORMICK MTX120 with Quicke 
loader, 3100 hours; 2006 MTX150. Call 
204-522-6333, Melita, MB.

2014 CHALLENGER MT765D, 620 hrs., 
3502 HP, Trimble Autopilot, 18” tracks, 
PTO, 3 PTH, $229,800. 1-800-667-4515. 
www.combineworld.com

GRATTON COULEE AGRI PARTS LTD. Your 
#1 place to purchase late model combine 
and tractor parts. Used, new and rebuilt. 
www.gcparts.com Toll free 888-327-6767.

MULTIPLE HIGH HP track & 4WD tractors. 
Various options, various hours. All are in 
excellent condition and priced to sell! 
Delivery available. Call 218-779-1710.

M5 DIESEL, good rubber, runs good, 
$2500; M5 diesel w/FEL, $3500. Chaplin, 
SK. Call 306-395-2668 or 306-681-7610.

ALMOST NEW: HLA snow wing blade, can  
attach to loader, trip cutting edge, can box 
or angle snow, $14,000; Degelman 5700 
Q/A 12’ blade, good condition, $14,000. 
780-771-2155, Wandering River, AB.

1-800-667-4515
www.combineworld.com

Complete loader with mounting  
brackets and hydraulic hoses to  

connect to factory valve, from Puma 155

CALL US

2009 CIH L760 FRONT END LOADER 

10” ALUMINUM RINGLOCK ML 2360’ 
$6/ft; 8” alum ringlock/double latch ML 
800’, $5/ft; 20 HP Cornell pump w/Mur-
phy & Siemens electrical, $3900. Merritt, 
BC. 250-378-4955 or  info@ranchland.ca

WANTED:  22 (132 string) or 24 (144 
string) note used hammer dulcimer with 
hammers. 780-895-2578, Lamont, AB.

CCIL MANURE SPREADER, $600; Vermeer 
round baler; Two- 12’x36” culverts, cheap! 
3- 16’x15” culverts; IHC side delivery rake 
w/steel wheels; 1000 gal. steel water 
tank.  204-825-8354, Pilot Mound, MB.

SUNFLOWER HARVEST SYSTEMS. Call 
for literature. 1-800-735-5848. Lucke Mfg., 
www.luckemanufacturing.com

ODESSA ROCKPICKER SALES: New De-
gelman equipment, land rollers, Straw-
master, rockpickers, protill, dozer blades. 
306-957-4403, 306-536-5097, Odessa, SK.

FLAX STRAW BUNCHER and land levelers. 
Building now. Place orders and don’t delay!  
306-957-4279, Odessa, SK.

FEED MIX CARTS w/scales: Knight 280 
bu., $5000; Gehl 500 bu.,$10,000; Kelly 
Ryan and Roorda feeder cart, $2000; JD 
785 spreader, $11,000; New Idea 362 
spreader, $6500. 1-866-938-8537, Portage 

WANTED: USED, BURNT, old or ugly trac-
tors. Newer models too! Smith’s Tractor 
Wrecking, 1-888-676-4847.

WANTED: CASE 4 WD tractor with crab 
steering  and PTO, in good condition. 
Phone 780-305-4106, Barrhead, AB.

 W AN TED
 M F 3 6  &  3 6 0 Dis ce rs
 All s ize s , a n y con dition , a ls o p a rts  

 dis ce rs , Pre m ium  Price  p a id for 
 12Ft w ith  19 ” b la de s .

 SK Fa rm  Boys  - Hon e s t Prom p t 
 Se rvice :

 Ca ll An ytim e
 3 06 .9 46 .9 6 6 9  or 3 06 .9 46 .79 23

MF #36 DISCERS. Will pay top dollar 
and pick from anywhere. Phone  Mike 
306-723-4875, Cupar, SK.

16’ PEELED RAILS,  SPECIAL 2-3” $3 ea., 
125/bundle;  3-4” $9.25 ea, 100/bundle. 
Vermette Wood Preservers, Spruce Home, 
SK., 1-800-667-0094. info@vwpltd.com

SOLIDLOCK AND TREE ISLAND game wire 
and all accessories for installation. Heights 
from 26” to 120”. Ideal for elk, deer, bison, 
sheep, swine, cattle, etc. Tom Jensen 
ph/fax: 306-426-2305, Smeaton, SK.

MULCHING- TREES, BRUSH, Stumps. 
Call today 306-933-2950. Visit us at: 
www.maverickconstruction.ca

GUARANTEED PRESSURE TREATED fence 
posts, lumber slabs and rails. Call Lehner 
Wood Preservers  L td . ,  ask  fo r  Ron 
306-763-4232, Prince Albert, SK.

BLOCKED AND SEASONED FIREWOOD: 
$180 per 160 ft.≥ cord; bags $80 (incl. re-
fundable deposit for bag). Bundles of 4’-5’ 
or 6.5’ also avail. Vermette Wood Preserv-
ers 1-800-667-0094, Spruce Home, SK.

BLOCKED SEASONED JACK Pine firewood 
and wood chips for sale. Lehner Wood Pre-
servers Ltd., 306-763-4232, Prince Albert, 
SK. Will deliver. Self-unloading trailer.

1976 CASE 586 rough terrain forklift, 4 
speed hydro, 6000 lb. 15’ lift, 4 cylinder 
diesel, 5760 hrs., nice condition, $7,980.  
1-800-667-4515. www.combineworld.com

NEW AND USED GENERATORS: 500KW 
Caterpillar, Perkins, Cummins, Magnum - 
In stock. Call 250-554-6661, Kamloops, 
BC. Email: denis@bcdieselgenerators.com 
www.bcdieselgenerators.com

ROTARY PHASE CONVERTERS, 25 HP, 
TEFC,  CSA, $2000. Phone  204-800-1859, 
Winnipeg, MB.

Diesel and Natural Gas

Generator Sets for your 
farm available with low 

monthly payments. 
Free help with sizing. 

Call 800-687-6879 
and use discount code WESTERN

NEW AND USED generators, all sizes from 
5 kw to 3000 kw, gas, LPG or diesel. Phone 
for availability and prices. Many used in 
stock. 204-643-5441, Fraserwood, MB.

AUTOMATIC BACKUP GENERATOR, Katolight
105 KW auto. w/dsl. motor, c/w gen shed
and 600 AMP transfer switch, 208 hrs., like
new cond., exc., $30,000. 204-326-0964,
Steinbach, MB. reimer.rob7@gmail.com

ALL CANADIAN HEATERS efficient, long-
lasting coal/bio fuel boilers. 780 662-4867,
Kingman, AB. www.allcanadianheaters.com

WWW.NOUTILITYBILLS.COM - Indoor & 
outdoor - coal, grain, multi-fuel, gas, oil, 
pellet, propane and wood fired boilers, 
cook stoves, fireplaces, furnaces, heaters  
and stoves.  Athabasca, AB, 780-628-4835.

DRILL STEM: 200 3-1/2”, $45/ea; 400 
2-3/8”, $34/ea; 1000 2-7/8”, $36/ea.  
306-768-8555, Carrot River, SK.

USED PIPE AND SUCKER RODS: 2-3/8", 2-
7/8", 3-1/2" used pipe, $36 ea; 7/8", 1"
sucker rods, $12 each. 306-460-7966,
306-460-4166, Kindersley, SK.

2 & 7/8” OILFIELD TUBING, cement and 
plastic lined, $25. Call 306-861-1280, 
Weyburn, SK.

TUBING FROM 1-1/4” to 3-1/2”. Sucker 
rod 3/4”, 7/8” and 1”. Line pipe and Casing 
also available. Phone 1-800-661-7858 or 
780-842-5705, Wainwright, AB.

BLUE WATER IRRIGATION DEV. LTD. 
Reinke pivots, lateral, minigators, pump 
and used mainline, new Bauer travelers 
dealer. 25 yrs. experience. 306-858-7351, 
Lucky Lake, SK. www.philsirrigation.ca

3 REINKE USED PIVOTS, 2008, 5100 hrs., 
all galvanized. For info call  306-858-7351, 
Lucky Lake, SK. www.philsirrigation.ca

WANTED: SINGLE ROW potato picker. 
780-663-2201, 780-679-5606. Ryley, AB.

SPRUCE FOR SALE!! Beautiful locally 
grown trees. Plan ahead and renew your 
shelterbelt or landscape a new yardsite, 
get the year round protection you need. 
We sell on farm near Didsbury, AB. or de-
liver anywhere in Western Canada. 6 - 12’ 
spruce available. Now taking fall orders 
while supplies last. Phone 403-586-8733 
or visit: www.didsburysprucefarms.com

SHAVINGS: BULK PRICING and delivery 
available. Vermette Wood Preservers, 
Spruce Home, SK.. 1-800-667-0094. Email 
info@vwpltd.com View www.vwpltd.com

BISON WANTED - Canadian Prairie Bison 
is looking to contract grain finished bison, 
as well as calves and yearlings for growing 
markets. Contact Roger Provencher at   
306-468-2316, roger@cdnbison.com

HARMONY NATURAL BISON buying 
feeder, finished and cull bison. Call or text 
306-736-3454, SE Sask.

QUILL CREEK BISON is looking for fin-
ished, and all other types of bison. COD, 
paying market prices. “Producers working 
with Producers.” Delivery points in SK. and 
MB. Call 306-231-9110, Quill Lake, SK.

BUYING:  CULL COWS, herdsire bulls, 
yearlings and calves. Now dealer for 
Redmond Bison mineral. Call Elk Valley 
Ranches, 780-846-2980, Kitscoty, AB.

WANTED ALL CLASSES of bison: calves, 
yearlings, cows, bulls. Willing to purchase 
any amount. dreyelts1@rap.midco.net  
Call 605-391-4646.

KEEP JOBS IN CANADA . Elk Valley 
Ranches a Canadian Co. finishes bison in 
Canada. We are now buying cull cows, cull 
bulls, yearlings and calves. Paying top $$ 
with prompt payment. Kitscoty, AB,  Frank 
at  780-846-2980. elkvalley@xplornet.com 
www.elkvalleyranches.com

CANADIAN BISON  
ASSOCIATION’S 24TH 
ANNUAL CONVENTION
November 19 - 21, 2017

Delta Regina, Regina Saskatchewan

“Centuries of Bison -  
150 Years as a Country”

Join the Excitement, Learn about 
the Industry, Meet Producers

Celebrate
Bison Sale November 21st, 2017
11:00 AM John Deere Sale Arena

To Register or Obtain More Information 

Call 1-306-522-4766
WANT TO PURCHASE cull bison bulls and 
cows, $5/lb. HHW. Finished beef steers 
and heifers for slaughter. We are also buy-
ing compromised cattle that can’t make a 
long trip. Oak Ridge Meats, McCreary, 
204-835-2365, 204-476-0147.

HAGMAN’S TRUCKING for all your bison 
transport. Local and long distance. Hu-
mane and ease of loading/unloading. Can 
haul up to 50,000 lbs. to the USA. Call 
306-773-5909, Swift Current, SK.

NILSSON BROS INC. buying finished bison 
on the rail, also cull cows at Lacombe, AB. 
For winter delivery and beyond. Smaller 
groups welcome. Fair, competitive and as-
sured payment. Contact Richard Bintner 
306-873-3184.

NORTHFORK- INDUSTRY LEADER for 
over 15 years, is looking for finished Bison, 
grain or grass fed. “If you have them, we 
want them.” Make your final call with 
Northfork for pricing! Guaranteed prompt 
payment! 514-643-4447, Winnipeg, MB.

ONE STOP
CATTLE FINANCING

BC, ALBERTA, SASK.
“Farmers Helping Farmers”

FOOTHILLS
LIVESTOCK CO-OP
Bred cow program! 
Feeder Program!

Toll Free 1-866-848-6669
No Restrictions;  Purchase and 

marketing - Your choice

www.foothillslivestock.ca

Rocky Mountain House, AB

Acadia Colony Charolais
& Angus Bull Sale

NOVEMBER 29, 1:00 PM
ON THE FARM, OYEN, AB. 

Offering 40 Charolais, 40 Black 
Angus and 25 Red Angus Bulls. 

Also selling purebred  
commercial heifers.

Wintering and delivery  
available on all bulls. 

For a catalogue or more information contact

Simon 403-664-8593, or 
T Bar C Cattle Co. 306-220-5006

(PL #116061)
View the catalogue online at 

www.buyagro.com
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BRED SALES
 

TUESDAY NOV 21 - 200 Head
 

TUESDAY NOV 28 - 100 Head
 

MONDAY DEC 4 - 400 Head
Six Mile & Customer

400 Red & Black Angus Influence Fancy
 

THURSDAY DEC 7 - 500 Head
Feature: 

Denis & Arlene Unvoas Dispersal
140 Sim Angus Cross Cows

Closed herd, no brands, special rare 
opportunity includes 5 herd bulls which 

were sale toppers when bought. 
Maurice Bartzen Dispersal

50 Char Cross Cows, Bred Char.
10 Hfrs, bred easy calving Red Char.  

July 1st turnout. 
John & Ruth Magee Purebred  
Red Angus Production Sale,  

50 head includes 20 bred hfrs and all  
the X and Y year cows bull turn out  

July 22. Sold in groups for commercial 
people but papers available. 

Darwin Dueck & Marcy Thoresen 
Dispersal.

16 young Black & Red Cows. 
Colin & Dodie Greenwald

30 home raised powerful black brockle 
hfrs. No brands. Turn out June 15. 

Wittman Farm
30 Black Hfrs - Turn out June 1st. 

Wayne Flaherty
40 Red 3-4 yr old cows.

 
MONDAY DEC 11

13th Annual Rock Solid Bred Hfr Sale
550 head Canada’s Finest

*New Location at Bircham Ranch
 

THURSDAY DEC 14 - 600 Head 
Feature:

Tom Graham Production Sale - 
80 Black Hfrs

Steve Gillis - 100 Black Hfrs
Gary Chamberlan -

120 Red Cow Dispersal
Peak Dot Ranch - 35 Cows

Trevor Platt Reduction - 
40 Black Cows

 
THURSDAY DEC. 21 - 600 Head

Feature: 
Norman Amthor (Poverty Valley 

Farms) Dispersal
150 Black Cows & 5 Rising 3 yr. Old 

Herd bulls.
Lawrence & Kathryn Olson Dispersal

200 Fancy Black Cows + 2 herd Bulls
Todd Dunham

40 home raised red hfrs - 1200 lbs.
Turn out June 10. Pulled Aug. 15.

Donnie 306-662-8288
Lee 306-741-5701

“Canada’s Source for Quality Bred Cattle” 
FOR MORE INFO CALL 

(306) 773-3174

Swift Current, Sask.

5th ANNUAL ANGUS Harvest Classic 
Sale, Nov. 12th, 2:00PM at Johnstone 
Auction Market, Moose Jaw, SK. Offering: 
50 outstanding heifer calves, bred heifers, 
select cow/calf pairs & embryos. For more 
info. or a catalogue contact Glen Gabel 
306-536-1927 or T Bar C Catt le Co. 
306-220-5006. View the catalogue online 
at: www.buyagro.com  Watch and bid live 
at: www.liveaucitons.tv (PL#116061)

20 FANCY HEIFERS, bred Black Angus, bull 
turned out June 20, polled in 45 d., preg. 
checked, $2000. 306-281-8224 Delisle, SK.

SELLING: BLACK ANGUS BULLS. Wayside 
Angus,  Henry and Bernie Jungwirth, 
306-256-3607, Cudworth, SK.

PUREBRED BLACK ANGUS long yearling 
bulls, replacement heifers, AI service. 
Meadow Ridge Enterprises, 306-373-9140 
or 306-270-6628, Saskatoon, SK.

PRODUCER REPRINTS: Seen a photo 
you want to own in your Producer? Order 
professional reproductions of photos or 
whole newspaper pages for your own walls 
at reasonable prices. 1-800-667-6978 
or email us at photos@producer.com

BLACK ANGUS BULLS, two year olds, se-
men tested, guaranteed breeders. Delivery 
available. 306-287-3900, 306-287-8006, 
Englefeld, SK. www.skinnerfarms.ca

RETIREMENT DISPERSAL of Angus ge-
netics. 305 straws of semen from 7 Angus 
sires. 45 embryos from 4 high profile An-
gus cows. Ph/text for list 780-216-0220.

RED ANGUS BULLS, two year olds, se-
men tested, guaranteed breeders. Delivery 
available. 306-287-3900, 306-287-8006, 
Englefeld, SK. www.skinnerfarms.ca

REGISTERED HORNED HEREFORD Bulls, 
one 4-year-old and two yearlings. Jensen 
Farms, Carstairs, AB. 403-337-3766.

BIG GULLY FARM BULL SALE Thursday, 
Dec. 14th, 5:00 PM MST. 12 miles North of 
Maidstone, SK. Horned and Polled, long 
yearlings and bull calves. FREE wintering, 
delivery, BSE and carcass ultrasound. Vol-
ume Discount of 5% on 2+ head. Repeat 
Buyer Discount of 2%. View videos, info.  
and catalogue at: www.biggullyfarm.com 
Lance Leachman: 306-903-7299 or email: 
biggullyfarm@gmail.com Online bidding 
at: www.LiveAuctions.tv

REGISTERED HIGHLAND BULL, $6000 
OBO; 7 cow/calf pairs, $2500/pair; Other 
Highland bulls and heifers, $1500 each. 
306-781-4429, Pilot Butte, SK.

BREED HOLSTEIN HEIFER, and some jer-
seys for sale. Call 519-323-3074, Heifer 
Ville Holstein Inc., Holstein, Ont.

FRESH AND SPRINGING heifers for sale. 
Cows and quota needed. We buy all class-
es of slaughter cattle-beef and dairy. R&F 
Livestock Inc. Bryce Fisher, Warman, SK. 
Phone 306-239-2298, cell 306-221-2620.

TWO PUREBRED RED Polled bull calves off 
the cow for sale. Call  306-675-4884, 
306-795-7117, Kelliher, SK.

POLLED PB THICK Butt Salers long year-
ling bulls, excellent  disposition, tested. 
DynaRich Salers.  Richard  Andersen, 
403-746-2919, Eckville, AB.

OFFERING FOR SALE 50 (of 65) purebred 
Salers females age 2, 3 and 4; 20 select 
PB bred heifers and 20 PB select replace-
ment heifer calves. Reds or black, all 
polled. Reputation herd, developed since 
1988, attention to temperament, fertility, 
conformation and performance. View SLS 
females on performance tab at website: 
www.salerscanada.com Ken and Wendy 
Sweetland, Lundar, MB., 204-762-5512.

20TH ANNUAL SHORTHORN ALLIANCE 
SALE, Thursday December 14th at 1:00 
PM, Saskatoon Livestock Sales. On offer 
will be bull calves, heifer calves and bred 
females. Top genetics from Western Cana-
dian Breeders. NEW this year will be Com-
mercial open and bred heifers from some 
of Saskatchewan’s leading commercial 
breeders. For more info. contact Richard 
Moellenbeck 306-287-7904 or view cata-
logue on line at www.saskshorthorn.com

SIMMENTAL BLACK ANGUS cross 150 
cow/calf pairs bred Black Angus. Phone 
Brandon at 204-402-0780, Brandon, MB.

JEWELS & DIAMONDS Simmental Pro-
duction Sale, Friday November 17, 1:00 
PM Ponoka Ag Events Center, Ponoka, AB. 
Selling Red PB, Fleckvieh, Fullblood, bred 
cows & heifers, open heifer calves, em-
bryos, plus pens of commercial bred heif-
ers. For catalogue or information, contact 
T Bar C Cattle Co., 306-220-5006. View 
the catalogue online at www.buyagro.com    
PL#116061.

PUREBRED  REGISTERED TWO-YEAR-OLD 
polled Simmental bull. Ran with herd of 25 
females. Reason to sell: Keeping his heif-
ers as replacements. Paid $6500, asking 
$5000. 306-484-4621, Govan, SK.

PIZZEY SIMMENTAL Private Sale of com-
plete herd. PB Simmental cows. 80 cows 
plus calves. Red, Black & Fleckvieh. Preg. 
checked and ready to go! Donna or Calvin 
204-847-2055, Fox Warren, MB.

CWA SPECKLE PARK SALE, Wednesday 
November 22 at 4:30 PM. Featuring fancy 
heifer calves, bred heifers, herd sire pros-
pects, embryos & semen. For more info. or 
a catalogue, contact T Bar C Cattle Co. Ltd. 
at 306-220-5006. View the catalogue on-
line at www.BuyAgro.com    PL#116061.

HERD DISPERSAL: TEXAS Longhorn Pure-
bred Herd Dispersal by Bon 's Texas
Longhorns. In purebreds since 1990, 22
cows with calves born in August and Sept.
14 yearling hiefers and 2 red herdsires. Lots
of solid black and red. Will turn bulls out
November 10-15th unless buyer wishes to
hold breeding until spring. All papers are
TLBAA and will transfer that way.
403-566-2232, 403-363-5732, Sunnynook,
AB. Email: lstringer@xplornet.com

TEXAS LONGHORN & RANCH HORSE 
Fall Select Sale, Saturday, Nov. 18two 
year th, 1:00 PM, Crossroads Centre, Oyen, 
AB. On offer: Reg. cattle including heifer 
calves, bred heifers and cows, bull calves, 
2 yr. old bulls. Crossbred Longhorn heifers 
bred Longhorn. Also good ranch broke and 
team roping horses. For  more informa-
tion, or catalogs contact: Ron Walker 
403-548-6684 or  403-528-0200. Email:            
walkersu7texaslonghorns@gmail.com 
Website: www.walkerslonghorns.com

306-664-4420
www.crohnsandcolitis.ca
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WELSH BLACK- The Brood Cow Advantage. 
Check www.canadianwelshblackcattle.com 
Canadian Welsh Black  Soc. 403-442-4372.

BURNETT 4TH ANNUAL Bred Heifer Sale, 
Sunday December 3, 2017 at 2:30 PM at 
the Ranch, 12 miles south west of Swift 
Current, SK. Featuring 70 Heifers bred to 
Black Angus and Red Angus calving ease 
bulls; 10 purebred Black Angus; 30 com-
mercial Black Angus; 17 F1 Black Angus 
cross Tarentaise; 10 Red Angus cross 
Hereford; 3 Black Angus cross Shorthorn. 
Pregnancy tested, sound and quiet. For 
more info: Wyatt 306-750-7822 or Bryce 
306-773-7065,  wburnett@xplornet.ca

21 BRED HEIFERS, RWF, BWF, black. Bred 
Polled Hereford or Red Angus, very quiet.   
Erwin Lehmann306-232-4712 Rosthern SK

29 RED ANGUS Simmental Cross Heifers, 
bred Red Angus, calving ease bull, due 
April 1st. 306-283-9276, Langham, SK.

BRED HEIFERS, 100 Red Angus, bred Red 
Angus, start calving last week in March. 
Call 306-831-8803, Milden, SK.

CATTLEMENS FINANCIAL CORP. Programs 
for cow/calf operators and feedlots, pro-
ceeds as you sel l  and equity draws. 
780-448-0033 or www.cattlefinance.com

COZY CAPS! Ear protection for newborn 
calves!  306-739-0020, Wawota, SK. Email 
cozycaps@outlook.com

21 BRED HEIFERS: 8 true F-1 RA cross 
Simm.; Also 13 straight bred Red Angus. 
Bred to proven calving ease bulls, with 68 
& 72 lbs. birth weights. Heifers weigh 
1000-1100 lbs. These are a great set of 
heifers. Call Harv Verishine 306-283-4666 
or 306-281-5424, Langham, SK.

WANTED: RED OR BLACK Angus cross 
younger cows, lease to own. References 
available. 306-542-7007, Veregin, SK.

CUSTOM CATTLE FEEDING ,  back-
grounding, finishing; also bred cattle. 
403-631-2373, 403-994-0581, Olds, AB.

WANTED: CULL COWS and bulls. For book-
ings call Kelly at Drake Meat Processors, 
306-363-2117 ext. 111, Drake, SK.

QH/ARABIAN HORSES: 3 females, 1 male,  
ages 16 yrs and down, halter broke. Offers. 
For info. call 306-453-6037, Carlyle, SK.

HORSE COLLARS, all sizes, steel and alu-
minum horseshoes. We ship anywhere. 
Keddie’s, 1-800-390-6924 or keddies.com

SET OF BRASS spotted work harness, lines, 
bridles and collars; Other horse related 
items. 306-845-2624, Spruce Lake, SK.

CANADIAN CO-OPERATIVE WOOL
Growers, buying wool. For nearest wool 
collection depot or livestock supplies cata-
logue, 1-800-567-3693, www.wool.ca

PIGS VARIETY ETC. Butcher and Weaners, 
range fed, no hormones. 306-342-4662, 
Glaslyn, SK.

11 WEEK OLD Mixed Pigs, some uncastrat-
ed, $60/ea.; Butcher Sows, live pick-up, 
$200 OBO. 306-540-6216, Hazel Dell, SK.

NORTHFORK- INDUSTRY LEADER for 
over 15 years, is looking for Elk. “If you 
have them, we want them.” Make your fi-
nal call with Northfork for pricing! Guaran-
teed prompt payment! 514-643-4447, 
Winnipeg, MB.

HYDRAULIC ELK FENCE roller, capable of 
rolling 96” page wire, $1750 OBO. Ph/text 
204-723-0234, Notre Dame, MB.

ELK WANTED! If you have elk to supply 
to market let  AWAPCO be your fi rst 
choice. $11.50/kg. Call  our office at  
780-980-7589, info@wapitiriver.com

CATTLE SHELTER PACKAGES or built on 
s i t e .  F o r  e a r l y  b o o k i n g  c a l l 
1-800-667-4990 or visit our website: 
www.warmanhomecentre.com

PAYSEN LIVESTOCK EQUIPMENT INC.
We manufacture an extensive line of cattle 
handling and feeding equipment including 
squeeze chutes, adj. width alleys, crowd-
ing tubs, calf tip tables, maternity pens, 
gates and panels, bale feeders, Bison 
equipment,  Texas gates,  steel  water 
troughs, rodeo equipment and garbage in-
cinerators. Distributors for El-Toro electric 
branders and twine cutters. Our squeeze 
chutes and headgates are now avail. with a 
neck extender. Ph 306-796-4508, email: 
ple@sasktel.net  Web: www.paysen.com

NH 357 MIX MILL, always shedded, excel-
lent working condition. Willmott Ranch, 
Pense, SK. Call 306-345-2046.

SVEN ROLLER MILLS. Built for over 40 
years. PTO/elec. drive, 40 to 1000 bu./hr. 
Example: 300 bu./hr. unit costs $1/hr. to 
run. Rolls peas and all grains. We regroove 
and repair all makes of mills. Call Apollo 
Machine 306-242-9884, 1-877-255-0187.   
www.apollomachineandproducts.com

354 NEW HOLLAND mix mill, always shed-
ded, Call 306-840-7533, Redvers, SK.

FROSTFREE NOSEPUMPS: Fully sus-
tainable livestock watering. No power re-
quired to heat or pump. Prevents contami-
nation. Grants available. 1-866-843-6744. 
www.frostfreenosepumps.com

FFS- FUCHS FARM SUPPLY is your partner 
in agriculture. Stocking mixer, cutter, 
feed wagons and bale shredders. We are 
industry leaders in Rol-Oyl cattle oilers.  
306-762-2125, Vibank, SK. www.fuchs.ca

STEEL VIEW MFG. Self-standing panels, 
windbreaks, silage/hay bunks, feeder pan-
els, sucker rod fence posts. Custom or-
ders. Call Shane 306-493-2300, Delisle, 
SK. www.steelviewmfg.com

GREG’S WELDING: Freestanding 30’ 5 bar 
panels, all 2-7/8” drill stem construction, 
$470; 24’x5.5’ panels, 2-7/8” pipe w/5- 1” 
sucker rods, $340; 24’x6’ panels, 2-7/8” 
pipe with 6- 1” rods, $375; 30’ 2 or 3 bar 
windbreak panels c/w lumber. Gates and 
double hinges avail. on all panels. Belting 
troughs for grain or silage. Calf shelters. 
Del. avail. 306-768-8555, Carrot River, SK.

VARIOUS BALE PROCESSORS: Highline 
and Bale King. Call Willie 204-750-2384, 
St. Claude, MB. www.gmdurnofarms.com

FREESTANDING PANELS: 30’ windbreak 
panels; 6-bar 24’ and 30’ panels; 10’, 20’ 
and 30’ feed troughs; Bale shredder bunks; 
Silage bunks; Feeder panels; HD bale feed-
ers; All metal 16’ and 24’ calf shelters. Will 
custom build. 306-424-2094, Kendal, SK.

NEW HOLLAND 358 mix mill, 1000 PTO, 
excellent condition, l ike new, $8700. 
306-827-2180, Radisson, SK.

RENN 12’ 10 HP rollermill, large rolls, new 
style, vg cond., half price of new, $6500, 
can deliver; FarmKing PTO rollermill vg 
cond, $2950.  204-729-5162, Brandon, MB.

WANT THE ORGANIC ADVANTAGE? 
Contact an organic Agrologist at Pro-Cert 
for information on organic farming: pros-
pects, transition, barriers, benefits, certifi-
cation and marketing. Call 306-382-1299, 
Saskatoon, SK. or info@pro-cert.org

WANTED: ORGANIC LENTILS, peas and 
chickpeas. Stonehenge Organics, Assini-
boia, SK., 306-640-8600, 306-640-8437.

ARE YOU SINGLE and would rather be 
in love? Camelot Introductions has been 
successfully matching people for over 23 
years. In-person interviews by Intuitive 
Matchmaker in MB and SK. Call 306-978-
LOVE (5683) ,  204-257-LOVE (5683) 
www.camelotintroductions.com

10-WEEK-OLD AUSTRALIAN HERD Pups, 
$500/each, allowance for longer distance 
pickup. 204-827-2805, Glenboro, MB.

COLLIE AUSTRALIAN SHEPHERD cross 
puppies, ready to go Nov. 10th, $50 each.  
Call 306-532-4843, Wapella, SK.

TRUE BLUE HEELERS last litter of 2017 
is here! With 1st shots, de-wormed, $400. 
306-492-2447, 306-290-3339, Clavet, SK.

IRISH WOLFHOUND & GREYHOUND’S for 
sale. Call 306-290-8806, Dundurn, SK.

BLUE & RED Heeler puppies, 10 weeks old, 
first shots, 5 males, 3 females, $500/each. 
Call 780-967-5691, Gunn, AB.

COLLIE AUSTRALIAN SHEPHERD cross 10 
m o n t h  f e m a l e  p u p ,  $ 5 0 .  C a l l 
306-532-4843, Wapella, SK.

BORDER COLLIE PUPS from working par-
ents, ready to go Dec 6th, vet check & 1st 
shots, $500. 587-219-0562, Consort, AB.

PUREBRED BLUE HEELER PUPS, from good 
working parents, ready to go, have raised 
Blue Heelers for 45 years. 204-365-0066, 
Shoal Lake, MB.

SOOKE, BC.: 1 hour west of Victoria.
4200 sq. ft., 4 bdrm., 3 bath, 1/2 acre, 
ocean view; Plus adjoining 1/3 acre C3 
commercial with buildings. MLS® 378889 
& MLS® 381189. Call 250-642-5172.

P R E M I U M  D E V E L O P M E N T  L A N D 
touching the city of Regina with 148 
acres with commercial development 
potential. Ted Cawkwell, Remax Sas-
katoon, 306-327-7661 for details.

WELL KEPT CONDO, 2 bdrm 1 bath, insuite 
laundry, balcony, 1 parking stall. Includes 
appliances, deep freeze, recently painted. 
Steps to bus stop. Wildwood Area, Saska-
toon, SK. $153,900. Call 306-278-7629. 

LOG SIDING, LOG cabin logs, Fir timbers, 
Fir flooring, Cedar. Special orders. Check 
out  more  in fo .  at :  rouckbros .com                   
Lumby, BC.,  1-800-960-3388.

LIST YOUR PROPERTY to MLS for a flat fee
Check it out at: choicerealtysystems.ca or 
call 306-975-1206.

YELLOWHEAD MODULAR HOME SALES, 
Canadian built by Moduline. Elite price 
event on now: 960 sq. ft., 2 bdrm, 2 bath, 
$79,900; 1216 sq. ft., 3 bdrm, 2 bath, 
$89,900; 1520 sq. ft., 3 or 4 bdrm, 2 bath, 
$109,900. 306-496-7538, weekend calls.   
www.yellowheadmodularhomesales.ca

WWW.MEDALLION-HOMES.CA modular 
homes/lake houses/RTM’s. Visit our sales 
lot, or check online for stock, homes and 
all other plans. Factory direct orders built 
to your specs! Trade-ins welcome, buy and 
sell used homes. Hwy 2 South, Prince Al-
bert, SK. Call 306-764-2121 or toll free 
1-800-249-3969.

HOME HARDWARE RTM Homes and Cot-
tages. Phone 1-800-663-3350 or go on-
l i ne  fo r  f l oo r  p l ans  and  specs  at : 
www.northbattlefordhomehardware.com

J&H HOMES: Western Canada’s most 
trusted RTM Home Builder since 1969. 
View at www.jhhomes.com  306-652-5322

RTMS AND SITE  bu i l t  homes .  Ca l l 
1-866-933-9595, or go online for pictures 
and pricing at: www.warmanhomes.ca

VEGAS TIMESHARE: INT’L exchanges, 2 
bdrm, 2 bath, full kitchen, laundry, fire-
p lace,  pools ,  se l l ing due to  heal th .  
306-453-2958, Carlyle, SK.

2009 DELUXE PARK MODEL in gated 55+ 
park, Yuma, AZ. One owner, fully furnished 
w/extras, dishwasher, washer/dryer, gar-
burator, RO, electric water softener, out-
door furniture, screened room, car port, 
10x12 shed on 40x61 landscaped lot, 
$59,900 Cdn. 403-329-9240.

5 ACRE FARM, fenced,  4 bdrm home, cab-
in, barns, fruit trees, Slocan River front-
age, $430,000. 250-304-4669, Castlegar.

1/4 SECTION NORTH of Halkirk, AB. Crop-
land, grass and trees. Natural watercourse.  
9 miles from Big Knife Prov. Park. In WMU 
204 - one of the most desired big game 
hunting areas in AB. Phone 403-633-2421. 

COUNTY OF VERMILION RIVER for sale 
by tender with bids closing Dec. 5, 2017. 
130.70 titled acres. Current use is pasture. 
Revenue from one natural gas surface 
lease of $2700. Vern McClelland, RE/MAX 
of Lloydminster, 780-808-2700. Details at: 
www.forbeslandtender.ca

700 ACRES PASTURE LAND in NE Alberta. 
Fenced and cross fenced; 100 bred cows 
also available. Phone 780-826-5389 or 
780-815-3577, Bonnyville, AB.
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JUSTIN YIN
FARMLAND
M A R K E T I N G
S P E C I A L I S T

FARMLAND 
WANTED

   112 Reindeer Road
   Saskatoon, SK S7K 4R3

 306.230.1588
 306.361.8926
 justin.yin.ca@gmail.com

LANE REALTY

Saskatchewan’s Farm & Ranch Specialists™
WITH OVER 35 YEARS IN THE BUSINESS!
WITH 105 NEW SALES SO FAR IN 2017!

LANE REALTY

Phone: 306-569-3380

www.lanerealty.com

For the most VALUE & EXPOSURE that you deserve when 
selling your farm or ranch property contact Lane Realty!

To include your property for Fall Showings

CALL US TODAY!

To view full color feature sheets for all of our CURRENT LISTINGS 
and virtual tours of selected properties, visit our website at:

JUST LISTED!
Lane Realty is happy to announce the following listings 

recently added to our website.
GRENFELL: 9 ac. - 2200 sq ft home on well treed and maintained yard with 
strong water system.
GRAYSON: 19 ac. - 1700 sq ft home (recent upgrades) on well maintained 
and treed yard w/mature shelter belt, steel grain & fert. bins. Call for 
details!
MONT NEBO: 80 ac. - 77 cult. ac., 2016 assess. 47,300
ESTERHAZY: 140 ac. - 1268 home on well sheltered yard, 75 ac. tame hay, 
strong water supply, livestock facilities, opt. equipment. Please call for 
details!
SALTCOATS: 158 ac. - 35 cult. ac., power along property, treed area for 
potential development, assess. 35,400.
DEBDEN: 159 ac. - 151 cult. ac., 40 ac. fenced, 1064 sq ft home on well 
treed yard, strong water supply.
WHITEWOOD: 159 ac. - 45 cult. ac., with Qu’Appelle Valley, 2017 assess. 
89,300.
DINSMORE: 319 ac. - 320 cult. ac., 2016 assess. 116,535/qtr.
ATWATER: 1120 ac. - 890 cult. ac., 2017 assess. 173,670/qtr., steel grain 
storage, strong water supply.

Visit our booth at the  
Grain Millers Harvest Showdown in Yorkton, SK.  

November 1-4th, 2017! and the  
Agri-Trade Expo in Red Deer, AB.   

November 8-11th, 2017!

Invitation to Tender
The farm land listed below in the 

Municipality of Glenella-Lansdowne is available for sale: 
***Note: Highest or any tender may not necessarily be accepted.

 Land Acres- Approximately

 NE 14-16-13 WPM 160
 NW 14-16-13 WPM 159
 Exc: Wly 210 feet of Ely 270 feet of Nly 210 feet

Sealed Tenders to purchase the land will be received by: 
TAYLOR LAW OFFICE, 269 Hamilton Street, 

P.O. Box 309, Neepawa, Manitoba ROJ 1H0 until December 1, 2017 @ 11:00 am.

Terms & Conditions: 
 1. Each tender shall be in writing in a sealed envelope, clearly marked as to contents  
  and shall be submitted with a certified cheque OR Bank Draft payable to “Taylor Law  
  Office in Trust” in an amount equal to 5% of the Tender price;
 2. If the Tender is accepted, the cheque or draft shall constitute a non-refundable  
  deposit. If the Tenderer fails to complete the purchase of the property, the Seller shall  
  herein retain the deposit as liquidated damages;
 3. The balance of the Purchase Price shall be paid by certified cheque, bank draft, or  
  lawyers trust cheque, and trust conditions on possession date;
 4.  Possession date to be 30 days after acceptance of Tender;
 5.  Vendor will pay the 2017 property taxes;
 6.  The Tenderer will pay the applicable GST or provide acceptable undertaking to  
  self-assess;
 7.  Highest or any tender will not necessarily be accepted;
 8.  The Tenderer shall be deemed to have relied on the Tenderer’s own inspection and  
  knowledge of the land and the titles for the properties, its true condition, possible  
  liabilities and the status of the title hereto independent of any representations by or  
  on behalf of the seller.
The Owner will only consider a tender on both properties.

WATER  PROBLEMS? ELIMINATE rust, 
smell, bad taste, hardness, sodium odor. 
The  Water  C l in ic ,  1 -800-664-2561, 
www.thewaterclinic.com

FOR SALE BY TENDER: NW 4-44-15-W4,
Strome, AB. 155 acres prime crop land.
Owner reserves the right to reject any or all
Tenders. Deadline Nov. 24/17. Submit bid
to: MLeeb200@gmail.com

6 QUARTERS LAND for sale east of North
Star, AB. Bordered by Crown land and the
Peace River. Potential for Conventional,
Organic or Recreation property. 540 acres
organic status in 2017 plus 300 acres
conventional farmed in 2017. The 6 quar-
ters are in various stages of development.
Contact seller for details and a bid package.
Box 5610, c/o The Western Producer, Box
2500, Saskatoon, SK. S7K 2C4.

77.83 ACRES Pivot Irrigated Farmland, 
ID#1100592 Lethbridge: 77.83 acres of 
pivot irrigated land, 2 miles from city of 
Lethbridge limits on pavement. Soil is 
suitable for various types of crops, pres-
ently in silage corn. 65 acres of permanent 
SMRID water applied with 2015 valley piv-
ot, MLS®; 465 Acres of Prime Irrigated 
Land, ID#1100614, SE of Brooks: 426 
acres of EID water rights, 3 pivots, under-
ground mainlines and 3-phase power. Very 
productive, good soil, almost level, ideal 
for row crop production. EID grazing land 
adjacent to this property. Drainage of this 
land has been improved significantly. 
Home +/- 1200 sq. ft., plus a heated and 
insulated shop with concrete floor and 
overhead door, machine shed, grain stor-
age and approx. $4600 annual surface 
lease income.  Real  Estate Centre , 
1-866-345-3414. For all our listings 
visit: www.farmrealestate.com
QUALITY QUARTER SECTION of land lo-
cated 4.5 miles south of Sperling, MB. on 
Prov. Rd. #336. Legal: SE 1/4-31-5-2.  Ph 
Golden Plains Realty Ltd, 204-745-3677.

150 ACRES +/- OF CULTIVATED LAND
SW of Saskatoon, SK. Land leased out for a 
3 year term, until 2018. Previously land 
was seeded to Hard Red Spring Wheat and 
Soybeans. MLS®ID#1100502, Dinsmore. 
Real Estate Centre, 1-866-345-3414. 
For all our listings visit: www.farm-
realestate.com

BY TENDER: The Sale of Lands by BKS 
Trucking Ltd., Shaun & Katie Bassett, 
Remerge Rehabilitation Inc., and Der-
ek Kurpjuweit. The owners of farmlands 
will accept offers to purchase, as a block, 
the following deeded lands briefly de-
scribed as SW 13-7-6 W3, SE 14-8-6 W3, 
NE 14-8-6 W3, SW 35-7-6 W3, NW 35-7-6 
W3, NW 20-8-6 W3, NE 20-8-6 W3, NW 
14-8-6 W3, SW 14-8-6 W3, NW 7-7-5 W3, 
SW 7-7-5 W3, SE 19-7-5 W3, SW 19-7-5 
W3, SE 12-7-6 W3, SW 12-7-6 W3, NW 
13-7-6 W3, NW 26-7-6 W3, NE 31-7-5 W3, 
SE 31-7-5 W3, NW 29-7-5 W3, and NW 
13-8-6 W3 as well as certain bins all of 
which are located in the RM of Wood 
River No. 074 and detailed in the Tender 
Package. The Owner reserves the right to 
reject any or all Tenders, and to waive for-
malities as the interest of the Owner may 
require without stating reasons. The high-
est or any Tender may not necessarily be 
accepted. The Owner shall not be liable for 
any costs, expenses, loss or damage in-
curred, sustained or suffered by any bidder 
prior, or subsequent to, or by any reason 
of the acceptance or the non-acceptance 
by the Owner of any Tender. The bidders 
whose Tenders have not been accepted by 
the Owner will be notified within a rea-
sonable time after Tender opening. The 
successful bidder shall pay a non-re-
fundable deposit of 5% of the Tender price 
to Stringam LLP in trust by way of bank 
draft or solicitor’s trust cheque with the 
tender submission. The closing date shall 
be January 2, 2018, the balance of the 
tender price shall be due and payable on 
said closing date. The taxes shall be ad-
justed at the closing date. The Owners 
shall retain all surface lease rentals up to 
and including the closing date without ad-
justment and any subsequent payments 
will be provided to the Purchaser. Tenders 
shall be marked “BKS Trucking Tender” and 
delivered on or before 12:00 noon MDT on 
December 1, 2017 to: Stringam LLP, 
35 7th Street SE, Medicine Hat, AB., 
T1A 1J2, Attention: Kipling B. Wiese. 
P: 403-488-8200. F: 403-488-8215. 
Email: kbwiese@stringam.ca and/or 
colleen@stringam.ca. Only tenders for 
the entire block of parcels for the above 
lands will be accepted. Separate tenders 
will be considered for the blocks of bins 
specified above. In the event that a suc-
cessful tender is accepted on all parcels. 
Tenders which are submitted to Stringam 
LLP may be opened by the owners and ac-
cepted by the owners prior to December 
1, 2017 at the Owners’ option. The suc-
cessful bidder will be notified as such time 
as stated below. If the owner shall not 
open or accept tenders prior to December 
1, 2017, the owners will  notify the suc-
cessful bidder by email, phone, or fax 
when the tender has been accepted.

TOM@SASKFARMLAND.COM Interest-
ed in the value of your farmland and con-
sidering selling? Up to date market evalua-
tions done at your farm. Coldwell Banker 
Signature. Tom Neufeld 306-260-7838.

LOOKING FOR LAND
w/Aggregate Potential

In Saskatchewan

Call POTZUS LTD.
Phone: 306-782-7423

Fax: 306-786-6909
Email: info@potzus.com

JUSTIN YIN
FARMLAND
MARKETING
SPECIALIST

NE-7-52-21-W2 &  
NW-8-52-21-W2  

crop land for rent in  
RM Torch River  

No.488
Call: 306-230-1588 or 

Email: 
Justin.yin.ca@gmail.com

BY TENDER: RM of Three Lakes, No. 400. 
NE 14-42-22 W2, SE 14-42-22 W2. 316 
acres, approx. 240 cultivated acres. Owner 
reserves the right to reject highest or any 
tenders. Deadline is November 30, 2017. 
Send tenders to: Leo Briens, 33 Hunting-
ton Place, Saskatoon SK., S7H 4L7. For in-
quiries, call 306-373-4371.

NEAR KRONAU SK, 1/2 hr. from Regina 80 
acres w/character home and outbuildings; 
Near Pilot Butte 68 acres with yardsite; 
Near Pilot Butte 80 acres with yardsite. 
Brian Tiefenbach, 306-536-3269, Colliers 
Int. Regina, SK. www.collierscanada.com

WANTED: UP TO 100 quarters or more of 
grain land. For more information call 
306-221-2208.

80 ACRES PROPOSED ACREAGE. 10 min. 
from Yorkton. Cult. land, pasture, orchard, 
exc. house, heated garage, outbuildings, 
water, small equip. and mineral rights. 
Asking $590,000. Also 240 additional acres  
available. For Info./pics ph 306-782-5861.

FARMLAND NE SK (Clemenceau) 4 qtrs 
plus 36 acre riverside parcel with 5 bdrm. 
home. Featuring: bins on concrete with di-
rect hit on railroad cars, 40 acres of mostly 
mature spruce timber, 2 farmyards- 1 bor-
dering Etomami River and 50 miles of pro-
vincial forest, exc. elk hunting and other 
big game and goose. 580 acres wheat, 
mustard, barley and peas. Full line of farm 
and sawmill equipment also available. Will 
separate. Reg Hertz, 306-865-7469.

NEVER...HAUL OR purchase those heavy 
bags of water softening salt or expensive 
bottle water again! The Water Clinic, 
www.thewaterclinic.com  1-800-664-2561.

TOM@SASKFARMLAND.COM Kenaston, 
958 acres. Individual 1/4’s available. Ten-
ant available. $930,000 MLS. Coldwell 
Banker Signature. Tom 306-260-7838.

TAKING OFFERS ON section of land in RM 
129: 33-14-19 W2. Looking to lease back. 
Phone 306-596-4231.

 5,000 to 20,000 
 ACRES

 OF GOOD CROP PRODUCTION
 L AN D IN  S AS K ATCHEW AN

 AN D AL BERTA  
 Plea s e ca ll M a rcel a t  1-403-350-6 8 6 8  

 M a rcel L eBla n c Rea l Es ta te In c.

 W ANTED

DWEIN TASK REALTY INC . Langham 
SW, RM of Corman Park #344, E 1/2- 
06-39-08-W3rd, flat, stonefree with very 
good access. Call Dwein 306-221-1035.

MACK AUCTION CO. presents a land 
and oil revenue auction for the Estate 
of Elizabeth Debusschere. Thursday 
Dec. 7, 2017 at the Stoughton Legion 
Hall, Stoughton, SK, 7:00 PM. Up for 
auction are 5 quarters of farm land and 
pasture in the heart of the oil patch near 
Stoughton, SK. 1) NE 26-08-08 W2, RM of 
Tecumseh No.65: 160 titled ac., approx. 
110 cult. ac., FVA 77715, 2017 taxes 
$331.45, 2017 crop canola, 2 Westeel 
1650 bu. bins on wood floors, surface 
lease revenue $23,250; 2) SE 26-08-08 
W2, RM of Tecumseh No.65: 157 titled ac., 
approx. 120 cult. ac., FVA 77385, 2017 
taxes $330.05, dugout, surface lease reve-
nue $6750; 3) NW 06-09-06 W2, RM of 
Brock No.64: 160 titled ac., FVA 30420, 
2017 taxes $171.26, pasture, partially 
fenced, surface lease revenue $6800; 4) 
NE 06-09-06 W2, RM of Brock No.64: 160 
titled ac., FVA 54450, 2017 taxes $306.55, 
pasture, partially fenced; 5) SW 06-09-06 
W2, RM of Brock No.64: 160 titled ac., FVA 
34200, 2017 taxes $192.55, pasture, par-
tially fenced, surface lease revenue $6400. 
10% non-refundable down on sale day, 
balance due in 30 days. For sale bill & pics 
visit www.mackauctioncompany.com
J o i n  u s  o n  F a c e b o o k  a n d  Tw i t t e r. 
306-421-2928 or 306-487-7815. Mack 
Auction Company, PL#311962.

WANTED: 4000-4500 ac. (+/-) for young 
farmer, east of Luseland or Unity area. As-
sess: $100,000. Call 780-625-6767.

LAND FOR RENT By Tender: SW-25-39-23-
W3rd. 4 miles south and 4 miles east of
Unity, SK. Call 306-228-9434 for more info.

FARM TO RENT close to Prince Albert Na-
tional Park. Call 306-714-7997.

RM FOAM LAKE #276:  NE-18-29-11-W2, 
160 acres (145 cult.), along Hwy. #310. 
Mostly oats and barley grown on it.  Sum-
merfallow- 2017. Info. call 306-272-4704.

TENDER: KINDERSLEY/EATONIA Farm 
Land For Rent - 2 section/8 quarter 
block.  RM 261 Chesterfield: Section 
29-27-25 & Section 32-27-25. Land locat-
ed approx. 12 miles SW of Kindersley; 7 
miles North of Eatonia. Rental tenders in-
vited on the above land (preference given 
to tenders involving all lands); Tenders 
close at 5:00 PM November 30, 2017.  
Successful tender(s) to complete rental 
agreement with vendor/landlord by De-
cember 14, 2017. Rent tenders to specify 
$/acre cash rent. Highest or any tender 
not necessarily accepted. 5 year term of-
fered. Respondents must rely on their own 
research and inspection. For more info. 
contact Chris Selness at 306-539-1972. 
Tenders to be submitted to: Chris Selness 
/Topsoil Land Tender, 1925 Victoria Ave-
nue, Regina, SK., S4P 0R3.

R M  O F  F OA M  L A K E  # 2 7 6  fo r  s a l e 
SE-35-28-12-W2 160 acres (approx. 102 
cultivated). Call 780-724-3735 for info.

DWEIN TASK REALTY INC. Harris, SK. 
N W.  R M  o f  M a r r i o t t  # 3 1 7  N E 
23-33-13-W3rd, 156 acres c/w 146 cult. 
2017 FMV assessment 163 ,300. Good 
renters available. Ph Dwein 306-221-1035.

115 CULTIVATED ACRES and remainder in
hay and pasture near City of Humboldt in
RM of Humboldt No. 370. SW 12-38-23 W2.
Highest or any offer not necessarily accept-
ed. Mail bids by November 30, 2017 to Box
686, Humboldt, SK. S0K 2A0.

AGRICULTURE 
SPECIALIST  

Over 47 million in farm 
sales since fall 2016.

Our Farms Sell!

www.tedcawkwell.com  
ted@tedcawkwell.com  

1.306.327.7661

SASKATOON

TOM@SASKFARMLAND.COM  Meadow 
Lake hunting land. Pines, heavy big game, 
trails. 160 acres. $84,500 MLS. Coldwell 
Banker Signature. Tom 306-260-7838.

LAND FOR SALE By Tender, 472 acres in RM
of Maple Bush No. 224: SW-2-23-4-W3 and
S1/2-3-23-4-W3. Highest or any bid may
not be accepted. Bids may be submitted to:
crystal0722@hotmail.com (due by Nov. 22,
2017). For details call 306-796-7317.

Acres of Expertise.

Kevin Jarrett
(306) 441-4152

kevin.jarrett@HammondRealty.ca

HammondRealty.ca

GRAIN LAND TO RENT, 35 mile radius of 
Rouleau, SK. Call  306-776-2600 or email: 
kraussacres@sasktel.net
FOR SALE BY TENDER: Tenders are be-
ing accepted on the following farmland: 
SE 03-41-20 W2, RM of Lake Lenore, 
No. 399. Approx. 145 cultivated acres.
Forward your marked and sealed Tender, 
together with a certified cheque deposit of 
5% of your bid to: Eisner Mahon For-
syth, 101 MacLeod Ave. W, PO Box 
2680, Melfort, SK., S0E 1A0, Atten-
t ion:  Tender 2017-11.  Deadl ine:    
November 15th, 2017, 5:00 PM. High-
est or any offer not necessarily accepted. 
Offers not accepted will be returned week 
of November 20th, 2017.

LAND FOR SALE by tender. Approx. 480
acres, RM of Willner #253. N1/2 11-25-3-
W3, SW 11-25-3-W3. Grass and pasture-
land with dugout and some fencing.
Tenders accepted until December 15, 2017.
Highest or any tender not necessarily
accepted. Submit written tenders to: Box
134, Loreburn, SK. S0H 2S0

RURAL WATER, FARMS, acreages. Multi-
pure membrane system, 2000 gal./day. 
The Water Clinic, www.thewaterclinic.com  
1-800-664-2561.

313 ACRE FARMLAND for sale by online
auction on: http://www.bidwin.org Qing
Zhang, Landmart Realty, 306-684-0136,
Foam Lake, SK.qing.canada@gmail.com
http://www.bidwin.org

Website:
www.tylerbadinski.com

Email:
tylerbadinski@sasktel.net

Tyler Badinski
Farmland REALTOR®

306-920-8787
Farm raised, 11 years in Ag!

Let my experience, knowledge 
and vast network work for you!

TOM@SASKFARMLAND.COM For sale 
RM of Mariposa SW-7-36-20-W3 ,  SE 
7-36-20-W3 .  $355,000 MLS. Coldwell 
B a n k e r  S i g n a t u r e .  To m  N e u f e l d 
306-260-7838.

R M  O F  B L U C H E R  343 :  2  qu a r t e r s . 
SW-29-35-01-W3M,  NW-29-35-01-W3M, 
310 acres cult. 3 hopper bins totaling 
17,000 bus.  Call Bob 306-717-1987.

IMMEDIATE POSSESSION in RM of ARM-
STRONG. Cozy mid 1950’s farmhouse on 
80 acres of fenced pasture and hayland. 
Asking $160,000 OBO. Call after 6:00 PM, 
204-643-5697, Fraserwood, MB.

WATER PROBLEMS? Multi-Tech no salt 
softening system. Never purchase or haul 
water or softener salt ever again! Call The 
Water Clinic, 1-800-664-2561.

2 HALF SECTIONS pasture for sale in RM 
of St. Laurent. Treated posts, high tensile 
barbwire, crossed fenced, good water and 
some trees. For info. call 204-981-9378.

EXCELLENT LIVESTOCK FARMS: 1)   
Horse ranch in Erickson, MB., Riding arena 
& buildings in fantastic cond. 2) Modern 
house & 160 acres of pasture, 15 mins. to 
Brandon. 3) 320 acre farm, Carnduff, SK. 
Jim McLachlan 204-724-7753, Re/Max 
Valleyview Realty Inc., Brandon, MB.

RURAL water, farms, acreages. Multi-pure 
membrane system; 2000 gal./day. No 
more water softeners. The Water Clinic, 
www.thewaterclinic.com  1-800-664-2561.

RM NORTH CYPRESS-LANGFORD 4.5 qtrs
prime land in a complete block near Sidney,
MB. 510 acres in crop. Avail. for 2018 crop
year. $1,200,000 OBO. Elesmerefarm.com

WANTED TO RENT pasture in AB or SK. For 
min. 40 or max. 150 pairs. Prefer super-
vised. 403-634-1642. gcaillia@telus.net

MULCHING- TREES, BRUSH, Stumps. 
Call today 306-933-2950. Visit us at: 
www.maverickconstruction.ca

WANTED TO PURCHASE FARMLAND
with lots of oil wells and battery sites on 
property. 780-499-2367, Edmonton, AB.

WANTED: GRAIN LAND for rent in North-
ern/Central Saskatchewan. Call  Mike 
306-469-7741, Big River, SK.

LOOKING FOR CROPLAND to rent
between Olds and Calgary. Prefer west of
Hwy. 56. Call 403-994-0085, Didsbury, AB.

ACREAGE FOR SALE, 1.94 acres. Lot #1-
.96 acres w/spacious 1519 sq. ft. 4 level
split, 4 bdrms, 3 baths, office, hardwood
floors, country kitchen, oak cabinets,
attached double garage. New roof, siding
and eaves in 2016. Lot #2- .98 acres listed
separately but can be combined. It has a
26x32' insulated garage and lots of trees.
MLS MH009798. For sale by owner,
$625,000 OBO. Info. ph. 403-504-9579,
Dunmore, AB. ddonwilk@gmail.com

RURAL water, farms, acreages. Multi-pure 
membrane system, 2000 gal./day. No 
more water softeners. The Water Clinic, 
www.thewaterclinic.com  1-800-664-2561.

DWEIN TASK REALTY INC .  Saska-
toon/Conquest: Mint 1560 sq. ft. bunga-
low on 10 acres. Absolutely all the bells 
and whistles! 40x60’ straight wall shed, 
c/w 16’ wall. Mature yard. MLS SK. 709771 
$599,900; Saskatoon/Asquith: Nicely up-
dated 1504 sq. ft. bungalow on 80 acres, 
40x60’ dream shop and 32x100’ storage 
building. MLS SK 707238. $549,900. Call 
Dwein 306-221-1035.

20 ACRES w/1742 sq. ft. 3 bdrm., 2.5 bath 
house, full basement, 300 sq. ft. screened 
room, 2 side(s) wrap-around deck, 3 car 
garage, wired, 2 sheds, open end shelter, 
large barn, some bush, approx. 7 acres 
landscaped. For sale by owner, $325,000 
OBO. Call 306-886-2227 or 306-852-8483, 
Bjorkdale, SK. Email: bjork@sasktel.net

PIG BARN: 200 acres in Palmarolle, Quebec,
built in 2001, maternity 850 places.
Includes: High health herd (PRRS nega-
tive), quarantine, heated garage, shed,
fixed generator, drag line manure spreading
system. $775,000. 819-333-8106.

2014 POLARIS RANGER Model 570 EPS, 
side-by-side, half windshield, canopy, 
powersteering, approx. 600 miles, like new 
cond. 306-625-7277, Stewart Valley, SK.

4 WHEEL BOMBARDIER Rotex, 250 hrs, 
like new, $4000; Wanted: 14’ bumper hitch 
dump trailer. 306-304-1959, Goodsoil, SK.

ICE FISHING HUT SALE. Reg. $2200, sale 
$ 1 6 9 5 .  W h i l e  s upp l i e s  l a s t .  C a l l 
306-253-4343, toll free 1-800-383-2228. 
www.hold-onindustries.com

2018 THOR ARIA 3901, 39’ diesel pusher, 
quad slides, Allison trans., # JCJP4904, 
$289,000. Call 1-866-346-3148 or shop 
online 24/7 at: allandale.com

APARTMENTS FOR RENT, Langham, SK.  
Quiet, well maintained, close to schools. 1 
and 2 bedrooms starting at $650. Contact 
Blaise at 306-349-9351.

ELIZABETH MANOR B&B, Qualicum 
Beach, BC. Indoor pool, hot tub, billiards, 
gym. Ocean & golf views. Year round golf, 
winter rates and special discounts for long 
stays. Visit us at: www.elizabethmanor.net 
Call 250-594-6243. Great winter getaway!!
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1-866-444-7174 
email: solutions@earth-smart.ca   

www.earth-smart-solutions.com

IS PROUD TO 
OFFER

DISPERSING GRANULE 

TECHNOLOGY

Enhanced particle 
distribution results in 
improved coverage and 
efficacy. 
Our unique offering of 
bio-amendment products 
combine soil conditioning 
agents such as humate; 
gypsum and Humic Acid 
Precursor and combine 
them with our Dispersing 
Granule (DG) Technology. 
DG Technology creates 
a dust free, spherical, 
ultra dry particle that 
rapidly disperses upon 
contact with water 
creating thousands of 
micro particles resulting 
in improved coverage and 
solubility.

FOR MORE INFORMATION

The Next Generation of Soil Health

Visit us at
Agri-Trade
Nov. 8 - 11

Air Drill 
Ready

www.AndersonsHumates.com

Humic DG is a powerful soil 
conditioner. Its patented 
dispersing granules are the 
perfect match for an air drill 
seeder. The uniform particles 
provide precise placement of 
humic acid into the seed bed.  
It can also be blended with 
fertilizer.

Black Gypsum DG™
Gypsum + Humate
Black Gypsum DG is a unique 
bio-amendment that combines
natural, dihydrate gypsum and
humate in a patented homogenous 
dispersing granule.

Humic DG™

YUMA, ARIZONA- 38’ 5th wheel for rent.  
Includes utilities plus Arizona room on 2 
acres of land across from Yuma Lakes RV 
Park. Available November 1, 2017. Rent 
$900/month US. Call 306-867-3748 or 
email: conrad.nadeau@sasktel.net

FOR RENT: CITRUS GARDENS, Mesa, AZ.,  
dbl. wide mobile, 2 baths, 2 bdrms. Dec. 
Special price, $1400/US. 306-585-6382.

ATTENTION SNOWBIRDS: A warm winter 
and soft breezes await you in Osoyoos, BC 
this winter season. The Bella Villa Resort, 
right on the lake, offers a variety of rooms 
all equipped with full kitchens. Bella Villa 
Resort is close to shopping and restau-
rants and a very short drive to other com-
munities in the Okanagan. Make your res-
ervations now by calling 1-888-495-6751. 
Monthly rates starting at $600.

WOOD-MIZER PORTABLE SAWMILLS, 
eight models, options and accessories. 
1-877-866-0667. www.woodmizer.ca

SAWMILLS  from only $4397 - Make 
Money and Save Money with your own 
bandmill. Cut lumber any dimension. In 
stock, ready to ship. Free info. and DVD:  
www.NorwoodSawmills.com/168 or call 
1-800-566-6899 ext. 168.

DRIVE-ON AXLE SCALE, 10.5’x14.8’, asking 
$8500. 306-472-7704, Woodrow, SK.

WE BUY:
• AAC Synergy Malt Barley
• 15.0+ protein Hard Red Spring Wheat 

and 11.5 Protein Winter Wheat
• Soybeans and Peas
• Feed Wheat, Barley and Corn

Farm Pick up Available
1-800-258-7434  matt@seed-ex.com

Best pricing, Best  
option Best service

TOP QUALITY CERT. #1 CDC Copeland, 
AC Metcalfe, Newdale. Frederick Seeds, 
306-287-3977, Watson, SK.

CERTIFIED CDC ALLOY. Good disease 
package. Printz Family Seeds, Gravelbourg 
SK., 306-648-3511, 306-380-7769.

CERT. CDC PRECISION & AAC SPITFIRE  
E x c e p t i o n a l  y i e l d  p o t e n t i a l  a n d 
standability. Printz Family Seeds, Gravel-
bourg, SK., 306-648-3511, 306-380-7769.

CERT.  FDN, REG. Precision; CDC Alloy;  
AAC Spitfire; Transcend, all exc. germ.,  
0% fusarium. Fraser Farms 306-741-0475, 
Pambrun, SK. foc@sasktel.net

CERTIFIED TRANSCEND. Proven variety.    
Printz Family Seeds, Gravelbourg, SK., 
306-648-3511, 306-380-7769.

EXCELLENT QUALITY CERTIFIED #1 CS 
Camden, Summit, CDC Minstrel, CDC Ruf-
f i a n ,  C D C  O r r i n .  F r e d e r i c k  S e e d s , 
306-287-3977, Watson, SK.

EXCELLENT QUALITY CERTIFIED #1
CDC Landmark VB, AAC Viewfield, AAC 
Brandon, AAC Cameron VB, AAC Elie, Car-
dale and AC Andrew. Frederick Seeds, 
306-287-3977, Watson, SK.

SELECT CDC GO seed, hand picked from 
breeder seed. Contact: mastinseed.com   
Call or text 403-994-2609, Olds, AB.

TOP QUALITY CERTIFIED alfalfa and grass 
seed. Call Gary or Janice Waterhouse 
306-874-5684, Naicam, SK.

CERT. CDC IMPULSE, CDC Proclaim, CDC 
Maxim, CDC Redmoon, CDC Greenstar. 
98% germ, 0% disease. Fraser Farms, Pam-
brun, SK. 306-741-0475. foc@sasktel.net

 GrainEx International Ltd. GrainEx International Ltd.
 LENTILS & 

 CANARYSEED
 30 years experience 

 working with 
 FARMERS FOR FARMERS
 License & Bonded with CGC 

 For current pricing call
 306-885-2288

 or visit us on the web 
 www.grainex.net

CERT. CDC INCA; CDC Greenwater, exc. 
germ. and disease. Fraser Farms, Pam-
brun, SK,  306-741-0475.  foc@sasktel.net

Looking for off grade mustard, lentils or 
chickpeas. Custom color sorting of all 
types of crops. Ackerman Ag Services, 
306-631-9577, Chamberlain, SK.

Schlüter & Maack
Pilot Butte, SK.

PURCHASING:
 BROWN & 
YELLOW 

MUSTARD: 
ALL GRADES

Please call for pricing  
and other details.

1-306-771-4987
BESCO GRAIN LTD. Buying all varieties of 
mustard. Also canary and some other spe-
cialty crops. 204-745-3662, Brunkild, MB

WANTED: BARRIE OR COLUMBUS
wheat. Common or pedigreed. Contact 
John at 306-873-2808, Crooked River, SK.

TOP QUALITY ALFALFA, variety of grasses 
and custom blends, farmer to farmer. Gary 
Waterhouse 306-874-5684, Naicam, SK.

LOOKING FOR OLD and new crop soybeans 
FOB Western Canada. Licence and bonded 
grain company. Call, email, text Now for 
competitive pricing at the farm! Market 
Place Commodities Ltd, accurate real time 
marketing. 403-394-1711, 403-315-3930.  
info@marketplacecommodities.com

LARGE KABULI CHICKPEA seed, 94% 
germ. 0% disease. Fraser Farms, Pambrun, 
SK., 306-741-0475. foc@sasktel.net

WANTED HEATED CANOLA. No broker 
involved. Sell direct to crushing plant.  
Cash on delivery or pickup. 306-228-7306 
or 306-228-7325, no texts. Unity, SK.

WANTED: FEED GRAIN, barley, wheat, 
peas, green or damaged canola. Phone 
Gary 306-823-4493, Neilburg, SK.

4000 BU. of Oats; 10,000 bu. of Rye & 50 
ba les  o f  pea  s t raw.  306-283-4747 , 
306-220-0429, Langham, SK.

Your full service grain & feed 
ingredient merchandising, logistics, 
distribution & administration partner.

CGC licensed & bonded  
merchandiser specializing in:

- Feed Barley 
- Feed Wheat

- Milling Durum and Wheat 
- Feed Pellets

- Off Grade Pulses & Oilseeds 
- Pulse and Wheat Screenings

www.jglgrain.com
Toll Free 1-877-907-1517

Saskatoon, SK 1-306-374-1517
Moose Jaw, SK 1-306-624-2378

Email info@jglgrain.com

NUVISION COMMODITIES is currently 
purchasing feed barley, wheat, peas and 
milling oats. 204-758-3401, St. Jean, MB.

NOW 
BUYING
OATS!

MATT TOEWS | 403-546-0060
LINDEN, ALBERTA

CANADA

ALL GRADES
Competitive Rates

Prompt Payment

WANTED: FEED BARLEY Buffalo Plains 
Cattle Company is looking to purchase 
barley. For pricing and delivery dates, call  
Kristen 306-624-2381, Bethune, SK.

WE BUY 
DAMAGED

GRAIN
Green and/or heated 
Canola/Flax, Wheat, 

Barley, Oats, Peas, etc. 
BOW VALLEY TRADING LTD.

1-877-641-2798

 TOP PRICES 
 PAID FOR
 FEED BARLEY, 
 W HEAT, OATS,
 RYE, TRITICALE,
 PEAS, LENTILS, 

 HEATED OIL SEEDS, 
 SOYBEANS

 Priced at your bin.

 PEARM AN 
 GRAIN LTD.
 306-374-1968

WANTED:  OFF-GRADE PULSES, oil seeds 
and cereals. All organic cereals and spe-
cialty crops. Prairie Wide Grain, Saskatoon, 
SK., 306-230-8101, 306-716-2297.

LACKAWANNA PRODUCTS CORP. Buy-
ers and sellers of all types of feed grain 
and grain by-products. Contact Bill Hajt or  
Chr i s topher  Lent  at  306-862-2723. 
clent@lpctrade.com  bhajt@lpctrade.com

VAN RAAY PASKAL Farms in Iron Springs 
area is looking for Feed Barley. Put more 
$$$ in your pocket and sell direct to us 
with no brokerage fee.  Call 403-330-9147.

WHY NOT KEEP MARKETING SIMPLE? 
You are selling feed grains. We are 
buying feed grains. Also buying chick-
peas, lentils and golden flax. Fast pay-
ment, with prompt pickup, true price dis-
covery. Call Jim Beusekom, Allen Pirness, 
David Lea,  Vera Buziak or Matt Beusekom 
at Market Place Commodities Ltd., Leth-
bridge, AB. Phone 1-866-512-1711. Email 
info@marketplacecommodities.com or

Purchasing all feed grains, 
screenings and damaged grain

Serving Western Canadian 
farmers since 1959
Toll free number 
1-800-265-9886

Prices at the bin
 

 Brent Bourne 403-359-7550
 Wade Moss 403-359-7551
 Gary Snedden 403-359-7552

Will pick up around farmers 
schedules

EAGLE
COMMODITIES
SOARING TO NEW HEIGHTS

Buyers of conventional and 
organic grades of lentils, peas, 

mustard, wheat, barley, 
oats, rye, canola, flax, etc.

Call for your on farm bid.
Ashley Lazar 403-894-4110
Mike Dyck 403-929-4070
Doug Jordan 306-554-8715
Darren Guidinger 403-308-5284

Eagle Toll Free number
1-888-328-9191

Lethbridge, AB.

HEATED
CANOLA
WANTED

LIGHT/TOUGH 
FEEDGRAINS

DAMAGED 
FLAX/PEAS

GREEN 
CANOLA

WESTCAN FEED & GRAIN
1-877-250-5252

Westcanfeedandgrain.com

ROUND ALFALFA/ALFALFA GRASS solid 
core greenfeed 5x6 JD hay bales for sale. 
Call 306-237-4582, Perdue, SK.

HAY FOR SALE: Various grades, tests 
available. Call 403-633-8835. Tilley, AB.

ROUND BALE PICKING and hauling, small 
or large loads. Travel anywhere. Also hay 
for sale. 306-291-9658, Vanscoy, SK.

ALFALFA HAY: 650 large rounds, 1350 lbs.
avg.,1st cut, baled w/Vermeer 605N. No
rain, netwrap, analysis available. $130/ton.
Call 403-510-6965 Parkman, SK. area.

GOOD QUALITY ALFALFA/GRASS mix, 
round bales, netwrapped, no rain, approx. 
1700 lbs.  306-482-7492, Carnduff, SK.

1ST & 2ND CUT alfalfa round bales, nice
green pure alfalfa, $0.06¢/lb., Norquay,
SK., 306-594-2362, sales@wamcoltd.ca

ALFALFA/GRASS MIXES, 6’ rounds, JD 
hard core baler, twine. Located at Lloyd-
minster. 780-875-7051, leave message.

LARGE ROUND HAY bales, mixtures of 
timothy, alfalfa, and brome. $65/bale. Call 
780-981-2119, 780-841-3868. High Level.

65 BARLEY BALES, net wrapped, 2090 lbs., 
$65 each. 306-397-2677 or 306-441-0677. 
Edam, SK.

LARGE ROUND Oat straw bales net 
wrapped, $40; Large grass & weed bales 
for sheep or buffalo, $40. 306-283-4747, 
306-220-0429, Langham, SK.

1000 ROUND GRASS HAY bales,  net-
wrapped, avg. 1350 lbs., $30 to $40 per 
bale OBO. 204-642-2572, Riverton, MB.

GREEN FEED BALES: Last years crop, 
baled in spring (variance of 20-60% Oats). 
Good for tub grinding, asking $30/bale. 
C a l l  S t e w a r t  3 0 6 - 8 4 5 - 3 3 0 5  o r 
306-845-7507, Turtleford, SK.

1ST AND 2ND cut alfalfa for sale, 3x4 
square bales,  no ra in and feed test 
available. Call 403-501-9307, Tilley, AB.

ROUND HAY BALES, first/second cut, ap-
prox. 1550 lbs., grass/alfalfa, no rain, 
$60/bale. 204-539-2453, Swan River, MB.

LONG LAKE TRUCKING, two units, custom 
hay hauling.  306-567-7100, Imperial, SK.

500 MIXED ALFALFA grass big round 
bales,  no rain.  Boyle,  AB.  area.  Cal l 
780-525-2482 or 780-519-7544.

GOOD QUALITY ALFALFA 2nd & 3rd cut 
3x4 sq. bales, approx 1450 lbs. Tests avail. 
$160-$190/ton. 403-793-1508, Tilley, AB.

DAIRY QUALITY SHEDDED HAY for 
sale. Tests available. Call 403-633-8835. 
Tilley, AB.

REASONABLY PRICED HAY in big 
squares. Variety of grades available, in-
cluding greenfeed from newly established 
alfalfa stands and horse hay; 65 bales of 
2015 crop at 10.2% protein. Can arrange 
for trucking. 306-320-1041, Leroy, SK.

HAY AND ALFALFA round and large square 
b a l e s  fo r  s a l e .  C a n  d e l i v e r.  C a l l 
306-434-6038.

TIMOTHY ROUND BALES for sale, ap-
prox. 1400 lbs., $100/each plus delivery. 
306-237-9540, Prince Albert, SK.

HORSE QUALITY HAY ba les  -  smal l 
s q u a r e s ,  g r a s s  o r  a l f a l f a .  C a l l 
306-290-8806, Dundurn, SK.

TOP QUALITY  HORSE HAY in  sma l l 
squares, $5; Also Alfalfa hay for sale, $5. 
204-734-5139, Swan River, MB.

200 HAY BALES from 2016, 100 from 2015.
Tame hay, 5x5.5 ' , avg. 1300 lbs., good
cond., tested. 204-223-9253, Sundown, MB.

LARGE ROUND BALES, 5x6’ alfalfa grass 
mix and alfalfa, 1st and 2nd cut. Feed test 
available. 204-749-2194, 204-526-0733, 
Rathwell, MB.

LARGE ROUND Alfalfa Mixed Hay Bales, 1st 
& 2nd cut, mesh wrapped. 50 miles north 
of Edmonton. 780-698-2279, calls in AM.

HAY BALES, small squares, grass and alfal-
fa. 306-781-4988 or 306-537-4072, Pilot 
Butte, SK.

SQUARE HAY BALES alfalfa/brome mixed,  
tarped, $3 to $5/each. Call 306-837-7418 
or 306-837-7634, St. Walburg, SK.

CUSTOM HAULING, Super B trailer with 
racks for hire, can haul up to 44 bales, 
306-544-2598, 306-227-0744, Hanley, SK.

HAY FOR SALE, Alfalfa/Timothy mix, large 
net wrapped bales, starting at .02/lbs; CO-
OP 550 SP swather, 18’, diesel eng., taking 
offers.  204-642-7684, Gimli, MB.

DAIRY QUALITY ALFALFA bales, 3x4 square,
stored inside.1st cut 201 RFV. 2nd cut 183
RFV. 3rd cut 193 RFV. Sold in semi loads.
Delivery available. 204-746-4505, Morris,
MB., siemens426@hotmail.com

COVER CROPS. The season is over. Thank 
you for your business. Share your experi-
ence, I share mine. Feel free to call 9 to 5, 
204-851-2101, Virden, MB.

WANTED: WINDCHESTER MODEL #94 32 
special rifles, carbine w/20” barrel or 26” 
barrel.  250-785-5073, Charlie Lake, BC.

FERTILIZER STORAGE TANKS. 11,000 US 
gal., $6500 pick up at factory or $7000 
free freight to farm. 1-800-383-2228   
www.hold-onindustries.com 306-253-4343

POLY TANKS: 15 to 10,000 gal.; Bladder 
tanks from 220 to 88,000 gallon; Water 
and liquid fertilizer; Fuel tanks, single and 
double wall; Truck and storage, gas or dsl. 
Wilke Sales, 306-586-5711, Regina, SK.

(2) NEW 25,000L Westeel fuel tanks, 3/4"
high flow pump/meter, Arctic hose, LED
light ladder system, $35,000. Contact Carl,
306-421-4562, Oxbow, SK.

FERTILIZER STORAGE TANKS - 5000 US 
gal., $3000; 6000 US gal., $3600. Pick up 
at factory. Ph 306-253-4343 while supplies 
last.  www.hold-onindustries.com

TARPCO, SHUR-LOK, MICHEL’S sales, 
service, installations, repairs. Canadian 
company. We carry aeration socks and 
grain bags. Also electric chute openers for 
grain trailer hoppers.  1-866-663-0000.

MR. TIRE CORP. For all your tire needs,   
call Mylo at 306-921-6555 or Jeremy at 
306-921-0068. Serving all Saskatchewan.

TIRES TIRES TIRES Radial, Bias, New, 
Used. 20.8x42, 18.4x42, 20.8x38, 18.4x38, 
20.8R34,18.4x34, 900/60R32, 800/65R32, 
24.5x32, 18.4x30, 23.1x30, 16.9x28, 
28Lx26, 18.4x26, 19.5Lx24 & more! Semis, 
skid steers. Best price & value guaranteed! 
1-800-667-4515, www.combineworld.com

CHECK OUT OUR par ts  spec ia l s  at 
www.Maximinc.Com/parts or call Maxim 
Truck & Trailer, 1-888-986-2946.
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Seed Sales/Agronomist —  
Northern U.S. and  
Western Canada

ADM, one of the world’s largest agricultural processors and 
food ingredient providers, is seeking a highly-motivated 
Edible Bean Seed Sales Manager for our ADM Edible Bean 
Specialties division to work in the Western Canadian and 
Northern U.S. markets. 

The successful candidate will be self-motivated, 
con dent and interested in agronomy and edible bean 
seed sales. Job responsibilities would include increasing 
dry bean seed sales in the region by working with area 
dealers and farmers to introduce newly developed 
varieties. Understanding the customer’s needs and 
history; making sales and sales calls; writing contracts, 
establishing releases; following-up on shipments, 
credit, and payments; and eld visits to observe variety 
performance are all required of this position.  

ADM o ers a competitive bene ts package, including 
health, dental, prescription drug and life insurance and 
401(k)/ESOP with company match.

For more information and to apply, go to  
www.adm.com/jobs.

FORBES BROS LTD.
Is currently recruiting for:

POWERLINE TECHNICIAN “TRANSMISSION” (NOC 7244) JOURNEYPERSON

AGRICULTURAL 

TOURS 2018 

Portion of tours may be Tax Deductible.
For these and other great 

departures, Contact

Select Holidays
1-800-661-4326

www.selectholidays.com

· Tanzania

· Egypt/Jordan

· Vietnam/Cambodia

· Portugal/Spain

· Israel/Holy Land

· China

· Ireland

· Romania & Hungary

· Newfoundland/Labrador

CUBA FARM TOUR, 2 weeks! Jan. 15-29 
Unwind 3 days at 5 star Melia Varadero 
then head to the countryside for an 8 day 
farm tour. Visit large co-op farms in 4 
provinces. Take Russian army truck into 
mountains for pig roast. Visit farm markets 
and organoponicos. Enjoy lobster on Cayo 
Coco. Finish in Santiago de Cuba w/city 
tour & 2 nights 5-star Melia. Fly to Havana 
for 3 nights 5-star Hotel Nacional. All in-
clusive. Deductible. 20th year. Escort: 
Award-winning farm columnist Wendy 
Holm. Hurry! 25 only! Call 604-417-2434, 
Bowen Island, BC. Visit: wendyholm.com 
E-mail: wendy@wendyholm.com

RURAL WATER, FARMS, acreages. Multi-
pure membrane system, 2000 gal./day. 
The Water Clinic, www.thewaterclinic.com  
1-800-664-2561.

WATER PROBLEMS? ELIMINATE total dis-
solved solids and E.Coli, plus many more! 
The Water Clinic, www.thewaterclinic.com  
1-800-664-2561.

WATER problems? Canada’s Largest rural 
water purification company. No more wa-
ter softeners or bottles. The Water Clinic, 
1-800-664-2561, www.thewaterclinic.com

NEVER...HAUL OR purchase those heavy 
bags of water softening salt or expensive 
bottle water again! The Water Clinic, 
www.thewaterclinic.com  1-800-664-2561.

KORNUM WELL DRILLING, farm, cottage 
and acreage wells, test holes, well rehabili-
tation, witching. PVC/SS construction, ex-
pert workmanship and fair pricing. 50% 
government grant now available. Indian 
Head, SK., 306-541-7210 or 306-695-2061

U-DRIVE TRACTOR TRAILER Training,
30 years experience. Day, 1 and 2 week 
upgrading programs for Class 1A, 3A and 
air brakes. One on one driving instructions.  
306-786-6600, Yorkton, SK.

EXPERIENCED LIVE-IN Care giver with 12 
yrs experience, is looking to care for a sen-
ior lady. Please call 306-551-7300.

FARM BOSS WANTED at Stump Lake 
Ranch, Stump Lake, BC. Duties include: 
Seeding/Fertilizing/Irrigation/Harvesting 
crops for cattle & horse feed; Responsible 
for care & maintenance of all farm machin-
ery & implements; Winter feeding of live-
stock; Passion for farming, equipment & 
ranch life a must; Compensation commen-
surates with skills and experience; Other 
farm duties as may be required. Submit 
CV/resume to:  info@stumplake.com 
Suitable candidates will be contacted.

FARM LABOURER WANTED near Goodeve, 
SK. Call 306-795-2710 or 306-795-5210.

GENERAL FARM WORKER: Full-time posi-
tion at Michaelsen Farms Ltd., 10,000 ac.
farm in Lampman SK. Successful candidate
has: Driver's licence w/clean abstract;
Farming apprenticeship or equivalent
education; Experience operating JD & Case
equip. w/ability to program and operate
JD's AMS technology. Duties include: Equip-
ment & building maintenance; Seeding;
Spraying; Swathing; Harvesting and tillage.
Extended working hours during seeding,
spraying and harvesting. English required.
$18/hr. Box 291 Lampman, 306-487-7816,
michaelsen.farms@gmail.com

PASTURE MANAGER: Now accepting Tend-
ers for Smiley Grazing Corp Pasture Man-
ager position. Duties will include, but not 
limited to all aspects of care and supervi-
sion of 1000 cow/calf pairs between May 
1st to October 31st of each year. Modern 
home on premises. Tenders will close No-
vember 15th at Midnight. For more info., 
contact Wade Boisjoli at 306-460-9936, 
harmony.wade@sasktel.net; Or Jason 
S t i m s o n  a t  3 0 6 - 6 2 8 - 8 2 1 2 ,                   
stimson99@sasktel.net

PERMANENT FULL-TIME POSITION
available on cow/calf grain farm, Tyvan, 
SK. Position focused towards the farming 
& equipment side of the operation. Oppor-
tunity to advance and take on more re-
sponsibility for the right, willing to learn, 
dedicated applicant. Must possess skills 
and knowledge of, but not limited to, 
maintaining, repairing & operating various 
farm and construction equipment, weld-
ing, grain farming, feed production, facility 
maintenance and truck driving. 1A licence 
is a must or be willing to acquire. Sched-
uled work days. Competitive wages. Bene-
fit plan & on-site accommodations avail. 
Applications to Youngs Land & Cattle at 
youngslandc@gmail.com 306-263-3232.

HERDSMAN/RANCH HAND: 300 head
cow/calf in Central AB requires help with
feeding, calving, fencing etc. Also custom
graze in summers. Accommodation can be
included. Wage depends on experience.
780-621-0981, cvranch@xplornet.com

COUPLE OR FAMILY WANTED for cattle 
operation in Saskatchewan. Must have ex-
perience in herd health, cattle nutrition 
and cattle handling. Knowledge in running 
haying equipment essential. Must be self-
motivated, ambitious and able to work 
with little or no supervision in a smoke 
free environment. Accommodations sup-
plied. 403-844-7818, billr@eldp.ca

FARM LABOURER REQUIRED for livestock  
operation. Duties include: operating, main-
taining seeding & harvesting equip. Smoke 
free enviro., $17/hr. Housing avail. Lyle 
Lumax, 204-525-2263, Swan River, MB.

FULL-TIME DAIRY FARM employee. Must
have an good work ethic, be teachable,
compliant and work well with others. Expe-
rience with dairy cattle and machinery
important. 306-850-8516, Delisle, SK.

FULL-TIME FARM LABOURER HELP. 
Applicants should have previous farm ex-
perience and mechanical ability. Duties in-
clude operation of machinery, including 
tractors and other farm equipment, as well 
as general farm laborer duties. $25/hour 
depending on experience. Must be able to 
cross US border. Location: Pierson, MB.  
Feland Bros. Farms, Greg Feland and Wade 
Feland, Box 284, Pierson, MB. R0M 1S0. 
701-756-6954.

FULL-TIME YEAR ROUND MECHANIC/ 
FARMHAND required for grain farm. Must 
p o s s e s s  C l a s s  1 A .  Ap p r e n t i c e s h i p 
available. Wages dependant upon experi-
ence. Located 40 miles East of Saskatoon, 
SK. dttltd@sasktel.net Call 306-376-2021.

FARM TRACTOR OPERATORS: Custom
Farming Operation looking for tractor oper-
ators to drive Fendt or JD tractors. Experi-
ence w/equipment and GPS is an asset.
Visit us on Facebook "Holtrop Enterprises
Farming Ltd." Email resumes to
ludzeholtrop@aol.com 403-506-2999.

FULL-TIME RANCH HAND wanted for 
cow/calf operation and caring for Draft 
horses. Experience an asset but can also 
train. Beautiful Lumsden, SK. area. Call 
306-731-2821 or 306-596-0507.

BEEF CATTLE OPERATION in Central SK 
requires full-time year round help. Please 
send resume to blacklock@sasktel.net or 
306-492-4833.

CARETAKER FARMHAND required for a 
hobby farm w/small cow/calf operation in 
Penticton area of BC’s Okanagan Valley. On 
site home & garage available. Ideal for 
semi-retired couple with farm background. 
Send resume to: drew.c.nagy@gmail.com 
or Box  5611, c/o The Western Producer,  
Saskatoon, SK., S7K 2C4

CLAYTON AIR SERVICE LTD. is seeking 4 
Professional Turbine Ag Pilots for the 2018 
spraying season, using Air Tractor 502B’s. 
Requirements: All 5 positions from May 16 
through to Sept. 11, completing aerial ap-
plication on Sask fields & occasionally oth-
er provinces. Requirements: Must be com-
mitted to entire season or make prior 
arrangements. Provincial pesticide licenses 
required. Current aviation medical. 1000+ 
hrs. aerial application experience pre-
ferred. Training, mentorship and/or ap-
prentice program will be considered for 
the right individual. Strong ability to adapt 
to changing situations and maintain a 
positive attitude with customers, co-work-
ers, and supervisors. Strong communica-
tion and problem solving abilities, with 
quality service delivery as the utmost pri-
ority. Proficiency in English reading and 
writing. Capable of operating Satlock guid-
ance systems or equivalent. Must be in-
surable. Accommodations and vehicle pro-
vided during employment. Wage $60/hr. 
40 hrs./week. Bonuses based on perfor-
mance. Workers compensation provided. 
Contact Clayton Rempel, Clayton Air Ser-
vice Ltd., Box 87, Leask, SK. S0J 1M0. 
Phone 306-497-7401, Fax 306-466-9994. 
E-mail: applyclaytonairsk@gmail.com

CLAYTON AIR SERVICE LTD is seeking 2 
Professional Turbine Helicopter Ag Pilots 
for the 2018 spray season flying a Jet 
Ranger, from June 1st - September 27th, 
completing aerial application on fields 
across Sask & occasionally other provinc-
es. Requirements: Must be committed to 
entire season or make prior arrangements; 
Commercial helicopter licence; Provincial 
pesticide licence; Current aviation medi-
cal; Endorsement on Jet Ranger consid-
ered an asset and turbine experience pre-
ferred. Turbine experienced pilots will be 
given preference based on hours of experi-
ence, (500 hrs. Ag spraying required). If 
no suitable candidate is found training, 
mentorship and/or apprentice program 
will be considered for the right individual. 
Strong ability to adapt to changing situa-
tions and maintain a positive attitude with 
customers, co-workers, and supervisors. 
Strong communication and problem solv-
ing abilities, with quality service delivery 
as the utmost priority. Proficiency in Eng-
lish reading and writing. Capable of oper-
ating Satlock guidance systems or equiva-
lent. Must be insurable. Accommodations 
and vehicle provided during employment. 
Wage $60/hr. 40 hrs./week. Bonuses 
based on performance. Workers compen-
sation provided. Contact Clayton Rempel, 
Clayton Air Service Ltd., Box 87, Leask, SK. 
S0J 1M0.  Phone 306-497-7401,  Fax 
306-466-9994. Please e-mail resume to: 
applyclaytonairsk@gmail.com

CONTRACTOR INTERNET INSTALLER. Look-
ing for a Contractor in various locations
across NE Alberta. Must have or be willing
to obtain: Limited Company, Commercial
insurance policy; WCB account; Clean Crim-
inal Record; Vehicle suited to perform field
work (truck or van); Tools to perform instal-
lation. Working Conditions: Primarily
outside in weather, also some indoor work,
climbing ladders, working on roofs and
towers (40'). Responsibilities and required
attributes for this position: Mounting equip-
ment on roofs and running cable, self-
directed organization, familiarity with tools,
computer knowledge. 1-866-390-3928,
www.mcsnet.ca

FULL-TIME OILFIELD TRUCK DRIVERS
Shock Oilfield Inc. in Elk Point, AB. is hiring
Coil Operators, Coil Swampers (prefer Class
1, but must have Class 3), Pressure Truck
Drivers, Flushby Operators and Swampers.
We offer health care benefits, scheduled
shifts and competitive wages. Email resume
to cody.shock@hotmail.com or fax to:
780-724-4924.

ANIMAL RESEARCH TECHNICIAN for farm
animals, poultry, small lab animals. For full
job description see: vido.org/careers

FULL-TIME HD TRUCK Technician/HD Truck
Apprentices. Northland Logistics Corp. is
hiring the above positions. We offer
competitive wages, stability, comprehen-
sive benefits and free on-site accommoda-
tions. Please send your resume to:
safety@northlandtank.ca northlandtank.ca

drive with kindersley

Single and Team Drivers
Full-Time, Part-Time & Seasonal Options

- Company Paid FAST Cards
- Health, Dental, Pension and Paid Vacation
- Upgraded Fleet
- Top Miles and Great Pay
- Must have Class 1 A License

We have the freight to keep you moving!

Contact us at 888-878-9585 or email 
driver.recruitment@kindersleytransport.com

EXPERIENCED CLASS 1 DRIVERS wanted 
to haul livestock or gravel. Health plan and 
s a fe t y  b o nu s e s .  Ye a r  r o u n d  wo r k . 
403-625-4658.

CLASS 1A DRIVERS to haul oil in Peace 
River, AB area $400/day, 7 days on, 7 off. 
Accommodation and crew car supplied out 
of Lloydminster. Call Ross 780-872-1849, 
or email rngknight@sasktel.net

OWNER OPERATORS WANTED: DJ Knoll is
hiring Owner Operators to run western
Canada/USA. 306-216-7417, 306-757-4722
ext. 36807, https://my.hirehive.io/canada-
cartage-sys tem/jobs/30760/c lass-1-
drivers-owner-operator-company-local-hwy

FAVEL TRANSPORT is hiring Leased Opera-
tors. Livestock, Bulk, Reefer. Call us at 
306-692-8488, Moose Jaw, SK.

FULL-TIME HEAVY HAUL Class 1 truck
drivers. Northland Logistics Corp. located in
Debolt and Grande Prairie, AB. is hiring
experienced lowbed and heavy haul truck
drivers. Experience with B-trains, equip-
ment hauling, specialized oversize hauling,
multi-wheel configurations. Winch and
oilfield off road experience is an asset. We
offer competitive wages, comprehensive
Health Care benefits and free on-site
accommodations for out of town workers.
Send resumes to: safety@northlandtank.ca
or fax to 780-957-3338. northlandtank.ca

LOG TRUCK DRIVERS WANTED for win-
ter run. Tractor/trailer experience a must. 
Will train for logs. Ph 780-836-2538. Send 
resume to: Albert Greschner Holdings Ltd., 
Box 447, Manning, AB. T0H 2M0

WITH YOUR HELP A CURE WILL 
BE FOUND FOR CROHN’S DISEASE 

AND ULCERATIVE COLITIS

306-664-4420
www.crohnsandcolitis.ca
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Pumpkins were on display recently at the Davison Orchards and Country Village near Vernon B.C.  |  DUANE MCCARTNEY PHOTO

(Reuters) —PotashCorp, which is 
set to merge with Agrium Inc. to 
withstand a fertilizer slump, has 
reported a smaller-than-expected 
quarterly profit and narrowed its 
full-year forecast, pressuring its 
stock.

Potash prices have levelled off 
this year after hitting eight-year 
lows late last year because of low 
crop prices and excessive produc-
tion capacity.

The slump, which has extend-
ed to nitrogen and phosphate 
fertilizers, has led PotashCorp 
to seek consolidation and idle 
capacity.

It said the all-stock merger with 
Agrium, valued at $25 billion when 
it was announced last year, was on 
track for completion by the end of 
the year, forming a new company 
called Nutrien.

New York-listed shares of Potash 
dipped 1.7 percent last week to 
$19.34.

Pressure on PotashCorp stock 
i s  l i k e l y  t o  b e  s h o r t- l i v e d  a s 
i nv e s t o r s  q u i c k l y  t u r n  t h e i r 
attention to the merger, combin-
i n g  t h e  c o m p a n y ’s  f e r t i l i z e r 
capacity with Agrium’s network 
of stores to sell fertilizer and seed 
to farmers, said Brian Madden, 
portfolio manager at Goodreid 
I nv e s t m e n t  C o u n s e l ,  w h i c h 
owns PotashCorp shares.

“The bigger prize is the combina-
tion of the two businesses,” Mad-
den said. 

“(Nutrien) is going to be bigger 
and less volatile.”

India last month approved the 
merger, contingent on Potash-
Corp. divesting stakes in fertiliz-
er companies ICL Israel Chemi-
cals , SQM and Arab Potash Co 
Plc.

PotashCorp should resist using 
the proceeds for further acquisi-
tions in an oversupplied market, 
Madden said.

PotashCorp’s sales volumes 
exceeded expectations, but the 
opening of new mines owned by 
K+S AG  in Saskatchewan and 
EuroChem in Russia will  add 
competition early next year, said 
BMO analyst Joel Jackson.

The company’s third-quarter 
revenue rose 8.6 percent to $1.23 
billion, helped by higher sales vol-
umes and average realized prices 
of potash.

However, the cost of goods sold 
rose five percent in the quarter, 
resulting in a smaller profit.

Net income fell to $53 million, or 
six cents per share, from $81 mil-
lion, or 10 cents per share, a year 
earlier.

PotashCorp tightened its full-
year adjusted earnings to 48 cents 
to 54 cents per share from 45 cents 
to 65 cents.

Excluding items, profit was nine 
cents a share, lower than the 12 
cents analysts expected, according 
to Thomson Reuters. 

CHICAGO, Ill. (Reuters) — When 
Kansas farmer Tom Giessel drove 
over a deer carcass and punctured 
a tire on his combine during har-
vest this fall, he did not have the 
time or cash to fix it. He borrowed 
his neighbour’s tractor to finish.

U.S. farmers are cutting costs any 
way they can to compete with 
cheaper producers in Argentina 
and Brazil. Four years of global over-
supply have pushed down grain 
prices, reduced agricultural reve-
nues and put more expensive pro-
ducers under financial pressure.

In response, U.S. farmers have 
bought cheaper seeds, spent less 
on fertilizers and delayed equip-
ment purchases as they seek to ride 
out the downturn. However, more 
bumper harvest forecasts and ris-
ing energy prices herald another 
tough year for farmers next year.

“The logical thing to do is stop 
farming,” said Giessel, 64, who farms 
about 5,000 acres and has worked on 
the land all of his adult life.

Giessel has cut spending on what 
he can control — seeds, chemicals, 
ferti l izer,  rented land — and 
chewed through his farm’s savings. 
He stands to lose $93 an acre, or 
nearly $15,000, on one corn field 
alone this year.

“My burn rate is a raging fire, and 
I am no different than anyone else 
out here,” he said.

Some farmers have had to sell 

assets to keep afloat. Others have 
gone into bankruptcy.

U.S. farmers have taken another 
hit this year because of rising prices 
of labour, fuel and electricity. 
Those costs together account for 
about 14.5 percent of total expens-
es and are largely out of farmers’ 
control. Interest expenses have 
also risen as banks tighten credit to 
the agricultural sector.

These items were expected to 
push overall costs up 1.3 percent in 
2017, which would mark the first 
year since 2014 that farmers have 
failed to reduce total costs.

Farmers cut $40.20 billion to bring 
total costs down to $350.49 billion 
between 2014 and 2016, according 
to the U.S. Agriculture Depart-
ment’s Economic Research Service.

The downturn in spending has hurt 
farm equipment manufacturers.

Sales in the agriculture division at 
Deere & Co. and CNH Industrial fell 
sharply during 2015 and 2016. 
Deere expects farm equipment 
sales in the United States and Cana-
da to be down another five percent 
this year, and CNH said in July that 
sales in North America were down.

Falls in crop prices have outpaced 
the cuts farmers have made in 
spending.

Corn futures have dropped about 
12 percent during 2017 from 2014, 
while soybean prices are 17 per-
cent lower and wheat has tumbled 

24 percent.
Farmers are looking for bigger 

yields through better seed and pes-
ticide technology to improve their 
ability to compete with their coun-
terparts in Latin America and else-
where. However, they are strug-
gling to afford the expensive latest 
varieties as they tighten their belts.

Hardier seed breeds and rising 
yields have for years boosted U.S. 
farm productivity, but they have 
also contributed to the massive 
oversupply in global grains markets.

Saving money on capital pur-
chases is one thing. But cuts to farm 
inputs — from reducing how many 
seeds are planted to cutting back 
on fertilizer use — will eventually 
hurt productivity, say farmers.

“You find yourself in a Catch-22,” 
said Jeff Fisher, who grows corn and 
soybeans on 1,600 acres in Illinois.

“You just hope the yield won’t be 
hit too bad next year.”

David Miller, who grows corn and 
soybeans on 500 acres in southern 
Iowa, saved about $8 per acre for 
beans and some $20 per acre for 
corn by using cheaper seed.

The risk is that they will produce a 
smaller harvest. Adding to that con-
cern is that after a dry summer, he 
expects his poorest soybean field to 
yield around 20 bushels per acre, 65 
percent off the state average.

Even with the cuts, U.S. farmers 
are still spending more per acre 

than their competitors in Latin 
America.

In Argentina, corn was expected 
to cost slightly less than $200 per 
acre in 2017-18, according to Eze-
quiel de Freijo, an analyst at farm 
association Sociedad Rural’s Insti-
tute of Economic Studies, well 
below the $310 per acre in the 
United States in 2016.

Soy farmers in the Latin Ameri-
can country are spending around 
$115 an acre, compared to around 
$163 in the U.S. last year.

The lower costs have helped Latin 
American producers take market 
share from their competitors in the 
U.S. Brazil and Argentina com-
bined are expected to capture 
nearly 42 percent of the global corn 
export market in 2017-18, up from 
less than 38 percent in 2014-15.

During the same period, the U.S. 
saw its share of global corn exports 
drop to around 31 percent of the 
market from 33.5 percent.

Latin American farmers, like their 
counterparts in the north, are also 
searching for ways to cut costs to 
boost their margins and take more of 
the global market from competitors.

“We are cutting use of fertilizers, 
for example,” said José Fernandes, 
who farms nearly 1,000 acres of soy 
in Brazil’s key Mato Grosso produc-
tion region.

“We have been ‘burning fat’ for a 
long time here on costs.” 

AN ORANGE LOAD 

GRAIN PRICES

U.S. farmers tighten belts as prices drop
World bumper crops are driving down grain prices and no relief is expected next year

MERGER

PotashCorp 
profit 
disappoints as 
merger looms
Share prices are 
dropping but the merger 
is expected to eventually 
bring them up
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ABOVE: A pair of ring-necked pheasant 
roosters move through roadside grasses 
near Frank Lake, east of High River, Alta., 
Oct. 21.  |  MIKE STURK PHOTO

FAR LEFT: A magpie finds a free ride on the 
back of Raven, a standard donkey kept on 
Burro Alley Ranch near Millarville, Alta., Oct. 
11.  |  WENDY DUDLEY PHOTO

LEFT: A male hairy woodpecker tucks into 
the beams on a log home near Priddis, 
Alta., Oct. 2, finding tiny bugs hidden in the 
seams.  |  WENDY DUDLEY PHOTO

Walk on the wild side
Appreciating nature  |  The Prairies are always beautiful, but particularly so in the fall, when the leaves turn colour 
and birds and other wild animals prepare for winter. Here are some snapshots from recent weeks.

A flock of Canada geese take to the sky after basking on a lake in Alberta’s Peace River region Oct. 3.  |  RANDY VANDERVEEN PHOTO



pened to have had disease out-
breaks that year, such as secondary 
infections after a porcine repro-
ductive and respiratory syndrome 
(PRRS) outbreak.

There’s significant pressure for 
farmers to reduce or control the use 
of antimicrobials on farms to con-
trol bacteria, and the use of antimi-
crobials as growth enhancers is 
being reduced, Dr. Rob Bell, chief 
executive officer of Bio Agri Mix, 
told the same meeting, and such 
use will soon be off labels for anti-
microbials.

Wideman said the decision was 
made to conduct a second study 
last year to have a comparison, 
especially with increasing interest 
in antimicrobial use on farms by 
consumers and regulators.

Three farms dropped out in 2016 
because of various circumstances, 
but the number of sows increased 
as farms grew and one operation in 
particular added more of their 
sows to the study.

The study looked at the weight of 
antimicrobials used on the farms. In 
the 2016 study, the amount of pig live 
weight increased and the amount of 
antimicrobial use went down, which 
meant the milligrams of antimicro-
bial use per 100 kilograms of pig 
decreased by 18 percent. 

After the 2014 study, a wrap-up 
meeting was held with producers 
and co-operators, which resulted 
in good conversations about anti-
microbial  management,  said 
Wideman.

“I’m going to say because of 
active engagement in bench-
marking and conversations that 
occurred during and after that 
process, there was a significant 
change in antimicrobials,” he 
said.

Seventy percent of the farms 
decreased their antibiotic use, “just 
from starting the conversation.” 
Some had disease challenges and 
did increase their use of antimicro-
bials.

When the working group looked 
at the farms where antimicrobial 
use increased, eight of 10 of them 
had a disease issue, including 
PRRS, mycoplasma and ileitis. 

“The reality is that health status 
changes in Ontario, and when 
health status changes, one of the 
responses, sometimes the main 
response, is to use antibiotics to 
keep pigs alive,” Wideman said.

The study also looked at the types 
of antimicrobials that were used. 
Class I antimicrobials are those 
that are most important for human 
use. They are increasingly restrict-
ed for use in animals. The study 
showed that the total of Class I 
antibiotics used on the more than 
30 farms was low.

“it’s not tens or hundreds of 
thousands of kilos of Class I anti-
microbials, not by a long shot. It’s 
almost a rounding error away from 
zero, when we look at the whole 
antimicrobial use in this study,” he 
said.

““That’s a good news story.”
He said he also believes farmers 

understand the value of Class I 
antimicrobials and made deci-
sions based on appropriate use.

The study was conducted using a 
confidential, web-based assess-
ment tool developed by Boehring-
er Ingelheim. Wideman said the 
tool, call Compass, is scalable for 
many different uses in benchmark-
ing antimicrobial use. 
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BY JOHN GREIG
FREELANCE WRITER

Ontario hog farms that partici-
pated in a voluntary antimicrobial 
benchmarking project reduced 
their use of antimicrobials by 18 
percent over two years.

The results of the Ontario Pork 
Industry Council study show what 
can be done when farmers actually 
know their antimicrobial use and 
the practices of their peers, says Dr. 
Greg Wideman, a veterinarian with 
South West Ontario Veterinary 
Services. 

He presented the results of the 
2016 study at the Ontario Swine 
Health Advisory Board’s annual 
Big Bug Day. A similar study was 

conducted in 2014.
“We have demonstrated that a 

voluntar y,  antimicrobial  use 
benchmarking project, based on 
producer interest, goodwill and 
engagement, is feasible, accept-
able, it’s producing high quality 
results that we can take back to the 
farm and turn into action,” Wide-
man said.

The study involved 700,000 
Ontario finisher pigs from more 
than 30 farms in each year.

It was started in 2014 to try to figure 
out how much antimicrobials were 
needed to raise a pig in Ontario.

The range of antimicrobial use 
was significant in the 2014 study, 
ranging from almost non-existent 
to extremely high in farms that hap-

HOGS

Study shows farmers are reducing antimicrobial use

There’s significant pressure for farmers to reduce or control the use 
of antimicrobials on farms to control bacteria.  |  FILE PHOTO

Western
F I N A N C I A L  G R O U P

Checkup



duction … so those breeds that we 
have tend to be a coarser, lighter 
fleece.

“It’s not carpet wool. It’s still a 
clothing type wool for blankets, 
sweaters, hand knitting yarns or 
coating fabrics, so it’s well suited to 
those types of applications.”

He said there are good dual-pur-
pose breeds in Canada, and wool 
growers try to encourage use of 
those that produce good fleece as 
well as meat, “but it’s up to the pro-
ducer at the end of the day.”

Sheep numbers have been falling 
in Western Canada in recent years, 

but Bjergso said that hasn’t greatly 
affected the wool growers co-op. 

He speculated the West could see 
a drop in production this year 
because of a dry summer and 
resulting higher feed expenses.

“Last year we had some slippage 
but we think it was mainly due to 
drought conditions in Eastern 
Canada, expensive feed, high cull 
ewe prices, which meant that pro-
ducers could cull quite rigidly. It 
appears that’s what happened.”

CCWG president David Mastine 
was asked about the effect of a split 
among Canadian sheep producers 

last year, which saw formation of 
the National Sheep Network when 
Alberta,  Ontario and Quebec 
groups split from the Canadian 
Sheep Federation.

Mastine said the wool growers are 
not taking sides in the matter, but 
“we want to see a national voice.”

Bjergso echoed that sentiment in 
a later interview.

“We feel it’s very important for the 
industry to have a unified voice that 
represents Canadian producers 
from coast to coast. That’s the man-
date that we have. 

“I’m not sure how we’re going to 

achieve that, but certainly that has 
to be the end result because gov-
ernment is only going to look for 
one unified voice.”

CCWG members at the annual 
meeting also attended the grand 
opening of a new 14,000 sq. foot 
facility east of Lethbridge. 

The Lethbridge facility used to be 
in the city’s downtown, but the age of 
the building and limited parking 
were challenging in recent years. The 
former building has been sold to the 
Long and McQuade music store.

barb.glen@producer.com
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BY BARB GLEN
LETHBRIDGE BUREAU

The Chinese government is mak-
ing new uniforms for its military 
and government workers, but 
those garments won’t contain 
much Canadian wool.

However, such large quantities of 
wool needed for this project could 
affect other parts of the wool mar-
ket, said Canadian Co-operative 
Wool Growers general manager 
Eric Bjergso.

“Unfortunately, our fine wool 
production is such a small percent-
age of our clip that some of it might 
be, but our volume of that wool 
unfortunately is not high, so I don’t 
expect we’ll see too much Canadi-
an wool in the Chinese uniforms,” 
he said after the co-op’s general 
meeting Oct. 21.

“Most of the fine wool they’re 
using is finer that what our fine 
wool is. It will be 21 micron and 
finer, and our fine wool is mostly 
between 22 and 25 micron.”

Bjergso made his ninth trip to 
China in September to attend the 
annual Nanjing Wool Market Con-
ference and sold several containers 
of graded Canadian wool.

“It’s been a little tough to sell into 
that market the last 18 months,” he 
said.

“I didn’t have high expectations 
just because of the way the market 
was for the coarse wools, but we did 
better than I thought. So that was, I 
hope, a good sign that the coarser 
wool market is on the rise.”

In his report to members, Bjergso 
said there is a major difference in 
price between coarse and fine 
wool. Record prices have been 
achieved in the past year for the lat-
ter type of 22 micron and finer. 

He said international branding of 
Merino wool, along with new prod-
ucts that blend wool with synthet-
ics, are likely reasons.

“The broader crossbred wool 
market has struggled the past 18 
months, and to this point in time 
has not been able to ride the coat-
tails of the rising fine wool market,” 
Bjergso said in his report. 

China, which accounts for 63 per-
cent of exports from the five top 
wool exporting countries, is the 
price setter, and it has a surplus of 
coarse wool products.

Canadian sheep producers tend 
to focus on breeds with dual pur-
pose: meat as well as wool. Many of 
those breeds produce coarser 
wool, Bjergso said.

“The bulk of the Canadian clip 
would be between 29 and 35 
micron because the breeds that we 
have here, everybody is primarily 
focused on commercial lamb pro-

SHEEP SECTOR

Chinese wool demand unlikely to help Canada
The big demand is for fine wool production, but Canadian farmers tend to produce a coarser product

 

We feel it’s very important for 
the industry to have a unified 
voice that represents Canadian 
producers from coast to coast. 
That’s the mandate that we 
have.

ERIC BJERGSO
CANADIAN CO-OPERATIVE WOOL GROWERS

Your pre-seed spray opportunity 
disappeared in the mud, and now 
you’ve got to seed 1,280 acres of 
canola into weedy territory. 
You can wait to work, or you can get to work.

ALWAYS FOLLOW GRAIN MARKETING AND ALL OTHER STEWARDSHIP PRACTICES AND PESTICIDE LABEL DIRECTIONS. Details of these requirements 
can be found in the Trait Stewardship Responsibilities Notice to Farmers printed in this publication. ©2017 Monsanto Canada, Inc.
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BY ASHLEY ROBINSON
COMMODITY NEWS SERVICE CANADA

WINNIPEG — Winter cereal 
acres are down following concerns 
in September about seeding in dry 
conditions, but crops seeded in 
Western Canada are in good shape 
heading into winter.

“Very little moisture is required in 
the fall to get that seed to germinate 
and start growing, especially if it’s 
been seeded shallow,” said Aman-
da Swanson, a southern Saskatch-
ewan winter wheat agronomist 
with Ducks Unlimited.

The final crop report from Mani-
toba Agriculture, released Oct. 16, 
said germination and stand estab-
lishment of winter cereal crops was 
good, but seeded acres were down 
across the province.

Mid-September reports from 
southern Saskatchewan and Alber-
ta said limited acres of winter cere-
als had been seeded because of dry 
conditions. A brief reprieve hap-
pened in the second half of Sep-
tember as rain fell.

“We always recommend guys to 
seed first and then usually the rains 
will come,” Swanson said.

“Even if the rains don’t come and 
it doesn’t germinate in the fall, it 
will germinate, come up in the 
spring time.”

If moisture doesn’t come until 

spring, it doesn’t mean the crop 
won’t come up, Swanson said, add-
ing it will just act more like a spring 
wheat than a winter wheat.

Farmers in Western Canada 
seeded 535,000 acres of winter 
wheat last fall, eventually harvest-
ing 398,000 acres, according to 

Statistics Canada. Prairie produc-
tion came in at 546,400 tonnes, 
which was well below the 1.02 mil-
lion tonnes grown in the previous 
year.

Swanson has been speaking to 
producers across southern Sas-
katchewan, and those who seeded 

winter cereals have said germina-
tion is at the two-leaf stage — the 
three-leaf stage is ideal.

“(The) seeding date didn’t really 
make a huge difference this year 
just with the conditions being so 
dry,” she said.

“The crop stages for the majority 

are at the same stage across the 
board regardless.”

However, Swanson has heard 
from colleagues in northern Sas-
katchewan that the situation is dif-
ferent with the area not having 
been as dry.

“There were lot of unseeded acres  
in the north, and guys had fields 
that they wanted to get back into 
production and they were going to 
seed (them to) winter wheat,” she 
said.

Swanson is estimating that while 
winter cereal acres seeded in 
southern Saskatchewan may be 
down, they could have increased in 
the north, balancing it all out.

In Manitoba, Jake Davidson, 
executive director of Winter Cere-
als Canada, is waiting for numbers 
from Statistics Canada on seeded 
acres to be released, but from what 
he has heard he thinks crops are 
doing well.

“It just stayed warm so long for 
people. We had people (seeding 
on) chem fallow, stubble, and 
their crops are up excellent,” he 
said.

Some directors with Winter Cere-
als Canada are based in western 
M a n i t o b a ,  a n d  f r o m  w h a t 
Davidson has heard from them, he 
thinks winter cereal acres seeded 
north of the Trans-Canada High-
way should be good.

CEREALS

Winter cereal outlook better than anticipated
Producers urged to seed winter wheat even if it’s dry because enough moisture should fall to help the crop

Winter wheat acres were down in some parts of Western Canada this year because of dryness concerns, 
but wetter conditions in other areas saw a surge in the crop.  |  FILE PHOTO

BY SHELLEY TOMLINSON
FREELANCE WRITER

A study of drainage issues was 
recently completed in Delta, B.C. 
Researchers from the University of 
B.C. took part in the study.

“The project really came about 
through the work that the climate 
action initiative spearheaded,” said 
Sean Smukler, an assistant professor 
at UBC.

According to Smukler, regional 
assessments of potential climate 
change impact were done across 
the province.

“When they did their regional 
assessments, Delta’s drainage 
issues were flagged. Then they actu-
ally hired us to do an initial assess-
ment of what the producers in Delta 
currently understand of their own 
drainage management issues.”

T h e  m a i n  o b j e c t i v e  o f  t h e 
research project was to look at dif-
ferent methods of dealing with 
drainage.

Many producers in the region 
have their spacing at 30 feet or 
greater and the researchers put the 
spacing at 15 feet.

“We found an improved perfor-
mance at that smaller spacing,” 
said Smukler.

“Also, we saw an improved per-
formance of a grassland set aside 
with that drainage system. The idea 

being, in the process of installing 
trial drainage, producers would 
actually pull their land out of pro-
duction for a year or more until that 
drainage system really gets estab-
lished. We did see some benefits 
from that.”

The study illustrated some of the 
knowledge gaps.

“This is one of those rare instanc-
es where research follows nicely 
from what stakeholders are inter-
ested in knowing more about, so 
we developed this project and 
proposed it for the farm adaptation 
initiative program, which basically 
is being facilitated by the climate 
action initiative,” he said.

Twenty-six fields across Delta 
were surveyed for the project.

“We looked at fields that had 
drainage systems with pumps and 
fields that had no systems at all,” 
Smukler said.

According to the research, during 
the key periods they were looking 
at, the drainage systems were not 
that effective.

“So, if farmers are to anticipate a 
future where precipitation patterns 
are going to be more intense and 
more erratic, they’re definitely 
going to need to invest in improv-
ing their drainage infrastructure or 
else their ability to work in those 
critical shoulder seasons is going to 
be reduced dramatically.”

DRAINAGE

B.C. study finds ineffective farm 
drainage in Lower Mainland

Researchers found improved results in grassland 
fields that were pulled out of production for a year or 
more until the drainage system was fully established.

The Ultimate Rocky Experience is where equipment, 
service and technology converge. 
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LET THE BIDDING BEGIN!
It’s as easy as...

To register or bid go online to 
www.producerauction.com 

or call toll-free  1-800-310-9315
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ADDITIONAL INFORMATION

The Producer Online Auction gives 
you a chance to cash in on some 
great deals! Simply complete the 
registration form and bid on those 
items you’d love to own. You must 
be at least 18 years of age. 

Browse the many items we have 
available in the Auction. When 
you see an item you have to have, 
place a bid online or by phone.

Check the website often as 
new items will be added. Keep 
an eye on items you want to 
purchase so you don’t get 
outbid. 

1 2 3

The Western Producer Fall Auction begins Thursday, November 9, 2017 at 9 a.m. and ends Monday, November 20, 2017 at 9 p.m. sharp (CST)!
Remember, in order to be the winning bidder, your bid must meet or exceed the reserve bid. 
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Please check back to the website throughout the auction for any last minute updates and changes. Keep an eye on items you want to purchase so you don’t get outbid. 
Don’t forget you can also place a PROXY BID (Your Best Bid) and our system will do the rest for you! Simply enter the highest bid you wish to place for an item into the bid fi eld then click submit and you’re done - our system will do your 

bidding for you up to the maximum amount you have entered. 
The Auction closes on Monday, November 20, 2017 at 9:00 PM Sharp (CST)! 

In the days following the auction Winning Bidders will be notifi ed by e-mail and telephone to make arrangements for item payment and pickup! 

THOUSANDS OF DOLLARS IN MERCHANDISE UP FOR BID!

THIS IS AN ONLINE AUCTION EVENT ONLY.

These are only a few of the items available in our online auction. 
Please visit our auction website to view all items. 
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STARTS
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9TH

Heartland SP6000 Multi-Fuel
Stove Package

SP6000 Multi-fuel Grain & Pellet 
Stove & Complete Installation 
Package: Modular 36 in. x 36 in. 
Ceramic Tile Hearth Pad in Canyon 
or Desert with Micore 300, Bobcat 
Ash Separator, Ash Vac Tool Kit and 
Out & Up Multi-fuel Direct Vent Kit 
Full Details at www.noutilitybills.
com/Heaters/Grain/Breckwell/
BreckwellSP6000.html FOB 
Athabasca, AB. Winning bidder must 
make arrangements for pickup or 
shipping by 12/22/2017

Wild Rose Hydronics

780-628-4835

www.noutilitybills.comItem #

301 Tower Road South
Athabasca, AB 

127

$4,712SELLING
PRICE

OPENING
BID

$471

4600L Meridian Double Wall
Ag Turnkey Package

Unique to Wetaskiwin Co-op, this 
Meridian turnkey package features: 
Meridian 4600L Double Wall Tank, 
fill Rite FR701V pump, fill Rite 807C 
Meter, filter, 20 ft x 3/4 inches  arctic 
hose, automatic nozzle, drip pot, 
hose re-tractor, level gauge, dip 
stick, standard skid. Call John for 
delivery options 780-352-9155.

Wetaskiwin Co-op Assoc Ltd

780-352-9121

www.wetaskiwincoop.comItem #

4707 - 40 Ave.
Wetaskiwin, AB 

212

$7,775SELLING
PRICE

OPENING
BID

$744

Agrimatics Libra Weighing System

Agrimatics Libra connects to any 
grain cart scale and automatically 
records the weight that leaves 
the cart and adds that weight to 
your field total, truck total and 
destination. Libra cart app is easy 
to use and is intuitive to any cart 
operator. State of the art, wireless 
technology that is compatible with 
Apple products and Android. 
FOB MacGregor, MB.

Triple Star Mfg.

204-685-2045

www.triplestarmfg.caItem #

Box 149
MacGregor, MB 

116

$2,600SELLING
PRICE

OPENING
BID

$260
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Inline Chlorination System
Eliminates iron, iron staining, 
rotten egg odor, bad taste, coliform 
bacteria, e-coli, manganese 
(black slime). System includes 
90 gal retention tank, well-pro 
dry pellet chlorinator, 1/2 horse 
power repressure pump, 7 gallon 
draw down pressure tank, 10/54 
multi-media filter is additional. 
Shipping is FOB The Water Clinic, 
Saskatoon, SK.

The Water Clinic

306-242-2561

www.thewaterclinic.comItem #

850 - 47th St. E.
Saskatoon, SK 

390

$8,995SELLING
PRICE

OPENING
BID

$900

23.1x26 12 ply R3 Tires- Set of 2

23.1 x 26 12 ply, R3 tires. 
Set of 2. Storage fee 
applies for any items 
left two weeks after 
purchase. 

FOB Allan, SK.

Item #596

$2,100SELLING
PRICE

OPENING
BID

$210

Combine World

306-257-3800

www.combineworld.com

Highway 16 East
Allan, SK

IH Vertical Unload Auger Gearbox
fits 2388-1640

IH vertical unload auger 
gearbox fits 2388-1640 
(1347336c2). Available 
July 2017. 

Storage fee applies for 
any items left two weeks 
after purchase. 

FOB Allan, SK.

Item #676-678

$1,595SELLING
PRICE

OPENING
BID

$160

Combine World

306-257-3800

www.combineworld.com

Highway 16 East
Allan, SK

12’ x 14’ Shed
This custom professionally built 
gable shed features: 5’ Barn Style 
Wood Doors, 30 inches  x 30 inches 
Sliding Window, 30 inch x 30 inch 
Fixed Window, Wood Siding and 
Shingles, 12’ x 14’. Call the Project 
Centre for delivery options 780-
361-6188.

Wetaskiwin Co-op Assoc Ltd

780-352-9121
www.wetaskiwincoop.comItem #

4707 - 40 Ave.
Wetaskiwin, AB

213

$5,299SELLING
PRICE

OPENING
BID

$530

Watermark Beach Resort 
Vacation & Golf Package

3 nights accommodation in a two 
bedroom lake front suite for four 
people at the beautiful Watermark 
Beach Resort in Osoyoos BC and eight 
rounds of Golf including power cart 
at Osoyoos Golf and Country Club. 
Osoyoos Golf Club has two beautiful 
18 hole Courses. In Addition, a $50.00 
credit for the Watermark Restaurant 
& Patio. Please indicate certificate 
use when booking. Original certificate 
must be presented at check-in.

Watermark Beach Resort

250-495-5500
www.watermarkbeachresort.comItem #

P.O. Box 700 - 15 Park Place
Osoyoos, BC 

160

$2,237SELLING
PRICE

OPENING
BID

$224

PowerPak 20 Granular 
Starter  Fertilizer

12 - 2000 lbs Bags, your choice of 8-18-18 
OR 8-34-8 P-K-S blends Approx 20lbs per 
acre does 1200 acres. Powerpak Granular is a 
premium PKS Blend fortified with full spectrum 
of Micronutrients. Our proprietary granular 
micronutrients are complexed which protects 
them from being tied up in the soil meaning 
our nutrients move both laterally & vertically 
in the root zone, finding the roots vs root 
interception Far less material per acre is needed 
to correct nutrient deficiency. Less bulk saves 
you time and money! For Further Information 
on application call Greg at Power Rich Corp 
1-800-491-8984 or visit www.powerrich.com 
FOB Winnipeg. Tax Exempt. Price adjustment 
available on custom blends Bulk pricing 
available. Call Greg 1-800-491-8984.

Power Rich Corporation

1-800-491-8984

www.powerrich.comItem #

Unit B 1865 Borrows Ave
Winnipeg, MB 

202 & 206

$21,260SELLING
PRICE

OPENING
BID

$2,126

NEW Dimo’s Model 919® Automated 
Moisture Tester

The fastest Model 919® EVER! No temperature 
measurement or conversion charts required. 
Tests Hot and Cold Grain at temps. above & 
below the paper charts. Commodity is selected, 
Sample is pre-weighed & grain is dumped in the 
tester by the user. Same ACCURATE Model 919® 
results are displayed on a large easy to read liquid 
crystal display. Displays sample Temperature, 
Dial Drum reading & Percent Moisture for quick 
comparison to a classic or regular Model 919®. 
USB port for logging of data from each individual 
test for later viewing in Excel Spreadsheet. RS-
232 Printer port for optional printer. Completely 
portable with optional battery pack for use in 
the field. Developed, Manufactured & Serviced in 
CANADA! 2 year warranty. FOB Winnipeg, MB.

Dimo’s Labtronics

204-772-6998

www.halross.comItem #

12 Bangor Ave
Winnipeg, MB 

111

$2,650SELLING
PRICE

OPENING
BID

$265

TM - Agricultural 2500-Acre Package

TM- Agricultural is a proprietary 
formulation that is applied to the 
plant and the soils existing micro-
organisms. It helps to stimulate 
strain of beneficial microbes that 
have been dormant, helping to 
increase and activate bacteria in the 
soil. For more information contact 
us at 780-469-9066 Best Farming 
Systems.

Best Farming Systems

780-469-9066

www.bestfarmingsystems.comItem #

9610 - 39 Ave
Edmonton, AB 

214

$26,250SELLING
PRICE

OPENING
BID

$2,625

25’ Case IH 1010-1020 and Agco 400-
7200-8200 Hart Carter Reel Kit

25’ Case IH 
1010/1020 & Agco 
400/7200/8200 Hart 
Carter reel kit includes 
6 batts. 

Storage fee applies 
for any items left two 
weeks after purchase. 

FOB Allan, SK.

Item #761

$1,650SELLING
PRICE

OPENING
BID

$165

Combine World

306-257-3800

www.combineworld.com

Highway 16 East
Allan, SK

Meridian 1620 Multi Purpose Fertilizer Bin

4119 Bushel, 136 MT tonne; Multi-
purpose grain, seed, feed and fertilizer 
bin.  4845 cubic feet, 34’ high.  This 
bin has 8 – 4x6 HSS legs, 40 degree 
bottom cone.  Comes with a HD double 
5x7 steel skid base, 8x8 poke hole, 3 
view glasses and a bottom manway. 
Powder coated inside and out.  
Delivery included in Alberta, 
Saskatchewan and Manitoba. 
(Additional freight may apply to the 
Peace Region in Alberta.)

Meridian Manufacturing Inc

1-800-830-2467

www.meridianmfg.comItem #203

$26,765SELLING
PRICE

OPENING
BID

$2,676

Never Spill Spout Auger 
Hopper Mover with 2 Remotes

Four wheel drive electric auger mover for 10 inch & 13 inch augers. 
Electric motors with gearboxes; Connecting shaft to make hopper 
mover four wheel drive; Wiring direct to tractor battery; Disconnect 
to unplug harness. Comes with two remote controls.
Shipping is included.

Item #1213

$1,069SELLING
PRICE

OPENING
BID

$107

Never Spill Spout Inc

1-866-860-6086

www.neverspillspout.com

42136 Manning Rd.
Ile Des Chenes - East, MB

JD 9400-9500-CTS-CTSII 
Straw Chopper Assembly

JD 9400/9500/CTS/
CTSII straw chopper 
assembly. Fine cut. 
Storage fee applies 
for any items left two 
weeks after purchase. 
FOB Allan, SK.

Item #588

$3,995SELLING
PRICE

OPENING
BID

$400

Combine World

306-257-3800

www.combineworld.com

Highway 16 East
Allan, SK
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Berg’s 20’ Grain Box

New Berg’s 20 ft Grain Box 
(Box only) with tarp, lighting, 
switching installed, ladders and 
mud flaps supplied. Choose your 
color (Red extra)  
Installation available.
FOB Winkler, MB.

Berg’s Trailers

204-325-5677

bergstrailers.comItem #

550 George Avenue
Winkler, MB 

120

$12,800SELLING
PRICE

OPENING
BID

$1,280

Apollo Grain Probe Unit

Apollo Grain Probe, 8 feet long. 
Sample 8 feet of the bin with one 
probe; sufficient capacity for a 
testable sample. One probe gives 
test sample. The handle is bent 
to hook on to a ladder. Light and 
easy to handle with all metal 
construction. New Product - tried 
and tested. Similar models $600. 
FOB Saskatoon, SK.

Apollo Machine

306-242-9884
www.apollomachineandproducts.comItem #

2502 Millar Ave
Saskatoon, SK 

350-351

$289SELLING
PRICE

OPENING
BID

$29

JD 600 R/F Header Knife Drive

JD600 R/F header knife drive 
(PN: DE19785). 

Storage fee applies for any 
items left two weeks after 
purchase. 

FOB Allan, SK.

Item #539

$3,495SELLING
PRICE

OPENING
BID

$350

Combine World

306-257-3800

www.combineworld.com

Highway 16 East
Allan, SK

Orbit Trac Reel Kit 
for Case IH 1010- Case IH 1020

Orbit Trac reel kit for Case IH 1010 (s/n JJC020001-
JJC0300000) /Case IH 1020 (s/n jjc0215001-
JJC0315000) 22 ft & longer. Can be modified to fit 
other headers. Storage fee applies for any items left 
two weeks after purchase. FOB Allan, SK.

Item #743

$3,495SELLING
PRICE

OPENING
BID

$350

Combine World

306-257-3800

www.combineworld.com

Highway 16 East
Allan, SK

42’ x 60’ - 16’ Post Frame
Farm Shop

Building Specs: 4 ply laminated 
2 inch x 6 inch posts 6’ o/c, 
engineered trusses 3.5/12 pitch, 
6’ o/c, 1 man door, 1-20’x14’ T150 
overhead with chain operator. 
Galvanized roof. Coloured walls 29 
gauge metal. Delivery & install not 
included.

CIA Buildings Ltd.

780-939-3328

www.ciabuildings.comItem #

55004 Range Road 251
Sturgeon County, AB 

220

$27,750SELLING
PRICE

OPENING
BID

$2,775

Can Pro Farms 2017 Alfalfa Pellets 
(Dehy)

We produce Dehy alfalfa 
pellets that are a very 
efficient feed for livestock as 
they minimize waste, reduce 
freight costs, and handle 
like grain. Our pellets are 
10% max moisture, 17% min 
protein, 30% max crude fiber, 
28% ADF, 42% NDF, 65% 
TDN. Full analysis provided. 
FOB Arborfield, SK.

Can Pro Farms Ltd

306-222-3258

www.canprofarms.caItem #

Box 278
Arborfield, SK 

165

$10,600SELLING
PRICE

OPENING
BID

$1,060

Allen Leigh Wireless WiFi 20X IP PTZ 
Camera Kit with 16Ch NVR

20X zoom IP PTZ pan tilt zoom 
camera comes complete with 2 X 
outdoor WiFi Bridges Range over 
3KM line of site, power boxes, 30 ft 
power &  Network cables,  This IP 
PTZ camera will assist in keeping 
your Farm Secure with the Long 
range IR LEDs and with Remote 
access via your smart phone if you 
have internet at your farm. You can 
add up to 16 cameras on this system 
in the future. Please Contact us for 
more info on this. FOB Brandon, MB.

Allen Leigh Security & Communications

204-728-8878

www.allenleigh.caItem #

545 Assiniboine Ave.
Brandon, MB 

156

$2,330SELLING
PRICE

OPENING
BID

$233

Legend S. A. Dual Loop Air Drill Rate 
and Blockage Monitor

By connecting to the drill’s 
sectional control system, no block 
or rate alarms will occur for inactive 
sections. THE LEGEND ADVANCED  
Wi-fi Section Aware Dual Loop 
System comes with twelve 1 inch 
sensors, Android® tablet, tablet 
RAM mount and cables for a 12 
manifold toolbar. ISOBUS option 
is available.  

FOB Saskatoon, SK. 

sales@agtron.com

Agtron Enterprises Inc

1-800-667-0640

www.legendsensor.comItem #

242 Robin Crescent
Saskatoon, SK 

333

$4,857SELLING
PRICE

OPENING
BID

$487

5000 US Gallon Upright Tank
Standard Options: Lifting / tie 
down lugs; Liquid densities put 
o 20 lb. per gallon; 16 inch lid 
with 4 inch breather; two 3 inch 
bolt on bulkhead (Fill-discharge-
recirculating); Siphon Tube; Ribbed 
Design; UV stabilizer protected; 
Heavy duty design; FDA and food 
grade approved polyethylene and 
10 year warranty. 

All Items FOB Aberdeen, SK.

Hold-On Industries Inc.

306-253-4343

www.hold-onindustries.comItem #

Box 430
Aberdeen, SK 

840-841

$4,200SELLING
PRICE

OPENING
BID

$900

12’x16’ Knotty Pine Cabin
Knotty Pine Cabins 12x16 ft. Shell 
Package Includes: All pre-assembled 
2x6 wall panels; Scissor trusses; Two 
40 inch x 40 inch thermo pane slider 
windows and one Solid 36 inch entrance 
door; Metal exterior roof (colour options 
available); All hardware for assembly 
and Easy to follow instruction manual. 
12x16 ft. Cabin Options Included: 12x16 
ft. Floor Package: includes 2x8 joists, 
3/4 inch plywood and 4x6 treated skids; 
12x6 ft. Loft Package with ladder and 
rails; 4 ft. Front Roof Extension; 12x6 
ft. deck and rails; Two 36 inch x 36 inch 
thermo pane slider windows and floor 
and roof insulation package.

Knotty Pine Cabins Inc.

780-484-2224

www.knottypinecabins.caItem #

12720 126 Ave
Edmonton, AB 

207

$20,515SELLING
PRICE

OPENING
BID

$2,052

4600L Meridian Double Wall Ag Tank
4600L Meridian Double Wall Ag 
Tank. As an industry leader in tank 
design, this Meridian Double Wall 
Ag duty tank features: CAN-ULC 
S601-07 Approved, heavy gauge 
steel construction, lifting lugs, 
two fully welded tank saddles, 
emergency vents, spare fittings 
ports, Meridian’s premium powder 
coat finish, 100% secondary 
containment. Call John for delivery 
options 780-352-9155.

Wetaskiwin Co-op Assoc Ltd

780-352-9121

www.wetaskiwincoop.comItem #

4707 - 40 Ave.
Wetaskiwin, AB 

211

$3,825SELLING
PRICE

OPENING
BID

$363

25’ HB SP25 Hart Carter Reel Kit 
Includes 6 Batts

25’  HB SP25 Hart 
Carter reel kit includes 
6 batts. 

Storage fee applies 
for any items left two 
weeks after purchase.

FOB Allan, SK.

Item #759-760

$1,650SELLING
PRICE

OPENING
BID

$165

Combine World

306-257-3800

www.combineworld.com

Highway 16 East
Allan, SK
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8” Aluminum Hopper Augers c/w 200 Series 
Wireless Remote to fit 31-39’ Trailer

Michels Hopper Augers, 
complete with R200 
Integrated Wireless 
Remote for 8 inch 
aluminum system for 
two hopper trailer up 
to 39 ft. 

FOB St. Gregor, SK.

Michels Industries

306-366-2184

www.michels.caItem #

Box 119, Hwy. # 5
St. Gregor, SK 

821

$5,585SELLING
PRICE

OPENING
BID

$1,100

Meridian Platinum Fuel Express Trailer

Meridian’s Platinum Fuel Express trailer with its large capacity of 3,750L, along 
with its high volume 40 gallon/minute fuel pump & 50’ of 1” hose/auto nozzle on a 
retractable hose reel makes refueling equipment in the field quick and easy. Also comes 
equipped with a 208L DEF System (diesel exhaust fluid) which includes the tank, 12 
volt pump & 25’ of 3/4” hose/auto nozzle on a retractable hose reel as well. Registered 
with Transport Canada as a UN Standard Mobile IBC. Delivery included to Alberta, 
Saskatchewan and Manitoba. Item may not be exactly as illustrated.

Meridian Manufacturing Inc

1-800-830-2467

www.meridianmfg.comItem #201

$24,000SELLING
PRICE

OPENING
BID

$2,400

Dimo’s Model 919® 
Moisture Tester w/Case

The industry standard for grain 
moisture testing in Canada for 
more than 50 years. This complete 
moisture meter kit includes the new 
storage/transport case with the 
Model 919® Moisture tester and 
500 x 0.1 g digital scale. Comes with 
thermometer, AC adapter, book of 
charts and 9 volt external battery 
clip. 2 year warranty on tester and 
scale. FOB Winnipeg, MB.

Dimo’s Labtronics

204-772-6998

www.halross.comItem #

12 Bangor Ave
Winnipeg, MB 

110

$1,299SELLING
PRICE

OPENING
BID

$130

Devloo Rotating Mud Scrapers

Get an earlier start this spring 
with Devloo Roto Mud Scrapers! 
Keep the packer wheels clean 
to maintain consistent seed 
and fertilizer depth for even 
germination. Uniform growth 
will be a benefit throughout 
the full season. 40 scrapers. 
Watch our video and read our 
testimonials on our website 
www.rotomudscrapers.com FOB 
Somerset, MB.

Devloo Roto Mud Scrapers

204-825-7655

www.rotomudscrapers.comItem #

Box 272
Somerset, MB 

126

$4,560SELLING
PRICE

OPENING
BID

$456

28LX26 14 ply R2 Tires, 
Deep Lug Set of 2

28LX26 14 ply, R2 tires, deep 
lug. Set of 2. 

Storage fee applies for any 
items left two weeks after 
purchase. recycling fee of $25/
tire. 

FOB Allan, SK.

Item #736-737

$3,395SELLING
PRICE

OPENING
BID

$340

Combine World

306-257-3800

www.combineworld.com

Highway 16 East
Allan, SK

Full-Bin Super Sensor

Never climb a bin again. Equips your 
auger to sense precisely when the 
bin is full. Fits any auger or conveyor. 
FOB Unity, SK.

Item #306-307

$779SELLING
PRICE

OPENING
BID

$78

Brownlees Trucking Inc

306-228-2971

www.fullbinsupersensor.com

Box 1172
Unity, SK 

Allen Leigh Wireless 22X PTZ 
CowCam Kit

22X zoom pan tilt camera comes 
complete with outdoor rated 
transmitter, power boxes, 30 ft 
power & video cables, controller & 
receiver. Calving will be easier with 
fewer trips to the barn, allowing 
for more hours of sleep. System 
includes everything you need to 
view from any TV. Max range 1KM. 
FOB Brandon, MB.

Allen Leigh Security & Communications

204-728-8878

www.allenleigh.caItem #

545 Assiniboine Ave.
Brandon, MB 

136-137

$2,110SELLING
PRICE

OPENING
BID

$211

Case Aim - Sharp Shooter or Original 
Air Bubble Jet Voucher

Set of nozzles for typical 100’ 
sprayer, 60 tips, your choice 
of Case Aim, Sharp Shooter 
or original air bubble jet 
nozzles. Superior coverage 
with uniform droplet size 
and reduced drift! Shipping 
included.

ABJ Agri Products

204-724-4519

www.abjagri.comItem #

49 Cherry Cres
Brandon, MB 

1217-1226

$659SELLING
PRICE

OPENING
BID

$66

TM- Agricultural 2000 Acre Package

TM-Agricultural is a proprietary that 
is applied to the plant and the soils 
existing micro-organisms. It helps to 
simulate strain of beneficial microbes 
that have been dormant helping to 
increase and activate bacteria in the 
soil. For more information contact us 
at 780-469-9066.

Best Farming Systems

780-469-9066

www.bestfarmingsystems.comItem #

9610 - 39 Ave
Edmonton, AB

215

$21,000SELLING
PRICE

OPENING
BID

$2,100

The Legend Dual Loop Air Drill Rate 
and Blockage Monitor

Get Legendary performance 
from your double-shoot air drill 
by detecting high/low/no seed 
rates. THE LEGEND BASIC Wi-fi 
Dual Loop System comes with 
twelve 1 inch sensors, Android® 
tablet, tablet RAM mount and 
cables for a 12 manifold toolbar. 
ISOBUS option is available. 

FOB Saskatoon, SK. 

sales@agtron.com

Agtron Enterprises Inc

1-800-667-0640

www.legendsensor.comItem #

242 Robin Crescent
Saskatoon, SK 

329

$4,027SELLING
PRICE

OPENING
BID

$403
PowerRich Ready Phos 2-16-5 Foliar 

Liquid Fertilizer
TWO - 1000L Totes, Ready to use 2-16- 5 
ReadyPhos with Micros, Zinc-0.10%, 
Iron/Fer-0.20%, Manganese-0.10%, 
Copper -0.10%, Boron-0.04%. 3-5L/
acre Premium PowerRich Top Dress 
foliar for STRONGER PODDING and 
LONGER FLOWERING, HEAVIER 
PLANTS WITH HIGHER PROTIEN 
Can also be use with other chemical 
applications. For Further Information 
on application call Greg at Power Rich 
Corp 1-800-491-8984 or visit www.
powerrich.com FOB Winnipeg. Tax 
Exempt. Price adjustment available on 
custom blends Bulk pricing available.

Power Rich Corporation

1-800-491-8984

www.powerrich.comItem #

Unit B 1865 Borrows Ave
Winnipeg, MB 

205

$6,680SELLING
PRICE

OPENING
BID

$668

Fire Fighting Unit

250 gallon Fire Fighting Unit 
SMF250FG120GH. Model Ranger 
with Honda GX 160 engine. 5.5 
HP, 80 inches L x 47 inches W x 38 
inches H. FOB Swift Current, SK

Item #357

$4,450SELLING
PRICE

OPENING
BID

$445

Nodge Manufacturing (88) Ltd

306-773-5288

www.nodgemfg.com

125 10 Ave NW
Swift Current, SK 
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Heavy Equipment Jack (HEJ)
Minimum height of 20.5 
inches to maximum 
height of 36.5 inches. 
Transport wheels with 
handlebar for easy 
maneuvering. Takes the 
struggle out of lifting 
heavy equipment and 
guarantees safety. Air 
over hydraulic or bottle 
jack required and not 
included. Patent Pending. 

All items FOB Arborfield, 
SK.

Item #835

$1,295SELLING
PRICE

OPENING
BID

$280

Eastwood Products Ltd.

306-873-9982

www.eastwoodproducts.ca

244 2nd Ave.
Arborfield, SK

Feeder Chains Gleaner N and R

One set of Separator chains 
and one set of conveyor 
chains; CA550 USA made 
chain 2-1/8 inch bolt 
spacing; 3/8 inch bolt holes. 
Includes connectors. No 
slats. FOB Swift Current, SK.

Nodge Manufacturing (88) Ltd

306-773-5288

www.nodgemfg.comItem #

125 10 Ave NW
Swift Current, SK 

348

$1,046SELLING
PRICE

OPENING
BID

$105
EZ Opener 210 Chute Opener

High Clearance allows EZ Opener to 
be out of the way of swing augers 
as well as rocks off the tractor 
tires. Lexan Plastic weather proof 
enclosure. EZ Opener can be mounted 
on either the Driver Side or Passenger 
Side of trailer. Open and Close from 
top of bin or air seeder. Easiest 
conversion to manual crank. (Remove 
one pin, turn other pin and reinsert 
first pin). Uses existing trailer cranks. Limits are set using remote and will never lose 
programming or have to be changed. Comes with Michel’s 200 series Integrated 
Wireless Remote which will allow you to control Chute Openers, 200 Series Michel’s 
Tarp and 200 Series Michel’s Hopper Augers with 200 series integrated wireless 
remote. Digital Read out on EZ Opener Chute Openers. C/W Electric Shut off Switch. 
Quick and Easy to use. The one and only chute opener that has Chute Position 
Feedback!! FOB St. Gregor, SK.

Michels Industries

306-366-2184

www.michels.caItem #

Box 119, Hwy. # 5
St. Gregor, SK 

820

$3,435SELLING
PRICE

OPENING
BID

$700

Large Deluxe Ice Fishing Hut
6 1/2 feet high; 8 feet 
long; Dark tinted window; 
Molded runners for easy 
movement; Reflective 
decals all around; 
Lockable door; 5 fishing 
holes and Built in shelf. 
All items FOB Aberdeen, 
SK.

Item #842

$2,100SELLING
PRICE

OPENING
BID

$500

Hold-On Industries Inc.

306-253-4343

www.hold-onindustries.com

Box 430
Aberdeen, SK 

Harvest Services Feeder Chain FC1443

Harvest Services Feeder Chain FC1443 fits NH CX 840, 8080, 880, 860; 
This is a 4 chain 121 link feeder chain. Item must be picked up or shipped 
out by June 29, 2018. FOB Craik, SK.

Item #338

$2,396SELLING
PRICE

OPENING
BID

$240

Harvest Services

306-734-2601

www.harvestservices.ca

Box 519
Craik, SK 

Standard Eze-Feeder
 70  - 12 Volt Drive

This standard model 70 bushel 
model with the 12 volt auger 
drive is our most popular model. 
Recommended for whole or rolled 
grains or pelleted feed products. 12 
volt discharge auger. Comes with 
16 ft hook up cables. Other options 
such as a digital scale, 3 PTH frame 
or towing trailer can be purchased 
separately and added later. 
Freight extra. 
FOB Cartwright, MB.

Reimer Welding & Manufacturing

204-529-2532

www.reimerweldingmfg.comItem #

Box 126, 1000 Highway 3 East

Cartwright, MB 

124

$3,671SELLING
PRICE

OPENING
BID

$367

$1,000 Gift Voucher for TopKrop Products
(Kugler Foliar Fertilizer or Black Earth Humics)

Kugler KQ-XRN is a foliar 72% slow 
release product that can be applied 
on the plant at anytime to give your 
crop the nitrogen boost needed to 
help plant growth in any condition. 
$1,000 will treat up to 120 acres at 
recommended rates. Black Earth 
Humics are a form of carbon that is 
needed to promote soil health and 
enhance micro-biology. It also helps 
repair saline and alkaline saturated 
soils. $1,000 will treat up to 120 
acres at recommended rates.

TopKrop Fertilizers Inc.

306-961-1231

www.topkrop.caItem #

Box 141
Kinistino, SK

100-109

$1,000SELLING
PRICE

OPENING
BID

$100

SprayTest Wireless Remote Boom 
Control

The $1,400 is eligible for any 
Model of SprayTest wireless 
remote boom control to fit the 
winning bidders sprayer. It comes 
complete with a plug and play 
harness and free shipping. Must 
be redeemed by March 20, 2018.

Spray Test Controls Inc.

306-859-1200

www.spraytest.comItem #

Box 269
Beechy, SK 

339

$1,400SELLING
PRICE

OPENING
BID

$140

Magnum 60 Gallon Single Wall T Fuel 
Tank

Magnum 60 Gallon Single Wall 
T fuel tank fits between the 
wheel wells and the cab of 
your truck, so you still can pull 
your fifth wheel or gooseneck 
trailer. It will give you that extra 
fuel needed on a long road 
trip. Standard colors are White 
and Red and custom colors are 
available. FOB Maple Creek, SK

Item #300

$1,200SELLING
PRICE

OPENING
BID

$120

Magnum Sales and Fabricating

306-662-2681

www.magnumfabricating.com

Box 1535
Maple Creek, SK

JD 900 Draper Knife Drive

JD900 draper knife drive (pn : 
de19786). Storage fee applies 
for any items left two weeks 
after purchase. FOB Allan, SK.

Item #522

$3,995SELLING
PRICE

OPENING
BID

$400

Combine World

306-257-3800

www.combineworld.com

Highway 16 East
Allan, SK

Honey Bee SP36 Hart Carter Reel 
Kit Includes 6 Batts

Honey Bee SP36 Hart 
Carter reel kit includes 
6 batts. 

Storage fee applies for 
any items left two weeks 
after purchase.

FOB Allan, SK.

Item #749-750

$2,795SELLING
PRICE

OPENING
BID

$280

Combine World

306-257-3800

www.combineworld.com

Highway 16 East
Allan, SK

Magnetic Camera Package

The simple solution to direct your 
grain auger or conveyor into the bin. 
Special magnets hold the camera 
onto the auger tube. This infrared 
camera allows up to 32 feet of 
visibility in the dark. FOB Unity, SK.

Item #305

$779SELLING
PRICE

OPENING
BID

$78

Brownlees Trucking Inc

306-228-2971

www.fullbinsupersensor.com

Box 1172
Unity, SK 
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TM-Agricultural 1500 Acre Package

TM-Agricultural is a proprietary 
that is applied to the plant and 
the soils micro-organisms. It helps 
to simulate strain of beneficial 
microbes that have been dormant, 
helping to increase and activate 
bacteria in the soil. 
For more information contact us at 
780-469-9066.

Best Farming Systems

780-469-9066

www.bestfarmingsystems.comItem #

9610 - 39 Ave
Edmonton, AB 

216

$15,750SELLING
PRICE

OPENING
BID

$1,575

Allen Leigh Wireless 26X PTZ 
CowCam Kit

26X zoom pan tilt camera complete 
with outdoor rated transmitter, 
power boxes, 30 ft camera & power 
cables, controller & receiver. Watch 
over your livestock in great detail. 
System includes everything you 
need to view from any TV. 
FOB Brandon, MB.

Allen Leigh Security & Communications

204-728-8878

www.allenleigh.caItem #

545 Assiniboine Ave.
Brandon, MB 

138

$2,970SELLING
PRICE

OPENING
BID

$297

LEGEND Single Loop Air Drill Rate
and Blockage Monitor

Get Legendary performance from 
your air drill by detecting high/low/
no seed rates. THE LEGEND BASIC 
Wi-fi Single Loop

System comes with six 1 inch 
sensors, Android® Tablet, tablet 
RAM mount and cables for a 6 
manifold toolbar. ISOBUS option 
is available. FOB Saskatoon, SK.  
sales@agtron.com

Agtron Enterprises Inc

1-800-667-0640

www.legendsensor.comItem #

242 Robin Crescent
Saskatoon, SK 

327

$2,759SELLING
PRICE

OPENING
BID

$276

JD 936 Draper- Hart Carter Reel Kit 
Includes 6 Batts

JD 936 draper, Hart 
Carter reel kit includes 
6 batts. 

Storage fee applies for 
any items left two weeks 
after purchase. 

FOB Allan, SK.

Item #790-791

$2,795SELLING
PRICE

OPENING
BID

$280

Combine World

306-257-3800

www.combineworld.com

Highway 16 East
Allan, SK

CIH 2010-20 and NH 72c-74c Hart 
Carter Reel Kit

CIH 2010-20 and NH 
72C/74C 35’ Hart Carter 
reel kit includes 6 batts. 

Storage fee applies 
for any items left two 
weeks after purchase.

FOB Allan, SK.

Item #751-752

$2,550SELLING
PRICE

OPENING
BID

$255

Combine World

306-257-3800

www.combineworld.com

Highway 16 East
Allan, SK

JD Feederchain
Fits 70 Series 730101

JD feederchain. Fits 70 
series >730101, S-series 
(axe17889). 

Storage fee applies 
for any items left two 
weeks after purchase. 

FOB Allan, SK.

Item #674

$2,000SELLING
PRICE

OPENING
BID

$200

Combine World

306-257-3800

www.combineworld.com

Highway 16 East
Allan, SK

Harvest Services Feeder Chain FC1445

Harvest Services Feeder Chain FC1445 fits NH CR 970, 9070, 8090, 9080; 
This is a 3 chain 111 link feeder chain with center-to-center on sprockets at 
22 1/4 inch. Item must be picked up or shipped out by June 29, 2018. FOB 
Craik, SK.

Item #337

$1,749SELLING
PRICE

OPENING
BID

$175

Harvest Services

306-734-2601

www.harvestservices.ca

Box 519
Craik, SK 

ST400i Stockade Cordless 9 ga Fence 
Stapler Package

Award winning ST400i Cordless 
Fence Stapler, 1000 Barbed 
2 in. Staples with 3 fuel cells, 
Staplemate tool, Storage case for 
staples Better, Faster, Safer way to 
fence staple. FOB Milner, BC.

FenceFast Ltd.

778-888-5786

www.fencefast.caItem #

Box 365
Milner, BC 

121

$2,217SELLING
PRICE

OPENING
BID

$222

New Technotill 2.0 Precision Packer
NEW Technotill 2.0 Precision Packers 
provide precise seed placement 
and on row packing. Technotill 
2.0 is an updated design which 
places fertilizer on each side of the 
seed row, maintains minimal soil 
disturbance, and improves durability. 
Check out Technotill 2.0 in action on 
Youtube and our website.https://
youtu.be/gRDvOgiCMRg This set of 
25 Technotill 2.0 Precision Packers 
includes packer plates with tungsten 
carbide wear plates and split 
fertilizer sideband. Product available 
for shipping January 1, 2018. 
Disclaimer: Opener not included. Technotill

780-352-9890

www.technotill.comItem #

9 Nordal Close
Wetaskiwin, AB 

200

$8,375SELLING
PRICE

OPENING
BID

$838

Watermark Beach Resort Snowbird 
Getaway Package

Included in the Nov/Dec Snowbird 
Getaway Package $1,650 per month 
before taxes and gratuities. Nov. 
1 - 30 & Dec. 1 - 31. Two bedroom 
lakeview suite with full kitchen, 
living room, dining room, laundry, 
outdoor hot tub, 24 hr concierge, 
restaurant and patio, located in 
the heart of the South Okanagan 
on Osoyoos Lake. Please indicate 
certificate use when booking. 
Original certificate must be 
presented at check-in.

Watermark Beach Resort

250-495-5500
www.watermarkbeachresort.comItem #

P.O. Box 700 - 15 Park Place
Osoyoos, BC 

161-162

$1,650SELLING
PRICE

OPENING
BID

$165

Triple Star Auger-Steer

The Auger-Steer drastically 
improves the maneuverability 
of pull-type augers and 
conveyors. Kits include 
everything to fully install, 
including hydraulic hoses, 
cylinder, safety valve & 
couplings to match your 
tractor. FOB Macgregor, MB.

Triple Star Mfg.

204-685-2045

www.triplestarmfg.caItem #

Box 149
MacGregor, MB 

117

$3,000SELLING
PRICE

OPENING
BID

$300

22.5’ High Rate Unloading Tube

22.5’ high rate unloading tube for 60/70 STS & S670-690 series 
combines (ah203020). Storage fee applies for any items left two weeks 
after purchase. FOB Allan, SK.

Item #532

$1,995SELLING
PRICE

OPENING
BID

$200

Combine World

306-257-3800

www.combineworld.com

Highway 16 East
Allan, SK
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JD Bubble Up Gearbox Fits S-Series

JD bubble up gearbox fits 
s-series, STS, 9610-9400, CTS, 
CTS II (PN: DE20100). 

Storage fee applies for any 
items left two weeks after 
purchase. FOB Allan, SK.

Item #525

$1,995SELLING
PRICE

OPENING
BID

$200

Combine World

306-257-3800

www.combineworld.com

Highway 16 East
Allan, SK

Genuine NH CX840-CX8080
Concave Adjusting Actuator

Genuine NH CX840-CX8080 
concave adjusting actuator 
(PN: 47445507). Storage fee 
applies for any items left two 
weeks after purchase. FOB 
Allan, SK.

Combine World

306-257-3800

www.combineworld.comItem #

Highway 16 East
Allan, SK 

500

$1,595SELLING
PRICE

OPENING
BID

$160

Allen Leigh Wireless 10X PTZ 
CowCam Kit

10X zoom pan tilt camera comes 
complete with outdoor rated 
transmitter, power boxes, 30 ft 
power & video cables, controller & 
receiver. Calving will be easier with 
fewer trips to the barn, allowing 
for more hours of sleep. System 
includes everything you need to 
view from any TV Max 1KM Range. 
FOB Brandon, MB.

Allen Leigh Security & Communications

204-728-8878

www.allenleigh.caItem #

545 Assiniboine Ave.
Brandon, MB 

134-135

$2,320SELLING
PRICE

OPENING
BID

$232

1 set of 4 Cropsavers,
 (narrow or wide)no airlift

Tridekon Cropsavers are stainless 
steel cones designed to reduce 
trampling and damage of the 
crop made by the sprayer’s 
tires. The Tridekon design 
ñ a combination of bolt-on 
mounting, quick attach and cone 
styles allows for their mounting 
on virtually any high clearance 
sprayer, pull type sprayer or 
tractor. FOB Neepawa, MB.

Tridekon

1-866-292-6115

www.tridekon.comItem #

RR #2
Neepawa, MB 

125

$6,000SELLING
PRICE

OPENING
BID

$600
Rodono Xtend 13’ Retracting Swing 

Auger
The Rodono Xtend retracting swing auger 
replaces the swing on most existing 
swing augers to allow the quick and easy 
unloading of Super-B trailers. The swing 
retracts 9 feet and can operate with its 
mechanical drive for the last 2 feet. It 
swings normally and has power tilt and 
power retract. The Xtend 13 fits all Brandt 
and Farm King swing augers since 2012 
and all Wheatheart X 13 in. and Westfield 
MKX 13 in. Swing Augers. Just remove your 
old swing, fasten the Xtend in place. Install 
the included winch mount brackets for 
transport using existing winch hardware. 
Then you are ready to unload hopper 
bottom trailers quickly and easily with one 
person. FOB Clive, AB. Rodono Industries Ltd.

403-784-3864

www.rodono.caItem #

RR #1
Clive, AB

118

$14,000SELLING
PRICE

OPENING
BID

$1,400

Reimer Welding UTV/15
Eze-Feeder- 12 Volt

This UTV/15 bushel model of Eze-Feeder 
measures 40 in x 32 in and fits in the 
back box of many styles and models of 
UTV machines and has a capacity of 28 5 
gal. pails. It has an Epoxy Coated interior 
which makes it ideal for feeding grain, 
minerals or pellets. It comes standard 
with a 12 volt auger drive, power and 
switch cords. Other options such as a 
towing trailer or Digital scale can be 
purchased separately and added later. 
Feeder Unit Only. Freight extra. FOB 
Cartwright, MB.

Reimer Welding & Manufacturing

204-529-2532

www.reimerweldingmfg.comItem #

Box 126, 1000 Highway 3 East

Cartwright, MB 

123

$2,239SELLING
PRICE

OPENING
BID

$224

CIH 1010-20 30 ft 
Hart Carter Reel Kit

CIH 1010-20 30’ hart 
carter reel kit includes 
6 batts. 

Storage fee applies 
for any items left two 
weeks after purchase.

FOB Allan, SK.

Item #753-754

$1,950SELLING
PRICE

OPENING
BID

$195

Combine World

306-257-3800

www.combineworld.com

Highway 16 East
Allan, SK

420/85R24 Radial Tires- Set of 2

420/85R24 radial tires. 
Set of 2. Storage fee 
applies for any items left 
two weeks after purchase. 
Recycling fee of $25/tire.
FOB Allan, SK.

Item #589

$1,890SELLING
PRICE

OPENING
BID

$189

Combine World

306-257-3800

www.combineworld.com

Highway 16 East
Allan, SK

1 Piece Feederchain
Fits Lexion 500-600-700 Series

1-pc feederchain 
(5179340cl). Fits 
Lexion 500/600/700 
series wide body Claas 
combines. 

Storage fee applies for 
any items left two weeks 
after purchase. 

FOB Allan, SK.

Item #657

$1,695SELLING
PRICE

OPENING
BID

$170

Combine World

306-257-3800

www.combineworld.com

Highway 16 East
Allan, SK

High Clearance Sprayer Jack
High Clearance Sprayer Jack - 
Adjustable from 50 inch - 74 
inch (other heights available). 
Moves easy and very user friendly. 
Eliminates high risk in jacking 
of Sprayers. Hydraulic Jack not 
included. Jack comes with serial 
number and engineer certification 
decal. 

All items FOB Arborfield, SK.

Eastwood Products Ltd.

306-873-9982

www.eastwoodproducts.caItem #

244 2nd Ave.
Arborfield, SK

830

$995SELLING
PRICE

OPENING
BID

$180
PowerRich Ready Phos Foliar 

Liquid Fertilizer 7-4-6
TWO - 1000L Totes, Ready to use 7-4-6 
ReadyPhos with Micros, Zinc-0.10%, 
Iron/Fer-0.20%, Manganese-0.10%, 
Copper -0.10%, Boron-0.04%. 3-5L/
acre Premium PowerRich Top Dress foliar 
for STRONGER PODDING and LONGER 
FLOWERING, HEAVIER PLANTS WITH 
HIGHER PROTIEN Can also be use with 
other chemical applications. For Further 
Information on application call Greg at 
Power Rich Corp 1-800-491-8984 or visit 
www.powerrich.com FOB Winnipeg. Tax 
Exempt. Price adjustment available on 
custom blends. Bulk pricing available.

Power Rich Corporation

1-800-491-8984

www.powerrich.comItem #

Unit B 1865 Borrows Ave
Winnipeg, MB 

204

$5,690SELLING
PRICE

OPENING
BID

$569

13 inch Never Spill Spout - New with ALL FULL BIN 
ALARM SPOUTS: LED Lights instead of Halogen Lights

THREE IN ONE: 1. Auger Spout, 2. Full Bin Alarm, 3. 
LED Night Light. Proven design since 2003. Safetyó 
no need to climb high bin ladders anymore! Prevents 
overfilling of grain bins and plugging augers! 12 Volt 
LED light - for night operation and Power check! No 
Snag Spout-bright orange, better visibility at night. 
Highly audible weatherproof DOUBLE ALARM. Alarms 
will sound when bin is full (if one breaks, there is a 
backup!) No need for individual indicators for each 
bin! 7 Prong plug - plugs in standard tractor plug 
outlet. Never Needs Batteries. PROVEN ENCLOSED 
DIAPHRAGM SENSOR. Heavy duty construction - 
prevents damage to unit. Double insulated wires for 
long life. At pinch point - wire is fed through Plastic 
hose for protection. Easy to install. In the past 5 years, 
50% of our sales have come from recommendations. 
2017, 70% of our Sales have come from REPEAT 
SALES, RECOMMENDATIONS AND REFERAL FROM 
NEIGHBOURS, FRIENDS OR FAMILY. Shipping included.

Item #1209

$695SELLING
PRICE

OPENING
BID

$  61

Never Spill Spout Inc

1-866-860-6086

www.neverspillspout.com

42136 Manning Rd.
Ile Des Chenes - East, MB
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PLEASE NOTE:
Your bid indicates your willingness and intent to purchase that item WHETHER YOU MEET THE RESERVE PRICE OR 

NOT and be the high bidder at the close of the auction. We STRONGLY URGE you to visit or contact the participating 
businesses to view or fi nd out more about items you are interested in and intend to purchase. All auction sales are fi nal.

1. By participating in the Producer Auction, you acknowledge that you have read, understand and accept these rules. The 
Producer Auction reserves the right to update and change these rules from time to time. In the event that the rules or 
item descriptions and prices published in the auction guide are different from those published on the auction web site, 
the rules found on the auction website will be taken as the most up-to-date and correct.

2. The Western Producer provides Producer Auction as a venue for sellers to advertise and promote items for you to bid on. 
The Western Producer is not involved in any transaction entered into through Producer Auction except to the extent that 
The Western Producer will collect the total purchase price for items. The Producer Auction is not involved in the buying, 
selling, exchanging or dealing of items in Producer Auction, nor is The Producer Auction soliciting orders on behalf 
of the sellers. The Producer Auction charges no fee to sellers for listing items in Producer Auction, nor to buyers who 
purchase items from sellers who participate in Producer Auction.

3. The Producer Auction makes no representations or warranties and there are no conditions of any kind, express or 
implied, statutory or otherwise, with respect to the goods and services offered through Producer Auction, including 
without limitation: 
- implied warranties of merchantability, fi tness for a particular purpose, title and non-infringement
- any implied warranty arising from course of dealing or usage of trade;
- any obligation, liability, right, claims or remedy in tort, whether or not arising from the negligence of Auction Media or 
The Producer Auction.

4. All items in Producer Auction are new, and come with applicable warranties, as determined by the seller. The Producer 
Auction is not the seller of the items and assumes no responsibility for the items in any respect. The respective sellers 
of each item are solely responsible for descriptions in Producer Auction and the condition, estimates, authenticity, title, 
representations as to price, and all other matters relating to the offer and sale of the items.

5. All items in Producer Auction may be viewed at the respective seller’s place of business as indicated on the auction website. 
Bidders are STRONGLY URGED to view items on which they intend to bid prior to bidding. All items are sold on an ‘as is’ 
basis, which assumes that the buyer knows what he/she is purchasing. All auction sales are fi nal.

6. Participation is open to anyone 18 years of age or over with the exception of employees of sellers who have submitted 
items to Producer Auction and their immediate families. Such employees of the participating businesses may bid, but 
not on items that are provided by their respective companies. 

7. Neither The Producer Auction nor any of its employees or agents is responsible for any claims relating to the use of any 
goods, the provision of any of the services, or as a result of your participation in The Producer Auction.

8. You are prohibited from using any method, mechanism, device or software to affect the proper functioning of Producer 
Auction and its website. The Producer Auction may, at its sole discretion and without notice, terminate the right of any 
participant in Producer Auction or user of the website to participate in Producer Auction or use the website.

9. All content on this website is the property of The Producer Auction or the sellers. The Producer Auction grants a 
limited license to each user of the website to make personal use only of the website itself. Any other use, including 
reproduction, modifi cation, distribution, transmission, or display of the content on the website is strictly prohibited. The 
Producer Auction is not responsible for the availability or content of any other website to which the auction website is 
linked. 

10. The Producer Auction is governed by and construed in accordance with the laws of Saskatchewan. You agree to 
comply with all applicable laws, statutes and regulations regarding participation in Producer Auction and use of the 
website.

BIDDING RULES
11. Producer Auction commences at 9:00 am CST, Thursday November 9th, 2017 and ends at 9:00 pm CST, Monday, 

November 20th, 2017; starting and ending time is determined by the website clock. Bids will be accepted during 
this time period only. Users of the website clock must refresh the web page by clicking the browsers “refresh button” 
to obtain an accurate time and are STRONGLY URGED to do so prior to checking or placing a bid, especially in the 
last hours of the auction. The Producer Auction reserves the right, at its sole discretion and without notice, to extend, 
terminate or modify Producer Auction in the event of unforeseen technical diffi culties that alter the proper functioning of 
Producer Auction.

12. Bids may be placed online 24 hours per day at the Producer Auction website, www.producerauction.com between 
9:00 am CST, Thursday, November 9, 2017 and 9:00 pm CST, Monday, November 20, 2017. Telephone bidding is 
available for this auction event. Auction accounts and bids may be placed by calling 1-800-310-9315 each evening 
during the auction from 5pm-9pm CST daily. Please see the auction guide and auction advertisements for further 
details on telephone bidding.

13. The Bidder Trust Committee will set a Starting Bid for each item. The Starting Bid is the minimum amount required to 
participate in the bidding for that item. All bid amounts must be in whole dollars (i.e. no cents) and must meet or exceed 
the set minimum bid increment posted for each auction item.

14. Each item has a Reserve Value. The Reserve Values are usually 60% of the ordinary selling price of the item, except in 
the case of items such as automobiles, RV’s, Farm Equipment, where the reserve is usually set at approximately 70 - 
80%, and real estate, where the reserve is usually set at approximately 80 - 90%.

15. Each item has a Reserve Status, which indicates one of two values:
RESERVE NOT MET. The amount of the highest Maximum Secret Bid (Proxy Bid) is less than the Reserve Value and the 
item will not sell.
RESERVE MET. The amount of the highest Maximum Secret Bid (Proxy Bid) is at least as much as the Reserve Value 
and the item will be sold to the highest bidder.

16. Producer Auction operates under a proxy bidding system. Under proxy bidding, you tell the Bidder Trust Committee 
the maximum amount you are willing to bid for an item. This is your Maximum Secret Bid (also known as a Proxy 
Bid) and is known only by you and the Bidder Trust Committee. You should be sure of your Maximum Secret Bid prior 
to submission. The Maximum Secret Bid that you submit may not necessarily be the price you pay if you are the 
successful bidder—you may pay less, but never more. However, choose your maximum carefully, as you will be legally 
bound to pay up to that price (plus any applicable taxes) if it is the fi nal highest bid.

17. Based on your Maximum Secret Bid, the Bidder Trust Committee will place bids on your behalf at the lowest amount 
possible to make you the high bidder for the item. For example, if yours is the fi rst bid on an item, the Bidder Trust 
Committee will place a bid on your behalf equal to the Starting Bid for that item, or if your Maximum Secret Bid is 
greater than the Reserve Price of the item, the Bidder Trust Committee will place a bid equal to the Reserve Price (and 
declare Reserve Met).

18. If another bidder places a Maximum Secret bid on an item for which you have placed a bid, and your Maximum Secret 
Bid on the item is higher than the other bidder’s Maximum Secret Bid, the Bidder Trust Committee will automatically 
place a bid on your behalf that is equal to one bid increment to ensure you remain the leading bidder. The Bidder Trust 
Committee will continue bidding in this fashion until one of the following three things happens:
- No other bids are higher than yours,
- Your Maximum Secret Bid is reached, or
- You are declared the highest bidder at the end of Producer Auction.

19. It is your responsibility to monitor the outcome and status of your bids on the Producer Auction website and, in the 
event that you are outbid by another bidder with a higher Maximum Secret Bid, determine whether to continue bidding 
on an item. If you are outbid by another bidder with a higher Maximum Secret Bid, you must submit a new Maximum 
Secret Bid in order to continue your bidding on that item. If you submit a new Maximum Secret Bid, that bid supersedes 

all your previous bids on that item. The amount of the new bid must be at least one bid increment more than the 
current leading bid on the item. Under no circumstances will retraction of a bid be allowed. Neither will any reduction of 
Maximum Secret Bid for any submitted bid be allowed. If in a case you submit a Maximum Secret Bid against yourself, 
both bids will be considered valid irrespective of the fact that you submitted both bids.  Please note that when placing a 
new bid, even when it is against yourself, the amount of the new bid must be at least one bid increment more than the 
current leading bid on the item.

20. If your Maximum Secret Bid is exactly the same as another bidder’s previously placed Maximum Secret Bid on the 
same item, the bidder whose bid was placed fi rst shall be declared the leading bidder.

21. In the event of a dispute between bidders or between bidders and the Bidder Trust Committee, or in the event of doubt 
or dispute as to the validity of any bid, the Bidder Trust Committee will have the discretion to determine the successful 
bidder. All decisions by the Bidder Trust Committee are fi nal and binding and not subject to review or appeal.

22. The Producer Auction and Auction Media is/are not responsible for any bids that are lost, misdirected, incomplete or 
illegible, or for failed, partial or garbled computer transmissions, or for technical failures of any kind including, but not 
limited to, malfunctioning of any network, hardware or software, which may limit a bidder’s ability to participate in Producer 
Auction. Proof of sending will not be proof of receipt by Producer Auction. The Producer Auction is not responsible for any 
online, long distance telephone, or other charges you may incur in connection with participating in Producer Auction.

23. During and after Producer Auction, you may receive emails confi rming bids you have placed; notifying you that another 
bidder has outbid you, or notifying you that you are a Winning Bidder. These emails are for informational purposes only. 
Their transmission or omission does not constitute any change in the status of your bid or those of other bidders. Only 
the record of bids in The Producer Auction system, as represented on The Producer Auction website, constitutes the true 
bid record, as used by the Bidder Trust Committee to determine the winning bidder at the close of Producer Auction.

PAYMENT RULES
24. At the close of Producer Auction, the Bidder Trust Committee will determine the winning bidder (the buyer) for 

each item and will contact that bidder by email and/or phone within fi ve days to notify him/her of his/her winning 
status and request payment. As the buyer, you may not retract your bid and are obligated to make full payment of 
the total purchase price within three days of notifi cation being initiated by the Bidder Trust Committee. If a buyer 
cannot be contacted, or if payment is not received in full within three days of contact fi rst being initiated, the Bidder 
Trust Committee reserves the right but is not obligated to disqualify that buyer and offer the next highest bidder the 
opportunity to purchase the item. If such offer is accepted you will be obligated to make full payment of the total 
purchase price within two days of acceptance. The Bidder Trust Committee reserves the right to continue the process of 
disqualifi cation and notifi cation of subsequent bidders, or to remove the item from sale.

25. The Bidder Trust Committee may waive the item reserve price (the reserve) following the auction on any unsold items 
it so chooses, thereby causing the leading bid that previously had not met reserve to now become a winning bid at 
the amount bid. By agreeing to participate in this auction, you have agreed that each and every bid placed is a legally 
binding offer to purchase the item at the price bid, whether the bid has met reserve at the time of your bid or not. If 
the Bidder Trust Committee decides to waive the reserve on an item you have bid on and you have now become the 
leading/winning bidder, you will be contacted and asked to pay for the item at the price bid. 

26. Payments and Winning Bid Certifi cate pickup can be made at The Western Producer newspaper’s offi ce located at 
2310 Millar Avenue, Saskatoon, SK. S7K 2Y2. Offi ce hours are 8:30am – 4:30pm Monday - Friday. Other Winning 
Bid Certifi cate fulfi llment methods may also be available depending on the item purchased. Complete payment and 
certifi cate fulfi llment instructions will be provided by e-mail or telephone if you are the winning bidder following Producer 
Auction. Payment types accepted include (but are not necessarily limited to): MC, VISA; Cash; Certifi ed Cheque and 
Money Order.  Personal Cheques MAY be accepted depending on the value of the auction item purchased. You MAY be 
asked to provide Government Issued Photo Identifi cation when making your payment. 

27. The total purchase price of an item for each winning buyer is defi ned as the leading bid for the item at the close of 
Producer Auction. In the event that a buyer is disqualifi ed and the item offered to the next highest bidder, the total 
purchase price shall be the next highest bidder’s Maximum Secret Bid, plus any applicable transaction taxes required 
by law to be collected and remitted.

28. The buyer shall pay the total purchase price to The Western Producer, except in the case of Automobiles, Real Estate 
and other high priced items, which may require a non-refundable deposit of 1% to 5 % of the winning bid price in order 
to guarantee your commitment while further fi nancing is being arranged. 

29. It is the seller’s and the buyer’s responsibility to obtain any applicable or necessary licenses, registrations, or any other 
form of approval for the items sold and to pay any fees associated therewith.

30. Choose your maximum bid carefully, as you will be legally bound to pay up to that price (plus any applicable taxes) if it 
is the fi nal highest bid.  Once full payment of the total purchase price has been made on the item, the buyer will receive 
a Winning Bid Certifi cate to be presented to and collected by the seller to release the item to the buyer. All item delivery 
or pick-up arrangements must be made with the respective seller. Delivery may incur additional charges above and 
beyond the total purchase price, to be negotiated separately between the buyer and seller. All sales are fi nal.

31. If the buyer fails to comply with these rules—including the obligation to make full payment of the total purchase price 
within the time limits and terms set out herein, in addition to other remedies available to the Producer Auction and 
the seller—the Producer Auction or the seller may cancel the sale and re-offer the item or sell it privately. Buyers will 
remain liable for any damages or losses caused by their default.

32. The Producer Auction will charge all required taxes where applicable to winning bidders and remit these collections to 
their respective government agencies, except in the cases of items such as Motorized Vehicles, Automobiles or Real 
Estate where the sponsor will collect applicable taxes. If you are the buyer on a vacation, you are responsible for all 
expenses not specifi cally included such as airport taxes, ground transportation etc. and must have all documentation 
necessary for travel. Please note that in some states or municipalities, homes or vehicles carry special tax legislation 
that requires that tax be paid on Fair Market Value.

33. As stated in these rules, all sales are fi nal. However, in the event that an item you won and paid for was not fairly 
represented on the Producer Auction website, a refund may be considered. To be considered for a refund, the buyer 
must not redeem their Winning Bid Certifi cate for the item, and must submit a request within forty-eight (48) hours of 
completing payment and receiving their certifi cate. Please see the Contact Us page for contact information to which 
buyers must submit their request. We will notify the buyer via e-mail of the status of the refund application once we 
have received, reviewed and processed the request. If the refund application is successful the buyer can expect a 
refund in the same form of payment as originally used to make payment, within 7 to 14 business days of our receiving 
and approving the request. Please note that refunds are not guaranteed, they will only be granted in cases of unfair 
representation of an item as determined by the Bidder Trust Committee.

PRIVACY RULES
34. You must register to place bids. Registration requires your full name, address, phone number(s) and e-mail address. 

This information will be used to contact you in the event that you are a winning bidder. You may receive a follow up offer 
or invitation on items that you have placed a bid on from the business sponsoring that item.  You will be assigned a 
unique User Name that allows you to place bids and follow their progress in Producer Auction. NOTE: This User Name 
may result in you being identifi ed by others. If you do not want to be identifi ed you should not participate in Producer 
Auction.

35. When paying for a Winning Bid and its related item(s), additional information such as a credit card number may be 
collected from the buyer. This information is collected solely for the purposes of allowing the buyers to pay for the 
product or service on which they are the winning bidders. The credit card information is NOT stored in the Producer 
Auction system once the transaction is processed.

36. All information collected is for the sole use of the Producer Auction, The Sellers and Auction Media. This information will 
not be communicated to any other third parties without your consent.

OFFICIAL AUCTION RULES
The Western Producer Auction – FALL 2017

REGISTER ONLINE AT www.producerauction.com
BID BY PHONE AT 1-800-310-9315



AFTER THE FARM THE WESTERN PRODUCER  |  WWW.PRODUCER.COM  |  NOVEMBER 2, 2017 65

BY SHIRLEY BYERS
FREELANCE WRITER

People marvel sometimes how 
the offspring of the same parents, 
raised in the same house in roughly 
the same time period, can be so dif-
ferent.

What about countries? What 
about Canadians and Americans? 

We share the same parents, con-
sidering that we all mostly emerged 
from native and imported stock 
with early immigration primarily 
from Britain and Europe. We also 
shared the same house, or at least, 
except for Hawaii, are next door 
neighbours. As well, we’ve been 
here for about the same length of 
time. 

Clayton and Marjorie Markusson 
winter in Texas and have become 
good friends with their neighbours 
there. They’ve particularly enjoyed 
making sausages with a farm fami-
ly with which they have become 
acquainted. 

A visiting relative remarked that 
she’d figured out why Clayton and 
Marjorie enjoyed their Texas win-
ters so much. 

“They’re just like us,” she said.
However, there are also differ-

ences, and health care is one of 
them. In Canada, it’s pretty much 
covered by taxes. We have univer-
sal health care, which covers most 
medical needs. 

In the United States, some people 
buy insurance, some are covered 
by their employer and some go 
without. 

“People without health-care 

insurance may not seek care when 
they need it and thus develop a 
serious disorder that could have 
been prevented. Medical bills that 
are not covered by health insur-
ance can lead to bankruptcy,” says 
the Merck Manual - Consumer Ver-
sion.

Judy Hamilton, a former snow-
bird, said that during her winters in 
Arizona health care was a topic her 
American acquaintances often 
initiated.

“Americans tend to be insular,” 
she said.

“Nobody likes paying taxes, but 
they really don’t like paying taxes. 
I remember one conversation in 
which  I was asked how I felt about 
our medicare and I tried to be dip-
lomatic.… I ended with the com-
ment that no one goes bankrupt 
over health care in Canada and 
their reply was, ‘our country is 
going to be bankrupt.’ ”

Guns are another hot topic. 
In Canada, the right to bear arms 

is not enshrined in the constitution 
as it is in the United States. Also, 
Canadian gun laws are written and 
administered federally. In the U.S., 
they can vary from state to state and 
those favoured by snowbirds do 
tend to have, according to your 
view, the best or the worst gun laws 
— in other words, the least like 
ours.

Gun ownership in Canada tends 
to be mostly confined to hunters, 
farmers and bad guys, while in the 
U.S. it’s not uncommon for people 
who fit into none of those catego-
ries to be carr ying a weapon. 

Whether or not it’s concealed 
would depend on the regulations 
in that particular state.  Institutions 
such as some schools and busi-
nesses have designated them-
selves as “gun free.” Hamilton said 
she finds the need for such mea-
sures disturbing.

“When you see signs in restau-
rants, ‘we are a gun free zone,’ or, 
‘do not bring guns into this restau-
rant,’ that is scary,” she said.

U.S. President Donald Trump’s 
campaign promise to do away with 
gun-free zones might not make her 
feel any better. So far he hasn’t act-
ed on that promise, which he later 
re-worded to apply to only military 
bases and schools and later still to 
“some” schools.

Generally, Canadians are less 
religious than Americans. In the 
U.S., 51 percent of the population 
identifies as Protestant Christian, 
forming the so-called “silent 
majority.” In Canada, 42 percent 
identify as Roman Catholic and 23 
percent as Protestant.

 The U.S.’s heavy Christian lean-
ings influence much of its cultural 
and political landscape. That influ-
ence is present in Canada but in 
lesser numbers and arguably with 
less influence. Canadian politi-
cians rarely discuss their faith.

On the lighter side, Americans 
buy gas by the gallon, milk by the 
quart and apples by the pound. 
They travel miles and they measure 
those balmy winter temperatures 
in degrees Fahrenheit. None of this 
will be a problem for older snow-
birds who still remember the impe-
rial system and will slip easily into 
gallons and miles and the comfort 
of a 75 F day. 

They pronounce the last letter of 
the alphabet as “zee” rather than 
“zed,” they wear hoodies and knit-
ted caps or beanies instead of 
bunny hugs and tuques with tennis 
shoes, gym shoes or sneakers, but 
never runners, on their feet.

They might wear a robe or a bath-
robe rather than a housecoat as 
they relax on the sofa or couch, but 
if it’s leather, some might call  that 
sitting place a chesterfield, as 
Canadians do.  

The popular notion that Ameri-
cans don’t take their shoes off 
when they enter someone’s home 
may depend on region. Logically, it 
tends to be true if it is raining when 
you arrive, what the host or hostess 
does and whether or not you are in 
certain areas, such as Texas, where 
it is considered rude to take off your 
shoes before being invited to do so 
by your host or hostess. 

You won’t find icing sugar if 
you’re looking for it, but you will 
find powdered sugar or confec-
tioner’s sugar, which is the same 
thing. A chocolate bar is a candy 

bar there and the frozen treat we 
know as a freezie might be an Otter 
Pop south of the border.

Referring to milk homogenized 
with 3.25 per cent milk fat as “Homo 
Milk” could offend U.S. residents. In 
that country, “homo” is a derogato-
ry term for a homosexual. 

If your favourite snacks include 
Cheezies, ketchup chips, hickory 
sticks and Coffee Crisp candy bars, 
stock up before you head south. For 
sure, you won’t find Cheezies there 
and the other three might not be 
available either.

Canadian retirees report that 
their American neighbours don’t 
want to pay taxes.

Hamilton said they think people 
should just pull themselves up by 
the boot straps and nobody should 
be getting anything from the gov-
ernment.

“Now this became much more 
evident when we moved to a differ-
ent park and were golfing with a 
different set of people,” she said.

“And the Republican attitude 
became evident  in  that  they 
loathed and despised President 
(Barack) Obama in particular and 
would make ver y derogator y 
remarks about him with no incen-
tive and the attitude was, ‘we’re OK 
and I don’t care about anyone else.’

“(Some Canadians) are becom-
ing much more vocal and having 
same attitude: ‘we don’t want wel-
fare, immigrants are terrible peo-
ple.’ There’s always been a divide to 
politics but it’s become to me much 
more evident and much more divi-
sive, much more acceptable to 
expound these views, and unfortu-
nately I have seen this.

“So I stopped going to the U.S. 
because of the politics and the guns.”

WINTERING IN U.S.

It’s the same but 
different for Canadian 
snowbirds in U.S.
Americans and Canadians share a lot of 
similarities, but the differences can often be 
glaring, from guns to Cheezies You may not find these Canadian 

treats south of the border.  |  
MICHELLE HOULDEN ILLUSTRATION

Trait Stewardship Responsibilities Notice to Farmers
Monsanto Company is a member of Excellence Through Stewardship® (ETS). Monsanto products are commercialized in 

accordance with ETS Product Launch Stewardship Guidance, and in compliance with Monsanto’s Policy for Commercialization of 

Biotechnology-Derived Plant Products in Commodity Crops. These products have been approved for import into key export markets 

with functioning regulatory systems. Any crop or material produced from these products can only be exported to, or used, processed 

or sold in countries where all necessary regulatory approvals have been granted. It is a violation of national and international law 

to move material containing biotech traits across boundaries into nations where import is not permitted. Growers should talk to 

their grain handler or product purchaser to confirm their buying position for these products. Excellence Through Stewardship® is 

a registered trademark of Excellence Through Stewardship.

ALWAYS READ AND FOLLOW PESTICIDE LABEL DIRECTIONS. Roundup Ready 2 Xtend® soybeans contain genes that 

confer tolerance to glyphosate and dicamba. Agricultural herbicides containing glyphosate will kill crops that are not tolerant to 

glyphosate, and those containing dicamba will kill crops that are not tolerant to dicamba. Contact your Monsanto dealer or call 

the Monsanto technical support line at 1-800-667-4944 for recommended Roundup Ready® Xtend Crop System weed control 

programs. Roundup Ready® technology contains genes that confer tolerance to glyphosate, an active ingredient in Roundup® 

brand agricultural herbicides. Agricultural herbicides containing glyphosate will kill crops that are not tolerant to glyphosate.

Acceleron® seed applied solutions for corn (fungicides only) is a combination of three separate individually-registered 

products, which together contain the active ingredients metalaxyl, prothioconazole and fluoxystrobin. Acceleron® seed applied 
solutions for corn (fungicides and insecticide) is a combination of four separate individually-registered products, which 

together contain the active ingredients metalaxyl, prothioconazole, fluoxystrobin, and clothianidin. Acceleron® seed applied 
solutions for corn plus Poncho®/VOTiVO™ (fungicides, insecticide and nematicide) is a combination of five separate 

individually-registered products, which together contain the active ingredients metalaxyl, prothioconazole, fluoxystrobin, clothianidin 

and Bacillus firmus strain I-1582. Acceleron® Seed Applied Solutions for corn plus DuPont™ Lumivia® Seed Treatment 
(fungicides plus an insecticide) is a combination of four separate individually-registered products, which together contain 

the active ingredients metalaxyl, prothioconazole, fluoxastrobin and chlorantraniliprole. Acceleron® seed applied solutions 
for soybeans (fungicides and insecticide) is a combination of four separate individually registered products, which together 

contain the active ingredients fluxapyroxad, pyraclostrobin, metalaxyl and imidacloprid. Acceleron® seed applied solutions 
for soybeans (fungicides only) is a combination of three separate individually registered products, which together contain the 

active ingredients fluxapyroxad, pyraclostrobin and metalaxyl. Visivio™ contains the active ingredients difenoconazole, metalaxyl 

(M and S isomers), fludioxonil, thiamethoxam, sedaxane and sulfoxaflor. Acceleron®, Cell-Tech®, DEKALB and Design®, DEKALB®, 

Genuity®, JumpStart®, Monsanto BioAg and Design®, Optimize®, QuickRoots®, Real Farm Rewards™, RIB Complete®, Roundup 

Ready 2 Xtend®, Roundup Ready 2 Yield®, Roundup Ready®, Roundup Transorb®, Roundup WeatherMAX®, Roundup Xtend®, 

Roundup®, SmartStax®, TagTeam®, Transorb®, VaporGrip®, VT Double PRO®, VT Triple PRO® and XtendiMax® are trademarks 

of Monsanto Technology LLC. Used under license. BlackHawk®, Conquer® and GoldWing® are registered trademarks of Nufarm 

Agriculture Inc. Valtera™ is a trademark of Valent U.S.A. Corporation. Fortenza® and Visivio™ are trademarks of a Syngenta group 

company. DuPont™ and Lumivia® are trademarks of E.I. du Pont de Nemours and Company. Used under license. LibertyLink® and 

the Water Droplet Design are trademarks of Bayer. Used under license. Herculex® is a registered trademark of Dow AgroSciences 

LLC. Used under license. Poncho® and VOTiVO™ are trademarks of Bayer. Used under license.

Find us on Facebook and view products 
in action on our YouTube channel!

Call today or visit us online to learn more.

888-641-0116 
www.haybuster.info

H-1030 TUB GRINDER
•  High capacity 10 foot (3 m) PTO grinder

•  Heavy duty 43 inch (109 cm) hammermill

•  40% more under screen area

•  Hydraulic folding 24 inch (61 cm)   
 stacking conveyor

•  Grinds hay, straw, stover, grain, bark,  
 mulch and brush

THE GRINDER THAT
GOES THE DISTANCE.

“THE LITTLE HAMMER” AKA: THE H-1030 TUB GRINDER
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BY SHELLEY TOMLINSON
FREELANCE WRITER

The wildfires that burned across 
British Columbia this year affected 
producers in varying degrees.

“It impacted the fields. I saw pho-
tos from throughout the Cariboo 
that lost everything. The trees are 
still standing but all the grass is still 
gone but they lost a lot of the crop 
for the year,” said Serena Black, 
general manager of the B.C. Forage 
Council.

“Then the producers in the area 
that weren’t impacted were con-
tacted pretty immediately by the 
government looking for extra feed 
that could be supplied to the 
regions that were hit.”

For fruit growers, there were no 
direct effects.

“We didn’t have any orchards 
damaged by fire,” said Glen Lucas, 
general manager of the B.C. Fruit 
Growers’ Association, which is 
based in Kelowna.

According to information pro-
vided by the provincial agriculture 
ministry, producers in the province 
were unable to access their fields in 
a timely manner because of the 
evacuation orders that were in 
place.

“What caused the forest fires was 

very hot, dry weather and so that 
did have an impact on our growing 
season,” Lucas said.

“When the temperature exceeds, 
certainly if it exceeds 35 C, the fruit 
trees, it shuts down the growth.”

The heat also affected harvest 
timing for fruit growers.

“The other thing, especially heat 
combined with sunlight, is that we 
can get sunburn on the fruit,” he 
said.

The smoke from the fires made 
the direct sunlight less intense.

Lucas said the fruit is also one size 
smaller than in an optimal year.

“The fruit is still a good size. We 
still have a range of size, so we will 
be able to serve the markets.”

The B.C. Grain Producers Asso-
ciation didn’t see an impact.

“We didn’t have any fires up here 
in the north and in B.C., 95 percent 
of grain production is in the north-
east corner,” said president Rick 
Kantz.

An AgriRecovery Fund is avail-
able for B.C. farmers and ranchers 
affected by the forest fires.

Crop adjusters from the ministry 
have begun the process of evaluat-
ing production insurance forage 
losses, and forage claims have been 
made in the areas affected by the 
wildfires.

BY SHELLEY TOMLINSON
FREELANCE WRITER

British Columbia Young Farmers 
is trying to strengthen the prov-
ince’s next generation of farmers.

“We strengthen it by providing 
networking opportunities for 
farmers to interact with their 
cohorts,” said Jillian Robbins, a 
board member with B.C. Young 
Farmers.

“We also do educational work-
shops and sometimes day learning 
things so we will bring in speakers 
or people from different industries 
who are in high regard and they 
come in and do a day workshop for 
young farmers.”

Alexis Warmerdam, chair of B.C. 
Young Farmers, became involved 
in the organization as a way to meet 
other  people in the industr y 
around her age.

“In doing so, I was able to meet a 
variety of different people from a 
variety of different sectors. In turn, 
I realized it doesn’t matter if you’re 
in cut flowers or poultry or dairy, at 
the end of the day, we have the 
same problems and the same con-

cerns so it’s kind of nice to being 
able to talk about those concerns or 
the milestones and great things you 
accomplish with people within 
your age group,” she said.

B.C. Young Farmers is open to 
various types of farmers.

“Obviously, the Fraser Valley and 
B.C. in general is unique in that we 
have all different types of farming,” 
said Robbins.

“I think it’s an amazing time for 
young farmers. I’ve never heard so 
many people talk about young 
farmers in so many different 
realms. So, young farmers seems to 
be a hot topic.”

Warmerdam had the opportunity 
to start working with her dad five 
years ago.

“I haven’t looked back since. For 
me, it was a big opportunity. It is a 
challenge to get into, especially in 
the Fraser Valley where the land 
base is fixed and the land value is so 
high,” she said.

B.C. Young Farmers also hosts 
regular farm tours. People inter-
ested in the organization can fol-
low the group on Facebook, Twitter 
and Instagram.

The Hudson Bay Mountains provide an ominous backdrop for this Hereford cow grazing in a pasture 
near Moricetown, B.C.  |  ADRIENNE DICKSON PHOTO

B.C. WILDFIRES

B.C. fires take toll 
on producers; fruit 
sector hurt by heat
Fruit trees shut down when temperatures 
exceed 35 C, delaying the harvest season

FARM GROUP

B.C. Young Farmers offers 
networking opportunities
People from different sectors share ideas and stories

WINTER MOVING IN

Genes that fit your farm.
800-665-7333 secan.com

Developed by Crop Development Centre, University of Saskatchewan.
Genes that fit your farm® is a registered trademark of SeCan.

✔ strongest straw available in a 2-row malt 
✔ yield 109% of AC Metcalfe 
✔ lower grain protein than AC Metcalfe 

®

Go with 
the flow.

Go with 
the flow.

Better barley. 
Better beer.

NEW
CDC Bow
2-Row Malting Barley

NEW
CDC Bow
2-Row Malting Barley
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WASHINGTON, D.C. (Reuters) 
— The U.S. commerce department 
set preliminary antidumping 
duties on imports of biodiesel from 
Argentina and Indonesia after an 
initial finding that the product was 
being sold at prices below market 
value in the United States.

The antidumping duties range 
from 54.36 to 70.05 percent on soy-
based biodiesel from Argentina 
and 50.71 percent on palm oil 
biodiesel from Indonesia, the 
department said in a statement.

Commerce Secretary Wilbur 
Ross said the Argentine govern-
ment has asked for negotiations, 
and the department is working on 
possible suspension agreements.

Argentina’s foreign ministry said 
the new duties would have little 
impact because preliminary coun-
tervailing duties of as much as 64.17 
percent that had been applied in 
August already made “access to the 
U.S. market impossible.”

“A possible application of addi-
tional duties has no practical effect 
in terms of real market access,” 
Argentina’s foreign ministry said in 
a statement.

The Argentine government was 
working toward an agreement to 
suspend both the antidumping 

and the subsidies investigations, 
the ministry said.

Indonesia will contest the anti-
dumping duty, said Oke Nurwan, a 
senior trade ministry official in 
Jakarta.

At the beginning of the investiga-
tion by the U.S. commerce depart-
ment, Indonesian exporters were 
threatened with a 28.1 percent 
duty, said Nurwan, adding Jakarta 
will submit its own calculation to 
the U.S. agency.

“We will fight to counter the U.S. 
dumping allegation,” he said.

U.S. President Donald Trump’s 
administration has made enforce-
ment of trade laws a top priority. 
From Jan. 20, the day Trump took 
office, through Oct. 23, the com-
merce department said it initiated 

73 antidumping and countervail-
ing duty investigations, up 52 per-
cent from the previous year.

U.S. biodiesel producers peti-
tioned the government earlier this 
year, saying foreign imports came 
into the United States below market 
value, harming domestic makers.

The National Biodiesel Board 
praised the latest action, saying it 
had joined the petition to “address 
a flood of subsidized and dumped 
imports from Argentina and Indo-
nesia that has resulted in market 
share losses and depressed prices 
for domestic producers.”

“It is reassuring with each deci-
sion that the commerce depart-
ment is reviewing the data and 
facts at face value,” said chief oper-
ating officer Doug Whitehead.

Carbio, the Argentine biodiesel 
industry group that represents pro-
ducers including Cargill and Louis 
Dreyfus, declined to comment on the 
antidumping decision. In August, it 
denied there were subsidies on the 
country’s biodiesel exports and called 
the duties protectionist.

Argentina’s government is nego-
tiating a minimum price for its 
biodiesel  that it  hopes could 
replace punitive tariffs, Horacio 
Reyser, secretary of international 
economic relations at the foreign 
ministry, said last month.

Imports of biodiesel from Argenti-
na and Indonesia were valued at an 
estimated $1.2 billion and $268 mil-
lion, respectively, last year, according 
to the commerce department.

Argentina last year accounted for 

t w o - t h i rd s  o f  U. S.  b i o d i e s e l 
imports, totalling 3.5 billion litres, 
according to U.S. government data.

Ross said he was hopeful a “nego-
tiated solution” could be found.

“We are thankful to the govern-
ment of Argentina for their proac-
tive approach to solving this issue 
and remain optimistic that a nego-
tiated solution can be reached both 
with Argentina and with Indone-
sia,” Ross said.

The department is scheduled to 
make its final antidumping deci-
sion around Jan. 3.

The duties need to be upheld by a 
finding by the U.S. International 
T r a d e  C o m m i s s i o n  t h a t  t h e 
imports harm U.S. producers. Such 
a finding would lock the duties in 
place for five years.

BIOFUEL

Chinese firm gears up 
to meet new ethanol 
demand

BEIJING, China (Reuters) — Fol-
lowing on the heels of China’s plan 
to institute a 10 percent ethanol 
mandate, a state-owned firm has 
announced construction of a new 
ethanol plant and plans five more.

China’s State Development & 
Investment Corp. (SDIC) aims to 
produce four to five million tonnes 
of ethanol a year in the next three to 
five years.

It wants to profit from a new poli-
cy promoting ethanol use. China 
said last month it will require 10 
percent ethanol content in gaso-
line by 2020 to boost industrial 
demand for excess corn stocks and 
clean up the nation’s polluted air.

China produces less than 2.5 mil-
lion tonnes of ethanol a year, but 
the new policy could increase 
demand to 15 million tonnes a year 
by 2020, according to a Reuters 
estimate.

“Following the 10 percent man-
date, there will be huge, huge space 
(for growth),” SDIC chair Wang 
Huisheng said.

SDIC has already begun con-
struction of its first ethanol plant in 
Liaoning province in northeastern 
China with 300,000 tonnes of 
annual capacity, Wang said.

It plans to build another five 
plants, including in Jilin and Hei-
longjiang provinces, and buy addi-
tional facilities, Guo Zhongjie, 
SDIC’s director of strategy and 
development, said.

The five new plants are still await-
ing government approval.

State-owned grain trading house 
COFCO is China’s top ethanol pro-
ducer but SDIC plans to be the 
market leader within five years, 
Wang said.

SDIC has also hired Yue Guojun, 
former chief engineer and board 
chair at COFCO’s ethanol division. 

BIOFUEL

Antidumping duties set on Argentine, Indonesian biodiesel
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Cattle were sorted for loading last month from the Oakdale 
community pasture near Coleville, Sask.  |  PAULA LARSON PHOTO

BEIJING, China (Reuters) — WH 
Group Ltd., the world’s largest pork 
company, says its U.S. subsidiary, 
Smithfield Foods, will for the first time 
sell its U.S.-produced pork online in 
China, via online retailer JD.com Inc.

The move follows other interna-
tional food companies that are 
looking to boost sales in the world’s 
top pork consumer through its vast 
e-commerce market, with a grow-
ing middle class developing a taste 
for branded and imported meat 
products.

The fresh food division of JD.com, 
JD Fresh, will be the online sales 
platform for Smithfield’s pork 
products in China, according to an 
agreement signed by Smithfield, 
Henan Shuanghui Investment and 
Development Co., which is also 
owned by WH Group, and JD.com.

Smithfield said Shuanghui, Asia’s 
largest animal protein company, 
would be its domestic agent for the 
venture.

WH Group bought Smithfield in 

2013 in a $4.7 billion deal aimed at 
tapping the massive supplies of 
U.S. meat for export to China.

JD Fresh is the largest direct sales 
fresh food platform in China, as 
well as the biggest online pork 
retail market in the country. In the 
first half of 2017, gross merchan-
dise volume from direct sales of 
meats on JD increased more than 
780 percent year-on-year.

JD.com’s meat sales have rocket-
ed in recent years, reaching the 
tens of millions of dollars in 2016, 
with imported meat accounting for 
more than a third of its total sale of 
meat, a spokesman for the compa-
ny said previously.

The products sold on JD will 
include bone-in cuts and variety 
meats with a focus on small pack-
aged frozen products, which are 
some of the types in highest demand 
in China, the statement said.

The parties will also co-operate 
on areas such as data and cold 
chain logistics. 

TEPIC, Mexico (Thomson Reuters 
Foundation) — Apples, bread, 
pasta and coffee are high on the list 
of foods worth $218 billion that 
Americans dump in the bin or pour 
down the drain each year, much of 
which could help feed the coun-
try’s poorest families, an environ-
mental group has said.

Under growing pressure to deal 
with the up to 40 percent of food 
that households, restaurants, gro-
cers and others throw away, U.S. 
cities must find new ways to stop 
waste going into landfills and get 
edible food to those who need it, 
the Natural Resources Defense 
Counci l  (NRD C ) said  in  two 
reports.

“This is food that is surplus.... It’s 
not food that’s coming off people’s 
plates,” said Darby Hoover, a senior 
resource specialist at the NRDC, a 
U.S.-based environmental non-
profit. 

“It’s food that’s packaged and 
prepared and did not end up get-
ting served.”

More than two-thirds of food 
thrown away by households is 
potentially edible and could be 

redirected toward the one in eight 
Americans who lack a steady sup-
ply of food, the studies said.

Uneaten food costs an average 
American family of four $1,500 a 
year, they noted.

Denver, Nashville and New York, 
the three cities at the centre of the 
research, could dish up as many as 
68 million extra meals a year if their 
waste food was used instead of 
binned, while retailers could be a 
big source of food donations, said 
the NRDC.

“If we could distribute just 30 
percent of the food we currently 
discard, it would equate to enough 
food to provide the total diet for 49 
million Americans,” said one of the 
reports.

Cities need to find better ways to 
match food donations, especially 
from businesses, to poor commu-
nities, and reduce the food waste 
that takes up almost a quarter of 
landfill space and emits nearly 
three percent of U.S. greenhouse 
gases, the research said.

Improved planning and more 
education could help cut the 
amount of food people throw 
away, often because it has gone 
mouldy or they do not want to eat 
leftovers, said Hoover.

“Making the most of our food 
supply has wide-reaching benefits, 
helping to feed people and save 
money, water and energy in one 
fell swoop,” NRDC senior scientist 
Dana Gunders said in a statement. 

CHINESE MARKET

Smithfield sells pork online

GETTING LOADEDWASTE REDUCTION

Dumped food 
could help 
cities tackle 
hunger, waste
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Late nights. Early mornings. Farming isn’t a 
9-to-5 job, and filing your claim or submitting 
your production declaration shouldn’t be 
either. When you file online, it’s easy to keep 
your insurance working for you.

@skcropinsurance
saskcropinsurance.com
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For more information call 1.888.935.0000 
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declaration or a claim by 
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Your business hours  
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OSLO, Norway (Reuters) — Gov-
ernments should extend the pro-
tection of nature far beyond iconic 
creatures such as tigers and ele-
phants to species including worms 
and beetles that are vital to human 
prosperity, says the chair of a global 
scientific project.

“We are trying to ... put biodiver-
sity and ecosystems on the same 
level — as an environmental, eco-
nomic, social, security issue — as 
climate change,” Robert Watson 
said. “Biodiversity is absolutely 
central to human well-being” as 
the source of everything from food 

to medicines, said Watson, chair of 
the Intergovernmental Science-
Policy Platform on Biodiversity 
and Ecosystem Services (IPBES).

More than 550 IPBES experts 
from more than 100 nations, in the 
most comprehensive review to date, 
will issue regional reports about the 
state of nature in the Americas, Asia 
and the Pacific, Africa, and Europe 
and Central Asia in March.

They will also issue a report on 
land degradation and restoration 
next year and a global summary of 
biodiversity in 2019, he said.

Man-made threats to nature 

include pollution, the clearance of 
forests to make way for farms and 
cities, invasive species in new habi-

tats  and r ising temperatures 
caused by man-made greenhouse 
gas emissions.

Watson said people often think of 
charismatic species such as lions, 
polar bears or orangutans when 
they consider threats to the natural 
world. He said the reports would 
put a far wider spotlight on how 
ecosystems work.

As well, he said less well-known 
creatures,  such as  wor ms or 
insects, are vital by helping to cycle 
nutrients in the soil.

“Some of the most important spe-
cies aren’t very charismatic — like 
the dung beetle in the African 
plains,” Watson said.

“If you tell people, ‘we need to 
save the dung beetle,’ I think one’s 

going to get a pretty jaundiced 
look,” he said.

IPBES issued its first report last 
year, showing that bees and other 
pollinators are at risk from pesti-
cides and disease.

It estimated that $235 to $577 bil-
lion worth of annual world food 
production from coffee in Brazil to 
apples in China depends on polli-
nators.

The IPBES reports would gauge 
the risks to natural systems, rang-
ing from coral reefs to cloud forests.

Some past United Nations reports 
say that human pressures mean the 
world is heading for a “sixth extinc-
tion” comparable to the cataclysm 
that wiped out the dinosaurs 65 
million years ago. 

DIVERSION PROJECT

China diverts 
water north 
in massive 
irrigation plan

BEIJING, China (Reuters) — 
China has transferred 10 billion 
cubic metres of fresh w ater from 
the country’s south to its drought-
prone north in the few years since 
a massive water diversion project 
came on-stream, authorities said.

In recent decades, water supplies 
in the north have been challenged 
by protracted droughts, a surging 
populat ion,  agr iculture  and 
unprecedented manufacturing 
growth.

China aims to ultimately supply 
44.8 billion cubic metres annually 
to the north via the ambitious water 
diversion project. That would be 
about seven percent of the volume 
of water consumed by the entire 
country in 2015.

The expensive engineering proj-
ect, which involves transferring 
water from the south via three 
major routes, was first raised as a 
possibility as early as the 1950s.

Along the middle route,  the 
water pumped from the Yangtze 
River has gone to Beijing, Tianjin 
and the provinces of Henan and 
Hebei, according to the South-to-
North Water Diversion Office 
under the State Council, or cabi-
net.

The middle route carries water 
through canals, water highways 
and pipelines from Danjiangkou 
reservoir in central Hubei Prov-
ince. It came into operation in late 
2014.

The project has supplied 2.7 bil-
lion cubic metres of water to Bei-
jing, serving 11 million people.

Currently, about 70 percent of 
Beijing’s water supply comes from 
the project. Previously the city’s 
water supply came mainly from 
underground water.

Tianjin received 2.2 billion cubic 
metres of water while Henan and 
Hebei got 3.5 billion cubic metres 
and 1.1 bil l ion cubic metres, 
respectively.

China aims to keep national 
annual water consumption below 
670 billion cubic metres through to 
2020, as part of efforts to ease 
chronic regional shortages by cut-
ting waste and boosting efficiency.

BIODIVERSITY

‘Save the dung beetle’, pleads global science chief
Threatened species get all the attention but worms and 
insects are vital to the ecosystem, says project chair

Insects like the dung beetle add 
valuable nutrients to the soil.
|  GETTY IMAGE
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NEW DELHI, India (Reuters) — 
India has frozen requests to com-
mercially release a locally devel-
oped genetically modified mus-
tard, an environment ministry 
document has shown, amid stiff 
opposition to lab-altered food from 
domestic activists and politicians.

The mustard variety would have 
been the first transgenic food crop 
to be allowed for commercial culti-
vation. However, the environment 
ministry’s Genetic Engineering 
Appraisal Committee (GEAC) has 
deferred approval despite a panel 
the ministry supervises giving the 
GM mustard technical clearance 
last year. 

“Subsequent to receipt of various 
representations from different 
stakeholders, matters related to 
environmental release of trans-
genic mustard are kept pending for 
further review,” the GEAC said in 
minutes of a meeting released on 
the environment ministry’s web-
site marked “confidential and 
restricted circulation.” 

Cotton is  the only  GM crop 
allowed to be sold in the world’s 
second most populous country, 
where arable land is shrinking. 
Monsanto dominates the cotton 
seed market in India and often fac-
es resistance from local companies 
over its position.

The environment ministry told 
parliament July 31 that GM mus-
tard had been recommended by 
GEAC to it for “consideration for 
environmental release and cultiva-
tion.”

An environment ministry spokes-
person directed Reuters to GEAC 
head Amita Prasad, whose office 
said she was not available. Another 
GEAC official named on the minis-
try’s website, Madhumita Biswas, 
did not respond to requests for 
comment.

The decision on the mustard rep-
resents a setback for Deepak Pental 
and his colleagues at Delhi Univer-
sity, who worked on developing 
and testing the variety for years. 

Pental, who earlier acknowl-
edged that getting a go-ahead for 
G M  f o o d  w o u l d  b e  d i f f i c u l t , 
declined to comment late last 
month.

GM food has been opposed by 
activists and politicians in India 
because of fears it could compro-
mise food safety and biodiversity. 
Some experts have also questioned 
claims that GM crops are more 
productive than normal varieties.

Hindu nationalist group Rashtri-
ya Swayamsevak Sangh, which is 
Hindi for “national volunteer orga-
nization” and the ideological par-
ent of Prime Minister Narendra 
Modi’s ruling party, also opposes 
GM food and instead wants to pro-
mote local varieties.

Even the previous government, 
led by the opposition Congress 
party, in 2010 placed a moratorium 
on GM eggplant, also after an 
experts panel had given its clear-
ance, effectively bringing the regu-
latory system to a deadlock before 
Modi revived it.

BY CHRIS MCCULLOUGH
FREELANCE WRITER

Soft cheese consumers in China 
will once again be able to buy their 
favourite type after the country’s 
government decided to reverse a 
ban that  i t  implemented two 
months ago. 

These so-called “mouldy” chees-
es were banned because of the 
techniques used in their produc-
tion. Even though these techniques 
have been used for centuries, the 
Chinese were concerned they 
posed a risk to public health. 

The ban applied to specific types 
of European cheese such as Roque-

fort, Danish Blue, Gorgonzola or 
Stilton, which have been safely 
imported and consumed in China 
for decades. 

Refuting the argument, the Euro-
pean Union said its position has 
always been clear in that the tech-
niques and cultures questioned by 
the Chinese have been used by EU 
cheese makers for centuries, and 
European cheeses “clearly do not 
pose a risk to consumer health.” 

According to World Trade Orga-
nization rules, all members have to 
accept international production 
standards unless there is a justified 
risk.

However, it appears Chinese con-

sumers were not happy about the 
ban and started to complain. 

Although dairy produce was typi-
cally once not a major part of the 
Chinese consumer’s diet, cheese 
consumption in the country is on 
the increase, thanks to a growing 
fondness for fast food, particularly 
pizza. In fact, China imported more 
than $400 million worth of cheese 
last year. 

These complaints forced a num-
ber of meetings between the Euro-
pean Commission’s experts in 
trade and health and food safety 
and their Chinese counterparts.

As a result, the Chinese authori-
ties have agreed to lift the trade 

obstacles and update their rules on 
cheese. 

The commission’s delegation 
and the French embassy in China 
have also proposed to organise a 
technical seminar between Euro-
pean and Chinese experts on rele-
vant cheese standards in a bid to 
limit the risk of further trade 
obstacles.

“We are very happy about the 
decision,” said Vincent Marion, the 
co-founder of Cheese Republic, a 
cheesemonger in China.

“I think it’s a way for China to 
show they’re really open-minded 
to selling foreign products and 
especially cheese.” 

PRESSURE FROM OPPOSITION

India drags 
feet on GM 
mustard 
approval

EUROPEAN UNION

China reverses ban on ‘mouldy’ cheese imports
Complaints from consumers unable to buy their favourite cheese forced Chinese officials to lift restrictions 
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YOUR PESTICIDE  
CONTAINERS?

DO YOU RECYCLE 
YOUR PESTICIDE 
CONTAINERS?

One in three Canadian farmers don’t return  
their pesticide containers for recycling.  
Are you one of them?

See how to rinse and recycle your pesticide containters the right way at 
cleanfarms.ca
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CHICAGO, Ill. (Reuters) —Cargill 
is buying a natural animal feed 
maker, another in a string of deals 
to capitalize on rising demand for 
higher-margin natural foods and 
antibiotic-free meat and dairy 
products.

The company’s recent push, 
including the deal for Iowa-based 
Diamond V, has centred on its ani-
mal nutrition and protein unit with 
expansions in feed production and 

aquaculture and divestitures of its 
U.S. pork business and cattle feed-
lots.

Cargill and its rivals have moved 
to diversify amid a global grain glut 
that has weighed on margins and 
dragged profits.

The deal, expected to close in 
January, is Cargill’s latest invest-
ment in its animal nutrition and 
protein segment, which has posted 
higher profits in five straight quar-

ters and is a major focus of the 
company’s long-term growth strat-
egy.

“We anticipate that we will con-
tinue to invest in this space,” said 
Chuck Warta, president of Car-
gill’s premix and nutrition busi-
ness.

The company invested in feed 
additive company Delacon in July, 
bought the animal feed business 
of U.S. farm co-operative South-

ern States in August and expanded 
feed milling in Thailand in Sep-
tember.

“This space of micronutrition 
and feed additives around the 
world, that’s about a $20 billion mar-
ket. Delacon and Diamond V are 
our initial investments into this,” 
Warta said.

Cargill did not disclose terms of 
the Diamond V deal but said it was 
among the five largest acquisitions 

in the company’s 152-year history.
Among those deals were a $1.5 

billion acquisition of Norwegian 
fish feed company EWOS and a 
$1.2 billion deal in 2008 for starch 
manufacturer Cerestar.

Diamond V is privately held and 
does no disclose its revenue. The 
deal includes Diamond V’s human 
health business Embria Health Sci-
ences, which produces ingredients 
for dietary supplements. 

MEAT PRODUCTION

Cargill to buy feed maker to tap profitable natural foods trend
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HARVESTING ABOVE AND BELOW

Farmers spray and harrow a field near a working pumpjack east of Herronton, Alta., Oct. 20.  |   MIKE STURK PHOTO

CATTLE PRODUCERS MAKE 
FOOD BANK DONATION

 The Saskatchewan Stock 
Growers Association is well on its 
way to meeting its goal of donating 
10,000 pounds of packaged ground 
beef.

The SSGA donated 3,000 lb. to 
food banks on World Food Day 
Oct. 16, which increased its total to 
4,000 lb.

Saskatchewan ranchers donated 
8,500 lb. of beef worth $48,000 
last year during their inaugural 
campaign.

Producers donate beef cattle 
or cash toward processing, and 
three packers process the meat: 
Treen Packers, West Bridgeford 
Meats and Western Prime Meat 
Processor.

The Beef Drive received a 
US$10,000 boost from Delanco 
Animal Health’s 100 Communities 
initiative, whose goal is to eliminate 
hunger in 100 communities 
worldwide.

Nutritious protein such as ground 
beef is difficult for Saskatchewan 
food banks to provide, and the 
campaign helps keep emergency 
hampers stocked.

For more information, call the 
SSGA office at 306-757-8523.

FROST-DAMAGED 
FABABEANS WANTED

Alberta Agriculture is looking 
for frost-damaged fababeans for 
a digestability research project on 
feeding chickens.

Researchers will also look at 
dehulling as an option to get rid of 
the frost-damaged parts of the crop.

Snowbird and Snowdrop are the 
varieties most used as animal feed, 
but all varieties are welcome in 
weights of about 50 to 75 kilograms.

TRADE MISSION TO AFRICA

Alberta companies are invited 
to join Alberta Agriculture’s 
Innovation and Smart Agriculture 
Mission to Cote d’Ivoire and Ghana 
Nov. 18-26.

The mission will include 
meetings with the World Bank 
Group, the African Development 
Bank and regional stakeholders 
and a walking program at the Salon 
International De L’Agriculture 
et Des Ressources Animales 
D’Abidjan. 

Companies will gain an under-
standing of project requirements 
and constraints as well as their 
level of competitiveness in access-
ing World Bank and African 
Development Bank financed
 projects and programs in the 
region.

Eligible companies should 
be consultants, contractors, 
manufacturers, suppliers, training 
institutions or universities that 
provide services to international 
agricultural projects.

Participating companies may be 
reimbursed for their participation 
for one half of the actual designated 
participation costs, up to a 
maximum of $2,000.

Companies will receive details 
upon application and acceptance.

AG NOTES
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BY BARBARA DUCKWORTH
CALGARY BUREAU 

EDINBURGH, U.K. — Farming in 
Scotland’s rugged terrain has been 
going on for thousands of years and 
the challenges never diminish.

Eighty percent of the land in Scot-
land has an agricultural use, but 
only eight percent of it is arable.  

“The vast majority of Scotland’s 
agriculture land has some sort of 
disadvantage from an agriculture 
production point of view,” said 
a g r i c u l t u r e  e c o l o g i s t  D a v y 
McCracken, who manages the 
Kirkton and Auchtertyre Hill and 
Mountain Research Centre. 

The 2,200 acre property north of 
Edinburgh is owned by Scotland’s 
Rural College, a private agriculture 
institution that handles applied 
research, education and consulting. 

Seventy percent of the agriculture 
land is referred to as uplands. This 
has nothing to do with altitude. 
Instead, it’s because the land is 
hilly and rocky with a thin soil cover 
and poor vegetation. 

Due to the latitude, the Scottish 
growing season is similar to that of 
Canada. Twilight comes early in 
the winter months while the sum-
mers have long days and short 
nights. There is abundant rainfall 
280 days a year with some regions 
receiving as much as 2.5 to 3.5 
metres of rain.

McCracken is trying to encourage 
upland farmers to take a holistic 
approach and use their livestock to 

rebuild the soil and grasslands with 
grazing.  

“The vast majority of farmers 
across all the farming sectors in the 
U.K. have not been paying as much 
attention to their soil health and 
the management of the grassland,” 
he said. 

Much of the land is considered 
rough grazing with poor nutritional 
quality capable of supporting one 
sheep on two sq. kilometres. There 
are permanent grasslands in the 
southwestern region of Dumfries so 
dairy farming is located there to take 
advantage of the better forage. 

In the upland areas, communal 
grazing among the crofters is com-
mon. Each croft has a small plot of 
land around the home place but 
also has the right to graze in com-
mon grazing areas on rough land. 

Sheep are commonly grazed in 
these areas, but the Scottish flock 
has declined in the last 30 years 
because of poor production and 
the loss of subsidies that paid farm-
ers on a per head basis. 

“Over time in the Highlands and 
the islands we have seen a marked 
reduction in the production of 
sheep,” he said.

Those who dispersed their sheep 
moved into something else such as 
agri-tourism or guided hunting 
excursions. 

As an ecologist, he is concerned 
about the land. 

“We are concerned with such 
huge decreases in sheep numbers. 
Many of the habitats and many of 

the species that we now place a high 
nature conservation value on in 
Scotland and across Europe are reli-
ant on some form of grazing pres-
sure to maintain them,” he said. 

“If you take the sheep off, then you 
get scruff coming in and woodland 
coming in. You still get biodiversity, 
but a different kind of species.” 

There are also conflicts about 
land use with the general public 
having no connection to farming or 
how the land is used. 

Those interested in the environ-
ment condemn farming and graz-
ing. Some activist groups are talk-
ing about “rewilding” the High-
lands,  in which l ivestock are 
removed and the lands allowed to 
regenerate naturally.

“We have been managing our 
land is Scotland for 5,000 to 6,000 
years, and agriculture and grazing 
animals have been a big part of 
that,” he said. 

McCracken researches alpine 
grazing systems throughout Europe 
where similar conflicts exists. Part of 
his work strives to convince the pub-
lic and the government that the 
uplands are worth retaining from an 
historic, cultural and environmen-
tal point of view. 

In addition, climate change is 
affecting these regions with more 
extreme weather events. Nature is 

getting out of balance as the hill-
sides are taken over by heather, 
forbes and bracken, a large fern 
that is unpalatable to livestock. 

 More pests such as ticks and liver 
flukes and new diseases driven by 
climate change are being reported. 

“We are getting wetter, milder 
winters and summers so pests like 
liver fluke is becoming a big issue,” 
he said. 

Besides changing climate and for-
age loss, farmers are facing other 
challenges with low productivity 
among ewes and black loss, an unex-
plained disappearance of animals 
when they are turned out to graze. 

Along with these challenges are 
predators such as badgers, foxes, 
eagles and buzzards going after 
young animals. 

Large predators were wiped out 
hundreds of years ago, but in the 
last 20 years large bird predators 
such as sea eagles have been re-
introduced in parts of the High-
lands and islands where they prey 
on lambs. The raptors are protect-
ed species but they are becoming 
problem predators.  

Besides the loss of good grazing, 
woodlands have shrunk back. 
Much of the forested land was 
logged out during the Second World 
War, and tree planting programs are 
ongoing. Fast growing trees can 

provide shelter and flood control, 
improve water quality and provide a 
second income from logging.

Such initiatives would bring them 
in line with new government plans to 
base agriculture subsidies on eco-
system services such as controlling  
greenhouse gas emissions and pro-
moting biodiversity, carbon seques-
tration and better water quality. 

“That process has been much 
talked about but hasn’t got to a 
stage with a transparent scheme 
you can actually show,” he said.

He sees environmental produc-
tion versus agriculture production 
as symbiotic. 

Part of the job of consultants at 
SRUC is to convince tradition-
bound farmers that lesson.  

“They do not see managing their 
farm better from an environmental 
production perspective could 
actually have, in many cases, a ben-
efit for the farm itself. They say, 
‘that is just managing for society so 
they better pay me for it,’ ” he said. 

“There is a whole host of things 
farmers could be doing that would 
benefit the environment and soci-
ety further down the hill and it 
would benefit  the long-term 
sustainability of their own farming 
system, ” he said.

barbara.duckworth@producer.com

BRITISH AGRICULTURE

Scottish farming about managing marginal land
Researchers are encouraging producers to use livestock grazing to rebuild soil and grasslands

SCOTLAND IS RELIANT ON AGRICULTURE

Settlements

Southern uplands

Lowlands

Central highlands

Northern highlands and islands

QUICK FACTS:
Scotland has an area of 29,900 sq. miles. Of that, 79 percent is used for 
agricultural land. Here’s how it is distributed, by category (in sq. miles):
Rough grazing:  11,800
Grass 5,100
Crops & fallow 2,300
Common grazing 2,300

Woodland 1,900
Other farmland 600
Total agricultural area 24,000
Rest of Scotland 5,900

Source: Scottish National Heritage  |  MICHELLE HOULDEN GRAPHIC

8% of Scotland’s 
agricultural land is 
suitable for arable 
farming 70% has severely limited 

agricultural use 
(rough & common 
grazing)
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SPECIAL REPORT

BY BARBARA DUCKWORTH
CALGARY BUREAU 

STONELEIGH PARK, U.K. 
— Voters in the United King-
dom may have decided they 

no longer want to pay $16 billion a 
year into European Union coffers, 
but they still want to be a member 
of the free trade club. 

Dependent on trade, the British 
agriculture sector wonders where 
the split with the EU might lead and 
have started pushing farmer orga-
nizations for answers. 

“As a member organization, they 
want us to be really bold, and many 
of our farmers would like us to be 
absolute protectionist and stop 
stuff coming in, but we want to 
trade with the world. That is not 
going to happen, is it?” said John 
Boyle, head of livestock for the 
National Farmers Union repre-
senting England and Wales. 

There is a massive amount of trade 
between Ireland, Great Britain and 
Europe, which could be stymied by 
tariffs and border inspections that 
have not existed for 40 years.  

The U.K. exported 500 million 
pounds of beef, pork and lamb to 

the EU and outside markets in the 
first months of this year, which is 18 
percent more than the same time 
last year. 

“We have seen food and drink 
expor ts  double  over  the  last 
decade,” said Phil Bicknell of the 
Agriculture and Horticulture 
Development Board, which pro-
motes British agri-food products 
around the world. 

The NFU said the red meat sector 
c o u l d  b e  h i t  e s p e c i a l l y  ha rd 
because of tariffs. 

The beef market is holding at 
home because of a cattle shortage. 
There is also a “Brexit bounce” effect 
in which British consumers are sup-
porting the home-grown product. 

Large retailers have promised to 
switch to 100 percent British for all 
fresh beef. However, England is not 
self-sufficient in beef so retailers back-
stop the supply with Irish product 
sold at a slightly lower price. 

“There is no room for anything 
else,” said Boyle. 

Great Britain is eyed as a high-
value meat market.

“This is the best market, and that is 
why Canada and the U.S. want to 
supply the U.K. because we have 

very high prices,” said Phil Bicknell 
of the development board. 

“We have 65 million people who 
are relatively affluent. If you look at 
cattle prices on a global scale, it is 
very high, so it is very attractive.” 

The U.K. pork sector is relatively 
small but actively exports.

 It shrunk by 40 percent after 
Europe introduced animal welfare 
requirements that banned sow 
stalls and tethers. The British intro-
duced the new requirements in 
1999, but the rest of Europe did not 
have to comply until 2013.

“The rhetoric was that is OK 
because British shoppers will go for 
the higher welfare and the British 
pork supply chain and supermar-
kets will go for the higher welfare 
and support British,” Bicknell said.

“Effectively what happened is 
price won the day and we lost out. 
We exported hundreds and thou-
sands of sows and we saw the 
industry shrink by half.”

The U.K. is a net importer of pork, 
bringing in about 60 percent of all 
the pork it consumes. However, it 
relies on export markets to take offal 
and muscle cuts considered less 
desirable in the domestic market. 

Markets need to be diversified 
because the EU could impose tariffs 
of 10 and 80 percent after Brexit, 
depending on the meat cut.

Seventy percent of British pork 
goes to other EU members, but 
China accepts 15 percent and 
demand is growing. 

Pork goes to China on the basis of 
a  bilateral  export  agreement 
through the EU. 

“Every single export certificate 
the U.K. possesses references the 
EU regulatory framework, so they 
are all going to have to be redrafted 
to reflect the fact that we will have 
our own regulations post Brexit,” 
said Bicknell.

The U.K is self-sufficient in lamb 
and one-third of what is produced 
is exported.

However, a third of consumption 
is imported, mostly from New Zea-
land, which is related to seasonality. 

“New Zealand and U.K. lamb are 
theoretically complementary in 
terms of the season, but there are 
few markets here for light lambs and 
mutton,” said Hardwick. 

T h e r e  i s  g r o w i n g  c o n c e r n 
because New Zealand has a tariff 
rate quota of 280,000 tonnes to the 

AFTER 

BREXIT:
HOW THE UNITED KINGDOM 

IS COPING WITH A NEW 

TRADE LANDSCAPE

When voters in the 
United Kingdom decided 

to sever a 40-year-old 
relationship with the 

European Union last year, 
few of them likely 

considered the  potential 
consequences of 

punishing tariffs and the 
loss of free access to the 

European market of 500 
million consumers.

After the split is final 
in 2019, some studies 

predict a 50 percent drop 
in farm income if the 

entire U.K. agricultural 
sector does not pursue 

new opportunities, find 
new markets and become 

more efficient. 
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The United Kingdom’s decision to leave the European 
Union, with its single market and the Common 
Agricultural Policy, has created considerable 
uncertainty for the agricultural sector. The country’s 
Agriculture and Horticulture Development Board has 
identified four main areas of concern:
1. Terms of international trade, both with the 

remaining EU-27 and with other countries 
2. Domestic agricultural policy in terms of support 

payments, rural development and market man-
agement 

3. Migrant labour and its availability 
4. The U.K. regulatory environment
The board released a Brexit study Oct. 11 that 
evaluated all the farm sectors and potential 
outcomes in a new trade environment. Key findings 
included:
• In sectors where direct support accounts for a 

significant proportion of farm business income, 
this impact assessment shows a dramatic 
immediate impact of reduced support levels on 
business profitability.

• Trade issues also have a significant bearing on 
farm business income. The U.K. is a net importer 
of products for most food sectors, and the EU is 

a key trading partner. In areas such as dairy and 
pork, three different scenarios show that farmers 
may benefit from rising prices, reflecting the 
rising costs of trade. 

• In sectors where exports are significant, such 
as cereals and sheep meat, rising costs of trade 
for U.K. products into EU markets will mean 
downward pressure on domestic farmgate prices. 
In turn, this is reflected in farm business income 
levels. 

• In some scenarios, higher labour costs resulting 
from restrictions on migrant workers will reduce 
farm business incomes. The significance of this 
will be highest in horticulture, where labour 
forms the highest proportion of costs.

Whichever scenario is chosen, higher-performing 
farms remain profitable in every sector. These farms 
are best placed to weather the negative impacts 
of any of the Brexit scenarios. They are capable of 
generating positive incomes when the lower-perfor-
mance farms are making losses. 
This suggests that taking steps to improve produc-
tivity and performance would enable farmers to 
mitigate potentially negative impacts of Brexit, even 
before details on agricultural trade or policy emerge.
Source Agriculture and Horticulture Development Board

EU. It is hoped the U.K. accepts an 
80,000 tonne TRQ following the 
split while the EU takes the rest. 
New Zealand may push for more. 

The U.K. is 80 percent self-suffi-
cient in dairy and imports cheese 
and butter, mostly from Ireland. 
Fluid milk is produced locally. 

“With dairy we probably have the 
biggest potential post-Brexit as long 
as we can get the supply chain work-
ing and find where the markets are. 
We have been very domestically 
focused,” said Bicknell.

“It leads to a culture change. How 
do we take on the Irish mentality of 
food exports or the Kiwi mentality 
toward exports?”

More infrastructure investment is 
needed to step up the processing side.

Everyone has their eye on the Asia 
Pacific region, but no new free trade 
agreements can be reached until 
the EU-U.K. divorce is final.  

However, China said it wants to 
maintain current trading arrange-
ments and is ready to accept a bilat-
eral agreement. However, it needs 
to understand the regulator y 
framework under the new regime. 

barbara.duckworth@producer.com

Last year, Ireland exported more than $16 billion of agricultural products to 175 markets. Some 
farm groups worry what the trade impact will be on the country with its withdrawal from the 
European Union   |  BORD BIA PHOTO

BREXIT SCENARIOS: AN IMPACT ASSESSMENT

BY BARBARA DUCKWORTH
CALGARY BUREAU 

DUBLIN, Ireland — Ire-
land and the United 
Kingdom may have had 

their differences over the years, 
but the two share a strong inter-
dependent business alliance.

Bound by cultural ties, proxim-
ity and a common language, the 
two are each other’s best and 
largest trading partners. As the 
U.K. prepares to withdraw from 
the European Union, that deci-
sion to leave the common mar-
ket has spurred uncertainty.

“From where I sit as secretary 
general of the department, I 
break it into two pieces: one is 
the political negotiations and the 
other is the commercial impact,” 
said Aidan O’Driscoll, secretary 
general of the Irish agriculture 
department. 

Trade will continue, but a lot is 
at stake. 

With an annual turnover of $38 
billion, agri-food is Ireland’s most 
important indigenous industry. 
Last year it exported more than 
$16 billion worth of products to 
175 markets. The U.K. accounts for 
more than 40 percent of Ireland’s 
total exports of beef, pork, dairy, 
poultry and beverages. Twenty-
four percent of the U.K.’s agri-food 
exports worth $4.9 billion went to 
Ireland.  

The deadline for the U.K to leave 
is March 29, 2019, but many ques-
tion whether that is achievable. In 
the meantime, no one wants to 
slow down commerce.  

“The commercial impacts of a 
Brexit will not wait on the nego-
tiation timeline,” O’Driscoll said 
at a recent agriculture confer-
ence in Naas, Ireland. 

“There will be commercial 

impacts driven by uncertainty 
and driven by exchange rates.”

The weakening of the pound 
sterling against the euro has 
caused disruptions in price sta-
bility, but the country is deter-
mined to forge ahead with its 
own trade agenda. 

“We saw an immediate impact 
with the Brexit decision from the 
exchange rate,”  said Angus 
Woods, who chairs the Irish 
Farmers Association’s livestock 
committee and produces lamb, 
beef and cereals on his County 
Wicklow farm. 

He supports diversification of 
agriculture and markets outside 
the U.K., but he is also a realist. A 
big loser could be the beef trade if 
disruptions occur. About 270,000 
tonnes of Irish beef now goes to 
the U.K. annually.

BREXIT

Irish farmers worry 
about loss of U.K. market
The country now sells 290,000 tonnes of beef a year to the U.K.

CONTINUED ON NEXT PAGE »

GETTY ILLUSTRATION

SEEKING NEW DEALS
How many years might it take to 
negotiate(1) a free-trade agreement 
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(1) not including time for ratification 
and full implementation     (2) Canada-
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“Are we going to find a market to 
take 270,000 tonnes in the next year 
and a half or two years at the kind of 
money the British pay? No, is the 
short answer,” he said.

Talking about alternative markets 
is one thing, but the reality could be 
much different. 

He is referring to an ambitious 
export plan called Food Wise 2025, 
a 10-year strategy to increase the 
value of Irish food and beverage 
exports by 2025 to $27.5 billion. 

That strategy means looking 
beyond the British Isles, said Pad-
raig Brennan, director of interna-
tional markets for Bord Bia, also 
known as the Irish Food Board. 

“Brexit or no Brexit, companies 
should be looking at diversifica-
tion,” he said.

“We are so export oriented, and 
what happens in the global market-
place affects us more than most.”

Bord Bia is a state agency that 
promotes Irish agri-food products 
domestically and abroad. It pro-
vides a link between producers and 
customers and has a network of 
international offices to help open 
doors for the Irish food sector. 

The Bord Bia Brexit Barometer 
keeps businesses informed about 
negotiations and potential changes.

“In the 1990s, the Irish industry 
was driven by EU policy and the 
common agriculture policy around 
support systems and interven-
tions,” Brennan said.

“That left an industry that didn’t 
have to care as much about exports. 
It was a challenging time and it was 
a simpler system, but that is no lon-
ger there.” 

Part of the business plan includes 

promoting Ireland as an environ-
mentally friendly food producer 
through Origin Green, the national 
food sustainability program. The 
verification program promotes 
sustainable agriculture practices 
from the farm to the retailers and is 
backed up with regular audits.  

“We must  show continuous 
improvement because all coun-
tries show continuous improve-
ment. This is a starting point and 
we have to demonstrate how we are 
improving,” said Andrew Mullins, 
sustainability development man-
ager for Bord Bia.

Another strategy is giving cus-
tomers what they want. 

“The industry has invested a lot of 
time getting to know customer 
requirements and getting to know 
the European markets much better 
than before and looking at adding 
value,” Brennan said.

“The sector has gotten much bet-
ter at identifying the niche markets 
and understanding from an indi-
vidual customer point of view, 
what is their desire.”

Canada and the EU signed the 
Comprehensive Economic and 
Trade Agreement Sept. 21, and 
Ireland has looked at Canada as a 
potential opportunity for meat 
exports. Lamb may be easier to sell 
because Canada has a deficit, and 
the Irish product could be offered 
as a specialty import.

“We need to understand the mar-
ket better. We don’t have a tradition 
of exporting there,” said Brennan. 

The most recent figures show that 
$27.5 million in exports went to 
Canada, so there is some growth 
potential.  

“CETA gives us an opportunity to 
grow that further, and I am sure 
there will be more products coming 
in this direction as well,” he said.

The bigger prize is the Asia Pacific 
region. 

The EU has approval to ship beef 
to places such as the Philippines, 
and last year the country accepted 
15,000 tonnes of Irish beef. 

A pending deal is expected with 
China and is likely to be similar to 
Canada’s agreement because both 
countries have similar BSE status.  

Ireland’s strengths are in beef, 
pork, dairy, seafood and beverages.  

Beef

Ireland produces far more beef 
than it needs on a landscape that is 
80 percent grasslands. 

“We produce eight times the 
amount of beef we need for our 
population, and we are the largest 
exporter of beef in the northern 
hemisphere and fifth largest inter-
nationally and we are the largest 
exporter to EU retailers,” Mullins 
said.

There are 110,000 cattle farms in 
Ireland. Processing and selling 
beef occurs across the country, and 
raising cattle on grassland is part of 
the cultural mosaic. 

The main challenge for beef 
farming in Ireland is low income 
pegged at $19,000 to $23,000 a year.

“We know 40 percent of beef 
farms have off-farm income,”  said 
Rowena Dwyer, an Irish Farmers 
Association economist. 

Farm incomes are dependent on 
Common Agriculture Policy pay-
ments, but the next round offers 
l e s s  m o n e y  w i t h  c o n d i t i o n s 

a t t a c h e d  t o  e n v i r o n m e n t a l 
sustainability. 

Processors seek the highest value 
markets, which is the U.K. 

“We sell to the best market at the 
best price. For the beef sector, that 
is what the U.K. is and we shouldn’t, 
in any of this discussion, lose that 
focus and lose the focus on influ-
encing and currently asking our 
government to get agriculture to 
the top of the EU negotiators’ 
agenda,” said Dwyer.

In addition, Ireland has built a 
strong trade selling beef on the 
hoof to Turkey, Libya, Northern 
Ireland and the European conti-
nent ,where more than 145,000 live 
animals have been exported. 

Pork 

While grass-fed beef is widely 
promoted, Irish pork is also finding 
overseas acceptance.

China bought 65,000 tonnes of 
Irish pork this year, and more 
growth is expected this year.

“At this stage China will be our 
second biggest market,” Brennan 
said.

Most of the exports to China were 
originally offal, but the last three 
years have seen a swing toward 
higher quality cuts with decent 
returns.

“There will  always be a very 
strong demand for the byprod-
ucts,” he said.

“The firms here have invested a 
lot to get to know the market. They 
have found niche opportunities for 
muscle meat.”

Dairy

Ireland produces 6.5 billion litres of 
milk a year, which is processed mainly 
by farmer-owned co-operatives.

“It is quite small internationally, 
but we are export focused with 85 
percent going internationally,” said 
Mullins.

Dairy production is focused on val-
ue adding with more butter, cheeses, 
powders and infant milk formulas 
going to about 80 countries.

The dairy herd has grown from 
1.2 million cows to 1.4 million cows 
with ambitions to grow further.

Last year Irish dairy products 
earned $870 million in the Chinese 
market. The Irish products are 
viewed as clean and produced in a 
sustainable system with quality 
controls and traceability.  

Seafood

Seafood, especially salmon and 
shellfish, is a major Irish export to 
fill a driving demand. Most goes to 
Asia, where farmed and wild sea-
food is welcome.

Beverages

The beverage sector has enjoyed 
a 41 percent increase since 2010 
with strong growth in the whisky 
trade. Built on a well-established 
malting barley industry, Irish beer 
and whisky are delivered to 180 
countries worldwide worth about 
$2 billion last year. 

The value of Irish whiskey is 
about $725 million a year with 
North America considered a prime 
destination.

barbara.duckworth@producer.com
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Brexit or no Brexit, companies should be looking at diversification. We are so export 
oriented, and what happens in the global marketplace affects us more than most.

PADRAIG BRENNAN
BORD BIA

Padraig Brennan is director of international markets for the Irish 
Food Board, known as Bord Bia.  |  BORD BIA PHOTO
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BY BARBARA DUCKWORTH
CALGARY BUREAU 

STONELEIGH PARK, U.K. — 
When voters in the United King-
dom went to the polls in June to 
decide whether they wanted to 
stay in the European Union, many 
thought people would opt for the 
comfort of the status quo. 

“The expectation from every-
body was that it would be close but 
that it would be remain,” said 
Minette Batters, deputy president 
of the National Farmers Union, 
which represents 55,000 farmers in 
Wales and England.

“There was no expectation that it 
would be to leave, so I went to bed 
absolutely expecting to wake up in 
the morning and see that we had 
voted to remain.”

It was a close vote at 51.9 percent in 
favour of leaving. Now the conse-
quences of exiting the 40-year-old 
relationship are under consideration.  

“The vast majority of farmers 
have not known life as an indepen-
dent nation,” Batters said.

They want to know how they can 
survive without the safety net of 
the EU. 

“There is a lot of concern among 
farmers that we will be the sacrifi-
cial lamb if we don’t have a deal 
with Europe and we go to WTO 
default,” she said. 

Default could mean reverting to 
the World Trade Organization’s 
established tariffs, which are par-
ticularly punishing for the live-
stock sector. 

Batters raises 300 head of pedi-
greed and commercial beef cattle 
as well as lamb. 

Her lambs and calves could be 
ready for market just as the separa-
tion is final. A potential 51 percent 
tariff could be slapped on U.K. 
lamb exports to the EU, and she 
fears the industry would be priced 
out of the market, especially if 
products from lower cost produc-
ers enter the country. 

“It all depends on the deal with 
Europe, and then we will be able to 
sign trade deals with countries that 
can produce food much cheaper 
than we can, and that is where the 
danger comes from,” she said.

Batters said subsidies have 
helped farmers prop up their 
farms, which has discouraged effi-
ciency. 

“If you look at the beef and sheep 
sector, where we have a lot of small 
family farms that are halfway up 
the hills, if you take away the subsi-
dies they will cease to exist,” said 
Anna Farrell of the Agriculture and 
Horticulture Development Board. 

The Conservative government 
has committed to continue farm 
support until 2020, but no one 
knows what to expect after that. 

Organizations such as the NFU 
and the development board are 
creating farm business education 
programs to help producers stand 
on their own two feet in a world 
with no subsidies and tighter mar-
ket access. 

The NFU is membership driven 
while the development board is 
funded with producer levies and 
has an annual budget of about $96 
million. Some of that money is 
going back into education and 
strategies. 

Education strategy priorities:

• inspiring farmers to be more 

competitive and better able to 
withstand market shocks

• innovation, knowledge and 
research

• markets and exports
• knowing what consumers want

Farmers are also asked:

• Do you know your costs?
• How well do your business costs 

compare with your peers?
• What profit do you need ?
• Do you have a plan to cope if the 

direct payment was reduced?
• Do you have a risk management 

plan?

The development board was devel-
oping programs before the pivotal 

vote to show farmers the need to 
adopt new technology that results 
in profitability, said Susannah 
Bolton, the board’s knowledge 
exchange director. 

One of the programs is the three-
year-old Monitor Farm initiative to 
track the cost of production.  

Thirty farmers volunteered as 
monitor farms to share their busi-
ness information. The starting 
point is to benchmark finances 
under a single whole farm tool 
regardless of the commodity.

 The farmer selects a steering group 
that could include neighbours, a 
bank manager and agronomist to 
help benchmark the business and 
discuss improvements.

“There are some interesting and 

very consistent messages,” she 
said.

“At first everybody focused on 
their variable costs, but where the 
real big differences can be made is 
around what we called fixed costs.”

Each farm has a web page, and 
three regional meetings are held so 
other farmers can hear what is 
being done.

S o m e  o f  t h e  f i n d i n g s  w e re 
uncomfortable. 

“There was some recognition for 
awhile that the place where farmers 
were really falling down was that 
they weren’t really recognizing 
themselves as businesses,” she said.

Too many considered farming a 
lifestyle and an obligation to keep a 
legacy going. 

“Brexit sharpened the focus and 
gives us another reason for people 
to realize they are missing out, but 
actually this is something we rec-
ognized in our industry for quite 
some time,” said Bolton.

Ta x p a y e r  s u p p o r t  t o  c ov e r 
income deficiencies could be on 
the way out as  government strug-
gles to fund other social demands 
such as health care and education. 

“Farms that have received subsidy 
over decades has meant the sense of 
responsibility for maintaining the 
business has been somewhat 
ignored because somebody else can 
pay to make sure that I can feed 
myself and my family,” she said.

BREXIT 

English producers prepare for breakup with European Union
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BY BARBARA DUCKWORTH
CALGARY BUREAU 

EDINBURGH, U.K. — British 
farmers need to start pre-
paring for all contingencies 

once the United Kingdom gives 
up membership in the European 
Union. 

“If farmers stopped thinking 
about the politics of Brexit and 
started getting some business 
planning in place so that when the 
implications of Brexit actually do 
come to rest, their mindset is in a 
proactive mode rather than a reac-
tive mode,” said Gavin Dick. 

“At the farm level, they should be 
managing for change.” 

Dick, whose family farms near 
Edinburgh, Scotland, is manager of 
the Agriculture and Horticulture 
Development Board’s cereals and 
oilseeds division. The board is an 
umbrella organization for British 
commodities and is supported by 
producer levies to promote agri-
food and provide farmer education. 

Agriculture has been far down 
the list as negotiators work through 
the complicated divorce involving 
19,000 laws and regulations cover-
ing a long-term trade and cultural 
relationship. 

The only certainty is uncertainty. 
When the final deal is signed, farm-

ers do not know how much power 
Scotland or Wales may have over 
their own agriculture policy, but it is 
hoped new legislation written in 
London recognizes the differences 
among the three jurisdictions. 

Business plans

A major focus for farm groups is 
developing more extension and 
education for producers to adapt 
to inevitable changes linked to 
Brexit.

“This is going to give the growers 
a nice boot in the backside to actu-
ally do what they should have been 
doing already,” said Dick.

Scotland has fewer diversifica-
tion opportunities because of  
topography and climate. However, 
it does offer some unique goods 
and exported about $24 billion 
worth of agri-food and beverages 
last year with plans to step that up 
to $48 billion by 2030. 

Whiskey and Brexit

Scotch whisky is a global com-
modity and adds about $8 billion 
to the British economy. 

“At the moment whisky is tariff 
free so they are not foreseeing huge 
issues directly,” said Dick.

“Their biggest threat is uncer-
tainty, and uncertainty stops peo-
ple buying and trading.”

The industry has said it wants 
business certainty and protection 
of the product in international 
markets. It also wants a domestic 
tax and regulatory agenda that 
allows it to grow. 

Under World Trade Organization 
rules, whisky benefits from a zero 
tariff on exports to the EU, the 

United States, Canada and Japan. 
The industry does not want this 
status sacrificed. 

Scotch whisky must use Scottish 
water and be made and aged in 
Scotland.  Distillers have a policy of 
using Scottish grain first, and if 
they get the quality they want they 
support the domestic product. 
Pure single malt is supposed to be 
100 percent Scottish, and some 
distillers contract direct with local 
farmers. 

For example, Glenfiddich uses 
grain from a local producer group, 
but it is providing only 10 percent 
of what the company needs, so 
malt barley may be imported. 

One of the big byproducts of the 
whiskey trade is wet distillers grain 
for the livestock sector, but distill-
ers can now be paid to convert the 
spent grain into a dry product that 
is burned for energy.

That product was a mainstay for 
some livestock producers, and 
they have lost it.

Cereals and oilseeds 

Malting barley is the largest com-
ponent of  the grain industr y 
because of the size of the whisky 
business.

About half is grown on contract 
and half is sold on the spot market, 
said Dick. 

“It is all for whisky. We can’t actu-
ally grow enough barley in Scot-
land for whisky and it is very much 
a growing market,” he said.

The development board partici-
pates in variety trials to test grains 
for malting and high quality distill-
ing. Scottish barley for whisky is 
below 1.9 percent nitrogen con-
tent. 

Fall rye is grown for biofuel and 
may need up to 150,000 acres in the 
future. It could replace oilseed 
rape because the hybrid rye is good 
for rotations.

“Oilseed rape was very profitable 
under the whole support scheme 
where you were paid by your crops. 
Everybody jumped onto winter 
rape,” said Dick. 

Clubroot became a problem, and 
now only resistant varieties are 
allowed in a seven year rotation, 
and these are lower yielding.

Beef, lamb and pork

Quality Meat Scotland is a pro-
ducer-funded organization to 
promote beef, lamb and pork at 
home and abroad. 

The organization is funded with a 
mandatory levy collected at time of 
slaughter on all cattle, sheep and 
pigs. The checkoff is $8.84 for cattle, 
$1.30 for sheep and $1.93 for pigs. 

“It gives us a levy budget of about 
four million quid ($6.4 million),” 
said Stuart Ashworth of Quality 
Meat Scotland, which also oper-
ates a farm assurance scheme that 
carries a special EU sanctioned 
logo to identify the geographical 
location of production. 

MANAGING CHANGE

Uncertainty reigns 
in Scotland as 
Brexit looms

Payments are calculated in euros, 
which meant farmers received a 
large payment this year because 
the pound sterling had weakened.

Commodity prices have generally 
been favourable and the payments 
are healthy, so it is hard for people to 
focus on making business manage-

ment plans, said Peter Hardwick of 
the development board. 

“ T h e  o n e s  t hat  a re  k e e n  t o 
improve are the ones that are 
already quite good and understand 
that they can get better,” he said. 

The subsidy is similar to a defi-
ciency payment, and as a result 
U.K. agriculture is not as competi-
tive as it should be.

“Some people think that Brexit 

might be positive,” he said. 
Older farmers may decide to exit 

the business and turn it over to the 
next generation. 

“Maybe land would be freed up 
for younger farmers who would be 
prepared to take on the full eco-
nomic risk of that activity,” said 
Hardwick. 

barbara.duckworth@producer.com
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Minette Batters, deputy president of the National Farmers Union representing 55,000 farmers 
across Wales and England,  says farmers want to know how they can survive without the safety net of 
the EU.   |  NFU PHOTO
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“It is food trustability and the 
regulators love that,” said Laurent 
Vernet, head of marketing for the 
organization based in Edinburgh.

The EU introduced the logo in 
1996, and it has spread to other 
countries. It is accepted among 
trading partners and covers a 
range of food products. 

England is not part of this pro-
gram, but Wales recently joined.

Without that logo QMS would not 
be able to promote the brands 
Scotch Beef and Scotch Lamb 
under EU regulations.

 Pork products are labelled, but 
hog production is low in Scotland 
with about 38,000 sows. 

The Scottish cow herd is stable at 
430,000 head, and most are pure 
beef breeds that are not crossed 
with dairy cattle. 

Scottish beef ’s best customers 
are Sweden, France, the Nether-
lands and Belgium. They are 
demanding customers but are will-
ing to pay more. 

“We are focusing our marketing 
on people who can afford to pay 
more for our product,” Vernet said.

“We are interested in the con-
sumers who are eating less meat 
but are increasing the quality.”

Scottish representatives have 
travelled to Canada to see what 
opportunities might exist but see it 
as a niche opportunity. 

“It will be minimal. Some of the 
retailers may be happy to have it as 
a point of differentiation,” Vernet 
said.

Nothing much is happening as 
exporters work through regula-
tions and specifications under the 
Comprehensive Economic Trade 
Agreement signed by Canada and 
the EU. Paperwork and customs 
clearance are cumbersome.

“They say it is a free market but it 
is not that free,” Vernet said.

“After CETA we were told, yes, 
technically we should be able to 
trade. We are going to send just a 
few boxes to see how it is going to 
work.”

The Philippines and other Asian 
markets recently opened to the EU. 
Ireland, France and Denmark are 
already exporting to that country, 
and Scotland is playing catch up.

There are concerns about tariffs 
and quotas following Brexit. 

 “In relation to lamb, 30 percent of 
what we produce is exported to 
Europe free of tariff. We back fill 
with product from New Zealand on 
a seasonal basis,” Ashworth said.

Ne w  Z e a l a n d  h a s  a  T R Q  o f 
228,000 tonnes to the EU, and Brit-
ain takes up to 80,000 tonnes of 
that product. No one knows how 
that quota might be split under a 
new trading agreement. 

“If we don’t have some free trade 
with Europe, then potentially lamb 
prices will be halved,” Ashworth 
said.

The Scottish lamb industry was 
already in decline when EU pay-
ment schemes changed. The flock 
was around 110,000 ewes but is 
down to about 98,000. The tradi-
tion is to raise lamb on the hillsides 
and marginal land and then send 
the live animals for finishing in 
England and Wales. 

Horticulture

Soft fruits such as strawberries, 
raspberries, black currants and 
blueberries are grown in a small 
corner of Scotland.

Most went for processing, but in 
the last  decade strawberries 
became popular for the premium 
fresh market.

“When it was processed, every 
farmer had a few acres of soft fruit. 

Now it has come back with a small 
number of very professional spe-
cialists, growers who are supplying 
table berries for the whole of the 
U.K,” said Dick.

Labour is the main issue for that 
sector. Many were Eastern Euro-
pean labourers who pick fruit and 
then shift over to the potato har-
vest. 

No work permits were required 
under the EU, but no one knows if 
workers will be able to move as 
freely as before. 

“There’s lots of questions but no 
answers coming,” said Dick. 

Potatoes are a major crop for Scot-
land, which grows about 500,000 
tonnes of certified seed a year, of 
which 100,000 are exported.

England is the largest market for 
seed potatoes, and 100,000 goes to 
the rest of the EU. Egypt takes about 
50,000 tonnes of Scottish seed a year. 

barbara.duckworth@producer.com
Many Scottish producers remain optimistic they will find good export markets for their 
products.  |  BARBARA DUCKWORTH PHOTO
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PRODUCTION
AERIAL IMAGES 
FROM ANY SOURCE
Satellite, drones, aircraft — the 
source may not be as important as 
having images that suit your needs. 
|  Page 82
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BY BRIAN CROSS
SASKATOON NEWSROOM

If you’re a Canadian grain grow-
er in the 21st century and you’re 
not using precision agriculture 
tools to reach your full productive 
potential, then it might be time to 
reassess the way you’re doing 
things on the farm.

That was the key message deliv-
ered by speakers and representa-
tives from various agriculture 
technology companies  who 
attended the Farms.com Preci-
sion Agriculture Conference in 
Saskatoon Oct. 25.

The event attracted dozens of 
technology companies that dis-
played the latest in precision ag 
products.

“Precision ag today is different 
that what it was even 10 years ago,” 
said Wade Barnes, president and 
chief executive officer of Farmers 
Edge.

“Ten years ago … it was focused 
around GPS technology, driving 
the tractor straight, gathering 
data. But I think today, precision 
agriculture has really morphed 
into what I would call decision 
agriculture or digital ag. 

“It’s about taking all of this data 
and information that we’ve been 
logging and putting it to use final-
ly, to actually help a farmer make a 
decision that impacts his bottom 
line.”

Precision agriculture is still a 
relatively new industry but it’s 
evolving quickly.

The market for digital products 
— from variable rate mapping 

systems to cloud-based data ana-
lytics — is attracting a lot of prod-
uct developers.

Last week’s conference includ-
ed dozens of companies, from 
local start-ups to global power-
houses, such as Monsanto and 
Microsoft.

Farmers have access to a wide  
range of services and technologies 
and assessing their relevance and 
applicability can be daunting.

Monsanto’s acquisition of Cli-
mate Corp. a few years ago was a 
touchstone event for the sector, 
Barnes added.

Since then, many new entrants 
have been crowding into the 
space, hoping to secure market 
share in an industry that has huge 
growth potential in Canada and 
around the world.

As the market matures, there will 
be mergers, consolidations and 
new innovators, he added.

But ultimately, it will be the users 
— farmers, agronomists and 
grassroots decision makers — 
who determine which companies 
prosper.

“The space has changed very 
quickly with Monsanto acquiring 
Climate Corp., (which came) with 
this a huge, billion-dollar number 
so what you saw after that was this 
real drive toward innovation … 
with a lot of tech companies jump-
ing into agriculture,” Barnes said.

“I don’t think farmers are over-
whelmed by (digital ag),” he con-
tinued.

“To be honest, I think they’ve 
been waiting for it ….

“They’re saying ‘look, I’m in the 

business of farming. I want this 
tool to tell me what to do and when 
to do it and I want to be able to 
trust that it’s accurate.’ ”

Data integration will be critically 
important as the market matures, 
he added.

“You might have five companies 
offering five different services and 
each one of them might be very 
important on its own. But the 
farmer has to be the one that sort 
of marshals it all together and he 
may not have time for that (type of 
management).

“I think … the companies that 
can be fully integrated … are the 
ones that are going to be success-
ful,” he continued.

“There’s not many like that in the 
industry right now and … it will 
take deep pockets so I think what 
you might see is that movement 
toward consolidation … where the 
bigger companies with deeper 
pockets are the ones that are gong 
to be able to build those fully inte-
grated platforms.”

Joe Dales, founder and senior 
vice-president of Farms.com, said 
Western Canada’s farmers are no 
strangers to digital technologies.

However, adoption is still in the 
early stages.

“There’s a lot of new technology 
hitting the market today so I think 
it’s just a really dynamic time for 
technology in the agricultural 
marketplace,” said Dales, whose 
company organized the Oct. 25 
event.

“It can be a bit intimidating and 
confusing for farmers so we just 
wanted to get everybody together 

so we could talk about what’s out 
there ….”

Dales said the adoption of digital 
technologies on the farm has 
advanced significantly since 
Farms.com hosted its first Preci-
sion Agriculture Conference five 
years ago.

He said farmers in Western 
Canada are eager to embrace 
technologies that can increase 
yields and boost profitability.

However, farmers and product 
developers have yet to understand 
the full potential of the available 
technologies, let alone those that 
are yet to come.

“Today, we have access to data 
and tools and technologies that 
we’ve never had before,  so I 
think there’s some tremendous 
potential, especially in Western 
Canada,” Dales said.

“We’ve got great scale, we’ve got 
wonderful farmers, we’ve got pro-
ductive soil and I think we all 
know we can get more productiv-
ity out of our operations. It’s just a 
question of how.

“The analogy that I like to use is 
that it feels like we’re in the fourth 
inning of a nine inning ball game. 
We’ve started to (recognize the 
potential of this) … but there’s still 
a long way to go.”

brian.cross@producer.com

BY BRIAN CROSS
SASKATOON NEWSROOM

The company that revolutionize d 
prairie agriculture with the intro-
duction of RoundUp Ready tech-
nology has introduced another 
game-changing technology that it 
claims has the potential to change 
the way crops are grown in Western 
Canada.

Climate Corp., a subsidiary of 
Monsanto, announced last week its 
official western Canadian launch 
of Climate FieldView, a new digital 
platform that collects and analyzes 
farm data and helps growers with 
management decisions.

The Climate FieldView platform, 
said Climate Corp., will help farm-
ers manage their fields and their 
crops more accurately and effi-
ciently for greater productivity and 
increased profitability.

Climate Corp. launched the plat-
form in Eastern Canada last Sep-
tember and a similar system has 
been available to growers in the 
United States since 2015.

Wi t h  i t s  w e s t e r n  Ca na d i a n 
launch, growers in Manitoba, 
Alberta and Saskatchewan will 
now have access to the new plat-
form.

 “The Climate FieldView platform 
is a one-stop shop for simple field 
data management, helping Cana-
dian farmers get the most out of 
every acre,” said Denise Hockaday, 
Canada business lead for Climate 
Corp. 

“Through the delivery of the plat-
form’s powerful data analytics and 
customized field insights, farmers 
across Canada have the power to 
tailor their agronomic practices 
more precisely than ever before, 
fine tuning their action plans for 
the best outcome at the end of the 
season.” 

The Climate FieldView platform 
is Monsanto’s entry into what many 
consider the next major frontier in 
global agricultural production.

The FieldView system collects 
data from any number of connect-
ed farm devices and uploads the 
data to computers, iPads or smart-
phones where it can be viewed, 
analyzed and customized.

Ultimately, the system will allow 
growers to identify and manage 
variability in their fields and make 

PRECISION AGRICULTURE

Precision ag evolving quickly 
Companies are lining up to help farmers manage, analyze and integrate data collection

Visit us online at 
www.producer.com  
to see a video about 
this story.

DATA ANALYSIS

Climate 
Corp. 
targets 
agriculture
Its FieldView platform 
is designed to help with 
management decisions
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Western Canadian farmers are embracing technology that can increase yields and boost profitability.  |  MICHAEL RAINE PHOTO
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BY BRIAN CROSS
SASKATOON NEWSROOM

The adoption of digital technolo-
gy on the farm represents the next 
Green Revolution in agricultural 
production.

That’s according to business 
leaders who attended the 2017 
Farms.com Precision Agriculture 
Conference in Saskatoon Oct. 25.

“We absolutely think the next 
green revolution in agriculture is 
going to be centred on data and 
data science,” said Denise Hocka-
day, Canadian business lead for 
Climate Corp.

“We know that even if you put 
great products into the field and 
you protect them with great crop 
protection products, there’s still a 
level of variability that needs to be 
managed.”

“We need to learn more about 
that variability and we need to have 
greater insights into it so we can 
make appropriate management 
decisions. That’s where data and 
data science is going to come into 
play.”

According to Hockaday, agricul-
tural producers have only begun to 
scratch the surface when it comes 
to realizing the full potential of 
digital data collection on the farm.

To different degrees, western 
Canadian farmers have been col-
lecting data for decades.

But in the last decade or so, the 
emergence of digital data has 

begun to transform modern agri-
culture.

Today, new technologies and 
products based on digital data are 
constantly emerging. Modern 
farmers have more information at 
their fingertips than ever before.

The ability to share, analyze and 
use that data to boost on-farm pro-
ductivity is the latest challenge 
facing technology companies.

Hockaday said farmers’ ability to 
employ digital data hinges on the 
industry’s ability to develop prod-
ucts that allow users to collect and 
analyze data quickly and easily.

“Farmers are busy. They don’t 
have a lot of time and that’s been 
one of the frustrations so far,” she 
said.

Software solutions that allow 
farmers to manage their data must 
be user-friendly, inexpensive and 
hassle-free.

They should also be multi-func-
tional and capable of collecting 
digital information from a wide 

important crop input decisions 
that lead to greater crop produc-
tivity.

Climate FieldView has data shar-
ing agreements with major farm 
machinery manufacturers includ-
ing John Deere and Agco.

Partnering with industry

Climate Corp is also building 
partnerships with other compa-
nies that are already involved in the 
precision ag sector or have prod-
ucts that could be incorporated 
into the FieldView platform.

The goal, says Hockaday, is to 
build the most comprehensive 
data stream possible, allowing 
growers to observe and analyze all 
types of farm data and make in-
formed management decisions on 
a range of issues ranging from vari-
able rate fertilizer and chemical 
applications, seeding and harvest-
ing speeds, harvest timing, field 
scouting and grain storage.

ClimateCorp says the FieldView 
product is already being used by 
hundreds of North American farm-
ers on nearly one million acres of 
farmland.

The platform’s interface allows 
g row e r s  t o  ma na g e  t h e  d at a 
according to their own needs and 
gather personalized insights.

The Climate FieldView platform 
has been tested in Western Canada 
over the past year to ensure com-
patibility with all types of farm 
equipment and crops, including 
canola and wheat.

Field data is collected through 
FieldView Drive, a device that 
streams field data directly into the 
Climate FieldView platform. 

FieldView Drive works with many 
types of tractors and combines, as 
well as anhydrous applicators and 
air-seeders.

D at a  c a n  a l s o  b e  c o l l e c t e d 
through Precision Planting moni-
tors, through cloud-to-cloud con-
nection with other agricultural 
software systems and through 
manual file upload.

D’Arcy Hilgartner, a grower from 
Camrose, Alta., participated in 
testing the Climate FieldView plat-
form on his farm this year.

He said the system was particu-
larly useful at harvest time, when 
yield data can be analyzed and cor-
related 

“Part of the challenge with data is 
managing all of the numbers and 
having an adequate cloud system 
to store and effectively analyze the 
information,” Hilgartner said.

“The Climate FieldView plat-
form instantly transfers the field 
data  gathered from my far m 
equipment into my Climate Field-
View account ….”

“I’ve really enjoyed (using) this 
digital platform … and I’m excited 
to see the positive impacts on my 
business this coming year.”

Climate FieldView will be avail-
able to western Canadian farmers 
beginning Jan. 1, 2018 for use dur-
ing the 2018 production season.

Pricing is structured on a per acre 
basis, starting at $1,000 for 1,000 
acres and increasing to $3,000 for 
larger farms.

Additional information about 
platform, its capabilities and pric-
ing can be acquired by contacting 
Climate Support at 1-888-924-7475 
or by visiting www.climatefield-
view.ca. 

brian.cross@producer.com

variety of sources and across vari-
ous brands.

Customer support will also be 
critically important, she said.

Wa d e  B a r n e s ,  a  M a n i t o b a 
farmer who founded Farmer’s 
Edge, agreed that digital data 
collection and analytics has the 
potential to transform modern 
agriculture.

But much of that potential will be 
lost if the industry fails to develop 
products that offer “integrated 
solutions.” 

Growers do not have time to 
become familiar with several dif-
ferent software programs that offer 
advice on different aspects of their 
farming operation.

They want a system that allows 
t h e m  t o  m a n a g e  e v e r y t h i n g 

through one platform, from seed-
ing and fertility rates to timing of 
herbicide and fungicide applica-
tions to optimal combine speeds 
and grain storage solutions.

The companies that develop the 
most flexible and reliable integrat-
ed software products will emerge 
as dominant players as the indus-
try.

“I think the sad part about it is that 
when the dust settles, there proba-
bly won’t be that many players left 
and that’s unfortunate, because if 
anything, farmers want choice,” 
Barnes said.

“There’s a lot of big companies 
out there right now that are going to 
be looking to build platforms to 
compete (in digital agriculture) 
and I think, unfortunately, you’ll 

see some great tech companies get 
swallowed up by bigger compa-
nies.”

That said, it’s an exciting time to 
be involved in agriculture, he add-
ed.

“I think we’re (in a) really lucky 
time to be involved in agriculture 
right now because we’re actually 
going to see another really big trans-
formative change in the industry.”

There was the green revolution, 
which I wasn’t around for, but I 
was lucky enough to be around 
when Roundup Ready crops came 
in and no-till. My view is that this is 
another chance to see something 
significantly huge happen in agri-
culture.”

brian.cross@producer.com
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Digital agriculture: the next green revolution?
Data collection methods are still emerging but the transformation change in the industry is exciting, says farmer  
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After flying drones for a few 
years, I was asked to speak 

at various conferences. 
Most of these are professional 

and proper affairs in which people 
sit quietly to listen, applaud the 
speaker politely, and ask thought-
ful questions afterward. 

However, at one memorable con-
ference  at which there were people 
representing drones, manned aer-
ial systems and satellite systems, it 
wasn’t so polite or professional.

I was on a panel made up of peo-
ple representing each imagery 
platform. Each panelist gave a 
presentation on the advantages 
and use of their chosen imagery 
platform.

I spoke specifically about the use 
of drones in agriculture. During my 
presentation, there were com-
ments from several people in the 
audience that could be best called 
heckling. 

As an experienced teacher, good-
natured heckling from students is 
common and easy to deal with. But 
this was the first and only time I had 
ever been heckled as a speaker at a 
conference.

I continued and ignored the com-
ments, mainly out of surprise. The 
next speaker, who also talked  
about drones, was not so surprised 
nor as quiet. 

Escalation of comments between 
the hecklers and the speaker led to 

full-blown arguments; not some-
thing I had ever seen at a confer-
ence or seen since.

People are passionate about their 
imagery. I understand that all of 
these people’s livelihoods depend 
on their chosen technology and 
therefore they are defending it. 

I still meet people on a regular 
basis that believe their technology 
is the best and are not afraid to 
defend it.

One gentleman that I work with 
believes that satellites are the best 
way to capture imagery for ag pro-
ducers. He is literally a rocket sci-
entist, spending much of his work-
ing life at NASA. 

He has worked with imagery sat-
ellites for years and has developed 
a software for analyzing satellite 
imagery that will estimate nutrient 
needs and irrigation problems. 

He believes that the large area 
that satellites cover and the num-
ber of satellites that are available 
are making satell i te  imager y 
cheaper than anything else avail-
able. 

A new satellite constellation is 
being placed into orbit that will 
provide daily images in a wide 
range of visible and invisible light 
wavelengths. According to him, 
satellite imagery is what all growers 
should use.

Another  gentleman ow ns a 
manned aerial imagery service and 
has been working with multispec-
tral sensors and cameras for years. 
He defends the use of manned 
flights over unmanned flights or 
satellites. 

He believes he can provide imag-
ery cheaper than drones and faster 
than satellites. He sees no need for 
the higher resolution that drones 
provide, saying his imagery is as 
detailed as the grower needs. Imag-
ery from manned aerial flights is 

what growers should be using.
A third gentleman has a company 

that sells and flies rotor drones. He 
has been providing imagery ser-
vices, but also uses drones for 
application of crop protection 
products. 

He believes that drones give his 
customers the flexibility and 
immediacy needed by some grow-
ers. If they want an image now or 
need to spray a crop product now, 
the drone can be up in the air with-
in a few minutes. 

The high resolution of one inch 
ground sampling distance is valu-
able for plant populations, specific 
locations of stressed plants or 
assessment of irrigation lines. 
Imagery from drones is what grow-
ers should be using, he maintains.

Since I speak and teach about 
drones, it seems to people that I am 
a proponent of drones. Yes, that is 
correct, but I am also a proponent 
of satellite imagery and manned 
flights as well. 

Actually, I am a proponent of 
imagery. The imagery, whether it 
is infrared, NIR, LIDAR or thermal, 
is the important part of any system 
regardless of the platform. The 
platform should be considered 
when a grower has specific needs 
for resolution, availability and 
cost.

Each system has its specific 
advantages and the grower should 
consider all three as tools when 
making a choice. The thing to 
remember is that the imagery is the 
important part and not to be teth-
ered to any one system. 

You have a choice to make preci-
sion happen.
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PRECISION HAPPENS

TERRY A. BRASE

IMAGERY PLATFORMS 

Data collection from above; 
getting the right stuff from flight

Terry A. Brase is an agriculture consultant, 
precision agriculture educator and author. 
BrASE LLC. Contact him at precision.
happens@producer.com

An RTK drone can make survey-grade topographic maps with plus 
or minus five centimetres of accuracy. The drone service provider 
first captures a large number of aerial photographs that are 
combined in a process called orthomosaicing.  |  FILE PHOTO

Interest in the use of drones, manned aerial systems or satellite systems to gather imagery has grown 
rapidly with producers in Western Canada. Each has its own advantages and growers can choose based 
on resolution requirements, availability and cost.  |  FILE PHOTO
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BY RON LYSENG
WINNIPEG BUREAU

FARG O, N.D.  — Remember 
when snowmobiles were cheap 
and the technology simple? Well, 
those days might be returning with 
the back-to-basics SnowDog built 
in Russia. 

S o m e  o f  t h e  e a r l i e s t  s n o w 
machine contrivances in North 
America consisted of a power unit 
driving the track and pulling a sin-
gle sled or train of sleds holding the 
driver and cargo. And that’s exactly 
what the SnowDog is, according to 
Lynn Stuhaug of Buffalo River Sales 
in Glyndon, Minnesota. 

“Make no mistake about it, the 
SnowDog is not meant to replace 
your Arctic Cat. It’s not so much of 
a snowmobile as a power unit for 
moving things around,” said Stu-
haug, adding that top speed is just 
20 m.p.h.

“They’ve only been coming over 
from Russia for two years now, but 
every shipment gets sold out right 
away. That’s probably because of 
the price. The small one with the 
Briggs & Stratton 7.5 horse sells for 
$3,100. The bigger one with the 13 
horse Briggs sells for $3,500. The 
engines are built here in the U.S.

“It’s mostly farmers buying these 
things because they get around so 
well. The track is 20 inches wide 
and even the big one only weighs 
300 pounds, so it pulls you through 
a lot of rough territory. Farmers use 
them for fencing in wet areas or 
hauling feed out to remote areas. 
You can drive them along the edge 
of a slough or through shallow 
water. You can pull a cart or a cou-
ple of sleds pretty easily. The big 
one has no problem pulling 600 or 
700 pounds.”

There are about a dozen dealers 
on the Prairies.

ron.lyseng@producer.com

The SnowDog is powered by an American-built 
Briggs & Stratton, in either a 7.5 h.p. or 13 h.p. 
version. The wide track allows the machine to work 
in mud and marshy conditions year round.
|  ROBIN BOOKER PHOTOS

EQUIPMENT

Back to the basics: SnowDog moves things from A to B 
The Russian built machine takes farmers from pasture checks and fencing chores to jobs transporting feed out or calves in

 

You can drive them along the 
edge of a slough or through 
shallow water. You can pull a 
cart or a couple of sleds pretty 
easily.” 

LYNN STUHAUG, 
BUFFALO RIVER SALES

700 lb.
THE SNOWDOG CAN 
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ANTIBIOTIC ACCESS
Veterinary prescriptions will be required soon 
for a wider array of livestock antibiotics. Some 
ranchers are worried about availability, cost and 
animal welfare as a result.  |  Page 86
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BY BARB GLEN
LETHBRIDGE BUREAU

FORT MACLEOD, Alta. — Bale 
net wrap is handy stuff when it 
comes to hay quality preservation, 
bale uniformity, ease of handling 
and protection from the elements.

However, it’s not quite so handy 
when net wrap ends up in a cow’s 
stomach, impedes digestion and 
eventually leads to the animal’s 
death.

Doug Leeds saw a first-hand 
example of  the problem. The 
Claresholm, Alta., area rancher 
found a cow’s skeleton on his prop-
erty earlier this year and the only 
thing well preserved was a large 
wad of net wrap in what was once 
the cow’s rumen.

“She had eaten the stuff and 
packed it away. It’s actually as hard 
as a rock,” Leeds told those at the 
Alberta Beef Producers zone meet-
ing in Fort Macleod Oct. 23. He 
brought the wad of material to 
illustrate his point.

Though there are rec ycling 
options for some types of agricul-
tural plastic, such as twine and 
grain bags, the same is not true for 
net wrap. Most landfills don’t 
accept it, and it is illegal to burn it in 
Alberta, although that often hap-
pens in the absence of any other 
disposal method, said ABP dele-
gate Assar Grinde of Bluffton.

Grinde compiled a paper for ABP 
members in which he asks whether 
the organization should support 
development of an agricultural 
plastics recycling program.

In most cases where the question 
was posed, the answer was yes.

In Fort Macleod, for example, 
members agreed that ABP should 
promote environmental re-use of 
agricultural plastic and increase 
awareness about the danger it 
poses to livestock.

At another ABP zone meeting in 
Innisfail, producers also moved to 
support a recycling program for 
grain bags, silage tarps and twines, 
in co-operation with other inter-
ested parties.

BY BARBARA DUCKWORTH
CALGARY BUREAU 

INNISFAIL, Alta.  — Beef produc-
ers who want financial compensa-
tion when they adopt sustainable 
practices could be rewarded by a 
new private sector initiative.

The Canadian beef sustainability 
acceleration pilot announced ear-

lier this year includes companies 
like Cargill Meats, Cara Foods, 
McDonalds and Loblaws, which 
are depositing money into a special 
fund to reward all players involved 
in the beef production chain. 

“People believe that they need to 
do this and the fact is that retailers 
are actually putting dollars on the 
table,” said Deborah Wilson of the 

traceability company BIXs at the 
Alberta Beef Producers zone meet-
ing in Innisfail Oct. 25. 

Companies are investing in the 
industry based on the amount of 
sustainable beef that appears in the 
chain, but there are no details on 
the size of premiums. 

Payments to eligible participants 
could start next year and would be 

provided quarterly. 
 Starting Oct. 1, BIXs started to 

trace cattle produced sustainably 
from the farm to the processor. 

The initiative follows indicators 
established by the Canadian 
roundtable on sustainable beef 
covering food safety, environmen-
tal and animal care, as well as the 
role of people in beef production. 

To participate, producers need to 
sign on to BIXs so cattle are moni-
tored from farm to Cargill Meats. 
They must also become audited 
members of the food safety initia-
tive, Verified Beef Plus. 

For more information or to join 
the pilot, visit cbsapilot.ca/.

barbara.duckworth@producer.com

SUSTAINABLE BEEF

Private companies reward beef producers for sustainability efforts

PLASTIC RECYCLING

Bale net wrap proves deadly for livestock
The wrap is popular with 
producers but can’t be 
recycled and some landfills 
won’t accept it

“The minute you use plastics, it is 
contaminated and the recyclers do 
not want contaminated plastic,” 
Curt Maki of Eckville, Alta., said at 
the Innisfail meeting.

“That is not feasible for us. The 
people who recycle plastic need to 
find new uses for it. They do not 
want to. They want more money to 

recycle it. They want us to pay.”
Grinde has done some research 

on agricultural plastics, including 
how they are dealt with in other 
provinces and countries. He sug-
gested in a working paper that fail-
ure to address the problem could 
result in government intervention.

“Changes could be made (to gov-

ernment legislation), given envi-
ronmental protection group pres-
sures, if this were to become a flare 
point dealing with industry’s dis-
cussions about good stewardship,” 
Grinde wrote.

The trouble is, neither he nor the 
head of Alberta’s recycling council 
know the composition of net wrap.

“It varies widely between suppli-
ers, and nobody currently has a 
technology to recycle it, so that’s 
why it’s the biggest problem,” 
Grinde said in an interview.

“It’s so efficient for wrapping 
bales,” he said.

“You can do it so much faster 
than twine. People really like using 
it, so the usage is increasing way 
faster than twine. 

“So I think it’s going to become 
more and more of a problem and 
because we can’t recycle it, really 
the only option left is taking it to 
dumps.”

However, some landfills don’t 
accept the material because it 
becomes tangled in wheels and 
destroys bearings because the 
fibres are so slippery and fine.

Producers are left with the option 
of burying it or burning it. 

S o m e  p r o d u c e r s  p u t  n e t -
wrapped bales through a proces-
sor, shredding it into fine particles 
that cattle can eat.

However, that doesn’t solve the 
problem either, said Grinde.

“Especially in the winter, net 
wrap, once it goes through a freeze-
thaw cycle, it gets all the straw fro-
zen on and it’s almost impossible 
to take off,” he said.

“When you bale process, you just 
dump it in there and then it just 
shreds up. The cows eat it and the 
rest of it, I’d say the majority of it, 
gets wrapped up around the shred-
der at the bottom and then … peo-
ple have to go in there with a cut-
ting torch or a reciprocating saw 
and get it all cut off.”

After that, the pieces remain to be 
dealt with.

Municipalities, manufacturers, 
retailers, end-users and recyclers 
could form an association to over-
see collection and distribution of a 
recycling levy, as is done with used 
oil and tires. That’s one possibility 
Grinde noted in his paper.

Technology, in the form of biode-
gradable plastics or even nutrient-
infused wrap material, could pro-
vide a solution but that could be far 
down the road. The two agricul-
tural plastics recycling programs in 
Alberta, operated by Mountain 
View County and Wheatland 
County, do not accept net wrap.

barb.glen@producer.com

Claresholm, Alta., area rancher Doug Leeds shows a ball of net wrap that he found in the skeleton of a 
dead cow. Although cattle will eat net wrap, it cannot be digested, and accumulation in the rumen can 
be fatal. Leeds made a motion at a recent Alberta Beef Producers meeting that the organization support 
agricultural plastics recycling and spread the word about its dangers to livestock.  |  BARB GLEN PHOTO
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BY BARBARA DUCKWORTH
CALGARY BUREAU 

Putting cattle out to graze stand-
ing corn is becoming more com-
mon on the Prairies. 

New hybrid corn varieties that 
require less heat have offered 
more alternatives for winter graz-
ing. It is a high energy, nutritious 
feed with respectable yield poten-
tial that maintains quality through 
the winter. 

R e s e a rc h  h a s  s h o w n  1 , 7 9 0 
pounds per acre of forage can sus-
tain a 1,500 lb. cow through the 
winter. Whole standing corn far 
surpasses that. 

At 50 percent starch, corn cobs 
provide enough energy to keep 
cows warm and in some cases, 
gain weight as they work through a 
field. 

“When we go into a winter feed-
ing situation with the cows, we are 
trying to manage body condition in 
t h o s e  w i n t e r  m o n t h s ,”  s a i d 
researcher Bart Lardner of the West-
ern Beef Development Centre. 

Research at the centre found 
grazing cows cost 70 cents to $1.42 
per day compared to dry lot feeding 
costs of about $2.50 per day.

Corn meets their energy needs 
during the cold winter months but 

cattle still need to be monitored. 
“Energy requirements of that 

beef cow (during winter) ramps up 
considerably. The wind chill factor 
combined with the cold tempera-
tures is the biggest thing,” Lardner 
said in an Oct. 12 webinar spon-
sored by the Beef Cattle Research 
Council. 

Corn can work as a wind shelter 
but additional protection and extra 
bedding may be needed for the 
colder, windy periods. 

Cows may take a day or two to 
adjust to standing corn when they 
are first turned into a field.

Cows will eat the cobs first, then 
the stalks and husks. Figuring on an 
average cow weight of 1,400 lb., 
each animal will eat 30 to 40 lb. of 
dry matter or about 2.5 percent of 
its body weight. 

Lardner recommends splitting a 
field into smaller paddocks with 
electric fences and offering the 
cows four or five rows of corn at a 
time so they are forced to con-
sume cobs, tassels and stalks 
before moving onto other sections 
of the field. 

Producers should add a round 
bale of grass hay or straw for added 
fibre because too much starch from 
the cobs can lead to rumen acidosis 
or founder. 

WINTER GRAZING

Corn is high energy feed but costly to grow

Look for crop heat units at: 
www.farmzone.com 

or bit.ly/2yDWgNH
A full analysis on 
corn grazing may be 
viewed at 

www.wbdc.sk.ca

Samples containing the entire 
plant should be tested to make sure 
all nutritional needs including pro-
tein are met.

 Disease in corn can be a problem 
in wet years, so samples should be 
checked for fusarium and other 
toxins. 

If protein levels get low close to 
calving, consider adding a supple-
ment. It is also important to add a 
well-balanced mineral program 
that includes micronutrients like 
copper, manganese and zinc. 

Weaned beef calves can also eat 

corn but they may need supple-
ments.

One research trial showed calves 
in the field gained about 1.3 lb. per 
day but this did not affect their 
feedlot performance. They may be 
a bit lighter when they enter the 
feedlot but they made up for it with 
weight gains later. 

Corn is a high cost crop. Individu-
al farms may report some differ-
ences but the beef development 
centre calculated growing corn 
costs $206 to $223 per acre.

“It is a high input, high risk crop. 

Cattle at the Longson ranch feed on corn in a field southwest of High River, Alta.  |  MIKE STURK PHOTO

Webinar explains cost of corn grazing 
and provides agronomy advice

You are putting a lot of dollars per 
acre for grazing beef cows, so do it 
right,” Lardner said.

barbara.duckworth@producer.com

Myth #1: I can’t grow a crop using 60% less fertilizer. 
For 33 years, PowerRich has proven that a starter granular fertilizer, 
fortified with a full spectrum of micronutrients in a form useable by 

the plant will consistently outperform regular PKS fertilizer programs. 

LESS BULK. LESS HARMFUL SALTS. LESS COST. 

Quality vs Quantity
Austin and Ken Severson
Norquay, Saskatchewan
PowerRich since 2015

Visit www.powerrich.com for information and agents in your area
LIKE US ON FACEBOOK
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BY KAREN BRIERE
REGINA BUREAU

STRASBOURG, Sask. — Some 
cattle producers are worried about 
changes that might affect how they 
access veterinary antibiotics.

Federal regulations now being 
phased in mean some drugs that 
producers currently access at local 
retail stores will be available only 
through veterinarians.

Concern about antimicrobial 
resistance led to the new regula-
tions for medically important anti-
biotics.  The first  change was 
designed to eliminate growth-pro-
motant claims on labels.

Another change will require a 
veterinarian-client-patient rela-

tionship before a veterinarian will 
be able to issue a prescription.

Brent Johnson told the Saskatch-
ewan Cattlemen’s Association 
District 6 meeting that he is con-
cerned about humane treatment of 
animals if producers don’t have 
easy access to what they need.

“If you’re out on a weekend and 
you’ve got a cow with pinkeye or a 
cow with foot rot and you’re out of 
Noromycin, are you going to pay an 
after-hours charge for a bottle that 
you used to just be able to run to the 
co-op and get?” he said.

Johnson said producers are fol-
lowing the beef  code of practice, 
participate in Verified Beef pro-
grams and follow best manage-
ment practices to show how they 

humanely care for their animals. 
Quick access to antibiotics should 
be part of those practices, he said.

Johnson is also worried about the 
cost. 

His motion, which will be carried 
forward to the SCA annual general 
meeting in January, called on the 
organization to lobby the province 
and the Saskatchewan Veterinary 
Medical Association to ensure that 
antimicrobial drugs are not added 
to a minimum price schedule.

The motion also asks govern-
ments to investigate how a phar-
macy-style retail system for live-
stock drugs could be set up to foster 
competition.

karen.briere@producer.com

BY KAREN BRIERE
REGINA BUREAU

STRASBOURG, Sask. — More 
Saskatchewan cattle producers 
bought livestock price insurance 
this year, likely because of last 
year’s low prices.

After record strong prices in 2015, 
when price insurance might not 
have seemed a necessity, 2016 
brought a hard reality check.

Jodie Griffin said that made price 
insurance look more attractive.

“The calf market this week last 
year was running in the high 70s, 

like $1.70ish,” said the Western 
Livestock Price Insurance Program 
co-ordinator for Saskatchewan. 
“That same weight break animal 
today is $2.27. It’s insane.”

And she said producers who were 
paying attention when they were 
buying calf policies noted they 
could insure for $2.32 even though 
it cost them $8 per hundredweight.

“It was expensive, but it was there,” 
she said. “And it’s paying out.”

Overall, participation rose to 
2,947 producers this year, up 500 
from the year before.

They insured 22 percent of the 

estimated marketable calf crop 
compared to just 12 percent in 2016 
and 15 percent in the first two years 
of the pilot program. The program 
will continue in the next policy 
framework after Growing Forward 
2 ends in March 2018.

Griffin told the Saskatchewan 
Cattlemen’s Association District 6 
meeting that 25 percent of the pur-
chased policies have now expired.

The calf policies are paying an 
average of $40 per head in addition 
to the strong market price. Feeder 
policies paid out  $50 per head.

karen.briere@producer.com 

LIVESTOCK MEDICATIONS

Antibiotic availability worries producers

LIVESTOCK INSURANCE

More producers buying into livestock price insurance

4-H Saskatchewan Club Week
October 30 to November 5 is 4-H Saskatchewan Club Week! 

During Club Week, we are introducing our : To join 

 

 

November 1 is Show Your 4-H Colours Day

 
#showyour4hcolours! 

MONDAY, NOVEMBER 20
8:00 AM 
Canadian National 4-H & Youth Judging 
Competition presented by TD and Federated 
Co-op - Chevrolet GMC Arena
9:00 AM 
Agribition High School Rodeo presented by 
A&W - Brandt Centre
9:30 AM, 10:30 AM, 11:30 AM, 1:30 PM, 
2:30 PM, 4:00 PM, 5:00 PM 
Goat Yoga - Canada Centre Show Sale Arena
10:00 AM 
Commercial Trade Show Exhibits Open
10:00 AM 
Burning of the Brand - ITC Atrium
10:15 AM, 12:15 PM, 2:15 PM 
Milking Demonstrations - Canada Centre 
Show Sale Arena
1:00 PM 
Youth Showmanship presented by TD and 
Merck Animal Health - Chevrolet GMC Arena
1:00 PM 
Youth Team Grooming presented by TD and 
Weaver Leather - Chevrolet GMC Arena
5:00 PM 
International Business Centre Open House - 
2nd fl oor ITC
6:00 PM 
Equine Extravaganza - Brandt Centre
7:00 PM 
Winners Circle Auctioneer Competition & 
Horse Pull Auction presented by Ritchie Bros. 
Auctioneers - Chevrolet GMC Arena

TUESDAY, NOVEMBER 21
9:00 AM
Chore Team Competition presented by 
Young’s Equipment - Brandt Centre
9:00 AM, 10:00 AM, 11:00 AM, 12:30 
PM 
Goat Yoga - Canada Centre Show Sale Arena
10:00 AM 
Commercial Trade Show Exhibits Open
10:15 AM, 12:15 PM, 2:15 PM 
Milking Demonstrations - Canada Centre 
Show Sale Arena
11:00 AM 
First Lady Classic & Futurity presented by 
Merck Animal Health - Chevrolet GMC Arena
11:00 AM 
President’s Classic presented by Semex Beef - 
Chevrolet GMC Arena
11:00 AM 
Canadian National Bison Sale - 
John Deere Sale Arena
12:00 PM 
Tommie Turvey - Brandt Centre
1:15 PM 
Lightweight & Middleweight Canadian Horse 
Pull Finals - Brandt Centre
2:00 PM 
Clipping Demonstration - John Deere Sale 
Arena
4:00 PM 
Water Barrel and Feed Team Races presented 
by Young’s Equipment - Brandt Centre
7:00 PM 
Full Contact Jousting - Brandt Centre 

WEDNESDAY, NOVEMBER 22
8:30 AM 
Canadian National Speckle Park Show - 
Chevrolet GMC Arena
9:00 AM
Chore Team Competition presented by 
Young’s Equipment - Brandt Centre
9:00 AM 
National Simmental Show - Chevrolet GMC 
Arena
10:00 AM 
Commercial Trade Show Exhibits Open
10:15 AM, 12:15 PM, 2:15 PM 
Milking Demonstrations - Canada Centre 
Show Sale Arena
12:00 PM 
Gelbvieh Show - Chevrolet GMC Arena
12:00 PM 
Tommie Turvey - Brandt Centre
1:00 PM 
Angus Masterpiece Sale - John Deere Sale 
Arena
1:30 PM 
Heavyweight Canadian Horse Pull Finals - 
Brandt Centre
3:30 PM 
Water Barrel and Feed Team Races presented 
by Young’s Equipment - Brandt Centre
4:00 PM 
National Maine-Anjou Show - Chevrolet GMC 
Arena
4:30 PM 
National Speckle Park Sale - John Deere Sale 
Arena
7:00 PM 
National Simmental Sale - John Deere Sale 
Arena
7:00 PM 
Agribition Pro Rodeo presented by Ford 
(Indigenous Theme Night) - FREE ADMISSION 
courtesy of The Mosaic Company - 
Brandt Centre

THURSDAY, NOVEMBER 23
7:00 AM 
International Stock Dog Championship
Trials - Brandt Centre
9:00 AM 
Black Angus Show - Chevrolet GMC Arena
9:30 AM 
Limousin Show - Chevrolet GMC Arena
10:00 AM 
Commercial Trade Show Exhibits Open
10:15 AM, 12:15 PM, 2:15 PM 
Milking Demonstrations - Canada Centre 
Show Sale Arena
12:00 PM 
Gelbvieh Sale - John Deere Sale Arena

12:00 PM 
Tommie Turvey - Brandt Centre
1:00 PM 
International Stock Dog Championship Finals 
- Brandt Centre
1:30 PM 
Red Angus Show - Chevrolet GMC Arena
2:00 PM 
Shorthorn National Sale - John Deere Sale 
Arena
3:30 PM 
Charolais Sale - John Deere Sale Arena
4:00 PM 
Commercial Sheep/Market Lamb Shows - 
Canada Centre Show Sale Arena
5:00 PM 
Hereford Sale - John Deere Sale Arena
7:00 PM 
Limousin Sale - John Deere Sale Arena
7:00 PM 
Agribition Pro Rodeo presented by Ford - 
Brandt Centre

FRIDAY, NOVEMBER 24
9:00 AM 
Agribition Select Horse Sale Demonstration 
- Brandt Centre
9:00 AM 
Shorthorn National Show - Chevrolet GMC 
Arena
9:00 AM 
Hereford Shows (Polled and Horned) - 
Chevrolet GMC Arena
9:00 AM 
Commercial Cattle Show presented by 
Saskatchewan Credit Unions and Blair’s 
Family of Companies - John Deere Sale Arena
9:30 AM 
Purebred Sheep Breeds Show - Canada Centre 
Show Sale Arena
10:00 AM 
Commercial Trade Show Exhibits Open
10:15 AM, 12:15 PM, 2:15 PM 
Milking Demonstrations - Canada Centre 
Show Sale Arena
12:00 PM 
Tommie Turvey - Brandt Centre
2:30 PM 
Charolais Show - Chevrolet GMC Arena
2:30 PM 
Agribition Select Horse Sale - Brandt Centre
5:00 PM 
Prospect Steer & Heifer Show - Chevrolet 
GMC Arena
7:00 PM 
Angus Power and Perfection Sale - 
John Deere Sale Arena
7:00 PM 
Agribition Pro Rodeo presented by Ford - 
Brandt Centre

SATURDAY, NOVEMBER 25
8:00 AM 
Bull Pen Alley Show presented by 
Saskatchewan Credit Unions and Blair’s 
Family of Companies - John Deere Sale Arena
9:00 AM 
Canadian Junior Beef Extreme presented by 
BMO - Chevrolet GMC Arena
9:00 AM 
Cowboy Mounted Shooting Jackpot - 
Brandt Centre
9:30 AM 
Junior Sheep Shows - Canada Centre Show 
Sale Arena
10:00 AM 
Commercial Cattle Sale presented by 
Saskatchewan Credit Unions and Blair’s 
Family of Companies - John Deere Sale Arena
10:00 AM 
Commercial Trade Show Exhibits Open
10:15 AM, 12:15 PM, 2:15 PM 
Milking Demonstrations - Canada Centre 
Arena
11:00 AM 
Face Painting - Co-operators Centre Entrance
11:30 AM 
Tommie Turvey - Brandt Centre
12:30 PM 
Sheep Shearing & Hoof Trimming 
Demonstrations - Canada Centre Show Sale 
Arena
12:30 PM 
Wild Wool Ride - Brandt Centre
1:00 PM 
Sheep Sale - Canada Centre Arena
1:00 PM 
Steer Riding Rodeo School - Brandt Centre
1:30 PM 
CWA Show Calf Genetics Sale - John Deere 
Sale Arena
2:00 PM 
Prospect Steer & Heifer Sale - John Deere 
Sale Arena
2:30 PM 
Wild Wool Ride - Brandt Centre
3:00 PM 
Mini-Chuckwagon Racing - Brandt Centre
4:00 PM 
Running with the Bulls - Brandt Centre
4:00 PM 
RBC Beef Supreme Challenge - 
Chevrolet GMC Arena
7:00 PM 
Agribition Pro Rodeo presented by Ford - 
Brandt Centre

Pavilion Hours 10:00 AM - 6:00 PM
Indigenous Pavilion presented by FHQTC - 
The Co-operators Centre Arena 1
Family Ag Pavilion presented by the 
Saskatchewan Ministry of Agriculture - 
The Co-operators Centre Arena1
Food Pavilion presented by The Mosaic 
Company - The Co-operators Centre Arena 2
Living Sky Winery Garden - The Co-operators 
Centre Arena 2

www.agribition.com

2017 SCHEDULE OF EVENTS
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This year’s Nobel Prize for 
Physiology or Medicine was 
awarded to three research-

ers who studied the internal bio-
logical clock that regulates day and 
night cycles in sync with the Earth’s 
rotation. 

Jeffrey C. Hall, Michael Rosbash 
a n d  Mi c h a e l  W .  Yo u n g  w e re 
jointly awarded the prize for their 
discovery of molecular mecha-
nisms controlling this circadian 
rhythm. 

Using fruit flies as a model, they 
isolated a gene that controls the 
natural day-night cycle of most liv-
ing beings, including humans, 
animals and plants. This gene 
codes for a protein that builds up in 
cells when it is nighttime. During 
daytime, the protein is degraded. 
They also worked out other molec-
ular components that fine-tune 
this complex cycle. 

This fundamental biological 
clock adapts an organism to envi-
ronmental  changes that var y 
depending on the time of day.

For instance, this cycle influences 
the bloom of flax flowers in the 
morning and their dropping off 
later in the day. 

Jet lag, when people move rapidly 
between time zones, occurs when 
the circadian rhythm is disrupted. 
Horses that travel across time 
zones for competitions also experi-
ence disruptions to this internal 
clock, which may affect athletic 
performance. Beyond feeling 
groggy after a long flight, this bio-
logical clock influences many other 
systems in the body, which may 
have a profound effect on health 
and disease in animals and people.

Research in laboratory mice has 
shown that the internal clock influ-
ences metabolism in nearly every 
cell in the body. The detoxifying 
functions of the liver and kidney 
fluctuate with the time of day, as 
does body temperature. 

The clock also influences food 
and energy metabolism, including 
fluctuations in blood sugar regula-
tion, protein and fatty acid metabo-
lism. Mice that were genetically 

modified to have abnormalities in 
the genes that control this biologi-
cal clock are prone to overeating, 
obesity and even diabetes. 

The tightly connected and impor-
tant link between the biological 
clock and metabolism means that 
the body adapts to feeding times 
and ramps up the necessary func-
tions to process the impending 
meal. The enhanced understand-
ing of the circadian rhythm sug-
gests that consistent feeding times 
are important for health and opti-
mal physiology and not just to sati-
ate the impatient animal demand-
ing food. 

The stress hormone cortisol fluc-
tuates depending on the time of 
day, which in turn has significant 
effects on the immune system. The 
interaction between the body’s 
clock and the immune system 
means that treatment of certain 
diseases and vaccine administra-
tion may be enhanced based on the 
time of day. 

Lactation in cattle is influenced 
by the photoperiod (the length of 
day and nights), even if these sea-
sonal changes occur during the dry 
period.

Diseases such as founder and 
other disorders related to obesity in 
horses may be related to the inter-
nal clocks of fat cells. 

This clock even influences blood 
clotting. Horses that are worked on 
a consistent schedule experience 
enhanced blood-clotting abilities 
during those exercise periods. This 
is probably an adaptation to micro-
bleeds that occur with exercise. 
Racing horses in the afternoon and 
evening but training them in morn-
ings may be a factor that contrib-
utes to lung bleeding seen in racing 
horses. 

We artificially change the pho-
toperiod of domestic animals for 
production and management 
purposes, but the effects of this on 
disease remain to be investigated. 

For instance, breeders may keep 
horses under artificially long days 
to stimulate their reproductive 
cycling earlier than normal. 

Under natural daylight, chickens 
start to lay eggs when day length 
increased in the spring. Based on 
this tendency, chicken producers 
increase the light period for young 
laying hens to stimulate egg pro-
duction.

RESEARCH

Circadian rhythm research applies to livestock health

Dr. Jamie Rothenburger is a veterinarian 
who practices pathology and a PhD student 
at the Ontario Veterinary College. 
Twitter: @JRothenburger

ANIMAL HEALTH

JAMIE ROTHENBURGER, DVM

BY BARB GLEN
LETHBRIDGE BUREAU 

The number of emergency live-
stock handling trailers in Alberta 
continues to grow.

A trailer recently installed in 
Taber brings the total to 16 units 
able to respond to traffic and vehi-
cle accidents involving livestock. 

Alberta Farm Animal Care is 
working to increase awareness of 
the trailers’ availability and it post-
ed a trailer at the Oct. 12 Livestock 
Expo in Lethbridge as part of that 
effort.

The livestock emergency re-
sponse unit housed in Nobleford, 
Alta., was on display, and firefight-
er Andrew Watson talked about its 
equipment and use.

“The call comes in and we will 
respond. We usually send any-
where from four to seven guys out. 
If possible seven, but four for sure,” 
said Watson. “We basically set up a 
complete corral system. Contain-
ment is a very big issue because … if 
we don’t have these trailers, we’re 
going to have animals running 
(around). Our biggest concern is to 
get the animals out of the trailer, 

contained, into another trailer and 
getting them on the road.”

Wa t s o n  s a i d  t h e  t r a i l e r  i s 
equipped with 20 fence panels, 
four gates, mesh fencing and vari-
ous tools that allow firefighters to 
cut open trailers if necessary to 
remove animals.

Though cattle are the most com-
monly transported livestock in 
southern Alberta, the rescue trailer 
and personnel can also handle 
pigs, horses, sheep and poultry.

“In the last week and a half, we’ve 
had this trailer out twice,” said Wat-
son. “So it is being used.”

The Nobleford unit was spon-
sored by the Lethbridge Northern 
4-H Beef Club, he added, and farm-
ers donated the panels and most of 
the equipment. Similar rescue 
trailers are now stationed in West-
lock, DeBolt, Grovedale, Nisku, 
Ponoka, Rocky Mountain House, 
Red Deer, Fort Macleod, Lamont, 
Kitscoty, Coronation, Hanna, 
Brooks, Taber and Dunmore.

Kristen Mortensen, AFAC com-
munications co-ordinator, said 
Alberta’s 911 dispatchers are aware 
of the trailers’ existence and can 
call for their use when needed.

The need for greater awareness 
most recently became apparent 
this summer when a truckload of 
pigs overturned near Standard, 
Alta., but the livestock rescue unit 
wasn’t called because responders 
weren’t aware of its existence. 

Pigs that survived the crash died of 
heat stress because there was no 
place to contain them had they been 
removed from the wreck. Now 911 
dispatchers can be asked to send the 
livestock rescue trailer to an acci-
dent scene. AFAC’s emergency line, 
800-506-2273, can also be called at 
any time to assist in dispatch.

ANIMAL RESCUE

Alberta promotes livestock emergency trailers

The Canadian 
heavyweight
The Canadian 
heavyweight

Genes that fit your farm.®

800-665-7333 secan.com
Developed by Agriculture & Agri-Food Canada, Winnipeg.
Genes that fit your farm® is a registered trademark of SeCan.

AAC Foray VB
CPS wheat

✔ #1 yielding CPSR in Co-op Registration 
Trials (2010--2012) 

✔ CPSR recognized milling quality in a 
established Canadian grade

✔ Shorter and stronger straw than CWRS 
midge tolerant wheat varieties 

✔ Intermediate rating to FHB

Put control in your corner.
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AG STOCKS OCT. 23-26
The TSX posted a record high, supported by 
rising crude oil. Strong profits at Amazon and 
Google pushed U.S. markets higher. For the 
week, the TSX composite rose 0.6 percent, 
the Dow rose 0.5 percent, the S&P 500 
gained 0.2 percent and the Nasdaq climbed 
1.1 percent.

Cdn. exchanges in $Cdn. U.S. exchanges in $U.S.

Bank of Canada 5-yr rate Oct. 30

1.50% 
1.60% 
1.70% 
1.80% 
1.90% 

9/25 10/2 10/6 10/16 10/23 10/30 
0.770 
0.780 
0.790 
0.800 
0.810 

9/25 10/2 10/6 10/16 10/23 10/30 

CDN. BOND RATE:
1.634%

CDN. DOLLAR:
 $0.7781AGFINANCE

AGFINANCE EDITOR:  D ’ A R C E  M C M I L L A N   |   Ph:  306-665-3519  F :  306-934-2401  |   E - M A I L :  DARCE.MCMILLAN@PRODUCER.COM  |   T W I T T E R :  @ D A R C E M C M I L L A N  

List courtesy of Ian Morrison, financial adviser with the 
Calgary office of Raymond James Ltd., member of the 
Canadian Investor Protection Fund. The listed equity 
prices included were obtained from Thomson Reuters. 
The data listed in this list has been obtained from 
sources believed to be reliable, but accuracy cannot be 
guaranteed. Within the last 12 months, Raymond James 
Ltd. has undertaken an underwriting liability or has 
provided advice for a fee with respect to the securities 
of AGT Food. For more information, Morrison can be 
reached at 403-221-0396 or 1-877-264-0333.

Agrium TSX 137.61 135.79
BASF OTC 27.32 26.69
Bayer Ag OTC 32.40 34.80
DowDuPont Inc NY   72.54 71.18
BioSyent Inc. TSXV 10.74 9.84
Monsanto NY 121.52 122.15
Mosaic NY 20.94 21.41
PotashCorp TSX 24.52 24.31
Syngenta ADR 92.11 92.07

FARM EQUIPMENT MFG.

FOOD PROCESSORS

PRAIRIE PORTFOLIO

TRANSPORTATION 

FARM INPUT SUPPLIERS

GRAIN TRADERS

ADM NY   43.07 43.49
AGT Food TSX 23.04 20.72
Bunge Ltd. NY 69.82 71.17

Ceapro Inc. TSXV 0.62 0.59
Cervus Equip. TSX 15.10 14.50
Input Capital TSXV 1.61 1.65
Rocky Mtn D’ship TSX 11.45 11.41

AGI TSX 51.38 51.32
AGCO Corp. NY   72.80 70.82
Buhler Ind. TSX 4.45 4.45
Caterpillar Inc. NY   137.81 131.36
CNH Industrial  NY   12.08 12.02
Deere and Co. NY   133.25 129.15

ConAgra Brands NY   33.69 33.91
Hormel Foods NY   30.38 30.74
Lamb Weston  NY 50.82 50.63
Maple Leaf TSX 33.17 32.62
Premium Brands TSX 104.79 104.05
Tyson Foods NY 71.04 71.54

CN Rail TSX 104.22 102.98
CPR TSX 223.51 224.16

NAME EXCH CLOSE LAST WK

NAME EXCH CLOSE LAST WK

NAME EXCH CLOSE LAST WK

NAME EXCH CLOSE LAST WK

NAME EXCH CLOSE LAST WK

NAME EXCH CLOSE LAST WK

(Reuters) — Maple Leaf Foods’ 
quarterly profit beat analysts’ esti-
mates, helped by growth across all 
its businesses. 

The company, whose brands 
include Schneiders and Maple 
Leaf, said adjusted operating earn-
ings rose to $65.15 million in the 
third quarter ended Sept. 30 from 
$61.52 million a year earlier. 

Sales rose 6.6 percent to $908.4 
million. Net earnings jumped 18.2 
percent to $37.6 million. It earned 
39 cents per share, beating the aver-
age analyst estimate of 38 cents, 
according to Thomson Reuters. 

FINANCIAL RESULTS

Maple Leaf Foods 
growth, profit up

SYDNEY (Reuters) — Canada’s 
biggest cheesemaker, Saputo Inc., 
has agreed to buy debt-ridden 
Murray Goulburn Co-operative for 
up to $490 million, becoming Aus-
tralia’s top milk processor and 
expanding its access to China.

The deal rescues Murray Goul-
burn after a disastrous foray into 
China. Including Murray Goul-
burn’s debt, the deal value rises to 
about $1.3 billion.

Hoping to capitalize on the popu-
larity of Australian produce in Chi-
na, Murray Goulburn went public 
in 2015, using the funds to expand 

aggressively in Asia.
But sales were far below expec-

tations, swinging the company to 
a loss, angering farmer-owners 
and forcing it to quit the strategy 
a n d  c l o s e  t h r e e  p r o d u c t i o n 
plants.

Saputo, whose brands include 
Dairyland milk and Armstrong 
cheese, will gain Melbourne-based 
Murray Goulburn’s production 
f a c i l i t i e s  i n  a d d i t i o n  t o  t h e 
Warrnambool Cheese and Butter 
(WCB) factories and brands it 
bought in 2014 and 2017 for rough-
ly $500 million.

Growth by acquisition has been 
Saputo’s major strategy for years, 
including forays into the United 
States, as expansion in Canada is 
limited by a supply management 
system that discourages trade. 
Saputo stock jumped four percent 
in Toronto to C$46.77 Oct. 26.

“Saputo will achieve substantial 
synergies from merging MG with 
WCB and its existing global opera-
tions,” Morgans analyst Belinda 
Moore said in a note.

Chief executive officer Lino 
Saputo Jr. said in a statement the 
company is investing in Australia 

for the long term. The Canadian 
firm will command just over half of 
Australia’s milk powder market, 
adding Murray Goulburn’s 42 per-
cent share to WCB’s 9.8 percent, 
according to data from IBISWorld. 
Murray Goulburn is the country’s 
third-biggest producer of milk and 
cream.

“MG has reached a position 
where as an independent compa-
ny, its debt was simply too high,” 
Murray Goulburn chair John Spark 
said in a statement pledging the 
board’s unanimous support for the 
buyout.

MURRAY GOULBURN CO-OP

Saputo bolsters access to China with Australian purchase

BY ROBERT ARNASON
BRANDON BUREAU

With North American Free Trade 
Agreement negotiations faltering, 
it’s possible that the U.S. could walk 
away from the talks and kill the 
deal.

S h o u l d  t h a t  h a p p e n ,  a  f e w 
observers have said the original 
U.S.-Canada Free Trade Agree-
ment would take effect. That would 
lead to negotiations between Can-
ada and the United States to up-
date that deal.

John Masswohl, director of gov-
ernment and international rela-
tions with the Canadian Cattle-
men’s Association, isn’t buying 
that argument.

“I think that’s overly simplistic,” 
he said.

“If NAFTA is ripped up, the Cana-
da-U.S. FTA from 1989 would also 
be ripped up. I think you have to 

assume if we’re going to do a demo-
lition so we can do a re-construc-
tion, then we’re demolishing right 
down to the studs.” 

The three countries formally 
began talking about NAFTA in 
August because U.S. President 
Donald Trump promised to rip up 
or renegotiate the deal during his 
2016 campaign.

Representatives of Canada, Mex-
ico and the U.S. took part in the 
fourth round of negotiations last 
month to update the 24-year-old 
NAFTA deal.

A number of analysts are con-
cerned the U.S. is on track to termi-
nate NAFTA because Trump con-
tinues to make unhelpful com-
ments.

“If we cannot make a deal, it will 
be terminated and that will be fine,” 
he said in October.

As well, U.S. negotiators have put 
forward proposals that are unten-

able for Canada and Mexico, such 
as changing rules of origin around 
automobile manufacturing so half 
of all content comes from the U.S.

“I don’t know how many of these 
proposals there are, but there’s a 
stack of them,” Masswohl said.

“They all come from the perspec-
tive … to rebalance trade, so they 
(the U.S.) no longer have (a trade) 
deficit.”

Since many of the proposals are 
unacceptable to Canada and Mex-
ico, some analysts have suggested 
that Canada should pursue a bilat-
eral trade deal with the U.S.

Masswohl said it’s much too early 
to give up on the NAFTA negotia-
tions, but the idea of renegotiating 
the Canada-U.S. FTA doesn’t make 
sense because NAFTA was an 
improvement to the older deal and 
changes have been made to NAFTA 
since 1994.

“To revert back to the original 

agreement from 1989, that needs a 
heck of a lot of modernizing,” Mass-
wohl said. 

Whether Canada is re-negotiat-
ing NAFTA or the old FTA, accept-
ing a bad deal isn’t an option, said 
Don Buckingham, Canadian Agri-
Food Policy Institute chief execu-
tive officer.

“If Canada doesn’t at least main-
tain its position, why would it sign a 
NAFTA 2.0 or an FTA 2.0?” 

He said Canada would be better 
off reverting to World Trade Orga-
nization rules for trade, where 
there would be small tariffs on 
commodities and goods exported 
to the U.S.

Masswohl agreed. 
“If somebody presents you with a 

win-lose scenario, you can’t accept 
being on a lose end,” he said. 

“You’ve got to go ‘lose-lose.’ ”
Some trade experts may believe 

that NAFTA talks are headed for a 
“lose-lose” outcome but Masswohl 
isn’t in that camp.

It’s still early and there’s time to 
reach a NAFTA deal that is positive 
for all three countries and beef pro-
ducers in Canada, he said.

“We (the CCA) are still pursuing 
suggestions on how to improve the 
border transaction, how to make 
trade better. I’m not giving up on 
that,” said Masswohl, who has 
decades of experience in trade and 
was the agriculture and trade coun-
sellor at the Canadian Embassy in 
Washington before joining the CCA.

“Washington works on the basis 
of crisis, and this thing hasn’t 
reached crisis point, yet.”

When it does get to a genuine cri-
sis, Masswohl believes the U.S. 
business community will storm 
Washington to defend NAFTA.

“They’ve done a little bit (of lob-
bying), but they are more or less 
keeping their powder dry.”

robert.arnason@producer.com

TRADE AGREEMENTTRADE AGREEMENT

FREE TRADE

No fall-back deal in effect 
if NAFTA axed Canada and the U.S. would not revert 

to the 1989 trade agreement, says official
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Before getting too far into 
“next year” thinking, it’s 
important to look at how 

you did financially in 2017. There 
are many reason why people farm. 
One of them though, must be to 
earn profit. 

Four key questions should be 
addressed:

What profit did the farm earn in 2017?

Profit has must be calculated on 
an accrual basis, factor in in chang-
es from year to year in inventory, 
accounts receivable and accounts 
payable. It includes an allowance 
for amortization (depreciation) on 
buildings and equipment. Net 
cash profit is simply not adequate 
when determining how much 
money a farm made, or lost.

How does this compare to past years?

Looking at the profit earned in the 
most current year provides good 
information but has to be compared 
to previous years. What is the trend 
line? In the past five years, how many 
have been good? How many poor? 
The trend line provides  a better base 
of information on your ability to gen-
erate profit that you can use when 
making management and invest-
ment decisions for the coming years.

Where did/will your profit go?

Cash is king, especially for farm 
businesses. Cash can come from 
different sources, but the only sus-
tainable one is profit. Once you’ve 
determined how much money 
you’ve made, examine where the 
profit is going: capital investment, 
principal repayment, personal 
withdrawals and extraordinary 
items. With that information, align 
your cash inflow (which is a func-
tion of profit) and cash outflow.

Will these levels of profit get you 
and your family to where you want 
or need to be in the future?

I ask this question, but usually 
don’t get a very clear answer. Farm 
families rarely have thought much 
about it. But I think there are good 
reasons why the discussion  should 
become more common.

Higher capital investment, inter-
generational transition, narrow 
margins,  changing practices and 
greater risk are why it makes sense 
to establish financial goals for prof-
itability. 

Many ratios and indicators are 
available  to analyze financial perfor-
mance. A basket of ratios looks at 
farm financial performance from 
various perspectives. They all tell 
you something about your business 
financially. 

I’ve found the following six ratios 
to be effective in providing an over-
view on financial performance. 
They look at various aspects of the 
business and paint a picture of 
your financial situation. Some of 

the benchmarks will vary depend-
ing on the sector you farm in.

The gross margin, net operating 
profit and operating efficiency 
ratios provide insight into how 
financially efficient the farm is at 
using the investment it makes in 
the expenses it needs to operate.

The working capital ratio is a 
measure of liquidity and correlates 
with cash flow and short-term risk.

The leverage and debt servicing 
ratios reflect the longer-term risk in 
the business associated with financ-
ing with the debt servicing ratio 
being a bridge between financial 
efficiency (profit) and liabilities.

FINANCIAL ASSESSMENT

Use ratios and benchmarks to analyze performance

Terry Betker is a farm management 
consultant based in Winnipeg. 
He can be reached at 204-782-8200 
or terry.betker@backswath.com.

PERSPECTIVES 
ON MANAGEMENT

TERRY BETKER

** indicators based on market value assets  *** earnings before interest,taxes, depreciation & amortization

Ratio Formula Explanation Strong Ave Weak
Gross Margin 
Ratio

Gross Margin / 
Gross Revenue

Is the farm generating acceptable margin as a 
percentage of gross revenue? >65% 55% <50%

Working 
Capital and 
Working 
Capital Ratio

(Current Assets – 
Current Liabilities) 
/ Cash Operating 
Expenses

If current liabilities are paid as they come 
due, how many current assets will be left? 
What percentage of the farm’s cash operating 
expenses are covered by available working 
capital?

>50% 25% <10%

Leverage Ratio Total Liabilities / 
Total Equity

** For every $1 in equity, how many dollars of 
debt are there? <0.4:1 0.65:1 >1:1

Debt Servicing 
Ratio

Debt Servicing 
Capacity / Principal 
and Interest

Can the farm generate enough earnings to pay 
its annual principal and interest payments? >2.0:1 1.50:1 <1.1:1

Net Operating 
Profit Margin 
Ratio

Net Operating Profit 
Margin / Gross 
Revenue

Is the farm generating an acceptable profit 
from its core operations? >20% 10% <5%

Operating 
Efficiency 
Ratio

***EBITDA / Gross 
Revenue

How efficient is the farm at generating a 
margin before interest, taxes (income) and 
amortization?

>35% 25% <15%
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Cattle Slaughter

Steers 600-700 lb.
(average $/cwt)

$225

$220

$215

$210

$205
9/22 9/29 10/6 10/13 10/20 10/27

Alberta

$240

$230

$220

$210

$200
9/22 9/29 10/6 10/13 10/20 10/27

Saskatchewan

$230

$220

$210

$200

$190
9/22 9/29 10/6 10/13 10/20 10/27

Manitoba

Slaughter Cattle ($/cwt)

Feeder Cattle ($/cwt)

Cattle / Beef Trade

Heifers 500-600 lb. 
(average $/cwt)

$220

$210

$200

$190

$180
9/22 9/29 10/6 10/13 10/20 10/27

Alberta

$220

$210

$200

$190

$180
9/22 9/29 10/6 10/13 10/20 10/27

Saskatchewan

$210

$200

$190

$180

$170
9/22 9/29 10/6 10/13 10/20 10/27

Manitoba

Chicago Futures ($US/cwt)

U.S. Cash cattle ($US/cwt)

Sheep ($/lb.) & Goats ($/head)

Canadian Beef Production

Average Carcass Weight

Beef Cutout ($/cwt)

EXCHANGE RATE 
OCT. 30

$1 Cdn. = $0.7781 U.S.       
 $1 U.S. = $1.285 Cdn.

CATTLE & SHEEP

Fixed contract $/ckg

Chicago Hogs Lean ($US/cwt)

Index 100 Hog Price
 Trends ($/ckg)

$180

$160

$140

$120

$100
9/22 9/29 10/6 10/13 10/20 10/27

Alberta

$180

$160

$140

$120

$100
9/22 9/29 10/6 10/13 10/20 10/27

Saskatchewan Sig. 5

$200

$180

$160

$140

$120
9/22 9/29 10/6 10/13 10/20 10/27

Manitoba

Due to wide reporting and 
collection methods, it is 

misleading to compare hog 
prices between provinces.

Hogs $/ckg

Hog Slaughter

Hogs / Pork Trade

HOGS

Pulse and Special Crops

U.S. Grain Cash Prices ($US/bu.)

Grain Futures

Cash Price for SE Sask 
PDQinfo.ca

$260

$250

$240

$230

$220
9/25 10/2 10/6 10/16 10/23 10/30

#1 CWRS 13.5 

$275

$270

$265

$260

$255
9/25 10/2 10/6 10/16 10/23 10/30

#1 Durum 13.0

$265

$260

$255

$250

$245
9/25 10/2 10/6 10/16 10/23 10/30

#2 Yellow peas

Cash Prices

$500

$490

$480

$470

$460
9/22 9/29 10/6 10/13 10/20 10/27

Canola (cash -Nov)

$-5

$-10

$-15

$-20

$-25
9/22 9/29 10/6 10/13 10/20 10/27

Canola (basis - Nov)

$460

$455

$450

$445

$440
9/22 9/29 10/6 10/13 10/20 10/27

Flax (elevator bid- S’toon)

Chicago Nearby
 Futures ($US/100 bu.)

$360

$355

$350

$345

$340
9/25 10/2 10/6 10/16 10/23 10/30

Corn (Dec)

$280

$270

$260

$250

$240
9/25 10/2 10/6 10/16 10/23 10/30

Oats (Dec)

$1020

$1000

$980

$960

$940
9/25 10/2 10/6 10/16 10/23 10/30

Soybeans (Nov)

Source: STAT Publishing, which solicits bids from AGT Inc., 
Canpulse Foods, CGF Brokerage, Maviga NA, Parrish and 
Heimbecker, Scoular Canada and Simpson Seeds. Prices for 
dressed product at plant.

Canola is basis par region. Basis 
is best bid. Feed wheat and 

barley are priced at Lethbridge..

$220

$215

$210

$205

$200
9/22 9/29 10/6 10/13 10/20 10/27

Barley (cash)

$220

$215

$210

$205

$200
9/22 9/29 10/6 10/13 10/20 10/27

Feed Wheat (Lethbridge)

GRAINS

Minneapolis Nearby 
Futures ($US/100bu.)

$680

$660

$640

$620

$600
9/25 10/2 10/6 10/16 10/23 10/30

Spring Wheat (Dec)

Cash Prices

Canadian Exports & Crush

(1,000 MT) Oct 25 Oct 18 To date  Last year

 To To Total Last
(1,000 MT) Oct 22 Oct 15 to date  year

ELEVATOR 
SHIPMENTS

Grade A Live Previous Year Rail Previous
 Oct 20-Oct 26  Oct 13-Oct 19  ago Oct 20-Oct 26 Oct 13-Oct 19   
Steers
Alta. n/a 137.00 134.92 233.50-235.75 229.00-230.50
Ont. 127.17-139.42 121.73-136.70 123.47 223.00-228.00 226.00-230.00

Heifers
Alta. 143.25 137.00 133.94 233.50 227.50-230.50
Ont. 119.75-136.42 120.13-137.90 122.84 220.00-227.00 225.00-229.00
*Live f.o.b. feedlot, rail f.o.b. plant.    Canfax

 Sask. Man. Alta. B.C.
Steers
900-1000 180-186 no sales 186-198 170-188
800-900 191-208 192-208 195-207 178-200
700-800 206-219 205-225 207-221 206-216
600-700 215-230 210-232 215-231 208-221
500-600 221-240 220-244 223-244 215-239
400-500 241-269 240-272 241-271 242-275
Heifers
800-900 175-179 175-187 176-191 169-181
700-800 180-193 178-191 182-196 174-189
600-700 185-201 183-201 188-205 186-197
500-600 196-215 190-214 196-216 191-212
400-500 205-229 208-236 207-234 199-222
300-400 223-247 215-258 222-250 215-240

Canfax

Canfax Oct 21/17 Oct 22/16 YTD 17 YTD 16
Steers 929 930 889 918
Heifers 850 837 817 841
Cows 711 705 739 762
Bulls 984 981 1,038 1,017

Slaughter cattle (35-65% choice)      Steers          Heifers
National 116.98 117.45
Kansas 117.54 117.60
Nebraska 116.33 n/a
Nebraska (dressed) 182.00 n/a
 
Feeders No. 1 (800-900 lb) Steers Trend
South Dakota 153.00-169.50 steady/-3
Billings 149.00 n/a
Dodge City 146.00 n/a

USDA

 Exports % from 2016
Sltr. cattle to U.S. (head) 407,713 (1) -8.4
Feeder C&C to U.S. (head) 104,772 (1) -36.4
Total beef to U.S. (tonnes) 182,929 (3) +3.2
Total beef, all nations (tonnes) 248,387 (3) +7.9
 Imports % from 2016
Sltr. cattle from U.S. (head) n/a (2) n/a
Feeder C&C from U.S. (head) 31,582 (2) +166.9
Total beef from U.S. (tonnes) 98,423 (4) +1.1
Total beef, all nations (tonnes) 140,749 (4) -8.9
(1) to Oct 14/17 (2) to Aug 31/17 (3) to Aug 31/17  (4) to Oct 21/17 

Agriculture Canada

million lb. YTD % change
Fed 1,657.4 +1
Non-fed 265.6 +15
Total beef 1,923.0 +3

Canfax

 Oct 23 Oct 16
Wool sheep
55-69 lb 1.97-2.37 2.06-2.37 
70-85 lb 1.95-2.25 2.01-2.27
86-105 lb 1.80-2.09 1.90-2.09
> 106 lb 1.80-1.90 1.90-2.00
 Beaver Hill Auction Services Ltd.
 Oct 23 Oct 16
New lambs 1.00-2.65 2.00-2.95
65-80 lb 2.10-2.57 2.43-2.85
80-95 lb 1.95-2.23 2.28-2.55
> 95 lb 2.04-2.18 2.17-2.40
> 110 lb 1.86-2.06 2.06-2.12
Feeder lambs 1.00-2.00 1.50-2.30
Sheep 1.20-1.30 1.20-1.35
Rams 1.20-1.47 1.20-1.50
Kids 70-140 70-140
 Ontario Stockyards Inc.

Shipping October
Wool lambs <80 lb  2.16
Wool lambs 81-95 lb   1.98
Wool lambs 96-115 lb  1.92
Hair lambs <95 lb   1.90

Sask. Sheep Dev. Bd.

 Oct 26 Oct 19 Yr. ago
US Choice (US$) 202.37 199.57 181.54
 Oct 20 Oct 13 Yr. ago
Cdn AAA  (C$) 246.31 243.55 231.77

 Close Close Trend Year
 Oct 27 Oct 20  ago
Live Cattle
Dec 120.83 116.60 +4.23 104.35
Feb 125.75 121.28 +4.47 104.93
Apr 125.03 121.53 +3.50 104.25
Jun 117.08 114.53 +2.55 96.18
Aug 114.15 111.85 +2.30 93.98
Feeder Cattle
Nov 156.48 153.08 +3.40 121.55
Jan 155.95 151.33 +4.62 116.00
Mar 153.00 148.45 +4.55 113.15
Apr 152.90 148.05 +4.85 112.93
May 151.90 147.10 +4.80 112.50

Oct 21 Fed. inspections only
 Canada U.S.
To date 2017 2,272,232 25,569,206
To date 2016 2,213,488 24,937,206
% Change 17/16 +2.7 +2.5

(Hams Maple Leaf  Thunder
Marketing) Sig 5 Creek Pork
Week ending Oct 27 Oct 27
Nov 25-Dec 02 136.13-136.20 135.13-135.48
Dec 09-Dec 16 141.12-144.15 136.15-138.50
Dec 23-Dec 30 138.87-141.94 134.94-139.50
Jan 06-Jan 13 141.50-145.45 140.20-143.96
Jan 20-Jan 27 148.23-152.99 146.86-149.14
Feb 03-Feb 10 153.58-156.66 151.02-156.08
Feb 17-Feb 24 156.32-156.66 155.09-156.22
Mar 03-Mar 10 155.69-156.55 159.85-160.57
Mar 17-Mar 24 156.32-156.45 159.06-161.17
Mar 31-Apr 07 163.56-163.63 160.92-162.31

To Oct 21   Fed. inspections only
 Canada U.S.
To date 2017 16,647,312 96,201,798
To date 2016 16,218,491 93,716,798
% change  +2.6 +2.7
    17/16

Agriculture Canada

Alta. Index 100  149.60
Sask. Sig. 5 151.94

Man. Index 100 162.00
Que. Index 100 120.00

*incl. wt. premiums

 Export % from 2016 Import % from 2016
Sltr. hogs to/fm U.S. (head) 675,685 (1) -12.0 n/a n/a
Total pork to/fm U.S. (tonnes) 253,218 (2) -4.0 148,365 (3) +5.9
Total pork, all nations (tonnes) 856,172 (2) +5.5 165,607 (3) +3.5
(1) to Oct 14/17       (2) to Aug 31/17       (3) to Oct 21/17 Agriculture Canada

 Close Close Trend Year
 Oct 27 Oct 20  ago
Dec 64.45 64.85 -0.40 46.80
Feb 70.25 69.10 +1.15 54.00
Apr 74.25 72.90 +1.35 61.65
May 78.18 77.18 +1.00 69.73

 Close Close Trend Year
 Oct 27 Oct 20  ago
Jun 81.33 80.30 +1.03 73.45
Jul 81.23 80.48 +0.75 74.25
Aug 79.95 79.78 +0.17 74.10
Oct 67.95 67.00 +0.95 63.18

(000 tonnes) Oct 22 Oct 15 YTD Year Ago 
Alta. 251.9 218.0 3,133.1 3,184.8
Sask. 375.9 457.7 4,960.5 5,132.7
Man. 223.2 227.3 2,564.8 1,983.6

 Oct 27 Oct 20 Sept 22
Laird lentils, No. 1 (¢/lb) 37.69 37.88 39.88
Laird lentils, No. 2 (¢/lb) 32.88 34.63 37.00
Laird lentils, Xtra 3 (¢/lb) 24.00 25.75 26.50
Richlea lentils, No. 1 (¢/lb) 30.40 34.80 36.67
Eston lentils, No. 1 (¢/lb) 31.14 32.71 34.00
Eston lentils, No. 2 (¢/lb) 28.33 30.40 30.67
Eston lentils, Xtra 3 (¢/lb) 22.73 24.70 26.68
Sm. Red lentils, No. 2 (¢/lb) 19.28 20.03 21.16
Sm. Red lentils, Xtra 3 (¢/lb) 17.08 17.80 17.67
Peas, green No. 1 ($/bu) 8.10 8.20 8.30
Peas, medium. yellow No. 1 ($/bu) 7.70 7.60 7.28
Peas, sm. yellow No. 2 ($/bu) 6.98 6.98 6.88
Feed peas ($/bu) 6.82 6.12 6.12
Maple peas ($/bu) 15.25 14.40 13.13
Mustard, yellow, No. 1 (¢/lb) 39.00 37.50 37.00
Mustard, Oriental, No. 1 (¢/lb) 32.60 33.50 33.50
Mustard, Brown, No. 1 (¢/lb)  39.33 39.33 39.33
Canaryseed (¢/lb) 20.13 20.96 21.13
Desi chickpeas (¢/lb) 29.67 29.67 35.67
Kabuli, 8mm, No. 1 (¢/lb) 61.58 59.58 63.58
Kabuli, 7mm, No. 1 (¢/lb) 40.58 41.58 41.58
B-90 ckpeas, No. 1 (¢/lb) 47.25 47.50 48.50

 Oct 25 Oct 18 Year Ago
No. 3 Oats Saskatoon ($/tonne) 164.25 164.39 160.64
Snflwr NuSun Enderlin ND (¢/lb)  17.15 16.90 15.25

USDA  Oct 27
No. 1 DNS (14%) Montana elevator  5.80
No. 1 DNS (13%) Montana elevator  5.36
No. 1 Durum (13%) Montana elevator     6.35
No. 1 Malt barley Montana elevator  3.66
No. 2 Feed barley Montana elevator  2.52

 Oct 30 Oct 23 Trend Year ago

Wpg ICE Canola ($/tonne)
Nov 506.90 502.20 +4.70 517.60
Jan 516.90 510.90 +6.00 522.30
Mar 522.70 517.20 +5.50 526.40
May 525.60 520.10 +5.50 527.50

Chicago Wheat ($US/bu.)
Dec 4.2475 4.3675 -0.1200 4.1625
Mar 4.4300 4.5500 -0.1200 4.3375
May 4.5650 4.6875 -0.1225 4.4825
Jul 4.7075 4.8150 -0.1075 4.6150

Chicago Oats ($US/bu.)
Dec 2.6325 2.7350 -0.1025 2.2050
Mar 2.6800 2.7475 -0.0675 2.1925
May 2.7225 2.7725 -0.0500 2.1700

Chicago Soybeans ($US/bu.)
Nov 9.7275 9.8075 -0.0800 10.0225
Jan 9.8450 9.9100 -0.0650 10.1175
Mar 9.9500 10.0100 -0.0600 10.1850
May 10.0400 10.1025 -0.0625 10.2400

Chicago Soy Oil (¢US/lb.)
Dec 34.68 34.63 +0.05 35.17
Mar 34.84 34.77 +0.07 35.39
May 35.05 34.97 +0.08 35.53

Chicago Soy Meal ($US/short ton)
Dec 312.3 315.9 -3.6 316.1
Jan 314.3 318.0 -3.7 317.9
Mar 317.4 321.1 -3.7 319.6

Chicago Corn ($US/bu.)
Dec 3.4875 3.5125 -0.0250 3.5475
Mar 3.6275 3.6525 -0.0250 3.6275
May 3.7150 3.7400 -0.0250 3.6950
Jul 3.7900 3.8100 -0.0200 3.7625

Minneapolis Wheat ($US/bu.)
Dec 6.1850 6.1500 +0.0350 5.2675
Mar 6.3125 6.2775 +0.0350 5.3350
May 6.3850 6.3500 +0.0350 5.4025
Jul 6.4300 6.3775 +0.0525 5.4600

Kansas City Wheat ($US/bu.)
Dec 4.2175 4.3350 -0.1175 4.1475
Mar 4.3975 4.5150 -0.1175 4.3250
May 4.5375 4.6575 -0.1200 4.4475
Jul 4.7225 4.8350 -0.1125 -

Wheat 271.8 232.2 3,418.3 3,201.5
Durum 73.7 64.7 855.4 734.9
Oats 32.4 34.7 420.3 363.5
Barley 68.7 0.5 330.3 101.7
Flax 13.9 0.3 51.7 59.7
Canola 141.1 283.4 2,190.7 1,865.7
Peas 28.1 0.5 848.5 1,332.1
Lentils 0.4 0.6 86.9 307.2

 Canola crush 196.6 187.0 2,069.9 2,122.5



A flock of snow geese flew onto a harvested wheat field near Craik, Sask., to 
forage. Many prairie regions saw snow in the week before Halloween.  |  MICKEY 
WATKINS PHOTO

PIT STOP  |  

SUBSCRIPTIONS

Subscriptions: 1-800-667-6929
In Saskatoon: (306) 665-3522
Fax: (306) 244-9445
Subs. supervisor:  GWEN THOMPSON
e-mail:  subscriptions@producer.com

Per copy retail $4.25 plus taxes

SUBSCRIPTION RATES
Within Canada:
One year:  $92.38 + applicable taxes
Two years:  $171.83 + applicable taxes
Sask., Alta. & B.C. add 5% GST. 
Manitoba add 5% GST & 8% PST. 
Nova Scotia add 15% HST.
United States $200.16 US/year
All other countries $399.05 Cdn/year

EDITORIAL

Newsroom toll-free: 1-800-667-6978
Fax: (306) 934-2401
News editor: BRUCE DYCK 
e-mail: newsroom@producer.com

News stories and photos to be submitted 
by Friday or sooner each week.

The Western Producer Online 
Features all current classified ads and 
other information. Ads posted online 
daily. See www.producer.com or contact 
webmaster@producer.com

Letters to the Editor/contact a columnist  
Mail, fax or e-mail letters to newsroom@
producer.com. Include your full name, 
address and phone number to confirm. 
To contact a columnist, send the letter to 
us. We’ll forward it to the columnist.

Mailbox
Please send full details and phone 
number or call (306) 665-3544, fax 
(306) 934-2401 or email events@
producer.com

To buy a photo or order a copy of a news 
story from the paper, call (306) 665-3544.
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The numbers on the above maps are average temperature and precipitation figures for the forecast week, based on historical data 
from 1971-2000. Maps provided by WeatherTec Services: www.weathertec.mb.ca
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All data provided by Agriculture and Agri-Food Canada’s National Agroclimate Information Service: www.agr.gc.ca/drought. 
Data has undergone only preliminary quality checking. Maps provided by WeatherTec Services Inc.: www.weathertec.mb.ca

Assiniboia 20.4 -6.9 0.2 141.0 48
Broadview 15.7 -13.5 3.4 182.0 53
Eastend Cypress 20.9 -7.8 3.8 148.1 51
Estevan 17.3 -13.3 0.6 190.0 57
Kindersley 21.6 -6.0 0.9 238.5 92
Maple Creek 22.1 -1.8 0.4 199.2 72
Meadow Lake 17.7 -6.9 9.3 468.5 146
Melfort 15.3 -5.0 4.1 231.4 72
Nipawin 15.8 -5.4 11.0 296.8 86
North Battleford 18.7 -3.9 2.6 263.0 88
Prince Albert 17.5 -6.0 7.1 269.0 80
Regina 17.8 -10.1 0.3 123.2 40
Rockglen 19.2 -10.0 1.7 115.2 41
Saskatoon 18.0 -6.9 2.4 202.0 69
Swift Current 19.4 -5.0 0.3 165.0 58
Val Marie 22.3 -8.9 0.0 104.5 41
Wynyard 13.5 -7.1 6.6 253.9 76
Yorkton 14.8 -7.1 2.9 216.7 61

Brooks 24.6 -6.4 0.0 174.1 69
Calgary 24.0 -6.6 1.5 232.0 66
Cold Lake 16.5 -4.3 6.0 408.2 126
Coronation 21.3 -4.9 0.0 226.5 78
Edmonton 18.6 -6.7 0.6 340.5 93
Grande Prairie 18.9 -4.6 22.1 392.7 123
High Level 11.4 -6.7 2.4 204.0 72
Lethbridge 23.2 -6.2 3.1 218.7 77
Lloydminster 17.9 -6.9 0.0 395.5 126
Medicine Hat 24.6 -1.7 0.2 209.7 84
Milk River 26.2 -5.3 1.7 261.0 86
Peace River 13.1 -9.5 13.9 252.6 85
Pincher Creek 17.6 -4.9 5.7 312.5 82
Red Deer 20.1 -9.8 2.0 295.9 74
Stavely 23.7 -6.2 3.1 303.4 89
Vegreville 19.1 -4.6 0.5 337.3 108

Brandon 11.3 -11.8 3.1 261.7 72
Dauphin 13.1 -11.3 8.0 300.4 80
Gimli 8.0 -8.6 16.3 315.5 78
Melita 14.2 -10.9 0.0 238.0 71
Morden 11.4 -7.3 4.3 248.9 61
Portage La Prairie 10.2 -4.1 11.2 289.5 74
Swan River 12.2 -9.6 13.1 246.2 63
Winnipeg 10.2 -6.4 14.2 285.8 69

Cranbrook 15.2 -5.2 1.2 159.9 61
Fort St. John 12.8 -6.0 63.5 412.2 129
Kamloops 17.2 -0.9 0.7 95.9 50
Kelowna 14.9 -3.0 0.9 129.2 56
Prince George 13.9 -5.6 9.0 348.2 96

LAST WEEK’S WEATHER SUMMARY ENDING OCT. 29

n/a = not available;  tr = trace;  1 inch = 25.4 millimetres (mm)

PUBLISHER: SHAUN JESSOME
EDITOR: BRIAN MACLEOD
MANAGING EDITOR: MICHAEL RAINE
Box 2500, 2310 Millar Ave. 
Saskatoon, Sask. S7K 2C4. 
Tel: (306) 665-3500

The Western Producer is published at 
Saskatoon, Sask., by Western Producer 
Publications Limited Partnership, 
owned by Glacier Media, Inc. 
Printed in Canada.

President, Glacier FarmMedia: 
BOB WILLCOX 
Contact: bwillcox@farmmedia.com
Phone: (204) 944-5751

ADVERTISING

Classified ads:  1-800-667-7770
Display ads: 1-800-667-7776
In Saskatoon: (306) 665-3515
Fax: (306) 653-8750

HOURS: 
Monday-Friday  8:30 a.m. – 4:30 p.m.
Thursday 8:30 a.m. – 8:00 p.m.
e-mail:  classifieds@farmzilla.com
Ass’t advertising mgr:  SHAUNA BRAND

ADVERTISING RATES
Classified liner ads: $5.85 per printed 
line (3 line minimum) + $3.00 per paid 
week online charge
Classified display: $6.70 per agate line
ROP display:  $9.50 per agate line

We reserve the right to revise, edit, 
classify or reject any advertisement. 
Classified word ads are nonrefundable.

Return undeliverable Canadian 
addresses to Subscriptions, Box 2500, 
Saskatoon, Sask. S7K 2C4
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We acknowledge the 
financial support of the 
Government of Canada.

IDEAS, INNOVATION,  
AND KNOWLEDGE
CropSphere 2018 – January 9 and 10 Early registration begins November 1.

New Location in 2018: TCU Place, Saskatoon (35 22nd St E) 
Hosted by: SaskBarley, Saskatchewan Pulse Growers, SaskFlax, 

SaskCanola, SaskOats, and Sask Wheat

For more information visit:  
CROPSPHERE.COM  @CropSphere



NOVEMBER 2, 2017  |  WWW.PRODUCER.COM  |  THE WESTERN PRODUCER92

Right Show.  Right Time.  Right Location.

PRESENTED BY: Agri-Trade.com

Westerner Park, Red Deer, Alberta Canada

November 8-11, 2017
Show Hours: Wednesday - Friday: 9 am - 5pm  |  Saturday: 9 am - 3 pm

Admission: $15.00 per person (Parking & GST Included)

200,000
sq/ft Indoor Exhibits

100,000
sq/ft Outdoor Exhibits

470
Exhibitors

28,000
Attendees

AGRI-TRADE 2017   1

Right Show.  Right Time.  Right Location.

Presented by: #agritrade17

November 8 - 11, 2017
Westerner Park
Show Hours: Wednesday - Friday: 9 am - 5pm  |  Saturday: 9 am - 3 pm

Admission: $15.00 per person (Parking & GST Included)
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See the Agri-Trade program in the October 19th Issue of The Western Producer



With great drydown and increased weed control when used 
with the Roundup Ready® Xtend Crop System, the high-yielding 
DEKALB® Roundup Ready 2 Xtend soybeans give you one 
smooth, clean harvest. With tolerance to both glyphosate 
and dicamba, you can choose the best option for your field, 
and farm, to help manage weed pressure.

Monsanto Company is a member of Excellence Through Stewardship® (ETS). Monsanto products are commercialized in accordance with ETS Product Launch Stewardship 
Guidance, and in compliance with Monsanto’s Policy for Commercialization of Biotechnology-Derived Plant Products in Commodity Crops. These products have been approved for 
import into key export markets with functioning regulatory systems. Any crop or material produced from these products can only be exported to, or used, processed or sold in 
countries where all necessary regulatory approvals have been granted. It is a violation of national and international law to move material containing biotech traits across boundaries 
into nations where import is not permitted. Growers should talk to their grain handler or product purchaser to confirm their buying position for these products. Excellence Through 
Stewardship® is a registered trademark of Excellence Through Stewardship. ALWAYS READ AND FOLLOW PESTICIDE LABEL DIRECTIONS. Roundup Ready 2 Xtend® soybeans 
contain genes that confer tolerance to glyphosate and dicamba. Agricultural herbicides containing glyphosate will kill crops that are not tolerant to glyphosate, and those 
containing dicamba will kill crops that are not tolerant to dicamba. Contact your Monsanto dealer or call the Monsanto technical support line at 1-800-667-4944 for recommended 
Roundup Ready® Xtend Crop System weed control programs. DEKALB and Design®, DEKALB®, Real Farm Rewards™, Roundup Ready 2 Xtend® and Roundup Ready® are registered 
trademarks of Monsanto Technology LLC, Monsanto Canada Inc. licensee. ©2017 Monsanto Canada Inc.

Monsanto Company is a member of Excellence Through S
Guidance, and in compliance with Monsanto’s Policy for Comm

CLEAN
FINISHING

See your seed retailer today and ask about DEKALB 
Bonus Rebates and the Real Farm Rewards™ program.

DEKALB.CA 1-84-GO-DEKALB | #FINISHCLEAN

CLEAN FIELDS. CLEAN HARVEST.



ALWAYS FOLLOW GRAIN MARKETING AND ALL OTHER STEWARDSHIP PRACTICES AND PESTICIDE LABEL DIRECTIONS. Details of these requirements can be found in the Trait 
Stewardship Responsibilities Notice to Farmers printed in this publication. Individual results may vary, and performance may vary from location to location and from year to year. 
This result may not be an indicator of results you may obtain as local growing, soil and weather conditions may vary. Growers should evaluate data from multiple locations and 
years whenever possible. © 2017 Monsanto Canada Inc.

FIRST
WITH DEKALB® 75-45 RR CANOLA

 Seed 75-45 RR first and you can be first in your field at harvest. This broad-acre 
hybrid has been a top yielding hybrid across 2 years of DEKALB MD Trials*. 

*Source: 2015-2016 DEKALB MD Trials 

See your seed retailer today and ask about DEKALB 
Bonus Rebates and the Real Farm Rewards™ program.

DEKALB.CA 1-84-GO-DEKALB | #FINISHFIRST

FINISHING

FIRST TO MATURE.  FIRST TO YIELD.
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