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DIVERGENCE:
IF GM TECHNOLOGY 
IS SAFE, WHY DON’T 
CONSUMERS TRUST IT?
BY MICHAEL RAINE
SASKATOON NEWSROOM

Food is tied to much more than the 
industries and science that produce it. 

Its popular history is not in the 
plant breeding or the planting or the 
plants and animals themselves. It is 
in the preparation and the con-
sumption. 

And in large part, because of that, 
the rest of food’s story is based on 
trust.

Consumers trust that food’s route 
to their homes is safe, ethical and 
sustainable. While they don’t know 
every detail of its production and 
route through the food processing 

and distribution world, they do want 
a general feeling of safety.

This past fall, the American gov-
ernment signed into law an initia-
tive that would require its agricul-
ture department to develop a label-
ling standard for food that would 
capture the relationship between 
genetic modification and the food 
under the label. 

That was done largely to pre-empt 
a single state regulation that GM 
food ingredients be labeled in Ver-
mont. And what happens in the 
United States has a way of trickling 
across the border.

SEE DIVERGENCE, PAGE 4 »
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BY KAREN BRIERE
REGINA BUREAU

Health Canada says the results of 
a 2016 survey of consumer views 
on genetically modified foods will 
help the department communi-
cate to Canadians.

However, opinions remain large-
ly  unchanged from previous 
research that showed consumers 
are skeptical about, if not com-
pletely opposed to, genetically 
modified foods, the report said.

“The findings from this public 
opinion research will be used by 
Health Canada to more effectively 
communicate to Canadians how 
food products derived from bio-
technology are assessed and regu-
lated under the Food and Drug 
Regulations, as well as the safety of 
these products,” said a statement 
issued after federal health minister 
Jane Philpott was unavailable for 
an interview.

GM foods have been on the Cana-
dian market  for  decades and 
although government has repeat-
edly assured consumers of their 
safety, consumers remain wary.

The report, done by the Strategic 
Counsel market research firm last 
March after consulting focus 
groups and an online survey, found 
people don’t know much about 
GM foods, don’t understand why 
they are necessary, and don’t know 
which information to believe.

This is a challenge for policy mak-
ers and those tasked with commu-
nicating food safety and regulatory 
policies, such as Health Canada, 
the report said.

“The massive anti-GMO move-
ment, and accompanying volume of 
information, presents a significant 
challenge for Health Canada in 
terms of being a credible neutral 
regulator, in that there would be a 
strong likelihood that any decisions/
announcements would be received 
through a conditioned lens.”

Key among the findings is con-
sumers’ lack of basic understand-
ing of food science and technology.

Sixty-one percent of respondents 
said the term genetic modification 
is negative, and many believe that 
process involves injecting foods 
with hormones, antibiotics, ste-

roids or other substances.
“The term ‘Franken-food’ came 

up in almost every focus group in 
the context of discussions about 
GM foods, although many con-
sumers clearly know very little 
about the actual science of genetic 
modification,” the report said.

“It is clear that, for quite some time, 
there has been and continues to be 
an information void on this issue 
which has been rather successfully 
filled by the anti-GMO view.”

The survey found 26 percent of 

respondents said they would be 
comfortable eating GM foods and 
only 22 percent supported their 
development and sale in Canada.

“It is clear that significant efforts 
to inform and educate Canadians 
would be required in order to shift 
views in a more positive direc-
tion.”

The results were similar across 
the focus groups and the survey, 
indicating little difference in opin-
ions by demographics or region.

Even on the Prairies, where con-

sumers might be considered closer 
to the farm, parents in the focus 
group were more neutral to nega-
tive in their initial impression of 
GM foods, compared to the general 
population, which tended to be 
neutral to positive. 

“What was perhaps somewhat 
surprising in this location was that 
there was virtually no significant 
difference between Saskatoon and 
other locations in terms of their 
understanding of and views regard-
ing GM foods,” said the report.

Quebec City focus group partici-
pants appeared to have greater 
confidence in the safety of GM 
foods.

But the report also identifies that 
nearly half of the respondents 
don’t understand why GM foods 
are necessary. Consumers don’t 
believe the argument that genetic 
modification will produce more 
affordable, sustainable food and 
ensure food supply.

More than half believe GM is a 
way for corporations to increase 
their profits, and 78 percent want 
their GM food labelled.

But the research also found that 
76 percent of respondents still list 
price as the most significant factor 
when they buy food.

To Stuart Smyth, a University of 
Saskatchewan professor who 
researches biotechnology and 
innovations, it signals that consum-
ers say one thing but do another.

“They may respond to a survey 
and say absolutely I want this or I 
want that, but when the rubber 
meets the road and they’re in the 
grocery store, it’s get in, get what 
you want, and get out as quick as 
you can,” he said.

Similarly, 78 percent of respon-
dents believe that GM foods should 
be labelled but 45 percent said they 
rarely or never look at labels.

“I struggle to see how they can get 
to 78 percent of a concern level,” 
Smyth said. “Consumer purchas-
ing decisions don’t correlate to 
what they’re expressing.”

Still, the survey found that, if con-
sumers had a choice, 62 percent 
would choose to buy a non-GM 
food item.

Finally, the report noted that 70 
percent of Canadians view the fed-
eral government as a trustworthy 
source when it comes to GM foods. 
This compares to 54 percent of sci-
entists working for food product 
companies and half of environ-
mental activists.

Smyth said governments, agri-
culture and academics have not 
communicated the technology 
well and it will likely take decades 
more to educate consumers. 

The study cost $119,060.19.

karen.briere@producer.com

GM TECHNOLOGY

Consumers still opposed to GM food
If given a choice, most consumers would choose to buy a non-GM food item — though most don’t read the labels

1974: Rudolf Jaenisch and 
Beatrice Mintz at MIT use rDNA 
tools and introduce foreign DNA 
into mouse embryos.
An international moratorium on 
genetic engineering research 
mostly squelches research.

HIGHLIGHTS ON THE ROAD TOWARD GENETIC MODIFICATION IN AGRICULTURE

1972: Researchers at Stanford 
University and the University of 
California use enzymes to cut 
a piece of bacterial DNA and 
replace it with another strand. 
This forms the basis for rDNA, 
the blending of genetics from a 
variety of organisms. 

1975: The Asilomar Conference 
creates guidelines for genetic 
modification and leads to innovation 
in rDNA and ultimately innovation in 
agriculture and health sciences. It 
also establishes standards for public 
disclosure about genetic research. 

1977: At Washington University in St. Louis, Missouri, Mary Dell 
Chilton discovers that the genes in bacteria responsible for causing 
plant disease could be removed from bacteria without adversely 
affecting its ability to insert its DNA into plant cells and modify the 
plant’s genome. 
Allan Maxam and Walter Gilbert at Harvard University developed 
a sequencing method for DNA. It was later replaced with chain 
termination tools, but it led the way to other discoveries. 

1982: The synthetic 
insulin Humulin is 
approved by the FDA 
and other health 
administrations.

1983: Mary Dell Chilton and 
her colleagues create the first 
genetically modified plants using 
Agrobacterium-carrying, disarmed 
Ti plasmid. She is dubbed the 
“queen of Agrobacterium.”

1978: Synthetic 
insulin created from a 
transgenic, genetically 
modified bacteria is 
developed by Herbert 
Boyer.

1980: GMO patent 
is issued for the first 
time for a bacteria 
that breaks down oil 
after a spill in water.

61% OF SURVEY RESPONDENTS 
HAVE A NEGATIVE VIEW OF THE 
TERM GENETIC MODIFICATION. 
MANY BELIEVE THE PROCESS 
INVOLVES INJECTING FOODS 
WITH HORMONES, ANTIBIOTICS, 
STEROIDS OR OTHER SUBSTANCES

CONTINUED ON NEXT PAGE »

  DIVERGENCE: THE GM DEBATE
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Science in recent times used 
genetic modification to create bac-
teria that produce medications and 
drugs that save human lives, crops 
with built-in pesticides that reduce 
the need for more dangerous 
chemicals and improve farm 
sustainability and plants and ani-
mals that yield more efficiently and 
produce fewer pollutants.

People were using selective plant 
breeding in southwestern Asia 
9,700 years ago to produce domes-
tic varieties of wheat. Another 
cereal, corn, was derived by man 
from a plant called teosinte, which 
had tiny ears and few kernels. 
Today, next to wheat and rice, it is 
one of the food starch staples of 
modern society.

Selection of genetics through 
plant and animal breeding has 
generated all  of the food that 
humans now rely on. Only since 
1973 have we been able to manu-
ally adjust those genetic selections. 

Since that time, the tools to make 
those changes are more refined and 
efficient, saving decades of cross-
breeding time and the money.

After the 1973 breakthrough in 
genetic modification, the world 
stopped to take a breath as scien-
tists, politicians and the media 
considered and analyzed the enor-
mity of what had been achieved. In 
the space of a year, research into 
transgenics had come to a halt 
while society considered the 
potential ramifications on the 
planet’s ecology and on human 
health. A meeting of leading scien-
tists in 1975 created rules around 
genetic modification research.

Five years later, the first GM bac-
teria patent was granted and 
approved for use. It was a bacteria 
that broke down oil after a spill.

In 1982, GM bacteria that pro-
duced synthesized insulin was 
approved. In the early 1990s, the Flavr 
Savr tomato was approved for sale 
and, after nearly a decade of testing, 
GM crops arrived, starting with B.t. 
insect resistance and followed in 
1996 with glyphosate tolerance in 
soybean and then corn and canola.

Canadian researchers at the Uni-
versity of Guelph produced the 
Enviropig, a reduced phosphorous 
excreting animal,  which was 
approved for commercial produc-
tion but never released, and Cana-
da is one of the first countries to 
approve genetically modified 
salmon and apples for production 
and consumption. 

While science forms the basis for 
Canadian regulation,  public 
acceptance does not necessary fol-
low that same logical path.

Last fall, Health Canada released a 
report it commissioned to get a sense 
of Canadians’ opinions surrounding 
GM use in food production. The 
majority of Canadians have a poor 
understanding of the role of GM in 
their food, the study found. Their 
understanding of the processes have 
largely been shaped by negative or 
controversial media, both social and 
mainstream, and has been rein-
forced by non-governmental groups 
that claim a leading stake in the envi-
ronment’s protection and anti-GM 
advocates. The findings suggest that 
Canadians’ understanding of sci-
ence is low, and as a result, their trust 
in it is also low. 

In this edition of The Western Pro-
ducer, we look at some of these 
opinions, the science and realities 
of GM in Canada today.

michael.raine@producer.com

 » CONTINUED FROM PAGE 1
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1996: Herbicide 
resistance genetics are 
approved in U.S. and 
Canadian crops, paving 
the way for Monsanto’s 
Roundup Ready soybean.

1999: Papaya ringspot resistant fruit 
released in Hawaii and approved in 
the U.S. and Canada for consumption.
The first Enviropig, a lower 
phosphorus excreting pig, is born at 
the University of Guelph. The pigs 
produce the enzyme phytase in their 
salivary glands.

2000: Golden rice, a 
vitamin A-rich cereal, is 
developed to improve human 
health, largely in Asia. In 
2005, Syngenta produces 
an improved version with 
higher beta-carotene 
content. Greenpeace and 
others denounce it.

1991: A tomato with a fish gene enables 
the plant to resist frost. Licensed by the 
USDA, it fails to reach the market due to 
poor public reception. Researchers create 
transgenic tomatoes with cereal genes to 

resist drought, while those 
with tobacco genes improve 
drought and soil salinity 
stress tolerance.

1995: DNA Plant Technology Corporation, 
using USDA licensed genetics, produces 
Endless Summer tomatoes, which contain 
a gene that suppresses nearly all ethylene 
emissions. These tomatoes can remain on 
the plant longer and remain fresh twice as 
long at the grocers. Licensing issues prevent 
commercial release.
The U.S. approves use of B.t. genetics in crops.

1994: The Flavr Savr tomato is 
licensed for human consumption in 
the U.S. It has an extra tomato gene 
that interferes with the production 
of an enzyme that degrades pectin in 
fruit, causing it to spoil. It failed to 
garner commercial success due to few 
consumer features and was withdrawn 
from the market in 1997.

(CON’T) MAJOR HIGHLIGHTS ABOUT GENETIC MODIFICATION IN AGRICULTURE

BY BRIAN CROSS
SASKATOON NEWSROOM

When Canadian grocery buyers 
think about farmers, what images 
come to mind?

Do they see a trustworthy, trac-
tor-driving character who wears a 
straw hat, striped coveralls and a 
red flannel shirt to work every day? 

Or do they see low-income wage 
earners, working on a massive fac-
tory farm, where values such as 
environmental stewardship and 
animal welfare play second fiddle 
to more important motives like 
efficiency and profitability?

Is the consumer’s typical farm-
er someone who carries a pitch-
fork to work, picks free-range 

eggs by hand, and wakes up at 
day-break to care for animals that 
live in a red, hip-roofed barn?

Or is their typical farmer some-
one who produces hundreds of 
tonnes of unprocessed food every 
year and sells his product to a mul-
tinational processor or a globally 
integrated export company? 

Is today’s farmer someone who 
applies more chemical pesticides 
than ever to his fields and grows 
genetical ly  modif ied crops 
because they are easier to man-
age and more profitable?

Or is he someone who cares for 
every plant by hand and manages 
his crops personally in hopes of 
ensuring safety and quality?

When it comes to food produc-

tion and food marketing, imagery 
can be a powerful tool.

But in many cases, the images 
conveyed on food packages and 
supermarket shelves create a 
false perception of how many 
modern farms operate.

Similarly,  the images and 
claims available to consumers 
through the internet and social 
media can be equally misleading, 
lending to a relationship of dis-
trust and misunderstanding 
between the people who buy 
food and the people who grow it.

Agriculture has changed dra-
matically during the past few 
decades. But have consumer 
attitudes toward farmers and 
food production changed at the 

same pace?
The relationship between con-

sumers and farmers was a key 
theme during a recent event 
hosted by Farm and Food Care 
Saskatchewan.

The Farmers at the Table con-
ference,  held Dec.  14-15 in 
Saskatoon, attracted almost 200 
delegates.

The conference had many 
objectives. One of them was to 
dispel common myths about 
modern agriculture. Another was 
to close the gap between con-
sumer expectations and the real-
ity of modern farm practices.

“When it comes to trust, the 

GM FOOD

Farmers play important role 
in building consumer trust
The perception that many consumers have of modern farms can colour their expectations 
of the food they buy — so those perceptions should help shape how farms operate

CONTINUED ON NEXT PAGE »

  DIVERGENCE: THE GM DEBATE
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2010: BASF produces Amflora 
potatoes, which contain a starch 
that can be processed into a 
product used in paper making. 
It was approved for industrial 
applications by the European 
Commission, but in 2012 the potato 
is withdrawn from the EU market.

2013: Monsanto releases 
Drought Guard corn in the 
western Great Plains of the 
U.S. The corn reduces its 
moisture losses when faced 
with drought stress.

2014: A blue tomato crop is grown 
by New Energy Farms in Ontario for 
U.K. researchers. The purple-fleshed 
tomato contains high levels of 
anthocyanins, an antioxidant. Genes 
from two other plants were used 
to develop the tomato, likely for a 
North American market because EU 
licensing is challenging.

2016: CFIA approves the sale 
of the AquaAdvantage salmon 
in Canada. The GM fish contains 
genes from another fish that grows 
year round and matures twice as 
fast on two-thirds the feed.

2015: The AquaAdvantage salmon is the first genetically-modified 
animal approved for human consumption in the U.S. Release 
was blocked by Congress until the Food and Drug Administration 
create a GM labelling system. Environment Canada approves 
AquaAdvantage salmon egg production for commercial use. 
Non-browning Arctic Apples are approved in Canada. Okanagan 
Specialty Fruits receives U.S. approval in 2016.

three main issues with consumers 
right now are GMOs, antibiotics and 
animal welfare,” said FCCS execu-
tive director Clinton Monchuk.

“Those are the three main things 
that consumers have told us, 
through surveying, that they have 
concerns with. So our messaging 
going forward is going to be focus-
ing on these issues.”

“We have a role to play in making 
sure that consumers understand 
and trust modern agriculture.”

Food economist Terry Scott, a 
speaker at the conference, said 
today’s consumers demand more 
information than ever about the 
food they consume.

Through their wallets, their com-
puters and their smartphones, 
today’s grocery shoppers wield 
more influence than ever over the 
way food is produced and sold in 
North America.

For proof, doubters need only 
look at recent marketing cam-
paigns launched by food retailers 
and restaurant chains such as 
McDonald’s, Earls and A & W.

With consumer influence at an 
all-time high, the need to gain con-
sumer trust at all points of the sup-
ply chain has never been more 
important.

“What I’m finding with the primary 
producer within the last three years is 
that they’re more and more in tune 

with where consumer trends are 
going,” said Scott.

“They’re interested in learning 
about (consumer trends), they’re 
spending a lot of time on it and 
they’re thinking about it.”

“That said, the farming industry is 
not an industry … where attitudes 
change very quickly, and that’s not 
necessarily a bad thing.”

“It’s not unlike some of the big 
(food retail)  companies,  l ike 
Loblaw’s, Wal-Mart and McDon-
ald’s. These companies don’t make 
decisions based on knee-jerk reac-
tions and neither should farmers.”

The key, according to Monchuk 
and Scott, is to close the gap between 
consumer perceptions of agriculture 
and realities of everyday life on 
today’s modern farms.

Farmers need to be profitable. 
But they also need to be keenly 
aware of the importance that con-
sumers place on issues such as 
environmental stewardship, ani-
mal welfare and food safety.

The use of GM crops presents an 
interesting case study.

According to Scott, food retailers 
and processors are capitalizing on 
opportunities to differentiate their 
products from others’.

Through differentiation, retailers 
can cater to specific segments of 
the food market.

For example, products that claim 

to be organic, gluten-free, natural, 
ethically produced, low-sodium or 
locally sourced are more common 
in today’s supermarket aisles.

Wiley consumers want to know 
what’s in their food, where it’s from 
and who’s behind it, Scott said.

Food sellers and food producers 
who answer these questions are 
more likely to gain a larger share of 
the overall food market.

“I don’t think (GMO labelling) 
should be mandated, but I think it 
should be voluntary,” Scott said.

“People want to know what’s in 
their food. So if your packaging 
voluntarily says GMO-free, then 
you are saying to a certain segment 
of the market that wants that par-
ticular type of product: ‘Here you 
go. Here’s a GMO-free product.’ ”

“I don’t think mandatory labelling 
is anything that’s going to get you 
anywhere, but I can see it as being a 
sales point of differentiation.”

Kevin Folta, a professor and chair 
of  the horticultural  sciences 
department at the University of 
Florida, also suggested that GMO 
labelling should be voluntary.

Largely through his presence on 
social media, Folta has positioned 
himself on the front lines of the 
debate over the safety of GM foods.

An outspoken supporter of GM 
technology, Folta insists that GM 
foods are safe for consumers, 

though perhaps not always for the 
environment.

“For health, they are absolutely 
safe and this has been determined 
through 20 years of use and (mas-
sive) amounts of testing before any 
products hit the market,” he said. 
“There are some environmental 
concerns that have come from the 
overuse of good technologies.”

“Weed resistance and insect 
resistance are examples of things 
that have come about because of 
too much reliance on GM technol-
ogy but these are problems that are 
now getting new solutions.”

According to Folta, it’s a good 
thing that today’s consumers crave 
more information about the food 
they’re eating.

What’s often worrisome is how 
they fill that craving.

In their search for information, 
some consumers are turning to 
what Folta calls “merchants of 
doubt” — individuals and organiza-
tions that spread fear and misinfor-
mation about beneficial technolo-
gies such as genetic modification.

“I think it’s great that consumers 
want to learn more about their 
food,” Folta said.

“The problem is that scientists 
and agricultural producers have 
not been really excited to tell them. 
Going forward, I think it’s going to 
be an opportunity for us to share 

that information and to tell con-
sumers the good things about agri-
culture and about food.”

Like Scott, Folta believes that vol-
untary labelling for GM products 
would be preferable to mandatory 
labelling

Instead of focusing energy on 
mandatory labels, the farming and 
food industries should spend more 
time defusing misinformation and 
building a higher level of trust with 
consumers.

“I think there’s opposition to 
(GM) labels because there’s still a 
perception out there that (GM) 
foods are somehow second rate or 
perhaps dangerous,” Folta said.

“I’m not so sure that consumers 
fully appreciate supply chains and 
the way food is produced,” he added.

“Instead, they go to the super-
market, they see the terminal prod-
ucts and they know that the ingre-
dients came from a farm at some 
point. In many cases, they know 
very little about what it takes to get 
that food to their table.”

“Consumer trust will come when 
our best agents, the farmers them-
selves, are engaging the public 
directly.”

brian.cross@producer.com

GETTY PHOTO

FOR RELATED STORIES, SEE PAGE 22 »

  DIVERGENCE: THE GM DEBATE
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BY SEAN PRATT
SASKATOON NEWSROOM

The tweaking of a maximum 
residue limit is creating an oppor-
tunity for Canadian flax in Europe.

The European Commission 
tightened its tolerance level for 
haloxyfop last summer to .01 parts 
per million from .1 parts per mil-
lion.

Haloxyfop is a Dow grass her-
bicide that is used extensively on 
flax crops in Russia and Kazakh-
stan but is  not  registered in 
Canada.

“Some (Black Sea) cargoes this 
fall got caught under that tighter 
limit,” said Chuck Penner, analyst 
w i t h  L e f t Fi e l d  C o m m o d i t y 
Research.

John Duvenaud, analyst with 
Wild Oats Grain Market Advisory, 
said the tighter MRL has not com-
pletely shut down European 
impor ts  f rom the Black S ea 
region, but it has certainly slowed 
the volume of trade.

“European importers have 
become super-cautious about 
doing further business with these 
suppliers,” he wrote in a recent 
newsletter.

Canada was the major supplier 
of flax to Europe until traces of 

Triffid, a genetically modified 
variety, was discovered in Cana-
dian shipments to the European 
Union.

The EU drastically curtailed its 
imports of Canadian flax in the 
wake of the Triffid incident, creat-
ing a void that was filled by the 
Black Sea region.

Buyers in the EU who have 
become accustomed to sourcing 
flax from the Black Sea region are 
now looking elsewhere.

“They’re starting to poke around 
for Canadian flax, so that’s what 
caused some of the bids to jump,” 
said Penner.

Grower bids were up about $1 
per bushel by the end of 2016 
compared to where they were at 
harvest time.

The problem is the new source 

of demand materialized just 
before the St. Lawrence Seaway 
closed, which is the transporta-
tion route for most Canadian flax 
heading to Europe.

Some flax did move through the 
seaway pr ior  to  i ts  c losure. 
According to the Canadian Grain 
Commission, 31,200 tonnes of the 
crop was exported through Thun-
der Bay as of Dec. 18. 

Duvenaud is advising growers to 
refrain from selling their flax into a 
tight system. He thinks there will 
be better opportunities ahead.

“Expect prices to percolate 
higher over the winter,” he wrote 
in the Wild Oats newsletter.

“Expect users to return to the 
table once the fall delivery push 
abates.”

Penner said the price response 
will depend on how much of the 
Black Sea crop was sprayed with 
haloxyfop.

“If all of it is affected, well then 
it’s a big problem.”

He said it will be clear that the 
problem is severe if prices con-
tinue to escalate. If they get high 
enough, Canadian exporters will 
find alternative transportation 
routes for shipping flax to Europe 
because ocean freight rates are 
cheap.

He thinks prices will stay flat for 
a while and begin climbing in 
early March in advance of the re-
opening of the seaway if there is a 
big problem. 

A seasonal bump in flax prices 
used to occur in March when 
Europe was the major buyer of the 
crop, and that bump could return 
in 2017.

However, Canadian exporters 
could face challenges servicing 
the new European demand. 

Farmers harvested 577,000 
tonnes of the crop in 2016, down 
39 percent from the previous year. 
There are quality issues with 
some of that flax, and an estimat-
ed eight percent of the crop won’t 
be harvested until spring.

There are 274,000 tonnes of car-
ryout from the 2015 crop, which 
will bolster supplies. However, 
exporters also have to service 
China, which is buying about 
30,000 tonnes per month, Duven-
aud said.

Agriculture Canada is forecast-
ing 200,000 tonnes of flax carryout 
in 2016-17. 

“That number will almost cer-
tainly be lower when the smoke 
clears,” said Duvenaud. 

sean.pratt@producer.com

BY SEAN PRATT
SASKATOON NEWSROOM

Canada’s canola processors 
should have no problem meeting 
Agriculture Canada’s domestic 
crush estimate for 2016-17.

“It wouldn’t be surprising to see 
us reach nine million tonnes of 
crush in 2016-17,” said Chris 
Vervaet, executive director of the 
Canadian Oilseed Processors 
Association.

COPA members had crushed 3.43 
million tonnes as of Dec. 14, which 
is 419,000 tonnes ahead of the pre-
vious year’s pace. 

Agriculture Canada is forecast-
ing 8.9 million tonnes of crush, 
which is only slightly lower than its 
export estimate of 9.5 million 
tonnes.

The Canola Council of Canada 
expects domestic crush to soon 
overtake exports.

In its Keep it Coming document, 
the council forecasts 14 million 
tonnes of crush and 12 million 
tonnes of exports by 2025.

“We are well on the way to meet-
ing that target,” Vervaet told dele-
gates attending the Canola Indus-
try Meeting.

Capacity increasing

COPA members almost tripled 
their crush capacity from 2005-16. 
It is now at 10.7 million tonnes. 
Crushers are operating at 88.5 per-
cent of capacity compared to 82.9 
percent a year ago.

Eighty-five percent of the four 
million tonnes of oil and five mil-
lion tonnes of meal produced by 
COPA members is exported.

The United States is by far the big-
gest market, consuming 64 percent 
of the oil followed by China at 16 
percent.

“We’re hoping markets outside of 
the United States continue to take 
up a bigger piece of that pie,” he 
said.

The U.S. accounted for more than 
90 percent of meal exports until 
very recently, but China has been 
coming on strong the past couple of 
years and now makes up 20 percent 
of meal exports.

CANOLA PRODUCTION

Canola 
crush, 
exports 
on target
Members of the Canadian 
Oilseed Processors 
Association are operating 
at 88.5 percent of capacity

CANADIAN EXPORTS

EU could boost flax price
Lower maximum residue limits have slowed Black Sea region imports, opening the door for Canadian grain

 

They’re starting to poke 
around for Canadian flax, so 
that’s what caused some of 
the bids to jump.

CHUCK PENNER
LEFTFIELD COMMODITY RESEARCH

An analyst expects flax prices to “percolate higher over the winter” and advises growers to hang onto their crop until March.  |  FILE PHOTO

CONTINUED ON NEXT PAGE »
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COPA has three policy priorities:
• Food and feed safety moderniza-

tion efforts happening in coun-
tries such as China, the U.S. and 
Canada.

“ There are implications for 
oilseed processors through this 
increased government oversight,” 
said Vervaet.

COPA wants Canada’s regulations 
in areas such as preventive controls 
and labelling to be in line with those 
of its trading partners. 

“There are certainly some risks 
there in terms of not being aligned 
with other countries and putting us 
at a competitive disadvantage.”
• Transportation — The six mem-

ber companies of COPA rely on 
rail to get 75 percent of the oil and 
meal they produce at their 14 
crush facilities to market.

COPA wants the railways to face 
penalties for failing to live up to 
their contractual obligations. As 
well, it wants service to be demand 
based rather than supply based 
and for interswitching to be made 
permanent. 

“We are very encouraged that we 
have seen some momentum in this 
regard and the willingness of the 
federal government to address 
these issues,” said Vervaet. 
• Carbon pricing — Crushers con-

sume a considerable amount of 
natural gas and electricity. 

The proposed $50 per tonne 
national carbon tax would cost the 
industry an extra $30 million a 
year. COPA would like the federal 
government to offset those costs 
so the industry can remain com-
petitive.

sean.pratt@producer.com

64%
OF CANADIAN CANOLA 

OIL IS EXPORTED 

TO THE UNITED STATES

 » CONTINUED FROM PREVIOUS PAGE

BY ED WHITE
WINNIPEG BUREAU

Sometimes a sales call is just 
about reassuring customers that 
you’re still there and still have good 
products, says a farmer who repre-
sented Canada on some of the 
recent New Crop Missions.

That’s especially true after your 
reputation has been knocked.

“There’s still a little bit of concern 
about gluten strength,” said Kevin 
Bender of Sylvan Lake, Alta., who 
visited Indonesia, the Philippines, 
Dubai and Nigeria.

Canada’s New Crop Missions visit 
crucial Canadian export markets 
annually once there is a rough 
sense of the size and quality of that 
year’s production. 

A farmer and representatives of 
the Canadian Grain Commission, 
the Canadian International Grains 
Institute and the commercial grain 
industry tend to comprise each 
mission.

Bender was the farmer on these 
recent missions, which gave him a 
chance to explain what Canadian 
farmers do and how they do it.

Overseas buyers were worried 
about reports that Canada had a 
bad harvest and a poor growing 
season, so the mission provided a 
chance to reassure buyers that 
Canada still has lots of crop to sell, 
Bender said.

It was also a chance for Canadian 
industry representatives to rein-
force the idea that the gluten 
strength issue should disappear as 
the new wheat class is introduced 
and the varieties that caused the 
weak gluten values are removed or 
reclassified.

Bender said he was happy to be 
able to reassure buyers on these 
points because sales bring Cana-
dian farmers a huge amount of 
value.

For example, the Philippines and 
Indonesia are regular buyers of 
Canadian grain but had their confi-
dence rattled by the gluten strength 
issue. 

WHEAT EXPORTS

Crop mission addresses gluten issue

The Philippines tends to buy 
Canadian wheat for blending as a 
way to increase the quality of lesser 
quality wheat, but it stops being 
attractive if quality becomes unre-
liable 

“They had pulled really back on 
Canadian wheat when they ran 
into some gluten strength issues,” 
said Bender. 

“We’ve been trying to get them 
back.”

The visits to Asian buyers was also 
a chance to boost the profile of 

Canada in a market that is very 
close to Australia, a key competitor.

Dubai  and Niger ia  are  also 
important customers of Canadian 
crops with Nigeria having the larg-
est population in Africa.

Meeting all the key millers in 
those countries helps keep Canada 
top-of-mind in markets also tar-
geted by competitors from Europe 
and the Black Sea region, Bender 
said.

ed.white@producer.com

This year’s crop missions, such as the ones that were recently made to the Philippines, Indonesia, Dubai and Nigeria, were intended to ease 
buyers’ concerns about the quality of this year’s harvest as well as specific issues such as gluten strength in Canada’s wheat crop.  |  FILE PHOTO

An 
extensograph 
is used to 
assess the 
gluten strength 
of wheat

Overseas buyers were 
reassured that Canada 
has an ample supply of 
high quality wheat

CANADIAN INTERNATIONAL 
GRAINS INSTITUTE PHOTO
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Bring  Big Valley Jamboree to your hometown!
We’re bringing Gord Bamford & Danny Hooper to one small Alberta  

town! All proceeds from this once in a lifetime BVJ experience will go  

to the winning community.  

Enter your town to win by January 30th at SmallTownSaturdayNight.ca

This is the traditional time for 
lists of things likely or possi-
ble to happen in the coming 

year, so here are mine for 2017’s 
agricultural markets:

Surprisingly good world growth

I throw this in here because it 
could actually happen and because 
most of the rest of my list is dismal. 

If world growth begins grinding 
higher, that will boost demand for 
commodities and raise all our 
ships. Good luck with that.

Ethanol and the Great Corn Dump 

U.S. President-elect Donald 
Trump is unlikely to mess with U.S. 
biofuel supports because he was 
elected by voters in the farm states, 
but some of his key appointments 
hate ethanol, and he might be 
moved by them. 

If corn used for ethanol is even 
marginally reduced, that could 
flood the feed markets with home-
less corn, not just in the United 
States but also here in Canada, 
where corn often works its way up 
when there’s too much down 
south. 

And where corn goes, other grain 
prices follow, so watch out.

A LOOK AHEAD

Thoughts, theories, lots of questions for 2017

HEDGE ROW

ED WHITE

Trade with the U.S. 

With Trump in charge, who the 
heck knows how Canada’s vital 
two-way agriculture and food trade 
with the U.S. will develop? Is he 
going to target Canadian imports, 
or will he want to keep that quiet 
while he takes on China and other 
vexatious overseas markets?

Trade with the United Kingdom 

With Brexit looming, will Cana-
dian exports be disrupted in some 
unpredictable way? Will British 
importers begin making more 
deals with Canadian exporters as 
they begin to look more outward? 

Will CETA come into force and 
Canada’s already strong exports to 
the U.K. bloom while it’s still cov-
ered by the deal?

Trade with the European Union 

Will the Comprehensive Eco-
nomic and Trade Agreement be 
finalized and new markets open? 
Will CETA be finalized but new 
markets not actually open? Will 
CETA fail and business-as-usual 
continue with Fortress Europe? 

Interest rates

Most people assume they’re going 
up. However, we are probably due 

for a recession, which would tend to 
lead them lower. Trump, trade, 
flights-to-safety and other wild 
cards could lead interest rates any 
which way.

A commodity market rally

It could happen. It could already 
be happening. Commodities sold 
off by about 50 percent from July 
2014 and then bounced back in the 
past year by about a third. That 
could just be the beginning — or the 
end. You never know with com-
modity markets, but that’s an 
excuse for hope here in Next Year 
Country.

ed.white@producer.com

CASH HOGS

The U.S. national live price aver-
age for barrows and gilts was 
US$41.13 per hundredweight Dec. 
29, little changed from $41.30 Dec. 
16. U.S. hogs averaged $51.81 on a 
carcass basis, down from $52.95 
Dec. 16.

The U.S. pork cutout was $81.08 
per cwt. Dec. 29.

The estimated U.S. slaughter for 

the week to Dec. 29 was 1.33 mil-
lion, down from 1.66 million in the 
same period the previous year.

In Canada, the Dec. 24 Signature 
Five price was C$136.28 per 100 
kilograms. On a per hundred-
weight basis, the price was $61.82.

BISON STEADY

The Canadian Bison Association 
said Grade A bulls in the desirable 

weight range sold at prices up to 
C$6-$6.25 per pound hot hanging 
weight. U.S. buyers are offering 
US$4.60 with returns dependent 
on exchange rates, quality and 
export costs.

Grade A heifers sold up to C$5.75-
$ 6 .  U. S.  b u y e r s  a r e  o f f e r i n g 
US$4.40.

Animals outside the desirable 
buyer specifications may be dis-
counted.

LAMBS WEAKER

Ontario Stockyards reported that 
2,320 sheep and lambs and 243 
goats traded Dec. 23.

New crop lambs sold actively at 
prices down from the previous 
week’s highs.  All other lambs traded 
barely steady to $10 per cwt. lower 
based on quality.  Sheep sold steady.  
Good goats traded in premium 
ranges, while others were steady.

WP LIVESTOCK REPORT

GETTY PHOTO

REUTERS NEWS AGENCY & SASKATOON NEWSROOM

The U.S. hog herd as of Dec. 1 was 
bigger than analysts expected, 
notching the highest number since 
1943.

The U.S. Department of Agricul-
ture’s quarterly hogs and pigs 
report said the herd as of Dec. 1 was 
71.5 million head, up four percent 
over last year. 

Analysts expected a herd size of 
71.1 million.

Pork production is effectively the 
largest ever because hogs now 
weigh significantly more than they 
did in 1943, when the herd reached 
83.7 million, said the USDA.

“There’s a much bigger supply of 
pigs lined up here for the next few 
months, a lot more hogs to pro-
cess,” Allendale analyst Rich Nel-
son told Reuters.

Chicago hog futures, which had 
rallied for much of December, fell 
on the report. However, the nearby 
February contract mostly recov-
ered in the following days as trad-
ers implemented bull spreads, in 
which they buy the nearby contact 
and sell the deferred contracts. 

As of Dec. 29, May was trading 
about two percent lower than 
before the report.

The report said the breeding 
inventory, at 6.09 million head, was 
up one percent from last year and 
up one percent from the previous 
quarter.

Market hog inventory, at 65.4 mil-
lion head, was up four percent from 
last year and up slightly from last 
quarter. The trade, on average, had 
expected the breeding herd to be 
up .2 percent and market hogs to be 
up two percent.

The report said the average pigs 
saved per litter was a record high 
10.63 for September-November, 
compared to 10.53 last year.

Declines in both hog and cattle 
futures were minimized by month-
ly USDA cold storage data showing 
520.3 million pounds of pork and 
531.5 million lb. of beef in U.S. 
freezers in November, each below 
respective analyst estimates of 
566.1 million lb. of pork and 544.6 
million lb. of beef.

“That clearly shows retailers were 
more aggressive (selling) beef than 
trade expectations,” Nelson said.

PORK PRODUCTION

U.S. hog herd 
up four percent



MARKETS THE WESTERN PRODUCER  |  WWW.PRODUCER.COM  |  JANUARY 5, 2017 9

FED CATTLE

Fed prices rose for a 10th consec-
utive period in the week ending 
Dec. 23 and posted a new second 
half high.

Fed steers averaged $154.51 per 
hundredweight, up 69 cents. Heifer 
trade was too small to establish an 
average.

Alberta fed prices were at a $21-
$26 premium to the Ontario mar-
ket over the past couple of weeks, 
which was the largest premium of 
the year.

Stronger cash prices and basis 
levels brought some cattle to mar-
ket ahead of schedule.

Some of these yearlings have 
been on full feed for less than 100 
days, but weight sorts were per-
formed and heavy cattle were mar-
keted.

Feedlot inventories are current, 
and carcass weights are expected 
to remain below year-ago levels.

Steer weights fell four pounds 
from the previous week and were 
the smallest since the first half of 
August.

Buying interest was mixed with 
one packer in Alberta more aggres-
s i v e  t ha n  t h e  o t h e r.  In  s o m e 
instances, there was as much as a 
$10 price difference in live bids 
between the two plants.

Premiums were paid for quick 
delivery cattle as buyers looked for 
cattle to be delivered between 
Christmas and New Years.

Some producers negotiated lift 
times into the second half of Janu-
ary, and dressed bids were in the 
mid-$250s on a delivered basis.

Fewer cows are on feed this year, 
which should support the western 
Canadian fed complex.

However, it cannot be ignored 
that there is basis risk to the Cana-
dian market.

Canadian beef cutouts must also 
be competitive with the U.S. mar-
ket if fed cattle prices are to main-
tain their premium to the U.S. 
market.

In the United States, dressed sales 
in the north were US$5 higher, 
while southern regions traded 
$2-$4 higher on a live basis.

COWS MIXED

D1, D2 cows ranged C$85-$100 
per cwt. to average $93.08, up $1. 
D3s ranged $75-$91 to average 
$83.75, down 50 cents.

Dressed cow bids were $180-$185 
delivered.

Butcher bulls averaged $101.69, 
down 81 cents.

Weekly western Canadian non-
fed slaughter to Dec. 17 rebounded 
sharply to 9,792 head. For the year, 
slaughter was running 15 percent 
ahead at 320,375 head.

Weekly exports to Dec. 10 were up 
nine percent at 5,320 head.

Exports are down 11 percent for 
the year at 248,074 head.

Some cull cows put on feed will go 
to market in the new year, but over-
all cow numbers are expected to be 
moderate.

FEEDERS UP

Alberta feeder prices rose as pro-
ducers had one last time to sell or 
buy feeders for the 2016 tax season.

Steer calves traded mixed on vari-
ous qualities, and heifer calves 
were steady to $5 higher.

Market strength carried over into 
feeders heavier than 600 pounds, 
and prices were generally $2-$4 per 
cwt. higher.

The calf  index rose $1.44 to 

$190.79, and the feeder index 
firmed to $175.24.

Weekly auction volume was sea-
sonally modest at 28,613 head.

Auction volume for the year was 
1,534,642 head, down one percent 
from the previous year.

Weekly feeder exports to Dec. 10 
were a meagre 163 head. Exports 
for the year stood at 177,186 head, 
down 38 percent.

More feeder heifers were at auc-
tion during the week, which may 
indicate that the stronger market 
prompted producers to sell more 
feeders over the past couple of 
weeks rather than carrying them 
into the new year.

On that note, moderate calf mar-
ketings are anticipated for the first 
half of January, which should sup-
port prices. 

Ample feedgrain supplies and a 
weaker loonie could also support 
prices.

U.S. BEEF UP

U.S. beef cutouts jumped higher 
on moderate demand and offer-
ings.

Choice was US$197.61 per cwt., 
up $3.40, and Select was $186.17, 
up more than $7.

The U.S. Choice cutout traded 
higher than a year ago despite both 
the Choice and Select rib primal 
plummeting. Chuck and round 
surged higher during the week.

Weekly Canadian cut-out values 
to Dec. 16 were not available.

This cattle market information is 
selected from the weekly report 
from Canfax, a division of the 
Canadian Cattlemen’s Associa-
tion. More market information, 
analysis and statistics are avail-
able by becoming a Canfax sub-
scriber by calling  403-275-5110 or 
at www.canfax.ca.

CANFAX REPORT

Feedlot inventories are current, and carcass weights are expected to 
remain below year-ago levels.  |  FILE PHOTO

REDEFINING FERTILIZER SINCE 1984
We Let Our Results Speak For Us...

“I really like PowerRich because the amount of product to 
handle is greatly reduced, saving time at seeding by fi lling 
less and driving more. There is very little caking in the bin 
on overwinter storage. Low salt indexes are good for soil 
health. It is very safe to apply with seed. In 2 years of use 
I have seen yields up to 65 bu/ac on canola, 65 bu/ac on 
HRSW with protein levels from 12-14%. I have done in-
depth soil testing for 10 years now and will continue to use 
PowerRich fertilizer.”  

- Roger Schultz, Waldheim, SK         

“This year (2016) was the fi rst year we had ever used the 
PowerRich fertilizer and like any typical farmer we had to 
see what all the hype was about. Do we have any regrets? 
Absolutely not. PowerRich’s perfect blends helped our 
crops turn into bumper crops! We had seeded 600 ac of 
wheat. NOTHING graded under a 2! Even better news was 
the wheat that graded a 1 yielded 63 bu/ac. The protein 
was high, nothing under 14% over the course of the 600 
ac of wheat. We were very happy with all our crops faring 
just as well.”

- NS Johnson Farm, Chauvin, AB          

CALL US TOLL FREE 1.800 663 GROW (4769)
Your Total Nutrient Fertilizer Company

33

See Us at
Manitoba
Ag Days
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BY MARK FRIED
 

Governments in developing 
countries sought for de-
cades to keep food prices 

low so that they could depress 
wages and attract investment in 
manufacturing. 

Cheap food also kept a lid on 
urban discontent while ensuring a 
steady supply of cut-rate labour 
fleeing rural penury.

The Canadian Foodgrains Bank 
and other groups have long argued 
against this logic. If most hungry 
people live from agriculture, surely 
battling hunger requires measures 
to ensure farmers receive a decent 
return from the market.

The debate turned on its head in 
2008 when the price of staple foods 
suddenly rose all over the world, 
doubling or tripling in a matter of 
weeks. This sparked food riots and 
pushed the number of chronically 
undernourished people over one 
billion.

High prices, not low, were now 
causing hunger. Coping mecha-
nisms common to every humani-
tarian crisis became rife: eat less, 
replace a varied diet with filling 
staples, borrow money, sell off 
assets, migrate and take on any 
work you can find, no matter how 
poorly paid, risky or undesirable.

When prices finally plateaued in 
2012, concern about the “food 
price crisis” waned. But how have 
people fared in the age of expensive 
food?

A study by Oxfam and the Insti-
tute of Development Studies exam-
ines this question through in-
depth interviews in 10 countries 
across the developing world. It 
concludes that higher food prices 
have wrought a permanent trans-
formation, with important impli-

cations for aid policy.
The report, titled Food, Work and 

Care After the Global Food Crisis, 
conveys good news of  higher 
incomes and greater consumption: 
global poverty is definitely falling. 

High food prices encouraged 
investment in farming and a conse-
quent rise in rural wages, typically 
the wages of the poorest. Farmers 
with access to capital found new 
opportunities, and many rural 
women started businesses trading 
vegetables or selling cooked food.

However, the story is not all good. 
Higher food costs sparked in-

tense pressure to earn cash. People 
now work longer hours, travel far-
ther for work and migrate in much 
greater numbers. Women, in par-
ticular, spend more time and effort 
earning money and fewer hours 
caring for families or themselves. 
People eat a less nutritious diet and 
take on more debt.

In sum, the coping mechanisms 
born of crisis became the new nor-
mal. Incomes are up, but people’s 
lives are much more ridden with 
anxiety.

At the same time, higher agricul-
tural wages have not stemmed the 

exodus of young people to cities. 
Most express relief to be off the 
farm, even though the paid work 
they find is no less precarious. Jobs 
are short-term and often involve 
dangerous or back-breaking work 
with unstable earnings.

In each of the 23 communities 
studied, seasonal and temporary 
migration increased: Ethiopian 
women to the Persian Gulf, Viet-
namese men to Laos, Guatemalans 
to the United States and Canada, 
Kenyans from the hinterlands to 
coastal tourist resorts.

People also have less time to pre-
pare food or care for family mem-
bers, and their ability to pay for care 
is as variable and uncertain as their 
employment. 

Despite this, people interviewed 
don’t regret the moves they’ve 
made. True, they had few options, 
but they insist the new work and 
social environment is exciting and 
contains an element of possibility. 
For young people in particular, the 
job market spells hope, even if few 
find their lives any easier.

Higher food prices have indeed 
raised incomes, but the process 
entails costs that generally go 
uncounted. The report’s authors 
conclude by calling on govern-
ments and aid providers to ack-
nowledge this, and move beyond 
traditional safety nets of emergen-
cy food or price supports to things 
like basic labour provisions, finan-
cial and migration services, school 
lunch programs and public day 
care.

Welcome to a more complex era 
for development.

& OPEN FORUM

DEVELOPING COUNTRIES

Higher food prices have pros and cons 

Higher food prices have raised incomes in developing countries, but 
often come at the cost of longer work hours.  |  FILE PHOTO

Mark Fried worked for Oxfam 
Canada for many years. He lives in 
Ottawa. This article was supplied 
by the Canadian Foodgrains Bank.

Is it best that people should know 
how laws and sausages are 
made? With media coverage of 

politics these days, most people 
know more about the former. And 
with sausages, we’re talking about 
food — in this case, specifically 
crops that are genetically modified.

So much of what is said or written 
about GM foods is countered with 
an opposite. They are safe; you can’t 
prove that (precautionary princi-
ple). They don’t save money; farm-
ers are more productive. They are 
not needed; yet GM foods are in 
many processed foods. Label GM 
foods, as is consumer’s right to 
know; labelling “may contain” 
means nothing and puts a safe 
product in the same category as 
peanut labelling. Organics are safer 
and more nutritious; no they’re not, 
because they’re subject to contami-
nation. 

It goes on.
A Health Canada survey released 

this summer that prompted the spe-
cial report on consumer attitudes 
toward GM foods in this edition says 
only 26 percent of respondents indi-
cated they would be comfortable 
eating GM foods, and only 22 per-
cent support the development and 
sale of GM foods in Canada.

Almost 80 percent of respondents 
want GM foods labelled.

A story on page 52 notes that while 
farmers are embracing GM crops, 
consumers are leaning toward non-
GM ingredients, leading one major 
food company, Dannon, to an-
nounce it was converting several of 
its yogurt brands to non-GM. 

Producers and consumers are 
going in opposite directions.

The biggest problem, the survey 
suggests, is that “consumers’ basic 
understanding of food science and 
technology is low.”

The suggestion seems to be to 
educate more people about GM 
crops. But, based on survey atti-
tudes, it appears to be a bit of a 
gamble. Will educated consumers 
accept them as a rational approach 
to food production or turn on them 
en masse?

Science alone isn’t doing the 
trick. Even though 88 percent of 
scientists believe GM food is safe, 
many people don’t trust scientists 
if their studies were at all funded by 
large biotech corporations.

There is a strong push for farmers 
to do the talking because they are 
trusted by consumers. Failure to 
communicate about GM foods 
may well  see more consumer 
groups forcing politicians to enact 
laws that are counter-productive.

Throughout this edition you’ll 
see stories on the state of the GM 
debate. We hope readers will find 
our special report helpful.

Technology is great when it 
works. However, one of the 
greatest risks faced by farms 

has become high tech machinery 
that doesn’t perform as intended.

The official list of farm hazards 
includes flooding, disease, fire, 
drought, hail, low grain prices, high 
input costs, death, disability and 
divorce. Machinery problems 
should be added to that list.

This includes both used equip-
ment and new. 

With used equipment, there may 
not be any guarantees or support, 
particularly if the purchase was 
private or through auction. If you 

buy through a dealership, you can 
expect varying degrees of support 
for unexpected problems.

When something is clearly bro-
ken, it needs to be fixed. You pay 
the price, both in repair and the lost 
time, and you move on. 

It’s a much bigger concern when 
the problem can’t  be clearly 
defined and numerous attempts at 
a fix miss the mark.

The nastiest surprises can come 
with new equipment where you 
assume warranty protection has 
everything covered. While that’s 
usually the case, you don’t have to 
look very hard to find horror sto-
ries. Maybe you have some of your 
own. If you don’t, you probably 
know a neighbour who has had a 
bad experience.

The increasing complexity of 
machines and the integration of 
software and electronics means 
the problem isn’t always easy to 
diagnose. It gets even more com-
plicated if there are two or more 
interrelated problems to sort out. 

What if the Tier 4 emission equip-

ment on your new tractor continu-
ally shuts it down, and you have to 
call the dealer almost every day to 
override the system and get it run-
ning again. The mechanics can’t 
sort it out, and you end up losing 
many days of seeding time. 

It’s even more common to have 
problems with a new seeder, such 
as inconsistent seeding depth, 
improper seeding rates, poor seed 
and fertilizer distribution or block-
age issues. It isn’t always easy to 
identify seeding issues at the time, 
but terrible surprises can emerge 
with the crop.

New seeder prototypes should be 
extensively tested, but sometimes 
inherent design problems aren’t 
identified until many units are out 
in the field operating under a wide 
range of conditions. Other times, a 
particular machine is a dud. Com-
ponent parts are faulty or there 
were problems in the assembly. 

The dealer and the manufacturer 
may argue over who is responsible 
and how the problem should be 
fixed. The level of support will vary 

from one manufacturer to the next 
and one dealership to the next, but 
in most cases, they won’t take the 
machine back and refund your 
money. Nor will they provide a new 
machine to replace the faulty one. 

The cost from lost seeding days 
and/or thousands of acres with 
seed depth or blockage issues can 
be enormous. Your neighbours 
harvest 50 bushel per acre canola 
crops and you barely get 35, or your 
late-maturing wheat crop has frost 
 and weathering damage and 
grades No. 3 instead of No. 1.

Good luck getting any compensa-
tion for these sorts of crop losses. 
They are difficult to prove, hard to 
quantify and expensive to litigate. 

That new or new-to-you piece of 
equipment should be a great 
advancement for your farm, but do 
your research and test it out in 
advance if you can. Otherwise, it 
could be a source of  financial loss.

HURSH ON AG

KEVIN HURSH

Kevin Hursh is an agricultural journalist, 
consultant and farmer. He can be reached 
by e-mail at kevin@hursh.ca.
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ELECTORAL CONSENSUS

To the Editor:

Democratic Institutions Minister 
Maryam Monsef says she hasn’t 
heard a consensus about the way 
forward on electoral reform.

That can only mean she is com-
pletely tone deaf or severely con-
fused about the concept of democ-
racy. The interviews and reports to 
the Electoral Systems and Electoral 
Reform Canada committee clearly 
contradict her statement, as an 
overwhelming majority of the testi-
mony was in favour of proportional 
representation

Only five percent of the input 
favours some form of a ranked, run-
off, preferential ballot that could 

LETTERS POLICY:

Letters should be less than 300 

words. Name, address and phone 

number must be included for 

verification purposes and only 

letters accepted for publication 

will be confirmed with the 

author. 
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Editors reserve the right to reject 
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brevity, legality and good taste. 

Publication of a letter does not 

imply endorsement by

The Producer.
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never represent any kind of pro-
portionality as votes are being re-
distributed back and forth across 
party lines, every time a candidate 
is removed from the ballot.

Ranked and run-off ballots do not 
make every vote count, and they 
also do not produce democratic 
governments.

Her personal beliefs are also 
completely irrelevant.

Monsef has a compelling man-
date to deliver on (Prime Minister 
Justin) Trudeau’s election promise 
that is prominently displayed on 
the Liberal party’s website under 
the heading of electoral reform at 
www.liberal.ca/realchange/elec-
toral-reform/.

“We will make every vote count.
“We are committed to ensuring 

that 2015 will be the last federal 
election conducted under the first-
past-the-post voting system.

“We will convene an all-party 
parl iamentar y committee to 
review a wide variety of reforms, 
such as ranked ballots, propor-
tional representation, mandatory 
voting and online voting.

“This committee will deliver its 
recommendations to Parliament.

“Within 18 months of forming 
government, we will introduce 
legislation to enact electoral 
reform.”

The 2015 election served well as a 
referendum on electoral reform.

The Liberals, NDP and Green 
parties all promised to change the 
electoral system, and those three 
parties were supported by 63 per 
cent of the voters.

It’s also prudent to be reminded 
of Chief Justice Beverley McLach-
lin’s 1991 ruling, “Ours is a repre-
sentative democracy. Each citizen 
is entitled to be represented in 
government.”

That simply means the laws of the 
land insist we have a constitutional 
right to have democratic govern-
ments.

Trudeau cannot hide behind 
Monsef forever, using her as a 
shield to fend off the electorate — 
and the Supreme Court.

If he cannot deliver on his prom-
ise, and chooses to defy the highest 
court of the land, then he must 
resign as prime minister — now.

Andy Thomsen
Peachland, B.C.

OPPOSING TRUMP

To the Editor,

In the Dec. 8, 2016, Western Pro-
ducer, there is a letter to the editor 
from Gordon Stephenson, who 
takes exception to the cartoon fea-
turing Donald Trump. 

He says the cartoon was not funny 
and shows how little the cartoonist 
knows about WP readership and 
“our political views.” 

Well, I do not share Stephenson’s 
political views, so his “our” does 
not apply to me. I am not a Donald 
Trump supporter.

Kenneth W. Domier
Edmonton, Alta.

UNUSUAL SIGHTING

A great horned owl sits out in the open in the middle of the day south 
of High River, Alta.  |  MIKE STURK PHOTO

What’s your take? Join us 
at www.producer.com or 
follow us on social media.Run the numbers with your Apache dealer today. Visit ETSprayers.com/Tier3 to learn more. 

IF YOU’VE CONSIDERED 
BUYING A NEW APACHE SPRAYER, 
NOW IS THE TIME TO BUY!  

We have a limited number of current model year 2017 sprayers 
than can be sold with Tier 3 engines. These models come at a 
huge savings of $12,000 - $16,000 compared to our Tier 4 models. New 
government emissions standards won’t allow us to build any more, so, 
once these Tier 3 models are sold – they’re gone. Don’t miss out on big 
savings! Contact us today and save big before it’s too late.

APACHE SPRAYER 
TIER 3 SAVINGS 
COUNTDOWN!
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HATES WEEDS AS  
MUCH AS YOU DO.
There’s nothing quite like knowing the toughest weeds in your 

wheat fields have met with a fitting end. Following an application of 

Luxxur™ herbicide, you can have peace of mind that your wild oats 

and toughest broadleaf perennials have gotten exactly what they 

deserve and will no longer  be robbing your crop of its yield potential.

SPRAY WITH CONFIDENCE.

Always read and follow label directions. Luxxur™ is a trademark of the Bayer Group.  
Bayer CropScience Inc. is a member of CropLife Canada.

cropscience.bayer.ca/Luxxur @Bayer4CropsCA1 888-283-6847
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seedmaster.ca
We’re farmers, too.

Seed and fertilizer metered into high velocity 
air streams and sent down distribution 
tubes to manifolds that split into separate, 
smaller tubes of varying length to deliver the 
product to ground openers on toolbars up 
to 90 feet wide. What could go wrong with 
that? Plenty, as farmers, agronomists and 
some air cart manufacturers are finding out.

“When we started running high-yield wheat 
trials with seeding rates up to 160 pounds 
per acre, we really started to see variations 
between openers. It was all over the map,” 
says agronomist and farmer Steve Larocque 
at Three Hills, Alberta.

A few years ago, Larocque ran a basic tube-
sock test on five different air distribution 
systems, using some of his customers’ 
existing air drills. He zip-tied socks on one 
long and one short hose coming off the 
same manifold on the left wing, right wing 
and centre section (six socks in total). While 
not conducted with scientific rigour, the 
demonstration showed that the variance 
between hoses ranged from a low 29% on 
one drill to a high of 98% on the worst drill. 
Larocque says the worst drill was probably 
an outlier, and the high variation could  
have been reduced with some adjustments. 
The other three drills had variances of 33%, 
41%, and 45%. 

“Visually, that variance isn’t easy to see in the 
field unless you are measuring plant stand 
densities across each row. I think that’s why 
product variance hasn’t been on people’s 
radar,” says Larocque. “I think it’s high time 
for the industry to play catch-up and start 
matching the accuracy of distribution to the 
accuracy of their metering. 

“If we truly want to elevate yields, 
increase standability and reduce 
maturity, I believe that air drills should  
be delivering that same amount of seed 
and fertilizer into each and every furrow.”

At SeedMaster, Research Farm Manager 
Owner Kinch looked at different manifolds 
to see what kind of variation exists. He 
tested six different models of manifold 
towers from different manufacturers to see 
how product distribution varied from hose 

to hose after it left the manifold. Overall, the 
average variation of all towers was 20%. 

“Industry has known about this problem, 
but most haven’t wanted to do much 
about it,” says Kinch.

At PAMI, in Humboldt, Saskatchewan, 
Program Manager Nathan Gregg says 
the variance is caused by a multitude of 
factors, including manifold type, number 
of manifolds, hose length, hose curvature, 
and even the metering system. He isn’t 
aware of any recent research that has 
measured variation over an entire metering 
and distribution system. However with the 
development of more accurate seed row 
blockage monitors, farmers are now seeing 
variation between sections and even down  
to individual seed rows. 

“In the past it was hard to diagnose and 
so it was easy to ignore. I think farmers 
are now becoming more aware of the 
limitations of the systems,” says Gregg. 

Trent Meyer, Executive Vice President at 
SeedMaster, says SeedMaster has historically 
worked hard to reduce the variation on their 
bulk distribution system with the Nova™ air 
cart. As much as possible, distribution hoses 
are kept the same length, hose curvature is 
designed to allow product to flow smoothly 
around corners, metal pipe is used to reduce 
friction, and manifold design is aimed to 
provide the most uniform product splitting.

“We’ve worked to reduce the issue as much 
as possible, but we have seen very little from 
other manufacturers in this regard. They 
aren’t doing their customers or the industry 
any favours,” says Meyer. 

For 2017, Meyer says SeedMaster is going 
one step further with their new Tunable 
Tower™ manifold system to further reduce 
variance. The tower features a centre-cone 
adjustment that allows product and airflow 
to be balanced for each run, reducing 
the deviation between lines. The Tunable 
Towers are integrated with the XeedSystem 
monitor to continuously display product 
flow for each run in real time to guide 
adjustment to balance product distribution.

“In limited testing we’ve found that 
industry manifolds have a variance of  
20–23%. With the addition of Tunable 
Towers, we’ve been able to balance 
product distribution across the toolbar 
and get absolute variance down to as  
low as 10%. That’s 5% below or 5% above 
the target rate,” says Meyer.

For farmers who prefer to use an air cart 
for both seed and fertilizers, Meyer says the 
Nova air cart with Tunable Towers will set 
the new industry standard for bulk product 
metering accuracy. That will pay off in better 
agronomics: more uniform emergence, 
better access to crop nutrients, uniform 
maturity, less wasted seed and fertilizer, 
and improved yield. Research at Agriculture 
and Agri-Food Canada (AAFC) found that 
uniform plant stands increased canola yields 
by up to 32% at low-yielding sites and by  
up to 20% at high-yielding sites compared 
to non-uniform plant stands. 

For the ultimate in seed and fertilizer 
distribution and placement, the new 
UltraPro™ II on-frame tank and distribution 
system from SeedMaster provides even 
more accurate seed row distribution 
of product with near seed singulation. 
SeedMaster research has shown the UltraPro 
metering system can reduce absolute 
variation to about 3% (1.5% about or below 
target rate). This metering variation can be 
accounted for by seed-size variation.

“The UltraPro has allowed farmers to cut 
canola seeding rates with confidence, 
and that saves them a lot on input costs. 
Cutting back just one pound per acre of 
canola seed can easily save them $10 to $13 
per acre, while still achieving good stand 
establishment and maximum yield,” says 
Meyer. “That’s the value of reducing variance 
in seed and fertilizer distribution systems.” 

Huge Variation Found in Air Bulk Metering Systems
The Secret is Out—Average Variation of 20% in Product Distribution

™ Nova, SeedMaster, Tunable Tower, and UltraPro are trademarks of SeedMaster. SeedMaster incorporates patented technology into many of  
its unique designs. There are also ongoing patent applications for newer technologies that are in the patent-pending stage. 2630-1  12/16
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BY ROBERT ARNASON
BRANDON BUREAU

In November, Health Canada 
said that a nation-wide ban of imi-
dacloprid, a neonicotinoid insec-
ticide, was necessary because the 
chemical is a threat to aquatic 
insects.

In late December a University of 
Guelph expert said the govern-
ment’s conclusion was an “over-
reaction” and a mistake.

“I’m not in agreement with the 
decision to ban (imidacloprid)…. 
I don’t agree that the weight of 
evidence suggests that that par-
ticular action is needed,” said Paul 
Sibley, a U of G professor in envi-

ronmental sciences.
“I do think some action is needed, 

but I think that (a ban) is essentially 
a politicized response, much as we 
saw in Europe when they banned 
(neonicotinoids) because of polli-
nation concerns.”

Health Canada surprised many 
people in the agricultural trade 
when it proposed phasing out the 
use of imidacloprid over three to 
five years.

Scientists with Health Canada’s 
Pest Management Regulatory 
Agency determined that levels of 
imidacloprid in water bodies 
near agricultural land are unac-
ceptably high, which is putting 
aquatic insects at risk and threat-

ening animals that depend on 
those insects for food.

The Bayer insecticide is used as a 
seed treatment on field crops, but it 
is applied primarily to fruit, vegeta-
bles and potatoes in Canada. It was 
once the most popular insecticide 
in the world.

Because of the risk to aquatic 
insects such as midges and may-
flies, Health Canada will also con-
duct a special review of two other 
neonicotinoid insecticides: thia-
methoxam, a Syngenta product, 
and clothianidin, a Bayer product.

Neonicotinoids are applied as 
seed treatments to almost all of the 
corn and canola planted in North 
America and a portion of soybean 

acres. 
The class of insecticides has been 

highly controversial over the last 
five years because of their link to 
bee deaths and bee colony losses. 
In 2013, the European Commission 
banned the use of neonics in an 
effort to protect bees. 

Sibley compared Health Cana-
da’s proposed phase out for imida-
cloprid to Europe’s ban on all neo-
nics because political pressure 
likely influenced both decisions.

“There is a heavy, heavy lobby 
from beekeepers and others, 
largely environmentalists, to out-
right ban these chemicals,” Sibley 
said. 

“They (the PMRA) say it’s driven 
by their risk assessment, but there 
is a lot of pressure from other 
groups.”

Sibley tempered his remarks, 
saying the PMRA is a “model orga-
nization on how to deal with pesti-
cides.”

However, in this case he dis-
agrees with its position.

“What bothers me … is there was 
no consideration of intermediate, 
middle of the (road) approaches in 
dealing with this problem,” he said. 

“There are a number of so-called 
best management practices that 
we could incorporate, (which) 
would lead to a reduction in the 
environmental concentration of 
the neonics. The decision not to do 
that (middle ground) and the deci-
sion to phase out, I think that’s 
where the politics comes in…. That 
little bit of politicization really 
made the difference between what 
I say (is) a slightly more rational 
approach and what I see as a fairly 
irrational approach.”

Sibley studies how pesticides 
affect aquatic species, and this 
year one of his graduate students 
has been working with Ontario’s 
environment ministry to study 
thresholds, or concentrations in 
water where neonicotinoids and 
other pesticides become a threat to 
aquatic insects such as mayflies 
and midges.

“She has developed a very robust 
set of acute toxicity exposures,” he 
said.

Based on the  student ’s  lab 
research, Health Canada’s pro-
posed thresholds for imidacloprid 
are too low, Sibley said.

Government scientists have sug-
gested an acute, or maximum, 
level of 360 nanograms per litre for 
imidacloprid in ponds and water 
bodies, he said.

“On the chronic side, .041 ng/l. 
We’re talking 41 nanograms per 
litre…. Extremely low.”

Environment Canada monitor-
ing has found that concentrations 
of neonicotinoids, in water bodies 
in southern Ontario, are typically 
10 to 40 ng/l,  although much 
higher levels have been found in 
creeks in regions with intense fruit 
and vegetable production.

The Ontario government is the 
primary funder of Sibley’s study on 
pesticide thresholds. His graduate 
student plans to publish a paper 
sometime this year. 

Sibley said the government and 
the public’s focus on neonico-
tinoids is myopic and misguided, 
particularly when it comes to 
water bodies in rural Canada.

“Compared to what is driving 
problems in streams and ponds, 
neonics aren’t the issue. The issue 
is things like habitat loss or (exces-
sive) nutrients,” he said. 

Health Canada will accept com-
ments on its proposed phase out of 
imidacloprid until Feb. 21.

robert.arnason@producer.com

INSECTICIDE BAN

PMRA’s proposed neonicotinoid ban seen as political
Environmental scientist says the Pest Management Regulatory Agency didn’t consider ‘middle of the road approaches’ instead of a ban

 

There is a heavy, heavy lobby 
from beekeepers and others, 
largely environmentalists, to 
outright ban these chemicals.

PAUL SIBLEY
ENVIRONMENTAL SCIENCES PROFESSOR



Canola is still the “go to” crop in 
western Manitoba but data shows 
that soybeans have gone from a 
novelty to a normal crop in a short 
time.

• In 2011, only about five percent 
of soybean acres were seeded out-
side the Red River Valley and cen-
tral Manitoba

• In 2015, nearly 40 percent of 
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BRANDON BUREAU

If current seeding trends contin-
ue, something significant might 
happen in Manitoba during the 
next five years.

Soybeans could be planted on 
more acres than canola.

In 2016, Manitoba had almost 1.7 
million acres of soybeans and 
about 3.1 million acres of canola, 
based on Statistics Canada data.

The gap between the two crops 
remains huge, but industry watch-
ers think soybeans could reach two 
million acres soon, possibly in 
2017.

Barring a catastrophe, like an 
early frost or an extremely dry 
August, soybeans will likely rise 
above two million acres and could 
go much higher.

“Can we hit three million acres? 
Yeah, it’s possible,” said Dennis 
Lange, Manitoba Agriculture indus-
try development specialist for pulse 
crops.

Lange posed the question, ‘can 
soybeans hit three million acres,’ 
during a talk at the Manitoba Agron-
omists Conference last month.

With 9.5 to 11 million acres of 
cropland in Manitoba, depending 
on the definition of cropland, soy-
beans will have to steal significant 
acres from other crops to reach 
three million.

Some of the gains may come from 
minor crops, but data from the last 
five years suggests that growers are 
planting soybeans instead of 
canola, winter wheat, barley, oats 
and flax.

To reach three million acres, soy-
beans would need to oust large 
acreage crops because displacing 
20,000 acres of flax and 25,000 acres 
of sunflowers won’t do it, Lange 
said.“It’s those big crops like canola 
and spring wheat that will really 
make the difference in seeing more 
soybean acres.”

In western Manitoba, where soy 
continues its sprawl, it seems like 
canola is the crop that’s losing out.

“I think it (the acreage gain) is 
primarily from canola the last few 
years,” said Elmer Kaskiw, former 
Manitoba Agriculture crop pro-
duction adviser in Shoal Lake.

“In general, we’ve been just inun-
dated with rain, and canola just 
hasn’t been able to withstand that 
excess moisture like soybeans 
can…. The majority of acres, in my 
opinion, are going to come from 
canola.”

CROP PREDICTIONS

Soybeans could nudge out canola in Man.
The crop is gaining ground in western Manitoba and yields have been increasing, with some reports up to 65 bu. per acre

MANITOBA ACREAGE 
CHANGE, 2012 TO 2016
Increase
• Soybeans: 736,019 acres
• Feed wheat: 328,196
• Field peas: 116,321
• Grain corn: 65,908
• Prairie spring wheat: 54,957
Decrease
• Winter wheat: 422,854 acres
• Canola: 332,423
• Barley: 113,198
• Oats: 98,168
• Flax: 53, 317
Source: Manitoba Agriculture

From 2012 to 2016, Manitoba soybean acres increased by 736,019, 
while canola acres decreased by 332,423

 

We haven’t seen an early fall frost
(for many years). That will certainly 
temper a lot of enthusiasm (for soybeans) 
once we get one of those.

ELMER KASKIW
FORMER MANITOBA AGRICULTURE CROP ADVISER

total acres were seeded outside 
those areas.

As well, yield data indicates that 
soybeans have been a more reli-
able crop in Manitoba over the last 
five years, with yields consistently 
reaching 30 to 40 and higher.

This year, the average soybean 
yield in Manitoba could be 42 bu. 
per acre, which will likely be higher 
than the average yield for canola.

Reg Dyck, a retired farmer from 
Starbuck, heard reports of soybean 
yields of 50 and 60 bu. per acre this fall.

“All the way up to 65 (bu.), let’s say 

40 to 65. I don’t think canola is any-
where near that,” he said.

“There’s a benefit to growing soy-
beans (because) there is less pro-
duction risk than canola…. With 
canola, you have the risk of a field 
(swaths) blowing before harvest. 
You have flea beetles, you have 
sclerotinia.”

With record yields, soybean acres 
are bound to increase in 2017, but 
Kaskiw wonders how long the soy-
bean craze can last.

“We haven’t seen an early fall 
frost (for many years),” Kaskiw 
said. 

“That will certainly temper a lot of 
enthusiasm (for soybeans) once 
we get one of those.”

Lange agreed. During his presen-
tation he showed photos of soy-
bean fields, in places like Roblin 
and Dauphin, which were still 
green in mid-September.

Disease pressure could also put 
the brakes on expansion. Soybean 
cyst nematode is often described as 
the most damaging soybean disease 
in the United States. The nematode, 
a microscopic plant-parasitic 
worm, isn’t in Manitoba but it has 
been found in North Dakota.

“These things are carried up (via) 
flood waters so at some point we 
are going to see it,” Lange said.

There is also the issue of soil fertil-
ity. Soybeans are heavy users of in-
soil phosphorus but University of 
Manitoba research shows the crop 
doesn’t respond to phosphorus 
added as fertilizer. So managing 
the crop’s long-term nutrient 
needs can be tricky.

More agronomic challenges will 

likely pop up, but for now, soy-
beans maintain their Cinderella 
status in Manitoba.

That reputation may fade and soy-
beans may not reach three million 
acres, but it’s a safe bet that soybean 
acres will get close to canola and 
spring wheat in Manitoba.

“Farmers are going to be the big 
drivers,” Lange said. “If markets 
stay steady, definitely the acres will 
continue to increase.”

Justine Cornelson, a Canola 
Council of Canada agronomist, 
said it may be beneficial for soy-
beans to take acres away from 
canola.

 “Biodiversity is a good thing and 
we want to be promoting it around 
and within our cropping system.”

robert.arnason@producer.com
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Looking for New Market Opportunities? 

GROW QUINOA IN 2017!

Quinoa: Canwood, SK

To fi nd out if Quinoa (Keen-Wa) has a fi t on your farm:

Or Check us out on line at:

www.quinoa.com

Visit us at The Crop Production 
Show in Saskatoon,
Ag Days in Brandon, 
or The Peace Country Classic
in Grand Prairie.

Please call 1-866-368-9304 and ask to speak to a Farm Services 
Representative.

Download the 
free app today.
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An entire industry was changed thanks to the innovations of one pioneer from 

Deshler, NE. Today, his legacy of continuous improvement lives on as we produce 

the next generation of products that move farming forward. Even if our main 

product still goes in circles.   866.365.7381  |  Reinke.com

BY KAREN BRIERE
REGINA BUREAU

The House of Commons trans-
port committee says extended 
interswitching under the Fair Rail 
for Grain Farmers Act and the 
maximum revenue entitlement for 
railways should both be main-
tained as the federal government 
looks toward new legislation this 
spring.

However, the committee report, 
tabled in Parliament in mid-
December, recognized that the 
measures have to work for both 
shippers and railways.

It said the 160-kilometre extend-
ed interswitching zone should be 
kept unless an alternative policy 
could “bolster the bargaining posi-

tion of rail shippers where rail com-
petition is extremely limited.”

However, it also said railways 
shouldn’t be penalized for that 
obligation and recommended the 
Canadian Transportation Agency 
examine rates to ensure they are 
compensatory.

As well, the committee said the 
interswitching provisions allow 
U.S. railways access to Canadian 
traf f ic  but  not  the other  way 
around. It recommended the fed-
eral government negotiate an 
agreement with the United States 
to allow Canadian railways access 
to U.S. traffic.

The report comes after a series of 
public hearings last fall to examine 
the future of the Fair Rail act. The 
act amended the Canada Trans-

portation Act after the grain back-
log of 2013-14, and although it was 
supposed to be temporary, it was 
postponed for one year in June 
2016.

Revenue cap opposition

When Transport Minister Marc 
Garneau announced the govern-
ment’s transportation strategy in 
November, he said several mea-
sures would be dealt with in spring 
legislation, including extended 
interswitching and the MRE, which 
is also known as the railway reve-
nue cap. It will also include recipro-
cal penalties between shippers and 
the railways.

The railways told the committee 
that the legislated revenue cap for-

mula discourages capital invest-
ment and doesn’t provide them 
with an incentive to move more 
grain or offer premium service dur-
ing peak periods.

“There is a significant problem 
with the maximum revenue enti-
tlement and how it treats invest-
ments, which is what we refer to as 
the free rider problem, meaning 
that if CN goes and buys 1,000 new 
hopper cars, the formula by defini-
tion gives 50 percent of the benefit 
of that investment to my competi-
tor,” Janet Drysdale, Canadian 
National Railway’s vice-president 
of corporate development, said 
during a September  meeting.

“I think there’s work that needs to 
be done with modernizing the 
maximum revenue entitlement if 

we hope to have a situation where 
either railway companies or cus-
tomers have an incentive to rein-
vest in the fleet.”

Farm organizations have said the 
revenue cap should be retained but 
reviewed and updated. They want 
a full costing review.

“We are still waiting for the gov-
ernment to fulfill their promise to 
launch the costing review, as they 
had stated they would, prior to the 
2015 election,” Canadian Federa-
tion of Agriculture president Ron 
Bonnett  said after Garneau’s 
November announcement.

The committee said there isn’t 
enough market data available to 
eliminate the revenue cap.

“The committee is in agreement 
with the producers and rail ship-
pers who recommended that the 
MRE be maintained, at least until 
there is sufficient market data to 
make an evidence-based decision 
to move to market-based rates,” 
said the report.

It supports changes to the reve-
nu e  c a p  f o r mu l a  t hat  w o u l d 
increase efficiency in grain trans-
portation, specifically accounting 
for investments made by individu-
al railroads and excluding reve-
nues earned from interswitching 
and container grain movement.

The report contains 17 recom-
mendations, including:
• minimum grain volume move-

ment be maintained but that the 
requirement not harm other 
shippers such as short-line rail-
ways

• the temporary amendments 
regarding railway level of service 
compensation and definition of 
operational terms that could be 
subject to arbitration be made 
permanent

• adequate and suitable accom-
modation” be defined in legisla-
tion to balance shipper needs 
and railway efficiency

• the CTA be amended so shippers 
have an appropriate dispute res-
olution process when negotiat-
ing service level agreements

• true commercial accountability 
be established by implementing 
financial penalties when service 
agreements are not fulfilled

Wade Sobkowich, executive 
director of the Western Grain Ele-
vator Association said it supports 
extended interswitching as well as 
a better definition of adequate and 
suitable accommodation. He said 
service obligations and capacity of 
the rail system are essential to eco-
nomic opportunities and to meet 
customer needs.

“The definition of ‘adequate and 
suitable’ is really there to ensure 
the system focuses on the market 
demands of those customers and 
not be based on what the railways 
might be willing to supply,” he said.

The committee said the CTA must 
have access to more data from all 
participants in the grain supply 
chain to make better decisions. It 
wants the agency to be able to initi-
ate its own investigations into rail 
performance and issue temporary 
orders for system-wide service 
concerns.

It also suggested a moratorium 
on railway siding abandonment to 
support more producer car ship-
ments and that Ottawa consider 
ways to help short-line railways 
maintain assets and invest in infra-
structure.

karen.briere@producer.com

GRAIN TRANSPORTATION

MPs support maintaining interswitching, revenue cap 
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FARMLIVING
WHEN WOMEN RUN 
THE RANCH
Th is Saskatchewan cattle producer and her 
two daughters know what they have to do 
to get the job done.  |  Page 18
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BY BARB GLEN
LETHBRIDGE BUREAU

MEDICINE HAT — Farmers often 
take better care of their livestock 
and machinery than themselves.

That’s the finding of Jordan Jen-
sen, who is now in a position to 
help remedy that problem.

Jensen administers the Sustain-
able Farm Families program that 
operates out of the Farm Safety 
Centre in Raymond, Alta. The pro-
gram involves farmers and their 
families participating in a series of 
workshops designed to improve 
their health and safety.

In Alberta, rural men have a life 
expectancy three years less than 
their urban counterparts, he said. 
Rural dwellers also have a higher 
risk of cardiovascular disease and 

cancer than city residents.
Those statistics are often a sur-

prise to participants in the work-
shops, said Jensen.

“We get a lot of resistance when it 
comes to that topic,” he said, recall-
ing comments that the numbers 
are skewed and that an outdoor 
farm lifestyle must be healthier.

“That’s how Hollywood and the 
media tends to portray it, the old 
farmer who is 100 years old…. 
That’s unfortunately not the case.”

Jensen said many farmers would 
like to be more fit but access to fit-
ness centres and fitness-promot-
ing recreational activities can be 
limited by distance and the time 
needed to drive there and back. 

“A treadmill is just not going to cut 
it all year round,” Jensen said.

Increased mechanization on 

farms and ranches is also a factor in 
declining fitness levels.

“We spend quite a bit of time talk-
ing about how technology has 
advanced and evolved in agricul-
ture, both for the good and the bad, 
and what we’ve learned is that life 
has become more convenient. 

“It’s a good thing but we then 
become used to that and we don’t 
do the same things to get the exer-
cise that we need to.

“(Farmers) find that they’re just 
so busy, they’re so consumed with 
all their work that they just don’t 
have time or the resources to go out 
and get the exercise and fitness that 
they need.”

People are generally advised to 
walk about 10,000 steps per day to 
stay reasonably fit, but Jensen said 
when farmers in the workshops 
are given pedometers to wear on 
the farm, they are often surprised 
to find they’re only walking 3,000 
or 4,000 steps in a 14-hour work 
day.

In his presentation to those at the 
Farming Smarter conference last 
month, Jensen said stress, long 

hours, lack of paid sick leave and 
attitudes toward health are all fac-
tors affecting farmers’ well-being.

Many dislike medical checkups 
or going to the hospital, preferring 
to treat themselves. Distance from 
facilities and location of the farm 
are additional issues.

“If a farmer has a heart attack or a 
stroke … oftentimes ambulances 
will get lost,” said Jensen.

He said prevention is preferable 
to treatment in any case and so far 
the safety centre has conducted 
about 36 workshops for 600 farm-
ers. Each participant or family gets 
a resource kit written with farmers 
in mind. 

The workshops are free for par-
ticipants.

barb.glen@producer.com

JORDAN JENSEN
SUSTAINABLE FARM FAMILIES PROGRAM

RURAL HEALTH

Touch of a button means less exercise
Technology has made life more convenient on the farm, but fitness levels often suffer from sedentary days in the cab

IN ALBERTA, 
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YEARS 
LESS
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Increased mechanization has led to declining fitness levels and higher cardiovascular disease and cancer among farmers than city residents.  |  GETTY PHOTO
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BY WILLIAM DEKAY
SASKATOON NEWSROOM

HARRIS, Sask. — Since her late 
husband died in 2005, Nita Wilson 
has learned many tough lessons, 
particularly in the male dominated 
banking world. 

“Because I was a female, they 
(lenders) thought I wasn’t serious,” 
said Nita.

“As a woman, you’ve got to be 
twice as good as a man at whatever 
you do to get noticed.… I think 
that’s why we push so hard to be so 
good and we are getting noticed 
now,” she said.

Nita and her daughters, Alana 
and Kara, run a 400-head herd of 
Angus-cross cattle and 80 horses 
on native grass near Harris in west-
central Saskatchewan.

Nita’s livestock management 
skills match her personality, which 
is straightforward, no nonsense 
and to the point.

“I don’t believe in graining the 
cattle. I figure the cattle have got to 
make it on their own, so for 20 
years, we just hayed them,” she 
said.

“So anything that didn’t grow or 
was thin come spring were down 
the road (sold). We kept doing that 
and doing that. Now our cattle can 
live on grass and hay and are very 
efficient,” Nita said.

“We have a good herd.”
She cited the example of a bull 

that came back to the farm home 
place on his own. 

“He’s been out in the hills with no 
water and no grass for a month. 
And he came home fat,” she said.

The Wilsons topped the auction 
market in Lethbridge in November 
with their calves.

“Out of all the steer calves that we 
sold, there were 151 that averaged 
660 (pounds) and there were 12 
little ones that were under 500, 

the taxes and Nita decided the best 
way for them to get out of the finan-
cial hole was to sink deeper still.

“If you’re going to go ahead, you 
have to take the risk and you have to 
keep improving and expanding or 
you’re standing still,” she said.

With debt nipping at their heels 
and an ailing husband to care for, 
Nita, at age 40, decided to start over. 
She quit her feedlot job to farm full 
time.

“I figured if I was going to work 
that hard, I would work for myself,” 
she said.

At an auction in 1991 and unable 
to secure credit,  the Wilsons 
bought 20 cows using their land 
rent money. Through the years, 
Nita has poured every available 
resource back into the operation.

“When I spend money, it’s never 
for me. It all goes back into the 
farm. For 10 years, we basically did 
nothing for fixing fence or just 
barely got by,” she said.

Kara said they don’t take vaca-
tions. 

“There’s no time. The animals are 
our livelihood. That’s what pays the 
bills,” she said.

Like many cattle producers, the 
Wilsons showed a profit in 2015.

“I spent a lot of money fixing 
things that I hadn’t fixed in 10 years 
because of BSE and drought. This 
year, we put in over 10 bundles of 
posts, a pallet of wire and we didn’t 
get all that needed to get done,” 
Nita said.

The years of debt are slowly dis-
solving, and Nita is happy and 
thankful that her daughters have 
stayed home.

“I’d like to see the farm continue. 
Farming’s everything to us,” said 
Alana.

Looking ahead, the Wilsons plan 
to maintain their all female lineup.

They said when it comes to work-
ing cattle, females are calmer and 
take their time more as compared 
to their male counterparts.

“We are biased to have a female 
staff because we have worked with 
guys and seen how the guys rile up 
the cattle,” said Nita.

“We can go in and walk them 
through pretty much to the gate. 
We don’t chase them and don’t get 
them rattled. It’s just a different 
energy ... if you just take it easy, they 
actually go faster,” said Alana.

“(During) preg checking, we ran 
197 through the one day in three 
and a half hours,” said Kara.

Added Nita: “I think that’s one of 
the reasons our herd is so good. It’s 
because we spend a little more time.”

Kara said a crew of women can be 
stressful at times.

“We butt  heads quite  often 
because all three of us are strong 
willed, but at the end of the day 
we’re all good. We go our separate 
ways,” she said.

“Compromise wins out.”

william.dekay@producer.com

ON THE FARM

NITA, ALANA & KARA WILSON
Harris, Sask.

ON THE FARM

Girl Power 101 — it’s how things get done
There’s no time for vacations for this mother and daughter team of cattle producers 

Kara, left, Alana and Nita Wilson raise 400 head of Angus-cross cattle and horses on their farm near Harris, Sask.  |  WILLIAM DEKAY PHOTOS

which is pretty good weaning 
weight because probably 30 to 40 
were out of first calf heifers,” she 
said.

Nita has carved out a frugal, less is 
more way of doing things.

“I don’t have the equipment or 
manpower and I try to keep it 
simple.”

Nita started farming with her hus-

band, Boyd, in 1973 on his family’s 
homestead farm, which will be a 
century old this year.

During the high interest rates of 
the 1980s, with farm bills piling 
up, they were forced to sell some 
land, equipment and most of their 
cattle. Nita went to work for a 
feedlot.

However, land rent barely paid 

IDEAS, INNOVATION, 
AND KNOWLEDGE
CropSphere 2017 – January 10 & 11

Located in Hall A at Prairieland Park in Saskatoon 

FOR MORE INFORMATION VISIT:

CROPSPHERE.COM @CropSphere

To register call: 306-683-3663

Keynote Speaker: David Frum, senior editor of The Atlantic

OVER
90% SOLD
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Christmas cooking quantities 
are of great concern as we 
picture the large group of 

guests eagerly anticipating the 
feast. And every year we overdo it 
and have a fridge full of leftovers.

Repurposing this food in interest-
ing ways is key to enjoying a few 
more meals while the food is fresh.

PANETTONE FRENCH TOAST

Panettone is a rich Italian Christ-
mas bread. Its unique flavour 
comes from a flavouring called fior 
de sicila, which is a citrusy vanilla. 
Additional flavours are added with 
dried fruits and citrus peel in the 
batter.   
 4 large  eggs
 1 tsp.  sugar  5 mL
 1 c.  whole milk or  250 mL
  light cream
 8 pieces thickly sliced panettone
  butter
  maple syrup

Break eggs into a wide, shallow 
bowl or pie plate. Beat with a fork or 
whisk until foamy, then stir in sugar, 
salt and milk.

Over medium-low heat, heat grid-
dle or skillet coated with a thin layer 
of butter. 

Place the bread slices, one at a 
time, into the bowl or plate, letting 
slices soak up egg mixture for a few 
seconds before carefully turning to 
coat the other side. 

Transfer bread slices to a griddle 
or skillet and heat slowly until bot-
tom is golden brown. Add more but-
ter to the pan as necessary to pre-
vent sticking. Turn and brown the 
other side. Serve french toast hot 
with butter and maple syrup. 

CHEESE BALL

This is a great way to use up all 
the bits and pieces of leftover cheese. 
Use whatever you have on hand. 

 1/4 c. salted butter 60 mL
 1 c.  shredded sharp,  250 mL
  flavourful cheese, in any
  combination that might
  include gruyere,
  cheddar or blue cheese
 1 c.  soft cheese such  250 mL
  as cream cheese, 
  goat cheese or any
  combination
 1 tbsp.  finely chopped  15 mL
  green onions
 1/4 tsp.  cayenne  1 mL
 1 tbsp.  lemon juice  15 mL
 1/3 c.  chopped, salted  75 mL
  roasted pecans
 1 tbsp. chopped flat leaf  15 mL
  parsley

Bring the butter and cheeses to 
room temperature. This will take at 
least 30 minutes.

Put everything except the pecans 
and parsley in the bowl of a stand 
mixer fitted with the paddle attach-
ment. Beat until smooth, scraping 
down the sides of the bowl from time 
to time. 

Scrape the mixture onto a piece 

CHEESE TO CHOCOLATES 

Think outside the recipe to use up Christmas leftovers

TEAM RESOURCES

SARAH GALVIN, BSHEc

Sarah Galvin is a home economist, 
teacher and farmers’ market vendor at 
Swift Current, Sask., and a member of 
Team Resources. She writes a blog at 
allourfingersinthepie.blogspot.ca. 
Contact: team@producer.com.

Top off a meal of turkey salad in endive leaves, below, with a slice of Ferrero cheesecake with berries.  |  SARAH GALVIN PHOTOS

of waxed paper and place in the 
refrigerator for at least 15 minutes 
or until firm enough to work with. 
Gently form into a ball.

Mix the pecans and parsley to-
gether on a large plate or a cutting 
board. Roll the cheese ball in the 
mixture, then pat into the sides until 
you have an evenly coated ball.

Wrap well in plastic wrap and 
refrigerate. When ready to serve, 
let the ball sit out for at least half 
an hour to soften. Serve with plain 
crackers or small toasts.

FERRE RO ROCHER CHEESECAKE

This small cheesecake is nicer 
for the post-Christmas meals. Use 
leftover home made cookies for the 
crumb crust. Any firm cookie, such 
as a gingersnap or sugar cookie, will 
work. Pulse in a food processor until 
crumbs. Use a flat bottomed drink-
ing glass to pat the cookie crust in 
the springform pan.

 1 c.  cookie crumbs  250 mL
 3 tbsp.  melted butter  45 mL
 1 pkg.  cream cheese
 1/4 c.  sugar  60 mL
 1  egg
 1 tsp.  vanilla  5 mL
 8-10  Fererro Rocher chocolates,
  roughly chopped

Generously butter a seven inch (17 

cm) springform pan. Line the bottom 
with buttered parchment paper. 

In a medium sized bowl, mix cook-
ie crumbs with butter. Pat the mixture 
into the springform pan. Freeze.

Beat room temperature cream 
cheese with sugar and vanilla until 
creamy and soft. Add egg and beat 
until well combined. Stir in chopped 
chocolates. Pour mixture over frozen 
cookie crust in the prepared pan.

Bake in a 350 F (180 C) oven for 
30 to 40 minutes. Be careful not to 
overcook. The mixture should still be 
a bit wobbly when you gently shake 
the pan. 

Turn the oven off when cheesecake 
is firm, and open the door slightly to 
cool gently. This will prevent cracking 
on the top of the cheesecake. Cool to 
room temperature. Refrigerate for a 
few hours or up to two days before 
serving. Serves six.

TURKEY SALAD IN ENDIVE 
LEAVES

 1 c.  chopped cooked  250 mL
  turkey
 1/2 c.  finely chopped  125 mL
  fennel or celery
 1/4 c.  finely chopped onion, 60 mL
  any kind
 1/4 c.  mayonnaise 60 mL
 1/4 c.  sour cream  60 mL
  salt and pepper, to taste
 2  endive heads

Mix all ingredients except endive 
and spoon onto individual endive 
leaves. 

CRANBERRY VINAIGRETTE

 1 c.  fresh cranberries  250 mL
  or 1/4 c. cranberry  60 mL
  sauce
 1/4 c.  sugar, or to taste  60 mL
 1/3 c.  vegetable oil, divided  75 mL
 2  whole cloves
 2 tbsp. sherry  30 mL
 2 tsp.  sherry vinegar  10 mL
 1/2 tsp. ground nutmeg  2 mL
 1/4 c.  red onion, finely  60 mL
  chopped
 1 1/4 c. cranberry juice  310 mL
  cocktail

Sprinkle cranberries with sugar 
and set aside. Heat one teaspoon (5 
mL) oil over medium heat and saute 
onion, stirring frequently. Add cloves 
and deglaze pan with sherry and vin-
egar. Stir in cranberries, sugar and 
cranberry juice. Cook until sauce has 
thickened. Whisk in remaining oil 
and nutmeg, then season with salt 
and pepper. Set aside for 12 hours. 
Bring to room temperature before 
serving. Serve with a goat cheese 
souffle or green salad.

Trait Stewardship Responsibilities Notice to Farmers
Monsanto Company is a member of Excellence Through Stewardship® (ETS). Monsanto products are commercialized 

in accordance with ETS Product Launch Stewardship Guidance, and in compliance with Monsanto’s Policy for 

Commercialization of Biotechnology-Derived Plant Products in Commodity Crops. These products have been approved for 

import into key export markets with functioning regulatory systems. Any crop or material produced from these products can 

only be exported to, or used, processed or sold in countries where all necessary regulatory approvals have been granted. 

It is a violation of national and international law to move material containing biotech traits across boundaries into nations 

where import is not permitted. Growers should talk to their grain handler or product purchaser to confirm their buying 

position for these products. Excellence Through Stewardship® is a registered trademark of Excellence Through Stewardship.

ALWAYS READ AND FOLLOW PESTICIDE LABEL DIRECTIONS. Roundup Ready® technology contains genes that 

confer tolerance to glyphosate, an active ingredient in Roundup® brand agricultural herbicides. Roundup Ready 2 
Xtend™ soybeans contain genes that confer tolerance to glyphosate and dicamba. Agricultural herbicides containing 

glyphosate will kill crops that are not tolerant to glyphosate, and those containing dicamba will kill crops that are not 

tolerant to dicamba. Contact your Monsanto dealer or call the Monsanto technical support line at 1-800-667-4944 for 

recommended Roundup Ready® Xtend Crop System weed control programs. Acceleron® seed applied solutions for canola 

contains the active ingredients difenoconazole, metalaxyl (M and S isomers), fludioxonil and thiamethoxam. Acceleron® 

seed applied solutions for canola plus Vibrance® is a combination of two separate individually-registered products, 

which together contain the active ingredients difenoconazole, metalaxyl (M and S isomers), fludioxonil, thiamethoxam, 

and sedaxane. Acceleron® seed applied solutions for corn (fungicides and insecticide) is a combination of four separate 

individually-registered products, which together contain the active ingredients metalaxyl, trifloxystrobin, ipconazole, and 

clothianidin. Acceleron® seed applied solutions for corn (fungicides only) is a combination of three separate individually-

registered products, which together contain the active ingredients metalaxyl, trifloxystrobin and ipconazole. Acceleron® 

seed applied solutions for corn with Poncho®/VoTivo™ (fungicides, insecticide and nematicide) is a combination of five 

separate individually-registered products, which together contain the active ingredients metalaxyl, trifloxystrobin, 

ipconazole, clothianidin and Bacillus firmus strain I-1582. Acceleron® seed applied solutions for soybeans (fungicides 

and insecticide) is a combination of four separate individually registered products, which together contain the active 

ingredients fluxapyroxad, pyraclostrobin, metalaxyl and imidacloprid. Acceleron® seed applied solutions for soybeans 

(fungicides only) is a combination of three separate individually registered products, which together contain the active 

ingredients fluxapyroxad, pyraclostrobin and metalaxyl. Acceleron®, Cell-Tech™, DEKALB and Design®, DEKALB®, Genuity 

and Design®, Genuity®, JumpStart®, Optimize®, RIB Complete®, Roundup Ready 2 Technology and Design®, Roundup 

Ready 2 Xtend™, Roundup Ready 2 Yield®, Roundup Ready®, Roundup Transorb®, Roundup WeatherMAX®, Roundup 

Xtend™, Roundup®, SmartStax®, TagTeam®, Transorb®, VaporGrip®, VT Double PRO®, VT Triple PRO® and XtendiMax® 

are trademarks of Monsanto Technology LLC. Used under license. Fortenza® and Vibrance® are registered trademarks 

of a Syngenta group company. LibertyLink® and the Water Droplet Design are trademarks of Bayer. Used under license. 

Herculex® is a registered trademark of Dow AgroSciences LLC. Used under license. Poncho® and Votivo™ are trademarks 

of Bayer. Used under license. ©2016 Monsanto Canada Inc.
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Q: Heart attacks seem to run in 
my family. I am a 48-year-old 

woman in good health. Is there 
any way that I can fi nd out if I am at 
risk of having a heart attack in the 
future? 

A: You are right to be concerned 
because heart disease is 

still the leading cause of death in 
women in North America. 

For some people, there are some 
major factors of age, gender, and 
heredity that increase the risk of 
hear t  attacks  that  cannot  be 
changed. Other situations that can 
be controlled are diet, weight, exer-
cise, cigarette smoking and alcohol 
consumption. 

Ma l e s  o l d e r  t h a n  6 5  a re  a t 
increased risk but as you are female 
and younger, you can be more opti-
mistic. 

Women should drink no more 
than an average of one drink a day 
while men can have two drinks. 
Certain illness such as diabetes 
and high blood pressure will also 
increase a person’s risk of having a 

heart attack, but the risk decreases 
if the symptoms are well controlled 
with medications.  

People with high cholesterol, 
with the worst kind being triglycer-
ides, should try to lower it with diet 
and/or cholesterol lowering medi-
cations such as statins.

The Mayo clinic has an online 
tool for calculating the risk of a car-
diovascular event at www.mayo-
clinic.org/diseases-conditions/
heart-disease/in-depth/heart-
disease-risk/itt-20084942.

In a recent study led by Harvey 
Hecht of the Icahn School of Medi-
cine and director of cardiovascular 
imaging at Mount Sinai St. Luke’s 
Hospital in the U.S., researchers 
found that mammograms for find-

ing breast cancer could also be 
used to detect heart attacks risks in 
middle-aged women. 

T h e re  a p p e a r s  t o  b e  a  l i n k 
between the amount of calcifica-
tion of the arteries in the breast and 
the calcium built up in the coro-
nary arteries. Calcium salts are 
radio-opaque so readily show up as 
white lines on the mammogram. 

Coronary arterial calcification is 
considered an early sign of cardio-
vascular disease.

The researchers felt that this risk 
factor might be even more signifi-
cant than factors such as diabetes 
and high cholesterol. 

Seventy percent of the women 
studied who had evidence of breast 
arterial calcification on their mam-

HEART HEALTH

Know how to detect and lower risk of heart attacks

HEALTH CLINIC

CLARE ROWSON, MD

Clare Rowson is a retired medical doctor in 
Belleville, Ont. Contact: health@producer.com.

Q: My wife’s cousin came over 
for a holiday dinner with 

our family. All of us love him until 
about the fourth beer. Once the 
alcohol starts to pile up, he gets bel-
ligerent and all of that fun degener-
ates into sarcasm and dark humor. 
He  ha s  ma nag e d  t o  s t u m b l e 
through just about all of our family 
holiday times, he has discouraged 
our family reunions and two of 
his sisters refuse to have him over 
to their house. Both my wife and I 
would like to get him to stop drink-
ing but we have no idea how to go 
about it. What do you suggest?

A: I hope that you will always 
encourage your wife’s cousin 

to stop drinking and support him if 
and when he commits to his recov-
ery but you must always remember 
that the decision to stop drinking is 
his and his alone.  

You can try to talk him into sign-
ing on for a treatment program, 
and even pay for it, or you can 
encourage him to start attending 
Alcoholic Anonymous meetings, 
but that is about as far as it goes. 

Unless he is committed to his 
own recovery, the odds for success 
are limited. Talk to some of the 
people involved with one of your 
local AA groups. They might have 
some ideas to help you encourage 
Bob to stop drinking but they too 
have to admit to a certain helpless-
ness without Bob’s own determi-
nation to reconstruct his life.

You could try joining with your 
wife’s sisters and prohibit him from 
attending whatever it is that your 
family is planning but that has only 
limited value. 

The other option is to simply run 
alcohol-free activities. You can 
have fellowship without alcohol.

SPEAKING OF LIFE

JACKLIN ANDREWS, BA, MSW

Jacklin Andrews is a family counsellor 
from Saskatchewan. Contact: jandrews@
producer.com.

ALCOHOLISM

Coping with 
drunk cousin

mogram were also found to have 
CAC as shown on a non-contrast 
CT scan of the chest. 

If a younger woman had breast 
arterial calcification, it was even 
more significant, because there 
was an 83 percent chance she also 
had CAC. 

Currently, radiologists who look 
at mammograms and provide a 
report do not usually mention cal-
cification. It would only take them 
a minute or two longer to do so, 
would not increase costs to the 
health-care system and could save 
money as well as lives. 
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TOUGH TO BEAT IN THE LONG RUN

NOW, THE BEST 
FOR LESS.

WALINGA.COM

Now until March 1, 2017, you can 
purchase our 7614F fully equipped 
grain vac for a substantial discount. 
It comes with a PTO, 36 feet of 
hose, a nozzle and a bin clean-up 
package. And the 7614F has 
plenty of capacity to move grain. 
It can move 4500 Bu/hr of corn 
or 3900 Bu/hr of wheat 
through an 8 foot hose 
and 3700 Bu/hr of corn 
through a 42 foot hose 
or 3200 Bu/hr of wheat 
over the same length.

Don’t miss out on this 
limited time discount. 
Call the dealer nearest 
you or WALINGA, at 
1-204-745-2951. 
When you do you’ll 
agree with us.

FROM THE ARCHIVES

BRUCE DYCK

50 YEARS AGO

Specialist questioned 
long-term antibiotic use 
in Alberta livestock

Bea Williams of 
Rosetown, Sask., 
right, a member of 
the Saskatchewan 
Council for the 
International Year 
of the Child, talked 
to retiring council 
president Norma 
Hextall of Grenfell, 
Sask., centre, and 
new president Alma 
Copeland of Elrose, 
Sask., during the 
Saskatchewan Home 
Economics conven-
tion in Saskatoon in 
May 1977. Williams, 
a member of the 
Canadian IYC 
commission, urged 
home economists 
at the convention 
to start IYC 
activities in their 
communities.
|  FILE PHOTO

The Western Producer takes a 
weekly look at some of the stories 
that made headlines in issues of the 
paper from 75, 50, 25 and 10 years 
ago.

75 YEARS AGO: JAN. 1, 1942

The Saskatchewan petition call-
ing for improved federal agricul-
ture policy had collected 125,000 
signatures by Dec. 27, which was a 
25 percent increase from the previ-
ous week.

Field crops were worth $83 mil-
lion in Manitoba in 1941, up from 
$60.9 million in 1940. However, it 
was a different story in the other 
two prairie provinces: $121 mil-
lion in Saskatchewan from $179 
million in 1940 and $93.3 million 
in Alberta, down from $140 mil-
lion in 1940.

50 YEARS AGO: JAN. 5, 1967

Western Canada’s country eleva-
tor system wasn’t earning enough 
to provide for its own mainte-
nance and replacement costs, said 
A .M. Runciman, president of 
United Grain Growers. He called 
f o r  b e t t e r  c o - o p e ra t i o n  a n d 
understanding from prairie farm 
organizations.

A. Baddon, a livestock supervisor 
with the Alberta Animal Industry 
Division, said no one could deny 
the benefits from using antibiotics 
to treat livestock disease. However, 
he wondered whether their inclu-
sion in livestock rations for extend-
ed periods was a good thing in the 
long run.

25 YEARS AGO: JAN. 2, 1992

The federal government was pre-
dicting a 24 percent $800 million 
increase in realized net farm 
income in 1992, which would be 
entirely because of higher govern-
ment support payments. However, 
while incomes in Alberta and 
Ma n i t o b a  w e r e  e x p e c t e d  t o 
increase 131 and 43 percent, 
respectively, those in Saskatche-
wan were expected to decline 10.4 
percent.

Ontario beef producer Ross Bak-
er wanted to donate a cow to help 
feed hungry people in Russia and 
hoped other Canadian farmers 
would do the same. The plan 
wasn’t expected to go far, however, 
because of restrictive import regu-
lations for live cattle.

10 YEARS AGO: JAN. 4, 2007

Both railways exceeded their rev-
enue cap limits in 2005-06 — Cana-
dian National Railway by $2.7 mil-

lion and Canadian Pacific Railway 
by $1.5 million.

The Canadian government lived 
up to its commitment to develop 
an organic regulation by the end of 
2006, but the European Union, 
which had forced the need to have 
such a standard in place,changed 
its mind at the last minute and 
extended its deadline for third 
party equivalency by one year to 
Dec. 31, 2007.

bruce.dyck@producer.com
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For more information 
monsantobioag.ca    
1-800-667-4944

* For pre-treated canola seed only. Based on the 2017 published SRP of $49.50 for JumpStart inoculant in a pre-treated bag of canola. 1 bag of canola = 10 acres. Individual 
results may vary, and performance may vary from location to location and from year to year. This result may not be an indicator of results you may obtain as local growing, soil 
and weather conditions may vary. Growers should evaluate data from multiple locations and years whenever possible. ALWAYS READ AND FOLLOW LABEL DIRECTIONS. 
JumpStart® and Monsanto BioAg and Design™ are trademarks of Monsanto Technology LLC, Monsanto Canada, Inc. licensee. ©2016 Monsanto Canada Inc.

(on pre-treated seed only)*

NOW FOR LESS THAN 

5 per  
acre. 

Don’t wait, order your  
canola seed pre-treated  
with JumpStart® today

Put nature to work for you. The Penicillium bilaiae in 
JumpStart® inoculant increases availability of soil and 
fertilizer phosphate for a canola crop you can be proud of.  
Use JumpStart for a fast start and a stronger finish.

Driving the Bottom Line     |     #bottomline

NATURE’S DESIGN OUR 
TECHNOLOGY

BY ROBERT ARNASON
BRANDON BUREAU

Lucy Sharratt and Robert Wager 
don’t agree on much.

Sharratt spends most of her time 
opposing genetically modified 
f o o d ,  w h i l e  Wag e r  i s  a  v o c a l 
defender of the technology.

However, they do see eye to eye 
on one matter: it’s wrong to make 
blanket statements about the safe-
ty of GM food.

“Each GM food needs to be 
assessed on its own merits,” said 
Sharratt, co-ordinator with the 
Canadian Biotechnology Action 
Network, which is a group of 17 
organizations with “serious con-
cerns” about crop biotechnology. 

“Each GM food or each GM crop 
is assessed for safety because each 
one poses a different set of safety 
questions.”

Wager, a biologist at Vancouver 
Island University and social media 
advocate of GM food, said basically 
the same thing: each GM crop 
should be assessed individually. 

“If you are introducing a new trait 
that has no history of being in the 
food supply, then rigorous testing, 
beforehand, is essential.”

However, when it comes to GM 
crops already in the food system, 
such as B.t. corn, Wager said there 
are no doubts about their safety.

“(It) has been very well docu-
mented from decades of research,” 
he said. “And, of course, trillions of 
meals with no evidence of harm.”

Most experts would agree with 
Wager:
• A 2015 Pew Research Centre survey 

found that 88 percent of scientists 
believe GM food is safe to eat.

• A U.S. National Academy of 
Sciences r e p o r t  o n  G M O s , 
released this May, “found no 
substantiated evidence that foods 
from GE (genetically engineered) 
crops were less safe than foods 
from non-GE crops.”

• The National Academy of Sciences 
went even further, saying: “There is 
also nothing about the current 
processes used to generate GMOs 
that would theoretically pose a 
unique health risk…. (And) over 
the last two decades, animals and 
humans exposed to GMOs have 
not experienced any relative 
increase in any major disease.”

Seeing how membership in the 
National Academy of Sciences is 

one of most prestigious honours in 
the scientific world and 200 of its 
members have earned Nobel Prizes, 
a layman might assume that such a 
report would settle the matter.

Nope.
After pornography, Donald Trump 

and Justin Bieber, it seems like the 
remainder of the internet is dedicat-
ed to angry debates over GM food. 

The online divide does translate 
into the real world. Public opinion 
polls consistently show that half or 
a majority of Canadians and Amer-
icans think GM food is unsafe. 

Proponents of GM food say junk 
science and the power of social 
media have skewed public opinion 
a g a i n s t  t h e  t e c h n o l o g y ,  b u t 
Sharratt sees it differently.

A 2015 Ipsos Reid survey, con-
ducted for CBAN, found that 57 
percent of Canadians don’t trust 

the regulatory system that oversees 
GM crops and food.

Sharratt said much of the skepti-
cism stems from the process. 

Corporations that want to com-
mercialize a GM crop provide 
Health Canada with safety studies 
on their technology. Experts say 
the corporate-funded studies are 
comprehensive, independent and 
of the highest quality. 

However, Sharratt and others say 
the industry science isn’t transpar-
ent and cannot be trusted.

“If the Canadian government is 
relying on industry data … then the 
question of ‘are they safe’ becomes 
more complex,” she said. 

“That’s an ongoing problem in 
discussing safety.”

Wager agreed that transparency 
is an issue, but it’s the GM haters 
who aren’t transparent. 

“The critics of the technology are 
demanding 100 percent transpar-
ency on those who support this 
technology,” he said “But they them-
selves are hiding behind all manners 
of facades to not let the public realize 
how big and how much money is 
being put forward by the anti- (GM) 
industry…. The reason the public 
has anxiety towards this is because of 
a massive multibillion-dollar, multi-
decade fear campaign designed to 
generate that anxiety.”

robert.arnason@producer.com

GM FOOD

Judge GM on a case-by-case basis: experts
QUICK FACTS
In a chapter of a 2015 report 
called GMO Inquiry, the Canadian 
Biotechnology Action Network said:
• There is a diversity of opinion 

on the safety of GMOs in the 
scientific community. The 
biotechnology industry has a 
vested interest in promoting 
the incorrect idea of a scientific 
consensus. 

• Even after 20 years, the scientific 
literature on GM food safety is 
inconsistent and far from robust. 

Source: CBAN

FOR A RELATED STORY, SEE PAGE 43 »

GETTY ILLUSTRATION

  DIVERGENCE: THE GM DEBATE
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Announcements & Calendars 0100 - 0340
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Antiques Sales & Auctions 0701 - 0710
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Auto & Transport 1050 - 1705
Business Opportunities 2800
Contracting & Custom Work 3510 - 3560
Construction Equipment 3600
Farm Buildings 4000 - 4005
Farm Machinery 4103 - 4328
Livestock 5000 - 5792
Organic 5943 - 5948
Personal 5950 - 5952
Real Estate Sales 6110 - 6140
Recreational Vehicles 6161 - 6168
Rentals & Accommodations 6210 - 6245
Seed (Pedigreed & Common) 6404 - 6542
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For a complete category list visit us online at:
http://classifieds.producer.com

COMMITTEES OF THE LEGISLATIVE ASSEMBLY OF ALBERTA 

Provide Input on Ways to Grow and Diversify 
Alberta’s Agri-food and Agribusiness Sectors

The Standing Committee on Alberta’s Economic Future invites input for 
its inquiry on growing and diversifying the agri-food and agribusiness 
sectors in Alberta, focusing on value-added production, small business 

opportunities and local food production and promotion.

Submit your feedback by Sunday, January 15, 2017 
assembly.ab.ca/committees/abeconomicfuture

EconomicFuture.Committee@assembly.ab.ca 
780.415.2878 (Call toll-free by dialing 310.0000)

Note: Submissions and the names of submitters may be made public.

  a s s e m b l y . a b . c a / c o m m i t t e e s / a b e c o n o m i c f u t u r e

SASKATOON FARM TOY and Collectible 
Show at the German Culture Center, Jan. 
13th, 14th & 15th 2017. Fri. 5 PM - 9 PM; 
Sat. 10 AM- 5 PM; Sun. 10 AM- 4 PM. Spe-
cial features: Farm Toys and Scenes; Con-
struction Equipment; Vintage toys and 
much more! 306-237-4747, Saskatoon, SK.

NEED YOUR CESSNA, Thrush or any other  
wings rebuilt? Phone 204-362-0406, 
Morden, MB.

WANTED: W4 IHC cylinder head or W4 
IHC tractor for parts; Also cylinder block 
for IH Farmall C. 204-227-1296, Winnipeg.

NEW TRACTOR PARTS. Specializing in 
engine rebuild kits and thousands of other 
parts. Savings! Service manuals and de-
cals. Steiner Parts Dealer. Our 43rd 
year! www.diamondfarmtractorparts.com 
Call 1-800-481-1353.

WORKING STEAM TRACTORS: Has Fwd, 
reverse and neutral controls. Double act-
ing brass cylinder and piston. Engine runs 
15 minutes per fueling.  D405.  Regularly 
$539.94, on sale for $359.95;  Shipping 
$24.95. Call toll free:  1-800-481-1353. 
www.yesteryeartoyscanada.com 

FORD TRACTOR PARTS. Specializing in 
8N, 9N, and 2N tractor parts and engine 
kits. Plus all other Ford models. Manuals.  
www.diamondfarmtractorparts.com Call
1-800-481-1353.

ADRIAN’S MAGNETO SERVICE. Guaran-
teed repairs on mags and ignitors. Repairs. 
Parts. Sales. 204-326-6497. Box 21232, 
Steinbach, MB. R5G 1S5.

WANTED: COCKSHUTT TRACTORS, espe-
cially 50, 570 Super and 20, running or 
not, equipment, brochures, manuals and 
memorabilia. We pick up at your farm. Jim 
Harkness, RR 4, Harriston, ON., N0G 1Z0, 
519-338-3946, fax: 519-338-2756.

IHC TRUCKS: 195 1/2 ton, LWB, yellow, 
restored; 1951 3 ton red Fire truck; 1951 2 
ton w/grain box, green; 1954 2 ton, grain 
box, blue.  306-867-7188, Outlook, SK.

WANTED:  VOLKSWAGEN split window 
van/truck, pre-1967; Also want pre-1960 
Beetles. Call 306-222-7376, Warman, SK.

JD TWO CYLINDER Magazines, 148 issues
dated from 1989 - 2012. Excellent cond.
780-376-3634, gabmcam@hotmail.com

BORDER CITY COLLECTOR Show And 
Sale, Lloydminster Stockade Convention 
Centre, SK-AB, Sat. Mar. 11, 9 AM- 5 PM, 
Sunday, Mar. 12, 10 AM- 4 PM. Featuring: 
Antiques, farm toys, coins and more! Call 
Brad 780-846-2977, Don 306-825-3584. 
www.bordercitycollectors.com
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 S u b ject to  a d d itio n s  & d eletio n s . No t res p o n s ib le fo r erro rs .

 L IVE &  ON L IN E AU CTIO N S
 Refer to W eb site for Term s & Cond itions  

 REGIN A: Un res erved :   2015 CJAY  16’ V-
 No s e T ra iler; 2015 Do d ge Ca ra va n ; 2015 
 Nis s a n  Altim a ; 2013 Hyd ro va c Un it o n  06 
 In tern a tio n a l; 2013 F o rd  F 150 XL T ; 2012 
 Hu s q va rn a  Zero  T u rn  M o w er; 2012 F o rd  
 F 250; 2007 Jo hn  Deere CT  322 S kid  
 S teer; 30’ S p ra y F o a m  T ra iler w ith 
 Co m p res s o r & Hea ted  L in es ; M u ltip le 
 S n o w m o b iles  & M u ch M o re!
 S AS K ATOON :  Un res erved  2015 
 In tern a tio n a l L o n es ta r Highw a y T ra cto r; 
 Un res erved  2015 L o d e K in g F la t Deck 
 T ra iler; 2016 Vo lks w a go n  Jetta ; 2015 
 Do d ge Ra m  2500 T ru ck; 2013 F o rd  
 E xp ed itio n  E L  L td .; 2013 Du tchm a n  M F G 
 As p en  T ra il Ca m p er T ra iler; Prid e Celeb rity 
 DX S p o rt S co o ter w ith Cha rger a n d  K ey & 
 M u ch M o re! Next Ag S a le Ja n u a ry 25 – 
 Ca ll K en  to  Co n s ign : 306 -250-0707.
   Rea l Es ta te:  Hen d ricks o n  Acrea ge – 
 Pa lm er, S K ; 2 Bed ro o m  Bu n ga lo w  – 
 F ilm o re, S K ; Bu n ga lo w  – L a rge L o t – 
 L a m p m a n , S K ; Bu n ga lo w  – Co ro n a ch, S K ; 
 Co n d o m in iu m  – Regin a , S K ; L a ke F ro n t 
 Pro p erty – Bu rgis  Bea ch, S K ; 2 Bed ro o m  
 Ho m e – Ba lgo n ie, S K ; 12 S u ite Ap a rtm en t 
 Bu ild in g – Delis le, S K .
  
 New  Pa y Online Fea ture Now  A va ila b le!!

 V is it our w eb s ite for photos  & Deta ils

 www.M c D ou g a llBa y.c om
   1-800-26 3-4193

 Proudly Serving W estern Canada!

ANTIQUES AND COLLECTIBLES Sale, 
Piapot Lions Club 18th Annual at Maple 
Creek Armories, Maple Creek, SK., January 
28 and 29, Saturday, 10:00 to 5:00 and 
Sunday, 10:00 to 3:00. Call 306-558-4802.

WANTED: TRACTOR MANUALS, sales bro-
chures, tractor catalogs. 306-373-8012, 
Saskatoon, SK.
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 S u b ject to  Ad d itio n s  & Deletio n s . No t Res p o n s ib le F o r Prin tin g E rro rs .

 ON L IN E AU CTIO N
 ES TATE S AL E
 For Fra nk  Ga rrett

 BIDS CLOSE IN EM ERALD PARK
 W ED., JANUARY 11 - 10AM

 2013 M a zd a  M ia ta , 1952 Chevro let 
 Delu xe, 1972 Vo lks w a gen  Beetle & a  
 HUGE Qty. Of EX CEL L EN T AN TIQUES .

 V is it Our W eb s ite For Deta ils .

 www.M c D ou g a llBa y.c om
 Re g in a  (306 ) 757-1755
 1-800-26 3-4193

 Proudly Serving W estern Canada!

 NEXT SALE
 S ATUR DAY, 9:00 AM

 M AY 6, 2 017
 G R EAT PLAIN S  AUCTIO N EER S

 5 M i. E. o f R egin a  o n  Hw y. #1
 in  G rea t Pla in s In d u stria l Pa rk
 TELEPHO N E (306) 52 5-9516

 w w w.grea tpla in sa u ctio n eers.ca
 S ALES  1st S ATUR DAY  O F EV ER Y  M O N TH

 P.L. #91452 9

MORE AND MORE FARMERS are choosing 
Mack Auction Co. to conduct their farm 
equipment auctions!! Book your 2016 auc-
tion today! Call 306-634-9512 today! 
www.mackauctioncompany.com PL311962

MCSHERRY AUCTION, Estate & Moving 
Sale every Saturday all winter long! 
Consignments welcome!  Go to web!
www.mcsherryauction.com Stuart 
M c S h e r r y ,  2 0 4 - 4 6 7 - 1 8 5 8  o r 
204-886-7027, Stonewall, MB.

 43 rd  Annual Convention

 SASKATCHEWAN 
 AUCTIONEERS ASSOCIATION

 Thursday, F ebruary  9th, 2017
 Day’s Inn,   Estevan, SK.

 9:00 am Western Producer 
 Breakfast

 Annual General Meeting
 11:30 am Thursday, F eb.  9th

 2:30 Professional Development
 1. Taking photographs of 

 equipment for auction posters
 2. Dennis Biliske, of 

 Biliske Auctions, North Dakota
 5:30 pm President’s Banquet 

 and Presentations
 Call 306-441-2265
 for m ore inform ation

          CLASSIFIED SALES  |   P:  800.667.7770  F:  306.653.8750  |   EMAIL:  ADVERTISING@PRODUCER.COM  |   CLASSIFIEDS.PRODUCER.COM  

CLASSIFIEDS
DEADLINES
Liner ads – Thursday
one week previous to publication
at 8:00 pm CST
Display ads – Thursday
one week previous to publication  
at Noon CST

LINER AD RATES
$5.85/Printed Line (3 line minimum) NON-REFUNDABLE
$3.00/pd week online charge
Ask our customer service consultants about our  
additional features
Frequency Discounts starting after 3 weeks  
(Does not apply to bolding)

CLASSIFIED DISPLAY AD RATES
$118.80/column inch/week
Talk with your sales rep about our volume discounts

CONDITIONS
• The Western Producer reserves the right to revise, edit, classify or reject any 

advertisement submitted to it for publication.
• The Western Producer, while assuming no responsibility for advertisements 

appearing in its columns, endeavors to restrict advertising to wholly reliable 
firms or individuals.

• Buyers are advised to request shipment C.O.D. when purchasing from an 
unknown advertiser,  thus minimizing the chances of fraud and eliminating 
the necessity of refund if the goods have already been sold.

• Ads may be cancelled or changed at any time in accordance with the deadlines. 
Ads ordered on the term rates, which are cancelled or changed lose their 
special term rates.

• The Western Producer accepts no responsibility for errors in advertisements 
after one insertion.

• While every effort is made to forward replies to the box numbers to the 
advertiser as soon as possible, we accept no liability in respect of loss or 
damage alleged to arise through either failure or delay in forwarding such 
replies, however caused.

• Advertisers using only a post office box number or street address must submit 
their name to this office before such an advertisement is accepted for this 
publication. Their name will be kept confidential and will not appear in any 
advertisement unless requested.

• Box holders names are not given out.
• NON-REFUNDABLE

The Western Producer,
Alberta Farmer Express &  

Manitoba Co-operator
Find out how to expand your reach

1-800-667-7770

The Western Producer connects you to the largest targeted audience of qualified 
farm producers, both in print and on mobile... who else does that?
TALK TO A FARM CLASSIFIEDS EXPERT NOW: CALL 1-800-667-7770 OR TO                                  VISIT CLASSIFIEDS.PRODUCER.COMPLACE AN AD 

Mobile makes it  
easy to post your ad 
from the office
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SMALL ADS, BIG RESULTS
This is where farmers buy and sell -

Canada’s largest agricultural classifieds.

Call our team to place your ad  
1-800-667-7770

Entertainment Crossword
by Walter D. Feener

Last Weeks Answers

       ACROSS
  1.  She played Officer Joanne Molenski on the final 

season of Hunter

  5. Cates and Tonkin

  9. She played Christian Grey’s sister, Mia, in  

Fifty Shades of Grey

11. 2016 biblical film starring Joseph Fiennes

12. ___ Blonde (2001 film)

15. 2009 film starring Hugh Dancy and Rose Byrne

17. Actor Corddry

18. Private investigator played by Kathleen Turner  

in 1991

21. ___ Anything (2014 film) (2 words)

22. Each Dawn ___ (1939 gangster film) (2 words)

24. Sitcom about Jerry, George, Elaine and Kramer

25. ___ Confidential (1997 film)

26. Initials of an actor known for his starring roles  

in spaghetti westerns

28. Alyssa Milano’s film debut (2 words)

31. 1993 television film starring Christopher Walken 

and Lorraine Bracco

33. Camp or Dewhurst

36. ___ Hay (Hollyoaks character)

37. In ___ (former HBO show about a psychologist)

39. The ___ Birds (1983 miniseries)

40. 1972 film starring Stacy Keach, Jeff Bridges,  

and Susan Tyrrell (2 words)

42. Actress MacDowell

43. He played the cook on Bonanza

44. The Nutty Professor director (1996)

45. The Golden ___ (sitcom 1985-1992)

       DOWN
  1. James who was once married to Elizabeth Ashley 

and Michele Lee

  2. She played Boof in Teen Wolf

  3. He was nominated for an Academy Award  

for his role as Petronius in Quo Vadis

  4. Salem’s ___ (2004 miniseries)

  5. Morita of Happy Days

  6. The ___ and the Pussycat

  7. Lynda and Billy

  8. He played Page’s husband in I’m Dancing as 

Fast as I Can

10. He starred in The Wrestler

13. Karkanis who played Dawn Vargaz on  

The Best Years

14. 2012 film about three bootlegging brothers

16. Rent-___ (1995 comedy)

18. Initials of the director of The Grand Budapest 

Hotel

19. ___ on Precinct 13

20. Alan ___ (pseudonym used by film directors)

23. She played lifeguard Lani McKenzie on Baywatch

25. Film starring Miley Cyrus and Demi Moore

27. She played Bailey Quarters on WKRP in 

Cincinnati

29. Bollywood’s biggest hit of 2005 (2 words)

30. He played Bello’s father on Prime Suspect

32. Leader of the Blips in Keanu

34. Initials of the Canadian actor who starred in  

My Bloody Valentine

35. The Fault in Our ___ (2014 film)

36. Francis Ford Coppola’s daughter

38. Perry Mason lieutenant

41. Vazquez from Cuba

            

 #319916

 S u b ject to  Ad d itio n s  & Deletio n s . No t Res p o n s ib le F o r Prin tin g E rro rs .

 12 B L OCK  AP AR TM EN T
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ALLISON TRANSMISSION. Service, Sales 
and Parts. Exchange or rebuild. Call Allied 
Transmissions Calgary, 1-888-232-2203;  
Spectrum Industrial Automatics Ltd., 
Blackfalds, AB., call  1-877-321-7732.

ONE OF SASK’s largest inventory of used 
heavy truck parts. 3 ton tandem diesel mo-
tors and transmissions and differentials for 
all makes! Can-Am Truck Export Ltd., 
1-800-938-3323.

SASKATOON TRUCK PARTS CENTRE 
Ltd. North Corman Industrial Park.
New and used parts available for 3 ton 
trucks all the way up to highway tractors, 
for every make and model, no part too big 
or small. Our shop specializes in custom 
rebuilt differentials/transmissions and 
clutch installations. Engines are available, 
both gas and diesel. Re-sale units are on 
the lot ready to go. We buy wrecks for 
parts, and sell for wrecks!  For more info. 
call 306-668-5675 or 1-800-667-3023. 
www.saskatoontruckparts.ca  DL #914394

WRECKING SEMI-TRUCKS, lots of parts. 
Call Yellowhead Traders. 306-896-2882, 
Churchbridge, SK.

WRECKING TRUCKS: All makes all 
models. Need parts? Call 306-821-0260 
or email: junkman.2010@hotmail.com  
Wrecking Dodge, Chev, GMC, Ford and 
others. Lots of 4x4 stuff, 1/2 ton - 3 ton, 
buses etc. and some cars. We ship by bus, 
mail, Loomis, Purolator.  Lloydminster, SK.

TRUCK PARTS: 1/2 to 3 ton, new and 
used. We ship anywhere. Contact Phoenix 
Auto, 1-877-585-2300, Lucky Lake, SK.

WRECKING VOLVO TRUCKS: Misc. axles 
and parts. Also tandem trailer suspension 
axles. Call 306-539-4642, Regina, SK.

SOUTHSIDE AUTO WRECKERS located     
in Weyburn, SK. 306-842-2641. Used car 
parts, light truck to semi-truck parts. We 
buy scrap iron and non-ferrous metals.

WRECKING LATE MODEL TRUCKS: 1/2,  
3/4, 1 tons, 4x4’s, vans, SUV’s. Cummins, 
Chev and Ford diesel motors. Jasper Auto 
Parts, 1-800-294-4784 or 1-800-294-0687.

TRUCK BONEYARD INC. Specializing in 
obsolete parts, all makes. Trucks bought 
for wrecking. 306-771-2295, Balgonie, SK.

VS TRUCK WORKS Inc. Parting out GM 
1/2 and 1 ton trucks. Call 403-972-3879,  
Alsask, SK. www.vstruckworks.com

SCHOOL BUSES: 20 to 66 passenger, 
1991 to 2007, $2300 and up. 16 buses in 
stock! Call Phoenix Auto, Lucky Lake, SK. 
1-877-585-2300. DL #320074.

2016 SUBARU IMPREZA consumer reports 
as best small call starting at $23,360! Call 
fo r  best  pr ice ! !  1 -877-373-2662 or 
www.subaruofsaskatoon.ca DL #914077.

SPECIAL PURCHASE OF new and near-
new 2014-2015 Crosstek XVs. Save up to 
$5000. Come in quickly!! 1-877-373-2662. 
www.subaruofsaskatoon.ca DL #914077.

2013 4 HOPPER grain trailer, electric side 
chutes, elec. tarp, mint cond., 13,000 kms, 
$55,000. Call 306-421-3865, Estevan, SK. 

NEW WILSON AND CASTLETONS: 44’ tri-
dem, 3 hopper ahead, 2 hopper and 36’ 
tandem; 2014 Wilson Super B; 2010 Lode-
King alum, w/alum. budds, lift axles, Mich-
el’s chute openers; 2005 Lode-King Super 
B; 1 older tridem; 2008 Lode-King tandem;  
Michel’s auger and chute openers. Ron 
Brown Imp. DL #905231.  306-493-9393.  
www.rbisk.ca
EISSES GRAIN TRAILER Rental & Sales. 
Super B grain trailers for rent by the day, 
we e k  o r  m o n t h .  C o n t a c t  H e n r y  at 
403-782-3333, Lacombe, AB.

PRAIRIE SANDBLASTING & PAINTING. 
Trailer overhauls and repairs, alum. slopes 
and trailer repairs, tarps, insurance claims, 
and trailer sales. Epoxy paint. Agriculture 
and commercial. Satisfaction guaranteed. 
306-744-7930, Saltcoats, SK.

REMOTE CONTROL TRAILER CHUTE 
openers can save you time, energy and 
keep you safe this seeding season. FM re-
mote controls provide maximum range 
and instant response while high torque 
drives operate the toughest of chutes. 
Easy installation. Kramble Industries, 
call 306-933-2655, Saskatoon, SK. or visit 
us online at: www.kramble.net

NEW BERG’S 24’ end dump, w/Berg’s Sig-
nature quality finish. Call for winter pricing 
specials and 30 day trials, 204-325-5677, 
Winkler, MB.

1990 WARREN BULK Feed Trailer, 9 comp.
auger, tri-axle, spring ride, 40' tank, good
tires/brakes, $20,000. 250-372-2233.
john@purityfeed.com

2010 DOEPKER TRIDEM Grain Trailer in 
very good condition. Call 780-221-3980, 
Leduc, AB.

NORMS SANDBLASTING & PAINT, 40 
years body and paint experience. We do  
metal and fiberglass repairs and integral to 
daycab conversions. Sandblasting and 
paint to trailers, trucks and heavy equip. 
Endura primers and topcoats. A one stop 
shop. Norm 306-272-4407, Foam Lake SK.

2015 AHV LODE-KING aluminum Super B 
hoppers, extra light pkg., round stainless 
fenders, current safety, excellent 11Rx22.5  
tires w/alum. wheels,  exc. cond., no air 
lift or elec. tarps. 8 sets avail., $93,000 
OBO each. 1-866-236-4028, Calgary, AB.

EISSES GRAIN TRAILER Rental & Sales. 
Super B grain trailers for rent by the day, 
we e k  o r  m o n t h .  C o n t a c t  H e n r y  at 
403-782-3333, Lacombe, AB.

GRASSLAND TRA ILERS  QUAL ITY 
PRODUCTS AT WHOLESALE PRICES.
20’ steel stock, starting at $13,550 up to 8’ 
width available; 25’ Duralite alum. at 
$25,250; Krogerman bale bed at $11,000. 
Glen 306-640-8034, 306-266-2016, Wood 
Mountain, SK. or email gm93@sasktel.net

2 0 1 7  F E AT H E R L I T E  8 1 1 7 - 6 7 2 0 , 
#HC144168, 1 center gate, 6.5’ tall, spare 
tire, $19,900. Call 1-866-346-3148 or shop 
online 24/7 at: Allandale.com

PRECISION TRAILERS: Gooseneck and 
bumper hitch. You’ve seen the rest, now 
own the best. Hoffart Services, Odessa, SK. 
306-957-2033 www.precisiontrailers.ca

100 MISC. SEMI TRAILER FLATDECKS/ 
stepdecks, $2,500 to $30,000. 20 heavy 
lowbeds, $10,000 to $70,000. Tankers, 
end dumps. 306-222-2413, Saskatoon, SK. 
www.trailerguy.ca
1 9 8 5  M A N AC  4 5 ’  f l a t d e c k  t r a i l e r, 
1200x22.5 tires, $2500. 306-842-5710, 
Weyburn, SK.

COMPONENTS FOR TRAILERS. Shipping 
daily across the prairies. Free freight. See 
“The Book 2013” page 195. DL Parts For 
Trailers, 1-877-529-2239, www.dlparts.ca

53’ AND 48’ tridem, tandem stepdecks, 
w/wo sprayer cradles; 53’, 48’ and 28’ 
tridem, tandem highboys, all steel and 
combos. Super B Highboys; Tandem and 
S/A converter w/drop hitch; 53’-28’ van 
trailers and Kentucky moving van; Pintle 
hitch tandem flatdeck; Aluminum tankers. 
Ron Brown Imp. 306-493-9393, Delisle, 
SK. DL #905231. www.rbisk.ca
24’ GOOSENECK 3-8,000 lb. axles, $7890; 
Bumper pull tandem lowboys: 18’, 14,000 
lbs., $4450; 16’, 10,000 lbs., $3390; 16’, 
7 0 0 0  l b s . ,  $ 2 9 7 5 .  F a c t o r y  d i r e c t . 
888-792-6283. www.monarchtrailers.com

NEW NEW 2017 STEPDECK beavertail, 
48’ tandem axle, flip ramps, $31,900. War-
ranty. Call  306-563-8765, Canora, SK.

FINANCING AND LEASING 
AVAILABLE

3760 - 48 Ave. Camrose

1.888.460.2983
www.ddsales.com

OVER 200 TRAILERS
IN STOCK

Flat decks & 
Deck overs, 

Dumps,  
Car hauler,

Enclosed 
Trailers  

and much 
more!!

TRUCKS & TRAILERS

3- HYDRAULIC TRANSFER AUGERS, 10”, 
like new, all elec. equipment incl., asking 
$6900. 780-871-3762, Rivercourse, AB.

BEHNKE DROP DECK semi style and 
pintle hitch sprayer trailers. Air ride, 
t a n d e m  a n d  t r i d e m s .  C o n t a c t  S K : 
306-398-8000;  AB: 403-350-0336.

TOPGUN TRAILER SALES “For those who 
demand the best.” PRECISION AND 
AGASSIZ  TRAILERS  ( f latdecks,  end 
dumps, enclosed cargo). 1-855-255-0199, 
Moose Jaw, SK. www.topguntrailersales.ca

2002 10’x30’ WELLSITE trailer, propane 
pig, A/C, bedroom with bunk beds, Fresh 
CVIP, $35,800. Stk #UV1026. On Track 
Company Inc. 780-672-6868, Camrose, AB

TRAILTECH TRAILER: 22’, two 7000 lb ax-
les, bumper hitch, hi boy, low boy, beaver 
tails and tilt, elec. over hydraulics, winch & 
picker, bolt rims, $11,999 403-346-7178.

2005 10’x30’  national wellsite trailer, pro-
pane pig, A/C, bath w/shower, W&D, mi-
crowave, stove, fridge, $48,575. On Track 
Company Inc. 780-672-6868, Camrose, AB

1997 LODE-KING 48’ Hi-boy flat deck, al-
um. combo, air ride, 12 winches on each 
side, $6000. 204-325-8019, Winkler, MB.

2005 TRAILTECH 27’ 5th wheel trailer, 
20,000 axles w/loading ramps and self 
contained 545 Ferrari crane unit, $17,000; 
1980 Muv-All 48’ equipment trailer, winch, 
hyd. beavertail, 25 ton capacity, $24,000; 
1998 Loadline 28’ end dump, tandem, 
spring ride, $22,000; 1998 Loadline 29’ 
end dump, tandem, air ride, $25,000. Can-
Am Truck Export Ltd., 1-800-938-3323, 
Delisle, SK. DL#910420.

2009 F-150 XLT SWB, 4x4, 5.4 auto., 20” 
rubber, only 48,000 kms, $19,900. Cam-
Don Motors, 306-237-4212, Perdue, SK.

2010 DODGE RAM Laramie, 4x4, dsl., 6.7L 
auto, 2 tone gray, orig. owner, only 97,000 
kms, $39,500 OBO. 403-485-0390, Milo AB

1998 KENWORTH T800, new grain box,  
Detroit engine, 60 Series, 10 spd. trans.,  
$48,000. 204-325-5677, Winkler, MB.

2002 IH 2600 w/IH 320 HP eng., 10 spd., 
221,000 kms, new 20’ BH&T, exc. rubber, 
vg, $49,500; 2009 Mack CH613, MP8 
Mack eng., 430 HP, 10 spd., AutoShift, 
463,000 kms, exc. shape, new 20’ box,  
A/T/C, $73,500; 2009 IH Transtar 8600 
w/Cummins eng. 10 spd., AutoShift, new 
20’ BH&T, 742,000 kms, exc. tires, real 
good shape, $69,500; 2007 IH 9200, ISX 
Cummins ,  430 HP,  AutoShi f t ,  a lum. 
wheels,  new 20’  BH&T, ful ly  loaded, 
1,000,000 kms, real nice, $67,500; 2009 
Mack CH613, 430 HP Mack, 10 spd., Au-
toShift, new 20’ BH&T, alum. wheels, 1.4 
million kms, has bearing roll done, nice 
shape, $69,500; 2007 Kenworth T600,
C13 Cat, 425 HP, 13 spd., AutoShift, new 
20’ BH&T, alum. wheels, new paint, 1.0 
million kms, exc. truck, $71,500; 1996 
Midland 24’ tandem pup grain trailer, stiff 
pole, completely rebuilt, new paint and 
brakes, exc. shape, $18,500; 1985 Ford 
L9000, Cummins, 10 spd., 20’ BH&T that’s 
been totally rebuilt, new paint, exc. tires, 
$28,500; 1999 IH 4700 S/A w/17’ steel 
flatdeck, 230,000 kms, IH dsl., 10 spd., 
good tires, $19,500; 1998 Freightliner 
tractor, C60 Detroit, 430 HP, 13 spd., al-
um.  whee l s ,  s l eeper,  good  rubber, 
$17,500; 2005 IH 9200 tractor, ISX Cum-
mins, 430 HP, 13 spd., alum wheels, flat-
top sleeper, good rubber, $22,500. All 
trucks Sask safetied. Trades considered. 
All reasonable offers considered. Call Merv 
at 306-276-7518 res., 306-767-2616, cell, 
Arborfield SK. DL #906768.

2002 KENWORTH T800 w/new grain 
box,  rebuilt engine and turbo with warran-
ty. $68,000.  204-325-5677, Winkler, MB.

2004 PETERBILT 330, tandem axle, C&C,
long WB, Cat dsl., 10 spd trans, AC, low 
miles, alum. wheels, $26,900, w/new B&H 
$48,900. K&L Equipment and Auto. Ph 
Ladimer, 306-795-7779 Ituna. DL#910885

2008 WESTERN STAR, 10 spd. Eaton Au-
toShift, new 20’ BH&T; 2008 tandem IH 
7600, Cummins, 10 spd., new BH&T; 2004 
Pete 330 S/A, Cat Allison auto. w/new 16’ 
BH&T. Ron Brown Imp. 306-493-9393, DL 
905231 www.rbisk.ca

AUTOSHIFT TRUCKS AVAILABLE: Boxed 
tandems and tractor units. Contact David 
306-887-2094, 306-864-7055, Kinistino, 
SK. DL #327784. www.davidstrucks.com

REMOTE CONTROL ENDGATE AND 
hoist systems can save you time, energy 
and keep you safe this seeding season. 
Give Kramble Industr ies  a  ca l l  at 
306-933-2655, Saskatoon, SK. or visit us 
online at: www.kramble.net

2000 VOLVO WG64F, 14’ gravel box, Volvo 
VED12 345 HP, 10 spd, 18,500 frts, 46 
rears,  4-Way lock up,  495,000 kms, 
$19,900. Norm 204-761-7797 Brandon MB

2004 MACK TANDEM AXLE dump truck, 
fresh AB. safety, low kms, very clean, good 
condition. Call 780-983-0936, Clyde, AB.

2012 IHC TRANSSTAR, low pro, Max 300 
HP diesel Allison auto trans, single axle, 
loaded cab, 13’ Armstrong landscape 
dump, $39,900.; 2003 GMC C8500 tan-
dem, automatic, with 15’ box, low miles, 
$34,900. K&L Equipment and Auto. La-
dimer, 306-795-7779, Ituna DL#910885

NEW CANUCK GRAVEL TRAILERS: 1999 
Arne’s tridem end dump, clean; 1996 IH 
9400, 60 Detroit, 10 spd, 16’ gravel box, 
alum rims. Ron Brown Imp. 306-493-9393, 
DL 905231 www.rbisk.ca

1989 IH EAGLE, 425 CAT, 3406 engine, 
5th wheel,  24.5 alum. budds, white, 
$16,500. 306-960-3000, St. Louis, SK.

2001 KENWORTH W900, C15 Cat 6NZ with 
bunk, $42,000. 306-452-8081, Redvers, SK

2005 PETE 378, pre-emission, C15 Cat, 
18 spd., full lockups, flat-top,  winch, safe-
tied, $37,500. 306-563-8765, Canora, SK.

2006 FREIGHTLINER S/A daycab, 455 De-
troit, 10 spd., fresh safety, 470,000 kms, 
very good, $24,900. Cam-Don Motors Ltd., 
306-237-4212, Perdue, SK.

2006 FREIGHTLINER tandem axle, daycab, 
Mercedez power, auto trans, nice clean 
safetied tractor, $19,500. 780-983-0936, 
Clyde, AB.

2009 VOLVO VNL430, No DEF, Volvo D16, 
535 HP, 18 spd., 4-way locks, 290,000 
kms, mint condit ion,  farmer owned. 
$72,900. Westlock, AB. 780-206-1234.

2010 IHC PROSTAR, 500 HP Cummins, 18 
spd., 46 rears lockers, Jakes, fresh safety, 
new rubber, $49,900. Cam-Don Motors, 
306-237-4212, Perdue, SK.

2012 MACK PINNACLE CXU613, 34” flat- 
top sleeper, removable roof fairing, Mack 
MP8, 455 HP, Eaton 13 spd trans, safetied, 
$49,900. Norm 204-761-7797 Brandon MB

2012 PETE 388, 70” sleeper, “Crate Drop 
In” ISX 565 HP AT 750,000 kms, 18 spd. t, 
12 fronts, 40 rears, 3.70, lots of chrome, 
$89,900. Norm 204-761-7797, Brandon

WANTED: MACK COMPLETE or parts: 
1985-1990 R-688; 1990-1999 RD-688 and 
427-454 engine. Sell ing :  Camelback 
susp., 4:42 diffs, 15 spd. Eaton, 350 HP 
engine. 306-960-3000, St. Louis, SK.
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 2012 W es tern  S ta r  4900 E X, DD15, 
 565 HP, 18 s p d , 13,000# F /A, 46,000# 
 R/A, F o u r W a y L o ckers , Go o d  Ru b b er, 

 699,000 km s , S tk#T R21533A
 $79 ,000

 2013 Freightlin er Co ro n a d o ,  D15, 
 515 HP, 18 s p d , 13,200 # F /A, 46,000 

 # R/A, 824,000 km s , T RU21637 
 $79 ,9 00

 2011 IHC, 4300,  T o w  Deck, 
 M a xxfo rce, 245 HP, Au to m a tic, 
 8,000 # F /A, 17,500 # R/A, 
 236,000 km s , T H21501A, 

 $6 9 ,000

 2012 K en w o rth T-8 00,  IS X, 450 HP, 
 18 s p d , 12,500 # F /A, 40,000 # R/A, 

 765,000 K m s , T RC21617, 
 $6 5,000

 2013 V o lvo  6 30,  D16, 550 HP, 
 I-S hift 12,500 # F /A, 46,000 # R/A, 

 630,000 K m s , T RC21618, 
 $8 8 ,000

 2014 V o lvo  730,  D16, 550 HP, 
 I-S hift 13,200 # F /A, 46,000 # R/A, 

 432,000 K m s , T R21529A, 
 $9 5,000

2013 PROSTAR IH day cab truck with in-
dash GPS, 500 HP Maxx force 18 spd., 
46,000 rears, 3.91 ratio, 228” WB,  approx. 
129,000 kms, 11R22.5 tires, c/w wet kit 
fo r  on ly  $65 ,000 .  New MB.  sa fe ty. 
204-743-2324, Cypress River, MB.

2013 VOLVO 630 D13, I-shift automatic, 
warranty, heavy spec, full lockers, new 
head and injectors, engine & cab heaters, 
PTO fluid pump w/remote, $85,000 OBO. 
306-515-1461, Lemberg, SK.

T800 KENWORTHS ALL HEAVY SPECS 
18 spd., full lockers, 2008. Also daycab 
2009, new trans. and clutch; 2010 Pete 
378, IFX Cummins, 18 spd; 2009 Kenworth 
T660, new ISX Cummins, tranny, and 
clutch, 18 spd., lockers; 2008 IH 9900 
daycab, 260,000 kms., ISX Cummins, 18 
spd., lockers; 2007 Pete 379, daycab and 
bunk; 2013 IH 5900i, 42” bunk, 46 diff., 
4-way lock, 18 spd., 390,000 kms; 2007 IH 
9200, daycab, ISX 435, 13 spd; 1997 FLD 
120, 425 Cat, 46 diffs and lockers; 1996 
Kenworth T800, 475 Cat, 13 spd., rebuilt 
diffs and tranny. Ron Brown Implements, 
Delisle, SK., 306-493-9393. DL #905231 
www.rbisk.ca

FULLY LOADED 2009 GMC 3500 4x4 pick-
up and new DewEze bale handler. Phone 
Dave 403-627-2601, Pincher Creek, AB.

II CHUCK TREE mover, new, never used II 
Chuck hydraul ic  tree mover $2,480. 
1-888-278-4905. www.combineworld.com

1997 MACK RD688, 100 barrel water 
tank, pump, etc., 400 Mack, 24.5 wheels, 
white, $16,500. 306-960-3000 St. Louis SK

2002 INTERNATIONAL 4700 sanitation 
truck, side load, IH 466, RH/LH drive, A/T 
air brakes, Haul-All receptacle, $17,900. 
www.combineworld.com  1-888-278-4905

WINCH TRUCK, 2003 Kenworth W900, re-
built Cat C15 6NZ, 30 ton hyd. winch, 
$55,000. Knight tandem scissor neck, low-
bed w/beaver ta i l s ,  $22 ,000.  Danny 
Spence, 306-246-4632, Speers, SK. GOT

PAIN?

Stem cells from your own fat and bone marrow 
for arthritis of joints and

low back / neck pain
Aff ordable alternative to surgery without

the down time
Hundreds of Western Canadian farmers treated

www.docereclinics.com 
(435) 604-0438

Find out why 
half our patients 

are happy Western 
Canadian farmers

Located in Park City, Utah close to the 
Salt Lake City airport.

2010  F250, 5.4 auto., 126K, new Courtney 
Berg Hydra-Dec bale handler, new Cooper 
Discoverer ST Maxx tires, truck totally 
gone over in shop, $29,995. Duchess, AB.,    
403-378-4331. centennial@eidnet.org

2007 CHEV C6500, 2 WD, Duramax dsl., 
7 spd. trans, 20’ flatdeck w/winches, only 
152,000 kms, $21,900. 2008 Dodge 
3500, 2 WD, Hemi gas engine, auto trans, 
16’ flatdeck, 178,000 kms, $16,900 OBO. 
2001 STERLING 9500, tandem water 
truck, 4500 gal. tank, C12 Cat, 13 spd., 
Bowie pump, $22,900; 1998 FREIGH-
TLINER FL80, tandem water truck, Allison 
trans, 3200 gal. water tank w/Honda 
GX160 pump, 293,000 kms, $21,900. 
Trades considered. K&L Equipment and 
Auto. Ph. Ladimer, 306-795-7779, Ituna, 
SK. DL#910885.

2009 FORD EXPLORER LTD., V8, AWD, 
loaded, 4 leather buckets, new winter  
tires, very good condition, 219,000 kms, 
$14,900. Photos. 306-843-2934, Wilkie SK

2016 SUBARU FORESTER name top pick 
for 2016. Starting from $29,360. Great se-
lection to choose from!! 1-877-373-2662,  
www.subaruofsaskatoon.ca DL #914077.

SPECIAL PURCHASE OF new and near-
new 2014-2015 Crosstek XVs. Save up to 
$5000. Come in quickly!! 1-877-373-2662. 
www.subaruofsaskatoon.ca DL #914077.

CAN-AM TRUCK EXPORT LTD., Delisle, SK, 
1-800-938-3323. 2012 KW w/900 IXS, 18 
spd., 46,000 rears, 4-way locks, 60” sleep-
er, 580,000 kms, 40,000 kms since over-
haul, $85,000; 1998 Loadline 29’ gravel 
trailer, air ride, $25,000; 1998 Loadline 28’ 
gravel trailer, spring ride, $22,000; 2012 
Western Star DD15 Detroit 18 spd., 40 
rears, w/4-way lock, APU unit, $60,000; 
1997 Sterling single axle tractor, 3126 Cat, 
10 spd., 23,000 rears, $8500; 2007 IHC 
4400, DT466, 6 spd., air ride, w/24’ van, 
325,000 kms, $16,000; 2005 Western Star, 
C15 Cat, 18 spd., 46,000 rears, locks, 36” 
sleeper, low kms, clean truck, $45,000; 
400 KW to 800 KW gensets, low hours;  
2002 Pete 320, 3126 Cat, auto w/side load 
garbage unit, $30,000; 2014 Freightliner 
daycab, DD15, 13 spd., 40 rears, 4-way 
locks, 240,000 kms, new safety, warranty 
to 800,000 kms or 2019, $75,000; 2008 
Kenworth 800 daycab, C15 Cat, 18 spd., 46 
rears, 4-way locks, 700,000 kms, $68,000;  
2003 Freightliner Columbia, Detroit 60 Se-
ries, 13 spd., 40 rears, $23,000; 2000 
Western Star, Detroit 60 Series, 13 spd., 
40 rears, $21,000; 2001 Freightliner FL80, 
Cat 3126, auto, 15’ Midland, $38,000; 
2003 Pete 379, 6NZ Cat, 6100 hrs. since 
overhaul, 18 - 46,000 full locks, 48” sleep-
er, $48,000; 2005 Trailtech 27’ 5th wheel 
trailer, 20,000 axles w/loading ramps and 
self contained 545 Ferrari crane unit, 
$17,000. Gensets available. Financing 
available, OAC. www.can-amtruck.com 
DL#910420.

SPECIAL PURCHASE OF new and near 
new 2014-2015 Crosstek XVs. Save up to 
$5000. Come in quickly!! 1-877-373-2662. 
www.subaruofsaskatoon.ca DL #914077.

WANTED: 1967-1979 F100/F150 Ford, 
reg. cab, shortbox, would prefer in good 
cond. 780-918-6816, Edmonton, AB.

STRONG SINGLE HIVES or nucs for sale.  
Call Andy,  Steinbach, MB,   204-381-7993, 
204-346-9701.  andyloewen@hotmail.ca

WILL DO STYROBLOCK cocoon harvesting 
and custom poll ination. Call  Maurice 
Wildeman, 306-365-7802, Lanigan, SK.

WANTED: LEAFCUTTER BEES, loose sell or 
in foam blocks. Call Mike at 403-501-1565, 
Brooks, AB.

ROUGH LUMBER: 2x6,  2x8,  2x10,  1” 
boards, windbreak slabs, 4x4, 6x6, 8x8, all 
in stock. Custom sizes and log siding on 
order. Call V&R Sawing 306-232-5488, 
Rosthern, SK.

CONTINUOUS METAL ROOFING, no ex-
posed screws to leak or metal overlaps. 
Ideal for lower slope roofs, rinks, church-
es, pig barns, commercial, arch rib build-
ing and residential roofing; also available 
in Snap Lock. 306-435-8008, Wapella, SK.

MOBILE HOME SKIRTING: Manufactured
acrylic insulated stucco skirting, in any
color! Hail/fire resistant. 403-308-4307,
Lethbridge, AB. On Facebook @ Modular
Masters, modularmasters@gmail.com

www.windandweathershelters.com 
COMMERCIAL GRADE Wind and weather 
shelter buildings available in widths from 
20’ to 90’. Prices starting at $2495. If you 
have bought an auction building and need 
to upgrade to more durable material or 
parts we can help. Located in Yorkton. 
Contact Paul at 306-641-5464 or Ladimer  
306-795-7779.

L U OYA N G  B OTO N  AG R I C U LT U R E 
Equipment Co. Ltd. located in Luoyang, 
China is a new and progressive company 
focused on economical, high quality Boton 
tractors, Scorpion loaders, telelhandlers 
and short line equipment. We are looking 
for prospective dealers in Western Canada 
to market these products. Baton will offer 
great dealer support for their machinery. 
For more info. contact representative in 
Canada, Reno Welsch, 1-866-881-7940 or 
botoncanada@gmail.com www.tractor-
boton.com/eng/ProductShow.asp?ID-69

FARM/CORPORATE PROJECTS. Call A.L. 
Management Group for all your borrowing 
and lease requirements. 306-790-2020, 
Regina, SK.

DEBTS, BILLS AND charge accounts too 
high? Need to resolve prior to spring? Call 
us to develop a professional mediation 
plan, resolution plan or restructuring plan. 
Call toll free 1-888-577-2020.

SASKATOON FARM TOY and Collectible 
Show at the German Culture Center, Jan. 
13th, 14th & 15th 2017. Fri. 5 PM - 9 PM; 
Sat. 10 AM- 5 PM; Sun. 10 AM- 4 PM. Spe-
cial features: Farm Toys and Scenes; Con-
struction Equipment; Vintage toys and 
much more! 306-237-4747, Saskatoon, SK.

LONG LAKE TRUCKING, two units, custom 
hay hauling. Call 306-567-7100, Imperial, 
SK.

ANDRES TRUCKING. Hauling equipment, 
bins, livestock, towing. Canada/USA. Call 
or text 306-736-3454, South East, SK.

EQUIPMENT TOWING/ HAULING. Rea-
sonable rates. Contact G H Wells Services 
and Trucking, 306-741-9059, Morse, SK.

EQUIPMENT HAULING. Serving Western 
Canada and Northwest USA. Call Harvey at 
1-877-824-3010 or cell 403-795-1872.  
Vandenberg Hay Farms Ltd., Nobleford AB. 
Email: logistics@vandenberghay.ca

NORTHWEST TUB GRINDING: Mobile 
truck mounted 1150 Haybuster tub grinder 
for your hay and straw grinding needs. Call 
for rates and bookings, Ron 306-883-7124, 
Email: rtoews63@gmail.com  Leoville, SK.

JIM’S TUB GRINDING, H-1100 Haybuster 
with 400 HP, serving Saskatchewan. Call 
306-334-2232, 306-332-7332, Balcarres.

LOOKING FOR CUSTOM FARM WORK, 
seeding, spraying and combining. Call for 
pricing and to book spring acres. Call Mike 
306-469-7741, Big River, SK.

BRUSH MULCHING. The fast, effective 
way to clear land. Four season service, 
competitive rates, 275 HP unit, also avail. 
trackhoe with thumb, multiple bucket at-
tachments. Bury rock and brush piles and 
fence line clearing. Borysiuk Contracting 
Inc., www.bcisk.ca Prince Albert, SK., 
306-960-3804.

NEUFELD ENT . CORRAL CLEANING , 
payloader, Bobcat with rubber tracks and 
ve r t i c a l  b e a t e r  s p r e a d e r s .  P h o n e 
306-220-5013, 306-467-5013, Hague, SK.

REGULATION DUGOUTS: 120x60x14’, 
$2000; 160x60x14’, $2950; 180x60x14’, 
$3450; 200x60x14’, $3950; Larger sizes 
available. Travel incl. in Sask. Gov’t grants 
available. 306-222-8054, Saskatoon, SK.

CUSTOM LIQUID MANURE hauling, 3 
tanks available. Contact George in Hague, 
SK. 306-227-5757.

MULCHING- TREES, BRUSH, Stumps. 
Call today 306-933-2950. Visit us at: 
www.maverickconstruction.ca

2004 JD 3800 telehandler, 4900 hrs., 
available with: bucket and grapple and pal-
let fork. 204-522-6333, Melita, MB.

2011 HITACHI ZX270 LC-3 hyd. thumb 
excavator, 6950 hrs., 12’ 6” stick, c/w Q/A 
bucket, very good shape, $119,000. Call   
204-325-8019, 204-362-1091, Winkler, MB

SANDBLASTING AND PAINTING. We do 
welding, patching, repairs, re-wiring of 
trucks, trailers, heavy equipment, etc. We 
use Epoxy primers and Endura topcoats. 
Competitive rates. Contact Agrimex at 
306-331-7443, Dysart, SK.

1974 CAT D7F, 14’ angle dozer, 26” pads, 
3306 eng., 60% UC, vg cond., $42,000 
OBO. 204-467-2109, Stonewall, MB.

USED PORTABLE TOILETS, mostly poly 
John, some good, some not so good, $300 
each, take choice. 403-680-0752.

KELLO DISC BLADES and bearings: 22” to 
42” notched. Parts: oilbath and greaseable 
bearings to service all makes of heavy con-
struction discs. Call: 1-888-500-2646, Red 
Deer, AB. www.kelloughs.com

GARWOOD IND. 12 YD., pull scraper hyd., 
control, 9”cut width, hyd.,unload assist, 
$16,900. 1-888-278-4905. www.combine-
world.com

CLIFF’S USED CRAWLER PARTS. Some 
o lder  Cats ,  IH  and  A l l i s  Cha lmers . 
780-755-2295, Edgerton, AB.

2003 VOLVO G740B tandem drive, snow 
wing Volvo D10 (219-243 HP), 8400 direct 
drive powershift (8 Fwd, 4 reverse), Articu-
lated frame, 14’ moldboard, 12,056 hrs., 
$39,900. Norm 204-761-7797 Brandon MB

1972 CAT D7F, bush equipped, good cond; 
10’ HD rome plow, wheel transport, good 
cond. Info. 306-342-7509, Medstead, SK.

2006 D61 PX-15, 2405 orig. hrs., 6-way 
blade, 34” pads, near new UC, 155 HP, exc. 
working cond., S/N #B41323, $68,000. 
Can deliver. 204-743-2324, Cypress River.

ATTACHMENTS PARTS COMPONENTS 
for construction equipment. Attachments 
for dozers, excavators and wheel loaders. 
Used, Re-built, Surplus, and New equip-
ment parts and major components. Call 
Western Heavy Equipment 306-981-3475, 
Prince Albert, SK.

CAT HYDRAULIC PULL SCRAPERS: 
463, 435, 80 and 70, all vg condition, new 
conversion. Also new and used scraper 
tires. Can deliver. 204-793-0098, Stony 
Mountain, MB.

NEW 8’, 3 PTH, PTO snowblower; 3- old 
trucks w/snowblowers; 4- truck snow 
blades; 2- V-plows for graders; Side wings 
for graders; Bombardier w/broom; 2- 4x4 
holder w/snowblower; 4x4 trackless with 
broom; 4x4 trackless w/blade; 12- load-
ers, dozers and excavators; IH TD9-92 
w/loader, $5900; Cat D2-5U w/loader, 
$4900; 20- Graders being parted out; 7- 
work ready graders; Over 400 buckets for 
loaders and backhoes; Over 300 construc-
tion tires, new and used; Hundreds of hyd. 
cylinders; Over 70 sets of forklift forks; 52’ 
scissor lift; 15- Running forklifts from 2 to 
9 ton, 1988 Clark 668 grapple skidder; 
1989 TJ 380B line skidder; IH 3964 feller 
buncher; Case 125B delimber; JD 190D ex-
cavator; Sawmill and other bush equip.; 
1998 EX270 excavator; Over 50 genera-
tors, 3 to 193 KW; Over 1000 new and 
used UC rollers; 2- 811 Bobcat backhoe at-
tachments; New/used parts of all types; 
Hundreds of misc. attachments. Central 
Canada’s largest wreckers of construction 
equipment. 2 yards, over 50 acres. Call 
Cambrian Equipment Sales Ltd., Winnipeg, 
MB. Ph. 204-667-2867, fax 204-667-2932.

2010 JD 624J wheel loader, 5000 hours, 
excellent condition, QA. 780-983-0936, 
Westlock, AB.

KOMATSU D85 P-21 dozer, rebuilt motor, 
trans., torque, steering, final drives, 85% 
UC, 36” pads like new, 16’ twin tilt angle 
blade, AC, heat, warranty, $98,000. Can 
deliver. 204-743-2324 any time Cypress 
River, MB.

2004 CAT D7R-XR Series II angle dozer, 
full canopy and ripper. 780-983-0936, 
Westlock, AB.

EXCELLENT FARM CATS for sale come with 
warranty: Komatsu, Cat, Fiat Allis. Call for 
more info excellent working condition. 
Most newer UC, rebuilt engine, and trans 
bush, guarded. Call for price. Can deliver. 
204-743-2324, Cypress River, MB.

2004 CAT D6N LGP crawler, 6-way dozer, 
AC, canopy, diff. steer, cargo winch, new 
undercarriage, 10,800 hrs., $82,000; 2007 
Komatsu PC200  LC-8 hyd. excavator 
w/QA cleanup bucket, 9’6” stick, aux. 
hyds., 12,582 hrs., new UC $60,000; Also 
all kinds of buckets, various shapes and 
sizes 204-871-0925, MacGregor, MB.

1979 CATERPILLAR D8K, hydraulic straight 
tilt dozer or angle available, winch, 90% 
UC remaining, $46,000. Many more items 
available. Robert Harris 204-642-9959, cell 
204-470-5493, Gimli, MB. View our web-
site: www.Robertharrisequipment.com
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780-939-3328 or 1-800-563-1273
Main Office, Morinville, AB

VIEW OUR WEBSITE   WWW.CIABUILDING.COM

Commercial * Industrial * Agricultural

Industrial or Farm Shops, 
Storage Buildings, Barns, 

Arenas and 
Turn-key Available

POST FRAME OR STUD FRAME 
ON CONCRETE FOUNDATION 

Commercial * Industrial * Agricultural

CIA Buildings Ltd.

Neilburg, Saskatchewan

sales@jtlindustries.ca

HEAD OFFICE • 1-306-823-4888
ALBERTA • 1-780-872-4943    MANITOBA • 1-204-573-3204

Visit our website www.jtlindustries.ca

Best wishes to our customers for  

a healthy and prosperous  

New Year.

We would like to thank our dealers for their support.  
For more information and to discuss our bins,  

please contact your local dealer or JTL head office.

See Us  
at 

Crop 
Production

ALBERTA
 Central Alberta Precision Seeding - Ponoka, Alberta 403-505-9524
 mark@precisionseeding.ca 
 Fox Lake Agro - Hanna, Alberta   403-854-2820

bradr@foxlakeagro.ca
 MJ Enterprises - Daysland, Alberta / Hay Lakes, Alberta 780-608-4514 

matthewjenterprises@gmail.com
 Rocking Horse Group - Strathmore, Alberta 403-934-1222

steve@rockinghorseinc.com 
SASKATCHEWAN

 Jamal Contracting Inc. - Swift Current, Sask. Company# 306-773-0400
  jamal@t2.net  306-741-1995
 Valley Side Sales Inc. - Chamberlain Sask. 1-306-638-2131

brice@valleysidesales.ca

MANITOBA
 Wentworth Ag - Winkler, Manitoba   204-325-9996 

wentworth@grainequipment.com
 Redfern Farm Service - Brandon, Manitoba (main office) 204-725-8580  

dredfern@redferns.ca
 Killarney Farm Supply - Killarney, Manitoba 204-523-4888 

joh123@mts.net

UNITED STATES
 North Central Grain - Rolla, North Dakota  701-477-5612 

rollacop@utma.com
 Mack’s Farm and RV - Harvey, North Dakota 701-324-4627

Macks@gondtc.com
 Fred’s Farm Supply - Edgeley, North Dakota 701-830-8000 

mitzelfred@yahoo.com
 Bruhn Farm Service - Blaisdell, North Dakota 701-822-2799

frogs@srt.com

WHEN

COUNTS
Quality

www.prairiepostframe.ca

• The HEAVIEST metal
• The STRONGEST posts
• SUPERIOR craftsmenship
Choose Prairie Post Frame

1-855 (773-3648)

EXPERIENCED 
POST FRAME BUILDERS 

REQUIRED

1990 FIAT ALLIS FD 14E dozer, 24 pads, 
full guarded canopy with enclosed cab, 
10.6 wide tilt blade, 350 hrs. on new UC 
warranty, $49,000. Can deliver. Call any 
time, 204-743-2324, Cypress River, MB.

HYDRAULIC PULL SCRAPERS 10 to 25 
yds., exc. cond.; Loader and scraper tires, 
custom conversions available. Looking for 
Cat cable scrapers. Quick Drain Sales Ltd., 
306-231-7318, 306-682-4520 Muenster SK

2006 HITATCHI 270, good undercarriage, 
no thumb, 9000 hours, $60,000. Phone 
780-307-5235, Clyde, AB.

HYDRAULIC SCRAPERS: LEVER 60, 70, 
80, and 435, 4 to 30 yd. available. Rebuilt 
for years of trouble-free service. Lever 
Holdings Inc. 306-682-3332 Muenster, SK.

1975 TELESMITH 48” cone crusher (rebuilt 
100 hrs. ago) w/5’x20’ screen deck, 600V  
$153,000; 48’ van trailer with switch gear 
and  600 vo l t  300  KW power  p lant , 
$42,000. 306-452-8081, Redvers, SK.

13.00x24  TOP TRUST  new industrial 
t i r e s ,  1 6  p l y ,  t u b e l e s s ,  $ 4 3 6 .
1-888-278-4905. www.combineworld.com

PORTABLE TOILET SALES: Selling Five 
Peaks Technologies new portable toilets 
and accessories. Phone 403-680-0752 for 
details. Visit on-line: 5peaksdistributors.ca

RECLAMATION CONTRACTORS: Bigham 
3 and 4 leg mechanical trip 3 pt. hitch 
Paratills in stock; parts for Bigham and Tye 
Paratills. Call Kelloughs: 1-888-500-2646.

SKIDSTEER ATTACHMENTS: Buckets, rock 
buckets, grapples, weld-on plates, hyd. au-
gers, brush cutters and more large stock. 
Top quality equipment, quality welding 
and sales. Call Darcy at 306-731-3009, 
306-731-8195, Craven, SK.

1963 D6B CAT dozer for parts, new UC, 
hyd. pump, winch, new motor but cracked 
head, $4500. 204-623-2872, The Pas, MB.

CATERPILLAR 14D GRADER, 1964,
good shape. Call for price 204-267-2292 
or 204-226-3612, Oakville, MB.

2010 CAT 950H WHEEL LOADER, 
27,417 hrs., w/Cat quick coupler bucket, 
3-3/4 cu. yards, 23.5x25 tires, F.O.B. 
$75,000. 204-795-9192, Plum Coulee, MB

2003 270C JD excavator, 10,300 hrs, Q/A, 
wr is t  and d ig  buckets ,  hyd.  thumb, 
$62,500. Call 204-746-4131 or view web-
site: www.equipmentpeople.com 

ANGLE DOZER w/TILT for a D7G; Also 
straight dozer w/tilt; Brush rake to fit D6R, 
D6N and JD 850. 306-238-4411, Goodsoil.

2007 ELRUS 2442 jaw crusher, $152,000; 
Ford F700  tow truck, fully equipped, 
$24,900. Pro Ag Sales, 306-441-2030, any-
time. North Battleford, SK.

19.5L-24  TOP TRUST  new industrial 
t i r e s ,  1 2  p l y ,  t u b e l e s s ,  $ 5 9 9 .
1-888-278-4905. www.combineworld.com

2006 LINK-BELT 210 excavator, $60,000 
work  order,  6000 hours ,  no thumb, 
$33,000. Call 780-307-5235, Clyde, AB.

WANTED: 14x24 grader tires at 50%+; 
Also air cleaner assembly for Champion 
740. Call 306-237-4212, Perdue, SK.

TWO VOLVO A-30D Articulated trucks, 
23.5x25 tires, 2003 and 2004, $85,000 
each. 204-795-9192, Plum Coulee, MB.

CAT 463 PULL SCRAPER, hydraulic ma-
chine, 21 yard capacity, very nice shape, 
$50,000 OBO. 204-669-9626 Winnipeg MB

ROAD GRADERS CONVERTED to pull 
behind large 4 WD tractors, 14’ and 16’ 
blade widths avail. 306-682-3367, CWK 
Ent. Humboldt, SK. www.cwenterprises.ca

2 MACK TANDEM trucks w/dump boxes, 
$7700 ea; IH 366 dsl., 34,000 kms and 16’ 
van body. Few other trucks in stock; 100’ 
ladder truck; 2 Cat scrapers 463, $23,000 
for pair; New 24’ garbage box. Salvage of 
all types. Call Cambrian Equipment Sales 
Ltd., 494 Panet Road, Winnipeg, MB., 
204-667-2867 fax 204-667-2932.

ROBOTIC MILK SYSTEM complete. 2 Lely
A3 Next milk robots, 2 feed options, CRS,
buffer tank, twin filters, Atlas air compres-
sor, 100 necklaces. Call 604-557-6077,
Abbotsford, BC.

GREAT PRICES ON new, used and remanu-
factured engines, parts and accessories for 
diesel pickups. Large inventory, engines 
can be shipped or installed. Give us a call 
or check: www.thickettenginerebuilding.ca 
Thickett Engine Rebuilding. 204-532-2187, 
Russell, MB.

DIESEL ENGINES, OVERHAUL kits and 
parts for most makes. Cat, CIH, Cummins, 
Detroit, Mack. M&M Equipment Ltd., Parts 
and Service phone: 306-543-8377, fax: 
306-543-2111, Regina, SK.

WANTED DIESEL CORES: ISX and N14 
Cummins, C15 Cats, Detroits Ddec 3, 4, 
DD15. Can-Am Truck  1-800-938-3323.

290 CUMMINS, 350 Detroit, 671 Detroit, 
Series 60 cores. 306-539-4642, Regina, SK

3406B, N14, SERIES 60, running engines 
and parts .  Cal l  Yel lowhead Traders , 
306-896-2882, Churchbridge, SK.

USED, REBUILT or NEW engines. Spe-
cializing in Cummins, have all makes, large 
inventory of parts, re-powering is our spe-
cialty. 1-877-557-3797, Ponoka, AB.

FARM AND INDUSTRIAL ELECTRICAL 
motor sales, service and parts. Also sale 
of, and repairs to, all makes and sizes of 
pumps and phase converters, etc. Tisdale 
M o t o r  R e w i n d i n g  1 9 8 4  L t d . , 
306-873-2881, fax 306-873-4788, 1005A- 
111th Ave., Tisdale, SK. tmr@sasktel.net  
Website: www.tismtrrewind.com

C7 INDUSTRIAL CAT engine fits 950 load-
er, factory rebuild. Sold with warranty, 
$21,885 exchange. On Track Company Inc. 
at 780-672-6868, Camrose, AB.

C12 CAT ENGINE, MBL: 435 HP, rebuilt. 
Drop in. Sold with warranty, $24,885. Call 
James at  On Track Company Inc.  at 
780-672-6868, Camrose, AB.

3126  CAT ENGINE,  rebui l t ,  250 HP, 
$14,985 exchange. Call James at On Track 
Company Inc. 780-672-6868, Camrose, AB

 FARM BUILDINGS

 Westrum Lumber
 www.westrumlumber.com
 1-888-663-9663

 R o ulea u, S K

WOOD POST BUILDING packages or built 
o n  s i t e .  F o r  e a r l y  b o o k i n g  c a l l 
1-800-667-4990 or visit our website: 
www.warmanhomecentre.com

 #1 METAL CLADDING
 Many types and profiles available. 

 Farm and Industrial, galvanized, galvalume, 
 and colored, 26, 28, 29 & 30 gauge metal. 

 ~  PHONE FOR PRICING  ~ 

 FAR M  BUILD IN G S :
 • Dimensional Frame
 • Post Buildings
 • Engineered Steel Buildings

 C o lo re d  ro o f m e ta l,  co lo red  w a lls
 a n d  trim s  (o u ts id e co rn ers , b a s e fla s h, ea ve 
 fla s h, ga b le fla s h, J cha n n el, d rip  fla s h), 
 S teel In s . W a lk In  Do o r a n d  L o cks et.
 5 0x80x18’   3 p ly la m in a ted  p o s t b ld g
 c/w  34X18 b ifo ld  d o o r  . . . . . . . . . . . . . . . $35,912.76

 Phone with your building 
 size requirements for a free estimate.

 Estevan,   SK . . . . . . . . . . . . . . . 306-634-5111
 McLean,   SK . . . . . . . . . . . . . . . . 306-699-7284
 Tisdale,   SK . . . . . . . . . . . . . . . . . 306-873-4438

 www.wood-country.com

 WOOD COUNTRY

SALE PRICING on Steel Farm Buildings! 
Prairie Steel is offering winter booking  
discounts on all building sizes at the Crop 
Production Show in Saskatoon, January 
9-12th. Visit our booth in Hall C and place 
your order before steel prices increase. Do 
not pay until spring. Leasing and erecting 
services available.

STRAIGHT WALL BUILDING packages or 
bui l t  on s ite.  For early booking cal l 
1-800-667-4990 or visit our website: 
www.warmanhomecentre.com

100’x200’x22’ Steel Farm Building. Ready 
for set-up on your farm today. Foundation 
specs can be supplied. Includes 26 gauge 
ext. sheeting and trims, $153,900 plus 
tax. Add doors and insulation as needed. 
Other sizes available. 1-888-398-7150 or 
email buildings@prairiesteel.com

DIAMOND CANVAS SHELTERS, sizes 
ranging from 15’ wide to 120’ wide, any 
length. Call Bill 780-986-5548, Leduc, AB. 
www.starlinesales.com

BEHLEN STEEL BUILDINGS, quonsets, 
convex and rigid frame straight walls, 
grain tanks, metal cladding, farm- com-
mercial. Construction and concrete crews. 
Guaranteed workmanship. Call your Saska-
toon and Northwest Behlen Distributor, 
Janzen Steel Buildings,  306-242-7767, 
Osler, SK.

AFAB INDUSTRIES POST frame buildings. 
For the customer that prefers quality. 
1-888-816-AFAB (2322), Rocanville, SK.

SPRINGWATER BUILDINGS: POLE, stud and
steel. Metal cladding, siding and more! Visit
us at the Crop Production Show - booths
C44 and C45. 306-948-3776, Ruthilda, SK.,
www.springwatermfg.com

ARM RIVER POLE BUILDINGS, 40’x60’ to 
80’x300’, Sask. only. Call 306-731-2066, 
Lumsden, SK., metalarc@live.ca

 ZIP P ERLO CK
 Buildin g Com p a n y (2005) In c.
 U RGEN T O rde r N O W  
 for  2017 Cons tru c tion
����������	
�����
��������������
 • H igh  P ro file • B ig O verh ea d  
 Do o rs  • Eq uip m en t • Gra in  

 •   F ertilizer   •   P o ta to es    •   S h o p s

 Pre Engineered Structural 
 Steel Buildings

 1-888-6 92-5515
 D errick - Cell

 306 -6 31-8550
 www.z ip p e rloc k .c om

 EARLY ORDER

 Au tho rized  In d ep en d en t Bu ild er

 D ro p b y a n d  s e e  us  a t
   CROP PRODUCTION SHOW

 In  HALL “B”   Booth    1 3 2
 As k Us  Ab o ut O ur 

 EAR LY O R DER  S P ECIAL !

STEEL CLADDING SALE: New Grade A 
29 gauge white-white metal cladding 3/4” 
high r ib cut to your length for only 
.75¢/sq.ft. All accessories, fasteners and 
flashings are available. Call Prairie Steel in 
Clavet, SK., 1-888-398-7150, or email 
buildings@prairiesteel.com

BEHLEN STEEL BUILDINGS, quonsets, 
convex and rigid frame straight walls, 
grain tanks, metal cladding, farm- com-
mercial. Construction and concrete crews. 
Guaranteed workmanship. Call your Saska-
toon and Northwest Behlen Distributor, 
Janzen Steel Buildings,  306-242-7767, 
Osler, SK.

FARM
BUILDINGS

Hague, SK
(306) 225-2288

“Today’s Quality Built 
For Tomorrow”

www.zaksbuilding.com

PRE-ENGINEERED STEEL BUILDINGS for 
all your agricultural, equestrian, industrial, 
shop or storage needs. Call 306-249-2355 
for a free quote. Montana Construction 
www.montanasteelbuilders.ca  Saskatoon.

INSULATED FARM SHOP packages or 
bui l t  on s i te ,  for  ear ly  booking cal l 
1-800-667-4990 or visit our website: 
www.warmanhomecentre.com

GSI FLAT BOTTOM bins. Call Wentworth 
Ag 1-877-655-9996 ask about our specials. 
wentworth@grainequipment .com or 
www.grainequipment.com

POLE BARNS, WOODSTEEL packages, 
hog, chicken and dairy barns. Construction 
and concrete crews available. Mel or Scott, 
MR Steel Construction, 306-978-0315, 
Hague, SK.

HENRY

PH: (306) 242-7767

Stop By Our Booth 
At The 

Crop Production 
Show

Jan 9th - 12th

C26 & C27
U-WELD HOPPER Cones, sizes from 12 
to 24. www.middlelakesteel.com Phone 
306-367-4306, Middle Lake, SK.

GSI COMMERCIAL HOPPER bins. Went-
worth Ag 1-877-655-9996, ask about our 
specials wentworth@grainequipment.com 
www.grainequipment.com

5000 BU. SUPERIOR Hopper Combo’s, 
double 4x6 skids $11,800. Middle Lake 
Steel. 306-367-4306, Middle Lake, SK.

BIN SENSE- Protect your livelihood. Check 
moisture and grain temperature right from 
y o u r  s m a r t  p h o n e .  C a l l  F l a m a n 
1-888-435-2626.

Download the 
free app today.

• No concrete cure times
• Engineered to take hopper bins with  
  no skids - hilti the feet directly to it
• Available for bins from 14’-27’

PRECAST 
HOPPER BIN PADS

PRECAST 
HOPPER BIN PADS

403-415-5502
Altamixconcrete.com

Didsbury, AB

BIN MOVING, all sizes up to 19’ diameter, 
w/wo floors; Also move liquid fert. tanks. 
306-629-3324, 306-741-9059, Morse, SK.

JTL CORRUGATED HOPPER bins. Call
Wentworth Ag 1-877-655-9996 ask about 
our specials. www.grainequipment.com 
Email: wentworth@grainequipment.com

GRAIN BIN TRAILER: 2005 Trailtech. 
Moves bins up to 34’ high and 19.6’ diame-
ter, asking $20,000. Call 306-634-6536 or 
306-421-5530, Estevan, SK.

CUSTOM BUILT HOPPER BOTTOMS for all 
bins, large and small. Magnum Fabricating, 
3 0 6 - 6 6 2 - 2 1 9 8 ,  M a p l e  C r e e k ,  S K . 
www.magnumfabricating.com

CUSTOM GRAIN BIN MOVING, all types 
up to 22’ diameter. 10% spring discount. 
Accurate estimates. Sheldon’s Hauling,  
306-961-9699, Prince Albert, SK.

10,000 BU. HOPPER BINS- Winter booking 
prices in effect. We guarantee delivery and 
set up. Start planning for next year, see 
you r  nea res t  F l aman  s to re  o r  ca l l 
1-888-435-2626 for more information.

FOR ALL YOUR grain storage, hopper 
cone and steel floor requirements contact: 
Kevin’s Custom Ag in Nipawin, SK. Toll 
free: 1-888-304-2837.

BOOK NOW, TAKE DELIVERY, DON’T 
PAY UNTIL NOVEMBER, 2017 .  Top 
quality MERIDIAN bins. All prices include: 
skid, ladders to ground, manhole, set-up 
and delivery within set radius. Meridian 
Hopper combos: 3500 bushel, $10,450. 
SPECIAL: 5000 bu., $13,990. We manu-
factor superior quality hoppers and steel 
floors for all makes and sizes. Know what 
you are investing in. Call and find out why 
our product quality and price well exceeds 
the competition. We also stock replace-
ment lids for all makes and models of bins. 
Leasing available. Hoffart Services Inc., 
306-957-2033, Odessa, SK.

 SD L  AGR A LTD .
 Shop  306-324-4441

 M  ARGO , SASK.

 SDL   HO PPER C O NES
  
 14’ Hopper Econo – 4 x8  Skid . . . . . . . . . . . . . $ 2,7 35
 14’ Hopper H/Duty – 2 x4 x4  Skid . . . . . . $ 2,9 50
 15’-10” Hopper M/Duty- 2 x4 x4  Skid . $ 3,54 5
 18’ Hopper M/Duty-2 x4 x4  Skid . . . . . . . . . $ 5,24 5
 19’ Hopper M/Duty- 2 x4 x4  Skid . . . . . . . . $ 5,6 4 5

 Prepaid O rders O nly Extra 5% D iscount 
 Applied O n Above Prices  
 4 -6  Week Delivery Tim e

 Trucking Available, Steel B in Floors,
 Visa/Mastercard accepted. B in Anchors.

MERIDIAN AND WESTEEL fertilizer bins. 
on sale now. See your nearest Flaman 
store of call 1-888-435-2626.

TIM’S CUSTOM BIN MOVING and Haul-
ing Inc. Up to 22’ diameter. 204-362-7103  
binmover50@gmail.com

WITH YOUR HELP A 
CURE WILL BE FOUND 

FOR CROHN’S DISEASE 
AND ULCERATIVE COLITIS

306-664-4420
www.crohnsandcolitis.ca
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AGI’S INNOVATIVE DESIGN, CUSTOM MANUFACTURING 
PROCESS AND COMPREHENSIVE SERVICE COMBINE TO 
MAKE OUR BINS THE MOST COST-EFFECTIVE MEANS OF 

STORAGE AVAILABLE TODAY.

ONE OF CANADA’S LEADING MANUFACTURERS 
OF STORAGE PRODUCTS

Spiral 
Weld 

Pattern

3 Times 
Stronger

GRAIN/FERTILIZER 
SMOOTH WALL BIN
STANDARD FEATURES:

 Designed via the Founder of The 
Trail Rite Bin

 3684 Bushel bins In Stock
 Bins up to 5228 Bushels welded on 

both size of the plates
 Buy one bin that can store Liquid 

Fertilizer, Dry Fertilizer, Grain, Seed 
or even Diesel. Change what you 
store as your needs change

 Bin sizes from 3684 to 13,400 
Bushels

 Spiral weld, smooth wall 
construction

 High Grade Urethane Coated Exterior
 24” Rounded Vented Lid c/w 

Mechanical Opener
 Rack & Pinion center opening chute
 Complete side wall and roof ladder

401 HWY #4 SOUTH, PO BOX 879, BIGGAR, SK S0K 0M0
TOLL FREE: 1-800-746-6646

PH: 306-948-5262 FAX: 306-948-5263
www.envirotank.com

Leasing Available

GSI TOP DRY bins. Call Wentworth Ag 
1-877-655-9996, ask about our specials. 
wentworth@grainequipment .com or 
www.grainequipment.com

CHIEF WESTLAND AND CARADON BIN 
extensions, sheets, stiffeners, etc. Now 
available. Call Bill, 780-986-5548, Leduc, 
AB. www.starlinesales.com

20’ AND 40’ SEA CONTAINERS, for sale 
in Calgary, AB. Phone 403-226-1722,  
1-866-517-8335. www.magnatesteel.com

CONTAINERS FOR SALE OR RENT: All 
sizes. Now in stock: 50 used, 53’ steel and 
insulated SS. 306-861-1102, Radville, SK.

HORNOI LEASING NEW and used 20’ and 
40 ’  sea  cans  for  sa le  or  rent .  Ca l l 
306-757-2828, Regina, SK.

JTL SMOOTH WALL hopper bins. Call 
Wentworth Ag 1-877-655-9996 ask about 
our specials. www.grainequipment.com 
Email: wentworth@grainequipment.com

SHIPPING CONTAINERS FOR SALE. 20’- 
53’, delivery/ rental/ storage available. For 
inventory and prices call: 306-262-2899, 
Saskatoon, SK.  www.thecontainerguy.ca

20’ and 40’ SHIPPING CONTAINERS, 
and storage trailers. Large Sask. inventory. 
Phone 1-800-843-3984 or 306-781-2600.

BEAVER CONTAINER SYSTEMS, new 
and used sea  conta iners ,  a l l  s i zes .   
306-220-1278, Saskatoon and Regina, SK.

20’ TO 53’ CONTAINERS. New, used and  
modified. Available Winnipeg, MB; Regina 
and Saskatoon, SK. www.g-airservices.ca 
306-933-0436.

BOND SEA CONTAINERS. New, used and 
modified sea containers. All sizes avail. 
Buy,  rent  or  lease.  Cal l  Bond today  
306-373-2236, joe@bondind.com or visit 
www.bondind.com

GSI AERATION DRYERS. Call Wentworth 
Ag 1-877-655-9996 ask about our specials. 
wentworth@grainequipment .com or 
www.grainequipment.com

KEHO/ GRAIN GUARD/ OPI STORMAX. 
For sales and service east central SK. and 
MB., call Gerald Shymko, Calder, SK., 
306-742-4445 or toll free 1-888-674-5346.

GSI AIR SYSTEMS. Call Wentworth Ag 
1-877-655-9996, ask about our specials. 
wentworth@grainequipment .com or 
www.grainequipment.com

KEHO/ GRAIN GUARD Aeration Sales 
and Service. R.J. Electric, Avonlea, SK. Call 
306-868-2199 or cell 306-868-7738.

1-866-497-5338   |   www.neeralta.com

Setup Transport Maintenance Cleanup

e l mate ra n 
e trac n  e er ence  

atente  a  aler.

BUILD YOUR OWN conveyors,  6”, 7”, 8” 
and 10” end units available; Transfer con-
veyors and bag conveyors or will custom 
build. Call for prices. Master Industries 
Inc .  www.masterindustr ies.ca Phone 
1-866-567-3101, Loreburn, SK.

NEW BATCO 2075 w/electric drive kit. 
Retail $36,500. Blow-out Special, $28,500. 
306-648-3622, Gravelbourg, SK.

BATCO CONVEYORS , new and used, 
grain augers and SP kits. Delivery and 
leasing available. 1-866-746-2666.

NEW CONVEY-ALL DRIVE OVER belt 
conveyor w/electric drive 20 HP motor. 
Retail $15,000. Special year end price, 
$12,900. 306-222-6173, Saskatoon, SK.

OPI GRAIN MANAGEMENT Systems.  Call 
Wentworth Ag 1-877-655-9996 ask about 
our specials. www.grainequipment.com 
Email: wentworth@grainequipment.com

2012 TENDER TRAILER: 30 MT Convey-
All trailer, tri-axle, 5 hoppers, self con-
tained hyd. drive powered by Subaru gas 
motor 36 HP, exc. cond., field ready, 
$85,000. Bill 780-210-0800, Andrew, AB.

FERTILIZER SPREADERS, 4-8 ton, 10 ton 
Willmar Tender. Call 204-857-8403, Port-
age La Prairie, MB.

2011 4520 1-bin, 70’ booms, $145,000; 2- 
2010 Case 4520’s, 70’ booms: 3-bin, 3100 
hrs., $168,000; SPECIAL- 2010 Case 
4520, 1-bin, 5100 hrs., $93,500; 2- 
2007 Case 4520’s, 3-bin, 70’ booms, 3300 
hrs., AutoSteer, $134,000 and $98,000; 
2006 Case 4510, AutoSteer, FlexAir 70’ 
booms, 7400 hrs., $77,000; 2005 Case 
4520 w/70’ FlexAir, 4000 hrs., $78,000; 
2004 Case 4010, 80’ SPRAYER, 7000 hrs., 
$58,000; 2- 2004 Loral AirMax 1000s, 70’ 
booms, immaculate, $76,000 and $93,000; 
2006 2-bin AgChem, 70’ booms, $58,000; 
2002 KBH Semi tender, self-contained, 
$32,000; 2009 and 2012 Merritt semi belt 
tender,  sel f  contained,  $32,000 and 
$42,000; 2- 24 ton Wilmar tender beds, 
$17,500 ea; 2012 Wilmar Rangler 4560, 
780 hrs., $28,500; 2009 Rangler, 2400 hrs, 
$23,500; 1974 10,000 gal. NH3 transport,  
$38,500; 18,000 gal. NH3 holding tank, 
$34,500. USD prices. 406-466-5356, Cho-
teau, MT.  www.fertilizerequipment.net
2012 VALMAR 5500 scales under descrip-
tion, 1/2 width disconnect, full marker, 
550 tires. 604-854-0668 Abbotsford, B.C.

2009 TERRAGATOR 8204, Cat, TerraShift, 
Airmax Precision 2, twin bin, SmarTrax, 
4530 hrs., $73,500; 2008 4 WD Ag-Chem 
8244, airflow bed, 70’ booms, $69,500; 
2006 8204 twin bin, 5600 hrs., $56,000. 
USD prices. 406-466-5356, Choteau, MT. 
View  www.fertilizerequipment.net

1.800.667.8800 | nuvisionind.com

FERTILIZER
FOR ALL YOUR

EQUIPMENT NEEDS
CALL US FOR PARTS ON ALL

SPREADER/TENDER
MAKES & MODELS

1995 LORAL FLOATER, AutoSteer, new 
tarp, AC, $58,000. Call 306-421-3865, 
Estevan, SK. 

NEW MERIDIAN AUGERS:  TL12-39 
w/37HP,EFI Vanguard eng., c/w mover, 
HD clutch, reversing gearbox and lights. 
Retai l  $24,200,  cash pr ice $19,500.   
306-648-3622, Gravelbourg, SK.

AUGERS: NEW and USED: Wheatheart, 
Westfield, Westeel augers; Auger SP kits; 
Batco conveyors; Wheatheart post pound-
ers. Good prices, leasing available. Call 
1-866-746-2666.

REMOTE CONTROL SWING AUGER 
movers, trailer chute openers, endgate 
and hoist systems, wireless full bin alarms, 
swing belt movers, wireless TractorCams, 
motorized utility carts. All shipped directly 
to you. Safety, convenience, reliability. 
Kramble Industries at 306-933-2655, 
Saskatoon, SK. or www.kramble.net

MERIDIAN AUGERS IN STOCK: swings, 
truck loading, Meridian SP movers. Call  
Hof far t  Serv ices  Inc . ,  Odessa ,  SK . , 
306-957-2033.

NEW 2016 BRANDT swing away augers, 
13110HP+, 4 to choose from. 2 electric 
and 1 hyd. swing away, 13,000 bu. per/hr. 
3 augers, M13X110 HP, 1 auger, 10”x80’ 
$33,000 ea. Call any time, 204-743-2324, 
Cypress River, MB.

2012 CONVEY-ALL TCHSS 1045 con-
veyor, 10”x45’, stainless steel w/Flave con-
veyor and skid mount wet kit, $19,800. 
www.combineworld.com  1-888-278-4905

Y E A R  E N D  C L E A R A N C E :  L o a d e d 
HD8-39/ HD8-46/ TL 10-39 plus SLMD12 - 
72 and SLMD12 - 95 plus. Used Augers: 
2012 TL 10-39; 2012 SLMD 12-72 with 
winch and swing mover; Brandt 10x60 
S/A: Wheatheart 8x51’ c/w mover. Also 
dealer for Convey-All Conveyors. Leasing 
available! Call Dale, Mainway Farm Equip., 
306-567-3285, 306-567-7299, Davidson, 
SK. www.mainwayfarmeguipment.ca
BRANDT 8x50, BLUE, hyd. mover, winch,  
bin sweep, good cond. Ed 306-272-3848, 
306-269-7745, Foam Lake, SK.

MERIDIAN GRAIN AUGERS  available 
with self-propelled mover kits and bin 
sweeps. Call Kevin’s Custom Ag in Nipaw-
in, SK. Toll free 1-888-304-2837.

MERIDIAN GRAIN AUGER PACKAGES: 
10x39 pkg., $15,500; 10x46 pkg., $17,000. 
Installation $900; 8x53 loaded, ready to 
go, $15,750. Call Brian “ The Auger Guy” 
204-724-6197, Souris, MB.

MERIDIAN AUGERS in stock at Flaman. 
Call or visit your nearest Flaman location, 
1-888-435-2626.

GRAVITY WAGONS: New 400 bu, $7,400; 
600 bu., $12,500; 750 bu., $18,250. Large 
selection of used gravity wagons, 250-750 
bu. Used grain carts, 450 to 1110 bushel.  
View at: www.zettlerfarmequipment.com 
1-866-938-8537, Portage la Prairie, MB.

CUSTOM COLOR SORTING chickpeas to 
mustard. Cert. organic and conventional. 
306-741-3177, Swift Current, SK.

GSI GRAIN HANDLING Systems. Call 
Wentworth Ag 1-877-655-9996 ask about 
our specials. www.grainequipment.com 
Email: wentworth@grainequipment.com

GRAIN CLEANER ACCESSORIES. Ware-
house Clearance. 4 new #3 Indent shells,
Two #10, and two #32, $300 ea.; New 233
sheets 3 'x10' screen material, all sizes,
$3.50 sq. ft. selling as one lot only. New
screen on frame for Clipper air screen, 22-
54x34" and 22- 54x26", $2200 for the lot,
set up for cereals. Call 204-782-6937,
Headingly, MB. dsevers@mymts.net

USED LMC GRAVITY SEPARATORS, 400 
BPH and 300 BPH units available. Call LMC 
Canada 1-800-667-6924.

DUAL STAGE ROTARY SCREENERS and 
Kwik Kleen 5-7 tube. Call 204-857-8403, 
Portage la Prairie, MB. or visit online: 
www.zettlerfarmequipment.com

SEED CLEANERS SALE:  2015 Orion 
screen machine, many upgrades - better 
than new. Good selection of screens; 1995 
Kamas Westrup air/screen machine, 
UB1500 4 variable pitch decks. Excellent 
selection of screens; 2015 Mercury in-
dents, easy change nickel plated non-stick 
shells; 1995 Carter day indents; 1994 14M 
Forsberg Gravity, new shaker arms and 
your selection of new deck screen; 1995 
Damas indent, extra shells; 6 pairs of spi-
ral separators. Call Warren 204-730-0430 
or Simon 204-720-9155, El l is Seeds, 
Wawanesa, MB.

SAFE PORTABLE GRAIN DRYING-
Multiple locations in Western Canada.
Economical, efficient, fume-free, flameless
grain drying units that have the ability to
dry multiple grain bins simultaneously at
your site. No operator required. Phone 1-
855-573-4328. info@conleymax.com or
www.conleymax.com

GSI GRAIN DRYERS. Call Wentworth Ag 
1-877-655-9996, ask about our specials. 
wentworth@grainequipment .com or 
www.grainequipment.com

FARM FAN 180 auto batch grain dryer, 
very good, $6000; Farm Fan CMS-14E 
continuous multi stage grain dryer, $4000. 
204-325-8019, 204-362-1091, Winkler, MB

AERATION FANS, rockets ductwork, temp 
monitoring equipment and more. Visit 
your nearest Flaman store to see selection 
or call 1-888-435-2626.

WESTERN GRAIN DRYER, mfg. of grain 
dryers w/auto. drying/moisture control. 
Updates to Vertec roof, tiers, moisture 
control. Economic designed dryers avail. 
1-888-288-6857. westerngraindryer.com

CT1100 VERTEC GRAIN DRYER, with new 
roof,  $25,000. Call 204-274-2502 ext. 
225, Bagot, MB.

MORIDGE 400 BUSHEL batch grain dryer, 
with canola screens and agitator, exc cond 
shedded, $6500. 306-795-7618, Ituna, SK.

“Order”a A-B Drier 1000 b/h
Before Dec 31/16  $265,000

After Jan 01/17  $275,000 
2017 Orders 10% deposit 

Free delivery in AB-SK-MB  
if bought before Dec 31/16 
CSA fully auto, to run 24/7

N/Gas & Propane, 277/480 3ph

12 SA lease pay oac $ 24,500

Customer gas & power hookup  

Twin it later for 2000 b/h

Ross Equip. Ltd
800-661-7401
780-864-3731

alross@rossequip.ca
larry@rossequip.ca

RIDGEMAR GRAIN SYSTEMS 
204-372-8769  Cell 204-739-8004 

www.grainlegs.ca 
order@ridgemar.ca

RIDGEMAR 
GRAIN LEG 
SYSTEM

• Site visit to 
 access needs.
• Heavy duty long 
 lasting construction.

BUCKET ELEVATOR BUCKETS. Warehouse
Clearance, over 15,000 CCHD Tapco, Maxi
Lift, CC Swift poly buckets. 204-782-6937,
Headingly, MB. dsevers@mymts.net

FOR SALE: BUCKET elevators; Dust collec-
tion system; and Concrete scale pads.
Phone 780-247-0101, High Level, AB.
Email: jaykrahn@hotmail.com

CONVEYAIR GRAIN VACS, parts, acces-
sories. Call Bill 780-986-5548, Leduc, AB. 
www.starlinesales.com

2013 CLAAS 3300 RC Quadrant 3x4 square 
baler, approx. 7000 bales made, vg cond., 
$110,000.  Can del iver.  Cal l  anyt ime 
204-743-2324, Cypress River, MB.

BALE SPEAR ATTACHMENTS for all 
loaders and skidsteers, excellent pricing. 
Call now 1-866-443-7444.

BALE SPEARS , high quality imported 
from Italy, 27” and 49”, free shipping, ex-
ce l l en t  p r i c ing .  Ca l l  now to l l  f r ee 
1-866-443-7444, Stonewall, MB.

PICKUP REEL PARTS WAREHOUSE: 
MacDon, UII, JD, Hart Carter, CNH, AGCO. 
We distribute parts for all PU reels. Call 
1-888-278-4905. www.combineworld.com

2005 JD 4895, 30’ HoneyBee header, 
dual canvas drives, near new UII reel, 1 
owner, $45,000 OBO. 780-221-3980.

2007 7010 Case/IH, dual wheels, w/2016 
header, $170,000. Call A.E. Chicoine Farm 
Equipment, 306-449-2255, Storthoaks, SK.

1997 CIH 2188, 3000 sep. hrs., auto HHC, 
chopper plus Redekop chopper, vg tires, 
rocktrap, long auger, 1015 or Swathmaster 
PU hdr $25,000 306-861-4592 Fillmore, SK

2000 CASE/IH 2388 w/1015 header, 
$65,000; 2004 2388 w/2015 PU header, 
$115,000; 2006 2388 w/2015 PU header, 
$130,000; 2009 7088 w/2016 PU header, 
$180,000. A.E. Chicoine Farm Equipment, 
306-449-2255, Storthoaks, SK.

CAT COMBINE PARTS Salvaging 670, 
590, 580R, 485, 480, 470, 460R. New addi-
tions regularly. Call  1-888-278-4905. 
www.combineworld.com

2009 NH 9070, 1793/1474 hrs, Intelli-
View II display, Y&M, remote sieve adjust, 
elec. stonetrap, duals, diff. lock, long au-
ger, PSD, deluxe chopper, chaff spreader, 
c/w 76-C 14’ Swathmaster PU plus 2003 
NH 94-C 36’ draper header, fore/aft, split 
PU reel, single knife drive, gauge wheels, 
transport, all stored inside, $200,000 OBO. 
Call 780-608-9290, Strome, AB.

GLEANER S77 DUALS, complete factory kit 
with tires, rims, platform extension and 
hardware. Firestone radials @ 85%, $ 
16,900. 1-888-278-4905. www.combine-
world.com

WANTED: NICE R72 Gleaner w/Cummins 
engine. Call 701-340-5061, Minot, ND.

NOW SALVAGING GLEANER S77, low 
hrs., duals, cab, tons of good parts. Call us!  
1-888-278-4905. www.combineworld.com

NEW 2014 PW7 w/16’ Swathmaster to 
f i t  J D  S T S / S  s e r i e s ,  $ 2 4 , 9 0 0 .  
1-888-278-4905. www.combineworld.com

2014 JD S680, 600 sep. hrs., 1000 eng.; 
2013 S680, 300 sep. hrs., 470 eng.; 2012 
JD S680, 400 sep. hrs., 650 eng. All 3 
combines have 4WD, straddle duals and 
are loaded. 218-779-1710, Bottineau, ND.

2006 JD 9760 STS, bullet rotor, 615 PU, 
w/o, 1 owner, 2200 sep. hrs w/wo Honey-
Bee 30’ straight cut header, field ready, 
$95,000 OBO. 780-221-3980, Leduc, AB.

2012 JD S670 combine, 615 header, duals, 
1070 thres. hrs., excellent condition, 
$220,000. 306-252-2858, Kenaston, SK.

2006 9660 WTS JD, 914 PU, duals, 2300 
engine hrs., $132,500. A.E. Chicoine Farm 
Equipment 306-449-2255, Storthoaks, SK.

2010 9870, ProDrive, Harvest Smart, self-
level shoe, Rice dual tires, 615 PU, exc., 
c/w 2010  JD  635D d raper  header, 
$249,000. Henry 403-588-0958, Alix, AB.

2006 JD 9760 STS, bullet rotor, 615 PU, 
w/o, 1 owner, 2200 sep., w/wo HoneyBee 
30’  stra ight cut  header,  fie ld ready, 
$95,000 OBO. 780-221-3980, Leduc, AB.

2009 JD 9770, only 700 sep. hrs., 900 
eng., 4WD, straddle duals, loaded, price 
negotiable.  218-779-1710, Bottineau, ND.
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We offer a wide selection of field-ready used Agricultural &  
Industrial Equipment.

We have a wide range of Combine & Swather parts to get  
you back in the field quickly. Our friendly & knowledgeable staff 
are always ready to meet your needs. Visit or call us today…

Location: 20 miles East of Saskatoon on Highway 16 
Phone: 1-800-667-4515   Email: parts@combineworld.com

Website: www.combineworld.com

We are more than just combines… 

OUR PARTS WARRANTY IS YOUR GUARANTEE! 

JOHN DEERE 9600, well maintained, al-
ways shedded. Phone 403-823-1894, 
Drumheller, AB.

MACDON HEADERS!! Lots available! 35’, 
40’ and 45’. D60’s, D65’s, FD70’s FD75’s in 
s tock  now www.comb inewor ld . com  
1-888-278-4905.

MACDON CA20/CA25 and HONEYBEE
flex or rigid adapters and completion kits, 
plenty in stock. We want your trade! Call 
f o r  p r i c i n g  a n d  a v a i l a b i l i t y . 
1-888-278-4905. www.combineworld.com

2014 MACDON CA25 complete adapter 
for CNH, other completions available, link-
age upgrade, overall exc. cond., $21,500. 
www.combineworld.com  1-888-278-4905.

AFTER SEASON SALE! All makes of com-
bine platforms: Flex, Rigid, Corn heads. 
Reconditioned and field ready. Reimer 
Farm Equipment, #12 Hwy N, Steinbach, 
MB. Call Gary Reimer, 204-326-7000. 
www.reimerfarmequipment.com

RECONDITIONED rigid and flex, most 
makes and sizes; also header transports. 
Ed Lorenz, 306-344-4811, Paradise Hill, SK 
www.straightcutheaders.com

PICKUP REEL PARTS WAREHOUSE: 
MacDon, UII, JD, Hart Carter, CNH, AGCO. 
We distribute parts for all PU reels. Call 
1-888-278-4905. www.combineworld.com

Call 1-888-920-1507

 1-800-667-7421
 w w w .n od gem fg.c om

 AGRICULTURAL PARTS STORE

 • S e e d  Bo o ts  & Tips
 • Air S e e d e r Ho s e
 • Pa c ke r W he e l C a ps
 • Nic ho ls  S ho ve ls
 • Ha rro w  Tin e s
 • Ba le r Be lts
 • Ha yin g & Ha rve s t
 Pa rts  & S u pplie s

 • Pic ku p Be lts  
 & Te e th

 • Ele va to r C ha in s
 & S pro c ke ts

 • Fe e d e r C ha in s
 & S pro c ke ts

 • C o m b in e  pa rts
 • C a n va s
 • Tra c to r Pa rts

 Swift Current, SK

 NOW  SELLING
 H ydra ulic  P a rts

 &  D oin g  H ydra ulic  R e p a ir
 Ca ll  NODGE  Firs t

 “ Fo r All Y o u r Fa rm  Pa rts”
 www.fyf e p a rts .c om

 1-8 00-667-98 71  •  Regin a
 1-8 00-667-3095   •  S askatoon
 1-8 00-667-3095   •  M an itob a
 1-8 00-2 2 2 -65 94  •  Ed m on ton

 FYFE  P ARTS

DEUTZ TRACTOR SALVAGE: Used parts 
for Deutz and Agco. Uncle Abe’s Tractor, 
519-338-5769, fax 338-3963, Harriston ON

 GRATTON
 COULEE

 AGRI  PARTS  LTD.
 IRMA, AB. 

 1-888-327-6767
 www.gcparts.com

 Huge Inventory 
 Of Used, New & 
 Rebuilt Combine 
 & Tractor Parts.  

 Tested And Ready 
 To Ship.  

 We Purchase Late 
 Model Equipment 

 For Parts.
AGRA PARTS PLUS, parting older trac-
tors, tillage, seeding, haying, along w/oth-
er Ag equipment. 3 miles NW of Battle-
ford, SK. off #16 Hwy. Ph: 306-445-6769.

GOODS USED TRACTOR parts (always 
buying tractors). David or Curtis, Roblin, 
MB., 204-564-2528, 1-877-564-8734.

 S EXS M ITH US ED
 FARM  P ARTS  LTD .

 Bu yin g Fa rm  Equ ipm en t
 Fo r Dism a n tlin g

 YOUR ONE STOP FOR NEW , 
 USED & REBUILT AG PARTS.

 Dis m a n tlin g a ll m a jor m a ke s  
 a n d m ode ls  of tra ctors , 

 com b in e s , s w a th e rs , b a le rs  
 a n d fora ge  h a rve s te rs .

 Plu s M u ch M o re!

 1-8 00-340-119 2

 S EX S M ITH , ALTA.
 w w w .u sed fa rm pa rts.co m
 Em ail:   fa rm pa rt@ telu spla n et.n et

SMITH’S TRACTOR WRECKING. Huge 
inventory new and used tractor parts. 
1-888-676-4847.

2004 NH CR970 for salvage, running 
e n g . ,  t o n s  o f  g o o d  p a r t s .  C a l l  
1-888-606-6362. www.combineworld.com

TRIPLE B WRECKING, wrecking tractors, 
combines, cults., drills, swathers, mixmills. 
etc. We buy equipment.   306-246-4260,
306-441-0655, Richard, SK.

COMB-TRAC SALVAGE. We sell new and 
used parts for most makes of tractors, 
combines, balers, mixmills and swathers.  
Phone 306-997-2209, 1-877-318-2221, 
Borden, SK. www.comb-tracsalvage.com 
We buy machinery.

 THE REAL USED FARM 
 PARTS SUPERSTORE

 �   Tra ctors   �   Com b in e s   �   Sw a th e rs  
 �   Dis ce rs   �   Ba le rs

 W ATROUS  S ALVAGE
 W a trou s , S a s k .
 306-946- 2 2 2 2

 Em a il: s a lv@ s a s kte l.n e t

TRACTORS,  COMBINES,  SWATHERS, 
ploughs, cultivators, tires and rims, hyd. 
cylinders, balers, older trucks, crawlers. 
204-871-2708, 204-685-2124, Austin, MB.

G.S. TRACTOR SALVAGE, JD tractors 
only. Call 306-497-3535, Blaine Lake, SK.

MEDICINE HAT TRACTOR Salvage Inc.
Specializing in new, used, and rebuilt agri-
cultural and construction parts. Buying all 
sorts of ag and construction equipment for 
dismantling. Call today 1-877-527-7278, 
www.mhtractor.ca  Medicine Hat, AB.

LOEFFELHOLZ TRACTOR AND COMBINE 
Salvage, Cudworth, SK., 306-256-7107. 
We sell new, used and remanufactured 
parts for most farm tractors and combines.

Call 1-888-920-1507

SCHULTE SNOWBLOWERS- high grade 
steel w/fully enclosed chain case. Heavily 
reinforced auger cuts into snow with ease. 
See your nearest Flaman location or call 
1-888-435-2626.

NEW FARMKING SNOWBLOWERS, 50” to 
96”. Call KMK Sales Ltd. 306-682-0738, 
Humboldt, SK.

AGED INVENTORY SALE! New Artsway 
snowblowers made in Ontario, 72” manual 
turner $2750; 78” hyd. turner, $3550; 96” 
hyd., $5400; 102” hyd., $6950; 108” hyd., 
$7200; 102 and 120” hyd. contractors, 
$7790 + $9100 faded paint. Limited quan-
tities. One used 84” hyd., $2700; One used 
102” single auger hyd., $4500. Cam-Don 
Motors Ltd., 306-237-4212, Perdue, SK.

NH SF115, 130’, 1200 Imperial gal. tank, 
2  r inse tanks ,  wheel  boom sprayer, 
$19,000 OBO. 306-327-7198 Kelvington SK

2008 CASE/IH 4420, 1 owner, 100’, Aim 
Control, 5 nozzle body, full load, leather 
seats, ViperPro monitors, AutoSteer, auto-
rate, AutoBoom, 2501 hrs, 1200 gal. SS 
tank, crop dividers, all updates, 2 sets of 
Michelins, very well maintained w/service 
records, stored inside heated shop, mint 
condition, field ready, $195,000 OBO. 
306-421-9909, Estevan, SK.

HEAVY DUTY WHEEL DOLLY. Change your 
sprayer tires in less than an hour! Over 100 
units sold last 12 months. Perfect tool for 
safely and quickly moving or changing 
large wheels/tires, $1,499. 403-892-3303, 
Carmangay, AB.

WANTED: 3 PTH sprayer.  Cal l  Glen 
306-640-8034,  306-266-2016,  Wood 
Mountain, SK. or email gm93@sasktel.net

FLOATER TIRES: Factory rims and tires: 
JD 4930/4940, R4045; 800/55R46 Good-
year tire and rim; 710/60R46 Goodyear 
LSW; Case 650/65R38 Michelins, $13,500. 
D u a l s  a v a i l a b l e  f o r  c o m b i n e s . 
306-697-2856, Grenfell, SK.

4710 CONCORD and 3000 air cart,  47’, 10” 
spacing, 300 bu., disc levelers, 3” Dutch 
openers, 4 rank, 5 plex, Agtron blockage,  
$14,000 OBO. 306-463-7420 Kindersley SK

2003 FLEXI-COIL 5000 39’ 9” sp, 3.5” steel 
packers, 2011 P1060 430 bu. cart, DS. 
306-722-3773, 306-722-7605, Osage, SK

JD 1820, 61’ air drill, 10” spacing Atom Jet 
paired row boots, 4” pneumatic packers, 
NH3 Raven control ler,  sect ional ,  JD 
1910 430 cart, variable rate, 3 meters, 
$49,000. 306-743-7622, Langenburg, SK.

2011 MORRIS CONTOUR 70’, 650 bu. tank 
w/duals, TBH mechanical drive, dual shoot 
$160,000. 306-948-7223, Biggar, SK.

2006 EZEE-ON 7550 40' air drill, 10" spac-
ing, 5" packers, 4" carbide tip openers, 3115
tank, $35,000. 306-452-7004, Parkman, SK.
E-mail: taylorgrains@gmail.com

2008 BOURGAULT 5710 air drill, mid row
banders/knives, good condition, monitors
incl., $95,000. 306-294-0015, Eastend, SK.
dtaylor@hotmail.com

2010 BOURGAULT 5710 w/6450 tank, less
than 15,000 acres, double shoot w/MRB's,
10" spacing, 3 tanks metering, deluxe
auger, bag lift, 591 monitor, shedded,
$135,000. 306-421-5217, Benson, SK.

MOON HEAVY HAUL pulling air drills/ air 
seeders, packer bars, Alberta and Sask. 30 
years experience. Call  Bob Davidson, 
Drumheller, AB. 403-823-0746.

2013 MORRIS CONTOUR II, 61’, 8370 
TBH tank, 450 bu., 3 tank, paired row car-
bide tips, main frame big tires, blockage 
monitor, seeded approx. 15,000 acres, 
5000 acres on new carbide tips, asking 
$190,000. 306-883-7305, Spiritwood, SK.

2010 65’ 3310 BOURGAULT Paralink, 12” 
spacing, mid row shank banding, double 
shoot, rear hitch, tandem axles, low acres, 
$145,000. 2002 49’ Morris Maxim air drill, 
12” spacing, w/7240 Morris grain cart, 
$52,000. A.E. Chicoine Farm Equipment, 
306-449-2255, Storthoaks, SK.

2013 SEEDMASTER 6012, seed brakes 
and other options: Nova 560-8-D, load 
cells, 40 bu. rear tank, sect. control, flow 
sensors, $234,000. 780-754-2361 Irma AB

VW MFG. Carbide Drill Points and Open-
ers for air drills. New super slim paired 
row opener VW32RPR. Full orders qualify 
for  near ly  Free ,  or  FREE  sh ipp ing . 
www.vwmfg.com  Phone 403-528-3350.  

CASE/IH 4012 ATX drill, edge-on shanks, 
Farmland boots, low disturbance sweeps, 
disc closers every shank, $18,000 OBO. 
403-820-0145, Drumheller, AB.

2009 BOURGAULT 3310, 75’, w/6550 tank, 
1 yr. on new tips and discs, very accurate 
dr i l l  and  tank ,  $205,000  OBO.  Ca l l 
306-867-7165, Loreburn, SK.

WANTED:  BOURGAULT OPENERS for 
3320 Para-link drill, single shoot w/liquid 
end.  Call 306-463-7527, Kindersley, SK.

2013 BOURGAULT 3320 XTC 66’,  10” 
space, MRB, DS, Bourgault updates done,  
blockage and X20 monitors c/w 6700 cart, 
2 fans, 4 metering tanks,  conveyor, duals, 
whole unit always shedded, exc. cond., 
$320,000. 780-872-3262, Lashburn, SK.

2012 CASE/IH 800 PRECISION, 60’; 2011 
Case/IH 800 Precision, 50’. Both w/3430 
TBH 430 bu. cart. Both like new, exc. cond, 
low acres.  218-779-1710, Bottineau, ND.

WINTER DISCOUNTS on new and used 
rollers, all sizes. Leasing and delivery 
available. 403-580-6889, Bow Island, AB.

2013 RITE-WAY HEAVY HARROW, 90’, ap-
prox. 20” harrows, adjustable pressure and 
angle, $39,000.  306-948-7223, Biggar, SK.

JD 7200 PLANTERS IN STOCK, 8 to 16 
row, any planter makes available. Call 
Reimer Farm Equipment, Gary Reimer, 
204-326-7000, Hwy #12, Steinbach, MB.

DEGELMAN 45’ LAND ROLLER, $34,900; 
Flexi-Coil 30’ 6000 disc drill, $16,900 and 
57’ 5000, $17,900; Wishek  38’ disc, 
$104,900. Pro Ag Sales, 306-441-2030, 
anytime. North Battleford, SK.

KELLO-BILT 8’ to 20’ offset discs w/24” 
to 36” notched blades; Kello-Bilt 24’ to 38’ 
tandem wing discs w/26” and 28” notched 
blades and oilbath bearings. Red Deer, AB. 
www.kelloughs.com Call: 1-888-500-2646.

2015 ELMERS HT30, UNUSED, 30” trans-
port, 2 saddles, $ 2,980. 1-888-278-4905. 
www.combineworld.com

COMPACTED SUBSOIL ISSUES? Avoid 
“band-aid” solutions. Since 1984. Call Rick 
403-350-6088, anytime.

1992 37’ CASE/IH 5600 HD cultivator, 
w/Degelman mounted 4-row harrows, 
$25,000. A.E. Chicoine Farm Equipment, 
306-449-2255, Storthoaks, SK.

BOURGAULT 9200 50’  floating hitch 
chisel plow, 600 lbs. trips w/Raven NH3 
autorate kit.  306-563-7505, Canora, SK.

CASE/IH 5600 HD chisel plow, 29’ with 
Degelman 3 bar harrows, $6500 OBO. 
403-820-0145, Drumheller, AB.

WANTED: MISC. PARTS for Cockshutt/ 
Oliver 2050-2150. Call 780-632-1048.

WANTED: DEUTZ 7145 tractor. Call Bill 
204-467-5608, Stonewall, MB.

WANTED TO BUY 1972-2006 Deutz tractor 
with good engine for parts. 306-395-2668, 
or 306-681-7610, Chaplin, SK.

2010 CASE/IH MAGNUM 180, loader, 
MFWD, 4665 hrs., $134,000. Call  Nelson 
Motors & Equipment, 1-888-508-4406, 
www.nelsonmotors.com

2014 CIH 600 QuadTrac, 2765 hrs, luxury 
cab, diff lock, 1000 PTO, 36” tracks, 
$407,900. South Country Equipment, 
306-842-4686, Weyburn, SK.

2013 140A FARMALL Case/IH w/loader, 
1800 hrs., $82,000. A.E. Chicoine Farm 
Equipment, 306-449-2255, Storthoaks, SK.

1993 CASE 9270, 5400 hrs., STS Out-
back,  well serviced, shedded, good tires, 
$70,000. 306-666-4403, Fox Valley, SK

2016 CASE MAXIM 145, 150 HP, FWA, 
loader, grapple, like new, $190,000 OBO. 
780-352-8858, Bittern Lake, AB.

LIZARD CREEK REPAIR and Tractor. We 
buy 90 and 94 Series Case, 2 WD, FWA  
tractors for parts and rebuilding. Also have 
rebui l t  t ractors  and par ts  for  sa le . 
306-784-7841, Herbert, SK.

2014 CIH 600, Quadtrac, PTO, 886 hrs., 
$452,900. Nelson Motors & Equipment, 
1-888-508-4406, www.nelsonmotors.com

WANTED: 2294 FWA, in good running or-
der; and 1370, 2290 Case w/weak engines 
306-395-2668, 306-681-7610. Chaplin, SK.

2010 CIH 535 QuadTrac, 4100 hrs, 1000 
PTO, 30” tracks, luxury cab, $226,000. 
South Country Equipment, 306-842-4686, 
Weyburn, SK.

1995 CASE 5240,  3900 hrs. ,  can be 
equipped w/loader; 1999 Case MX170, 
4000 hrs., c/w loader. Call 204-522-6333, 
Melita, MB.

2012 CIH 500, Quadtrac, PTO, 1570 hrs., 
$369,000. Nelson Motors & Equipment, 
1-888-508-4406, www.nelsonmotors.com

2009 CASE/IH 435, 2650 hrs., 71070R du-
als, powershift, 4 hyds., shedded, mint, 
$200,000 OBO. 306-563-4462, Canora, SK.

2013 CIH STEIGER 600 quad, 1850 hrs, 6 
hyd  ou t l e t s ,  36”  t r acks ,  d i f f  l ock ,  
$453,900. South Country Equipment, 
306-842-4686, Weyburn, SK.

STEIGER TRACTOR PARTS . New and 
used, from radiator to drawpin, 1969 to 
1999. Give us a call 1-800-982-1769 or 
www.bigtractorparts.com

2007 CHALLENGER MT765B track, 3268 
hrs, 320 eng. HP, 4 SCV’s, autoguidance, 
$172,900. South Country Equipment, 
306-721-5050, Regina, SK.

2010 CHALLENGER MT875C, Degelman 
blade, 2700 hours, $334,000. Call Nelson 
Motors & Equipment, 1-888-508-4406, 
www.nelsonmotors.com

2014 JD 9560RT, 824 hrs, 36” tracks, 
Greenstar, JD Link, tow cable, $483,500.  
South Country Equipment, 306-746-2110, 
Raymore, SK.

2012 JD 9560R, duals, PTO, 2539 hrs., 
$360,000. Nelson Motors & Equipment, 
1-888-508-4406, www.nelsonmotors.com

2013 JD 9460R, 1200 hrs, 800/70R38, 
PowerGard warranty- Oct/18, JD Link, 
$377,800. South Country Equipment, 
306-721-5050, Regina, SK.

9420 JD, bought new in 2003, shedded 
summer/winter, 710x42 tires, used on 40’ 
cult. on small farm, 2800 hrs., mint cond., 
$155,000. 306-752-4336, 306-921-7683, 
Melfort, SK.

2012  JD  9560RT,  PTO,  1940  h r s . , 
$366,000. Nelson Motors & Equipment, 
1-888-508-4406, www.nelsonmotors.com

2012 JD 9510RT, 1660 hrs, Greenstar, JD 
Link, 36” tracks, AJ hitch, $391,900. Call 
South Country Equipment, 306-424-2212, 
Montmartre, SK.

NICE 2010 JD 9630, 4WD, original own-
er, 2500 hrs., fully loaded, big hyd. pump, 
5 remotes, 800 duals, all updates done, 
best offer. Don 306-948-6059, Biggar, SK.

WANTED: JD 2520 tractor, powershift, 
1969-1972. Also 3020, 4000, 4020, 4620. 
Diesel, powershift, ‘69-’72. Cancar Ag tree 
farmer 4 WD early 1960’s. 306-960-3000.

2012 JD 9560R, triples, PTO, 1992 hrs., 
$344,900. Nelson Motors & Equipment, 
1-888-508-4406, www.nelsonmotors.com

1999 JD 9400, 425 HP, 24 spd., new rub-
ber, 4 hyds. w/return line, exc. cond., 
$85,000 OBO. 306-861-4592, Fillmore, SK.

2015 JD 9570R, 585 hrs, 18/6 powershift, 
J D  L i n k ,  s e r v e r  4 6 0 0  p r o c e s s o r, 
800/70R38, $542,500. Call South Country 
Equipment, 306-642-3366, Assiniboia, SK.

2015 JD 7210R, 963 hrs, MFWD, JD Link, 
C o m m a n d V i e w  c a b ,  7 1 0 / 7 0 R 3 8 , 
$253,300. South Country Equipment, 
306-354-2411, Mossbank, SK.

2015 JD 6195R, 941 hrs, JD 1800 Green-
star, JD Link, 620/70R42,MFWD, w/JD 
H380 loader, $243,000. Call South Country 
Equipment, 306-642-3366, Assiniboia, SK.

2015 JD 6150M, 1288 hrs, deluxe cab, 
MFWD, w/H360 loader, bucket and grap-
ple, $183,100. South Country Equipment, 
306-692-2371, Moose Jaw, SK.

2009  JD 9630 ,  t r ip les ,  3950  hrs . , 
$240,000. Nelson Motors & Equipment, 
1-888-508-4406, www.nelsonmotors.com

2008 JD 9530, duals, 3178 hrs., $231,900. 
N e l s o n  M o t o r s  &  E q u i p m e n t , 
1-888-508-4406, www.nelsonmotors.com

2008 JD 9430, duals, 2520 hrs., $214,900.  
N e l s o n  M o t o r s  &  E q u i p m e n t , 
1-888-508-4406, www.nelsonmotors.com

2015 JD 9620R, duals, PTO, 669 hrs., 
540,000. Nelson Motors & Equipment, 
1-888-508-4406, www.nelsonmotors.com

2012 JD 9560R, 1379 hrs, JD Link, hi-flow 
hyd. system, 800/70R38, $400,100. Call 
South Country Equipment, 306-721-5050, 
Regina, SK.

2004 JD 9420, 4 WD, 425 HP, 4701 hrs., 18
spd., powershift, 710/70R42 Michelin- 75%,
diff. lock, 48 GPM, hyd. pump, 4 SCV, radar,
Xeon lighting, instructor seat, fully weight-
ed, GreenStar ready, exc. cond. inside/out,
Greenlighted 2016, always kept inside when
not used, $166,000 OBO. 780-818-9001,
Devon, AB.

2012 JD 9560R, duals, PTO, 2085 hrs., 
$368,000. Nelson Motors & Equipment, 
1-888-508-4406, www.nelsonmotors.com

WRECKING FOR PARTS: JD 2750, 3 
PTH, vg sheet metal; 4430 JD, vg run eng., 
good sheet metal; 4440 JD, complete OH 
eng., vg sheet metal and cab, vg 18.4x38 
tires and rims. 1-877-564-8734, Roblin MB

2004 JD 9520T, 4198 hrs, deluxe cab, 
2600 Greenstar AutoTrac, 36” tracks, 
$159,900. Call South Country Equipment, 
306-642-3366, Assiniboia, SK.

2014 JD 7230 RW, 332 hrs., Premium cab,
1000 PTO, drawbar, 710/70R42, foot spd,
60 Mo/ 2500 hrs., warranty. ATG3 AutoTrac
Act - GS3 Gen4 Cmd Ctr Display, GT3TAPC
Starfire 3000, H480 MSL loader and 4-Way
12', 5700 Degleman blade. Excellent cond.
780-636-3768, Vilna, AB.

2012  JD 9560R,  dua l s ,  1816  hrs . , 
$356,000. Nelson Motors & Equipment, 
1-888-508-4406, www.nelsonmotors.com

2012  JD  9560R,  dua l s ,  1685  hrs . , 
$352,000. Nelson Motors & Equipment, 
1-888-508-4406, www.nelsonmotors.com

STEVE’S TRACTOR REBUILDER special-
izing in rebuilding JD tractors. Want Series 
20s, 30s, 40s, 50s, 7000s to rebuild or for  
parts. pay top $$. Now selling JD parts. 
204-466-2927, 204-871-5170, Austin, MB.

1997 JD 7610 MFWD, 740 loader and 
grapple, 19 spd. powershift trans., good 
rubber,  2 hyds. ,  8449 hrs. ,  $60,000. 
403-485-8085, Vulcan, AB.

2015 JD 6140M, 1064 hrs up, MFWD, 
w / H 3 6 0  l o a d e r,  b u c ke t ,  g r a p p l e , 
$169,800. Call South Country Equipment, 
306-345-2411, Mossbank, SK.

2012 JD 9560R, 2916 hrs, 18F,6R power-
shift, hi-flow hyds, 520/85R46, $383,400. 
C a l l  S o u t h  C o u n t r y  E q u i p m e n t , 
306-424-2212, Montmartre, SK.

2011 JD 9630T, 2486 hrs, 36” tracks, 5 
hyd. outlets, front idler weights, deluxe 
comfort, $313,900. Call South Country 
Equipment, 306-842-4686, Weyburn, SK.

1976 JD 1830, 145 FEL, CAHR, 3 PTH, live 
PTO, good rubber, very low hours, $20,000 
OBO. Call 306-357-2136, Wiseton, SK.

JOHN DEERE 8630, PTO, tires like new, ex-
cellent condition,  $19,500. 306-861-4592, 
Fillmore, SK.

2015 JD 9520R, 1275 hrs, 800/70R38, 
premium cab, leather pkg, $513,000. 
South Country Equipment, 306-354-2411, 
Mossbank, SK.

2014 JD 9560RT, 830 hrs, 18/6 power-
shift, JD Link, deluxe cab, 36” Durabilt 
tracks, $483,500. Call South Country 
Equipment, 306-642-3366, Assiniboia, SK.

2012 JD 9560R, duals, PTO, 2246 hrs., 
$355,900. Nelson Motors & Equipment, 
1-888-508-4406, www.nelsonmotors.com

JD  8440, PTO , 5800 orig. hrs., quad 
trans, premium condition. 403-823-1894, 
Drumheller, AB.

2007 9320, 3044 hrs., 375 HP, 24 spd. 
trans.,  4 hyds.,  deluxe cab, AutoTrac 
ready, 620-70R42 duals, wheel weights, 
excel lent shape, $162,000 OBO. Cal l 
306-247-2099, 306-843-7337, Scott, SK.

2012 JD 7200R, MFWD, IVT, 2226 hrs., 
$186,900. Nelson Motors & Equipment, 
1-888-508-4406, www.nelsonmotors.com

4- 2015 JD 9570R, 544 hours and up, 
CommandView cab, JD Link, 800/70R38, 
$536,900 and up. Call South Country 
Equipment, 306-354-2411, Mossbank, SK.

2012  JD 9560R,  dua l s ,  1988  hrs . , 
$366,000.  Nelson Motors & Equipment, 
1-888-508-4406, www.nelsonmotors.com

2012  JD 9560R,  dua l s ,  1709  hrs . , 
$356.900. Nelson Motors & Equipment, 
1-888-508-4406, www.nelsonmotors.com

2013  JD 9560R,  dua l s ,  1943  hrs . , 
$373,000. Nelson Motors & Equipment, 
1-888-508-4406, www.nelsonmotors.com

2015 JD 6195R, MFWD, 941 hrs, JD Link, 
620/70R42, w/JD H380 loader, $243,000. 
South Country Equipment, 306-354-2411, 
Mossbank, SK.

2000 JD 7710, 4900 hrs.; 2006 JD 7720, 
4600 hrs; 1998 JD 7810, 5900 hrs. All are 
MFWD and can be equipped with loaders. 
204-522-6333, Melita, MB.

2016 9620RX, PTO, 515 hrs., $684,000. 
N e l s o n  M o t o r s  &  E q u i p m e n t , 
1-888-508-4406, www.nelsonmotors.com

2014 MD CA25, complete adapter for CNH, 
l inkage  upgrade ,  overa l l  exce l lent , 
$21,500. 1-888-278-4905. www.combine-
world.com

1993 FORD 846, 7792 hrs., 230 HP, 4 WD, 
18.4R38 duals, PTO, 4 hyds., diff lock, cab, 
AC, heat, 14 spd. std. trans., $46,000 OBO. 
Call 204-743-2324, Cypress River, MB.

VERSATILE 375, 400, 435, 550 used; 450, 
500 and 550DT new. Call KMK Sales Ltd. 
306-682-0738, Humboldt, SK.
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SAFE & DRY WITH GSI - THE STRONGER BIN
800,000 bu. site @ Engelfeld, SK

“Your Complete Systems 
Manufacturer”

GSI off ers the most technologically advanced 
and reliable dryers on the market today. We 

also off er the widest selection of dryer models, 
suitable for a wide variety of applications.

WINTER BOOKING PROGRAM SPECIALS

Hwy. 3 W, Winkler, MB R6W 4A7
Toll Free: 1-877-655-9996 | PH: 204-325-9996

www.grainequipment.com

Come See Us at 
Crop Production

Booth C17

ELITE AUTOMOTIVE GROUP INC. O/A

SUBARU OF SASKATOON
*MSRP does not include Freight, PDI,Taxes & Fees *See dealer for details

#1 MAINSTREAM BRAND by WINNER OF
KELLY BLUE BOOK
2016 BEST OVERALL BRAND AND MOST TRUSTED BRAND

NOW!

YEAR END CLEARANCE 
ON NOW!

On select Models or as low as 

CONSUMER REPORTS 
HAS NAMED

TWO SUBARUS
TOP PICKS FOR 2016

2016 Impreza
Best Small Car

2016 Forester
Best Small SUV

Starting 
from

$23,360

TOP SAFETY PICK PLUS
AWARDS FROM IIHS

2016
IIHS

TOP
SAFETY
PICK+ Subaru Wins 6 Top Safety Pick Plus 

Awards For The 2016 Model Year

Starting 
from

$29,360
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Numerous pictures available on our website www.combineworld.com

Make tire swaps and changes safe and easy. Lifts, rolls, 
and rotates tires with precision and accommodates 24” 
to 45” wheels 
and up to 4000 lbs .............CALL US!

TIRE 
TAMER

MD/JD PW7 16’, 
hyd. windguard, 
like new ................

$22,900

2014 
MD PW7

14’, good auger 
& fl oor, single 
point, w/14’ 
Swathmaster .........

$14,900

2004
NH 76C

16’, reel spd, 
HHC, good 
fl ighting, belts 
& windguard ..........

$19,800

2011 
AGCO 4200

3168 hrs, PTO, LH rev,
powershift,
weights,
rear duals ..........

$118,800

2008 
IH MAGNUM 
275 MFWD

40’, rigid draper, pea auger, AHHC, hyd. tilt, 
transport, very good cond, JD, CNH, Lexion, 
AGCO conversions 
avail ........................

$49,800

2013 
MD D65-D

70’, 430 bu, 
8 run, dbl shoot, 
ready to go 
w/ monitor .............

$79,800

2010 IH 
PH800/3430

16’ disc, tandem offset, 24” discs, 
10.5” spacing, 
good 
disc ......................

$23,800

2010 
KELLO-BILT 
225

773 hrs, 540/1000 PTO,
rear duals,
LH rev,
shuttle shift ..........

$89,800

2013 
IH FARMALL 
140A

Flex draper, 
36’, UII PUR, 
DKD, hyd F/A, 
runs well ..............

$29,800

2010 
HB 88C

535 HP, 5204 hours, 16 speed p/s, 
weights, 
30” tracks, 
nice cab ..........

$164,800

2008 
IH 535 QT

54’, 10” spacing, single 
shoot, 3 1/2” steel 
packers, 
MRB, NH3 ..............

$19,900

2002 
BOURGAULT 
5710 SERIES

70’ heavy harrow, 
teeth 50%, 
good useable 
harrow ...................

$13,900

1999 
FLEXI-COIL 
S85

16’, single pt, good belts, 
dbl hyd winguard, 
very good 
condition................

$19,900

2008 
CIH 2016

2029 hrs, AHHC, lat tilt, Trimble 
Autosteer, chopper,
long auger, 
pick-ups available 

$54,800

2004 
NH CR940

WE WELCOME YOUR TRADES!

COME SEE US AT THE CROP PRODUCTION SHOW!

2011 IH 2152
40’, w/ AHHC, new knife & guards, very 
good cond, set for CNH, 
JD/Lexion/Agco
available .....................

$38,800
2011 MD D60-D
40’, draper, DKD, transport, new knife 
& guards, nice header, set for JD, CNH/
Lexion/Agco
available .....................

$46,800
2012 MD D60
40’, swather draper, DKD, transport, 
for MD 
built swathers .............

$24,800
2011 MD D60-D
45’, draper, DKD, AHHC, hyd tilt, 
transport, set for JD,
CNH/Lexion/Agco
available .....................

$34,800

RIGID HEADERS

20 min. E of Saskatoon on Hwy. 16
Text Us! 306-881-9229

Email: jodie@combineworld.com

1-888-635-9836

S
ER

V
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G 
FA

RMERS
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CE 

1
9
8
6

2013 
JD 640D
40’, hydra-fl oat, pea auger, hyd tilt, for 
STS/S series, 
very good 
condition...............

$49,800

2014 
JD 6125R 
MFWD
125 HP, 540 hours, FEL w/ bucket, 
PTO, 3PH, 
factory 
warranty. .........

$129,000

2010 
MD FD70
40’ fl ex draper, transport, DKD, AHHC, 
hyd tilt, pea auger. 
JD/CNH/Agco/
Lexion kits avail ....

$59,800

2011 
WISHEK 842N
14’ Disc, hyd level & depth control, 
28-29” discs, 
excellent 
condition ................

$36,800

1999 JD 
1820/1900
61’, 10” spacing, sgl shoot, blockage 
sensors, good 3” rubber packers, 430 
bu, tow behind, 
8 run, dbl shoot ....

$36,900

2012 DEERE 
LC 250G 
EXCAVATOR
5866 hrs, 32” shoes, 11’ 10” arm, 64” 
bucket, other attachments available, 
good 
condition .............

$114,000

2014 
INTERNATIONAL
TERRA STAR
4WD, 105,370 km, Hiab 7400 lb crane, 
7’ fl at deck w/ 5th wheel, tool locker, 
hyd. outriggers, 
fresh safety. .........

$46,800

GARWOOD IND. 
12 YD. PULL 
SCRAPER
Hyd. control, 
9’ cut width,  
hyd. unload 
assist .....................

$16,900

1997
MF 8780
1543 hrs, reel F/A, hopper ext’n,
chopper, spreader,
pick-ups
available ...............

$29,800

2008
IH 485 QT
485 HP, 4229 hrs, pwr shift, front 
weights, good 
overall 
cond ................

$159,800

Stops grain loss & annoying buildup on 
your feederhouse. Fits most headers, 
quick install. 
Pays for itself! ...................

$595

CROP
CURTAIN

FEL w/grapple,
3PH,
PTO,
6658 hrs ...............

$54,800

2004
NH TV145

1998 
JD 1900
350 bu, 6 run, dbl shoot, tow behind, 
8” auger, 
clean 
unit. ........................

$24,800

2303 hours, bullet rotor, factory 
chopper, spreader, hopper ext’n, 
pick-ups 
available ................

$79,900

2005
JD 9760 
STS

Header and pickup, nice belts, 
auger & fl oor 
80%, overall 
very good cond. .....

$19,800

2011 
JD 615
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“I have 36 years 

experience with

Diesel Engines!”

 James Kuntz • Trucks (Medium & 

Heavy Duty) • Vans 

• Decks • Reefers 

• 5th Wheels • 

Headache Racks 

• Tool Boxes 

• Power Tail-Gates

ISX CUMMINS 
CM2250 Engine

S/N: 79452993
CPL: 3606. Sold Ex-

change with Warranty

$24,985
Exchange

On Track
Kuntz & Company Inc.

NEED A DIESEL ENGINE?
SPECIAL

ENGINE PRICING
w / 2 Year Warranty
Complete Drop in 

Units:

7.3 Ford Powerstroke  

DT466E – 230 IHC  

ISB 5.9 Cummins

3126/C7 Cat  

Call for
Pricing &
Details

TRUCKS | SALES | PARTS | SERVICE | DIESEL INJECTION
JCT. OF HWYS 13 & 21 4 miles west of Camrose, AB

780-672-6868
Email: ontrack@ontrackinc.net

CALL US WITH YOUR NEEDS! 
LET US WORK FOR YOU!

Frames, Hoods, Bumpers 

Rear Ends

Used Truck Parts

3406B Cat Engine
ESN: 4MG616342, 400 hp. Engine has been 
in-framed. Sold Exchange with Warranty.

$17,885 Exchange

$21,885 Exchange

C7 Industrial 
Cat Engine

Fits 950 Loader
Factory Rebuilt

Sold with Warranty 

$54,985

C12 Cat 400 HP w/Roda shut down RTLO14913A 
trans, 16,000 lb. front axle, 44,000 lb. rear axle, 
4.33 ratio, power divider, 385/65/22.5 front on 
alum rims, new 11R22.5 rear on alum rims, 
Cusco 3600 gal. vac tank, 126,992 km, 76,195 
miles. Sold with Safety Certifi cate, full service.

2002 Sterling 
L9500 Vac Tank

Stk # 

UV1084
$59,885

C13 CAT 430 hp. 13 spd. RTLO16913A Trans. Only 109,285 
kms. 7395 Working hours. 40,000 lb. Rear Axle 4:11 ratio 
w/lockers, 16,000 lb. Front Axle, 56,000 lb. GVW. Air Liner 
Susp., 236” WB, 168” CA, Roda Positive Air Engine Shut 
Down. 385/65/22.5 Front Tires on Alum Wheels at 80%, 
11R24.5 Rear Tires at 80%, Dual 100 gal. Fuel Tanks 24x60, 
c/w HAMM 105 Barrel Tank. Unit safetied and Ready to Work!

2008 Sterling L9500

Stk # 

UV1111

ISX Cummins, 18 spd trans. 20,000 
lb frt, 46,000 lb rear, 445 fronts, 
11R24.5 rears, Pete Air Trac susp. 
Safety Certifi ed, 18 Ton Elliot Picker.

2013 Peterbilt 
49888 Kms

Stk # 

UV1106
$133,888

$38,800

Propane Pig, A/C, bedroom w/bunk 
beds – queen bottom, microwave, 
stove, fridge, fresh CVI.  In great 
condition

2002 10’x30’ 
Mountainview 
Wellsite Trailer

Stk # 

UV1026

Customer Driven, Quality Focused

$44,500

628 hours since new, S60 diesel 
engine – inframed, load tested. 
Ready to work! Sold with warranty.

450KW Marathon 
Genset

NEW, 
USED & 
REBUILT

PARTS

ISX & C15 ENGINES 
We Stock: 

Inframe Kits, Cylinder 
Heads, Turbos, Water 

Pumps, Oil Pumps, Oil 
Coolers & Injectors

DIESEL INJECTION

Great Pricing!

Inframe or 
Overhaul Kits

$26,885

N14 460E, 460 HP.  Fuller RTLO16918 Trans., Air 
Susp., Air Brakes, GVW - 52,350 kgs., 11R22.5 Alum. 
Wheels (70%), 242” Wheel Base Cab to Axle 88”, 
140” Total Frame, 14/40’s w/3 way locker, c/w 72” 
High-rise Sleeper, and Alum. Headache Rack, Unit 
has Fresh Service & AB Safety and is ready to go!

1999 IHC 9900

Stk # 

WY0678

Inspection completed
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2008 John Deere 
9770 STS
1591 sep hrs, premier 
cab, 20.8r-38, hyd fore/
aft, hi cap lift cylinders, 
deluxe header ctrls, 
small wire concaves.
St #0727166B

$175,600

2015 John Deere 
6195R
866 hrs, JD1800 Green-
Star, JDLink, 4100 server 
processor, 620/70R42, 
MFWD w/limited slip, 
w/JD H380 loader, buck-
et & grapple, PowerGard 
warranty - Oct 2018.
St #0022614A

$243,000

2014 John Deere 
9560RT
824 hrs, 18/6 powershift, 
JDLink, deluxe cab, 
Commandview II, 36” 
durabilt tracks, leather 
trim, PowerGard war-

hyd sys.
St #0904525A

$483,500

2016 John Deere 
S680 STS
328 sep hours, 
GreenStar display, 
JDLink, ProDrive Trans 
w/ HarvestSmart, 
650/85R38, PowerGard 
warranty till August 
2019.
St #0785634A

$573,100

2015 John Deere 
9570R
526 hrs, 18/6 
powershift, JDLink, 
server 4600 processor, 
cab, Commandview, 
800/70R38, PowerGard 
warranty - April-2019.
St #0017505A

$542,500

2013 John Deere 
S690 STS
730 sep hrs, AutoTrac, 
JDlink, Pro Drive trans 
w/ Harvest-Smart, 
small wire concave, 
650/85R38, Michels 
topper.
St #0755658A

$440,900

DON’T FORGET TO VISIT  SOUTHCOUNTRY.CA

GREAT SELECTION!

LOCATIONS

Assiniboia, SK (A)

306-642-3366

Montmartre, SK (MM)

306-424-2212

Moose Jaw, SK (MJ)

306-692-2371

Mossbank, SK (M)

306-354-2411

Raymore, SK (RM)

306-746-2110

Emerald Park/
Regina, SK (R)

306-721-5050

Southey, SK (S)

306-726-2155

Weyburn, SK (W)

306-842-4686

SELECT UNITS HAVE
SPECIAL FINANCE RATES!

COMBINES
16 JD S690 STS, 47 hrs, demo unit, 650/85R38, ProDrive w/HarvestSmart . .$640,000 (MJ)
(10) 16 JD S680, 300 hrs up, PowerGard warranty till Aug /2019, AutoTrac . . . .$573,100 (MJ)
15 JD S690 STS, 328 hrs , AutoTrac, 650/85R38, premium cabs . . . . . . . . . . . . . . .549,900 (W)
(2) 15 JD S680 STS, 225 hrs up, 650/85R38, JDLink, AutoTrac . . . . . . . . . . . $515,500 up (A,W)
(5) 14 JD S690, 434 hrs up, 650/85R38, power fold grain tank cover, 

JDLink, AutoTrac . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $451,600 (R,RM)
(7) 14 JD S680, 392 hrs up, premiun cabs, AutoTrac, JDLink, 

HarvestSmart . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . .$459,000 up (R, RM)
(6) 15 JD S670, 316 hrs up, 520/85R42, GreenStar display, TriStream rotor . $477,900 up (M)
(3) 14 JD S670 STS, 210 hrs up, Pro Drive trans w/HarvestSmart, 

520/85R42  . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $427,700 (R,SY)
(3) 13 JD S680, 385 hrs up, GreenStar 2630, JDLink, Pro drive trans, 

650/85R38 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $409,300 up (A,RM)
(7) 13 JD S690, 725 hrs up, GreenStar 2630, JDLink, 650/85R38 . . . . .$419,400 up(MM,R,W)
(2) 12 JD S680, 1137 hrs up, 2630 GreenStar, JDLink, Pro Drive 

w/HarvestSmart . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $360,900 up (W)
(4) 12 JD S690 STS, 708 hrs up, Pro Drive w/HarvestSmart, 

650/85R38,  cover. . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . .$384,200 up (MM,RM)
13 CIH 8230,913 hrs, 620/70R42, NavII guidance, w/2011 CA 3016 15 PU . . . . . . . $357,100 (A)
13 JD S670 STS, 977 sep hrs, 520/85R42, JDLink . . . . . . . . . . . . . . . . . . . . . . . . . . . .$349,900 (M)
(2) 12 JD S670, 977 hrs up, 520/85R42, TriStream rotor, JDLink . . . . . . . . . . . . . . . .$329,100 (A)
(2) 12 CIH 8230, 900 hrs up, 620/70R42, Magnacut chop, w/3016 15’ PU . . . . $302,000 (MJ)
11 JD 9870sts, 1460 hrs, AutoTrac, fore/aft reel control, hi-capacity feeding . . .$251,600 (R)
(7) 11 JD 9770 STS, 1220 hrs up, premier cabs . . . . . . . . . . . . . . . . . . . . . . $233,300 up (A,M,R,S)
10 JD 9770 STS, 1583 sep hrs, 20.8R38, 600/65R28, small wire concave  . . . . $226,600 (MJ)
(6) 10 JD 9870 STS, 1522 hrs up, 20.8R42, premium cab, AutoTrac . . . . . . . $176,900 up (R,W)
08 JD 9770 STS, 1591hrs, 20.8R-38, hyd fore/aft, small wire concave, 

Zenon light  . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $175,600 (M)
07 JD 9860 STS, 1940 sep hrs, 800/70R38, new drop in engine, 

GreenStar display . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $174,100 (S)
07 JD 9860 STS, 1809 hrs, large wire concave, 30.5x32 . . . . . . . . . . . . . . . . . . . . . .$154,000 (W)
07 JD 9760 STS, 2301 hrs, 800/70R38, premier cab, deluxe 

harvest controls . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . .$133,400 (RM)
(2) 04 JD 9860 STS, 1568 hrs up, 20.8x42, Contour Master, prem 

header control . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . .$132,000 up (MM,W)
 . . . .$131,800 (A)

06 JD 9660 WTS, 1488hrs, 800/65R32, touchset comb adjust,deluxe 
header control . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $121,500 (R)

06 JD 9660 STS, 2116 hrs, 30.5Lx32, small wire concave, mech roll tarp. . . . . . . $122,900 (M)
05 JD 9660 STS, 2140 hrs, 800/70R38, GreenStar, deluxe header controls  . . . . $119,000 (S)
(2) 03 JD 9750 STS, 1966 sep hrs up , deluxe header controls . . . . . . . . . . . . $112,500 up (S, W)
06 NH CR960, 2278 sep hrs, 900/60R32,w/ 76C 14’ pickup . . . . . . . . . . . . . . . . .$107,500 (RM)
(4) 04 JD 9760 STS, 2065 sep hrs up, premium header control, Touchset $95,800 up (M,MJ, 

S)02 JD 9650 STS, 2576hrs, 800/65R32,Crary Big top hop ext,
small wire concave . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . .$95,200 (S)

01 JD 9750 STS, 2776 hrs, 20.8R38, deluxe header control, 20’ unload auger . . .$92,400 (M)

TRACTORS
(4) 15 JD 9570R, 544 hrs up , CommandView cab, JDLink, 800/70R38 . . . . .$536,900 up (M)
15 JD 9520R, 1275 hrs, 800/70R38, premium cab, leather pkg . . . . . . . . . . . . . . . $513,000 (M)
14 JD 9560RT, 824 hrs, 36” tracks, GreenStar, JDLink, tow cable . . . . . . . . . . . . $483,500 (RM)
13 CIH Steiger 600 Quad, 1850 hrs, 6 hyd outlets, 36” tracks, diff lock . . . . . . . $453.900 (W)
14 CIH 600 QuadTrac, 2765 hrs, luxury cab, diff lock, 1000PTO, 36” tracks . . . $407,900 (W)

 . . . . . . . . . . . . . $400,100 (R)
12 JD 9510RT, 1660 hrs, GreenStar, JDLink, 36” tracks, AJ Hitch . . . . . . . . . . . . . $391,900 (MM)

 . . . . . . .$383,400 (MM)
13 JD 9460R, 1200 hrs, 800/70R38, PowerGard warranty Oct/18, JDLink . . . . . $377,800 (R)
11 JD 9630T, 2486 hrs, 36” tracks, 5 hyds outlets, front idler weights, 

deluxe comfort . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . .$313,900 (W)
15 JD 7210R, 963 hrs, MFWD, JDLink, CommandView Cab, 710/70R38 . . . . . . . .$253,300 (M)
15 JD 6195R, MFWD, 941 hrs, JDLink, 620/70R42,w/ JD H380 Loader . . . . . . . . .$243,000 (M)
10 CIH 535 QuadTrac, 4100 hrs, 1000PTO, 30” tracks, luxury cab . . . . . . . . . . . . $226,000 (W)
15 JD 6150M, 1288 hrs, deluxe cab, MFWD, w/H360 loader, bucket & grapple  . $183,100 (MJ)
07 Challenger MT765B, track, 3268 hrs, 320 eng hp, 4 SCVs, AutoGuidance . . .$172,900 (R)
15 JD 6140M, 1064 hrs, MFWD, w/H360 loader, bucket, grapple  . . . . . . . . . . . . . $169,800 (M)
04 JD 9520T, 4198 hrs, deluxe cab, 2600 GreenStar AutoTrac, 36” tracks . . . . . $159,900 (A)

SEEDING
13 SeedMaster 74-12TXB, JD towers, w/JD 1910 550 bu tank . . . . . . . . . . . . . . . $269,500 (RM)
10 SeedMaster 70-12TXB, w/JD 1910-430 bu tank, primary block 

on seed & fert . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $221,800 (M)
06 SeedMaster 66-12, new JD towers, w/JD1910 430 bu tank, Valmar . . . . . . . . . 185,300 (M)
12 SeedMaster 66-12, Raven Cruizer II, Matrix hyd block, 40 bu canola tank . . $177,700 (RM)
12 JD 1835 57’, 10”spac, 4-21” pneumatic wheels, w/JD 1910 430 bu, 

6 run double shoot . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $151,000 (RM)
09 JD 1835 ,61’, 10” spac, w/ JD 1910-430bu cart, 8 run double shoot . . . . . . . . . $125,100 (RM)
06 SeedMaster 66-12, double shoot/JD air pack, pneumatic packers . . . . . . . . . $116,900 (W)
08 JD 1830, 61’, single shoot, w/JD 1910 430 bu 3 tank, 8 run double shoot . . . .$108,500 (W)
08 SeedMaster 64-12, dual castors, rear outer wing wheel, lift kit . . . . . . . . . . . $107,500 (W)
08 SeedMaster 50-12TXB, double shoot, smart hitch, Pattison liquid dist . . . . . $55,000 (R)
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793399

WETASKIWIN, AB
780-352-9244

2320 Eng/1896 Cut Hrs,’11 30’ HB 
HDR, HDR Trans, STB WHL, X2 Knife

Starting at 
$36,000 FOB Factory

EDMONTON, AB
780-732-4457

CALL

NAICAM, SK
306-874-2011

3 tank metering, dual shoot, rice tires,  
Stk #UEQ3672

723704

LOUGHEED, AB

4200 Header, STK #55905

$379,000

766410

806134

$385,000

PARADISE HILL, SK
306-344-4448

963 hrs, Tracks, PTO, 2 Pumps Orders Rolling in Now! (Standard & Option Spec), 
Call Ryan 780-732-4457 or 780-288-3920

$59,000

803524

SOUTHEY, SK

2559 Sep hrs, Duals, Deluxe Header Controls, 
Seat Air Susp & Yield Est Pkg

$145,900

EDMONTON, AB

998 hrs, 140 hp, Heat, AC, Cab susp, 
Boom susp, 12,100lb lift cap, 40K, Mint!

$112,500

743737

$249,500
CASH DEAL $220,000

VULCAN, AB
403-485-1998

12’Seed Hawk 66-12. Tow behind, 
Quick pin depth control.

$349,900

MOSSBANK,SK
306-354-2411

977 Sep hrs, Premium Cab And Radio, Hid 
Lights & Extremity, Autotrac Ready/harv Monitor

www.southcountry.ca

www.southcountry.ca
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FRANK
TUCHSCHERER
306-869-7889

WIL PUTLAND
306-526-6209

RICK ARNESON
306-536-7111

KARL HASELHAN
306-421-5588

JARET NELSON
306-868-7700

JEFF ENGLE
306-577-7815

CURTIS KILBACK
306-452-7700

ALF TIDE
306-421-9397

CALVIN BILL
306-421-3607

STUART HOBSON 
306-471-7770

BOB KOSIOR
306-483-8557

GOOD DEALS...AND A GOOD DEAL MORE!
SERVING SOUTHERN SASKATCHEWAN SINCE 1959

Phone 888-508-4406

2006
JOHN DEERE 

9760 STS
Duals, 1771 hrs. (A)

$130,900
2010

BOURGAULT 
3310 AIR 

DRILL
MRBs, 6550 cart.

$265,000
2012 JOHN 
DEERE 4940 

SPRAYER
1200 gal. tank, 120’ 

booms, 1600 hrs.

$283,000
2012 JOHN 

DEERE 6210R
826 hrs, 210 hp, 
MFWD, loader w/ 

grapple. (RE)

$184,000
2015

JOHN DEERE 
9620R

669 hrs, PTO, dual. 
(ES)

$554,000
2012 

CASE IH 
QUADTRAC 

500
1570 hrs, PTO. (ES)

$369,000

4 WD TRACTORS 
2008 JD 9430, duals, 2520 hrs ...................................................$214,900 (RE)
2008 JD 9530, duals, 3178 hrs ...................................................$231,900 (ES)
2009 JD 9630, triples, 3950 hrs ..................................................$240,000 (OX)
2012 JD 9560R, duals, 1685 hrs .................................................$352,000 (ES)
2012 JD 9560R, duals, 1709 hrs .................................................$356,900 (ES)
2012 JD 9560R, duals, 1816 hrs .................................................$356,000 (ES)
2012 JD 9560R, duals, 1988 hrs .................................................$366,000 (ES)
2012 JD 9560R, triples, PTO, 1992 hrs .......................................$344,900 (ES)
2012 JD 9560R, duals, PTO, 2085 hrs .........................................$368,000 (AV)
2012 JD 9560R, duals, PTO, 2246 hrs .........................................$355,900 (ES)
2012 JD 9560R, duals, PTO, 2539 hrs .........................................$360,000 (ES)
2013 JD 9560R, duals, 1943 hrs .................................................$373,000 (ES)
2015 JD 9620R, duals, PTO, 669 hrs ...........................................$540,000 (ES)

TRACK TRACTORS 
2012 JD 9560RT, PTO, 1940 hrs ..................................................$366,000 (AV)
2016 JD 9620RX, PTO, 515 hrs ...................................................$684,000 (AV)
2010 Challenger MT875C, Degelman blade, 2700 hrs ...............$334,000 (RA)
2012 Case IH 500 Quadtrac, PTO, 1570 hrs ................................$369,000 (ES)
2014 Case IH 600 Quadtrac, PTO, 886 hrs ..................................$452,900 (AV)

2 WD - MFWD TRACTORS 
1980 JD 4440 2WD, loader, 7188 hrs ............................................$33,500 (RE)
1996 JD 7800 MFWD, loader, 11,845 hrs ......................................$59,500 (OX)
2012 JD 7200R MFWD, IVT 2226 hrs ..........................................$186,900 (RE)
2012 JD 6210R MFWD, loader, 826 hrs ......................................$184,000 (RE)
2013 JD 6170R MFWD, loader, 1500 hrs ....................................$184,000 (RA)
2010 CIH Magnum 180, loader, MFWD, 4665 hrs .......................$134,000 (RE)

SEEDING EQUIPMENT 
61’ JD 1820/1900, 340 bus cart, double shoot, 2002 ..................$73,000 (RA)
60’ JD 1820/1910, 10” spg, ss, arm, rubber press, 

430 bus tbh cart, 2003 ..............................................................$76,900 (AV)
61’ JD 1830/1910, 10” spg, double shoot, 

550 bus tbh cart, 2013 ............................................................$197,000 (AV)
40’ Flexi-Coil 5000, 2320 tank, 1994 ............................................$20,000 (ES)
57’ Flexi-Coil 5000, 3450 tank, 1997 ............................................$20,000 (RE)
66’ Bourgault 3310/6550ST, single shoot, 12” spac, 2010 ........$162,900 (AV)
65’ Bourgault 3310/6550ST, 10”, double shoot, 2010 ...............$265,000 (RA)
66’ Bourgault 3320/6550ST, 12”, double shoot, 2013 ...............$224,000 (RE)
60’ Bourgault 3710/7700 Disc Drill, 2014 ..................................$438,000 (RA)
53’ Bourgault 5710 MRB, 2001 .....................................................$33,400 (AV)
70’ SeedMaster TXB70-12, 12”, JD 550 cart, 2009 ...................$243,900 (RA)
90’ SeedMaster TX8-M90, 12” spacing, front and rear, 

550 bus JD 1910 air tanks, sectional control, ARM 2013 ......$215,900 (ES)
70’ SeedMaster SXG550, 12” spacing, double shoot, 

sectional control, 550 bus cart 2012 ......................................$199,000 (ES)
John Deere 1900, 270 bus TBT, D/S 1998 ....................................$34,900 (RA)
John Deere 1910, 250bu TBH, D/S 2003 ......................................$33,700 (RA)
John Deere 1910, D/S, conv 2014 ..............................................$114,400 (ES)
Bourgault 4350 Seedcart, 1999 ....................................................$20,000 (OX)

COMBINES
(Please refer to our website for more details) 

2012 JD S670, 1004 sep hrs .......................................................$299,000 (OX)
2014 JD S670, 435 sep hrs .........................................................$400,000 (RA)
2014 JD S670, duals, 459 sep hrs ..............................................$399,000 (RA)
(4) - 2015 JD S670 ...............................................................SEE WEBSITE (ES)
2013 JD S680, duals, 892 sep hrs ..............................................$379,800 (ES)
(5) - 2014 JD S680 ...............................................................SEE WEBSITE 
2015 JD S680, duals, 729 sep hrs ..............................................$464,000 (ES)
2015 JD S680, duals, 775 sep hrs ..............................................$458,400 (ES)
(3) - 2012 JD S690 ...............................................................SEE WEBSITE 
2013 JD S690, duals, 850 sep hrs ..............................................$400,000 (ES)
(5) - 2014 JD S690, duals ....................................................SEE WEBSITE 
(4) - 2016 JD S690, duals, 250 sep hrs ......................................$589,000 (AV)
2010 JD T670, singles, 1131 sep hrs ..........................................$214,900 (RE)
2011 JD T670, duals, 1003 sep hrs ............................................$245,000 (RA)
2008 JD 9770, duals, 1708 sep hrs ............................................$152,600 (RE)
2010 JD 9770, duals, 1532 sep hrs ............................................$203,000 (AV)
(5) - 2011 JD 9770 ...............................................................SEE WEBSITE 
2005 JD 9760 STS, singles, 2149 sep hrs  .................................$118,500 (AV)
2006 JD 9760 STS, duals, 1771 sep hrs .....................................$130,900 (AV)
2009 JD 9870, 1800 hrs ..............................................................$191,400 (AV)
2010 JD 9870, duals, 1520 hrs ...................................................$205,900 (ES)
2006 JD 9860, singles, 2402 hrs ................................................$128,700 (AV)
2001 JD 9650W, 3720 hrs .............................................................$66,000 (RE)
1999 JD 9610, singles, 2539 sep hrs ............................................$60,900 (RE)
1996 JD 9600, singles, 2725 sep hrs ............................................$43,900 (RE)
2012 New Holland CR8090, duals 788 sep hrs ..........................$328,800 (RE)

COMBINE PLATFORMS
JD 914 Pickup Headers, several .....................................CHECK WEBSITE
JD 615P Pickup Headers several to choose from .........CHECK WEBSITE
2008 MacDon PW-7 ......................................................................$17,600 (AV)
Precision Pickup headers ................................................ $7,500-$15,000 
2010-2014 JD 640D 40’ draper,

 several to choose from ..............................................CHECK WEBSITE 
2012-2014 JD 640FD 40’ fl ex drapers,

 several to choose from ..............................................CHECK WEBSITE
2014 JD 635FD 35’ fl ex draper .....................................................$78,200 (RA)
JD 635D 35’ draper several to choose from ..................CHECK WEBSITE (ES)

2003 JD 936D 36’ draper ..............................................................$25,500 (RE)

2013 MacDon D65 40’, Transport .................................................$72,900 (OX)

2012 MacDon FD70 40’ fl ex draper ..............................................$64,900 (RA)

MacDon FD70 45’fl ex draper 2 units .............................CHECK WEBSITE 

2014-2016 MacDon FD75, 40’ fl ex draper, 3 units .........CHECK WEBSITE

2014 MacDon FD75, 45’ fl ex draper .............................................$84,500 (ES)

2004 MacDon 973, 36’, JD adapter ..............................................$25,900 (ES)

2003 MacDon 972, 36’, JD adapter ..............................................$24,900 (RE)

CORN HEADERS
2002 JD 1290 12 row, 20” spacing ..............................................$31,000 (AV)

SP WINDROWERS 
2011 JD A400, 36’, header, swath roller ......................................$91,900 (RE)

2008 JD 4895, 36’, head 1002 hrs ................................................$76,000 (RE)

2008 JD 4895, 30’, 1050 hrs .........................................................$82,000 (ES)

2008 JD 4895, 36’, 1114 hrs .........................................................$82,600 (RE)

2001 MacDon 2952, 30’, 2792 hrs ................................................$49,700 (RE)

2002 MacDon 2952, 30’, 3500 hrs ................................................$45,500 (RE)

2006 Case WDX1202, 30’, 2400 hrs ..............................................$45,800 (RE)

GRAIN HANDLING EQUIPMENT
2004 Brandt 10x70 Grain Auger .....................................................$7,200 (ES)

2010 Brandt 13x110HP Grain Auger ............................................$19,900 (AV)

2011 Brandt 13x90HP Grain Auger ..............................................$19,200 (ES)

2014 Brandt 13110HP Grain auger ...............................................$24,300 (OX)

2013 Brandt 13x40 PTO Load Out Auger, mover, new .................$15,900 (AV)

2014 Brandt 1545 Conveyor .........................................................$22,500 (OX)

2009 Brandt 1545LP Conveyor .....................................................$17,900 (RA)

2009 Sakundiak 10x1200 Grain Auger ........................................$11,000 (ES)

GRAIN CARTS
2011 Brent 1394 ............................................................................$87,900 (ES)

SPRAYERS
2015 JD R4045, 1150 hrs ............................................................$449,000 (ES)

2015 JD R4045, 1200 hrs ............................................................$449,000 (ES)

2013 JD 4730, 975 hrs ................................................................$274,800 (AV)

2013 JD 4730, 1050 hrs ..............................................................$275,900 (RE)

2011 JD 4730, 3449 hrs ..............................................................$206,400 (RE)

2012 JD 4830, 850 hrs ................................................................$272,900 (RA)

2010 JD 4930, 1490 hrs ..............................................................$237,900 (RA)

2010 JD 4930, 2019 hrs ..............................................................$228,400 (OX)

2012 JD 4940, 1600 hrs ..............................................................$283,000 (RA)

2014 JD 4940, 960 hrs ................................................................$333,000 (AV)

2014 JD 4940, 1137 hrs ..............................................................$329,000 (ES)

1994 Spray Coupe 3630, 2978 hrs ................................................$23,000 (OX)

2010 Farm King 1200, suspended boom, 90’ ...............................$23,000 (RE)

HAYING EQUIPMENT
2000 JD 1600A Mower Conditioner..............................................$10,900 (ES)

2012 New Holland H1750 Mower Conditioner .............................$37,200 (AV)

1995 MacDon 5000 Mower Conditioner .........................................$6,900 (OX)

1998 JD 566 Round Baler ...............................................................$9,700 (ES)

2003 JD 567 Round Baler .............................................................$14,900 (OX)

2007 JD 568 Round Baler, surface wrap ......................................$27,200 (RA)

2013 JD 559 Round Baler, surface wrap ......................................$30,000 (AV)

2010 JD 568 Round Baler, surface wrap, 12,750 Bales ...............$35,200 (RE)

2011 JD 568 Round Baler, surface wrap, 17,700 bales ...............$35,400 (RE)

2011 JD 568 Round Baler, surface wrap ......................................$28,000 (RA)

2014 JD 569 Round Baler, surface wrap, 6974 bc .......................$54,000 (RE)

MISC EQUIPMENT
2013 Degelman 7000 Strawmaster, 82’ Valmar applicator .........$60,000 (AV)

2012 Highline CFR650 Bale Processor .........................................$23,500 (AV)

2006 Highline 8000 Bale Processor ...............................................$7,450 (RE)

2011 JD HX20 Rotary Cutter, 20’ ..................................................$19,900 (RE)

2008 JD 637 Disk 45’, 5 section ...................................................$66,000 (ES)

2011 Ezee-On 8700 Disk 35’, 3 section ........................................$59,000 (ES)

2013 Schulte SDX102 Snow Blower ...............................................$8,000 (AV)

2013 Schulte FM300 Snow Blower ................................................$9,500 (OX)

2005 Schulte 9600 Snow Blower ...................................................$4,900 (AV)

LAWN & GARDEN EQUIPMENT 
2009 JD Z860A Zero Turn Mower, 60” MOD, 3-bag MCS, 406 hrs .$9,500 (OX)

2013 JD Z235 Zero Turn Mower, 42” cut, 66 hrs, m ulch kit .........$2,700 (AV)

2010 JD Z445 Zero Turn Mower, 54” cut, 528 hrs ..........................$3,700 (RE)

2012 JD Z445 Zero Turn Mower, 48 cut, 388 hrs ...........................$3,300 (OX)

2008 JD Z510A Zero Turn Mower, 48” cut, 358 hrs .......................$4,350 (OX)

2012 JD Z655 Zero Turn Mower, 54” cut, 383 hrs ..........................$5,800 (ES)

2013 Toro SS5060 Zero Turn Mower, 50” cut, 171 hrs...................$2,800 (RA)

2010 JD X320 Lawn Tractor, 48” cut, 140 hrs ................................$3,300 (AV)

COMPACT UTILITY TRACTORS 
2013 JD 3320 300CX Loader, rear hyd, 475 hrs ...........................$24,300 (AV)
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GRATTON COULEE AGRI PARTS LTD. Your 
#1 place to purchase late model combine 
and tractor parts. Used, new and rebuilt. 
www.gcparts.com Toll free 888-327-6767.

2006 CAT D8T SU dozer, single shank rip-
per, cab air, 11,000 hours, work ready, 
$150,000. 204-795-9192 Plum Coulee, MB

2013 CIH L785 FEL w/grapple and bucket. 
Fits on Case Puma 200, $18,000; Also 
have some rear weights as well, $1.75/lb. 
204-743-2324, Cypress River, MB.

2004 DEERE 325 skidsteer loader, new 
eng., c/w bucket, vg working condition.   
$25 ,000 .  Can  de l i ver.  Ca l l  anyt ime 
204-743-2324, Cypress River, MB.

KIRSCHNER 10’ BLADE, hyd angle, mounts 
on JD 740 loader, exc., $4600; Degelman 
4600 blade, 4-way, mts for JD 6430 trac-
tor, exc., $9500; Deg. 6900 2-way, mounts 
for JD 9320. 780-352-3012 Wetaskiwin AB

2009 14’ 6900 Degelman 4 WD blade, hyd. 
angle, mounting kit for STX 275, 280, 285, 
330, 335, $20,000. A.E. Chicoine Farm 
Equipment, 306-449-2255, Storthoaks, SK.

ALLIED 590 LOADER, excellent shape, 
$3500 .  Danny  Spence ,  Speers ,  SK . 
306-246-4632.

2007 DEGELMAN 6600, 14”, 2 way hyd., 
fits CNH 275335 HP 4wd’s, excellent con-
d i t i o n ,  $  8 , 8 0 0 .  1 - 8 8 8 - 2 7 8 - 4 9 0 5 . 
www.combineworld.com

LEONS 775Q ,  Q/A, 6-way hyd. front 
mount blade, $13,500; Allied Farm King 
960, 3 PTH snowblower,  hyd.  spout, 
$3,500; JD 158 FEL, bucket, joystick, 
mounting kit to fit JD 4240, 4440 & 4230 
tractors, $5,500; Leons 707 push blade 8’ 
front mount blade, $1,200. Lamont Farm 
Centre Ltd., 780-895-7338, Lamont, AB.

2017 YANUSH PULL STYLE DOZERS.
Buy or lease pricing starting at $25,500.
Visit booth 1720 at Manitoba Ag Days for
more info or call Jonathan 306-876-4989 or
306-728.9535. www.yanush.ca

2013 DEGELMAN 5700 blade, 12’, mounts 
for JD 6150R; 2013 Degelman 5700 blade, 
12’, mounts for NH T7.185, $11,500 ea. 
780-679-7795, Camrose, AB.

2011 CASE 1221E loader w/toothed buck-
et, M11 Cummins, 4 spd., 5500 hrs., 
$165,000. 306-452-8081, Redvers, SK.

CRAIG SNOW WING 12”, complete with 
frame, mounts, hydraulic block off a 1997 
Champion 730A-VHP Series V grader, 
$4,900. 1-888-278-4905. www.combine-
world.com

10’ DEGELMAN DOZER and frame, manual 
angle, new cutting edge, fits most 2WD & 
FWA, $5900. 306-948-7223, Biggar, SK.

DEGELMAN 12-1,14”,2  way blade, manual 
tilt, good cutting edge, mounts 30” tractor 
f r a m e ,  $ 4 , 9 8 0 .  1 - 8 8 8 - 2 7 8 - 4 9 0 5 . 
www.combineworld.com

2012 BOBCAT S 205 skidsteer loader, 1650 
hrs., c/w bucket, vg working condition, 
$28 ,000 .  Can  de l i ver.  Ca l l  anyt ime 
204-743-2324, Cypress River, MB.

GPS OUTBACK EZ-DRIVE TC with S2 
Display, hyd. steering control. Will fit all 
ATX Case/IH 4 WD tractors and other 
makes, $3300. Call A.E. Chicoine Farm 
Equipment, 306-449-2255, Storthoaks, SK.

ODESSA ROCKPICKER SALES: New De-
gelman equipment, land rollers, Straw-
master, rockpickers, protill, dozer blades. 
306-957-4403, 306-536-5097, Odessa, SK.

FLAX STRAW BUNCHER and land levelers. 
Building now! Book orders by year end for  
2016 prices! 306-957-4279, Odessa, SK.

WANTED: STAINLESS STEEL LIQUID 
fertilizer storage tanks for transporting/ 
s tor ing ,  1 ,600-50,000 ga l lons .  Ca l l 
306-960-3000.

BOBCAT 943 SKIDSTEER, $14,900; NH 
LX865 skidsteer, $12,900; McKee 7’  snow-
blower, $7,000; Lorenz 8’ HD snowblower, 
$1,500; Gehl 500 cu. ft., 4 auger feed cart, 
$10,000; Knight 3 auger feed cart, $5,000.  
1-866-938-8537.

Diesel and Natural Gas

Generator Sets for your 
farm available with low 

monthly payments. 
Free help with sizing. 

Call 800-687-6879 
and use discount code WESTERN

SUNFLOWER HARVEST SYSTEMS. Call 
for literature. 1-800-735-5848. Lucke Mfg., 
www.luckemanufacturing.com

WANTED: USED, BURNT, old or ugly trac-
tors. Newer models too! Smith’s Tractor 
Wrecking, 1-888-676-4847.

WANTED: Older and newer tractors, in 
running condition or for parts. Goods Used 
Tractor Parts, 1-877-564-8734.

WANTED:  GOOD ENGINE for Belarus 
7010. Will consider buying complete trac-
tor. Call 403-378-4979, Duchess, AB.

 W AN TED
 M F 3 6  &  3 6 0 Dis ce rs
 All s ize s , a n y con dition , a ls o p a rts  

 dis ce rs , Pre m ium  Price  p a id for 
 12Ft w ith  19 ” b la de s .

 SK Fa rm  Boys  - Hon e s t Prom p t 
 Se rvice :

 Ca ll An ytim e
 3 06 .9 46 .9 6 6 9  or 3 06 .9 46 .79 23

WANTED: 40’-42’ LAND ROLLER, wing up 
style in good condition. 306-843-7159, 
Wilkie, SK.

GUARANTEED PRESSURE TREATED fence 
posts, lumber slabs and rails. Call Lehner 
Wood Preservers  L td . ,  ask  fo r  Ron 
306-763-4232, Prince Albert, SK.

MULCHING- TREES, BRUSH, Stumps. 
Call today 306-933-2950. Visit us at: 
www.maverickconstruction.ca

16’ PEELED RAILS,  2-3” $7.50 ea., 125 per 
bundle;  3-4” $9.25 ea., 100 per bundle; 
4-5” $11 each, 75 per bundle. Vermette 
Wood Preservers, 1-800-667-0094, Spruce 
Home, SK info@vwpltd.com

WALLENSTEIN WOOD PROCESSOR # 830.  
1 man machine for cutting, splitting and 
piling, 50 hrs. 403-346-7178, Red Deer, AB

SEASONED SPRUCE SLAB firewood, one 
cord bundles, $99, half cord bundles, $65. 
Volume discounts.  Cal l  V&R Sawing, 
306-232-5488, Rosthern, SK.

BLOCKED SEASONED JACK Pine firewood 
and wood chips for sale. Lehner Wood Pre-
servers Ltd., 306-763-4232, Prince Albert, 
SK. Will deliver. Self-unloading trailer.

BLOCKED AND SEASONED FIREWOOD: 
$180 per 160 ft.≥ cord; bags $80 (includes 
refundable deposit for bag). Bundles of 
4’-5’ or 6.5’ also available. Vermette Wood 
Preservers 1-800-667-0094, Spruce Home.

BEV’S FISH & SEAFOOD LTD., buy di-
rect, fresh fish: Pickerel, Northern Pike, 
Whitefish and Lake Trout. Seafood also 
available. Phone toll free 1-877-434-7477, 
306-763-8277, Prince Albert, SK.

NEW AND USED GENERATORS, Multiquip, 
Perkins, Cummins, Magnum, Honda, new 
cond., in stock. 250-554-6661, Kamloops, 
BC. Email: denis@bcdieselgenerators.com 
www.bcdieselgenerators.com

NEW AND USED generators, all sizes from 
5 kw to 3000 kw, gas, LPG or diesel. Phone 
for availability and prices. Many used in 
stock. 204-643-5441, Fraserwood, MB.

NEW AND USED PTO generators. Diesel 
and natural gas sets available as well. Call 
1-888-300-3535, Airdrie, AB.

GENERATOR, CAT 115 KW, 22,000 hrs.,
trailer and fuel tank included, $11,000 OBO.
780-349-1115, Westlock, AB.

EX-GOVERNMENT STAND-BY UNITS: 
12V92 w/400 KW, 600 volts, 388 hrs, 
$25,000; 12V92 w/400 KW, 600 volts, 419 
hrs, $25,000; 12V92 w/400 KW, 600 volts, 
638 hrs, $25,000; 16V92 w/500 KW, 600 
volts, 700 hrs, $25,000; 16V92 w/800 KW, 
600 volts, 700 hrs, $30,000; KT450 Cum-
mins w/250 KW, $15,000. Can-Am Truck 
Export Ltd, 1-800-938-3323, Delisle, SK.

DIESEL GENSET SALES AND SERVICE, 
12 to 300 KWs, lots of units in stock. Used 
and new: Perkins, John Deere and Deutz. 
We also build custom Gensets. We cur-
rently have special pricing on new John 
Deere units. Call for pricing 204-792-7471.

BIRD WATCHERS CALL To The Far North! 
Bird stands and natural locations available. 
Year round bird and wildlife watching. 
Tree stands, ground blinds, and natural lo-
cations available. North Western Sas-
katchewan. Ron Kisslinger 306-822-2256 
or email:  p.r.service@sasktel.net

DRILL STEM: 200 3-1/2”, $45 each; 400 
2-7/8”, $32 each; 400 2-3/8”, $33 each. 
306-768-8555, Carrot River, SK.

TUBING FROM 1-1/4” to 3-1/2”. Sucker 
rod 3/4”, 7/8” and 1”. Line pipe and Casing 
also available. Phone 1-800-661-7858 or 
780-842-5705, Wainwright, AB.

USED 3-1/2” OILFIELD tubing for sale, 
$34 per joint, loaded. 780-205-7856, 
306-248-7376, Lloydminster, SK.

WESTERN IRRIGATION: CADMAN Dealer. 
Fall discounts. Full line of new and used 
equipment. 1 Cadman 4000S wide body 
big gun, like new; Also aluminum pipe, 
pumps and motors. If we don’t have it, we 
will get it for you! Call 306-867-9461, 
306-867-7037, Outlook, SK.

2 T-L 2006 pivots, 1285’; 2 T-L 1986 1285’ 
pivots. Call for info., 306-858-7351, Lucky 
Lake, SK.

BLUE WATER IRRIGATION DEV. LTD.
Reinke pivots, lateral, minigators, pump 
and used mainline, new Bauer travelers 
dealer. 22 yrs. experience. 306-858-7351, 
Lucky Lake, SK. www.philsirrigation.ca

2007 MF GC 2300, FWA, loader, diesel, hy-
dro., Cat I, 3PTH, 540 PTO, $8900. Cam-
Don Motors, 306-237-4212, Perdue, SK.

SPRUCE FOR SALE!! Beautiful locally 
grown trees. Plan ahead and renew your 
shelterbelt or landscape a new yardsite, 
get the year round protection you need. 
We sell on farm near Didsbury, AB. or de-
liver anywhere in Western Canada. 6 - 12’ 
spruce available. Now taking spring orders 
while supplies last. Phone 403-586-8733 
or visit: www.didsburysprucefarms.com

HARMONY NATURAL BISON buying fin-
ished up to $6.25/lb HHW; Culls up to 
$5.25/lb HHW; Feeders up to $4.75/lb 
LW. Call/text 306-736-3454, SE Sask.

QUILL CREEK BISON is looking for fin-
ished, and all other types of bison. COD, 
paying market prices. “Producers working 
with Producers.” Delivery points in SK. and 
MB. Call 306-231-9110, Quill Lake, SK.

NEBRASKA BISON BUYING all classes 
Calves, yearlings, adults, finished bison. 
Call Randy Miller 402-430-7058 or  email: 
RandyMiller@Miller95Enterprises.com

BISON WANTED - Canadian Prairie Bison 
is looking to contract grain finished bison, 
as well as calves and yearlings for growing 
markets. Contact Roger Provencher at   
306-468-2316, roger@cdnbison.com

WANTED ALL CLASSES of bison: calves, 
yearlings, cows, bulls. Willing to purchase 
any amount. dreyelts1@rap.midco.net
Call 605-391-4646.

BUYING:  CULL COWS, herdsire bulls, 
yearlings and calves. Phone Elk Valley 
Ranches, 780-846-2980, Kitscoty, AB.

WANTED: ALL KINDS of bison from year-
lings to old bulls. Also cow/calf pairs. Ph 
Kevin at 306-429-2029, Glenavon, SK.

F O R  F I N I S H E D  B I S O N !  P a y i n g 
$6.40/lbHHW. Also paying top dollar for 
cull cows. Call Tara 403-843-2231.

BISON CALVES, bulls and heifers, $2300 
each. Call Frank 306-662-4163, Maple 
Creek, SK.

SASKATCHEWAN BISON ASSOCIATION
is having a Field Day January 13, 2017 at
Beldon Bison Ranch near Nipawin, SK. With
opportunities to talk to established produc-
ers, learn about the industry and view the
Canadian Bison Bull Draft entries. We look
forward to seeing you there!
306-522-4766 or 306-812-7092.
beldonbisonranch@gmail.com

NORTHFORK- INDUSTRY LEADER for 
over 15 years, is looking for finished Bison, 
grain or grass fed. “If you have them, we 
want them.” Make your final call with 
Northfork for pricing! Guaranteed prompt 
payment! 514-643-4447, Winnipeg, MB.

BISON HERD for sale, 60-70 pairs. Yearling 
and 2 year old heifers, approx. 150 head 
total.  Call 780-753-0982, Provost, AB.

WANT TO PURCHASE cull bison bulls and 
cows, $5/lb. HHW. Finished beef steers 
and heifers for slaughter. We are also buy-
ing compromised cattle that can’t make a 
long trip. Oak Ridge Meats, McCreary, 
204-835-2365, 204-476-0147.

8 2015 CHOICE yearling bison heifers, 
$3200/ea. 780-689-8630, Athabasca, AB.

LAZY S BULL POWER 2017, January 28th, 
at the ranch, Mayerthorpe, AB. 225 polled 
red and black Simmental, Angus and Beef-
maker (Sim Angus) bulls. 780-785-3136. 
Video online www.lazysranch.ca

SOUTH VIEW RANCH has Black and Red 
Angus 2 year old bulls. Ceylon, SK. Call 
Shane 306-869-8074, Keith 306-454-2730.

4L CATTLE HOLDINGS Top Quality, Top 
Genetics bred Registered PB Black Angus 
cows, heifers and 2016 replacement heifer 
calves. Bred to start Jan. 1 to Young Dale 
Xcaliber 32X, Avelyn High Cal 472’14 (son 
of 32X). Contact Larry and Judy Strom,  
403-574-2222, judithstrom@gmail.com

SELLING: BLACK ANGUS BULLS. Wayside 
Angus,  Henry and Bernie Jungwirth, 
306-256-3607, Cudworth, SK.

BLACK ANGUS BULLS, two year olds, se-
men tested, guaranteed breeders. Delivery 
available. 306-287-3900, 306-287-8006, 
Englefeld, SK. www.skinnerfarms.ca

50 BLACK ANGUS heifers, bred to reg. 
Black Angus bulls. Can winter and calve 
out. Call 306-322-7905, Archerwill, SK.

PUREBRED BLACK ANGUS long yearling 
bulls, replacement heifers, AI service. 
Meadow Ridge Enterprises, 306-373-9140 
or 306-270-6628, Saskatoon, SK.

90- TWO YR. OLD and yearling Red Angus 
bulls. Guaranteed, semen tested, and de-
l i ve red  in  the  spr ing .  Bob  Jensen , 
306-967-2770, Leader, SK.

COMING 3 YR. old Red Angus herdsire, 
used on PB herd. Call Little de Ranch, 
306-845-2406, Turtleford, SK.

REG. RED ANGUS bulls born Feb./Mar. 
2016, calving ease, good growth. Little de 
Ranch, 306-845-2406, Turtleford, SK.

17 REG. RED ANGUS heifers, born Feb/ 
March 2016, exc. brood cow prospects. 
Little de Ranch, 306-845-2406, Turtleford.

SOUTH VIEW RANCH has Red and Black
Angus 2 year old bulls. Ceylon, SK. Call 
Shane 306-869-8074, Keith 306-454-2730.

RED ANGUS BULLS, two year olds, se-
men tested, guaranteed breeders. Delivery 
available. 306-287-3900, 306-287-8006, 
Englefeld, SK. www.skinnerfarms.ca

RED ANGUS PUREBRED 2 year old bulls.  
Open heifers also available. Contact DBM 
Angus Farms at  Hol land,  MB. ,  Br ian 
204-526-0942 or David 204-723-0288.

60 BRED COWS Charolais/ Simmental 
cross for sale. Call 403-652-7253, High 
River, AB.

REGISTERED CHAROLAIS BULLS, 2 year 
olds and yearlings. Polled, horned, some 
red. Quiet hand fed, hairy bulls. 40+ head 
avai lable.  Wil f  at  Cougar Hi l l  Ranch 
306-728-2800, 306-730-8722, Melville, SK

15 PUREBRED CHAROLAIS bred heifers 
and 15 second calvers bred Charolais.  
Creedence Charolais Ranch, Ervin Zayak,  
780-741-3868, 780-853-0708 Derwent, AB

COMING 2 YR. old polled PB Charolais 
bulls, come red factor. Call Kings Polled 
Charolais, 306-435-7116, Rocanville, SK.

YEARLING & 2 YEAR old Charolais bulls, 
Creedence Charolais Ranch, Ervin Zayak,  
780-741-3868, 780-853-0708 Derwent, AB

CHAROLAIS BULLS, YEARLING and 2 year 
olds. Contact LVV Ranch, 780-582-2254, 
Forestburg, AB.

We’re Raising the Steaks at SBIC17
Find YOUR place at the table!

Saskatchewan Beef Industry Conference 

January 24 and 25, 2017 | Queensbury Centre | Regina, SK 

Register today:
www.saskbeefconference.com

DAVIDSON GELBVIEH & LONESOME 
DOVE RANCH, 28th Annual Bull Sale,
Saturday, March 4, 2017, 1:00 PM at their 
bull yards, Ponteix, SK. Complimentary 
lunch at 11:00 AM. Pre-sale viewing and 
hospitality, Friday, March 3rd. Selling 
100+ PB yearling bulls, Red or Black. Per-
formance and semen tested. Contact Ver-
non and Eileen 306-625-3755, Ross and 
Tara 306-625-3513, Ponteix, SK. View 
cata log and v ideo on our  websi tes: 
w w w. l o n e s o m e d o v e r a n ch . c a  o r 
www.davidsongelbvieh.com 

ROSELAWN FARMS has an excellent 
group of Hereford and Black Baldie heifers 
bred Hereford. March calving. All vaccina-
tions. Wally 204-534-8204, Killarney, MB.

10 REGISTERED HORNED Hereford 2nd 
calving cows. Jensen Farms, Carstairs, AB. 
403-337-3766.

SQUARE D HEREFORDS: Hereford females
bred Hereford, registration papers avail-
able. Herd bull prospects, 2 yr. old, fall born
yearlings and bull calves. Quiet, perfor-
mance tested. Delivery can be arranged.
Jim Duke 306-538-4556, 306-736-7921,
Langbank, SK. square.d@sasktel.net
square-dpolledherefords.com

FRESH AND SPRINGING heifers for sale. 
Cows and quota needed. We buy all class-
es of slaughter cattle-beef and dairy. R&F 
Livestock Inc. Bryce Fisher, Warman, SK. 
Phone 306-239-2298, cell 306-221-2620.

BIG ISLAND LOWLINES Premier Breeder. 
Selling custom designed packages. Name 
your price and we will put a package to-
gether for you. Fullblood/percentage Low-
line, embryos, semen. Black/Red carrier. 
Darrell 780-486-7553, Edmonton, AB.

SHORTHORN BRED HEIFERS and young 
cows, most are polled, 30 available. Bred 
to polled Shorthorn bulls. 780-777-7350 
or 780-939-3070, Morinville, AB.

PB OPEN HEIFERS, sired by S.V. Dakota. 
Also Black BLF heifers. All top cut heifers.
Curtis Mattson 306-944-4220 Meacham SK

ALBERTA TEXAS LONGHORN Association  
780-387-4874, Leduc, AB. For more info. 
www.albertatexaslonghorn.com

WELSH BLACK- The Brood Cow Advantage. 
Check www.canadianwelshblackcattle.com 
Canadian Welsh Black  Soc. 403-442-4372.

H. S. KNILL TRANSPORT, est. 1933, spe-
cializing in purebred livestock transporta-
tion. Providing weekly pick up and delivery 
service across Canada/USA and Mexico. 
Gooseneck service available in Ontario, 
Quebec and USA. US and Canada customs 
bonded carrier. Call 1-877-442-3106, fax 
519-442-1122,  hskni l l@pppoe.ca or 
www.hsknilltransport.com 155 King Ed-
ward St., Paris, ON. N3L 0A1.

125 BRED RED ANGUS cross heifers, bred 
to Red Angus bulls. Bulls out July 1st for 
60 days. Call 306-355-2700, Mortlach, SK.

COZY CAPS! Ear protection for newborn 
calves!  306-736-0020, Carlyle, SK. Email 
cozycaps@outlook.com

BRED HEIFERS: 75 Red and Black Angus; 
25 Hereford. Exc. ranch raised females. 
Bred to top quality bulls. Call Dean at 
780-855-2580, New Norway, AB.

44 TOPCUT ONE IRON Red Angus cross   
bred heifers, AI’d to low birthweight Red 
Angus bull, very impressive group of heif-
ers. Call 306-937-2880 or 306-441-5010 
Battleford, SK.

50 BLACK ANGUS cows, bred Black, preg 
checked, $1350/ea. Call 306-831-8977, 
Fiske, SK.

BRED COW HERD REDUCTION, by half. 
150 head. Bred Charolais, to calve first 
week of April. 306-432-4803, Lipton, SK.

75 SECOND AND THIRD Black and Red An-
gus young bred cows. Call 306-773-1049 
or 306-741-6513, Swift Current, SK.

100 BRED Heifers. Red Angus cross Simm., 
Black Angus bred Red or Black Angus, be-
gin calving end of March. Full herd health. 
Rob Garner 306-946-7946, Simpson, SK.

BRED HEIFERS: Approx. 200 big, strong 
top of the line, one iron Simmental and 
Simmental Red Angus cross, bred Red or 
Black Angus. Exposed May 24th, 2016. Full 
vaccination program plus Ivomec. Contact 
3J Simmental Farms, 306-325-4622 or 
306-327-8005, Lintlaw, SK.

GOOD QUALITY BRED HEIFERS. Red 
Angus, Red Angus cross Hereford and Red 
Angus cross Simmental. Bred Red Angus. 
Ferguson Stock Farm Ltd., 306-895-4825, 
Paynton, SK.

12 BRED GELBVIEH heifers for sale, start 
calving March, 2017, $2000 each.  Call 
306-824-4523, Rabbit Lake, SK

600 TOP QUALITY bred heifers, start calv-
ing April 1. All heifers preg checked, pelt 
measured and full live vaccination pro-
gram going to breed. Bred to Red and 
Black Angus heifer bulls. Calved 400 out of 
same bulls last year with zero cesaerians. 
204-325-2416, Manitou, MB.

5 YOUNG RED Angus cows; 15 Red Angus
bred heifers, bred Red Angus; 4 Hereford
bred heifers, bred Hereford. ExposedMay
20 to July 10. T Bar K Ranch, Kevin,
306-739-2944, 306-577-9861, Wawota, SK.

WANTED: CULL COWS and bulls. For book-
ings call Kelly at Drake Meat Processors, 
306-363-2117 ext. 111, Drake, SK.
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545 Assiniboine Ave., Brandon, MB R7A 0G3 1-866-289-8164
www. allenleigh.ca                             info@allenleigh.ca

Save More Calves, 
Make More Money

and Get More Sleep!

Mini PTZ Wireless 
Cowcam System

Top Mount
Wireless PTZ

Cowcam

NEW
View From Your 

Smartphone

“Trusted Quality, Trusted Support, Trusted Service!”

WIRELESS COWCAM SYSTEMS

 L A N E  R E A L T Y

 B O B  L A N E  - B rok er  (306) 569-3380

 J A SO N  SE L IN G E R  - R egina/South C entral  (306) 539-7975

 E D  B E U T L E R  - York ton/W hitew ood  (306) 620-7260

 J A SO N  B E U T L E R  - York ton/E stevan  (306) 735-7811

 D O U G  J E N SE N  - M elville/R aym ore  (306) 621-9955

 ST A N  H A L L   - Strasbourg/W atrous/H um boldt  (306) 725-7826

 M O R W E N N A  SU T T E R  - M elfort/W adena  (306) 327-7129

 M U R R AY  M U R D O C H  - K indersley/R osetow n/D avidson  (306) 858-8000

 D A R R E L L  H E R A U F   - D airy/Poultry  (306) 761-1863

 D A L E  M U R D O C H  - Sw ift C urrent/W est C entral  (306) 774-6100

 D A R R E N  SA N D E R  - Sask atoon/B attlefords  (306) 441-6777

 D A N IE L  M O ST E R D   - Sask atoon/P rince A lbert  (306) 281-8412

 A SH L E Y  M U R D O C H   - O utlook  C ountry R esidential  (306) 860-8686

 For the m ost  VALUE & EXPOSURE  that you deserve 
 w hen selling your farm  or ranch property, contact 

 one of our Farm  & Ranch Specialists today!

 S a s ka tchew a n’s  Fa rm  & Ra nch S pecia lis ts ™
 117 New  S a les  in 2016 !

 Ph : 3 06 -56 9 -3 3 8 0

 Visit our website at:
 www.la nerea lty.com

 to view current lis tings  a nd  virtua l tours

 W ITH O V ER 30 YEARS  IN  THE BUS IN ES S
 “Now representing purchasers from  

 across Canada and overseas!”

 V isit u s a t the 
 CRO P  P RO D UCTIO N  S HO W  IN  S AS KATO O N , S K

 JAN UARY 9-12, 2017

WIREWORM 
CONTROL  

THAT  
WON’T COST 
YOU MORE

3 ACTIVES  
FOR BROAD-
SPECTRUM 

INSECT AND 
DISEASE 

CONTROL

CROSSBRED BELGIAN mares, bred back to 
Belgian Stallion, $2500/ea.; 1- set of brass 
harness, $1800; 4- Red Belgian yearling 
mules, $1200/ea. 780-363-2216, Chipman

10 YR. OLD reg. Draft type stallion ready 
for 2017 season; Well broke to drive mare 
in open, but can be bred; 2 and 3 yr. old 
fillies started in harness. Transportation 
available. Call 519-319-8021, Zurich, ON

STALLIONS, GELDINGS, MARES. Phone: 
306-283-4495 (evenings), Langham, SK.  
www.livingwaterpaintsandquarters.com

HORSE COLLARS, all sizes, steel and alu-
minum horseshoes. We ship anywhere. 
Keddie’s, 1-800-390-6924 or keddies.com

CANADIAN CO-OPERATIVE WOOL 
Growers, buying wool. For nearest wool 
collection depot or livestock supplies cata-
logue, 1-800-567-3693, www.wool.ca

SUNGOLD SPECIALTY MEATS. We want 
your lambs. Have you got finished (fat) 
lambs or feeder lambs for sale? Call Rick  
a t :  4 0 3 - 8 9 4 - 9 4 4 9  o r  C a t h y  a t : 
1-800-363-6602 for terms and pricing. 
www.sungoldmeats.com

WESTERN SHEEP 
MARKETING LTD.

a division of
SOUTHERN ALBERTA  

LIVESTOCK EXCHANGE
Buying all classes of sheep, 

lambs and goats.  
Contact Darren Shaw 403-601-5165
Same Day Trade Payment.  Farm Pickup.  

Competitive Pricing.
darren@livestock.ab.ca

SHEEP AND LAMB On-Farm Biose-
curity Workshop and Canadian Sheep 
and Lamb Food Safe Farm Practices 
Workshop in conjunction with SSDB’s 
AGM and Symposium will be held at the 
Ramada Saskatoon, 806 Idylwyld Dr. N,  
Saskatoon, SK., January 13-14, 2017.  To 
register please call: 306-933-5200 or 
email: sheepdb@sasktel.net For details 
please visit: www.sksheep.com

SASK. SHEEP DEV. BOARD sole dis-
tributor of sheep ID tags in Sask., offers 
programs, marketing services and sheep/ 
goat supplies. 306-933-5200, Saskatoon, 
SK. www.sksheep.com

APPROX. 125 FOODCRAFT poultry crates, 
with modules, good shape. 780-918-6816, 
Edmonton, AB.

BUYING ELK for local and international 
meat markets. Call us for competitive pric-
ing and easy marketing. Phone Ian at 
204-848-2498 or 204-867-0085.

NORTHFORK- INDUSTRY LEADER for 
over 15 years, is looking for Elk. “If you 
have them, we want them.” Make your fi-
nal call with Northfork for pricing! Guaran-
teed prompt payment! 514-643-4447, 
Winnipeg, MB.

WANTED: ELK BULLS , various ages.  
306-845-7518, 306-845-244, Turtleford SK

2014 HIGHLINE BALE PRO CFR651, with 
chopper and grain tank, processed 1000 
bales, asking $27,000. Call 306-397-2653, 
306-441-2663, Edam, SK.

HI-HOG CATTLE SQUEEZE and hi-hog 
grain dispenser. Call 306-773-1049 or 
306-741-6513, Swift Current, SK.

CATTLE SHELTER PACKAGES or built on 
s i t e .  F o r  e a r l y  b o o k i n g  c a l l 
1-800-667-4990 or visit our website: 
www.warmanhomecentre.com

USED JIFFY SLIDE-IN round bale handler, 
in good condition. Phone 403-627-2601, 
Pincher Creek, AB.

GREG’S WELDING: Freestanding 30’ 5 bar 
panels, all 2-7/8” drill stem construction, 
$470; 24’x5.5’ panels, 2-7/8” pipe with 5- 
1” sucker rods, $350; 24’x6’ panels, 2-7/8” 
pipe with 6- 1” rods, $375; 30’ 2 or 3 bar 
windbreak panels c/w lumber. Gates and 
double hinges avail. on all panels. Belting 
troughs for grain or silage. Calf shelters. 
Del. avail. 306-768-8555, Carrot River, SK.

1982 TW20 FORD tractor, FWA, w/FEL and 
grapple  fork .  Ca l l  306-773-1049 or 
306-741-6513, Swift Current, SK.

PTO ROLLER MILL, load/unload auger, on 
2 wheel trailer, shedded, little use. Kyle 
306-369-2882, 306-369-7513, Bruno, SK.

2002 521DXT CASE payloader w/grapple 
fork. Call 306-773-1049 or 306-741-6513, 
Swift Current, SK.

SVEN ROLLER MILLS. Built for over 40 
years. PTO/elec. drive, 40 to 1000 bu./hr. 
Example: 300 bu./hr. unit costs $1/hr. to 
run. Rolls peas and all grains. We regroove 
and repair all makes of mills. Call Apollo 
Machine 306-242-9884, 1-877-255-0187.   
www.apollomachineandproducts.com

FROSTFREE NOSEPUMPS: Fully sus-
tainable livestock watering. No power re-
quired to heat or pump. Prevents contami-
nation. Grants available. 1-866-843-6744.  
www.frostfreenosepumps.com

PAYSEN LIVESTOCK EQUIPMENT INC. 
We manufacture an extensive line of cattle 
handling and feeding equipment including 
squeeze chutes, adj. width alleys, crowd-
ing tubs, calf tip tables, maternity pens, 
gates and panels, bale feeders, Bison 
equipment,  Texas gates,  steel  water 
troughs, rodeo equipment and garbage in-
cinerators. Distributors for El-Toro electric 
branders and twine cutters. Our squeeze 
chutes and headgates are now avail. with a 
neck extender. Ph 306-796-4508, email: 
ple@sasktel.net  Web: www.paysen.com

FFS- FUCHS FARM SUPPLY is your partner 
in agriculture stocking mixer, cutter, 
feed wagons and bale shredders and in-
dustry leading Rol-Oyl  cattle oilers.  
306-762-2125, Vibank, SK. www.fuchs.ca

FREESTANDING PANELS: 30’ windbreak 
panels; 6-bar 24’ and 30’ panels; 10’, 20’ 
and 30’ feed troughs; Bale shredder bunks; 
Silage bunks; Feeder panels; HD bale feed-
ers; All metal 16’ and 24’ calf shelters. Will 
custom build. 306-424-2094, Kendal, SK.

RENN PTO GRAIN ROLLER, 22” rollers, 12’ 
unloading auger, mounted on trai ler, 
$3800. Call 306-562-7615, Buchanan, SK.

13 SILAGE TROUGHS, 30’L, steel framed 
w/planks, $600 ea; Jiffy 250 feed wagon, 
$3500. Ph 306-837-7818, Loon Lake, SK.

STEEL VIEW MFG. Self-standing panels, 
windbreaks, silage/hay bunks, feeder pan-
els, sucker rod fence posts. Custom or-
ders. Call Shane 306-493-2300, Delisle, 
SK. www.steelviewmfg.com

USED PORTABLE TOILETS, mostly poly 
John, some good, some not so good, $300 
each, take choice. 403-680-0752.

PORTABLE TOILET SALES: Selling Five 
Peaks Technologies new portable toilets 
and accessories. Phone 403-680-0752 for 
details. Visit on-line: 5peaksdistributors.ca

WANT THE ORGANIC ADVANTAGE? 
Contact an organic Agrologist at Pro-Cert 
for information on organic farming: pros-
pects, transition, barriers, benefits, certifi-
cation and marketing. Call 306-382-1299, 
Saskatoon, SK. or info@pro-cert.org

ORGANIC  FEED GRAIN .  Ca l l  DMI  
306-515-3500, Regina, SK.

TRADE AND EXPORT CANADA BUYING 
all grades of organic grains. Fast payment 
and pick up. Call 306-433-4700.

WANTED: ORGANIC, HEATED or FEED 
QUALITY FLAX  and feed peas. Call: 
204-379-2451, St. Claude, MB.

WANTED: ORGANIC LENTILS, peas and 
chickpeas. Stonehenge Organics, Assini-
boia, SK., 306-640-8600, 306-640-8437.

SWM, 47, 6’ tall, cattle farmer, loves out-
doors, never been married. Looking for 
single lady who loves the farm. Reply to 
Box  5591, c/o The Western Producer, Box 
2500, Saskatoon, SK. S7K 2C4

DO YOU KNOW an amazing single guy 
who shouldn’t be? Camelot Introduc-
tions has been successfully matching peo-
ple for over 22 years. In-person interviews 
by Intuitive Matchmaker in MB and SK. 
www.camelotintroductions.com or phone 
306-978-LOVE (5683).

COUNTRY RAISED CATS and kittens to 
give away! An assortment of healthy and 
active ones. Can deliver within reason. 
Phone 306-278-2069, Carragana, SK.

BLUE HEELERS PUPS for sale, ready to go.  
Call 306-290-8806, Dundurn, SK.

MATURE IRISH WOLFHOUND/ Greyhound 
cross dogs for sale. Phone 306-290-8806, 
Dundurn, SK.

IRISH WOLFHOUND and  GREYHOUND 
p u p s  fo r  s a l e ,   r e a dy  t o  g o .  C a l l 
306-290-8806, Dundurn, SK.

PUREBRED BORDER COLLIE pups. From 
good working and personable parents. 
Contact 306-553-2213, Swift Current, SK.

REGISTERED BORDER COLLIE  pups, 
Sire Scottish import, son of 2010 Interna-
tional Champion, top working stock. 
780-941-3843, New Sarepta, AB.

NW BC GOLD Lease- Cassiar. Ancient river 
bed, 1895 Chinese “hand mine” claim, ap-
prox. 105 acres and some equip. for sale 
or trade.  Email: duckdodger@sasktel.net

LOG HOMES AND CABINS, sidings, pan-
eling, decking. Fir and Hemlock flooring, 
timbers, special orders. Phone Rouck 
Bros., Lumby, BC. 1-800-960-3388 . 
www.rouckbros.com

YUMA, AZ. HOME for sale: 3 bdrm, 2 
baths, w/solar system, pool, att. garage 
and RV garage, fully furnished. For more 
info. call 403-871-2441 or 928-503-5344.

ALBERTA ACREAGE LAND located between
2 of Central AB's prettiest lakes, $359,900.
Call 403-350-7672. www.BlakeKing.ca

LOG AND TIMBER HOMES, Saskatoon, 
SK. Visit www.backcountryloghomes.ca  or 
call 306-222-6558.

DOUBLE RV LOT for sale, Yuma, AZ. With 
RV support building - washer/dryer, toilet, 
shower etc. 403-871-2441, 928-503-5344.

DWEIN TRASK REALTY INC.  Quality 
homes in small towns currently available 
within 45 minutes of Saskatoon.  Ideal for 
retirement, fixed income or seasonal living 
situations. Health services, shopping, 
schools and sport facilities are in these 
towns or very close commute. For more 
info. go to www.traskrealty.com  or 
please call Dwein 306-221-1035, Amanda 
306-221-5675 or Victoria  306-270-9740.

3 BDRM FURNISHED character home, Var-
sity View, Saskatoon, SK. Quiet. Avail. Feb. 
1, $1600+utilities/mo. 306-373-0693.

TIMBER FRAMES, LOG STRUCTURES 
and Vertical Log Cabins. Log home refin-
ishing and chinking. Certified Log Builder 
with 38 years experience. Log & Timber 
Works, Delisle, SK., 306-717-5161, Email 
info@logandtimberworks.com  Website at 
www.logandtimberworks.com

MEDALLION HOMES  1-800-249-3969 
Immediate delivery: New 16’ and 20’ 
modular homes; Also used 14’ and 16’ 
homes. Now available: Lake homes. 
Medallion Homes, 306-764-2121, Prince 
Albert, SK.

MOBILE ON OWN LOT, Boyle, AB. 16x76, 3
bdrm, 2 bath, new flooring, deck, shingles,
furnace. Owner financing available.
$122,500. Call for info 780-482-5273.
group.6@outlook.com

J&H HOMES: Western Canada’s most 
trusted RTM Home Builder since 1969. 
View at www.jhhomes.com  306-652-5322

RTMS AND SITE  bu i l t  homes .  Ca l l 
1-866-933-9595, or go online for pictures 
and pricing at: www.warmanhomes.ca

MESA AZ. For sale fully furnished 2 bdrm. 
m o b i l e  h o m e .  F o r  m o r e  i n fo  c a l l  
306-317-2740.

YEAR ROUND RESORT LIVING. Whispering
Pines Golf and Country Club is a gated
maintenance free community overlooking
Pine Lake on golf course with year round
amenities 20 mins. from Red Deer, AB.
1900 sq. ft. on 3 fully finished levels, 3
bdrms, 2-1/2 baths, fireplace in bdrm
ensuite. Beautiful club house with fine
dining, pool, fitness room. For sale or trade.
780-482-5273. group.6@outlook.com

178 ACRE RANCH, beautiful view of the 
Seven Sisters mountains, exc. land and 
water, house, barn, shop, hay shed and 
outbuildings, on Hwy #16 between Smith-
ers and Terrace, $650,000. 250-849-8411.

HALF SECTION OF open farmland for sale. 
Fort St. John, BC. area. Cultivated. Good 
productive soil. Sloped North to South. 
Lots of wildlife. Each quarter is titled. Oth-
er land is also available to purchase. Phone 
250-781-3586, e-mail: trskafte@ocol.com

RANCHLAND, 2400 ACRES, 2240 lease and
160 deeded, plus $10,000 surface rights.
Additional land and buildings available for
rent. Price $1,450,000. Sunnynook, AB. Call
Bruce Little 403-807-7485.

1426 ACRES: 5 quarters of deeded land 
and 1 section of grazing lease in 1 block. 
Of the 800 acres deeded land, 750 are cul-
tivated. 640 acres are leased and 70 acres 
have been upgraded. There is an artesian 
well on the property, good water supply 
and fences are in good shape. MLS® 
ID#1100534 Cereal. Real Estate Cen-
tre, 1-866-345-3414. For all our list-
ings view: www.farmrealestate.com
ONE QUARTER GRAINLAND for sale, East 
of  B indloss,  AB.  For  more info.  cal l 
403-379-2521. 

RM 260-261, LAND FOR RENT BY 
T E N D E R .  R M  2 6 0 :  S E - 1 5 - 2 7 - 2 3 , 
NE-16-27-23,  NW-16-27-23,  SW-21- 
2 7 - 2 3 .  R M  2 6 1 :  N E - 2 5 - 2 5 - 2 6 , 
NW-25-25-26, SE-35-25-26. Highest or 
any offer may not necessarily accepted. All 
offers due by January 15, 2017. Grant 
Specht, Box 38, Eatonia, SK. S0L 0Y0. 
Home 306-967-2768, cell 306-463-9768.

 5,000 to 20,000 
 ACRES

 OF GOOD CROP PRODUCTION
 L AN D IN  S AS K ATCHEW AN

 AN D AL BERTA  
 Plea s e ca ll M a rcel a t  1-403-350-6 8 6 8  

 M a rcel L eBla n c Rea l Es ta te In c.

 W ANTED

FARMLAND FOR SALE in the Kipling, SK. 
area, RM 124. 7 quarters with 1000 cult. 
acres, 1200 sq. ft. w/double att. garage, 
nat. gas heat, built in 1995, heated shop, 
quonset, seed cleaning complex incl. 
weigh scale and apple grain storage. 
306-736-2850, 306-735-7575.

CUPAR, SK. FARM FOR LEASE. Cupar 
farm consists of approx. 863 acres of crop-
land located north of Regina in the RM of 
Cupar. Area is well suited for canola and 
cereal crops. Bonnefield plans to negotiate 
with excellent farmers to form long term 
lease arrangements to ensure this land is 
maintained profitably and sustainably for 
the long term. For additional info please 
email cupar@bonnefield.com

LAND FOR RENT by tender, 25 1/4 quaters 
for cash rent  at Leader, SK. Tenders close 
Jan. 31, 2017. sheler1@hotmail.com or 
call Ervin Ausmus 306-628-7918.

INDIAN HEAD, SK FARM FOR LEASE. 
Approx. 2525 acres of cropland. Located 
NE of Regina in the RM of Indian Head. 
The area is well suited for canola, cereal 
crops and lentils. Bonnefield plans to ne-
gotiate with excellent farmers to form 
long-term lease arrangements to ensure 
this land is maintained profitably and sus-
tainably for the long term. For more info. 
email: indianhead@bonnefield.com

GRAIN LAND TO RENT, 35 mile radius of 
Rouleau, SK. Call  306-776-2600 or email:  
kraussacres@sasktel.net

RM HILLSDALE. For sale by tender with 
bids closing Feb. 7, 2017. 6 quarters of 
some of the highest assessed farmland in 
the region.  Paved access.  Details at: 
www.cayfordtender.ca or contact Vern 
M c C l e l l a n d ,  R E / M A X  L l oy d m i n s t e r 
306-821-0611, Lloydminster, AB.

FOR SALE: 8400 ACRES cultivated highly 
assessed farmland in Luseland, SK area. 
Call 306-834-7619.

Acres of Expertise.

Kevin Jarrett
(306) 441-4152

kevin.jarrett@HammondRealty.ca

HammondRealty.ca
LAND TENDER: 560 acres of Louac Farm-
land for Sale by Bids. Written confidential
bids are being accepted for the sale of all,
or any portion of, or any combination of,
parcels of farmland in the RM of Laird. Land
locations are as follows: Portion of SW-25-
40-5 W3, 80 title acres, 75 SAMA cult.
acres, assessment 53,500; NW-25-40-5
W3, 160 title acres, 159 SAMA cult acres,
assessment 101,900; SW-36-40-5 W3. 160
title acres, 154 SAMA cult acres, assess-
ment 105,100; SE-35-40-5 W3, 160 title
acres, 158 SAMA cult acres, assessment
99,000. Total package consists of 560 titled
acres or 546 SAMA cult acres. All acres
were seeded to HRSW in 2016. Written/
signed bids accepted until January 20,
2017. Bids must be accompanied by a 10%
deposit, made out to Louac Farms Ltd. All
applicants will be notified by January 27,
2017 and successful bidders identified and
unsuccessful bidders cheques returned.
Closing date for transaction will be Mar 31,
2017. Taxes for 2017 are the responsibility
of the purchaser. The highest or any bid will
not necessarily be accepted. There is no
Right of First Refusal on this land. Send
sealed bids to: Land Tenders c/o Louac
Farms Ltd. Unit 702-922 Broadway Ave.
Saskatoon, SK. S7N 1B7. For more info
email: Kyle.klassen@sasktel.net or phone
306-227-0103.

QUARTER FARMLAND for Sale by Tender.  
134 acres, NE-13-44-04-W3, RM Rosthern. 
Highest or any tender not necessarily ac-
cepted. Please submit tenders to: Robert 
Baynton, Box 1191, Rosthern, SK, S0K 3R0. 
Call for more information 306-467-4898.

 L OOK I N G  F OR L AN D
 w /Aggrega te Potentia l

 In Sa ska tchew a n

 Ca ll PO TZUS  LTD.
 Phone: 306-782-74 23

 Fa x: 306-786-6909
 Em a il: info@ potzu s.com

FARMLAND NE SK(Clemenceau) 4 quarters 
plus 36 acre riverside parcel w/5 bdrm. 
home. Featuring: bins on concrete with di-
rect hit on railroad cars, 40 acres of mostly 
mature spruce timber, 2 farmyards- 1 bor-
dering Etomami River and 50 miles of pro-
vincial forest, excellent elk hunting and 
other big game and goose. 580 acres cult. 
Full line of farm equipment and sawmill 
also available Reg Hertz, 306-865-7469.

FARM/RANCH, 3200 ACRES, house, shop,
storage shed, cattle facilities. 30 minutes
from Saskatoon. $5,600,000. 306-280-6408
Jeff Kwochka, Realty Executives Saskatoon.

FARMLAND FOR SALE BY TENDER, RM #
341: NW 04-36-26-W2; SE 04-36-26-W2;
NE 21-35-36-W2; and NW 21-35-36-W2.
306-203-1912, soso_42@hotmail.com

DWEIN TRASK REALTY INC., Delisle, SK. 
Cash renter tenders being accepted for 
one year lease on N1/2 and SE1/4 of 
25-33-09-W3. For further information 
please call Dwein 306-221-1035.
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Saskatchewan’s Ag Real Estate Professionals

For the most up-to-date listings, please visit our website

HammondRealty.ca

Kevin Jarrett
Saskatoon, SK

(306) 441-4152

Alex Morrow
Fort Qu’Appelle, SK

(306) 434-8780

Dave Molberg
Biggar, SK

(306) 948-4478

Chad Campbell
South Central, SK

(306) 932-7711

Morley Forsyth
South West, SK

(306) 741-2393

Dallas Pike
South East, SK

(306) 500-1407

Grant Anderson
Rosetown, SK

(306) 831-9214

Tim Hammond
Biggar, SK

(306) 948-5052

Anne Morrow
Fort Qu’Appelle, SK

(306) 435-6617

Wade Berlinic
Yorkton, SK

(306) 641-4667

Hammond Realty is a proud sponsor of Crop Week in Saskatoon, SK 
www.CropWeek.com

Stop by our booth and visit our agriculture real estate professionals during the  
Crop Production Show January 9 - 12, 2017 

Listings Needed: Due to strong sales over the past 
year, Hammond Realty’s farmland for sale inventory 
has been reduced. 
There is still high demand for farms and farmland.  
If you are contemplating selling or buying contact  
us and put our Acres of Expertise to work for you.

2016 Sales Data 
Completed Sales: 177 
Real Estate Ends: 308

Services Offered  
- MLS® listings  
- In-House Exclusive confidential listings  
- For Sale by Tender campaigns  
- Buyer brokerage services  
- Farmland property management 
- Investment procurement, due diligence, and acquisition  
- Comparable sales analysis & market valuations  
- COMING SOON: Farmland AUCTIONS

ALL-IN-ONE 
CEREAL  

SEED 
TREATMENT, 
FUNGICIDE  

+ INSECTICIDE

COMPLETE 
CEREAL 

PROTECTION 
FOR BETTER 

YIELDS

FARMLAND WANTED

TOM NEUFELD
306-260-7838SignatureSiSignSignaturature

SASK. LAND SALES
Tom@saskfarmland.com

Buying • Selling • Full Service REALTOR®

RM #369, 160 acres: 130 farmland, 20 
grassland, 10 yardsite. Incl. 3 bdrm house, 
3  ca r  ga rage ,  quonse t  and  sheds . 
306-872-4500, 306-874-7778, Spalding SK

FARMLAND NW-35-30-12-W3  near 
Harris. Assess 56,100. 1 year lease in place 
til end of 2017 ($7000) that will go to new 
owner. Asking $239,000. Ph 306-220-0191

FARMLAND FOR SALE: Multiple quarters RM
Keys No. 303, Canora, SK. NW 28-31-3-W2;
SW 33-31-3-W2; NE 32-31-3-W2; SE 32-31
-3-W2; NW 21-31-3-W2. Send offers to:
eojkwalsh@gmail.com or c/o Walsh, 6984
Hagan Road, Brentwood Bay, BC. V8M 1B3.

SEVERAL QUALITY LAND packages for 
sale. Please check out our website at   
www.hciventures.ca Regina, SK.

GRAIN FARM, 29 quarter sections in a
block, South of Sturgis, SK. Approx. 4640
total acres, 4265 cult. Very good farm.
306-516-0070, saskfarm@outlook.com

AG AND RECREATIONAL land for sale. All 
offers considered, but not necessarily ac-
cepted. For more info view www.agrec.ca

PRIME FARMLAND FOR SALE: approx. 640
acres of prime heavy farmland in RM of
Redburn. Land includes a farm site with
modern shop and some grain storage. The
land is held in a farming corporation and
this is a share sale. The sale will be by
closed bid. 310-998-7996, Drinkwater, SK.
Email: mbrown3400@gmail.com

RM RODGERS 133. Wanted grain land to
rent/lease or purchase in the RM of
Rodgers 133 and surrounding RM's.
306-631-5302, pepinfarms@gmail.com

FOR RENT: 3000 acre ranch. Includes hay 
meadows, pasture, possible farm site, 2 
barns, house and quonset. Preferably 
young energetic couple. Mail replies to: 
Box 386, Glaslyn, SK. S0M 0Y0.

ID# 1100488 KAMSACK, SK. All 1838 
acres of this Ranch Land is located in 1 
block and bordered by water front, Crown 
Land and community pasture. Currently 
leased out as a working ranch. Numerous 
possibilities available such as: Ranching; 
Outfitting; Executive Camps; Bed & Break-
fast; Retreats; Eco Tourism; Stables; or 
Subdivision of lots or acreages. Includes a 
3160 sq. ft bungalow with a walk-out 
basement and breath taking views. MLS®.  
Real Estate Centre, 1-866-345-3414. 
For all our listings visit us on-line: 
www.farmrealestate.com

EXCELLENT  L IVESTOCK  FARMS : 
1) 1732 deeded acres w/4425 acres of 
Crown land, fenced, small bungalow, very 
good buildings and metal corral system, 
can carry 350 cow/calf pairs. 2) Excellent 
horse ranch in Erickson, MB., Riding Arena 
and buildings in fantastic condition. 3) 640 
acres mixed farm within 15 min. of Bran-
don. 4) 640 acre cattle farm, Rorketon, 
MB., 1500 sq. ft. home, heated shop. Call 
Jim McLachlan 204-724-7753, HomeLife 
Home Professional Realty Inc, Brandon, 
MB., www.homelifepro.com

160 ACRES NW-5-21-26WPM, 115 cult.  
RM Riding Mountain West near Angusville, 
MB.  please mail written offers to Box 735, 
Arborg, MB. R0C 0A0. Info. 204-376-2971.

RM RUSSELL. 3400 acres. For more details  
check out our website www.hciventures.ca 
Regina, SK. Realtors/Brokers welcome.

NEAR DUCK MOUNTAIN, river nearby, very 
scenic. 459 acres, 265 cultivated, 60 acres 
fenced pasture. 1550 sq. ft. bungalow with 
attached  garage, 30x42’ heated workshop 
plus much more. Florence Komarniski Real 
Estate, 204-638-3055, Dauphin, MB., or 
Grant Tweed, Century 21, 204-761-6884.

QUARTER SECTION NE-20-3-28, Pear-
son, MB. area. 120 acres broke, 40 acres 
hayland. Call/text for price 306-551-7186.

WANTED PASTURE FOR 100 cow/calf 
pairs for summer grazing 2017 season. 
403-485-6869, Vulcan AB.

MULCHING- TREES, BRUSH, Stumps. 
Call today 306-933-2950. Visit us at: 
www.maverickconstruction.ca

LOOKING TO RENT farmland in central or
south central Alberta. Would prefer cash
rent. diamondecho@xplornet.com

DWEIN TRASK REALTY INC. Very good 
selection of acreage building sites current-
ly available within 5 min. to 45 minutes of 
Saskatoon. Sizes range from 10 acres to 
160 acres and most have reasonably close 
utilities. Resale acreages are available as 
well. Call Dwein 306-221-1035, Amanda 
306-221-5675 or Victoria 306-270-9740. 
Pics and details at  www.traskrealty.com

RM OF BIGGAR, BIGGAR, $580,000. 
This acreage has 9.8 acres with a 3 bdrm, 
2 bath home with a dbl. attached garage. 
This home has been 90% renovated inside 
and outside over the past 2 years. 32x50’ 
heated shop with 3 bays. Back yard has 
60x100’ metal clad pole shed, 33x66’ steel 
quonset, and 30x75’ wood straight wall 
older shed. Excellent location, 8 miles 
north and 3 miles west of B iggar, SK. 
MLS®586422. Wally Lorenz, Realtor, 
Re/Max of the Battlefords, 306-843-7898.

32 ACRES 2 homes, outbuildings, and much
more. $1,250,000. 403-703-5548, Calgary,
AB. Email gerardchiasson@gmail.com or
view www.gerardchiasson.com

2007 OKANAGAN ECLIPSE 28.5’ 5th 
wheel, bunk beds, big shower, winter pkg., 
low mileage, Mumby hitch, $22,000. Call 
780-221-3980, Leduc, AB.

2 0 1 6  S I E S TA  2 4 S R ,  # F 9 6 0 2 9 0 7 , 
$129,900. Diesel Genset. Full body paint. 
Mercedes Sprinter chassis. AMVIC Lic. Dlr. 
Call 1-866-346-3148 or shop online 24/7 
at: Allandale.com

2009 TRITON 2 place aluminum trailer, 14’ 
t o  n o s e ,  1 3 ”  w h e e l s ,  $ 2 0 0 0 .   
204-937-3290, Roblin, MB.

PARTS FOR VINTAGE snowmobiles, 1990 
and older. Call Don at 780-755-2258, 
Wainwright, AB. doncole@mcsnet.ca

SNOWBIRDS GETAWAY! Palm Springs, 
CA.  Beaut i fu l  RV park .  Contact  V iv 
916-508-7975. vgamack@gmail.com

FAST FOOD CAFE for sale. Full line cafe
equip., can be bought as a running busi-
ness, $30,000 complete, or will part out.
Walk-in cooler, gas grill, flat grill, sandwich
table cooler, air exchanger, hood, freezers,
tables, chairs, pop, coolers, dishes, every-
thing to go, exc. cond. Walk in, take over
Clark's Kafe, 306-821-0260, Lloydminster,
SK. blackdog2011doc@hotmail.com

SAWMILLS  from only $4397 - Make 
Money and Save Money with your own 
bandmill. Cut lumber any dimension. In 
stock, ready to ship. Free info. and DVD:  
www.NorwoodSawmills.com/168 or call 
1-800-566-6899 ext. 168.

WOOD-MIZER PORTABLE SAWMILLS, 
eight models, options and accessories. 
1-877-866-0667. www.woodmizer.ca

ELIAS SCALES MFG., several different 
ways to weigh bales and livestock; Plat-
form scales for industrial use as well, non-
electric, no balances or cables (no weigh 
like it). Shipping arranged. 306-445-2111, 
North Battleford, SK. www.eliasscales.com

CERT., REG. CDC Copeland. Volume and 
cash discounts. Please text or call Jeff at 
Sopatyk Seed Farms,  306-227-7867,  
Aberdeen, SK.  jeffsopatyk@me.com

CDC COPELAND BARLEY, reg. and cert., 
top quality seed. Gregoire Seed Farms Ltd, 
North Battleford, SK.,  306-441-7851, 
306-445-5516. gregfarms@sasktel.net

CERT. CDC COPELAND Malt barley seed.
99% germ., 98% vigor, 50g tkw and low
disease. LaForge Farms Ltd. 306-773-0924,
Swift Current, SK.

WE BUY:
• 2 and 6 row Barley
• 15.0+ protein Hard Red Spring Wheat 

and 11.5 Protein Winter Wheat
• Soybeans and Peas
• Feed Wheat, Barley and Corn

Farm Pick up Available
1-800-258-7434  matt@seed-ex.com

Best pricing, Best 
option Best service

CERTIFIED #1 LEGACY (6R). Call Fenton 
Seeds, 306-873-5438, Tisdale, SK.

CERTIFIED: CDC COPELAND and CDC
Austenson. Dutton Farms Ltd. Paynton, SK.
Text or call: 306-441-6699, 306-441-9299

CERT. #1 AAC Synergy, CDC Copeland, 
excellent quality. Northland Seeds Inc., 
306-324-4315, Margo, SK.

CERT. #1 COPELAND, 95% germ., 94% 
vigor, 0 fus., 47. Sandercock Seed Farm, 
306-334-2958, Balcarres, SK.

AAC SYNERGY BARLEY, AC Metcalfe, CDC
Copeland. All >95% germ. 306-741-0475,
Pambrun, SK. Email: foc@sasktel.net

TOP QUALITY CERT. #1 CDC Copeland, 
AC Metcalfe, Newdale. Frederick Seeds, 
306-287-3977, Watson, SK.

CERTIFIED CONVENTIONAL CM440
grazing corn. Early maturing, leafier for in-
creased grazing yield. No planter required. 
Swath or stand graze cattle, sheep, bison 
and for wildlife food plots.  CanaMaize 
S e e d  I n c . ,  c a l l  1 - 8 7 7 - 2 6 2 - 4 0 4 6 . 
www.canamaize.com

DE DELL SEEDS INC.  high yielding grain 
corn, high yielding silage corn, proven in 
the prairies. The leaders in non-GMO tech-
nology. Prairie dealer. Beausejour, MB. 
Free delivery. Call 519-203-2676.

CERTIFIED TRANSCEND, AAC Spitfire,
AAC Marchwell, Eurostar, AAC Current,
All 80-90% germ., low fusarium. Pambrun,
SK. 306-741-0475, foc@sasktel.net

EXCELLENT QUALITY CERTIFIED #1 CS 
Camden, Summit, CDC Minstrel, CDC Ruf-
f i a n ,  C D C  O r r i n .  F r e d e r i c k  S e e d s , 
306-287-3977, Watson, SK.

CERTIFIED #1 CDC RUFFIAN, AC Leggett, 
C D C  O r r i n .  C a l l  F e n t o n  S e e d s , 
306-873-5438, Tisdale, SK.

CERT. #1 CS CAMDEN, Triactor, Souris. 
excellent quality. Northland Seeds Inc., 
306-324-4315, Margo, SK.

CERTIFIED AAC PREVAIL, AAC Foray and 
AAC Pasture. Volume and cash discounts. 
Please text or call Jeff at Sopatyk Seed 
Farms, 306-227-7867,  Aberdeen, SK.   
Email: jeffsopatyk@me.com

STAND-ABILITY, YIELD AND grade are
never far apart. Certified AC Andrew, AAC
Brandon, Carberry, AC Stettler. Dutton
Farms Ltd., Paynton, SK., 306-441-6699.

CERTIFIED AAC BRANDON, AAC Jatharia 
Grant, Greenshields Seeds, 306-746-7336, 
306-524-4339, Semans, SK.

REGISTERED AAC FORAY wheat, 0% fusari-
um. Please call 403-485-6708, Vulcan, AB.
info@markertseeds.com

CERTIFIED CDC UTMOST wheat, 0% fusari-
um. Phone 403-485-6708, Vulcan, AB.
info@markertseeds.com

AAC ELIE, CERT., sister to AAC Brandon, 
top quality seed. Gregoire Seed Farms Ltd, 
North Battleford, SK.,  306-441-7851, 
306-445-5516. gregfarms@sasktel.net

EXCELLENT QUALITY CERTIFIED #1
Cardale, CDC Utmost,  CDC Plentiful , 
Muchmore, AAC Elie, AAC Connery, AAC 
Brandon, Elgin ND. Frederick Seeds, 
306-287-3977, Watson, SK.

CERTIFIED #1  CDC  Plentiful,  Cardale, 
Elgin ND, Goodeve VB, Vesper VB. Fenton 
Seeds, 306-873-5438, Tisdale, SK.

AAC BRANDON ,  reg.  and cert . ,  top 
quality seed. Gregoire Seed Farms Ltd, 
North Battleford, SK.,  306-441-7851, 
306-445-5516. gregfarms@sasktel.net

REGISTERED CERTIFIED CDC Plentiful
spring wheat, 0% fusarium. 403-485-6708,
Vulcan, AB. info@markertseeds.com

TOP QUALITY CERTIFIED alfalfa and grass 
seed. Call Gary or Janice Waterhouse 
306-874-5684, Naicam, SK.

HYBRID AND OPEN-POLLINATED canola 
varieties. Certified #1 Synergy (Polish), 
Dekalb, Rugby. Phone Fenton Seeds, 
306-873-5438, Tisdale, SK.

CERTIFIED CDC SANCTUARY, CDC Bethune,
CDC Sorrel, AAC Bravo. Call 306-741-0475,
Pambrun, SK. Email: foc@sasktel.net

CERTIFIED #1 CDC Sorrel, AAC Bravo. 
Fenton Seeds, 306-873-5438, Tisdale, SK.

CDC GLAS FLAX , reg. and cert., top 
quality seed. Gregoire Seed Farms Ltd, 
North Battleford, SK.,  306-441-7851, 
306-445-5516. gregfarms@sasktel.net

REG. AND CERT. #1 Bethune flax, 98% 
germ., Triffied free. Sandercock Seed 
Farm, 306-334-2958, Balcarres, SK.

CERT CDC Blackstrap (early); CDC Super-
jet; CDC Jet. High germs. Martens Charo-
lais & Seed, 204-534-8370, Boissevain, MB

CERT. REG. FDN. CDC Impulse and CDC 
Proclaim red lentil seed. Higher yielding 
than Maxim. Volume and cash discounts. 
Please text or call Jeff at Sopatyk Seed 
Farms, 306-227-7867,  Aberdeen, SK.   
Email: jeffsopatyk@me.com

REGISTERED, CERTIFIED CDC Greenstar,
CDC Proclaim, CDC Impulse, CDC Maxim
All excellent germ. Call 306-741-0475,
Pambrun, SK. Email: foc@sasktel.net

CERT. CDC GREENSTAR , 100% germ. 
Cert. CDC PROCLAIM, 99% germination. 
306-395-2652, 306-796-7484, Chaplin, SK.

306-664-4420
www.crohnsandcolitis.ca



JANUARY 5, 2017  |  WWW.PRODUCER.COM  |  THE WESTERN PRODUCER38

Ask your local retailer for more information.

1.800.868.5444  |  Nufarm.ca

ALL-IN-ONE CEREAL SEED TREATMENT, FUNGICIDE + INSECTICIDE

*Compared to 2016 SRP on leading seed treatment brands.

Always read and follow label directions. 
NIpsIt™ is a trademark of Valent U.S.A. Corporation.

52249-12/16

FREE* 
WIREWORM 

PROTECTION 
INCLUDED

 GrainEx International Ltd. GrainEx International Ltd.
 LENTILS & 

 CANARYSEED
 30 years experience 

 working with 
 FARMERS FOR FARMERS
 License & Bonded with CGC 

 For current pricing call
 306-885-2288

 or visit us on the web 
 www.grainex.net

CERTIFIED CDC GREENSTAR LG Lentil, 92%
germ., 88% vigor, 72.55g tkw, low disease.
LaForge Farms Ltd., 306-773-0924, Swift
Current, SK.

CERT. #1 CDC IMPULSE CL red  lentil. 
Highest yielding Clearfield red lentil   Call 
306-465-2525 ,  306-861-5679 Hansen 
Seeds, Yellow Grass SK.  jsh2@sasktel.net

CERTIFIED #1 CDC Impala (small red) 
Clearfield. Fenton Seeds, 306-873-5438, 
Tisdale, SK.

CERTIFIED CDC MARBLE, dark speckled 
lentils. Call Grant, Greenshields Seeds, 
306-746-7336, 306-524-4339, Semans, SK

CERTIFIED CDC AMARILLO. Volume and 
cash discounts. Please text or call Jeff at 
Sopatyk Seed  Farms ,  306-227-7867,  
Aberdeen, SK.  jeffsopatyk@me.com

CERTIFIED CDC AMARILLO, CDC Lime-
rick, CDC Greenwater, CDC Mosaic. Call 
Grant, Greenshields Seeds, 306-746-7336, 
306-524-4339, Semans, SK

CERT.#1 CDC Limerick and Cooper, 
excellent quality. Northland Seeds Inc., 
306-324-4315, Margo, SK.

CERTIFIED #1 CDC Amarillo and CDC 
Meadow. Fenton Seeds, 306-873-5438, 
Tisdale, SK.

CERTIFIED: CDC AMARILLO, CDC Limerick,
CDC Raeser, CDC Tetris, CDC Greenwater,
CDC Dakota Dunn and common maples
peas. Call/text: 306-441-6699, Paynton, SK

REGISTERED, CERTIFIED CDC Greenwater
peas, 94% germ. 306-741-0475, Pamrbun,
SK. Email: foc@sasktel.net

REGISTERED CERTIFIED CDC Greenwater; 
Certified CDC Striker. Martens Charolais 
and Seed, 204-534-8370, Boissevain, MB.

GREEN PEAS: CDC Raezer, CDC Limerick, 
CDC Greenwater, Fdn., Reg. and Cert. on 
all, top quality seed. Gregoire Seed Farms 
Ltd, North Battleford, SK., 306-441-7851, 
306-445-5516. gregfarms@sasktel.net

CERTIFIED CDC CALVI. Phone Grant at 
G reensh ields  Seeds ,  306-746-7336, 
306-524-4339, Semans, SK

CERT. CANTATE CANARY SEED. High-
est y ielding  ava i lable var iety. Hansen 
Seeds, 306-465-2525 or 306-861-5679, 
Yellow Grass, SK.  jsh2@sasktel.net

REG. AND CERT. CDC Calvi ,  great 
standability, excellent quality. Northland 
Seeds Inc., 306-324-4315, Margo, SK.

BESCO GRAIN LTD. Buying all varieties of 
mustard. Also canary and some other spe-
cialty crops. 204-745-3662, Brunkild, MB

MUSTARD SEED! We can supply you with 
new cert. treated or untreated seed. We 
can upgrade your low grade mustard.  
Ackerman Ag Services,  306-638-2282, 
Chamberlain, SK.

TOP QUALITY ALFALFA, variety of grasses 
and custom blends, farmer to farmer. Gary 
Waterhouse 306-874-5684, Naicam, SK.

BUYING: ALFALFA SEED and all types of 
grass  seed .  Cal l  Gary at Waterhouse 
Seeds, 306-874-5684, Naicam, SK.

LOOKING FOR OLD and new crop soybeans 
FOB Western Canada. Licence and bonded 
grain company. Call, email, text Now for 
competitive pricing at the farm! Market 
Place Commodities Ltd, accurate real time 
marketing. 403-394-1711, 403-315-3930.  
info@marketplacecommodities.com

GLY SOYBEAN SEED, early, mid, and long 
season  ava i lable .  Top y ield ,  bu lk  or 
bagged. Keep your own seeds with the 
convenience of Glyphosate! No contracts 
or TUA’s. Dealers wanted. Call/text Nate, 
2 0 4 - 2 8 0 - 1 2 0 2  o r  N o r c a n  S e e d s 
204-372-6552, Fisher Branch, MB.

 Now offering 2017 Crop  
Edible Bean Contracts
For info call, text or email

Dustin Unger 1-204-362-4113
dustinu@iltagrain.com

NORCAN restores grain farm profitability. 
Buy from Norcan and keep your own Gly-
phosphate 1 soybean seed. Norcan farm-
ers have reported yields over 60 bu./acre. 
Call/text Nate, 204-280-1202 or Norcan 
Seeds 204-372-6552, Fisher Branch, MB.

WANTED HEATED CANOLA. No broker 
involved. Sell direct to crushing plant.  
Cash on delivery or pickup. 306-228-7306 
or 306-228-7325, Unity, SK.

 Green and/or heated 
 Canola/Flax, Wheat, 

 Barley, Oats, Peas, etc. 

 WE BUY 
 DAMAGED

 GRAIN

 BOW  V AL L EY TRADIN G L TD.

  1-877-6 41-2798 1-877-6 41-2798
WANTED: FEED GRAIN, barley, wheat, 
peas, green or damaged canola. Phone 
Gary 306-823-4493, Neilburg, SK.

 N O W
 B UYIN G
 O ATS!

 P AUL  M O W ER
 4 03 - 3 04 - 1 4 9 6

 L I N D EN , AL BER TA
 CAN AD A

 O F F ICE
 4 03 -54 6 -006 0

 AL L  GRAD ES
 Com petitive Ra tes

 P ro m pt P a ym en t

NUVISION COMMODITIES is currently 
purchasing feed barley, wheat, peas and 
milling oats. 204-758-3401, St. Jean, MB.

WANTED:  OFF-GRADE PULSES, oil seeds 
and cereals. All organic cereals and spe-
cialty crops. Prairie Wide Grain, Saskatoon, 
SK., 306-230-8101, 306-716-2297.

Your full service grain & feed 
ingredient merchandising, logistics, 
distribution & administration partner.

CGC licensed & bonded  
merchandiser specializing in:

- Feed Barley 
- Feed Wheat

- Milling Durum and Wheat 
- Feed Pellets

- Off Grade Pulses & Oilseeds 
- Pulse and Wheat Screenings

www.jglgrain.com
Toll Free 1-877-907-1517

Saskatoon, SK 1-306-374-1517
Moose Jaw, SK 1-306-624-2378

Email info@jglgrain.com

GRAIN  MARKETING HEADQUARTERS. 
Buyers of all feed and milling grains. Quick 
movement and quick payment assured. 
Custom trucking avail. Cory 306-842-2406 
Double Z Ag Sales, Weyburn, SK.

LACKAWANNA PRODUCTS CORP. Buy-
ers and sellers of all types of feed grain 
and grain by-products. Contact Bill Hajt or  
Chr i s topher  Len t  at  306-862-2723 . 
clent@lpctrade.com  bhajt@lpctrade.com

 EAGLE
 COM M ODITIES
 S OARIN G TO N EW  HEIGHTS

 Bu yers  o f co n ven tio n a l a n d  
 o rga n ic gra d es  o f len tils , pea s , 

 m u s ta rd , w hea t, b a rley, 
 o a ts , rye, ca n o la , fla x, etc.
 C a ll for your on fa rm  b id .

 As h le y La za r  403-894-4110
 M ike  D yck  403-929-407 0
 D o ug Jo rd a n  306-5 5 4-87 15
 D a rre n  G uid in ge r 403-308-5 284

 Ea gle  To ll Fre e  n um b e r
 1-888-328-919 1

 Le th b ridge , AB.
VAN RAAY PASKAL Farms in Iron Springs 
area is looking for Feed Barley. Put more 
$$$ in your pocket and sell direct to us 
with no brokerage fee.  Call 403-732-5641.

WANTED: FEED BARLEY Buffalo Plains 
Cattle Company is looking to purchase 
barley. For pricing and delivery dates, call 
Kristen 306-624-2381, Bethune, SK.

WHY NOT KEEP MARKETING SIMPLE? 
You are selling feed grains. We are 
buying feed grains. Also buying chick-
peas, lentils and golden flax. Fast pay-
ment, with prompt pickup, true price dis-
covery. Call Jim Beusekom, Allen Pirness, 
David Lea,  Vera Buziak or Matt Beusekom 
at Market Place Commodities Ltd., Leth-
bridge, AB. Phone 1-866-512-1711. Email 
info@marketplacecommodities.com or

 HEATED
 CANOLA
 WANTED
 • GREEN  • HEATED
 • SPRING THRASHED

 LIGHT/TOUGH 
 FEEDGRAINS

 WESTCAN FEED & GRAIN
 1-877-250-5252

 Westcanfeedandgrain.com

 • OATS  • WHEAT
 • BARLEY  • PEAS

 DAMAGED 
 FLAX/PEAS
 • HEATED  • DISEASED

 “ON FARM PICKUP”

 GREEN 
 CANOLA

      • FROZEN     • HAILED

 TOP PRICES 
 PAID FOR
 FEED BARLEY, 
 W HEAT, OATS,
 RYE, TRITICALE,
 PEAS, LENTILS, 

 HEATED OIL SEEDS, 
 SOYBEANS

 Priced at your bin.

 PEARM AN 
 GRAIN LTD.
 306-374-1968

ROUND ALFALFA/ALFALFA GRASS solid 
core greenfeed 5x6 JD hay bales for sale. 
Call 306-237-4582, Perdue, SK.

ROUND ALFALFA/GRASS MIXED & green-
feed, hard core, 5x6, 1425 lbs avg. 3.5¢/lb 
306-736-2445, 306-577-7351, Kipling, SK.

ALFALFA CUBES, LIVESTOCK PELLETS, 
bedding and grass seed. Cubes: $250, 
500 kg  tote; $12.70, 20 kg  bag; Bu lk 
available. Bulk livestock pellets. Bedding 
shav ings .  Grass  seed  dealer. Del ivery 
available. 780-201-2044, Bonnyville, AB. 
Email: info@tncfeedsandbrushing.com

ALFALFA BROME PUBESCENT 3x3x8 bales, 
1st and 2nd cut. Feed analysis available  
Call 306-773-2503, 306-741-9784, Swift 
Current, SK

400 BROME/ALFALFA 6x6 round hay bales, 
.04¢/lb., no rain. Contact 306-634-7920, 
306-421-1753, Estevan, SK.

HAY BALES ROUND mixed 5x5 ,  hard 
core, no rain, net wrapped, horse quality, 
$100/bale. Near Regina, SK 306-539-6123

LONG LAKE TRUCKING, two units, custom 
hay hauling. Call 306-567-7100, Imperial, 
SK.

ALFALFA 3x4 SQUARES, 2nd and 3rd cut; 
Feed tests avail; Triticale greenfeed bales. 
403-501-9307, 403-362-6682, Tilley, AB.

BARG FARMS, Brooks, Alberta. Second 
cut Alfalfa mix round  bales  and  bar-
ley/straw round bales. Call for delivered 
price, 403-793-7461.

WHEAT BALES. WHEAT crop was hailed out
so we baled it. Lots of grain in these bales.
5x6 hard core bales. Feed analysis avail-
able. Pickup. 306-535-7292, 306-723-4802,
Dysart, SK. akczemeres@sasktel.net

TOP QUALITY  HORSE  HAY i n  sma l l 
squares, $4-$6; Also good heavy feed oats 
for sale. 204-734-5139, Swan River, MB.

ROUND BALE PICKING and hauling, small 
or large loads. Travel anywhere. Also hay 
for sale. 306-291-9658, Vanscoy, SK.

TOP QUALITY GRASS HAY for sale, 
shedded, can deliver, 306-501-9204 ask 
for Paul. Belle Plain Colony, Belle Plain, SK.

ROUND SOFTCORE BALES, Brome/Alfalfa, 
$80 per ton; Alfalfa, $90 per ton. Call 
306-842-5710, Weyburn, SK.

GOOD QUALITY HAY put up dry without 
ra in .  400 b ig  square  ba les ,  3x4x8 . , 
306-320-1041, Leroy, SK.

APPROX. 350 FIRST cut large round alfalfa 
mixed bales, average weight 1400 lbs., 
$50/bale. 780-352-8858, Bittern Lake, AB.

350 EXCELLENT 2nd cut, Alfalfa/Brome 
mix, 1500 lbs., 4.5¢/lbs. 306-834-7204, 
Kerrobert, SK.

1000 ROUND 5x6 bales. Grass/legume 
grass, unthreshed barley and straw. Excel-
lent to average quality. Priced accordingly.  
Contact Ed 306-563-6261, Gorlitz, SK.

1000 + HAY BALES: Alfalfa, Timothy or 
Meadow Brome, net or twine, $15-$50/ea. 
Call 306-278-7778, Porcupine Plain, SK.

SHEDDED DAIRY AND FEEDER HAY, 
3x4x8 square bales; Greenfeed and straw.  
Tests available. 403-633-8835, Tilley, AB.

HORSE QUALITY HAY bales rounds and 
small  square, grass  or alfalfa.   Call 
306-290-8806, Dundurn, SK.

300 BIG SQUARE flax straw bales, ideal for 
animal  shelters ,  w ind  shelters ,  etc .  
306-320-1041, Leroy, SK.

SHAVINGS: Cattle Feedlot/horse/poultry 
bedd ing .  Bu l k  p r ic i ng  and  de l ivery 
ava i lable. Vermette Wood  Preservers , 
Spruce Home, SK. 1-800-667-0094. Email 
info@vwpltd.com View www.vwpltd.com

QUALITY HAY 1st, 2nd and 3rd cut dairy 
and beef hay, 3x4 square bales, shedded; 
Triticale greenfeed with delivery available. 
403-633-3777, 403-363-3318, Tilley, AB.

1400 GREENFEED BALES for sale, 5x6, 1500
lbs.+, no rain, netwrapped, $70. Discount
on volumes. Pickup and delivery offered.
306-229-1528, Arelee, SK.

12% COW AND CALF PELLETS/BACK-
GROUNDING PELLETS. Cramer Livestock 
Nutrit ion, Sw ift Current, SK., Doug at 
306-520-3553,  www.cramerlivestock.com

FISH FERTILIZERS

Promotes bigger crops and higher yields
Rejuvenates soil (breaks down trash)
Provides an abundance of natural nutrients
No nozzle tip clogging
Reduces insect infestation
Helps release polyphosphates

SEEKING DISTRIBUTORS

WANTED: CERTIFIED ORGANIC Radish
Seed. Please contact Lisa or Maggie
306-747-2935, lisa@sprouting.com

TRI-AG MARKETING SOLUTIONS. Buy-
ers of all classes of wheat, barley, oats, 
and canola. W i l l buy tough and damp 
grain. Trucking available. Prompt payment. 
Can also provide full marketing strategies. 
Call Matt 306-469-7660, Big River, SK.

SLEIGHS- ICE FISHING  and  trapp ing 
sleighs, starting at only $55. Call or visit 
y o u r  n e a r e s t  F l am a n  l o c a t i o n , 
1-888-435-2626.

ICE SHACKS- INSULATED shacks now on 
for $2399. Accessories avail., rod holders, 
slush buckets, hole sleeves, catch covers, 
stoves and more. See your nearest Flaman 
location 1-888-435-2626.

POLY TANKS: 15 to 10,000 gal.; Bladder 
tanks from 220 to 88,000 gallon; Water 
and liquid fertilizer; Fuel tanks, single and 
double wall; Truck and storage, gas or dsl. 
Wilke Sales, 306-586-5711, Regina, SK.

MAGNUM FABRICATING LTD.  For all 
your fuel tank needs ULC certified for 
Canada and USA and Transport Canada 
DOT certified fuel tanks. Your No. 1 fuel 
safe solution. 306-662-2198, Maple Creek, 
SK. www.magnumfabricating.com  

3 - 1000 GALLON PROPANE tanks. 2 are 
c/w trailers; and 1 - 500 gal. propane tank. 
Call for details 306-287-8062, Watson, SK.

SHUR-LOK TRUCK TARPS and replacement 
tarps  for  a l l  makes  of  t rucks .  A lan , 
306-723-4967, 306-726-7808, Cupar, SK.

TARPCO, SHUR-LOK, MICHEL’S sales, 
service, installations, repairs. Canadian 
company. We carry aeration socks. We 
carry grain bags. We now carry electric 
chute openers for  grain trailer hoppers. 
1-866-663-0000.

TIRES TIRES TIRES! Radial, bias, new, 
used. 20.8x42, 18.4x42, 20.8x38, 18.4x38, 
20.8R34, 18.4x34, 900/60R32, 800/65R 
32, 24.5x32, 18.4x30, 23.1x30, 16.9x28, 
28Lx26, 18.4x26, 19.5Lx24. Semis, skid 
steers. Best price and value guaranteed! 
www.combineworld.com 1-888-278-4905

GOOD USED TRUCK TIRES: 700/8.25/ 
900/1000/1100x20s; 11R22.5/11R24.5; 
9R17.5, matched sets available. Pricing 
from $90. K&L Equipment and Auto. Ph 
Ladimer, 306-795-7779, Ituna, SK; Chris 
at 306-537-2027, Regina, SK.

MR. TIRE CORP. For all your semi and 
half ton tire needs call Mylo 306-921-6555 
Serving all of Saskatchewan.

 AGRICULTURAL TOURS 
 V ietn a m /Ca m b o d ia /Tha ila n d  

 ~ M ar 2017
 Ro m a n ia /Hu n ga ry  ~ June 2017

 Icela n d  &  Green la n d   ~ June 2017
 S w itzerla n d  L a n d /Cru is e 

 ~ M ultiple Dates
 Ea s tern  Ca n a d a / N ew fo u n d la n d  

 ~ June/July 2017
 N o rthw es t Territo ries /Yu k o n /

 Ala s k a   ~    June/July 2017
 Ro ck y M o u n ta in eer Ra il 
 ~ June to September 2017

 Alb erta  Fa rm  To u r a n d  Ca n a d ia n  
 Ro ck ies   ~ July 2017

 Au s tra lia  / N ew  Zea la n d
 ~ Jan/Feb 2018

 Portion of tours m a y b e Ta x Ded uc tib le.

 Se le ct Holida ys
 1-800-66 1 -  4 32 6

 w w w.selectho lid a ys.co m

ADVANCED PURE WATER: EcoSmarte 
dealer. For the newest technology, now 
available in Canada. No salts. No chemi-
cals. Pure water. No expensive upkeep. 
306-867-9461, 306-867-7037, Outlook, SK

DISTILLER FOR WATER or home brew, tap 
pressure.  403-346-7178, Red Deer, AB.

KORNUM WELL DRILLING, farm, cottage 
and acreage wells, test holes, well rehabili-
tation, witching. PVC/SS construction, ex-
pert workmanship and fair pricing. 50% 
government grant now available. Indian 
Head, SK., 306-541-7210 or 306-695-2061

306-664-4420
www.crohnsandcolitis.ca
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GENERAL MANAGER
We require a General Manager who will exercise 
leadership and integrity as part of their role in  
helping shape the future of the industry, working 
closely with the board and staff with a passion to 
champion the vision.

REQUIREMENTS
• Serve the SaskMilk board, organization and  
 members within a regulatory framework.
• Understand governance and implement the   
 direction set by the board with staff.
• Administrative and budget management  
 proficiency.
• Build positive industry and staff relations with   
 strong communication, relational and 
 negotiation skills.
• Be a strong ambassador of supply management.

Please forward your CV and inquiries to  
Ralph Kikkert of STRIVE!

ralph@strice.com or call 905 627 2668 
by Jan. 15 2017

U-DRIVE TRACTOR TRAILER Training, 
30 years experience. Day, 1 and 2 week 
upgrading programs for Class 1A, 3A and 
air brakes. One on one driving instructions.  
306-786-6600, Yorkton, SK.

RM PRAIRIE ROSE #309 requires a full-
time Municipal Maintenance Foreman. Job
duties at: www.jansen.ca/rmemployment
Qualified applicants are invited to submit a
cover letter, including salary expectations
and resume with references by email to
rm309@jansen.ca

FULL-TIME FARM LABOURER HELP. 
Applicants should have previous farm ex-
perience and mechanical ability. Duties in-
clude operation of machinery, including 
tractors and other farm equip., as well as 
general farm laborer duties. $25/hour de-
pending on experience. Must be able to 
cross  US border.  Locat ion:  P ierson, 
MB/Gainsborough, SK. Feland Bros. Farms, 
Greg Feland and Wade Feland, Box 284, 
Pierson, MB. R0M 1S0. 701-756-6954.

FARM LABOURER REQUIRED for livestock  
operation. Duties include: operating, main-
taining seeding & harvesting equip. Smoke 
free enviro., $17/hr. Housing avail. Lyle 
Lumax, 204-525-2263, Swan River, MB.

FARM LABOURERS. LINCOLN Gardens is a
seasonal vegetable farm located at Lums-
den, SK. Seeking 8 seasonal field labourers
starting April 15, 2017. Must have valid
drivers license, be reliable and physically
fit. Duties include: Planting, weeding and
harvesting of vegetable crops. Sort, wash,
weigh and pack vegetables. Hand move irri-
gation pipes. 50 to 60 hrs./week. Must be
available weekends. Starting wage is
$10.75/hour. Send resume with references
to: Lincoln Gardens, Box 750, Lumsden, SK.
S0G 3C0. Phone 306-731-7781.

TWO FULL-TIME GENERAL farm workers 
wanted on a mixed farm near Ponteix, SK. 
Duties: Operating and maintaining farm 
equipment and general farm labor tasks. 
Should have: General mechanical skills, 
1-2 years farm experience, be reliable, self 
motivated and understand long working 
hours during peak seasons. Wage $18/hr. 
E-mail resume to: daveedna@xplornet.ca

RANCH HAND (FULL-TIME). Looking for an
honest, hard working individual for this full-
time ranch position. Duties include working
cattle, feeding, fencing, haying, equip main-
tenance and general ranch work. Housing
provided. Located in Cypress Hills, SE of
Medicine Hat. mbarranch@gmail.com

BATTLE RIVER GRAZING Corporation is 
currently accepting tenders for the con-
tract of Pasture Manager for Battle River - 
Cut Knife, SK. pasture. For particulars on 
this contract please contact: Dave O’Don-
nell at 306-823-3771 or Cal Ramsay at 
306-398-7343. Written tenders may be di-
rected to: Battle River Grazing Corporation 
Box 391, Cut Knife, SK. S0M 0N0. Deadline 
for submission of tender applications is 
January 15, 2017. Lowest or any tender 
not necessarily accepted.

NOW ACCEPTING TENDERS for the
Fairview Pasture Corporation - Pasture
Rider position. Duties will include but are
not limited to all aspects of care and super-
vision of 750 cow/calf pairs between May
1st and October 31st of each year. Send
tenders to: Box 623, Eston, SK, SOL 1A0.
Contact 306-962-7481 or 306-219-8081

HELP NEEDED TO calve 80 cows, starting 
March 1st. Room and board provided. 
403-652-7253, High River, AB.

RANCH HAND NEEDED calving, horse and 
farming experience. Needs to be able to 
work alone and with others. Housing sup-
plied. Please send resumes with references 
to horses@brewsteradventures.com

RANCH LABOURER: CATTLE experience
required. 700 head, spring calving, back-
ground own calves. Daily feeding, herd
health, fencing, silaging, baling, mainte-
nance & repair of machinery among other.
Traits: critical thinking skills, honesty,
strength and ability to correctly complete
tasks. 306-739-2529, hlvranch@gmail.com

PASTURE MANAGER: PEMBINA Grazing
Reserve is looking for a Pasture Manager to
manage and maintain the grazing reserve.
This is a full time position from May 1st to
October 31st. For those interested, please
email: c_or_c@telusplanet.net to obtain a
copy of the Terms of Reference.

RANCH HAND REQUIRED: on large
Southern Alberta cattle ranch. Must be
experienced at moving cattle on horseback!
And able to work with others. The job
entails feeding cattle in the winter, haying
in the summer and riding horses to move
cattle throughout the year. Resume and
references required. Contact 403-344-2205.

CLAYTON AIR SERVICE LTD is seeking 4 
Professional Turbine Ag Pilots for the 2017 
Spray Season. Air Tractor 502B. Require-
ments: Two of 4 positions from May 5 thru 
to Oct. 5. Two of 4 positions from June 1 
to Sept. 30. Provincial pesticide licenses 
required. 1000 hours + aerial application 
experience preferred. Updated medical. 
Strong ability to adapt to changing situa-
tions and maintain a positive attitude with 
customers, co-workers, and supervisors. 
Strong communication and problem solv-
ing abilities, with quality service delivery 
as the utmost priority. Proficiency in Eng-
lish reading and writing. Capable of oper-
ating GPS guidance systems. Must be in-
surable. Accommodations and vehicle 
prov ided dur ing employment .  Wage 
$60/hr. 40 hour week. Bonuses based on 
performance. Contact Clayton Rempel 
phone 306-497-7401, email resume  to: 
Claytonairsk@gmail.com

DIRECTOR FARM BUSINESS Unit. SGI
CANADA is committed to providing our
farming and ranching customers with a
sustainable and viable insurance product
that meets their needs, now and into the
future. Bring your agricultural customer
perspective and involvement in the farming
industry to help us develop and lead a team
of experts by joining our management team
as the permanent, full-time Director Farm
Business Unit in Regina. This leadership
position will step up to the challenge of
developing strategies to drive sustainable
growth in our farm insurance product line.
We are looking for candidates who have
completed a bachelors degree in agricul-
ture, business or commerce. A professional
agrologist designation (PAg) would be an
asset. Candidates should have a minimum
of ten years experience in a field related to
agricultural business or sales management.
An alternative combination of relevant
education and experience may also be
considered. SGI has been named one of
Canadas Top 100 Employers for ten straight
years for a lot of good reasons! We provide
a competitive compensation and benefits
package. Learn more about the job and
what your future could look like at SGI by
visiting www.sgi.sk.ca/careers. Applica-
tions are to be submitted by 11:59 PM on:
Sunday, January 1, 2017.

FULL-TIME FOREMAN FOR our
Management Team. The RM of Winslow
No. 319 is now accepting applications for a
full-time Foreman for our Management
Team. The candidate must have strong
management skills, good communication
and organizational skills. Experience in
operating heavy equipment, road mainte-
nance and construction is an asset but not
required. Be able to follow instruction from
RM Administrator and Council. Applicant
must hold a valid driver's license. Competi-
tive wages, benefits and pension plan.
Please forward resume to: The RM of
Winslow No. 319, Box 310, Dodsland, SK.
S0L 0V0, or fax 306-356-2085, email:
rm319@sasktel.net by January 10, 2017.
We thank all applicants for your interest,
however only those selected for an inter-
view will be contacted. 306-356-2106.

DAIRY FARM CUSTOMER 
SERVICE REPRESENTATIVE

CanWest DHI is currently accepting applications 

for a full time on farm Customer Service 

Representative in the Lethbridge area and 

East in Alberta. Responsibilities include daily 

farm visits for the collection of data, sampling 

of milk from cows in DHI herds and promotion 

of Dairy Herd Improvement. Applicants should 

have knowledge of the Dairy Industry, excellent 

interpersonal and computer skills, with high-

speed internet access at home. A degree/

diploma in agriculture would be an asset. This 

position may require occasional heavy lifting 

of up to 65 lbs. Please submit a cover letter and 

resumé with an email subject line ‘Lethbridge 
AB-CSR’ to careers@canwestdhi.com by 

January 20th, 2017. Only successful candidates 

for an interview will be contacted. NO AGENCIES 

PLEASE.

 JOIN US THIS W INTER 
 ROAD SEASON!!
 G RIM SHAW   T RUCKING  

 IS   LOOKING   FOR
 EXPERIENCED

 O W NER  O PERATORS /
 S UB  C ONTRACTOR  F LEETS  

 W  ITH   OR  W  ITHOUT  
 T RAILERS . 

 The Season Starts Soon 
 W ith Loads M oving From  

 Yellowknife N W T  To Gahcho Kue 
 M ine And W e Need Trucks 

 NOW  !!!
 Grim shaw offers com petitive rates. 

 W e  a re  ta kin g a pplica tio n s  fo r 
 this  win te r ro a d  s e a s o n . 

 In te re s te d  a n d  qu a lifie d  a pplica n ts  
 s ho u ld  fo rwa rd  re s u m e s  a lo n g with 

 cu rre n t d rive r’s  a b s tra ct to :
 Bra zy L ira za n  - H um a n  R es o urc es

 F a x:  78 0 -452 -50 2 3   
 E-m a il:  h r@ gtlp .c a

 P h o n e:  78 0 -414-2 8 3 5
 o r s ee us  a t 

 11510 -151 S treet N W  Ed m o n to n , AB .

OWNER OPERATOR TANK truck, Hardisty,
Kindersley. Send resume w/5 yr. commer-
cial abstract: driveforgibsons@gibsons.com

CLASS 1 DRIVERS WANTED- Full and 
Part-time Positions. We specialize in the 
handling and transportation of bulk com-
modities for the agricultural industry. 
Great Pay. Home on the weekends. 
Benefits plan. Modern equipment. We 
are looking for qualified drivers and owner 
operators to pull Super B hopper trailers.  
204-795-0950. careers@truck-freight.com

REQUIRED IMMEDIATELY: Oilfield Truck 
Driver with all tickets. Super B experience, 
clean abstract, be able to pass drug and al-
cohol testing. Contact: 780-915-2397 or 
email: apluim@telus.net

MAY I HAVE YOUR ATTENTION, PLEASE.

Make your classified ad the best it can be. 
Attract more attention to your ad with attention-getters! 
There are many ways to catch buyers’ eyes.
Ask our friendly classified ad team for more information. 
We’ll be happy to assist you with expert advice on how 
to get your item sold!

Place your ad on producer.com 
or call us at 1-800-667-7770
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1-800-667-6929  
or visit us online www.producer.com   |

Get the same great ag news content from ALL of 
our family of publications DELIVERED FREE to 
your email, tablet, phone or desktop.

with our FREE e-newsletters.

Stay
Connected
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Two horses wait for their owners to extend holiday wishes to patrons of the Vanscoy Hotel near Saskatoon Dec. 29. | PAUL YANKO PHOTO

WILD WEST — OF SASKATOON

BY JEFFREY CARTER
FOR THE WESTERN PRODUCER

TORONTO — A guaranteed basic 
income for all Canadians could 
reduce hunger and food insecurity, 
but it could also prove to be an 
expensive fix.

“Basic income sounds like a silver 
bullet, but I don’t think it’s a silver 
bullet for poverty,” Craig Alexan-
der, chief economist with the Con-
ference Board of Canada, said Nov. 
28 at the Canadian Food and Drink 
Summit, which the board orga-
nized in Toronto.

“The cause of poverty extends far 
beyond the money.”

He said services to address physi-
cal and mental disabilities and 
other needs would still be required, 
even if governments were to put a 
plan in place guaranteeing a higher 
base income for individuals.

It could also prove to be a disin-
centive to work and, depending on 
the design, complex and expensive 
to administer.

Alexander said a simpler way to 
address food insecurity may be to 
restructure the taxation system, as 
proposed by Kevin Milligan of the 
C.D. Howe Institute. That would 
mean making non-refundable tax 
refunds refundable for a greater 
number of low-income families.

Despite his reservations, Alexan-
der said he supports the idea.

Valerie Tarasuk of the University 
of Toronto’s nutritional sciences 
department said low incomes are a 
barrier for families looking to move 
themselves out of poverty. 

Rather than being a disincentive, 
a sustainable income  provides 
individuals and families with a 
launching point from which they 
can improve their fortunes.

In addition, the current system 
comes with a high cost. 

Tarasuk said low income families 
and individuals often reduce their 
living expenses by buying food that 
lacks  proper nutrition.

Tarasuk said her research, pub-
lished in the Canadian Medical 
Association Journal, shows that 
average health care costs are $1,600 
a year for food secure Canadians, 
$2,160 for those who are marginally 
food insecure, $2,800 for those who 
are moderately insecure and near-
ly $4,000 for those in severe situa-
tions.

Tarasuk said food insecurity 
affects a broad spectrum of Cana-
dians. The working poor, First 
Nations people and people who 
rent accommodations are more 
likely to be food insecure. 

“We’re talking about 12.6 percent 
of households that were food inse-
cure in 2007, according to Statistics 
Canada,” she said. “That’s about 
four million people, and we know 
that it’s underestimated.”

Senator Art Eggleton agreed that 
reduced health-care spending 
would offset the costs of imple-
menting a basic income system.

About one in seven children in 
Canada arrive to school hungry, he 
added.

“How shameful this is in a coun-
try that is a G7 nation and which is 
as rich as ours,” he said. “The cur-
rent system is failing.… It’s time to 
end this Band-Aid approach. It’s 
time to go in a new direction.”

GUARANTEED INCOME

Improved diet 
would lower 
health costs

BY BARB GLEN
LETHBRIDGE BUREAU

OTTAWA — Animal welfare is 
one of the top issues for customers 
of Loblaw stores, but in the past it 
hasn’t been on the list at all.

Sonya Fiorini, senior director of 
corporate social responsibility for 
Loblaw, said the company con-
ducts annual customer surveys, 
and the latest results indicate con-
sumers’ top five concerns are work-
ers’ rights, local sourcing, health 
and wellness, animal welfare and 
the environment.

“Our customers care about hous-
ing, space and general well being 
(of farm animals), but they define 
the idea of animal welfare with 
words like abuse, mistreatment 
and cruelty,” she said.

“And customers, like the media, 
are very receptive to these mes-
sages, images and campaigns of 
animal welfare groups exposing 
the mistreatment.”

That response factored into 
Loblaw’s decision to sell only cage-
free eggs by 2025.

Any decisions by Loblaw have an 
effect on production. It is Canada’s 
largest retailer, operating Super-
store, Shoppers Drug Mart and No 
Frills stores, as well as product 
lines of President’s Choice, No 
Name and Life Brand. 

It serves 17 million Canadians 
and has more than 200,000 em-
ployees across Canada.

Fiorini said the company works 
with industr y and farmers to 
implement planned changes to its 
product lines as they relate to ani-
mal production.

“This is new and very important 
ground in our relationships, and 
we understand our decisions have 
a large impact on farms and farm-
ers. This is why we need to be 
tightly entwined, and that’s why 
we sit on the National Farm Ani-
mal Care Council and that’s why 
I’m here today,” she told a council 
meeting last month.

In a later interview, Fiorini said 
she doesn’t typically hear com-
plaints from farmers about retailer 

requirements for food production. 
She said she has met with pork, 
chicken, egg and veal producers 
and has found them willing to col-
laborate.

“We want to make sure that 
there’s a viable industry. By no 
means do we want to put anybody 
out of business,” she said.

“When we do something, we 
make a commitment or we say 
we’re moving in a certain direc-
tion, we usually have a really long 
time span or horizon when we do 
that. 

“We don’t expect change to hap-
pen overnight, but what we do 
expect from our suppliers is to 
make sure that they don’t stay stag-
nant, that they are always looking 
for new opportunities on how to 

improve, that they’re paying atten-
tion to what the consumers are 
asking for.”

Loblaw’s goal is to offer choice to 
consumers,  she added.  That 
means choice on price as well as 
other options. Fiorini agreed that 
what customers want and what 
they are willing to pay for can be 
two different things.

“There is a consumer that is will-
ing to pay more for certain products, 
and we’re seeing that much more 
and more, but we’re also seeing that 
when we make a commitment to 
something and we bring the indus-
try along with us, whether it be ani-
mal welfare or organics or another 
type of offering, the more availabili-
ty that is out there, the less of a price 
gap there actually is.”

Fiorini said Loblaw has a sus-
tainability plan involving commu-
nity enrichment and environmen-
tal awareness, and it  plans to 
release a carbon reduction strategy 
shortly.

It also wants to improve local 
sourcing of products. Fiorini said 
more than 30 percent of the stores’ 
produce is from Canadian farmers, 
and that figure rises to 45 percent in 
summer. She said all poultry and 
pork in Loblaw stores comes from 
Canadian farms.

barb.glen@producer.com

CUSTOMER CONCERNS

Loblaw responds to customer survey
Animal welfare among top concerns, and retailer says it plans to work with food industry and farmers 

45% Canadian sourced
IN THE SUMMER, LOBLAW SAYS ITS PRODUCTS ARE

 

We don’t expect change to happen 
overnight, but what we do expect from 
our suppliers is to make sure that they 

don’t stay stagnant, that they are always 
looking for new opportunities on how to 

improve, that they’re paying attention to 
what the consumers are asking for.

SONYA FIORINI, LOBLAW
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BY BARB GLEN
LETHBRIDGE BUREAU

MEDICINE HAT, Alta. — There 
they lurk: old granaries and sheds 
on farms across the Prairies, load-
ed with junk and with treasures.

However, Western Canada doesn’t 
have the lock on such hoards. Shel-
don Smithens of Canadian Pickers 
fame says there are similar collec-
tions across all of Canada.

“They’re everywhere, and I’m 
reluctant to say hoarders,” he said.

“There’s just a lot of serious col-
lectors.”

Smithens and fellow picker Scott 
Cozens starred in four seasons of 
Canadian Pickers, the reality tele-
vision show in which they travelled 
around Canada buying antiques 
and artifacts they found, primarily 
in rural areas.

“We were out of cities more often 
than not,” he said.

“The types of merchandise that 
the producers of the show were 
interested in exposing were more 
often found in rural areas, much to 
my chagrin sometimes, because 
my background is a little more in 
classical antiques — furniture, sil-
ver, glass, china, those sorts of 
things.”

The show is no longer in produc-
tion, and these days Smithens, a 
trained auctioneer, appraiser and 
third-generation antiques dealer, 
is  also in demand as a public 
speaker.

That’s what he was doing in 
Medicine Hat during the Farming 
Smarter annual conference in early 
December.

The show continues to air in the 
United States and other countries, 
where the two men are known as 
the Cash Cowboys. 

“There was no script to our show,” 
Smithens said in an interview 
before his speech.

“We did have somebody go out 
and pre-scout because it’s a great 
big countr y out there and we 

weren’t just knocking on doors, but 
it didn’t go too much deeper than 
just finding somebody that had an 
accumulation of stuff.”

After that, it was a matter of look-
ing around and offering sometimes 

eager and sometimes reluctant 
owners to sell some of their items. 
Reluctance was part of it more 
often than not.

“That was sort of a common 
theme,” he said.

“That was part of our challenge, 
was occasionally getting in some-
where where somebody didn’t 
want to part with anything or they 
didn’t want to part with it at a price 
that we could turn it over on a prof-
it.

“That was part of the ball game. It 
wasn’t just strictly a purchase 
arrangement. It was buying it at a 
reasonable price.”

Smithens and Cozens bought 

and owned the things seen on the 
show. It wasn’t made-for-televi-
sion fakery. Then they would sell 
their purchases at auction later.

Born in Lethbridge, Smithens 
grew up in Calgary and learned 
antiques and auctions at an early 
age. 

“I didn’t just fall off the picker 
turnip truck,” he said.

His grandparents were collectors 
and buyers. His grandmother 
loved and collected 18th and 19th 
century Dresden china, as well as 
antique jewelry. His grandfather 
was a watchmaker. 

At one time they operated an 
antique store where the Glenbow 

Museum now stands in Calgary.
His parents owned and operated 

auction businesses in Lethbridge 
and Calgary. Smithens himself 
launched Smithens Antiques and 
Fine Art in Calgary, and while 
doing that he supplied period mer-
chandise for movies and television 
series shot in southern Alberta, 
including Legends of the Fall, 
Unforgiven, Open Range and Lone-
some Dove. 

He left that business in 2008, and 
in 2010 he was contacted by a 
Toronto media company about a 
show based on American Pickers. 
He and Cozens, who is a lawyer and 
fervent garage sale and antique 
seeker, were chosen as hosts.

“I don’t think I ever had so much 
fun as being on the road with what I 
call the circus,” Smithens said. 

“It was Animal House on wheels.”
Among the weirdest purchases 

made during the show’s run was a 
trepanning kit from the 19th cen-
tury.

“It would actually bore a hole in 
your brain if you were having psy-
chological problems,” he said.

“We bought that in Ontario and 
sold it at auction. It sold exception-
ally well, one of those strange 
things that two or three bidders just 
had to have.”

He also has fond memories of 
possibly discovering the bell from 
the train that killed circus elephant 
Jumbo in St. Thomas, Ont., in 1885. 

The word is “possibly” because 
Smithens and Cozens were unable 
to definitively prove it was the bell 
in question.

The wild and the weird are never-
theless not his primary goals when 
buying.

“I like things that are historically 
significant, especially when it 
comes to the Prairies,” he said.

“I’m pretty well entrenched in 
Western Canada, so that’s my per-
sonal interest, Canadian history.”

barb.glen@producer.com

BY BARB GLEN
LETHBRIDGE BUREAU

Flagstaff County and the eight 
towns and villages within it are 
considering the formation of a sin-
gle regional governance model.

The area southeast of Edmonton 
has a dwindling population of 
about 8,000 people. If a proposal 
proceeds, Flagstaff County, the 
towns of Daysland, Hardisty, Kil-
lam and Sedgewick and the vil-
lages of Forestburg, Heisler, Alli-
ance and Lougheed would dis-
solve their municipal entities and 
elect representatives in October 
2017 to govern a single new mun-
icipality.

“Right now the status quo isn’t an 
option,” said Bob Coutts, who is 
deputy mayor of Forestburg and 
chair of the Flagstaff Intermunici-
pal Partnership (FIP).

“The government is suggesting 
that that’s not an option. They’re 
not outright saying it, but through 
our discussions,” Coutts said, 

change appears necessary.
Within the past year, two former 

villages in the region, Strome and 
Galahad, reverted to hamlet status, 
and Heisler is pondering the same 
move, said Coutts.

Forming one municipality would 
allow communities to more easily 
share resources and reduce admin-
istration costs. 

“We’re trying to have a made-in-
Flagstaff solution,” said Coutts. 

There are examples in other pro-
vinces of forced municipal amal-
gamations, but studies done by a 
consulting group hired by FIP 
show those haven’t been well 
received.

There are similar municipal 
models in Alberta to the one Flag-
staff is considering: Wood Buffalo 
encompasses Fort McMurray. 
The town and county of Lac la 
Biche operate as one, and so do 
the five communities of Crows-
nest Pass.

A number of open houses have 
been held in the Flagstaff County 

CANADIAN PICKERS

Antique hunters uncover bits of prairie history
Television show hosted by Alberta antique enthusiasts travelled the country looking for old and unusual artifacts

AMALGAMATION

New municipality plan for central Alberta well received 

 

I’m pretty well entrenched in 
Western Canada, so that’s my 
personal interest, Canadian 
history.

SHELDON SMITHENS
AUCTIONEER

Auctioneer and antique collector Sheldon Smithens says visiting the barns, shed and homes of collectors 
for the Canadian Pickers television show was like ‘Animal House on wheels.’  |  BARB GLEN PHOTO

region to explain the proposal.
“I’ve been amazed at the support 

that there’s been for this and really 
no negative,” said Coutts. 

“They understand the challenges 
that we have and they are thinking, 
‘yeah, this might be a good idea.’ ”

FIP has been in existence since 
2003, and the various municipali-
ties have co-operated already on 

various services and activities, 
Coutts said.

However, recent indications from 
the provincial government have 
prompted it to concentrate on 
amalgamation.

Coutts said it is a bold step but 
one that might allow the region to 
grow and attract more people and 
businesses. 

A  sub-committee  has  been 
formed with members from each 
municipality in the region to devel-
op a potential governance model 
for the new entity, including such 
things as how many elected offi-
cials would be required. 

Taxation rates, service levels and 
the merging of various bylaws 
could take up to three years to final-
ize, if and when a new entity is cre-
ated.

Coutts said the plan is to have a 
structure in place for October 2017 
so a new council could be elected. 

Gail Watt, mayor of Daysland, 
said in a recent news release that 
“the goal is to ensure we can main-

tain or increase service levels for all 
citizens at a cost they are willing to 
pay.”

Coutts added in an interview that 
people generally demand a higher 
level of service than they might 
have in the past, and although a 
survey done in the region shows 
high levels of satisfaction with rec-
reation facilities and cultural ser-
vices, there were lower ratings for 
protective services, public works 
and community programming.

“People take pride in their com-
munity and through this whole 
process … we want to ensure that 
each community’s identity is 
embraced and enhanced,” said 
Coutts.

“(Regionalization) is not to be 
confused with centralization. We 
don’t want to try and centralize 
everything. That is not the goal.”

More open houses are planned to 
gather more input from regional 
residents, said Coutts. 

barb.glen@producer.com

EDMONTON

FLAGSTAFF COUNTY
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GET REWARDED WHEN YOU CHOOSE THE CANOLA  
SYSTEM DESIGNED FOR REAL LIFE IN THE WEST.

HOW TO QUALIFY

CALCULATE YOUR REWARDS TODAY

Your rewards accumulate with your qualifying-product purchases. The more you buy, the bigger your reward cheque.  
Additional terms and conditions apply. For full program details, a list of qualifying products,  

and to calculate your potential rewards, visit RealFarmRewards.ca

EARN $1.00-$2.00/ACRE ON

TANK-MIX PARTNER PRODUCTS**

CONQUER®

BLACKHAWK®

GOLDWING®

VALTERATM
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BB

GG

VV
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F
A

R
M
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A

EARN $0.10-$0.75/ACRE ON

CROP PROTECTION PRODUCTS

ROUNDUP TRANSORB® HC

ROUNDUP WEATHERMAX®

ROUNDUP XTENDTM

R

RR

RR

C
H

E
M

EARN $0.50/ACRE ON

MONSANTO BIOAG PRODUCTS

TAGTEAM®

CELL-TECHTM

OPTIMIZE® ST

B
IO

A
G

EARN $2.00-$2.75/ACRE ON SEED

SOYBEANS

CANOLA

CORNCS
E

E
D

Register at 
RealFarmRewards.ca, 
through your local Nufarm 
rep, retail location or seed 
rep, or call Monsanto 
Technical Support at 
1-800-667-4944.

1 Purchase a minimum of 32  
bags of a qualifying brand  
of Genuity® Roundup Ready® 
canola and activate the 
opportunity to earn rewards  
on qualifying products.

32
BAGS

2 Earn rewards by 
purchasing any of  
the following products 
for your farm.*

3

Monsanto Company is a member of Excellence Through Stewardship® (ETS). Monsanto products are commercialized in accordance with ETS Product Launch Stewardship Guidance, and in compliance with Monsanto’s Policy for Commercialization 

of Biotechnology-Derived Plant Products in Commodity Crops. These products have been approved for import into key export markets with functioning regulatory systems. Any crop or material produced from these products can only be exported to, or 

used, processed or sold in countries where all necessary regulatory approvals have been granted. It is a violation of national and international law to move material containing biotech traits across boundaries into nations where import is not permitted. 

Growers should talk to their grain handler or product purchaser to confirm their buying position for these products. Excellence Through Stewardship® is a registered trademark of Excellence Through Stewardship.

ALWAYS READ AND FOLLOW PESTICIDE LABEL DIRECTIONS. Roundup Ready® technology contains genes that confer tolerance to glyphosate, an active ingredient in Roundup® brand agricultural herbicides. Agricultural herbicides containing glyphosate 

will kill crops that are not tolerant to glyphosate. Compatibility tests are conducted with registered seed treatments to ensure the viability of our inoculants is not compromised by pesticides and other seed treatments. Cell-Tech™, Genuity®, Optimize®, 

Real Farm Rewards™, Roundup Ready®, Roundup Transorb®, Roundup WeatherMAX®, Roundup Xtend™, Roundup® and TagTeam® are trademarks of Monsanto Technology LLC, Monsanto Canada, Inc. licensee. BlackHawk®, Conquer® and GoldWing® are 

registered trademarks of Nufarm Agriculture Inc. Valtera™ is a trademark of Valent U.S.A. Corporation. ©2016 Monsanto Canada Inc.

*Monsanto will not issue a cheque for amounts less than $100. **Payout to a maximum of 2x of Genuity® Roundup Ready® canola acres purchased.

BY WILLIAM DEKAY
SASKATOON NEWSROOM

To label or not to label: that is the 
question.

And according to one food bio-
tech critic, we will never know the 
answer as to whether Canada 
should legislate mandatory labels 
for genetically modified ingredi-
ents in food unless we try it.

“We can say there’s a discrepan-
cy, but until we put labelling on the 
products, we actually don’t know. 
So why don’t we give Canadians 
the benefit of the doubt that they 
want that information because 
they’re going to use it,” said Lucy 
Sharratt of the Canadian Biotech-
nology Action Network.

There are numerous studies on 
both sides of the debate. One side 
says consumers have a right to the 
information, while those opposed 
to mandatory rules says it would 
unfairly tarnish the image of food 
containing GMOS because it 
implies they are of lower quality or 
somehow harmful.

Sharratt said recent polls show 
Canadian consumers want GMO 
labels.

She said GM food ingredients 
continue to increase in processed 
foods and there are GM apples, 
potatoes and salmon coming to 
store shelves soon.

AquaBounty salmon is the first 
genetically modified food animal 
to be approved for sale in Canada. 
Health Canada does not require 
the salmon to be labelled as a GM 
product because it is not deemed a 
health risk.

“Now is a great opportunity for the 
government to establish labelling 
because these new products are 
reinforcing the demand that Cana-
dians have for labelling,” she said.

She said without labelling, con-
sumers are confused and bur-
dened with difficult research, 
unlike in the organic sector where 
products are labelled certified reg-
istered.

“While consumers can seek out 
organic foods to avoid if they want 
to, (with) genetically modified 
foods that’s not always an available 
choice,” she said.

She also thinks labelling could 
help traditional food markets.

“One of the major problems is 
that some the new GM products 
when they are introduced actually 
jeopardize the existing markets for 
those products,” she said.

“So labelling would go someway 
to resolving that issue as well. It 
would assist apple producers, for 
example, who are concerned about 
consumer reaction to a GM apple 
if, in fact, consumers knew where 
that GM apple was.”

“The only organic products (in 
retail outlets) are certified organic 
products.”

Stuart Smyth, who researches 
biotechnology and innovation at 
the University of Saskatchewan, 
said the push for GM labelling is 
coming predominantly from the 
organic and natural food industry.

“They believe that consumers 
will perceive that as a warning sign 
and try to avoid buying products 
that are labeled as GM or obtaining 
GMOs,” he said.

Canada does not have a manda-
tory labelling policy because of its 
established science-based regula-
tory system.

Labels are only required when 
there are health risks, like a poten-
tial food allergy, or significant 
changes to the nutritional qualities 
of the food.

“So any label information has to 
contribute to improved nutrition, 
or safety, and/or efficacy of food 
products,” he said.

“The regulatory agencies and 
predominantly Health Canada 
have decided that mandatory 
labelling for GM does not increase 
the safety of the food products.”

Smyth thinks most consumers 
would not be any better served if 
mandatory labelling were imple-
mented.

“Food companies would simply 

put either ‘contains GMOs, or ‘May 
Contain GMOs, on every single 
product they make,” he said.

“I struggle to see how trust could 
be increased through the blanket 
use of a very vague and generic 
term such as “may contain.” Con-
sumers are still no better informed.”

He said recent studies suggest 
that about three quarters of Cana-
dians want food products labelled 
for GM, but analysis suggests 
almost half of Canadians rarely or 
never look at labels.

“So about one in three Canadians 
really want labelling and may look 
at labels at an infrequent or semi-
regular basis,” he said.

“The reality is the vast majority of 

Canadians pay no attention to labels.”
Sylvain Charlebois, professor of 

food distribution and policy at Dal-
housie University, said labelling 
would help solve many consumer 
issues surrounding a lack of trust 
and transparency toward the bio-
tech industry.

“A lot of constituents believe that 
mandatory labelling could actually 
eliminate the mistrust that is out 
there between many consumers 
and the biotechnology and the 
biotech industry,” he said.

Charlebois said he has advocated 
for about 15 years to embrace the 
technology of genetically modified 
crops and for labelling food products.

He said the science-based evi-

dence supports the use of biotech-
nology in agriculture, but many 
special interest groups have suc-
cessfully convinced consumers 
otherwise without much proof that 
GMOs pose a risk.

However, opponent’s cases are 
weakening as more studies show 
the safety of GM food.

“That’s why I think people are 
looking for some closure as a result 
of many years of denial from the 
biotechs. That’s how I’m assessing 
the situation,” he said. “At some 
point, I’m not sure that labelling will 
be useful for a long period of time 
because people will get used to it.”

william.dekay@producer.com

GM FOODS

Case made for labelling, but questions abound



includes canola oil in most of its 
cooking and the recipes it promotes.

However, it isn’t just a shill for 
canola oil. It operates under the 
premise that encouraging con-
sumers to enjoy eating and prepar-
ing food and using whole and 
wholesome ingredients will help 
farmers more than pushing any 
component or approach to food or 
farming.

On this mid-December day, with 
sunlight bathing her kitchen, Dyck 
showed how to make a mango-
quinoa salad as a demonstration of 
how Canola Eat Well encourages 
positive feelings about food. 

It contained those two items, plus 
pomegranate, canola oil, cucum-
ber, red pepper, spices and other 
ingredients. Some came from 
Canada, such as the cucumber and 
the canola oil. Some definitely did 
not, such as the mango and pome-
granate. And some might have, 
such as the red pepper and quinoa, 
both of which are generally import-
ed but are also now produced 
domestically as well.

Many people seldom prepare 
meals from scratch, which can make 
the kitchen an intimidating place 
when combined with food fears.

“It’s less scary when you get to 
actually touch something and look 
at it, ask some questions and do 
that hands-on part,” she said. “It 
just becomes a part of what you do.”

Consumers who participate in 
Canola Eat Well events, either in 
person or through social media, 
have the opportunity to talk about 
anything food-related.

Questions sometimes come up 
about tempestuous issues such as 
GMOs, pesticides and gluten, but 
D y c k  s a i d  t h e  e v e nt s  d o  n o t 
descend into arguments that drive 
people into ideological corners 
because the goal is not to defend 
approved products and systems.

Consumers, foodies and food 
professionals are told where they 
can find credible information on 
these issues, and Dyck and Pruden 
said they don’t feel like they have to 
defend against misperceptions or 
accusations.

“There’s no point arguing on 
Facebook,” said Pruden.

Added Dyck: “I feel like I’m past 
the … ’is the GMO safe?’ conversa-
tion.… I’m beyond that.”

Online trolls sometime target 
what they are doing, but they don’t 
tend to derail anything. Trolls bring 
responses from others, and the 
Canola Eat Well people can get 
back to talking about preparing 
food, enjoying food and bringing 
joy back into the kitchen.

“Everybody’s intimidated on what 
to buy. Everybody’s scared of their 
food,” said Dyck. “Stop being scared of 
your food. We have one of the safest, 
most abundant variety and selection 
of affordable food … in the world. It’s 
just helping people be confident in 
their food choices and know they can 
be confident in the grocery store.”

ed.white@producer.com
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BY ED WHITE
WINNIPEG BUREAU

Consumers have become fraz-
zled about food, whether it’s over 
GMOs, pesticides, gluten, big 
farms versus small farms, local 
versus global or organic versus 
conventional.

Jennifer Dyck and Ellen Pruden 
are trying to alleviate the worry by 
challenging today’s food paranoia 
with a simple and friendly method.

“I think it’s really about putting 
people back in their kitchen and 
cooking with whole ingredients,” 
said Dyck, a professional home 
economist, as she stood wearing an 
apron behind a kitchen table load-
ed with freshly chopped salad 
ingredients.

“Let’s love our food again.”
Pruden has the same view on how 

to mellow out some of the heated 
up arguments about food that have 
upset millions of consumers and 
made them unsure of what to eat.

“Going back into the kitchen, 
cooking with whole ingredients, 
eating at the table with your family, 
reducing food waste, building a 
relationship with farmers: that’s 
where we’re going to move for-
ward,” said Pruden.

The two work for the Canola Eat 
Well initiative, which is a farmer-
funded program that holds work-
shops and other events in many 
parts of Canada, highlighting the 
healthy, nutritious meals that peo-
ple can make at home, that cooks 
can make in professional kitchens 
and that dieticians and other pro-
fessional consumer nutrition advis-
ers can promote to their clients.

Canola Eat Well holds numerous 
events on the Prairies, mostly in the 
major cities, but it also holds about 
six events a year in Toronto at the 
heart of Canada’s consumer, res-
taurant and media markets.

Its events take a number of forms, 
but almost always include live 
cooking, lots of discussion and a 
chance for urban residents and 
professional food people to meet 
with a real, live farmer. They give 
people a chance to think about 
food in a positive light, which is a 
tonic against today’s climate of fear, 
but also provides something many 
urban foodies truly desire: contact 
with a farmer.

“They truly want to connect with 
the farmer, but they just don’t know 
what the language is,” said Pruden.

More than just in-person events, 
the campaign also reaches out to 
c o n s u m e r s  a n d  f o o d  p e o p l e 
through various forms of social 
media, from Facebook Live to Twit-
ter to Instagram, all of which allow it 
to build a community of people who 
care about healthy food. As always, 
becoming connected with real 
farmers is popular with urbanites.

“How many people know a farm-
er? You don’t (usually),” Pruden 
said about urban residents.

“But we now live in a digital age 
where you can know a farmer that 
lives in Binscarth, Man., or some 
place in Alberta, and you have that 
ability to engage with them online.”

Canola Eat Well was born in Mani-
toba within the Manitoba Canola 
Growers Association but has picked 
up support from Alberta and Sask-
atchewan canola growers and 

Visit us online at 
www.producer.com  
to see a video about 
this story.

HEALTH

Farmers have much to teach consumers
Producer group aims to provide credible information on healthy meals and farm practices through consumer workshops

Jennifer Dyck works with the Canola Eat Well initiative, a farmer-funded program that holds workshops to 
highlight healthy, nutritious cooking.  |  ED WHITE PHOTO

 

Stop being scared of your food. We have one of the safest, most abundant variety 
and selection of affordable food … in the world. It’s just helping people be 
confident in their food choices and know they can be confident in the grocery store.

JENNIFER DYCK
CANOLA EAT WELL INITIATIVE
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If it’s 
important 
to you, it’s 
important 
to us.

Thank you for being an integral part of 

the 20-year anniversary of InVigor®. 

Your support is vital, and to return the 

gesture, Bayer is drawing the names  

of one grower per prairie province  

(total of three winners) to donate 

$20,000 each to the charity of their 

choice. Enter next growing season  

with some very good karma.

To enter, visit  
cropscience.bayer.ca/PayItForward

Always read and follow label directions. InVigor® is a registered trademark of the Bayer Group.  
Bayer CropScience Inc. is a member of CropLife Canada.

cropscience.bayer.ca @Bayer4CropsCA1 888-283-6847

BY KAREN BRIERE
REGINA BUREAU

The House of Commons agriculture 
committee has recommended great-
er regulatory transparency when 
evaluating genetically modified ani-
mals for human consumption.

However, it stopped short of rec-
ommending mandatory labelling 
of GM foods, saying the govern-
ment should support that only for 
issues of food health and safety.

The NDP committee members 
filed a dissenting report on that 
point.

The report, tabled in the House in 
mid-December, follows public 
hearings in the fall after Agriculture 
Minister Lawrence MacAulay 
requested the committee examine 
the legal and regulatory framework 
around GM animals.

Last  spring,  Health Canada 
approved AquaBounty salmon for 
both human and animal consump-
tion, although it is not yet on the 
market. It was earlier approved in the 
United States and is also undergoing 
assessment in Argentina and Brazil.

GM crops have been around for 
decades, but the GM salmon is the 
first animal in the world for human 
consumption.

Research into a GM hog devel-
oped at the University of Guelph in 
1999 stopped after Ontario Pork 
withdrew its support in 2012.

The Canadian Cattlemen’s Asso-
ciation told the committee that GM 
cattle won’t be on the market any 
time soon because the industry 
prefers classic selection.

The committee heard that the 
main reason more GM animals 
aren’t in development is consumer 
acceptance.

“Although producers in North 
America have largely embraced 
GM crops because of the economic 
and agronomic benefits they bring 
(in Canada alone improved crops 
have raised yields by 32 percent, 
according to CropLife), this is not 
the case in other countries, espe-
cial ly  those of  the European 
Union,” the report said.

“The testimony showed that the 
market still seems reluctant to 
accept transgenic animals.”

Other witnesses doubted the 
benefits of genetic modification in 
agriculture as a whole, suggesting 
they haven’t reduced pesticide use 
as claimed and have had little to no 
i m p a c t  o n  re d u c i n g  h u n g e r 
because they aren’t grown in coun-
tries where hunger is an issue.

They also said there was no pub-
lic consultation around the GM 
salmon. The Canadian Biotechnol-
ogy Action Network asked the gov-
ernment to impose a moratorium 

on GM animal introduction until 
Canadians have their say.

“On the other hand, all the wit-
nesses representing the biotech-
nology industry and the agricul-
ture and agri-food sector are of the 
view that the market should be left 
to decide,” the report said.

The Canadian Food Inspection 
Agency noted the country’s regula-
tory system focuses on safety and 
environmental protection, rather 
than making value judgments 
about why a product is created.

Witnesses said improving trans-
parency of the regulatory system 
would boost public trust and pro-
vide better acceptance of products.

Suggestions included increasing 
independent research funding on 
the effects of GM products on 
health and the environment, and 
allowing Health Canada to do its 
own studies rather than rely on 
data from industry.

The committee heard from wit-
nesses, including the CFIA, who 
said labelling is a complex issue.

While most consumers say GM 
foods should be labelled and that 
they don’t want to eat them, their 
buying behaviour suggests other-
wise. Some witnesses suggested 
that mandatory labelling implies 
there are risks to GM foods.

“Given that no risks to health 
have been identified for GM foods 
approved in Canada, there are no 
particular labelling requirements,” 
the committee said in recom-
mending mandatory labelling for 
health and safety only.

The NDP’s dissenting report said 
the opinions from witnesses on 
mandatory labelling were far from 
unanimous, and the committee rec-
ommendation doesn’t reflect that.

Instead, the NDP said the com-
mittee should have recommended 
that government, stakeholders and 
consumers work together to estab-
lish a GM labelling plan.

The committee also recommend-
ed the government support inde-
pendent research into the health, 
environmental and other effects of 
new GM technologies, including 
those that would produce GM ani-
mals. Another recommendation 
called on the government and 
industry to establish tools for trace-
ability for GM animals.

karen.briere@producer.com

Although producers in North America have largely embraced GM crops because of the economic 
and agronomic benefits they bring (in Canada alone improved crops have raised yields by 32 percent, 
according to CropLife), this is not the case in other countries, especially those of the European Union. 
The testimony showed that the market still seems reluctant to accept transgenic animals.
REPORT FROM THE HOUSE OF COMMONS AGRICULTURE COMMITTEE ON GM FOOD

GM FOOD

Grappling with 
GM animals
Federal report recommends greater regulatory 
transparency when evaluating GM livestock

What’s your take? Join us 
at www.producer.com or 
follow us on social media.
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BY BARBARA DUCKWORTH
CALGARY BUREAU 

Consumer perceptions and con-
fusion abound when it comes to 
the topic of genetically modified 
organisms. 

There was no confusion for Jen-
nifer Carlson when she launched 
her line of organic baby food 11 
years ago. 

“Organic was always predomi-
nately the number one choice 
when we started this company,” the 
Calgary mother said.

“As a mother, I wanted to give my 
baby the very best, and that came 
with the best of ingredients.”

Carlson did not want anything 
containing pesticides, antibiotics, 
growth hormones or GMOs when 
she started making baby food in 
her kitchen for her six-month-old 
daughter.

Certified organic products can-
not be genetically modified, but 
that information is not added to the 
food label. 

To be on the safe side, she does 
not use corn starch or canola in any 
of her products, which she sells 
across North America under the 
brand name Baby Gourmet. 

The company website provides 
full information on ingredients, 
and Carlson is active on social 
media and blogs for the Huffington 
Post about good eating. 

“We are very transparent about 
where our food comes from and 
where our ingredients come from,” 
she said.

“People like to read the ingredi-
ents. They like to see what is in it.”

People are hungry for informa-
tion, and Carlson has joined the 
newly formed Clean Label Project 
as an adviser. 

During her time in the food busi-
ness, she has learned that mothers 
make up an influential consumer 
group who get their information 
from each other and social media. 
They want to know more, but how 
they sift through the billions of 
bytes of data is up to them. 

“You have to find a reliable source 
that you trust and follow their 
information,” said Carlson. 

Finding that credible, trustwor-
thy source of information can be a 
challenge, said Crystal MacKay, 
executive director of Farm and 
Food Care Canada.

The organization oversees the 
Canadian Centre for Food Integri-
ty, which works to build public 
trust in the food supply. 

Research is showing many peo-
ple are not scientifically literate, 
and when they consult Google, 
negative information about genet-
ic modification is often the first 
thing they see, she said.  

Surveys from across North Amer-
ica report that people want their 
food labelled for the presence of 
GMOs, but when pressed, the aver-
age person is not sure what the 
term means.  

Some members of focus groups 
have said breeding the best cow to 
the best bull to get a better animal 
is genetic modification, even 
though farmers have done selec-

tive breeding since livestock was 
domesticated. 

“People aren’t willing to work 
that hard to understand complex 
things like GMOs,” MacKay said.

“It is easier to be against some-
thing than try and sort through all 
that noise to figure out what the 
answer is.”

Finding credible information can 
be a problem, and researchers study 
sources of information regularly. 

Recent research on public trust 
found people believe that univer-
sity and government researchers 
are the most credible sources of 
information. Dieticians and veteri-
narians are also trusted sources, 
while corporations are not. 

“The closer you are to the profit, 
the  less  credible  you w i l l  be 
viewed,” she said.

However farmers have a high level 
of credibility, even though they 
make money growing GM crops.

Comprehension is part of the 
problem. Scientists and reports 
may have credibility, but reading 
peer reviewed research papers 
may not tell the average consumer 
what she wants to know. 

Farm and Food Care has intro-
duced the Best Food Facts Online 
to its website. It is a U.S. based 
resource with 120,000 visitors per 
month. Ten Canadian researchers 
have been added to the group of 
experts to provide an online forum 
to answer questions. 

“The goal is to provide a foodie 
friendly forum for researchers to 
have the opportunity to express 
their views, not in a scientific jour-
nal way,” MacKay said. 

“The most important thing for 
Canadians is healthy and afford-
able food, and after that they want 
to know they have access to the 
information,” she said.

Consumer attitudes

Ellen Goddard, professor and co-
operative chair of agricultural 
marketing and business at the Uni-
versity of Alberta, studies consum-
ers, their attitudes and percep-
tions. Biotechnology and GMO 
opinions have been on her radar 
for a long time.

“I wouldn’t say the entire popula-
tion was positive about the idea. It 
is important to get that,” she said. 

One of her research projects 
asked subjects if they would eat 
something like margarine if they 
knew it contained a GMO. More 
than half said they would not buy it, 
even though most canola has been 
modified.  

“It begs the question what would 
happen if we labelled it,” she said. 

“This is the reason why some 
people are so opposed to labelling 
it because of that relatively high 
percentage that is in the definitely 
not/probably not category.” 

Her surveys have found nearly half 
the population is opposed or some-
what opposed to biotechnology in 
general, but 55 percent support it. 
Medicinal use of biotechnology was 
received less negatively. 

“It is not the technology, but the 
technology in food, that somehow 

makes them uncertain.”
Those who are strongly opposed 

do not change their minds, al-
though the numbers in the neutral 
category are growing a bit.

“In the last 15 years, we are not 
seeing a switch in people being 
negative about technology to peo-
ple being positive about this. It 
seems to be staying relatively flat,” 
she said. 

There are geographical differ-
ences of opinion. 

“Having some connection to agri-
culture seems to moderate your 
views,” she said. “You don’t need to 
be a farmer. If you lived in Airdrie, 
you are probably going to know 
more about agriculture than some-
body who lives in downtown Cal-
gary, just because of the people you 
hang around with.”

Age is another influencer.
“Older people are a bit more 

philosophical about technology, 
so if they can see a health benefit, 
then they are happy enough with 
it,” she said. 

If they see no benefit, they are in 
the neutral category.

Millennials may have the stron-
gest preferences for natural prod-
ucts, so researchers are trying to 
pinpoint what people define as 
natural. 

“Natural could mean anything.”
People younger than 35 are real-

izing they have to learn how to 
cook, and they want things with 
fewer ingredients. They also want 
to understand what the ingredients 
are and do not want products that 
sound like they were created in a 
lab. 

Goddard is also tracking where 
people get information. 

Her research team asked people 
at the end of 2015 which types of 
social media they use to get infor-
mation about food, science or 
technology. Those results are still 
being analyzed. 

“The demand for information is 
s o m e t h i n g  t hat  i s  p e r va s i v e 
throughout my research, whether I 
am dealing with genetic technolo-
gies or genomic selection or any-
thing,” she said.

“If you ask the public, they will 
always say more information is bet-
ter than less,” she said.

Some researchers have asked 
people if they know what DNA, 
genomics or genetically modified 
organisms are, and have found 
there to be limited knowledge.

They also asked people if they 
agree or disagree that the world is 
better off with technology. 

Those who agree are also fine 

with GM products. 
As well, people who are generally 

more positive about technology 
rate themselves as high knowledge 
when asked to self-assess their 
personal knowledge about science 
and technology. 

“Are those people more knowl-
edgeable? Possibly,” Goddard said.

“Is there a link to education? Possi-
bly. Can we educate ourselves out of 
people’s concerns about this? No.”

Children may be influenced to 
accept these technologies and 
understand what they are, but 
adults are not likely to change their 
minds.

“Your beliefs are made up of so 
many different values that the edu-
cation piece doesn’t work particu-
larly, especially if it comes from an 
interest group,” she said. 

Goddard said she has found that 
people want more information, 
and some have said they are willing 
to pay more for products with more 
detailed labels. 

“We seem to have an insatiable 
demand for information from a 
variety of sources,” she said. 

barbara.duckworth@producer.com

FOR A RELATED STORY, SEE PAGE 52 »

Finn Rosmanitz tries organic baby food that does not contain genetically modified organisms, 
pesticides or added hormones. Young mothers have become a powerful consumer group.
|  BARBARA DUCKWORTH PHOTO

GM FOOD

Consumers search
for trustworthy 
GMO information
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I will not limit my potential, cut corners or compromise  
on quality. I will do things right the first time. I will work 
tirelessly to achieve my goals. I will make my farm a  
true reflection of me.

O-66-11/16-10590104-E
Always read and follow label directions. InVigor® is a registered trademark of the Bayer Group. 
Bayer CropScience Inc. is a member of CropLife Canada.

cropscience.bayer.ca @Bayer4CropsCA1 888-283-6847

For local trial results, please visit  
InVigorResults.ca

SASKFLAX ANNOUNCES 
ELECTION RESULTS

Nancy Johns from Zelma, Shane 
Stokke from Watrous, and Greg 
Sundquist from Watrous were 
re-elected as directors on the 
Saskatchewan Flax Development 
Commission (SaskFlax) board.

They join current directors Erwin 
Hanley from Regina, Jordon Hillier 
from Southey and Dave Sefton from 
Broadview.

They will sit on the board for a 
four-year term, which will officially 

begin at SaskFlax’s annual general 
meeting in Saskatoon Jan. 9.

The next call for nomination for 
directors will be in 2018. 

NEW BEEF CO-ORDINATOR 
HIRED IN ALBERTA

Melissa Downing has been 
selected as the new provincial 
co-ordinator for the Verified Beef 
Production Plus (VBP+) program.

Alberta Beef Quality Starts Here 
acts as the delivery agent for VBP+ 
in Alberta.

Downing is an agrologist who 
raises cattle near Metiskow, Sask., 
with her family.

Her strong background in the 
beef industry provides insight 
into priority areas the program 
should focus on, and how issues 
can be approached in a practical 
manner. 

 The VBP+ addresses environ-
mental stewardship, biosecurity 
and animal care for Verified Beef 
Production program. It has been 
working with the Canadian Round-
table for Sustainable Beef to meet 
developed criteria.

More information is available at 
melissa@alvertaverifiedbeef.com.

RECOGNITION FOR SERVICE 
TO 4-H AND COMMUNITY

Helen Andrews and Corine 
Verbeek are the 2016 inductees into 
Alberta’s 4-H Hall of Fame.

Andrews of Round Hill has been 
a 4-H leader and volunteer for 40 
years, including district treasurer, 
secretary and regional secretary.

 She was a founding member 
of the Focus on 4-H regional 

project showcase and also 
involved in numerous community 
organizations.

Verbeek of Sturgeon County has 
been a 4-H leader and volunteer for 
more than 30 years, including as a 
district key leader and president, 
northwest regional president and 
provincial equine leaders forum 
committee member.

 Candidates are nominated by 
their 4-H peers and evaluated 
based on leadership qualities, 
community references and 
contributions to 4-H, agriculture 
and their local communities.

AG NOTES
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INTRODUCING  our LEADING 2017 Seed Line Up

For more information on these varieties and the entire Alliance Seed portfolio of 
cereal seed products, or to locate a dealer  near you, please visit allianceseed.com
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PRODUCTION
SATELLITES ACT AS LINE 
SCANNER FOR THE PLANET
Th e world’s largest constellation of earth 
imaging satellites will provide information
that farmers can use to divide their fi elds into 
zones when spraying.  |  Page 51
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BY BARB GLEN
LETHBRIDGE BUREAU

Alfalfa weevils resistant to the 
most commonly used insecticides 
have been confirmed in the Rose-
mary area of southern Alberta, 
where many alfalfa seed crops are 
grown.

The wily weevils have been found 
to survive even after being treated 
with 50 times the recommended 
rate of Matador, a synthetic pyre-
throid in the Group 3 chemical 
family.

Brad Alexander, research and 
extension manager with Alfalfa 
Seed Commission Alberta, said 
only 20 percent of the weevils from 
one field died when tested at the 
high rates of insecticide. Weevils 
from a second field had a 60 per-
cent kill at the high rate, as deter-
mined by provincial entomologist 
Scott Meers.

“That definitely confirmed that 
there is resistance to Matador 
because the trial specifically used 
Matador, but the theory is, because 
of the nature of synthetic pyre-
throids and of chemicals in gener-
al, I suppose, is that it’s a general 
resistance to all synthetic pyre-
throids, not just Matador.”

Six insecticides are registered 
for use against alfalfa weevil. 
Mat a d o r  a n d  D e c i s  a re  b o t h 
Group 3, Malathion, Cygon and 
Imidan are in Group 1B and Cora-
gen is in Group 28.

The latter four are not particularly 
effective against weevils, Alexan-
der said.

“ That’s  a  l i t t le  bit  alarming 
because it kind of sticks you to only 
two mode of action groups to use in 
rotation,” he said.

“If they’re not getting killed by 
Group 3, then there’s only the 1B 
category, which a lot of people 
don’t like anyway.”

Alfalfa seed grower Larry Wiens, 
who farms in the Rosemary region, 
said weevil control has been a 
major challenge for about two 
years.

“We’ve had to learn to live with 
higher levels,” he said. 

“We’re just not getting the nice 

start we used to get in July.”
He said no other chemicals work 

as well as Matador and Decis, at 
least until recently. 

“We really don’t have any other 
registered options so that puts us in 
a difficult position. It’s pretty frus-
trating right now.”

However, he said he is optimistic 
that a solution will  be found, 
whether or not it is cheap or easy.

Alexander said farmers likely use 
Matador and Decis so much be-
cause they cost about $8 per acre 
compared to about $32 for Cora-
gen.

He said growers are talking with 
the Prairie Pesticide Minor Use 
Consortium to see if other chemi-
cals can be registered to fight the 
resistant weevils.

In the meantime, an extended 
period of -20 C weather, like that of 
mid-December, might be enough 
to kill them. The hardy insects 
manufacture their own type of 
antifreeze, but it is only effective to 
about -18 C, said Alexander.

“This cold snap that we had, with 
no snow, which is also very impor-
tant because they weren’t insulat-
ed, hopefully that had some effect 
on the population.”

Some alfalfa seed growers have 
used tine harrows on their alfalfa 
fields to better expose the insects to 
cold. Alexander said some might 
also consider burning their fields, 
but that requires moving all the 
leafcutter bee huts, which is time 
consuming.

Alexander said the resistant wee-
vils first came to light as a result of a 
grower survey, which seems to 
indicate the problem is limited to 
the Rosemary area.

“Our hope is to get it under con-
trol, anyway, to get some form of 
control happening in the Rose-
mary area before 2018 because by 
the end of summer 2018, just judg-
ing on a forecast, (the weevils) can 
migrate up to 13 kilometres in one 
year,” he said. “That would put 
them into a circle that encompass-
es Patricia and Brooks.”

Olds College researchers have 
collected and are raising resistant 
weevils in a controlled setting, said 
Alexander, and are testing the effi-
cacy of various insecticides against 
them. 

They’ve already tried a chemical 
called Spinosad, a natural bacterial 
treatment, with limited success.

“We did have good control … but 
by good, I mean better than water,” 
said Alexander. 

“It wasn’t very good at all ,but all 
of the other ones that we tested, 
some of them weren’t even as good 
as water.

“(Olds College researchers) are 
kind of trying everything that they 
can on them, and next year we’re 
ramping up for more testing not 
only of different chemicals and the 
chemicals that we have … but we’re 
also looking at expanding the area.”

Alfalfa seed grower Fred Preston 
said he suspects weevil resistance 
has been building for years but 
became more obvious after several 
mild winters, which allowed higher 

weevil populations to survive.
He said the situation is troubling, 

and he is in favour of using safer 
products against insects if they are 
available and effective.

“I’m OK with using safer prod-
ucts. Coragen is very safe for people 
and bees. It’s expensive, but that’s 
kind of how it goes. Safe is better,” 
he said.

“I’m not going to change my 
cropping plans. I’m kind of in a 
committed relationship with alfal-
fa seed and the beekeeping, bee 
racket.”

Alexander said the weevil prob-
lem is likely here to stay.

“To be very, very honest, I have 
not found a single report online or 
ever heard of any resistance issue 
going away,” he said.

“Once it’s here, it’s basically a new 
pest. And that’s how we’re looking 
at this weevil because really we 
effectively don’t have anything to 
control it, so it’s almost like a new 
pest entirely to us.”

barb.glen@producer.com

Ben Dyck, who farms near Rosemary, Alta., took a pick axe to his frozen field Dec. 16 while collecting alfalfa weevils. The weevils in that 
region are resistant to most of the commonly used and registered insecticides. Alfalfa seed growers are hoping extended cold periods this 
winter will help control the damaging pests. |   BRAD ALEXANDER PHOTO 

RESISTANT PEST

Weevils wobble but they won’t go away 
Without effective control 
methods, the pest is 
here to stay
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Lacklustre crop prices have many 
growers looking to reduce costs, 
but they need to be careful not to 
trim areas that keep their cost of 
unit production down, says Markus 
Braaten of AgriTrend. 

“If we’re changing our fertility 
program in such a way that we are 
actually reducing our yields in 
parts of these fields where we have 
the potential to grow them, we 
actually drive that cost of unit pro-
duction up,” Braaten said.

He said some costs are fixed to 
cover the same amount of acres, 
such as fuel, herbicide and often 
seed. 

“Typically what happens when 
we get into situations where we are 
trying to find dollars, we might save 
ourselves some dollars per acre 
and cost ourselves tens of thou-
sands of dollars on a farm level, 
simply because we turned our fer-
tility down too much,” Braaten 
said.

During a December presentation 
at the Farm Forum Event in Cal-
gary, Braaten said it’s useful for 
growers to understand the cost of 
unit production of every bushel 
they grow, including the variability 
of the cost of unit production 

across their fields. 
“Given the fact that we have vary-

ing field potential and we’re rolling 
out with a flat rate kind of fertility 
program, our cost structure is stat-
ic,” Braaten said.

“It’s the same, but we’re amortiz-
ing that cost over different bushels, 
so it’s important to understand 
what that cost structure is by zone.”

He said farmers sell everything by 
the bushel, so if there is a cost of unit 
production in areas of the field that 
is outside of the ideal range, then 
growers may be losing money on 
every bushel they grow in those 
areas.

“It’s not unusual for us to have 
parts of the field that are never 
going to produce enough wheat or 
corn or canola to ever be profitable 
given today’s commodity pricing 

MARKUS BRAATEN
AGRITREND

and expense structure,” Braaten 
said.

He said growers should either 
reduce inputs or even abandon less 
productive parts of their field to 
increase their profitability because 
these inflate the cost of unit pro-
duction of the entire farm. 

“Maybe we should be looking at 
abandoning parts of the field that 
we understand has significant 
limitations that I can’t overcome,” 
Braaten said.

“It’s just purely a matter of, ‘I’m 
not going to spend money in parts 
of the field where I don’t anticipate 
any kind of return.’ ”

Growers have historically man-
aged for the average, which means 
they have been drawing down the 
fertility in areas that grow more 
than their field average yields and 
increasing the fertility in areas that 

tend to grow less than field average 
yields. 

Growers should instead reduce 
inputs in areas with a high cost of 
unit production and invest them 
where there is a greater yield 
potential. 

“We can take advantage of that 
and tweak on our fertility program 
a little bit, turn it down in those 
parts of the field where our produc-
tivity is compromised and take 
advantage of some of that fertility 
that is there,” he said.

“And conversely we can turn up 
the fertility in those parts of the 
field where we have just better 
inherent yield potential.  And 
again, a greater likelihood for a 
return on investment is going to 
come from those parts of the field 
that have better inherent produc-
tivity.”

Braaten said that when low com-
modity prices prompt growers to 
reduce fertilizer costs, they should 
begin in areas that have a high cost 
of unit production. However, they 
should be careful not to reduce 
inputs in growing zones that lower 
the cost of unit production of their 
farm because this will be detrimen-
tal to their returns, he added.

“I’m using the same amount of 
fuel to roll over each one of these 
acres, I’m putting the same amount 
of herbicide on every single one of 
these acres,” he said.

“Often times I’m putting the same 
amount of seed on each one of 
these acres, so I need to make sure 
that I’m not compromising on 
things that are actually driving pro-
ductivity.”

robin.booker@producer.com

COST CUTTING

Know your costs 
zone by zone
to stay profitable
If parts of the field have a higher cost of 
production, money is being lost in that area

Low-yielding areas of a field inflate the unit cost of production, so growers may want to reduce inputs in 
that area or abandon it altogether.  |  FILE PHOTO
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Serving up more than 80% 
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grown in western Canada.

Genes that fit your farm.®
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Developed by Crop Development Centre, University of Saskatchewan.
Developed by Agriculture & Agri-Food Canada, Brandon.
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BY MICHAEL RAINE
SASKATOON NEWSROOM

Brennan Turner is in the business 
of making farm tools easier to use.

“That is the crux of any technolo-
gy that you want farmers to use 
regularly,” said Turner, who runs 
Farmlead.com.

“Make it easier to put to work 
whenever they need it or want it.” 

However, Turner doesn’t make 
machinery or precision agricul-
tural equipment.

Instead, he helps farmers market 
crops.

The tools he describes are a 
website interface and a smart-
phone or tablet application that 
put buyers of grain and producers 
together to make deals.

The system allows farmers with 
inventory and grain buyers  looking 
for supplies to find each other 
while keeping their names out of 
the arrangement until price and 
delivery terms have been agreed 
upon.

Operating for a few years, Turn-
er’s company had built up a list of 
things it knew needed changing.

“We could have been developing 

more features and cool new aspects 
to the system but decided to focus 
on keeping the upgrades simple,” 
he said about this past fall’s over-
haul of the parts of the grain mar-
keting system that users could see.

Turner said it wasn’t easy to 
decide to make major changes to a 
product that has been growing by 
10 to 20 percent per month, de-
pending on the time of year.

“You want to keep the things that 
are bringing you customers and 
deal with those that annoy them,” 
he said.

“That sounds simple. It’s not, 
even for a small organization.”

Turner’s team renovated the look 
and feel of the website and mobile 

application, making the interface 
more reliable, “solving any freezing 
and technology issues” and adding 
a live chat feature that lets farmers 
and buyers converse instantly, 
within the deals, to ask questions 
and post answers.

The mobile site and website 
share a look and feel with the new 
design, and Turner said that while 

more tools are planned for the 
marketing platform, such as add-
ing photos to the live chat, none of 
the plans will make it more com-
plex to use.

“We always come back to asking 
ourselves, ‘what makes this an 
issue for a farmer to use?’ Fix that.”

michael.raine@producer.com

TECHNOLOGY

Website interface gets upgrade
to please crop buyers, sellers 
Farmlead.com says improvements allow live chats between growers and buyers

Brennan Turner of Farmlead.com says the company tries to keep the 
marketing platform easy to use.  |  MICHAEL RAINE PHOTO
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BANFF, Alta. — A satellite system 
that takes high-resolution pictures 
of the entire planet every day will 
soon help growers make in-season 
spraying decisions. 

Planet’s Dove satellites make up 
the world’s largest constellation of 
earth-imaging satellites and act 
like a line scanner for the planet.

The satellites are evenly spaced 
along the same orbital path and 
constantly take pictures of the 
Earth as it rotates within this orbital 
line.

At least 100 satellites are needed 
for this system to achieve the goal 
of taking a picture of the entire 
planet every day, which is set to be 
met when an Indian rocket launch-
es dozen’s of Dove satellites in early 
January. 

A Dove satellite weighs 4.7 kilo-
grams and uses the same low cost 
technology found in consumer 
good such as cellphones and lap-
tops. 

Its simple design and use of low-
cost technology enable a low-cost 
platform that costs much less than 
other satellites, said Andrew Pylyp-
chuk of Planet during the Bayer 
Agronomy Summit in Banff late 
last year. 

“Solar cells recharge the batteries 
that are inside the satellite, that is 
usually made out of aluminum,” he 
said.

“The telescope inside takes up 
the majority of the space. At the 

very back we have the processor 
and some of the controls that point 
it, so reaction wheels and magnetic 
coils and so forth. And of course the 
digital camera back that actually 
takes the photographs and down-
loads that data.”

Planet’s Mission Control team 
has developed software that allows 
a handful of people to manage the 
system, including the download of 
images to 30 ground stations 
around the globe.

This new data stream of images 
could be very handy for growers 
during the growing season. 

“It’s about a 10 foot pixel size, so 

they’ll (farmers) be able to see good 
in-f ield var iabi l i ty ,  but  they 
wouldn’t be able to see the actual 
plant themselves,” Pylypchuk said.

Planet plans to sell the data to 
established agriculture service 
providers rather than to individual 
growers. 

“They need to have some exper-
tise using data and deriving analyt-
ics from the imagery to actually 
maximize the value of what we’re 
providing,” Pylypchuk said. 

Agriculture companies have 
already signed deals with Planet, 
such as Farmers Edge, the Climate 
Corp., Descartes Labs and Bayer 

CropScience.
Bayer has said it hopes to imple-

ment the technology through its 
Digital  Farming department, 
which will use the satellite images 
to create zones of in-field variabili-
ty that would guide zone-based 
f u n g i c i d e  a p p l i c a t i o n s  f o r 
sclerotinia in canola. 

Warren Bills  of  Bayer Crop-
Science said it is a fairly simple pro-
cess, even though it will have to 
incorporate sprayer technology, 
sectional control, prescriptions 
and mapping.

“It involves identifying fields of 
canola that have high amounts of 
variability and targeting areas in 
that field that are higher producing 
with high yield potential, and con-
sequently high amounts of disease 
risk, and turning the sprayer on in 
those areas,” Bills said.

“We also know in those same 
fields there are areas that have 
lower potential, and if we were to 
apply in those areas, we may not 
see a positive return.”

Fungicide rates will be constant 
and either applied, or not, depend-
ing on the how thick the crop is in 
the zone.  

Planet satellite imagery from 
mid- to late-June will be used when 
the crop is at its peak vegetative 
state to establish the zones. 

“It’s that snapshot that tells us at 
about a week before spraying 
where those thinner and thicker 
parts of the field are,” Bills said.

Bayer studied sclerotinia levels 
last year by zones and the efficacy 

of fungicide application by zone to 
ensure growers would see a higher 
rate of return from their fungicide 
application in canola when using 
zone applications. 

“We measured infestation levels 
of sclerotinia by zone, and we also 
measured the effect of Proline fun-
gicide by zone,” he said.

“The data supported our assump-
tions. It supported that in your 
higher biomass areas you were 
generally seeing a higher return on 
your invested fungicide acre.”

Bills said the studies have been 
based on a small sample size of 
sites and that further study is 
planned for 2017. 

Growers may continue to spray 
the entire crop on their first pass 
with fungicides and use a zone-
determined application only for 
the second fungicide pass. 

Bills said the ability to spray her-
bicides only on the parts of fields 
that  need them give growers 
another option, and they may be 
more inclined to perform a second 
fungicide application because it 
will have an improved return on 
investment. 

“If you think of how growers have 
to apply fungicide, they drive to 
their field and they look at their 
field and say, ‘am I going to apply 
this whole field or not,’ ” he said.

“I think what this process unlocks 
is for them to have the ability to say, 
‘I just want to apply parts of this 
field,’ and we use technology to let 
them do that.”

robin.booker@producer.com

Andrew Pylypchuk of Planet explained how the company’s Dove 
satellite works during the Bayer Agronomy Summit in Banff, Alta.
|  ROBIN BOOKER PHOTO

SATELLITE IMAGING

Farmers may seek help from above for spraying advice
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Farmers and food companies 
have dropped the gloves in the de-
bate over genetically modified 
food.

A number of food companies 
have recently announced they are 
introducing non-GM product 
lines. That is making growers antsy 
because many rely on biotechnol-
ogy to keep weeds and insects at 
bay.

The line in the sand for farm 
groups was when the Dannon 
Company announced it was con-
verting its Dannon, Danimals and 

Oikos brands of yogurt to all non-
GM ingredients by 2018.

The Dannon Pledge includes 
switching the diet for the dairy 
cows that provide the company 
with its milk to non-GM crops.

“This was a tipping point,” said 
Randy Mooney, chair of the U.S. 
National Milk Producers Federa-
tion.

Chris Galen, vice-president of 
communications with the federa-
tion, said Dannon’s announce-
ment was a tipping point because 
the company is telling farmers 
what kind of feed to use.

“This is entirely different and a 
more far-reaching step than just a  

focus on biotech ingredients in the 
yogurt itself,” he said in an email.

What dairy farmers find particu-
larly galling is  that scientific 
research shows the GM traits in the 
corn, soybeans and alfalfa fed to 

cattle are not present in the meat or 
milk. So there will be no difference 
in the yogurt made before or after 
the Dannon Pledge.

“When something is out there 
that is outrageously wrong, all of us 
are going to have to speak up and 
attack it,” Mooney told reporters 
during a conference call.

“If this isn’t addressed, we’re 
going to see a radical change in 
how food and feed is produced in 
this country.”

The American Farm Bureau Fed-
eration, American Soybean Asso-
ciation, American Sugarbeet 
Growers Association, National 
Corn Growers Association, Nation-

al Milk Producers Federation and 
U.S. Farmers and Ranchers Alli-
ance published a tersely worded 
letter they sent to Dannon.

“In our view your pledge amounts 
to marketing flimflam, pure and 
simple,” stated the letter.

“It appears to be an attempt to 
gain lost sales from your competi-
tors by using fear-based marketing 
and trendy buzzwords, not through 
any actual improvement in your 
products.”

Dannon shot back with a news 
release responding to the letter.

“We were surprised to receive a 
divisive and misinformed letter 
about our efforts to continue to 
grow America’s enjoyment of dairy 
products, including yogurt,” stated 
the company.

“We believe there is growing con-
sumer preference for non-GMO 
ingredients and food in the U.S. 
and we want to use the strong rela-
tionships we have with our farmer 
partners to provide products that 
address this consumer demand.”

The dispute illustrates the grow-
ing divide between the farm com-
munity and its food company cus-
tomers surrounding the GM food 
issue. 

Food companies increasingly 
want to source non-GM ingredi-
ents and to provide labels telling 
their customers whether products 
are GM or not.

Meanwhile, farmers continue to 
embrace the technology. More 
than 90 percent of the corn, soy-
beans and canola grown in North 
America in 2015 were GM varieties. 

And farmers have been fighting 
vigorously against the introduction 
of mandatory GM labelling laws. 

Randy Krotz, chief executive offi-
cer of the U.S. Farmers & Ranchers 
Alliance, a group that speaks on 
behalf of about 100 farm organiza-
tions, does not accept that food 
companies are responding to con-
sumer preference. 

He believes anti-biotechnology 
activists are behind decisions like 
Dannon’s.

“There is a lot of pressure being 
applied by organizations targeting 
(food companies) that don’t neces-
sarily represent broad consumer 
feelings or opinions,” he said dur-
ing the conference call.

Michael Neuwirth, spokesperson 
for Dannon, said Krotz is mistaken. 
The decision to switch half of its 
product line to GM-free ingredi-
ents came from the company’s 
daily interaction with its customers 
and from market research data on 
shopper preferences.

“That’s our business is under-
standing what people want and 
that’s the reason we have a wide 
range of products,” he said.

Neuwirth said customers want 
choice and they want to know what 
they are consuming, which is why 
the company is now labelling 
whether its products are GM or not. 

“We are a food company trying to 
serve the needs of our shoppers 
and from that perspective, we 
believe we are responding to mar-
ket preferences,” he said.

Farm groups say Dannon is mis-
leading the public by suggesting 
non-GM crops are more sustain-
able than GM crops.

CONTINUED ON NEXT PAGE »

GM TECHNOLOGY

Farm groups challenge food company’s non-GM pledge
Yogurt maker Dannon is misleading the public by suggesting non-GM crops are more sustainable than GM crops, say opponents

 

When something is out there 
that is outrageously wrong, 
all of us are going to have to 
speak up and attack it.
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“Though touted with great fan-
fare as a corporate commitment to 
sustainability and environmental 
improvement, in reality the Dan-
non Pledge amounts to a major 
step backward in truly sustainable 
food production,” the groups stated 
in the letter to Dannon.

They contend that a shift away 
from GM crop production will 
increase pesticide, water and fossil 
fuel use and lead to more soil ero-
sion.

They also allege that Dannon is 
anti-biotechnology.

Neuwirth said Dannon was 
stunned by the accusations con-
tained in the letter it received, 
especially the idea that the com-
pany is not supportive of science. 

He said the company relies on 

science to ensure the safety and 
quality of its products and he 
rejects suggestions that the com-
pany is anti-biotechnology. It will 
continue to offer GM food products 
in addition to its non-GM lines.

The Dannon Pledge is designed 
to provide food products that are 
sustainable, natural and transpar-
ent, he said. 

Neuwirth thinks farm groups 
misunderstood that the non-GM 
initiative falls under the natural 
plank of  that  pledge,  not  the 
sustainability component. 

“We believe sustainable agricul-
ture can be achieved with or with-
out the use of GMOs,” he said.

Part of Dannon’s sustainability 
pledge is to provide a fixed mar-
gin of profit to its farmer partners 
who provide the company with its 
milk.

Krotz said farm groups don’t 
want to get in the way of farmers 
earning premiums, but they can’t 
abide when food companies por-
tray GM crop production as un-
sustainable or unnatural. 

He hopes they are not put in the 
position where they have to pub-
licly challenge another food com-
pany for its actions.

“We’d really rather not have to do 
this again but certainly we will,” 
said Krotz.

sean.pratt@producer.com
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Though touted with great fanfare as a corporate commitment to 
sustainability and environmental improvement, in reality the 
Dannon Pledge amounts to a major step backward 
in truly sustainable food production.

AMERICAN FARM GROUPS’ LETTER TO DANNON
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WALKING ON TIP TOE
Toe tip necrosis is proving to be a major 
problem in feedlot cattle, although most 
research involves dairy animals. Dr. John 
Campbell explains.  |  Page 57
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BY BARBARA DUCKWORTH
CALGARY BUREAU 

The first month is the riskiest time 
in a young calf’s life.

Scours is at the top of the disease 
list, says veterinarian Claire Wind-
eyer of the University of Calgary’s 
faculty of veterinary medicine.

“Scours is the number one dis-
ease we think of when we are con-
sidering calf-hood health prob-
lems,” she said during a Beef Cattle 
Research Council webinar on dis-
ease management of young calves.

Other threats are septicemia, 
pneumonia, navel and joint infec-
tions, injuries, pinkeye and foot rot.

“We know these diseases inter-
act,” she said.

“If you’re at risk for one disease, 
you are at risk for others. Those 
calves that become sick early in life 
are often the ones who become 
repeat offenders and become sick 
with other things.” 

Very sick calves can die, which 
affects herd profitability. 

“For every percentage of your 
herd that you lose, the rest of the 
herd has to pick up the slack,” she 
said.

Five percent is considered a low 
to normal death rate. However, the 
survivors need to compensate, so 
calves need to be 25 to 40 pounds 
more at weaning to make up for 
those that died. 

If 15 to 20 percent of calves are 
lost, the rest of the herd will have to 
weigh 100 to 200 lb. more at wean-
ing to make up the losses.  

“We want to prevent that mortal-
ity because it is really hard to pick 
up that slack,” she said. 

Scours or neonatal calf diarrhea 
can be caused by bacteria, viruses 
or parasites.  More than one dis-
ease agent can strike a  vulnerable 
young animal at the same time. If 
scours infects a calf, the entire herd 
should be monitored because 
there is rarely only one sick animal.

“Usually that really sick calf is just 
the tip of the iceberg,” she said. 

It is a good idea to know what 
caused the disease because differ-
ent treatments are needed.  

“Different bugs affect calves at 
different ages. If a calf is sick at less 
than five days, it is likely going to be 

an E. coli issue,” she said. 
At three weeks or older it could be 

coccidiosis. 
Scours can look serious, but 

calves often die of dehydration so 
they need fluids.

Calves that are mildly dehydrated 
and can still suckle need oral elec-
trolytes. Not all commercial prod-
ucts are alike, so talk to a veterinar-
ian about the best products. 

Calves that cannot stand and do 
not have a good suckle reflex will 
need intravenous fluids. A veteri-
narian’s help may be needed. 

Antibiotics don’t treat most types 
of scours because many are viral or 
parasitic rather than bacterial. 
Antibiotics may be used to treat 
secondary infections. 

Supportive care for sick calves 
includes keeping them warm and 
dry as well as making sure they are 
getting energy if they are off their 
mothers.

Septicemia is an inflammatory 
response to bacteria or bacterial 

toxins circulating in the blood 
stream. 

“It is an under-appreciated cause 
of death in calves,” Windeyer said.

Clinical signs include depres-
sion, fever, hypothermia and no 
appetite. The gum may be brick 
red, and the whites of the eyes have 
visible blood vessels.  Pulses 
become weak, and extremities 
become cold.

“They get sick quite quickly,” she 
said.

“They go down hill before you 
really have a chance to clue in that 
something is going on.”

Prognosis is not good, and they 
often need aggressive therapy to 
survive. They could end up with 
joint infections, pneumonia or 
meningitis.

Septicemia occurs in calves 
younger than two weeks and often 
happens because the newborn did 
not get enough colostrum from the 
mother.

Navels may not have healed, and 

bacteria can enter the system. The 
calf may also have scours.

“We estimate about a third of our 
scouring calves do end up with 
bacteria in the blood, and some of 
those will become septicemic.”

Injecting antibiotics into the vein 
so that they enter the blood stream 
sooner can help. Keep the calves 
warm, dry and hydrated and make 
sure they get enough energy.

Viral or bacterial infections can 
also lead to pneumonia or bovine 
respiratory disease. Sick calves 
have an increased respiratory rate, 
fever, dullness, depression, eye 
and nose discharge or a rough hair 
coat.

Sporadic cases of pneumonia can 
happen in calves younger than 30 
days and are probably caused by 
insufficient colostrum. 

Another form is an outbreak of 
summer pneumonia that hits at 90 
to 150 days of age.

Management of calves takes 
planning to make sure they receive 

adequate colostrum as well as a 
vaccination program. 

Research at the University of Cal-
gary monitored calves that were 
born without assistance to cows 
experiencing a difficult birth.  

The suckling reflex at birth was 
also checked. 

The research found the propor-
tion of calves that failed to con-
sume colostrum went up as calving 
ease decreased.

Producers can check the suckling 
reflex and test suckling strength by 
placing a finger in the calf’s mouth 
at 10 minutes after birth. Calves 
with a weak suckle reflex were 42 
times more likely to fail to consume 
enough colostrum. 

The researchers found that calves 
born unassisted had a 14 percent 
chance of failing to consume 
enough, while those that arrived 
after a difficult assist had a 64 per-
cent greater difficulty in getting 
enough colostrum on their own 
within four hours of life. 

Producers may have to consider 
milking out the cow, if it will co-
operate, and bottle feeding the 
newborn calf if it fails to get enough 
colostrum. 

“Colostrum is the best vaccina-
tion a calf can receive,” Windeyer 
said. 

Every farm has a different vacci-
nation program, depending on 
colostrum intake, the presence of 
disease, when calves are handled 
and marketing plans. 

Vaccinate pregnant cows to give 
the calves a head start.

Intranasal vaccines have gained 
popularity in recent years. Mater-
nal antibodies can interfere with 
the effectiveness of an injected vac-
cine, but the intranasal products 
may actually generate a better 
immune response in the calf.

Intranasal vaccines in Canada are 
only for the pathogens causing 
respiratory disease. They do not 
work for scours. 

Windeyer said they may be pro-
vided during spring processing 
and at weaning. This can provide a 
good immune response to reduce 
clinical disease, death and virus 
shedding. 

barbara.duckworth@producer.com

CALF MANAGEMENT

Young calves require special care
Scours, septicemia, pneumonia, navel and joint infections, injuries, pinkeye and foot rot are all particularly dangerous

Calves that become sick early in life often become repeat offenders, which is a good reason to keep them 
healthy early on in life.  |  FILE PHOTO
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BY ED WHITE
WINNIPEG BUREAU

Dairy calves face much more 
severe weaning than beef calves, 
but far too little is known about 
how this affects their lifelong 
health and productivity, a dairy calf 
researcher told the Manitoba Dairy 
Conference.

Everything from pre-birth cow 
nutrition to pre-weaning to post-
weaning has been only lightly 
researched, with major gaps of 
knowledge about many areas.

For instance, University of Alber-
ta’s Michael Steele said, even post-
weaning studies and knowledge 
scarcely extend beyond cows six 
months of age

“That’s a huge hole in our knowl-

edge and we need to do something 
about that,” said Steele at the open-
ing of the annual conference in 
Winnipeg Dec. 7.

“We really need to integrate what 
we’re doing pre-weaning with 
post-weaning.”

Beef calves are generally weaned 
slowly between six and eight 
months of age, but dairy calves 
tend to be weaned between six 
and eight weeks of life, which is a 
huge transition for a young animal 
to go through. Steele described it 
as “abruptly” and “early.”

A dairy calf ’s rumen expands 
from about 25 percent of the stom-
ach system to 80 percent between 
pre- and post-weaning, causing all 
sorts of internal changes. 

While weaning has been exten-

sively studied, there is still much to 
be learned, Steele said. 

For instance, calves weaned at six 
weeks of age and those weaned at 
eight weeks show substantially dif-
ferent responses. 

But the pre-weaning period is 

much less studied, as is the period 
after the calves have moved onto 
dairy cow rations. 

There is good reason to believe 
that pre-weaning differences can 
have a major impact on milk pro-
duction, Steele said. 

If, for example, a calf needs anti-
biotics in its first six weeks, it is 
likely to produce about 500 kilo-
grams less milk in its first lacta-
tion.

Other studies have shown similar 
large impacts of slower growth 
rates and health changes on the 
production of milk.

There is good evidence that 
improved nutrition in the pre-
weaning period can help overall 
cow performance.

“If you’re going to invest in nutri-

tion, even though the feed costs are 
really high during this stage, this is 
the best opportunity for you to 
invest,” Steele said.

“In general, when all is said and 
done, there are a lot of studies 
showing that the way that you feed 
a calf early in life can have a long-
term impact and can affect their 
milk production.”

Calf health is probably high-
lighted in many Manitoba dairy 
farmers’ minds right now because 
the industry is expanding, trying 
to add about six percent to pro-
vincial milk production to be able 
to feed a new dairy processing 
plant opening in Winnipeg next 
year.

ed.white@producer.com

WEANING RESEARCH

Knowledge gaps in dairy calf weaning require research

MICHAEL STEELE
UNIVERSITY OF ALBERTA

BY WILLIAM DEKAY
SASKATOON NEWSROOM

LANIGAN, Sask. — How do you 
manage the behaviour of cattle if 
they’re always going to eat their 
dessert first?

It’s a question of balance, said 
Breanna Anderson, a University of 
Saskatchewan graduate student 
who is looking for answers at the 
Western Beef Development Centre 
near Lanigan.

“We’re trying to create a balanced 
diet because they’re not going to 
nutritionally balance themselves,” 
she said during the WBDC’s 2016 
winter field day.

“Just like kids in a candy shop.”
The WBDC typically recom-

mends that producers use a three-
day allocation of standing corn, but 
the two-year study is comparing 
three and nine-day allocations of 
fresh grazing corn with and with-
out the provision of a fibre source.

The four treatments include:
• three days of corn with fibre
• three days without fibre
• nine days of corn with fibre
• nine days without fibre

“With all the corn grazing trials 
we’ve done out here for 15 years, 
we’ve learned that cows are very 
selective,” said Bart Lardner, senior 
research scientist at the centre.

He said cattle prioritize certain 
plant structures based on taste, 
s ight  and preference,  which 
involve the cob, leaf, tassel and 
stalk.

“We find that they will go for the 
cob first, the ice cream part of the 
plant,” he said.

“That’s not bad, but you need to 
control that. We want them to have 
the other essential nutrient parts of 
the plant as well.”

The corncob is full of starch, while 
the rest of the plant is mostly fibre.

Lardner said it’s about balancing 
the starch and fibre that goes into 
the rumen every day.

“It’s the same as a cow that’s going 
to get nothing but straight barley. 
She’s potentially going to bloat on 
that barley. That’s why we have some 
fibre in with that barley,” he said. 

“In that total mix ration, we’re 
going to have some barley grain, 
but we’re also going to have some 

forage, hay and green feed and 
some straw.”

The rumen should have a pH of 
six to 6.2, but eating too much 
starch without adequate fibre con-
tent will lower it and create an aci-
dosis type environment. As the pH 
drops, so does fibre digestibility, 
while the risk of sub-acute rumen 
acidosis goes up.

“This can be quite harmful to the 
animal,” said Anderson.

Added Lardner: “It’s basically a 
cow with a bellyache.”

Part of Anderson’s research is 
conducting a preference trial, 
which looks at the disappearance 
of the cob, leaf, husk, tassel and 
stem over time.

“It’s to give us data to show what 
the cows are picking,” she said.   

She takes a daily representative 
sample from each field of 10 to 15 

plants. The proportions of each 
plant are then weighed.

“As the days progress that the 
cows are in that amount of feed, 
what disappears first is the cob, leaf 
and husk, and at the end you’re left 
with almost 100 percent stem, 
whereas at the start you’re closer to 
40 to 50 percent cob,” she said.

A total of 112 cows are being used 
for the study with 14 per paddock 
spread out over eight fields.

 Two cows per paddock have a 
rumen cannula installed to provide 
a basic research application.

Researchers use probes in the 
cannulated rumen to monitor pH 
fluctuations . 

“We can track through the three 
or nine day allocation, with or with-
out fibre, and compare how their 
pH is changing each day to see how 
their diet is changing each day,” 

said Anderson. 
Separate samples can also moni-

tor production of volatile fatty acid 
and rumen ammonia, which indi-
cates how well the feed is being 
digested. 

One animal per paddock wears a 
GPS collar to monitor grazing 
behaviour every 24 hours.

Researchers can then accurately 
determine what times of day cattle 
are grazing, how much time they 
are spending in the corn, eating hay 
or  at  the windbreak or  water 
trough.

“It’s to get a better understanding 
of how our management affects 
their grazing behaviour because 
grazing behaviour will directly 
affect their diet — what parts of the 
plant they’re selecting, how much 
they’re eating, how many meals a 
day they’re having,” she said.

Soil samples in spring and fall are 
also taken to better understand 
how manure affects the nitrogen, 
potassium, phosphorous and sul-
fur profile in the soil.

The grazing perimeter of the nine 
day cycle is three times that of the 
three day cycle and three times the 
amount of food.

“So if on a three day group I’m giv-
ing them 1,000 pounds of feed on 
the nine day feed, I’m giving them 
3,000 pounds of feed,” she said.

“Is this going to affect rumen aci-
dosis? Is this going to affect how 
much they waste,  how much 
they’re gaining?

“We’re trying to push the limits 
and see i f  this  changes their 
behaviour. Are they still going after 
the cobs?”

william.dekay@producer.com

LIVESTOCK FEEDING

Corn grazing is about finding right balance
Trials compare different corn allocations to make sure grazing cattle obtain the correct amount of nutrition and fibre

A Western Beef Development Centre project compares three and nine day allocations with and without the provision of a fibre source. The 
plots were toured during the 2016 winter field day.  |  WILLIAM DEKAY PHOTO
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BY BARB GLEN
LETHBRIDGE BUREAU

OTTAWA —  Porcine epidemic 
diarrhea, Seneca Valley virus and 
bovine tuberculosis won’t be the 
last livestock disease outbreaks 
seen in Canada. 

That much is known. 
Preparing for the unknown — the 

next disease, weather disaster or 
even bioterrorism that affects 
farmed animals — is the task at hand.

That is what led the National 
Farmed Animal Health and Wel-
fare Council to publish recommen-
dations about preparing for an 
emerging issue.

The list of six was released in 
October and discussed in more 
detail Nov. 29 by project lead Dr. 
Megan Bergman, Manitoba’s chief 
veterinary officer.

An analysis of how PED was han-
dled when it infected hog opera-
tions in Ontario, Quebec, Prince 
Edward Island and Manitoba in 
2014-16 was useful in developing 
recommendations, said Bergman.

A seven-member working group 
found that experiences among 
provinces were not the same when 
it came to PED and concluded that 
a national preparedness plan 

would be useful. 
Recommendations focus on ear-

ly detection of the problem, a col-
laborative approach and effective 
communication. The latter proved 
important when government and 
the industry were dealing with 
PED, said Bergman.

“We found that the communica-
tion approach was embraced by 
the industry,” she said.

“They ended up setting up nation-
al calls, which were actually initially 
facilitated by CFIA (Canadian Food 
Inspection Agency), and there was a 
lot of positive feedback from the 
producers saying, ‘we needed that, 
we were glad to have an update in 
terms of what was going on from 
province to province.’ ”

Lack of communication has been 
a common complaint about to the 
bovine tuberculosis investigation 
in Alberta and Saskatchewan, 
which began in early October.

“Hopefully going forward, these 
r e c o m m e n d a t i o n s  c a n  b e 
employed with many of our nation-
al disease issues,” said Bergman.

The six recommendations to 
prepare for emerging livestock 
issues includes:
• Industr y  and governments 

should develop a co-ordinated 
approach to risk mitigation for 
emerging disease.

• They should support, communi-
cate and use enhanced biosecu-
rity.

• Industr y  and governments 
should commit to developing 
emergency preparedness.

• They should ensure there is ade-
quate financial and personal 
support for producers and others 
affected by a disease outbreak.

• They should ensure internation-
al acceptance of risk mitigation 
and early detection measures.

• They should investigate poten-
tial for assured access to slaugh-
ter plants in a disease outbreak.

barb.glen@producer.com

EMERGENCY PREPAREDNESS

Preparing for next disease outbreak
Animal health and welfare council publishes six recommendations

MEGAN BERGMAN
MANITOBA CHIEF VETERINARY OFFICER

BY KAREN BRIERE
REGINA BUREAU

Sixteen bison will move to Banff 
National Park in February if Parks 
Canada decides to go ahead with 
reintroducing the species.

A public comment period ended 
Nov. 30, and the feedback will be a 
factor in the final decision, said 
Karsten Heuer, project officer at the 
park.

He told the Canadian Bison Asso-
ciation annual convention that the 
five-year, reversible pilot project 
would see the Plains bison placed 
in the park’s remote back country 
where there are lots of grassy 
meadows and archeological evi-
dence has shown bison once lived.

They’ve been absent about 140 
years.

However, part of Parks Canada’s 
mandate is to restore ecological 
integrity, and grazing bison would 
be an essential component of the 
ecosystem, Heuer said.

The reintroduction zone is grassy 
with frequent fire history and has 
enough good quality habitat for 
probably hundreds of bison year-
round, he said.

“We’re going to start small and go 
slow,” he said. 

The herd would be one of only 
three that will face the full impact of 
native predators.

The plan calls for the animals to 
be moved from Elk Island National 
Park near Edmonton to Banff in 
February, where they will be held 
in a soft release confined zone of 45 
acres until June 2018. They will 
then be allowed to roam free in 
about one-fifth of the park’s land.

The first bison will include 12 

bred two-year-old heifers and four 
two-year-old bulls. Heuer said 
keeping them in the confined zone 
for their first and second calving 
will help them establish their sense 
of place. They will also become 
accustomed to electric fences.

Once free, the bison will have 
access to about 1,200 sq. kilometres 
of land.

There are concerns that the bison 
will get out of the park or into 
widely used areas of it. Heuer said 
park staff and the province are 
working together to design fencing 
that will keep the bison in but let 
other wildlife through.

The nearest private lands are 
about 50 kilometres away from the 
herd site, while provincial grazing 
allotments are about 20 km away, 
he said.

 “One of the challenges of our 
project is to try to get the bison to 
hone in and not have them wander 
too widely,” he said.

One-third of the animals will 
wear GPS and radio collars.

Heuer also said Parks Canada has 

committed to testing sick, dead or 
chemically immobilized animals 
for all diseases and will cull the 
herd “in the unlikely event that TB 
or brucellosis is detected.”

The project will be evaluated in 
2022 to decide if long-term restora-
tion of bison is feasible. Heuer said 
the animals will be removed if the 
answer is no. If the answer is yes, a 
plan with population targets will be 
developed.

“Our definition of success would 
be this element of returning a 
breeding population to the ecosys-
tem,” he said.

It would also offer cultural recon-
nection for First Nations people.

Heuer said Parks Canada learned 
from a failed 1978 release in Jasper 
National Park when Wood bison 
were released in the back country, 
took off running and ended up near 
Grande Prairie, Alta.

Heuer said the project could be 
reversed if needed by capturing the 
herd, which by 2022 would be an 
estimated 60 animals.

karen.briere@producer.com
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Bison may return to Banff
Parks Canada to decide soon on reintroduction initiative

There are concerns the bison would escape the park.  |  FILE PHOTO

A unique research, teaching and outreach centre that unites the 
U of S with livestock and forage producers, the agriculture industry, 

and provincial and federal governments. 

Livestock and Forage Centre of Excellence (LFCE)

Joe Stookey, professor of large animal behaviour at the University of 
Saskatchewan’s WCVM. Photo: Christina Weese 

Joe Stookey loves talking to beef cattle producers – anywhere and any 
time. 

If there are beef cattle in the background, the professor of large animal 
behaviour at the University of Saskatchewan’s (U of S) Western College of 
Veterinary Medicine loves it even more. And if Stookey is going to have 
coffee, he thinks there’s nothing better than to have it with fellow cattle 
producers.  

But he also worries that by only having producers around the table, these 
conversations might overlook important – and economically valuable – 
points of view that might come from scientists or the general public.  

“Agriculture is less than two per cent of the population, and livestock 
production and beef production is even less than two per cent, so you 
need to expand your circle of contact and conversation,” says Stookey. “If 
the only people you sit around the coffee table with is other producers, I’m 
afraid you’re going to miss out.” 

That belief is where the Livestock and Forage Centre of Excellence (LFCE) 
comes into play. Planned as an umbrella organization that brings all areas 
of the livestock industry together for research, education and extension, 
the LFCE is exactly the kind of forward-thinking approach that Stookey gets 
excited about. 

In particular, the newfound degree of teamwork between researchers 
and producers is something Stookey says has huge potential to breed 
greater output from all parties. 

“When you get that kind of support and that kind of collaboration and 
agreement between researchers and producers, that’s a good model. The 
producers are going to want to see results and pay more attention, and the 
researchers are going to be more accountable to the producers,” he says. 

Stookey specializes in the maternal and social behaviours of cattle. He and 
his research team members investigate production practices like castration, 
de-horning and weaning — exploring new methods that balance animal 
welfare with cost-effective livestock production. 

“My interest crosses the behaviour and welfare realm. Behaviourally, 
I’m interested in maternal behaviour – everything from birth to weaning. 
I’m interested in social behaviour and ways to minimize the stress of 
procedures,” Stookey says.

He points to procedures such as contact weaning, which uses only a thin 
fence to separate calves from their mothers as they begin to thrive on food 
sources other than milk. It’s one example of a U of S-developed production 
method that has gone on to be adopted as standard practice in many parts 
of the world. And since then, Stookey and his research students have taken 
that initial idea one step further to establish two-stage weaning — a process 
that minimizes weaning stress for calves as well as for their mothers.

Stookey’s own work on weaning is precisely the kind of area where he 
thinks greater communication provided by the LFCE will be benefi cial 
to producers and researchers. The centre’s efforts will also appeal to the 
consumers who are increasingly concerned about animal welfare and want 
to know what the livestock industry is doing to address these issues. 

“It’s got a lot to do with humane treatment and handling and rearing, 
and those are the things that people are aware of. They’re hot button 
topics,” says Stookey. “The consumers sort of know that these procedures 
take place. They want to know we’re doing it for good reasons, and we’re 
doing it as humanely as possible.” 

 For more information, visit usask.ca/lfce.
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Lameness is an economi-
cally important disease in all 
cattle operations. 

In dairy cows it is described in the 
Canadian Dairy Code of Practice as 
one of the most serious and eco-
nomically important issues, which 
can have a major effect on dry mat-
ter intake, reproduction and early 
culling. As a result, much of the 
research on cattle lameness has 
focused on dairy operations.

However, there is a growing real-
ization that lameness can have a 
significant impact on beef produc-
tion as well. It is recognized in all 
cattle operations as a significant 
welfare concern because of the 
pain associated with it.

One North American study has 
suggested that lameness may be 
responsible for up to 16 percent of 
treatments and up to five percent of 
the mortalities in feedlot cattle.

Many producers assume that any 
case of lameness in a beef animal is 
caused by either foot rot or an 
injury. However, a recent study 
published in the Canadian Veteri-
nary Journal provides insights into 
a cause of lameness that has not 
previously been well described in 
feedlot cattle.

Dr. Murray Jelinski and Dr. Chad 
Paetsch from the Western College 
o f  Ve t e r i n a r y  M e d i c i n e  i n 
Saskatoon, along with colleagues 
Dr. Kent Fenton and Dr. Tye Perrett 
from Feedlot Health Management 
Services in Okotoks, Alta., pub-

lished a paper on the syndrome 
known as toe tip necrosis syn-
drome (TTNS). You may also see 
this condition described as toe 
ulcers, toe abscesses or P3 necro-
sis. It appears to be a different syn-
drome than the more common sole 
ulcers and sole abscesses seen in 
dairy cattle.

Cattle affected with the syndrome 
appear suddenly lame, usually 
shortly after arrival to the feedlot. 
The disease appears to be a bacte-
rial infection that invades the tip of 
the hoof along the white line area 
and ascends into the inner struc-
tures of the toe.

The infections penetrate the hoof 
wall and invade the distal bone of 
the toe known as the third phalanx 
or Ps, causing an infection of this 
bone and severe necrosis of the tis-
sue.

The infection and subsequent 
necrosis is obviously severely pain-
ful and the animals are very lame. 
The vast majority of infections 
appear in the hind foot. If the 
affected hoof is examined, there is 
often evidence of a separation of 
the white line at the toe region of 
the hoof along with either impact-
ed material or pus evident.

Animal health crews at feedlots 
will often nip off the end of the hoof 
to allow drainage in an effort to treat 
these cases and administer antimi-
crobials to combat infection.

Jelinski and his colleagues used 
animal health databases from west-
ern Canadian feedlots to describe 
the epidemiology of this condition. 
Their research focused on post-
mortem records from feedlots and 
they were able to examine the tim-
ing and extent of animals that died 
or were euthanized because of the 
condition.

T h e y  d e m o n s t r a t e d  t h a t 
although this syndrome occurs 
sporadically, it tended to cluster 

LAMENESS

Toe tip necrosis syndrome can be big problem in feedlots

ANIMAL HEALTH

JOHN CAMPBELL, DVM, DVSC

John Campbell is head of Large Animal 
Clinical Sciences at the University of 
Saskatchewan’s Western College of 
Veterinary Medicine.

by lot and by feedyard. This might 
suggest there are risk factors for 
t h e  d i s e a s e  a s s o c i a t e d  w i t h 
incoming lots of cattle. As well, 
there are other risk factors that 
may occur at the feedlot.

The researchers were also able to 
confirm that the disease occurs 
early in the feeding period and 
approximately 50 percent of the 
animals treated for the condition 
were treated before 12 days on 
feed. 

Their data also confirmed that 
the condition was most commonly 
seen in auction-market-derived 
cattle and was almost exclusively 
restricted to the hind feet.

The cause of this condition is still 
not well understood. The predomi-
nant theory is that these animals 
have had excessive wear of their hoof 
wall in the toe area, which allows 
environmental bacteria to penetrate 
and establish an infection.

Many feedlot workers and veteri-

narians have often commented 
that the cattle affected with TTNS 
tend to be wilder and more agitated 
when handled. While this has not 
been scientifically proven, it might 
lend credence to the abrasion the-
ory because wilder animals may 
tend to scrabble and move their 
back feet across rough surfaces 
more violently when being han-
dled.

This abrasion theory can’t be 
proven or disproven by this research, 
but evidence that shows the disease 
clustering by lot and feedyard could 
be explained by this theory.

Exposure to abrasive flooring 
during transportation or at the auc-
tion yard or feedlot might be a fac-
tor as well.

However, other factors such as hoof 
hardness perhaps caused by nutri-
tional issues may play a role. Some 
veterinarians have speculated that 
standing for prolonged periods may 
affect blood flow to the hoof and per-

haps cause the white line separation 
that is seen in the toe area.

A lot of questions remain about 
TTNS.

It remains a very difficult lame-
ness to treat and often animals 
must be euthanized because they 
are non-responsive to therapy.

Anecdotally, it appears feedlot 
veterinarians and employees have 
improved their treatment success 
through early recognition. This 
early diagnosis is often predicated 
on a close examination of the hoof 
and not assuming that a lame ani-
mal is affected with foot rot.

Although current research hasn’t 
answered all of the questions about 
TTNS, this study gives provides 
baseline data with which to more 
accurately describe the syndrome.

BY BARB GLEN
 LETHBRIDGE BUREAU

Public consultation is being sought 
on the practice of slaughtering ani-
mals without stunning them first.

Animal slaughter processes for the 
halal and kosher markets do not 
allow stunning to comply with reli-
gious belief. The market for such 
meat is growing, but there is no 
national standard in Canada for 
acceptable practices.

“What is acceptable can vary 
between provinces or even among 
slaughter facilities within the same 
province,” said Jane Pritchard, 
chair of the group charged with 
developing standards for slaughter 
without stunning.

“Provincial, territorial and feder-
al governments have been asked to 
develop a consistent approach to 
ensure animal welfare and respect 
religious requirements,” she said in 
a news release.

A draft of standards so far devel-
oped is open for public comment 
until Jan. 27. It is intended to clarify 
acceptable practices for halal and 
kosher animal slaughter.

The draft deals with mammals 
and birds and gives information on 

types of restraint, types of tools to 
be used and the use of stunning 
after a lethal cut is administered.

Loss of animals’ sensibility, and 
how to achieve and confirm it, is 
dealt with in detail.

According to the department of 
halal certification, stunning is not 
allowed before slaughter, and a 
sharp knife must be used by an adult 
Muslim to sever the windpipe, food 
tract and jugular veins using one 
stroke. The name of Allah must be 
invoked at time of slaughter.

Other rules require that the 
slaughter take place out of sight of 
other animals waiting to be slaugh-
tered and that unnecessary suffer-
ing of the animal must be avoided.

The process for kosher slaughter 
is similar. It must be done by a Jew-
ish person trained in the process, 
but it does not include any religious 
ceremony or invocation. Electrical 
shock of the animal before slaugh-
ter is prohibited, as is administra-
tion of an anesthetic.

The draft code of practice and 
avenue for providing input can be 
found at www.surveymonkey.
com/r/swose.

barb.glen@producer.com

HALAL AND KOSHER PRACTICES

Group working to develop 
no-stun slaughter standards
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This is a great opportunity to learn from great, powerful women in Ag and other industries. Sometimes it can be easy to forget all the possible connections  
we can make, so getting into a room with 570+ women really helps! – Jamie Y., Regina, Saskatchewan, AWC Delegate

LISTEN, LEARN, NETWORK & GROW  ~  HYATT REGENCY CALGARY, MARCH 6 & 7, 2017

Open your mind to the endless possibilities. Prepare to be inspired. Acquire the life skills you need to reach your  
goals and live your life to your full potential. Network with women passionate about agriculture. This conference  

could be life-changing. Register today! Visit advancingwomenconference.ca or phone 403-686-8407. 

Register today!

Seating is limited.

BY RON LYSENG
WINNIPEG BUREAU

Dozens of Canadian organiza-
tions are dedicated to halting the 
march of genetically modified food 
with messages from mild skepti-
cism to radically militant and doses 
of real science sprinkled through-
out. 

Here’s a look at two of the best 
known: the Green Party and the 
National Farmers Union. 

GREEN PARTY

Leader Elizabeth May, the party’s 
only MP, says its main concerns are 
GM labelling, resistance to new GM 
crops and global food supply.

“We’re very concerned about 
additional products entering the 
marketplace,” she said.

“The farming community has 
been strongly against genetically 
modified alfalfa and genetically 
modified wheat.” 

May said the Green Party is not as 
radically militant as it is portrayed 
in the media, but she conceded that 
the jury is still out regarding GMOs 
and their potential impact on 
human health. She said her party’s 
concern goes beyond human 
health and extends to future food 
supplies on a global scale. 

“One big concern has to be the 
security of our global food system,” 
she said.

“Since the beginning of agricul-
ture, farmers have saved their own 
seeds for the following year. The 
effect of genetic modification and 
technology use agreements has 
been to prevent farmers from sav-
ing their own seeds.  Is it a good idea  
for one or two corporations to con-
trol all the world’s seed?”

She draws a comparison between 
photocopiers and seeds.  When all 
the photocopiers in the globe were 

Xerox, that monopoly was under-
standable because Xerox invented 
photocopiers. 

Monsanto did not invent seeds, 
yet it is trying to establish a global 
monopoly by exerting intellectual 
property rights over seeds. 

“There’s a pretty strong lobby to 
ridicule people who are concerned 
about GMOs,” she said.

“ We’v e  a l w a y s  h a d  a  f a i r l y 
nuanced position, but that doesn’t 
come out in the media. Canada suf-
fers from a decline in journalism in 
all areas. We don’t have nearly as 
many reporters covering agricul-
ture as we once had.  They don’t 
have the time to dig into difficult 
subjects to explain them to the 
public. 

“Some of the anti-GMO groups 
have hurt  their  own cause by 
flaunting words like Franken-
foods. If media are short-staffed, 
they don’t have time to dig into 
those stories. 

“Who wants GMOs? Consumers 
certainly haven’t asked for them. 
They’re not in the farmers’ inter-
ests.  They are only in the interest of 
Monsanto. So, why are we doing 
this?

NATIONAL FARMERS UNION

The perception that the NFU is 
anti-GMO is wrong, said Swift 
Current, Sask., farmer Stewart 
Wells, who was president of the 
NFU in 2001 when the Royal Soci-
ety of Canada released its GMO 
report. 

At that time, Wells presented the 
NFU’s position to the House of 
Commons agriculture committee.  

He said that’s exactly when public 
perceptions began to become 
twisted. The report lists 58 recom-
mendations upon which the fed-
eral government needed to act.  
Once they had been followed, there 

would be no need to label GM 
foods. 

“That was 2001. To this day, the 
federal government has not acted 
on even one of those 58 recom-
mendations,” said Wells, who add-
ed that the federal government 
turned the recommendations 
around so the headlines read sim-
ply that GM food need not be 
labelled.

“The statement adopted by our 
grassroots members said we were 
not opposed to the science dealing 
with genetically modified foods. 
We said the work had to be per-
formed according to what is called 
precautionary principles. 

“Scientists should employ the 
same precautionary principles 
Health Canada applies when 
licensing new drugs, but we dared 
to ask questions about GMOs, so 
we were branded way back then as 
anti-GMO.”

The precautionary principle is an 
approach to risk management that 
places the burden of proof on the 
proponents of a policy that is sus-
pected of causing harm but for 
which there is no scientific consen-
sus.

Wells said the NFU is not using 
the precautionary principle to pre-
vent GMOs from ever reaching the 
market. 

“When we had these discussions 
at the grassroots level, the example 
that  came up most  often was 
the pharmaceutical industry,” he 
said.

“Some new drugs are rejected in 
the testing stage.  Others that do 
pass, do so only after very rigorous 

GM TECHNOLOGY

Public’s anti-GMO 
perception tainted 
by media, say 
Green Party, NFU 
Organization officials say because they questioned 
the need for GM food and pushed for scientific testing 
on its safety, they have been labelled GM opponents

testing, but they do pass.  Others, 
like thalidomide, are banned years 
later when their impact becomes 
known.  That’s what we had in 
mind.

“We just want the highest degree 
of safety possible using today’s best 
practice testing technologies.”

Wells said GMO advocates often 
use a concept called “substantial 
equivalents.”  

If it looks like a potato, then it is a 
potato.  If it looks like an apple, then 
it is an apple.  Substantial equiva-
lents ignore testing the genetic 
makeup of that potato or apple or 
canola plant.

“The companies took the idea 
of substantial equivalents and 
ra m m e d  i t  d ow n  e v e r y o n e’s 
throats,” Wells said.

“That was their big mistake. 
When they did that, they got push-
back from European and North 

American consumers who realized 
this genetically modified apple is a 
new organism that never before 
lived on the face of our planet. Why 
should we accept that it’s safe. 

“The GMO promoters and our 
governments were unwilling to do 
the necessary feeding trials and the 
exhaustive testing.  

Instead, they cite the notion of 
substantial equivalents.  When 
their tactic became obvious, con-
sumers, farmers and some scien-
tists started to become really suspi-
cious. 

“So the next question people 
asked was, ‘who benefits from 
GMOs.’ By now, we see the benefits 
don’t go to the farmer or the con-
sumer. The benefits go to major 
multinational companies like 
Monsanto.”  

ron.lyseng@producer.com

 

There’s a pretty strong lobby to ridicule people who are concerned about GMOs, 
We’ve always had a fairly nuanced position, but that doesn’t come out in the media.

ELIZABETH MAY, GREEN PARTY LEADER

Scientists should employ 
the same precautionary 
principles Health Canada 
applies when licensing 
new drugs, but we dared to 
ask questions about GMOs, 
so we were branded way 
back then as anti-GMO.

STEWART WELLS
NATIONAL FARMERS UNION FORMER 
PRESIDENT
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BY JEFFREY CARTER
FOR THE WESTERN PRODUCER

HARROW, Ont.  — Ontario’s 
greenhouses are lighting up. 

There are 100 acres of tomatoes 
and cucumbers in the province 
with supplemental lighting, and 
researchers are now turning their 
attention to peppers.

“We’ve done some preliminary 
work on peppers, and last year the 
results were promising, and so 
we’ve expanded our research,” said 
Shalin Khosla, the greenhouse 
vegetable specialist with Ontario’s 
agriculture ministry.

“There are numerous ways of 
doing this. We think we’re getting 
close to finding the best combina-
tion of lights. There’s still some 
fine-tuning to do.”

Khosla is working closely with 
Xiuming Hao, who leads the light-
ing research at Agriculture Cana-
da’s research and development 
Centre in Harrow.

Hao and Khosla have found that 
additional lighting within the crop 
canopy, which is called inter-
lighting, improves plant perfor-
mance and may even deliver crops 
with higher levels of antioxidants. 
The latter is being evaluated by 
Ron Cao of Agriculture Canada in 
Guelph, Ont.

Three lighting technologies are 
being used:

• high pressure sodium (HPS)
• plasma
• light-emitting diodes (LED)
The energy efficiency of all three 

types have been improving, al-
though the newest generation of 
LEDs remain the industry leader.

The different lighting technolo-
gies can be used on their own, but 
Hao and his  associates  have 
found a benefit in using a combi-
nation of technologies to deliver 
the right intensity and type of 
light.

LEDs, along with being the most 
energy efficient, can also deliver 
light in different colours, including 
red and blue, which best support 
peak plant growth. 

They are typically used for sup-

plemental lighting within the can-
opy, but can also be used as an 
overhead source.

Supplemental lighting is viewed 
primarily as a way to allow green-
house operators in Ontario’s north-
erly latitudes to produce crops 
when natural sunlight is least avail-
able — from October to March.

It’s an expensive proposition that 
will likely require a price premium 
to be feasible. 

However, there are also produc-
tion advantages in terms of yield, 
fruit quality and disease manage-
ment, along with the added benefit 
of delivering fresh produce to 
Canadians on the darkest days of 
the year.

“It comes down to food security,” 
Khosla said.

“If you want year-round produc-
tion in Ontario, you need lighting.”

To mat o  p ro d u c t i o n  c a n  b e 
increased by as much as 30 percent 
over the course of the growing sea-
son with most of the added pro-
duction coming in winter. Supple-
ment lighting allows tomato plants 
to be started in September or 
October and continue producing 
until July or August, depending on 
the season.

It’s a similar story with large Eng-
lish type cucumbers. Research 
shows that overall yield can be close 
to double with artificial lighting.

A single crop of mini cucumbers 
planted in September and fin-
ished in April under artificial 
lighting can produce 60 kilograms 
of fruit per sq. metre and a second 
50 kg crop by September. Tradi-

TOP AND ABOVE: Artificial lighting gives green peppers a purple 
or red hue. It’s early days for the lighting pepper research at 
the Agriculture Canada research centre in Harrow, Ont. It is felt 
specific lighting can improve production and even optimize the 
level of antioxidants in mature fruit.

LEFT: Mini cucumbers are exposed to a four-to-one ratio of red 
and blue lights positioned within the plant canopy.
|  JEFFREY CARTER PHOTOS

FOOD PRODUCTION

Ontario greenhouses light up

Shalin Khosla and Xiuming Hao have been working closely together 
to advance the interests of Canada’s greenhouse vegetable growers.

30% 
SUPPLEMENTAL LIGHTING CAN INCREASE TOMATO 

PRODUCTION BY AS MUCH AS 

OVER THE GROWING SEASON 

tional mini-cucumber production 
involves three or four crops over 
the course of a year that may pro-
duce 60 kg per sq. metre.

“It’s almost double the yield with 
lights, and you use less seed and 
less labour,” Khosla said.

He said artificial lighting is com-
bined with high-wire vine manage-
ment, which normally is used only 
for peppers and tomatoes.

The lights are turned on around 
midnight when electricity rates in 
Ontario are lowest. If it’s cloudy, 
they may be left on past sunrise.

“You’re trying to get the day 
length to 16 to 18 hours, depending 
on the crop,” Khosla said.

Hao and Khosla said Ontario is 
among the world leaders in green-
house lighting research, especially 
when it comes to fruiting crops on 
which lighting is manipulated for 
both the leaves and fruit.

Ontario’s greenhouse acreage 
has been in expansion mode for 
decades. There were about 300 
acres in 1991 when Khosla joined 
the agriculture ministry. Today, it’s 
close to 3,000.

Researchers look 
at energy efficient 
lighting to improve 
yield and quality
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AG STOCKS DEC. 26-29
The TSX composite edged higher but U.S. 
stock indexes drifted lower in light trade 
between Christmas and New Year’s as traders 
tempered the market enthusiasm that had run 
strong upon the election of Donald Trump, 
with his promises to increase infrastructure 
spending and cut taxes.
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BY BRIAN CROSS
SASKATOON NEWSROOM

Canadian grain companies con-
tinue to pour money into new or 
expanded export terminals at the 
Port of Vancouver.

G3 Global Holdings, the parent 
company of  G3 Canada Ltd., 
announced Dec. 21 that it will go 
ahead with plans to build a state-
of-the-art grain export terminal in 
North Vancouver.

Construction of G3 Terminal 
Vancouver will begin in March 
2017 with completion scheduled 
for 2020.

G3 Global Holdings is a limited 
partnership between the Saudi 
Agricultural Livestock and Invest-
ment Company (SALIC ) and 
Bunge Canada. 

It is the parent company of G3 
Canada, which controls assets that 
were formerly owned by the Cana-
dian Wheat Board.

“Our Vancouver terminal is cen-
tral to G3’s vision of a coast-to-
coast grain handling network that 

sets a new standard in efficiency,” 
G3 chief executive officer Karl Ger-
rand said in a news release.

“We plan to transform the move-
ment of grain through the West 
Coast, providing Canadian farm-
ers with competitive pricing and 
reliable delivery opportunities.”

G3’s western Canadian grain 
handling network includes close to 
a dozen primary grain elevators in 
Manitoba and Saskatchewan.

The company’s prairie facilities 
include newly constructed high-
throughput concrete elevators at 
Bloom, Man.,  Glenlea, Man., 
Kindersley, Sask., Colonsay, Sask., 
and Pasqua, Sask.

G3’s other assets include port 
terminals at Thunder Bay, Ont., 
Trois Rivieres, Que., and Quebec 
City, and it is also building a port 
terminal at Hamilton, Ont.

The Vancouver terminal will 
give G3 its own export facility in 
Canada’s busiest grain port, elimi-
nating the need for G3 Canada to 
secure export capacity from com-
peting grain companies on Cana-

da’s West Coast. 
G3 Terminal Vancouver will fea-

ture a rail loop track capable of 
holding three 134-car trains, a 
component that is unique among 
existing grain export terminals in 
Canada.  

The facility will include more 
than 180,000 tonnes of storage 
and will be able to handle cereal 
grains, oilseeds, pulses and spe-
cial crops.

The design will allow prairie 
grain trains to travel to Vancouver, 
unload while  in  continuous 
motion and travel back to G3 Can-
ada’s primary elevators without 
detaching from their locomotives.

Products that flow through the 
facility will  be supplied via a 
throughput agreement with G3 
Canada Ltd. 

G3’s facility will be the first new 
terminal constructed at the Port of 
Vancouver in nearly 50 years, 
according to the company.

However, it is the latest in a flurry 
of capital investments by grain 
companies that export Canadian 

agricultural products.
Earlier in 2016, Viterra Inc. offi-

cially opened its expanded Pacific 
Terminal in Vancouver.

Viterra, a subsidiary of Glencore 
International, invested more than 
$100 million in the west coast ter-
minal and tripled the facility’s 
annual handling capacity to more 
than six million tonnes.

In May 2016, Richardson Inter-
national completed a $140 million 
expansion of its grain export termi-
nal in North Vancouver.

That expansion added 80,000 
tonnes of storage capacity at the 
facility and boosted total terminal 
storage to 178,000 tonnes. 

And in December 2016, officials 
with Parrish & Heimbecker Ltd. 
and Paterson GlobalFoods con-
firmed plans to build another new 
grain export terminal at the Port of 
Vancouver.

If approved, it would have total 
storage capacity of nearly 100,000 
tonnes.

brian.cross@producer.com

COMMODITY NEWS SERVICE CANADA  

WINNIPEG — Ownership of the 
Hudson Bay rail line and shuttered 
Port of Churchill may change soon.

The port’s current owners and a 
collection of northern First Nations 
have inked a formal agreement, 
according to a company news 
release.  

Omnitrax, the rail company that 
currently owns the northern Mani-
toban port, has signed a memoran-
dum of understanding regarding 
the potential sale and ownership 

transfer to the Missinippi Rail Con-
sortium. 

This step comes after a year of due 
diligence and the signal from the 
consortium that it intends to move 
forward, a statement from Omni-
trax said. 

The consortium is now able to 
negotiate with vendors ahead of 
the 2017 grain season.

The deal is non-binding and the 
sale remains subject to scrutiny 
from the federal government. 

Ottawa is still looking at support-
ing the transaction, but in the 

meantime the 2017 grain season 
hangs in the balance, as does the 
continued shipment of freight 
through the North, the statement 

said. It’s not yet clear how many, or 
which, First Nations are part of the 
consortium, but Mathias Colomb 
First Nation made an offer to buy the 
port in the past. 

The consortium is still open to 
other members.

“We are grateful that Omnitrax 
Canada believes in our process and 
our people and is willing to get 
started now,” Mathias Colomb 
Chief Arlen Dumas said in a news 
release.

“Ensuring First Nations owner-
ship in these assets is a vital part 

of ensuring long-term viability in 
the North. Now we need the Gov-
ernment of Canada to complete 
their review so that this process 
can be concluded as soon as pos-
sible.” 

Omnitrax has owned the port for 
nearly 15 years but laid off a num-
ber of staff and closed the port 
ahead of the 2016 grain handling 
season.

The rail line now provides freight 
service to Churchill once a week, 
compared with twice a week previ-
ously. 

Ships sit at anchor in English Bay outside the Port of Vancouver in November. The port is about to become busier now that G3 Canada has 
announced it is going ahead with plans to build a grain terminal there.  |  REUTERS/CHRIS HELGREN PHOTO

HUDSON BAY RAIL LINE

Agreement reached in Port of Churchill’s potential sale

GRAIN HANDLING

G3 west coast terminal on track
Construction is set to begin in March on the grain handling facility at the Port of Vancouver

 

We are grateful that Omnitrax 
Canada believes in our process 
and our people and is willing 
to get started now.

ARLEN DUMAS
MATHIAS COLOMB FIRST NATION CHIEF
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This past year wasn’t an easy 
one for a lot  of  reasons. 
That’s the common theme in 

talking to farmers. 
Sure, some areas fared better than 

others, but many dealt with a long 
and drawn out harvest. The fact that 
there is still crop that hasn’t been 
harvested sums it up.

A farm I had the opportunity to 
visit one day really late in Novem-
ber still had about 600 acres left to 
combine. They use one combine. It 
was a cool morning, but the fore-
cast was pretty good. 

In fact, there appeared to be a 
string of good harvest days ahead. 
However, late November is not 
prime for combining. Shorter day-
light and sudden changes to the 
forecast are realities.

It was later in the morning when I 
arrived. I know the farm and family 
really well. The farmer and his 
spouse farm with their mid-20s 
daughter. They use casual labour 
as required and as people are avail-
able after working their day jobs.  
They make it work.

The farmer and spouse were 
working on adapting a different 
dr ive to  their  header  when I 
arrived. I didn’t expect that any of 
the casual people would be there 
helping but wondered where the 
daughter was, so I asked. The 
answer was that she was getting 
her hair cut. 

Six hundred acres left to combine, 
late in November with some fairly 
significant repairs needed before 
any combining was going to hap-
pen that afternoon and the main 
employee was getting a hair cut.

 I’m thinking that things have 
changed just a bit on the farm.

It didn’t appear to be a big deal to 
the farmer: no complaining, no 
judging. It was just what was hap-
pening that morning. 

I think that, for many farms and 
farm families, understanding how 
leadership applies to and affects 
farm business performance and 
the relationships that exist within 
the family and/or employees  is 
becoming increasingly important. 

Many farm families have goals of 
transitioning the ownership and 
management of their farm to the 
next generation. This usually 
includes the need to expand the 
business so that it is able to provide 
a standard of living for another 
family unit. 

Growth is also required for the 
next generation to be able to 
actively participate in a manage-
ment function, typically with some 
responsibility and related account-
ability. 

Business activity on farms needs 
to increase to meet both require-
ments. For this and other reasons, 
farms are getting bigger. 

What is becoming more and 
more important as farm families 
work toward their future is under-
standing how their leadership 
capacity, or the lack of it, will affect 
their desired outcomes. 
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LEADERSHIP

Employees will tell you if you are a leader or a boss

Terry Betker is a farm management 
consultant based in Winnipeg. 
He can be reached at 204-782-8200 
or terry.betker@backswath.com.

PERSPECTIVES 
ON MANAGEMENT

TERRY BETKER

Not all farms are the same. Not all 
farms are at the same stage in their 
development. As a result, not all 

farms have the same need when it 
comes to leadership. The need is 
specific to where the farm and farm 

family are at in their business and 
personal life cycles.  

The farm family I introduced at 
the beginning of this column is a 
modest-sized, average operation. 
Their need for leadership is quite 
different from a 10,000 acre plus 
operation. They intend to pass on 
the farm to the next generation. 

Leadership will affect how suc-
cessful they are at working toward 
that strategy. 

My take-away from the haircut 
story is clear evidence of an appli-
cation of leadership. In this case, 
the farmer and spouse were dem-
onstrating to their daughter that 
other things are important besides 
crop in the field. 

Getting employees on a 10,000 
acre farm to work through a long 

and difficult harvest — to put in 
extra time or work in extraordinary 
conditions — is a different function 
of leadership. 

Someone once told me that the 
difference between being a leader 
and a boss can be thought of in 
terms of how employees perform. 
Employees who work for a “boss” 
do their jobs because they are told 
to do them. 

Employees who work for a “lead-
er” do their jobs because they have 
“bought into” what it is they believe 
the farm and farm family are work-
ing toward. It is a subtle but poten-
tially powerful difference.

Some employees do what the boss tells them, while others, who feel 
they are part of a team, do what their leader tells them.  |  FILE PHOTO

JANUARY 17–19, 2017
KEYSTONE CENTRE
BRANDON, MB.

visit AGDAYS.COM for full show details
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Cattle Slaughter

Steers 600-700 lb.
(average $/cwt)

$190

$185

$180

$175

$170
11/21 11/28 12/5 12/12 12/19 12/30

Alberta

$190

$185

$180

$175

$170
11/21 11/28 12/5 12/12 12/19 12/30

Saskatchewan

n/a

$195

$190

$185

$180

$175
11/21 11/28 12/5 12/12 12/19 12/30

Manitoba

Slaughter Cattle ($/cwt)

Feeder Cattle ($/cwt)

Cattle / Beef Trade

Heifers 500-600 lb. 
(average $/cwt)

$190

$180

$170

$160

$150
11/21 11/28 12/5 12/12 12/19 12/30

Alberta

$170

$165

$160

$155

$150
11/21 11/28 12/5 12/12 12/19 12/30

Saskatchewan

n/a

$170

$165

$160

$155

$150
11/21 11/28 12/5 12/12 12/19 12/30

Manitoba

Chicago Futures ($US/cwt)

U.S. Cash cattle ($US/cwt)

Sheep ($/lb.) & Goats ($/head)

Canadian Beef Production

Average Carcass Weight

Beef Cutout ($/cwt)

EXCHANGE RATE 
DEC. 29

$1 Cdn. = $0.7364 U.S.       
 $1 U.S. = $1.3580 Cdn.

CATTLE & SHEEP

Fixed contract $/ckg

Chicago Hogs Lean ($US/cwt)

Index 100 Hog Price
 Trends ($/ckg)

$160

$140

$120

$100

$80
11/21 11/28 12/5 12/12 12/19 12/30

Alberta

$140

$130

$120

$110

$100
11/21 11/28 12/5 12/12 12/19 12/30

Saskatchewan Sig. 5

n/a

$150

$140

$130

$120

$110
11/21 11/28 12/5 12/12 12/19 12/30

Manitoba

Due to wide reporting and 
collection methods, it is 

misleading to compare hog 
prices between provinces.

Hogs $/ckg

Hog Slaughter

Hogs / Pork Trade

HOGS

ICE Futures
Canada

Pulse and Special Crops

Cash Prices

U.S. Grain Cash Prices ($US/bu.)

Grain Futures

$150

$145

$140

$135

$130
11/21 11/28 12/5 12/12 12/19 12/29

Barley (Mar)

$340

$330

$320

$310

$300
11/21 11/28 12/5 12/12 12/19 12/29

Durum (Mar)

$245

$240

$235

$230

$225
11/21 11/28 12/5 12/12 12/19 12/29

Milling Wheat (Mar)

$510

$500

$490

$480

$470
11/18 11/25 12/2 12/9 12/16 12/29

Canola (cash - Jan)

$-20

$-25

$-30

$-35

$-40
11/18 11/25 12/2 12/9 12/16 12/29

Canola (basis - Jan)

n/a

$520

$500

$480

$460

$440
11/18 11/25 12/2 12/9 12/16 12/29

Flax (elevator bid- S’toon)

Chicago Nearby
 Futures ($US/100 bu.)

$365

$360

$355

$350

$345
11/21 11/28 12/5 12/12 12/19 12/29

Corn (Mar)

$230

$225

$220

$215

$210
11/21 11/28 12/5 12/12 12/19 12/29

Oats (Mar)

$1060

$1040

$1020

$1000

$980
11/21 11/28 12/5 12/12 12/19 12/29

Soybeans (Jan)

Source: STAT Publishing, which solicits bids from Maviga N.A., 
Legumex Walker, CGF Brokerage, Parrish & Heimbecker, Simpson 
Seeds and Alliance Grain Traders. Prices paid for dressed product 
at plant.

Canola and barley are basis 
par region. Feed wheat basis 
Lethbridge. Basis is best bid.

$180

$175

$170

$165

$160
11/18 11/25 12/2 12/9 12/16 12/29

Barley (cash - Mar)

Basis: $23

$190

$185

$180

$175

$170
11/18 11/25 12/2 12/9 12/16 12/29

Feed Wheat (Lethbridge)

GRAINS

Minneapolis Nearby 
Futures ($US/100bu.)

$560

$550

$540

$530

$520
11/21 11/28 12/5 12/12 12/19 12/29

Spring Wheat (Mar)

Cash Prices

Canadian Exports & Crush

(1,000 MT) Dec 28 Dec 21 To date  Last year

 To To Total Last
(1,000 MT) Dec 18 Dec 11 to date  year

ELEVATOR 
SHIPMENTS

Grade A Live Previous Year Rail Previous
 Dec 23 - Dec 29  Dec 9 - Dec 15 ago Dec 23 - Dec 29 Dec 9 - Dec 15 
Steers
Alta. 153.00-155.00 153.75-154.00 161.11 257.00 255.00-258.50
Ont. 114.21-138.19 124.96-137.39 157.56 228.00-240.00 228.00-240.00

Heifers
Alta. n/a n/a n/a n/a n/a
Ont. 121.85-137.27 121.97-139.56 155.85 227.00-240.00 227.00-237.00
*Live f.o.b. feedlot, rail f.o.b. plant.    Canfax

 Sask. Man. Alta. B.C.
Steers
900-1000 no sales no sales 160-172 no sales
800-900 no sales no sales 167-177 no sales
700-800 164-184 155-184 170-183 no sales
600-700 172-196 no sales 179-194 no sales
500-600 186-220 180-215 191-210 no sales
400-500 200-233 180-233 209-234 no sales
Heifers
800-900 147-165 no sales 153-167 no sales
700-800 147-165 no sales 153-167 no sales
600-700 151-173 no sales 158-174 no sales
500-600 158-185 no sales 165-184 no sales
400-500 172-193 150-199 176-197 no sales
300-400 170-202 177-215 188-208 no sales

Canfax

Canfax Dec 17/16 Dec 19/15 YTD 16 YTD 15
Steers 929 936 920 894
Heifers 844 868 842 822
Cows 699 722 749 723
Bulls 992 1,003 1,016 1,004

Slaughter cattle (35-65% choice)      Steers          Heifers
National n/a n/a
Kansas n/a n/a
Nebraska n/a n/a
Nebraska (dressed) n/a n/a
 
Feeders No. 1 (800-900 lb) Steers Trend
South Dakota n/a n/a
Billings n/a n/a
Dodge City n/a n/a

USDA

 Exports % from 2015
Sltr. cattle to U.S. (head) 547,120 (1) +15.4
Feeder C&C to U.S. (head) 176,118 (1) -38.6
Total beef to U.S. (tonnes) 229,796 (3) +18.0
Total beef, all nations (tonnes) 301,541(3) +13.1
 Imports % from 2015
Sltr. cattle from U.S. (head) n/a (2) n/a
Feeder C&C from U.S. (head) 17,493 (2) -39.9
Total beef from U.S. (tonnes) 119,503 (4) -2.7
Total beef, all nations (tonnes) 182,034 (4) -7.0
(1) to Dec 10/16 (2) to Oct 31/16 (3) to Oct 31/16  (4) to Dec 17/16 

Agriculture Canada

million lb. YTD % change
Fed 1,947.8 +9
Non-fed 294.2 +17
Total beef 2,242.0 +10

Canfax

 Dec 19 Dec 12
Wool sheep
55-69 lb 1.96-2.40 1.96-2.40 
70-85 lb 1.86-2.26 1.86-2.16
86-105 lb 1.80-2.13 1.80-1.97
> 106 lb 1.70-1.90 1.70-1.85
 Beaver Hill Auction Services Ltd.
 Dec 19 Dec 12
New lambs 2.00-3.55 2.65-4.08
65-80 lb 2.13-3.07 2.22-3.00
80-95 lb 1.81-2.30 2.10-2.29
> 95 lb 1.84-2.17 2.00-2.26
> 110 lb 1.77-2.00 1.95-2.15
Feeder lambs 1.60-2.10 1.50-2.20
Sheep 1.40-1.60 1.40-1.60
Rams 1.40-1.60 1.40-1.60
Kids 75-165 75-155
 Ontario Stockyards Inc.

Shipping December
Wool lambs <80 lb  1.90
Wool lambs 81-95 lb   1.80
Wool lambs 96-115 lb  1.75
Hair lambs <95 lb   1.70

Sask. Sheep Dev. Bd.

 Dec 29 Dec 23 Yr. ago
US Choice (US$) 197.61 193.46 197.63
 Dec 23 Dec 16 Yr. ago
Cdn AAA  (C$) n/a n/a n/a

 Close Close Trend Year
 Dec 29 Dec 16  ago
Live Cattle
Feb 117.950 115.35 +2.600 136.43
Apr 115.750 113.60 +2.150 137.43
Jun 105.350 104.25 +1.100 127.45
Aug 100.950 99.75 +1.200 123.73
Oct 100.475 118.70 -18.225 124.60
Feeder Cattle
Jan 131.925 129.90 +2.025 167.63
Mar 126.800 126.30 +0.500 164.68
Apr 126.325 125.60 +0.725 164.48
May 125.025 124.15 +0.875 164.23
Aug 125.025 124.48 +0.545 165.80

To Dec 23 Fed. inspections only
 Canada U.S.
To date 2016 2,569,080 28,970,445
To date 2015 2,398,656 27,227,002
% Change 16/15 +7.1 +6.4

(Hams Maple Leaf  Thunder
Marketing) Sig 5 Creek Pork
Week ending Dec 29 Dec 29
Feb 04-Feb 11 146.86-149.71 150.54-153.03
Feb 18 -Feb 25 149.96-149.96 140.47-155.47
Mar 04-Mar 11 141.44-141.44 138.32-142.05
Mar 18-Mar 25 142.05-143.76 140.08-145.42
Apr 01-Apr 08 145.76-149.10 148.93-149.78
Apr 15-Apr 22 153.73-155.14 150.73-151.02
Apr 29-May 06 157.82-156.58 149.93-156.28
May 13-May 20 161.57-167.12 166.83-167.12
May 27-Jun 03 168.51-172.05 167.27-167.59
Jun 10-June 17 170.17-173.95 169.15-174.43

To Dec 23   Fed. inspections only
 Canada U.S.
To date 2016 19,804,648 112,801,718
To date 2015 19,387,750 109,979,066
% change  +2.2 +2.6
    16/15

Agriculture Canada

Alta. Index 100  132.00
Sask. Sig. 5 136.57

Man. Index 100 n/a
Que. Index 100 132.00

*incl. wt. premiums

 Export % from 2015 Import % from 2015
Sltr. hogs to/fm U.S. (head) 919,477 (1) -13.2 n/a n/a
Total pork to/fm U.S. (tonnes) 331,233 (2) -10.1 170,962 (3) -3.6
Total pork, all nations (tonnes) 1,018,524 (2) +5.9 193,927 (3) -0.1
(1) to Dec 10/16       (2) to Sep 30/16       (3) to Dec 17/16 Agriculture Canada

 Close Close Trend Year
 Dec 29 Dec 16  ago
Feb 64.650 64.70 -0.050 59.43
Apr 66.225 68.30 -2.075 65.45
May 71.650 73.90 -2.25 73.50
Jun 75.550 77.95 -2.40 77.78

 Close Close Trend Year
 Dec 29 Dec 16  ago
Jul 75.50 77.63 -2.13 77.73
Aug 75.45 77.95 -2.5 77.15
Oct 65.40 66.68 -1.28 65.93
Dec 61.30 61.10 +0.20 61.88

(000 tonnes) Dec 18 Dec 11 YTD Year Ago 
Alta. 307.5 273.5 5,547.4 5,489.2
Sask. 387.1 422.9 9,061.3 9,426.3
Man. 143.3 102.6 3,469.3 3,413.5

 Dec 29 Dec 16 Nov 25
Laird lentils, No. 1 (¢/lb) 69.00 68.00 66.00
Laird lentils, Xtra 3 (¢/lb) 52.00 51.00 51.00
Richlea lentils, No. 1 (¢/lb) 60.00 56.00 56.00
Eston lentils, No. 1 (¢/lb) 68.00 68.00 64.00
Eston lentils, Xtra 3 (¢/lb) 50.00 49.00 44.00
Sm. Red lentils, No. 2 (¢/lb) 30.00 32.50 34.00
Sm. Red lentils, Xtra 3 (¢/lb) 27.00 29.00 29.00
Peas, green No. 1 ($/bu) 9.50 9.50 9.00
Peas, large. yellow No. 1 ($/bu) 9.00 9.00 8.75
Peas, sm. yellow No. 2 ($/bu) 9.00 9.00 8.75
Feed peas ($/bu) 6.85 6.85 7.10
Maple peas ($/bu) 15.00 15.00 14.50
Mustard, yellow, No. 1 (¢/lb) 31.00 31.00 29.00
Mustard, Oriental, No. 1 (¢/lb) 31.00 31.00 29.00
Mustard, Brown, No. 1 (¢/lb)  33.00 33.00 31.00
Canaryseed (¢/lb) 23.50 25.00 25.00
Desi chickpeas (¢/lb) 35.00 35.00 35.00
Kabuli, 8mm, No. 1 ($/mt) 1,433.00 1,433.00 1,433.00
Kabuli, 7mm, No. 1 ($/mt) 1,234.60 925.90 925.90
B-90 ckpeas, No. 1 ($/mt) 1.278.70 992.10 992.10

 Dec 29 Dec 14 Year Ago
No. 3 Oats Saskatoon ($/tonne) n/a 178.07 154.68
Snflwr NuSun Enderlin ND (¢/lb)  14.70 14.65 16.65

USDA  Dec 29
No. 1 DNS (14%) Montana elevator  4.89
No. 1 DNS (13%) Montana elevator  4.43
No. 1 Durum (13%) Montana elevator     6.28
No. 1 Malt barley Montana elevator  3.24
No. 2 Feed barley Montana elevator  2.04

 Dec 29 Dec 19 Trend Year ago
Wpg ICE Canola ($/tonne)
Jan 496.00 517.50 -21.50 473.80
Mar 503.70 525.70 -22.00 481.90
May 510.70 530.50 -19.80 487.20
Jul 515.50 532.70 -17.20 489.90
Wpg ICE Milling Wheat ($/tonne)
Mar 235.00 235.00 0.00 230.00
May 238.00 238.00 0.00 234.00
Jul 239.00 239.00 0.00 239.00
Wpg ICE Durum Wheat ($/tonne)
Mar 319.00 319.00 0.00 316.00
May 322.00 322.00 0.00 324.00
Wpg ICE Barley ($/tonne)
Mar 142.00 142.00 0.00 184.00
May 144.00 144.00 0.00 190.00
Chicago Wheat ($US/bu.)
Mar 4.0475 4.0500 -0.0025 4.5825
May 4.1775 4.1750 +0.0025 4.6450
Jul 4.3175 4.3125 +0.0050 4.7225
Sep 4.4550 4.4500 +0.0050 4.8200
Chicago Oats ($US/bu.)
Mar 2.2650 2.2550 +0.0100 2.1050
May 2.2725 2.2700 +0.0025 2.1150
Jul 2.2775 2.2900 -0.0125 2.1625
Chicago Soybeans ($US/bu.)
Jan 10.0325 10.2150 -0.1825 8.6450
Mar 10.1275 10.3200 -0.1925 8.5600
May 10.2125 10.4050 -0.1925 8.6075
Jul 10.2775 10.4650 -0.1875 8.6775
Chicago Soy Oil (¢US/lb.)
Jan 34.52 35.56 -1.04 29.93
Mar 34.79 36.85 -2.06 30.12
May 35.04 37.04 -2.00 30.34
Chicago Soy Meal ($US/short ton)
Jan 314.8 312.2 +2.60 263.2
Mar 319.0 316.4 +2.60 264.4
May 321.8 319.6 +2.20 267.5
Chicago Corn ($US/bu.)
Mar 3.4975 3.5325 -0.0350 3.5150
May 3.5575 3.6000 -0.0425 3.5750
Jul 3.6300 3.6750 -0.0450 3.6375
Sep 3.7025 3.7500 -0.0475 3.6900
Minneapolis Wheat ($US/bu.)
Mar 5.3550 5.4175 -0.0625 4.8475
May 5.3175 5.3875 -0.0700 4.9425
Jul 5.3525 5.4125 -0.0060 5.0475
Sep 5.4125 5.4650 -0.0525 5.1775
Kansas City Wheat ($US/bu.)
Mar 4.1525 4.1400 +0.3125 4.5425
May 4.2700 4.2575 +0.0125 4.6450
Jul 4.3825 4.3750 +0.0075 4.7500

Wheat 242.9 162.8 5,426.1 7,019.9
Durum 180.5 82.5 1,466.0 1,682.7
Oats 22.0 16.6 507.8 432.7
Barley 23.9 40.7 378.1 385.1
Flax 10.0 0.7 116.5 140.2
Canola 316.6 293.3 3,810.2 3.825.7
Peas 53.5 16.0 1,781.4 1,347.1
Lentils 0.3 33.2 510.0 496.2

 Canola crush 195.9 172.4 3,793.5 3,325.5



A trumpeter swan feeds in a strip of open water taken over by mostly 
mallard ducks on a frozen slough near Brant, Alta.  |  MIKE STURK PHOTO
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SUBSCRIPTIONS

Subscriptions: 1-800-667-6929
In Saskatoon: (306) 665-3522
Fax: (306) 244-9445
Subs. supervisor:  GWEN THOMPSON
e-mail:  subscriptions@producer.com

Per copy retail $4.25 plus taxes

SUBSCRIPTION RATES
Within Canada:
One year:  $92.38 + applicable taxes
Two years:  $171.83 + applicable taxes
Sask., Alta. & B.C. add 5% GST. 
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EDITORIAL

Newsroom toll-free: 1-800-667-6978
Fax: (306) 934-2401
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e-mail: newsroom@producer.com
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The Western Producer Online 
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Mailbox
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The numbers on the above maps are average temperature and precipitation figures for the forecast week, based on historical data 
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BY SEAN PRATT
SASKATOON NEWSROOM

CHICAGO, Ill. — Forecasters 
thought La Nina would be the 
major weather factor in 2017, but 
its looking more like La Nada, says 
Bryce Anderson, DTN’s senior 
agricultural meteorologist.

The Australian Bureau of Meteo-
rology says the likelihood of a La 
Nina developing is now low. That 
viewpoint is shared by the U.S. 
National Weather Service’s Cli-
mate Prediction Center, which is 
forecasting neutral conditions 
from January through March.

That opens the door for what 
Anderson calls the B-team of weath-
er influencers: the Pacific Decadal 
Oscillation (PDO) and Atlantic Mul-
tidecadal Oscillation (AMO).

The PDO switched to a negative 
value in the fall of 2016, while the 
AMO has been positive since 1998. 

That combination of a negative 
PDO and positive AMO results in a 
tendency for drier conditions over 
much of the U.S. grain belt during 
the summer. 

Anderson told delegates attend-
ing the 2016 DTN Ag Summit that it 
is more of a cautionary note than a 
forecast.

He believes it will be drier than 
normal starting in Missouri and 
Illinois and heading south into the 
U.S. Delta and the southeastern 
United States.

“I don’t think we’re going to have 
a big problem. I think trend line 
yields are certainly achievable,” 
said Anderson.

However, there will be times 
throughout the late spring and early 
summer when markets become 
nervous enough about conditions 
that they will cause price rallies. 

Anderson is forecasting a cold 
winter in the Canadian Prairies as 
well as the U.S. northern Plains and 

corn belt. That is because a large 
area of high pressure has set up 
over Alaska and north into the Ber-
ing Sea, which is blocking the west-
erly flow of Pacific Ocean air into 
North America and opening the 
door for Arctic air to descend 
south.

It means there could be a slow 
start to spring fieldwork if the cold 
conditions persist. He is also fore-
casting a stormy and wet spring for 
the U.S. and Western Canada.

“We’re going to start out with a 
wetter scenario in the (Canadian) 
Prairies than we’d like to see,” 
Anderson said in an interview fol-

lowing his presentation.
The slow start to the season could 

make markets antsy, resulting in a 
spring price rally.

Anderson believes temperatures 
will be below normal this spring 
and summer in Western Canada as 
ample soil moisture reserves act as 
a thermostat, keeping the hot 
weather at bay.

It is drier south of the border, 
where 57 percent of the U.S. is expe-
riencing some level of drought 
compared to 37 percent at the same 
time last year.
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WEATHER CONDITIONS 

New forecast points to slow spring next year for Prairies

WEATHER DATA WAS UNAVAILABLE THIS WEEK

1-800-667-6929  |  www.producer.com  |

Nobody covers farming better or in more detail than The Western Producer. We regularly post 
features, recipes, stories about machinery, livestock and agronomy, and reader contests. It’s a 
great place to check out what’s new and to talk to us about what’s happening where you are.  
Come check us out. In print and online, if it’s farming, it’s here.

Let’s meet face-to-Facebook. 
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